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UNION BANK OF CANADA
Established 1865

HEAD OFFICE - - - WINNIPEG
Paid-up Capital $ 5,000,000

Reserve Fund 3.400,000

Total Assets, over 109,000,000

Hon. President—SIR WILLIAM PRICE
President—JOHN GALT, Esq.

Vice-Presidents
R. T. RILET, Esq.

W. R. ALLAN, Esq.
HUME BLAKE, Esq.
M. BULL, Esq.
B. B. CRONYN, Esq.
E. L. DRBWRY, Esq.

G. H. THOMPSON, Esq.
Directors

S. HAAS, Esq.
J. S. HOUGH, Esq., K.C.
F. E. KENASTON, Esq.
R O. MCCULLOCH. Esq.
WM. SHAW. Esq.

Major-Gen. JOHN W. CARSON. C.B.
G. H. BALFOUR, General Manager

H. B. SHAW, Assistant General Manager
F. W. S. CRISPO, Supt. of Branches and Chief Inspector

London, England, Branches 6 Princes Street and
West End Branch, 26 Haymarket, S.W.

Head Office: Winnipeg

This bank, having over 305 branches in Canada, extending from Halifax to

Prince Rupert, offers excellent facilities for the transaction of every description of

banking business. It has correspondents in all cities of importance throughout

Canada, the United States, the Continent of Europe, and the British Colonies.

Collections made in all parts of the Dominion, and returns promptly remitted at

lowest rates of exchange.
Winnipeg, Main St. Branch: D. M. NEEVE. Mgr. Portage and Garry Branch; F. J. BOULTON, Mgr.

HAIL FIRE LIVE STOCK

INSURANCE
CARSON & WILLIAMS, BROS., LIMITED

720-726 Union Bank Building Winnipeg
PHONES (Private Exchange) MAIN 6112-3

EEPRESENTINa

THE LONDON MUTUAL FIRE INSURANCE CO.
THE MILLER'S NATIONAL INSURANCE CO.

THE CANADA HAIL INSURANCE CO.
THE GENERAL ANIMALS' INSURANCE CO.

APPLICATIONS FOR AGENCIES INVITED

DEALERS: Watson^s Repair Service Will Save You Worry

Complete Repair Stocks carried for MOLINE IMPLEMENTS
MOLINE PLOWS MOLINE DISK HARROWS
(Best Ever, Good Enough, etc.) (Economy)

MANDT WAGONS and FARM TRUCKS ADRIANCE BINDERS, MOWERS and RAKES

MONITOR DRILLS MOLINE ENGINE GANG PLOWS

MANURE SPREADERS
(National and Mandt)

If it is a Moline Implement we can ship you a Repair

Part on the shortest notice. Give full description of part.

-ALSO REPAIRS FOR-

JANESVILLE PLOWS, DISK HARROWS, Etc. CHAMBERS AND HENRY STREETS, WINNIPEG

Sell DominionSewingMachines

For Bigger Business

Our 1917 Proposition
is the best Agency offer on a sew-

ing machine that the dealer can get.

Your lady customers will never buy
a better machine than the DOM-
INION, at whatever price.

Send NOW for large FREE Catalogue,

showing machines in natural colors.

Sales are easily closed by using it.

ARE WE REPRESENTED IN YOUR
11^ TOWN?

IF NOT, WRITE AT ONCE.

The Dominion Sewing Machine Company
80-82 LOMBARD STREET, WINNIPEG

Repairs and

Accessories

for allmakes

of Sewing
Machine s

YOU CANNOT SIT ON OR SELL A BETTER
WAGON SEAT
FOR 1917 HANDLE
LLOYDS
Lo w- Down
Spiral Spring
Wagon Seats

The Wagon Loaded (CARRY 600 LBS.)

Every owner of a wagon or sleigh is a prospect. Lloyd's seats fit any
wagon or sleigh box made. Take up no box space. Strong spiral

springs, specially tempered, give an easy riding motion. Set low in
wagon box. Our seats give protection from wind and full control
over team. Get a dozen in your ware room now and watch them sell.

Full stocks on hand. Write for dealers' prices.

Wawanesa Wagon Seat Company
WAWANESA, MANITOBA.

Going Home
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COCRSHUTT
Light Draft Drills-

The Rind it Pays an Agent to Sell

COCKSHUTT
REPUTATION
IN THE
COUNTRY

^y^riHERE are features about a Cock-

i shutt Agency that have proven

most attractive and profitable to—— our agents. We have made an

honest effort to give satisfactory ser-

vice. This year there is going to be a

shortage of labor at seeding and harvest

time and the demand for labor-saving

machinery will be proportionately greater.

The easiest machmes to sell are those

that your customers KNOW are good be-

cause of their reputation. For forty years

Cockshutt Plows, Tillage

Implements, Harvesting

Machines, etc., have been

in use. The fact that

their sale has increasedby

leaps and bounds every

year is the best proof

we can give you of their good reputation.

A Cockshutt Agent has a line of goods

for every season of the year. That means

sales from January to December. It also

means least time and effort per sale—hence

lowest selling price and

biggest net profit from

your business. Further-

more each implementyou

sell makes it easier to sell

the next and each succeeding one. Because

after your customer uses his first Cockshutt

implement he'll want the same QUALITY

in every other implement he buys, and will

go to you for it.

The Cockshutt organization will stand

behind you in your business—will give you

what assistance you may need in the way

of sales help and a Uberal supply of effective

advertising matter to dis-

COCKSHUTT tribute on your territory.

AQQIQTANPF have the
A5;5W 1 AWV^E

^.^^^^ ^^^^^^ ^j^g

tensive newspaper and magazine advertising

carried on from year to year. By these means

we succeed in educating your customers on

the principal features of the line and thus

save you a great deal of time in closing a sale.

COCKSHUTT
FULL
LINE

COCKSHUTT Seed Drills—and other implements—are profitable to handle, because there

is found in every one that COCKSHUTT QUALITY of design, material and workmanship

that makes them last longer, work better and draw lighter than most others. That

insures satisfied customers and steady trade. An energetic newspaper advertising campaign,

backed up by good readable literature, prepares the prospective customer and makes the

task of selling Cockshutt Drills a pleasant one.

Double Disc Boot or Drag Shoes

are interchangeable on the same

frame with Single Discs. So you

can give a customer whichever

type of furrow-opener he desires.

Properly located and carefully fit-

ted scrapers keep the discs clean in

sticky land. When not wanted

they can be set away from the

blades.
Concave Side of Single Disc

Boot
Convex Side of Single Disc

Boot

With our closed heel delivery type of boot,

iall grain is sown at an even depth, and has

the best possible chance to germinate. The
revolving disc cuts a clean channel into

which the boot enters, and the grain is

deposited so that it is properly

covered. Discs are set six inches

apart and at ex-

actly the angle
that will cut the
ground best. Grain
follows right down
the tube, through
the boot and into

the soil—no chance
for missing.

This shows the Cockshutt type of disc-bearing

dustproof and self-oiling. It helps to account for

the drill's light draft.

Seeding time may be short, and help and
horses scarce. You want a drill you can sell

to your customers and feel satisfied that

even if they do give it extra hard usage it

will stand up to its work. The Cockshutt

is built strong—but it is also built

for speed. Its light draft makes for

rapid work in any
kind of soil—rough
or well tilled, hilly

or level. Don't
hesitate to recom-
mend it—its record

for the past dozen
years will back
you up.

Our Line of Farm Implements and Equipment for 1917 is complete.

Machines for every season—and good profits for the man who sells

them. Now is the time to get lined up for that trade. Write our

nearest Branch House for particulars.

COCKSHUTT PLOW CO., LIMITED

X

WINNIPEG REGINA CALGARY SASKATOON
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DEVELOPING INTEREST IN THE COMMUNITY CENTER
No line of merchandising calls industrial conditions. The com- Wheaton, Minnesota, is only a

for a higher degree of service—or munity school building will, in village of some 1500 inhabitants,
more efficient service—than that years to come, be the keystone of The necessity arose of providing
of the retail implement dealer, all community building and bet- additional accommodation for the

cussed by the community.
The members of the school
board and the local business men
of wider vision, explained in de-

His position in every community terment. It will be the first step work of the Industrial Depart- tail the probable cost of 'the pro
HighIS most vital, potential and ser- in the development of better farm- ment of the Wheaton

viceable
;

it is the service he ren- ing, better business and better School, which included the agri
ders that makes him an indispen- living, and its line of activity will cultural, commercial, manual
sable factor in the implement include both town and country so training, domestic science and
trade. Where the ^ ,

"1
dealer renders
proper service and
fills his place in

community life,

as every qualified

merchant should,

business is not
going to get away
from the country
town. Commu-
nity co-operation

is the key to per-

manent prosper-

ity of both farm-
ers and merchants
in any local com-
munity. The aver-

a g e community
has plenty of or-

ganization—but it

is still unorgan-
ized. We work at

cross purposes.

Each association,

club, society,
church and so on,

is going its own
way, consequent-
ly • c o m m unity

effort is m i s d i-

rected because of

the lack of each unit trying to find

ways and means to help other
units for the general betterment
of the common good.

Every individual must admit
that the farmer needs a good
trade center, while the merchant
needs the farmer. The small
town merchant must work with
and for his community, realizing

that it is to the best interests of

all that conditions be improved by
means of better roads, better
schools, better stores and better

service.

The country school of the fu-

ture will be a school serving di-

rectly the needs of community
life. It will be an adaptable
school, adjusting its services to
the needs of changing social and

AUDITOKIOM AHD CYnHASlUPt-

Plan Showing the Three Floors of the Community School Building at Wheaton, Minn.

that better relations will arise be-

tween the two.

The "Wheaton" Idea

On this page we show a plan of

the community school building

opened in 1916 at Wheaton, Min-
nesota. . This is a combination
auditorium and industrial school
building—a real community cen-
ter. Such buildings, which are
springing up all over the United
States, are an expression in a

large and concrete way of the
community spirit which is de-

veloping in many districts—the

spirit that will do more than any-
thing else to help build up the
small town and keep money in

local circulation instead of feed-

ing the mail order houses in far

away cities.

educational classes. In Minne-
sota much interest had been
shown in plans for establishing a

community building or social

centre in each of sixteen west
central counties. Wheaton recog-

nized an opportunity for visual-

izing the ideal by breaking the

way.

Ratepayers Were Opposed
After considerable deliberation,

analysis and re-drafting of plans,

the idea was presented to the
community. It was evident at

the outset that opposition would
be encountered. Peoj)le — both
business men and farmers—said

the building was not needed, and
that it would raise taxes ! How-
ever, a mass meeting was called

and 'the plan thoroughly dis-

posed building and the returns
which would be received for the
money expended. They pic-

tured the construction of a

community school

building as a dis-

tinct, advan c e d
step over any sim-

ilar building in

the United States.

They argued at

length the great

necessity for pro-

viding a common
meeting place for

all the people.

They emphasized
the natural rela-

tion of the com-
munity centre to

the school from
an educational as

well as an econo-
mic standpoint. A
community centre

was needed, and
adequate quarters

for the growing
work of the high
school were also

needed. The board
of education pre-

sented the matter
at a special elec-

tion in July, 1915,

for a vote on
bonds to construct the build-
ing. The proposition carried by
a vote of 366 to 133. An ar-

chitect was later employed,
and plans approved by the State
High School Board, and the gen-
eral contract let for $22,000. The
heating contract was let for

$5,800 and the plumbing con-
tract for $1,800 and electric wir-
ing for $475. The building was
commenced on August 1st, 1915,
and completed February 1st, 1916.

What the Building Comprises
The Wheaton community

building is built of brick and is

60 x 130 feet in size. It has three
floors and is well lighted by area-
ways and windows—the first floor

being roughly 3^^ feet below
ground level. On this floor is lo-

Ft-OOW.'Pl_A.l-«
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cated the headquarters of the

county agricultural agent — the

office belonging to members of

the Farm Bureau—the farmers

and business men of the whole

county. Both business men and

farmers hold their meetings here

;

comfortable chairs, farm and

trade journals, writing materials,

etc., make it an ideal place for

rest or the discussion of commun-
ity business.

Behind stretches the large

auditorium which extends up

through the upper floor, with a

stage 50x25 feet equipped with

dressing rooms, curtains, foot-

lights and scenery. Underneath

the stage is located the girls'

locker and shower bath room and

a storeroom for chairs. When
used, the hall will accommodate

1,500 people with comfort.

It is adaptable to every kind of

public gathering, including agri-

cultural conventions, graduating

exercises and banquets, motion

picture entertainments, holding

of village caucus, agricultural

short courses and similar gath-

erings. When used as a gym-
nasium the same is used not

only by the school children but

all the people in the community,

and ' many farm boys and girls

come a distance of more than

ten miles to take part in the

gymnastic work. The gymnas-
ium is in charge of a physical

director who has complete charge

of all athletics and playground

work, as well as a recently organ-

ized military drill company.

On the second floor is the agri-

cultural department of the high

school, with classroom and labor-

atory, also the library and wo-
men's Rest Room. The lattef

presents an irresistible appeal tb

the farm women, and is occupied

by them every day in the week.

Such a room goes a long way to

create a proper spirit between

town and country and makes the

visit to town a pleasure.

On the third floor are the man-
ual training, domestic science and

commercial departments. The
domestic science department is

equipped with electric cooking

fixtures and is connected by a

dumb waiter with the auditorium,

so that refreshments can be sup-

plied to the hall during meetings

if necessary. The whole rear of

the building is given over to the

manual training department. At
the extreme front of the building

is a glass conservatory for flow-

ers and for any plant experiments

deemed necessary by the Farm
Bureau.

What the Building Cost

We have already set out the

general cost of the building. This

does not include the equipment
which amounts to approximately

$4,500.00. All of this was fur-

nished by popular subscription

among the people of Wheaton.
There were also some changes in

the construction of the building

which made the total cost of the

building, together with the com-
plete equipment thereof, approxi-

mately $35,000.00.

The building was dedicated to

the people of the county on Feb-

ruary 22, 1916. At the dedication

were present every business man
in the town, the vast proportion

of the farmers in the district, and

all of the leading educators in the

state.

Receipts $2,500 in Six Months

Since its opening the farmers in

the district have been deeply in-

terested in this community school

building, and they use it in every

possible way. During the first

six months there was upwards of

$2,500 taken in as a result of

school entertainments, athletic

contests, etc. Up to the end of

1916, over $5,000 had been re-

ceived in receipts, so it is already

quite evident that the building

will maintain itself and also pay

the salary of the athletic director.

Such, briefly explained, is the

"Wheaton Idea," and the

Wheaton community building.

Already there are seven similar

buildings in the State of Min-

nesota alone. There is no doubt

that the result of such community
interest is an advance in social,

moral, educational and business

growth in these districts. Surely

in this great Canadian West there

are hundreds of communities that

could plan and maintain such a

community school building. The
value of such community centres

is inestimable. They are a boon

to both young and old. What
Wheaton has done any commun-
ity can do. It simply shows the

effect of community co-operation,

of town and country pulling to-

gether to make a live and thriv-

ing local centre

—

a. town which is

the "home town" in every sense

of the word. In aiding such de-

velopment, every business man
in a small town can do his part.

Can community interest be

aroused in your town and ter-

ritory?

E.B. Form Agricultural
Bureau

The Emerson - Brantingham
Implement Co., Rockford, 111.,

have established an agricultural

service bureau which will be un-

der the direction of Prof. A. M.
Ten Eyck, a noted authority on
agricultural subjects. A long ex-

perience in agricultural colleges,

and as an agricultural writer and
lecturer admirably befits him for

this important position. He will

give addresses, develop a corres-

pondence bureau, write articles

for 'the farm press and prepare

bulletins on soil and crop subjects

for the Emerson-Brantingham
organization.

Advertising Man Visits Alaska

Austin A. Briggs, advertising

manager of the Dunlop Tire &
Rubber Goods Co., Toronto, re-

cently returned from a business

trip to Alaska. Speaking to a

representative of this journal, Mr.

Briggs commented on the anti-

quated immigration regulations

kept in force by the U.S. and ap-

plied to that territory. Some of

the questions that even tourists

have to answer are

:

"Are you an anarchist?"

"Are you a polygamist?"

"Who paid your fare up here?"

"Were you ever an inma,te of

an almshouse or a house for the

•insane ?"

"Have you $50?"

"Are you crippled or infirm?"

Mr. Briggs also visited the

western branches of his company
at Victoria, Vancouver, Calgary,

Edmonton, Saskatoon, Regina

and Winnipeg and toured the

country in the vicinity of the

branches to get a grasp of the

opportunities for business in their

particular lines. He is very op-

timistic as regards future trade

possibilities in Western Canada.

Interest CollectiononJudgments

The Winnipeg Board of Trade

and the Canadian Credit Men's
Association are combining to en-

deavor to secure by federal legis-

lation an increase in the rate of

interest that may be collected on
judgments on open accounts in

the four Western provinces.

A recent decision in the Mani-
toba courts is that 'the rate of in-

terest which may be collected on
judgments on open accounts is 4

per cent. Dominion legislation

provides that in the provinces of

British Columbia, Saskatchewan,

Alberta, Northwest Territories,

and in the Yukon, judgment debts

shall bear interest at the rate of

5 per cent. It is believed that

uniformity of legislation is neces-

sary in a case of this kind, and it

is expressed by the above bodies

that 6 per cent is a fair rate. The
Dominion government will be

asked to enact legislation provid-

ing that interest at the rate of 6

per cent may be collected on judg-

ments in all parts of Canada, west
of the Great Lakes.

There were more than 3,000

bartenders in Western Canada.

We know a man who knew all of

'em but seven.

U.S. Winter Wheat

It is evident that American
farmers are taking every oppor-

tunity to benefit by good wheat
prices. The area sown to winter

wheat by U. S. farmers is 40,-

090,000 acres. This is an increase

of 887,000 acres, or 2.3 per cent,

over the area seeded in 1915, and
more than 10 per cent in excess of

the area of any year except 1914.

It is far above the average.

A Good Tractor Plow

J. W .Talley, a dealer in Illin-

ois, recently purchased a carload

of 30 "Little Genius" engine gang
plows from the nearest branch

house of the Parlin & Orendorff

Company. He contends that his

customers want engine plows that

will start without experting and
will operate without care. The
Little Genius, he believes, fills all

of these requirernents.

Starting New Warehouse

Bert Conway, manufacturers'

representative, Regina, has rented

the warehouse in "that city at the

corner of Albert and Railroad

Streets. He recently made a trip

to eastern Canada arranging for

the supply of goods during the

coming year. Mr. Conway han-

dles windmills, pumps, cream
separators, harness, fanning mills,

buggies and cutters and has taken

on a new line—cornmercial bodies

for Ford cars. He looks forward

to a busy season and will be en-

abled to give prompt shipment to

dealers from his new premises in

Regina.

The Union Man

(The action of organized labor, yelling

its head off at the idea of National Reg-

istration, induced the following verses.

Some trade unionists at $4 daily are

against filling in a "few qjiestions on a

card. Others—real men—are fighting

the battle of the four-dollar men at $1.10

daily.—Ed.)

All his life in a union shop

He'd daily earned his bread;

They buried him in a union grave,

When the union man was dead.

He had a union doctor.

And he had a union nurse,

He had a union cofifln.

And he had a union hearse.

They put him in a union grave

When he was good and dead;

They put a union monument
And branch number o'er his head.

And then he went to Heaven,
But to stay he didn't care;

He kicked because he said that some
Non-union men were there.

He went down to the Other Place,

And there produced his card:

Then Satan drew an earnest face.

And studied good and hard.

And then he laughed, his hands did rub
Till Hell thought he'd never stop;

"Lord bless your soul," said Beelzebub,

"Why this is an open shop!"
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The Tractor and Spring Work

Whatever may be said in the

horse versus tractor problem, it

must be conceded that the tractor

permits deeper plowing and a

better preparation of the seed bed.

The tractor will not replace the

horse, but it will augment avail-

able horsepower. Have you ever
seen a fall when hundreds of

farmers were forced to quit fall

plowing, partly because it was
killing their teams and partly be-

cause they were not able to keep
their plows in the ground? Yet
the tractor outfits, under the same
conditions, were able to do excel-

lent work, due to their more con-
centrated power and to the

greater weight of the outfits. The
fact that the farmer has plenty of

power available allows him to

disc his ground before plowing,
to plow deep, and at the same
time to do harrowing and pack-
ing. He consequently leaves a
better pulverized and more moist
seedbed than his neighbor can
possibly prepare with teams.

Soil preparation and seeding on
the average grain farm requires

an enormous amount of horse
labor dui'ing a couple of months,
usually about three times the
amount required during any other
month of the year. This means

that the plowing and soil prepar-
ation must be spread over practi-

cally the entire two months.
Now, every farmer knows that

the ground is not in proper condi-

tion to work all this time, that he
must begin when it is too wet for

the best work and finish when it

is too dry. Some soil experts

even claim that in ordinary sea-

sons the soil is not in the proper
condition for the best work more
than four or five days. The trac-

tor, with its large amount of

power at one man's disposal and
its ability to work day and night
if desired, permits the farmer to

do his work when conditions are

most propitious. Of late years,

crop experts are advising the
farmer to disc his wheat and oats

stubble as soon as possible after

the crops are removed. This is

heavy work, however, and comes
during hot sultry weather, when
flies may make work in the fields

almost unbearable for teams. On
the other hand, it is the sort of

weather for which the tractor is

best suited and during which it

can be operated with least

trouble.

The tractor is primarily in-

tended for just this class of work,
because it allows the greatest

SOLD IN CANADA
L EXCLUSIVELY BY

DEALERS

!

Side step your
slack season.

Sell the

"Viola"
— The Wonderful Violin

Tone Phonograph

Equal in appearance, mechanism
and tone to any $150 cabinet

phonograph, and sells for less than

half the price, with a handsome
profit for the dealer. !-'lace it

alongside the best machine, and
you will sell the "Viola." Have a

"Viola" in your store and big, easy

profits are yours. Your own family

may want one.

Every Machine
Absolutely Guaranteed

Hundreds of prospects are right in

your district. They want a quality
machine at a moderate cost. That's
the "Viola."

We carry a large stock of the

finest quality Canadianmade
double disc records.

GET THIS AGENCY
Exclusive Sales rights in each dis-

trict, although we do not insist on
"Viola" dealers handling our goods

exclusively. Write or wire at once

for the "Viola" agency in your town,

I
The Dominion Sewing Machine Company

I 80-82 LOMBARD STREET," WINNIPEG,'MAN.
j

V ^

amount of power concentrated
under one man's control, yet re-

quires the minimum amount of

attention.

For further uses, when plowing
and seeding are over, it can take

care of a great variety of belt

work depending upon its capacity.

Pulling a binder, it can save
teams and time, while it is adapt-
able to a wide variety of uses
when horses are otherwise busy
or the weather unsuited for their

efficient use. As the farmers get

to know their tractors better, they
get confidence and surprise them-
selves by the number of jobs
which can be done by these great
aids to modern farming.

Profit and Advertising

At the commencement of an-
other year, the business man, be
he manufacturer, wholesaler or
retailer usually plans out his pub-
licity campaign for the months
ahead. We take it for granted
'that every implement man recog-
nizes the value of advertising. The
man who questions the trade in-

creasing power of publicity be-
longs to the type who would
light stores by candles and use
the well and bucket instead of the
civic water supply system.
Many men contend that they

cannot advertise when business

is bad—that the expense is un-

justifiable. When business is

good they say again that there is

no need to advertise. In contra-

diction to this thousands of 'the

greatest and most successful in-

stitutions in the world have
proven indisputably that their

success is in great measure due
to the fact 'that they advertised

week in and week out during each
and every season.

The public demand for any
commodity always exists in

greater or less degree, and in no
line more so than in the business

of supplying the farms of this

continent with implements, ma-
chinery and equipment. The far-

mer is always ready to buy, and
the dealer is always on the alert

to secure the most reliable goods
to meet the requirements of his

customers. No argument can be
raised against the fact that the

lines that sell best are those which
are steadily advertised. They ex-

ist in the brain of the man who
does the purchasing—whether
dealer or farmer. When he
thinks of buying any implement
his mind unconsciously reverts to

a line of goods that he Avas made
acquainted with through some
avenue of publicity. In selling at

retail, wholesale, or in selling

manufactured goods, advertising

is the lever that brings profi'ts.

TheTwo Best Picklers
on the Market

—

THE AUTOMATIC
GRAIN PICKLER
A Big Opportunity for the Dealer

This is the only machine of its kind

in use. Handles grain at the rate of 135

bushels per hour. Light in weight. Per-
' feet in action. Fully guaranteed. Sub-

^1 stantially built. Thoroughly soaks, turns

I
over and treats the grain.

GET THE AGENCY FOR
THESE MACHINES

The Lincoln Smut Cleaner—
a Perfect Pickling Machine

MADE IN TWO
No. 3 macliine handles 30-50

bushels per hour; No. 4 50-75
bushels. Sold on a positive guar-
antee to prevent smut.

This machine separates smut
balls, wild oats, Idng heads, and
all light seeds from wheat, also

wild oats and all hght seed from
barley. Grain is thoroughly
pickled, dried and elevated to
wagon box. Automatic skimmer
is an exclusive feature. Strong,
heavy construction. Rustless
solution tanks of large capacity.

Cushman Motor Works of Canada, Ltd.
Builders of light weight, high grade Gasoline Engines for all Farm Power Work

Dept. E.f Whyte Ave. and Vine St., Winnipeg

Write for

Prices

and Full

Particu-

lars
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The Sale of the Separator

SHARPUS
imjIVIDUADjY

The Sharpies Separator stands out from the rank and file

of separators as a unique mechanical achievement. It is

the greatest insurance against carelessness which has ever

heen placed before the dairyman. * , )
'

This big fact—that the Sharpies can be turned carelessly at

widely-varying speeds and still get all the cream—is being

recognized as a mighty important feature of a separator.

Nearly everybody seems to know something about it and

our national advertising keeps on telling more and more

dairymen every day. The result is that this ^dividual

separator is the easiest and most profitable to sell. The

Sharpies has a monopoly on all real selling points. That s

what makes it individual.

SHARPIES
^ SUCTION-FEED m
Cream separatoK

Individual because it skims clean at widely-varying speeds

Individual because it delivers cream of unchanging thickness

—all speeds

Individual because you can turn it faster and finish skimming

quicker

Individual because there is just one piece in the bowl—no
discs—easiest to clean

Individued because of the knee-low supply tank and the once-

a-month oiling system

The Sharpies dealer contract is individual too. It provides for a liberal

bonus offer, which should enable you to draw a fat check outside of

Vour regular commissions. Collins and Bates of Adams, N. Y., drew

a bonus check for $880 last year. The increasing demand for Sharpies

Separators is shown by the fact that we effected a 340% sales increase

in one year. Why not write us today for dealer contract ?

THE SHARPLES SEPARATOR CO.
Head Office and Factory: TORONTO, ONT.

• WESTERN DISTRIBUTORS
Vr^T Manitoba- MITCHELL & McGREOOR, LTD., Brandon

ForSML.fAlbertaandB.C.: THE BUCKEYE MACHINE CO., Calgary
I8

In the past a great deal of the

separator business in many locali-

ties has been damaged by the

cheap mail order type of machine

which, with all its unsatisfactory

qualities, was foisted upon the

farmer. The result was that even

the best machine on the market

was looked upon with suspicion,

and only the passing of time has

proven to the average user that

the good standard cream separa-

tor has no connection with

the jim-crack outfits mentioned

above.

To get into the cream separa-

tor trade right, and to get the

steady and satisfactory profits

that go with this line of goods,

the dealer must handle a machine

that can be depended upon, a

separator with a reputation for

satisfactory service behind it.

This should not be difficult, for

there are several machines on the

market which have records that

place them in the satisfactory

selling class. Price may not al-

ways be a criterion of quality in

a cream separator, but in this line

price and quality are found asso-

ciated so often that it may be

taken as axiomatic that the well-

built standard machine is worth

the money every time. Further,

the customer knows this fact, and

is usually ready to pay a little

more to get a separator that will

last and give good results.

It hardly seems credible that

there can be a farmer to-day who
will doubt the economy of the

cream separator. Should there

be one left the dealer easily may
show from irrefutable records

that the use of a cream separator

effects a saving of from $3.50 to

$7.00 from a single cow in butter

fat in a single year. The farmer

need have but very few cows to

make his separator pay for itself

very speedily. Also it may be

pointed out to the farmer how
much easier it is to market his

dairy output in the shape of cream

than it is in any other condition.

The practice of the creameries in

paying should appeal to the

farmer as well, for the monthly

settlement for cream brings a

mighty acceptable sum into the

exchequer just when it is needed

and appreciated.

When the machine is sold, the

dealer should see to it that full

instructions for its successful

operation are left with the pur-

chaser. The machine should be

properly installed. It cannot do

good work if it is standing upon

an uneven floor; if it is to be

driven by an engine it should be

firmly bolted down so that it will

run without any vibration. The

matter of speed is important.

Whatever the maker says is the

correct speed must be adhered to

at all times. There are several

good indicators on the market

which will solve this problem,

and every machine sold should be

equipped with one of these. There

are, of course, machines sold for

which it is claimed the speed is

of little importance, but we deal

here with the general utility

cream separator in which speed

is an all important factor.

Value of the Cream Separator

The use of the cream separator

has many advantages. In the

first place, transportation of milk

to market is very much lessened

by having from one-sixth to one-

eighth of the quantity to haul in

the shape of cream rather than

whole milk. With the old whole

milk creamery system, where the

fresh milk was hauled to the

creamery every day, all dumped

together, run through a povver

separator and the resulting skim

milk returned to the farm, there

was a great deal of disease dissem-

inated through this method. In

the State of IlUnois a recent out-

break of foot-and-mouth disease

was traced to the distribution of

skim milk from a creamery. With

the whole milk system it was not

possible to conduct a creamery

business in thinly settled districts

or in localities where the farmers

incUned to dairying were consid-

erably scattered. With the

present use of the cream separ-

ator, small lots of cream can be

gathered and shipped from var-

ious places to the central cream-

ery, giving those who wish to sell

cream the advantage of the

market that would not be possible

without the cream separator.

The greatest advantage, how-

ever, comes in the increased

quantity of butter fat obtained in

a given quantity of milk. In other

words, the cream separator is an

efficient machine which takes

most all of the fat out rather than

leaves, as the hand skimming

methods do, something like 25 per

cent of the fat to be fed to pigs

and calves.

Separator Co. in New Quarters

The Swedish Separator Co.,

manufacturers of the well-known

"Viking" Cream Separators, an-

nounce that the expansion and de-

velopment of their business, due

to the increasing popularity of the

Viking Cream Separator, has

necessitated larger and more com-

modious offices. The main offices

of the company have accordingly

been moved from the Monadnock

Bldg. to 515 South Fifth Ave.,

Chicago, 111.
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The

POLICY
A Square Deal for Every Dealer

J^OR nearly forty years De Laval Cream Separators have been dis-
tributed through dealers, and in all that time we have consistently

fostered and protected the dealer's best interest.

We have maintained for the dealer at all times a fair and equitable
margm of profit commensurate with the labor, expense and service neces-
sary m the proper distribution of our machines to the farmer.

We have made no effort to load dealers with more machines than they
could sell, but have centered our sales activities largely upon co-operating-
with dealers handling our machines to the end that they might move the
De Lavals they bought more rapidly.

We have always refused to sell machines at any price to the "mail
order" houses and thus furnish such concerns with a club to defeat the
men who are selling our machines through local effort.

We have "played fair" at all times, with both
the men who sell and the men who buy De Laval
Cream Separators.

Dealers who sell cream separators know from
long experience which cream separator manufac-
turer has their best interest at heart. They know
that "promises" may mean much or they may
mean nothing, but that a record of nearly forty
years of actual "performance" entitles the De
Laval to their fullest trust and co-operation.

THE DE LAVAL COMPANY, LIMITED
Largest Manufacturers of Dairy Supplies in Canada

WINNIPEG VANCOUVER MONTREAL PETERBORO
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What Inventors Have Done to Dairying

By ASTOLF LEVIN, Advertising Director, Sharpies Separator Co.

Thirty-five years ago it was

considered an astounding fact

when a Holstein cow produced

13,000 pounds of milk in one year,

and a Jersey cow 14 pounds of

butter in one week. To-day num-

erous examples may be found of

cows producing 30,000 pounds of

milk in a year, and 30 pounds

butterfat in a week. Few well-

kept dairies, with good herds,

have not one or more cows that

can break the highest records of

forty years ago.

The whole system of dairymg

has changed, and the average

prices paid for dairy products

have increased nearly one hun-

dred per cent since the middle of

last century. The immense pro-

gress in the dairying industry has

without doubt been due to the in-

ventive genius of the twentieth

century. Agricultural colleges

and agricultural education are in

great measure responsible for the

immense progress made. The

farm lad of to-day has many

means of finding out the under-

lying science of successful dairy-

ing, and the necessity of sanitary

equipment in the production of

dairy products.

About the first advance made in

modern dairying was the intro-

duction of the centrifugal cream

separator. Formerly the gravity

method and shallow tin pan were

universally in use. These meth-

ods only recovered from 50 to 80

per cent of the butterfat, and with

a long time for separation. To-day

the centrifugal cream separator

is an indispensable part of every

profitable dairy, or farm where a

few cows are kept.

With one exception, all cream

separators on the market are

based on the inventions made

some thirty years ago in Denmark

and Sweden. The exception is

the disk separator, which relies

upon a number of disks for its

efficiency. This design reduces

loss and saves about nine-tenth of

the butterfat formerly lost by

gravity methods. The modern

disk separator, driven at the cor-

rect speed, can be made to skim

very closely, other conditions be-

ing right. Later, an American

inventor perfected a separator in

which a straight plain bowl took

the place of the complicated

bucket bowl, filled with disks.

The tubular bowl gets its effi-

ciency from the fact that it is re-

volved at a much higher speed

than the bucket bowl, while the

milk, in proper proportion for

skimming, regardless of speed, is

drawn in at the bottom of the

tubular bowl. No feature in

dairy equipment has brought so

great value to the industry as the

centrifugal cream separator.

The Babcock tester is another

great American invention, enab-

ling the dairyman to definitely

tell the amount of butterfat in

milk. By this means he can tell

Deep plowing and thorough

working of the soil is necessarily

tractor farming; animal power is

too slow, inefficient and expen-

sive. It has been proved, time

after time, that the tractor will

plow, prepare the seed bed, and

sow the seed at about one-half

the cost of animal power. That

is one of the greatest arguments

the 'tractor dealer can use.

Concrete on the Farm

ASTOLF LEVIN

the productive value of the indi-

vidual cow. All creameries buy

milk and cream, not by weight,

but by percentage of butterfat.

By the adoption of the concussion

churn in place of the old style

dash churn, a saving over the old

method has been accomplished.

The butter worker has replaced

the old fashioned bowl with a

great saving of time. In recent

years the milking machine, with

the wonderful similarity of the

teat cup to the action of the

human hand, has made the dairy-

man independent of hired help

and has taken away much of the

drudgery from modern dairying.

Truly, the application of inven-

tive genius has done much for the

industry of dairying.

The Value of Deep Plowing

There is probably not a single

farmer in the country dependent

upon animal power, who is plow-

ing as deep as he would like to,

who is plowing all the land he

would like, or who is working the

soil as it should be worked. Deep

plowing turns up the rich virgin

subsoil and conserves enough

moisture to raise a good crop,

but aside from the question of

mosture, deep plowing makes

available the large amount of un-

touched plant food in the subsoil.

If we merely farm about four

inches of surface soil, we are

leaving untouched, below this, a

wealth of plant food which pos-

sesses fertiUty enough for big

crops.

In a great many cases the pio-

neer days of hardship and forced

economy are over on the farm.

These days of necessity enforced

buildings of flimsy and more or

less temporary construction, but

nowadays the farmer can well af-

ford to use better and more last-

ing materials in the sphere of

farm construction work. While

only a proportion of implement

dealers handle cement, there is in

many districts an undoub'ted field

for the development of concrete

construction. The construction

of concrete work, based upon past

experience, makes the handling of

cement by even the inexperienced

an easy matter.

It is obvious that any material

which assures the farmer the cer-

tainty of permanency means that

he builds for the future—a step

to his financial advantage. No
better proof can be found as re-

gards the important part that con-

crete is playing .in the construc-

tion of the farm, than in the in-

creasing demand for concrete

silos. It^ is claimed that con-

crete is the ideal element or ma-

terial for silo construction, for it

makes a durable silo, thoroughly

air-tight and too heavy to blow

over. The concrete silo is, when

properly constructed, practically

as cheap as wood so far as initial

cost is concerned, while the ele-

ment of fire risk is eliminated. ,

A cement building will last

practically a lifetime. It can be

made absolutely fireproof. It is

warm in winter and cool in sum-

mer. It requires no paint and no

repairs, and its depreciation
_

is

next to nothing compared with

that of any other type of building

material.

Beyond the construction of the

silo there are many other uses to

which concrete is adaptable, and

to which it has been adapted with

the greatest success. Among
these uses may be enumerated:

The making of windmill foun-

dations, concrete sinks, concrete

tanks, and cisterns, concrete well

curbs, concrete in barn and stable

construction such as feeding

floors, box stalls, piers and posts,

concrete rain barrels, horse

blocks, hot bed frames and foun-

dations, greenhouses, road cul-

verts, sewer tile, concrete chicken

houses, ice houses, small storage

houses, corn cribs, grain bins,

mushroom cellars, cyclone cellars,

fence posts, and sidewalks.

The many advantages to be de-

rived from the use of concrete

would take a great deal of space

to fully describe, but to our mind

the great value it has for the far-

mer is its sanitary side. Particu.-

larly in dairy farming sanitary

surroundings are an essential.

The rigid laws being enforced by

the various health departments

regulating the handling of dairy

products can be observed to the

letter by bringing concrete to the

front. In both the supply of
,
ce-

ment and machinery for concrete

mixing and working, the dealer

could build up a good demand in

some localities. It is, at all events,

a line worthy of consideration,

and one which brings with it sat-

isfactory profits.

The Modem Trade Journal

In a recent, address, R. R-

Shuman, head of an advertising

agency in Chicago, made some

striking comments on the old and

the new in trade journalism. He
said in part

:

"Time was when trade journals were

hangers-on, unbidden guests at the feast

of business, satisfied to pick up crumbs

at the feet of rich manufacturers, serai-

respectable beggars for small advertis-

ing favors in the shape of standing

cards; and in turn giving but little out

of tlieir poverty to the subscribers whose

cause they hoped to champion.

"But those times have passed into the

eternal limbo of things gone never to

return ; and the worthy trade journal of

to-day is a power respected by manu-

facturers and wholesalers and looked up

to with confidence by the subscribers.

"And by the same token, the adver-

tiser who continues, out of a musty tra-

dition, to give money to a trade journal

publisher because he likes him or his

representative, or because he believes the

publication deserves help in the good

work it is doing, misses the whole point

of the thing.

"Trade journal advertising of to-day

is not giving favors; it is reaching out

and grasping the greatest of all favors,

the good-will of retail merchants who

subscribe for, believe in and follow the

advice of the journals they read.

"Trade journal advertising is, or can

be made, the key to the solution of the

problem of distribution—the greatest,

most serious, of all problems of modern

merchandising. .

"Every issue of their trade journal

tells the retailers, editorially, of im-

proved devices and methods. This one

force has done more to bring retail

trade to its present supremacy in equip-

ment and method than all other in-

fluences combined. The merchant asks

for and receives, valuable advice ana

counsel from this never-failing source.'

Think it Over

!

If a retailer has average annual

outstanding book accounts for

$10,000, it is costing him fully one

per cent a month, or $1,200 an-

nually, for the privilege of giving

this service to his trade.

Get ready for spring trade!
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Sell these steel horse stable fittings to every

man who owns horses. Every farmer will buy
Iron Oat Bowls, Harness Pegs, Bridle Brackets,

Steel Mangers, Horse Stall Posts, Steel Guards,

and other fittings. There are hundreds of

prospects in your territory. Here is a golden

opportunity for you.

Get 336-page Catalogue
We are well represented throughout the West,

but there are a few towns in which we need

local agents. Write for our big illustrated

Barn Book in which the complete line is shown,

also prices, terms and advertising literature.

BEATTY BROS., LIMITED
Dept. G 291 Dept. G 291

Winnipeg, Man. Edmonton, Alia.

ilii AiieJifl . Jlorse Fittlnds

He's Sick of the Service
''We have discontinued handling cheap engines alto-
gether. We can sell more of them as against the
higher grade ones, but they are too much bother
after sold. We are sick of the service cheap engines
give. We would much rather have the time than
the profit on them.
"You may ship us another Cushman 4 H. P. at the
earliest possible moment."

The Dealer who wrote that letter now handles

Cushman Light-Weight Engines
Are built for Retailers and
Farmers who want Service.
Built Light—Built Right.
They embody the best materials

and are designed by experts.

No matter what engines you
3ell, you can sell Cushmans a'lso,

for so many farmers now want a
light-weight engine.

4 h.p. weighs only 190 lbs.; 8
h.p. only 320 lbs.; 15 h.p. only
780 lbs.; 20 h.p. only 1,200 lbs.

Cushman engines arc not cheap,
but they are cheap in the long
run. Get our Agency offer.

Here is an Engine that Won't Make You
Sick of the Service.

With Clutch
Pulley

For Any Power from 3 to 9 H.P.

Cushman Motor Works of Canada, Ltd.
DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.

Distributing Warehouses: Toronto, Ont. and London, Ont.
Builders of High Grade, Light Weight, High Power Engines for General Purpose Farm Work

EXCLUSIVE SELLING AGENTS FOR:
Langdon Ideal Self Feeders—Fanning Mills—Smut and Pickling Machines— Vacuum Washing
Machines—Lincoln Grinders—Lincoln Saws—Incubators— Universal Hoists— Portable Grain Elevators—Wagner Hardware Specialties— Mountaineer and Little Giant Neck Yoke Centres

Little Genius Power Lift

Tractor Plows

Points of Special Merit
POWER furnished by the land wheel raises and lowers

the bottoms at the will of the operator. High level
lift on all three wheels gives ample clearance for trash

when turning or transporting.

Only one trip rope required.

Rear wheel lift responds instantly to action of power
lift device. No sliding parts.

Bottoms are forced—not merely dropped—into the
ground by the whole weight of the plow.
Only one-half as much power required to raise the bottoms

of the P & 0 Little Genius as is required on any other similar
plow.

When the plow is at work, the levers are within easy reach
of the operator from his position on the engine, but when
the bottoms are raised the levers are at the same time thrown
back out of the way and will not interfere with the engme
in turning.

The levers and bottoms are counterbalanced by springs,
making them easy to operate.

If necessary, the bottoms can easily be raised out of ground
by hand, even if plowing 9 or 10 inches deep.

.
The hitch is provided with a .pin break coupling, which

insures both plow and engine against breakage on hidden
roots or stones.

The hitch is adjustable and adaptable to any tractor.
Notice that spuds are not required on the land wheel

indicating an easy lift.

Will plow to depth of ten inches.

The No. 2 Little Genius is furnished in two and three-
furrow sizes. An extra plow attachment can be furnished
to convert the two-furrow into a three.

Any of the stalidard types of P. & O. Bottoms, in 12 or
14-inch.

Extra wide clearance between bottoms enables the Little
Genius to work in trashiest ground.
High grade Rolling Coulters with chilled cone take-up

bearings, and extra heavy shanks.

Beam braces extend clear down around throats of beams,
adding great reserve strength at points subjected to strain.

PARLIN &, ORENDORFF CO.
Canton, III., U.S.A.

International Harvester Co. of Canada, Ltd.
SALES AGENTS FOR CANADA

WINNIPEG BRANDON REGINA SASKATOON YORKTON
NORTH BATTLEFORD ESTEVAN CALGARY

EDMONTON LETHBRIDGE
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Saskatchewan Retail Implement Dealers' Associ-

ation will hold Convention at Moose Jaw

The Retail Implement Dealers'

Association in Saskatchewan will

hold the second annual meeting

of that organization at Moose

Jaw on Monday and Tuesday,

January 29 and 30.

It is to be hoped that every

member of the association in the

province, and every implement

dealer who reaHzes the value of

organization to the business will

make a special . effort to be in

Moose Jaw on the above dates.

This meeting will be held during

the annual bonspiel in Moose Jaw,

when the city will be crowded

with visitors and members of the

curling fraternity. For this event

a straight railroad fare of one and

one-third for the round trip will

be granted by all railways, 'this

low rate applying to both curlers

and non-curlers.

There never was a time when

the dealers in farm machinery and

implements should realize more

keenly the value of co-operation

in their line of business. We are

all famiUar with the raw material

situation, the rising costs of ma-

terial and labor and the inevitable

advance in the production and

selling cost of farm implements

and machinery. To confront

conditions as they are, and to get

the business of selling implements

upon more secure and sane plane,

it behooves every dealer in Sas-

katchewan to belong to the Sas-

katchewan Dealers' "Association.

At the coming convention ev-

ery feature in the trade affecting

the business of selling farm* ma-

chinery will be fully and freely

discussed. Mutual interest in the

problems of the dealer should en-

sure the attendance of every man.

.The difficulties and tribulations of

one are common to all, and the

annual convention of the associa-

tion affords a splendid opportun-

ity for a mutual exchange of ideas,

and for the discussion of prob-

lems.

Will you be in Moose Jaw on

January 29 and 30, prepared to

help out in the discussion of all

matters pertaining to the retail

implement trade? The associa-

tion depends upon co-operation

for the success of its work. What
it will do for the trade as an or-

ganization depends upon you as

an individual. Without enthusi-

SASKATCHEWAN DEALERS!
Pack Your Grip and be with

the crowd at

THE SASKATCHEWAN RETAIL

IMPLEMENT DEALERS' ASSOCIATION

Annual Convention

at Moose Jaw
ON

January 29tb and 30th
(During Bonspiel Week)

If you have not joined the Association to date, DO
SO NOW. Attend the Convention. Do your

share to help build a strong provincial organiza-

tion. Bring your troubles with you—the Associa-

tion wants to know them. An interesting pro-

gram and a good time will be yours. Single fare

and one-third on all railroads. For further

particulars (if you have not been notified) write

Secy.-Treas.

W. J- M. WRIGHT
Regina

President

HUGH RORISON
Moose Jaw

TO

MOOSE JAW

as'tic and interested men behind it,

any association is impotent and

powerless.

In the retail business we are

conducting operations under most

abnormal conditions brought

about by the war. For help, and

for the necessities of life, we are

paying more than ever before.

Yet in agricultural circles, pros-

perity was never greater. As 'the

connecting link between manu-

facturer, wholesaler and farmer, it

behooves implement dealers to

adhere to their trade organiza-

tions—to show to the world as a

whole that they are a most es-

sential part of the machinery dis-

tribution system.

At Moose Jaw the implement

dealers of Saskatchewan will have

a golden opportunity to analyse

and discuss everything connected

with the business. Getting to-

gether as men they can cultivate

a spirit of co-operation, friend-

ship, honesty and loyalty. An-

nually 'the farmers of the West

attend their conventions by the

thousand. Surely, the implement

dealer can show a similar realiza-

tion that better conditions and

better business can be secured by

belonging to their provincial or-

ganization. Be one of the crowd

at Moose Jaw and you will bene-

fit by attending a thorough busi-

ness convention of your brother

retailers. A splendid programme

has been prepared, and socially

Moose Jaw promises visiting

dealers a good 'time.

The Saskatchewan Association

has already been instrumental in

accomplishing a great deal of

good for the trade in that pro-

vince. Last year's convention

was a whirlwind success. Let

every dealer do his part to make

the 1917 convention even bigger

and better than 'that of last year.

There should be no man in the

business who doubts the value of

organization in any calling—and

few businesses need it more than

the retail implement business. As

an individual the dealer can do

nothing, as an organized body

dealers can do much ! At the con-

vention at Moose Jaw future pol-

icies in 'the business will be dis-

cussed, the question of features

detrimental to the trade thorough-

ly gone into, and every possible

issue for the betterment of con-

ditions debated.

While a great many dealers in

the province are members of the

organization, some are not. Every

dealer is cordially invited to at-

tend. Throughout the United

States, the implement dealers' as-

sociations, and their thousands of

members, have placed the retail

implement business upon a better

basis. This can be done in Wes-

'tern Canada, but only if the deal-
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ers give their whole-hearted as-

sistance to that end. No Saskat-

chewan dealer should require any

explanation as to why the asso-

ciation is essential. Let every

man who can be at Moose Jaw
on January 29 and 30 ready and

willing to put his shoulder to the

wheel for bet'ter business and

united effort in the retail trade.

Manufacturers' Association

Busy in West

G. E. Carpenter, secretary of

the Prairie Provinces branch of

the Canadian Manufacturers' As-

sociation, recently returned to

Winnipeg' after spending two

weeks in Saskatchewan and Al-

berta. His trip was for the pur-

pose of forming local sections of

his association in the principal

cities of the two provinces. Locd
sections were formed at the fol-

lowing cities, with a strong initial

membership : Regina, Moose

Jaw, Medicine Hat, Calgary, Ed-

monton and Saskatoon.

Manufacturers in these cities

expressed the view that they have

long needed a local organization

of this character, which, without

doubt, will be of considerable

value to them in furthering the

interests of manufacturing in thie

West.

The E-B Catalog

The Emerson - Brantingham

Implement Co., Rockford, 111., re-

cently published their general

catalog No. 62. In this publica-

tion the company have produced

a publication away beyond the

ordinary run of catalogs. Finely

illustrated, and with a wealth of

descriptive matter, every imple-

ment and tool produced by the

company is illustrated part by

part, as an assembled unit, and

in actual operation. In the cata-

log are 360 pages of live, interest-

ing matter, while the plates of

implements in their natural colors

are a triumph of the printer's art.

We believe that interested deal-

ers can obtain copies of this com-

prehensive catalog from the var-

ious branches of the company.

I H C Increases Wages

With the beginning of Decem-

ber, the International Harvester

Company added approximately 10

per cent to the pay envelopes of

around 28,000 employes in the

factory, clerical and office staffs.

An increase has also been made in

piecework and other rates. The

10 per cent advance applies to all

employes receiving not more than

$2,000 a year. This step should

be of the greatest aid to the em-

ployes of the company in these

days when the cost of living Is

kiting upwards.
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Keeping Up Buggy Stocks

In the recent past, dealers have
felt afraid of the automobile in-

fluence on the buggy business.

They have hesitated about keep-
ing up their buggy stocks and go-
ing after business aggressively.

The buggy business is still profit-

able and will respond to good
merchandising methods as of

yore. The field is still fertile and
many dealers of the highest class

are ge'tting back their old-time

enthusiasm.

We all recall that a buggy man
Used to be about as good a sales-

man as the country produced. It

always, even in the boom days of

the business, took a good man to

sell buggies. Right now the bug-

gy trade needs that old-time sales-

manship. It needs good buggy
men and i't needs the same skill in

show-room display it always did.

The impression, "the appeal," is

everything, almost, in making
buggy sales.

A good stock of buggies, a real

display, is the first essential. A
profitable buggy business cannot
be built up on one or two samples
for show—positively it cannot—
any more than a fruit store can
flourish with only one orange or
banana on display. The buggy
display room must be the "real
thing"—the "appeal" must be
made—but the business can be
and is being made a success by
buggy men who put "pep" into it.

The game is worth while and
good, clean money awaits the man
who will study the buggy busi-
ness under present conditions;
not as it once was, but as it may
be made—now. This is a fact,

daily verified, and a challenge.

Selling the Combination
Thresher

The success of individual
threshing outfits throughout the
.Canadian West is astonishing,
considering the comparatively
short time these outfits have been
in vogue. Whether or not this

class of outfit will become a per-
manent feature in the implement
business is hard to say. It would
seem probable that as the small
farm tractor gains in popularity
in the various districts, the farmer
will be more prone to purchase a
small separator to be operated by
his tractor. He can do his own
threshing and can utilize the trac-

tor for plowing, hauling and a
variety of uses to which the sta-

tionary engine, as mounted on
the separator frame, would not be
adapted. Time will see develop-
ments along this line of efifort.

In the main, it would seem that
the farmers calculate they may
not save so much by purchasing
an individual threshing outfit, but

they are aware of its great value

in that they are able to thresh

their grain whenever it is ready,

no small matter on the average
grain farm. There is, of course,

a saving in help, as the farmer
can nearly always have enough
help of his own, or can get the

help of two or three neighbors,

helping back to pay them for

their work. In the sale of these

individual outfits, the experience

of a firm of implement dealers in

Kansas is interesting. This con-

cern says in connection with
combination outfits

:

"Some of these sales we handle our-
selves and sometimes we have the assis-
tance of factory or branch house can-
vassers. Although we believe we could
handle practically all of these sales
ourselves if we tried, as some of the
members of our firm are experienced
threshermen as well as salesmen. On
all the sales we have thus made we
settle with the company in cash and
take the farmer's paper and do our own
collecting.

"Of the sales we have already made
of these outfits, we have not been out
one cent for service, yet we do not be-
lieve that the service, if rendered, would
have affected very much the profit in
the sale of the outfits.

"We have found this a nice, clean
business and it shows a good margin of
profit, and opens up a new field in which
most implement dealers have been mak-
ing little profit, as it is a well-known
fact that all the larger threshing out-
fits are usually sold at net, or very
nearly so. The dealer secures very
little, if any, commission on same, and,
of course, the more small outfits that
are sold the fewer large outfits will be
required.

"We feel that if dealers take hold of
these small threshers and sell them
themselves, without much assistance
from the factories or branch houses, this
business will not get into the same rut
as has the large thresher business."

New Inventions

Patent No. 171,331 is for a feed

cutter invented by Robert Smith,
of Durham, Ont. In this machine
a number of saws are located

across the discharge end of the

feed trough, these rotating and
cutting the feed.

The Massey-Harris Co., as

assignee of Thos. Findley and H.
M. Russ, file patent No. 171,120, a

special sled runner for wagon
wheels. In the runner an arc-

shaped curve takes the contour of

the wheel, clamps from the run-

ner passing over the felloes. Side

plates on the runner hold the

wheel sideways. This runner is

intended to adapt a wagon for

sleigh use without removing the

wheels from the axles.

LONDON
"BULLDOG"
Batch Mixer
Pays for Itself In
20 days. Built to last
a liletlme. Send for
catalog Xo. 1 B.

London Concreta
Machinery Co.

,

Dept. K, Lomliii]. Ont.
World's Largest Manufacturers of Concrete Machinery.

It isn't what you put into a Separ-

ator, but what you

GET OUT OF IT!

A "WATERLOO
CHAMPION"

is not only a fast thresher but a
perfect grain saver. LIGHT RUN-
NING, EASY TO BUY, and PRO-
FITABLE BUSINESS for the
DEALER.
There is no reason why you should
not benefit by investigating our
profitable proposition. Why not
write us about it at once?

WE WANT LIVE AGENTS. YOU
OWE IT TO YOURSELF TO IN-

VESTIGATE. .

Get the Agency for "WATERLOO" Machinery—Always Reliable

Every Outfit bears our name—we are proud to have

it on every machine

We challenge the world to produce an equal to our

latest models as THOROUGHLY SATISFACTORY,
all around outfits. Every part—whether SEPARA-
TOR, STACKER, FEEDER, REGISTER or ENGINE,
being able to perform its part with credit to the
machine as a whole.

OUR FARMER COMBrNATION OUTFITS
are superior to any others.

"IDEAL" CHAMPION COMBINATION —

;

OUTFITS ARE BUILT IN FOLLOW-
ING SIZES ONLY:—

"CHAMPION"
(A successful competitor against all

rivals)—vide Webster — and it's

"Made in Canada."

24 X 36 "Champion" Separator, Hand-Feed, 18 ft. Straw Carriers, 14 ft. Wagon Loader, and 12 h.p. Oil Engine.
24 X 36 "Champion" Separator, Hand-Feed, Wind Stacker, 14 ft. Wagon Loader, and 18 h.p. Oil Engine.
24 X 36 "Champion" Separator, Self-Feeder, Wind Stacker, 14 ft. Wagon Loader, and 22 h.p. Oil Engine.
28 X 42 "Champion" Separator, Hand-Feed, 18 ft. Straw Carriers, 14 ft. Wagon Loader, and 18 h.p. Oil Engine.
28 X 42 "Champion" Separator, Hand-Feed, Wind Stacker, 14 ft. Wagon Loader, and 22 h. p. Oil Engine.

WE WILL GLADLY SUPPLY ANY INFORMATION. THERE'S NO SPECULATION

The Waterloo Manufacturing Co., Limited
PORTAGE LA PRAIRIE, MANITOBA
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The Prussians of Commerce

During the past ten or fifteen-

years an enormous business in

merchandising- has been built up

by concerns Avhich seek to supply

the needs of the country home
from the large city instead of

from the local store. In the

United States there is one con-

cern that does a business in this

line of approximately two hun-

dred million dollars annually and

in AA'estern Canada we have at

least one concern that is heading

the same way. Why and how did

these concerns gain their foothold

in the country trade ?

Heavily capitalized, they spent

millions of dollars on the most

attractive advertising schemes.

They got out expensive catalogs

with illustrations alone costing

thousands of dollars. They pre-

pared the most attractive litera-

ture, hiring the highest priced

publicity writers to produce it for

them, and week in week out they

lambasted the rural public with

their bids for patronage.

Why did they not confine their

activities to the cities? Because

there competition was too keen.

They entered the rural commun-
ity first because they found it the

least guarded in competition, and

the slowest to awake to a realiza-

tion of their purposes, and they

have now obtained such a foot-

hold that it will require a most

thorough awakening on the part

of all who reside in rural com-

munities, including both farmer

and merchant, to" prevent them

from killing the small town and

rural community upon- which our

democracy so much depends.

That this is the case can be

proved by any country merchant

who wants to investigate at the

bank, railroad and express office

the amount of money which has

ATTENTION! HARDWARE MERCHANTS
IMPLEMENT DEALERS AND

PUMP MEN
E are the largest Manufacturers of wood and

iron pumps in Western Canada. We carry

complete stocks at both Brandon and Calgary for

immediate shipment. If you live in Alberta write

Calgary; if you live in Manitoba or Saskatchewan

write Brandon.

Write us for our new Catalog before you order,

or send us a trial order and you will be convinced

that you can buy cheaper from us than elsewhere.

Manitoba Engines, Limited
Brandon, Man. and Calgary, Alta.

Don't Decide on your Engine and Grinder for

1917 until You Investigate the JUMBO LINE

For

1917_
"JUMBO" GASOLINE ENGINES

Made in IJ, 2i, 4; and 6 h.p. On skids, strong iron sub-base
or trucks; make and break ignition; battery or magneto. At
an additional cost 2i, 41 and 6 h.p. sizes can be equipped with
throttling governor for burning kerosene or gasoline.

And 'TITTLE JUMBO" FEED MILLS
Great range of capacity. Low power requirements. Grind
from 10 to 30 bushels per hour; 6-inch burrs; weight 90 lbs

All steel construction.

Manuf^artured Nclsoii Brothcrs Company liYch.t'u.s.A.
Western Canadian Jobbers

passed out of the community in

the past five years. He will find

that annually the amount of

money sent away for goods in-

creases. How then can this busi-

ness of direct selling by mail be

counteracted ?

We know that the small town

with its schools, churches, lodges

and community life enhances the

value of farm land for miles

around. We know that a thriving

local centre helps to keep the

younger generation at home in-

stead of letting them migrate

from the dying town to the attrac-

tions of the city. Business gener-

ally must awaken to the necessity

of protecting the small town and

its community, and must perpet-

uate their existence by justifying

them with service. It is evident

to even the outsider that the small

western town to-day can exist for

no great length of time if present

conditions are to go on. Both

town and merchant must make a

struggle to prove themselves an

absolute and indispensable neces-

sity to the people who now sup-

port them.

In every small town a local

organization is necessary which

will arouse the consumers to the

knowledge of what is going on.

The consumer must be made to

realize that the small town is

slowly but surely being dragged

down by his actions. Further,

every country retail store must

be made a reliable source of sup-

ply," and must carry stocks which

will be. available to the trade all

the time.

WINNIPEG
Tudhope-Anderson Co., Limited

REGINA SASKATOON CALGARY

The rural consumers of Wes-
tern Canada possibly require a

drastic lesson. They recently

almost experienced it, for a rail-

road strike would show them in

two weeks the value of the local

store and small town service.

Any calamity interfering with

transportation would close the

mail order avenue of supply, and

would show the country con-

sumer what it means to have good

local stores with well^ stocked

shelves.

This may not so much concern

the implement business, although

there is steadily growing interests

which are endeavoring to sell

farm machinery by correspon-

dence. These concerns should

not succeed, for almost without

exception the general mail order

concerns have found machinery

sales a losing proposition. The

legitimate implement industry

Avas there first with its unbreak-

able record for durability, relia-

bility and service. Note that last

word. Go to any of the great

plow and harvester factories.

Who sells their goods? The

dealer! Who sells the most re-

putable brands of farm machinery

of all kinds? The dealer! This

fact alone should show the most

price-besotted farmer that if he

wants satisfaction and service in

purchasing implements - he had

best forget the mail order house

and buy goods that have been

used for years on the land and

that were and are sold only

through the retail implement

trade.

Sells Itself-

this Washing
Machine

!

Simply show your customer the

"FAIRDAY" Special Feature—the
Swinging Wringer that feaves them
back-breaking tub lifting ^—

^ watch
them grow enthusiastic.

Back this with your reputation as

a merchant—it will "" deliver the

Write to-day for particulars and terms

The Canadian Fairbanks-

Morse Co., Limited

Saskatoon WINNIPEG Calgary

The Small Tractor

In looking at the light tractor

proposition, the trouble in some

cases is that the dealer has not

investigated these machines as he

might. He notices advertise-

ments and articles regarding light

tractors in his trade journal, and

he has a more or less definite idea

of what a light tractor will do.

Yet he does not come to the con-

clusion that this up-to-date piece

of modern machinery could be

used locally ; he does not take the

initiative and try to find out how
many prospects there may be for

small tractors throughout his ter-

ritory.

The advent of the small tractor

has revolutionized farm work, es-

pecially plowing, and the sale" of

a tractor carries with it the sale

of plows, disks and other equip-

ment that have always been con-

sidered belonging to the imple-

ment trade exclusively. This

trade will get away from us un-

less we take and push the sale of

tractors, for some "one in every

locality is going to push their

sale, if not the local dealer, the

manufacturer will.
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Just Claims

The legitimate manufacturer

usually is desirous of protecting

both dealer and farmer by back-

ing up the guarantee which he

places on the goods. This being

so, it is scarcely reasonable for-

the customer to make unjust

claims. The dealer i.s intermedi-

ary between manufacturer and

farmer. If the 'farmer has just

claims, 'the dealer should allow

same and expect the manufac-

turer or wholesaler to protect

him. He should, however, be

just as conscientious about pro-

tecting the manufacturer -'as he is

in seeing that his farmer cus-

tomer is given fair treatment.

Whenever a dealer gives away
anything to the farmer which he

is not entitled to, he not only

either causes himself a loss, or the

manufacturer a loss, to the extent

of the cost of what is supplied,

but he also loses to himself a

profit on such parts which he

should have charged 'the customer
for.

Invention and Adaptation in
Farm Machinery

In a British publication, a

writer comments on ,how the

farmer has been responsible in

great measure for the develop-

ment of farm machinery. "As far

as farm machinery goes," he

writes, "there is little used where
the primary idea did not origin-

ate in Great Britain. No small

part originated from farmers or

country blacksmiths. In recent

years the swath-turner came from
a farmer; the hay rake from a

blacksmith. The sickle tine of the

hay rake is parent of the cultiva-

tor, in fact the horse rake was
used for ctiltivation long before

the modern cultivator was in-

vented."

"The Fenemore hay loader was
invented by a farmer, and Amer-
ica simply copied its principles.

The reciprocating knife through
fixed fingers, which was the

parent of the reaper and binder,

was the invention of a minister.

The binder canvases and reel

were, before then, the invention

of Salmon, who also invented the

circular knife chaff cutter or feed

cutter.

"The first sewing machine
knotter was an English invention

though improved in America, and
the binder knotter is merely an

adaptation of it. The drum and
concave of the threshing machine
were the invention of an English

miller, while any sieving or blow-

ing attachments were merely

adaptations of earlier methods.

The internal combustion engine

was invented by Hughyens hun-

dreds of years before gasoline was
known, and he charged it with

gunpowder."

When one reads the conten-

tions of this writer, one can say,

with Josh Billings, that original-

ity was played out long ago and
that all the inventor can do is to

steal with circumspection !

The Handy Trailer

The development of the trailer

has been rapid, and as an acces-

sory 'to the automobile it will soon

be in as common use in the Can-
adian West as in other areas of

this continent.

Every automobile owner knows
by experience how the loading of

farm produce, machinery, etc., in-

to the body of his car disfigures

the enamel and upholstery. A
car used as a species of truck ra-

pidly loses its new appearance

and becomes scratched and den'tr

ed. With a trailer, the autoist

can do all of his hauling at an

extremely low cost and at a great

saving of time and efifort. Heavy
or bulky articles can be carried

—for these trailers are designed

to carry up to one and one-half

tons in weigh't. In the United
States farmers now use the trailer

extensively to carry milk, vege-

tables, sheep or hogs to town. The
trip is quickly made and much
time saved. Especially in the

bringing of dairy products to the

depot has this automobile acces-

sory proved valuable. The farm
implement dealer is the man best

suited by experience and know-
ledge to handle trailers in his

town and territorv.

Mr. DEALER
Cater Can Sell You

Wood or Iron Pumps cheaper
than any one in the West.

GET HIS PRICES BEFORE YOU ORDER

Brandon Pump & Windmill Works
BRANDON MAN.

Get a Tractor

Agency Worth While

Tine

TERLING=
TEACTOR

Investigate the Sterling

Tractor Agency
Proposition NOW
This year is going to be the biggest year

in the history of tractordom. Scarcity of

labor makes power farming imperative.

Wide-awake dealers will get the facts re-

garding the STERLING TRACTOR right away.

A High-grade, Light-weight, All-purpose

Farm Tractor, selling at a price that

means easy sales and good profits to our

representatives

DONT DELAY
Write us at Once for Full Particulars

Manufactured by the

Sterling Engine Works
Limited

Foot of

Water Street

WINNIPEG,
MANITOBA
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Shrapnel

The two things that do most to

keep the implement dealer in-

formed on 'the progress in his line

are trade papers covering the field

and salesmen visiting his store.

His wiie tells him the rest.

There is something in method

and system in a store, but when

all is said and done, it is the man
behind the methods that make

the business what it is. Method

is merely business mechanism.

And—to forget business—^we

can't all be great orators, but we
can keep our traps shut and ac-

quire a reputation as Deep

Thinkers.

Likewise—a girl who likes corn

may have some things to worry

about, but she knows there are no

wrinkles in her stockings.

Further—Sadie's opinion is that

a warm petticoat would feel

mighty comfortable these days,

but a girl simply must be in the

fashion.

At New Year's a temperance

crank told us that some men wait

and let the undertaker attend to

it, while others try to embalm
themselves while they are alive!

Both types of embalming are ex-

pensive.

When Dreams Come True

!

The Canadian Council of Agri-

culture at its recent meeting in

Winnipeg laid before all the farm-

ers' organizations of Ontario,

Manitoba, Saskatchewan and Al-

berta, a non-partisan political

platform for general adoption. As
a trade journal we have no more

interest in politics than a pig has

in astronomy, but in the event of

success in this movement we see

what is the realization of the

dream of allied agriculture. In

spite of Joint Committees of Com-
merce and Agriculture, and sapient

sittings down to ponder on the

problems of both farming and

business, this step by the farmers

organizations is only the crux of

their whole effort of co-operation.

A financial journal in Winni-

peg, "Canadian Finance," which

has consistently espoused the

policy of co-operative purchasing

by the farmer, says sadly : "It is

hoped that the new association,

while representing the country's

most important interest, will not

tend to become a class combine
antagonistic to other interests

that are also essential to a bal-

anced economic and national

growth."

In that sentence lies the key-

stone of the whole idea. We have

in these pages never questioned

the wisdom of the farmers of the

West organizing. As an organ-

ized body they can benefit, as can

any trade or profession. But, and

here we pause, the men who have

been the figure-heads in Canada's

farmers' organizations, who have

steadily inoculated into the

farmer that all other interests

were parasites on the hide of agri-

culture, these men will from now
on use the "real" farmer as a lever

to prise them into political prom-

inence.

We say "real" farmer advisedly,

for the majority of the organiza-

tion luminaries of agriculture are

better talkers than farmers. They
see their dream coming true,

however—to smash the tariff,

pauperize the Canadian manufac-

turer, eliminate "class combines,"

such as the implement industry

—

in short have a Canada ruled by

farmeirs for the farmer. Nobody
else need apply! As we said, we
have no interest in political pro-

paganda, but will this ideal, think

you, bring to Canada a "balanced

economic and national growth?"

Sisal at a Phenomenal Price

The Comision Reguladora, an

organization controlling the out-

put of Mexican sisal fibre, on De-

cember 22 offered 50,000 bales of

sisal fibre at 14^ cents in New
York. This Avas an advance of

one cent on the price previously

set on December 20. Since the

sisal monopolists have had con-

trol of the market, they have ad-

vanced the price of the fibre 8

cents per pound or more than

145 per cent. It is further an-

nounced that the same combina-

tion of interests is planning a deal

in Manila hemp.

Experts state that not much
more than half of the sis.al re-

quired for next year's twine sup-

ply has been purchased by 'the

manufacturers, while the whole-

sale price of twine is likely to be

five cents higher than the prices

of 1916. The phenomenal price

for fibre is bound to have a mark-

ed effect upon this season's twine

prices.

Community Building

Build up your community. Go
out and take some of the responsi-

bilities of citizenship in that com-
munity. Don't be afraid 'to give it

your time. The first place to start

is to clean up the home and make
it a good place to live in and a

good place to bring up your boy
and girl. No matter how you
succeed, if that boy and girl do

not succeed you have been a fail-

ure. Yes, and your neighbor's

boy and girl, if you have not

made it a good commtmi'ty for

them to live in.

Do a little good every day at

some cost to yourself.

Help some other fellow up and
make it a little easier for some-

body else. Then you are making
a great nation, because great na-

tions are made out of great com-
munities.

Choosing the Lines

It is, it must be admitted, an
erroneous policy for the dealer in

starting afresh for another year's

business, to select any line with-

out closely investigating it. We
may, in individual cases, select

the lines that may not be best for

our trade, but what looks to be

the easiest selling line, quite apart

from the fact that other lines

which would require possibly

more selling effort, Avould bring

us a- bigger margin of profit.

The inclination to handle too

many lines is another feature

which may be considered. A line

of plows, for example, should be

covered in the average district by
one or two makes at most, instead

of which a man may handle four

or more. In handling gas en-

gines again, instead of choosing

one good line with a wide range

of horsepowers, the dealer may
try to handle two or more differ-

ent types of engine. It may be

argued that it pays to carry both

a cheap and a dear engine, but in

the end the superior type will re-

quire the least selling effort and
the least repair service or trouble

when sold. When you sell one

make of engine only, you have

concrete and definite information

to 'give regarding it. If you, how-
ever, give a line of selling talk on

one engine, then walk over to an-

other and cheaper engine, some
at least of your selling arguments

are bound to overlap, with the re-

sult that the prospect may ques-

tion the veracity of the claims^

made for one or both engines.

In any line whatsoever, it in-

variably pays to choose carefully

what you will handle, taking due

account of the demand for the

goods in your territory, or the de-

mand which is latent and can be

developed. Stock what is best

suited to the individual needs of

your community, thoroughly

satisfying yourself that the goods

will give the maximum service

and satisfaction, and that they are

the biggest and best value you
can sell at the price you find ne-

cessary to charge.

During the coming year lose no

opportunity to show your inter-

est in the welfare of your farmer

customers. You are vitally inter-

ested in what concerns the farmer

and you should endeavor at all

times to bring about a closer re-

lationship between the farmer,

the town and yourself. The
nearer you can get to the farmer,

commercially and socially, the

better chance you have to retain

his trade. It is a mistake to be-

come so absorbed in the interests

of your business that you lose

sight of those interests which per-

tain to the welfare of your com-

munity as a whole.
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Have You Met Him?

We reproduce herewith a very-

good photograph of J. P. Miller,

Western manager of the Canada
Carriage Co., L'td., Brockville,

Ont. "Percy"—as he is popular-

ly known to the trade—was born

in Middleton, Nova Scotia, back
in 1881, so he has still many years

ahead of him in the machine bus-

J. P. MILLER,
Western Manager, Canada Carriage Co.

iness. After graduating from
high school, he entered, a banking
institution in Middleton, follow-

ing the banking business for five

years and incidentally acquiring a

valuable business education.

In 1905, he shook the dus't of

Nova Scotia from his feet, and
followed the lure of the'West. We
next find him with the Fairchild

Co., Winnipeg, handling collec-

tions on the road for that con-
cern. After serving the Fairchild

organization for four years, that
company was merged into 'the

John Deere Plow Company, Mr.
/Miller being retained in the ca-
pacity of credit manager. Still

lorging ahead, in June, 1916, Mr.
Miller was appointed Western
manager of the Canada Carriage
Company, with headquarters at

156 Princess Street, Winnipeg.
His wide experience in the ve-
hicle and implement business, ad-
mirably befits him for the respon-
sible position which he now occu-
pies, and he should do a large
share in bringing back 'the buggy
and vehicle business to its former
importance in the West Canadian
field.

The Value of Method

Use method in your business.
Make your books a producing, fac-
tor. Let them tell you where you
have overstocked, what lines are
the most profitable to handle, and
many other things you ought to

know. If your records tell you
you are losing, that is a signal

for you to act and act quickly.

Either find the leak and stop it,

or give up if you know your case

is hopeless.

Don't le't your business die of

dry rot. Be progressive; adopt
new ideas and methods. Make
yourself and your business im-
portant factors in your com-
munity.

Figure Your Costs

Looking at your business activ-

ities last year, can you say what
per cent your investment brought
you, and what you are earning
now. If you do not know these

things, you do not know what it

is costing you to do business. In
the past have you carefully in-

spected your stock and figured

to a cent the amount of business
you are doing each year, also

what profit the business is show-
ing you.

What lines are you handling
•now in addition to staple imple-
ments? How rapidly is your
stock being turned over and the
cash invested to better advan-
tage? If your stock is being per-

mitted to lie about and to become
old and is depreciating in value,

theii your dollars are not doing
their duty. They are lying idle

and are eating themselves up
without even an effort to make
them a paying investment.

You have invested several

thousand dollars, we will assume,
in your business. At the end of

this year your profits will, or
should, show a gain of so much
per cent. Will you be able to

say that this is true ? In the past
have you been keeping an accur-

ate account of the various items
of cost in connection with your
busiuess? Do you actually know
how much it costs you to carry
on your business? Have you
taken a careful inventory of your
overhead? By that we mean
your rent, light, heat, power, in-

surance, help, taxes, fuel, depre-
ciation, bad accounts, incidentals,

personal salary, etc. If you are

to make a profit you must have
some system of cost accounting
that will, at least, give you a fair

idea of these things.

Automobile Insurance

The automobile is a compara-
tively new means of transporta-
tion, and the hazards involved in

operating it are, for the most part,

so obvious that the need of ade-
quate indemnity for the owner
against probable losses can be
plainly seen. Present practice

among fire companies in general
provides that the rates for indem-
nity shall be based on the price of

the car, with a definite percentage

charge for depreciation ranging
from 20 per cent at the end of the

first year to about 60 or 70 per
cent in subsequent years. In this

new form of underwriting, the

lack of statistical data on which
to rely as a basis for guiding rate

makers is obvious, but under-
writing methods as regards auto-

mobiles have scarcely changed
during the past ten years.

Two facts stand out in the

question of automobile rating

(1) autos of the same price, but
of different manufacture, involve

varying hazards from an insur-

ance standpoint
; (2) no two cars

have experienced the same degree
of depreciation after the same
period of usage, regardless of

whether they are of the same
manufacture or price.

In analysing differences the

underwriter is primarily con-

cerned with the variation in re-

placing parts which have been
damaged. Another factor is the

actual value represented by the

materials used in the different

cars, and yet another is the ap-

proximation of what proportion of

the price of a car represents value

and what percentage profit.

What then shall determine the

value of cars ? It would seem evi-

dent that the companies, either

individually oj- in combination,
will yet have to inaugurate an
automobile inspection service to

pass upon each risk. An inspec-

tion would reveal the exact con-

dition of each car and a reason-

ably accurate depreciation charge
could be made. The human factor

also plays an important part in

this question : No two men take

equal pains in maintaining the

value of their cars. Consequently
depreciation varies greatly. At
all events, it is evident that the

establishment of a scientific rat-

ing system for automobile insur-

ance is necessary if premium
charges are to be more equitably

distributed among automobile
owners carrying insurance on
their cars.

Simplicity in Advertising

Small words are more import-
ant in advertising than in any-
thing else. No one ever buys un-
til they are convinced. You can't

convince them until they under-
stand. They won't understand
unless you express yourself clear-

ly, and the only way to express
yourself clearly is to use small
words 'that anyone can under-
stand. Most advertisers shoot
over the heads of nine-tenths
of the people they want to reach.

They don't understand the art of

merely talking common sense to

these people—the same kind of

'talk they would use if they were
trying to sell them orally.

Personal

J. Wilkinson is a new harness
dealer at Munson.

H. C. Baker is a new harness
dealer at Lanigan.

G. N. Lambert is a new imple-
ment dealer at Denholm.

John Blair has discontinued
operations at Indian Head.

H. Talbot has discontinued his

harness business at Bentley.

W. Bowles, machinist, has
opened a business at Lauder.

W. J. Mast has opened an im-
plement business at Pakowki.

R. H. Brown, Myrtle, now has
charge of the Myrtle Implement
Shop.

Charles P. Snyder has opened
a new implement warehouse at
Oyen.

John A. Russell has commenced
a retail implement stand at
Melita.

Clyde Hall has been appointed
Gray-Dort agent in the town of
Vulcan.

Harvey Harris has sold out his

implement business at Lamont to

J. Stafford.

W. G. Pollock has secured the
Deering agency for the town of
Neepawa.

N. S. Thompson has opened a
garage and auto repair business
at Abbey.

Walter Sturdy, a dealer at

Swan River, has. sold out to Ro-
bert Brookby.

Burr & Underbill have opened
a garage and automobile business
at Manyberries.

J. McNicholl, Bindloss, is

agent for that district for Mc-
Laughlin automobiles.

J. W. Gouin, the implement
dealer at Cudworth, has removed
his business to Howell.

The Kelowna Implement Co.,

Kelowna, B.C., have discontinued
operations at that point.

Jos. R. Nixon has sold out his

garage at Rouleau to a firm
named Brooks & Sellars.

Gaskell B ros. is the name of a
new concern at Okotoks handling
hardware and farm equipment.

The Brandon Machine & Im-
plement Works, Brandon, was
recently badly 'damaged by fire.

A new concern, recently incor-

porated in Winnipeg, is the Guar-
antee Sheet Metal & Roofing Co.

The Trudeau Carriage Com-
pany, Montreal, has been incor-

pora'ted with a capital of $49,000.

W. J. Ross has bought out the
hardware and implement business
at Woodrow formerly carried on
by A. W. Sabins.

Coleman & Senninger have
taken over the implement busi-
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ness at Bladworth, formerly car-

ried on by G. A. Lapp.

Jones & Burrows, dealers a't

Hanna, have dissolved partner-

ship. In future William Jones

will carry on the business.

John Menzies & Sons, lumber

and implement dealers at Oak-

burn, have sold out their lumber

business to the Quality Lumber

Yards.

A concern recently incorporat-

ed in the town of Chaplin, is the

Chaplin Trading Co., Ltd. They

will handle implements and auto-

mobiles.

The firm -of Bradshaw & An-

derson, hardware and implement

dealers at Imperial, has been

broken up, the partnership being-

dissolved.

Digney & Flanagan, implement

dealers at Beatty, have dissolved

partnership. A. C. Digney re-

tires, Mr. Flanagan carrying on

the business.

The firm of Coleman & Sennin-

ger, Kenaston, has been broken

up, the partnership being dis-

solved. B. T. Coleman now car-

ries on the business alone.

It is to laugh! The Cut-Rate

Merchants have removed their

business from Regina to Hold-

fast. Most unhappy name that

town has for a concern that cuts

rates.

The Nichols & Shepard Co.,

Battle Creek, Mich., manufactur-

ers of threshing machinery, an-

nounces an increase in wages of

10 per cent to all its factory em-

ployees.

W. Umbach, Western sales

manager of the Waterloo Mfg.

Co., Portage la Prairie ,is at pre-

sent on a visit to the factory and

head offices of his company, at,

Waterloo, Ont.

The implement business of

Ciilligan & Purse, Myrtle, was re-

cently sold out to R. H. Brown.

Mr. Brown is widely known in

the district and should do a good

business in the territory.

During 1916, Fairbanks Morse

& Co., Beloit, Wis., spent half a

million dollars on factory enlarge-

ment, adding 181,208 square feet

floor space to accommodate an

increase in stafif of 1,500 me-
chanics.

J. D. Adshead and Wallace

Henry, of the J. D. Adshead Co.,

Winnipeg, distributors of the

Happy Farmer Tractor, attended

the recent sales convention of the

Happy Farmer Tractor Co., a't

La Crosse, Wis.

Jas. A. Mitchell, a former sales-

man with the Brandon branch of

the International Harvester Co.,

has been made a block-man in that

territory. Bert Clermont, for-

merly of Estevan, is in charge of

the I. H. C. warehouse at Bran-

don.

H. F. Anderson, western man-

ager of the Tudhope-Anderson

Company, Winnipeg, recently

paid a visit to the headquarters

and factories of his company at

Orillia, Ont. Mr. Anderson looks

forward to a busy selling season

this year.

W. J. Wilson, sales manager of

of the Winnipeg Ceiling &
Roofing Co., has been elected

president of the Sales Managers'

Association for the year 1917.

Mr. Wilson has been a prominent

member in this body since its

formation.

J. Fred Bradley, secretary of

the Advance-Rumely Thresher

Co., La Porte, Ind., departed

early in January on a four months'

tour of South America. Mr.

Bradley will investigate the pos-

sibilities of South American trade

for his company.

Lieut. Harry W. Salmon, of the

office staff of the Cockshutt Plow

Co., and Major J. McAskill, of

the collection staff, have both re-

ceived the Distinguished Conduct

Medal. Fifty members of the

Western staff of the company are

now in the ranks.

In ,'a fire which did damage to

the value of $325,000 in the town
of Summerside, P.E.I., tl\e ware-

house of J. A. McNeil, carrying

hardware and implements, was
destroyed to the extent of $8,000.

The implement stand of Thos.

Andrews was also destroyed, the

valuation being $12,000.

A. E. Donovan, manager of the

Cushman Motor Works of Can-

ada, Winnipeg, visited the fac-

tories and head offices of his com-

pany at Lincoln, Neb., during the

holiday season. Mr. Donovan
reports the plant as being busy

turning out Cushman light-

weight engines for 'the 1917 de-

mand.

John Bedard died in Winnipeg
on December 24, at the age of 64

years. The deceased gentleman

had been a resident of Winnipeg
for 34 years. He was the first

wire manufacturer in the West,

building the Northwest Wire Fac-

tory in Winnipeg. He leaves a

widow, three sons, and three

daughters.

Officers and field representa-

tives of the Swedish Separator

Co., Chicago, met in the annual

convention of the selling organi-

zation of that company on Janu-

ary 4, 5 and 6. The company
state that the sales of "Viking"

separators during 1916 were the

biggest since the inauguration of

the organization.

H. G. Heidt, sales manager of

the New Way Motor Co., Lan-
sing, Mich., left that city a few

weeks ago for an extended tour

of the Western States and the;

Canadian West. .
Mr. Heidt will

visit Vancouver, coming east

through all the larger western

Canadian cities, where he will in-

vestigate business conditions.

On Dec. 18, John F. Dougal, an

old-time carriage maker of Win-
nipeg, was killed at the Union

Depot in this city. Deceased was

evidently run over by a train. He
had been in Winnipeg for some

40 years and was well known to

the carriage trade. He leaves to

mourn his untimely death a

widow, one son and a daughter.

Robert Mackay has been ap-

pointed manager of the Northern

Moline Plow Co., Minot, N.D.,

succeeding D. J. Murphy, trans-

ferred to Minneapolis. Mr.

Mackay has been connected with

the Moline organization for about

fifteen years, and was well known
to the West Canadian trade when
manager of the Canadian Moline

Plow Co., Winnipeg.

William M. Warren, sales man-

ager for the Swedish Separator

Company, Chicago, 111., was a

recent business visitor to Winni-

peg. Mr. Warren spent a few;

days with the John Watson Mfg.

Co., which concern are distribu-

tors of "Viking" cream separators

for the Province of Manitoba. He
was very favorably impressed

with the business outlook in the

Canadian West.

J. W. Ackland, president and

general manager of Messrs. D.

Ackland & Son, Winnipeg, re-

cently returned from an extensive

trip which took in the leading

hardwood supply centres of the

central and southern states.

While hardwoods are advancing,

Mr. Ackland assures us that he

will have plenty hardwood stock

to take care of the 1917 demand of

his factory in this city, which

specializes in the production of

implement and vehicle wood
goods.

Winnipeg Association Holds
Banquet

On Thursday evening, Decem-

ber 22, the Winnipeg Wholesale

Implement Association held its

annual banquet in the Fort Garry

Hotel in this city. At the last

regular meeting of the associa-

tion, it was decided to change, in

some respects, the status of the

organization ; to eliminate red

tape and save time by appointing

a general executive committee,

which comprises the following:

Chairman, H. W. Hutchinson,

John Deere Plow Co. ; M . J. Rod-

ney, International Harvester Co.

;

E. A. Mott, Cockshutt Plow Co.

;

C. H. Whitaker, Massey-Harris

Co. Secretary-Treasurer, E. S.

Strachan, John Watson Mfg. Co.

At the banquet a splendid turn-

out of the members met, and over

the cigars several speakers testi-

fied to the necessity of the asso-

ciation at this stage of the imple-.

ment industry. It has been

decided to reduce the annual

membership fee from $25 per year

to $10 per year. Later in the

evening the members in a body

attended the regular performance

at the Orpheum theatre, the show
being thoroughly enjoyed by all.

We are glad to report the thriv-

ing conditions of the Winnipeg
Wholesale Association and wish

it every success during the year

we have now entered.

U.S. Factories in Canada

About 50 branches of United

States firms have been established

in Canada during the last two
years. Most of these have come
to Ontario, several to Quebec pro-

vince, and a few to Western cities.

With an average investment con-

servatively estimated a,t $300,000,

these 50 plants represent a new
investment of $15,000,000 in 'this

country. There were previously

about 450 such companies in Can-

ada, which, with a similar average

investment, represented an aggre-

gate of $135,000,000. The grand

total investment, therefore, is now
$150,000,000.

Of the total of United S'tates

investments of $978,000,000 in

the Dominion $150,000,000 is rep-

resented by branch plants. Until

1914 this was the largest item in

the list of United States invest-

ments here. Since then Canadian

securities have been sold in the

neighboring Republic in far

greater volume than hitherto, and

consequently that item now rep-

resents the largest United States

investment in Canada, branch es-

tablishments coming second.

The largest number of branch

plants of United States companies

in Canada is located in Ontario,

although there is a tendency to

utiHze Wes'tern Canadian points

to a greater extent. At least 12

United States manufacturers of

agricultural machinery and farm

implements have branches in the

Dominion and about as many
makers of automobiles. In the

lat'ter case the parts are usually

imported separately and assem-

bled in this country. A large

number of firms manufacturing

and supplying machinery, fittings,

and plant have factories or distri-

buting houses on the Canadian

side of the international boun-

dary.

Among the other merits of the

tractor is that it bids fair to pull

implement dealers out of the

slough of long-time credits.
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Van Brunt Double Disc Drill
We regularly stock the double and single disc and shoe drill in either

the high wheel or low-down press drill.

The Furrow Opener, its bearings and connections, form the vital part

of the Disc Drill. If the discs fail to work properly^ the drill is of no

value. The proper planting of the seed is dependent upon efficient Furrow

Opener—discs that will run light and plant all seed evenly across the,

bottom of the furrow. The reason that the Van Brunt is so popular with

the western farmer is in the fact that it has these essentials.

The Double Discs are guaranteed to work in any soil capable of being

seeded and not to clog or choke up in mud, gumbo, sticky or trashy ground.

The Van Brunt Single Disc, with fore delivery, is a new up-to-date

model. It is the first successful Single Disc, with closed delivery. It will

work in any soil that can be seeded. It guards against clogging, and

compels an even depth with every kernel covered. Write for folder

descriptive of either one of these drills.

JOHN DEERE SPREADER
The Spread-

er with the

Boater on
the Axle,
New and Ex-

clusive R e -

volving Rake
and B a 1 1

-

Bearing Ec-
c e n t r i c

Apron Drive.

The Beater On the Axle.. This is an exclusive John Deere

feature. You cannot get it on any other spreader. Mounting the beater

in this manner means all the working parts mounted on the rear axle.

Can't get out of line, regardless of ground conditions—No adjustments—

>

none necessary. Means less than half the types of castings used on other

manure spreaders. Beater mounted near the ground—manure not affected

by the wind. Big drive wheels, yet a low-down spreader. Wheels not in

the way of loading.

New and Exclusive Revolving Rake.. An even amount of

manure is always delivered to the beater on the John Deere Spreader. The
new and exclusive revolving rake keeps the beater clear and working free.

The load moving toward the beater operates the revolving rake, which

works entirely independent of the rest of the spreader.

Ball-Bearing Eccentric Apron Drive.. Another exclusive

John Deere feature. Simple, but a positive drive. Locked at all times and
does not allow apron to race. Ball-bearing eccentric eliminates friction and
draft—doesn't require oil—will not wear out.

If you want to spread manure unusually wide, use the John Deere

Wide-Spread Attachment.

ASK THE JOHN DEERE TRAVELLER WHAT THESE
FEATURES MEAN. WRITE US FOR FREE BOOKLET.

No. 3—2 Furrow Pony Cngine Gang
14-inch bottoms

The No. 3 Pony Engine Gang is built in either two or three-furrow

size with 14-inch bottoms. The No. 2 is built in four-furrow only with

14-inch bottom. Both are equipped with Quick Detachable Shares. Do not

forget this fact. Tractor plowing on the average farm is no longer a dream

—it is a profitable reality. It has been made possible by the introduction

of the One-man Outfits, the first cost of the operation of which are much,

less than Tractors and Big Engine Plows.

John Deere Plows for Light Tractor are made for use on the average

farm. The above illustration is of a two-bottom High Level Lift Gang

suitable f.or the smaller operator. It embodies all the good points of the

larger plows and yet makes it possible for the smaller farmer to enjoy the

benefits and profits of an up-to-date Tractor Plow.

Before you stock a Tractor Plow be sure to investigate the John

Deere Plows for Light Tractors. A careful purchase means permanent sales.

Bissell 8-ft. Double Action Disc Harrow
This illustrates a popular Harrow for Summer Fallow and general

work. It is a Double-action Harrow, 16 x 16, both Out- and In-throw,

working the ground twice with, the one operation. The BISSELL In-throw

Harrow in the rear, worked at a sharp angle, leaves the surface of the

ground pulverized like a "mulch" to hold the moisture. The central position

of the seat is convenient from which to adjust both Harrows. Six horses

will handle this Double-action Harrow nicely. There is no neck weight,,

and it works complete.

We also regularly stock a full line of Bissell Single-action Disc

Harrows in sizes from 6 to 14 foot cut.

Free Catalogue on Application

JOHN DEERE PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
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Frank D. Blake Dead was appointed advertising man-

ager for the Rock Island Plow-

Co., Rock Island, 111. In April,

1907, he became director of pub-

licity for Deere & Co., Moline,

which position he filled with con-

Frank D. Blake, director of

publicity for Deere & Co., Mo-
line, 111., died suddenly in that

city on December 21. Two days

before he was attacked by pto-

maine poisoning. An
operation took place,

but the patient suc-

cumbed. In the farm

machinery publicity

field Mr. Blake held

a very prominent po-

sition. No't only as

an advertising ex-

pert, but as a speak-

er his services were
in great demand.
Articles from his fa-

cile pen were a fea-

ture in the imple-

ment trade press,

and he was a prom-
inent figure at con-

ventions held by
both manufacturers'

and dealers' associa-

tions.

In early life Mr.

Blake was a cowboy
.

^, X THE LATE FRANK D. BLAKE.
on the Western
plains, later laying aside 'the lariat

for the pen, when he entered the

newspaper business. From news-

paper work he turned his atten-

tion to advertising, and in 1903

spicuous success to the 'time of

his death. Every dealer who is

acquainted with the advertising

and publicity matter produced by

Deere & Co. will admit the orig-

Why "ACME" Sales
Increased 60% Last Year
RpPail^*** coulters do the work." The "Acme"
UCV^aUoC*

Pulverizing Harrow is making good on all types

of soil, on hillsides and level land, in field, orchard, and market garden.

It crushes clods, pulverizes, levels, and turns the soil twice at one oper-

ation. Used and endorsed by leading Experiment Stations and by

careful farmers everywhere.

Rf^r'Jlll*^* ^^^"^ 4,000,000 farmers read our vigorous, convincing message
AJCCalldC* presented in their favorite farm papers. As a result, inquiries

poured into our office to be referred to "Acme" dealers everywhere. But we did

not stop with that. We kept right after every "prospect" and helped the dealer to

convert him into a satisfied "Acme" customer.

What This Means To You
We are planning bigger, better things for 1917. "Acme" dealers will share in our

prosperity. Why not you? We will meet you half way. Write today for our

proportion. It's a winner.

DUANE H. NASH INC.
JOHN DEERE PLOW CO. \^^=^^

General Agents \^^^^^ MiUingtOIl,
Winnipeg Regina X^fw NCW Jersey
Caigar; Saska,tx>ozi

No. 23-CuU 6V2 ft. wide.

inality, force, and attractiveness

of the late gentleman's work. He
was one of 'the few men who are

born advertising experts. Dur-

ing his entire business career Mr.

Blake was an implacable foe of

the mail order idea. His pen pic-

ture, "Who's Your Friend" is, to

our mind, one of the strongest

"buy at home" arguments we
have ever seen. He leaves a wife,

a son and a daughter to mourn
their loss, while the implement

advertising field loses one of the

best men who ever buil't sales

through the medium of print and

illustrations.

New Happy Farmer Tractor

The Happy Farmer Tractor Co.

has been absorbed by the La
Crosse, Wis., Tractor Co., the new
organization manufacturing the

original model of the Happy Far-

mer tractor, as well as a new ma-
chine, the "Model B." The com-

pany have arranged for the lease

of an additional factory at La
Crosse for an assembling plant.

The new pattern Model B,

Happy Farmer Tractor is equip-

ped with a 2-cylinder kerosene-

burning engine, which is claimed

'to burn the fuel more efficiently

than any kerosene burner yet pro-

duced. It will develop 12-24

horsepower, handling three plows

and is equipped throughout with

Hyatt roller bearings. The trac-

tor also has the ability to make
square corner turns in either di-

rection by means of a brake on
'the differential connection with

either of the two fly-wheels.' Me-
chanical lubrication is used

throughout.

SelHng at a very reasonable

figure, this tractor will be adver-

tised extensively in the leading

farm journals, which should be

of great benefit in introducing it

to the communities where Happy
Farmer Tractor dealers are lo-

cated. It will be distributed by
the J. D. Adshead Co., Winnipeg.

A Subsoiler Attachment for

Plows

pulverized. This invention should

lead to a thorough aeration of the

subsoil with all the attendant ad-

vantages.

Reid & Gray, a firm of plow

makers in Dunedin, N.Z., have

perfected a subsoil attachment

for plows, which was recently

tested with very satisfactory re-

sults. A two-furrow plow was
used on an upland of strong soil,

six horses drawing the imple-

ment.

The attachment consists of ver-

tical beams from the plow frame,

which are fitted with horizontal

shovel points. The subsoil device

can be set at varying depths, and

in the tests the soil was plowed

to a depth of six inches, a fur-

ther 4 inches being shattered and

Can Tractors be Sold during
Winter?

The fellow who says it can't be

done is the man who will never

do it. Tractors can be sold by
dealers during the winter months.

In the first place, you have a

good opportunity this winter to

get in touch with a lot of mighty
good prospects and if you have a

sample machine in stock, you can

very easily interest a farmer to

look it over. Then impress upon
him that the few weeks before the

opening of the spring work
would be a mighty fine time to

get acquainted with the tractor.

^By spring, if he buys early, he

will be well versed on the tractor

and will have less chance of en-

countering small and vexing de-

lays because he doesn't fully un-

derstand the machine.

Tractor Market in U.S

In the United States there are

6,361,520 farms, over half of which
range in size from 100 to 1,000

acres and more. About 2,000,000

of these farms range in size from

175 acres up. Divide that num-
ber by two, to be conservative,

and we have a million farms that

will have tractors within the next .

few years. Yet it is calculated
j

that there are only 40,000 tractors

in the U.S. field to-day. The
market has only been scratched.

In Kansas, for instance, there are

178,000 farms and only about

4,000 tractors.

From these facts it would seem
that the dealers of the United

States have a great future field

for tractor sales, and applying the

same argument to Canada, the

proportion of tractorless farms

per thousand is far lower than in

the United States. It's time that

the dealer was taking a greater

interest in tractors.

Eastern Woods in the West

It is a peculiar situation that

the wagon makers in the State of

Washington are transporting oak

from the eastern states for vehicle

stock. The oak stock used costs

$104.77 per thousa;nd feet deliv-

ered at the factory. A little native

Pacific coast oa,k is used, but this

oak is not found suitable for the

most exacting places in vehicle

manufacture.

Accordit;g to a lawyer, every

will has at least half a dozen

ways.

We may be prejudiced, but

we'd rather have eight Zeppelins

after us than one hornet.
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"Happy Farmer" Dealers
Are the Oneswho willmakeTRACTOR PROnTSml917

MODEL "A"
8-16 H.P.

Weight 3.500 Lbs.

Capacity, 2 Plows

MODEL ^^B^^

12-24 H.P.
Weight. 3.700 Lbs.

Capacity. 3 Plows

Our 1917 Dealer Contracts are now Ready
Make Application for Territory Immediately

THE "HAPPY FARMER" 8-16 H.P.

"THE MASTER FARM POWER"

MODEL "A" HAPPY FARMER
This 8-16 H. P. Tractor made a wonderful record in 1916; 1,500 lbs. constant drawbar pull guaranteed. Weight only 3,500 lbs., 88

per cent of the weight on the two drive wheels ;
4-Cycle, 2-Cylinder Opposed Motor. Atwater-Kent Ignition. Absolutely Self-Guid-

ing. Two speeds. Water cooling-forced circulation. The most efficient two-plow, all-around tractor on the market at any price.

Has made good everywhere, and under all conditions.

MODEL "B" HAPPY FARMER
Our wonderful new 12-24 H. P. KEROSENE or DISTILLATE burning 3-Plow Tractor. Fitted with HYATT ROLLER BEAR-
INGS throughout. Two-cyl. 4-cycle motor—the most perfect kerosene burning engine ever built. Weight only 3,700 lbs. Guaranteed

power—Belt, 24 h.p. Drawbar, 12 h.p., or 2,000 lbs. at 2^4 miles per hour. Perfect mechanical lubrication. Automatic steering—turns

square corner to either right or left. Cooling—circulating pump, radiator and fan. Fuel capacity—Kerosene, 11 gals.; Gasoline, 2

gals. Numerous original and exclusive features in design. Absolutely has no competition.' The ultimate type of light tractor—better

to sell than to have for a competitor in your territory.

See our Tractor Display

at the Industrial Bureau,

Main Street, when visit-

ing WINNIPEG during

the BONSPIEL and

WINTER CARNIVAL,

Opening February 6th,

GET A "HAPPY FARMER" CONTRACT, BECAUSE-
These Tractors far exceed their Guaranty.

They excel in Quantity and Quality of Work.

They cost less than any other Tractor of anywhere near equal Power.

They are extremely simple, light and strong.

They carry a Good Profit for the Dealer.

Territory Going Fast- -Better Write To-day

Canadian Representatives

J. D. ADSHEAD COMPANY LTD.
221 CURRY BLK. (

OPPOSITE
POST OFFICE ) WINNIPEG. MAN.
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Vehicle and Implement Woods

The average dealer in buggies,

wagons and other vehicles may
not be aware that there are no less

than 49 specific varieties of wood
being used in the vehicle indus-

try. In the United States alone

there are approximately 800 mil-

lion feet of lumber used annually

in the vehicle industry.

Oak and hickory constitute the

main woods of the vehicle indus-

try. These two woods funfish

more than half of the total and

there is more hickory used than

oak. In fact hickory alone fur-

nishes practically one-third of the

total wood used in the" vehicle in-

dustry. This is because it not

only enters for stakes, body work,

shafts and rims, but is very ex-

tensively used for spokes.

Even though hickory and oak

constitute the main woods used,

there is a lengthy list of woods
you would imagine are never used.

Some of these woods are black

walnut, redwood, horn bean,

hackberry, buckeye, cherry and

eucalyptus. In addition to native

woods, mahogany enters quite ex-

tensively into the vehicle indus-

try of America, nearly half a

million feet of it being used an-

nually, while some other imported

woods include Circassian walnut

and rosewood, padouk, china

tree, Spanish cedar and doncella.

Some of these woods cost over

$200 per thousand feet. These im-

ported woods are usually to be

found only in the making up of

trim for fancy automobiles where
they enter as veneer. Mahogany
is used to some extent solid, but

many fancy woods are used in

veneer in the trim of automobiles.

The least expensive of all the

list of woods used in vehicle in-

dustry is hackberry, while the

most expensive is Circassian wal-

nut, which runs up to nearly

$300 per 1,000 feet. Hickory
comes nearer the average price of

all woods but it is a fairly expen-

sive wood in some areas. The
thing that brings the average

hickory down is its comparative

cheapness near the source of

supply. An odd thing in this con-

nection is that both poplar and
ash are listed as costing more
than hickory and the same is true

of Cottonwood, and birch. In fact,

there are several native woods
listed as costing more than

hickory.

Considering Implement Woods
If we add to the vehicle require-

ments the woods used for the

production of farm implements,

we find that in the United States

the composite recj^^iirements of

vehicles and implements require

roughly 1,060 million feet of ma-
terial. This makes it the fourth

largest wood consuming industry

in America. To give some idea

of the large variety of woods
used, the following list gives the

species most commonly used for

the purpose indicated

:

Box boards — yellow poplar,

Cottonwood, red gum, tupelo ; box
cleats — yellow poplar, cotton-

wood, rock elm ; box beds—long

leaf pine; birch oak; bed cleats

—

oak, rock elm ; axles—hickory,

maple ; bolsters — oak, hickory

;

sand boards—oak, hickory
;
poles

—oak ; brake bars—oak, rock elm
;

reaches—oak; standards — oak,

rock elm, hickory ; hounds—oak,

rock elm; spokes—oak; rims and
felloes—oak, osage orange ; hubs
—white, red and willow oak,

black and yellow birch ; double-

trees—hickory, rock elm, oak;

singletrees — hickory, rock elm

;

neckyokes—hickory, rock elm.

The hardwoods used in this in-

dustry are first air dried for about

two years and then kiln-dried.

This entails considerable loss, due

to seasoning rough dimensions,

planks and boards of the woods
most generally used. In hickory,

oak and pine, for instance, the

percentage lost in seasoning is

RIGHT PRICE GOOD GOODS
PROMPT DELIVERY

are Prime Factors in Securing Profitable Business during 1917

We Ensure You Quality and Price Delivery Depends upon You
To Ensure Delivery You must Order Early

Benefit by Your 1916 Experience

DONT DELAY ORDER NOW
SOME PROFIT MAKERS:

Ironed and Painted Buggy Poles and Shafts

Painted Wagon and Carriage Doubletree Sets

Painted and Ironed Wagon Reaches Finished and Painted Wagon Tongues

Painted Wagon End Gates ''Crescent" Fitted Duplicate Plow Shares

Sandoval Coulters—Harrow Discs—Binder and Mower Parts

ASK FOR CATALOGUE NO. 4 AND PRICES

Calgary
Edmonton

from 10 to 12 per cent, the aver-

age waste being about 10 per
cent. This is an unavoidable
waste and can ,only be reduced to

a very small extent through the

medium of hurhidity dry kilns

which dry out the boards in a

"wet" atmosphere.

There is also considerable loss

of material in the manufacture of

carriages, wagons, wheels, poles,

shafts and gears. In manufactur-
ing from rough stock, the follow-

ing articles, a general average
waste of from 15 to 20 per cent

is met with : Axles, bent work,
bolsters, carriage bodies, gears,

hubs, poles, rims, seats, shafts,

shaft crossbars, spokes, single and
doubletrees, wagon bodies.

To this average waste of 15 to

20 per cent must be added the

losses in seasoning, bringing the

total losses in the industry to at

least 25 per cent of the total tim-

ber requirements. Such, briefly

explained, is a feature in the waste
problem relating to the use of

wood in the farm implement and
vehicle industry.

The Question of Buying

While it is granted that the

present is no 'time to over-buy,

we must be sure that we know the

stage of sufficiency in laying in

stock. It is certainly no time for

under-buying, for we must do a

certain volume of business in or-

der to take care of our expenses

and make a fair profit. Granting

that no manufacturer can tell

when the advances in material

costs are likely to cease, it is ne-

cessary that the dealer should

canvass his territory so as to be

able to estimate as nearly as pos-

sible what his requirements will

be. He must order goods no't

only to take care of those pros-

pective needs, but a reasonable

amount more to protect himself

against loss which may be occa-

sioned by delay in getting ship-

ment. It must be remembered
that it is a physical impossibility

for any manufacturer to supply
his trade as promptly and regu-

larly as he did in normal years be-

fore the war.

SPBAK

^ELVES

WINNIPEG, MAN.
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Haulage and the Tractor

In considering the tractor, the

majority of us are too prone to

talk about the tractor only in re-

lation to plowing. We harp on

plowing more than any other job

that the tractor is adapted to, for-

getting that the ordinary quarter-

section farmer only has around 20

to 30 days plowing for a 4-horse

team and a two-furrow plow in

any one season.

Such a farmer has haying, har-

vesting, hauling, threshing, haul-

ing his crop; hauling hogs, haul-

ing sand and lumber for silo and

barn construction, and hauling all

sorts of supplies. In fact, hauling

is one of the biggest jobs the

farm tractor tackles.

The average farmer in most dis-

tricts keeps two teams shod most

of the year, because they are

so much on the road. It's not only

in team power that hauling is one

of the big jobs. It takes drivers

and extra help to handle the

teams. That's why we say that

the 'tractor, if it is to do what we
claim it is going to do for the

small farmer, mus't make his work
easier, his hours shorter, his horse

feed-bill lighter and make it unne-

cessary for him to keep so many
hands and teams. If it is to do

all this the tractor must handle

the hauling proposition quickly,

easily and with satisfaction, over

ordinary country roads.

plow or drill, has he been tied in

a bow knot of pain because he had

to ask you 40 cents for a pound of

butter or the same for a dozen

eggs.

What farmer, in your exper-

ience, has refused $1.85 for a

bushel of wheat because he did

not think it worth the money? Is

there more reason why your cus-

tomer should get the market price

for what he sells than that he

should pay you the market price

for what he buys ? When you get

the answer to these questions

straight in your mind, won't you

quit offering any apology for get-

ting a few dollars more than your

father did for a sulky plow?

Modem Farm Machinery
Valuable

No Apology Necessary

The constant improvements in

plows, tillage implements, farm

engines and tractors, and all other

farm implements and their excel-

lent and reliable qualities prove

that farm machinery manufac-

turers have co-operated heartily

with the merchants and farmers

in developing the agricultural in-

terests. It has required incessant

labor, zeal and enterprise,
coupled with long experience and

abundant capital and resources, to

produce labor-saving farm, ma-

chinery. Manufacturers and deal-

ers strive to furnish and distribute

them to the farmers at close mar-

gins. There are no lines of goods

used by farmers that give such

full measures of real, intrinsic

value and that give better returns

to the user than modern farm im-

j-Jements and current prices, des-

pite high material costs, are made
possible only by large quantity

production.

Engine Salesmen Wanted
We have openings for exceptional

positions for gasoline engine sales-

men qualified to get orders signed in

the Western Canadian territory.

State experience and salary wanted.

Address L. M., care of "Canadian
Farm Implements."

Measured by the value of what
the farmer has to sell, the imple-

ment dealer is selling him imple-

ments at a much lower price than

he ever had to pay. Would you,

as a dealer, not be glad to sell

your customer any machine in

your stock and have him pay you
the same number of bushels of

wheat, potatoes, oats or flax, or

any other farm products, that he

would have had to pay for the

same implement in any previous

year since you have been in the

trade ?

What has your average price

increase been since the time when
your customer could get less than

one-half what he now gets for his

wheat, cattle and hogs? Just an-

other thought: Would you not

be glad to have your share of

what the upbuilding of your

town, in the building of which

you have done your part, has

added to the value of the then

valueless parcel of land that only

. a few years ago the government
bet yo.ur customer he could not

live on for three years, and lost?

While you have been apologizing

for the fact that you ,must ask the

customer a little more for that

"The BEST SELLER"
A North Dakota dealer was recently

asked why he chose the Avery Line of

Power Farming Machinery, to which

he replied:

"I find the Avery Line the best seller because:

Every Avery owner is a good booster.

Every farmer w^ho has his work done by an Avery

Outfit speai(s well of it.

The Avery Thresher is a money-maker for the

thresherman and will take out the grain for

. the farmer better than any other machine on

the market.

The Avery Tractor, in my estimation, is the

strongest, simplest and easiest operated tractor

on the market."

Opportunity is Now Knocking at the

Door of the Progressive Dealer

Avery representatives are now writ-

ing up the Sales and Commission Con-

tracts covering the sale of this profit-

making line of Avery Machinery for

1917.

A splendid opportunity is presented

to progressive dealers. The amount of

Avery Machinery that will be sold du-

ring the coming season will be bigger

than ever. Are you the dealer who
will handle the Avery line in your

territory?

The reputation which the

Avery Tractor has earned by
hard, honest toil out in the

fields in the hands of thou-

sands of farmers, is causing

dealers to order daily carloads

of Avery Tractors for immedi-

ate and early Spring delivery.

We will be glad to explain the Avery

Contract to those interested. Address

WESTERN CANauiaN DISTRIBUTORS:

CANADIAN AVERY CO., LIMITED
WINNIPEG and

REGINA
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Selling the Farmer AU-Round
Tillage Tools

so many

Agricultural experts agree that

"better tillage" is only another

way of saying "better farming."

Agricultural experiment stations

and the farm press have helped to

spread this gospel of intensive

cultivation, which in

areas has led to in-

creased profits from the

same acreage.. As a re-

sult, a steady demand
exists for the right kind

of tillage tools, those

with all-round utility,

which, properly manip-

ulated, will perform

practically all the

operations of soil pre-

paration for the seed

bed.

Among good tillage imple-

ments, the "Acme" pulverizing

harrow stands out prominently.

This harrow, manufactured by
Duane Nash, Inc., Millington,

N.J., is a general purpose tool

that, it is claimed, cuts, crushes,

turns, smoothes and levels in one

operation. This harrow not only

pulverizes the surface, but cuts

through the under soil, cutting

and slicing trash or stubble that

has been plowed under, leaving

this beneath the surface for fer-

tilizing purposes. It packs the

subsoil and leaves the top soil

finely mulched, thus conserving

moisture in an ideal manner.
The manufacturers of this har-

row state that many dealers in

every section of the United States

have found the "Acme" harrow a

fast selling and profitable line.

The introduction of one of these

harrows in a section is usually

followed by a demand for more
by farmers who see the fine work
it does. On the market for many
years, and tested all over Amer-

Better Tillage Means More Profitable Farming

ica, these harrows have been
found to stand up to the work in

a way that builds the prestige of

the dealers who handle them.

Any of the western branches of

the John Deere Plow Co. will

supply full information concern-

ing this established line of goods.

Twine Probabilities in 1917

The Mexican organization

which controls the supply of sisal

fibre from Yucatan are evidently

going to see to it that the already

high cost of harvesting is going
to be made still higher in the

coming year. Recently the sisal

trust raised the price of fibre from
10^ cents to ll^^ cents per lb.

Some time ago this trust announ-
ced that it would base its price

on sisal fibre on the market prices

of manila fibre. It, however, did

not back up its announcement, as

when manila dropped in price

sisal remained as before.

A contemporary points out that

when the trust obtained control

of the fibre supply, sisal was sell-

ing at cents per lb. No fibre

for the 1917 twine supply has been
sold to twine manufacturers at

less than 10}i cents, an advance
of practically 100 per cent. A
further advance is predicted, the

figure of 12 cents being quoted.

That the situation is serious can

be best understood when it is

considered that the large part of

the fibre necessary for the 1917

twine production is still to be
purchased. Until this advance
was made indications in the

United States were that twine
would be 3 to Sy^ cents higher

next season than it was for the

harvest of 1916. If 12 cents is to

be exacted for the remainder of

next season's supply, the advance
will be materially larger.

One gentleman who is an ex-

pert on the matter, recently stated

to a United States organization

that it would not be in the least

improbable that a retail price of

17 cents on twine would be re-

quired to give dealers in that

country a profit on their twine
business in 1917. At all events,

it is plain that 15 cent twine is in

sight.

mam

TO INVESTORS
HOSE WHO, FROM TIME TO TIME, HAVE FUNDS REQUIRING

INVESTMENT MAY PURCHASE
AT PAR

DOMINION OF CANADA DEBENTURE STOCK
IN SUMS OF $500 OR ANY MULTIPLE THEREOF.

Principal repayable 1st October, 1919.

interest payable half-yearly, 1st April and 1st October by cfieque (free of exchange at

any chartered Bank in Canada) at the rate of five per cent per annum from the date of

purchase.

Holders of this stock will have the privilege of surrendering at par and accrued interest,

as the equivalent of cash, in payment of any allotment made under any future war loan issue

in Canada other than an issue of Treasury Bills or other like short date security.

Proceeds of this stock are for war purposes only.

A commission of one-quarter of one per cent will be allowed to recognized bond and
stock brokers on allotments made in respect of applications for this stock which bear their

stamp.

For application forms apply to the Deputy Minister of Finance, Ottawa.

DEPARTMENT OF FINANCE, OTTAV\/A,

OCTOBER 7th, 1916.

It is calculated that the farmers
of the United States alone will

have to pay from fifteen to sixteen

million dollars more for the 1917
twine than they paid in 1915, that

was before the sisal trust got con-
trol of the market. It is evident

that the farmers in the States

have not yet awaked to the fact

that they will have to raise a

strenuous effort to deal with the

situation. It would seem to be
good policy for the West Can-
adian trade to 'begin at once to

tell their customers that it is ex-

tremely probable that they will

have to pay far more for their

twine this year than last. By
warning them anent the situation,

dealers will save future trouble

and will head ofif the usual accus-

ation that the prices of twine are

"fixed" by grasping capitalists.

As we are well aware, the twine

manufacturer is as helpless as the

dealer in fighting this price situ-

ation, just so long as the United
States government allows this

Mexican organization to charge

for fibre what they like.

Lighting the Farm

For years the people dwelling

on farms have been forced to put

up with inferior lighting systems

largely because of the expense en-

tailed in procuring other and bet-^

ter means of lighting. But as the

production cost of gas engines

and generators has been lowered,

the price of the farm lighting

plant has been reduced, until to-

day the price of individual elec-

tric lighting installations is with-

in the reach of a great many
farmers. In the barns, loft and
outhouse the value of electric

light to the farmer is obvious. An
elimination of fire risk through
carrying lanterns and a better,

brighter and more convenient

light are made possible.

The comfort and convenience

from the electric lighting plant

for farms and country homes has

scarcely any limit. There is no
danger either from burning oil or

kerosene, or kerosene lamp ex-

plosion, no dirty lamps and Ian-,

terns to fill and clean, and by the

means of an electric lighting plant

the country resident enjoys with

his city neighbor the electric flat

iron, the electric vacuum cleaner,

electric toasters and other cook-

ing appliances, and all the other

comforts which electricity afifords

the city dweller.

New Tractor Concern

The Canadian Tractor Com-
pany proposes the erection of a

factory on Ontario Street, Whit-
by, Ont., at an approximate cost

of $60,000. G. R. Creelman, Fen-

ton, Mich., is prominent in 'the

new concern.



January, 1917 Canadian Farm Implements 23

NOW IS THE TIME
For You to Secure the Agency for the

OK Canadian Automatic
Potato Planter No. 22
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THE increased market for the Western potato will naturally

cause the farmer to plant larger acreages and on account of the

scarcity of help he will have to look for a good potato planter

with which to plant his crop.

The 0 K Canadian Planter No. 22 is entirely automatic; requires

but one man to operate it. It opens the trench, drops the seed,

covers it and marks for the next row all in one operation. One
lever raises and lowers the shoe and discs and puts the machine

in and out of gear. Being very simple, it has but few wearing

parts. It is made of malleable and steel, making it strong and

durable. Just the machine for your trade.

Write to-day for our 1917 contract and full particulars.

Canadian Potato Machinery Co. Ltd.
GALT, ONTARIO

A LINE THAT WILL MAKE MONEY FOR YOU

" Christiansen '\Harrow and Packer

Plow Attachments

The Christiansen Boss Wood Harrow 26 Feet—150 Teeth

EVERY ATTACHMENT FULTyTDARANTEED Z
NO SIDE

Farmers know the" always-lubricated
dust-proof axle in Christiansen Packers.
They won't use dry-axle packers. Our
packers are made for 2, 3, and i horses in
three sections; interchangeable surface or
sub-surface wheels. Weight 200 lbs.

For seven years Christiansen Harrow at-
tachments have held the lead. Over 12,000
of them have been sold—and they stay sold
and sell others. Patent hitch, no side draft.
Write us for full particulars. You can sell
them in your territory. Weight 50 lbs.

WRITE US FOR OUR AGENCY PROPOSITION
We Manufacture: Straw Spreaders, Dreadnaught Engines, Gilson Threshers, Portable

Grain Elevators, Feed Grinders, Saw Mandrels, Feed Cookers, Pump Governors, Tank
Heaters, Road Drags, Manitoba Universal Farm Tractors, Pump Jacks, Stayput Gran-
aries, Hay Sweeps, Land Rollers.

THE WESTERN STEEL & IRON CO., LTD.
Implement Manufacturers

WINNIPEG MANITOBA

SeU "SYLVESTER" Drills this Spring
DOUBLE AND SINGLE DISC OR SHOE

Sizes—14, 16, 18, 20 and 22 discs. 14

and 16 sizes geared from one end; 18,

20 and 22 sizes geared from both ends.

Equipped with grass seed box when
ordered. Double disc drills have rub-

ber tubes ; single disc drills steel ribbon

tubes.

Different from any Other Drill

Sylvester drills deliver the grain in

FRONT of the axle, and on the down-

ward turn of disc. This ensures even

distribution of seed and uniform depth,

also perfect covering.

"Sylvester" Drills are Fully Guaranteed to Give Satisfaction in any Soil
"Sylvester" Drills, single disc, double disc and shoe, are made

especially for West Canadian conditions. There's not a cheap fea-

ture in them ; best materials throughout. They bear comparison with
any drill made, but for evenness of sowing and perfect adjust-
ment you can't find their equal. Scrapers outside and inside
give perfectly clean discs. Each disc independent—rises over
any obstruction. Dust and dirt proof, lubricated bearings
throughout. The "Sylvester" can't sag; a heavy angle steel

frame, trussed and braced, gives perfect rigidity.

Extra strong wheels, equipped with scrapers ; wide range of

adjustment for pressure
;

special tilting device for regulating

depth; very large grain box capacity; strong foot boards, ac-

curate indicators—these are only a few "Sylvester" features. A
hard and fast guarantee goes with every drill sold. We know
what they can do—and stand behind them. Let us tell you Avhy

you should sell the "Sylvester" drill this spring.

WRITE TO-DAY FOR FULL PARTICULARS OF THESE PERFECT SEEDERS

TUDHOPE-ANDERSON CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
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The Raw Material Situation in the Implement Industry

The war is primarily respon-

sible or at least has added an

enormous demand for practically

every necessity produced in

America, Avith a consequent in-

crease in price. This great foreign

demand, together with a shortage

of farm products, has brought

about the greatest increase in the

cost of living ever known, and

while the war may be chiefly

blamed, the real situation is con-

trolled by the inexorable law of

supply and demand. On this

basis, and oh the demand for prac-

tically everything by the warring

nations, William Deering Stew-

ard" based his arguments anent

the steel situation in an address

to the Iowa Implement Dealers'

Convention.

The steel manufacturer does

not deny that he is making a good

PETERS PUMP5

Gives More Water

in Less Time with

Less Energy

Made in many styles and
sizes, they will meet all re-

quirements of the Western
Canadian farmer.

PETERS'
Double Cylinder

Force Pump
is the last word in pump
service. Unequaled in De-

sign, Action and Durability.

They are different from all

other pumps in construction

and finish, and have ex-

clusive features that make
sales easy to customers who
want the BEST in pump
value.

Dealers

:

Get Peters'

Pump
Proposition

for 1917

Our line is absolutely up-to-date

in every respect. Every pump we
produce is given special attention.

Peter's Pumps are perfectly as-

sembled—they have no "come-
back." Sell them and you make
satisfied customers.

A POST CARD WILL BRING
OUR LATEST CATALOG.

Manufactured by

Exclusive Canadian Agents

:

Tudhope Anderson Co., Ltd.

Wiimipeg Regina Saskatoon Calgary

Write Nearest Branch House for

Particulars.

profit, but he points to the fact

that his apparent earnings are by
no means the whole story. He is

making large capital expenditures

to increase his output and meet

the excessive demand for his pro-

duct. These expenditures take a

heavy percentage of his total

earnings and the steel man also

points to the increased cost of

labor and raw materials, to say

nothing of the increased cost of

transportation.

Steel Production Expensive

In the production of steel, ore,

coke, limestone, alloys and labor

are used and there can be no

question but that most of these

materials have made tremendous

advances. Pig iron is the basis

of steel and to produce a ton of

pig iron it requires two tons of

ore, a ton of coke and half a ton

of limestone. Ferro manganese,

one of the most important alloys

in steel making, has advanced

more than 300 per cent in the

past two years and possibly the

steel manufacturer is not so much
to blame as some would like to

make it appear.

Without in any way defending

the steel manuf^acturer, the

speaker quoted the parallel that

we do not blame the farmer for

the increase in the price of wheat.

Briefly then,, he went over the

enormous wastage of steel in

modern warfare, a point which

we have commented upon at var-

ious times. That the U.S. was
now producing more than 54 per

cent of the world's entire output

of steel was a statement made.

In addition to war demands, the

railroads of America are endeav-

oring to obtain supplies of every

sort, and after holding of¥ because

of high cost, the railroad interests

are now in the market with an

enormous demand. Railroad

needs in November amounted to

1,850,000 tons, and in 1916 over

five million tons of rails was
bought, the heaviest purchasing

in the entire annals of the steel

industry. The fact that the rail-

roads are now in the market and

paying present prices and placing

orders for deliveries extending

into 1918, is pretty strong evi-

dence that in the coming year, at

least, there will be no reduction

in the cost of steel and steel pro-

ducts.

Prices Will Go Higher

Car shortage in the United

States is very pronounced and the

price of freight cars, it is stated,

has advanced nearly 100 per cent,

KING OF WILD OAT SEPARATORS
The Lincoln

Wild Oat

Separator

New Superior"

With our paten-

ted open and
blank space
sieves, it posi-

tively s e p a r -

ates every wild

oat seed, caus-

ing them to lie

flat, and not up

on end.

Patented Adjustable Wind Boards
are provided so that blast is always under control. Can blow out as much
or as little as you like, making it a perfect oat cleaner and grader. The
lower shoe is fitted with a cleaning rack that is adjustable, never touch-

ing the sieve, but just close enough to knock out any grain that gets

stuck when going over the sieve. It is movable, working back and forth

about two inches in opposite directions to the shoe. By this improve-

ment the capacity is increased about 25 per cent.

It is Strong, Well-built and Bolted—Not Nailed
Our machine is built to clean any kind of grain and do perfect work. What
the "NEW SUPERIOR" cannot do, no other can do. Exceptionally easy

to operate, it will appeal to your customers.

Made in Sizes 24„ 32 and 42 inches wide, with or without bagger, and with
power attachment for gasoline engine if desired.

WRITE FOR DEALER'S PROPOSITION AND FULL PARTICULARS.

Cushman Motor Works of Canada, Limited
Builders of light weight, high grade Gasoline Engines for all Farm Power Work
DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.

advancing the production cost of

one car by $600. The demand of

steel for shipbuilding has also

been the greatest in history.

Trade publications connected

with the steel industry point out

that despite the ever-increasing

prices of steel and iron, there is

nothing but a continuous and
overwhelming demand, at what-

ever prices are. Consequently the

problem facing the manufactur-

ers of farm implements is not so

much that of the prices they will

have to pay for raw materials, as

that they may be actually unable

to get the raw material for their

output at any price and in time

for their needs.

It is evident on every hand that

the steel prices of to-day will

seem moderate compared to the

prices the farm machinery manu-
facturer will have to pay in the

future. "From the manufactur-

er's standpoint," said the speaker,

"I am willing to assure you that

goods will cost you very much
more, for the manufacturer has

not yet increased his price to the

dealer to cover the additional cost

of production."

During the past two years the

increased cost on the eight prin-

cipal raw materials entering into

the construction of agricultural

implements has ranged from 62

per cent to 180 per cent. Pig iron,

a very important , raw material>

has increased 85 per cent ; steel

bars, plate, etc., 115 per cent, and

so on. The dealer has a distinct

advantage over the manufacturer

in meeting this increase in cost, for

while he is as anxious to avoid a

loss as the dealer, he cannot at

once advance the price on his

goods to meet his additional cost,

but is pricing his goods and bas-

ing their cost upon the cost of

raw material at the time pur-

chased. In other words, manu-
facturers are using steel in their

implements and figuring their

costs on prices now obsolete. If

the price in their steel contract

was $1.60, they are basing their

costs on that figure and not at

$3.00 or more, the present quota-

tions.

Uncertain Deliveries

Furthermore, in considering

the cost of his raw material the

implement manufacturer is not at

all certain that his contract price

will cover the cost, for while he

may have a contract with a defin-

ite price and bases his cost on

that, he does not know whether

it will be in his plant in time for

his needs or not. If it is not, he

must go into the market and fill

out his requirements with ma-

terial costing sometimes 100 per

cent more than the price fixed by

his contract, upon which he has

based his cost.

In many cases the manufac-
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turer considers himself lucky if

he can get the steel he wants, and
at the time he wants it, at any
price, for deliveries to-day are ex-

tremely uncertain and unsatisfac-

tory. Under these conditions the

dealer should be reasonable when
orders are not filled promptly, or

if a shipment is short something
he may have required.

Naturally the implement busi-

ness, in our eyes, seems the big-

gest in the universe ! To the steel

producer it does not loom so

large, for the implement indus-

tries of the United States con-

sume only 5 per cent of the total

steel output of that country.

It was the opinion of Mr.
Steward that, as regards the steel

situation, no relief can be hoped
for, as even in the contingency of

war ceasing, the enormous foreign

demand for steel and steel pro-

ducts will continue for some time,

so much rebuilding work will be
necessary and so much new work
'which has been temporarily laid

aside both at home and abroad.

The Dealer's Duty
If the customer does not under-

stand the reason of the advancing
prices for farm equipment, it is

the duty of the dealer not to apol-

ogize or equivocate, but to clearly

state why the increased prices are

necessary. The manufacturer
feels in duty bound to consider

the dealer and his trade, but the

interests who supply him with
raw material know that if the ma-
chinery manufacturer does not

buy, somebody else will. In the

manufacturer's case it is dif¥erent.

If the dealer does not buy, and
his customer does not buy, it will

be useless for the manufacturer

to produce the goods. The com-
munity of interests between
manufacturer, dealer and farmer
prohibits, so far as the manufac-
turer is concerned, any unfair in-

crease of prices. The manufac-
turer knows full well that this

would work an injustice upon the

only outlet he has for his goods.

Would it, then, be to his advan-
tage to put upon them any unne-
cessary price?

Increase in cost may mean a

slight check in the volume of the

dealer's business, but the reasons

for the advance in prices are so

fair that the customer must
understand if the dealer states the

case clearly. The prosperous
condition of the farmer makes it

absurd to think that a decrease in

business can come to the dealer

for any length of time, for, like

every other business man, the

farmer must put back in his busi-

ness a proper proportion of his

profits. In this the investment in

farm implements is a leading

factor.

THE LISTER LINE
Will Make you more Real Money

this year than any other
line you can handle

LISTER ENGINES
2, 3, 5, 7 and 9 H.P.

British built, and to the British standard of

durability. The best materials and best

workmanship. High tension ignition—no
batteries. Automatic lubrication. Economical
to run. Shipped complete with skids. Lister

engines are what the farmer wants. Sell

tham next year.

LISTER GRINDERS
We guarantee Lister Grinders to grind more feed

on the same power than any grinder of the same
size on the market. Great capacity, easy running,

never clogs. Handle all feeds with equal success.

Strong reversible plates with worm force^ feed.

Equipped with bagger attachment when ordered.

Sold with or without base. Get our prices on them.

Is there a Lister Agent in

your Territory? If not, get

our Proposition, NOW.

OUR LINE INCLUDES:
Lister and "Canuck" Gasoline Engines,
Grain Grinders, Electric Lighting Plants,
Milking Machines, Cream Separators,
Chums, Sawing Outfits, Silos, Combina-
tion Threshers, Pumps, Pump Jacks,
Power Pumping Outfits, etc.

R. A. LISTER & CO., LIMITED
TORONTO, ONT.

WINNIPEG, MANITOBA
QUEBEC, QUE. ST. JOHN, N.B.

In closing, the speaker said

that at no time was it more im-

portant than now for the read-

justment of the terms and meth-
ods upon which we do business.

In his opinion, now is the golden

opportunity to put the implement
business upon a sound basis, and
if radical action should be taken

now is the time to take it while
everything is upset, trade tradi-

tions forgotten, prices frequently

changed and all of us at sea as to

the future. While some changes
have been made in terms and
methods, more could be made.
The policy of the last few years

should be still urged, a shortening
of terms and a general cleaning

out of old habits which have
worked a hardship upon those en-

gaged in the implement industry

in all its phases.

point out that an excess of power
above the maximum power re-

quirements is necessary, and that

an engine without surplus power
requirements is not an economi-
cal investment.

The engine should have horse-

power sufficient to drive the

heaviest load it is being purchased
for when running under normal
conditions. If it more than saves

the extra cost of hand labor, it

will be doing its duty and will

prove a profitable investment for

the farmer.

Slaves to Custom

The Size of the Engine

For the farm, the best way to

ascertain the size of engine best

suited to the customers' needs is

to find out from him what is the

heaviest piece of machinery he
wants to operate. Be it a pump,
wood saw, feed grinder or eleva-

or, find out exactly what he con-

siders using the engine for. Then

One good automobile probably

costs as much as all the farm ma-
chinery on a one hundred and
sixty acre farm and yet the far-

mer pays cash for the auto but in-

sists on long time credit on his

farm machinery. Why? Simply
because he can. In dealing with
the automobile man, the farmer is

involved in new up-to-date busi-

ness ; with implement manufac-
turers and distributors, he is

treating with slaves—slaves to an
ancient system.

Keep an up-to-date prospect file.

TWIN CITY TRACTORS
GIVE YOU A COMPLETE LINE, AND THE BEST
AGENCY OFFER IN THE 1917 TRACTOR TRADE

Twin City "15"

Handles 4 Plows
or a

24-in. Separator

The Twin City "15"
is the Most Perfect Light Tractor yet Produced

Are you going to get into the Tractor
business right?

Are you going to get the Tractor that has
stood the tests of service during
all the years of development?
Are you going to sell a complete

line, backed by a company that
builds quality and experience
into every machine? All sizes
burn kerosene, distillate and

gasoline.

Built in
Four
Sizes:

Twin City "60"

Twin City "40"

Twin City "25"

Twin City "15"

LOOK INTO OUR OFFER—IT
IS SOMETHING WORTH
WHILE, DO IT NOW!

Minneapolis Steel & Machinery Co. of Canada^ Limited
923 LOGAN AVENUE WEST WINNIPEG
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Growing Henequen in Cuba

Considerable advancement is

being made in the growing of

henequen for sisal fibre in Cuba.

The soil in many parts is espec-

ially adapted to this plant, and

for a number of years a consider-

able quantity has been grown

near M^tanzas. The rainfall is

more abundant than in Mexico,

so the plants make much faster

growth. It would, however, take

several years for the development

of this plant in Cuba to meet the

fibre demand so as to eliminate

the stranglehold the sisal monop-

olists have on the twine industry

of America.

Farm Machinery in Siberia

In the plains of western Siberia,

and the foothills of the Al'tai

mountains there are very fertile

lands capable of supporting eight

million people, exclusive of the

urban population. Most settlers

take up land on the communal

basis ; the peasant obtains the use

of 'the land free for the first five

years, and thereafter in return for

taxes. Each male in a family is

allotted 22 to 40 acres. The gov-

ernment has established depots

for the sale on easy terms of

farm implements and machinery.

Since small holdings are the rule

in Siberia, no immediate market

can be expected for th6 more ex-

pensive types of farm machinery.

A large proportion of the less

complicated machinery and im-

plements sold in Siberia is manu-

factured in Russia by factories

started by British and German
concerns. These factories pro-

duce plows,, broadcast seeders,

seed drills, harrows, cultivators,

mowers, reapers and small thresh-

ing machines. For complicated

machinery Siberia depends large-

ly on imports. A large Ameri-

can concern has a factory near

Moscow, but continues to import

Get ALL the Harrow Trade

Handle WATSON'S Harrows

WATSON'S BOSS WOOD HARROWS
These Harrows are made of seasoned hardwood. Each tooth securely set by
two rivets. Fitted with malleable draw clevis. They are harrows of correct

design, possessing exclusive features that make them easy sellers. Sizes—78

Tooth, 14 feet; 102 Tooth, 17 feet; 150 Tooth, 24 feet.

WATSON'S STEEL BOSS HARROW
Tooth bars are of angle steel, cross bars all channel steel. Teeth are held in-

dividually by steel wedges, are dagger shaped with the edges directly in line of

draft. Are fitted with a pulley hitch evener. .Light draft, exceptionally strong.

Sizes—101 Tooth, cuts 17 feet; 149 Tooth, duts 24 feet.

THE WATSON LINE OF QUALITY GOODS :

li H.P. Engines Wood and Pole Saws
Pulverizers Barrel Skids
Whiffletrees Boss Wood Harrows
Root Pulpers Light Delivery Sleighs

Bevel Jacks Boss Steel Harrows
Push Carts Feed Cutters (seven styles)

Horse Powers Harrow Carts
Hand and Power Washing Machines

For 1917—Stock "Viking" Cream Separators

We Carry Repairs for Moline Implements and JanesvUle Plows

Farm and Bush Sleighs
Wheel Barrows
Channel Steel Harrows
Roller Crushers
Warehouse Trucks
Grain Grinders
Pump Jacks

ASK FOR
PARTICULARS

OF OUR
LIBERAL
AGENCY

PROPOSITION

CHAMBERS AND HENRY STREETS, WINNIPEG

the more complicated machines

from the United States. A great

deal of harvesting machinery is

also shipped from Eastern Can-

ada, and a good reputation has

been gained for Canadian pro-

ducts. Power threshing outfits

formerly were imported from

Great Britain and Germany.
Sweden still does an extensive

trade with Siberia in dairy equip-

ment, particularly cream separa-

tors.

An Important Feature

Beware of crooked partners and

crooked clerks. Many an honest

merchant has been ruined by his

partner or business associates.

The crooked partner or manager
will mulct the business as much as

it will stand or until he is discov-

ered, then he will leave the pro-

prietor 'to settle with the credi-

tors.

Price Maintenance

It is strange to think that it

may require ten years to produce

and advertise an article, to build

up a demand for it, to establish

for it a fixed price, then that in

a inoment a man can cut that

price, a man who has no exper-

ience and who knows absolutely

nothing about the higher and bet-

ter methods of selling goods.

The truth is, price cutting

tends toward dissolution, disin-

tegration, dissatisfaction, dissatis-

fied customers—and you know
the prefix "dis" means disease,

and these things just mentioned

are all forms of disease. In other

words, price cutting brings about

a diseased condition of business.

The retailer who doubts the

truth of these statements should

for one week try to do business

in a town where a price-cutting

war is in progress. Such a town
afifords a valuable object lesson in

what a man should not do when
carrying on a ^retail business.

Happy Farmer Salesmen Meet

The annual meeting of the sales

organization of the Happy Far-

mer Tractor Company and Happy
Farmer distributors was held in

La Crosse, Wis., on December 16.

The factory was visited, and a

detailed lecture given on the con-

struction of "Happy Farmer"
tractors to the salesmen and dis-

tributors. In the evening a ban-

quet was held in a local hotel.

Subscribers'

Information Service
Under this heading we will reply

to enquiries from jobbers and
dealers concerning the location of

machine manufacturers, where re-

pair parts may be obtained, etc.

Endeavor always to give name of

manufacturer. For immediate re-

ply, enclose stamped, addressed

envelope. Send enquiries to In-

formation Dept., CANADIAN
FARM IMPLEMENTS, Winnipeg.

M, S., Sask.—^Repairs for the "Enicar"
power lift plow can be obtained from
the J. I. Case Plow Works, Racine, Wis.
W. J., Man.—Galvanized water troughs

for stock can be procured from the Win-
nipeg Ceiling & Roofing Co., Winnipeg,
Man.
Thresherman, Sask.—^Small threshing

outfits for individual farmers are made
in Canada by the following: Cushman
Motor Works of Canada, Winnipeg; Can-
adian Fairbanks-Morse Co., Winnipeg;
R. A. Lister Co., Winnipeg; Goold, Shap-
ley & Muir Co., Winnipeg; A. Stanley
Jones, North Battleford; Macdonald
Thresher Co., Stratford, Ont.; Waterloo
Mfg. Co., Portage la Prairie.

McN. & R., Sask.—The lower half of

a box for the Economy disk harrow?
This harrow is made by the Moline Plow
Co., Moline, 111. Repairs can be obtained
from the John Watson Mfg. Co., Win-
nipeg.

J, McA., Man.—The X-Ray sulky plow
was made by the D. Bradley Mfg. Co.,

Bradley, 111. This line is now owned by
a Chicago mail order concern.

N. 0., Sask.—A regulator spring for

10-foot Baker direct-stroke windmill can
be procured from the manufacturers, the
Heller-Aller Co., Windsor, Ont.

J. C. & Son, Alta.—Rolling coulter No.
9217 is used on the New Deere sulky
plow. Write the nearest Deere branch
house.

R. McR., Man.—A new rake for a
Great Western maniu-e spreader can be
had from the manufacturers, the Rock
Island Plow Co., Rock Island, 111.

P. L. R., Sask.—Do you mean the
Twentieth Century shaft? For that and
5-horse eveners, communicate with D.
Ackland & Son, Ltd., Winnipeg.

BRADSTREET'S
Established 1849 Capital and Surplus, $1,500,000

Offices throughout the civilized world. Correspondence invited

Executive Offices:

346 and 348 BROADWAY, NEW YORK CITY, U.S.A.

OiFFICES IN CANADA:
Halifax, N.S.

; Montreal, Que. ; St. John, N.B. ; Hamilton, Ont.

;

Ottawa, Ont; Toronto, Ont.; London, Ont.; Quebec, Que.;

Calgary, Alta.; Edmonton, Alta.; Vancouver, B.C.

C. G. SCHAPPTER, Supt.

Commercial Travellers' Building, WINNIPEG, Man.
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I "ONE GRADE ONLY AND THAT THE BEST
tThe Only Change

= in the Vehicle

Carriages and Sleighs
BROCKVILLE, CANADA

is the name of the town 5^
on the name plate ^

X

OUR CONTRACT ENSURES
Increased Sales—Satisfied Customers—Good Profits

The Canada Carriage Company, Limited, are producing "McLaughlin" Carriages and Sleighs with the same excellence of manu-
facture and material that has made this line famous in the past, ensuring high-grade goods which are productive of the largest

sales with the better trade, resulting from the unequalled reputation they enjoy from Coast to Coast.

Make our Headquarters Yours when visiting WINNIPEG'S ANNUAL BONSPIEL
and WINTER CARNIVAL, We will he glad to see you and show our line of

Quality Vehicles and present you with a copy of our latest Catalogue.

X

The Canada Carriage Company, Limited
1 156 PRINCESS STREET. WINNIPEG. MANITOBA 1
s cARRfED AT Winnipeg Saskatoon Moose Jaw Calgary Edmonton =

xiiiiiiiiiiiixiiiiiiiiiiiixiiiiiiiHin^

Sell the Real Kerosene Tractors
Mogul 8-16 MOGUL or TITAN-yVOiy 1

Titan 10-20 =

|UST now the farmers are in a tractor-buying mood.
The trials of the past year's work with horses are fresh

in their minds. Two big factors are at work that will

result in many tractor sales by dealers

:

S 1- Farmers have come to see that a handy tractor is better

g than horses for the killing work of harvest, haying, plowing, etc.

S 2. They are worried by the high prices of horses and horse

£ cost for farm work.

1 DEALERS!—This is the proper time to sell MOGUL or TITAN

g KEROSENE TRACTORS—now that everything has combined to

g put your customers in the tractor-buying mood. Write to

S the nearest branch house and get a contract now. _

I INTERNATIONAL HARVESTER COMPANY OF CANADA, LTD. [= BRANCH HOUSES =
^ WEST: Brandon, Man.; Calgary, Alta.; Edmonton, Alta.: Estevan, Sask.; Lethbridge, Alta.; N. BatUeford, Sask.; Regina, Sask.; Saskaixwn, Sask.; =
SSS Winnipeg, Man.; Yorkton, Sask. SS
=: EAST: Hamilton, Ont., London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B, =
iilllllllllllllHIIIIIIIIIIIIIIIIIIillllUIIIIIIIUIIIIIIIIIIIIIIIIUnillUlllHlllllilUUIUIIIU^
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START 1317 RIGHT
By Selling Cars that are Built Right

—Stay Right-Sell Easily-and Satisfy
the most Discriminating Purchaser

GRAY-DORT REO PEERLESS
REO 4 -Cylinder,

5-PassengerTour-

ing Car, $1,300,

F.O.B. Winnipeg

We believe that these three cars, in their respective

classes, are the three best cars in Canada. We tested

them to the limit; we found them BEST. These cars

bring prestige and profits to the Dealer selling them.

WE HAVE SOME GOOD TERRITORY STILL OPEN. IF YOU ARE
NOT LINED UP FOR THE COMING SEASON, WRITE AT ONCE.

Joseph Maw & Co.^ Limited
Factory Representatives

112-118 King Street Winnipeg, Man.

No Machiiie Equals the BULL DOG
Wild Oat Separator

and Barley Cleaner

Made to

Separate

WILD

OATS

from 2
Barley

and

Tame

Oats and]

DOES IT

In 3 and 6 Boll Sizes: Capacities up to 40 Bushels per Hour

Grain passes down revolving corrugated rolls, tumbling on end and allow-

ing the wild oats (thin berries) to go through perforations. Large, plump

barley kernels are kept. Grades tame oats perfectly. Power attachments

and baggers if desired. Stock the Bull Dog line this year. It means big

sales and good profits.

Distributor for Southern Alberta, R. W. DOW, Box 1406, Calgary.

Specialists in Grain Cleaning and Grading Machinery

TWIN CITY SEPARATOR CO., LIMITED
Off Logan Ave. on Quelch Street Winnipeg, Man.

Your Customers are Looking [he ''S.V»"

SELL VESSOT GRINDERS
|HE highest of all compliments is being paid to VESSOT grinding plates—imi-

tations are being offered io^ sale. To protect our customers and yours, we have

arranged to mark every genuine Vessot grinding plate with the raised letters,

"S.V." showing plainly in the face of the plate, near the center.

Your customers are looking for the "S.V." If it's there, they know they are

buying a plate guaranteed as fully as the grinder is guaranteed. They know we can stand behind the performance

of Vessot grinders when genuine Vessot plates are used.

Another point—^even the genuine Vessot plate will do better work and give better service wheti driven by the steady

power of a Mogul engine. Ifjt should happen that you are not fully informed on the advantages of the Vessot

feed grinder, with its two sieve spout and grinding plates so good they are imitated,

and with the kerosene-burning feature of the MOGUL engine, write to us at the

nearest branch house. Sell the VESSOT and sell the MOGUL. It will pay you.

INTERNATIONAL HARVESTER COMPANY OF CANADA, LTD.

BRANCH HOUSES

WEST;" Brandon, Man.; Calgary, Alta.; Edmonton, Alta.; Estevan, Sask.; Lethbridge, Alta.; N. Battleford,

Sask.jJRegina, Sask.; Saskatoon, Sask.; Winnipeg, Man.; Yprkton, Sask.

y EAST; Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B.
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UNION BANK OF CANADA
Established 1865

HEAD OFFICE - - - WINNIPEG
Paid-up Capital $ 5.000.000

Reserve Fund T 3,400.000

Total Assets, over 109,000,000

Hon. President—SIR WILLIAM PRICE
President—JOHN GALT, Esq.

Vice-Presidents
R. T. RILEY, Esq. G. H. THOMPSON, Esq.

Directors

S. HAAS, Esq.

J. S. HOUGH, Esq., K.C.
F. E. KENASTON, Esq.
R. O. McCULLOCH, Esq.
WM. SHAW, Esq.

Major-Gen. JOHN W. CARSON, C.B.

H. B. SHAW, General Manager
W. S. CRISPO, Supt. of Branches and Chief Inspector
London, England, Branches 6 Princes Street and

West End Branch, 26 Haymarket, S.W.

This bank, having over 305 branches in Canada, extending from Halifax to

Prince Rupert, offers excellent facilities for the transaction of every description of

banking business. It has correspondents in all cities of importance throughout
Canada, the United States, the Continent of Europe, and the British Colonies.

Collections made in all parts of the Dominion, and returns promptly remitted aS

lowest rates of exchange.
Winnipeg. Main St. Branch; D. M. NEEVE, Mgr. Portage and Garry Branch: F. J. BOULTON. Mgr.

W. R. ALLAN, Esq.
G. H. BALFOUR, Esq.
HUME BLAKE, Esq.
M. BULL, Esq.
B. B. CRONYN, Esq.
E. L. DREWRY, Esq.

Head Office: Winnipeg

HAIL FIRE LIVE STOCK

INSURANCE
CARSON & WILLIAMS, BROS., LIMITED

720-726 Union Bank Building Winnipeg
PHONES (Private Exchange) MAIN 6112-3

SEPRESENTING

THE LONDON MUTUAL FIRE INSURANCE CO.
THE MILLER'S NATIONAL INSURANCE CO.

THE CANADA HAIL INSURANCE CO.
THE GENERAL ANIMALS' INSURANCE CO.

APPLICATIONS FOR AGENCIES INVITED

WATSON'S HARROWS
Make Satisfied Customers and Repeat Orders

WATSON'S BOSS WOOD HARROWS
These Harrows are made of seasoned hardwood. Each tooth securely set by
two rivets Fitted with malleable draw clevis. They are harrows of correct

design, possessing exclusive features that make them easy sellers. Sizes—78
Tooth, 14 feet; 102 Tooth, 17 feet; 150 Tooth, 24 feet.

WE CARRY REPAIRS FOR ALL MOLINE IMPLEMENTS

WATSON'S STEEL BOSS HARROW
Tooth bars are of angle steel, cross bars all channel steel. Teeth are held in-

dividually by steel wedges, are dagger shaped with the edges directly in line of

draft. Are fitted with a pulley hitch evener. Light draft, exceotionallv strong.

Sizes—101 Tooth, cuts 17 feet; 149 Tooth, cuts 24 feet.

Control the
Harrow Trade
in your terri-

tory this year

by selling
these Harrows

CHAMBERS AND HENRY STREETS, WINNIPEG

Sell DominionSewingMachines

For Bigger Business

B«pair8 and

Accessories

for all makes

of Sewing
Machines

Our 1917 Proposition
is the best Agency offer on a sew-

ing machine that the dealer can get.

Your lady customers will never buy
a better machine than the DOM-
INION, at whatever price.

Send NOW for large FREE Catalogue,

showing machines in natural colors.

Sales are easily closed by using it.

ARE WE REPRESENTED IN YOUR
TOWN? IF NOT, WRITE AT ONCE,

PAY US A VISIT DURING BONS-
PIEL AND SEE THESE MACHINES

The Dominion Sewing Machine Company
80 - 82 LOMBARD STREET, WINNIPEG

YOU CANNOT SIT ON OR SELL A BETTER
WAGON SEAT
FOR 1917 HANDLE
LLOYDS
Lo w- Down
Spiral Spring
Wagon Seats

The Wagon Loaded (CARRY 600 LBS.) Going Home
Every owner of a wagon or sleigh is a prospect. Lloyd's seats fit any
wagon or sleigh box made. Take up no box space. Strong spiral
springs, specially tempered, give an easy riding motion. Set low in
wagon box. Our seats give protection from wind and full control
over team. Get a dozen in your ware room now and watch them sell.

Full stocks on hand. Write for dealers' prices.

Wawanesa Wagon Seat Company
WAWANESA, MANITOBA.
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SHOW
Cockshutt Implcmcivts

IN YOUR WAREHOUSE AND
BRING BRISK BUSINESS

The Light Draft Seed Drill

HESE Cockshutt Drills have such a substantial,

well-finished appearance that they continually

invite inspection. They will give your custo-

mers absolute satisfaction and bring them back for

other lines of Cockshutt Implements.

The strong Steel Frame carries the grain box

and it is held rigid by an I beam extending from end

to end. This substantial frame keeps the seed runs

always in perfect alignment.

' These Drills [will sow all kinds of grain evenly

without bunching or damaging a single kernel. The

Single Disc Shoes, Double Disc Shoes or Drag Shoes

are interchangeable on the same frame, so give a

customer whatever type of furrow opener he may desire.

Properly located and carefully fitted Scrapers keep the discs clean in sticky lands and if not wanted they

can be moved aside from the blades. Steel ribbon tubes which are proof against changing weather conditions

carry the grain from the feed runs and deposit it safely in the bottom of the trench.

You can sell these Drills to your customers and feel satisfied that even if given extra hard usage they wdl

be sure to stand up to their work. They have given unquestioned satisfaction for a great many seasons.

Cockshutt Drills are built in 14, 16, 18, 20 and 22 sizes

Cockshutt Grain Cleaners
The New Wonder Grain Cleaner has special features

which are of great value and consequently very desirable. The

feed can be adjusted very closely and it stops when the mill

stops turning. No grain wasted—^no time lost.

The screens automatically clean themselves, so the last

bushel of grain put through the mill is as clean as the

first. The fan is unusually large and the gearless chain

drive means large output with very little effort.

The Wonder will clean and grade every kind of grain grown

in Western Canada and is indispensable on the up-to-date farm.

Our line of farm implements and equipment for 1917 is complete. Machines

for every season and good profit for the man who sells them. Now is the time

to get lined up for that trade. Write our nearest Branch House for particulars

and ask for catalogues and illustrated folders,

I COCKSHUTT PLOW CO., LIMITED f
= WINNIPEG

m\\\

REGINA SASKATOON CALGARY s
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SASKATCHEWAN DEALERS' CONVENTION AT MOOSE JAW
Important Deliberations Vitally Affecting the Dealer

On Monday and Tuesday, Jan. 29 and 30,

the Saskatchewan Retail Implement Deal-
ers' Association held their second annual
convention, in the Bijou Block, Moose Jaw.
President Hugh Rorison, of Moose Jaw,
called the meeting to order at 3 p.m. While
the turnout at the opening of the convention
was not large, the reason, as the President
explained, was that the trains coming in
from the north, south and west are away
behind schedule owing to cold weather.

Secretary W. J. M. Wright, Regina, then
read the minutes of the last annual conven-
tion, held Feb. 1, 1916, also minutes of the
meetings of the executive which had taken
place during the pn-.t year. These were held
upon May 22 and Dec. 14th, 1916. A full

report was made of the work of the execu-
tive during the past year. On the motion
of R. F. Courtney, Moose Jaw, seconded by
I). H. Wood. Prince Albert, the minutes
were adopted as read.

President Rorison then spoke on the
very suecessful ponvention which had
been held in 191(), stating that all who
attended spent a good and profitable
time, in a business sense and also .soci-
ally. The main trouble in the trade is
that too many dealers do not know
what it posts them to sell the goods
This typo of man buys a machine atmo and sells it at .$170, thinking (liat
he has made a profit of .$10. Yeiy ot'leu
lie has lost ten dollars in the dealf Many
men do not actually know whether they
liave made a profit or a loss on the
-<ea.son"s operations. It wa.s to better
such conditions that the association
was started. Wo. must, as a body of
men. have a greater majority of' the
trade intelligent, blight and aggressive
business men. Greater co-operation was
necessary in the trade—both on a large
basis and in the ease of individual deal-
[rs in the same town. Too much antagon-
ism exists between Mifl'erent dealers
liandling different lines. In the past,
utting prices was tliouglit to be compe-
lition by many. This could be carried
io a degree where nobodv made nionev.
All these defects in tiie trade w eie
lai-gely the result of a lack of cohesion
inrt of clear-siglited business co-opeia-
lon. Ii, the last 2.5 years in tlie trade
lie policy has too often been ^'PJach man
or himself and the Devil take the liind-
nost.' Vearly contracts were become
ng more stringent, the cost of doing
'usiness was steadily increasing, all oj"
'rating expenses were greater. Instead
>t larger remuneration, we see ahead of
IS a smaller recompense for our work
IS year succeeds year. With 1917 coii-
i-Hcts, dealers will generally find it
larder to make a decent ])'rofit than
ven they did under lOlti contracts.
The President then commented on the

:ood work the Retail Merchants Asso-
•ation had done in the province, work
*-ii>ch could be emulated in their line bv-
lie implement dealers. So far as or^an-
zation was concerned, the farmer, up to
low, has the implement dealer beaten

••,
'^^^^ farmers have influence

iith legislation and get what thev want,
et, since the formation of tlie Sas-
Atchewan Dealers' Association, the deal-
i-s representatives had met members
t tlie provincial house and had debated
>e l-arm Implement Act, clause bv
lause, so that the revision of the Act

makes it a piece of legislation which,
if anything, is to the benefit of the
dealer and not to his detriment.
ruder tlie new Act the dealer can buy

as he likes and sell as he likes. He is

not forced to carry repairs and can add
to the retail price. In tlie end the re-
vised Act, purged of the features ob-
jected to by the Sask. Dealers' Associa-
tion, now only affected the large imple-
ment wholesale and manufacturing

get the membership increased. Through
lack of funds an organizer could not be
put on the road, but it was up to every
member to do all he could to increase
the membership, lumbers were essen-

-^.tial; without them the association would
,jiot have weight when it came to asking
.iheir rights and using their influence.
^.There were approximately 1200 dealers
^^n the Province of Saskatchewan, and of
"that number from five to si.x hundred

pes Bompiel
inter Camival

February 6th to 17th

ONE-WAY FARE
Issued on all Railroads,
Feb. 9th to 14th. Return
privilege to Feb. 20th. Con-
testants Feb. 2nd to 5th.
Returning to Feb. 20th.

A Good Time for Everybody!
Curling, Hockey, Skating, Bowling, Ski-ing, Automo-
bile Show, Conventions, Special Theatre Attractions

EVERY DAY: MANUFACTURER'S EXHIBITION IN INDUSTRIAL
BUREAU.

Sat. 10th—Curling, Ski Jumping, Tobogganing.
Mon. 12th Curling, Dog Race, Bowling Tournament.
Tue. 13th Automobile Day. Special Displays, Convention of Mani-

toba Motor Trade, Agricultural Society Conventions, Curling.
Wed. 14th—Big Military Parade, Convention Motor League, Ice Sports
Thur. 15th—Curling, Good Roads Convention, Dairy Convention

Bowling.
Fri. 16th—Curling, Ice Carnival, Skating Championship, Horticultural

Convention.
Sat. 17th—Curling, Dog Sleigh Race, Poultry Show, etc.

COME! Combine Pleasure and Business
SPECIAL DISPLAYS by all Manufacturing,
Wholesale and Jobbing Implement Concerns

concerns. Formerly the Act made it
very difficult for tlie dealer to do busi-
ness and keep within the law. In specific
cases the wording of the Act was given
as base for judgments. Yet all the good
done in modifying the Act, the dealers
of Saskatchewan owed directly to the
Saskatchewan Retail Implement Dealers'
Association.

During the past year the executive
have, by various means, endeavored to

should be in the association—but there
was still a considerable way to go before
that membership was attained. By or-
ganizing they could fight the ever-in-
creasing inroads of mail order competi-
tion, and could have contracts modified
so that a man had at least a chance to
make a livelihood. The President was
sorry that the turnout was not greater
but said that toward evening, when the
trains get in, the boys would come in.

Considerable discussion took place on
the subject of getting more members in-
to the association. Practically every
member jiresent was of the opinion that
many dealers were sceptical regarding
the value of the association—they hung
Kre so as to let other men do the work
while they would participate in the bene-
fits which resulted! Already, by the
efforts of the association, every member
maintained that lie had got double the
value of any financial outlay, while deal-
ers yet unorganized had also benefited
by the Mork done by the faithful a.sso-
ciation members.

Secretary Wright, Regina, asked for
suggestions from members along the
lines of increasing membership, and sev-
eral members gave their views on this
important subject.

1. ^I. ^Murdock, Moose .law, spoke on
the necessity of having live and ener-
getic officers in the association. This,
said he, Avas the most vital factor in its
success, and last year's work showed
tliat the executive had been well and
Misely chosen.

Pres. Rorison—'-The trouble is that too
many dealers are individualistic and not
socialistic. They try to fight their
battles alone. Each, as a unit, does not
count

; all in harmony we can work
wonders. The companies just give as
little as tliey iiave to. That's business,
and (he dealer cannot complain, unles>.
as a body, we ask for fairer contracts,
which will, in the end, bring to the trade
a better class of dealer. AVhen all is

said and done, contracts and men go
largely hand in hand. A poor contract
breeds a poor dealer, and a good con-
tract brings a liigher type of man into
I lie business—and holds him there in-
stead of starving him out!"

•lohii Roberts, Colonsay, made some
interesting remarks on the fact that in
Iiis district at least a great many dealers
were not evidently aware that the asso-
ciation existed. [More publicity was
needed, or ))ossibly these men did not
even read the letters sent them bv tTio
executive.

President Rori.son explained how the
names of dealer.s were obtained and
stated that he Avas positive that practi-
cally every dealer had been reached. They
had, in the cases mentioned, not read the
letters and had no conception of what
the association could do for them.

P. F. Young. Elstow, said that dealers
had themselves to blame. Thev made
themselves tools. If one did not like a
contract, his competition across the
street would grab at it. Things are cut
down so that it was almost impossible
for a man to make a living, at least on
an agency basis.

A. E. Westbrook, Rouleau, then spoke
with gratification of the benefit which
he personally had received through being
a member of the ass,,ciation. What ivas
needed was to get the fellows wl^o iia-l
no organization enthusiasm to see and
realize what the association could do for
them.

D. H. A\'ood, Prince Albert, gave some
of his experiences in trying to enlist the
dealers in the ranks of the association.
He thought that the extreme distance to
the meeting point kept awav many men
in the north of the province. If' small
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conventions representing sections of the

province could be held, it might work
out better. Many dealers had not, at

this season, an extra man. They could

possibly close up their store for a couple

of days, while they could not for four

days. Mr. Wood also outlined the dif-

ference between the volume of business

done by a dealer in the north compared
with tiie men in the grain country. In

the north, tiu'nover was small. Some
men actually did not average more than

.$700 in annual salary.

The secretary then said that if dealers

could be gotten together at local points

he could arrange to have members of the

executive meet them there so as to ex-

plain the ^^''orlf:,,Qf the association to

them.
,

,. < ' '
'

:
'

.

J. M. Murdock,";Moose Jaw, said that

he thought tliat, considering its com-
parative youth, the association had done

very valuable work. Many implement
men don't realize that fact. He cited

the growth' of organized labor as a case

in point, also organized agriculture. If

the members go on they would come to

a point where the manufacturers and
wholesalers would have to look upon
tliem and their wishes with a great deal

more respect than ever was accorded tlie

individual dealer.

President Rorison explained how the

Hon. E. Motherwell, Minister of

Agriculture, had told the association that

legislation could not sense the need?

of, and wiongs inflicted upon, any
trade rmless, as in the dealers' case, the

trade association spoke as an organized

body. Tlie stronger the association got

they could secure great modifications on

those contracts which were making it

impossible for a man to do business and
live. In the end, the success of a busi-

ness is as the individual status of the

men engaged in it. The status of the

dealer wanted raising. Too many agents

are poor agents. They drift from the

farm into the business and drift back.

A good man won't engage in a business

that won't give him a decent remunera-
tion for his woi'k—and that condition

was practically existent in the retail

implement business now. Profits are be-

ing cut down, and as a result the com-
panies are getting a less aggressive and
less intelligent class of dealer. Such a
policy as is now too common—cheese-

paring contracts—are good neither for

company nor dealer.

A very spirited discussion followed on

the subject of notes returned to agents

for collection. It was reckoned that if a
note is good the dealer is better to carry

it himself if he can. The policy of the

companies returning notes several

months after the sale was made was a
very bad feature. The time could be

shortened, for as things were the dealer

can never say what he is worth.

E. J. Morrison, Pense, and A. West-
man, Midale, then led in a general dis-

cussion of how the association could be

strengthened. It was generally eon-

ceded that the dealer was not in a posi-

tion to compete with the mail order

house. These concerns beat the dealer

all along the line. In many lines of

goods the dealer can't buy from the

wholesaler at a price as low as the mail
order concern sells at. How, then, could

he compete? Lines are slipping out of

the dealers' finger,s, said different mem-
bers, and things have got so that in

grinders, feed cutters, engines, sleighs

and cutters there is nothing for the

dealer. He can't meet the M.O. price. It

was a very interesting feature of the

convention that no rancor whatsoever
was shown the farmer for his policy of

buying on a price basis. Dealers gener-

ally did not blame him. John Eoberts,

of Colonsay, said that he was sure that
the average farmer would pay up to 10

per cent more than mail order price to

keep his trade with the dealer but as

things were, wholesale prices throw the

cost of goods from 3.5 to 40 per cent

above the M.O. price. "We can't blame
the farmer," said the speaker, "but the
public does not know what we are con-

fronted by, and blame us for the high

price of the goods."
The question of the dealers banding as

a body into a co-operative purchasing as-

sociation was next debated from every
standpoint. By amalgamating their

orders it was suggested that they could

get good terms from manufacturing con-

cerns and could get goods at a figure.

a

little above jSI.O. prices, but still at such

a cost that the farmer would buy at

home* Every dealer present took part

in this discussion, and many able sug-

gestions were made as to how the

sclieme could be arranged. Those whole-

sale houses who pose as being champions
of the retail trade, and who sell on the

side to mail order concerns the same
goods as are handled by the dealer, came
in for bitter denunciation by the mem-
bers. Such houses, because of lai-ge

orders, actually sold cheaper to the M.O.
concern than to the dealer whom they
were meant to protect. They tried to

cut both ways but the dealers saw it.

At 5.30 the session adjourned, the

members meeting in the Bijou Hall in

the evening for an evening's "smoke-
fest," and an opportunity for dealers tu

get acquainted with one another.

Second Day's Proceedings
On" Tuesday, 30th, the convention was

called to order by President Eorison at

10 a.m. A considerable number of deal-

ers had reached the city over night and
had registered. A large sign over the

front of the convention let visitors to

the Moose Jaw Bonspiel, then in full

swing, know that tlie implement men
were busy. The president commented on
the debt that dealers owed their official

organ "Canadian Farm Implements,''

Winnipeg, for the Avay in which it had,

since the inauguration of the association,

aided the Avork of organization in the

province. They all regretted that its

publisher, F. D. Blakely, was unable to

attend the convention through sickness,

but were glad to call upon A. A. Thom-
son, editor of "Canadian Farm Imple-
ments," to give the members an address

upon "Means of Combatting Mail Order
Competition." Mr. Thomson outlined the

growth and policies of the mail order

house, showing how it sapped the life

of community prosperity by money being

sent away for goods. To meet the situa-

tion, the dealer must advertise locally,

keep a well assorted and clean stock,

have efficient sales help and must buy
goods for cash wherever possible. Ex-
cerpts from Mr. Thomson's address Avill

appear in the March issue of this jour-

nal. He also commented on the situation

in the sisal supply market as affecting

the prices of loi? binder twine, and
spoke on the growth of the light tractor

trade—a line that merited attention if

the dealer was going to keep it in tlie

retail trade.

Thereafter the programme called for

discussion on various subjects specified.

These were:
Contracts—It was the general opinion

that contracts were too one-sided and
that they placed the dealer, in many
cases, in an impossible position. Excep-
tion was taken to the length of time
the companies take to return notes to

the agent. When complaint was made
on this gi-ound, little sympathy was
shown by the companies. Several deal-

ers contended that 60 days were suffi-

cient after notes wore taken for the

company to either credit or discredit

them.
Commission eoiitiiicts, as they now

are, mean that tlie agent liaviiig no other

lines on a wholesale basis, must cither

be in debt or a criminal. That, said sev-

eral speakers, was wliat the contract

amounted to. Dealers must either get

contracts modified or else revert to a
wliolesale basis, buying iiiacliiiies out-

right and selling tlieni on time if nece's-

sary. One dealer asserted that such a
policy niiglit put the dealer in debt, but
that he at least could not he worse oil'

than now was the case. How can com-
panies .expect," asked several members,
"a dealer to make a living on a commis-
sion of 8 per cent on a machine when it

costs 17 to 2.1 per cent to carry on a
business?'' Further it was stated that

at 3 or 4 per cent for collections, a man
cannot afford to drive over his territory

to get settlement. Dealer commissions,

it was generally observed, are far too

small to cover his increased operating ex-

penses and overhead cost.

One member was of the opinion that

there are too many men of the type who
think that the larger business they do.

the larger the profits they have. Yet in

the experience of all there has been cases

of men who did a small and conservative

business but at a better profit than the

man doing a greater volume with risky

sales.

A. E. Westbrook, Rouleau: "In judg-

ing contracts, the same strictiu-es cannot

be applied to all. Some contracts given

the dealer are more flexible than others

—but they are in the minority. All tend

to be unreasonable in some respects, and
action by the association will be bene-

ficial.''

Canvassing—In a debate upon this

f£uestion, W. J. M. Wright said that most
manufacturers claimed that the can-

vasser was the biggest power they had
to counteract mail order business.

A. E. Westbrook—"In tljc business of

canvassing, it too often Comes to the

point where expert salesmen go out and
push sales on people who don't want
them—and who shouldn't have the

goods."
It was the opinion of J. M. Murdock

that the average farmer had little faith

or confidence in a salesman that he didn't

know and might not see again.

George Matheson, Craik, stated that

for the past three years he had entirely

discontinued the practice. Let the custo-

mer come to the store; don't worry him!
There is no profit, said the member, in

any dealer hauling men from the large

companies through the territory. The
factory canvasser too often will promi;se

the customer anything, and the dealei-

has to foot the bill in the end!

Considerable comment was made on
the peddling of lightning rods, cream
separators and other equipment by can-

vassers. It was the opinion of the mem-
bers that the provincial government
should enact legislation to suppress tliese

pests, who with their sewing machinefs,

cream separators and ranges were not

wanted by the fiirmer and were in the

end injurious to the legitimate retail

merchant. Many members thought that

judicious advertising and circular letters

to customers Avere far more profit a iile

than canvassing in the territory. D. H.

Wood, Prince Albert, said that many of

the farmers' associations had pa sscd

resolutions to turn down all canvassers

in their districts.

Service—Under this heading was taken

up the question of unnecessary and un-

fair service. Some men were called upon
to give service on binders that were pos-

sibly sold before they took the local

agency for the territory. Excessive ser-

vice was most unprofitable to the dealer.

Ct. W. Matheson, Craik, outlined how he

handled the binder repair question by
sending a repair man through the ter-

ritory Avith a car during the slack

season. For this the list price of the

repair was charged, and a legitimate

charge for the expert's time. At the

same time a Avhole list of future repair

requirements for all types of machines

could be made so that he could give the

farmer better repair service. He had
found the scheme Avorked out splendidly.

J. Roberts, Colonsay, stated that since

he put a charge on for excess service he

had found that he h^d less.irouble along

this line.

Costs—A considerable number of those

present Avho had kept a close record of

their cost of doing business, gave their

experience along this line. Records given

shoAved that it cost from 15 to li) per

cent to carry on the business, being from
17 to 10 per cent if the cost of collecting

is included.

Sample Rooms—On this subject many
valuable suggestions were made, it be-

ing agreed that it Avas essential that the

dealer have a good stock, attractively

displayed. Due attention should be

given to the changing around of goods

on the floor—this to be done every Aveek

.so as to give the sample floor a new
appearance.

Organization—INIany suggestions were

made of Avays and means to increase

the scope and' membership of the associa-

tion. It Avas finally decided to refer the

matter to a committee specially ap-

pointed to draft suitable means of inter-

esting those dealers who so far had not

joined the association.

Small Tractors and Tractor Service—

The members gave their experience Avith

these machines, some maintaining that

all light tractors Avere yet more or less

an experiment. They were, speakers

said, simply passing through a develop-

ment stage, as had the larger tractor.
\

Cases were quoted where the light trac-
j

tor had fallen down in threshing. The
j

best makes Avere probably those light

tractors developed from heavy models
that have been tried and proven effi-

cient. It was contended that the service
j

end in light tractor selling Avas a big
'

expense. In the old days the heavy trac-

tors carried with them an efficient ser-

vice system. With the light tractor, the

dealer's Avere of the opinion that service

Avas largely left out, the big idea being

to sell and let the customer take
care of the job himselfi This brought
criticism against the retailer Avho sold,

the machine.
Credits—President Rorison explained

hoAV the dealers in INIoose Jaw had col-

laborated in making a list of poor credit

risks. This system saved all the imple-

ment dealers in the city untold Avorry.
|

No man could be stung more than once i

by a dishonest customer. Such a system
could be instituted Avith profit in every

community. The dealers could combine
for mutual protection by the compila-

tion of such a list of names, one to be

given to each implement store. It Avould

save dealers much money in the course

of a year. The stand of the I H C in

advising agents not to sell to known
"poor pay" farmers Avas, it was stated,

an excellent idea. Some men had tried

to get brother dealers in their toAvns to/j

co-operate along this line but Avithout
j

success. It seemed that the association
;

could greatly benefit this movement—as i

all men Avould combine to give one an-

other credit infoi'mation.

The folloAving committees Avere ap-

pointed: Co-operative Purchasing —
Messrs. J. M. Murdock, G. W. Matheson
and A. E. Westbrook. Eesolutions —
Messrs. Murdock, Matheson and Woods,
Prince Albert. Nomination — Messrs.

Young, Elstow
;
Neely, Govan, and West-

man, Midale. Organization •— Messrs.

Westbrook, Rouleau; Kinnon, Pense, and
'

Thomson, Winnipeg.
At noon a recess Avas declared, tlie

members meeting again at 1.30 p.m.

Afternoon Session

The opening of the afternoon session

Avas a splendid address by J. jM. Murdock,

of Moose JaAV, Avhose subject was: "Sug-
;

gestions as to Means of Meeting Mail

Order Competition, with special reference

to Co-operative Buying." The detriment

was shown of cases Avhere the Avholesale

price of goods to the dealer Avas often
;

more than the mail order price of the

same goods to the consumer. This made
it impossible for the dealer to sell. On i

the basis of both quality and price, Mr.
:

Murdock suggested that dealers could

co-operate and buy in quantity, getting

a price that Avould allow them to meet
;

any mail order figure. But to do this,

dealers must be organized strongly so

that individual estimates of necessities •

could be obtained and orders placed :

ahead. Such a Bureau of Purchasing,

,

said the speaker, Avas no pipe-dream but
|

a thing that would have to be done if i

they Avere going to compete at all in
j

these lines that mail order houses did

big business Avith. Mr. Murdock made
a strong appeal for co-operative effort,

and had studied his subject from every
,

standpoint. His splendid address, Avhieh

,

Avill appear in our next issue, Avas re-.j

ceived Avith loud applause by the dealers, !

Avho slioAved their entire sympathy Avith

the idea of the co-operative purchasing.!

of goods. Several of the members eon-

;

gratulated Mr. Murdock on the capable;

way in Avhich he handled an intricate and

absorbing subject. It Avas felt that the

!

dealer Avill get no relief from present
j

conditions until something is done along]

this line. i

J. Leboldus, Vibank, said that if com--

panies could give aAvay binders as prizes^

in binder-selling contests, surely a bet-

ter price could be given the dealer, es^-j

pecially if he bought for cash. Several

speakers quoted lines lai-gely sold by

mail order concerns on Avhich, if the

dealer could reduce the price by 15 per

cent, he could get the business. The

(Continued on page 6)
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Massey-Harris High-Grade
Farm Implements

Great West Plows
Built especially to

meet conditions in Wes-
tern Canada and they

have made good. Wheels

are set well out, making
the plow run steady. .It

is amply strong for all

conditions of soil. Con-

venient Levers and easy-

acting Foot Lift make it

easy to handle. Bottoms

are of the well-known
high standard of Massey-Harris construction.

Not only do they do the most satisfactory work possible, but this is

accomplished with a minimum of effort on the part of team and driver;

lightness of draft and the convenience and comfort of the driver have

received special attention, as also the points of strength and durability.

Massey-Harris Disc Harrows
Being equipped with

Pressure Springs, the
Gangs are held to their

work on rough and un-
even ground,- on ridges

and in furrows, so that
the entire surface is cul-

tivated.

Should one Gang
strike an obstruction, it

may rise and pass over it

without disturbing the
other Gang, or without
danger of injury to the
machine.

Angle of Gangs is

readily controlled by a
single, easily operated Lever.

Bearings have oil-soaked Maple Bushings and Spring Oil Caps.

The Low Hitch takes all the weight from the horses' necks.

LOW
DOWN Massey-Harris Spreader WIDE

SPREAD
Here is a spreader that is low

down, but not too low—plenty of

clearance under the frame.

It is a wide-spread machine—spread-

ing full seven feet wide although

the box measures only 3^/2 feet.

Ample strength is secured by making
the frame of steel—heavy 4-inch

channel side sills with steel cross

sills, forming the strongest frame

ever put on a spreader.

'iimi.

The Simple Chain Drive does away
with all cogs, clutches, and springs,

and when out of gear no parts of
the machine are running to cause
wear.

The Upper Beater is in two sections,

set at an angle to spread the load
out beyond the wheels.

The Simple, Direct Drive—the divided
beater and small size of same—the
taper shape of the bed—the broad-
faced wheels—the careful fitting

of all parts—these combine to
secure light draft.

ABig Cultivator for BigFarms
Our well-known

Spring-Tooth Cul-
tivator in 10 and
12-foot sizes for

use on big farms.

The frame is

made extra strong
and two levers are
provided to make
the operation easy.

Furnished with 4-

horse pulley hitch
or with forecar-
riage.

Can be fitted with wide points for shallow cultivation, if desired.

A Drill with Steel Grain Box
This Steel Box is

the largest grain box

on any drill and saves

the time and incon-

venience of frequent

re-fillings.

Its construction is

especially strong and,

with the substantia!

construction of the

balance of the drill there is ample strength to carry the weight of the

drill when loaded to capacity.

MASSEY-HARRIS CO., LIMITED
HEAD OFFICES: TORONTO, CANADA

CANADIAN BRANCHES AT
Montreal, Moncton, Winnipeg, Regina, Saskatoon, Swift Current, Yorkton, Calgary, Edmonton



6 Canadian Farm Implements Februaiy, 1917

Saskatchewan Dealers*
Convention

(Continued from page 4)

average fannor will buy at liome if the

price "is at, all reasonable, said several

speakers, and dealers could only sell at

the right price by buying as suggested.

A general discussion took place on the

subject which was considered of para-

mount importance. As one speaker said,

"With such a .scheme, the dealer ^AOuld

no longer see liis customer passing the

door to send money away througii the

mails."
Committee Reports

'I'lu' \arious committees then laid tlieir

reports before the convention, while the

following resolutions were unanimously

adopted by the members.
Resolutions Adopted

(1) That tlie .Saskatchewan Retail

Implement , Dealers' Association, as u

loyal and patriotic Canadian institution,

go" on record as welcoming the succeso

of the British Empire and our brave

Allies in their struggle to free the world

from the menace of militarism, as repre-

sented by the Central Powers. Furthei,

that every dealer, insofar as possible, do

what he can to help the retwned soldiers

into employment, and assist local war
charities as mvxch as possible.

(2) Resolved: That the members of

the association appreciate the good work
done by the executive during the past

year. Their efforts have been of the

great€st benefit to the individual dealer,

especially througii amended legislation in

the province.

(3) That the association, individually

and through ifs special committee, take

into full consideration the question of

co-operative purchasing of goods. That

every member do his utnrost in his com-
munity to ascertain the opinion of otl er

dealers on the subject, writing the presi-

dent as to the prospects for such pur-

chasing in his locality.

(4) Resolved: That it is the opinion

of the association that all outside can-

vassing should be abolished, as it is of

no benefit to the trade, and is detrimen-

tal to the dealers' best interests.

(5) That the association do all pos-

sible to influence the provincial govern-

ment to the end that peddling in the

province be abolished by legislation. In

many lines peddling is injurious to the

dealer and is neither desired nor sought

for by the farmer.

(6) That the association tender a

hearty vote of thanks to the Publisher

and Editor of its official organ, "Can-

adian Farm Implements," Winnipeg, for

the way in which they have steadily

striven for the furtherance of the retail.

OFFICE AND WAREHOUSE SPACE

Princess Street, Winnipeg

Fine front office on second floor, with showroom space

if required. Also about 2,000 feet of warehouse space in

basement. AH conveniences, including roomy vault ac-

commodation, trackage. Sprinkler equipped building,

with low rate of insurance. Apply Box M 518, Canadian

Farm Implements, Winnipeg.

implement trade in the province. Further,

that dealers, individually and collective-

ly, should subscribe for" and support the

official organ of the association.

Election of Officers

The Xonsinating Committee laid he-

fore the members their nominations for

the executive for l'.)17. J. M.
'
Murdock

was nominated for President' but de-

clined the office inasmuch as he was
chairman of the Purchasing Committee,
and as such would have a great deal of

work to see to along that line.

The final mianimous selection of oiii-

cers for the year 1917 was as follows:

President—'iv. J. M. "Wright, Regina.

Vice-president—J. A. Rollefson, Swift

Current.
Secy.-Treasurer — G. W. Matheson,

Craik.

Board of Directors—H. Carnahan, La
Fleche; D. H. Wood, Prince Albert;

Hugh Rorison, Moose Jaw; J. Leboldus,

Vibank; C. E. IJavis, Asquith.

President Wright, who took the chair

amid loud applause, said that he greatly

appreciated the honor done him, and

that he would do his utmost to help

the association by every means in his

power, asking that every individual

member co-operate with him in the work
of strengthening the organization

throughout the province.

The finances of the association were

fc^uid to be in a satisfactory condition,

and in a discussion on same it was
moved, seconded and carried unanimous-

ly that any member who had paid his

fees to date be held as a member in good

standing until the next convention.

Such members will be notified of this

motion by letter. It was decided to

leave to the executive the settlement of

a date and location for the 1918 con-

vention.
Throughout the entire convention the

discussions and suggestions were keenly

taken up, and it is evident that the

members are very much alive to the

benefits that wiirfollow on the further

enlargement of - their membership roll.

The past year saw wonderful progress

IT PAYS TO LOOK AHEAD!
Dealers! Place your contracts NOW so
as to Ensure Delivery of our 1917 Model

STEWART SHEAF LOADERS
Co-operate with us this year. Line up

your prospects—and order ahead! Help

will be scarcer than ever. Your cus-

tomers will want the Stewart Sheaf

Loader— the greatest factor

in economical harvesting.

SAVES

MEN,

TEAMS,

TIME

AND

MONEY
SOLVES THE
HELP
PROBLEM

VISIT OUR FACTORY DURING WINNIPEG BONSPIEL
Let us show you over our up-to-date plant. Take Main St.

car north to Redwood Ave., then transfer to Johnson and
car brings you right to our door. We'll be glad to meet you.

THE STEWART SHEAF LOADER CO., LTD.
470 MARTIN AVENUE WINNIPEG, MAN.

made, and with aggressive and compet-
ent officials elected for 1017 the (Sas-

katchewan Retail Implement Dealers'

Association should continue to increase

in size, prosperity, power and in the ex

cellent work it is doing for the trade in

that province. Every dealer who has not

yet joined should write at once to sonu'

of file officers named above. They will

gladly show what the association luis al-

ready done for the dealers throughout
the province.

An Anti-Mail Order Farm Paper

That sounds like a dream, but,

it is true, nevertheless. No, sir,

not in Western Canada. "The
p-arm Home," an agricultural

paper published in Springfield, Il-

linois, recently changed its policy

and absolutely refused to accept

any more mail order advertising.

It has a circulation of about 80,-

000. The line that this paper will

take is that it is to the best in-

terests of its readers to buy at

home. .1

It is the contention of the pub- ,

lishers that mail order buying is

detrimental to the welfare of any

rural community. "The Farm
Home" will try to show the farm-

er that by buying at home he will

benefit his commtinity, while the

welfare of his town will benefit

the farmer to a marked degree.

In proportion as the quantity of

mail order buying in any com-

munity is reduced, the well-being

of the community is advanced.

In the end it benefits all.

"Maltese Cross"

TIRES
Your Customer's Choice

A product is judged by the

service it gives—the more
satisfactory that service, the

greater the demand

There are people right in your town

who are wondering why you are not

selling "Maltese Cross " Tires, Tubes,

Accessories. The people have long

known of the wonderful life-wear, and

moderate cost, the safety and satis-

faction in buying "Maltese Cross"

Tii:es. Black Tread, Red Side Walls."

<' MADE-IN-CANADA"

Gutta Percha & Rubber, Limited
Fort William Winnipeg Regina

Calgary Edmonton
Saskatoon
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The Value of the Fanning Mill

"In all my business last year,"

said a dealer to the writer, "the

thing that struck me most
forcibly was the increased in-

terest taken by the farmers in

my territory in the ordinary fan-

ning mill. Farmers are begin-

ning to wake up to the value of

these machines. I'd hate to say
how many I sold; you mightn't

believe it; but every mill I sold

was on a spot cash basis. You
can make it a safe bet that I'm
going to advertise and push the

fanning mill next year as I

never did before. And you can
sell a nice lot of engines along
with the power mills."

The experience of that dealer

can be duplicated by many an
implement man. There is

scarcely a machine that merits so

strongly the attention of the
grain farmer as the ordinary fan-

ning mill.

With a fanning mill of good de-

sign and the proper eflficiency, it

is possible to clean grain at the

rate of a bushel a minute by hand,
and any dealer knows that on
countless farms a power-driven
fanning mill will pay for i.tself

over and over again. The small
engine used can be adapted for a
great many chores, while the

value of running all the grain

through before marketing is ob-
vious.

Why should the farmer pay
elevator handling charges ^nd
freight charges on screenings to

the head of the lakes, then selling

commission, term'inal handling
charges, sacks and sacking, re-

turn freight and cost of distribu-

tion for an article originally in

his possession? It makes a nice

opportunity for the re-shipment
and distribution of foul weed
seeds

!

Grain cleanings and broken
wheat by thousands of bushels
are annually burned in the straw
piles of the Canadian West.
Could these not be conserved for

feeding purposes?
Many of the line elevators are

equipped with cleaning appara-
tus, but in the rush of shipping-

grain the cleaning operation
leads to a holding up of grain be-

cause of the restricted capacity
and the time involved. It is also

stated by elevator men that, in

many instances, the farmer will

not even take away his own
screenings. These cannot be
sold by the elevator company as
it would be contrary to law;
therefore a lot of valuable feed is

burned by the elevators simply
because the farmers are so short-

sighted that they will not buy a

fanning mill to clean and increase

the value of their individual

crops.

Elevator companies at the lake

heads ship their screenings to

Michigan and Minnesota, where
there are large numbers of sheep,
and the screenings sell in these
states at from $20 to $25 a ton.

At the Western elevators farmers
have sold their screenings at only
$6 to $8 a ton. There is not the
least doubt that the grain screen-
ings from the Canadian West are
being diverted to American chan-
nels to the detriment of the West-
ern farmer. We hear on every
hand that feed is scarce and high
priced. Why, then, should the
farmer persist in letting his

screenings go out of the territory,

with all their feeding value for

stock. Small plants could be put
in operation on the prairies and
the screenings converted into
meal. In the summer of 1916, no
less than 180,000 bushels of wild
oats were shipped from the head
of the lakes to American buyers.
A great majority of this found its

way back to the farms of the
Canadian West in the form of
stock foods—for which the farm-
er paid fancy prices.

The time is past when the

farmer can afford to sell his grain
uncleaned. High grade grains
are too valuable. The dealer has,

it is evident, telling arguments
that he can use in his territory

for the sale of fanning mills. He
should get busy along this line,

for it has a hig field and has sat-

isfactory profits for the retailer.

Get a good line of mills and push
them.

Regina an Implement Centre

Some years ago only about
half a dozen houses had branch
offices in Regina; to-day twenty-
four concerns have branch offices

and at least thirty-five different

manufacturers are represented in

that city. The annual volume of

implement sales from the queen'
city is estimated at about twenty-
five million dollars. During last

year the volume of .sales and
cash returns were very satisfac-

tory. Cash sales predominated,
a very satisfactory condition in

the trade. Thresher companies
doing business from Regina have
been obtaining larger cash pay-
ments and are asking and getting
greater cash settlement on sales

than in past years.

There was a mayor who ad-
mitted that his administration
was a failure. He's dead.

You Cannot Handle a Better Individual Outfit
than Cushman Light-Weight Combination Threshers

The 1917 Model

Tested and Tried in the Field—Leads in its Line

WE HAVE added many improvements to our 1917 model, and in sim-
plicity of construction and operation, also in quality of materials
and durability, we know that it stands alone in the combination

thresher field. Low cost of repairs, absolutely uniform speed, smooth running,
perfect balance, coupled with the ability to do good work under all con-
ditions, mean absolute satisfaction to the purchasers of Cushman Combination
Outfits. The frame of the 24x46 inch Separator is strongly and substantially
built, and is braced to stand all, stresses and strains. And behind all is the
famous smooth-running Cushman Light-Weight Engine.

Every Outfit Equipped with the Famous
Cushman 2-Cylinder, Light Weight Engine

BUILT IN THREE SIZES:

8 H.P. with Straw Carrier and Hand Feeder
1 5 H.P. witii Straw Carrier and Hand Feeder
20 H.P. with Wind Stacicerand Self Feeder

DEALERS! The 1916 demand for these outfits
far exceeded the supply. Get your orders
in at once so as to ensure delivery.

THE rigid, strongly braced frame is equipped with a sliding base for regu-
lating the tension of the belt. Our system of bracing eliminates vibration
Separator is equipped with Automatic Grain Register when desired

Cylinder has 62 teeth ; concaves and drums are of the best design. Revolving
straw decks give perfect separation of grain from straw. The shoe used cleans
gram so that it is ready to market. Our Elevator and Windstacker have
exceptional features that ensure efficient work, while the Self-Feeder is auto-
matically governed so that the Separator cannot be over-loaded
Full particulars will be gladly given on request. Don't delay ! Some-
one will handle Cushman Outfits in your Territory. The man who
does will have a big, profitable business.

COIVIE IN AND SEE US DURING WINNIPEG BONSPIEL. OUR COIVIPLETE LINE WILL INTEREST YOU

CUSHMAN MOTOR WORKS OF CANADA, LIMITED
Dept. E. a^d^^i^REE^. Winnipeg, Man. Distributing Warehouses: Toronto, Ont. and London, Ont.

Builders of High Grade, Light Weight, High Power Engines for General Purpose Farm Work
Exclusive Selling Agentsfor:Langdon Ideal Self-Feeders—Fanning Mills-Smut and Pickling Machines-Vacuum Washing Machines—LincolnGrinders--
Lincoln Saws-Incuhators-Umversal Hoists—Portable GramElevators-^Wagner Hardware Specialties—Mountaineer andLittleGiant Neck Yoke Centres
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Dry-Land Farming Machinery

In some areas of the Canadian

West dry farming, or more pro-

perly "dry-land farming," is

necessary. This because since

prohibition is now common to all

the prairie provinces, farming is

necessarily a "dry" occupation!

The primary essential in sav-

ing soil water is to get it into the

soil. If a rain of three inches

falls, and only one inch soaks in,

the land is no better off than if

only one inch of rain fell. In fact

it may be worse, because the two
inches of rain "may beat and pud-

dle the surface soil so as to favor

the formation of a crust, which

crust must be broken up if water

is to be conserved. In dry land

areas, the soil must, therefore, be

kept in the best possible condi-

tion for catching rain that may
fall.

For fall crops in these areas,

plowing should be done in spring.

Water moves much more rapidly

in a moist soil than in a dry one.

Very dry soils actually repel

moisture at first. How then can

the soil be kept moist? Sinjply

by never letting it go dry. This

is brought about by certain meth-

ods of cultivation and cropping,

and by the use of certain types of

machinery. Dry-farm soils, if

properly farmed, will yield good

returns, and many areas of the

United States have shown that if

a profitable rptation can be plan-

ned, a permanent dry-farm agri-

culture is assured.

Water Action and Soil

After water is caught by soil,

it undergoes certain movements.

By its weight it moves downward
between the soil particles, when
we say it percolates. When it

crawls upwards, downward or

sidewise, as water soaks into a

lump of sugar, we say that it

exercises capillary movement.
When the surface gets more
water than it can hold it loses

some by percolation to the soil

below. The free water moves
from the upper to the lower soil

spaces. When percolation ceases

the water crawls from particle to

particle, as it would through

sugar. When the particles are

moistened but slightly they tend

to draw water from the moisture

towards the drier soil particles.

This movement continues until

the condition becomes balanced

—one portion of the soil trying

to pull the water aAvay, and the

other resisting with equal

strength.

All the water a soil contains is

not available for the growth of

plants. Plants can only take a

portion, some more than others.

For instance, sorghum will dry

out a soil quicker than wheat, and

wheat quicker than corn.

Investigators a^ree that it takes

from 300 to 400 and up to as high

as 1,000 lbs. of water (depending

on the area) to produce a pound
of dry matter in the crop. A dry

land soil must consequently be

deep in order to hold enough
Avater to insure crops. Crops dry

out quickly in a shallow soil.

The water falling one season

must be stored up to use the next

season by summer tillage or sum-
mer fallowing. If the land is put

in the best shape to catch rainfall,

a large part of the precipitation of

the season can be saved for the.

next season. On the average, on

good normal soils, it will be pos-

sible to store from 50 to 70 per

cent of a season's rain to be used

in the next. If too many plants

are used none will get enough
Avater, for the stands of crop to

produce the best yields must be

thinner than in humid or irrigated

regions. For the different crops

the amount of seed to use for

thickness of stand should be

:

Wheat, 30 to 35 pounds per

acre; oats, 40 to 60 pounds; bar-

ley, 45 to 60 pounds per acre
;
rye,

30 to 40 pounds per acre.

The Machinery Required

The average dry farm is about

320 acres, and the machinery

needed varies with the size of

farm, the kind of soil, the horse

power available and the rapidity

with which the work must be

done. Most important of all is

the efficiency and economy of

operation.

The proportions of clay and
sand will vary considerably in

dif¥erent soils. , A plow that will

work well in one dry area may
not be adapted to another. What
may be termed the essential im-

plements for a dry farm are : A
moldboard plow, a double-section

disc harrQw, a spike-tooth har-

row, a header, or in Canadian
areas, a binder, a drill, weeder
harrows, and a corrugated pack-

er, with subsoil wheels.

Small machinery is not eco-

nomical on the dry land farm.

A sufficient number of horses, or

a tractor, must be kept to handle

large equipment. A 4-horse team
is considered a vmit. Five or six

good horses are the minimum
power unit for efficiency on a 320-

acre dry farm. The dry farmer
must get on the land at the right

time and this requires large ma-
chinery to cover the maximum
acreage in a day. Quick work is

frequently needed to keep the

weeds under.

Good plowing is essential. It is

better for the farmer to buv a 2-

bottom gang plow and put on a

6-horse hitch than to 'buy two
single bottom plows with a 3-

horse hitch on each. Where
horses are available, 3-bottom

plows can be used to advantage.

In spring plowing it is always ad-

visable for the farmer to use a

harrow attachment behind the

plow, for the prompt harrowing

is one of the main principles in

dry farming. In fall plowing the

harrow should not be used, as it

is better to leave the land rough

to catch snow and rain and to

prevent soil blowing in spring.

In ploAving hard, dry ground

in summer, or for trashy brush

land or sticky clay, the disk plow

may be found valuable. It, how-
ever, requires as much power as

the moldboard plow, and the lat-

ter is preferable as it leaves a flat

furrow bottom, pulverizes the soil

better and provides a more uni-

form seed bed.

The Harrows Needed

A 6-f6ot or 7-foot double-sec-

tion disk harrow is one of the

most important tools on a dry

farm: A cutaway front section

followed by a full-disk rear sec-

tion is to be preferred. This is

an effective tool on hard stubble

ground. It does better work than

a double section of full disks or

a front section of full disks and a

rear section of cutaway disks.

This machine requires from five

to seven horses. The double-sec-

tion disk harrow should -have a

movable or hinge-joint frame

rather than a rigid frame. The
front and rear sections should

work independently, and the set

of each of the four units should

be controlled independently by
its own lever.

A 5 or 6-section spike tooth

harrow is absolutely necessary,

for with this implement various

kinds of work can be done if it is

provided with levers to change

the slant of the teeth. This tool

can be used for smoothing^theland

and killing weeds. While the

spike tooth and disc harrows are

effective weeders, there are times

when they cannot be used. The
spike tooth is effective when
weeds are small, and the disc

when weeds are so well rooted

that no other tool will kill them.

Disking, however, is expensive

and often pulverizes the soil more
than is desirable. There are vari-

ous weeder harrows upon the

market which the dealer in dry

land areas should not fail to in-

vestigate, for a steady demand
can be built up for them.

The Drill Problem

In the Idaho dry lands, single

disc drills are used almost ex-

clusively. In any area Avhere the

seed bed has brush roots or

straw, these are advisable, as the

disc cuts through the hard soil,

straw and brush, whereas the

shoe drill clogs and causes

trouble. In many areas the

double disc drill cannot be made
to go through to a sufficient

depth in many soils. Press wheel
attachments are favored by some
farmers, and where the soil is

coarse and loose they can be used

to advantage. On a clean, well-

prepared seed bed the shoe drill

is satisfactory, but the double

disc furrow opener gives a better

distribution of seed. In most
areas the dealer will find that the

single disc drill will do good
M'ork under nearly all conditions.

Rollers and Packers

Some farmers adhere to the

corrugated roller to firm the sum-
mer fallow after plowing, to firm

spring plowed land which is . to

be sown to spring grains, and to

break crusts and close up large

cracks in fields. Such cracks

usually appear in heavy soils, es-

pecially after a winter of heavy
snowfall, and may be three to

four inches deep. The roller not

only closes such cracks, but

loosens the surface soil, thus pre-

venting further baking and hard-

ening. The subsurface packer, in

the form of a plow attachment, or

as a separate implement, has

found favor with many farmers,

while the plow attachment pul-

verizer is commonly used and in

demand.
So far as harvesting machinery

in the dry farm areas is con-

cerned, the header is commonly
used in the United States, also

the combined harvester-thresher.

The capacity of the latter ma-
chines is from 30 to 75 acres per

day, depending upon width of

cut. In Canada, for obvious rea-

sons, the grain in dry farming

ai^eas is cut and harvested by the

self-binder in any of the usual

widths. Threshing is also con-

ducted as in irrigated or humid
areas.

Old-Time Salesmanship

We all recall that . a buggy
man used to be about as good a

salesman as the country pro-

duced. It always, even in the

boom days of the business, took a

good man to sell buggies. Right

now the buggy trade needs that

old-time salesmanship. It needs

good buggy men and it needs the

same skill in showroom display it

always did. The impress, "the

appeal," is everything, almost, in

making buggy sales.

Are you keeping up with the

procession of to-day? If not, you
can hardly expect to be in step

with the progressive dealers of

to-morrow.
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ofit
There is a bigger profit in an outfit of these
BT Sanitary Steel Stalls than in four binders.

We send you the prospects. Our salesmen
help you close them.

SELL BT STEEL STALLS
No other line has as bright an outlook as this barn
equipment line. Mixed farming is developing. There
is a bigger interest in dairying. The time is near at
hand when there will be dozens of fine dairy barns
IN YOUR NEIGHBORHOOD fitted up in this modem
way.

SEND FOR CATALOGUE
Get our 336 page illustrated barn
book that shows the whole line.

We will be glad to send it with
prices, discounts and advertising
material to agents in a few good
territories where we are not
represented. Write to

—

Beatty Bros. Limited
Dept. G 292

Winnipeg, Man.

Dept. G 292

Edmonton, Alta.

Poultry Fencing
Not Mere Poultry Netting

Here is afence

you can sell.

stands up straight.
Stretches flat, all wires

of even length.

Mncia of Open Hearth Steel
FenceWire—tough, elastic, spring-y

—wiil not snap or break under Bhoclc
,r atmospheric changes. Our method

of galvanizing prevents rust. Will not
flake, chipor pre! off. The joints arc secur-

ly held with the ''Peerless Locls" and can bo
erected on the most uneven ground without

bucliling, snapping or kinking. The heavy stay
wires prevent sagging end reauire only half as

many posts as other fences. Keeps all animals out,
coniines the smallest chicks, they can't get through.

Valuable Territory Open io Good Dealers
We still have many fine openings for good reliable dealers.

It you want to be the leading fence dealer in your locality,
write at once. Never has there been a better time to sell
Quality fencing. You can make your store headquarters for the
best trade. Don'tfailto writeandgetourDealer'sProposition.
THE BANWELL-HOXIE WIRE FENCE CO., Ltd.

Winnipeg, ^Ban. Hamilton, Ont.

Mr, Dealer: Here's Your Chance to Make
Your Store Headquarters for Best Trade.

The right plow for

your small tractor

The P & 0 Little Genius

Power Lift Tractor Plow

is the right plow for your Ught tractor because it

is built to deliver the highest efficiency for the least

engine effort. Do you reaUze that in selecting the

right plow the life of your engine is at stake? Plow-

men who have been able to compare the work of

the P & 0 Little Genius with that of other plows,

have unhesitatingly declared themselves in favor of

the Little Genius. Please bear in mind that the

Little Genius was built, every part of it, as a tractor

plow. The bottoms are the best that material and

human skill can produce, and when it's all said, the

bottom is the business end of the plow. Quick,

positive response to the action of the power life

de vice makes the Little Genius easy to operate.

Simplicity, strength without surplus weight, perfect

wheel bearings, correct hitch and splendid bottoms

give the P & 0 Little Genius that hghtness of draft

which makes it the right plow for use behind your

light tractor.

PARLIN & ORENDORFF CO.
Canton, III., U.S.A.

International Harvester Co. of Canada, Ltd.
SALES AGENTS FOR CANADA

WINNIPEG BRANDON REGINA SASKATOON YORKTON
NORTH BATTLEFORD ESTEVAN CALGARY

EDMONTON LETHBRIDGE
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Raising the Wind

There is a vast difference in the

way in which men arrive at the

same conclusions in the retail

business, and in the Avay they ad-

dress the public when a change in

policy is taking place.

For instance : In his local

paper, a hardware man in a Mani-

toba town points out that his

wholesalers and the bank are

pressing him for payment, and,

he writes : "The matter of past-due

accounts has reached that point

where I am compelled to ask all

those indebted to me to call and

fix up their atcounts.

"In the past I have endeavored

to give my customers the best

service possible, and now I need

the money, I appeal to them to

look at the matter from a business

viewpoint, and give it immediate

attention. I have several thousand

dollars to raise this month, and

I have got to get the cash. Come
in and see me and save me the

trouble and expense of driving all

over the country to see you."

That public notice is somewhat
pathetic, and its appeal would

only apply where the local custo -

mers were honest—but forgetful.

In contrast, we reproduce a

statement in a Nebraska paper

by a hardware implement firm.

This concern states clearly that

they figure that they will save on

bookkeeping alone $1,000 an-

nually. By doing so they can sell

on a closer margin and save

money for their customers. They
write

:

"Also there will be no room for

disputes on accounts, as we will

take a note for all sums over $10.

All sums under that amount must

be spot cash. We have over 600

open accounts on our books, run-

Get into the Top-Notch Class!

Be the Dealer in Your Town to Sell the

Old Established Fairbanks - Morse Line

NOT A STEAM ENGINE, but the

Greatest Kerosene Tractor Ever Built

Always to

the Fore

with Live

Sellers

—

Up-To-Date
Goods

that are

Keenly in

Demand
AND STICK
WHEN
SOLD

Here's Part of the List!

TYPE "Z" STATIONARY ENGINE. The "Wonder at the Price." 1| h.p.

Gasoline—Larger sizes all Kerosene, Throttling-Governor Engines. Positively

the biggest achievement in the history of the Gas Engine business. Quality

Engines. at prices that annihilate competition.

FAIRBANKS-MORSE COMBINATION THRESHERS—Fastest and

cleanest Separator made. Fitted with all attachments and driven by a 20

h.p. Twin Cylinder Kerosene Engine. Or with Hand Feed, Windstacker,

and 15 h.p. Kerosene Engine.

TOWNSEND 10-20 and 12-25 h.p. KEROSENE TRACTORS—The
Engine with the "Boiler Frame." Strongest construction conceivable.

With the Fairbanks-Morse 24 ins. x 46 ins. Standard Separator—with 16-

bar cylinder and steel body—you offer an absolutely unbeatable outfit.

FAIRBANKS SCALES —The World's Standard of Accurate Weighing.

CYCLONE PORTABLE GRAIN ELEVATOR—Steel Elevator Leg, Chain

Conveyor—Top Drive from outside. An unparallelled success in 1916.

Built by the makers of Perfection Registers.

ECLIPSE WINDMILLS—ELECTRIC LIGHTING PLANTS—FAIRDAY
WASHERS—RED JACKET PUMPS—GRINDERS-
WOOD SAWS—PUMP JACKS—ALL STRONG

SELLING LINES AT RIGHT PRICES

VISIT US BONSPIEL WEEK—If you're already a Fairbanks-Morse Dealer,

we'd like the opportunity of congratulating you on your big success in 1916.

You'll want to see the splendid line-up for this year. If you're not yet one

of the enthusiasts and we have no live dealer in your town, here's a magnificent

opportunity to increase your Profits—and Prestige, too.

The Canadian Fairbanks-Morse Co., Limited
300-310 PRINCESS STREET

SASKATOON WINNIPEG CALGARY

ning from 10 cents to $500. Do
you think it is fair for one person

to pay cash or give a note draAV-

ing interest, while another buys

on open account and pays no in-

terest?

"All goods must be settled for

by cash or note before leaving our

place of business."

The Nebraska concern will not

need to publish any statement

like the Manitoba dealer a year

from now.

New Catalogs

We recently received a copy of

the new catalog of the Advance-

Rumely Thresher Co., La Porte,

Ind., covering their 1917 line.

There is something very substan-

tial about this Advance - Rumely
catalog. This organization has

never spared any expense in pro-

ducing literature, but they seem

to have excelled themselves this

year in the completeness and at-

tracti\-eness of the catalog just

issued.

It covers fully, with descripti\-e

matter and illustrations, the con-

struction and operation of its

various machines with full speci-

fications and equipment in each

case, and no dealer Avho is inter-

ested in heavy line machinery can

ask for a catalog which wijl give

him more information than- this

Advance - Rumely catalog'. Of
course, to the dealer who holds a

1917 Advance - Rumely agency

contract, the book i.s especially

valuable.

The Advance-Rumely Co. is

naturally anxious of getting a

copy of their catalog into the

hands of every interested dealer.

If you have not received a copy,

send your name and address to

the' nearest Advance - Rumely
branch house.

The Renfrew Machinery Co.,

Renfrew, Ont., manufacturers of

the Renfrew Cream Separator,

has issued a calendar of more

than artistic appearance.
* * *

The Swedish Separator , Co.,

Chicago, 111., has recently pub-

lished a new catalog illustrating

and describing in detail the Vi-

king cream separator. The great

success of these separators in the

past two years should bespeak

the interest of the implement

dealer in their mechanical design

and efficiency. These features are

fully covered in the catalog,

which can be procured by writ-

ing the Swedish Separator Co.,

515 South Fifth Ave., Chicago,

111.

Massey-Harris Hanger

We are in receipt of the 1917

calendar published by the Mas-
sey-Harris Co., Toronto.- This

hanger is designed in sections

covering four months, and above

the months are arti.stically shown
the Massey - Harris implements

s-uitable to the season, in full

operation. The various machines

are finely illustrated in natural

colors and are an excellent ex-

ample of the printers' art.

At the back of the hanger is il-

lustrated the individual machines

in the Massey-Harris line. This

calendar will be greatly appre-

ciated by Massey-Harris dealers

and by users of Massey-Harris

machinery.

Factory Extensions in Peoria

Peoria, Illinois, the implement

city, is witnessing some big pre-

parations for 1917 business
among the manufacturers located

therein.

The Aver}- Cnmpan}', manufac-

turers of tractors and plows, are

building and adding to their al-

ready huge tractor factory. 'J'hey

are spending o\ er a quarter of a

million dollars on a new foundry,

which, when completed, will be

the most modern foundry on the

continent. jNIelting will be done

by electric furnaces.

The Nichols & Shepard Co.,

makers of threshing machinery,

are building a huge branch house

and warehouse, some 140 feet

square, to take care of their rap-

idly increasing trade.

An Important Factor

If the merchant expects to

make a success of his business

he must sell his goods at a rea-

sonable percentage of profit, and

if the goods are to be sold, in

whole, or partly, on credit he

must look after and get in collec-

tions promptly. No matter what
per cent of profit he figures on a

line, he is losing money unless he

gets interest on every account for

the extra time it runs. Overhead

expense is practically the same

Avhether business is good or bad,

and overhead expense must be

considered on every item sold the

vear around.
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Canada's 1916 Field Crop Value Over
800 Million Dollars

On January 21st the census
and statistics office, at Ottawa,
issued their annual estimate of

the yield, quality and value of the
1916 grain crop of Canada. The
total harvested • areas and the
total production of the principal

grain crops of Canada in 1915
and 1916, as corrected by the cen-

sus returns of 1916, are now esti-

mated as follows

:

Wheat—1915, 14.675,300 acres;

1916, 12,879,500 acres. Yield:
"1915, 426,746,600 bushels; 1916,

220,367,000 bushels.

Oat.s—1915, 11,424,000 acres;

1916, 9,835,100 acres. Yield:

1915, 523,684,400 bushels; 1916,

351,174,000 bushels.

Barley—1915, 1,707,650 acres;

1916, 1,651,100 acres. Yield:
1915, 60,699,100 bushels; 1916,

41,318,000 bushels.
^

For other crops the estimated
total production in 1916 is as fol-

lows :

Rye, 2,896,400 bushels; flax,

7,122,300 bushels; peas, 2,172,100
bushels from 150,280 acre s

;

beans, 412,600 bushels from 32,-

500 acres; buckwheat, 5,976,000
bushels from 341,500 acres;
mixed grains, 10,077,000 bushels

from 397,770 acres; and corn for

husking, 6,282,000 bushels from
173,000 acres.

The average yield per acre of

the principal grain crops for 1916
are in bushels as follows : Fall

1915 or 1914. Fall wheat, 1916,

$1.53; 1915, 91c. Spring wheat,
1916, $1.29; 1915, 82c. All wheat,
$1.31, as against 83c. Oats, 53c.,

against 34c. Barley, 82c., against
49c. Rye, $1.11, against 79c.

Flax seed, $2.05, against $1.50.

The total value of the leading
grain crops of 1916 are estimated
as follows: Wheat, $289,374,000;
oats, $187,759,000; barley,* $34,-

GOVT. ESTIMATE OF CANADA'S LEADING GRAIN CROPS IN 1916

CROP ACREAGE YIELD, BUS. AVERAGE
PER ACRE VALUE BUS. IN 1915

Wheat 12,879,500 220,367,000 17 $289,374,000 426,746,000

Oats 9,836,100 361,174,000 35J 187,7^9,000 623,684,400

60,699,100
Barley 1,661,100 41,318,000 26 34,010,000

INCLUDING ALL FIELD CROPS VALUE. 1916 VALUE, 1915

All Grains $668,172,400 $611,789,900

Potatoes and Sugar Beets 60,094,000 36,739,600

Fodder Crops . . 199,787,600 192,768,100

Total Field Crop Value $808,054,000 $841,297,500

wheat, 213/.; spring wheat, 16^;
all wheat, 17; oats, 35^; barley,

25; rye, 20; peas, uy.; beans,
12.3^; buckwheat, 17>^ ; mixed
grains, 2o}i; flax seed, 1^.

For wheat, oats, barley and flax

the yields are average, although
lower than tiie yields of 1915, a

record year. Offsetting the low
yields and grades is the increase

received,

those of

jrade.'

in the average prices

which are liigher than

010,000; rye, $3,205,800; peas,

$4,816,000; beans, $2,-228,000;

buckwheat, $6,375,000 ; mixed
grains, $9,076,300; flax seed, $14,-

581,300; total, $558,172,400. In-

cluding the root and fodder crops,
the total value of Canada's held
crops for 1916 is estimated as

$808,054,000, as compared with
$841,297,500 in 1915. With the
exception, of 1915, this exceeds
crop values of any previous year.

Bigger Hay Tools

The hardware or implement
dealers now handling hay tools
have a decided advantage over
their i)redecessors who were pion-
eers in the introduction of this
class of implements, in that they
do not have to acquaint the farm-
ers with the ad\ antages of using
them and have outfits of larger
capacity and greater strength, at

the same price or even less price
than those originally introduced.
If the dealer will investigate, he
will find farmers in his locality

who are using some of the outfits
of small capacity. He should
have no difficulty in influencing
the farmer to purchase a larger
unloader by which he can use
either two forks or slings and
thus elevating his hay or grain
from the wagon to the mow in

one-third less time than he has
been rloing with the outfit he nov.-

has.

A ])ackino- house is the greatest
memorial to the skunk ever
erected bv man.

London Handy
Concrete Mixer
Pays for itself in fifteen
days' use. It mixes any
kind of concrete or mortar.
Send for catalog Xo. IK.
London Concrete Machin-
ery Co.. Dept. K., London,
Ontario. World's 'Largest
Manufacturers of Con-
crete Machinery.

Nelson" Galvanized <1.\> Grain Pickler
Dealers Wanted

No. 1 Position—Showing Grain in Pickle

ALL GRAIN
AND NO

No. 3 Position—Sl^o'wing Grain Being DumpedNo. 2 Position—Showing Grain Draining

THOROUGHLY IMMERSED
SOLUTION WASTED

Can you think of anything more simple and efficient ? No cranks to turn or parts to get out of order. You simply nut solution into nipk-Ir-rshovel m gram, give pickler one-quarter turn to let gram drain a few ^seconds, then dump and turn pickler back intn-Sit^on f^tr next Cof grain. One man can easilv nickle 100 bushels ner hnnr Pink-lpr rnn hp nln^oH ir, ,.,0^^., 1 „u " posiiion lor the "^^^..'01of grain. One man can easily pickle 100 bushels per hour. Pickler can be pWd'in wagon'SoZaVshown oro'n'sVan'rin'ZnTrv"price only $1 1.0 0 net cash with order, and we guarantee every pickler to work satisfactorily or money refunded.

RELIABLE DEALERS WANTED AT ONCE

!

THIS PICKLER WILL BE ON DEMONSTRATION IN

ORDER NOW as this Season's Supply is Limited
WINNIPEG, AT THE FORUM BLOCK, DURING BONSPIEL

THE METAL SHINGLE & SIDING COMPANY, LIMITED
WINNIPEG SASKATOON CALGARY

^ Xame

^ .Address . . .

y GOOD
/ AGENTS

/ WANTED
f

Please send

Particulars to

The Metal Shingle & Siding Co, Limited
WINNIPEG
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Sisal Fibre Combine Declared a Monopoly

The United States Senate Com-
mittee, formed to investigate the

sisal fibre and binder twine situa-

tion, issued its findings on Jan-

uary 10th. The committee report

covers two thousand pages, but

the evidence before the com-

mittee and the investigation pro-

duced the following facts:

That the Yucatan fibre com-

mission is a monopoly, control-

ling absolutely the sisal fibre

supply of Yucatan. The legal

status of the combination of this

monopoly and the Pan-American

Commission Corporation — the

American bankers company
financing the monopoly — is

doubtful and should be investi-

gated by the U.S. Department of

Justice.

That the U.S. Department of

State should endeavor to obtain,

via diplomatic channels, some

measure of rehef from the exor-

bitant prices asked for fibre. Am-
erican farmers should make every

effort to find a suitable substitute

for sisal which can be grown in

the U.S., that they may defy the

foreign monopoly.

The monopoly, through its at-

torneys, charged that certain

large twine interests in the

United States had a virtual mon-

opoly of the sale of sisal fibre and

found that no combination exist-

ed in the sale of either fibre or

twine, except that maintained by

the Yucatan fibre commission.

The price of twine in the

United States is based on the cost

of the raw material, and the

manufacturers of twine have not

made exorbitant profit. There is,

and has been, active competition

in the sale of twine, says the re-

port.

It is pointed out that the Yuca-

tan sisal market was competitive

until the Comision Reguladora

obtained control. Smaller manu-

facturers and state prisons
bought their fibre as cheaply as

the two large twine manufactur-

ing concerns in the United States.

The report says that since the

committee's hearings Avere held

the price of sisal has been ad-

vanced from 7^ cents to 14>4

cents a pound, making "an annual

increased cost to the American

OK CANADIAN AUTOMATIC

Potato Planter
No. 22 is entirely automatic, requires

but one man to operate. It opens the

trench, drops the seed, covers it and
marks for the next row all in one

operation. One lever raises and lowers

the shoe and disc, and puts the machine in

and out of gear. Being simple it has but few

wearing parts. It is strong and duiable.

TRANSFER HOUSE AT WINNIPEG
Write To-Day for 1917 Contract

Canadian Potato Machinery Co. Ltd.
GALT, ONTARIO

To Work the Various Soils of the West
Properly, You Want a

Bissell Disk Harrow
Measured by quality or by the amount of

cuhivating it will accomplish, the 28x16
Bissell Disk Harrow is far ahead of any other

on the market.
This Disk covers 14 feet at one sweep-

cuts, cultivates, pulverizes and
properly turns the surface

of the soil. It will

penetrate as deep as

required. For sum-
mer fallow work it is speedy and very
satisfactory. Built with long poles or fore

trucks as preferred.

A Trailer can be furnished for cutting out

the centre strip when desired. The equipment is for six horses, and the

draft is light for the first-class work it does. Gangs are in four sections

and made flexible to conform to uneven ground.

DISK PLATES are the tried and proven special BISSELL shape.

They reach well under, giving the soil a good turning over.

Write any of the John Deere Plow Co., Ltd. Branches, addressing Dept E
MANUFACTURED EXCLUSrVELY BY 80

T. E. BISSELL CO., Limited, ELORA, ONT.
am

people of more than $26,000,000,

and a direct increased cost to the

farmers on the amount used for

binder twine of more than $19,-

000,000."

While conceding that the Yu-

catan fibre commission is a

monopoly, the Senate Committee

point out that it is beyond the

territory of the United States,

and it is difficult to see how it can

be reached. However, the com-

mittee adds, possibly the acts of

the United States' agents of the

trust may come within scope of

U.S. anti-trust laws.

This report is the result of an

investigation called by the gov-

ernment in response to the de-

mands made by a dealers' trade

paper in Chicago, Farm Imple-

ment News, by the various deal-

ers' associations affiliated with

the National Federation, and by

many individual dealers.

Cushman Combination
Threshers

heaviest straw are noticeable fea-

tures. The self feeder is of a very

simple type, having two sets of

rotating knives, the first of which

cuts the band and opens the

sheaves, the second distributing

the straw into the cylinder

evenly. An automatic governing

device controls the mechanism

so as to prevent overloading.

The various sizes of these

combination threshing outfits are

driven by the well-known Cush-

man light-weight engine in differ-

ent horse powers. These high

speed engines have practically no

vibration and are ideal for use in

an individual threshing machine.

The Cushman company state that

during Bonspiel they will have

their new threshers on view, also

a full line of their goods. They
cordially invite dealers to visit

their new headquarters on

Whyte Avenue and Vine Street,

Winnipeg.

The Cushman Motor Works of

Canada, Winnipeg, are announc-

ing their 1917 model combination'

threshing outfit. Last year the

demand for Cushman outfits far

exceeded the supply, and the

company are already hard at

work turning out their machines

for the 1917 harvest. This outfit

was thoroughly tested and tried

during the months of October

and November last year, at a

time when the sheaves were

damp, and the company states

that its work under most adverse

conditions far outshone their

greatest expectations.

The 1917 Cushman has sev-

eral new features in their out-

fit this year, which make it, if

possible, better than ever before.

The Cushman light weight en-

gines which drive the Lincoln

separators, are now set upon a

sHding adjustable base so that the

belt tension can be varied with

no trouble. The frame of the out-

fit has been strengthened and an

improved system of bracing is

used which, it is claimed, prac-

tically does away with vibration

in the machine.

Exceptional care has been

taken to have the 1917 Cushman
outfit as simple as possible, while

the high grade of materials
throughout ensures durability to

the customer. The frame of the

separator, for instance, is built of

oak and maple, while the cylinder

is built upon a heavy 2-inch steel

shaft with heavy cast heads and

centre ring. Revolving decks are

used—a system known to be

without equal in separating the

straw from the grain.

An elevator of ample capacity

and a side fan wind stacker with

ample blast to carry out the

Maytag Men at Convention

Recently the Maytag Co., New-
ton, Iowa, held a convention and

salesmen's rally, which was at-

tended by over sixty salesmen

and branch managers. The May-
tag organization is well known
to dealers as manufacturers of

self feeders, washing machines,

hay presses, etc. Manager C. E.

Lyday, of. the Winnipeg branch,

attended the convention, accom-

panied by the following travel-

lers from Western Canadian ter-

ritory: John Brunner, C. W. Gil-

son and C. H. Gould.

The I H C Almanac

The farmer is a mighty hard

man to get up a compendium of

knowledge for. His calling has

so many sides to it that a verit-

able textbook of science is neces-

sary. He needs to know about

biology, live stock, anatomy, in-

ternal combustion engines, soil

contents, crop rotation, manure

values, concrete construction,

fence construction, botany and

farm bookkeeping— to mention

only a very few subjects.

All of these, and several hun-

dred other subjects are dealt with

in the 1917 Farmers' Almanac,

published by the International

Harvester Co. The harvester

concern have sent out 3,500,000

copies of the 1917 edition. It

cost about $14,'000 more this year

than ordinarily to buy the paper

alone, for paper has rivalled steel

in the price it has attained. Yet

the farmers seem to appreciate

the I H C Almanac, for the edi-

tion is already exhausted. The

almanac is one of the oldest in-

stitutions on earth, and the I H C

is, without doubt, the best al-

manac produced for the farm

home.
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The Readjustment of Values
Extracts from an Address by George A. Ranney, International

Harvester Company

In talking of the necessary ad-

vances in price in the farm imple-

ment industry, Mr. Ranney stated

that it is hardly proper to term
these advances "increases in

prices," for as. a matter of fact

they are readjustments of values.

The value of practically every

commodity has advanced, and the

prices of agricultural implements
are now being adjusted in con-

formity with the value of the

commodities entering into their

manufacture.

The value of all crops on Nov.
1st, 1916, was 43.7 per cent higher
than the year before, and 40.2 per
cent higher than the average for

the previous five years. The pro-

duction of all crops for 1916 Avas

15 per cent lower than the aggre-

gate production for the previous
year and 3 per cent lower than
the average of the preceding five

years.

In the harvester organization,

as in other farm machinery manu-
facturing concerns, a large part

of the machines are seasonable,

and nothing that is manufactured
can be produced on short notice.

"We are obliged," said Mr. Ran-

ney, "to contract for our materi-
als many months ip advance."
The principal materials used

in the manufacture of our goods
are steel, pig iron, cotton duck
and lumber. What has happened
to these since 1914?

Steel in 1914 was $1.15 a hun-
dred ; the price to-day is $3 in the

grain binders, has gone up in

price 103 per cent since 1914.

Lumber has advanced 18 per cent
in the last three years.

Besides these raw materials, a

large number of other commodi-
ties are necessary. In these mis-
cellaneous lines, the market has
increased 43 per cent over 1914.

There are three important items
in the cost of any manufactured
article—material, direct labor and
burden. The average hourly rate

of our labor has increased 25 per

of the rapid and great increase in

the prices of materials and labor

entering into the manufacture of

our machines. On the basis of a
normal production in the harvest-

er companies' plants in the U.S.
and Canada, the increased cost of

labor and materials (excluding
twine), based on the present
market, calls for the expenditure

V approximately $20,000,000

more than would have been re-

quired in 1914.

The prices that the farmer has
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United States, an advance of 161

per cent. The capacity of the

U.S. steel mills is fully booked up
for the first six months of 1917,

and a large proportion of the ton-

nage for the latter half has al-

ready been contracted for.

Pig iron, of which we use tens

of thousands of tons, has in-

creased 135 per cent since 1914.

Cotton duck, used extensively on

cent since 1914, which, on the

basis of normal production, adds
approximately $5,000,000 a year
to our payroll. Burden comprises
all costs other than material and
direct labor. Fuel is an import-
ant burden item. On the basis

of the present markets the aver-

age price of coal has increased

about 143 per cent since 1914.

These figures give a fair idea

been receiving for his produce
has been rising steadily, and we
believe that he has not only been
well prepared for an increase in

the cost of his machinery, but
actually expects it.

Values must readjust them-
selves. These increased prices or
readjustments of values really

started with the product of the
soil ; and the implement industry,

SOLD IN CANADA
EXCLUSIVELY BY

DEALERS

!

Side step your
slack season.

Sell the

"Viola"
The Wonderful V-olin

Tone Phonograph

Equal in appearance, mechanism
and tone to any $150 cabinet
phonograph, and sells for less than
half the price, with a handsome
profit for the dealer. Place it

alongside the best machine, and
you will sell the "Viola." Have a
"Viola" in your store and big, easy
profits are yours. Your own family
may want one.

Every Machine
Absolutely Guaranteed

Hundreds of prospects are right in
your district. They want a quality
machine at a moderate cost. That's
the "Viola."

We carry a large stock of the
finest quality Cana-lian made

double disc records.

GET THIS AGENCY
Exclusive Sales rights in each dis-
trict, although we do not insist on
"Viola*' dealers handling our goods
exclusively. Write or wire at once
for the "Viola" agency in your town.

The Dominion Sewing Machine Company
80-82 LOMBARD STREET, WINNIPEG, MAN.

IncreaseYour Buggy Business
Investigate the Old, Reliable GRAY LINE

Our Agency Offer Will Interest You

The Gray Line of Vehicles embodies more Special Features and Strong
Selling Points than any other vehicle line offered the Dealer. You
cannot sell better at any price.

ASK FOR LITERATURE AND AGENCY PROPOSITION
We manufacture Buggies, Sleighs, Fanning Mills, Scales, Kitchen
Cabinets. Are we represented in your territory? If not, write—

GRAY-CAMPBELL, LIMITED
MOOSE JAW, SASK.
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What the Maytag Multi-Motor

Washer Will Do

It operates the washer and wring-
er. It will operate the sewing
machine, churn, cream separator

or any other small machine that

does not require more than } 9 H.P.

Now Ready ! Something entirely

new! Looks good—"makes good"
—sells on sight! Every woman
wants one! No competition ! Only
Multi-MotorWasher on the market

!

The secret is in the hght, power-
ful, compact little motor that is

rnounted right on the washer.

[

DEALERS: I

' While in Winnipeg at the Bon- I

I

spiel, visit us and see the Maytag

' Multi-Motor Washer. Office, cor-

I

ner Logan and Arlington. We want

a live representative in each of the
|

I

few towns where not represented,
j

The Maytag Multi-Motor Washer
is breaking all sales records for us,

so, it must be selling fast for our

dealers.

The price fits the moderate
purse, but puts a generous profit

in your pocket. Get some of this

good business. Be the FIRST one

to supply the demand in your
town.

Now listen! Some live, pro
gressive dealer in your territory is

going to make BIG MONEY hand-
ling the Maytag Multi - Motor
Washer and it might as well be
YOU.
You positively CAN sell this

washer and, if you don't, your com-
petitor will—and pocket the profits

Get in on this while the "getting"
is good. Remember, the proof of

progressiveness is showing new
things FIRST. Get this exclusive
contract.

If you are in business in Alberta,
write to the Merchant Hardware
Specialties, Ltd., Calgary, for full
particulars.

by the necessary readjustment of

prices of its products, is complet-

ing the circle of the readjustment

of values.

Take corn, for instance. In

1910, 208 bushels of corn at -ISc.

a bushel were required to buy

$100 worth of farm implements.

The same amount of corn in 191G

at 8.JC. a bushel would not only

pay for this $100 worth of imple-

ments, with a 10 per cent increase

in price, but would leave a cash

surplus of $66. These imple-

ments with a 20 per cent increase

would cost $120, but could be

purchased with 111 bushels of

corn, leaving 67 bushels, or $57,

as the increased buying power of

that commodity. Figures for

oats and wheat are graphically

shown in the charts on this page.

Increased costs in the manu-
facture of farm machinery call

for a much larger outlay of

money than heretofore. We have

to pay cash for our material and

labor, while the farmer receives

cash for everything he sells.

In the past the implement in-

dustry has been the banker who
held the bag. Methods of doing

business, 'are, however, rapidly

changing, the tendency being to-

Avard a cash basis, and this com-
pany shall be no exception to the

forward movement. Implement
dealers who are alive to the ad-

vantages of a promissory note

over a book account as a basis of

credit will be quick to change

their business methods and take

the farmer's note at the time

the sale is made. Following this

plan, dealers would soon put

their business on a more profit-

able and stable basis.

Systems of Distribution

In a recent address, George W.
Collins, a Kansas dealer, out-

lined vividly the distinction be-

tween co-operative and com-
rnunity distribution of goods.

"Co-operative d i s t ribution,"

said he, "is not that maintained

by farmers' selling organizations.

It is the scheme of distribution

that recognizes the manufacturer

who produces the gQods— the

jobber who warehouses them and

l)reaks the factory shipments up

into convenient quantities for the

retailers' use, and the retailer,

who, in turn, furnishes the fin-

ished machine, singly, to the user

with the necessary service of in-

struction and installation and

who is the active guarantor to

the consumer of the reliability of

the machine. Community distri-

bution eliminates the jobber and

the retailer, and as a very natui"il

sequence, will eliminate the

manufacturer, if we carry the

thought to its logical conclusion.

"There is, in my opinion, a big

change coming in the handling of

implements from the retailer's

standpoint, and with it Avill come
a much more satisfactory relation

between the manufacturer and

dealer and between the dealer

and customer. We will be on a

near cash basis soon, and it will

be the best thing that can happen
to us. The time is past when no-

body expected the farmer to pay

cash. All of us have been blamed
near buried in the same sarco-

phagus of unwise and unreason-

able credits
!"

In like manner writers have written

books purporting' to descrioe tlie lives of

the folks of onr AVest Canadian prairies

—books which may ring true to the

reader in London, or for that matter in

Eastern Canada—but which seem but
grotesque fiction to the man who knows
and has lived on and loved our Western
prairies.

Gilbert Parker gave tis prairie scenes

in his tales of Pierre; Mrs. McChmg and
llalpli Connor lunc added to the litera-

t\n-o ot the prairies, and Robert W. Ser-

\ ice liiis been the Kipling of the Yukon.
In their various splieres these authors

ha\e juade valuable additions to Can-
adian literature, but it remained for a

quiet liltle man in Calgary to write for

we prairie people books Vvhich make one
involuntarily exclaim—"This is the liv-

ing truth, and a story of mine own
j.L'uidel'

_

Koburt J. C. >tead, oi Culuary, is al-

ready JviKiwii as a virile and powerftil

wrilcr. His books of verse are a land-

mark in Canadian poesy, and his verses

The Trade Situation

The majority of the large ma-
chine concerns did as large or

larger a trade in 1916 as in 1915.

Volume of business may have been

a little less, but in value the sales

were as great or greater. A good
spring trade is looked forward to

in all territories, since the pur-

chasing power of the farmer is so

high, and measured in the com-
modities he has to sell, not in dol-

lars and cents, implements are

cheaper than they were.

'

' The Homesteaders '

'

Rudyard Kipling, in his days of edi-

torial work in India, wrote lustily, in

both prose and verse, of the type of globe-

trotter who spent six weeks in India

and then published a comprehensive vol-

ume, in which was solved every economic
and racial problem which had for half a
century aged before their time the mem-
bers of the India Civil Service.

Logan and Arlington

WINNIPEG MAN.

BRADSTREET'S
Established 1849 Capital and Surplus, $1,500,000

Offices throughout the civilized world. Correspondence invited

Executive Offices:

346 and 348 BROADWAY, NEW YORK CITY, U.S.A.

OFFICES IN CANADA:

Halifax, N.S. ; Montreal, Que. ; St. John, N.B. ; Hamilton, Ont.

;

Ottawa, Ont.; Toronto, Ont.; London, Ont.; Quebec, Que.;

Calgary, Alta.; Edmonton, Alta.; Vancouver, B.C.

C. O. SCHAFFTER, Supt.

Commercial Travellers' Building, WINNIPEG, Man.

ROBERT J. C. STEAD, Calgary

Author of "The Homesteaders"

on the death of Kitchener will livfe as

long as men will remember that silent

army builder.

Two years ago Mr. Stead published

his first novel, ''The Bail Jumper,"'

which at that time we reviewed in these

pages. That story won a unique success

as being a concept hitherto unobtained

of the workaday lives of the prairie

folks. The immense sale of this book
in the West showed that Western Can-

adian book lovers had at last found an

author who wrote with sympathetic and
intimate knowledge of that which they

knew and loved.

Then we sat back and waited—not in

vain! In his book recently published,

"The Homesteaders," Mr. Stead has

struck a still higher level of literary

excellence. The opening chapter is a

masterpiece of the writer's art, and clear

through the book runs an engrossing in-

terest that carries to the end with a

feeling that this story will live. Open-

ing in the days of tiie Manitoba land

boom, in 1882', the theme of the tale

covers a period of 2.5 years, ending up in

Alberta as it was a few years ago. No,

we won't outline the plot of the story,

but everyone who wants to read a tale

by a man ^^llo knows and has lived

ainongst the peo])le'of the prairie should

])lace an order for this book with then-

local bookseller. It is published by the

Musson Book Co.. Toronto.

In the midst of a strenuous business

career, it speaks volumes for Mr. Stead's

literary ability that he can pen for the

reading public such a book as ''Tlie

Homesteaders." ICven as Ian Maclareu

and .J. M. Barrie have given the world

the quaint beauty of Scottish rural life,

so has Robert .j". C. Stead Avritten for

the great book-loving public a story

that will live as a vibrant and lifelike

representation of the lives, struggles,

sorrows and successes of the homestead-

ers of our far-flung Canadian prairies.

We look forward with keen interest to

his literary future.
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The Cream of the Business

Did you ever stop to think

where the dairy industry would
be if there were no cream sep-

arators? Some of us recall the

old methods of setting milk in

cans or pans and losing" a good
part of the cream in the skimmed
milk. Yes—there are some locali-

ties where these methods are still

followed to som-e extent, but the

alert dealer does not allow them
to exist very long. The hand separ-

ator shows such a remarkablegain

in profit "over these old systems

that no reasonable man can pos-

sibly afford to continue handling

milk in this way. Remember the

follow-up folders we send to your

customers are classified so that

the non-user gets the ones es-

pecially prepared to show him
why he cannot afford to get along

without a cream separator.

The present year offers won-
derful possibilities in the way of

bigger and better separator sales

and we sincerely hope that every

De Laval agent will resolve to

make every effort to show a

marked increase in sales. We were
never in a better position to offer

real constructive sales co-opera-

tion and suggest here and now
that we all get together in a big

drive for a real record—preparing

the way for each personal call by

having it preceded by the right

kind -of advertising and educa-
tional matter.

There is no good reason why
every good and loyal De Laval
agent should not get the lion's

share of the separator business in

every conlmnnity—not only the

business that is ready to be sold,

but the business that is waiting
to be sold.—De Laval Monthly.

Cattle in the West

Li the past there has been a seri-

ous drain from the live stock

centres of the Canadian West of

our best breeding and feeding-

stock. The best of the young-

cattle went south to the United
States farms to be finished.

The action of the Depart-
ment of Agriculture in conjunc-

tion with the bankers, is in a

large degree responsible for a

more satisfactory condition this

winter.

From the Winnipeg stock
yards, during September, Octo-
ber and November, 1915, no less

than 26,132 cattle were sent to

the United States, while only

3,521 went to Western farms.

Compare this with conditions in

the same months of 1916, when
only 12,945 cattle went south,

while 15,216 were sent to the

farms of Western Canada. The

demand for good breeding heifers

last year in the West consider-

ably exceeded the sup])ly. The
AV^estern farmer has awakened to

the value of live stock, and of the

steady revenue it brings. In the

future the dealer should find it

easy to build sales of barn and
dairy equipment in many areas

where formerly grain growing-

was supreme.

Milking the Herd by
Machinery

It is estimated by the U.S.

Dept. of Agriculture that with
the average small herd of 15 cows
or less if costs more per cow to

milk by machine than by hand,

yet it does not necessarily follow

that the machine is an unprofit-

able investment on all farms on
'which such small herds are kept.

Records of 32 farms with herds of

15 cows show that the milker w^as

found to effect an annual saving
of $2.63 per cow^

The time saved by the machine
milker increases in proportion to

the size of the herd, according to

tests carried out.

With herds of 15 cows or less

the average time required to milk
a cow by hand is a fraction over
seven minutes; by machine a

fraction under five minutes.

With herds of over 50 cows it

takes slightly under seven min-
utes to milk a cow by hand and
but 4.15 minutes by machine.

With herds of over 50 cows one
man with a machine milks on the

average about 28 cows per milk-

ing as against 17 where the milk-

ing is done by hand.

With increase in the size of

the herd the cost per cow of hand
milking changes very little, while
the cost per cow of machine milk-

ing decreases rapidly.

A\'ith herds of 15 cows or less

the average cost of milking per
cow by hand is $10.97 per year, as

against $10.45 in herds of 50 or

more.

With herds of 15 cows or less

the average cost of milking per
cow by machine is $1L77 per year
as against $7.34 for herds of 50

or over.

That Blockade Works

!

United States consulates in

Germany report that the total

value of exports for the United
States from Germany during 1916
was $8,349,902, as against $39,-

967,183 for 1915. The value of

the British naval blockade, in this

respect alone, amounts to $2,617,-

281. Pity it had not been in

vogue sooner.

TheTwo Best Picklers
on the Market

—

THE AUTOMATIC
GRAIN PICKLER
A Big Opportunity for the Dealer

This is the only machine of its kind

in use. Handles grain at the rate of 135

busliels per hour. Light in weight. Per-

fect in action. Fully guaranteed. Sub-

stantially built. Thoroughly soaks, turns

over and treats the grain.

GET THE
THESE

AGENCY FOR
MACHINES

The Lincoln Smut Cleaner—
a Perfect Pickling Machine

MADE IN TWO
No. 3 machine handles 30-50

bushels per hour; No. 4 50-75
bushels. Sold on a positive guar-
antee to prevent smut.

This machine separates smut
balls, wild oats, king heads, and
all light seeds from wheat, alsd

wild oats and all light seed from
barley. Grain is thoroughly
pickled,, dried and elevated to

wagon box. Automatic skimmer
is an e.xclusive feature. Strong,
heavy construction. Ruftles?
solution tanks of large capacity.

Cushman Motor Works of Canada, Ltd.
Builders of light weight, high grade Gasoline Engines for all Farrrt Power Work

Dept. E., Whyte Ave. and Vine St., Winnipeg

Write for

Prices

and Full

Particu-

lars

There's Good Money for You
In the Viking Agency
An agency for the A'iking Cream Separator is an

asset—there's good nione.v in it for you. Our agents,
from British Columbia to Quebec, "will tell you that
as a selling proposition, the Viking can't he beat.

In mechanical construction, material, workman-
ship and finish, the Viking holds its own with the
highest priced cream separators in the market. And
the price at which you can sell it to your customers
(with a good profit) will surprise both "you and them.
Farmers are keen buyers nowadays; they know

values. .Show a customer a Viking—read him our
guarantee—tell him to take the machine home and
test its skimming qualities, its ease of operation, its
simple cleaning, with any separator he ever heard of.

And then Tell him the Price
'I'hat's the way our dealers arc knocking out com-

petition and getting the separator business of their
neighborhoods.

Write To-day for our
Special Agency Proposition

^ It is the agency for "a better separator for less—> money;" a separator wliicli gives satisfaction to
your customers and makes you more profit on a
smaller investment. Read these two letters—sam-
ples of the kind we are getting from all over Canada.

Ruthilda, Sask., Can.
Dec. 28, 1910.

Mj- customers arc very much pleased
witli the Viking. They alj speak very
highly of the machine, claiming it is per-
fect. They say that they don't know of
any better machine at any price.

\V. J." RAYMOND.

Gretna, Man., Can.
Dec. 23. 19U>.

I want to tell you that the Viking
Cream Separators I have sold this year
have given the best of satisfaction. "Not
one complaint have I had. I expect to
do a far larger trade in your line the
coming season. CH.\S. WAHN.

DON'T DELAY—WRITE US TO-DAY
C!ct in > our letter before someone else in your territory writes us. It will give you an option

on the Vikin? Agency until you have had a chance to consider our proposition carefuUv it will
not obligate you to anything.

Territory is going fast! Write at once.

SWEDISH SEPARATOR COMPANY
515 South Fifth Avenue, - CHICAGO, Illinois

Large Stocks and Repairs at Montreal, Toronto and Winnipeg
— WE pay the war tax — not YOU —
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A Bigger and Better
Cream Separator

Referring to the above illustration, the incoming milk is delivered into the central shaft at

(1), whence it passes through tangential slots in the wall of the shaft into the enclosed

gutters of the distributing device and from the lower ends of these gutters (2), which extend

beyond the cream wall, is delivered into the neutral zone or separating disc space of the

bowl, passing upward into the discs through a series of openings in same located above

the distributing device inlets. Separation then takes place in the discs, the cream particles

going toward the center and forming the cream wall (3), around the central shaft and dis-

tributing device and mounting upward to the point of discharge through the cream outlet,

while the o!;iin-milk passes outward beyond the discs (4) and is carried upward along the

wall of the bowl to the points of discharge through the skim-tnilk outlets.

SOME OF THE POINTS OF
SUPERIORITY OF THE
NEW DE LAVAL

THE New De Laval bowl design and the new
method of deUvering the milk into the discs

give increased capacity without increasing the

weight or size of the bowl or increasing its speed.

The incoming whole milk is delivered beyond the

cream wall, and this, in conjunction with the im-

proved design of the bowl, makes possible closer

skimming than ever before, especially under the more
difficult conditions of separation, such as skimming
a very heavy cream or separating milk below usual

temperature.

The much lower speed of the De Laval than other

cream separators (in most cases from one-half to one-

third less) insures minimum wear of gears and much
longer life of the machine.

The New De Laval concave bottom, self-centering

bowl is so designed and so supported by the detached

spindle that it will run true and do perfect work
even after long wear, the great importance of which
every separator user will appreciate.

There are fewer discs in the New De Laval bowl,

and all discs are unnumbered and are interchangeable.

By reason of its simpler construction and the

fewer number of discs, the New De Laval bowl is

more easily washed and cleansed.

All New De Lavals are automatically, oiled, every

moving part of the machine being bathed in a con-

stant film of oil. There are no oil holes anywhere on

the machine, and the sight feed oil cup on the top of

the frame provides for a constant supply of fresh oil.

The gears, pinions and other moving parts of the

De Laval are exceedingly simple in arrangement,

substantial in dimensions and always interchangeable.

The De Laval tinware is sturdy and heavily tinned,

well suited for long and hard wear, and easy to clean.

The low speed of the De Laval bowl, in combin-

ation with greater capacity for a given size and
weight of bowl than is found in other separators and

the automatic De Laval oihng system, make the De
Laval the easiest separator to turn.

The DeLaval Company, Ltd.
LARGEST MANUFACTURERS OF DAIRY SUPPLIES IN CANADA

Sole Distributors in Canada of the famous De Laval Cream

Separators and Alpha Gas Engines. Manufacturers of Ideal

Green Feed Silos. Catalogues of any of our lines mailed

upon request.

WINNIPEG VANCOUVER MONTREAL PETERBORO
50,000 Branches and Local Agencies the World Over
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A Bigger and Better
Cream Separator

The greatest improvement in cream
separator construction in the last 30 years

THE De Laval Company has always been the leader in cream separator improvement
and development and the New De Laval is the culmination of nearly forty years of
experience and development by the largest and oldest cream separator concern in

the world.

It is not the product of any one shop or

and as many countries; and the whole world's

The New De Laval has been subjected to

its superiority to former types of De Laval
Cream Separators has been fully and com-
pletely demonstrated.

The increased efficiency of the New
De Laval, in connection with its greater

capacity, enables the dealer who sells De
Lavals this year to give his customers bigger

value for their money than ever before.

The De Laval has always been a win-

ner, both for the man selling it and the man
using it; and if you want to win the cream
separator trade in your locality, the first

thing to do is to tie up with the winner.

There is no better time than right now to

send in your application for the De Laval
Contract.

The De Laval Company, Ltd.
LARGEST MANUFACTURERS OF DAIRY SUPPLIES IN CANADA

Sole distributors in Canada of the famous De Laval Cream Separators

and Alpha Gas Engines. Manufacturers of Ideal Green Feed Silos.

Catalogues of any of our lines mailed upon request.

WINNIPEG VANCOUVER MONTREAL PETERBORO
50,000 BRANCHES AND LOCAL AGENCIES THE WORLD OVER

any one country, but instead, of a dozen shops
experience in the sale and use of separators,

the hardest kind of actual use conditions, and

"m>\w)))));>)))»JMill

EveryNEW DE LAVAL equipped
with a Bell Speed Indicator

Thewdrnin^ signal'^ihat insures proper speecl.

The operation of a cream separator at the proper
speed is of great importance in order to insure: (1), clean
skimming; (2), cream of uniform thickness.
The De Laval Separator Company has spent a great

deal of time and money in a thorough investigation of
the matter of properly regulating the speed of the
separator. Nine people out of ten turn the separator
handle too slowly, and because this always means
loss of cream and cream - ,

of uneven thickness,
every cream separator
should be equipped with
a reliable speed indicator.

Every New De Laval
is now so equipped. The
De Laval Bell Speed
Indicator is simple. It

is accurate. It is re-

liable. There is nothing
to wear out or get out of
order. No matter who
runs the New De Laval,
the "warning signal"
will tell you when the
speed is not right. You
hear it and do not need
to see it.
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Business Courses for Merchants

Some years ago the University

of INIinnesota inaugurated a short

course of business instruction for

retail merchants. So remarkable

Avas the success of the idea that it

has been copied and adapted by-

various universities and business

organizations throughout the

United States. In that country

the merchants' short course is

something that has come to stay.

.Vs a contemporary points out,

merchandising is rapidly becom-

ing- more and more an exact

science, governed and determined

by certain definite business prin-

.ciples. The greater the know-
ledge" the merchant possesses of

those principles, the greater his

chance of success.

In this line of effort, Western
Canada has been singularly

apathetic. We see it reported

that a good many country retail-

ers are to visit Minneapolis tc

take part in the merchandising

schools held in that city. Why
should this be? In our schemes
of agricultural education, the

farmer has short courses hurled

at him all the year around. Even
the parsons are not forgotten. But
so far as the retail trade is con-

cerned, the merchant might not

exist.

It must be admitted that the

institution of merchandising cour-

ses at our Western universities

Avould greatly benefit the retailer.

But no one seems to have even

broached the subject. If the uni-

versities of the Western provin-

ces cannot find time to show
interest in such a. project, could

not the Boards of Trade in our

leading cities, or even better, the

Canadian Credit INIen's Associa-

tion do something towards the

institution of short courses for

merchants in the various lines?

The educative advantages which
would accrue to the merchant
would surely lead to a betterment

in retail business systems and
•policies that would justify the ef-

fort of inaugurating and carrying

on such courses.

The World's Grain Crop in 1916

The International Institute of

Agriculture, at Rome, points out

that the world's wheat crop in

]91G will aggregate around 2,500,-

000,000 bushels, a yield of about
2.J per cent less than in 1915, or

al^out 93^2 per cent of the five-

year average. Comparison should
not be made with the world's

wheat yield of 1915, which was a

record one. The rye crop was
103.9. or ];e\ond the average.

Barley, oats and maize are below
the yields of 1915, but up to the

fiA'e-year average.
''
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The situation in regard to the

wheat crop is ascribed to the poor

crop in Argentina, only 50 per

cent of the 1915 yield, while crop

failure occurred in parts of Can-

ada and the United States. The
•Australian wheat crop increased

by 4 per cent.

Various factors tend to aug-

ment consumption of the world's

surplus, and the Institute, com-
paring the probable world's con-

sumption up to the ingathering of

the crops in 1917, come to the

conclusion that c o n s i derable

drafts must be made upon the

world's surplus to bridge the in-

terval between harvests. It is,

therefore, vtrgent that serious

economies in consumption be

undertaken, and that increased

production be made in all grain

growing countries.

it. There is more selling power
in the average trade mark than

any of us fully realize. With
faith in the quality and stability

of their goods the companies

adopted and advertised their

trade marks. They lay their goods
before the public, every machine
backed by all that their trade

mark guarantees. It is a silent

evidence that they are keeping up
the standard of quality in their

goods, and that a man can pur-

chase them with the knowledge
that he is getting value for one

hundred cents on the dollar. A
good trade mark is a profit build-

er for the man who sells the

goods. There was only one bad
trade mark in Canada. It read

"Made in Germany," but it has

practically disappeared.

Prices Advancing in U.S.

The Power of the Trade Mark

In a sense the trade mark is

historical. These old British

manufacturing concerns pin as

much faith to the efficiency of

their trade mark in selling goods
as they do to their hope of heaven 1

There's an antiquity and solidity

about a trade mark that you can't

put aside. What does it mean?
Any farm implement concern
that uses a trade mark adopted it

as a symbol that would force the

customer to think of their par-

ticular product whenever he sees

Some of the tillage implement
concerns in the United States ad-

vanced their prices in the middle

of January. Advances run from

$1 to $2.50 on walking plows and
ten per cent on sulky, gang and

tractor plows. One concern ad-

vances 15 per cent on shares,

eveners, cultivators, wood bar

harrows and disc harrows ; 10 per

cent on corn machinery and roll-

ers and pulverizers and 20 per

cent on steel lever and spring

tooth harrows. A net advance of

$7.50 is announced on manure
spreaders.

The Right Type of Professor

In Canada the average agricul-

tural educationalist, when ad-

dressing farmers' organizations,

invariably roots for the principle

of co-operative buying. This may
either be policy or merely lack of

knowledge. Things are different

in Kansas ! Prof. Macklin, of the

state agricultural college, Ts the

man Avho teaches the benefit of

co-operative farming in that in-

stitution. Last month he ad-

dressed a farmers' organization in

Kansas, but, unlike our West
Canadian professors, he kicked

the bug of co-operative buying

clear to pieces.

The professor showed that the

average return in 1915 to farmer-

shareholders in CO - operati\'e

stores in the state was just $7.50.

He declared that he was an advo-

cate of co-operation, but that the

farmers' co - operative problem

was that of selling—not of buy-

ing. He declared that if a farmer,

to "eliminate the middleman,"

saved 50 cents through co-opera-

tive buying, it was invariably at

an expenditure of eft'ort which if

utilized in the direction of co-op-

erative selling would have

brought him $50 ! As regards the

assertion by organized agricul-

ture that retail merchants were

grafters as regards profits, the

professor said that if the co-op-

erative store could only earn

$7.50 per shareholder per annum,
how could shareholders say that

merchants asked exorbitant

prices?

That co-operative buying by

farmers will destroy the country

town was a statement made, and

that it was aimed, first and last,

to eliminate the country merch-

ant, "Yet," asked the professor,

"if any man present lives 14 miles

from a railroad and 30 miles from

a town, would he not be ready to

support the building up of a town

at the nearest point to his farm?"

To which every organized farmer

assented. We want more pro-

fessors like Prof. Macklin in

Western Canada—men Avho fear-

lessly speak truth instead of pap-

feeding their audiences with

quack theories that would wipe

the small town ofif the rural map.

The Average Cost of Doing
Business

Every implement dealer is in-

terested in the cost of doing busi-

ness, and figures relating to the

average cost of carrying on re-

tail stores in various lines are

valuable for purposes of compari-

son. Taking the average percent-

age of the running cost of a thou-

sand retail establishments, we
find the following in the lines in-

dicated :
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Dry goods, 23.05 ; hardware,
19.41

;
clothing, 20.27; boots and

shoes, 23.22; groceries, 15.91; fur-

niture, 23.91; drugs, 24.G5 ; va-

riety' goods, 17.76 per cent.

In relation to this, it may be

taken that the average overhead
expense in a retail implement
business is about 17 per cent. The
figures given above give the re-

: ktion between total expense and
total sales, but it cannot be de-

termined what they dictate,

whether alleged high profits in

some lines are due to low cost in

relation to sales or to high per-

centage of profit per sale. In the

jewellery business, for instance,

many stores give their cost of do-

ing business as ranging from 25

to 28 per cent, which would seem
to show a high percentage of pro-

fit per sale. According to the

above list, groceries, with an
overhead of 15.91, would look like

the most profitable line. Yet the

drug store at 2-4.65, or the furni-

ture man, with 23.91 per cent

overhead, has a greater wealth
per business than the grocer. The
demand for groceries is staple

—

they must be bought—hence the
lower cost per sale.

Still, in every line the actual

costs of the retailer are rising.

Better fixtures are demanded. A
greater variety of goods must be
stocked. Increased populations
mean higher land values and
hence higher store rents. To
counteract this, a greater volume
of business is done. Greater
volume means speedier turnover
and the latter means, more profit

per dollar invested. In the im-
plement business, the higher cost

of the goods must inevitably have
an efifect upon the cost of selling

them, hence on the overhead cost
of the average retail implement
business. Still, at 17 to 18 per
cent, and a fluctuating demand,
the overhead expense in this

business is reasonable compared
with that in many retail lines

—

especially in those where credit

bu siness is unknown.

Personal Questions

There are a few questions that
the dealer can profitably ask him-
self, and in their answering, he
may find that truths are revealed
that will surprise him. Have you
ever taken the time to consider
the following features in connec-
tion -with your business

:

What are the actual expenses of
your business monthly?
Of the total expense which par-

ticular single item is the greatest ?

Why?
What are your monthly re-

ceipts ?

Of the total receipts, which
particular line of machines shows
the largest amount?

Does the line w h i c h has
brought you the most receipts,

also bring you the greatest pro-
fits?

^^"hat percentage of your sales

is spent for salaries, for advertis-

ing, etc.?

How much money is repre-
sented by the credit accounts on
your books?
How much do you owe?
What is the approximate value

of the stock you carry?

Can you tell which line of ma-
chines nets you the greatest clear

])rofit each year?

Reducing Tractor Service

It will be ;> wise ])lan for the
tractor dealer, and also for his

customers, to realize that it pays
to know the tractor from end to

end before putting it to work on
the farm. Tractor schools do
good work, but every tractor
dealer can carry on a tractor
school. Let every customer learn
how to operate, adjust and take

'

care of the tractor before he fin-

ally takes it to his farm.

With the present simplicity of
the light tractor, this is not so
serious a job as either dealer or
farmer may imagine. It requires
just a little thought and eflfort

on e\'ery tractor owner's part, and
his thought and efifort will be
given attention just as soon as he
realizes that if he only thinks so
he can take care of his own trac-

tor, at probably a cost of 5 per
cent of what it would cost the

manufacturer to do the same work,
or at a cost of 10 per cent of what
it would cost the local .dealer to

do the work.

The tractor buyer has had to

pay for the service of experting,
and less expert assistance on the
part of manufacturers and dealers
would tend to reduce the initial

price of the machines. Besides
this, very few farmers will admit
that they are not capable of suc-
cessfully operating good machin-
ery, and they do not want to pay
as much for their machines as the
fellow^ who knows but little and
cares but little as to how to oper-
ate it but depends upon his dealer
to take care of him. yet he pays
the same price as the fellow who
takes care of his machine.
The biggest benefit of all to be

derived is after the farmer has
gained knowdedge as to how to

operate his tractor he wull get
more efficiency out of his ma-
chine, increase the life of it and
make the price of it by being able
to operate it during the season
when it is needed the most in-

stead of having it laid up waiting
for some factory expert. This
will also be the solution of the

profit problem with the dealer and
will enable him to increase his

volume by having satisfied custo-

mers, or having to deal with a

body of men w no can operate

their machines success 'ally and
who know good machinery when
they see it because of their know-
ledge of how it works and what
attention it requires.

Business Mortality Decreases

Figures given by Dun's Review
show that business is in a better

condition financially than a year
ago. During 1916, Canada's com-
mercial failures numbered 1,685,

with an aggregate indebtedness
of $25,069,534. In 1915 there were
2,661 insolvent concerns with an
i n d e b t edness of $41,162,321

.

Bankruptcy in all the provinces
except Prince Edward Island was
less numerous in point of num-
bers of concerns Avho failed.

Basing Prices

At a recent implement dealers"

convention in the Central States,

a contemporary points out that

every dealer who took part in the
discussion of prices declared his

intention of basing his prices on
the current market value, that is

on the price he would have to

pay to replace the goods at the
time of sale. In other words, it

was considered advisable to let

the price always be based on the
cost to replace. This is the uni-

versal rule in the hardware and
other lines.

Some day, points out this pub-
lication, there will be a decline in

prices. It is sure to come ! Then
the dealer will have no option in

the matter of pricing on the basis

of the current market value. A
force he cannot resist will compel
him to reduce his prices to the
basis of the cost to replace. If he
does not take the advance now
offered, how will he oflfset the in-

evitable loss on stock on hand
when the decline comes?

What of Prices?

In 1915, wheat brought the
Canadian farmer from $1 to $1.10
a bushel. In 1916 he got 'an aver-
age .of $1.70 for his grain. How^
does this compare with the ad-
vance in the price of some metals
in December. 1916. compared
with December, 1915. Pig iron

had advanced from S25 to $41 per
ton ; steel billets from $42.60 to

$50.20; steel bars from $54.60 to

$99 ; steel plate from $56 to $99.
Yet these advances are by no
means duplicated in the advanced
prices of farm implements and
machinery. Labor is scarce and
never commanded higher wages.
Abnormally high prices for raw
material and higher cost in pro-
duction do not counterbalance
any advances made thus far.

Personal

R. Proven succeeds G. Krepps
in an implement store at Brock.

Chas. R. Pitman has sold out
his implement business at Morris.

A. G. Elliott has discontinued
his implement business at Piapot.

The Kelowna Implement Co.,

Kelowna, B.C., is in liquidation.

Balfour Bros, are now carrj-ing

on an automobile agency in Sas-

katoon.

P. Sereda, a dealer at Wakaw,
has sold out his business to E. L.

Bakony.

-Vlbert Wierzba succeeds C. I*".

Krossa in an implement business
at Leduc.

Lincoln & Stoehr are a new im-
plement firm doing business at

Hazenmore.

Jansen & Cawley have, opened
a garage and auto agency busi-

ness at Rosthern.

R. H. Brown has succeeded
Purse & Gilligan in an implement
business at Myrtle.

Cathro & Robertson recently

opened an automobile agency
business at Avonlea.

The firm of Fowler Bros., at

Gravelbourg, has been dissolved.

F. S. Fowler continues.

The Saskatchewan Hardware
Co. has sold out its Bridgeford
business to O. J. Cooley.

D. W. Benson has sold out his

harness business at Earl Grey to

a "waxie" named Peter Sauer.

A. M. Clements, the dealer at

Lauder, has sold out his interests

at that point to E. L. B. Joseph.

W. T. \'incent. the dealer at

Stonewall, has taken the agency
for Chevrolet cars for that dis-

trict.

Hofi'man & ]\Iooney,' imple-
ment dealers at Instow, have sold

out their business to Fred. T.
Dunford.

The firm of Westdahl & Bjarn-
ason, automobile agents at Wyn-
yard, is now known as Bjarnason
& Goodman.

Sid Holton, agent at Parkman
for the Cockshutt and I H C or-

ganizations paid us a visit when
in the city recently.

Jas. Pennock is a new harness
dealer at Griswold. He sold out
his store at Tilston to Morden &
Hamilton, harness dealers.

Peterson Bros. & Little, imple-
ment dealers at Xorquay. have
sold out their business at that
point to a firm named Heskin &
Cooper.

E. E. Lyday, manager of the
Maytag Company, \\'innipeg, re-

cently returned from a business
visit to the factories and head
offices of his company at Newton,
Iowa.
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The firm of Angott & Rayner,

auto agents at Morse, is now op-

erating under the name of Angott

Bros.

Partnership has been dissolved

in the firm of Hodges & Forsythe,

at Mortlach. John Hodges now
has sole control of the stand.

A change has taken place in the

firm of Thorpe & Davies, imple-

ment dealers at Asquith. The
firm is now known as Davies &
Knaggs.

P. Arnott, Regina, manager of

the Advance - Rumely Thresher

Co., recently visited the head

office of his organization at La
Porte, Ind;

]\IcKenzie & Wright, imple-

ment dealers at Neville, have dis-

solved partnership. P. S. G.

Wright now has sole control of

the business.

R. L. Toepfer, a dealer at AHx,

who carried on a butcher busi-

ness in connection with imple-

ment stand, has sold out that side

of his business.

Allan Jack, the well-known im-

plement man at Lethbridge, was
recently elected a director of the

Northwest Commercial Travel-

lers' Association.

N. O. Berne, the popular man-
ager for the Regina branch of the

John Deere Plow Co., recently

returned from a two weeks,' vaca-

tion in California.

Oswald Schreider carried on a

livery and implement business at

Estuary. He has sold out his

livery stable and taken on extra

lines of farm machinery.

The Canadian Western Foun-
dry & Supply Co., Calgary, has

made application to change the

name of the company to the

Canadian Western Mfg. Co.

N. B. Nelson has been appointed

a tractor sales manager for the

Minneapolis Steel & Machinery
Co., Minneapolis. He has been in

the employment of that company
since 1903.

E. B. Gass, manager of the Re-
gina branch of the International

Harvester Co., returned in the

middle of January from a visit to

the head offices and factories of

his company at Chicago.

E. J. Benedict, manager at Re-

gina for the Emerson-Branting-

ham Implement Co., is back at.

his desk after a visit to the head

office at Rockford, 111. He looks

forward to a good 1917 trade.

L. L. Brockett, formerly con-

nected with the wholesale im-

plement business in Winnipeg,

has been appointed sales manager
of the Maxwell Motor Car Co.,

for the West Canadian territory.

Our old friend, J. Morcombe,
Cypress River, paid us a visit

while in the city recently. Mr.

Morcombe ' reports business as

having been fair during the past

year, but looks forward to a good
trade this year.

S. B. Clary, of the Hart-Parr

Co.'s Regina branch, has been

transferred to the home office at

Charles City, Iowa. He is suc-

ceeded by S. R. Ralston, formerly

manager at Des Moines, la., for

Nichols & Shepard Co.

John Redden, Massey-Harris
agent at Hamiota, died suddenly
of heart failure during the first

week of January. Mr. Redden
was very popular in his town and
territory, and is mourned by a

wide circle of acquaintances.

J. Gibney, Winnipeg, manager
for the Minneapolis Steel & Ma-
chinery Co., recently paid a visit

to the factories of his company
at Minneapolis, Minn. Mr. Gib-

ney looks forward to a big selling

season for the Twin City line.

M. Thompson, the popular

Winnipeg manager for Beatty

Bros., Ltd., of Fergus, Ont., re-

cently paid a visit to the head
offices of his company. Mr.

Thompson looks forward to an

exceptionally good business year.

L. L. Smith, manager of Gray-

Campbell Co., Moose JaWj re-

cently visited the factories- at

Chatham, Ont., going east to the

Automobile Show in New York.

Mr. Smith says business is fine,

but finds it hard to get goods to

supply the demand.

Chas. Otis Eddy, purchasing

agent of the Janesville Machine
Co., Janesville, Wis., died re-

cently following an operation for

appendicitis. He worked with

the P. & O. Co. and the D. Brad-

ley Mfg. Co. before he joined the

Janesville organization.

N. T. Rutledge, formerly man-
ager at Regina for the J. I. Case

T.M. Co., has been transferred to

the head office at Racine, Wis., in

the capacity of Canadian sales

and collection manager. He is

succeeded as branch manager at

Regina by H. J. Quane.

The Advance-Rumely Co., La
Porte, Ind., announces the ap-

pointment of H. L. Wynegar as

branch manager at Peoria,, 111., to

succeed F. W. Gigax, recently re-

signed. For the past two years

Mr. Wynegar was manager of

the San Francisco branch, where
he is succeeded by R. D. Bauder.

Archie Livingstone, the popu-

lar implement dealer at Cabri,

called upon us the other day

when on his way back west after

a trip to the factories and head

offices of the International Har-

vester Co., at Chicago. He re-

ported a good business during 1916

and looks forward to a nice trade

this year.

We regret to report that Lieut.

George Hanley, Brandon, has

been killed at the front. Lieut.

Hanley was the only son of

George Hanley, of the well-

known firm of McLeod & Han-
ley, at Brandon. He was born

and educated in that city. We ex-

tend our sincere sympathy to his

sorrowing parents.

Implement Men Will Address

Farmers

During Winnipeg Bonspiel a

Farmers' Week will be held, dull-

ing which a great many addresses

will be given and debates and con-

ventions held by the various agri-

cultural bodies.

On Wednesday, Feb. 14, E. R.

Haney, superintendent of the

International Harvester Co.'s

demonstration farms, will give an

address on "Diversified Farm-
ing," and on the 15th addresses on

the use of the mechanical milker

will'be given by D. N. Jamieson,

manager of the R. A. Lister Co.,

and by A. C. Drennan, of the

Sharpies Separator Co.

The Twine Outlook

That the trade must face high

prices for binder twine this sea-

son is the assertion of the Cord-

age Trade Journal. Manufactur-
ers cannot figure that the present

high level of prices is really the

maximum. Sisal fibre is in strong-

control, while shipping condi-

tions have affected the supply of

manila fibre. With raw material

at 14^ cents, 1917 opened with

the highest fibre quotations on

record.

Since 1900, our contemporary
points out, the prices of sisal and
standard binder twine in the

United States have ranged from G

to 13 cents. In the States ;he

highest price for twine was in

1903, at 10 to 13 cents; the lov/e-^t

was in 1911, at 6 cents. The cost

of fibre varied from 6 cents in

1901 to 4 cents in 1911 and 4J4
cents in 1915. At the commence-
ment of January sisal fibre stood

at 14^ cents. The effect of the

sisal monopoly is evident, and

higher twine prices are a fore-

gone conclusion. Every advance
^!

made by the trust increases the h
average price of twine for the £
coming season. It's time for f1

President Wilson to draft a note

to the Yucatan outfit. ^

Get the young fellows inter-

ested in power machinery. It is

the young blood that likes to

tinker with the power machines.

The "old fogies" will soon be

dead, anyway.

levels, turns, and pulverizes the soil making an ideal seedbed.,

We give the closest attention to all inquiries. First we notify the

local "Acme" dealer. Then, we prove to the prospect that the

"Acme**
Pulverizing Harrow

is the tillage tool he needs because "the coulters do the work."

We help the dealer close the sale and stand right behind him

wath an iron-clad guarantee against defects.

"Acme" sales jumped 60% last season and are still forging upward. An
"Acme" dealer in your community will turn a neat profit the coming season.

Will it be you ? Write us at once for dealer's contract.

Duane H. Nash Inc.
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New Deere High-Lift Sulky Plow
BETTER THAN EVER!

Quick Detachable Shares on all Deere Plows !
|

—AND THAT'S SAYING SOMETHING!
A John Deere Plow on your Sample Floor is a BUSINESS

GETTER
It is not the cheapest, but what the Farmer wants—THE BEST

This is the Strongest Sulky Plow Sold

No. 8 STAG SULKY PLOW
Are Your Customers asking for a STRONG, SERVICEABLE SULKY

PLOW? Get them a DEERE STAG !

Quick Detachable Shares—a Sure Cure for Profanity!

Equipped with Heavy Beams, Heavy Wheels and Heavy Castor
Rolling Coulters. THE DEERE PLOW IS THE STANDARD
OF DilERE QUALITY. We are the only firm in Canada

who furnish Steel Eveners with our Plows.

We will appreciate it if Deere Dealers will Mail Us a List of Their Motor Plow Prospects

New Deere High-Lift Gang Plow
The Most Widely Used Gang Plow

Quick Detachable Shares save 90 per cent Time !

This Means:—They are Built Right and Honestly. They
are light of draft and durable. It means that a DEERE PLOW
can be furnished your customer which will work with entire
satisfaction in his soil.

THE DEALER IS BEST KNOWN BY THE PLOW HE SELLS
Get right with your conscience and your trade and sell

—

"THE DEERE."

..J THAOe MARK OF QUALITY

Automatic, High and Level Lift Pony Engine

Gang Motor Plows are no longer an Experi-

ment. We are right up to the minute in the

very latest and up-to-date improvements.

Equipped with Our Quick Detachable Shares

!

Mr. Dealer:—Ate you keeping your Farmer friends posted
on the merits of Tractor Plows? Have you arranged for a
sample on your floor?

It is up to you to supply the BEST

!

If you don't your customer will blame you for his failure

to buy the best.

"Preparedness" is the word. Be prepared to win the Profit

and thanks that are yours by right!

JOHN DEERE PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
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Getting Windmill Trade

Advertise the fact that you
handle windmills. Let the people

know you have them to sell

and that you want their trade. If

possible, have a mailing list and
use it often. Get the country

trade looking your way, and if

they know you handle mills, they

are very likely to call and see you
when they get ready to buy.

Don't be afraid to write letters,

giving the points of superiority

of windmill over hand power,

and of yovir windmill over

others. Also take some space in

the paper and fill it Avith good ar-

guments.
Keep a sample on exhibition all

the time and call the attention of

your customers to it. People al-

ways prefer to see just what they

are buying, particularly if it is a

new investment for them. Sell-

ing goods from catalog only is

not very successful. Right there

is where too many dealers make
a mistake, thinking they can sell

windmills from catalogs only.

You would not ti;y to sell plows
and seeders without carrying'

them in stock; why try it with
mills? Of course, a few sales can

be made that way, but it is much
easier to make the sale by show-
ing up the actual goods them-

selves, and often the demonstra-
tion to one customer will attract

others.

Know your line well ; know the

points of merit, wherein it differs

from other makes, and in which it

excells them. Be able to explain

clearly just what points of su-

periority you claim for your
goods. Don't be afraid to talk

emphatically and clearly about
your line and its merits ; but to

do this you must know the goods.

Manure Wastage

Do you know that manure from
live stock contains from 75 to 80

per cent of the plant food ele-

ments contained in the food eaten
by the stock? That's a fact. You
know that, as this food was taken
from the soil, it stands to reason
that if it is not returned to the

soil in some form the land will

eventually become depleted. Barn-
yard manure is generally mixed
with more or less litter. This lit-

ter retains the liquids which
would otherwise have been lost.

When you spread this kind of

manure with a fork you cannot
help throwing it in piles. Great
waste, if not actual harm, results

from this practice. The organic
portion of the manure is just as

valuable and essential as the ni-

trogen, potash, etc., Contained in

the manure.

The organic portion or bulk of

the manure passes through a

stage of decay before it develops

its great use as a fertilizer. If

this bulky manure has been

.spread upon the land with a high-

grade spreader, great results are

soon in evidence from its use. On
the other hand, if the bulky man-
ure is piled upon the land care-

lessly with a fork, most of the

bulky portion is a total loss. Fig-

ure up this loss for a few years,

months even, and the total is

staggering.

Quality and Service

So far as machinery is con-

cerned, service should be the

largest element in the farmer's

consideration. He should- con-

sider the accessibility of repair

parts, and should consider the

question of getting intelligent as-

sistance when adjustments are re-

quired. Every machine—particu-

larly every cheap machine—that

is sold on any other basis than

that of long time service and sat-

isfaction to the user, is bound to

work a detriment to the trade as a

whole. The farmer who has been

stung on a cheap engine is sus-

picious of every engine

!

Let Us Get Together on This—
Our Goods are Profit Makers for the Dealer. Best

Quality Stock, Finely Finished, Thorough Workmanship

Wagon and Sleigh Painted Goods
Implement Specialties of all Kinds

BOLTED and FITTED DUPLICATE

PLOWSHARES

. Each Share an exact duplicate. Wpr-
' ranted to fit as well as the ofiginal.

Over six hundred different patterns.

HERE WE ILLUSTRATE A COUPLE
OF THE LINES WE SPECLALIZE OK.

Six Sets, Crated, Eveners, Neckyokes
and Singletrees.

CALL AND SEE US DURING,
WINNIPEG BONSPIEL, and get

our prices before buying. It will pay you. If you cannot call,

write and we will have our Traveller visit you.

ASK FOR OUR NO. 4 IMPLEMENT CATALOG AND PRICES

Place Goods
S5-68 Biggins Ave.

Winnipeg

The fallacy of "direct from fac-

tory to farmer" is obvious. It

costs the mail order concern just

as much to sell and deliver the

goods as it costs the manufac-
turer and dealer to handle the

same machine. The mail order

house has to pay an excessive

sum for every customer's name,
and has tp waste money in use-

less correspondence and in ship-

ping the goods. In the end, it is

apparent that the mail order con-

cern cannot sell implements of

the same quality as the dealer

sells at any price lower than that

asked for, and earned by the re-

tailer.

Association Combine for

Insurance

In future the Mid-West Im-
plement Dealers Association in

the United States, will enjoy

l)enefits in the mutual insurance

department of the Nebraska Re-
tail Hardware Dealers' Associa-

tion. Under the new agreement
between the two associations,

bona fide members of the dealers'

organization are entitled to hold

policies in the hardware mutual.

Rates for this insurance are about
the same as the old line policies,

but the saving is efifected through
the annual dividends refundsd by
the mutual. Last year this

amounted to 30 per cent of the

premium.

Making the Car a Tractor

A concern in St. Paul, Minn.,

has patented and is selling a new
attachment which transforms a

Ford or Overland car into a trac-

tor in twenty minutes. The rear

axle and fenders of the car are

removed and the special tractor

axle and studded drive wheels set

in position. The manufacturers

claim that the driving force being

transmitted through the differen-

tial to the drive wheels, the latter

push the car ahead, relieving the

car chassis of all strain. The
tractor wheels are 38 inches

diameter by 8^ inch .face. This

attachment has been thoroughly

tested out, and it is claimed that

the work done in plowing and
haulage is excellent.

auT^

^ELVES

WINNIPEG, MAN.
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DEALERS THIS IS YOUR GREATEST
BUSINESS OPPORTUNITY

OUR PRESENT LARGE FACTORY CAPACITY IS ALREADY OVERSOLD—BUT WE ARE
DOUBLING IT TO TAKE CARE OF THE BIG TRADE THAT IS SURELY COMING IN 1917
MODEL "A"-

1,500 lbs. constant

8-16 h.p., made a wonderful record in 1916

—

drawbar pull guaranteed. Weight only

3,500 lbs., 88 per cent of weight on two drive wheels. Self-guid-

ing. The most efficient two-plow all-around tractor on the

market at any price. Easy to sell as wheat where once intro-

duced. Farmers crazy about it. Your delay is your own loss.

MODEL "B"—12-24 h.p.—Our wonderful new KEROSENE-
burning 3-plow tractor— HYATT ROLLER - BEARINGS
THROUGHOUT— perfect combustion. Perfect mechanical
lubrication. Turns square corner either right or left. Mo.t per-
fect kerosene-burning motor ever built. Numerous original fea-
tures. Absolutely has no competition. The ultimate type of
light tractor. Better sell them than have them for a competitor.
Backed by a $1,500,000 company.

Guaranteed Capacity
2 Plows

This is our

MODEL "A"
8-16 H.P.

Weight 3,500 Lbs.

(JHOWING the

"Happy Farmer"

Tractor pulling three

14 - inch bottoms

through brome grass

sod 5 inches deep.

Self-steering.

Owned by

JOE WOODS,

Elm Creek,

Manitoba.

Read What Farmers Say and Do:
Benito, Man., Sept. 8th. 191G.

I have purchased one of your Happy Farmer Tractors
and Plow and must say I am well satisfied with it.

It is pulling three 1 i-inch bottoms in stubble o^: inches to

6 inches deep, and doing a ^ood job.

It steers itself and is very simple to operate, and is with-
out a doubt the best tractor I have seen.

THOMAS LEE.

Carmangay, Alta., Sept. 8th, 1916.
I have purchased one of your Happy Farmer Tractors and

can truly say that it will take the place of eight or ten he?d
of horses and it is also one of the easiest operated engines on
the market.

I am. yours truly, OLAF HAGEX.

...rJ^^f^-^"" ^aV^^^^
reasons why you should sell the Happy Farmer as well as its numerous original and exclusive fea-tures m design. Absolutely has no competition. The ultimate type of light tractor—better to sell than to have for a competitor

in your territory. ^

See our Tractor Display

at the Industrial Bureau,

Main Street, when visit-

ing WINNIPEG during

the BONSPIEL and

WINTER CARNIVAL,
Opening February 6th,

GET A "HAPPY FARMER" CONTRACT, BECAUSE-
These Tractors far exceed their Guaranty.
They excel in Quantity and Quality of Work.
They cost less than any other Tractor of anywhere near equal Power.
They are extremely simple, light and strong.

They carry a Good Profit for the Dealer.

Territory Going Fast- -Better Write To-day

Canadian Representatives

J. D. ADSHEAD COMPANY LTD.
221 CURRY BLK. ( POST OFFICE ) WINNIPEG. MAN.
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Beatty Bros. Start New Foundry
Beatty Bros., the well-known

barn equipment concern at Fer-

gus, Ont., have estabhshed a

foundry in London, Ont., where

they already have a plant. A site

of six acres has been secured

upon which the company will

erect foundry buildings to cost

$28,000 to $30,000. They will em-

ploy between 75 and 100 men in

the foundry for a start, ultimately

employing between three and

four hundred men. Beatty Bros,

have hitherto bought all their

castings, but in the new plant will

do their own molding, and will

manufacture iron pumps, barrel

churns, grain grinders and hand

and power washing machines.

Adshead Distributes New
Tractor Line

A FEEDER THAT MAKES
FRIENDS EVERYWHERE

The Langdon Ideal

Automatic

Self-Feeder

Guaranteed to feed
perfectly to full

capacity any make
or size of separator.

Backs Up Every Claim—and in the Field

The Langdon Ideal Rotary Knife Feeder is the one Feeder that governs

according to the condition of the grain. It operates on the principle of hand
feeding, handling the dry, straight bundles very fast, while the wet, tough and
tangled ones are delivered more slowly, giving the separator and engine an
absolutely uniform and even load at all times. The feed is absolutely con-

trolled and governed. The Langdon positively will not slug the cylinder,

while pitchers cannot overload the separator.

WRITE NOW for full particulars and agency. We
are exclusive selling agents for Western Canada

Cushman Motor Works of Canada, Ltd.
Builders of Light Weight, High Grade, Gasoline Engines for Farm Power Work.

DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.
EXCLUSIVE SELLING AGENTS FOR:

Langdon Ideal Self-Feeders—Fanning Mills—Smut and Pickling Machines—Vacuum Washers-
Lincoln Grinders—Lincoln Saws—Incubators— Universal Hoists- Portable Grain Elevators

— Wagner Hardware Specialties— Mountaineer and Little Giant Neck Yoke Centres.

The J. D. Adshead Co., Winni-

peg, have closed a contract to

handle the C.O.D. tractor in

Western Canada during 1917. A
good supply of these are already

on hand. The C.O.D. tractor

uses kerosene fuel and has a 2-

cyl. 4-cycle opposed engine, de-

veloping 13-25 h.p. It has good
features in design, and is equip-

ped with large drive wheels stud-

ded with heavy mud calks. This

machine it is claimed will handle

a 24-inch separator with full

equipment. It will be on view

during Winnipeg Bonspiel in the

Industrial Bureau, on Main St.

Interested dealers can obtain full

particulars from the distributors,

the J. D. Adshead Co., 221 Curry

Bldg., Winnipeg, by mentioning

Canadian Farm Implements.

Are You in Alberta?

In a special report on Leth-

bridge district, as appearing in

the Lethbridge Herald, G. R.

Marnoch, president of the Leth-

bridge Board of Trade, says the

following

:

"Our retail merchants are

rather poorly organized as far as

their own healthy interests are

concerned, and they will never be

able to do their best duty to them-

selves and to their customers un-

til they get together. In the direc-

tion of the curtailment of undesir-

able credits alone, they might

very easily get rid of a heavy
expense, and so be able to give

better service to the general

public.

"We can now do business

largely on a cash basis ; and our

Ilii'!!!!!!i<?iiiiiiiiiniiiniiiiil

PUT THIS QUICK SELLER ON YOUR FLOOR
MECO Engines offer you engine quality and engine prices that will beat

any competition where a good, dependable engine is required at a moderate

cost. Center-firing, valve in head design. Automobile style ignition. Safety

spark shifts—starts easily. Low fuel consumption. Easy to operate,

speed ; continuous power.

Made in Sizes: 2, 3, 4, 6, 8 and 12 Horsepower
These engines are just what you want for the average farm trade. Very

simple design; 4-cycle, water-cooled. Regularly mounted on heavy wood
skids. Sold at a fair price, and develop a big surplus

over their rated horsepower.

LET US SHOW YOU THE MECO LINE
DURING BONSPIEL, OR WRITE FOR
OUR SPECIAL PRICES TO DEALERS.

The John Stevens Company, Ltd

661 HENRY AVENUE, WINNIPEG

merchants can so arrange their

service that competition from out-

side should be negligible. This

implies of course that the facilities

that we have for cheap distribu^

tion should be fully placed at the

disposal of the consumers; and

the farmers are never slow to

recognize the benefits of dealing

with the nearest point of supply,

for this encourages prompt and

economical service."

Where the Steel Goes

The remarkable growth of the

production of munitions in Great

Britain is worthy of comment, al-

though implement journals are

more interested in the days when
swords shall be transformed into

plowshares, etc.

Taking artillery ammunition as

a basis for calculation, the aver-

age advance in production has

been made in heavy shells. The
figures give the ratio only : June,

1915, 1 ; June, 1916, 22; July, 1916,

94 ;
November, 1916, 323.,

In tlie same period, the ratio

of increased production of 18-lb.

shrapnel rises from 1 to 43. Great

Britain is now manufacturing in

8)4 days as many 75 millimetre

shells as Were produced during

the first year of the war. For field

howitzers, as many are made in

8 days as in the first year. For

medium guns, as many in 5^
days as in the first year. During

one week in November, 1916, the

number of shells completed and

filled in Great Britain exceeded

by 30 per cent the entire stock of

reserve munitions we had at the

outbreak of war.

The supply of machine guns,

rifles, grenades and explosives is

equally good. Taking the supply

of machine guns during the first

year of the war as a basis of 100,

the end of the. second year was

1,250 and 2,000 by Dec 2, 1916.

For every 100 rifles manufac-

tured weekly in June, 1915, 173

were manufactured every week in

November, 1916. During 1916 the

ratio of advance in charging shells

rose from 180 per week in April

to 1,120 per week in November.

The figures given do not indi-

cate, for obvious reasons, the

quantities of munitions produced,

but merely represents the ratio

in increased production.

I H C Raising Hemp

The International Harvester

Co. is planning for the lease of

5,000 acres of land in the Red

River valley in the Dakotas, upon

which to demonstrate the possi-

bilities of hemp raising. The

company will also lease a small

tract near Aberdeen, S.D., for the

same purpose.
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Bringing Back the Buggy

For the past few years the

average vehicle dealer has been

having automobiles served up to

him three times a day. At every

turn he encountered automobile

publicity, until in many cases he

thought that the buggy was as

dead as the Roman chariot, and
he rushed into the agency for

some automobile. Yet the sale of

an automobile on which $100 or

$150 profit can be made is attend-

ed with a great deal more grief

than ever came from the sale of

four or five buggies, and it does

not happen very often.

The carriage manufacturer who
wants to sell buggies must keep
his jobs up to date. He must
fight fire with fire. What chance
would any of the automobile con-

cerns have if they attempted to

force the same cars on the public

as were in vogue five or six years

ago? The carriage and vehicle

men who are after the business

realize that they must give deal-

ers new designs and new styles

—

something that can be shown the

customer that will create a de-

sire to get a new outfit.

It has been shown all over the

continent that, despite the com-
ing of the automobile, every

manufacturerwhoconsistently ad-

vertised his line of vehicles to the

trade has been satisfied with the

resulting business. Many men
who complain most bitterly that

the vehicle business is dead have
truly buried their particular line,

because they lay down and yel-

led when the auto fever caught,

did not give their vehicles pub-
licity and were consequently
whipped by the more aggressive

and up-to-date automobile manu-
facturer. Why say that the auto-

mobile interests take away all the .

best buggy dealers, when the lat-

ter month after month turn over
the pages of their trade journals

and fail to see buggy advertising?

On the contrary to this policy,

in the United States particularly,

manufacturers who believed in

their industry and in the future
of the buggy business, would not
acknowledge that the great ma-
jority of people were motor mad.
They stuck to vehicles, advertised
them—and found that they sold.

The future success of the

I'uggy business is largely an indi-

vidual matter for the producer of

buggies. If the policy pursued is

one of co-operation with dealers
in a way that will inspire confi-

dence in the vehicles marketed,
there is no doubt that a marked
improvement will take place. If

the dealer lacks interest in the
vehicle business, may it not be
largely due to the fact that in re-

cent years the business has not

been brought to his attention as
it might?

Granting that thousands of au-
tomobiles are sold in the West
every year, if some dealers have
taken more interest in the engine
driven vehicle than in the horse-
drawn, when the case is investi-

gated it may be found that they
were handling some line of ve-
hicles but that they lost heart
largely because the manufacturer
himself seemed to lose heart in

the pushing of the line.

Every dealer knows that auto
sales are rare compared with
'^"ggy sales. They also know that
if they have a good line of ve-
hicles on view they can still make
sales. In fact the dealer who has
been able right along to ofifer his

customers a complete line of

horse-drawn vehicles— buggies,

road carts, surries, business
wagons and farm wagons, and
could give them these goods with
a positive assurance of reliability

—such a dealer has rarely had
cause to complain of the bottom
falling out of his vehicle trade.

Buggies have never been sold

to those overburdened with capi-

tal, and the West still has a great
many in this class. There are
men not in the automobile class

who are good prospects in the
vehicle line. What the buggy
business needs is support, and
this support must be personal as
well as through advertising. By
personal support we mean direct

contact with the trade—a build-
ing up of belief and enthusiasm.
More advertising of vehicles is

necessary, by manufacturer,
wholesaler and retailer. It is a

rare thing nowadays to see the

local agent advertise his vehicles

in the local paper, while every
paper is plastered with automo-
bile advertisements above the
name of local agents.

There is nothing the matter
with the vehicles themselves.
They are as well or better built

than in the days when buggy
business was a big end of vehicle
trade. Whoever has kept alive

his interest in the vehicle, built

it, worked with it, advertised it

and sold it, has not found reason
to doubt the future of the busi-
ness. The buggy to such men is

as big a proposition as ever it

was. The field is there and sales

can be made by those who are

alert and energetic and who do
not lie down under the fallacy

that the automobile business has
killed the vehicle trade. Any
neglected line must be in abey-
ance, and buggies are neglected.

The "USTER" Ideal Thresher
Get All the Facts about it-'NOW! Territory is going fast
The Best Individual Outfit for both Dealer and Customer

Made in Two Sizes : Power Requirements, 7 to 17 H.P.
SIZE OF SEPARATOR, 22x32. HORSE POWER REQUIRED to q H P
SIZE OF SEPARATOR, 26 x 38. HORSE POWER REQUIRED,' 14 to 17 H.'p.'

The "LISTER" Ideal Combination Thresher is unequalled for the satisfactory work it does under all rondition<5TWO MEN handle this outfit with ease. Except in capacity it equals the biggest and b?st LparatS: madi'Six-wheel (patented) truck eliminates all vibration. It will be sold right in your territory Will YOU eetthe profits? gci/

WE'LL BE GLAD TO SEE YOU DURING WINNIPEG BONSPIEL
OUR LINE INCLUDES—"Lister" and "Canuck" Gasoline Engines, Grain Grinders and Crushers ElectricLighting Plants, Milking Machines, Cream Separators, Churns, Ensilage Cutters, Silos, Sawing Outfits Com-bination Threshers, Pumps, Pump Jacks, Power Pumping Outfits, etc., etc.

""i-uts, uom

R. A. LISTER & COMPANY. LIMITED
GALT BUILDING, WINNIPEG, MAN.

ST. JOHN, N.B. TORONTO QUEBEC
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Selling Farm Scales

It is safe to say that the aver-

age dealer pays Httle attention to

the sale of farm or wagon scales.

Is there not, when you come to

look at it, at least a possibility of

selling farm scales in your com-

munity? The wagon scale, for

instance, has largely been re-

garded as a side line. If a man
Avanted one he could come in and

ask you about it, when you would

possibly scratch your head, en-

deavor to recollect who made or

handled the blamed things, and

then rake over your catalog files

in an attempt to locate prices and

capacities to lay before the cus-

tomer.

In almost every community
there are a good many farmers

from whom you co.uld reasonably

expect scale business. The choice

is wide. The farmer who is a

large grain grower, the man who
raises stock, hogs or sheep, the

man who sells hay in large quan-

tities, all these are potential pros-

pects for scales.

Assume that you have studied

the different types of scale on the

market, and have decided which
make is best for your community.
Different localities require dif-

ferent sizes of scales, due princi-

pally to the condition of the roads

and the size of the loads hauled.

You are well enough acquaint-

ed with your farmers and their

work to know whether they need

three, four or five-ton scales. Best

results can be obtained and you
will find sales much easier if you
confine your selling talk to a

scale that will suit the average

farmer. You can then concen-

trate all of your selling ideas.

Every farmer is from Missouri

when it comes to the weight of

hogs, cattle, grain or hay. A good

set of scales show him exactly

how much "a calf, yearling or hog-

weighs, and if he is ready to sell

he knows his weight before he

calls in the stock buyer.

Even the best of farmers can

"guess" weight in stock, 50 or 75

pounds either way, especially on

the weight of a cow or any ani-

mal weighing from 800 to 1,000

pounds. Did you ever notice how
a shrewd stock buyer desires to

lump off a bunch of cattle. He
knows who profits by "guessing"

weights.

The same applies to a load of

hogs, hay, grain or potatoes.

There is no guess work, and if

the farmer owns a set of scales he

A LINE THAT WILL MAKE MONEY FOR YOU

"Christiansen" Harrow and Packer

M Plow Attachments

The Christiansen Boss Wood Harrow 26 Feet—150 Teeth

EVERY ATTACHMENT FULLY GUARANTEED

Farmers know the always -lubricated
dust-proof axle in Cbristlansen Packers.
They won't use dry-axle packers. Our
packers are made for 2, 3, and 4 horses in
three sections; Interchangeable surface or
sub-s\irface wheels. Weight 200 lbs.

For seven years Christiansen Harrow at-
tach ments haveheld the lead. Over 12,000
of them have been sold—and they stay sold
and sell others. Patent hitch , no side draft.
Write us for full particulars. You can sell
them in your territory. Weight 60 lbs.

WRITE US FOR OUR AGENCY PROPOSITION
We Manufacture: Straw Spreaders, Dreadnaught Engines, Gilson Threshers, Portable

Grain Elevators, Feed Grinders, Saw Mandrels, Feed Cookers, Pump Governors, Tank
Heaters, Road Drags, Manitoba Universal Farm Tractors, Pump Jacks, Stayput Gran-
aries, Hay Sweeps, Land Boilers.

THE WESTERN STEEL & IRON CO., LTD.
Implement Manufacturers

WINNIPEG MANITOBA

can drive on them before he goes

to town, so that he knows that

none of these mistakes may be

made which are due to the guess-

ing of weight, or to erroneous

weight insertions.

There are, in fact, an endless

stream of arguments that you can
advance for the use of the scales

on the average farm. If you have
decided on your line, have lo-

cated your prospects and have
shown them a sample, you can
write the scale manufacturer and
get a quantity of circulars, cata-

logues and scale literature that

you can distribute in the terri-

tory, or you can have the manu-
facturer write a letter to each of

your prospects showing why they

should own a set of farm scales.

The majority of manufacturers in

this line will be glad to co-oper-

ate with you in pushing the sale

of their scales in your territory.

A little effort along the line of

selling scales will bring to your
territory as a whole the fact that

you handle scales, and you will be
surprised at the enquiries that

will follow—and the sales.

sign, and is claimed to be one of

the best kerosene-burning en-

gines yet designed. A dual sys-

tem of high tension ignition is

used. Large drive wheels, strong

shafts, long bearings and wide-

faced, completely enclosed gear-

ing, coupled with, great ease of

control, are a few of the main
features in design. The Towns-
end tractor is made in two sizes.

10-30 and 12-25 h.p. Two 14-inch

plows can be easily handled in

breaking and three in stubble.

This tractor, says its makers, has

proved its mechanical efficiency

on United States farms for the

past three years, and its dura-

bility has set an enviable record.

Interested dealers would do well

to communicate with the Cana-
dian Fairbanks-Morse Co.

Uniformity m Selling

A Unique Kerosene Tractor

The Townsend twin cylinder

kerosene tractor, sold by the

Canadian Fairbanks Morse Co.,

Winnipeg, has some unique fea-

tures in design. The frame is a

duplicate of the ordinary steam
tractor, a heavy cylindrical shell of

thick plate, upon which is mount-
ed the throttling governor, twin-

cylinder motor, operating on
kerosene. The boiler portion of

the frame acts as a radiator, the

exhaust being carried out of

the "smoke stack."

The motor is of excellent de-

The dealer who insists on a fair

price and prompt payment, must
give good value and good service

in return, and he must also make
some concession to the man who
pays spot cash, but he must have
a uniform price and a uniform rule

that applies to everybody alike,

for if there is any one thing that

hurts a business man's reputation,

it is for his customers to find out

he has two prices on the same
article. If you let a customer cut

you down from your original price

'

he really will have no confidence

in you, for how does he know but

that somebody else can cut you
down still lower, and how does

he know when he has struck bot-

tom? There is absolutely noth-

ing in price cutting for anybody.

Book accounts without note.'^

are mighty poor assets.

JUMBO KEROSENE—GASOLINE
ENGINES

BUILT IN SIZES: 3, 5

and 7 H.P.

Cheap, dependable Power for

Your Customers.

Jumbo throttline governor oil engines

are built especially to use kerosene and
cheap fuels, as well as gasoline. They
have unique and distinctive features

which are found in no other engine

you can sell.

ASK THE NEAREST BRANCH ABOUT THE JUMBO LINE
Jumbo Kerosene-Gasoline Engines are economical, reliable and durable. Very simple
in design. Develop full rated power on low grade fuels. Mounted on iron sub-base;
ignition, Webster magneto. No fuel pump required—steady uniform fuel feed given

at all loads. Throttling governor gives unvarying speed. Each engine shipped ready
to run.

When in Winnipeg during Bonspiel see the JUMBO
LINE in our Showrooms, at 160 Princess Street.

Manufactured NeisoH Brothors Company S^.s a
WESTERN CANADIAN JOBBERS

Tudhope-Anderson Co. Limited
WINNIPEG REGINA SASKATOON CALGARY
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g'ive definite

aAva}- training',

The Men Who Serve You
The average clerk, or salesman,

is charged with dealing in too

many generalities ; he knows too

much about all the goods sold and
is lost and at sea when pinned
down to definite, concrete and
tangible facts about any certain

tool or machine. Is- the clerk to

blame for this, or is his employer?
N. H. Williams, of the Cvishman
organization, says that the aver-

age salesman in the retail store

lacks training. The tight-rope

walker does not gain his expert

balance in a moment, lie has
had it trained into him. Yet how
few retailers really

instructions, keep
to their salesmen ?

If the salesmen lack incentive,

it n.iay be the fault of the em-
ployer in more ways than one.

Have they an example set them
that stimulates them to greater

efforts and encourages them to

reach out for bigger and better

things. Much depends, too, upon
the personality of the "boss." Are
the influences with which your
employees are surrounded of a

nature that will make them
stronger men through having
associated with you?
Beyond the weekly pay envel-

ope, would it not be well at the

end of a year to give a reasonable

bonus for loyalty and earnest ef-

forts ? In many cases the biggest

and most important factor in

implement organizations — the

salesmen—who are the human
clement, are not receiving the at-

tention or consideration to which
they are justly entitled. Yet any
retailer will admit freely that the

success of his business, in fact of

any retail or wholesale business
for that matter, depends upon the

men who sell the goods.

Order in the Store

There is no excuse for rusty

store-keeping in the implement
business, yet there are some
mighty untidy stores in existence

to-day. They are hodge-podge

;

you can't tell them from a mus-
eum. How their owners manage
to sell goods is largely a mysterv.
How quickly the customer is

attracted to a tidy and orderly

implement warehouse.
. The

goods are arranged invitingly.

I'lverything is dusted off and neat.

The customer can locate at once
what he wants to see. without the

proprietor leading him over a

medley of miscellaneous junk to

show him the cream separator, or
whatever it is he wants to buy.
The man in the implement busi-
ness should take as his model the
best he can find in his line and
apply the principles there seen to

his own work so far as practic-
able. The best store in the coun-

try should be the model for re-

tailers everywhere and if neces-
sary a trij) should be made to see

it. Most business men do not
look around enough. The}- get
into a rut and stay there. It is

unfortunate because a good maiiy
good men are killed by it. Thev
might develop into' larger busi-

ness men if they were awake to

their opportunity.

Suggested that a commission
be appointed to sec what it costs
to build a retail implement busi-

ness.

-V druggist, now resident in

Brandon Asylum, has evolved a

\ascline to keep rust away from
the wheat in 191 7.

Simply Habit
Scene in church—A tramway

conductor is passing the collec-

tion plate. Three Winnipeg men
donate five cents each. The con-
ductor leaning forward wearily
whispers — "Transfers,

men ?"
gentle-

1 ^
Mr. DEALER
Cater Can Sell You

Wood or Iron Pumps cheaper
than any one in the West.

GET HIS PRICES BEFORE YOU ORDER

Brandon Pump & Windmill Works
BRANDON MAN.

W v

The Only Tractor Design You
Can'^Talk Regardless of Size

One Design—Five Sizes All Alike

A Size for Every Size Farm
The Five Sizes of Avery Tractors comprise

the only line about which you can really talk
DESIGN and CONSTRUCTION.
From the front of the radiator to the rear

vi'lieels of each of the five sizes of Avery Trac-
tors, the Design is EXACTLY the SAME.
When a probable tractor purchaser comes in.

an Avery Dealer can talk Avery Design regard-
less of size.

But if you handle any other line of tractors
you must first find out what size tractor he has
m mind. And even then you must talk design
cauiiously for he may decide to switch to
another size. The reason is because every
other company manufacturing several different
sizes of tractors builds them wiih entirely
different designs.
This one fact that Avery Tractors are the only

make built in five sizes ALL of the same de-
sign, makes Avery Tractors the easiest line to
sell and is proof in itself that the Avery Design
is correct.
When the Avery Company builds one size of

tractor, and after thoroughly testing it ' out.
builds another size, and then another, and then
another, and then another, until it has five sizes
all exactly the same design, it. is unquestionable
proof of the success of that design.

The Same Features in all Five Sizes:
All five sizes of Avery Tractors have exactly

the same features.
All five sizes burn kerosene successfully.

This was proven beyond a doubt when they
burned this low grade fuel every day in all of
the ei?ht weeks of the National Tractor Demon-
strations.
AH hve sizes have renewable inner cylinder

walls, the best improvement that has ever been
designed in tractor motors. Avery Tractors are
the ONLY tractors that have them. If a cylin-
der is injured in any way, simply put in a new
inner cylinder wall. You don't have to buy the
complete new cylinder. It is also made of harder
material so that it wears longer.

All five sizes have the patented Avery sliding
frame. No other tractors can have it. This
slidmg frame makes it possible to eliminate the
in-ermediaie sear, shaft and bearings. This is
why Avery Tractors have the simplest trans-
mission of any two-speed, double drive tractors
built.

AU five sizes have no fan. no water pump, no
fuel pump, no outside lubricators, no counter-
weights on the crank-shaft, no belts, no sproc-
ket chains. They are free from all these clutter-
ing parts, which are so often trouble makers.

A WONDERFUL SELLING PROPOSITION
The 1917 Avery Sales and Commission Contract is a wonderful selling and money-making

proposition. It assures Avery Dealers the biggest tractor profits of any contract. It guarantees,Avery Users the best value for their money. Territory is going fast—so are Avery Tractors.
Carload shipments are being ordered out daily. For information about this money-making contract
for the only line of tractors built in five sizes—all of the same design, address

WESTERN CANADIAN DISTRIBUTORS:

CANADIAN AVERY CO., LIMITED
WINNIPEG and

REGINA
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Fibre From Flax Straw

In view of the fact that there

is a wide interest taken in the

matter of procuring a substitute

for sisal fibre for the production

of binder twine, it may be inter-

esting to briefly outline the steps

necessary in extracting the fibre

from flax straw.

Flax when grown for its fibre,

is always pulled by hand, and

never cut. In growing this crop

for fibre the seed must be con-

sidered of secondary importance.

When pulled the flax is bundled

and tied, it being estimated that

at the average rate of pulling,

four men will be required to pull

an acre a day. Experiments have

been made with machines for

pulling flax, but these have been

of little value. As there is very

little fibre in the lowest inch of

the stem, it might be possible to

PETERS PUMP5

Gives More Water

in Less Time with

Less Energy

Made in many styles and

sizes, they will meet all re-

quirements of the Western
Canadian farmer.

PETERS'
Double Cylinder

Force Pump
is the last word in pump
service. Unequaled in De-

sign, Action and Durability.

They are different from all

other pumps in construction

and finish, and have ex-

clusive features that make
sales easy to customers who
want the BEST in pump
value.

Dealers

:

Get Peters'

Pump
Proposition

for 1917

Our line is absolutely up-to-date

in every respect. Every pump we
produce is given special attention.

Peter's Pumps are perfectly as-

sembled—they have no "come-

back." Sell them and you make
satisfied customers.

A POST CARD WILL BRING

OUR LATEST CATALOG.

Manufactured by

Exclusive Canadian Agents

:

Tudhope Anderson Co., Ltd.

Winnipeg Regina Saskatoon Calgary

Wrlt« Nearest Branch House for

Particular*.

cut the crop with very little

waste.

The dried flax may be put in

stacks or stored until time can be

found to remove and clean the

seeds, if their retention is desired.

Assuming that the flax has been

dried, the seed can be removed

by "rippling," which consists of

pulling handfuls of flax over and

between iron teeth placed close

enough to pull of¥ the seed cap-

sules. Again, the capsules may be

crushed without rippling by

pounding the bundle with a mall-

et. Another method is to pass

the handful of flax between

smooth rollers 'pressed together

by springs. The crushed cap-

sules are then passed through a

fanning mill. The difficulty in

using a threshing machine lies in

the fact that care must be taken

to avoid crushing or injuring the

flax straw.

Retting or Steeping

The straw is retted to bring

about certain chemical changes

in the flax stem so that the fibres

may be readily separated from

the shoves. Two methods of

retting are in common use, dew
retting and water retting. In the

former case the flax is spread in

layers on the grass and is turned

at intervals. This process is a

long one, while dew retted flax

has a low value compared with

the water retted product. Water

retting produces the highest

quality of fibre.

The water used for retting

must be soft and free from iron.

A tank some S^^ ft. deep by 6 or 8

ft. wide is used, into which the

bundles of flax are set on end.

The idea of retting is that fermen-

tation due to the action of bac-

teria occurs rapidly in the water.

The ' soaking breaks away the

fibre cells, leaving the fibre, but

the time of immersion has to be

exact. Usually from 5 to 12

days are required for this opera-

tion. The flax is steadily tested

to see how it is retting so that

the central woody zone can be

separated from the flax.

When taken from the retting

tanks, the flax is roughly dried

out and then spread in a thin

layer to dry thoroughly in the air,

after wbich it is collected and tied

in bundles.

"Scutching" the Straw

"Scutching" is the operation by

which the fibre of the straw is

separated from the central woody
portion of the stalk. The straw

is first passed through a brake,

which consists of a number of

rollers, some grooved and some
smooth, the rollers revolving at

difl'erent speeds. As the flax

straw passes through the rolls

the "shove" or central part. of the

stalk is broken into short lengths,

and is easily knocked of¥ from the

fibre before the actual scutching.

The scutching is performed by

the action of blades attached to a

revolving wheel, these blades

beating the straw until all the

"shoves" are removed, and only

the fibre left.

In growing flax for fibre it is

safe to assume that in an ordin-

ary year from one-half to two-

thirds of thp average amount of

seed could be obtained, and at the

same time a fibre of good quality.

Flax for fibre is a difficult crop

for the farmer to haiidle, as so

much of the work has to be done

by hand labor. Apart from the

value of the seed, there is little

profit from the crop if damaged
by bad weather or neglect at

some stage of the treatment.

Every stage in the treatment,

except scutching, can be done on

the farm. The best system would
undoubtedly be for the farmer to

pull and dry the crop, remove

and clean the seed during the

winter months when other work
is slack, take out weeds and sell

the straw to the scutch mill own-
er. The latter, could carry on the

retting operation during summer
and scutch the straw during win-

ter. Green flax straw loses about

two-thirds of its weight in dry-

ing, while the dried straw after

threshing loses one-sixth of its

weight in the process of retting.

This means that 270 pounds of

freshly pulled flax will only

weigh 50 pounds after retting.

After the final operations, the 50

pounds of straw will give about

10 pounds of fibre.

TO INVESTORS
HOSE WHO, FROM TIME TO TIME, HAVE FUNDS REQUIRING

INVESTMENT MAY PURCHASE
AT PAR

DOMINION OF CANADA DEBENTORE STOCK
IN SUMS OF $500 OR ANY MULTIPLE THEREOF.

Principal repayable 1st October, 1919.
'

Interest payable half-yearly, 1st April and 1st October by cheque (free of exchange at

any chartered Bank in Canada) at the rate of five per cent per annum from the date of

purchase.

Holders of this stock will have the privilege of surrendering at par and accrued "interest,

as the equivalent of cash, in payment of any allotment made under any future war loan issue

in Canada other than an issue of Treasury Bills or other like short date security.

Proceeds of this stock are for war purposes only.

A commission of one-quarter of one per cent will be allowed to recognized bond and

stock brokers on allotments made in respect of applications for this stock which bear their

stamp.

For application forms apply to the Deputy Minister of Finance, Ottawa.

DEPARTMENT OF FINANCE, OTTAWA,
OCTOBER 7th, 1916.
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Flax Growing in the West
The Bureau of Statistics in

Saskatchewan has recently in-

quired into the flax growing in-

dustry in that province so as to

see why the industry has de-

creased so greatly, and to ascer-

tain opinions regarding the possi-

bilities of growing flax for fibre.

From correspondents' answers to

a series of questions as received,

we may draw the following de-

ductions :

That farmers would not haul
flax straw a distance of eight to

ten miles for $3 per ton. The ma-
jority of farmers would be will-

ing to co-operate in purchasing
a tow mill if both seed and straw
could be marketed. Some men,
however, refused to grow flax at

any jDrice, the reasons given being
that it made weedy land, was dif-

ficult to thresh, while the low
prices raised a preference for

wheat. The majority of the

farmers in the flax growing areas

of Saskatchewan considered that

the growing of flax is risky in

both price and yield. Flax is too

often sown late, and is frequently

frozen. Price of threshing runs
up to 25 cents per bushel. As re-

gards the suitability of flax twine
for binder use, it is the general
opinion that the twine would re-

quire chemical treatment to pre-

serve it from field mice. It seems

from every standpoint, that this

crop, formerly held in high es-

teem, has of late years gradually

been falling into considerable dis-

favor.

So, briefly stated, are a few of

the processes necessary in the

production of flax fibre. We are

well aware of the large amount
of money spent by a "large har-

vester concern in trying to pro-

duce binder twine from flax

fibre. Will this ever be com-
mercially profitable? The ques-

tion seems important when the

present state of sisal supply is

taken into account.

palgary

T. R. Scott, manager for Goold,

Shapley & Muir Co., was a busi-

ness visitor to Winnipeg recently.

Thos. Cull, collection manager
for Cockshutt Plow Co., visited

Calgary recently, returning to

Winnipeg via Edmonton and
Saskatoon.

O. S. Chapin is another of our

well-known implement men who
is resting after the strenuous sea-'

son last year, and with his family

is spending the winter in Hono-
lulu.

C. G. Wuthrich, manager of

John Deere Plow Co., has just re-

turned from a trip to California,

KING OF WILD OAT SEPARATORS
The Lincoln "New Superior"

Wild Oat

Separator

With our paten-

ted open and
blank space
sieves, it posi-

tively s e p a r -

ates every wild

oat seed, caus-

ing them to lie

flat, and not up
on end.

Patented Adjustable Wind Boards
are provided so that blast is always under control. Can blow out as much
or as little as you like, making it a perfect oat cleaner and grader. The
lower shoe is fitted with a cleaning rack that is adjustable, never touch-
ing the sieve, but just close enough to knock out any grain that gets
stuck when going over the sieve. It is movable, working back and forth
about two inches in opposite directions to the shoe. By this improve-
ment the capacity is increased about 2.5 per cent.

It is Strong, Weil-built and Bolted—Not Nailed
Our machine is built to clean any kind of grain and do perfect work. What
the "NEW SUPERIOR" cannot do, no other can do. Exceptionally easy
to operate, it will appeal to your customers.
Made in Sizes 24, 32 and 42 inches wide, with or without bagger, and with
power attachment for gasoline engine if desired.

WRITE FOR DEALER'S PROPOSITION AND FULL PARTICULARS.

Cushman Motor Works of Canada, Limited
Builders of light weight, high grade Gasoline Engines for all Farm Power Work
DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.

where his family is residing at

present. He says Alberta climate

is plenty good for him.

J. T. Atkinson, manager of J. I.

Case Threshing Mach. Co., is

away on his annual trip to the

head ofifice of his company ; while

J. A. Tanner, manager for I. H.
Co., recently retilrned from a

similar trip to the head office of

his company, visiting Winnipeg
and his old home at Yorkton on
his return trip.

Conditions continue good and
all the implement companies are

making an excellent clean-up on
collections. .Some of the old

claims which had been almost
given up as uncollectible are now
coming through, and the best col-

lection record in the history of

the province is being experienced

by all the companies, in addition

to which there was by far the

largest percentage of cash sales

last year that has ever been ex-

perienced.

The annual meeting of the Al-

berta Wholesale Implement and
Carriage Dealers Association was
held on Saturday, January 27th,

at 12.30, at the Palliser Hotel.

There was a very good attend-

ance of members and all the re-

ports were very satisfactory

—

after which the election of officers

for 1917 took place, resulting as

follows : President, L. E. Glover
(Cockshutt Plow Co'.) ; first vice-

president, C. G. Wuthrich (John
Deere Plow Co.) ; second vice-

president, J. J. McGuire (Gray
Campbell Co.)

;
treasurer, H. A.

Smuck (Ontario Wind Engine &
Pump Co.)

; secretary, W. E.

Hall
;
executive, the above officers

and J. A. Tanner (I. H. Co.) and

J. T. Atkinson (J. I. Case).

It Even Got the Engine

Rust is a terrible thing if we
are to believe the following par
from a western weekly : "The rust

scare went from Green's pump to

Elder's gasoline engine and we
are doubtful if it is running yet.-

In this modern age it is hard to

sav what won't catch."

If a farmer pays cash for his

automobile and his silo, as well as

for many other purchases, why
not for the farm machinery that

makes possible those comforts
and luxuries that make attractive

the average farm home of to-day?

Think it over and get into tiie

band wagon.

TWIN CITY OIL TRACTORS
THE LINE THAT IS BUILT RIGHT, RUNS RIGHT, SELLS
RIGHT AND GIVES THE CUSTOMER SATISFACTION

Twin City "15"

Handles 4 Plows
or a

24-in. Separator

DESIGN

Built in
Four
Sizes:

QUALITY REPUTATION—PRICE
Others have made Money -Selling Twin

City Tractors. Why Not YOU?

A size and type for every kind of

Farm Work. All burn Kerosene,

Distillate and Gasoline.

Pay us a visit during Winnipeg

Bonspiel. Let us show you

the Twin City Tractors and

^ Threshing Machinery.

Twin City "60"/

Twin City "40"

Twin City "25"

Twin City "15"

WRITE US FOR PARTICULARS AND PRICES

Minneapolis Steel & Machinery Co. of Canada, Limited
923 LOGAN AVENUE WEST WINNIPEG
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Subscribers*

Information Service
Under this heading we will reply

to enquiries from jobbers and
dealers concerning the location of

machine manufacturers, where re-

pair parts may be obtained, etc.

Endeavor always to give name of

manufacturer. For immediate re-

ply, enclose stamped, addressed
envelope. Send enquiries to In-

formation Dept., CANADIAN
FARM IMPLEMENTS, Winnipeg.

C.H.C., Sask.—Tlie liay rako you men-
tion is made by tlie Acme Harvesting
Co., Peoria, 111. A lever support can be
obtained from them.

B.M., Man.—"Manitoba"' brusli break-

ers are made by the ^'erity Plow Co.,

Brantford, Onl. You sliould be able to

secure a fin coulter tlirougli the
jNIassey-Harris Co., sales agents for the
\'erity line.

J. McA., Sask.
—

'"Ingeeo"' engines were
liandled by the Burridge-Cooper Co.,

Winnipeg, wlio are now out of business.

You can get a new gear from the Worth-
ington Pump & Machinerj' Corporation,
Cudahy, Wis.

F.T., Man.--Plates for the "Simplex"'
grinder can be obtained from the nearest
branch of the Ontario Wind Engine &
Pump Co.

"W.R., Man.—Enquiry is not quite clear.

For cutter blower the John Deere Plow
Co., Winnipeg will have tlie size and
information you want.

A.M., Sask.—We cannot locate the
manufacturers of Little Giant Fanning
Mills. Does anyone know where this

mill is made '?

A.W.A., Sask.—Xo one lianilles vei)airs

for ]\Iaw-Hancock disc plows in the ^Vest.

Write tlie Bateman-Wilkinsoif Plow Co.,

^\'est Toronto. They ma>' be able to

su])plv A'ou tlie necessary i)arts.

L.S"., 'Man.—Write the ^\atrous En-
gine Works Co., Higgins Ave., Winnipeg,
for vertical boiler information.

G.H., Sask.—Carbide in quantity can

be obtained direct from the Canada Car-

bide Co., Brandon, Man.

The Dairy Farm
Like most other occupations,

dairying can be helped or hin-

dered, made easy or hard, by the

wisdom with which the farm is

chosen. Sanitation is all import-

ant. • A swampy, water-logged

soil is out of the question, for in

a damp, tinhealthy locality the

herd cannot be kept in good con-

dition. In such a locality, also, it

is impossible to keep the yards

and stables in good condition.

Absolutely pufe water is of the

ittmost importance. Dairy cows
need free access to all the pure

water they will drink. Milk is

largely composed of water, hence

to stint water must affect the

supply of the milk. When the

cows are -on succulent pastures

less water is necessary than during

winter when comparatively dry

feeds are used.

The farm, to be a profitable

dairying venture, must be able to

produce fair crops of the feeds

that Avill give good returns when
fed to the dairy cows.

A farm that will not produce
large enough crops to pay for the

lal)or expended will certainly

limit the rettirns from the herd.

Resort may be had to pttrchased

feeds, but here again the profit

may be reduced when cost of

production is taken into consid-

eration. The dairy farm should

l)e able to produce larger quan-

tities of corn for silage and fod-

der, clover or alfalfa, besides

roots, hay and a reasonable

amount of grain. As a dairy farm
usually becomes richer after

being adapted to that purpose for

a time, it is during the first few

years that the greatest difficulty

may be experienced, especially if

the land is not of the richest

character.

Canada's 1916 Steel Production

During the year 1916 the pro-

duction of pig iron in Canada was

1,1 n,727 short tons, while the

production of steel ingots and di-

rect steel castings was 1,454,124

short tons. The production of

pig iron in 1915 was 913,775 short

tons, and of steel ingots and cast-

ings 1,020,896 short tons. The
1916 production in pig iron, steel

ingots and castings was greater

than that of any previous year.

Can\'assing is a poor practice.

ATTENTION! HARDWARE MERCHANTS
IMPLEMENT DEALERS AND

PUMP MEN
WE are the largest Manufacturers of wood and '

iron pumps in Western Canada. "We carry

complete stocks at both Brandon and Calgary for

immediate shipment. If you live in Alberta write ,

Calgary; if you live in Manitoba or Saskatchewan k
write Brandon.

"Write us for our new Catalog before you order,

or send us a trial order and you will be convinced

that you can buy cheaper from us than elsewhere.

Manitoba Engines, Limited
Brandon, Man. and Calgary, Alta.

Plow Eveners and Wagon Sets
Often Imitated—But Never Equalled

Watson's Special 4-horse Gang, Sulky and Disc Plow Kvener

The Watson special 4-horse plow evener, as illustrated, works four
horses abreast on gang, sulky or disc plow. One horse in furrow, three
on unplowed ground. Perfect equalization of draft. We also supply 3,

5 and 6-horse Plow Eveners, and 3-horse Wagon Eveners. Our Eveners
are made by expert workmen and of the
best seasoned material. Fully guaranteed.
You cannot sell better. Lay in your stock
—NOW.

Watson's Pole Saw
Hardwood frame pole saws, with

three 5x6 inch pulleys, solid steel

shafts and babbitted boxes. Rigidly
braced frame; extra heavy fly wheel.
Total weight, 325 lbs. Our cordwood
saws, weighing 285 lbs. are unequall-
ed. Saw mandrels for both types
supplied separately if desired.

TO REMIND YOU
WE CARRY A COMPLETE STOCK OF
REPAIRS IN OUR WAREHOUSE for:

Moline Plows
(Best Ever, Good Enough, Etc.)

Moline Disk Harrows
(Economy)

(

Moline Engine Gangs
Monitor Drills

Mandt Wagons and Farm Trucks

Manure Spreaders
(National and Mandt)

Adriance Binders, Mowers and Rakes

Janesville Plows
Disc Harrows, etc.

WATSON'S EVENERS
have been on the market
for years. Farmers every-
where know their qualities
for wear and service. Let
your customers have the
best by handling Watson
goods.

SIX WAGON SETS
Hickory wagon sets

complete. Painted red
and varnished. Shipped
in strong crate, cannot be
damaged in transit. All

orders for six sets shipped
as shown. Each set com-
prises : One doubletree,
two singletrees and one
neckyoke. Weight com-
plete, 225 lbs. Double-
trees, 2 X 4 X 48 long;
singletrees, 2^/^ x 36; neck-
yoke, 2^ X 40 or 48 inches.

THE WATSON LINE OF QUALITY GOODS :

1| H.P. Engines
Pulverizers
Whiffletrees
Root Pulpers
Bevel Jacks
Push Carts
Horse Powers

Wood and Pole Saws
Barrel Skids
Boss Wood Harrows
Light Delivery Sleighs
Boss Steel Harrows
Feed Cutters (seven styles)

Harrow Carts

Hand and Power Washing Machines

Farm and Bush Sleighs
Wheel Barrows
Channel Steel Harrows
Roller Crushers
Warehouse Trucks
Grain Grinders
Pump Jacks

Viking" Cream Separators

311 CHAMBERS STREET, WINNIPEG, MAN.
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THE DRILL THAT IS DIFFERENT

!

depth—and perfect covering.

SIZES: 14, 16, 18, 20 and 22 DISCS.

"WINNER FANNING MILLS
Made in Three Sizes : 24, 32 and 40 inch. Capacities 30 to 80 bus.

For Durability, Capacity and Efficiency in doing the
work no mill made compares with "Winner" Separ-
ators and Cleaners. We guarantee them to have double
the capacity of any other mill, and to do 75 per cent
better work on ail seeds and grain. Get the Agency.

SYLVESTER" DRILLS GIVE GREATER YIELDS
The Grain is Delivered in FRONT of the Axle—and on the downward
turn of Disc. The result is even distribution of seed at uniform

Double and Single Disc or Shoe.

SECURE YOUR TERRITORY-^AT ONCE

!

PAY US A VISIT DURING WINNIPEG BONSPIEL

Make our Show Rooms at 160 Princess St. your headquarters. Look over our

line: Riding and Walking Plows, Disc and Tooth Harrows, Harrow Carts,

Pulverizers, Haying Machinery, Gas Engines, Smut Cleaners, Fanning Mills,

Grain Drills, Manure Spreaders, Cultivators, Wagons and Trucks.

TUDHOPE-ANDERSON CO.,
WINNIPEG REGINA SASKATOON

LIMITED
CALGARY

The Oliver Line
Old and Tried Friends of

Canadian Plow Dealers
^iIivEk Flows led the rest as long ago as the "50's" in the

last century. Ever since they have been kept at the top
level, building up plow confidence in the farmer and making

things easy for plow dealers. This half page is to remind you that
OLIVER Plows are, as usual, the latest and best, improved types, of

great strength, light draft, of close adjustment, and easj^ to operate.

OLIVER IMPROVED No. 1 GANG should have your close study—^it is the important plow for the coming
season. It is shown here. You will need our new catalogue to appreciate its many good points—these for example:
The beams are landed, making plow steadier, relieving beams of side strain, allowing four horses to walk abreast, all

on the unplowed ground, with a hitch running between the two beams. The lift device, quick and powerful in

action, raises plow or forces them into hardest ground instantly. Perfectly straight furrows and straightening of
crooked furrows insured because rear wheel is free to caster and to foUow the landside, even though the tongue is

turned to extreme right or left. The front wheel support is exceptionally strong; the bar steel frame is double,
and a bracket reinforces the frame. The rear furrow wheel is made to resist extreme landside pressure. It is made with
a wide adjustment right and left to hold plows in position under all frame wear and strain. The Oliver No. 1 Gang
is more satisfactory than ever before.

The Oliver dealer suits every buyer with units from the Oliver line. At his disposal are Oliver sulkies of several
types, walking plows, disk gangs, breakers and cultivators.

OLIVER—a plow for any soil and any sized farm. Profitable plows for dealers to sell, as they have been for
many years. Write to nearest branch house for full particulars.

INTERNATIONAL HARVESTER COMPANY OF CANADA, LTD.
BRANCH HOUSES

WEST: Brandon. Man.; Calgary, Alta.; Edmonton, Alta.; Estevan, Sask.; Letbbridge, Alta.; N. Battleford, Sask.; Regina, Sask.; Saskatoon, Sask.;
Winnipeg, Man.; Yorkton, Sask.

EAST: Hamilton, Ont., London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B.
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Implement Dealers—Attention

!

THERE IS A REASON WHY YOU SHOULD

HANDLE THESE CARS. LET US SHOW YOU

GRAY-DORT REO PEERLESS
GRAY-DORT, 4-Cyl.
5-Passenger Touring
Car, $885 F.O.B.

Chatham, Ont.

A CORDIAL INVITATION
During Winnipeg Bonspiel, February 6-20, we will have

on exhibition a special display of all models of the above

cars. We trust you will make it a point to look them over.

Make our Show Rooms your headquarters. Have your

mail and parcels sent in our care. We will be glad to see you.

Joseph Maw & Co., Limited

Factory Representatives

112-118 King Street Winnipeg, Man.

BULL DOG FANNING MILLS
Mean Better Crops and Bigger Profits

—COME AND SEE US DURING WINNIPEG BONSPIEL—
Catch a Logan West car to Quelch St. We'll be glad to see you.

A full line of our seed cleaning and grading machinery wm
be on view in our show room. Let us show you how we buud
the "Bull Dog" Line.

Every Bull Dog Mill sold on an absolute guar-

antee. Cleans oats, wheat, barley, timothy

or clover equally well. Automatic feed; 10 to

16-foot elevators, power attachments can be

supplied for 24 and 32-inch Mills. Larger Mills

fully equipped for power. Large stocks on hand.

Send your orders now.

Made in

five sizes:

24, 32,40,

48 and 64

inch sieve

widths.

Capacities

:

25 to 150

bushels

per hour

Ask for

our Sales

Contract

The 40-inch Power Bull Dog, with Wagon Box Elevator.

Specialists in Grain Cleaning and Grading Machinery

TWIN CITY SEPARATOR CO., LIMITED
Off Logan Ave. on Quelch Street Winnipeg, Man.

Sell Moguls and Titans

Farmers are Buying MOGULS and TITANS

For Real Everyday Power Economy

|S the big facts about the low cost operation and efficiency

of Mogul and Titan kerosene tractors become better and

better known in every community, the bigger the sales

the more secure and prosperous the standing of the agents

furnish this power to the farmers. « rr. oa j t-* cn

The tractors that really work on kerosene are Mogul 8-16, Titan 10-20, Mogul 12-25, Titan 15-30, and Titan 30-bU.

They actually cut fuel expense in half—and that's the big item. They are economical machines to buy and to use.

Thpv do ffood serviceable work at all loads, stand up to their jobs in all rush seasons, plowing, sowing, harvesting;

at drawbar and on the belt. They work day after day and they are satis-

factory to the top notch. They have proved that there is good stuff m
them, put together in the right way. Behind them stands the good ser-

vice of this Company. Farmers know that nowadays.

So do wise dealers. Somebody on your territory is going to be King Pin m this new

kerosene tractor business. Somebody one of these days is going to run off with the whole

loaf of MOGUL or TITAN tractor profit. Will the loaf be yours or will you be satisfied

with the crumbs that fall from King Pin's table ? That question means a great deal to

you. Now is the time to answer it. Big spring tractor business is m sight. Wnte to

the manager at the nearest branch for the facts as they apply to your vicinity, ihey

will be interesting facts.

KING PIN'S TAB!

International Harvester Company of Canada, Ltd.

BRANCH HOUSES r ,uu -a . aUo
WFST- Brandon Man* Calgary, Alta.; Edmonton, Alta.; Estevan, Sask.; Lethbridge, Alta.

,

N.'fefJ?d,°Sask';l^^^^ Sask.; Saskatoon Sask.;
S%^^e^fc%'u?t Jo^

lamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont., Quebec, Que., bt. Jom,D<.>^.
EAST : Hamilton,
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OF CANADA
LOANS for LIVESTOCK
THE UNION BANK OF CANADA is pre-
pared to make loans to good farmers on reason-
able terms, to purchase cattle for feeding or
breeding purposes.

It ,is in the best interests of farmers to increase
their herds.

Consult the Local Manager for particulars.

Paid Up Capital - - $5,000,000.00
Deposits Over - - - $85,000,000.00
Total Assets Exceed - - $109,000,000.00

Head^^^^^eg THE PIONEER BANK of WESTERN CANADA

HAIL FIRE LIVE STOCK
INSURANCE

CARSON & WILLIAMS, BROS., LIMITED
720-726 Union Bank Building Winnipeg

PHONES (Private Exchange) MAIN 6112-3

EEPRESENTIMG

THE LONDON MUTUAL FIRE INSURANCE CO.
THE MILLER S NATIONAL INSURANCE CO.

THE CANADA HAIL INSURANCE CO.
THE GENERAL ANIMALS' INSURANCE CO.

APPLICATIONS FOR AGENCIES INVITED

WATSON'S HARROWS
Make Satisfied Customers and Repeat Orders

WATSON'S STEEL BOSS HARROW
Tooth bars are of angle steel, cross bars all channel steel. Teeth are held in-
dividually by steel wedges, are dagger shaped with the edges directly in Une of
draft. Are fitted with a pulley hitch evener. Light draft. exceDtionallv strong
Sizes—101 Tooth, cuts 17 feet; 149 Tooth, cuts 24 feet.

WATSON'S BOSS WOOD HARROWS
These Harrows are made of seasoned hardwood. Each tooth securely set by
two rivets. Fitted with malleable draw clevis. They are harrows of correct
design, possessing exclusive features that make them easy sellers. Sizes—78
Tooth, 14 feet; 102 Tooth, 17 feet; 150 Tooth, 24 feet.

WE CARRY REPAIRS FOR ALL MOLINE IMPLEMENTS

Control the
Harrow Trade
in your terri-

tory this year
by selling
these Harrows

CHAMBERS AND HENRY STREETS, WINNIPEG

Sell DominionSewingMachines

Repairs and

Accessories

for all makes
of Sewing
Machines

A BIG PROFIT LINE
Wise Dealers Sell Them
Every Dominion Sewing Machine
sold makes a satisfied customer.
Your lady customers cannot buy
a better machine at any price.
They increase your prestige in the
farm home—and net you a nice
profit on every sale.

Get our large FREE Catalog at
once. Using it, sales can be closed
with ease. Shows the machines
in natural colors.

IS THERE A "DOMINION"
AGENT IN YOUR TOWN? IF

NOT, WRITE US TO-DAY

The Dominion Sewing Machine Company
80 - 82 LOMBARD STREET, WINNIPEG

THE LONGEST RIDE LOOKS EASY, IF
THE WAGON HAS A SEAT LIKE THIS

LLOYDS
LOW-DOWN

SPIRAL SPRING

WAGON SEAT
Fits any Wagon or

The Wagon Loaded Sleigh Box Made ^^^^
When your customers come to town, show them the Lloyds Wagon Seat

They won't go home without one in their wagon or sleigh box. It gives com-
fort, protection from the wind and complete control of the team. Carries
600-lbs. with ease. Order your wagons without seats, and sell the Lloyds
The price is right.

Wawanesa Wagon Seat Companv
WAWANESA, MANITOBA. "1
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THE PLOW PROBLEM SOLVED
Here is the finest development of the science of plow buildmg

-the Cockshutt Light Tractor Plow, as easily and surely

controlled as the sunplest walking plow
High and

level power lift—no

cutting or dragging tops of furrows

when turning or crossing plowed ground

COCKSHUTT
LIGHT

TRACTOR
PLOW Two and

THIS is the day of small, one-man tractors, and Cockshutts,

as usual, have anticipated the demand for a modern two

or three furrow gang plow that absolutely suits Western

requirements. With labor becoming so scarce you'll find this plow

needs only to be seen to be bought.

The action of the bottoms is a marvel of simplicity and

ease of control—they are hfted automatically by the land wheel,

three-furrow sizes—Ideal for use with small tractors

through a puU on a cord, and another pull on the same cord

causes them to dig into their work at once. Extra clearance

comes from the staggered front wheel; the Plow can be hitched

to any make of tractor; the lubrication is perfect. The famous

Cockshutt light draft, together with highest quahty, tested

materials, characterize this splendid working, labor-saving

implement.

Cockshutt dealers are, to as, members of the Cockshutt family

we can't do too much for them in co-operation, service, adver-

tising and goods that make good.

If you were a Farmer, here is the Manure Spreader YOU'D buy—

COCKSHUTT MANURE SPREADER
It's a real spreader—not a mere unloader. It's a wonder

and gives. a splendid distribution, yet it is stronger, simpler and

has fewer parts than you'd beheve possible. The pair of cylinders

working 'in opposite directions pass the manure on to that big

Cockshutt improvement, the perfect-distributing and pulverizing

paddle which cuts up even lumpy, frozen fertihzer and gives a

wonderfully even distribution.

The conveyor chains are smooth running

and cannot sag underneath—the box is low

yet the clearance is ample. Immense strength,

light draft and new, common-sense, practical

ideas are built into every Cockshutt

Manure Spreader.

want
write
logues

hitch up with "the line that

our handsome new 1917 cata-

our proposition to-day.

COCKSHUTT PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
Distributing Points: RED DEER LETHBRIDGE EDMONTON BRANDON PORTAGE LA PRAIRIE



Vol. XIII., No. 3 WINNIPEG. CANADA, MARCH, 1917 Subscription Pr.c k ,x Cax voa
{

MEETING M.O. COMPETITION BY CO-OPERATIVE PURCHASING
One of the outstanding features of the

1917 Convention of the Saskatchewan
Retail Implement Dealers Association,

held at Moose Jaw, January 29th and
30th, was an address upon the above
subject by J. M. Murdock, of Moose Jaw.
The leading arguments in this able
peroration are given herewith.—Editor.

It is the large exclusive mail
order house which most concerns
the small dealer. The Advertising
Manager of one 'of the largest

mail order houses is credited wi'th

making the statement that "There
is a copy of our 1917 catalog on
every center table, and a copy of
last year's in every woodshed."

This type of mail order house
started out in a small way and
developed rapidly because it ofifer-

ed certain advantages 'to the cus-
tomier, which were not to be found
in the average small dealer's place
of business, such as complete
stocks at all times ; the mail order
house carrying many things that
the average retail dealer cannot
afford 'to carry because of the li-

mited demand for these lines of
goods. The customer is offered
the convenience of selection by
consulting the catalogue and find-

ing before him almost everything
he might require or desire to pur-
chase.

This also has the added advan-
tage of suggesting the purchase
of -other articles, as the mail order
customer probably runs through
several sections of the catalogue
every time it is taken up for per-
usal.

Reading is Believing

The assumed advantage of low-
er prices resulting from the con-
trol of factories and the elimina-
tion of middlemen, and 'the plain
printing of prices, does much to
convince the catalog reader of
their fairness, and with many the
mail order catalogue is looked
upon as a book of price standards
by which to regulate their buying.
This proves beyond doubt that
people will believe printer's ink.
The superiority of mail order des-
criptions of goods over the usual
descriptions offered by the small
retailer also are a factor of in-
fluence.

The story is frequently told of
the farmer who explained to the

An Address by J. M. Murdock

implement dealer the advantages
of a 'type of plow from information
gained from a descrip'tion of it in

a certain mail order catalogue.
The alarming growth of the.

mail order house, and the place it

takes in the field of distribution is

evidenced by the fact that in the
United States during the year 1915
the sales of M. O. houses were
more than two hundred million
dollars, and most of this came
from small communities, there-
fore, directly out of the business
of the small independent retailer.

The Sears-Roebuck Company
of Chicago have over six million
customers, and in 1915 their in-

crease in sales was almos't 20
million dollars. This illustrates

to us the stupendous amount of
circulating medium sent out of

local communities each year, and
the attendant danger to the busi-
ness life of the local dealer.

Some Price Comparisons
Now, for an illustra'tion of the

competition which the dealer has
to meet, we shall compare the
prices of a few of. the different im-
plements, as advertised by the
mail order houses, and the cost

of the same article to the dealer.

The T. Ea'ton Company adver-
tise a power feed cutter at a price

of $49.75. This same machine
will cost the local dealer $46.35

wholesale, if he purchases in small
lots.

A 2 H.P. stationary hopper
cooled engine with built in mag-
neto is quoted at $49.85, while
the dealer must pay $53.00 for an
engine of equal specifications.

A regular Portland Cut'ter is

priced at $45.60, and this same
job costs 'the dealer $47.75.

The Mail Order House does not
give any particular guarantee as

to quality of material and work-
manship, knowing well from ex-

perience that a machine paid for

l)efore delivery always works
l^etter, and is more liable to re-

main sold, than if delivered on a

note settlement.

Local Efforts Made
As regards competing with the

Mail Order House, much has

been said and written. Retail

Merchants' Associations have
been formed, and have voiced pro-
tests and called upon the inhabi-
tants of their towns, cities and
districts to patronize the home
institutions because of local pa-
triotism. In every territory many
representative citizens contribute
newspaper articles advising and
encouraging the consumers to
spend their money with their

home dealers.

Retailers have, in some cases,
refused to buy from Manufactu-
rers or Wholesalers who supplied
the Mail Order House, hoping by
this means to hinder its develop-
ment. Tradesmen have threa't-

ened, cajoled, and ridiculed their
customers—all without avail

!

In some cases the freight hand-
ler at the local railroad station has
been subsidized to give informa-
tion regarding residents receiving
goods from the Mail Order
House, so that they might be dis-
ciplined by curtailment of credit
privileges, or in other ways dis-
couraged from the practice.

Lectures have been given point-
ing out that the Mail Order
House did not pay local taxes or
help local improvements. Trade
at Home campaign advertise-
ments have been carried on, and
almost everything that savors of
the fighting spirit has been tried
and tried again.

There is a story current in

many centers of the farmer who
objected to 'the price of a saw
offered in competition with one
advertised by the Mail Order
House. It is said that the retailer
replied

: "Certainly I will sell it at
the same price they do, but you
will have to pay me now and add
the cost of the postage and ex-
pressage, and wait two weeks
before you can have the saw, just
as you would if you ordered it

from the M. O. concern."

Still the Mail Order House
thrives, despite 'the efforts put
forth to divert and direct the
trade into local channels. There-
fore, we must infer that these
methods of fighting it are wrong;

that the love of fair play enlists

sympathy on the side of the one
assailed, who is not present to
plead his own case, and that such
efforts, if they do anything, only
advertise the Mail Order House
and help to convince the pros-
pective patron that there must be
some advantage in INIail Order
Shopping or the Retailer would
not oppose it so strenuously.

Advantages and Disadvantages
Calumny does not convince buc

it often arouses curiosity. To say
that Mail Order Houses handle
poor goods would not, in most
cases, be true. Admitting that
there are instances of this charac-
ter—and most of us have known
of some—no great Mail Order
business of any kind can be built
except through satisfied patrons.
What, then, is the retailer to do?
The better way, would be, it

would seem, to weigh his advan-
tages and disadvantages against
those of the Mail Order House,
utilizing the one and overcoming
the other until tlK;re shall be no
further reason for any of his cus-
tomers ordering from a distant
source of suppf}-, because they
find it 'to their advantage to pa-
tronize the local dealer.

A Hopeless Effort
Now, the dealers holding com-

mission contracts cannot hope to
ever compete with the Mail Order
House, even though they handle
lines of superior quality, neither
can they expect to do this when
they have to pay a wholesale
price of, we will say, $47.75, for
a cutter that is sold by the Mail
Order House for $45.60^ laid down
at the customer's Railway Sta-
tion.

\\ ith these conditions existing
there is only one way for the retail

implement man to fight this exist-
ing evil to his trade, and that is

by organization. Organization
has enabled the Catalogue Houses
to give the customer, choice of
selection, quality, service, and,
probably most important of all,

Price! The retailer has the
advantage of being personally ac-
quainted with many of his cus-
tomers; he knows their/likes and
dislikes intimately,, and by know-
ing this he can regulate his stocks
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to meet their needs, and can assist

them in making judicious pur-

chases.

In the Dealers Favor
Further, people like to examine

goods before purchasing, and

usually wish to become possessors

immediately. The necessity of

buying from printed illustrations

and descriptions, and consequent

delay in receipt of goods ordered

by mail, are serious handicaps for

the mail order house—and it

knows this as well as we do

!

The proper arrangement of the

retailer's stock to facilitate ins-

pection will do much to induce

the purchase of articles which
o'therwise might be ordered by
mail from the Catalogue House.

As to the matter of service, the

dealer should not, in his over

anxiety to make sales, make any

promises without consideration,

and these when made should be

kept absolutely to the letter.

As regards quality and price,

there is only one solution and that

is Co-operative Purchasing.

The Power of Organization

Individually the dealer can ac-

complish nothing in the line of

purchasing goods at a price

whereby he can compete with the

Mail Order House, for after all,

price is the main issue. To pur-

chase our goods at advantageous
prices we must be organized in

such a way that we can go direct

to the Manufacturer and purchase

in such quantities that we can get

prices and quality equal to tha't

offered by the Mail Order Houses.

Arrangements could be made to

have a distributing warehouse at

some convenient point, where the

dealer can draw from for his re-

quirements. A purchasing bu-

reau could be established, and

each member of this organization

can give in his estimates, and

cash deposit, and the purchasing

representatives can approach the

Manufacturer, who will readily be

prevailed upon to sell at prices

whereby the Mail Order House
can be competed with.

What the Bureau Could Do
This Purchasing Bureau can be

constantly on the alert for lines of

goods which will strengthen the

retailer's stocks from a competi-

tive standpoint. We cannot do

the last thing first, but by organi-

zation and establishing ourselves

on a basis similar to what I have

outlined, we will not only compete
successfully with the Mail Order

House, but we shall also show the

dealer who refuses to come into

the Saskatchewan Dealers' Organ-
ization that the only other alter-

native for him is to go out of

business.

However the Mail Order House
is here to stay, and fighting it by

Here Are The BABIES
And They Are Darlings!

The One-Half and One Horse Maytag
Multi-Motor Engines are Two-Cycle,

Air-Cooled, and Eat Gasoline or Gas.

They Are Different From
The Hired Hand—When
Not At Work They Do
Not Eat Anything.

This unique baby engine

consists of only 29 parts,

including all the bolts and
screws — only 5 actual

moving parts. There are.

no gears, cams or valves

to cause trouble.

GUARANTEED IN

EVERY DETAIL

PRICE COMPLETE, which includes a Set of Columbia Sealed Batteries, a

Lemke Coil, and One Gallon of Maytag Multi-Motor Special Oil:

S'^^ 00 For

yJ^Jm Half-Horse
SA,^ 00 For One-

w *J • Horse Size

Write for Dealer's Discount

THE MAYTAG CO., LTD.
WINNIPEG MAN.

trying to tear down its reputation

for square dealing will avail little.

Emphasizing our own advantages

and minimizing those of the Mail

Order House, through organized

constructive effort, offers the

only sensible solution of the pro-

blem for the retailer.

The commencement of such a

Cooperative Purchasing Bureau is

not necessarily on a large scale.

As its advantages became ap-

parent—as they rapidly would

—

dealers would drop their scepti-

cism and realise that this move-
ment is the solution of the diffi-

culty as to how we may meet

—

and beat—Mail Order compe'ti-

tibn.

Present conditions make it im-

perative that some movement be

made along this line, and the Sas-

katchewan Retail Implement
Dealers' Association, as a strongly

organized body, could readily sur-

mount any seeming difficulties

that may be raised agains't such a

scheme. In the ultimate, it is the

only means of the implement deal-

er getting a fighting chance to

beat the M. O. octopus. Realizing

that fact, the implement dealers

of this province will be blind in-

deed to their own best interests if

they do not get into line so that

we may face the dawn of better

conditions in 'the trade.

Getting Retail Trade to a

Cash Basis

On Tuesday, Feb. 13, a meet-
ing of the Retailers, Wholesalers
and Bankers was held in the

Royal Alexandra Hotel, Winni-
peg, under the auspices of the

Canadian Credit Men's Associa-

tion. A large number of retail

merchants present in the city at-

tended. The feature of the even-

ing was an address by Vere C.

Brown, of the Canadian Bank of

Commerce, who spoke on the

enormous aggregate of bad debts

in the retail trade arising from the

credit system. He quoted figures

showing how many retail mer-
chants do not keep adequate

books, and contended that 'the

competition of the mail order

houses will not be effectively met,

and the support of the farmers

won for the local merchant, until

the latter has been established on
a cash basis and his methods gen-

erally brought on to a much
higher level of efficiency.

Further, Mr. Brown stated that

it was now the policy of 'the

banks to encourage their better

farmer cus'tomers to take their

floating credit from the bank and
pay cash for purchases. He ap-

pealed for the retail and wholesale

interests to co-operate in an effort

to get business done on more
nearly a cash basis.

By several of 'the retailers pres-

ent experiences were given where
the speakers had tried a cash sys-

tem and failed to make it pay, re-

verting to the credit game. It

was conceded that two prices

should be set, one for cash,

another for credit sales. Several

speakers roasted 'the banks to a

considerable extent, it being

pointed out that the banks only

intended to grant credit to those

farmers who were already good
credit risks so far as the retail

merchant was concerned. It was
further pointed out that the re-

retailer often had to pay more for

lines at wholesale than the price

the mail order house laid down
the identical goods for in the ter-

ritory. No reason for 'this was
offered by the wholesalers present.

A committee will be arranged

composed of banking, wholesale

and retail interests to go into the

question as to whether it is prac-

ticable for general retailing to be'

done on more nearly a cash basis.

Implement Concern Does
Record Casli Business

A writer of songs lilts that

"Heaven must be Ireland," but he

is away out. The present geo-

graphical location of Heaven, so

far as the farm machinery trade

is concerned, is Southern Alberta

!

In 'that territory, during 1916,

the International Harvester Com-
pany of Canada, did 82 per cent

of its business upon a cash basis.

Credit was extended for only 18

per cent of the machinery sold.

There can be no better instance

to show the unparalleled prosper-

ity of Southern Alberta, and if

only 82 per cent of the entire farm
machinery trade of the Canadian
Wes't could be done for cash dur-

ing 1917 we would re-write the

whole blamed song and readjust

the territorial boundaries of

Heaven to extend from the Great

Lakes to the Pacific Coast.

Did you get the figures, Brother

Dealer, 82 per cent of all sales

cash, 18 per cent credit! Who
wouldn't do business in Southern
Alberta?

The Sisal Trust Explains?

The sisal fibre monopoly is

spending some of its enormous
wealth in a campaign of advertis-

ing to the farm and daily press of

America, pleading for sympathy,
and explaining how powerful in-

terests in the U.S. are attempting

to put the responsibility for the

present high prices of binder twine

upon the sisal fibre monopoly—as
it has been proved to be. The
monopolists declaim in their ads.

that they are not responsiWe for

the rise in the price of twine. This

after the U.S. Senate Committee
had found them directly respon-

sible. In 1915, before the mono-
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poly was formed, the highest U.S.

wholesale price for binder twine

was 8}i cents
;
to-day the price

demanded, and obtained by 'the

monopoly for fibre—not twine—is

16^ cents.

In Farm Implement News,
Chicago, the journal largely in-

strumental in showing the strangle

hold the sisal monopoly had on

the trade, a four page ad. from the

Sisal Trust appeared. As the

above named "trade journal ex-

plained, they published 'the adver-

tisements, and will turn the entire

payment for same over to the Nat-

ural Federation of Implement and
Vehicle Dealers' Associations,

who will use the funds to help

fight the sisal combine. A very
pretty example of poetic justice,

the sisal combine helps to cut its

own throat ! It seems apparent

that it will be wise for the dealer

to find out as early as possible this

year how much twine his custom-
ers will require. Co-opera'tion be-

tween the supply sources and the

dealer will aid vitally in ensuring

a supply of twine. Holding orders

will in no way afifect the price

situation—that much is evident,

for the exorbitant price of fibre

must be reflected in this year's

twine prices.

Washing Machine Manu-
facturers Organize

In every industry organiza'tion

is the keynote of modern efl:ort.

Recently the American Washing
Machine Manufacturers' Associa-
tion held its first. annual meeting
in Chicago. This body includes
men who produce 75 per cent of

all the washing machines made on
this continent.

The aim of the association is 'to

better conditions in the washing
machine industry by studying
efficiency in the manufacture and
sale of washing machines, in prac-
tical cost systems and the stand-
ardization of parts. The efforts

of 'this body, it is claimed, will
benefit everyone who uses, sells or
manufactures hand, power or
electric washing machines. A
national publicity campaign will
be carried on to show the house-
wife that she does not realize the
possibilities of the washing ma-
chine as a practical labor and
time-saving device.

Railsbeck Publicity Expert for
Deere and Co.

H. M. Railsbeck has been ap-
pointed director of the advertising
department of Deere and Co., Mo-

i line, 111., succeeding the late
Frank D. Blake. Mr. Railsbeck
has been connected with 'the ad-
vertising department of the Deere
organization since 1911, and is

only 31 years old. His appoint-
ment, announces G. N. Peek, vice-
president, is the result of the ex-

ceptionally good work done by
him under the supervision of the

late Mr. Blake. Mr. Railsbeck
is a proficient and forceful writer,

his contributions to Deere pub-
licity having attracted much favor-

able comment. He applied for a

job under Mr. Blake upon leaving
college, and starting in a minor
position has worked his way up
by sheer merit and brilliant

work.

It is a hard job for any man to

fill the position left vacant by the
late Frank D. Blake, who was a

genius in his line, but the Deere
organization are confident that

Mr. Railsbeck will maintain the

exceptionally high standard set by
his predecessor. We congratulate
Mr. Railsbeck on his well deserved
promotion.
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Saskatchewan Association Busy
The Saskatchewan Retail Im-

plement Dealers' Association are

this spring carrying on an aggres-
sive campaign to increase the

membership of that body. A.

pamphlet and publicity literature

will be issued, which should do
much to interest dealers through-
out the province in the value of

the organization to them. In
every line of business organization
is essential, and the dealers in Sas-

katchewan, who are not now
members of the provincial associa-

tion should realize that fact, and
line up with their brother dealers.

Full particulars concerning the

association may be obtained from
the secretary, G. W. Matheson,
of Craik, or the president, W. J.

M. Wright, Regina.

The Dealer of Tomorrow
For the implement dealer the

future holds many problems.

Changes will have to be con-

fronted in the business, and by
anticipating future problems the

dealer, can, by application, and by
the use of different methods, adapt
himself to the new era in the

trade. He will have to become
more and more efficient as ex-

terior competition presses more
heavily upon the business. Old
methods will have to be discarded,

and a greater degree of co-opera-

tion, economy, efficiency and ser-

vice substituted. He will have,

more and more to 'prove that he is

an essential factor in the system
of machine distribution, for if he
fails to meet the changing condi-

tions, then his place will be filled

by some other unit. In this busi-

ness distrust and discontent will

have to be purged from the minds
of our customers

;
petty jealousies

between dealer and dealer will

have to cease, and an atmosphere
of confidence will have to be es-

tablished all around from the

manufacturer clear down to the

consumer—the farmer.

A Good Seed 5ed is

Necessary to Success

You may save a little on the cost of
producing your crops by slighting the

various farming operations—but when
you figure up at the end of the year
you'll be out of pocket.

Thorough preparation of the soil,

good seed, and careful seeding, pay big
dividends on whatever the additional

expense may be.

The Massey-Harris Line
of Tillage Implements includes everything

Necessary to enable you to Prepare the

Soil in the way which will Yield the

Best Returns.

Thorough pulverizing of the soil makes
it easier for the hair-like roots to get
through; increases the capacity of the
soil for holding moisture; prevents loss

by evaporation ; aerates the soil and
destroys the weeds.

Massey-Harris Plows, Cultivators,

Harrows, etc., enable you to give the
soil just the right sort of treatment to

ensure bumper crops.

Everything you need, and everything
the very best.

niiiiiniiiiiiiiiiiiriiiiiijiiiiiiiiiiiiiiinTriiiiiiiiiii^^
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The Proper Speed of the Cream
Separator

1

M

2356 ORDERED
IN ONE DAY-

,

21 Carloads

On the 19th of December, (a dull month), we received

orders for 2356 Sharpies Suction-feed Cream Separators

—21 carloads! This proves that farmers are waking up

to the value of a separator that skims absolutely clean,

regardless of how fast or how slow it may be turned.

Thousands of actual tests have proven that 19 out of

20 farmers turn their separators too slow MOST of the

time, and that everybody turns too slow SOME of the

time. Now remember this: EVERY SEPARATOR (EXCEPT SHARPIES)

loses cream when turned too slow. This loss totals

80,000,000 lbs. of butter yearly in North America alone.

Cream loss is IMPOSSIBLE with the

—the ONLY separator that will skim clean at widely - varying speeds

—the ONLY separator that gives cream o£ unchanging thickness—all speeds

—the ONLY separator that will skim your milk quicker when you turn faster

—the ONLY separator with just ONE piece in bowl—no discs, easiest to clean

—the ONLY separator with knee -low supply tank and once - a - month oiling

Millions of farmers and dairymen, many of them your

customers, read Sharpies advertising every month. We
have educated them, through Sharpies national adver-

tising, to be content with nothing less than the cream-

saving Sharpies Suction - feed.

They realize that only by using

the Sharpies can they get every

dollar of profit out of their

dairying.

Now remember this: Last year we
effected a 340% Sales Increase—due to

the wonderful Suction-feed invention.

Why not increase YOUR Separator

sales 340% next year—by handling

the Sharpies!

SHARPIES BONUS OFFER TO DEALERS:

Last year we paid out over $50,000 i n

bonuses to Sharpies dealers, OUTSIDE

OF REGULAR COMMISSIONS ! One firm

alone received a bonus check for

$880! Full information about our
Bonus System will be sent you
prom pt I y—without obligation.

Start in on the road to Bigger Sep-
arator Sales by writing us—to-day!

The Sharpies Separator Co., Toronto, Canada

The Buckeye Machine Co., Calgary, Alta.
Distributors for British Columbia, Alberta and Saskatchewan

The Mitchell& McGregor Hdwe. Co.Brandon,

Distributors for Manitoba man.

a

In the last few years there has

been a good deal of discussion

among dairy authorities as to

what extent turning the handle of

the cream separator at a lower

speed than 'that at which it was
designed by the manufacturer to

be operated, had upon the close-

ness of the skimming of the ma-
chine.

It was generally admitted by
those who had given the matter

any investigation that a great

man}' dairy farmers, who thought

they were operating their machine

at the proper speed, were in real-

ity turning the handle at from five

to 'twenty revolutions below the

proper speed.

Within the last year or two,

thousands upon thousands of tests

have been made with different

operators, and these show conclu-

sively that the average person

turning a creaTn separator by
hand runs it at from five to

twenty, and sometimes as much
as thirty, less turns per minute
than the speed at which it was
designed to be run.

It was found that farmers who
had been running cream> separa-

tors for years were very often as

far afield in 'the guess they made
at the proper number of revolu-

tions per minute as were farmers

who were turning the crank for

the first time.

Tests made by the Purdue (In-

diana) experiment station showed
that at 'the speed at which many
farmers turned their machines,

the loss of cream from this cause

alone, in a herd of ten cows,

would amount to several times the

entire cost of a high-grade cream
separator each year.

The De Laval Company has

made many such tests on i'ts own
account, and has watched with a

great deal of interest the tests

made by others, and as a result of

these tests decided several years

ago tha't as soon as a reliable and
simple speed indicator could be

developed, such a speed indicator

would be furnished as a part of

the standard equipment of every

De Laval machine.

In investigating this matter of

proper speed of the cream separa-

tor, exhaustive tests were also

made of 'the various devices which
had been developed with the idea

of decreasing the inflow of the

milk into the machine when the

speed was decreased, and while it

is possible to regulate the inflow

of milk to the speed of the ma-
chine in a number of different

ways, all such devices were reject-

ed by the De Laval Company for

several very good reasons.

First : Every separator of what-

ever make, will skim closer and

do better work at the speed at

which it was designed to be opera-

ted than at any other speed ; es-

pecially a lower speed.

Second : While certain devices

to regulate the inflow of milk to

the lower speed make possible

clean skimming at a few turns

less of the handle than the design-

ated speed of the machine, at ten

to fifteen or twenty turns less

the machine will not skim as

clean. This was proved conclu-

sively by many tests.

Third : While fairly clean skim-

ming at a few less revolutions

might be accomplished with a

feed regulating device, it was
found that there was always a

De Laval Bell Speed Indicator

considerable variation in the

thickness of cream., and as every

cream buyer and dairyman knows,'

this is a constant source of an-

noyance and bother.

Fourth : Even if a device could

be found for regulating the intake

of whole milk to the decreased

speed of the machine, and it were

possible by the use of such a

device to accomplish as clean

skimming and a uniform thick-

ness of cream, such a device

would be iindesirable because it

would result in the farmer's run-

ning his machine very often a't a

considerably lower speed, and of

course this would mean, in effect,

a machine of considerably smaller

capacity and a good deal longer

time spent in separation. In other

words, the farmer would be pay-

ing for a large capacity machine

and only getting the benefit of a

small capacity machine.

Fifth : Any device for 'the pur-

pose of accomplishing clean skim-

ming at lower than the rated

speed of the machine is an encou-

ragement to careless operation of

the machine, and from this stand-

point alone is undesirable.

For these various reasons, the

De Laval engineers came to the

conclusion that the successful

solution of the proper operation of

the cream separator lay along the

line of some device that would
practically compel the operator to



A Bigger and Better Cream Separator

THE De Laval Company has done many
big things, but the introduction of this

new machine is the biggest event in separ-

ator history.

Its coming has been heralded in full page

announcements in nearly every farm and

dairy paper the country over, and by the

mailing of millions of folders and letters to

De Laval agents' prospects.

Every cow owner in the country has seen

these announcements, and inquiries are pour-

ing in every day from prospective buyers.

They're all talking about the New De
Laval.

All this means more business and more

profits for De Laval agents.

SKIM-MILK OUTLET

CREAM OUTLET

SKIM-MILK OUTLET

THE NEW SELF-CENTERING DE LAVAL BOWL

Important Features of the New De Laval
Greater Capacity

Without increasing the size or weight of the new bowl, its

capacity has been increased.

Self-Centering Bowl
The bowl is loosely sup-

ported upon the spindle

and will run true and do

perfect work even after

long wear.

Skims Closer

The improved bowl de-

sign, together with the

patented milk distributor,

gives greater skimming
efficiency.

There is no better
contract. There is

it and make more

Discs Interchangeable

All discs are exactly alike, are unnvimbered and are inter-

changeable.

Fewer Discs

There are fewer discs in the new bowl, although the capacity

is greater.

Easier to Wash
Simpler bowl construction and fewer discs, caulked only on

the upper side, make the bowl easier to wash.

Easier to Turn
The low speed of the De Laval bowl, large capacity for the

size and weight of the bowl, automatic oiUng and high grade

workmanship, make the De Laval the easiest cream separator

to turn.

time than right now to send in your appUcation for a De Laval

cream separator business all around you. You can get more of

profit on it with the De Laval than with any other separator.

Every New De Laval is now equipped with a

Bell Speed-Indicator, the " Warning Signal "

which insures properspeed and uniform cream

THE DE LAVAL COMPANY, LTD.
WINNIPEG VANCOUVER MONTREAL PETERBORO

LARGEST DAIRY SUPPLY HOUSE IN CANADA



8 Canadian Farm Implements March, 1917

Big Profits for You!

GET THE AGENCY FOR

The "VIOLA"

The
Wonderful

Violin Tone Phono-
graph. Carries an
absolute guarantee.

Equal in appearance, mechanism and
tone to any $150 Cabinet Phonograph.
Sells for less than half the price, with a
handsome profit forthe dealer. Hundreds
of prospects right in your district. Get
one in your store—sales follow. Large
stock of Canadian double-disc records.
Write at once for the "Viola" agency in
your town. Address

DOMINION SEWING
MACHINE COMPANY

80-82 Lombard Street, WINNIPEG

turn the handle at the number of

revolutions per minute which
would insure the very best effi-

ciency of the machine, both as to

clean skimming and uniformity of

cream.

As a result of the very exhaus-

tive investigations made by the

De Laval engineering department,,

the De Laval Bell Speed Indica-

tor was perfected. This speed in-

dicator is very simple in construc-

tion and there is nothing to get

out of order or cause trouble after

long use. No adjustment is ne-

cessary.

, When 'the operator begins to

turn the crank to get the machine
up to the proper speed, the bell

rings with a clear, loud note at

each revolution of the crank han-

dle, but just as soon as the opera-

tor has brought the machine up to

the proper speed, the bell stops

ringing, and as long as the ma-
chine is kept at the proper speed
the bell is silent. But the moment
the operator lets the speed drop

down below 'the designated num-
ber of revolutions marked on the

handle of the machine, the bell

begins to ring again.

Very often the cream separator

is run in poor light, or in a room
that is partially dark, and for this

reason any cream separator speed
indicator that indicates the speed
visually is undesirable. Further-

Why theViking is

easy to sell and
stays sold!

The Viking- ^ The Viking is easy to
gives the cus- ^ se\\hecaxLseiti& Si higk-
tomer more for ^ 7 ^ j i

his money— more ^raaT^ Standard sep-

skimming capacity arator which the
for every dollar he . dealer, can offer
spends with you. You ot & reasonable
can prove It to his satis- ^ , .

faction in five minutes ^ price,

when you have a ^
Viking on your floor. ^

T'hoVi^mgstays soldhecansQ ^
gives 100 per cent service. It ^

gets practically all the butter fat; is ^
very simple to operate; easy to washj ^
of superior construction which makes it

^
unusually durable. ^
When you aell the Viking you make money

—

real ^money. You have a percentage of profit which W
covers all youroverhead and leaves some good hard ^
dollars in your till. W

Get the Viking agency
Handle lines which make you real profits—take on ^

agencies which are as.sets. Get our proposition and^
study it carefully. Get it right away, before some other ^

dealer cuts in ahead of you. WRITE TODAY. ^
SWEDISH SEPARATOR COMPANY ^

Dept. 11 , 515 So. Fifth Ave., Chicago, II!. W
Large stocks of machines andlspare parts at tm

\lontreal, Toronto ana Winnipeg

VIKIN
' CR£AM I

SEPARATOR.G

more, all such indicators are com-
plicated in construction and ex-

pensive to manufacture.

On the other hand, every De
Laval Bell Speed Indicator is a

"w^arning signal," not only for the

operator himself, but if 'the hired

man or a boy is operating the

machine, it is easy to tell, even
fifty yards away, if he is careless

enough to let the speed of the

machine drop down too low.

As someone said recently

:

"The De Laval Bell Speed Indi-

cator is a regular cream separator
cash register." The only dif-

ference is the cash, register rings

when the money comes in, and
the De Laval Bell Speed Indicator
rings when the money goes out;
or in other words, when the opera-
tor lets the speed drop down so
low that it interferes with clean
skimming.

All De Laval Cream Separators
are now equipped with a De Laval
Bell Speed Indicator, and while
there are many other important
improvements in the new De
Laval machines, 'this one improve-
ment alone will no doubt save
hundreds of thousands of dollars

worth of cream every year to
satisfied De Laval users.

Terms on I.H.C . Repairs

The agent ^r harvesting ma-
chinery, in selHng repairs, has by
far the greatest demand for such
parts as knives, sections, knife
heads, guards, reel arms, reel

boards, etc. A casting may
break occasionally, but it would
be impossible for the dealer to
carry a stock of castings 'to cover
all requirements. The farmer
could not expect him to, but he
certainly does expect prompt ser-

vice in the matter of getting a

knife head or pitman bolt, or such
repairs as may be termed "work-
ing parts."

Such parts being practically

staple repairs, it is profitable for

the dealer to buy outright, carry-

ing the small stock remaining at

the close of the season. In order
to help the dealer in this connec-
tion, 'the International Harvester
Co. of Canada announce a new
policy in connection with such
repairs, which have heretofore
been handled by the dealer on a

commission basis. A lower price

is provided when such repairs are

bought outright on short terms.
The company have decided to

allow their dealers 40 per cent dis-

count for cash from the regular
price list, provided the dealer pur-
chases a reasonable stock of

repairs. 'Repair men will visit the

agencies, shipping 'to the branch
houses obsolete or excessive

stock, seeing that the dealer gets

a nice clean stock in keeping with
his requirements.

Orders will be taken for ship-

ment of this class of repairs prior
to June Is't. The forty per cent
discount is effective June 1st for

all goods shipped prior to that
date. If not paid by that date, a

35 per cent discount will be al-

lowed on shipment any time prior
to August Is't. After the latter

date, the regular contract discount
will apply.

This new policy by the Inter-

national Harvester organization
should allow the dealer to stock
repairs more libeYally, and give
more efficient service to his cus-
tomers. There is no doub't the
dealers will fully avail themselves
of the new discounts.

Parlin in Hall of Fame

A portrait of William ParUn,
founder of the Parlin and Oren-
dorff Co., Canton, 111., was recent-
ly installed in the Farmers' Hall
of Fame at the University of Illi-

nois, Urbana, 111. At the dedica-
tion, appropriate addresses were
given on Mr. Parlin's life and
achievement.

William Parlin commenced to

manufacture plows in a small
frame shop in Canton in 1842. In
1852 he formed a partnership
with his brother-in-law, W. J.
Orendorff, under the name of W.
Parlin and Co. In 1860 the name
was changed to Parlin and Oren-
dorff, and was later incorporated
(in 1880) under the name of Par-
lin and Orendorff Co. To-day the
P. and O. trade mark is known
wherever plows are used.

New Lines for the Lister Co.

The R. A. Lister Company,
Winnipeg, are now distributing

agents in Western Canada for the
Peoria Tractor, a three-wheel
light tractor of good design.

Lister agents will be glad to get
a light 'tractor along with the

other lines handled by the Lister

organization. In Eastern Canada
the R. A. Lis'ter Co. are now dis-

tributing Avery Tractors from
their various branch houses.

Good Seed

The fanning mill should have
played a large part in obtaining

good seed for the West this

spring, and it is to be hoped that

it has been used upon our farms.

Seed testing becomes more com-
mon, and this year there is a simi-

larity to be encountered, for frost-

ed and rusted grain look much
alike. The treatment of all seed

grain for smut is imperative.

Smut treatment with formalin has

reduced smut from 80 per cent in-

fection to 1 per cent in recent ex-

periments. One pound of forma-

lin to forty gallons water, well

mixed, Avill thoroughly clean the

grain

.
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After the War

In his great appeal to the Brit-

ish nation the other day, Premier

Lloyd - George contended that

prices for grains would not go

down immediately after the war.

He pointed out that practically the

whole of Europe would be run-

down agriculturally. The crop

raising land would be impover-

ished, and it would take years 'to

bring it back to its original condi-

tion. Consequently, the demand

for foreign grain by Europe would

be enormous.

The fears of the farmer of

flooded markets are evidently

without basis. We want big crops

and to get them we must have the

best farm machinery procurable.

Prices for years will be such that

the implement business should be

upoii a sound basis, with less

credit than in the days of long

terms and low prices.

Cash or Credit?

able if ever a dealer existed who
sold all his goods for cash only,

and was able to obtain a profitable

volume of business. Credit seems

essential in the vast majority of

cases, and so long as the credit

is granted to absolutely respon-

sible farmers, it would be only

turning away profitable business

to demand cash. Yet we cannot

forget that the banks are now pre-

pared to allow credit to just this

class of farmer, consequently it

might be well in many cases to

ask him to get his credit from the

banking institutions. The fellow

whom the banks will not accom-

modate we have known for years.'

Care must be taken in extending

him credit, for this class has been

the cause of many gray hairs in

the retail implement business.

Studebaker Offers Plant to U.S.
Government

As every dealer has found in his

experience, even in territory where

crops have been excellent and

prices exceptionally high, there is

always a certain class of farmer

who will want credit in purchas-

ing his machinery. With one

type of man, implements, like the

doctor, must always be paid last

on the list. It is very question-

Following the footsteps of

Uncle Henry Ford, the Stude-

baker Corporation has offered to

the U.S. Government the use of

its enormous plant and 12,000

employees at South Bend, Ind.

In the event of that "overt act"

taking place, the plant could be

used for the production of trans-

portation equipment for the U.S.

army.

Time for that spring advance !

ANK S
Represent a superior line for those

IMPLEMENT DEALERS who will

sell nothing but the best.

X
X.,

i

I.
i

THE BEST MADE TANK ANYWHERE

WRITE FOR THE AGENCY TO-DAY
You cannot tell just how good they are

until you see Catalog **T**—It's a dandy!

OUR TANKS COST A LITTLE MORE

WE DON'T MAKE THE FLIMSY KIND AND
YOUR FARMER FRIENDS DON'T WANT THEM

The Metallic Roofing Co.^ Limited
MANUFACTURERS—WINNIPEG, MAN.

You Cannot Handle a Better Individual Outfit

than Cushman Light-Weight Combination Threshers

The 1917 Model

Tested and Tried in the Field—Leads in its Line

WE HAVE added many improvements to our 1917 model, and in sini-

plicity of construction and operation, valso m quality of naaterials

and durabUity, we know that it stands alone m the combmation

thresher field. Low cost of repairs, absolutely uniform speed, smooth runnmg,

perfect balance, coupled with the ability to do good work under all con-

ditions, mean absolute satisfaction to the purchasers of Cushman Combmation

Outfits. The frame of the 24x46 inch Separator is strongly and substantially

built, and is braced to stand all stresses and strains. And behmd aUis the

famous smooth-running Cushman Light-Weight Engine.

Every Outfit Equipped with the Famous
Cushman 2-Cylinder, Light Weight Engine

BUILT IN THREE SIZES:

8 H.P. with Straw Carrier and Hand Feeder

1 5 H.P. with Straw Carrier and Hand Feeder

20 H.P. with Wind Stacker and Self Feeder

DEALERS! The 1916 demand for these outfits

far exceeded the supply. Get your orders
in at once so as to ensure delivery,

THE rigid, strongly braced frame is equipped with a sliding base for regu-

lating the tension of the belt. Our system of bracing—together with the
smooth-running, light-weight Cushman Engine—eliminates vibration.

Separator is equipped with Automatic Grain Register when desired.

Cylinder has 62 teeth; concaves and drums are of the best design. Revolving
straw decks give perfect separation of grain from straw. The shoe used cleans

grain so that it is ready to market. Our Elevator and Windstacker have
exceptional features that ensure efficient work, while the Self-Feeder is auto-

matically governed so that the Separator cannot be over-loaded.

Full particulars will be gladly given on request. Don't delay! Some-
one will handle Cushman Outfits in your Territory. The man who
does will have a big, profitable business.

CUSHMAN DEALERS HAVE NO SLACK SEASON. OUR AGENCY OFFER WILL INTEREST YOU

CUSHMAN MOTOR WORKS OF CANADA, LIMITED
Dept. E. J^^iA^^S: Winnipeg, Man. Distributing Warehouses: Toronto, Ont. and London, Ont.

Builders of High Grade, Light Weight, High Power Engines for General Purpose Farm Work

Exclusive Sellina Aqentsfor-Langdon Ideal Self-Feeders—Fanning Mills-Smut and Pickling Machines-Vacuum Washing Machines—LincolnGrinders—

Lincoln Saws-Incubators-Universal Hoists—Portable GrainElevators—Wagner HardwareSpecialties—MountatneerandLdttleGtant Nepk YokeCentres
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From the Manufacturers

Sawyer-Massey Hanger
AVe recently received the 1917

calendar issued by the Sawyer-

Massey Co., of Hamilton, Ont.

This very attractive hanger has

in the center a large portrait of

the late Earl Kitchener in uni-

form, being a striking likeness of

that dead soldier statesman. Be-

low are arranged views in natural

colors of the Sawyer-Massey

steam and gasoline tractors and

the Sawyer-Massey threshing

machinery. This calendar is an ex-

cellent example of printer's art

and should iorm a tasteful decora-

tion for the warehouses and

offices of the company's agents

throughout the Canadian West.

The Waterloo Calendar

The Waterloo Mfg. Co., of

Waterloo, Ont., and Portage-la-

Prairie recently issued their 1917

calendar. The main fea'ture of

this piece of publicity matter is an

excellent reproduction of the

famous battle scene painted by

Elizabeth S. Thompson, "Scot-

land For Ever." This depicts the

thrilling episode of the Battle of

Waterloo, on June 18, 1815, when

the Scots Greys made their

historic charge at Quatre Bras.

This picture has world-wide fame

as a battle scene of 'the old days

when trench warfare was un-

known.
Such a remembrance of Water-

loo is singularly suitable to the

name of 'the company issuing the

calendar. Below are shown fine

illustrations of the Waterloo

steam engines and separators, the

whole making a calendar which

is of a high order of merit. It

should be an artistic adjunct to the

office walls of Waterloo agents.

A B.T. Booklet

We are in receipt of a new book-

let issued by Beatty Bros., Ltd.,

Fergus, Ontario. This booklet is

a sample of the publicity matter

sent out to customers by this well

know barn equipment concern. It

contains a great deal of useful in-

formation regarding the erection

of steel barns and stable fittings,

laying floors with concrete, ar-

ranging stalls, gutters, etc. Full

instructions are given in regard to

the erection of stalls and stan-

chions, while there is a host of

valuable suggestions anent the

mixing of cement for floors and
curbing.

A section deals with the erec-

tion of pens, water bowls, water
supply, etc. The whole book is

profusely illustrated, and should
be of the greatest value to the

prospective customer or to the

man who is installing sanitary

barn equipment. From the

agents' standpoint the booklet will

be found particularly useful, and
the many practical suggestions

therein will provide the dealer

with a sound basis for sailing talk

and suggestion as regards barn
building and alteration. This
booklet is Cjuite up to the usual

high standard of Beatty publicity,

and it shotild be in great demand
by Beat'ty customers and by deal-

ers in Beatty barn equipment.

Aspinwall Potato Machinery

The Aspinwall Manufacturing-

Co., of Jackscon, Mich., and
Guelph, Ont., recently issued a

very attractive folder descriptive

of their 1917 line of machinery
for the po'tato grower.

With potatoes retailing at $2.00

a bushel in Winnipeg, the value of

the crop in the Western Canadian
provinces is one which every im-
plement dealer should give con-

sideration to. The Aspinwall or-

ganization' is the oldest and
largest manufacturing concern in

the potato machinery industry,

and their 1917 line is well worth
investigation. Since 1884 their

machinery has been well and
favorably known to the farmer.

The folder, comprising sixteen

pages, fully illustrates and de-

scribes the potato cutters, plant-

ers, sprayers, diggers and sorters

manufactured by 'the company.
The Aspinwall planter is stated to

be the only machine that will

plant potatoes of any size without
adjustments. Fine detail views
of the various machines are

shown, also field scenes showing
them in actual operation. The
entire booklet is nicely gotten up
and full of concise information for

the dealer in potato machinery.
Interested dealers should write

the Aspinwall Manufacturing Co.,

Guelph, Ont., for a copy of this

booklet. There is a big opportu-
nity in the potato machinery line

in almost any locality where
tubers are grown.

Describing Concrete Machinery

The 1917 catalog of the London
Concrete Machinery Co., of Lon-
don, Ont., has come to hand. This
concern are the world's largest

manufacturers of ;this class of

goods, which is apparent by the

variety of machines listed in a

very concise and well illustrated

catalog. A few of the lines de-

scribed and illustrated in the

pages of this publication are

:

Concrete mixers, block and
brick machines, moulds, batch

mixers, material elevators, sewer

pipe moulds, column molds, hoists,

pavement mixers, ' diaphragm

pumps, well and cistern moulds,

adjustable silo curbs, tile making

machines, tombstone molds, tools,

etc.

A perusal of this catalog shows

a wide variety of lines which the

implement dealer could profitably

handle, both for town and country

trade. There is, without doubt, a

very wide opportunity for the sale

of 'this type of machinery, and

dealers would be well advised to

write the above company for full

particulars of their product.

The 1917 Massey-Harris Catalog

For 1917 the Massey-Harris

Company, of Toronto, have issued

a catalog of their complete line

quite up to the usual high stan-

dard of th'eir pubHcity Uterature.

A novel and very interesting feat-

ure in this catalog is a section

showing in their natural colors

the birds of Canada, outhning

those species which by destroying

insects are friends and not

enemies of the Canadian farmer.

This bird supplement should

prove of the greatest interest to

the farmer customers of the

company.
A neat and quick index for at

once locating the section of the

catalog desired is another feature

in this catalog, it being possible

by mere finger pressure to at once

refer to the section desired with-

out looking for any page number.

A very complete series of illustra-

tions show the M^assey-Harris

machines, both in sectional and

complete views and in use in the

field. The whole line, from bind-

ers, mowers and hay machinery,

down to plows, wagons, sleighs,

engines and cream separators, is

fully described, and the informa-

tion embodied should be of the

greatest use to the agents of the

company throughout the Cana-

dian West. The catalog may be

obtained upon application to the

nearest branch of the company.

The Sharpies Calendar

The Sharpies Separator Co.,

AA'est Chester, Pa., and Toronto,

are distributing a particularly

attractive calendar especially ar-

ranged for implement and hard-

ware dealers. Those dealers who'

desire a copy can obtain same by

sending a request to the company
u])on their regular billhead.

A Motor Truck Publication

We have received from the pub-

lishers, the B. F. Gooderich Co.,

Akron, Ohio, their 1917 issue of

"Motor Trucks of America." This

book, which is handsomely illus-

trated, contains full specifications

of 118 makes of American motor
trucks. It has 164 pages, and
should be of the utmost use to

dealers interested in the sale of

motor trucks. It can be obtained
by such dealers who request it, on
their own stationery from the B.

F. Gooderich Co., Akron, O.

Fencing the Highways

The rapidity with which Can-
ada is being settled is evidenced
by observation during a journey
to-day across the Dominion. One
cannot but be impressed by the
miles of farm fencing which are

seen — particularly in the far

AVest.

It seems but a day since the

time when the vast territories of

the Canadian West, from the east

of Manitoba clear to the Coast,

were one wide field. To-day, for

hundreds of miles, in any direc-

tion you 'travel, railroad and other
propery is substantially fenced.

This shows to what extent these

vast territories have come under
cultivation, either for crops or

stock. No better evidence of sub-

stantial growth could be had. In-

cidentally it is a tribute to the

quality of fencing to be had of

Canadian manufacturers, among
whom the Banwell-Hoxie Wire
Fence Co., Ltd., of Hamilton and
Winnipeg, is noted for their fam-
ous Peerless Perfection fencing,

with the Peerless lock at the inter-

section.

The Banwell-Hoxie line offers a

great inducement for the aggress-

ive implement dealer, for in the

majority of territories there is a

steady demand for good fencing

—

not the cheap mail order variety.

Interested dealers would do well

to communicate with the Banwell-
Hoxie Co., Winnipeg, regarding
its product, which is known every-

where for its quality.

Big Russian Order From Moline

The Moline Plow Co., of Mo-
line, 111., shipped a consignment
of 6,000 tons of harvesting ma-
chinery from their Poughkeepsie,
N.Y., plant on Feb. 6th. This
shipment, for the Russian Govern-
ment, included 3,000 mowers,
2,000 reapers and 1,700 boxes o^

extras. The export trade of the

company was crippled early in the

war, but the Russian Govern-
ment saw need of- the machinery,

and asked for same on rush oi'der.

This consignment is only part

of the total order ; the second

shipment will comprise 3,000

binders, 1,000 reapers and 500

mowei-s and rakes. As well as

supplying Russia, the Moline Co.

are holding for the French Gov-
ernment 125 carloads of Adriance
binders, and 25 carloads for the

Italian Government. These will

go forward when shipping is

a\-ai]able.
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t Free Book
'bout these Lines

Learn all about the BT Line of Steel

Horse Stable Fittings. It's a line that

will make money for any implement dealer,

man who owns a horse is a prospect.

Every

WHAT THE BOOK SHOWS
It shows all kinds of steel fittings for the horse stable,

steel cow stalls, steel pens for cattle, feed and hay car-

riers, manure carriers. It contains 336 pages and over

75 views of modern barns fitted up wiUi these goods.

Also shows how to build an up-to-date bam from start

to finish.

Get this interesting, valuable book and our terms to

agents. We need representatives for a few choice ter-

ritories.

The selling season for this line commences now, so

write at once.

BEATTY BROS., LIMITED
Dept. G 293 Dept. G 293

Winnipeg, Man. Edmonton, Alta.

Sold by Service
That's Why Dealers Handle

"Maltese Cross"

TIRES
For Gripping Qualities, Mod-
erate Cost, Excess Mileage,
Safety and Satisfaction they

stand alone. That 's why the

Motorist always asks for

"Maltese Cross" Tires.

UP-TO-DATE DEALERS
Can obtain big, profitable business in any
community by selling "Maltese Cross" Tires,

Tubes and Accessories. Make your store

the headquarters for the "Maltese Cross"
line. Ask for Prices and Literature.

Gutta Percha & Rubber

Limited
Fort William VVinnipeg Regina ^^^E in Canada
Saskatoon Calgary Edmonton

Little Genius
^^^^mtR LIFT TRACTOR PLOW

'''HI

The Plow that is Making Good
The difference between just "Tractor Plows" and "P&O Little Genius

Tractor Plows" is important to every tractor plowman, for the latter is the

full name of a proven quantity—of an article that is making good. P&O
Little Genius Plows are built for all kinds of plowing service. They are built

in sizes to suit any of the small tractors—2, 3 or 4-furrow—any type of

P&O bottoms.

Wherever there is Plowing to be done
From coast to coast — from Canada to the Argentine — to Europe, Asia and Africa—wherever agriculture is practised

along modern lines, P&O Little Genius Plows have gone. No other plow on earth, in but three short years, has gone into

so many foreign fields, nor made good under conditions so widely different. Looked at from every angle, there's only one

real reason for this remarkable record—The P&O Little Genius is making good. It is leaving the plowmen with nothing to

be desired in efiBciency, ease of operation, lightness of draft, simplicity of construction and durability of its parts. It is

making good everjnvhere—aU the time—^it's buUt that way and is bound to do it Write for catalog.

Built by PARLIN &, ORENDORFF CO., Canton, III.

INTERNATIONAL HARVESTER COMPANY OF CANADA, LIMITED,
Winnipeg Brandon Regina Saskatoon Yorkton North Battleford Estevan Calgary

SALES AGENTS FOR CANADA

Edmonton Lethbridge
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Rural Credit Machinery in U.S.

In the U.S. under the old sys-

tem, during times of plenty, the

idle funds in 'the banks were au-

tomatically piled up in New York
.—the financial centre of the coun-

try. The banks could not loan

these funds upon other than short

time paper, since they had to keep

in a position to convert such

loans into cash 'to meet possible

withdrawals. A large part of such

:deposits were loaned to Wall
street at a rate of interest out of

proportion to that charged the

average business man and farmer.

The Federal Reserve Act in 'the

United States has equitably dis-

tributed the country's enormous
financial reserves in twelve Fed-

eral banks conveniently located to

serve every section of the coun-

try. Every state bank and every

^'national bank has joined the sys-

tem, these being assured that if

business is conducted according to

law, the twelve Federal Reserve

banks will assist them in any
emergency, and will supply

money to help them meet the

legitimate demands of their cus-

tomers.

By this financial backing afford-

ed the small banks by the Federal

Reserve banks, funds have been

made available for the use of

' every business man who has read-

ily con\-ertible assets, and whose
fidelity, industry and credit stand-

ing entitle him to assistance.

This makes sound assets more
readily convertible into immediate

means of payment, and has acted

as a stimulant to and a protection

of the country retailer in the

United States.

The Federal Reserve Act ex-

pressly gives every Federal Re-

serve Bank authority to purchase

from all member banks paper

which is issued or drawn for agri-

cultural purposes, or to be used

for such purposes. Ordinary

paper, such as ordinary commer-
cial notes, cannot be accepted if it

runs over 90 days, while livestock

or agricultural paper may have as

much as six months to mature.

Practically all the paper taken by
United States dealers in their

transactions with farmers is

classed as "agricultural paper."

The country banks are enabled

not only to take care of the needs

of their communities, by reason

of their own deposits, but should

there be the necessity, the notes

described can be sent to the Fed-

eral Reserve banks to secure fur-

ther credit, or actual currency, in

the form of Federal Reserve notes.

The banks, knowing where they

can get the money in exchange for

such paper^ allow the farmer loans

to buy his machinery, raise his

crops and carry on his operations.

The short time loans may be com-
plained of, but i't is necessary that

the Federal Reserve banks con-

fine their investments to short

time loans, so that such paper

may be converted in short notice

into gold. Not a cent is lent for

any speculative purpose.

The Acceptance System
Looked at from the dealer's

standpoint, the new form of settle-

ment in the United States is in-

teresting-. A trade acceptance is

merely a substitution of a time

draft drawn by the seller on the

buyer of merchandise, at the time

of sale, for the present inefficient

system of open book accounts or

dead assets. These trade accept-

ances have a certain maturity

;

each is made for a fixed or deter-

minable sum of money represent-

ing the purchase of goods, payable

to order, and bearing across its

face the unconditional acceptance

of the purchaser of the goods.

Open book accounts are not

only dead assets, but have no
definite date of maturity, and may
be disputed. By such a system
the dealer is placed at a great dis-

advantage, or is forced to borrow
at his bank on his own obligation

to discount his bills. The banker
usually regards the dealer's item

of "accounts receivable" as sub-

ject to considerable depreciation,

and for that reason demands a

substantial excess of quick assets

over current liabilities.

By the new Federal Reserve

system the legitimate acceptance

of the successful dealer, discount-

ed by the seller at his own bank,

is 'the most liquid paper obtain-

able by the banker. Through dis-

count at the Federal Reserve
banks, it is immediately convert-

ible into actual currency, and at a

rate lower than any other "paper.

Consequently, every dealer who
has trade acceptances in his hands
instead of open accounts, puts

himself in a position where he can

be treated more liberally by his

banker, and is enabled to obtain

funds to meet the demands of his

business. It is stated that the

result .of such trade acceptances

is to the advantage of the whole-

saler and manufacturer, who re-

flect these advantages to the

dealer in the form of more satis-

factory terms, lower prices and
bet'ter credit.

Financial authorities in the

U.S. claim that the trade accept-

ance will eventually practically

eliminate the book account in

retail trade circles.

As AflFecting the Dealer

The law in 'the U.S. permits the

rediscount of six months paper

that has been "drawn or issued

for agricultural purposes, or the
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proceeds of which have been used,

or are to be used for agricultural

purposes." A hill drawn by a

dealer in the United States on a

farmer in payment for machinery
purchased by the farmer is a bill

that now meets the above require-

ments. The Federal Reserve
board considered it right to permit
notes and bills of exchange drawn
by dealers on a farmer, against a

sale to him of implements, to be

considered as drawn or issued for^
"agricultural purposes." Such
notes, drafts or bills can, there-

fore, be presented by the dealer

with his endorsement for discount.

The purchasing bank satisfies

itself that the bill is drawn in pay-
ment for implements, usually by a

memorandum attached signed by
the acceptor or the drawer.

The U.S. Federal Reserve
banks evidently do not change the

old and original basis for the ex-

tension of credit—character and
security

;
but, it is explained, have

eliminated those recurring periods

of financial stress inherent to

every business. The U.S. dealer

will not expect to be able to bor-

row to the limit of his direct abil-

ity, and 'then expect the bank to

purchase paper whenever oflfered.

If the farmers direct obligation to

the bank cannot be negotiated, his

note in the hands of the dealer

is a very questionable asset, and
'

with the dealers endorsement be-

comes more in the nature of a

direct than a contingent liability.

All paper is negotiated by a mem-
ber bank, and is forwarded by it

to the Federal Reserve bank, and
is fully guaranteed by the mem-
ber (local) bank. Consequently,
as in the past, the main feature in

the case is the relations and credit

standing that the dealer has with
his local bank. In the end, those
trade acceptances will place U.S.
rural credits on a sounder and
more suitable basis, involving

fewer losses, less uncertainty and
an improvement over the prevail-

ing practice of buying an open
credit.

Power Tillage Tools

There would seem 'to be, so far,

little danger that tractor tillage

tools will be sold by others than

the implement dealer. The plow
is usually sold as a part of the

tractor outfit, and is par't of the

order. No other source of supply,

except the dealer, would care to

carry from year to year a stock of

heavy tillage implements. This

line,- if sold only in a small way,
^

will show a good profit, and it is

not usually difficult to canvass all

trac'tor owners in the territory to

become informed of their future

needs along this line. Only by

neglecting it can the dealer lose

this department in the trade.

Based on a Knowledge
of Western Conditions

This Bissell Disk Harrow is built

especially to meet and

cope with Western

soil conditions. The
Disk Plates are shaped to reach well

under, cuttiiig and giving the soil a
complete turnover. This

Bissell Disk Harrowh
cuts, cultivates and pulverizes the whole surface and also has the capacity
to penetrate hard soil. No centre strip is left uncut and the two plates on
the Trailer make a level finish. Farmers claim that this Harrow saves a
second outfit ; one man and six horses will do the work of two men and eight
horses. Sold by all Jno. Deere Plow Company Dealers. 91

T. E.BISSELL COMPANY, LIMITED, Dept. E, ELORA, ONTARIOWm

OK CANADIAN AUTOMATIC

Potato Planter
No. 22 is entirely automatic, requires

but one man to operate. It opens the
trench, drops the seed, covers it and
marks for the next row all in one
operation. One lever raises and lowers

the shoe and disc, and puts the machine in

and out of gear. Being simple it has but few
wearing parts. It is strong and durable.

TRANSFER HOUSE AT WINNIPEG
Write To-Day for 1917 Contract

Canadian Potato Machinery Co. Ltd.
GALT, ONTARIO
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Promoting Engine Sales

It is a telling fact that more
than fifty per cent of the machines

the implement dealer sells—or can

sell—are adapted to the gasoline

engine. You would not try 'to sell

a man a buggy and harness unle^
he had a horse, yet the dealer

often puts the cart before the

horse by trying to sell pumps, saw
mills, feed cutters, fanning mills,

power saws, etc., to a man who
does not even own an engine.

The dealer who sells a good line

of engines is laying a sure founda-

tion for bigger business. The
farmer to whom you sell an en-

gine is a prospect for at least six

other machines. His name should

be carefully filed, and at certain

times you should point out to him
the value of, or mail him litera-

ture on, the various labor-saving

machines that go with the engine.

It is a sure thing that the man
who has sold a farmer an engine

that is right and gives good satis-

faction, is the man who is going

to sell that farmer the machines
that the engine can operate.

A Good Idea

Some dealers have developed

their small engine trade in a won-
derful way. Several, for instance,

have made a miniature power
house in a corner of their prem-
ises.

This power section is equipped

with an engine, and a line shaft

distributes the power to a half

dozen or so machines, which can

do practically all the work about
the house. The lighting plant and
the pump are run when occasion

demands, and the family washing
may be quickly and easily done by
the washer, which receives a belt

from the shaft. In a little room
is located a forge, emery wheel.

and grindstone, and on the out-

.side is a wood saw, which within

a minute's notice can be coupled

up ready for business. The dairy

is an integral part of this power
house and contains the cream
separator and churn.

The automobile industry has

helped to bring about the radical

changes which have taken place

in this field of industry during the

past ten years. Competent gas
engine experts are now found in

every town of any size. Many im-

plement dealers are marketing au-

tomobiles and are good gas engine

experts themselves, or have com-
petent engine experts in their em-
ploy.

Farm engine construction has

taken great strides during this

period. It has been greatly sim-

plified as regards governing, igni-

tion, etc. The oscillating mag-
neto, which entirely eliminates the

use of dry cells, is overcoming one
of the most frequent causes for

complaint. The mystery sur-

rounding the engine has rapidly

disappeared.

The engine is saleable twelve
months in the year. We believe

it is of the first importance that

the dealer has several sample sizes

on his floor, but he should have
them ready to run. Nothing
draws the attention of customers
like an engine in operation.

Set an engine going at every

opportunity. Show every possible

prospect how easy they are to

start and operate. Large engine

sales have been made simply be-

cause the salesman started his dis-

play engines with perfect ease.

No one feature appeals to the

engine buyer as much as ease in

starting. Have every man in

your employ practise starting

your sample engines and obliter-

ate the idea which is prevalent in

so many farmers' minds that there

is a certain mystery in connection

with the starting and operating of

a gas engine.

In this line of business the mail

order concerns havfe made heavy

inroads into the dealer's trade. To
compete with their "all paint and

no quality" goods, you must give

your customers a first class en-

gine, and with it service of such

a nature as to overbalance any

difference in price. This service

consists of competent help to in-

stall the engine and to be able

to efifect ordinary repairs. The
difference between a cheap and a

dear engine is evident in the de-

sign, castings and finish of ma-
chined parts. Show your custom-

ers these dififerences, and show
them the steady running qualities

of the high-grade engine as com-

pared with the hit or miss service

given by the cheap engine. Paint

may cover many sins, but an ex-

perienced salesman can show the

customer that paint and a low

price do not make an engine an

asset to its owner.

In all engine sales, the dealers'

floor and window space are worth

a lot of money. An engine run-

ning in the window will always

attract attention, while local ad-

vertising and personal contact will

bring prospects you did not dream
existed.

$386,000 to $965,000 ; 2 per cent on

business from $965,000 to $9,650,-

000 ; 3 per cent from $9,650,000 'to

$19,300,000 ; and 4 and 5 per cent

on business above that sum up to

businesses exceeding $38,600,000.

It is evident that the French

Senate realizes the importance of

the small town, and is going 'to

make the M.O. concerns pay for

the money they draw from coun-

try districts. We wonder when
the Dominion or provincial gov-

ernments in Canada will have the

wisdom to inaugurate such taxa-

tion, which is eminently justifiable.

Strong on Education

French Tax M.O. Profits

The French Senate has ap-

proved a provision in the new tax

law whereby a tax will be imposed

upon every large department and

mail order store. 'The proposed

tax is as follows : One per cent on

concerns whose business is from

The sales managers' department
of the National Implement and

Vehicle Association met recently

when 46 implement manufactur-

ing concerns were represented.

In considering how selling and
distribution expenses may be re-

duced, the following recommenda-
tions were arrived at

:

Reduce the number of super-

fluous and unprofitable 'transfer

houses and stocks.

Elimination of wasteful prac-

tices in the distribution of goods.

Education of sales organiza-

tions to greater efficiency that

selling costs may be reduced.

Education of dealers, through
travelers to render better service

to farmers and thus reduce neces-

sity of expert help from factories.

Manufacturers should carefully

analyze their territories and avoid

expense in unprofitable fields.

Build Concrete Silos

with the London Adjust-
able Silo Curbs. Over
12,000 concrete silos have
been built in Ontario alone.
Send for catalog No. 10.

LONDON CONCRETE
MACHINEET CO.

Dept. K., London, Ont.

Agents Wanted In all Unoccupied Territory
World's Largest Manufacturers of Concrete Machinery

No. 3 Aspinwall Planter

Aspinwall Potato Machinery

STANDARD THROtJGHOUT THE WORLD

Cutters Planters Sprayers

Diggers Sorters

Aspinwall Elevator Digger

Absolutely the best for the purpose intended

Aspinwall Manufacturing Co.

Guelphy Ontario

World's Oldest and Largest Makers of Potato Machinery

Aspinwall 4-Row Sprayer Aspinwall Sorter
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New Hart-Parr Manager

The Regina branch of the

Hart-Parr Company, of Charles

City, Iowa, has been united with
the Portage la Prairie branch as a

sub-branch. S. H. Ralston, whose
photograph we repro-

duce herewith, will have
charge of both branches.

He succeeds S. B. Clary

as manager at Regina,

and Mr. Gifford at Port-

age la Prairie. By this

new arrangement, Mr.
Ralston will have a large

sales organization under
his control.

S. H. Ralston has been
connected with the im-

plement business for

many years in various

capacities. For several

years he was connected

with Gaar, Scott and

Co., in Minneapolis, and
was later a member of

the Kinnard-Haines or-

ganization. He then left

the implement business

for some 'time and en-

gaged in the hotel busi-

ness in Minneapolis.

Some twelve months ago he

abandoned that line of interest

and, after a few months vacation,

he entered the Hart-Parr forces.

For that concern he was in

charge of the company's displays

at 'the eight U.S. tractor demon-

strations held last summer, and

recently completed a three

months' trip in the southern

states placing jobbing contracts

for his company. With a long

experience in the tractor busi-

ness, Mr. Ralston should be a

valuable asset in West Canadian

territory for the Hart - Parr

Company.

ion for cars in operation to-day

represents a capital investment
of $150,000,000.

And the vast amount of those

sales was on a cash basis or nearly

so. There is no getting away
from the fact that the au'tomo-

Auto Business in Canada

There are now twelve Canadian

automobile concerns in Canada,

with an estimated output for

1917 of $50,000,000. In addition

there are tire concerns, oil com-

panies, woodworking companies

and wheel and body building

concerns. Each of these adds 'to

the turnover, which, it is safe to

say, counting subsidiary indus-

tries, will do a total business in

1917 of not far below one hun-

dred million dollars.

During 1916, statistics show
that 116,365 automobiles and
commercial cars were registered

in Canada. At the end of 1914

there were only 63,223 ; at the

end of 1915, 83,147. This means
that 33,218 cars were added to

the national total in 1916, an in-

crease of 40 per cent. Taking

$1,250 as the average price paid

for an automobile or truck, the

total expenditure of the Domin-

S. H. RALSTON, Hart-Parr Co.

bile industry started out in the
right way. In the implement
business, we still sell implements
on time, these implements pro-

ducing wealth which is invested
in automobiles—on a cash basis!

The unpaid implement is too
often being used, while the

money it helped to earn has been
paid out to the ubiquitous auto-

mobile salesman. As the poli-

tical enthusiast says
—

"it's time
for a change in our way of run-
ning things."

Buy a Certificate

To the dealer with some money
to invest, the War Savings Cer-
tificates, now being offered by the

Canadian Government, oflfer a
very sound and profitable invest-

ment. Following are 'the main
features regarding those certifi-

cates, which may be obtained at

any bank or money order office

:

The new War Savings Certifi-

cates which have been created by
thQ government to encourage
thrift and economy and to give
everyone an opportunity 'to assist

in financing our war expenditure,

are now on sale at every bank and
money order post, office in Can-
ada. The $25 certificate sells for

$21.50, the $50 for $43, and the

$100 for $86.

As an investment these certifi-

cates offer many attractive feat-

ures—chief of which are 'the

absolute security and the excel-

lent interest return. For every

$21.50 lent to the government
now, $25 will be returned at the

end of three years.

There are two other features

which are especially iti'teresting to

small investors.
. First, the cer-

tificates may be surrendered at any
time, if the buyer should need his

money; and second, each certifi-

cate is registered at Ottawa in the
buyer's name and, if lost or stolen,

is therefore valueless to anyone
else.

The person who honestly saves
to the extent of his ability and
places his savings at the disposal

of the government by purchasing
these certificates, may feel that he
is having a direct share in feed-

ing, equipping and munitioning
our Canadian soldiers, who are so
nobly doing their part.

Another Advance in Cream
Separator Construction

The cream separator is a ma-
chine now so generally in use on
the farm that any new improve-
ment in separator construction is

sure to attract much attention

among both separator users and
separator agents.

The De Laval Comp-
any, which perfected

the first cream separ-

ator, and which has al-

ways been a pioneer [skimmilk

in making separator

improvements, is now
announcing through its

advertisemen'ts in farm
and trade papers all

over the country a new
and greatly improved
machine, which, it is

claimed, has many ad-
vantages over previous
styles.

Among these advant-
ages, the new self-

centering bowl, said to
be the greatest improv-
ment in cream separ-
ator construction in

many years, is the big
feature. The new bowl THE NEW
gives greater capacity,

skims closer when running cool

milk or skimming a heavy cream,

and because of its manner of

support on the detached spin-

dle, will it is stated, run true and
do perfect work much longer than

any previous bowl.

The new machine has many
o'ther advantages, such as an im-

proved automatic oiling system

and a bell speed indicator that in-

sures operation at the proper

speed. Dealers who handle the

De Laval line have never lacked

features to talk about, and this

year they will have more than

ever . Catalogues fully describing

the new machine can be obtained

from The De Laval Company's
office in Winnipeg upon request.

Hail Insurance Rates Unchanged

At a meeting of representa-

tives of all the companies hand-
ling hail insurance in Western
Canada, held in Regina on Feb-
ruary 20th, it was decided that

no increase should be made in

the rate of 6 per cent. Owing to

the extraordinary losses of the

companies last year, an advance
in rates was expected.

At the meeting a Hail Insur-

ance Underwriters' Association
for the three western provinces
was formed, with H. E. Ander-
son, Moose Jaw, president; C.

W. Bolton, Saskatoon, vice-

president, and H. H. Campkin,
Regina, secretary, wi'th an execu-
'tive of W. Middleton, Winni-
peg; E. Whitely, Calgary; C. W.
Bolton, Saskatoon; J. Smart, of

Moose Jaw, and L. Walker,
Regina.

Busy Times in Alberta

The Buckeye Machine Co.,

Calgary, has extended its plant in

order to manufacture grain grind-

1,

OUTLET

AM "OUTLET;

IM-MILK OUTLET'

DE LAVAL SELF-CENTERING BOWL

ers, gasoline engines, pump jacks,

etc. This concern are distribu-

tors in Saskatchewan and Alberta

and B.C. of 'the Sharpies suction-

feed cream separator.

At Medicine Hat, the Alberta

Rolling Mills are busy manufac-
turing bar and band iron, bolts

and nuts, while the Alberta

Foundry Company has been work-
ing day and night. The Medicine
Hat Pump and Brass Company
report activity in special lines and
a fair business in pumps and
windmills. The Dominion Har-
vester Company has removed its

plant 'to temporary quarters at

Redcliff, and is busy in its line of

harvesting machinery.

A man may have an iron will

without being pig-headed.
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Are You Going to Build tiiis Spring?
IF SO—

You owe it to yourselves to consider carefully the many advantages to be
gained through using Hollow Tile for your walls. The first cost exceeds
but very little that of wood, and is cheaper than stone, brick or concrete.

The result is a permanent fireproof building, which is of vital considera-

tion, particularly where a high pressure water system is not available.

Furthermore, as the Hollow Blocks comprise two dead air spaces, you
secure the very necessary insulation against the extreme temperatures of

this climate.

Dairy Bam, Silos and Milk House Built of Hollow Tile

To Dealers: Our Products Offer You a Valuable Agency

Advise us promptly of buildings to be erected in your territory, and we
will demonstrate the profit to you.

DOMINION FIRE PROOFING COMPANY, LTD.
SALES AGENTS

503 Confederation Life Building, Winnipeg

Alberta Clay Products Company, Limited, manufac-
turers

TheTwo Best Picklers
on the Market

—

THE AUTOMATIC
GRAIN PICKLER
A Big Opportunity for tlie Dealer

This is the only machine of its kind

in use. Handles grain at the rate of 135

bushels per hour. Light in weight. Per-

fect in action. Fully guaranteed. Sub-

stantially built. Thoroughly soaks, turns

over and treats the grain.

GET THE AGENCY FOR
THESE MACHINES

The Lincoln Smut Cleaner—
a Perfect Pickling Machine

MADE IN TWO SIZES:
No. 3 macliine handles 30-50

bushels per hour; No. 4 50-75
bushels. Sold on a positive guar-
antee to prevent smut.

This machine separates smut
balls, wild oats, king heads, ^nd
all light seeds from wheat, als<

wild oats and all light seed from
barley. Grain is thoroughly
pickled, dried and elevated to

wagon box. Automatic skimmer
is an exclusive feature. Strong
heavy construction. Rustles
solution tanks of large capacity

Cushman Motor Works of Canada, Ltd.
Builders of light weight, high grade Gasoline Engines for all Farm Power Work

Dept. E., Whyte Ave. and Vine St., Winnipeg

"Nelson" Galvanized

GRAIN PICKLER

ALL GRAIN THOROUGHLY IMMERSED AND NO SOLUTION WASTED

Can you think of anything more simple and efficient? No cranks to turn or
parts to get out of order. You simply put solution into pickler, shovel in

grain, give pickler one quarter turn to let grain drain a few seconds, then
dump and turn pickler back into position for the next lot of grain. One
man can easily pickle 100 bushels per hour. Pickler can be placed in wagon
box, as shown, or on stand in granary.

Price, $11.00 F.O.B. Winnipeg; $11.25
F.O.B. Saskatoon; $11.50 F.O.B. Calgary.
Net Cash with order. We guarantee every
pickler to work satisfactorily or money

refunded.

Dealers: Order now as this seasdn's supply is limited

Sole Manufacturers and Distributors:

|lHHH
Good Agents Wanted

Please send particulars to

The Metal Shingle and Siding

Company, Limited
Winnipeg

'J

Saslutoon Calgary

Name.

Address U

The Metal Shingle & Siding Co. Ltd.

WINNIPEG
LBJKJlBjrMI

DEALERS!

Cut Illustrates 10 H.P. Type "Z" Engine

-Morse
Type "Z" Engine

Is an engine brimful of power—performing the most farm work at lowest

cost—an engine which successfully uses kerosene and other cheap fuels as

well as gasoline. Strong, durable, economical and backed by the reputa-

tion of this well-known firm. It sells readily and makes good with your

customers.

li H P., 3 H.P., 6 H.P. and 10 H.P.

Write for Complete Information at once

The Canadian Fairbanks-Morse Co., Limited
SASKATOON iWINNIPEG CALGARY
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Past and Present in the Wagon Industry

In the United States there are

to-day in round numbers 21,166,-

000 horses on farms, and. 4,565,000

mules and 3,182,700 horses in the

cities of that country—a total of

28,913,709 — and in 1900 there

was only eighteen million horses

in the United States. This cer-

tainly does not look as though

the horse was a dying quantity,

and the advance in horse popula-

tion shown holds, to a lesser de-

gree, in Canada. This being so,

it stands to reason that the imple-

ALL RAILROADS USE

The'Eclipse'Windmill

Jtt^ Why?

^^B^B^^MKJ^y It Pumps more water
^^^H^wH|^^ for less money than any
^^BHP*^ steel windmill built.

^1 ' Strong, Light. Durable
trVlgpjitoifc WOOD WHEEL permits

slow speed and direct
B-JI stroke, doing away with
B [I destructive h*dh ^need and
" troublesome gearing.

Very few wearing parts—hence less atten-
tion necessary.

DONT SELL A WINDMILL UNTII. VQU
KNOW MORE OF THE "ECLIPSE."

Write for Free Booklet

The Canadian Fairbanks-Morse Co., Limited

Saskatoon WINKIPEG Calgary

ment and vehicle dealer is, in the

future to do a good, steady trade

in the sale of wagons and ve-

hicles.

There is little doubt that in the

wagon business the dealer has

brought manufacturers into close

competition, with the result that

the fabulous prices of early days,

which were paid for wagons of

crude and homely construction,

have now been more than cut in

half, while the product is better

than ever before.

Wagon Factories in the Past

Less than fifty years ago there

were no wagon factories worthy
the name, although our oldest

institutions had their inception

about that time, and some few a

little earlier. Timber was large-

ly cut by the manufacturer him-

self, or under his direction, but

the rapid settlement of the coun-

try brought with it increasing de-

mands, requiring the use of ma-
chinery, and so the factory wagon
made its debut.

The factory-made wagon was
not met with open arms. In fact

for many years later the term

"factory-made" was a by-word

that required the most careful

selection of tnaterials q,nd the ut-

most pains to render obsolete.

With the early manufacturer,
the wagon question was largely

one of how to supply the demand,
as an abundance of material was
near at hand. The anxiety to get

land cleared and under the plow
caused much waste, and for many
years wagon stock was a very
cheap commodity. But as com-
petition increased for the manu-
facturer the advantage he gained
in low prices was given to his

trade in lower prices, for it

seemed a far distant day to the

limitation of timber supply.

How Costs were Established

Prices for wagons made in the

early day were not established on
the basis of cost, plus profit, but
largely what could be gotten for

them because of the demand—in

fact, at that time, the questions of

material and labor costs were an
easy problem, and little or no
consideration given to anything
beyond it. As the supply caught
up with the demand, efiforts were
made to maintain price by the ad-

dition of spring carts, lazybacks,

patent end gates, box side braces,

truss axles, top boxes, etc., which
the introducer endeavored to

charge for but finally donated, be-

cause his "competitor" did and
so the prices of wagons continued
their downward course, but it

forced some very pertinent facts

upon the manufacturer; one of

which was that he could no
longer donate "improvements,"
neither could he manufacture at

less cost without cutting the

quality of his goods, and the

trade would not stand for that.

He found, also, that materials

and labor were only part of his

costs, and that since' the good old

days, when he worked twelve to

fourteen hours at the bench and
forge, and dried his materials up
on the rafters, times had changed
and now he had a large capital

tied up in land and buildings, and
that he was compelled to keep
up with his competitors by buy-
ing improved and expensive ma-
chinery. His men demanded
more pay and shorter hours; he
could no longer attend to the sell-

ing, and a corps of traveling

salesmen and their expenses had
to be paid for; also to be able to

furnish wagons of seasoned ma-
terials he must buy it green in

large quantities and carry it for

years, paying interest and taxes

on his investment and insurance

to protect him from fire loss.

Wagon Demand Increases

Around the end of the last cen-

tury the wagon manufacturer,

and also those who supplied

him with iron, Woodstock and the

materials, awoke to the correct

kno^yledge of their costs. As de-

mand increased, the prices of
every item entering into wagon
construction soared, in some in-

stances as much as 100 to 150 per
cent. Since 1900, while in some
lines prices' have fluctuated, the
most important materials have
changed but little and Woodstock
has greatly advanced, while the
effect of the present war has had
a great effect to still increase
hardwood prices.

Changing conditions forced
new economies in manufacturing,
and to-day the wagon factory
that is up-to-date not only has a
large stock of materials and im-
proved machinery, but has a
system of continuous cost ac-
counting that eliminates all the
old time guessing, so that wagon
manufacturing to-day under mod-
ern methods can be said to have
reached as high a plane as any
line in existence.

The wagon cannot be made as
the binder, rake and some other
implements of one pattern for
any district or territory, but the
wagon man must know the condi-
tions that exist in every locality

and make his product to conform
to what is necessary. The
wagons of the south differ in
track and construction from
those in the middle west, other
patterns are demanded east, while
an entirely different wagon is re-

quired in the mountains of the
west.

This difference of construction
and equipment, the large variety
of widths and thicknesses of

tires, various tracks, heights of

wheels, styles of painting, and
also many unnecessary things
that add to the expense of manu-
facture (but have been demanded
by the dealer), have combined to

make it one of the most compli-

cated of lines to-day. Concerns
of expert accountants who have
made bids for installing cost

systems in wagon factories have
lost money, confessing that in

making their estimates even their

experienced eyes were deceived.

Timber Question Important
Probably no more serious

problem confronts the wagon '

and vehicle manufacturer than
his timber supply, and as he must
anticipate his wants several years

in advance, he never really stops

buying, no matter what the

market is, for for every dry stick

must be replaced by a green one
in season. He cannot wait a

favorable turn of the market, as

is the case with the manufacturer
who uses iron and steel only. It

is true, of course, that these

statements do not mean that

wood construction is passing

from the wagon industry, for

there is yet in reserve forests of

GASOLINE AND
0IL1BARRELS

Shipping

Storage

Half

WRITE TO-DAY FOR FULL PARTICULARS
AND PRICES OF THIS PROFITABLE LINE.

Winnipeg Ceiling and Roofing Co., Limited
Manufacturers oj Sheet Metal Building Goods and Farm Specialties

P.O. Box 3006 F.I. Winnipeg, Man.

PEERLESS LAWN FENCING
fH A BEAUTIFUL lawn fence gives any piece of property that symmetrical, pleas^

I in^, orderly appearance that not only affords its ovmcr a keen sense of pleasure
H and satisfaction while occupying the premises, but when offered for sale, it brings

a better price. It's an investment—not an expense.

V

l^nHances Property Values

PeeHess Ornameniai Fencang
is made of strong, stiff, galvanised wire that will not sag. In addition to galvanizing,

every strand is given a coating of zinc enamel
paint, thus forming the best possible insurance
against rust. Peerless Ornamental Fence is

made in several styles. It's easy to erect and
holds its shape for years.

A postal addressed to either ofilce will bring
oar free catalog giving full description of orna-
mental, farm and poultry fencing, and farm gates.

The BanweiUHoxie Wire Fence Co., Ltd.

Winnipeg, Man. Hamilton, Ont.
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good materials, but they are

farther from the railroads and of-

ten in sections only accessible at

certain times of the year, adding

greatly to the expense of timber

production.

The dealer in vehicles can us-

ually find a true barometer of the

fluctuations of wagon prices by

watching the market as regards

labor and material. Factory fa-

ciHties and equipment have

reached that stage where even a

large volume cannot produce but

a very slight economy, conse-

quently if quality is maintained

such advances as occur in ma-

terial and labor must be paid by

manufacturer, dealer and farmer
,

alike.

Prices in the wagon industry

do not fluctuate because of any

peculiar advantage one factory

has over another, similarly equip-

ped, for in seeking materials

every wagon factory is practi-

cally on a level, and in methods

of manufacture they can secure

the same improved machinery.

Still a difference does exist, and

always will, in the character of

materials used and the amount of

labor and care put into the

wagon.

No greater example of this is

evident than in the comparison

afforded between the mail order

jigger-built, scrimped material

wagon sold by such concerns, or

the low-price rig produced on the

"farm to factory" plan. Some of

these wagons are scarcely strong

enough to reach the farm so loud-

ly talked of in their advertising

descriptions.. When such wagons

are compared with a good, stan-

dard wagon with a reputation

behind it, it is strange to think

that any farmer can use sense in

purchasing the low price wagon.

We are nearer than ever before

to that time when the grade of a

wagon can be judged by its sell-

ing price. Competition no longer

permits any brand to maintain a

higher price without real value

to the consumer to justify it, and

it is also patent that if extra ma-

terials are used and more work

put upon it, the manufacturer

must have a price in keeping with

the extra value given.

All that is necessary is to load

the mixer with the various kinds

of material, but at times the

workmen were prone to let the

adjustments of the machine get

out of order and to feed too much
sand or too much cement. Hence,

there came to be developed what is

known as the "batch mixer" in-

stead of the continuous type,

wherein the operator as well as

the inspector controls every in-

dividual batch which goes through

the mixer.

These machines have become
very popular, particularly in the

smaller sizes, for when the batch

has been run through, that is all

that is necessary to be done and

the machine can be washed out

and cleaned ready for use at

another time.

In selecting a concrete mixer

which could be used by large

farmers, township supervisors,

road commissioners, as well as the

average city contractor, special

pains should be taken to ascertain

the various features which would
make each of the respective ma-
chines offered desirable to the

purchaser. Dealers in many lo-

calities have specialized in this

line and found it profitable.

The farmer, road supervisor, or

town contractor will find there is

no part of the year when a con-

crete mixer cannot be used, be-

cause there is no need for con-

creting to be stopped at the

approach of cold weather. Even in

the severest weather it is only

necessary to heat the sand and
possibly use a little common salt

in the water. To get results, how-
ever, from any mixer it must be

remembered that the man behind

the mixer controls the real value

of the product.

The Utilization of Straw

Baron Shaughnessy, of the

C.P.R., has authorized a well

known analytical chemist to

undertake a thorough research

with regard to the utilization of

the straw of wheat, oats, barley

and rye. It is felt that there is a

hideous waste in the practice of

burning our straw. The Com-
mission of Conservation suggests

the production of artificial fertili-

zers in Canada as a future means
of greater agricultural produc-

tion, but before any of these steps

be taken, it might be advisable

for the dealers and farmers

throughout Western Canada to

investigate the straw spreader.

The Application of Concrete

At the present day we find con-

crete adapted to paving, curbing,

sidewalks, house foundations,

barn floors, culverts, fence posts,

etc. This has lead to a demand
for concrete mixers of a smaller

size than heretofore. On account

of the ease with which concrete

may be substituted for wood, be-

cause of the increasing cost of the

latter, there is an ever growing-

interest in this class of machinery.

PREPAREDNESS PAYS!
The Labor Problem that will confront Western Canada dur-
ing the Harvest of 1917 will create an enormous demand

for machinery to replace man-power. In the lead are

STEWART SHEAF LOADERS
A lack of competent help will further in-

crease the high cost of hand-pitching. Two
bushels per acre are lost by this method

of loading. Stewart Sheaf Loaders do
not shell the grain; pick up

all the loose grain between
the stooks and absolutely

CLEAN ^THE FIELDS.

SAVES

MEN,

TEAMS,

TIME

AND

MONEY
LOWERS THE

COST OF HARVESTING

Dealers : Place Your Contracts Now !
By so doing you ensure delivery of our Improved 1917 Model. Send us
your name and address, and we will show you how hundreds of satisfied

Stewart Sheaf Loader farmers in Manitoba, Saskatchewan, Alberta,
Minnesota and North Dakota have saved from $20 to $30 daily during
harvest. Co-operate with us and gain the goodwill of your customers.

THE STEWART SHEAF LOADER CO., LTD.
470 MARTIN AVENUE WINNIPEG, MAN.

Knock-Out Mail-Order Competition
MECO Engines are unquestionably the greatest engine value you can offer your

customers. Reasonable in price; have every desirable feature of design and con-

struction. Simple, substantially built, medium weight. Center-fire ignition; valve-

in-head design. Safety spark shift—start easily. Easy to operate. Low fuel

consumption.

Made in Sizes: 2, 3, 4, 6, 8 and 12 Horsepower
No matter what engine Une you are handUng, you should investigate MECO

prices and MECO quality. These four-cycle, water-cooled engines, durable and de-

pendable under all conditions, will secure you the bulk of the

engine business in your vicinity.

SPECIAL PRICES TO DEALERS

Our prices will interest you. Don't delay; write at once for

full particulars. Distributors:

The John Stevens Company, Ltd.

661 HENRY AVENUE, WINNIPEG
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THE OFFICIAL ORGAN OF THE
INTERPROVINCIAL RETAIL IMPLEMENT DEALERS' ASSOCIATION

AND
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The Value of Cultivation

Thorough cultivation means the

treatment of the soil by labor and

skill, so as to obtain from it the

best possible crops of various

kind that the land is capable of

producing. In Western Canada
we see a great deal of inferior cul-

tivation—possibly owing to the

restricted time at the farmer's dis-

posal. We are, in many cases,

prone to criticise the antiquated

methods employed by 'the farm-

ers of Great Britain, and we de-

plore their method of using so few
power implements, and of evading

the use of our friend the disc

harrow.

Let us not forget that the farm-

ers in the United Kingdom are

able to produce an average yield

of wheat from 30 'to 36 bushels per

acre, whilst in practically virgin

soil in both North America and
Australia the average production

is somewhere around 11 bushels.

It must be admitted that a large

area of land in Great Britain has

lost its producing power 'through

continuous cropping. Farmers in

that country have, however, been
growing grain crops continuously

for hundreds of years without ex-

hausting the soil, or materially re-

ducing the yields either of grain or

of root crops. A hundred years

hence, will the fields of Western
Canada show the same mainten-

ance of fertility? They will not,

in the vast majority of cases, un-

less the cultivation used is of a

better type than is in vogue to-day.

One of the principal agencies con-

tributing to the superiority of

farming operations in Great Brit-

ain is the thoroughness with
which every farming operation is

executed. Thorough cultivation

simply means a system whereby
the best crops are obtained year

after year from the same land

without impoverishing the soil of

its virgin fertility.

The primary object of cultiva-

tion is to aerate the soil, and sup-

ply it with a sufficient quantity of

moisture. In order to aerate the

soil it must be thoroughly pulver-

ized. If the depth of cultivation

is increased by deep plowirfg, the

quantity of soil that is opened up
to the action of the air becomes
enormous.

Deeper plowing is the basis of

thorough cultivation, and the im-
mense importance of this has been
fully demonstrated. To the man
who has become accustomed to a

system of superficial cultivation,

the results following deep plow-
ing and subsequent stirring of the

soil are almost incredible. Farm-
ers who have tried deeper cultiva-

tion have, at 'times, become dis-

appointed with i'ts first results,

mainly because the sub-soil was
brought to the surface too quick-

ly. They forget that before the

subsoil becomes suitable for sus-

taining vegetation, it requires ex-

posure to the action of the air to

sweeten it. The dealer should

lose no opportunity of pointing

out to hjs customers the value of

deep cultivation, and of 'thorough

cultivation. In selling tillage

tools, a knowledge of their adapt-

ation to thorough cultivation is an
excellent aid to the dealer.

The Thoughtless Male
The average farmer, possibly

without thinking, is apt to be
selfish. As a rule he is willing to

buy new plows, disk-harrows,

rakes, or any tools that will make
his own work easier, yet he will

often neglect to spend anything
more than he is absolutely forced

'to make easier the day's work for

his wife ! That is why you will

generally find it a hard proposi-

tion to get a farmer interested in

the sale of a hand or power wash-
ing machine, unless his wife is

along. But if you get the lady
herself into the store you can
usually make your talk tell

!

The same reasoning applies to

the sale of a water supply system
or a kitchen cabinet. A small en-

gine will often make the day's

work ever so much easier for the

farm woman. This is one case
where any dealer is perfectly

justified in paying some attention

to another man's wife, for he is

doing a humanitarian act if he can
relieve the poor woman of that

much of the drudgery of her
wearisome life.

The 'truth is that there are com-
paratively few farmers who could
not purchase at least one of these

outfits for their wives if they
really desired to, and it is Up to

you as a dealer to create that

desire.

The Repair Season

Right now dealers should im-
press upon the minds of their cus-

tomers that preparedness for the

spring rush means "repairedness."

This is the time for farmers to

overhaul their farm machinery in

preparation for the busy season.

If the implements and machines
are gone over now, repairs re-

quired can be located and orders
placed early so that the dealer will

have time to get such parts as he
may not have in hand. The farm-
er talks much of repair service,

bu't he should give the dealer a
chance to co-operate by asking
for machine repairs early.

The more preparation your cus-

tomers make now, the less will be
required when the fields are ready
.fqr plowing, tillage and seeding.

Educate your customers to the
policy of getting repair parts

early. Better for 'them to over-
haul their equipment during win-
ter than to wait until the last

moment to place the order for a
part which possibly cannot be got-

ten without considerable delay.

Line up your repair requirements,

now.

t

A Declaration of Faith

The Estevan Mercury poin'ts

out that Saskatchewan has 'two

parliaments. One assembles at

Regina, "supposedly elected by
the people." As this newspaper
says: 'This week there is assem-
bled in the neighboring city of

Moose Jaw another parliament.

Can anyone confidently assert that

he knows which of these two par-

liaments is the real thing? Who
is governor of ^ Saskatchewan,
Dick Lake or J. A. Maharg? If

these two bodies may pass con-
flicting legislation, which would
have precedence—the Martin
Government or the G.G. Associa-
tion?"

Almost as an answer to the
Mercury scribe, comes the words
of Hon. C. Dunning, provincial

treasurer, at the Moose Jaw par-
liament. He said, if the daily r

press quotes him correctly

:

"Whatever I am in a public
way, this organization has made
of me. . . . Whatever principles

I hold, this organization has in-

stilled into me. Whatever ability
'

I have, this organization ht^j
given the opportunity to develop.

I would be a poor man if after

that I ever became false to these
principles. ... - Of the 54 mem-
bers of the Saskatchewan legisla-

ture, 37 are farmers.

"There are, then, enough farm-
ers in the legislature, and if they
are not of the right kind you must
see that it is your own fault."

How the words of adulation em-
bodied in this declaration of faith

by the Hon. Dunning must have
inflated the bosoms of the grain
growers. "What I am this or-

ganization has made me." The
Estevan Mercury is right ! Do the
business interests of Saskatche-
wan, outside co-operative effort

by the grain growers, doubt which
parliament rules in that province,

with the 54-37 ratio against busi-

ness enterprise ? When a man

—

rather when some fifty men—get
their mental development, princi-

ples, yea, even 'their back teeth,

from an organization, what are
they and the Hon. Dunning repre-

senting—the organization or the
people? The answer is obvious

!

Machinery in Great Britain

On the 23rd of February, the
British Government published a

lengthy list of imported commodi-
ties which are now forbidden en-

'try into Great Britain. Amongst
others were all types of agricul-

tural machinery. In view of the
fact that light tractors and engine
plows are urgently required upon
British farms in order to replace

man-power on the land, it is likely,'

that permits will be granted by
the British Board of Trade to

bring in machinery by such ship-
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ping as may be available over and

above the necessity demanded by

the importation of food stuffs.

It may not be generally known
that the manufacture or repair bf

all vehicles for mechanical 'trans-

port or traction is absolutely pro-

hibited in Great Britain without

a permit issued by the minister of

munitions. This affects the pro-

duction of gas engines, motor cars

and motor 'trucks', motor wagons,

etc. Work required on govern-

ment contracts is, of course, ex-

empt from this order. This, we
believe, is primarily aimed to

restrict the sale of motor vehicles

to the general public, presumably

to conserve the supplies of oil

fuel.

As a matter of fact the British

Board of Agriculture have on

order a very large number of

tractors from America, for which

it is considered shipping facilities

will be furnished. Arrangements

have been made whereby these

will be kept in repair, while they

will be operated by skilled drivers

who have been placed in schools

of instruction by the war agricul-

tural committees. The govern-

ment will see to an adequate sup-

ply of fuel and lubricating oils for

these tractors on British farms.

The Freight Problem
While the farmer is being im-

pressed with the necessity of

working for maximum yields, both

in Canada and the United States,

there exists a large demand for

new implements, especially for

tillage operations. In the United

States all central and eastern

roads have embargoes. All roads

are short in cars and motive

power, causing long delays after

the goods are shipped. Empty
cars are lying wedged be'tween

loaded ones at terminal points,

but cannot be gotten out.

Notwithstanding the needs of

the agricultural communities in

that country, agricultural imple-

ments have been classified as slow
freight. This situation more or

less affects the supply to Western
Canada of U.S. machinery. Early

spring inevitably brings a rush for

required machinery, for the

farmer is a notoriously slow
buyer until the last moment.

If more agricul'tural production

is required in the States, it would
seem that it will be necessary that

implements be put on a preferred

list as regards speed of transit. It

is a strange fact tha't automobile
manufacturers, who are producing
what may be termed luxuries, are

financially able to keep car chasers

on the road and to get special

equipment for their product. A
loud complaint is heard in the

U.S. implement industry for

empty cars—which are no't forth-

coming.

In Canada one cannot estimate

the loss suffered by the public

during the past year because of

the inability of our railways to

handle the traffic offered for trans-

port. Embargoes have been an

almost daily occurrence, being

taken on and off both carload and
less than carload traffic. The
roads complain that they cannot

get labor—but the public are not

informed whether or not the rea-

son is that they will not pay for

tha't labor.

Manufacturers have had to pay
top prices to secure labor; surely

the railroads could do likewise.

The railroad officials have done
their best to serve the public with

the machinery available, but they

seem to have largely underes'ti-

mated the increased demand for

raw materials for new industries

of different kinds, and also the

power equipment necessary to

handle even the normal traffic of

the country.

Under the Railway Act, rail-

road companies are required, with-

out delay, to receive, carry and
deliver all traffic offered for car-

riage, and must furnish necessary

equipment for so doing. It is con-

tended by the manufacturers that

the freight situation could be

solved to a great extent if all the

locomotives available were util-

ized. Evidently the mobilization

by registration of men formerly

employed on the railroads is a

step in the right direction—and
better freight service will be wel-

comed by the Canadian West.

The Spirit That Pays

Every man has his faults just

as every rose has its thorn. But
every man has his good traits also.

Let us learn to look for the good
and speak well of our brother

dealers. If we would do this it

would improve the general good
feeling that should exist between

dealers and be for 'the advance-

ment of the general welfare of the

town or province. You can't build

up a live wide-awake dealers' as-

sociation unless the business men
stand together and are willing to

boost for one another as well as

boost the place in which their

business is located.

It is qui'te natural to boost our-

selves and in so doing we should

not forget the value of self-re-

spect, but we must not overlook

the fact that it is our duty to

acknowledge the good that exis'ts

in others.

And it is possible that if weigh-

ed in the balance the good quali-

ties of our competitor might over-

balance the evil that is the com-
mon heritage of mankind.

The same worthy motive that

promotes the individual dealer to

better his private business or to

do a public favor is not different

from the motive that prompts the

formation of provincial organiza-

tions 'to obliterate distrust and

inspire confidence among its mem-
bers and to study trade condi-

tions, so that the business of sell-

ing implements may be brought to

a higher plane.

What of the Engine?

Boiling down all 'the statistics

concerning the farm engine indus-

try, it is evident that from Mexico
to Athabasca there is, at the high-

est estimate, only one farmer in

seven who owns an engine. The
greatest scarcity in engine "popu-

lation" is in Wes'tern Canada,

which seems to show that for

every engine the dealer is now
selling he should be selling two or

three. There's lots of room for

engines, for labor is scarce and
high priced. Either in a stock or

grain community there is a de-

mand for the small engine that

should be developed systematic-

ally by the dealers throughout the

territory. The engine sold usually

brings in its wake orders for other

mai?tlines. There would seem to

b^'considerable opportunity lying

around for the engine dealer

—

despite mail order competition.

The Customer's Belief

It is the duty of the dealer in

his daily routine to show the

farmer that the machine he sells

is the cheapest machine that will

do.the work as it should be done,

wfrafll^er i'ts price. The customer

merely exercises a choice. He
has already used a plow, harrow,

drill, or whatever machine it is he

must replace. If his experience

with the worn-out machine was
satisfactory, he will naturally

want another of that particular

make. But if his experience was
not satisfactory, you can bet that

he will want to get some other

line. It is a time worn fact that

very often the cheap machine is in

the unsatisfactory class.

The Number of Cylinders

From the days of, the "one-

lunger" the automobile trade has

developed rapidly. Statistics of

150 automobile manufacturing

concerns, embracing all makes of

importance, show the preference

for the number of cylinders

quoted. Among these concerns,

52 produce fours exclusively and
43 only sixes. Twelve make only

eight cylinder cars, and five only

twelve cylinder cars. Sixteen con-

cerns make fours and sixes, and
six fours and eights. Five make
sixes and eights, and two sixes

and twelves. Three firms make
fours, sixes and eights. It will

be seen that the four cylinder car

s'till holds the lead.

P^onals

H. W. Freed has opened a

garage at Redcliff.

O. H. Morkell has discontinued

business at Rush Lake.

J. P. Houghton has opened a

harness store at Chaplin.

W. Husband has opened a gar-

age and repair shop at Alexander.

A. L. Anderson is a new imple-

ment dealer in the town of Bield.

C. G. Colgate is the name of a

new implement dealer at Rose-

town.

W. H. Gill recently opened an
implement business in the city of

Regina.

W. F. Taylor, a dealer at Morse,

has sold out his stand to Matt
Wilson.

A. Redgwick has opened a gar-

age and automobile business at

Grenfell.

J. L. Lynds has opened a garage
and automobile business in the

town of Burdett.

Dubey and Harkin, implement
dealers at Fillmore, have dissolved

partnership.

Lamont's garage is a recent

addition to the business side of

Whitewood.

E. Eichman, the dealer at Bois-

sevain, has removed his business

to Canwood.

Esplin and Pritchard is 'the

name of a new firm of implement
dealers at Kinistino.

The Balcarres Garage Co. is a

new concern recently opened in

the town of that name.

W. P. Keirn has opened a new
implement warehouse in the

thriving town of Tompkins.

W. A. Dick has sold out his im-

plement business a't Rapid City to

a dealer named Alf. Smith.

A. D. Collins has bought out the

implement business at Wa'trous

formerly carried on by F. Hart.

W. J. Phillips is now carrying

on an automobile and accessory

business in 'the town of Elkhorn.

Holmes and Todd, implement
dealers at Consort, recently

suffered a considerable loss by
fire.

G. F. Smith, the implement
dealer at Virden, has added a line

of autos to his business at that

point.

S. M. Stone has bought out the

implement business at Creelman
formerly controlled by Louis

Locke.

The Delisle Hardware and Im-
plement Co., in 'the town of that

name, has been sold out to L. E.

Jones.

W. Stevenson has bought out

the implement business at Morris

formerly carried on by C. R.

Pitman.
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John Smithers, the harness

dealer at Fleming, has discon-

tinued his store at that western

point.

W. E. Russell, a harness dealer

at Wilkie, has sold out his

business at that point in Sas-

katchewan.

The firm of Thorpe and Davies,

Asquith, has had a change in per-

sonnel. Firm name now is Davies

and Knapp.

Hodges and . Forsythe, dealers

at Mortlach, have dissolved part-

nership. John Hodges continues

the business.

M. H. Klassen, the dealer at

Herbert, has- admitted a partner.

The firm's name now is Klassen

and Sawatzky,

G. W. McPherson, the dealer at

Ha'tton, has sold out to James D.

McLean. Another meeting of the

clans, evidently.

Alfred Sissons has discontinued

his implement warehouse at Elva^

and has also sold out his stand at

Pierson to Rob't. Dougall.

D. H. Palmer, of the Sawyer-
Massey Company, Hamilton, Ont.,

was a visitor to the tractor show
recently held at Kansas City.

John Hughes has bought out

the hardware and implement busi-

ness at Robsart formerly carried

on by Melena and Hellinger.

A new concern has been incor-

porated a't Francis, by name the

Francis Motor and Machine Co.

Capital of the concern is given as

$20,000.

W. Pringle and N. Gray, own-
ers of the Wilkie Auto Repair

shop, in Wilkie, have dissolved

partnership. Nat. Gray will con-

tinue the business.

R. A. and G. H. McKellar, im-

plemen't dealers at Elrose, have

dissolved partnership. R. A.

McKellar will in future carry on
the business alone.

J. F. Walker, the popular imple-

ment and automobile dealer at

Portage la Prairie, has been

elected vice-president of the Mani-
toba Motor League.

Jarvis and Hammond, imple-

ment dealers at Red Deer, have
dissolved partnership, J. W. P.

Hammond continuing the busi-

ness in that town.

The firm of Norwood and
Stewart, auto dealers at Rosebank
has had a change in name. It is

now carried on under the title of

Gibson and Stewart.

T. A. Pelton, the implement
dealer at Cadillac, has taken a

partner into the business. It now
is carried on under the name of

Dandurand and Pelton.

F. Adam, Camrose, has secured

the agency for Alberta for the

Mak-a-Tractor automobile attach-

ment, manufactured by the E. G.

Staude Co., St. Piaul, Minn.

The firm of McKenzie and
Wright, dealers at Neville, has

been broken up, the partnership

being dissolved.- Glen Wright
will continue the business.

The warehouse at Champion,
formerly occupied by the South-

ern Alberta Implement Co., has

been purchased by Frank Ander-
son, agent for McLaughin cars at

that point.

H. F. Anderson, manager of the

Tudhope-Anderson Co., Winni-
peg, recently returned from a trip

which included North Battleford

and other cities in Northern Sas-

katchewan.

O. F. Berkey, formerly man-
ager for 'the Canadian Moline
Plow Co., at Winnipeg, has been

appointed manager of the Chicago
branch of the Oakland Motor Co.,

Pontiac, Mich.

J. Morcombe, the implement
dealer at Cypress River, was a

visitor to Winnipeg during the

Bonspiel. He paid us a visit and
had a chat over trade conditions

in his district.

E. E. Lyday, manager of the

Maytag Co., Winnipeg, is at pres-

ent in Eastern Canada on business.

He looks forward to good sales in

eastern territory for the products

of his company.

The Deyo Macey Engine Co., of

Binghampton, N.Y., has moved its

factory to Toronto. This concern

manufactures gas engines for farm
and factory use, and has received

large war contracts.

Foundry Products, Ltd., is the

name of a big foundry concern

recently incorporated in Calgary.

This concern will have a capital of

half a million, and will go exten-

sively into the iron and steel

business.

Edmund Burke, formerly man-
ager of the credit bureau for the

International Harvester Company
of Canada, has been appointed

general agent at Cedar Falls,

Iowa, 'to succeed H. A. Jetmore,

who has been transferred to

another territory.

Congratulations to L. C. Bur-

nap, the popular machine man
at Barons, who recently cele-

brated his fiftieth birthday. Mr.

Burnap is reeve of the municipal-

ity, and is a moving spirit in all

that goes to making his town big-

ger and be'tter. May he carry on
for another half century

!

E. B. Sawyer, president of the

Cushman Motor Works, Lincoln,

Neb., recently returned to 'the

home office of his company after

a trip through southern and
south-eastern territory in the

United States. Mr. Sawyer also

visited Cuba, where the Cushman
agency has distributed a great

many of the famous light-weight,

high-speed engines manufactured

by the company.

A new company incorporated at

North Battleford is the A. Stanley

Jones Blower Co., capitalization

of the concern being given as

$20,000. The head of the organi-.

zation is A. Stanley Jones, 'the

manufacturer of a line of indi-

vidual threshing outfits.

The annual statement of Car-

riage Factories, of Montreal,

shows a balance of $5,000 in ex-

cess of depreciation and bond
interest. The profit and loss bal-

ance shows as $307,000. James
B. Tudhope, of Orillia, Ont., is

president of the cornpany.

The Richardson Grain Separ-

ator Co., Minneapolis, are estab-

lishing a factory in Winnipeg for

the production of their lines of

grain elevating and cleaning ma-,

chinery for use in large elevators.

They expect to do a large busi-

ness in the Canadian West.

We had the pleasure of a visit

during Bonspiel from our old

friend, J. McEwen, the popular

dealer at Togo. Mr. McEwen was
in Winnipeg looking over the

various lines he handles, and looks

forward to a busy spring and sum-
mer business in his territory.

S. S. Lewis, vice-president of

the Tudhope-Anderson Co., at

Orillia, Ont., recently spent four

or five days in Winnipeg looking

into business conditions in West
Canadian territory. Mr. Lewis
looks forward to a busy selling

season for the various branch

houses of the Tudhope-Anderson
organization 'throughout the Can-

adian West.
Harvey W. Cockshutt, Brant-

ford, Ont., 4th C.M.R., was re-

ported missing on June 2, 1916,

and is now reported officially be-

lieved killed in action. Graduat-

ing from McGill University in

1905 he entered the Cockshutt or-

ganization at Brantford. Later

he came West and occupied the

post of department manager in

both the Winnipeg and Regina
branches of the company, return-

ing to Brantford to occupy the

position of sales manager.

Free Importation Allowed

The following materials used

by Canadian manufacturers have
recently been transferred to the

list of goods which may be im-

ported into Canada free of duty:

Rolled iron or steel hoop, band,

scroll or strip, number fourteen

gauge and thinner, and rolled iron

or steel sheet, when imported by
manufacturers for use only in

their own factories in the manu-
facture of galvanized iron or steel

hoop, band, scroll, strip or sheet.

We Help You
Close the Sale

That's a part of "Acme" service tc

dealers—one of the reasons why
"Acme" sales for 1 9 1 5- 1 6 were 60%

above the previous season's record. We have devised and put into

action a strong follow-up system that turns inquiries into sales.
And, inquiries are reaching us by thousands from the four millions of
farmers who are reading "Acme" advertising.

"Acme**
Pulverizing Harrow

makes a perfect seedbed in all types of soils. "The coulters do the work." They
crush clods, level, pulverize and turn the soil twice—all in one operation. They fill

air-spaces, compact the lower soil and leave a nice dust mulch at the top. There's
an "Acme' for every purpose.

Send at once for dealer's contract. '

DUANE H. NASH INC.
107 ELMSTREET, Millington. Nsw Jersey

JOHN DEERE PLOW CO.
GENERAX. AGENTS

Winnipeg Regina
Calgary Sasicatoon

O&aSizesSto \7Vzh.

'*The Coulters

Do the Work'*
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Special Features
ROLLER BEARINGS

IT IS FLEXI BLE!

Ends of hubs of wheels

are chilled— reducing

end wear, therefore a

new Boxing will fit an

old wheel.

There is no Implement

More

Valuable

on aFarm
THE FLEXIBLE FLEURY PULVERIZER, WITH TONGUE TRUCK

A Pulverizer is used to great advantage on freshly broken land, in rolling down flat and solid

the turned over sod, which rots much more quickly and completely. Its great value is in its

use for compacting the soil about the roots of plants, thereby promoting capillary action that

keeps a flow of moisture from below. Soil will not drift after using a Pulverizer.

Send usYour Prospect List—we will Mail Them Appropriate Literature

DEERE FLEXIBLE, MODEL B DISC HARROW

The John Dasre Modal B Disc Harrow is not only superior

in construction to other discs, but there is also one most
important diffsrence in principle that PLACES THIS MA-
CHINE IS A CLASS BY ITSELF—ITS FLEXIBILITY.

It is a high grade ,
spring pressure , flexible Harrow . Notice

third lever, with powerful spring pressure.

molInitill.

DEERE JUMBO GRUB BREAKER

No flexibility about the JUMBO! It is built for HEAVY,
STONY, GRUBBY POPLAR, or other Brush Lands. It is built

of steel and must be as strong, as its name denotes.

It is strong enough, and built to stand the pull of high-
powered engines. Cuts a furrow 24 inches wide, and any
depth up to 10 or 12 inches.

The Deere Standard of Quality—The John Deere Plow

MR. DEALER
We are showing you seasonable goods

in this "ad"—only a few units which

go to make up our full line of agricul-

tural implements.

If you are not supplied with

our catalog—"BETTER FARM
IMPLEMENTS"—drop us a card

and we will fix you up. Know-
ledge is power ; and power is

any old thing from money to a

John Deere Jumbo Plow.

This machine, as its name
implies, is a

Visible Planter
In other words, the driver

can keep tab on its work with-

out turning around.

He knows all the time if the

seed box is full, and if the

machine is working right. Can

you find another machine like

it?

HOOVER VISIBLE POTATO PLANTER

JOHN DEERE PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
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Light Tractors and Tractor Trade

The leading reason why the im-

plement dealer should handle

'tractors is because it is evident

that the tractor is here to stay. It

is going to be sold in the territory,

if not by the legitimate dealer,

direct or through some garage
owner who poses as a 'tractor

specialist. With shortage of help,

these machines are going to be in

demand, and their sale by the

dealer paves the way for a large

increase in the sale of tractor

plows and other power farming
implements.

There is now no doubt about
the reliability and efficiency of the

small 'tractor. The tractor demon-
strations last year at Brandon,
and in Eastern Canada fully

proved the value of those ma-
chines. The reports from manu-
facturers of the enormous de-

mand for light tractors shows that

they are being sold—that some-
one is selling 'them. The difficulty

in many cases is not for the

tractor dealer to sell the machines,
but to get delivery when he has
sold them. Conditions vary so
much that it is only a waste of

time for one to compare figures

as regards the use of horses ver-

sus 'tractors. All such figures are

comparative. They may show a
saving the tractor makes in many
operations, and a saving the horse
makes in others. The tractor will

nqt replace the horse, but it will

act as a valuable accessory to the
horse and will conserve valuable
horse flesh. The smaller the
tractor the less saving it will show
as compared with horses, but the
size of tractor should be suited to

the size of the individual farm

—

whether an 8-16, 15-30, or 30-60
h.p.

Using the Power
When the farmer owns a tractor

he will seek to utilize its power in

every possible way. He can bes't

do this by using a power plow,
engine disks, hay press, feed mill,

sawing outfit, a small separator,

etc. Consequently the dealer
handling tractors has an opportu-
nity not possessed by the man
who does not. .

The dealer located in hilly and
rough country, where a tractor

canno't operate successfully, is one
man who should not handle tract-

os.

Then there is the man who is

skeptical ; who can't bring himself
to see that the tractor has any
possibilities at all. It is obvious
that 'the light tractor operates best
on level soil, or on land with only
a slight grade. This fact means
that the vast majority of dealers
in the Western Canadian prov-
inces are located in sections where

a tractor can be used—and with
profit.

Essentials to Selling

Before a man can sell either

canned soups or tractors he must
have faith in the goods. A man
must be a tractor enthusiast be-

fore he can sell tractors success-

fully. He must have a broad con-

ception of their uses, of their

practicability and utility. And
he must be mechanic enough to

grasp the salient features in

tractor design, and the general
properties of the internal combus-
tion engine. The ideal tractor

salesman is a man who is one-half

mechanic an'd the other half sales-

man. By mechanic, we mean tha't

he has mechanical ability sufficient

to successfully operate the ma-
chine and to outline all its me-
chanical features in a way that

the prospect will understand.
The matter of tractor discounts

is a tender point with many deal-

ers. They consider that the husi-

nts$.mi^l^:^pa;y, and that all the
profits are eaten up in selling ex-

pense and service. It is true tha't

tractors do not pay as large profits

as some other lines, such as bug-
gies or small engines. Yet the

stock can be turned several tiipes

a year, and if the deals are made
for cash, which is the best sys-

tem, the dealer can 'take his cash
discounts and evade collection

expenses,,,
, '.:,K,ivg

The Service Problem
In the United States, successful

tractor dealers have claimed that

they have made money on tract-

ors, although they would like

larger discounts. They fur'ther

admit that it is impossible for any
dealer to make money with some
of the tractors sold, but in their

estimation the most important
'thing for the dealer is to choose
very carefully the tractor he in-

tends to sell.

The question of service calls for

some discussion. With the ques-
tionable type of tractor, service

expenses are excessive. But the

sale of a good, reliable machine
that has proved by its past records
that it is no "service hog" usually
makes little demand upon the
dealer for this expensive com-
modity. As tractors develop the

service end of the business will

get appreciably less, and already
experienced dealers claim that the

service end in the sale of a good
light tractor is so small tha't it

cannot be regarded as an objec-

tion to handling this line.

Dealer or Direct?

The whole question hinges on
one point : Is the sale of the tract-

or going to stay with 'the imple-

ment dealer or not? Most manu-

facturers want the dealer to sell

their product, realizing that he is

the ideal medium 'for reaching
the farmer. But if the dealer

hangs off and regards 'the light

tractor with suspicion, tractors

will continue to be sold, if not by
the dealer through some other
route. By refusing to sell light

tractors, the dealer will not cause
'their sale to cease. Already it is

evident that a few lines are being
sold direct. Possibly, owing to

mechanical features, it is better

that they are sold that way, but
there is always the chance of good
lines also drifting in'to the direct-

channel.

Allowing someone else in the
district to sell the light tractor,

other than the dealer, leads to

several things. The farmer can
use a tractor with a trac'tor plow.
He won't buy one part of the out-

fit from one dealer and the other
from another. The dealer who
handles tractors will handle tract-

or plows. Pretty soon 'the farmer
will come to his tractor dealer for

a small grain separator. He will

buy a hay press, a feed cutter,

and many other tools. The im-
plement dealer may manage to

continue in business in face of this

new competition, but he will be
compelled to handle only small-

profi't and slow - moving lines.

Does the implement dealer want
to see a new competitor come into

the business?

In the trade we have competi-
tion enough already in almost
every line. Why allow it to enter

the light 'tractor trade. If we are

to see the organization of the im-
plement business along power-
farming lines, i't is well to get in

early. It is imperative, as condi-

tions are, that the dealer located

in territory where 'there is a pos-

sible demand for light tractors

should give his best consideration

to the question of handling the

tractor a,nd the lines that go with
it.

B.T. Briefs

J. M. Thompson, manager of

the Winnipeg branch of Beatty
Bros., Ltd., of Fergus, Ont., re-

cently returned from a visit to the
head offices and factory of his

company. He reports that the

Grand River factory has been en-

larged, nearly 'trebling the amount
of floor space, while an addition

has been made to the main factory

at Fergus of over 800 x 70 feet.

The main office has been doubled
in size, while the Xondon plant

has doubled its capacity.

Herbert Blackstock has been
appointed sales manager of the

Edmonton branch of Beatty Bros.,

Ltd. Mr. Blacks'tock has had a

very wide experience both as a

local agent and as a salesman.

Formerly local agent at Barrie,

Ont., he joined the organization in

1907. Some two years ago he
was compelled through ill health
to go West, where he resided in

Calgary for awhile, later remov-
ing to Edmonton. As a dealer,

Mr. Blackstock sold on an average
100 Hay Carrier outfi'ts yearly,

selling those and complete stable

outfits to some of the most promi-
nent stockmen in Canada. His
valuable selling experience in the
East, and his extensive knowledge
of the B.T. line, will enable him
to render the best of service 'to the
trade in Alberta. His many
friends will be glad to learn of his

promotion.

Machine Displays During
Bonspiel

The various wholesale houses
saw a large number of visiting

dealers during Winnipeg Bon-
spiel. In the Industrial Bureau,
the J. D. Adshead Co. showed
their line of "Happy Farmer"
tractors, while the C.O.D. Tract-
or Co. showed a model of their

kerosene burning, 13-25 h.p. tract-

or. Owing to the many farm-
ers' conventions held in the

Bureau, these machines were the

centre of much interest. The
J. D. Adshead Co. report that

they now distribute a complete
line of standard grain separ-

ators. This will give the West-
ern agents of the company an
opportunity to sell a complete
outfi't for individual threshing,

both tractor and separator.

Tractor 'Attachment Shown

During the recent convention of

the Saskatchewan Grain Growers,
at Moose Jaw, the Staude Mak-A-
Tractor, manufactured by the E.

G. Staude Mfg. Co., St. Paul,

Minn., attracted much attention.

This is a rear axle tractor attach-

ment for application 'to the ordin-

ary automobile, to which it can

be attached in less than ten

minutes. Another attachment of

the same type, the Tracford, was
shown by Western Accessories of

Regina, who also showed their

Tracford in Winnipeg during the

annual Bonspiel. It is claimed

that these attachments make an
ordinary Ford car do the work of

four horses. The engine power is

concentrated when the engine is

in high gear, in the ratio of 11 to

1. A little over 'two miles per hour
is the plowing speed of the attxch-

ments.

Don't think you know all about

your business. Occasionally you
may get a clerk with brains who
can make a valuable suggestion

from time to time. Encourage
your clerks to think.
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King of the Field!
The Greatest Little Tractors Sold

Happy Farmer
Tractors

Happy Farmer Tractor o^^f^w^

MODEL "A." 8-16 Horsepower
A powerful two-plow outfit, with a constant, guaranteed

draw-bar pull of 1,500 lbs. Weight, 3,500 lbs
; 88% of weight on

drive wheels. Double drive on two 56-inch by 10-inch face drivers.

Self-guiding, one-piece, unbreakable, cast steel frame. Two-cyl.

opposed engine that burns kerosene with special attachment.

Atwater-Kent ignition. Regularly equipped with Bennett Carbu-

retor; Air Cleaner. Universal hitch—no side draft. Force feed

lubrication; ball type governor. Made the most satisfactory record

in 1916 of any Light Tractor of like rating. Simple in construction;

perfect balance; easy to handle.

Territory is Going Fast. Better Line Up with the Winners

!

Happy Farmer TractorCapacity

3 Plows MODEL "B " 12-24 Horsepower
The Model "B" has the most perfect Kerosene-Burning Motor

ever designed. Weight, 3,700 lbs. Twin cylinder horizontal, cast

en bloc, 4-cycle engine, specially designed for low-grade fuels.

HYATT ROLLER BEARINGS THROUGHOUT, in dust-proof cages.

Atwater-Kent ignition. Perfect mechanical lubrication. Automatic
steering; fuel tank capacity, 13 gallons. Drive wheels 56 inch

diameter. Turns a square corner, either right or left. A marvel
of Simplicity, Strength, Power and Efficiency. With numerous
original and exclusive features, the Model "B" Happy Farmer is

sweeping the Tractor Field in every territory.

SATISFY THE USER—EASY TO SELL—CARRY GOOD PROFITS

RfiSSOnS WhV wonderful performance of the Model "A" during 1916 has created an extraordinary demand for

iicaomiD wiiy.
^g^^ ^^^^^^ Contracts. Profit and Satisfaction for both Farmer and Dealer are combined in these

Machines. They are the Lightest, Strongest, Best-built Tractors made, at anywhere near the price. Every farmer can afford one—every

dealer can sell them and MAKE A GOOD PROFIT. This is your Big Tractor Opportunity. Some good Territory still open. Write NOW.

A Complete Line of Grain Separators in all Sizes, also Light Tractor, Moldhoard and Disc Plows

DEALERS: EVERYDAY YOU PUT OFF GETTING THIS CONTRACT, YOU LOSE MONEY

J. D. ADSHEAD COMPANY. LIMITED
221 CURRY BLOCK (Opposite Post Office) WINNIPEG. MANITOBA
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The Sales Manager
In the implement business the

sales manager of to-day must be

one who regards every situation

fairly and without prejudice. His

duties are indeed manifold and

varied. In this position the stimu-

lating influences of personality,

the force of real character and the

powerful example of stick-to-

itiveness are essential. In the

management of correspondence,

the art of selling can show itself

to a remarkable degree in this

branch of the wholesale business,

yet in this regard some sales man-

agers are deficient. Every in-

quiry from a customer leads to

possibilities of some kind, the ex-

tent of which depends largely up-

on the ability of the sales man-
ager.

If a buyer, for instance, asks

for some make of machine the

firm have not to offer, it is poor

policy for the sales manager to

simply say so without attempting

to submit prices on some other

machine. The reason why should

never be forgotten in offering

goods as a substitute.

Follow-up letters are an impor-

tant feature in this department,

and in' every instance the sales-

man on the particular territory

should receive a copy of letters

written to prospects or customers

in that district. A personal call

may then do much to close a sale.

The man who succeeds in the

sales management department of

an implement concern must, first

of all, know his product, how it is

made, what are the costs of pro-

duction, etc. He must further

know how to impart this knowl-

edge to his salesmen, and beyond
them must know the territory

covered intimately and thorough-

ly. He usually must follow a

given policy in selling, but the

day is past when the sales man-
ager can be only a disinterested

employee, seeing to the filling of

orders and the plaints of the men
on the road. He is in many ways
the most important man in the

development of any wholesale

business.

Service and the Dealer

In an address to the implement

dealers of Illinois, Dr. W. E.

Taylor, soil expert for Deere &
Co., Moline, pointed out that the

implement dealer is an indispen-

sable link between the manufac-

turer and the farmer. As such

the dealer should have protection

from manufacturers and their

sales organizations, for without

that a chaotic condition in prices,

terms, etc., would soon render the

business of implement retailing

unprofitable. A little more than

half a century ago it took three

hours' time to produce a bushel

of wheat
;
to-day it takes ten min-

utes. The production cost of a

bushel then was 17^ cents; now
it is 3^ cents. This is directly

due to the improved machinery

now in vogue and a like reduction

has been made in the production

of hay and all other farm pro-

ducts.

Upon the implement dealer

rests the burden of educating the

farmer to use better tools and

more scientific methods so that

greater acreage may be cultivated

and the work done in a better

way.

Dealers should co-operate

among themselves in the matter

of maintaining uniform and pro-

fitable prices, and let the compe-

tition be confined to quality and

service. While a cut price may
be of slight benefit to a small per

cent of purchasers, it will sooner

or later ruin the price cutter and

the farmer will suffer because of

poor service due to lack of com-

petition.

Manufacturers and dealers
should realize that competition is

Maich, 1917

laudable when it guarantees to the

competitor a fair and just profit,

but when carried to the point of

eliminating that profit, it means
destruction, disorganization arid

inferior goods.

Success in the implement trade

depends upon service as surely

and as naturally as water runs

down hill. Profitable business is

made or lost on this matter of ser-

vice. In service stands the bul-

wark behind which, the retail

dealer is secure, and the artillery

of all the combined enemies in the

commercial world will not dis-

lodge the retail system if the

dealer lives up to his opportun-

ities.

Ford Car Assembly in the West

During Winnipeg Bonspiel a

large number of visitors went over

the new Ford assembly plant on

Portage Avenue, Winnipeg. The -

system of distribution for these

cars is not without interes't to the

dealer.

Under the new plan Ford cars

are now assembled at Montreal,

Toronto and Winnipeg, and from

the branch factories in these

cities are distributed to the dealers

in the various 'territories. Car

assembly has consequently ceased

in the Ford, Ont., factory.

Manufactured parts are now
shipped to the Toronto, Montreal

and Winnipeg branches in car-

load lots, thirty-six car loads of

parts being required for the as-

sembly of four hundred Ford
automobiles. A heavy outlay for

buildings and equipment neces-

sary to provide additional assem-

bly facilities has been made, and

it is calculated that the saving of

time on deliveries will more than

recompense for the expenditure.

The value of the new arrange-

ment is apparent, as it permits

shipment from three conveniently

situated territorial centres, instead

of as formerly from the Ford plant

only. This eliminates delays

caused by shortage of freight cars,

and congested railway traffic.

Much time will be saved on the

long haul from Ford, Ont., to dis-

tributing points in the West,

which will now be served direct

from the assembly plant in Win-
nipeg.

WINNIPEG, MAN.

Steady Sellers

!

ACKLAND'S PAINTED WOODS
Agricultural and Plow Sets

Wagon Sets Eveners
Reaches and Tongues

Buggy Poles and Shafts

ALWAYS SELL
ALWAYS BRING OTHER SALES!

Send in YourRush Orders for

"CRESCENT" Duplicate Shares

Large Stock, Prompt Shipment, Satisfaction

ASK US FOR CATALOGUE NUMBER FOUR

The

Best ^
Place Edmonton

SS-S® HiggiMS Ave.
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Classifying Farm Power

In an address to the Kansas
City Tractor Club, C. C. ParHn, of

the commercial research division

of a large publishing concern,

gave some interesting data regard-

ing the potential market for the

tractor in the United States. In

that country, said he, there are

1,153,605 farms of over 175 acres

and 1,516,286 of from 100 to 174

aces. Of the first series 3-5th

were potential tractor farms, and
of the second 1-5'th are possible

tractor farms.

It was stated that there are 25

million horses and mules on the

farms of the United States, which
deliver 15 million horse power.

One million gas engines furnish

6,000,000 h.p.
; 100,000 steam 'tract-

ors furnish 4,000,000 h.p.; 50,000

gas tractors, 900,000 h.p., and 750-

000 windmills, 100,000 h.p., mak-
ing a total of 26,000,000 h.p. The
power furnished by horses and
mules is drawbar horse-power,

which, if half of it were replaced,

would mean a potential U.S. mar-
ket of 7,500,000 h.p., or 750,000

tractors averaging 10 h.p. at the

drawbar.

Assuming that the tractors will

replace half of the power furnish-

ed by gas engines, 'the U.S. would
have a tractor market of 3,000,000

h.p. or the equivalent of 150,000

tractors furnishing 20 h.p. at the

belt. If the tractor will replace

one-half of the power developed
now by steam engines, it would
mean a market for 2,000,000 tract-

or h.p. or 100,000 tractors of the

10-20 type. Add to this the 50,000

tractors now in use and there is a

market for more than a million

tractors in the United States

alone.

Speed and Load

The average speed of the farm
horse in doing field work is about
two miles per hour. The farmer
considers that if his team stands
up under ordinary farm work and
makes from twenty to twenty-
two miles a day he is getting

everything out of it he may ex-

pect; and in buying a team of

horses he would not consider one
that could not walk faster than
one to one and one-half miles an
hour, for they could not do the
average amount of work per day.
He also knows that if his team
was capable of going two and one-
half to three miles per hour in 'the

field, doing his farm work, that
they would be worth one-third
more than the average horses.

A tractor that is designed to

travel one and one-half miles an
' hour, pulling its maximum load,
' cannot possibly turn off the
amount of work the machine can
that travels two and one-half to
three miles per hour. For that

reason many dealers and farmers

are deceived and misled by the

claims made that certain 'tractors

can pull three or four plows,

thereby decreasing the expense

per acre in fuel consumption over

the tractor that pulls a lesser

number of plows but will travel

one to one and one-half miles per

hour faster and turn ofif ten 'to

forty per cent more work each

day. Such a machine shows at the

end of the season that a larger

amount of work has been accom-
plished with a less expensive

equipment and at a lower cost per

acre for operating expense, in-

cuding fuel, than the slow speed

tractor.

The Question of Power

The present principal farm

power question relates to the ex-

tra horses kept for the heavy field

work and hauling. Farmers who
use animal power exclusively now
really have two sets of horses

—

their regular horses for doing the

light work and extra horses to

help out on the heavy work.

It is possible to keep the regu-

lar horses busy a fairly good part

of the time and in this way they

pay for their keep right along, but

the extra horses stand idle a large

part of their time and only pay for

their keep a comparatively small

number of days out of the year.

The 'thing most necessary right

now on farms is power to replace

these extra horses.

In the first place, even with

keeping a large number of extra

horses, farmers do not have a

sufficient amount of power to do

all their farm work in the right

way and at the right time.

The tractor steps in at this point

and supplies the extra power
needed for the heavy work, such

as plowing, discing, drilling, har-

vesting, hauling and belt work,

enabling the owner to plow deeper

and to cultivate oftener and thus

to raise larger crops than he can

with horse-power.

In the second place, when a man
must go out day after day during

the long winter months and feed

up the grain which he raised the

previous year into idle extra

horses simply to keep them
through the winter to raise

another crop, he cannot help but

wish for power 'that stops eating

when it stops work.

Short Terms and the Dealer

It must be assumed that no
dealer at this stage in the game is

attempting to conduct a business

without at least a little capital.

Such a man could only be re-

garded as a commission agent

—

not as a dealer. Would the short-

ening of terms in the business put

out of business the man with

small capital? That question has

been debated at some length at

various conventions, and in view
of existing conditions it is a very

pertinent one. Take for instance,

the dealer with very small capital

who buys goods on straight sales

contracts, and under existing con-

ditions is enabled to transact a

considerable volume of business.

Some of this class of men would
be put out of business unless they

mended their way of doing busi-

ness.

In the first place, they would
have to shorten the terms on

which they sell to farmers. Then
they would have to obtain note

settlement for all credit sales.

Credit would have to be extended

only to those who are responsible

or who can and will furnish se-

curity. With the short time notes

thus obtained such dealers could

get the money necessary to meet
their bills.

It stands to reason that the

dealer with small capital who con-

tinues extending credit indiscrim-

inately under the regime of

shorter terms (selling machines
on excessive time and carrying a

large amount of open accounts)

would be seriously afifected by a

shortening of terms in the busi-

ness. It is evident from every

standpoint, and has been stated

time and again by dealers' organ-

izations in the United States, that

with a shortening of terms no
dealer can possibly go on in busi-

ness who does not conduct his

business on proper business

principles.

For Permanent Business—Sell The PEORIA

I

The Tractor that Farmers Want

Burns KEROSENE
Self-Steering

8-20 H.P.
Capacity

:

3 14-in. Plows

For Plowing, Discing, Harrowing, Seeding,

Harvesting, Threshing and All Belt Work

r The Lister Line
j

"Lister" and "Canuck" Gaso-
}

line Engines. Grain Grinders
|

and Crushers. Electric Light-
|

ing Plants. Milking Machines.

Cream Separators. Chums-
Ensilage Cutters. Silos. Sawing

j

Outfits. Combination Thresh-
Pumps. Pump Jacks.

[
ers.

Power Pumping Outfits, etc.
J

Dealers: Here is Your Opportunity!
The Peoria has a big 4-cyl., four cycle vertical motor, designed

especially for heavy work. Uses kerosene perfectly, and develops full

rated horsepower on cheapest fuel. Very simple design. Cut steel

transmission gears in oil bath. Underslung frame; perfect balance.
Self steering attachment is regular equipment. No side draft; oper-
ator sees furrow all the time. Handles 3 bottoms with ease in the
toughest sod. Weight, 3,990 lbs. You cannot offer a better tractor
to your trade. Write us for full particulars and liberal agency offer.

Don't delay.

R. A. LISTER & COMPANY, Ltd.
Wall Street, Winnipeg, Man.

8T. JOHN, N.B. TOBONTO QUEBEC
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The Community,The Catalog—And You
In an address to the recent con-

vention of the Saskatchewan Re-

tail Implement Dealers' Associa-

tion, A. A. Thomson, Editor of

"Canadian Farm Implements,"

spoke on the subject of meeting

mail order competition. It was
contended by 'the speaker that, in

many cases, the local dealer was
not aware of the immense growth
of these catalog concerns ; in some
cases he was even curiously apa-

thetic. Some extracts from Mr.

Thomson's address are as follows

:

"The motto of the direct selling

or M. O. concern is simple. It

demands that 'the farmer sell his

farm products whenever he can

but not to the mail order concern.

It poses as a friend of the farmer,

as a power that stands between
him and the parasitic retail mer-
chant. And it demands cash in

advance so that it can build

enormous profits and take its

cash discounts, while the custom-
er waits patiently for the goods.

But if the rural community re-

quires financial aid in building

better roads, better schools, bet'ter

churches, or wants help for local

charities, the customers can look

elsewhere! The farmer can haul

his mail order purchases over
whatever type of road the com-

munity may be able to afiford.

"The direct selling concern asks

that the farmer buy his tools and
equipment from it alone, that the

local mechanic and the merchant
may be starved out. It asks the

farmer to induce his neighbor to

buy by mail also, so ' that less

money may circulate in the com-
munity, and that the local mer-
chant be put out of business the

sooner. When he is, the mail

order concern can ask whatsoever
price it pleases. It begs, almost

pathetically, that your customers

look nightly at the beautiful pic-

tures in its catalogs, that they

closely observe the prices and
compare them with those of the

local merchant. In short, it asks

if you have money to spend, spend
it with us, but in case of crop fail-

ure, sickness, need or distress,

apply to your local dealer, for we
do not seek your acquaintance

!

"Only by dealers organizing

can this situation be met and beat-

en. There is a hideous difference

between the association dealer

and the unorganized dealer; one
is and the other isn't! Associa-

tion for the betterment of trade is

the only way in which this system
can be met, and betterment in this

trade will not come until every

possible means h^s been used to

keep the dealers' fee't? on the solid

rock of good business.

"The direct selling specialist

does not inform the farmer that

such a thing exists as the cost of

doing business. The farmer

should be told by local merchants
that it costs money 'to carry

stock, to pay insurance and
freight, to pay taxes, to pay for

efficient help and to give dona-
tions to local improvements. All

these costs 'the dealer encounters.

Farm papers carry in every issue

advertisements offering the gull-

ible public cheap cream separa-

tors, cheap drills, cheap buggies,

cheap everything—even 'to feeding

bottles and soothers

!

"It costs the mail order concern
just as much to make a sale and
deliver the goods as it costs the

manufacturer, jobber and dealer to

deliver the same machine. The
mail order concern pays a heavy
premium in catalog and adver-

tising costs for every name on its

mailing list. Its catalogs in these

days of high printing prices, cost

double what they used to do. It

spends a great deal of money in

correspondence and in store rent,

insurance and city taxes. Some-
one must hold the bag, and the

farmer does it!

"Every dealer engages in the

implement business for the pur-

pose of making a living out of the

difference between what he pays

for goods and what he sells them

at. That difference must be

large enough to pay all his ex-

penses of handling 'the goods, also

to provide him with a decent

salary and reasonable interest on

the money he has invested. Time
expended, work done and money
invested are worthy of due and
legitimate returns. The farmer

makes a living frorti the difference

between what it costs him to

produce a bushel of grain and 'the

price he gets per bushel, or the

value of the feed and the time

invested in fattening a steer com-
pared with its selling price. Yet
the farmer, in too many cases,

'thinks that the world owes him
a living while he should owe the

world for everything—but not the

mail order concern

!

"The man who naturally gets

your goat is the fellow.who owes
you $275 and drives past your door

to the depot to take delivery of a

big box of groceries and a red and
gilt cream separator for which
cash in advance has been paid the

direct selling concern.

"Take away your small towns
in this province. Take away your
churches, schools, stores and rail-

road stations, and what have you
left? You leave a desert, because

THE STANDARD BANK OF CANADA

General Statement

The forty-second annual meeting of

the Standard Bank of Canada was held

at the Head Office of the Bank at To-

ronto, on the 28th of February, 1917.

The net profits for the year were $913,-

472.24. This amount added to the bal-

ance of $61,646.89, brought forward from

last year, makes the sum of $975,119.13,

which has been appropriated as follows:

Four quarterly dividends at
the rate of 13% per annum,
amounting to $398,899.61

Contributed to Officers' Pen-
sion Fund 30,000.00

Contributed to Patriotic and
other kindred objects 38,900.00

Government Tax on Circula-
tion 30,483.75

Transferred to Reserve Fund
from premiums on new stock 333,242.14

Balance carried forward 153,593.63

$975,119.13

- Assets
Gold, Silver and Legal
Tenders $ 9,262,534.47

Gold in Central Reserve . . 1,500,000.00

Notes and cheques of other
banks 1,979,863.07

Balances due by Banks and
Banking correspondents 594,376.27

Government, Municipal and
Railway Debentures and
Bonds 7,244,943.58

Deposit with Dominion
Government to secure
Circulation 150,000.00

Call and Short Date Loans 1,656,956.71

V $23,388,664.10

Current Loans $35,893,084.87
Liabilities under Customers'

Letters of Credit. 58,645.84
Bank Premises and Real

Estate 1,249,442.53

Overdue Debts 173,799.89
Sundry Assets 88,637.76

$59,850,274.99

Liabilities

Capital $ 3,333,342.14

Reserve 4,333,342.14

Profit and Loss 153,593.63

Notes in Circulation ...... 4,546,513 , 00

Acceptances under Letters

of Credit 58,645.84

Deposits 46,292,564.57

Dividends 106,399.61

Due other Banks 1,036,074.06

$59,850,274.99
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I the people will inevitably follow

the 'towns and cities. The farmer

j

continually declaims that he can't
' keep his sons and daughters on

he land, yet he tries to throw

away the anchor that will hold

them to the old home—a live,

. progressive town wi'thin a few

I
miles of his farm. Such a town

i

holds the boys and girls on the

f
farm.

I "We don't grudge the farmer

his oft repeated claim that he is

the backbone of Canadian pros-
' perity, that he pioneered these

I Western plains ; but the farmer

III

generally forgets that these

k prairies would still be raw virgin

f
soil were it not for the great

I
army of implement men who

f stocked and sold the plows and

\ implements which transformed

, the prairies into rolling acres of

\ golden grain.

"As regards the purchase of ma-
chinery, I believe that it is easier

to keep your customers from

t acquiring the direct buying habit

;
than it is to break them from it

when once it is formed.

"Look at it from your own
standpoint. Are you using as

scientific and systematic a method
of- reaching your customers and
prospective customers as are the

concerns selling mail order ma-
chinery? They direct every effort

at locating and interesting pros-

pective customers. Do you ?

! There are but few retail stores

i wherein the methods could not be

improved in at least some depart-

ment.

"Every dealer must remember
that machinery—like all lines

—

sells on its merits, not on favor.

In many cases price bulks far

bigger to the farmer than quality,

but when he has got stung by the

price idea a time or two he is

more open to reason. But the best

machine on earth will rust in your
warehouse if the public do not
know that you sell it.

"You have got to fight the M.
O. concern with its own weapon,
printer's ink and correspondence.
Make the advertisement you carry
in your local paper tell something.
Make it seasonable. Just an ari-

! nouncement that you carry a cer-

tain line or lines is not worth the
' weekly cost to you. Take up a

different line suited to the season.

Whether it is plows, wagons,
seeders or binders, use a good
clear illustration and give a good
description of the tool or machine.
Advertising is not an expense, it

i) is an investment, and direct sell-

1 ing machinery concerns have
found it a mighty profitable one

!

"Carry an advertisement in

your local paper every week in

the year. Here's where the local

paper has any other skinned a
mile. The farmer and his family

read it, while they may never read

the o'ther papers. Weekly they

want to know who has died ; who
has been married ; who is build-

ing a new home, or who has gone
south or east for the winter. If

the Daughters of the Empire held

a concert they want to read about
it. Yes, the local paper is read
more 'than even the M. O. catalog!

It has community interest for

your customers, that indefinable

something every district pos-

sesses.

"When the customer lays along-

side the M.O. ad. your advertise-

ment you have won the first round
in 'the fight. They cannot show
the customer the goods. You can.

They display it in a picture. You
display it in your warehouse, th^t

is if you have the right kind of

store. In the ultimate, every
human being likes to see what
they pay money for. The farmer

may be attracted by the price of

the M. O. machine, but he reckons

that the next time he will be in

town he will call at the store and
take a look at this machine you
guarantee is so good, durable and
serviceable. He knows also that

when repairs are needed he can

ge't them at once from you.

"But you must have a good
stock of your lines on view, es-

pecially of seasonable goods. Sell-

ing from a catalog, you labor un-

der the same disadvantage as the

M. O. concern, and you possibly

can't sell from a picture book so

well as they can. Have the goods,

advertise them, hustle for local

business and get the farmer into

your store, through curiosity if

from no other impelling factor.

The rest depends upon your
ability as a salesman and on the

quality of your lines.

"And the men who sell for you

must be salesmen, not mere order

takers. It may take time to make
a salesman out of some man who
serves you, but it is 'time well

spent. Every man who sells for

you should be always courteous,

willing and anxious to please the

customer. Many a sale has been
lost in this business by the policy

of having inferior help. It pays
to occasionally have a good talk

with your selling staff, and to

explain to them why and how
customers should be given the

best service possible.

There is more in communit}-
building than you may think.

Solution of our common pro-

blems lies along the path

that benefits both you and
your customers. Do everything

3'ou can for the betterment of

} our community. The better citi-

zen you are, the better business

you will have. Be public spirited

"Waterloo" and "Ideal" Lines Have No Equals
The Names are an Absolute Assurance of Dependability

and Long Service for Your Customers

"WATERLOO CHAMPION"

SEPARATORS

are not only grain, time and
money savers, but they handle
any kind of grain, regardless of

conditions; are quiet in opera-

tion, easily adjusted, well-bal-

anced and free from vibration.

Built in sizes to meet the re-

quirements of the farmers and
threshermen ofWestern Canada.

WE WANT LIVE AGENTS
TO HANDLE THIS LINE.

IT MEANS MONEY TO
YOU. WRITE US AT ONCE.

The Big "CHAMPION" 40x62

GET THE AGENCY FOR THESE LINES—ALWAYS RELIABLE
For Increased Business, Sell "IDEAL-CHAMPION" Combination Outfits

Superior to All Others—Made in the follow ng Sizes only:
24 X 36 "Champion" Separator, Hand-Feed, 18 ft. Straw Carriers, 14 ft.Wagon Loader, and 12 h.p."Ideal" Oil Engine
24 X 36 "Champion" Separator, Self-Feeder, Wind Stacker, 14 ft. Wagon Loader, and 22 h.p. "Ideal" Oil Engine.
28 X 42 "Champion" Separator, Hand-Feed, Wind Stacker, 14 ft. Wagon Loader, and 22 h.p. "Ideal" Oil Engine.

Value and Quality
For economy in operation, maintenance and pur-
chase price, your customers want "Waterloo-Ideal '

'

machinery. With a prestige built on years of
satisfactory service, we guarantee every part

—

Separator, Stacker, Feeder, Register or Engine

—

to fulfil every claim we make.

The "IDEAL-CHAMPION" 24x36

]( OUR COMBINATION OUTFITS
are simple, durable and easily operated. The
best, outfits made, and the cheapest, quality
considered. All engines have friction clutch belt
pulleys and high tension magneto ignition.

Ask for Literature and

Agency Proposition

TheWaterlooiyianufacturing Co.,Lt(l. Goold,Sliapley&MuirCo.,Ltd.
PORTAGE LA PRAIRIE, MAN. WINNIPEG REGINA CALGARY
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and take an interest in all civic

improvements. The man who is

boosting his town is usually help-

ing boost his own business !

"There is one good thing I can

say about the mail order machine.

Set up on your floor alongside a

good standard machine of the

same type, it acts as the best

object .lesson you can give your
^

customers. I know a dealer right

in this Province who sold a nice

number of good, high-grade en-

gines last year simply by laying

on his floor a rattletrap mail order

engine that was all paint and no

quality. For purposes of com-

parison the mail - order machine

is invaluable to your business.

"It is my belief that to meet

this M. O. competition the first

thing necessary is a strong pro-

vincial association. Couple with

that good service, more cash sales,

efifective local advertising, and

beyond all let each man in his

territory work for community
betterment and combine with his

fellow dealers. Never forget that

all the mail order houses in

Canada will not increase the

value of your customer's farms by

one cent."

Tillage Tools are Important

The efficient salesman recog-

nizes the fact that there are five

good days in each week as well as

Sunday and payday.

The crop is largely dependent

upon the care with which the soil

is prepared, and the implements

which the dealer handles for the

operation of 'tillage are possibly

more important than any other

line. Plowing, while an important

factor, may be largely nullified if

the subsequent tillage is of a poor

order. Scientific tillage prepares

a satisfactory seed bed and con-

trols the mois'ture content of the

soil. In the forefront of tillage

implements stands the disk har-

row. The methods of tilling the

soil dififer with the varieties of

crops grown, but" the object of

disking is the same in every case.

After the ground is plowed, it

should be disked and harrowed

until all lumps are finely pulver-

ized. The delicate plant roots can-

not penetrate hard lumps, and are

consequently deprived of much
plant food. A finely pulverized

soil gives a greater feeding area

for plant roots than a lumpy one.

In pulverizing the soil the leading

implements are the disc harrow,

spring and peg tooth harrows, cul-

tivators, pulveriz-ers and sub-sur-

face packers and pulverizers.

Consider the Soil

Taking the naked soil for a'

start; you have a hard, cracked

surface, with clod formation which

Fast Sellers! Good Profits for Dealers

who handle RASMUSSEN'S
AUTOMATIC

GRAIN PICKLERS"ZIG-ZAG",
//Grain is

thoroughly

soaked. It is

"Zig-Zagged,"

or turned over,

five times.

Mixes and

Treats Grain

Better than

any other

Machine

Made.

PAT. APPLIED FOR

GET THIS AGENCY NOW. WRITE US TO-DAY.
All metal construction. Legs J^-inch high carbon steel. Shipped
knocked-down, taking low freight rate. You can sell the "Zig-Zag" in

competition with any pickler on the market. The Price is Right.

Distributors for Manitoba and Alberta

Saskatchewan Distributing Co., Regina, Sask.
Distributing Agent for Sasltatchewan

Bert Conway, P.O. Box 33, Regina, Sask.

allows moisture to escape. Plow
this land and you must leave an

air space between the turned over

slice and the ground beneath.

This air space prevents a firm and

compact seed bed from being

made and stops capillary attrac-

tion with the subsoil. Assume
that you disk the plowed soil.

You still leave the air spaces be-

low the furrow slices, for only a

part of these are pulverized. But
if we disk the soil before plowing,

we get a different result. The
mulch of dirt breaks up capillary

attraction so that moisture can-

not escape from the ground sur-

face. A mulch of fine dirt is left

between the overturned furrow

slice and the ground beneath;

making a foundation for a firm

and compact seed bed. This disk-

ing before plowing also leaves the

soil in good condition to absorb

water.

If the ground is disked before

and after plowing, the seed bed

becomes compact and firm in a

much shorter time, and forms a

means of capillary attraction. By
such a system of tillage, the farm-

er takes no chances, whether 'the

season is wet, dry or normal.

Usually the deeper the cultiva-

tion, the more moisture saved. It

has been shown that a 4-inch

mulch saves 72 per cent of the

moisture, an 8-inch about 88 per

cent, and a 10-inch mulch prac-

tically checks evaporation.

The dealer to be success-

ful must have a good knowledge of

correct farming methods, for with

such knowledge interesting cus-

tomers in modern implements be-

comes easy.

What the Disk Does
Take the effect of the disk on

'the growing of oats, for instance.

Even to-day you will fijid men
who scatter the seed oats ifever the

crushed surface of the field, then

attempt to cover it by- a few

strokes of a drag harrow. No de-

cent crop can be expected via this

route. Many farmers, however,

as explained above, double-disk

the field before plowing. The re-

sult of this operation we fully ex-

plained above, but it might be said

that the main idea of scientific

tillage is 'to bank the underground

water in the lower strata, so that

the upper strata, or seed bed, may
draw upon the stored water as the

growing plants require it.

This process is essential to all

grain growing. When 'the field

has been plowed for oats, it is

again disked, leaving a seed bed

ideal for a good crop.

Take, for instance, any field

that has been fall plowed ; a crust

of earth is certain to harden on 'the

surface. Stubble ground will be

filled with small cracks and the

I

surface between the cracks ce-

mented. If the disk is not used
'the surface may be muddy or soft

one day, and very shortly a spell

of dry weather may have formed
a crust. All underground water
rushes to the top. Evaporation is

extremely rapid, and continues

until the crust is broken by the

disk.

Types of Disk Harrows

There are many types of disk

harrows on the market, and all are

adaptable 'to some special pur-

pose. The regular blade disk will

do better work in loose porous

soil, because it pulverizes the sur-

face more thoroughly than the

cutaway blade. The latter is best

adapted to deep tillage ; it digs

deeply into the soil, and is good
for heavy, compact land. In

heavy soil, one application of the

cutaway disk, followed by an ap-

plication of the regular disk is

often recommended. With much-
surface trash the cutaway disk

^

gives good results.

The double disk harrow has be-

come a very popular implement.

Suppose the farmer has but three

days in which to do his disking,

and could only go once over in .

that 'time. With a tandem outfit
'

he can double-disk his field in the

same time. In many cases the ex-

tra yield of grain due to double

disking will easily pay for the in-

vestment made in a double disk.

Owners of light tractors and tract-

or plows are very good prospects

for the double disk.

In corn cultivation the disk is

also important. There are two
methods of planting corn ; surface

planting on plowed ground, and

planting with the lister. In both

cases the disk is used before the

corn planting machine. In corn

growing areas the disk is an in-

valuable implement, for it assis'ts

the ground to warm up at an early

date. The porous surface left by

the disk absorbs the heat of the

sun and forms a warm, friable

seed bed.

When preparing a seed bed for

small grains, we have outlined the

importance of a thoroughly pul-

verized soil. In case the soil

needs more compacting, the disc

can be used with a slight angle, or

set straight, having the effect of a

soil packer to some extent. The
finishing touches may be given

with a good drag harrow.

In preparing a seed bed for al-

falfa extra thorough and repeated

cultivation is the only means of

getting rid of weeds and grasses.

If 'the roots of the young alfalfa

plant do not have a firm subsoil,

the wind will rapidly remove

them. Sweet clover will not

grow upon loose soil. The use of

the sub-surface packer is a quick

method of putting 'the land in

ideal condition for these crops, for
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it is an important tillage imple-

ment. With the alfalfa, the judi-

cious use of the disk will keep the

ground in condition and kill all

sprouting weeds.

For crushing large clods of

earth and preserving moisture by
packing and pulverizing the up-

per subsoil, the pulverizer is an

excellent implement. Light, loose

soils are kept from drifting by i'ts

use. These implements are made
in wheel sections, from 16 to 24 or

more, or in the shape of light plow
attachments which can be used
immediately following the gang
plow.

The drag harrow is also an im-

portant implement. It does very
fine work, and is one of the best

means of procuring a good seed

bed.

Proper harrowing has a great

effect upon subsequent yields.

Harrows are also made with spec-

ial coulters which have a back-

ward slope. These coulter bars,

which have little spurs, level ofif

the surface, while the coulters or

knives go down deep enough to

cut through the furrow slice. This
packs the subsoil and cuts ofif

weeds which are developing. This
tool, the "Acme," cuts, crushes,

turns and smooths and levels the

soil in one operation. It leaves

the top soil finely mulched and
packs the subsoil.

• The cultivator is an admirable

implement, and is adapted to

many uses. It is a useful tool in

treating alfalfa and is without an
equal in corn cultivation. Special

cultivators are made for these pur-

poses, and proper cultivation has
increased the hay yield in count-

less instances.

The disk harrow is, without
doubt, the most important tool in

the dealer's stock. It is now
more universally used than any
other one farm implement except
the plow, yet many of the uses it

might be put to are little under-
stood. Many of the most prosper-

ous farmers recommend disking

stubble immediately after harvest,

disking before plowing and disk-

ing after plowing, to be followed
by the drag harrow. Summer
fallowing with the disk, and other

means to conserve moisture, kills

weeds and improves the condition

of the land.

Tillage tools form a large part

of the dealer's annual trade, and
the application of them to agrictil-

ture forms a theme which should
be of the greatest interest to

every implement dealer. The
farmer can only hope for a good
dividend by preparing his seed
bed in the best possible manner,
and with the best implements

, available.

Long credits don't make lasting

friends or decent dividends.

A FEEDER THAT MAKES
FRIENDS EVERYWHERE

The Langdon Ideal

Automatic

Self-Feeder

Guaranteed to feed
perfectly to full

capacity any make
or size of separator.

Backs Up Every Claim—and in the Field

The Langdon Ideal Rotary Knife Feeder is the one Feeder that governs
according to the condition of the grain. It operates on the principle of hand
feeding, handling the dry, straight bundles very fast, while the wet, tough and
tangled ones are delivered more slowly, giving the separator and engine an
absolutely uniform and even load at all times. The feed is absolutely con-
trolled and governed. The Langdon positively will not slug the cylinder,
while pitchers cannot overload the separator.

WRITE NOW for full particulars and Agency. We
are exclusive selling agents for Western Canada

Cushman Motor Works of Canada, Ltd.
Builders of Light Weight, High Graitf. Gasoline Engines for Farm Power Work.

DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.
EXCLUSIVE SELLING AGENTS FOR:

Lang/ton Ideal Self-Feeders—Fanninii Mills—Smul and F'trlrling Mnchxnes—Varuvm Washers-
Lincoln Grinders— Lincoln Smos—I nruhatnrs— Unieerml Hnials— Port Mi; Grain Elnators

—Wagner Hardware Sperialties—Mounlnineer a-'d Little Giant Neck Yoke Centres.

DEERING
Drill Business

iOOD drills are pretty
common nowadays, but
th^re is still a wonder-

ful field for drill sales. Take a
survey of- your own territory.

Isn't it a field for profitable

drill business? Average j'ields

of four bushels more per acre
on drill-sowed fields than on broadcast-sowed fields

—

that was the result of recent extensive tests. There
is a big argument!

DEERING drills are good strong reliable drills. They
can be depended on to sow seed properly regardless of
soil conditions. They have rigid angle steel main frames,
preventing any sagging. The strong continuous steel
axles have the most durable bearings ever used on
drills. DEERING drills are double drive—each half driven
by a separate chain and sprocket—a good feature when

finishing up a field and only half the machine is needed.
Wheels are extra large. All the details are designed for drill

satisfaction. These sizes: 14, 16, 18, 20 and 22 markers,
6-inch spacing.

DEERING drills remain dependable after years of service—as
strong in frame and accurate in mechanism as when the paint still

gHstened on them. Get in connection with the nearest branch house
in regard to the selling of the Une of good DEERING drills. The
proper time is right now.

INTERNATIONAL HARVESTER COMPANY OF CANADA, LTD.
BRANCH HOUSES

WEST; Brandon, Man.; Calgary, Alta.; Edmonton, Alta.; Estevan, Sask.; Lethbridge, Alta.; N. Battleford, Sask.; Regina, Sask.: Saskatoon, Sask.:
Winnipeg, Man.; Vorkton, Sask.

o—
> j , ,

EAST
: Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B.
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Doubles Capacity to Make
Tractors

The Happy Farmer Tractor

Co., La Crosse, Wis., has been

compelled to double the capacity

of its plant. The company re-

cently announced that it had leas-

ed a new plant in order to provide

room for the storage and assem-

bly of Happy Farmer tractors.

This year, states the company,

2,800 of these light tractors will

be produced. Orders are already

on the books for nearly the whole

output, 'the machines to go to all

parts of the United States and

Canada. J. D. Adshead Co., Ltd.,

Winnipeg, are distributors for

Happy Farmer 'tractors in the

Canadian West, which concern

advises that large orders are

being placed from Western ter

ritorv.

Farm Loans Bill for Manitoba

The second reading of the

Manitoba Farm Lands Act was
recently passed in the Manitoba

Legislature. The bill provides for

the loan of money to farmers upon

a co-operative plan. An associa-

tion is created, known as the

"Manitoba Farm Lands Associa-

tion," with an authorized capital

of one million dollars, divided in'to

two hundred thousand shares of

$5.00 each. One-half of the capi-

tal will be subscribed by the gov-

ernment and one-half by 'the

borrowers. Only farmers can

purchase shares.

By the bill, the association can

lend money by way of a first mort-

gage on improved farms up to, but

not exceeding, 50 per cent of the

value of land and improvements.

The money must be used only for

the following purposes

:

To purchase land ; to pay of¥

prior debts ; to erect buildings

and improve farm ; to purchase

live stock and machinery; to pay
off floating debts incurred pre-

vious to date of application. No
loan may exceed $10,000. The
rate of interest charged for the

accommodation will be 6 per cent.

Should this bill become law, as it

probably will, there is an excel-

lent reason why the implement

dealers in Manitoba should re-

strict credit sales, and ask their

customers to pay old debts and
ob'tain the outlined financial as-

sistance, ,tp, purchase their imple-

ments W^^p^Mt.

One explanation of the credit

manager is that it takes all kinds

of people to make up a world.

But we are durned if that ex-

plains why the dead-beat should

be alive.

A LINE THAT WILL MAKE MONE¥ «)R YOU

"Christiansen" Harrow and Packer

Plow Attachments

The Christiansen Boss Wood Harrow 26 Feet—150 Teeth

EVERY ATTACHMENT FULLY GUARANTEED

Farmers know the always -lubricated
dust-proof axle in Christiansen Packers.
They won't use dry-axle packers. Our
packers are made for 2, 3, and 4 horses in
three sections; interchangeable surface or
sub-surface wheels. Weight 200 lbs.

For seven years Christiansen Harrow at-
tachments have held the lead. Over 12,000
of them have been sold—and they stay sold
and sell others . Patent bitch . no side draft

.

Write us for full particulars. You can sell

them in your territory. Weight 50 lbs.

WRITE US FOR OUR AGENCY PROPOSITION
We Manufacture: Straw Spreaders, Dreadn aught Engines, Gilson Threshers, Portable

Grain Elevators, Feed Grinders, Saw Mandrels, Feed Cookers, Pump Governors, Tank
Heaters, Road Drags, Manitoba Universal Farm Tractors, Pump Jacks, Stayput Gran-
aries, Hay Sweeps, Land Rollers.

THE WESTERN STEEL & IRON CO., LTD.
Implement Manufacturers

WINNIPEG MANITOBA

Sharpies Have New Machine
Department

The Sharpies Separator Co.,

West Chester, Pa., announce the

inauguration of a new factory

machine department in the West
Chester offices. The increasing

demand for the factory sizes of

Sharpies cream and whey separ-

ators and clarifiers has made

Co., has been appointed manager
of the Kansas City branch of

that organization. The Kansas
City house is the largest branch

of the company. Mr. Giberson

has been connected with the

J. I. Case T.M. Co. for eight

years, starting as a collector in

Michigan. He was transferred

to Winnipeg in 1913, in the

West Canadian field handling all

the collection work of seventeen

branches, with a force of 85 to

100 men. His excellent record

in Canada has brought him the

management of the Kansas City

branch. Mr. Giberson's many
friends will be glad to learn of his

well deserved promotion.

Tractors in Russia

F. A. DOYLE
New Department Manager for

Sharpies Co.

this imperative. F. A. Doyle, a

former Sharpies salesman, is in

charge of the new department.

Mr. Doyle has been connected

with the separator business for

nearly 20 years, and formerly

covered 'territory in Western
Canada.

From Winnipeg to K.C.

A trial order of 40 tractors re-

cently arrived in Russia via the

trans - Siberian route. These
tractors will be utilized 'this

spring, and have been already

purchased by landowners. They
are sold to farmers on easy

terms ; the payments being made
in three instalments in two
years' time. A further order of

100 tractors by the Russian Gov-
ernment is expected 'to arrive in

April. These will consist of two
types : large machines of 30-60

horse-power and small machines

of 8-16 h.p. There is evidently

little demand in Russia for me-
dium power machines. The Rus-
sian farmers state that the only

defect in those imported ma-
chines is that 'the plow shares

are set too close to one another,

and in this way are too easily

packed with earth.

W. C. Giberson, formerly col-

lection manager in Western
Canada for the J. I. Case T.M.

Consider their price, and handle

potato machinery

!

You Can Meet—and Beat Mail

Order Competition by Selling

JUMBO GASOLINE ENGINES
Made in li, 2i, 4^ and 6 h.p. On skids, strong iron sub-base
or trucks; make and break ignition; battery or magneto. At
an additional cost 2 J, 4i and 6 h.p. sizes can be equipped with
throttling gOTernor for burning kerosene or gasoline.

GET
THE

"JUMBO"
AGENCY

"LITTLE JUMBO" FEED MILLS are the best on the market at a

reasonable price.- Great range of capacity. Low power require-

ments. All-steel construction. Grind from 10 to 30 bushels per

hour; 6-inch burrs; weight 90 lbs. Write nearest branch house.

Manufactured Nelsoii BrotheTS Company Mfch.7u.s.A.
Western Canadian Jobbers

Tudhope-Anderson Co., Limited
WINNIPEG REGINA SASKATOON CALGARY
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Hitches for the Small Tractor

It is granted that the small

tractor will give valuable service

to the farmer, but in many cases

the farmer is somewhat vague as

to how it may be adapted to the

use of the various implernen'ts on

the average Western Canadian

farm.

When plowing, little trouble is

encountered, as only a clevis is

necessary, but with a combination

of machines, to be used at the

same time, trouble may be ex-

l)erienced. In disking with a

tractor, two small chains can be

used, back from the drawbar.

These lead back to a spreader

which is made long or short ac-

cording to the width of soil the

harrows are expected to cover.

This "spreader" can be made of

3x4 inch material, or two
pieces of 2 x 4 bolted together.

From the ends of the spreader bar,

the harrows are attached by

simple clevises, such as are used

in doubletree ends. The third

harrow is chained to the centre of

the spreader bar, and behind, so as

not to interfere with the others.

This gives a very s'teady hitch.

A similar hitch can be used suc-

cessfully in raking hay into wind-

rows. With a side-delivery rake

.and wagon loaders, several men
can be saved in large haying

operations by this means. A little

hay may be missed when turning,

but with a slow steady speed on

the tractor outfit will work well.

Applying a small tractor 'to an

eight-foot reaper, the latter should

be equipped with a tongue truck

to which a pole three feet long is

attached. With a clevis on the

drawbar this is the only additional

equipment necessary. For binder

use, a mirror can be set at the side

of the tractor to reflect the knot'ter

mechanism. The operator keeps

looking in the mirror, and if the

twine breaks, or if clogging hap-

pens, he can see the trouble and
stop at once. It has been demon-
strated that a tractor and an eight-

foot binder have done more than

two six-foot binders drawn . by
horses under the same conditions.

Time is lost in changing and res't-

ing horses, while the tractor goes

straight ahead. With a tractor the

binder will take the corners at

right angles, without leaving any
grain. The operator simply pulls

the binder a li'ttle past the grain,

then with a quick turn of the

steering wheel brings it close to

grain again. This practically turns

the tractor at right angles.

In the matter of pulling wag-
ons, grain drills, and all imple-

ments with wagon poles, a false

pole of about two and a half or

three feet in length is usually

made, which can be easilv sub-

stituted for the horse pole. This

short pole will allow the imple-

ment to get close to fence corners

and other places and affords a

rigid brace for backing up when
occasion requires. If the tractor

is to perform any future function

on the farm it is always well for

the farmer to buy new machinery

and implements with tongue

trucks. So far as practicable, all

farm implements are made now
with either tongue or 'tongue

truck, at about the same cost, and

the tractor is well adapted to all

implements with tongue trucks,

whereas it canno't always be

hitched to implements with the

straight tongue, designed for

horses.

While it must be admitted that

there is work on the farm that

cannot be done with the tractor,

necessitating the continued use of

the horse, it is a fact that the

tractor has lightened the work of

the horse to such an extent that

only a few teams are needed on

farms of considerable size.

Usually the greatest difficulty

experienced with the tractor is in

making turns, backing up machin-

ery, backing wagons under the

shed, and in other similar opera-

'tions ; but with a little care in

making hitches, always using the

short false pole, there is likely to

be very little trouble experienced

in backing.

Light tractor manufacturers are

Mr. DEALER
Cater Can Sell You

Wood or Iron Pumps cheaper

than any one in the West.

GET HIS PRICES BEFORE YOU ORDER

Brandon Pump & Windmill Works

BRANDON MAN.

C.O.D. Kerosene Tractors
Will Cut the Cost of Farming for Your Customers

13-25
H.P.

Durable

Simple

Powerful

Economical

For All

Farm Work

13-25
H.P.

Weight:

6,400 lbs.

Capacity

:

3 Plows

Two-Cyl.

Opposed
Engine

The Most Practical, Light-Weight, Heavy-Duty Tractor Made
IT IS MASTER OF ALL FARM JOBS

The C.O.D. Tractor is a proved, profitable in-

vestment for any man who farms 80 acres or more.
Note the weight—not too Ught for a wide range of

service. For plowing, discing, harrowing, seeding,
harvesting, threshing and general haulage it has
no equal in the Tractor field. Drive wheels, 70 inches
diameter by 12-inch face. Large calks give power-
ful, positive grip on all soils. Draw-bar pull is

transmitted through both rear wheels, eliminating
all side draft.

Very simple design. Large, adjustable bearings.
Solid channel steel frame. Special C.O.D. steering
device, rigid and positive. One lever shifts the two
gear contacts, the other operates the wide-faced
friction clutch. Speed, miles per hour.

Will plow from 10 to 15 acres per day; deeper
and more uniform than horses. Engine is two-
cylinder opposed, 4-cycle type, 63^2 by 7-inch stroke.

Delivers full rated horsepower on KEROSENE.
Built-in mechanical force-feed oiler; adjustable
bearings; quick-acting governor; removable crank
case cover. Atwater-Kent high-tension ignition.

Kingston carburetor. C.O.D. air cleaner. Easy to
adjust and repair. Motor is perfect'y balanced and
runs without vibration. Cylindrical radiator, with
large water capacity; centrifugal circulating pump.
Capacity of fuel tanks, 22 gallons. During Win-
nipeg Bonspiel hundreds of farmers were attracted
by the unique features of the C.O.D. Tractor.
Many of them bought this splendid machine.

A Full Line of Standard Grain Separators and Light Tractor Moldboard and Disc Plows

Our 1917 Dealer's Contract is Now Ready. Why not be

the CO. D. Dealer in Your District? Write Us at Once.

The C.O.D. Tractor Company
Industrial Bureau, Winnipeg, Man.
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more and more designing their

machines for use on the average

farm. The farmer wants a ma-
chine that will plow, disc, sow and

do haulage and belt work. He
wants one that will operate a

small separator efficiently. For
general recjuirements a tractor at

least 8 h.p. on the drawbar and 16

to 20 h.p. on the belt is best. A
tractor of such power should pull

three plows in stubble or two in

sod. It Avill pull from one 'to three

discs on plowed soil, each disc

built for three horses. It will

pull two six-foot binders, or one

wide cut binder, and it will oper-

ate a 16-inch cutter with blower

elevator or will handle a 24 or 28-

inch separator, without self feed

but with a stacker. Such a ma-
chine, of good design, will use less

than 18 gallons of kerosene a day
or its equivalent in gasoline, with

about a quart of lubricating oil.

Such a tractor is practically 'a

peteEpumrs

one-man outfit, and no force is

required to tend for and feed it.

It is a profi'table investment for

the average farmer as has been

proven in countless cases.

Better Seeding Means
Bigger Crops

Gives More Water

in Less Time with

Less Energy

Made in many styles and
sizes, they will meet all re-

quirements of the Western
Canadian fanner.

PETERS'
Double Cylinder

Force Pump
is the last word in pump
service. Unequaled in De-
sign, Action and Durability.

They are different from all

other pumps in construction

and finish, and have ex-

clusive features that make
sales easy to customers who
want the BEST in pump
value.

Dealers

:

Get Peters'

Pump
Proposition

for 1917

Our line is absolutely up-to-date
in every respect. Every pump we
produce is given special attention.

Peter's Pumps are perfectly as-

sembled—they have no "come-
back." Sell them and you make
satisfied customers.

A POST CARD WILL BRING
OUR LATEST CATALOG.

Manufactured by

Exclusive Canadian Agents

:

Tudhope Anderson Co., Ltd.

Winnipeg Regina Saskatoon Calgary

Write Nearest Branch House for

Particulars.

Avery Company Prosperous

The balance sheet of the Avery
Co., Peoria, 111., as of November
30, 1916, shows that net profits for

the eleven months last year were
$771,831, as against $445,722 for

the whole of 1915. The 1916 earn-

ings were at the rate of ten times

the preferred stock dividend re-

quirements, and after deducting
this dividend left 30 per cent for

common stock. The regular 7

per cent dividends were resumed,
the company also declaring a 7

per cent dividend on Feb. 1st on
the common stock, out of 1916

earnings.

Western Soldiers in Massey-
Harris Home

The latest bulletin from "Kings-
wood," the soldiers' convalescent

home, maintained in England by
the Massey-Harris staff and
agents, reveals the interesting fact

that no less than eighteen wound-
ed soldiers from Western Canada
are being brought back to health

and strength in this home. As one
soldier writes : "If we had our
way we would stay at Kingswood
for the duration of the war." That
testimony speaks volumes for the

care taken of our heroes.

It is admitted that the average

yield per acre of wheat and oats

is on most farms below what it

should be. Increased yields are

made possible by scientific rota-

tion of crops, by keeping the land

fertilized, by the selection of

good, clean seed, and by sowing
the seed in the best way. The
best seed, live strong healthy ker-

nels, secures a better stand and
gives a larger return than smaller

seed. The fanning mill for grad-

ing the seed and the smu't pick-

ling machine for getting it thor-

oughly clean, are indispensable

parts of every farmer's equip-

ment.

All practical farmers and agri-

cultural authorities are of the

opinion that precision is the es-

sence of good sowing, and precis-

ion can only be obtained by cor-

rect mechanical means. The
quantity of seed sown, and 'the

depth of covering, are important
factors. In the dealer's stock, no
machine comes second in impor-
tance to the grain drill. In

choosing a line of these machines,
the dealer should investigate thor-

oughly 'the types best suited to his

individual locality.

Broadcasting Condemned
It may be taken for granted

that the poorest drill is better

than the best broadcaster. Wheat
and oats should never be sown by
hand. In sowing broadcast, no

matter how good the seed bed,
there will always be a certain

amount of the seed that will fail

to germinate, consequently extra

seed is sown with a great deal of

useless waste.

The operation of broadcasting
either by hand or machine, may
be followed by rains which elim-

inate the chance of harrowing and
covering for several days. Un-
covered grain, surface-exposed is

bound to suffer impaired vitality.

In drilling the work of sowing and
covering is performed in one
operation. The covering of a
broadcast field by harrows or
disks cannot be uniform. Some
seed is covered too deeply; some
is too thinly covered or is not
covered at all. This uneven cov-
ering does not let the seed ger-

minate uniformly, some plants ap-
pearing earlier than others, result-

ing in irregular maturity, uneven
ripening, a mixture of plump and
shrunken grains depleted in yield

and defective in quality.

By the use of the efficient seed
drill, the seed is planted evenly,

and given the same covering if

the seedbed is good. The grain

germinates at 'the same time,

comes up equally and gives each
seed an even chance. Drilled

grain ensures even planting, even
germination, even ripening, with
no green heads in the sheaf;

therefore a better quality of

grain.

Nearly all farm crops can be
drilled. In addition to wheat,

TO INVESTORS
HOSE WHO, FROM TIME TO TIME, HAVE FUNDS REQUIRING

INVESTMENT MAY PURCHASE
AT PAR

DOMINION OF CANADA DEBENTURE STOCK
IN SUMS OF $500 OR ANY MULTIPLE THEREOF.

Principal repayable 1st October, 1919. .

Interest payable half-yearly, 1st April and 1st October by cheque (free of exchange at

any chartered Bank in Canada) at the rate of five per cent per annum from the date of

purchase.

Holders of this stock will have the privilege of surrendering at par and accrued interest,

as the equivalent of cash, in payment of any allotment made under any future w^ar loan issue

in Canada other than an issue of Treasury Bills or other like short date security.

Proceeds of this stock are for war purposes on|y.

A commission of one-quarter of one per cent will be allowed to recognized bond and

stock brokers on allotments made in respect of applications for this stock which bear their

stamp.

For application forms apply to the Deputy Minister of Finance, Ottawa.

DEPAFrrWENT OF FINANCE, OTTAWA,
OCTOBER 7th, 1916.
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oats, barley, rye and flax, peas,

beans, ensilage corn, millet, al-

falfa, sorghum and so on, may be

handled satisfactorily. Old pas-

tures may be renewed by drilling

clover in sod after rain, a single

disk drill being used. Commer-
cial fertilizer is also sown by -com-

bined drills in required quantities.

Locality Regulates Choice

Soil conditions are not uniform.

Many types of drills are necessary

to cover demands for different lo-

calities. For opening the seed

trenches, we have a great variety

of hoes, shoes, single disks, double

disks, and so on. A drill for sow-

ing southern oats would be use-

less in Saskatchewan. Measuring
devices for seed vary in 'their de-

sign, range and possibilities,

different sections favoring differ-

ent types.

The time to plant the seed var-

ies with the locality, and the

amount of seed to be planted per

acre depends upon the fertility of

the soil, the condition of the seed-

bed, the seed and the environ-

ment.

In the various grain-feed de-

vices in the seed drills sold are the

result of years of patient and ex-

haustive work. The feed is the

heart of 'the drill, and must be ex-

ceedingly accurate. The hoes,

shoes, type of disk, and so on, are

made to meet special requirements

and the dealer can always get the

type best suited to his territorial

needs.

In addition to sowing the ordin-

ary grains, 'the vast majority of

drills will handle beets, beans,

peas, etc. All drills and seeders

are arranged to take special small

hoppers for close sowing of al-

falfa, alsike, timothy, etc. Fer-

tilizer or combined grain and fer-

tilizer drills are equipped with

large double compartment hop-

pers for distributing the various

kinds of commercial fertilizer.

With a good drill with a grass-

seed attachment, the farmer may
sow grain only, grain and grass-

seed, grain and fertilizer, grass-

seed only, grass-seed and fertil-

izer or fertilizer. A good seed

drill is for him a practical, effi-

cient, mechanical means of sow-

ing seed ; it is the most valuable

insurance he can possibly obtain.

Important Features

Where dry climate necessitates

the seed being planted in firm

ground iji order 'to hold the

moisture, many good drills are

procurable. The weight must be

adjustable to meet the require-

ments. Perfect balance in the

drill is essential, and the pressure

on all disks should be equal. The
furrow opener should be of good

design, and its bearings and con-

nections should be durable and

KING OF WILD OAT SEPARATORS
The Lincoln "New Superior"

Wild Oat

Separator "y

With our paten-

ted open and
blank space
sieves, it posi-

tively s e p a r -

ates every wild

oat seed, caus-

ing them to lie

flat, and not up

on end.

Patented Adjustable Wind Boards
are provided so that blast is always under control. Can blow out as much
or as little as you like, making it a perfect oat cleaner and grader. The
lower shoe is fitted with a cleaning rack that is adjustable, never touch-

ing the sieve, but just close enough to knock out any grain that gets

stuck when going over the sieve. It is movable, working back and forth

about two inches in opposite directions to the shoe. By this improve-

ment the capacity is increased about 25 per cent.

It is Strong, Well-built and Bolted—Not Nailed
Our maeliine is built to clean any kind of grain and do perfect work. What
the "NEW SUPERIOR" cannot do, no other can do. Exceptionally easy

to operate, it will appeal to your customers.
Made in Sizes 24, 32 and 42 inches wide, with or without bagger, and with
power attachment for gasoline engine if desired.

WRITE FOR DEALER'S PROPOSITION AND FULL PARTICULARS.

Cushman Motor Works of Canada, Limited
Builders of light weight, high grade Gasoline Engines for all Farm Power Work
DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.

long wearing. The frame of the

drill should be of a non-sagging

type and the gearing should be

positive so as 'to insure uniform

seedbeds.

Wide adjustability to meet
varying conditions is an impor-

tant feature in the drill, while it is

preferable to have a design where
one-half can be used at will. The
bearings and wheels are of the ut-

most importance, for light draft is

a feature that usually appeals to

the farmer. Still, light draft

without strength and durability in

the machine is a poor type of drill

to ofifer your trade. The disks

should have a smooth, even sur-

face and a keen cutting edge. The
design to keep the disks in the

correct position is an important

factor. The seed should be pro-

tected until it reaches 'the bottom
of the furrow, and at a point

where the furrow is wide open.

The shoe furrow opener may vary

in design, but it should have a

good adjustability.

Whatever the' type of drill, i't

should have an adjustable force

feed, providing an even discharge

without any bunching. Easy
regulation for the quantity of

seed sown is a good selling feat-

ure. In weedy or trashy land,

some drills will be found more

efificient than others, but as a line

the dealer has no implement 'that

carries with it so many strong

selling points as a well-made and

efficient drill. As an implement

the success or failure of the cus-

tomer's crop largely depends upon

the type of drill he uses.

Britain's Economic Position

During the two years ' of war,

1915-16, the trade volume of the

Uni'ted Kingdom reached the stu-

pendous total of approximately

$14,419,120,000, or over $658,335,-

000 in excess of the last two years

of peace, 1912-13. In comparison

to this the German Imperial Chan-
cellor, with unwonted veracity for

a Teuton, admitted in the Reich-

stag that since 1914 Germany had
lost in foreign trade about $5,750,-

000,000. This means that in spite

of so large a drain of her manhood
for war services, in spite of sub-

marine warfare, in spite of high

freights and scarcity of shipping.

Great Britain has increased her

trade total by an enormous sum.
This places the relative economic
position of the two countries in a

nutshell, and fully answers "cold-

feet" economists

!

TWIN CITY OIL TRACTORS
"A SIZE FOR EVERY FARM

Twin City "15"

Handles 4 Plows
or a

24-in. Separator

Why not take on a line of Tractors that has stood

EVERY TEST OF SERVICE?

All sizes burn Kerosene,

Distillate and Gasoline.

The Dealer can handle the
Twin City line with PRIDE
and PROFIT. The largest of

them are the most powerful
tractors built; the small-
est are the most perfect
small tractors produced

—

and as small as the aver-
^ age farmer should buy.

Built in
Four
Sizes:

Twin City "60"

Twin City "40"

Twin City "25"

Twin City "15"

LET US SHOW YOU OUR DEALER'S CONTRACT

Minneapolis Steel & Machinery Co. of Canada, Limited

923 LOGAN AVENUE WEST WINNIPEG
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Subscribers'

Information Service
Under this heading we will reply

to enquiries from jobbers and
dealers concerning the location of

machine manufacturers, where re-

pair parts may be obtained, etc.

Endeavor always to give name of

manufacturer. For immediate re-

ply, enclose stamped, addressed
envelope. Send enquiries to In-

formation Dept., CANADIAN
FARM IMPLEMENTS, Winnipeg.

R. & Co., Sask.—The Kingman Plow
Co. went out of business some years ago,

the plant being sold to the Avery Co. of

Peoria, 111. That concern does not handle
Kingman repairs, but these might be

obtained from the M. & K. Brokerage Co.,

Kansas City, Mo.
C. E. G., Alta.—Following are the lead-

ing specifications of the "Bates Steel

Mule" tractor : Rated at 13 h.p. draw-bar,
30h.p. belt; pull, 3,300 lbs.; engine, 4 cyl.,

4x6 in.; two speeds, 21/4 and 3V2 m.les

per hour; the caterpillar driving track,

42 X 1.5-inch face. Uses kerosene with
Erd make engine; radiator cooled; Ben-
nett carburetor and air cleaner; igni-

tion; Dixie magneto; shipping weight,

6,000 lbs.

J. H., Sask.—The Canada Carriage Co.,

156 Princess street, sell a full line of

auto trailers. Communicate with them.

J. S., Sask.—For information regarding
well drilling machinery you should write
the American Well Works, Welland,
Ontario.

F. W. B., Alta.—New pitman for the

windmill mentioned can be obtained
from the Dempster Mill Mfg. Co., Beat-
rice, Neb.

BRADSTREET'S
Established 1849 Capital and Surplus, $1,500,000

OfBces throughout the civilized world. Correspondence invited

Executive Offices:

346 and 348 BROADWAY, NEW YORK CITY, U.S.A.

OFFICES IN CANADA:
HaHfax, N.S. ; Montreal, Que. ; St. John, N.B. ; Hamilton, Ont.

;

Ottawa, Ont.; Toronto, Ont.; London, Ont.; Quebec, Que.;

Calgary, Alta.; Edmonton, Alta.; Vancouver, B.C.

C. G. SCHAFFTER, Supt.

Commercial Travellers' Building, WINNIPEG, Man-

A. G. & Co., Man.— Bowser gasoline
pumps and tanks are manufactured by
S. F. Bowser & Co., Fort Wayne, Ind.

D. R. S., Sask,—For repairs for "Iron
Age" cultivators, write the Batemari-
Wilkinson Co., Toronto, Ont.

B. & Co., Man.—Repairs for this sulky
plow can be obtained from the Fuller &
Johnson Co., Madison, Wis.

F. J. & Son, Sask.—We cannot locate

repairs for this engine made by the old

Fairbanks Company. You might write
regarding an igniter and rings to the
Fairbanks Company, 416 Broome Street,

New York, N.Y.

plows in Australia are : 3-furrcw,

$175; 4-furrow, $200; 6-furrow,

$265 ;
8-furrow, $350.

"Stump Jump" Plows

A type of plow peculiar to Aus-
tralia is reported by a U.S. Gov-
ernment agent in that country.

Practically all the areas open 'to

cultivation in Australia are hea^'-

ily wooded. The dearth and cost

of labor preclude the clearing of

the stumps and roots on the land,

consequently a special plow is

used, known as the "stump-

jump." This is so constructed

'that it will roll over stumps and

other obstructions. This plow was
designed by an Australian, and
is found only in 'the Common-
wealth.

' In breaking new land preference

is given to this plow, which is

of both moldboard and disc

types, as it will cut many roots

that an ordinary moldboard plow

will not touch. It is also said

'to turn the soil better than a

moldboard plow, even on open

land. The prices quoted for these

Avery Catalogs

The line of catalogs covering

the Avery Line for 1917 is very

attractive. The general catalog,

illustrating and describing the full

line of tractors, power plows
threshing machines, trucks an
motor cultivators comprises som
eighty pages, and is very finely ar-

ranged, while the illustrations ar

clear-cu't and distinct. Further
booklets cover the Avery Tractor
as applied to road making; the

new Avery 5-10 h.p. tractor; the

Avery supply catalog and the

Avery motor cultivator for corn

cultivation. We believe that in-

terested dealers can procure these

catalogs by writing the Canadian
Avery Co.,

,
at Winnipeg or

Regina.

N.G.E.A. Convention

The National Gas Engine As-

sociation, comprising all the

leading manufacturers of steam

and gasoline engines in the

United States, will hold its tenth

annual meeting in the Hotel

Sherman, Chicago, on June 5, 6

and 7, 1917. H. R. Brate, secy.,

Lakemont, N.Y., is now busy ar-

ranging the program.

Plow Eveners and Wagon Sets
Often Imitated—But Never Equalled

Watson's Special 4-norse U-ang, Buliy ana Disc ri3W Evener

The Watson special 4-horse plow evener, as illustrated, works four
horses abreast on gang, sulky or disc plow. One horse in furrow, three
on unplowed ground. Perfect equalization of draft. We also supply 3,

5 and 6-horse Plow Eveners, and 3-horse Wagon Eveners. Our Eveners
are made by expert workmen and of the
best seasoned material. Fully guaranteed.
You cannot sell better. Lay in your stock
—NOW.

Get the Agency for the

VIKING
Sells at a reason-
able price, and
in competition
with any sep-

arator sold.
Skims down to

a fraction of X

per cent; easy
running

;
equal

in mater ial,

const ruction
and efiSciency

to any cream
s e p a rator on
the market.
Over 2,000 live

dealers are
finding the VI-
KING agency
profit able.

Write at once
if you want
territory.

TO REMIND YOU
WE CARRY A COMPLETE STOCK OP
REPAIRS IN OUR WAREHOUSE for:

Moline Plows
(Best Ever, Good Enough, Etc.)

Moline Disk Harrows
(Economy)

Moline Engine Gangs
Monitor Drills

Mandt Wagons and Farm Trucks

Manure Spreaders
(National and Mandt)

Adriance Binders, Mowers and Rakes

Janesville Plows
Disc Harrows, etc.

WATSON'S EVENERS
have been on the market
for years. Farmers every-
where know their qualities

for wear and service. Let
your customers have the
best by handling Watson
goods.

SIX WAGON SETS
Hickory wagon sets

complete. Painted red
and varnished. Shipped
in strong crate, cannot be
damaged in transit. All

orders for six sets shipped
as shown. Each set com-
prises : One doubletree,

two singletrees and one
neckyoke. Weight com-
plete, 225 lbs. Double-
trees, 2 X 4 X 48 long;

singletrees, 2^ x 36; neck-
yoke, 25/^ X 40 or 48 inches.

THE WATSON LINE OF QUALITY GOODS
1^ H.p. Engines
Pulverizers
Whiftletrees
Root Pulpers
Bevel Jacks
Push Carts
Horse Powers

Wood and Pole Saws
Barrel Skids
Boss Wood Harrows
Light Delivery Sleighs
Boss Steel Harrows
Feed Cutters (seven styles)

Harrow Carts

Hand and Power Washing Machines

Farm and Bush Sleighs
Wheel Barrows
Channel Steel Harrows
Roller Crushers
Warehouse Trucks
Grain Grinders
Pump Jacks

Viking" Cream Separators

3 1 1 CHAMBERS STREET, WINNIPEG
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''THE TRAILER WAY MAKES AUTOS PAY''

SHORT-
TURN RAILEES

FIVE MODELS—Capacities from 1000 to 2000 lbs.

"BALL" AND "SOCKET' HITCH

'^McLaughlin*' Carriages and

Sleighs, and ''Simp lex' ' Trailers

Ensure the Dealer Big Business

and Good Profits

Gives the owner all the advantages of a motor truck at very low cost. Only add
about one cent' to every twenty miles fuel cost for the car. The SHORT-TURN

equipment is a SIMPLEX specialty. Makes the Trailer safe and efficient. Both axles are

coupled by the reach construction on top, and the short-turn mechanism underneath. The SIMPLEX
tracks perfectly. Quick-shift "Ball" and "Socket" Hitch. SoUd or Pneimiatic Tires. Special

frictionless bearings. Side and end springs. The most serviceable and durable Trailer you can sell.

They allWant a Simplex—Farmers, Stock Raisers,

O m Dairymen, Merchants, Tradesmen, Liverymen

"One Grade Only, and that The Best"

Catch the Business—Both Ways!
Handle the famous "McLAUGHLIN" Line of Vehicles, the highest-grade sold, that gets

the Dealer the cream of the vehicle business in his territory.

Cash in on the popularity of the Automobile by selling "Simplex" Short-Turn Trailers—

the best built Auto Trailer on the maxket.

Full Particulars, Prices and Agency Offer are Yours for the asking

The Canada Carriage Company, Limited
156 PRINCESS STREET. WINNIPEG. MANITOBA

cARRffiD AT Winnipeg Saskatoon Moose Jaw Calgary Edmonton

SALES OF McCORMlCK

TILLAGE IMPLEMENTS

Show that more and more Farmers

know the Value of good Seed Beds

ORE and more farmers are learning

to follow the authority on crops and

soils who says, "Give me average seed

and a good seed bed, and I'll grow a far

better crop than the man who has the best

seed and carelessly prepares his ground."

Remind customers that in a good seed bed

the soil at the furrow bottom is mellow and

compact; the top soil is pulverized and

free of clods and air spaces; and sell them

McCORMlCK tillage tools to use when they

disk before plowing, disk again after plowing,

or use a spring-tooth harrow and then crush

the lumps and smooth with a peg-tooth harrow.

The farmers on your territory want the

best in tillage implements. Let them know
that the best means International Harvester

tillage implements. Write to the nearest branch

house for a real tillage tool contract—NOW.

INTERNATIONAL HARVESTER COMPANY OF CANADA, LTD.
BRANCH HOUSES

WEST: Brandon Man.; Calgary, Alta.: Edmonton, Alta.; Estevan, Sask.; Lethbridge, Alta.; N. Battleford, Sask.; Regina, Sask.; Saskatoon, Sask.;

Winnipeg, Man.; Yorkton, Sask.

EAST: HamUton, Ont., London, Ont.; Montreal, Que.; Ottawa, Ont.; Qu^ec, Que.; St. John, N.B.
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Dealers: You have Prospects for

these Cars in Your Territory
Have you missed Sales because you couldn't show them
the Fastest, Snappiest, Cleanest-cut Cars on the Market?

GRAY-DORT REO PEERLESS
REO 4 -Cylinder,
5-PassengerTour-
ing Car, $1,300,
F.O.B. Winnipeg

Prices subject to
change without notice

The freight situation gets steadily worse instead of bet-
ter. Car shortage is so serious that orders must be placed
NOW to ensure delivery. Dealers who do not order their

cars AT ONCE stand to lose money—and disappoint
their Customers.

SOME GOOD TERRITORY STILL OPEN FOR LIVE AGENTS.
IF YOU ARE NOT LINED UP FOR 1917, WRITE TO-DAY

Joseph Maw & Co., Limited
Factory Representatives

112-118 King Street Winnipeg, Man.

The New Improved
BULL DOG
Smut Cleaner

strongly Built

Extra Long

Carrier

Wastes no Liquid

Large, Low Feed

Box

Patented Device

for Treating Oats

and Barley

The Only Smut Ma-
chine that success-
fully treats Oats and

Barley.

Built for Hand or Power

Dealers

:

Place
Your
Orders
at -\

Once!

The Bull Dog Smut Cleaner has exclusive features found in no
other pickling machine. It will separate and float out smut balls,
wild oats, king heads or crow foot. Special feeder device ensures
immersion of oats, barley or any grain that will not sink. Has double
paddle skimmer and large non-rusting tank. Very easily driven.
Power attachment furnished if desired. Fully guaranteed. Get one
on your floor and watch the Bull Dogs sell themselves.

Specialists in Grain Cleaning and Grading Machinery

TWIN CITY SEPARATOR CO., LIMITED
Off Logan Ave. on Quelch Street Winnipeg, Man.
Address all Correspondence from Southern and Central Alberta to

R. W. DOW, Box 1406, Calgary, Alberta

THE DRILL THAT IS DIFFERENT

!

"SYLVESTER" DRILLS GIVE GREATER YIELDS
The Grain is Delivered in FRONT of tlie Axle—and on the downward
turn of Disc. The result is even distribution of seed at uniform

Double and Single Disc or Shoe.

SECURE YOUR TERRITORY—AT ONCE!

depth—and perfect covering.

SIZES: 14, 16, 18, 20 and 22 DISCS.

WINNER" FANNING MILLS
Made in Three Sizes : 24, 32 and 40 inch. Capacities 30 to 80 bus.

For Durability, Capacity and Efficiency in doing the
work no mill made compares with "Winner" Separ-
ators and Cleaners. We guarantee them to have double
the capacity of any other mill, and to do 75 per cent
better work on all seeds and grain. Get the Agency.

WHAT OUR LINE OFFERS THE DEALER
Tudhope-Anderson Goods are backed by years of Reputation for Value
and Satisfaction. You can handle no better. Our 1917 Contract is now
ready, and it affords the dealer a big money-making opportunity. Our
Line includes:

Riding and Walking Plows, Disc and Tooth Harrows, Harrow Carts, Pulver-
izers, Haying Machinery, Gas Engines, Grinders, Smut Cleaners, Fanning

Mills, Grain Drills, Manure Spreaders, Cultivators, Wagons and Trucks.

TUDHOPE-ANDERSON CO.,
WINNIPEG REGINA SASKATOON

LIMITED
CALGARY



VOL. XIII., No. 4 WINNIPEG, CANADA, APRIL, 1917 SUBSCRIPTION PRICE IN CANADa{^^J ^J;^ "g^^j.

Head O c : Wlaai <

OF CANADA
LOANS for LIVESTOCK
THE UNION BANK OF CANADA is pre-

pared to make loans to good farmers on reason-

able terms, to purchase cattle for feeding or

breeding purposes.

It is in the best interests of farmers to increase

their herds.

Consult the Local Manager for particulars.

Paid Up Capital - - $5,000,000.00
Deposits Over - - - $85,000,000.00
Total Assets Exceed - - $109,000,000.00

THE PIONEER BANK of WESTERN CANADA

HAIL FIRE LIVE STOCK
INSURANCE

CARSON & WILLIAMS, BROS., LIMITED
720-726 Union Bank Building Winnipeg

PHONES (Private Exchange) MAIN 6112-3

REPBESENTINO

THE LONDON MUTUAL FIRE INSURANCE CO.
THE MILLER'S NATIONAL INSURANCE CO.

THE CANADA HAIL INSURANCE CO.
THE GENERAL ANIMALS' INSURANCE CO.

APPLICATIONS FOR AGENCIES INVITED

Complete Repair Stocks Carried for

MOLINE IMPLEMENTS
We can supply dealers, on the shortest notice, with repairs for :

MoHne Plows Moline Disc Harrows
(Best Ever, Good Enough, etc.) (Economy)

Moline Engine Gangs Monitor Drills

Mandt Wagons and Farm Trucks

Manure Spreaders (National and Mandt)

Adriance Binders, Mowers and Rakes
ALSO

Janesville Plows, Disc Harrows, etc.

Viking Cream Separators

ASK FOR FULL PARTICULARS OF THE WATSON LINE

WATSON'S STEEL AND WOOD HARROWS
Our Steel Harrows have angle steel tooth bars, channel steel cross bars.
Dagger shaped teeth, held individually by steel wedges. Fitted with
pulley hitch evener. Sizes: 17 and 24 foot cut. Wood harrows of seas-
oned hardwood. Each tooth held securely by two rivets. Can't loosen
in bars. Sizes: 14, 17 and 24 feet. The best harrows made, reasonable
in price.

Control the

Harrow Trade
in your terri-

tory this year

by sellingWat-
son's Harrows.

CHAMBERS AND HENRY STREETS, WINNIPEG

In Both Town and Country
You Have Lady Pros-

pects who want to buy

"DOMINION"
Sewing Machines

Exclusive features in design, action and opera-

tion appeal to every woman. High balance

wheel; automatic lift. Beautifully finished

woodwork. Wide range of types.

DEALERS—Ask for our large Free Cata-

log showing machines in natural colors. Get

full particulars. Someone will sell "Dominions"
in your town with profit. Why not you?

The Dominion Sewing Machine Company
80 - 82 LOMBARD STREET, WINNIPEG

Bejiairt and

AcMiaorieis

for all makes

of Sewing
Mftchines

WHY NOT USE HORSE SENSE?
Not a Horse or a Mule in Western Canada (if he^could talk) but
would tell you that he could do 25% more work if you uould
clothe him comfortably with "Horse Shoe Brand" Collars, Har-
ness or Saddles.

Sold only by legitimate and honourable dealers all over Western
Canada, and Manufactured in Western Canada only by

THE GREAT WEST SADDLERY COMPANY
At WINNIPEG, CALGARY, EDMONTON,

REGINA and SASKATOON.

SEND FOR CATALOGUE AND PRICE LIST TO DEALERS ONLY

SIDE LINES:
We sell wholesale, to the dealers only. Mitts, Gloves, Moccasins, Automobile

Tires, Spark Plugs and Auto Accessories, etc., etc.
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COCKSHUTT
COCKSHUTT

Double Disc Harrow
For the man who has the power it makes

the best and quickest seed bed

HIS big, *-two-iii-one" Harrow has only

to be seen to be appreciated.

The front Disc sections are Out-throw,

the rear sections In-throw.

A flexible platform goes between the two

sections and extra weight can be carried if

needed.

One easily-handled lever controls the cut-

ting angle of the Disc sections.

Discs run on square axles so every one

must cut. Frames are very substantial, bear-

ings are accurately fitted and each is supphed

direct with oil from its own cup. Properly

located scrapers keep the blades clean.

The Out and In-throwing disc sections

give better results than two separate discings,

in half the time and with half the labor.

COCKSHUTT
£ngine Scrub Breaker

Breaking brush land by

Man Power is too expen?-

sive . Here is the remedy

!

HERE'S a sale ready made for you

when that customer of yours, who has

brush land to turn under, sees this

Cockshutt Scrub Breaker,

It's bigness and strength don't get jus-

tice from this cut. Send to-day for our

latest folder and get the fuU description.

"Anywhere the tractor can go"—the

Cockshutt Engine Scrub Breaker will follow

and turn over saplings, brush, small stumps,

etc. Turns a furrow 24 inches wide.

No handles necessary. Substantial levers

and a shoe control its operation. Every

feature about it spells STRENGTH and long

hard service.

WHY THE COCKSHUTT "FULL LINE"
IS PROFITABLE TO HANDLE

The Cockshutt line stands for Quality—yes, and a good
deal more. It stands forService, too! Service to the Dealer,

because of its completeness and because of the ever-present

forces of Advertising, Reputation and Durability that are

constantly pushing Cockshutt implements out into the

fields, ifyou are the Right Dealer you need these goods.

COCKSHUTT PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
Distributing Points: RED DEER LETHBRIDGE EDMONTON BRANDON PORTAGE LA PRAIRIE
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WHY FRANCE WILL REQUIRE POWER-FARMING MACHINERY
BEST FARM AREAS RUINED BY WAR

111 these days we hear a great

ileal regarding the necessity for

iilot cultivation in Canada, bu't the

work done by France in this con-

nection is astounding. Essentially

a country of intensive cultivation,

there are all over France depots

in the interior where men in mili-

tary 'training are employed during

their spare time in agricultural

work. Convalescent sick and
wounded are 'hastened toward re-

covery by the exercise of garden

and plot cultivation, carefully

graduated to their strength, un-

der expert medical supervision.

Such work hastens the men's re-

ccjvery atid a;t the same time pro-

(Uices food for themselves and
iheir compatriots in the trenches.

I'urther, this acts as a school of

instruction in agriculture, which
will be of great value when the

war is over.

This process of g'arden cultiva-

tion is also very beneficial to the

large civiJian and military non-
eligible population, bo'th male and
female, Avhich have been evicted

by the war from the territory held

by the Germans in Northern
France, Avhich, be it said, is being-

reduced in area daily by, the cease-

less pressure of the armies of the

Allies.

Of Value to the Nation

The effect of such "garden agjri-

culture" is impossible to es'timate.

Thousands of men have been ruin-

ed as military units, but not as

industrial units. Thje natural ten-

dency is for such men to settle

down idly, living on the small pen-
'-ions the government can pay.
Such a step the authorities in

France know will lead to indus-
trial and moral deterioration. Bet-
ter far for them to become
interested in highly productive
agriculture, able 'to earn their live-

lihood when the war ends, able to

increase the nation's food supply
and decrease the national pension
btirden.

Even now the financial impor-
tance of this work is amazing.
Since the fall .of 1914, no less than
3,622 "kitchen gardens" have been
estabhshed in the interior dis'tricts

of France, and these are now pro-
ducing an actual revenue of more

than thirteen million francs, or

about $2,500,000.

In some areas the breeding of

rabbits and pigs has been carried

on to a remarkable degree. One
military commander and his men
produced from a six acre tract a

to'tal revenue of 20,000 francs or

about $4,000. There is a lesson

for us in this country where some
men cannot make an eighty acre

farm pay.

In France, as in the United
Kingdom and Canada, there is a

But in the north, in the Aisne
and Oise districts, there are larger

farms. Following 'the war power
farming will be used on these.

Recently the French government
held a great demonstration of

tractors, and it is fully realized

that the future agricultural pros-

perity of France lies largely upon
tractor farming.

There will be no lack of skilled

mechanics. The war has made the

motor a familiar thing to countless

French lads, has developed a verit-

Tractors Demonstrated at French Government Experimental Station near Paris

distinct movement to try to get

men to settle on the land after the

war. It is seen that industrial

stagnation will follow a rush to

the already crowded cities.

War Breeds Mechanics

One feature in this war which
will hkve a direct bearing on the

future of the farmers in France is

that it has been a war of mechan-
ics. The men at the front have
been daily brought into intima^te

touch with the power of machin-
ery. Their rifles are machines,
their machine guns are machines,

their heavy and light artillery are

machines. Above them fly the

countless aeroplanes of the Allies,

while on every hand are seen

motor trucks, motor wagons, mot-
or ambulances, wheel and cater-

pillar tractors and so on. It has
shown to the conscript as never
before that this is the machine age.

Up to the outbreak of war, farm-

ing in France- was largely manual.
Machinery was held to be practic-

able only on the large farms. The
small closely fenced farms of

-Normandy and Brittany, and the

vineyards of the Midi, were labor-

iously farmed by hand labor.

able army of skilled chauffeurs.

The man who could hustle a

motor ambulance ot motor truck

along shell-shattered roads will

need but little training 'to trans-

form into a skilful tractor engin-

eer. They will have acquired the

love of machinery, and machinery
will be a feature in their future on
the farms of France.

Reconstruction Demands
Not unnaturally you may ask

:

"But what of work for these

hordes of men when they return

to civilian employment?" ' What
did war mean to Northern
France? The writer has before
him data furnished by the French
government which shows that at

the end of 1916 the habitations of

more than 35,000,000 people were
damaged or destroyed. High-
ways were ruined, streets of cities

torn to pieces, all public service

systems, such as water, sewerage,
gas and electric light have been
destroyed — factories, dwellings,

farms, everything will have to be
replaced. All the damage has not
been effected.

It is conservatively estimated bv
the French Government that 200,-

000,000 days of labor will be re-

quired for 'the reparation of the

ruin following war. And the end
is not yet. Step by step, as the

Germans are driven back beyond
the frontier of France, back
through shattered Belgium, more
villages, towns, and even cities

will be destroyed by the invaders,

or by the gunfire of the Allies.

The laborers in this work of re-

construction will need every kind
of tools and implements by the
million—not by the shipload.

Farm Areas Ruined
Some of the best agricultural

land in France has been turned
literally to stone—that is, the soil

has been blown away completely
by the explosions of projectiles.

It will be necessary for the state

to buy vast tracts of this, expro-
priate them and turn them into

forests which, in a century or two,
may begin to give them new agri-

cultural possibilities.

The loss of labor and the in-

crease in the magnitude of the
tasks to be performed will make it

necessary" to increase each individ-

ual's productive power.
Orders from France will cover

practically every kind of machin-
ery made, from agricultural imple-
ments to the smallest kind of tool,

hardware and spinning machinery
—necessary machinery to be used,
in every industry in France—^'the

amount of these purchases will

no doubt run into the billions.

There will assuredly be work for

millions of men in the reconstruc-
tion period in Northern France,
and at the same time the agricul-

tural production of the. country
must be kept up. French agricul-

ture will improve, although al-

ready France stands fourth in pro-
duction per acre of cultivated
land. Canada stands very low in

this scale of national production.

Size of French Farms
French farms may be divided

into three classes: Plots ranging
from 1 to 25 acres, farmed by the
owner, or by the Owner plus as-

sistance. The second class is

farms from 25 to 100 acres, and
the war has affected three out of

every eight such farms in France,
On the first class farm motor ma-
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chinery, tractors, would be of

little use; in the second class

tractors could be utilized on 80 per

cent of the farms. The 'third class

of French farms comprise 138,000

holdings, varying in extent from

100 to 1,200 acres. On these power

farming can be introduced to the

fullest degree.

It is estimated by the authori-

ties that France will need at least

for a start 25,000 tractors, and

power outfits, each outfit includ-

ing engine, plow, sets of shares

and a set of harrows. And last

year the entire tractor production

of the United States and Canada

was only , about thirty to thirty-

five thousand machines.

To every three power outfits, as

outlined, a binder will be neces-

sary. This alone gives some idea

of the future needs of France as

.regards farm machinery.

In the war zone, in Northern

France, there were 6}i million

acres .of arable land. We said

were, for an unknown area of this

is now ruined for agricultural pur-

poses. France has never been a

large manufacturer of machinery.

Out of a total of 125 machine
manufacturing plants, 55 are in

the invaded area; the rest are

busy on war supplies. This means
importation, and much, in fact, the

majority, of the implements and
machinery imported must come

from the North American conti-

nent. To say that 25,000 tractors

and other implements in propor-

tion will be required, is to give

only a very faint idea of what
France will require when the war
ends.

The women of France have

done nobly in the war, and in the

future they will do more—using

imported machinery. Another
great problem that will confront

France will be the supply of fer-

tilizer, for lack of shipping has de-

prived Europe of Chilian fertili-

zers. But, beyond that, the future

France, emerging victorious and
triumphant from the most hellish

war in history, will require a

supply of farm machinery that will

tax 'the manufacturing industries

of this continent to the uttermost.

It will open a new era in the ex-

portation of farm machinery and

tools frorn this side of the

Atlantic.

John Sanderson Dead

To Fight M.O. Houses

The retail merchants of Alberta

will meet in convention in Calgary

early in April. One of the chief

subjects for discussion will be how
to figh't the Canadian mail-order

houses and also United States

direct selling concerns which sell

to Alberta customers.

Here is What Your Customers

Have Been Looking For!
THE SUPPLY WILL BE LIMITED
The One-Half and One Horse Maytag
Multi-Motor Engines are Two-Cycle,
Air-Cooled, and Eat Gasoline or Gas.

They Are Different From
The Hired Hand—When
Not At Work They Do
Not Eat Anything.

This oinique baby engine

consists of only 29 parts,

including all the bolts and
screws — only 5 actual

moving parts. There are

no gears, cams or valves

to cause trouble.

GUARANTEED IN
EVERY DETAIL

PRICE COMPLETE/which includes a Set of Columbia Sealed Batteries, a

Lemke Coil, and One Gallon of Maytag Multi-Motor Special Oil:

S'^I^ 00 for $J^n 00 ForOne-
^%Jm Half-Horse • . Horse Size

Write for Dealer's Discount

THE MAYTAG CO., LTD.
WINNIPEG MAN.

John A. Sanderson, president

and general manager of the

Adams Wagon Company, and a

director of the Cockshutt Plow
Co., passed away at his residence

in Brantford, Ont., on the morn-

ing of March 14. He had returned

from a business trip, during which

he was stricken, and died at the

age of 60. The personality of John
Sanderson was known to every

man connected with the Western

The late Joihn A. Sanderson

Canadian implement trade. In this

territory he was well known, for

he had made more than fifty busi-

ness trips to the West.
By all with whom he came in

contact, the late Mr. Sanderson

was esteemed as. a man of sterling

worth,' possessed of keen business

judgment and absolutely just

and fair in all his dealings with his

fellow men. John A. Sanderson

was born in Brantford in June,

1856. He was educated in the city

schools and then took a business

course in an Ontario college.

Early in his career he showed re-

markable organizing and execu-

tive ability, so that at the age of

thirty he became identified with

the Adams Wagon Company, then

located in Paris, Ont.

Under his care the business de-

veloped rapidly, until in 1900 it

was moved to Brantford, where it

grew to its present importance in

the Canadian vehicle field. In 1900

Mr. Sanderson became president

and general manager, a position

he filled with striking ability until

the day of his death. Deceased

was a man of vast energy, as is

evidenced by the enterprises with

which he was connected.

He was, as well as head of the

Adams organization, a director of

the Cockshutt Plow Co., president

of the Brantford Carriage Co.,

president of the Sanderson-Harold

Co., a director of the Crown
Electric and Brantford Roofing

Companies, a vlice-president of

Stedman Bros., director of

a printing company, and presi-

dent of the Canadian Car-

riage Manufacturers' Associa-

tion. He never ran for public

office, but was a prominent church

member, whose unostentatious

benefactions were many.
The deceased gentleman is sur-

vived by his wife, two daughters,

two sisters and five brothers. A
fine citizen, a fond father, and an

honest and upright business man, u
John Sanderson has passed to his * II

reward, leaving behind him a

record worthy of emulation by all

connected with the implement and
vehicle trade.

The Late Lieut. Harvey W.
Cockshutt

Never the lotus closes, never the wild-^

fowl wake,
But a soul goes out on the East wind,

that died for England's sake
Man and woman and suckling, mother

and bride and maid

—

For on the bones of the Empire the Em-
pire's flag is stayed.

Harvey W. Cockshutt had . all

of life before him ; the hope of''the

future, the ambition of youth, the
^

love of life. But he saw his duty, ^

saw that it lay, for the time at

least, away from the desk and the

endless details of business ; that it

lay over where the crash of guns
and the shriek and whine of pro-

jectiles plays incessantly up and
down that line of death and devas-

tation that stretches from the sand

dunes near Calais east and south-

east to the pine studded heights of

the lower Alps.

He was no adventurer of the

twentieth century, had no impel-

ling force of the wander lust. He
was just a steady-going, hard-

working and hard-thinking young
business man, whose progressive

ideas moved in grooves along the

development of our great western

prairies by the application of farm
machinery.

"I don't want to go," he said,

when he finally decided to don the

khaki, "but I consider it my duty

to go." Like many, so many,
others, he saw his duty, and he

fulfilled that duty, and in so doing,

"died for England's sake."

Shortly after the war broke out,

he joined the 4th C.M.R. Modern
war has but little use for cavalry,

and the regiment was transferred

into an infantry unit. On June
2nd, 1916, that unit held a part of

the line at Ypres, as the battle

surged back and forth, the Huns
driving in one of their sledge-

hammer attacks at Ypres. For a

time they held the Canadian firing

trench, and the Canadians had 'to

give ground temporarily. While
leading his men in a counter at-

tack Lieut. Cockshutt was wound-
ed severely. His men bound up
his wounds, and to afford him
some measure of protection placed

him in a shell hole and erected

sandbags to give the stricken

officer a place of refuge.

1.1
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Over all raged the crash and

tumult of the battle, the swaying

back and forth of the attack and

defence, and here the life of Lieut.

Harvey Cockshutt ended. That

was the last heard of him until

about a month ago, although in-

formation was sought through

every possible agency. Hospitals

and prison camps were searched,

and finally, through the U.S. Em-
bassy, came the new-s that he was
dead and that details of his last

long home—a soldier's grave

—

would be forwarded. With that

advice, the Canadian records now
hold the name of Lieut H. W.
Cockshutt as "presumed dead."

Lieut. Cockshutt was the only

son of the founder of the Cock-

shutt Plow Co., the late J. G.

Cockshutt, and was at the time of

his death 33 years of age. He was
educated at Brantford Schools,

and later graduated with credit

from the McGill University at

Montreal. His education com-
pleted, he joined the staff of the

Cockshutt Plow Co. in the head-

quarters at Brantford, Ontario.

He was later transferred to the

staffs of the branches of the com-
pany at Winnipeg and Regina,

where he filled executive positions

with marked ability. Again re-

turning to Brantford, he was ap-

pointed a Foreign Sales Manager,
in which position he travelled ex-

tensively, returning from a trip to

Australia and around the world a

month or two previously to the

outbreak of the war. In 1913 he

had been elected a director of the

Cockshutt organization.

The late Lieut. Cockshutt is

survived by his sorrowing mother
in Brantford. He was unmarried,

a member of the Presbyterian

Church and the Masonic Order.

Esteemed by all with whom he
came in contact, he was demo-
cratic to the last degree—an ideal

ofiicer and loved by the men he
lead. One of the finest types of

younger Canada, he saw his duty
—and went. Giving all that a sol-

dier can, he sleeps in a soldier's

grave somewhere over there, one
of the deathless legion who have
passed that the Empire might
survive.

Sir Lsrman Jones Improving

After a very critical illness in

which his life was despaired of.

Sir Lyman Melville Jones, head of

the Massey-Harris organization,

is, at latest reports, slowly recov-

ering. Blood transfusion was
necessary, but with- his remark-
able vitality Sir Lyman gradually
came back from the brink of the

grave.

Silence may indicate wisdom,
but, Horace, there are some fools

who say nothing.

The Massey-Harris Binder

With Auto Forecarriage

Turns a Square Corner
Because the wheels turn at a greater angle

than the pole, the Binder turns a square

corner easily with no crowding

of the horses and no dragging or

Ufting of the wheels. Neither

is there any twisting strain on

the pole.

This Forecarriage not only

makes it possible to turn a

square corner easily, but this

is accomplished without the

horses trampUng on the stand-

ing grain.

Substantial

Construction

This Forecarriage is built

almost entirely of steel and is

braced and trussed in such

manner as to give it ample strength to with-

stand any strain which may be placed upon it.

The Wheels Turn at a Greater
Angle Than The Pole

Self -Steering
If the platform of the Binder shows a ten-

dency to pull back, the Forecarriage wheels

are turned in the opposite direc-

tion, thus straightening the Bin-

der back to position.

When necessary the wheels

can be set to run slightly

away from the grain, over-

coming side draft and giving

the horses plenty of room

without being crowded into

the grain.

Removable Bearings

in Wheels
The wheels have removable

hubs which can be easily and

cheaply replaced, but as they

are provided with screw cups for

hard oU, they will wear almost indefinitely, and

are strong enough to make breakages unlikely.

MASSEY-HARRIS CO.
LIMITED

HEAD OFFICES - - TORONTO
Branches at

MONTREAL MONCTON WINNIPEG REGINA

SASKATOON SWIFT CURRENT YORKTON
CALGARY EDMONTON
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Can you do It ?

Every
day?

A Wonderful Invention
By Astolf Levin, Advertising Manager

Sharpies Separator Co.

the above question of every
separator prospect that comes into

store. Every fairminded farmer
dairyman will frankly admit
it is not humanly possible to
the crank at 55 turns per

ute ALL the time. He may start
rning at top speed, determined

keep it up. Yet, unconsciously,
little by little, he slackens
- and he PAYS THE PENALTY
IN CREAM LOST,

Right there you have the strongest argument
that ever sold a cream separator^ for the
SHARPLES WILL SKIM ABSOLUTELY CLEAN,WHETHER
TURNED FAST OR SLOW, true of no other separator.

—the ONLY separator that skims clean at widely - varying speeds
—the ONLY separator that delivers cream of unvarying thickness—all speeds—^the ONLY separator that skims quicker when you turn faster—^the ONLY separator with just ONE piece in the bowl—no discs, easiest to clean
—the ONLY separator with knee -low supply tank and once -a -month oiling

If any of the old-style fixed-feed

separators would adopt a device

for the purpose of notifying the
operator when he is turning too
slow, it would be an acknowledg-
ment of the VAST SUPERIORITY of

Sharpies, which automatically PRE-

VENTS losses from irregular turning,

instead of simply announcing
them.
SHARPLES BONUS OFFER TO DEALERS:

Last year we paid out over $50,000 i n

bonuses to Sharpies dealers, OUTSIDE

OF REGULAR COMMISSIONS! Full infor-

mation about our Bonus System
will be promptly sent you—with-
out obligation. Drop us a post

card—to-day

!

The Sharpies Separator Co., Toronto, Canada

The Buckeye Machine Co., Calgary, Alta.
Distributors for Britisli Columbia, Alberta and Saskatchewan

The Mitchell& McGregor Hdwe. Co. Brandon

Man.
S22

Distributors for Manitoba

Much has been said and written

during the past few years as 'to the

proper speed of the cream separ-

ator. Hardly any issue of trade

and farm papers interested in

dairying goes by without some ad-

vice about it. Experiment stations

and scientists have studied the

question from every possible angle

and reported their findings.

Why all this commotion?
Simply because it became appar-

ent that unless a fixed-feed separ-

tor is turned at the exact speed
stamped on the handle, i't will not
skim clean.

Loss Was En6rmous
The Purdue Experiment Station

Bulletin No. 116 shows the actual

amounts of butter fat lost from
slow turning. Seven to thirteen

pounds of but'ter were lost an-

nually per cow, due to carelessness

in turning.

As a great number of scientific

investigations proved that 19 out

of every 20 operators turned their

separators too slow most of 'the

time it is easy to compute the total

Iqss—the appalling loss of 80,000,-

OOO pdunds of butter yearly in

America alone.

What is the reason for this loss?

Carelessness, you might say. The
mechanical reason, however, is a

serious shortcoming in the con-

struction of cream separators.

They were built to opera'te effi-

ciently at a certain speed, but
human nature was not taken into

consideration. No provision was
made to efifect the damage done
when the separator was turned be-

low speed.

What happens? As 'the milk
flows into the bowl by gravity at

a fixed rate of inflow, it was im-
possible for the separator to skim
it all, when the separating force

was reduced by slower turning.

So some of the whole milk ran
out through the skim milk spou't

and its butterfat was lost. Some
of the Avhole milk went into the
cream, 'because there was not suffi-

cient centrifugal force to skim
properly. This naturally made
'the cream very thin, and the thick-

ness of it would vary according to
the speed turned—never the same.

The Problem Confronted

So the trick was to invent a sep-
arator which took human nature
and human carelessness into con-
sideration. It was far from suffi-

cient that a separa'tor could skirn

clean when properly handled. It

was vitally necessary that it

would skim clean—even when-
turned irregularly.

—And the Solution

Some 18 months ago the patien't

and ingenious inventors in tihe

Sharpies Separator Company's en-

gineering depattmcnt Jound the

solution. They produced the first

"Suction-feed" Separator, which
automatically sucks in just as

much milk into 'the bowl as the

centrifugal force covtld properly

skim—and no more.

The Sharpies- Suction-feed Sep-

arator varies the feed in propor-

tion with the centrifugal (separat-

ing) force. When the handle is

turned fast, a great deal of separ-

ating force is created. The
-Sharpies Suction-feed automatic-

ally increases the milk intake to

the exact amount corresponding
to the increased separating force.

Similarly, Avhen the speed is re-

duced, the milk intake is imme-
diately reduced correspondingly

so that only enough milk is sucked
in that can be perfectly skimmed,

Summing this up the Sharpies \

Suction-feed Separator, as design-

ed, skims equally clean at all prac-

tical speeds and delivers cream of

an unchanging thickness, regard-

less of speed. The only effect of

varying speed is a variation in ca-

pacity. This has a very practical

aspect. If a Sharpies is turned
above speed, the capacity auto-

matically increases 30 'that separa-

tion is done much quicker.

Like all really great inventions

the Suction-feed is extremely
simple. Not a single piece is

added to accomplish it.

The new Sharpies basic patent

covers any separator that will

skim clean a't all speeds. It covers

the process of varying the feed in

proportion to the centrifugal (sep-

arating) force. No one else can, for

17 years, make or sell such a

separator.

An Indication of Milking
Capacity

An experienced individual can

usually form a fairly accurate idea

of the milking capa,bilities of a

cow by observing and handling

the udder. As regards shape, the

bag to avoid is the pendulous one,

which hangs almost in the form
of an infant's bottle. A cow with

an udder of this description will

not continue to give a good sup-

ply of milk long after calving, and

often when fresh, calved the flush

is not great. A hanging udder

that is broad across, extends for-

Avard, and is well filled up behind,

provided it is not fleshy. The
bag which denotes capability to

remain in milk for a lengthened

period is one that is broad, runs

forward, stands out well behind,'

but scarcely hangs out of line

with the belly when viewed from

the side. The fleshy bag is most
deceptive, an<i such cows have the

appearance of being capable, of

producing large yields, but fail to

fulfil expectations.
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Saskatchewan Dealers'
Association

The executive of the Saska'tche-

wan Retail Implement Dealers'

Association are contemplating a

new step in the organization of

the dealers in that province. It

is thought that 'the large area

covered by the association could

be better taken care of by the

formation of district organiza-

tions. In each division of 'the

province, a branch association

could be formed, each with a

president, secretary-treasurer and

directors, the branch officials to

look after the dealers in the terri-

tory covered by the branch or dis-

trict organization.

As a s'tep toward this idea, a

meeting was held recently at

Colonsay, Sask. President W. J.

M. Wright, Regina, gave an ad-

dress on organization, while Sec-

retary Geo. W. Matheson, of

Craik, spoke at some length on

the cost of doing business. A
large number of implement deal-

ers attended, every man joining

the association. The dealers were
agreeably surprised to find what
the organization have already

accomplished, and are in entire

sympathy with its objective in

attaining better conditions in the

trade.

A local was organized, taking

in the district from Jansen to Sas-

katoon, and from Imperial north.

The officers elected for this branch

were: Pres., H. Young, Elstow

;

secy., J. E. Roberts, Colonsay;

directors, A. Langside, Plunke'tt;

J. M. Block, Viscount; F. Horn-
ing, Simpson. When a larger

branch is formed in this area a re-

election will be held, if necessary.

All the dealers who have signed

up are boosters for organization,

and they are working steadily for

a still greater membership. Deal-

ers who desire a branch started in

their territory are advised to com-
municate with Pres. W. J. M.
Wright, Regina, or Geo. W.
Matheson, secy.-treas., Craik,

Sask.

and is understood to have always

taken a leading part in shaping

'the general policies of the De
Laval Co. His headquarters will

remain in the Chicago offices. Mr.

HoUowell was identified with the

Winona Wagon Co., Winona,
Minn., for some twenty years.

From 1912 to 1914 he was sales

manager of the wagon division of

Deere & Co., Moline, and since

June, 1914, has been general man-
ager of the Mitchell Wagon Co.

He is, by long experience and
marked ability, exceptionally well

qualified for the important posi-

tion he now occupies.

Sell the Known Separator

New Officials in De Laval
Organization

E. W. Beach who has been in

charge of the Chicago branch of

the De Laval Separator Co. since

1893, and in the service of the

company for more than 30 years,

has been promoted to the position

of second vice-president of the De
Laval organization. He has been

succeeded in the active Chicago

management by John D. Hollo-

well, who until recently was gen-

eral manager of the Mitchell

Wagon Co., Racine, Wis.
Mr. Beach has made an enviable

record in creating a remarkably
efficient office and selling organi-

zation in the Chicago territory.

Sales and profits are what you
are after. The profits must come
through 'the actual sale. Now, the

best cream separator is never an
unknown brand of cream separ-

ator. An unknown brand of

cream separator may be a very

good cream separator, but the

farmer doesn't know it, and it will

take a long time to show him. He
doesn't understand the machine,

or how to work it right. The ma-
chine loses efficiency because it is

not handled intelligently. The
user has not the confidence in it

that he has in an advertised sep-

arator, and lack of confidence

means fewer sales for the man
selling the unknown line.

WHY HESITATE?
Scores of Dealers are Making Big

Profits by Showing and Selling

The "VIOLA"

Equal in

appearance,

mechanism and tone to

any $150 Machine. Sells

at less than half the price

Write at once for full particulars of this

marvellous Phonograph. Get the exclusive

agency for your town. Bigger profit per

sale than on a binder or plow—and easier

sold. Exclusive Sales Agents:

DOMINION SEWING
MACHINE COMPANY

80-82 Lombard Street, WINNIPEG

The World's Standard

De Laval Separator

The Alpha Gas Engine. Always

Ready to Work A Complete Dairy Line MADE IN CANADA

''THE WISE MAN SWEEPS WITH THE WIND 9y

IHE best line of farm and dairy supplies to handle is the DE LAVAL line. It is the best advertised,

is most favourably known, and gives the best service and satisfaction to the user.

You can sell more De Laval Separators, Alpha Gas Engines, Ideal Green Feed Silos and Alpha Dairy

Supplies, and sell them more easily and with less expense, than you can any other line.'

Perhaps you have already noticed that De Laval Agents are nearly always the most prosperous in

their community. There must be a reason. Better investigate.

Complete line of catalogues and information as to territory, prices, etc.,

— will gladly be furnished upon request,

THE DE LAVAL COMPANY, LIMITED. S^I^l )''^^^^^^^

LARGEST MANUFACTURERS OF DAIRY SUPPLIES IN CANADA



8 Canadian Farm Implements April, 1917

Gopher Poisons Analyzed

The majority of gopher poisons

embody strychnine, either in 'the

form of crystallized strychnine or

strychnine sulphate. Analysis of

these poisons prove that practic-

ally all that are sold are genuine

and of good quality. The contents

of these may be of interest 'to the

dealer

:

(a) As sold, a bottle of 3.61

fluid ounces of a greenish blue

fluid, which is added to a gallon of

water in which wheat is soaked.

Analysis shows present in this

poison 11.62 grains of crystallized

strychnine sulphate per fluid

ounce. Total in bottle, 41.95 grains

of strychnine sulphate.

(b) Ano'ther sample, same size,

contains 12.63 grains of crystal-

lized strychnine per fluid ounce.

(c) Another sample, as directed

to mix with one-half gallon of

water contains 6.96 grains of

strychnine per fluid qunce.

(d) A dry powder, light cream
color, very like flour. Packet con-

tains 10 ounces of powder and is

sold at 75 cents per packet. Its

analysis shows 1.368 per cent

strychnine, equivalent to 1.74 per

cent crystallized strychnine sul-

phate.

(e) A white powder, prepared

in a one-ounce packet. Sells at 50

cents, and -contains crystallized

strychnine sulphate.

(f) A preparation of unground
wheat, poisoned. Packet contains

25 ounces
;
price 50 cents. Analy-

sis shows .311 per cent strychnine

equal to .39 per cent crystallized

strychnine sulphate.

(g) A dry ' pink powder, 6

ounces selling for 50 cents. Con-
tains 1.046 per cent strychnine,

equal to 1.33 per cent crystallized

strychnine sulphate.

(h) A pinkish red powder, con-

taining .913 per cent of strychnine,

equivalent to 1.16 per cent crystal-

lized strychnine sulphate.

Here, then, is the actual analy-

sis of a few of the or4inary gopher
poisons now sold in the Canadian
West. Several preparations have
been discarded by the farmer in

favor of home-prepared bait, using
strychnine or strychnine sulphate

as the poison. The danger of all

these compounds is obvious, for

strychnine and strychnine sul-

phate are among the most deadly
poisons. Grea't care is necessary
that farm animals, children and
others have not access to these

poisons, which may, however, ap-
peal to the suicidally inclined

individual.

Like all poisons, strychnine has
its uses. It is used, in very minute
doses, possibly 1-60 grain, as a

heart stimulant, but a small
amount causes death with violent

tetanic convulsions. It is an alka-

loid prepared from the seeds of

the "strychnos nux-vomica" tree,

which grows in the East Indies.

Since ordinary strychnine in crys-

tallized form has a value of about
$3.00 per ounce, it would seem
that 'there is considerable profit in

the preparation and sale of mod-
ern gopher poisons. There are 480
grains in an ounce, and 13 grains
of strychnine is about the highest
poison content in any gopher
killer sold. There is evidently a
"high cost of killing" in the busi-
ness of gopher extermination.

Concerning Twine Prices

The announcement .of binder
twine prices is likely to be late this

year, and, as regards price, it is

hard indeed to hazard even a
guess. About a month ago small
quantities of binder twine were
sold in Omaha at 19}^ cents per
pound, ten cents over the '1916

price.

Jobbers are not looking for busi-
ness, and no intimation is yet
given as to when prices will be
pubHshed. It is generally felt

that it will be much later than
April 8th, the date on which pf-ices

were announced last year.

Some indication of what twine
may cost can be arrived at by the
prices announced on binder 'twine
by the prison plants in the United
States, the twine from which can-
not enter Canada.
On March 1st the Minnesota

state prison announced 13 cents
for sisal and standard, 14 cents for
600 ft. manila, and 15 cents for
pure maniila, f.o.b. at prison. The
Wisconsin prison plant quotes on
two grades, 500 feet at 13 cents
and 14 cents for 600 feet. Usual re-

ductions on carload lots. The
prices for Minnesota twine show
an advance over the 1916 prices
from this plant as follows: Sisal

and standard, 4}i cents; manila,
2^ cents

;
pure manila, 2^ cents.

The quotations indicate that the

Minnesota plant purchased the
bulk of its slisal fibre at the lowes't

price quoted by the sisal monopoly
on fibre sold for 1917 twine pro-
duction.

If these prices indicate the low-
est production cost in mills oper-
ated by convict labor, what will
the price be from the legitimate
twine manufacturers with their
higher production costs?

Aspinwall Company Changes
Name

The Aspinwall Manufacturing
Co., of Jackson, Mich., well-known
makers of potato machinery, who
have been operating a Canadian
factory in the city of Guelph, Ont.,
for the past eight years, in caring
for the Dominion trade, have,
owing to increased business in
Canadian territory, incorporated
under the Dominion laws.
The company will now be

known as the Aspinwall Canadian
Company, Limited.

S'teady growth and expansion
of the company's business made it

absolutely necessary to take this
step. The company state that
prospects for the future were
never better. At 'the present time
the Aspinwall Canadian Company,
Lim/ited, has more factory space
than will be required immediately,
and it will handle two or three
non-conflicting lines on a storage
and transfer basis, and would like
to correspond with anyone who
m/ight be interested in a proposi-
tion of this kind.

The Steel Company of Canada
Prosperous

The Steel Company of Canada
controls a score of plants in var-
ious parts of the Dominion, four in

Montreal, three in Hamilton, two
in Gananoque, and one each in a
number of places. The earning
statement for 1916 is understood
to have been submitted recently,
showing a surplus of about $3,200,-
000 available for the common
stock, or earnings at the rate of
about 28 to 30 per cent after all

deductions except the four per
cent declaration on the common at
the end of las't year. The total sur-
plus of the company is now over
six million dollars. As an effect

of the war on the iron and steel

business, it might be mentioned
that in 1914 the company showed
a deficit of $313,172.

Rumley Self- Starter

The Advance-Rumely Oil-pull v

tractor is now equipped with an
automatic self-starter. The self-

starter comes as a part of standard
equipment, on type F and E oil

pull engines. Compressed air is

used and the cons'truction and
operation of the device are simple.

ALL RAILROADS USE

The 'Eclipse' Windmill

Why?

It Pumps more water
for less money than any
steel windmill built.

Strong, Light, Durable
WOOD WHEEL permits
slow speed and direct

stroke, doing away with
destructive high speed and
troublesome gearing.

Very few wearing parts—hence less atten-
tion necessary.

DON'T SELL A WINDMILL UNTIL YOU
KNOW MORE OF THE "ECLIPSE."

Write for Free Booklet

The Canadian Fairbanks-Morse Co., Limited

Saskatoon WINNIPEG Calgary

This extra capacity sepa-

ratormakesextraprofit ^«
for you ^^

^ First, because you

^^ turn your money over fast-

er—make a larger percentage
. of profit on a smaller investment.
^ Second, because you give your customers

^ ^ more for their money—larger skimming capac-
ity for every dollar they pay you.

Third, because your customers will be saiis^edbothwith theservice
theVikinggivesthem andwith the treatment theyhavehad fromyou.

That's why the Viking is provingso popular among thinkingdairy
farmers. When they have thoroughly tried out aViking they know

have got the biggest separator value in the market.

Get the Viking agency
And get the bulk of the good separator busi-

ness in your territory. Both you and your
customer will get satisfaction when you sell a Viking,

w Only one agent in a vicinity. Someone is going
* ^ to write us from your neighborhood. Get your

0 ^ letter in first. It won't obligate you to any-^ ^ thing, and will give you an option on
W ^ the Viking agency until you see^ ^ ^ our proposition. Write today.

SWEDISH
SEPARATOR CO.

Dept. 21, 515 So. 5th Ave., CHIG\GD ' ^ ^
Large Stocks of Machines and Spare Parts W ^
carried at Montreal, Toronto and Wlnalpeg W ^

Sales John Watson Manufasturing Co., Winnipeg ^ ^
Agents: Bert Conway, Railway Street, Regina

IKIN,
SEPARATOR.
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Nuttall, Hart-Parr Manager at

Portage

The Hart-Parr Co., o£ Charles

City, la., have established their

Portage la Prairie headquarters as

a regular branch house. F. A.

Nuttall was recently appointed

manager of the Portage la Prairie

branch, and from it will take care

of Manitoba territory. Mr. Nut-
tall has had a very wide exper-

ience in the implement business in

Western Canada and should be of

the greatest value to the Hart-

Parr organization in his new posi-

tion.

For four years he was a mem-
ber of the firm of Campbell and
Nuttall, implement dealers at Pilot

Mound. He then entered the or-

ganization of Manitoba Engines
Ltd., Brandon, covering Sas-

katchewan 'territory for that com-
pany for six years, and then acting

for two years as manager of the

Saskatoon branch of the company.
He next held the position of

Western Canadian manager for

the Renfrew Machinery Co., of

Renfrew, Ont., which position he
held until 1916, when he joined

the Hart-Parr forces at Regina,

under Mr. Clary, who is now suc-

ceeded by S. H. Ralston. In the

beginning of the year Mr. Nuttall

was appointed manager of the

Portage la Prairie branch of the

company. Thoroughly conversant

with the implement business in all

its phases, and with a concise

knowledge of Western Canadian
conditions and territory, we be-

speak for Mr. Nut'tall the goodwill
of the trade throughout Manitoba.

Regulating Engine Speed

Throttle regulation has been
successfully applied 'to high speed

engines, such as are used in auto-

mobiles and motorcycles, but it is

difficult to regulate low-speed en-

gines by means of a throttle,

because of the irregular action

of the carbureter, and the

number of complicated variations

set up by such a choking action.

In practical terms ; throttle regu-

lation on a slow-speed engine

tends to make the carbureter un-

reliable.

It is advisable that the low-

speed engine should have the

smallest carbureter possible, while

it should have fairly large, warm
manifolds in order to keep the

carbureter working uniformly.

Hit-and-miss regulation has been
fairly successful with small slow-

speed engines, especially where
the ignition only is afifected.

Where the flow of the mixture is

interrupted it is probably more
satisfactory to govern the engine

—particularly the single cylinder

type—by means of electric hit-

and-miss.

ANK S**EASTLAKE''

It costs you nothing
to secure the Agency

THE BEST MADE TANK ANYWHERE

Our beautifully illustrated Catalog "T" shows
a complete range of tanks, every one of which
has special features that make them superior

to others, and therefore easier to sell.

You can sell them ! GOOD Stock Tanks
are always in demand and it's a line

that takes up little of your time.

The Metallic Roofing Co., Limited
MANUFACTURERS—WINNIPEG, MAN.

You Cannot Handle a Better Individual Outfit

than Cushman Light-Weight Combination Threshers

The 1917 Model

Tested and Tried in the Field—Leads in its Line

WE HAVE added many improvements to our 1917 model, and in sim-

plicity of construction and operation, also in quality of materials

and durability, we know that it stands alone in the combination
thresher field. Low cost of repairs, absolutely uniform speed, smooth running,
perfect balance, coupled with the ability to do good work under all con-
ditions, mean absolute satisfaction to the purchasers of Cushman Combination
Outfits. The frame of the 24x46 inch Separator is strongly and substantially

built, and is braced to stand all stresses and strains. And behind all is the
famous smooth-running Cushman Light-Weight Engine.

Every Outfit Equipped with the Famous
Cushman 2-Cylindery Light Weight Engine

BUILT IN THREE SIZES:

8 H.P. with Straw Carrier and Hand Feeder

1 5 H.P. with Straw Carrier and Hand Feeder

20 H.P. with Wind Stacicerand Self Feeder

DEALERS! The 1916 demand for these outfits

far exceeded the supply. Get your orders
in at once so as to ensure delivery,

THE rigid, strongly braced ftame is equipped with a sliding base for regu-
lating the tension of the belt. Our system of bracing—together with the
smooth-running, light-weight Cushman Engine—eliminates vibration.

Separator is equipped with Automatic Grain Register when desired.

Cylinder has 62 teeth; concaves and drums are of the best design. Revolving
straw decks give perfect separation of grain from straw. The shoe used cleans
grain so that it is ready to market. Our Elevator and Windstacker have
exceptional features that ensure efficient work, while the Self-Feeder is auto-
matically governed so that the Separator cannot be over-loaded.

Full particulars will be gladly given on request. Don't delay I Some-
one will handle Cushraan Outfits in your Territory. The man who
does will have a big, profitable business.

CUSHMAN DEALERS HAVE NO SLACK SEASON. OUR AGENCY OFFER WILL INTEREST YOU

CUSHMAN MOTOR WORKS OF CANADA, LIMITED
Dept. E. a^d^^sSM. Winnipeg, Man. Distributing Warehouses: Toronto, Ont. and London, Ont.

Builders of High Grade, Light Weight, High Power Engines for General Purpose Farm Work
Exclusive Selling Agentsfor:Langdon Ideal Self-Feeders—Fanning Mills—Smut and Pickling Machines—Vacuum Washing Machines—Lincoln Grinders—
Lincoln Saws—Incubators— Universal Hoists—Portable GrainElevators—Wagner Hardware Specialties—Mountaineer andLittle Giant Neck Yoke Centres
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General Increase in Freight Rates

Canadian railways have issued

new tariffs providing for a gen-

eral increase in freights from the

East. It was generally accepted

that the lake-rail tariff, so far as

Western shippers was concerned,

had been definitely settled by the

freight rates decision given by the

railway commission three years

ago. Yet, Avith practically no

notification increases become

eft'ective April 2 and 23, amount-

ing- in some cases to as much as

20 per cent.

G. E. Carpenter, secretary.

Prairie Provinces branch, Cana-

dian Manufacturers' Association,

has now a copy of the freight

tariff showing the advance in

rates from Eastern Canada via

lake and rail to Fort WilHam and

points west thereof. A recapitu-

lation of the classes of goods used

by the trade will show the effect

of the change in rates.

The commodity and class are as

follows: Hardware, 2nd; heavy

hardware 3rd ; carloads, 4th ; hard-

ware, 5th; general implements

and farm wagons, 6th. Buggies

take 4th class rates.

The increases announced are on

the basis of 100 lbs. The advan-

ces are common to all zones west

of Fort William, the increase in

each class being identical on

shipments from eastern points to

Winnipeg, Reg-ina, Moose Jaw,

Medicine Hat, Calgary, Edmon-
ton and Saskatoon. Rates on

binder twine, stable fittings and

iron commodities become effect-

ive April 2nd.

On the various classes affecting

the trade, the advances per 100

pounds are:

Second class, 3 cents; third

class, 3 cents; fourth class, 3

cents; fifth class, '2 cents; sixth

class, 1 cent.

Binder 'twine freight rates ad-

vanced on April 2nd by 2^ cents

per 100 pounds, or $7.50 on a

30,000 lbs. carload.

On a 24,000 lbs. carload of farm

implements, the advance in

' freight will represent $2.40. Wag-
ons, at 20,000 lbs. carload, $6.00.

C4ROLA
Cabinet

Phonograph

CAROLA
^Cabinet

^

Phono$raph
Music for Every Home
Stands on floor. Weighs
only 11 pounds. Dust-
proof compartment for records.

Uses any standard needle. Plays

all standard disc records. Sound-
waves do not pass thru mctaL
Thirty-one inches high

'

in playing position.

Cabinet body of acous-
tic metal, with exquisitA

mahogany finish, ^

The Nightingale Phonographs

WE are desirous of placing an Agency in EVERY TOWN in

Western Canada. This Instrument makes an exceptionally

profitable Side Line for Implement Agents.

WRITE US FOR DEALER'S PROPOSITION

CAROLA WESTERN SALES CO.
15 PARIS ARCADE WINNIPEG, MANITOBA

Buggies, at 15,000 lbs. carload,

$4.50.

For Avagons, vehicles and im-

plements the new rates become
efifec'tive on April 23. From these

figures it will be seen that the in-

creases in rates are general and
afifect the movement of practic-

ally all traffic from the East to

the West via lake and rail routes.

While no tariffs have yet been is-

sued, Mr. Carpenter states that

he understands it is the intention

of the railways to increase rates

via the all rail route by similar

amounts to those given.

A meeting of the Canadian
Manufacturers' Association, Win-
nipeg, and the shippers' section

of the Board of Trade, have for-

warded a vigorous protest against

the new rates, pointing out that

in every line large contracts have

been made for the coming sea-

son's business, on the basis of 'the

old rates. The advance accord-

ingly will result in serious loss,

which will be reflected in the.

price of the commodities. No
notice was given shippers who
were unable to protect them-

selves. The above bodies urged

the Board of Railway Commis-
sioners to suspend tariffs provid-

ing for increased rates until they

have been justified by the rail-

ways to the satisfaction of the

Commission or otherwise.

In the U.S. general advances in

freight rates are being sought by
all roads in every section of the

country. Represen'tatives of

Western railroads in the U.S. in-

dicate that they will ask for 15

per cent increase on all rates. The
result of these advanced rates in

both Canada and the U.S. will

beyond doubt still further ad-

vance the cost of the lines handled

by this trade.

Lowering the Cost of Doing
Business

The idea may not have occurred

to you that you can save in the

cost of doing business. Basing
the average successful implement
dealer's investment in his business

at a sum of $8,000, W. F. Arndt,

in an address to a U.S. retail im-

plement dealers' association, made
some interesting observations.

With $8,000 of an actual invest-

ment in his business, and turning

his capital three times a year, the

dealer would have an annual vol-

ume of $24,000. Presupposing bet-

ter terms in the trade, let us say

that one-third of thai;; volume is

done on a cash basis or on short

terms. That would be $8,1000,

leaving $16,000 worth of business,

which he does on longer terms.

Now, we will say that the aver-

age time extended on this $16,000

worth of business is six months.

If he gets note settlement drawing
interest for all of these long time

purchases, he will be getting in-

terest for six months at the rate o

6 per cent per annum on $16,00

Six per cent for 6 months woul
be 3 per cent ; 3 per cent of $16,00

is $480 ; $480 is exactly 6 per ce

of his net investment in the bus

ness, $8,000, or it is 2 per cent

$24,000, his entire volume. Iri

other words, this dealer who takes

note settlem.ents drawing interest

gets by so doing 6 per cent of his

net investment in the business, or

reduces his 'COSt of doing busines

by 2 per cent less than the deale

who does not take note settle

mens drawing interest.

By getting good notes draw
iiig interest, such a dealer can g
'the money for them either by dis-

counting them or placing them as

collateral. This, plus his own col-

lections, enables him to take the

discount on all of his purchases.

If his sales are $24,000, on a

sales profit of 25 per cent, the net

cost to him of all of h'is year's

purchases would be $24,000 less

25 per cent, or $18,000. Let us

say that of these $18,000 in pur-

chases, $3,000 cover repairs and
other items not subject to dis-

count, leaving $15,000 of pur-

chases subject to discount, and let

us say that the average discount

on this $15,000 of purchases is 5

per cent.

Five per cent of $15,000 is $750;

$750 is 9^ per cent of his net in-

vestment in the business. It is

3}i per cent of his total volume,

so that the dealer who takes note

settlements drawing interest and
discounts all his purchases, has

made a profit of 15^ per cent on

his investment in the business.

The man who does not take

note settlements and doesn't dis-

count his bills does not make that

profit, while the net cost of doing

business for the first dealer is 5^
per cent less than the other fel-

low's.

Tell the People

Often people take it for granted

that they cannot get a certain line

of goods in the home town be-

cause they never heard of it being

kept there, or because someone
else sent away, and they think it

is necessary for them to do so. If

you do not tell people you have

the goods, you can't be sure they

will know i't. If you don't tell

them often they will forget it.

The small dealer cannot carry the

assortment to be found in the big-

ger stores or in the mail-order

catalog. But the small dealer does

not need such a stock. The de-

mands are limited. If he will

diversify his stock, buying in small

lots and buying often, keeping in-

formed through trade papers of

what is new, he can do much to

hold local trade where it belongs

—at home.
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For EveryImplement Man
There is a bigger profit in the sale

of a stable job like this than in the

sale of four binders. The line is

well advertised. We send you pros-

pects, and our salesmen help you
close them. Hundreds of new barns
are fitted up. with these sanitary

steel-stalls and other fittings every
year. Why not sell a few on your
territory.

Write for Terms

J

Get our terms to agents,

prices and literature.

We want a live agent

in every town and
are still unrepre-

sented in a few

choice localities.

Write us. Address

nearest branch.

This is a line that you can sell to

every man who owns a horse. Steel

Horse Stable Fittings are a practical

need for- they are so much more dur-

able than wood. Hundreds of Steel-

Stall Posts, Guards, Mangers, Oat
Bowls, Harness Pegs, etc., can be

sold in your town and around it.

The Book is Free

It shows the full line

of BT Horse Stable

Fittings, Steel Cow
Stalls and Stan-

chions, Steel Pens,

Hay Carriers, Man-
ure Carriers,Water

Bowls, etc.

BEATTY BROS., LIMITED
Dept. G 294 Dept. G 294

Winnipeg, Man. Edmonton, Alta.Amm
"Maltese Cross" Tires

Black Tread--Red Side Walls

TO build and control your busi-

ness, win the confidence of

your customers with a tire of

quality made for Better Service,

for Better Business — not of

skimped value—to meet competi-

tion of the "cripplers" of the deal-

ers' business.

"MALTESE CROSS" TIRES,

TUBES, ACCESSORIES
outdistance all others in value. All

" motorists everywhere recognize it,

and every Live Wire Dealer will

furnish "Maltese Cross" Tires,

secure in the knowledge that he

has our co-operation and support.

Any Dealer who did not re-

ceive our latest Catalog,

please let us know

Gutta Percha & Rubber Limited
MALTESE CROSS BUILDING, WINNIPEG

Fort William Regina Saskatoon Calgary
Lethbridge Edmonton Vancouver

Little GeniusPower Lift

Tractor Plows

The P & O Little Genius can honestly claim first place as the ideal plow
for small tractors. It is light in draft, constant under extreme conditions,
easy to handle, durable, and, above all, efficient. Tractor plowmen all

over the world are enthusiastic in their praise of the P & O Little Genius.
Made in 2, 3 and 4 furrow. Any of the standard P & O types of bottoms
can be furnished.

Mogul Lever Lift Plows

FOUR TO

TWELVE

FURROW

403

For the larger outfits the P & O Mogul Traction Engine Plow in six sizes,

to suit your power. These plows are known all over Canada for theii' great
strength, easy handhng and efficiency. If you are looking for a large plow
you owe it to yourself to investigate this one.

P& O Power Grub Breaker

A great big plow for a great big job. Cuts a 24-inch furrow, 12 inches
deep. Weighs over a ton. It will help you to reduce that brush swamp,
or reclaimed land to a state of cultivation. Cuts through heavy roots, and
has even gone through fair sized stumps. No engine will pull this plow to

pieces—it is built to stay together and it stays. Write for catalog 'P & O
Tractor Plows."

PARLIN & ORENDORFF CO.
Canton, III., U.S.A.

International Harvester Co. of Canada, Ltd.

SALES AGENTS FOR CANADA
WINNIPEG BRANDON REGINA SASKATOON

YORKTON NORTH BATTLEFORD ESTEVAN
CALGARY EDMONTON LETHBRIDGE



12 Canadian Farm Implements April, 1917

Handling Barn Equipment
By G. A. Reynolds

In the steel fitting line there is

;a very profitable field confronting

the retail implement dealers of the

.Canadian West, although many
dealers are. slow in availing them-

selves of their opportunities in

/this connection. A great deal of

valuable educative work is being

..done at the present time through

our agricultural colleges, depart-

•hients of agriculture and the farm

press, pointing out to the farmers

that grain farming is insecure and

ithat by going in for more mixed
.farming, paying attention^ to the

.building and equipping of dairy

.-barns, there is more assured pros-

;perity than in purely grain farm-

ing.

With huge prices for live stock

and dairy products farmers are

more and more realizing the fact

that mixed farming pays. They
are interested in live stock and are

ready to-day to consider the ques-

tion of building better and more
-sanitary barns.

In the line of barn equipment,

the dealer, by paying a little more
attention to this line, could, with-

out doubt, add greatly to his

profits and build up a good sub-

stantial business. The dealer

should recollect that, in connec-

tion with this line, once stable or

barn fittings are ins'talled he has

no further trouble. With the or-

dinary agricultural implement,

binder, mower, hay loader, etc.,

the dealer may be" called out

several times during the busy sea-

son because something in connec-

tion with the machine he sold has

gone out of order. The farmer

wants it set to rights, and expects

and demands the assistance of the

man who sold the machine. This

time spent by the dealer is time,

which, in the majority of cases, he

receives no recorripense for. Free-

ly he must give service—but ser-

vice is at times costly.

As a contrast, once the dealer

sells and sees ins'talled a set of

steel stalls and stanchions, stable

fittings, hay and litter carriers,

water bowls, etc., he has the satis-

faction of knowing if the goods are

from a thoroughly reliable firm

and the installation properly

efifec'ted, that his trouble ,
in con-

nection with it is at an end.

Every man interested in dairy-

ing will be attracted ty the won-
derful progress made in the dairy

industry in Alberta. The butter

produced in that province has

GASOLINE AND
OIL BARRELS

Shipping

Storage

Half

WRITE TO-DAY FOR FULL PARTICULARS
AND PRICES OF THIS PROFITABLE LINE.

Winnipeg Ceiling and Roofing Co., Limited
Manufacturers oj Sheet Metal Building Goods and Farm Specialties

P.O. Box 3006 F.I. Winnipeg, Man.

Down the road or far across ' ^
5^ the fields is often an "entrance," a mere hole

in the fence, a constant source of danger to stock

getting through. The best way to

Keep Your Stock Where You Want Them
_ is to provide real gates, strong and durable. All Peerless Farm Gates are of

leavy open hearth steel wire on strong tubular steel frames electrically

welded in one solid piece, and braced like a steel bridge. No sag, no rust,

no wearing out. We also manufacture a complete line of the famous
Peerless Perfection Farm and Poultry fencing with the famous Peerless
lock at all intersections.

It tells you how to put
up a fence to "stay put."

gained a name .which is to be en-

vied by any province. Farmers
not only in Alberta, but all over

the Prairie Provinces, are being

taught that to produce dairy pro-

ducts of value and quality, it is ab-

solutely necessary that the barn

be clean, sanitary and well ventil-

ated. Steel fittings are essential

to cleanliness, and o'ther modern
barn equipment greatly reduces

the labor in feeding the herd and
cleaning the barns.

The change toward better barns

and more permanent prosperity is

a sign of the times. It will with-

out doubt create a larger demand
for such a line of barn and s'table

fittings as are produced by Beatty

Bros., Ltd., of Fergus, Ont. The
live implement dealer can do no

better than to follow up this line,

because the open construction of

steel stable fittings is right in ac-

cordance with tl^e leading thought

of our most prominent agricultur-

ists. In handling such a line the

dealer builds local prosperity and

at the same 'time makes good
profits on the barn equipinent

sold.

SEND TODAY FOR CATALOG.
The Banwell-Hoxie Wire Fence Co., Ltd.

Winnipeg, Manitoba Hamilton, Ontario

The Sale of Potato Diggers

In the potato growing sections

of the country—and that means
pretty nearly everywhere in the

.Canadian West—there is no more
profi'table article can be handled

by the dealer than the potato dig-

ger. While some farmers adhere

to the time-honored method of

planting potatoes by hand, there

are n'one who are not anxious to

avoid the back-breaking labor in-

volved in the old method of dig-

ging potatoes. In large fields ma-
chine diggers are a necessity. The
work must be done quickly, thor-

oughly. The field well harvested

yields profitable returns.

Machine digging is superior to

hand digging. In countless in-

stances machine diggers have fol-

lowed hand digging, and quanti-

ties of potatoes were found to have
been overlooked. The loss through
poorly cleaned fields is too great,

no matter what the yield. Pota-

toes left in the ground represent

so many dollars wasted.

The fact that machine digging

does accomplish the greatest re-

sults is recognized more generally

every year, consequently the sale

of diggers by the dealer is receiv-

ing more attention each season.

The sale of diggers requires study

of conditions, of the soil, etc.

—

all are factors determining the

styles of machines that should be

sold for that particular locality.

A large, heavy digger of great

separating surface is no't required

in a light soil locality and it would
be equally foolish to attempt to

harvest in the heavy soil districts

with a machine designed and built

for the light.

One popular line of elevator dig-

gers is buil't to meet modern re-

quirements in three models. A
machine with agitating rear rack,

vine turner and kicker, and one
with an extension elevator. In

the main these machines are of the

six foot type, and are built with
20 and 22-inch conveyors. The
20-inch machine is preferable

where rows are planted closely to-

gether. Dealers who have given
little thought to the- sale of potato

diggers can afford to look into this

question. If the right machine is

sold, good sales and profits are

'

a result—profits for bo'th dealer

and grower. A good machine on
the sample floor, along with a can-

vass of the territory will surprise

the dealer at the trade that can

be done in potato diggers.

Handling Automobile Supplies

Many implement dealers have
done a very successful business in

the sale of automobile supplies.

An automobile accessory depart-

ment can be inaugurated by the

observance of a few points. Regu-
lar, persistent and specific adver-

tising must be utilized to take full

advantage of the consumer adver-

tising done by the manufacturers.

For instance, the farm journals cir-

culating in your territory carry

advertisements of the X—— tire.

Let the community know, through
the local paper, that you stock the

X tire.

A large proportion of automo-
bile supplies can be sold by
personal letters and circpular adver-

tising. Many small lines can be

sold by proper display, or by ad-

vertisement in the local paper.

Window display is essential and
plays an important part in inci-

dental sales to motorists visiting

the town.

The first point in starting is to

census the automobile owners in

the dealer's trading territory, list-

ing names of the owners and the

makes of the cars. The initial

order may be based as to quantity

and quality on this information.

After stock has arrived, been

checked, marked and arranged,

striking announcement should be

made of the opening of the acces-

sory department and the ability

to fill all orders from the commu-
nity.

Later, announcement by letter

and newspaper, by a series of

special advertisements, with spe-

cific lines, showing illustrations,

descriptions and prices, are advis-

able. The stock, which lends it-

self to good display, should be

placed in some accessible part of

the store where it can be examined
by the customer with the mini-

mum trouble.*

Know your overhead expense.
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Accessories to Engine Trade

There are, we believe, almost

one thousand concerns now manu-
facturing stationary and portable

engines. These may vary from Yz

h.p. air-cooled to 500 h.p. The
implement trade is the medium
through which the reputable farm
engine is sold, yet it is strange

that a great many dealers do not

handle engine accessories. We
know the popularity of the engine
on the farm—its great adaptability

—yet in connection with engines
there are many small items that

are hard for the farmer to get un-
less the hardware or implement
dealer carries them in stock.

For instance, fuel
;
gasoline and

kerosene, also the variety of oils.

Cylinder oil, hard oil, cup grease.

and many other varieties of lubri-

cant. None of these take up much
space, yet their handling is a

profitable source of revenue. Bat-
teries and magnetos can also be
carried profitably, while special

equipment is always required in

connection with engines, such as

line shafting, belting pulleys,

hangers, etc. Packing, cotton

waste, rubber hose, cotter pins.

wrenches, and hundreds of items
all of which are sooner or later in

demand by the engine owner. The
initial investment need not be
heavy. What is necessary is a

gfood assortment of what is likely

to be required, and the accessorie?

that go with the gas engine read-

ily lend themselves to a good dis-

play in the window of the store.

This line means better service.

No. 3 Aspinwall Planter

Aspinwall Potato Machinery

STANDARD THROUGHOUT THE WORLD

Cutters Planters Sprayers

Diggers Sorters

Aspinwall Elevator Digger

Absolutely the best for the purpose intended

Aspinwall Canadian Co.^ Ltd.

Guelph, Ontario

World's Oldest and Largest Makers of Potato Machinery
Aspinwall 4-Row Sprayer Aspinwall Sorter

TheTwo Best Picklers
on the Market

—

THE AUTOMATIC
GRAIN PICKLER
A Big Opportunity for the Dealer

This is the only machine of its kind

in use. Handles grain at the rate of 135

bushels per hour. Light in weight. Per-

fect in action. Fully guaranteed. Sub-

jtantially built. Thoroughly soaks, turns

over and treats the grain.

GET THE AGENCY FOR
THESE MACHINES

The Lincoln Smut Cleaner—
a Perfect Pickling Machine

MADE IN TWO
No. 3 machine handles 30-50

bushels per hour; No. 4 50-75
bushels. Sold on a positive guar-
antee to prevent smut.

This machine separates smut
balls, wild oats, king heads, and
all light seeds from wheat, also
wild oats and all light seed from
barley. Grain is thoroughly
pickled, dried and elevated to
wagon box. Automatic skimmer
is an exclusive feature. Strong,
heavy construction. Rustless
solution tanks of large capacity.

SIZES

:

Write for

Prices

and Full

Particu-

lars

Cushman Motor Works of Canada, Ltd.
Builders of light weight, high grade Gasoline Engines for all Farm Power Work

Dept. E., Whyte Ave. and Vine St., Winnipeg

Power to Spare
with Cheap Kerosene

i-Morse
Combination Threshers

Fairbanks-Morse Separators are grain savers—they get all the-
grain. The extra backbone built into them—the massive shafts
—the strong steel body—the choice hardwoods—the liberal bear-
ings—and the skillful workmanship—all these things join to guar-
antee a brimful measure of enduring service.

A 20 H.P. Twin Cylinder Engine drives the 24 in. x 46 in. machine
with Self Feeder, Windstacker and Automatic Register. For
Hand Feed the outfit is powered by the famous 15 H.P. "Z". Both
are horizontal engines—both bum cheap kerosene—with smooth
throttlmg governor—magneto ignition—friction clutch pulley—
and the Fairbanks-Morse Radiator, which cools perfectly and uses
so little water.

Write us for Complete Information

The Canadian Fairbanks-Morse Co., Limited
SASKATOON WINNIPEG CALGARY
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Repair Service and Engine Trade

The efficiency of his repair de-

partment largely depends upon
the individuality of the dealer.

Some men consider the repair

business a nuisance. They dislike

repair orders
;
they claim that no

profi't is made on repair parts,

and they frequently order repairs

which the customer refuses to ac-

cept on delivery. Other dealers

again get their repair business

down to the system where it takes

the least possible time to locate

a repair in stock. They sell all

YOU CANT DO IT -UNLESS
CANADA cannot devote a million men to war purposes—in the ranks and

in our factories making war supplies—without facing a tremendous

shortage of labor for agricultural purposes. The war is now largely a

fight in agricultural production on the part of the countries involved. Next

harvest Western Canadian farmers will realize as never before the supreme

necessity for using

STEWART
SHEAF LOADERS

These machines are endorsed by hundreds of

practical farmers all over Western Canada. They
eliminate costly hand-pitching, and save
grain by absolutely cleaning the fields. Do

not shell the grain and glean prac-

tically every straw.

SAVES

MEN,

TEAMS,

TIME

AND

MONEY
LOWERS THE

COST OF HARVESTING

Dealers: Now Is The Time To Write Us
Place your contracts at once, and insure delivery of our Improved 1917

Model. Let us show you how hundreds of satisfied Stewart Sheaf Loader Far-
mers have saved $15 to $30 daily during harvest. Be in a position to supply
the demand. Send a letter to-day.

THE STEWART SHEAF LOADER CO., LTD.
470 MARTIN AVENUE WINNIPEG, MAN.

repairs for cash, or handle them so

as to obtain a fair majrgin of profit.

They develop their repair business

to draw trade, while the other man
has a faculty of driving trade

away through the fact that he is

disinclined to trouble with repairs.

Demands of the Customer
We must never forget that the

farmer also considers the neces-

sity of repairs a nuisance. There-

fore, when he goes to the dealer's

place of business, and finds that

the dealer can furnish repairs

promptly, repairs that fit, he is

agreeably surprised. He also likes

to find that he is accorded the

same attention when wanting a

small repair as he gets when he

comes in to buy a new machine.

The recollection of the good re-

pair service stays with him, and
he remembers 'the dealer when it

comes to purchasing a new
machine.

The Safe Policy

The best way to eliminate the

trouble of the repair business is,

without doubt, to keep away the

demand for repairs by selling only

high grade goods where the de-

mand for breakages and renewals

will be very light. Natural wear
and tear, and unforeseen accidents

are the cause of 'the vast majority

of repair troubles, but the un-

necessary and uncalled for wear
and breakages, due primarily to

inherent mechanical detfects —
these are the repairs that give

most trouble and which the dealer

should endeavor to avoid by sell-

ing an engine with a small factor

of repair requirements.

While the guaranty may say

that defective parts will be re-

placed at tlhe expense of the manu-
facturer, the real spir'it of the sale

is that the engine will perform
certain duties. In order that it

Knock-Out Mail-Order Competition
KLECO Engines are unquestionably the greatest engine value you can offer your

customers. Reasonable in price; have every desirable feature of design and con-

struction. Simple, substantially built, medium weight. Center-fire ignition; valve-

in-head design. Safety spark shift—start easily. Easy to operate. Low fuel

consumption.

Made in Sizes: 2, 3, 4, 6, 8 and 12 Horsepower
No matter what engine line you are handling, you should investigate MECO
prices and MECO quality. These four-cycle, water-cooled engines, durable and de-

pendable under all conditions, will secure you the bulk of the

engine business in your vicinity.

SPECIAL PRICES TO DEALERS

Our prices will interest you. Don't delay; write at once for

full particulars. Distributors:

The John Stevens Company, Ltd.

661 HENRY AVENUE, WINNIPEG

may do this, the eng^ine must not

be tlhe source of a continuous ex-

pense for repairs, nor a constant

cause of delay for lack of renew-
als.

Normal Replacements
One or two parts in any given

make of engine are all that are

really necessary to carry in stock

regularly. Such parts may be
governor springs, igniters, valve

levers or piston rings. In any
machine these are naturally parts

that are going to be the first to

wear or break from natural usage.

These parts the dealer ought to

carry if at all possible.

Aside from these more usual

replacements—for it is getting

more and more the custom to

designate the replacement that is

required because of natural wear
a renewal -instead of a repair part

—the dealer need carry practically

no stock. And the very best way
to reduce to a rhinimum the re-

newals that are legitimate is to

make a selection of the proper
kind of an engine when decid'ing

upon the make to be sold. Even
the man who has never handled
gasoline engines at all knows
enough about machinery to realize

that a very complicated design
will require more repairs or renew-
ing than a less complicated en-

gine; assuming the character of

the materials and the workman-
ship to be the same in both cases.

And so it happens that most
gasoline engine makers spend a

great deal of time in making their

engines as simple as possible.

Aside from relieving the operator
of the necessity of making adjust-

ments, etc., it reduces the repairs

very materially. But it is well

'to remember that the reduction of

parts at the expense of efficiency

or reliability of the engine is not

to be commended. Take an en-

gine to run electric hghts by direct

belting from engine to generator
and you have a situation requiring

a very close speed regulation. It

is better to add a few parts to

that engine rather than to sacrifice

its governor action and result in

unsatisfactory lighting by so

doing. Put an engine to running
a pump, 'however, and you can
safely eliminate a large number of

parts that may be absolutely ne-

cessary for some - other kinds of

work.

The Unknown Factor

While simplicity may be an im-
• portant feature in engine design,

engines with the same number of

moving parts may vary greatly

from the standpoint of the ex-

pense of renewals during, let us

say, five years of us'age.

We cannot tell the character of

a valve spring or gear by looking

,
at it. Yet the engine manufac-
turer realizes that there is a large

difference in springs or in gears.
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A moving part on an engine may
be properly hardened and finished

that it will last a lifetime, while

a similar part on another engine

may wear so that in six months it

must be replaced if the engine is

not to suffer in efficiency.

The whole difference lies in the

process of manufacture ; the qual-

ity of the cast iron used in the

castings, the grade of steel used

for crank shafts or gears, the qual-

ity of the metal in the drop forg-

ings, the design of a bracket or a

lug, 'the finish of a bearing or the

grinding of a shaft, all these are

the primary cause whether or not

the engine requires a heavy repair

service.

We have heard men claim that

a high-speed engine was a poor
proposition to sell because the

speed of the moving parts meant
excessive wear and increased re-

pair requirements. Such men con-

tend that 'the slow running engine
gives the greatest freedom from
repair service, and has the longest

life.

Weight Not Essential

From a long experience in the

machine and engine manufactur-
ing business, the writer believes

that such men are away out in

t'heir arguments. A slow running
engine, with roughly finished

'shafts, simply burnished Where
they should be accurately ground,
and with bearings which are poor-
ly machined ; with inferior harden-
ing of the parts and poor design,

despite its slow speed may have
a woeful faculty of requiring ex-
cessive repairs.

High speed does not mean high
wear, and high speed is aln indica-
tion of finely finished parts, for

you cannot get speed out of poor-
ly finished parts without heating
and "seizing." The light, high
speed engine has been brought to
a wonderful degree of mechanical
efficiency, both in the automobile
and in the stationary type. Gener-
ally speaking, its repair require-
ments are fewer than in the case
of the slow-speed heavier engine,
dependent, of course, upon design.
Every dealer should realize that

the best selling point he can use in

"talking engine" to his customers
is that 'the engine he handles has
behind it a record for requiring
little or no outlay for repair parts.
This is a strong factor in the talk
of dealers who do a large engine
business—and one that cannot be
enlarged upon by the man who
sells a low-grade, poorly-finished
engine. The renewal requirements
of a good-grade engine ought 'to

be few and far between. In the
end, the dealer who is handling
such, engines will find that he
will have little cause to complain
over the trouble they bring him
as regards repair service. The
dealer who gets most out of en-

gine sales is the man who recog-

nizes that he is not primarily sell-

ing a thing called an engine, but

that he sells a certain amount of

power to be delivered as the cus-

tomer may need it during a period

of years. That is simply satisfac-

tory engine service.

There are sales in your district

for auto commercial bodies.

Carbon in the Cylinder

While it is conceded that the

oxygen flame is very efficacious

in burning out carbon from the

cylinders of the internal combus-
tion engine, oxygen has not been

entirely successful because of the

silicon and other foreign mat'ter

mixed with the carbon. Espec-

ially in the automobile, pure

water is an excellent decarbon-

izer. It should be introduced

into the engine when the latter is

running at high speed. The water
seems to dissolve the cementa-
tions deposit, and allows the car-

bon to be blown from the exhaust

in the form of thick smoke. If

the engine is hot, water is much
more efficacious than a dose of

kerosene.

.:V:^y

RUBBER BELTING
That Meets

Threshermen*s Needs
Threshing generally exacts the unusual in belt service.

Outside work, exposure to all sorts of weather conditions,
undue stress and strain, explain why.

As the main driving force between the engine and separator
we believe Dunlop "Prairie" is unsurpassed. The whirr of the
machine is continuous wherever this belt is employed.

DUNLOP
"PRAIRIE" & "RELIANCE"

THRESHER BELTS
Dunlop "Reliance" is a second choice for threshing work.

Although this belt is of a slightly lighter construction than
Dunlop "Prairie," it is a thoroughly dependable article, and
because of its many merits, is largely represented in the
Prairie Provinces.

It is needless to say that both of these belts are especially
designed. They have to be to deliver that unfailing service
which hundreds of thresher machine owners in every agricul-
tural community have been receiving from them.

Unless specified otherwise, Dunlop "Prairie" and Dunlop
"Reliance" are supplied endless and stitched.

Dunlop Canvas Thresher Belts and Dunlop Agricultural
Hose are conspicuously upholding the reputation of the "Two
Hand's" line of Rubber-made Goods.

Dunlop Tire & Rubber Goods Co., Ltd.
Head Offices and Factories : TORONTO

BRANCHES

:

Victoria, Vancouver, Edmonton, Calgary, Saskatoon, Regina, Winnipeg, London,
Hamilton, Toronto, Ottawa, Montreal, St. John, N.B., Halifax

WINNIPEG BRANCH : CANADA BLOCK, 354 DONALD STREET
REGINA BRANCH : BANNER BLDG., 1769 CORNWALL STREET
SASKATOON BRANCH: 311 TWENTIETH STREET, EAST
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Vocational Training a Canadian
Necessity

It is pointed out in a govern-

ment publication that every year

more than 2,000,000 children and

youths are recruited in the United

States and Canada to industrial

and commerdial enterprises.

School statistics show that 75 per

cent of the children who enter

school leave between the ages of

14 and 16 to work in mills, factor-

ies and stores. This would leave

only a fractional part of 25 per

cent of younger Canada to follow

agricultural pursuits; making it

evident that, so far as farming is

concerned,- land settlement can

only be taken care of by immigra-

tion.

But apart from a lack of inter-

est in agricultural pursuits, there

stands out clearly the frightful

lack of vocational training in this

country. Our younger industrial

recruits are hoisted into special-

ized tasks. They drift from job to

job, and in later years end up as

handy men or unskilled laborers.

Not one in a hundred ever has a

chance to become a skilled worker
or to master the fundamentals of

any trade. There, however, in-

trudes the factor that a great per-

centage of our modern youth
prefer a "collar and cuff" job to

one that means dirty overalls, if

bigger wages ! Possibly because
of economic pressure, the average

youth is put by his parents to some
class of work that will earn for a

start a greater wage than would
be paid an apprentice, helper or

improver.

As a result, employers bewail

the shortage of skilled workers,

and the labor market is glutted

with unskilled units. When Can-
ada began to make war supplies,

and the factories had to have
machinists, in many cases the man
had to be trained as a machinist
before he was of any use. Not
only in this line, but in every line,

obtrudes the question :

—"How
much of the high price of any
given product is due to the un-
skilled labor used in its produc-
tion?"

From his personal experience in

the mechanical engineering busi-

ness, the writer can vouch for the

fact that the price of the modern
automobile seven or eight years
ago was in very large part due to

the fact that countless parts were
"scrapped" as the result of inferior

help, unskilled labor having to be
used as machinists. As years
passed the unskilled laborer was
transformed into a fairly efficient

mechanic, with the result that
automobile production costs de-

creased.

But in other lines, in the manu-
facture of any machine, accessory,

or commodity, unskilled labor is
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still a great feature in industrial

circles. In helping win this war
by industrial effort, Great Britain

would be years behind to-day were
St not for the splendid apprentice-

ship system in vogue in that

country, producing a steady sup-

ply of skilled and efficient help.

In Canada, as but one instance,

take the blacksmithing and horse-

shoeing business. In this line,

vitally necessary to our agricul-

tural communities, you will not

find, from the Great Lakes to the

Coast, more than twelve appren-

tices, if, indeed, 'there are that

many

!

What, then, is the solution?

Canada must provide some form
of technical training, whereby all

who enter either agricultural, com-
mercial, or industrial occupations

shall be provided with at least the

fundamentals of vocational train-

ing. Our agricultural schools, our
colleges and universities may be
quite efficient—but they only are

available to a small proportion of

our younger Canadians.

So long as parents have, by
economic pressure, to regard their

children, at the age of 14, as po-
tential wage - earners to help

support the home, so long as there
is no institution of a proper ap-
prenticeship system in both indus-
try and commerce, Canada must
suffer from the employment of un-
skilled help. We have commis-
sions to enquire into everything
from the high cost of living to 'the

family habits of the bed-bug. It

is high time that some of this

money were spent in the reduction

of the cost of everything by ar-

ranging for a supply of skilled

labor—a step that would greatly

go to solve the high cost of living.

As for youth, so long as the lad

looks upon $8 a week as an assist-

ant clerk—with clean collar—as
preferable to dirty overalls with a

future value of $20 or $25 a week,
so long will our essential voca-
tions suffer from a lack of trained

and efficient help.

Milking Machine Business

The milking machine business
holds out wonderful opportunities

to the implement dealer to do his

full share in furthering the pros-

perity of his community. When
you sell a farmer a good milking
machine, he will invaribaly in-

variably increase his herd and
milk more cows, which means
more profit 'to him. He will then
be able to buy more farm imple-
ments and pay for them and also

to put in such other improvements
as silos, steel barn equipment,
farm lighting plant, water plant

and heating and plumbing in his

house, to say nothing of such lux-

uries as automobiles, pianos, 'talk-

ing machines, etc.

The dealer therefore not only
makes his profit on the sale of the
milking machine, but he profits in-

directly from the increased buy-
ing power ' that the farmer
acquires.

Selling at Advanced Prices |

In the United States a jobber
makes the assertion that dealers

in Western territory are selling,

implements at prices based on las't

fall's values instead of the present

wholesale price or cost to replace.

This means that, if such be true,

the farmer is buying implements
for less money than it will cost

the dealer to replace stock. ^
The implement dealer, unlike^

other lines of retail effort, has had^
little to do with goods that fluct- i

uate in value. That being so, he i

may possibly not realize that ;

when the bottom will fall out of i

present inflated prices he may be 1

left with stock on hand, bought at i

high prices, which he will have to
|

sell at a depreciated cost or gq .i

without the business.
^

We know the reasons for the

advance in price of implement
lines, and we know that even at

the advanced figure the farmer is

buying freely. It is imperative
that every dealer sell his goods on
the basis of to-day's costs, not on
those obtaining six months ago.

Forethought must be taken of the

day when there will be a readjust-

ment in implement values.

Considering Repairs

The average customer is invar-

iably of the opinion that repair

prices are exorbitant, but the

statement is generally made with-

out 'the facts of the case being
scrutinized. The customer should
consider the cost of carrying and
handling stocks of repairs in a

way that ensures prompt service.

It is true that an investigation of

the question might indicate that

the price of some repairs are too

high—but he could also be shown
that a repair business conducted
on a large basis might -be a con-

stant source of loss.

It is the effort of the progressive

dealer to serve his customers
promptly, especially as regards re-

pair parts. When busy using a

machine the availability of repair

service appeals to any farmer.

But he seldoin considers that re-

pairs must invariably cost more
when ordered in a hurry. Tele-

phone, wire and express may very
easily have to be added, so that

the cost of procuring may exceed
the actual value of the part.

Ano'ther trouble that the customer
rarely considers is that the repair

department has often resulted in a

loss to the dealer, especially when
he did not carry on his repair

business on a cash basis. The re-

pair business was scattered in

small accounts—often less than a

dollar, and these were possibly

carried for two or three years, so

that efforts to obtain settlement

cost more than the original value

of the part.
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Any up-to-date repair business

should be done on a cash basis.

The jobber and manufacturer are

endeavoring to head it that way,

and the dealer will be wise who
follows their example. The dealer

will finally have to sell his repairs

for cash or will have to cut down
his repair stock, with resulting in-

convenience to his customers, and
loss of trade to his store.

We all know that the farmer

asks, and gets, cash for his eggs,

butter, etc. If the farmer were 'to

charge such items to his custom-

ers instead of selling them for

cash, he would realize what the

position of the dealer has been

who carried on his repair business

on a credit basis.

It is better in the end for both
customer and dealer to have the

repair business on a cash basis,

and it is a line that takes consider-

able time and lots of worry on the

part of the average dealer. A
great deal of 'trouble could be
avoided if the customer would
more often see to his repair re-

quirements ahead, but in the pro-

curing of repairs procrastination

is still a large factor in the make-
up of the farmer.

The profit on the repair busi-

ness is small; apart from 'the ne-

cessity of serving their trade
many men would gladly be with-
out it. Consequently they should
place these small accounts where
they belong — on a cash-on-
delivery basis.

Loss Through Open Accounts

If the dealer hopes to sell on a

smaller margin and be safe, he
can only do so by stopping losses

and expense. Losses on bad ac-

counts are a feature in almost
every implement business, in fact,

open book accounts of any kind
are a source of heavy losses.

Why?
Very often, as a matter of fact,

the item fails to get on the books.
Further, if an article is not paid
for within eight months the dealer
often loses money, for a great
many dealers do not make 4 per
cent clear profits on sales. Money
at even 6 per cent consumes the 4
per cent in eight months. That
is assuming 'that the customer
comes in and pays without a state-
ment being mailed, or the dealer
going to see him. On small ac-
counts the cost of statements or
one visit to collect may take all

the profit.

For instance, on a $50 account
the profit would be, say, $2.00 if

paid cash. If the account runs six
months the interest consumes
$1.50 of the profit and 50 cents are
left. Suppose the farmer lives five
miles out. The trip to collect the
money means time and traveling
expense—not less than 75 cents
or a dollar. It is clearly a losing

sale—and someone has to pay.

These open accounts simply de-

prive the dealer of capital on
which he pays taxes and gets no
returns. Someone pays the loss.

If a dealer could keep his capital

down and makes his sales three

times his capital he could make 3

per cent or 4 per cent on each sale,

and 9 or 12 per cent on his invest-

ment. Yet no man could do that
who does not sell out of date
goods bought at wreckage prices.

To take care of the small ac-

count, interest is added to the time
sale. The increased price, from the
standpoint of the farmer, repre-

sents an exorbitant profit to the
dealer. The farmer invariably

compares the mail order price—

a

cash in advance sale—with the
dealer's time price. As a speaker
truly said, the mail order catalog
is the farmer's standard of values.
The only solution is to sell the
smaller bill of goods as the direct

selling concern does—on a spot
cash basis.

Securing the Goods
The question of freight service

is one that will vitally efifect every
implement dealer this year. The
shortage of rolling stock and the
embargoes in force at various
points mean that there is going to
be difficulty in getting goods.
Generally the dealer delays order-
ing shipments until within a few
weeks of when the goods will be
required in his territory. Such a
procedure this year is almost cer-

tain to result in disappoin'tment
and loss of business.

To order early this year is no
empty plea. Not only in the in-

terests of increased crop produc-
tion, but for the convenience and
profit of the dealer, it will be wise
for every man to get the goods as
early as possible.

The advancing cost of materials
and production has already in-

sured those who bought early a
satisfactory profit, but what is

more essential to the welfare of
the people at large is that the tools
so bought be put in use to pro-
vide the much needed crops.

Lock the Door on Worry
Too many retailers have a habit

of taking their business worries
and troubles with them when they
lock up their store doors at night.
The difficulties of the day sit upon
their shoulders as they wend their
way homeward. Their mouth sags
at the corners, and the dog when
he comes to meet them turns tail

and slinks away. The kiddies,

looking through the window for
his approach are intimidated by
father's sullen look. Friend wife
casts one glance at the face of her
spouse — and if she is a wise
woman, says nothing!

Proceeding to supper, 'the man

who carries his grouch home with
him finds that the steak is tough,

the potatoes greasy and the tea

cold. The pie adds to the depres-

sion in his soul, and after a poor
night due to indigestion and in-

somnia he departs for the store in

the morning with a feeling that

the world is dead against him, and
that everyone and everything is a

darned nuisance

!

With this load of pessimism in

his soul, the implement dealer

opens the store. The first cus-
tomer is a grouchy old farmer,

who has uncalled for complaints
to rnake about some machine or
tool you sold him. The dealer,

suffering from the efifects of

worry, flies ofif the handle and
finally tells the customer to go to

Hades and take his complaints
with him. Result—a customer
lost.

While this picture may be over-
drawn, it is in many cases approxi-
mately true. It is a hard thing
to say, but worry never helped
anyone. It is a temperamental
characteristic, some men just can't

help worrying—others refuse to

let anything or anybody worry
them. Still one can do much to

eliminate worry by resolutely
shutting worry in the store when
they lock up at night. As a result

their home will be happier. Friend
Wife will be more cheery, the
supper will be all right, and after a
night of strength-conserving sleep,

the dealer will open up in the
morning with the feeling that
after all the world is not a half

bad planet, and the implement
game a good one to be in.

Your Cost System

To many men a cost system
means an interminable amount of

detail, red tape and extra help. As
a ma'tter of fact, a cost system can
be instituted in any implement
business without adding to the
clerical force. We believe that an
adequate cost system is essential

in every retail implement busi-

ness, yet it should no't be com-
plicated.

A busines§ concern should look
upon a cost system as an- invest-
ment which they expect to pro-
duce for them a fair return, just as
improved machinery in a plant is

an investment.

It is necessary to-day for 'the

business man's success that he
knows on what lines he is making;
a profit and on what he is incur-
ring a loss or making no profit.

Competitive conditions are serious
ly disturbed where losses on one
or more articles are recovered by
profits on other articles. It is ob-
vious that a merchant should not
only know the cost of each article

but that he should see that every
article sold bears its proper share
of general overhead expense.

Personal

James R. Porter is a new dealer

at Maidstone.

Moe Bros, are proprietors of a

new garage at Kisbey.

Charles W. Bell is a new auto-

mobile agent at Estevan.

Mockett 8l Campbell are now
garage owners at Hanna.

W. A. Moore is the name of a

new dealer at Stranraer.

H. F. Mackenzie is a new im-
plement dealer at High River.

Levi Burgess is busy in his new
implement warehouse at Gibbs.

D. J. Kippan has commenced an
auto agency business at Govan.

D. McCorquodale is the name of

a new harness dealer at Pennant.

H. N. Wendal, dealer at Denzil,

is succeeded by Frocklage Bros.

Charles Bowden is a new imple-
ment man doing business in Cabri.

The Sceptre Machine Works,
in that town, has changed hands.

A new concern in Imperial is

the Imperial Motor & Machine Co.

Claypole & Cannon are a new
automobile concern at Vanguard.

Esplin & Pritchard have opened
a new implement stand at Kinis-

tino.

Ernest Schroen is the name of a

new automobile dealer at Pre-
late.

C. C. Kerr succeeds S. Sharpe
in an implement business at Stal-

wart.

H. H. McCoy has opened an
implement warehouse at Blad-
worth.

F. A. Williams has sold out his

garage at Watrous to W. A.
Leslie.

Klast & Jura Bros, are starters

in the automobile business at

Calder.

Jas. W. Third has hung out his

sign as an implement dealer at

Strassburg.

Grover & Son have opened a
new garage and automobile busi-

ness at Castor.

Partnership has been dissolved
in the Ponteix Garage Co. in the

town of that name.

F. Biebert, the implement dealer

at MacNutt, has opened a general
store at that town.

M. Spelliscey is 'the name of a

recent addition to the implement
fraternity at Abbey.

Orthner Bros., implement deal-

ers at Southey, have sold out to

Schaefer & Krienke.

Thos. Archibald has opened a
new garage and automobile busi-

ness at Chilliwack, B.C.

The Ellis Perry Motor Works,
Estevan, is now known as EUis-
Prevost Motor Sales Co.

T. S. Thompson, a dealer at
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Stenen, has sold out his stand at

that point to Kerr & Bailey.

J. J. O'Hare, the implement

dealer at Swanson, has opened a

branch business at Ardath.

J. Villenauve, the harness dealer

at Swift Current, suffered a con-

siderable fire loss recently.

The Goodrich Tire Sales Co. has

been incorporated at Winnipeg

with a capital stock of $40,000.

W. F. Gerrity, the dealer at

Piapot, has sold out his business

at that point to J. S. Mclntyre.

Two new additions to the auto-

mobile agency business at Piapot

are S. Beasley and A. Fitchene.

J. W. Freeman, the implement

dealer at Stoughton, has discon-

tinued his business at that town.

Morrell & McKenzie, imple-

ment dealers at Arden, have dis-

continued operations at that point.

O. Field has built an implement

warehouse at Nemiskan, where he

will handle the International line.

Caloren & Caloren, dealers at

Coaldale, have sold their imple-

ment business to Schimeck Bros.

Mark Dumond, the hardware

and implement dealer at Ashcroft,

B.C., recently suffered a slight fire

loss.

Hamilton Bros., the progress-

ive implement firm at Unity, have

opened a branch warehouse at

Wilkie.

B. A. Hagen, the dealer at

Admiral, has taken a brother as

partner. Firm's name now reads

Hagen Bros.

Andrew Hunter is now pro-

prietor of the implement business

at Binscarth formerly owned by

B. F. Schank.

G. Orr, the International agent

a't Champion, is busy selling tract-

ors, plows and automobiles. Go
to it, George!

A new firm of garage proprie-

tors and implement dealers in the

town of Wartime, is known as

Davis & Stevenson.

C. Bogan, the dealer at Dun-
blane, has moved his store and

stock to Elrose, and has bought

out the Elrose garage.

J. C. Best has discontinued his

auto agency at Kenton, and E. E.

Payne has sold out his garage at

Plumas to C. E. Leary.

F. Anderson, the implement and

automobile dealer at Champion,

reports good sales of tractors and

plows in his territory.

Juttner & Hagedorn, dealers at

Prelate, have taken a partner into

the business, a machine man
named C. E. Eymann.

It is reported that the Chris'tian-

"ACME" Means
Sales and Satisfaction

For easy profit-bringing sales that make satisfied cus-

tomers, the "Acme" Tillage Line is a top-notcher. We
stand right behind "Acme" Pulverizing Harrows with a

positive guarantee against defects. Protects you and

holds the good will of your farmer friends.

Farmers cire more and more demanding "Acme* tools because

"the coulters do the work." They cut through trash, crush clods,

level, turn and pulverize the soil—all in one operation. Used and

endorsed by Experiment Stations.

Get Our Dealer's Proposition

Our sales increased 60% in 1915-1916 over the previous season.

And, w^e are putting even more "steam"—more advertising and

selling force—behind the "Acme" Tillage Line for the coming

season. Better join us and get your share of the profits. Write

today for our proposition. ^
^S^a^ No. 23

Duane H. Nash, I nC. V lf\. wide

107 Elm Street, Mlllington, N. J.

JOHN DEERE PLOW CO.
GENERAL AGENTS

Winnipeg Calgary Reglna Saskatoon

Sizes 3 to 17'/2 ft.

sen Harrow Works, Winnipeg,

has been succeeded by the Bell

Automatic Shocker Co.

Coyne & Huffman, dealers at

Lancer, haye dissolved partner-

ship. Thomas Coyne now has

sole control of the stand.

Macdonald & Messinger, deal-

ers at Carmangay, are busy show-

ing the advantages of the light

tractor to their customers.

The Dominion Thresher Co.,

New Hamburg, Ont., has bought

out the prbperty of the Hamburg
Thresher Co. in that town.

Loeppky Bros., the implement

dealers at Shaunavon, have dis-

solved partnership. J. A. Loeppky
withdraws from the company.

McKenzie & Wright, implement

dealers at Neville, have dissolved

partnership, P. S. Glen Wright
continues in control of the ware-

house.

C. Southward, the implement

dealer at Pennant, has taken a

partner into 'the business, which
is now known as Southward and

Anderson.

Charles E. Spencer, the hard-

ware and implement dealer at Dur-

ban has opened a branch business;

which will include automobiles, at

Swan River.

Robertson Bros., implement and

automobile dealers at Avonlea,

have changed the name of 'the

concern to the Avonlea Motor and
Implement Co.

The Gutta Percha & Rubber
Co., manufacturers of automobile

tires and accessories, have opened

a new office in Lethbridge in the

Dominion Block.

E. F. Bolte and A. W. Wallace,

of the Chicago officp. Internation-

al Harvester Co., recently paid a

visit to the branch houses of that

organization throughout Alberta.

The Superior Supply Co., Leth-

bridge, are distributing Staude

Mak-a-Tractors in Southern Al-

berta, and report a very large de-

mand for these automobile tractor

attachments.

The Canada Carriage Company,
at Brockville, Ont., report that

their plant is excep'tionally busy,

some departments working over-

time right along to supply the de-

mand for vehicles.

The Mainwaring Implement
Co., at Swift Current, has been

succeeded by C. White & Co. In

the same town J. J. Perrigo, an old-

time implement man, has com-
menced an automobile business.

Alex Morrison succeeds I.

Parker in an implement business

at Dundurn. In the same town
• O. A. Sempf, the hardware and

implement dealer has added a boot

and shoe department to his busi-

ness.

T. G. Bryant, vice-president of

the Maytag Company, Newton,

la., died on March 14 after a brief

illness. Deceased was at one time

in the employ of the Parsons

Hawkeye Mfg. Co. when i't was
succeeded by the Maytag Co.

A new concern recently incor-

porated in Winnipeg is known as

the Canadian Weed Eradicator

Co. W. H. Clandenning, the in-

ventor of the device, along with

others, is associated in the com-

pany. The capital atock is given

as $300,000.

E. A. Mott, western general

manager of the Cockshutt Plow
Company, went east to Brantford,

Ont., where he attended the

funeral of the late John A. San-

derson, president of the Adams
Wagon Co., and a director of the

Cockshu'tt Plow Co.

You never know what an imple-

ment dealer can do. He gets 'em

both coming and going. Pengalyl

& Robertson, dealers at Hanley,

have added an undertaking arid

harness branch to their business.

No mail-order competition in the

"planter" business, anyway.

F. C. Smith, formerly assistant

manager of 'the International Har-

vester branch house at Estevan,

has been appointed manager of

the .credit bureau sales depart-

ment of the International Harves-

ter Company of Canada, at the

general office of the organization:

The Maytag Company, Newton,
Iowa, have built a new foundry,

90 X 100 feet, at an estimated cost

of $25,000. This well-known con-

cern manufacture feeders and

washing machines, which are

handled by their Canadian branch,

'the Maytag Company, Winnipeg.

There have been some changes

in the implement trade at Estuary

recently. Hamilton & Bradshaw
have commenced in business. P.

C. Kennedy has sold out his im-

plement stand 'to Nesbitt Bros.,

and E. W. Schimp has taken a

partner into his automobile busi-

ness.

R. G. Pulver, has been appoint-

ed advertising manager of the

New-Way Motor Co., of Lansing,

Mich. - This concern makes a line

of both vertical and horizontal en-

gines, high speed light engines for

binder and potato digger adapta-

tion, and other types for general

farm work.

W. M. Warren, sales manager

of the Swedish Separator Com-
pany, Chicago, manufacturers of

Viking cream separators, was in

Winnipeg for a few days early in

the month. Mr. Warren was

looking into trade conditions, and

reports large sales of the Viking

line in the Canadian West.

We regret to report the death

of Gilbert Johnston, of the firm of

Buerhing Bros. & Johnston, im-

( Continued on page 20.)
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The MONITOR Grader Plow
10 and 12 inch

A HEAVY STEEL PLOW WITH STEEL HANDLES
The 10-inch Monitor Grader weighs 215 lbs.
The 12-inch Monitor Grader weighs 224 lbs.

This is a well-constructed, thoroughly braced plow for heavy grading,
capable of withstanding the strain of eight horses or oxen.

I

Combination Stubble Breaker Plow
This Plow, with the exception of the landside, is our regular G. P. 15

general purpose plow, furnished with a Breaker Moldboard and share of the
Deere Prairie pattern.

Very serviceable and economical in a new district.

WeWant to be Represented in EveryTown. Write Nearest Branch House

John Deere Plows for Light Tractors
BUILT TO ACCOMMODATE ANY SIZE TRACTOR.

THE LIGHT TRACTOR PLOWS WITH HIGH AND LEVEL POWER
LIFT AND QUICK DETACHABLE SHARES.

The ever increasing demand for the John Deere tractor plow is caused
by its work in the field. Write for catalog.

John Deere Double- Action Engine
Disc Harrows

Increase your business and profit by advocating the use of double-action
disc harrows with tractors. It does not pay the farmer to use a single-action
disc harrow with a tractor.

We can supply in 8 or 10-foot sizes. Write for Catalog.

Sell The Line of Quality-The John Deere Line

John Deere Spreader
^The Spreader with

the Beater on
the Axle

Mounting
the beater on
the axle simpli-
fied the con-
struction, elimi-
nated troublesome parts and
made possible a successful low-

1 down spreader with big drive
wheels. Therearenoshaftstoget
out of line, no chains to cause
trouble, and no clutches to
adjust. The only spreader with
beater and beater drive mount-
ed on axle.

JJJi

Low down, with big
drive wheels out of
the way. Easy to load.
Revolving rake,

driven by manure
moving toward the
beater—no bunching
of manure. Ball bear-
ing eccentric apron-
drive—a new and ex-
clusive driving device.
Makes uniform

spreading certain.
Widespread
attachment
for spread-
i n g seven
feet wide can
be furnished
for the JohnDeere
S pre a der

.

No chains
nor gears.
Quickly re*
moved.

MR. DEALER
You are this minute thinking to

yourself, "I wish I had something dif-

ferent to the other fellow to offer my
farmer friends, something with a *G0'

to it that will help sell itself."

You realize that your success in

selling depends upon the kind of an

implement or buggy you handle. It

must not only be up-to-date, but have

quality. Stop and think

!

The John Deere Spreader with the

Beater on the axle—is different

!

John Deere Quick Detachable

Shares—are different

!

Plugless Wrought Iron Buggies

—

are different

!

The whole JOHN DEERE LINE
has the quality, is original and has the

selling points.

Why look further;?

The New Deere
Gang is the most
widely used plow of
its type.

It is light draft,
durable and is equip-
ped with John Deere
bottoms, known all
over the world for
superior work, easy
scouring and light
pulling qualities. It
cuts and turns full

i width of furrow.
A simple, practical

foot lift and auxiliary
hand lift lever—easy
to raise bottoms out

I of the ground.
f John Deere Quick
Detachable Shares

—

great labor and time
savers. Share can be
taken off easily, only
one nut to remove.

NewDeere Light
Draft Gang

Plow
For twenty years

the New Deere Gang
has had the good
opinion of enough
farmers to make it

the one best seller

—

And, today, it is the same plow
it was twenty years ago, with the
usual minor refinements added.

Correct in design, always rep-
resenting the highest develop-
ment of the plow-maker's art,
the New Deere Gang is a leader,
and has been every single year
for twenty years.

Go to your John Deere deal-
er's and look

~

this plow
over— yoUj
will readily
see why it is^

such a popu-
lar plow. « ii^v

JOHN DEERE PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
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(Continued from page 18.)

plement dealers, at Winnifred.

He had carried on an implement

business at Winnifred since 1908,

and Avas a man of honest and up-

right character, highly respected

in his community. Deceased was

onl)^ 35 years of age.

Bert Conway, the implement

distributor at Regina, paid us a

visit when in Winnipeg recently.

Mr. Conway says that trade is ex-

cellent in Saskatchewan territory,

and that he has recently received

a carload of Viking cream separ-

ators for distribution to dealers.

He also reports good sales of his

line of For-d truck bodies.

The Evinrude Motor Co., of

Milwaukee, manufacturers of

rowboat and canoe motors, have

increased their capital stock from'

$350,000 to $600,000. They will

also engage in the manufacture of

internal combustion heavy oil en-

gines, and will build a large en-

gine plant in Milwaukee to take

care of this end of their business.

The Ford Tractor Company, of

Minneapolis, recently incorpor-

ated in Canada under the name of

the Ford Tractor Motor Co.

Uncle Henry Ford is peeved over

this usage of his cognomen, and

will take legal steps to prevent the

use of the name adopted by the

tractor concern, which is s'tated to

be incorporated under Ontario

laws with a capital of ten milHon

dollars.

Phil H. Noland, division sales

manager for the John Deere Plow
Co., at Kansas City, has been ap-

pointed European manager for

Deere & Co., Moline, 111., and will

assume his new duties at once.

After three months in the factor-

ies at Moline, Mr. Noland will sail

for Europe. He will spend about

eight months of each year in

Europe, and the balance in Mo-
line. Permanent quarters will be

maintained in Europe, the location

as yet being undefined.

Constructional Features of

Happy Farmer Tractors

The Happy Farmer Tractor has

been in successful use for some
time, and has given good results

wherever used, according to re-

ports from its makers. This light

tractor was designed and built to

meet the exacting requirements of

the average farmer, or the man
who is barred from purchasing a

large tractor either on account of

his acreage or because of the high

cost of such machines.

In the original Happy Farmer,

the Model A, gasoline fuel is used,

but kerosene can be burned by
utilizing a special attachment
which is furnished. Producing 16

h.p. at 'the belt, at 750 r.p.m. the

drawbar pull developed is 1,600

lbs., at about 2^ miles per hour.

with two plows. A few of the

constructional features from the

specifications are: Engine, two-

cyl. opposed horizontal type; 4-

cycle, L-head design, with 5-inch

bore by 6j^-inch stroke. The
crank shaft is drop forged, high

carbon steel, heat treated wi'th

all bearing surfaces accurately

ground. The hollow piston pin is

made of high grade steel, hard-

ened and ground, while the con-

necting rods, of I-beam section,

are drop-forged from tough car-

bon steel, double-heat treated. To
adjust the connecting- rod bearings

i't is only necessary to remove the

under crank case. The engine is

water cooled by a centrifugal

pump. It is equipped with a

Bennett air cleaner as regiilar

equipment. Standard sight and
force-feed lubrication, four point

suspension, and a flyball type gov-

ernor operating on the butterfly

valve in manifold are other con-

structional features. The trans-

mission gears are cut steel, en-

closed and dustproof. The double

drivers are 56 x 10-inch, and the

guide wheel 31 inches diameter.

The tractor is self-steering. There
are only two levers, clutch and re-

verse, the clutch being of the

wood shoe expanding type. The
main drive gears are in four inter-

changeable sections, while the ball

pinions are of the roller gauge
type. A universal hitch elimin-

ates side draft from the machine.

The Model B machine handles

three plows and uses kerosene as

fuel in a twin-cylinder horizontal

engine, cast en bloc, 5^-in. bore,

7-in. stroke. It develops 24 belt

horse-power at 750 r.p.m., giving

2,000 lbs. pull on the drawbar at

2% miles per hour. A force-feed

lubricator, die cast bearings with

reinforced backs, overhead valves,

2^ inches diameter, Atwater-
Kent ignition with automatic

spark advance, and a sliding gear

transmission, enclosed and run-

ning in oil, are other features in

this model. The steering is auto-

matic from the furrow wheel; foot

brakes in the differential enable

the tractor to turn a square corner

either to right or left. This model
is fitted throughout with Hyatt
Roller bearings, giving a very
easy running design. Both mod-
els have strong, unbreakable cast

steel frames. Full particulats

may be obtained from the J. D.

Adshead Co., Curry Block, Win-
nipeg, who are Canadian distribu-

tors for these tractors.

The Ability of the Tractor

The experience of tractor own-
ers is the most reliable evidence

of the tractor's success. From the

United S'tates government report

on the tractor situation in Illinois,

farmers state that the ability of

the tractor to do the heavy work

and do it quickly, 'thus covering

the desired acreage^ within the

proper season, was considered the

principal advantage. The saving

of man labor and the doing away
with hired help was placed next.

Ability to plow to a good depth,

especially in hot weather, was
placed third, while economy of

operation and the displacement of

horses were placed fourth.

Hero Manufacturing Company
Reorganized

J. S. Menzies, president and

general manager of the Stewart

Sheaf Loader Co., Winnipeg, has

purchased a controlUng interest in

the Hero Manufacturing Co.,

makers of Hero fanning mills and

other lines. There is a complete

change in the directorate and

management of the concern. None
of the former directors hold office

under the new regime, the reor-

ganization involving a sum of

around fifty thousand dollars.

A. L. GEORGE,
Manager, Hero Manufacturing Co.

For several years the Hero Mfg.

Co. has had financial difficulties

and has been unable to manufac-

ture mills in sufficient quantities

to sttpply the demands of the trade.

Under the new management, with

increased capital and new blood,

we are assured that the Hero Mfg.

Co. will be in a position 'to take

care of all contracts and obliga-

tions which they may make. Deal-

ers can be assured that their con-

tracts will be promptly and satis-

factorily filled, while it is stated

that 'the former high standard of

quality of Hero mills will be main-

tained. The reorganized concern

will manufacture Hero fanning

mills, grain tanks, water tanks and
other specialty lines which directr

ly appeal to the dealer .

The officials of the new organi-

zation are as follows

:

President : J. S. Menzies ; di-

rectors : G. A. Thompson, J. S.

Menzies, Edwin Loftus ; secre-

tary: A. L. George.

The manager of the reorganized

Hero Manufacturing Company is

A. L. George, whose pho'tograph

we reproduce herewith. Mr.

George was born near London,
Ont., in 1886, and attended the

public schools, collegiate and
busliness college in that city. He
entered business with the Stevens,

Turner, Burns Co., of London,
continuing with their successors,

the Empire Brass and Foundry
Co. ,

After serving 'these interests for

five years, in 1909 Mr. George
joined the staff of the Spraymotor gik

Co., of London, Ont. Two yearS

later he came West, for four years

covering the Western . provinces

as a salesman. Some eighteen

months ago he was appointed

manager of the Eclipse Engine and

Boiler Supplies Co., Winnipeg,

which position he held until he re-

cently accepted 'the management
of the Hero Manufacturing Com-
pany.

A progressive business man
with a thorough knowledge of

Western Canadian conditions and

a concise knowledge of the needs

of the trade in this territory, Mr.

George should, fill his new post

with credit to himself and his

organization. We welcome him
to his new sphere of action, and
feel assured that he is exception-

ally well qualified for the impor-

tant position he now occupies. .

What is the Implement
Retailer?

He is a tangible asset to any

community, an authority on the

goods he sells ; and what he sells

in the implement line in his ter-

ritory he knows is what that ter-

ritory requires. He brings from

the far-away factory virtually to

the farmer's door the latest and

best in machine construction and

design. On his floor he has the

goods for inspection and com-
parison—the farmer sees before he

buys.

When he sells an implement his

interest in it does not end there

;

it must make good in the field be-

cause he has to sell other goods

to the same man. Satisfactory

service is essential to his success

as a dealer. He carries repairs for

the ' goods he sells—and gives

prompt service during the busy
season when time means money.

For this service the customer

should not begrudge a straight

cash payment.
The implement dealer is always

at the farmer's back—adding to

'the manufacturers' guaranty his

own. He is a very real commer-
cial necessity in every commu-
nity, and he will yet be more ap-

preciated as the farmer realizes

'the lack of service which is found

in any other scheme of machine
distribution.
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HappyFarmer
8-16 H.P. Tractors 12-24 H.P.

I Make Happy Farmers Happier and Good Dealers Better, Wherever

I Known, Sold and Used. Built Right—Priced Right—Work Right

Capacity

2 Plows Happy Farmer Tractor
MODEL "A " 8-16 Horsepower
The Greatest Little Tractor in the Field. Dry, wet, level or

hilly ground make little difference to the Happy Fanner. On
the belt has ^actually done, in numerous instances, more and

better work than other tractors of even 50 per cent higher rated

power. Guaranteed drawbar pull, 1,600 lbs.; 88 per cent of

weight on drive wheels. Double drive on two 56x10 inch

drivers. Self-guiding; unbreakable cast steel frame; two-

cylinder opposed engine burns kerosene with special attach-

ment. Regularly equipped with Bennett carburetor and air

cleaner. Universal Hitch—no Side Draft. Simple and Light

construction; perfect balance.

Happy Farmer Dealers Have Little Competition. If you want to get

into the Tractor Business this Year Write us within next 30 Days

Happy Farmer Tractor 3*^1^^^
MODEL-B." 12 24 Horsepower
The Tractor Sensation of 1917. Uses kerosene or distillate in

the most perfect kerosene burning engine ever designed. Equip-

ped with HYATT ROLLER BEARINGS THROUGHOUT, in

dust-proof cages. Sliding gear transmission runs in oil.

Swinging drawbar—no Side Draft. Guaranteed drawbar pull,

2,000 lbs.; automatic steering; foot brakes on differential

enable tractor to turn a square comer, right or left. Drives

from two 56x10 inch wheels. The Model "B" is proving itself

the Leader in the Light Tractor Field. For field or belt work
it outclasses any Tractor sold at anywhere near the price.

I Happy Farmer Tractors Cost Less—Pay the Dealer and Farmer Better and Give Satis- i
I faction to Both. Models of Strength and Simplicity—Any Farmer Can Afford One i
= We Handle a Complete Line of Grain Separators in all M
M Sizes, also Light Tractor Moldboard and Disc Plows S

I Delay Means Your Competitor's Gain and Your Loss. Get in NOW. |

I J. D. ADSHEAD COMPANY, LTD. |~ References : Bank of Montreal

i 221 CURRY BLOCK (Opposite Post Office) WINNIPEG. MANITOBA |
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Individualism or Co-operation

The future of the retail imple-

ment business Avill be just what

the individual dealer makes it. If

only every individual dealer took

enough interest in his own affairs

to become a member of his pro-

vincial association what would be

the possibiHties for bettering the

trade? What a front could be

presented by the dealers to any

problem, however important, if

only dealers were consolidated in

one strong body. As one organi-

zation enthusiast said

:

"While our work may mean
personal gain to every implement

dealer, yet it means more. It

means that we will all be in a bet-

ter position to serve the trade

tributary to us, as well as serve it

better, for in guarding our own
interests, we are also guarding the

interests of the farmers, our cus-

tomers, and no dealer or merchant

is entitled to trade only in propor-

tion as he serves his community."

Time was when piracy was a

common feature in the trade.

Dealers got out of their own ter-

ritory, and made prices and terms

that would be ruinous were they

applied to the trade in general.

In this regard conditions are much
improved. One of the most bane-

ful features, however, has been

that where the larger interests got

so anxious to put their goods on

the market they forgot the ques-

tion whether there was room for

another house in the community,
whether there was a chance for

the man they sold to to make a

success or not. Finding a man
without any business experience,

but with some money at his com-
mand, they at times induced him
to enter the business. His chances

of success were not one in twenty.

His knowledge of the cost of

doing business was nil, and he

generally thought that every

dollar he got above the wholesale

price was that much profit.

In the betterment of this con-

dition alone, associations of imple-

ment dealers have done and will

do much good. The association

dealers, bound together in distinct

bodies, can take such dealers in

hand, get acquainted with them
and show tbem that success for

one means success for all, but that

while business is competitive it

is not competitive to the extent

of eliminating legitimate profit.

Yet too many dealers ask the

old question : "Am I my brother's

keeper?" They reckon that the

new man should hoe his own row
and work his own salvation

through sad experience. We are

our brothers' keepers, and our

community is dependent upon us

not as an individual but as one of

the essential parts of 'that commu-
nity. As dealers we must operate

as a unit. It is only logic for

dealers to get together, to com-
bine for the purpose of solving

problems incidental to their busi-

ness.

We believe in the small town

;

we believe in the implement deal-

er. The dealer's • way is the

proper way of distributing farm
machinery and equipment. The
small town is of vital importance

to our civilization, and we must
perpetuate it. We are servants

of the public and the servant is

worthy of his hire. We justify our

existence as dealers by the service

we give, and if as dealers we asso-

ciate for the common good of the

business of retailing farm machin-

ery, lin the end our communities
will benefit by our co-operation,

and we with them,
f 1 »

Ignorance and the Threshing
Outfit

A Canadian writer in the

"American Thresherman" 'touch-

es upon a side of the threshing

machine business all too rarely en-

larged upon. He describes how
two men, with no experience but

with "gall" developed to the nth

power, purchased on time a com-
plete 22 horse steam tractor, a

separator and a sawmill. The
duo, after an unavailing effort^

hired a licensed engineer to de-

train the outfit and run it out of

town. After consuming several

bottles of liquid joy, they started

out, and being somewhat bleary,

ditched 'the engine at one side of

the road and the separator at the

other.

This done, they adjourned to

an hotel (this was in pre-prohibi-

tion days) and consumed more
liquid ambition ! Next day they

hired a tractor and got the outfit

hauled out of 'the ditch, departing

on their eventful career.

The writer later learned of

their progress, it being evident

that with good luck they aver-

aged about 'three hours' work
daily, unless the flues blew out,

or the injector failed to work.

They never washed out the boiler

or cleaned the flues, while the

boiler was choke full of mud.
With much luck the "season"

was finished, and when pulling

for home these "threshermen" let

the separator slip off a grade, 'turn

turtle and lie there for eight

months ! Shortly afterwards the

machine company repossessed the

whole outfit, besides several inci-

dentals.

In closing, this writer says, and

truly: "Much has been written

accusing the machine companies

of harsh treatment of customers,

but in this particular instance the

writer is in a position to know
that 'the company from whom the

machinery was purchased pro-

vided the buyers with every op-

portunity of making good, but

without avail. It is possibly true

that many of the failures in the

threshing game have themselves

and their insane methods of

'business' to blame, rather than

the sellers of the machinery."

We wonder how many agents

for threshing machinery could

duplicate this story? Yet legis-

lation was passed to protect just

this class of fool who ruined a

perfectly good outfit.

Show the district what an up-

to-date stock looks like.

WINNIPEG, MAN.

Steady Sellers

!

ACKLAND'S PAINTED WOODS
Agricultural and Plow Sets

Wagon Sets Eveners
Reaches and Tongues

Buggy Poles and Shafts

ALWAYS SELL
ALWAYS BRING OTHER SALES!

Send in YourRush Orders for

"CRESCENT" Duplicate Shares

Large Stock, Prompt Shipment, Satisfaction

ASK US FOR CATALOGUE NUMBER FOUR

The

Best ^
Place

The

Calgary
Edmonton

6S-

Best

Goods
Ave.
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Quality in Engine Fuel

Gasoline, like all petroleum
products, is a complex mixture of

a number of hydro-carbons, these

varying greatly in proportions and
having different boiling points.

Consequently, the possibility of

the variation in the liquid com-
mercially classed as gasoline is

practically infinite. In determining

the utility and commercial value

of a gasoline volatility or the

power of distillation is the most
important factor.

From a number of engine tests

of different gasolines, the amount
of power developed by the differ-

ent samples did not differ more
than 10 per cent. In fact the

mean average was only 2.1 per
cent. All gasolines can, under
properly regulated engine condi-

tions, be made to develop about
the same amount of power. This
indicates that claims made by en-

gineers for the superior power-
producing qualities of their gaso-
lines are largely without founda-
tion. All gasolines may not be
equally good, but it is certain that,

in some instances, inflated claims
are made for the number of miles

obtainable from one gallon. Any
difference possibly lies in the fact

that some gasolines give maxi-
mum efficiency over a wider range
of engine conditions than others.

The main fact is that if the
operator of the engine or automo-
bile takes care of his engine, he
can get almost as good results out
of a cheap gasoline as out of ex-

pensive high-test products. Many
motorists and engfine-owners have
already discovered that high-test
fuel is unnecessary, and that they
can get very efficient service out
of home-made blends of gasoline
and kerosene.

Results of tes'ts fully show that
highest gasolines are slightly, if

at all, superior to the cheaper
products as regards power de-

velopment, and then only on a
weight basis. The newer designs in

engine construction have largely
tended toward making possible
the use of gasolines that are more
difficult to vaporize.

Proper care and adjustment of
the engine, either auto or station-
ary, makes unnecessary the use of
a high-test gasoline. If the engine
is efficient in design, and if the
operator is moderately skilful, he
need no't purchase the more ex-
pensive, lighter grades of fuel.

The Property Statement

The importance of credit in

commerce lead to the development
of an intelligent credit system,
and in the granting of credit it has
more and more become necessary
for the credit manager to have the
co-operation of the seeker of credit
—the retail merchant.

Through a process of evolution
this has lead to an increasing de-

mand for an intelligent property
or financial statement. The value
of such statements has been in-

creased by the fine spirit of co-
operation which is becoming more
and more apparent between credit

grantor and credit seeker. A few
years ago it was a rare thing for

a merchant to voluntarily submit
a property statement to his credit-

ors. To-day we find an ever-in-

creasing number who send a copy
of their statement to their prin-

cipal creditors at the completion
of each year's inventory.

The merchant is wise to take
the opportunity of showing those
most vitally interested—apart
from himself—in his business the
progress that business has made.
He realizes that the credit man is

anxious for him to succeed, for the
success of the business the credit

man represents depends entirely

upon the success of the customers
to whom he extends credit. Any
suggestions offered by the credit

man will be only after a thorough
and unbiassed perusal of the
actual conditions shown on the
statement. Such statements are
no club directed against the re-

tailer. He gets goods— which
mean money—on credit. Were he
to negotiate a loan from the bank
to pay cash for the goods, his

affairs would undergo a similar

examination before he would re-

ceive the financial accommoda'tion
requested.

It would seem that, in many
lines of business, the day is not far

distant when credit will not be
granted to any but those who are

able to offer an intelligent state-

ment of their financial affairs. As
his credit undergoes scrutiny, so
will the retailer be more prone in

the future to carefully scrutinize
the grounds upon which he ex-
tends credit to his own customers.
In this regard alone he will benefit
by the institution of credit deter-
mined upon financial stability.

Time to locate prospects for in-

dividual threshing outfits.

"BULL DOG"
,^ LONDON

Concrete Mixer
Capacity 50 cubic yards

per day. Price $325
complete witli gaso-
line engine. Pays for
Itself In 20 days'use.
Built to last a life
time. Send for cata-
log No. 1 B.

Agents Wanted in all Unoccupied Territory
LONDON CONCRETE MACHINERY CO

Dept. K, LONDON. ONTARIO
World's Largest Manufacturers of Concrete Machinery

The "LISTER" Ideal Thresher
The Best Individual Outfit for both Dealer and Customer
Don't Make a Decision Until You Investigate This Thresher

BEST

To Sell

Made in Two Sizes: Power Requirements, 7 to 17 H.P.
SIZE OF SEPARATOR, 22 x32. HORSE POWER REQUIRED, 7 to 10 H P
SIZE OF SEPARATOR, 26x 38. HORSE POWER REQUIRED 14 to 17 H P'

BEST

To Use

The "LISTER-' Combination Thresher is the Dealer's Big Opportunity. Its reliability, performance reason-
able price, and capacity for perfect threshing under all conditions appeal to every farmer TWO MEN handle
this outfit with ease. In finish and efficiency our separator equals the biggest and best separator sold Six-wheel (patented) truck elimmates all vibration. If you want to represent us—Write NOW.

Get Our Agency Offer on PEORIA Kerosene Tractors
OUR LINE INCLUDES:

"Lister" and "Canuck" Gasoline Engines, Peoria Kerosene Tractors, 8-20 H.P., Grain Grinders and' CrushPrq
Electric Lighting Plants, Milking Machines, Cream Separators, Churns, Ensilage Cutters Silos Sawin? Ont
fits, Combination Threshers, Pumps, Pump Jacks, Power Pumping Outfits, etc., etc. ' '

^

R. A. LISTER & COMPANY. LIMITED
WALL STREET, WINNIPEG, MAN.

ST. JOHN, N.B. TORONTO QUEBEC
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Going After Tractor Trade

The 'tractor lin itself is useless

as a farm machine. Its utility-

comes from its use as a power for

driving other machinery. When
the tractor first appeared its util-

ity was limited because the ma-

chines which it was designed 'to

operate were poorly adapted to

mechanical power. But as the

tractor advanced in popular favor

and as the abstract idea of

mechanical power became more

deeply rooted the attention of im-

plement manufacturers became
concentrated on the task of adapt-

ing their 'tpols to tractor power.

From the dealers' standpoint,

the resale price of the tractor must

carry a liberal allowance for its

agent. Unless a decent margin

is offered, the dealer could not ma-
terially increase his profits so as

to make tractor business worth

while. Time will prove that un-

less he ge'ts a decent percentage

the dealer will abandon such

agencies as will not justify the ex-

penditure of time, energy and

money required to make the tract-

or satisfactory and profitable in

the hands of the user.

It can be taken for granted that

the tractor will never entirely dis-

place the horse, but tractors will

increase in number rapidly for the

obvious reason that they can do

work which horses cannot do, and

do it more cheaply. It is evident

that the time has come when the

farmer must of necessity count the

cost of production, decreasing his

expenditures and increasing in-

come.
Decreasing Farming Expenses
About the only avenue at the

present time for him to decrease

his expenditures is in the matter

of power. His man labor, because

of labor shortage, costs him more
than it ever did before. This is

also largely true of horse power,

owing to the increase in cost of

feed and the price of horses. The
only way he can increase his re-

ceipts is to grow more bushels on

an acre of land. This means he

must plow deeper, plow earlier

and farm better. The average

farmer has undoubtedly done

about the best he could with horse

power, so that in order to improve

his methods he must have a more

economical and efficient power to

accomplish his purpose.

With a tractor, plowing is pos-

sible when the ground is too dry

to turn with horses. It will turn

a deeper furrow, and work day

and night if necessary. It will in-

crease the wheat yield by making

late summer and early fall plow-

ing possible. It will save the soil

from washing and will 'prevent

drouth by making deeper plowing

possible so that more of the moist-

ure that now is lost may be

absorbed.

The Machine to Sell

So far as 'the dealer is concerned

the tractor to sell is a standard

machine that has passed -the ex-

perimental stage and made good.

It is a wise policy , to. carry a

sample through the winter and

then aga:iri before harvest ' time.

The dealer should 'thoroughly ac-

quaint himself with the machine

so that he can explain its features

in a way the customer readily un-

derstands. Post yourself on facts

based on the actual use of tractors

so you 'can show and convince

your customer that with proper

care and attention it can do heavy

field work in much less time and

at much less expense than it can

be done with horses and hired

men. Show him that your ma-
chine will earn its keep doing belt

work for which he is now paying

some other man.

It is a good policy for' the tract-

or dealer to give demonstrations

at least once a year, showing the

tractor in the various lines of

work, as plowing, 'threshing, pull-

ing implements, etc. Educate 'the

customers by a series of personal

letters, setting forth the advan-

/'SAFETY FIRST" ON THE FARM>.
Protect your Machinery and Implements from fire and weather in one
of our READY MADE BUILDINGS

tages of using tractor power.

Compare its upkeep cost with that

of horses.

We believe 'that for some time

to come it will be necessary to sell

tractors on time payments. When
you have a good prospect take a

tractor and plow or some season-

able implement out to his farm

and give him a practical demon-
stration, allowing him to handle

'the machine himself. When he' is

convinced of the economy, effi-

ciency and labor-saving properties

of the tractor he will rarely hesi-

tate signing an order. Talk tract-

or service, that you are available

to be of assistance when such is

required. That factor will be

found helpful in closing the deal.*

Factors That Lead to Success

In an address to a dealers' con-

vention, Floyd R. T^odd, of Deere

and Co., stated that, in the last

analysis, the importance, of the

dealer to the manufacturer is in

direct proportion to his import-

ance in his own community. The
dealer, contended, Mr. Todd,

should select the best line of goods

that he can find, the standing and

merit of which is unquestioned.

He should so thoroughly familiar-

ize himself with his business that

he becomes a specialist in his line.

Tn order to give the service to his

customers, the following features

are essential to the successful

business

:

A good location should be se-

cured, and a good sample floor

instituted on which the goods can

be well displayed. The floor

should be kept clean and all the

goods set up and carefully adjust-

ed so that they may be easily

exhibited. The dealer and his

staff should be fully educated to

the merits of the various lines so

that they may explain them read-

ily to the farmer.

Knowledge of how to expert the

line is essential. The dealer or his

help should be able to remedy any
trouble in adjustment so that no

delay may be necessary in getting

expert help from the factory or

jobber.

A stock of goods should be car-

ried, properly diversified and in

sufficient quantity to meet the de-

mands of the trade. .By this means
prompt delivery of properly ad-

justed machines is assured. The
dealer should keep in touch with

improved farming methods, the

progress of soil culture, the de-

velopment of new iniplements, the

changes in farming methods and

the implements adapted to these

methods. By so doing he becomes
an educational force in his com-
munity, bringing about new ideas,

larger production and more profit-

able crops.

A list of all the farmers in the

territory should be kept to whom
either he or the jobber of manu-
facturer may send out advertising

matter. He should also conduct

his businfess that the farmer may
be induced to buy at home, and
should sell his goods on a basis

which will bring him the financial

assistance essential in carrying on

a successful business.

Keeping in touch with the 'trade

is important. The dealer should

do his own canvassing; build up
the goodwill of his business

through personal contact and his

acquaintanceship with the farm-

ers and the creation of a condition

of mutual respect and confidence.

No customer should be dis-

criminated against from a price

standpoint. One man's money is

as good as another's. One price

for cash; another if necessary

where goods are sold upon time,

but goods should not be sold upon

time even at the higher prices un-

less interest is secured on the

deferred payments.

Local advertising is necessary

to keep the farmer in touch wi'th

the merits of seasonable tools.

Lastly, the dealer should keep up

to-date ; read his trade paper ; sup

port and belong to his trade asso

ciation and be prepared to help hi

brother members in it.

Manufactured in various styles and sizes suitable for farm conveniences.
Write for Booklet and Prices to

The Metal Shingle and Siding Company/Ltd.
SASKATOON WINNIPEG CALGARY

{
ADAPTABLE TO ANY WAGON!

FOR QUICK, EASY SALES
HANDLE

LLOYDS
LOW-DOWN

SPIRAL SPRING

The Wagon Loaded WAGON SEAT Going Home

Strong, light and durable; carries 600 lbs. with ease. Takes up no

box space. Low-set—gives full control over the team. Every seat guar-

anteed. The price is very reasonable, and every farmer is a prospect.

Order your next shipment of wagons without seats, and supply your cus-

tomers with a Lloyds Spring Seat. Let us quote you on any quantity.

Wawanesa Wagon Seat Company
WAWANESA, MANITOBA.
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The Deere "One-Team" Tractor

Notwithstanding the great and
increasing activity in the manu-
facture of farm tractors, and the

corresponding increase in the

number and variety of machines
produced, there !is still a neglected

demand for one much-needed im-
plement, viz : a real motor cultiva-

tor, produced and marketed at

moderate cost by a responsible

manufacturer.

We are pleased to say that we
have recent information leading

us 'to believe that the demand will

not long remain unsupplied.

Deere and Company, of Moline,

111., are said to have practically

perfected a motor cultivator,

unique in principle and design,

and which, in addition to cultivat-

ing corn and other row crops, will

do substantially all of the farm
work ordinarfily done by a team,
and in addition furnish belt power
for driving farm machinery, just

as an ordinary stationary engine
of from six to eight horse-power
would do.

In this unique machine, the

operator rides on the cultivator.

The driving mechanism is behind,

and is guided and controlled

through, and by means of, the cul

tfivator. In other words, steering

the cultiva'tor through the shift-

ing of the rigs automatically steers

the propelling mechanism. If the
cultivator is deflected to or from a
row of corn, the propeller auto-
matically follows it. The driver
is not obliged to control two ma-
chines. He simply shifts the riigs

in the ordinary manner and the
machine "does the rest." The de-
vice is entirely practical, and in-

deed dodges offset hills and fol-

lows crooked rows better than the
ordinary horse-drawn tool, and
turns around in less space at the
end of the row.

Incidentally, the machine, as
stated, is arranged to do a con-
siderable variety of farm work. It

pulls as well as pushes, handles a
drag harrow, small grain drill,

^nower, siingle plow, etc.—in short,

anything that can be done wi'th

one team. The cost to the farmer
will approximate that of a good
span of horses. It is called the
John Deere "One Team Tractor."
It is needless to say that the new-
comer will receive a hearty wel-
come from the trade, and Deere
dealers will find it a valuable addi-
tion to the famous line.

Automobiles in Saskatchewan

The automobile licenses issued
in Saskatchewan during 1916
show a very large increase in the
number of cars in use in that prov-
ince. A total of 15,680 number

i

plates were sent out, as compared
' with 9,570 in 1915. Of these in

1916 there were 7,548 new licen-

ses, and 8,132 renewals. In 1915
there were only 4,106 new and
5,464 renewals. The license de-
partment in that province

, points

out that the number of peddlers'

licenses issued is greatly in excess
of any previous year. These ped-
dlers are not, we believe, wanted
in the agricultural communities,
and they are a feature which could
be greatly curtailed in the prov-
ince.

Teaching Agriculture in the
Rural School

Agriculture will be ultimately
taught in every rural school, but
so far the teaching of this subject
in the rural school is in a
somewhat hit-or-miss fashion.
Prof. P. G. Holden, director of the
agricultural extension department
of the I.H.C. points out the neces-

sity of educationalists rotating the
subjects so as to prevent skim-
ming and repetition. This will

sustain interest and keep the sub-
ject alive. The professor says:
"The teaching of agriculture in

rural schools never will be a suc-
cess so long as we teach the same
thing over and over again, year
after year." He also advises start-

ing with a few of the best teach-
ers, gradually extending the teach-
ing of the subject iin the proper
way and by expert means. Iowa,
Illinois and Oklahama have found
the scheme successful.

The Agricultural Extension De-
partment of the International
Harvester Co. are publishing a
little pamphlet covering this im-
portant subject in a very thor-
ough manner. A copy will be
sent to any interested reader.

Size up your twine demand.

Standardization Wanted
Analyzing the ratings of 137

tractors, it is found that the
largest number at any one rating
was nine, while 56 different ma-
chines are alone in their classifica-

tion. Of the 137 analyzed, 92 had
four cylinders, 35 two cylinders, 8
one cylinder and two 6 cylinders.
It is evident tliat considerable
standardization is required in the
tractor manufacturing industry.

You Take Your Choice

!

It is hard to say what one can-
not get in the average West
Canadian general store nowadays.
The other day a travelling man
with a weakness for a certain

brand of cigarettes entered a store
in a Saskatchewan town.
"Do you stock 'Mogul's'?" he

enquired.

"Yes, slir; tractors or cigar-

ettes?" replied the proprietor.

Ideal-Champion" Combination Thresliers-

What Your Customers Want!
Simple
Durable

Strong Construction
Low in Price

By long odds the best Individual Outfit you can sell.

The best investment your customers can make.
They do their threshing at just the right time, and
have a ready-to-run, portable power plant the year
around. Rigid construction. Easily moved; 8-
inch channel steel frame, eliminating vibration.
Equipped with the famous "Ideal" oil engines, and
the farmers' favorite—the Waterloo Champion
Separator! All engines have friction clutch belt

pulleys and high tension magnetos.

Ask for our Liberal

Agency OfferThe "I DEAL-CHAMPION" 24x35

'T
^" Superior to All Others—Made in the following Sizes only:

24 I 36 "ChaSnioS ' ^^^t^^^^' S*""*^ Carriers, 14 ft.Wagon Loader, and 12 h.p."Ideal" Oil Engine
It I II ..»oS..i=; ^S^ Sg:^SL\Td^' !Sil!t?: .'^d^.V 811 iSfsF
"WATERLOO CHAMPION" SEPARATORS-ALWAYS RELIABLE

THEY BRING PROFITS AND PRESTIGE TO
THE DEALERS WHO SELL THEM!

GRAIN, TIME AND MONEY SAVERS

Grain is too valuable for your
customers to waste any. They are
going to insist on a separator that
will deliver the grain, in market-
able shape, in the sack—not the
stack! Waterloo Champion Separ-
ators handle any kind of grain
perfectly, regardless of conditions.

Built in a wide range of sizes. We
guarantee every part—Separator,
Stacker, Feeder, Register or En-
gine to give entire satisfaction.

You cannot sell better outfits.

Dealers: Don't Delay.

Ask for Full Particulars

and our Proposition. The Big "CHAMPION" 40x62-Assures Clean Threshing

The Waterloo Manufacturing Co., Ltd. Goold, Shapley & Muir Co.,Ltd.
PORTAGE LA PRAIRIE, MAN. WINNIPEG REGINA CALGARY
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Washing Machines a Good Line

Labor saving- machinery for the

farmer is an everyday matter. The

average farmer sees to it that he

has the latest and best machinery

that he can afford, yet he often

forgets that his wife is working

away by old-fashioned methods

which are little less than drudgery.

In 'the average home there is

no machine lightens labor for the

women folk like the washing

machine—especially the power

washer.

Consider the low price of a

power wa«her. One good hog will

sell for enough money to pay for

a machine. An ordinary flock of

hens will soon lay enough eggs to

enable the housewife to buy a

power washer, or the cream from

a few head of milk cows will an-

swer the same purpose. Owing
to its merits, coupled with i'ts low

selling price, the power washer

eventually will be introduced into

every farmer's home. Then there

is the town demand to be reckon-

ed with. It would be a difficult

proposition to find an implement

dealer who is located in a terri-

tory where power washer pros-

pects are not numerous.

Here are a few facts that you
will find valuable in talking to a

prospective customer for a wash-

ing machine.

There are fifty-two wash days a

year and an average wash day by

hand is five hours or equal to

twenty - six, ten - hour working

days, equal to a workman's month.

In twelve years' time the house-

wife has spent one soUd year of

twelve months doing nothing but

washing. It has always been

computed that the average family

life is thirty-five years. If this is

correct, then the women of the

family spend three years work on

washing.

We will grant that it takes al-

most as long to wash the clothes

by a hand-power washer, but with

a powier washer, engine, or motor

driven, the time is cut in half and

the hard labor eliminated, and the

engine that operates the power

washer can be used for a variety

of purposes, such as pumping and

grinding.

A good practical demonstration

will convince most any woman
that she needs a washing mach-

ine. These machines will not sell

themselves. You cannot set one

on your floor and expect sales to

follow. But there are many w;ays

to attract attention to your

washer line—and you can effect

sales to bo'th the farmer's wife and

the women located in your town.

You can operate a washer in your

show window, or better still place

the washer on the sidewalk and

have it working.

In connection with this demon-

stration, have an advertisement

run 'that you will wash any article

the housewife cares to bring in.

A power washer equipped with a

swinging wringer, and with a good

clothes openling, and a machine

that does not damage the finest

fabric, is a line that you can, sell

with good results. The demon-

stration idea is invaluable in sell-

ing washers. Have you con-

sidered this line? If not, you

should get in touch with the firms

who handle this type of goods. It

is a line that you will find both

pleasant and profitable to handle.

Orders Await You
In Your Community there are hun-

dreds of women who can be sold

I.X.L. WASHERS
The Farm Women's Favorite

Don't let this business get away from you.

Be tlie dealer in your town to handle the

Watson line of hand and power washers.

Satisfaction absolutely guaranteed with I .X.L. Washers. They run "

easier loaded than other washers do empty. Yub of the finest

Red Cypress, finished like a piece of costly furniture. Large cover opening. Does

not damage the finest fabrics. Have one on your floor—your lady customers will

do the rest. Our power washing machines are the best made.

Ask for Liter-

ature, Prices

and Particulars

of our Hand,

Power & Elec-

tric Washers.
311 CHAMBERS ST., WINNIPEG, MAN.

Sizes for or Tractors
Use the Bissell Double
Disk Harrows. They
have great capacity
for cultivating, and
have made a record

for working the soil

better than other
Disks— in fact, you
won't be able to find

another make of Disk Harrow nearly

as serviceable as the Bissell. Thou-
sands of farmers have tested Bissell

Disks and proved them to have the

"knack" for doing the best work. They are simple in design, durable and

Built for Business. Write Dept. & for Booklet. Man'f'd exclusively^y—

T. E. BISSELL COMPANY, Ltd., Elora, Ontario
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docks and on the railroads to East-

ern points. Docks were very-

congested since eastern railroads

with embargoes in full force,

would not handle fibre. As a re-

sult, manufacturers will not buy-

fibre for transcontinental ship-

ment.

The Twine Market

It is significant that on March

15, the International Harvester

Company purchased 40,000 bales

of Mexican sdsal fibre from the

Sisal Trus't, for shipment at 16)4

cents per pound. Gulf ports, which

means 16>4 cents per pound in

New York. This is the first pur-

chase the harvester organization

have made since, the sisal trust ad-

vanced fibre prices to I6V2 cents

New York.

Prison twine quotations : Stan-

dard and sisal, 500 ft., 13 cents;

600 foot Manila, 14 cents ; 650 foot

pure Manila, 15 cents, can be held

to be no indication of what twine

prices by the large producers will

be. In 1916, the U.S. prison

plants quoted 8% cents on 500

foot, 11% cents on 600 foot and

\2y2 cents on 650 foot,,f.o.b.

prison. The .twine market author-

ity. Cordage Trade Journal, points

out that at these prices, even if

fibre was bought at the lower

price obtaining in October, 1916,

it is barely possible that prison

j^lants can cover their cost at the

quotations made, despite their

cheap labor.

That is evident when we con-

sider that the prison's net carload

for sisal and standard is four cents

per pound lower than the current

New York prices for raw fibre.

With 'this crazy competition from

the prison plants it is little wonder
that in the United States the old

twine manufacturers have been

steadily reducing their production

of twine, and increasing their out-

put of rope.

As the market now is, it would
be wisdom for the farmer 'to buy
600 and 650 foot Manila twine, but

in the Manila fibre supply there is

also a complex situation. It was
estimated that in the middle of

March there ,was 75,000 bales of

Manila fibre on Pacific Coast

Warranty Law in North Dakota

The legislature of North Dakota

recently passed a bill providing

for an implied warranty in the sale

of farm implements, and prescrib-

ing penalties for breaches of such

warranty. This bill, in many re-

spects, lis like legislation which

has been enacted in Western

Canada.

It specifically provides that no

selling contract modifying the im-

plied warranty which the bill

designates as a part of the con

tract of sale of such machinery,

shall be valid.

In selling new machinery in. the

state a warranty is 'implied to the

buyer that the machine is fre

from latent defects, manufacturec

properly, from good and substan

tial material, and that it is reason

ably capable of doing everything'

claimed for it. No restrictions on

a. selling form can impair or waive

the warranty, although the seller

may make other warranties in ad-

dition to the implied warranty.

If a negotiable note is taken by

the vendor in settlement and col-

lection has been made, the seller is

still firmly bound to the impUed

warranty, and the purchaser has

right of action to recover, under

certain conditions, in case of

defects in the machine.

Baker in New Job

B. G. Baker, well known as

"Barney" to the implement men
of the Canadian West, has been

appointed eastern sales manager

for the Smith Form-a-Truck Co.,

of Chicago, a concern specializing

in the production of truck bodies

for Ford cars. Mr. Baker was
formerly connected with the

Rumely organization in the Cana-

dian West, and for the past few

years has been manager of the

North Dakota branch of the Ad-

vance-Rumely Co., at Fargo, N.D.

New Tractor Concern

A new company organized and

incorporated at Toronto is the

Canadian Rein Drive Tractors,.

Ltd. The capital stock of the

company is given as $1,000,000,.

among the organizers being H. J.

Martin, C. Evans-Lewis and Thos..^

N. Poole.

Professors say that the Indians

used plows. We claim they

didn't. That's why they are

Indians.
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Engine Speed and Vibration

The development of the station-

ary and portable engine has led to

a dis'tinct division in type, namely
the high speed, light-weight en-

gine, as compared with the slow
speed engine of heavier design. In
comparing the two types, it is con-

tended by many experts that the

high speed engine is the most ad-

vantageous because it is less

bulky, much easier 'to start, and
less liable to wear and tear due to

shocks and vibrations. Some en-

gineers erroneously believe that

shocks and vibrations increase the

speed of the engine.

An eminent French engineer,

comparing two sixteen horse-

power engines, bases his data on
two types. One is a single cylin-

der slow-speed engine, with a

s'troke of approximately 12 inches

by 9 inch bore, the speed being
400 r.p.m. The other was a 4-

cylinder high-speed engine, 1,200

r.p.m., with 4-inch bore and 5

inch stroke, or approximately so,

as we must transform millimetres
into inch measurement.

The Question of Concussion

Firstly, in a properly operated
engine there should be no shock or

concussion at the end of the
stroke, as 'this happens only when
play is left between the connecting

rod and the crank, and between
the crankshaft and its bearings.

There is, however, a certain

shock at the moment of explosion

which acts on the inner surface of

the compression chamber and on
the upper surface of the pis'ton.

The effect of this shock may be

considerable when early ignition

is exaggerated, and it occurs in all

motors independently of their

speed. At the moment of explo-

sion a sudden increase of pressure

is produced and is transmitted to

the junction of 'the piston with the

connecting rod, and to that of the

latter with the crank.

Considering the pressure in

kilograms per square centimetre,

we will give the following data.

Readers can readily transfer the

figures 'to our Canadian units by
the fact that one kilogram per
square centimetre equals a pres-

sure of 14.3 pounds per square
inch. Following are the pressures

on the reciprocating parts

:

Slow-speed Engine—Maximum
pressures, kilos per sc^uare centi-

metre, 9. Total pressure, kilos,

2,912.4. Ratio of total pressvires',

3.81.

High-speed Engine—Maximum
pressure, kilos per square centi-

metre, 12. Total pressure, kilos.

763.2. Ratio o f total pressures,

1.00.

This shows that, as the sudden
pressure on the connecting rod
and crank is nearly four times
greater in the slow-speed engine,

than in the high-speed engine, the
working surfaces in.^the two en-

gines should be in 'the same ratio

to each other, whereas they are re-

latively greater in the high-speed
engine.

Considering Explosions

Further, comparing the two en-
gines, the wear and tear of the
parts is proportional to the num-
ber of explosions in the unit of
time, and is represented by the
product of the above ratio, 3.81,

and by the ratio of the number of

explosions per minute. Proceed-
ing :—

Slow-speed Engine—Number of

explosions per minute, 200. Ratio
of above numbers, 0.333. Ratio of

total pressures, 3.81. Ratio prod-
duct of the above ratios, 1.26.

High-speed Engine—Number of

explosions per minute, 600. Ratio
of above numbers, 1.00. Ra'tio of
total pressures, 3.81. Ratio pro-
uct of above ratios, 1.00.

Here then is clearly shown the
fact that the deterioration due to
the effect of the explosions on the
engine is 1.26 (1>4) times greater
in the slow engine than in the high
speed engine. The mass of a body
multiplied by the square of its ve-
locity, as applied to the working
parts of the engine, which engi-
neers claim is the factor produc-
ing vibrations and loss of energy,
is 2)V-i times higher in the slow-

Mr. DEALER
Cater Can Sell You

Wood or Iron Pumps cheaper
than any one in the West.

GET HIS PRICES BEFORE YOU ORDER

Brandon Pump & Windmill Works
BRANDON MAN.

LAND packer, simple as it appears, must be

built right if it is to last and do 'good work.

All the details of good construction are care-

fully worked out in International land packers.

The rims of the wheels are so shaped that they pack

the soil firmly around the newly planted seed, yet

leave a loose granular mulch on the surface that holds

the moisture in the ground. The frame is exception-

ally strong. Each wheel is independent of every

other, allowing the packer to be turned easily on the

corners of the field. The oiling system is simple and

easily handled. Each wheel has its own removable

A Simple but Necessary Tool

For Dealers to Sell and

Farmers to Use

bearing bushing which is easily replaced when worn,
'

keeping the bearings hke new all the while.

The International land packer is a necessity on

many Western Canadian fields because it does at one

operation what Nature requires days to do—it firms

the soil around the field, and encourages early, strong

germination. The tool is made in two sizes, 16 and
22-wheel, for use with three and four horses. Can
be equipped with forecarriage. Dealers cannot afford

to ignore the International land packer. Write now
to the nearest branch house.

INTERNATIONAL HARVESTER COMPANY OF CANADA, LTD.
BRANCH HOUSES

WEST: Brandon, Man.; Calgary, Alta.; Edmonton, Alta.; Estevan, Sask.; Lethbridge, Alta.; N. Battleford, Sask.; Regina, Sask.- Saskatoon Sask •

Winnipeg, Man.; Yorkton, Sask. ' > -i

EAST: HamQton, Ont., London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B.
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speed engine than in the high-

speed design.

This is procurable by consider-

ing these factors in the two en-

gines : Number of revokitions per

minute, 400-1200. Velocity of pis-

ton in metres per second, 4.05-4.80.

Square of piston velocity, 16.40-

23.04. Area of piston in square

centimetres, 323.6—63.6. Getting

the product of the square of piston

velocity by area of the piston, we
have for the slow-speed engine,

5.307.4, and for the high-speed,

1,465.34. The ratio of these is 3.62,

or, as given above, approximately

Zyi 'times more vibration and

power loss in the slow-speed

engine.

Applying this method to the ex-

amination of the injurious effects

of the vibrations of the connecting

rod, it was found that 'these vibra-

tions are seven times greater in

the slow speed engine than in the

high-speed one. The frictional

PETERS PUMP5

wear is also greater in the slow

speed machine.

From his exhaustive tests on

the two engines, this French engi-

neer, from every point of view, in-

clusive of the consumption of fuel,

contends that the slow-speed en-

gine is inferior in every respect to

the high-speed engine of lighter

design. Few tests of the respect-

ive types of engines have been

so conclusive or have produced so

interesting da'ta as is here out-

lined.

Gives More Water

in Less Time with

Less Energy

Made in many styles and

sizes, they will meet all re-

quirements of the Western
Canadian farmer.

PETERS'
Double Cylinder

Force Pump
is the last word in pump
service. Unequaled in De-

sign, Action and Durability.

They are different from all

other pumps in construction

and finish, and have ex-

clusive features that make
sales easy to customers who
want the BEST in pump
value.

Dealers

:

Get Peters'

Pump
Proposition

for 1917

Our line is absolutely up-to-date

in every respect. Every pump we
produce is given special attention.

Peter's Pumps are perfectly as-

sembled—they have no "come-
back." Sell them and you make
satisfied customers.

A POST CARD WILL BRING
OUR LATEST CATALOG.

Manufactured by

Exclusive Canadian Agents

:

Tudhope Anderson Co., Ltd.

Wiimipeg Regina Saslutoon Calgary

Writs Nearest Branoh House for

Particulars.

Cushman Extend Premises

The Cushman Mo'tor Works of

Canada are extending their prem-

ises at Whyte Avenue and Vine

Street, Winnipeg. A new metal

clad storage warehouse, 66 x 40

feet, has been erected, which will

further increase the already large

storage facilities of the company
for the lines they handle.

The business of the Twin City

Separator Co. has ^one ahead by
leaps and bounds. At the present

time the factory is turning out

from 75 to 100 grain cleaning ma-
chines every day, in answer to a

steady and ever-increasing de-

mand from all over the Canadian

West. Bull Dog fanning mills,

and the Bull Dog wild oat separ-

ators are familiar to the majority

of implement dealers. The popu-

larity of these on our Western
Canadian farms is endorsed by the

farmer, who is assuredly showing
a great bilying interest so far as

the Bull Dog line is concerned.

It is quite significant that the

P. & O., which is celebrating its

75th anniversary, should locate

one of its earlier products, and b6

able to associate the plow with the '

|

veteran blacksmith who made it.

There was quality in the plow
business—even in those early

days.

Twin City Separator Co.
Purchases Property-

Some two years ago the Twin
City Separator Co., manufacturers

of the well-known line of "Bull

Dog" grain cleaning machinery,

located in their present quarters on

Quelch Street, Winnipeg. The
company have now purchased this

property, which has an area of

about 500 x 130 fee't. The factory

building occupies a frontage of 63

feet, and is 120 feet deep. It is

intimated that the price involved

in the deal is in the neighborhood

of $35,000.

P. J. Grout, the genial manager
of the Twin City organization, an-

nounces that a new story, 50 x 50

feet, will be added to the office

building, while a large steel-clad

warehouse, 85 x 85 feet, has been

added to the plant.

We Appreciate It

We recently received a novel

piece of office equipment in 'the

form of an 18-lb. shrapnel shell,

from the plant of the Robt. E.

Bell Engine and Thresher Co.,

Seaforth, Ont. and Winnipeg. W.
R. Cole, local manager for the

company, who recently visited the

factories, reports how the Bell

plant is busy helping to produce

shells to blow 'the Germans out

of France. Adapting part of their

plant to shell production, the

Robt. E. Bell organization have
been turning out a large quantity

of shrapnel and high explosive

shells.

A Plow Made in 1847

The Parlin & OrendorfiE Co.,

Canton, 111., recently discovered

the existence of a plow built in the

Parliin smithy back in the "40's."

Thos. M. Stephenson, an old

blacksmith, who though, in his

ninetieth year is still hale and
hearty, identified the plow by a

mark he had made on the landside

with his chisel before the plow left

the shop.

MONEY-MAKERS
FOR THE DEALER!

JUMBO
Kerosene -Gasoline

ENGINES
Cheap-Economical—Reliable—Durable

For Any Size Farm—3, 5 and 7 Horsepower

These are the Engines the average farmer wants. Simple in design, and de-

velop full rated power on the lowest grade fuels. Jumbo Kerosene-Gasoline

Engines have a throttling governor that gives steady speed under all loads.

ASK THE NEAREST BRANCH ABOUT JUMBO ENGINES
They have unique and distinctive features found in no other engine sold. Our
gasoline-kerosene engines are mounted on an iron sub-base; ignition, Webster
magneto. No fuel pump—steady fuel feed given at all loads. Every engine

shipped ready to run. Get our prices. They meet any competition.

Manufactured
by Nelson Brothers Company !i?ch.?u.s.A.

WESTERN CANADIAN JOBBERS

Tudhope-Anderson Co. Limited
WINNIPEG REGINA SASKATOON CALGARY

Eastern Canadian Tractor
Farming Demonstration

The third tractor farming

demonstration in Ontario will

be held near Toronto on Sep-

tember 18-21, 1917. Exhibitors'

entry blanks are now ready.

The entry fee for each manufac-

turer of tractors or tractor plows,

$25 ; for disk harrows, drills,

threshers and similar machines,

$15 ; for accessory exhibits, $15

;

for publications soliciting business

on the grounds, $10. Entry fees

are payable 50 per cent on entry,

and 50 per cent no't later than

August 1. All fees and donations

will be used to defray the expense

of conducting and advertising the

demonstration.

Blanks and further information

are available by addressing the

Third Tractor Farming Demon-
stration, 8 Wellington East, Tor-

onto, Ontario, Canada.

The Last of the Studebakers
Dead

Happy Farmer Co. Moves Offices

On March 5th 'the general sales

office of the Happy Farmer Tract-

or Co. was removed from Min-
neapolis to La Crosse, Wis. The
company state that their business

j

is growing by leaps and bounds,

and that they are meeting a huge
demand for Happy Farmer Tract-

ors from all 'territories in the ,

United States and Canada. I<

The display room a!nd sales

offices will be maintained as here-

tofore at 1203 Hennepin Ave.,

Minneapolis.

On March 16, J. M. Studebaker,

known the world over as a manu-
facturer of vehicles, passed away
at the age of 84 at his home, in

South Bend, Ind. He was the last

of the five brothers who built uft

the great Studebaker wagon ar

carriage company, and at the tir

of his death was honorary presj

dent of the Studebaker Corpora

tion. A son of John Studebake^

blacksmith and wagon maker,

was born at Gettysburg, Pa., i]

1833.

After spending some time

California, he returned to Soutfe

Bend and started a small shop in

conjunction with his brothers:

From this humble beginning was
evolved the grea't Studebaker in-

terests. The late gentleman is

survived by his wife, one daughter

and one son.
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Cashing in on the Windmill
There is little doub't but that

windmill trade has been neglected

to a considerable extent because

of the attention paid of late years

to Lady Engine. While the en-

gine craze grew the patient old

windmill stood back and waited.

When the story of running expen-

ses and high fuel costs became of

some importance, it became evi-

dent that the windmill was com-
ing back. No one can question 'tl;e

fact that a good windmill is the

best machine ever made for pump-
ing water on the average farm.

And it is the cheapest pumping
power. It will more than pump
enough water to supply the house-
hold and stock tanks.

After the first cost of erecting

'the windmill, what expense is it

to the owner? None at all. The
wind is free. It is not measured
by the gallon and quoted at 25 or

30 cents. The first cost of a wind-
mill is its last cost, while the cost

of gasoline in one year for an en-

gine is a very considerable item.

Further an engine has 'to be
started and stopped, and has a

good deal of fussing over it. It

has to be watched in operation,

while the windmill will work on
faithfully, untiringly and quietly,

with little or no attention, for 10,

15 or 20 years.

The only argument that has

ever been advanced against the

windmill is the "no wind no
water" argument. This conten-

tion is erroneous, for weather rec-

ords prove that there are very few
localities on this continent where
the wind does not blow either

during the day or night.

A Great Worker
In these days of self-governed

and automatically controlled wind-
mills and storage tanks, at matters
not at all whether the wind blows
during the day or during the
night. When equipped with an
automatic regulator or a regulator

pump, the windmill performs its

work while the farmer is at his

labors about 'the farm, away to the
village, or while he sleeps ; it fills

his tanks and then automatically
stops. As water is used, the wind-
mill automatically resumes pump-
ing, continuing in this self-regu-

lating manner day in and day out,

year after year, affording an
abundance of water for the s'tock,

the lawn and gardens, and for

household purposes—all this for

practically a few pennies a year.

Every farmer is looking for

tools and machines to make his

work easier. The machine that
will pump water all day without

A LINE THAT WILL MAKE MONEY FOR YOU

"Christiansen" Harrow and Packer

Plow Attachments

The Christiansen Boss Wood Harrow 26 Feet—150 Teeth
EVERY ATTACHMENT FULLY GUARANTEED

NO SIDE
^DRAF

Farmers know the always-lubricated
dust-proof azie in Christiansen Packers.
They won't use dry-axle packers. Oiu:
packers are made for 2, 3, and 4 horses in
three sections; interchangeable surface or
sub-surface wheels. Weight 200 lbs.

For seven years Christiansen Harrow at-
tacbmentshaveheldthelead. Over 12,000
of them have been sold—and they stay sold
and sell others . Patent hitch , no side draft

.

Write us for full particulars. You can sell
them in your territory. Weight 50 lbs.

WRITE US FOR OUR AGENCY PROPOSITION
nJ^i®

Mfiiujacture: Straw Spreaders, Dreadnaught Engines, Gilson Threshers, Portablewarn Elevators^ Feed Grmders, Saw Mandrels, Feed Cookers, Pump Governors, TankHeaters, Road Drags, Manitoba Universal Farm Tractors, Pump Jacks, Stayput Gran-
aries, iiay bweeps, Land Rollers.

THE WESTERN STEEL & IRON CO., LTD.
Implement Manufacturers

WINNIPEG MANITOBA

being watched and tended is a

big saving in both muscle and
time. It takes nearly as long to

properly water stock, pumping by
hand, as it takes for the rest of

the barn work all together. In

these days a good windmill prac-

tically takes the place of one farm
hand.

A Farm Improvement

Present high prices for farm
products give the farmer the

money with which to buy good
tools. A windmill is among the
first improvements planned as a
rule. The antiquated hand pump
is replaced by the modern, attract-

ive looking automatic windmill.

For household watei; supply 'the

windmill has been a godsend to

the farm woman. A sanitary

water supply system can be in-

stalled in the home at a very rea-

sonable cost, yet it is a remarkable
fact that on many farms wi'th

windmills you will not find such
an installation.

From the dealers' standpoint,

the real value of a windmill de-

pends greatly on its ability to run
in the lightest wind. And there
are many windmills now on the
market in which friction is so
small that they will run with a

breath of the air. Such a mill, with
an automatic oiling design, will

sell in any locality.

The customers for new outfits

are not the only ones in your ter-

ritory. There are countless wind-
mills around the country which
are of little service. They are in

bad condition, out of shape and in-

efficient. Most of these mills,

which require considerable atten-

tion can be replaced by 'the up-to-

date, self-oiling and self-governing

windmill.

The implement dealer is essen-

tially the man to sell windmills.

No special room or equipment is

necessary—a floor space 5 feet

square will hold a windmill engine
or a stub tower, all ready for

demonstration.

Have you ever tried to line up
the prospects in your locality who
require windmills? You should do
so this year. Get 'the agency for

a good reliable mill, advertise it,

circularize your prospects and get
the manufacturer or jobber to

send them literature. Few lines

sell more readily, or give so great
satisfaction to the customer, and
with the right type of windmill
there is a good profit for the deal-

er on every mill sold. The dealer
who works up a large windmill

Built in
Four
Sizes:

Twin City "60"

Twin City "40"

Twin City "25"

Twin City "15"

f

TWIN CITY OIL

TRACTORS
"i4 Size for Every Farm'

Don't waste time and money trying

to sell an experiment. "Twin City"

Tractors have stood the tests of service

during all the years of development.

Twin City "15"

Handles 4 Plows
or a

24-in. Separator

ALL SIZES BURN KEROSEISIE, DISTILLATE and GASOLINE
Get in right on this Tractor Proposition. As a Dealer you want a line of
Tractors with a wide range of sizes—each unequalled for low operating cost
and maximum efiSciency in the field. On these grounds alone, thousands of
farmers endorse Twin City Tractors. Built in the biggest, best equipped plant
in America. Let us show you what our Tractors offer the Dealer and his
Customers. It will pay you for

THE TWIN CITY CONTRACT IS WORTH WHILE

Minneapolis Steel & Machinery Co. of Canada, Limited
923 LOGAN AVENUE WEST WINNIPEG



30 Canadian Farm Implements April,

trade has something which he can

rely upon to bring in good profits.

This is one of the few lines Avhich

is practically free from mail-order

competition. The farmer may buy

a catalog mill, but the chances

are dead against its being sa'tisfac-

tory. The tower may be too low,

the cylinder too large, or the

pump unsuited to the work. The
local dealer, right on the ground,

knows exactly Avhat the customer

wants. Looked at from every

standpoint, the windmill is an

attractive proposition.

Pumps Commonly Used

The old wooden bucket with its

windlass gave way to wooden
and chain pumps. These in turn

were replaced by the modern iron

pump—the change being due to

the desire for better sanitary con-

ditions which can be secured by

the use of iron 'instead of wood
pumps and by the use of drilled

wells, smaller in diameter than the

dug well, into which less rubbish,

waste and surface water can be

emptied. For the same sanitary

ideal, these iron pumps should

have a glass valve seat wherever

possible, which aside from sani-

tary advantages does not corrode,

and does not allow sand and small

particles to be washed through it,

thus ensuring better valve action.

In the selection of a pump it is,

of course, necessary to consider

the purposes for which it is to be

used and by whom. Where a

large flow of water is desired and

where the size and depth of the

well Avill permit, it is, of course,

better to have a pump with large

cylinder and unrestricted water

ways. It is very often the case

that the pump used for general

farm purposes at the barn is too

small in this particular.

Under such conditions the best

pump is one with a large cylinder

and large pipe connecting the cy-

linder with the pump stand proper,

and also a large air chamber and

spout. This pump can also be

equipped with a windmill head.

It can alsQ- have a cock spout and

a back outlet by means of which
water can be forced through the

back outlet to an elevated tank

when the cock spout is closed, or

through the spout when the valve

on the spout is open. Another'

advantage of this particular style

of pump with back outlet and cock

spout is that when there is water

in an elevated tank it can be ob-

tained through the pump at the

spout by opening the cock spout

without working 'the handle.

Brevity is the soul of credit, and
shorter terms are the beginning of

better days

!

A FEEDER THAT MAKES
FRIENDS EVERYWHERE

The Langdon Ideal

Automatic

Self-Feeder

Guaranteed to feed
perfectly to full

capacity any make
or size of separator.

Backs Up Every Claim—and in the Field

The Langdon Ideal Rotary Knife Feeder is the one Feeder that governs
according to the condition of the grain. It operates on the principle of hand
feeding, handling the dry, straight bundles very fast, while the wet, tough and
tangled ones are delivered more slowly, giving the separator and engine an
absolutely uniform and even load at all times. The feed is absolutely con-
trolled and governed. The Langdon positively will not slug the cylinder,

while pitchers cannot overload the separator.

WRITE NOW for full particulars and Agency. We
are exclusive selling agents for Western Canada

Cushman Motor Works of Canada, Ltd.
BuUdera of Light Weight, High Grade, Gasoline Engines for Farm Power Work.

DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.
EXCLUSIVE SELLING AGENTS FOR:

Langdon Ideal Setf-Feeders—Fanning Mills—Smut and Pickling Machines—Vacuum Washers-
Lincoln Grinders—Lincoln Saws—Incubators— Universal Hoists— Portable Grain Elevators

—Wagner Hardware Specialties— Mountaineer and Little Giant Neck Yoke Centres.

Subscribers*

Information Service
Under this heading we will reply

to enquiries from jobbers and
dealers concerning the location of

machine manufacturers, where re-

pair parts may be obtained, etc.

Endeavor always to give name of

manufacturer. For immediate re-

ply, enclose stamped, addressed
envelope. Send enquiries to In-

formation Dept., CANADIAN
FARM IMPLEMENTS, Winnipeg.

W. C. A., Alta.—The centre bar brac-

ket for the harrow, as described, can be

gotten from the Fuller & Johnson. Mfg.
Co., Madison, Wis. No F. & J. repairs

are carried in the west.

P. L. R., Sask.—A standard for the

disk harrow mentioned would have to be

procured from the makers—the Grand
Detour Plow Co., Dixon, 111.

C. C, Man.—Witte engines are not

being stocked in the Canadian West.
They are made by the Witte Engine
Works, Kansas City, a direct selling

concern.

H. McA., Sask.—Repairs for Dowagiac
drills would have to be obtained direct

from the Dowagiac Drill Co., Dowagiac,
Mich. The "Glendale" drill is manufac-
tured by the Peoria Drill & Seeder Co.,

Peoria, 111.

S. Bros., Sask.—Information and prices

on straw spreaders can be procured from
the Western Steel & Iron Works, Win-
nipeg, or from the Manson Campbell Co.,

Detroit, Mich., who manufacture these

machines.

S. C. Imp. Co., Sask.—W^e do not know
of any company manufacturing hand
rope making machines in Canada, but
they can be obtained from the J. F.

McGee Co., Winnipeg.

E. H. P., Sask.—Repairs for a Victoria

plow can be procured from the makers,

the Vulcan Plow Co., Evansville, Ind.

J. K., Man.—Repair parts for Stickney

Engine mentioned may be handled by
the re-organized Stickney Engine Works.
St. Paul, Minn. The Maytag Company,
Logan and Arlington, Winnipeg, have a

stock of Stickney engine parts. Write
them, giving requirements.

J. B. W., Sask.—The Massey Harris

Co., Toronto, make a cross knife cutter

such as you describe. Any branch will

give you full information if you quote

size wanted. We do not know of other

Canadian concerns making a similar

cutter. The Eagle Mfg. Co., Appleton,

Wis., make a similar design. Do not

know a Canadian concern making a hot

ball ignition engine of the type de-

scribed, though several have tube igni-

tion. The National Steam Pump Co.,

Upper Sandusky, O., or G. D. Pohl Mfg.
Co., Vernon, N.Y., make such engines for

low grade fuels.

T. H. Co., Alta.—For small air cooled

engines, write the Maytag Company,
Winnipeg.

J. L. G., Sask.—Are you tangled on the

name? Is it "Letz," not "Lutz"? Repairs
for Letz grinders can be had through the

Cushman Motor Works of Canada, Win-
nipeg.

F. T., Man.—The Commodore sulky

l^low was made by the Kingman Plow
Co., Peoria, 111., now Out of business.

You might get the bail and coulter bear-

ing by writing the M. & K. Brokerage
Co., Kansas Citj'^.

H. B., Man.—"Surprise" churns are

made by the Vermont Farm Machine
Co., Bellows Falls, Vt.

E. A. v., Alta.—For a knife coulter for

a Tom Thumb plow, write the nearest
branch of the Cockshutt Plow Co. Par-
ticulars on scufflers can be obtained from
the same source.

L. and E., Sask.—We cannot locate

the manufacturers of "Paris" fee,d

mills. Could j'^ou give us numbers andl
description of the parts required, andl
we will make a further search.

E. T. W., Sask.—The John Watson!
Mfg. Co., Winnipeg, carry 'repairs for?

the Tiger drill. Give them full par-'

tieulars and numbers, and if they have]
not parts in stock they can get thesej

for you without delay.

A Threshing Machine Catalog

The Minneapolis Threshing Ma-j

chine Co., Hopkins, Minn., recentj

ly issued their annual catalog cov^

ering the complete line of engines,!

separators, power shellers, powei

plows, etc. The gas tractor lini

shows four sizes of machines rang-

ing from 15 to 40 h.p. on the draw-

bar. Several of the lines shown
are in colors, and the publication

is well up to the usual high stand-

ard of litera'ture produced by this

concern.

"Plowing With Tractors"

Such is the title of a little pOcket

size book on tractor plowing, rel-

cently published by . Deere &
Co., Moline, 111. The develop-

ment of tractor plowing is excel-

lently 'treated in one section, while

another article deals with how tc

plow and how to lay out and opej!

a field. Tractor hitches are clearly

described, and a good comparisoh

shown between horse -and trac-

tor -farming. The little book-

let also devotes considerable

space 'to the merits of the John
Deere line of tractor plows. It is

a treatise that every dealer shouljd

have, and it can be obtained from,

any Deere branch house.

BRADSTREET'S
Established 1849 Capital and Surplus, $1,500,000

Offices throughout the civilized world. Correspondence invited

Executive Offices:

346 and 348 BROADWAY, NEW YORK CITY, U.S.A.

OFFICES IN CANADA:

Halifax, N.S. ; Montreal, Que. ; St. John, N.B. ; Hamilton, Ont.

;

Ottawa, Ont.; Toronto, Ont.; London, Ont.; Quebec, Que.;

Calgary, Alta.; Edmonton, Alta.; Vancouver, B.C.

C. G. SCHAFFTER, Supt.

Commercial Travellers' Building, WINNIPEG, Man.
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Investigate this Line—NOW!

COMMERCIAL BODIES
FOR FORD AUTOMOBILES

Can be Supplied without Top and with Panel Bodies

A Big Money-Maker for Live-Wire Dealers. Converts the Ford into a simple, efficient

and reliable Truck with minimum trouble. Strongly built; superior materials; large

loading space. Something you can sell in both town and country. Gives both business

men and farmers the most economical truck on the market to-day. Exclusive territory

being taken up quickly. Get full particulars at once. Someone in your town will

handle them.

We Want a Dealer in Every Town

"THE BUGGY from GLENGARRY"

Handle the Best Line of Vehicles Built

There's big Buggy Business for the man who sells the Glengarry Une. Noted everywhere for

style, quaUty, material and finish. Sell at a reasonable price. Eighty styles to choose from

—

Buggies, Concords, Spring W«.gons, SurreyS; etc. Here we show our No. 382 Auto-
Seat Top Buggy—a job that will attract every farmer. Finely finished, superior trimming

—

a job you'll be proud to seU. Ask our representative for full particulars. Get our Agency Prop-
osition and Catalog.

Manvifactured by the

Munro & Mcintosh Carriage Co^ Ltd.
ALEXANDRIA, ONTARIO

REPRESENTATIVE FOR MANITOBA

STOCKS CARRIED AT REGINA

REPRESENTATIVE FOR SASKATCHEWAN AND ALBERTA

R McGregor, Mdaren Hotel, WINNIPEG
J [ BERT CONWAY, P.O. Box 33, REGINA

The Oliver Line
Old and Tried Friends of
Canadian Plow Dealers

(LIVER Plows led the rest as long ago as the ''50's" in the
last century. Ever since they have been kept at the top
level, building up plow confidence in the farmer and making

things easy for plow dealers. This half page is to remind you that
OLIVER Plows are, as usual, the latest and best, improved types, of
great strength, fight draft, of close adjustment, and easy to operate.

OLIVER IMPROVED No. 1 GANG should have your close study—it is the important plow for the coming
season. It is shown here. You will need our new catalogue to appreciate its many good points—these for example:
The beams are landed, making plow steadier, refieving beams of side strain, allowing four horses to walk abreast, all

on the unplowed ground, with a hitch running between the two beams. The lift device, quick and powerful in
action, raises plows or forces them into hardest ground instantly. Perfectly straight furrows and straightening of
crooked furrows insured because rear wheel is free to caster and to follow the landside, even though the tongue is

turned to extreme right or left. The front wheel support is exceptionally strong; the bar steel frame is double,
and a bracket reinforces the frame. The rear furrow wheel is made to resist extreme landside pressure. It is made with
a wide adjustment right and left to hold plows in position under all frame wear and strain. The Oliver No. 1 Gang
is more satisfactory than ever before.

The Oliver dealer suits every buyer with units from the Ofiver fine. At his disposal are Ofiver sulkies of several
types, walking plows, disk gangs, breakers and cultivators.

OLIVER—a plow for any soil and any sized farm. Profitable plows for dealers to seU, as they have been for
many years. Write to nearest branch house for fuU particulars.

INTERNATIONAL HARVESTER COMPANY OF CANADA, LTD.
BRANCH HOUSES

WEST; Brandon, Man.; Calgary, Alta.; Edmonton, Alta.; Estevan, Sask.; Lethbridge, Alta.; N. Battleford, Sask.; Eegina, Sask.; Saskatoon, Sask.;
Winnipeg, Man.; Yorkton, Sask.

EAST : Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, NJB.
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REO 4 -Cylinder,
5-PassengerTour-
ing Car, $1,300,
F.O.B. Winnipeg

Prices subject to
change without notice

Quality-Scrvicc-Pricc
THESE are the ideal characteristics in an auto-

mobile—whether you are a prospective pur-

chaser or a salesman. As pioneer automobile

distributors in the Canadian West, our long experi-

ence has taught us to select only the best cars. They
are Dominant in Value—known everywhere—and
sell through sheer merit and performance.

GRAY-DORT REO PEERLESS
The freight situation and car shortage makes ship-

ments very hard to get. Orders should be placed

at ONCE to ensure prompt delivery. Order your cars

NOW and be in a position to serve your Customers.

Joseph Maw & Co., Limited
Factory Representatives

112-118 King Street Winnipeg, Man.

The New Improved
BULL DOG
Smut Gleaner

strongly Built

Extra Long

Carrier

Wastes no Liquid

Large, Low Feed

Box

Patented Device

for Treating Oats

and Barley

The Only Smut Ma-
chine that success-
fully treats Oats and

Barley.

Built for Hand or Power

Dealers

:

Place
Your
Orders

^ at
Once!

The Bull Dog Smut Cleaner has exclusive features found in no
other pickling machine. It will separate and float out smut balls,

wild oats, king heads or crow foot. Special feeder device ensures
immersion of oats, barley or any grain that will not sink. Has double
paddle skimmer and large non-rusting tank. Very easily driven.

Power attachment furnished if desired. Fully guaranteed. Get one
on your floor and watch the Bull Dogs sell themselves.

Specialists in Grain Cleaning and Grading Machinery

TWIN CITY SEPARATOR CO., LIMITED
Off Logan Ave. on Quelch Street Winnipeg, Man.

Address all Correspondence frofn Southern and Central Alberta to

R. W. DOW, Box 1406, Calgary, Alberta

T-A STIFF TOOTH CULTIVATOkS
The Kind Your Customers Want
Built in Three Sizes: 7, 9 and 11 Teeth

For killing weeds and thorough cultivation, no better machines are made.

Heavy and strong, yet with light draft. Exceptional clearance; stiff, sagless,

steel frame. Wide range of pressure adjustment on each tooth; quick, easily

operated mechanism for raising or lowering. Of the best materials and finely

finished. The strongest, most efficient cultivator sold. Hard open hearth

crucible steel points. Any size points supplied as desired.

Ask for

Prices and
Literature

T-A ADJUSTABLE DISC PLOWS
They Make Plowing a Pleasure

In two or three furrow sizes: 24-inch discs. Light draft, strongly braced,

channel steel frame. High carbon steel discs with wide scrapers. Discs run on

ball bearings. T-A Disc Plows have no side-draft. Perfect control adjustment

alters discs to suit all soil requirements. There's big sales awaiting—right in

your territory. (Jet full information.

SEASONABLE LINES : Plows, Disc and Tooth Harrows, Harrow Carts,

Grain Drills, Manure Spreaders, Engines, Wagons and Trucks

TUDHOPE-ANDERSON CO.,
WINNIPEG REGINA SASKATOON

LIMITED
CALGARY



Head Office: Wloolpeg

OF CANADA
LOANS for LIVESTOCK
THE UNION BANK OF CANADA is pre-

pared to make loans to good farmers on reason-

able terms, to purchase cattle for feeding or

breeding purposes.

It iis in the best interests of farmers to increase

their herds.

Consult the Local Manager for particulars.

Paid Up Capital - - $5,000,000.00
Deposits Over - - - $85,000,000.00
Total Assets Exceed - - $109,000,000.00

THE PIONEER BANK of WESTERN CANADA

HAIL FIRE LIVE STOCK
INSURANCE

CARSON & WILLIAMS, BROS., LIMITED
720-726 Union Bank Building Winnipeg

PHONES (Private Exchange) MAIN 6112-3

REPRESENTING

THE LONDON MUTUAL FIRE INSURANCE CO.
THE MILLER'S NATIONAL INSURANCE CO.

THE CANADA HAIL INSURANCE CO.
THE GENERAL ANIMALS' INSURANCE CO.

APPLICATIONS FOR AGENCIES INVITED

Complete Repair Stocks Carried for

MOLINE IMPLEMENTS
We can supply dealers, on the shortest notice, with repairs for

:

Moline Plows Moline Disc Harrows
(Best Ever, Good Enough, etc.) (Economy)

Moline Engine Gangs Monitor Drills

Mandt Wagons and Farm Trucks

Manure Spreaders (National and Mandt)

Adriance Binders, Mowers and Rakes
ALSO

Janesville Plows, Disc Harrows, etc.

Viking Cream Separators
ASK FOR FULL PARTICULARS OF THE WATSON LINE

YOU DONT NEED SALES TALK!
The Woman who knows Sewing

Machine Value only needs to see

"DOMINION"
Sewing Machines

Have a model on your floor and watch them
sell. "Dominion" Sewing Machines outclass

any competition. In design, action, opera-

tion and finish they are leaders in the field.

DEALERS—Ask for our large Free Cata-

log showing machines in natural colors. Get

full particulars. Someone will sell "Dominions"
in your town with profit. Why not you?

The Dominion Sewing Machine Company
80 - 82 LOMBARD STREET. WINNIPEG

Sepaira and

Accessories

for all makes

of Sewing
Machine s

WATSON'S STEEL AND WOOD HARROWS
Our Steel Harrows have angle steel tooth bars, channel steel cross bars.
Dagger shaped teeth, held individually by steel wedges. Fitted with
pulley hitch evener. Sizes : 17 and 24 foot cut. Wood harrows of seas-
oned hardwood. Each tooth held securely by two rivets. Can't loosen
in bars. Sizes: 14, 17 and 24 feet. The best harrows made, reasonable
in price.

Control the
Harrow Trade
in your terri-

tory this year

by sellingWat-
son's Harrows.

CHAMBERS AND HENRY STREETS, WINNIPEG

WHY NOT USE HORSE SENSE?
Not a Horse or a Mule in Western Canada (if he could talk) but
would tell you that he could do 25% more work if you would
clothe him comfortably with "Horse Shoe Brand" Collars, Har-
ness or Saddles.

Sold only by legitimate and honourable dealers all over Western
Canada, and Manufactured in Western Canada only by

THE GREAT WEST SADDLERY COMPANY
At WINNIPEG, CALGARY, EDMONTON,

REGINA and SASKATOON.

SEND FOR CATALOGUE AND PRICE LIST TO DEALERS ONLY

SIDE LINES:
We sell wholesale, to the dealers only, Mitts, Gloves, Moccasins, Automobile

Tires, Spark Plugs and Auto Accessories, etc., etc.
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COCKSHUTT
The strength of the Cockshutt Line is its completeness—and every-

thing labelled "Cockshutt" has earned its place in the line by

standing the hardest tests for real field usefulness.

Cockshutt never experiments at the cost

of the consumer.

The stiff teeth have a

safety trip to prevent

breakage when striking

solid obstructions.
"CLIMAX" Cultivator

It's the most effective weed destroyer known
—unequalled for summer fallowing. Goes right

down to the roots, yet its high quality and splen-

did construction keep the draft light and the

strength ample. Built in two sizes: 9-tooth

—

cuts six feet wide, and 13-tooth—cuts eight feet

wide. Can be fitted with 2-inch, 4-inch, 7-inch,

or 10-inch points.

There is Always a Big Demand for

"BRANTFORD" CARRIAGES
For over 30 years they have represented the very

best type of Canadian workmanship and the use

of the best materials that money can buy. The
demand has always been as great or greater than

the supply so we have never had to cheapen the

product. Complete with all types of Buggies,

Surreys, Stanhopes, Democrats, Road Wagons,
Delivery or Express Wagons, etc., etc.

// you are a level headed business man, in business for the

future as well as to-day, we are satisfied we can build up a

profitable connection together. You can always be sure of

quality, service and a square deal from Cockshutt. Write us

for our Catalogues and let us get acquainted.

COCKSHUTT PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
Distributing Points: RED DEER LETHBRIDGE EDMONTON BRANDON PORTAGE LA PRAIRIE
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MACHINES USED IN HARVESTING THE HAY CROP
One of the greatest problems in

mixed farming in the Canadian

West is the question of providing

suitable pasture. So long as

plenty vacant land may be pas-

tured M^ithout cost, there is no

trouble, but when a district gets

well settled, and pasturage must

be obtained on owned or costly

land it becomes expensive. Steep

ravines and bushy land, where
plowing is impossible can be had

cheaply ; but wherever the land

can be plowed a larger amount of

feed per acre can be obtained by
breaking it up and sowing a more
productive crop than native

prairie grass.

Our limited supply of rainfall

makes the production of abun-
dant pasturage difficult. Once
pasture is started it must live on
moisture as it falls. Hay pro-

duction is therefore necessary.

For hay production alfalfa. West-
ern rye grass and timothy are fav-

orites in 'the Canadian West. Be-
cause of the difficulty of pasture

crops as above outlined, it yearly

becomes more evident that hay
production is a most important
part of our farming operations.

In irrigated sections a great deal

of the reclaimed area could pro-
duce alfalfa, a crop which builds

up the soil for other crops later

on. As regards machinery pure-
ly for alfalfa production, a wide
variety are necessary. There are

plows, disk harrows, spike tooth
harrows, smoothing harrows, roll-

ers, grass seed drills, weeders and
cultivators, etc. But in this ar-

ticle we will not deal so much
with alfalfa machinery only, but
with the implements which the
dealer must handle 'to harvest the
hay crop of this country.

Value of Hay Tools
To take care of the hay crop

at the right time the farmer must
have proper hay tools. The man
who is so equipped can handle the
crop at the right time. When a
crop of hay is improperly harvest-
ed it diminishes in feeding value,
and if marke'ted will only com-
mand the lowest prices. When
harvested systematically with
modern machinery it will give the
maximum results when fed to live

stock, and when sold will realize

a good price. It has been proven
time and again that the differ-

ence in quality and price be-

tween poor hay and first grade
hay will quickly cover 'the cost of

modern hay equipment.

Time was when only a mower
and rake were considered the

necessary equipment for haying.

These machines are still essential,

but there are others which are

also a part of an outfit of modern
hay machinery. As well as mow-
ers, we need self dump rakes, side

delivery rakes, tedders, loaders,

stackers, sweep rakes, hay balers,

carriers, slings, hay forks, hoists,

etc. Truly, without the mower
none of the o'ther machines would
be of any use, therefore it is essen-

tial for a start that the mower
sold should be of the highest

quality and best design.

Cutting Machinery
The modern mower is a stand-

ard machine, and varies only in

slight details. Many cut'ting de-

vices have been patented, but
nearly all have given way to the

reciprocating knife and stationary

guards. These machines may be
had in all sizes—six and eight-foot

cut being most common. The
driving power is determined to

some extent by the weight of the
machine and the construction of

the drive wheels. These should
be of adequate breadth and well

lugged.

They should also be provided
with a sufficient number of pawls
to engage the ratchets, so there

will be no lost motion between the

main wheels and the sickle, as 'this

would allow the guards to fill with
grass before the sickle started.

Roller bearings and a good meth-
od of oiling ensure light draft.

The majority of mowers have
two sets of gears, although some
have three, and others have only
one set of gears and a chain drive.

The gears should be of ample size

to withstand the strain. Warped
gears are to be looked out for, as

they wear and give trouble more
quickly and the noise they make is

annoying. Steel-cut gears are a

good thing in a mower,, but the

first cost would be great. The
small pinion on the pitman shaft

usually wears out firs't, so means

are usually provided so that it can

be kept in mesh. Ball bearings or

hardened steel washers are used

to take up end thrust due to the

bevel gears.

Points in Design
Nearly all standard makes of

mowers have the principal wear-
ing parts replaceable. The ma-
jority of them have brass bronze

composition-metal bushings at

both ends of the pitman shaft. If

the bearings become worn or loose

it is only necessary to replace 'the

bushing with a new one.

The wrist-pin bearings are gen-

erally made solid, as it is hard to

keep the nuts tight on a split box
at this place on account of the

vibration. Removable bushings
are usually provided, and in most
machines these bushings are free

to 'turn.

The most common method of

securing the pitman to the sickle

head is by a ball-and-socket joint.

This form of connection seems to

be the most convenient and the

easiest to keep tight. This bear-

ing should not be kep't too tight,

as it not only increases fric-

tion, but causes the sickle back
to bend up and down at each
stroke of the sickle, and is ap't to

cause it to break ofif. Neither

should it be left loose enough to

have much play, or the socket will

soon be beaten into an oblong
shape ; then the bearing cannot be
kept tight until 'the damaged parts

are replaced by new ones.

Heavy draft on a mower is

caused by three things—poor lub-

rication, dull sickles, and non-
alignment. The remedy for the

first two is obvious. In consider-

ing the latter, since the pitman
and sickle should work on a

straight line, if the outer end of

the cutter bar has dropped back,

part of the power is taken up by
friction. All cutter bars need an
occasional alignment, the wrist

pin, sickle head and outer end of

sickle should be brought to a

s'traight line. The cutter bar can-
not be aligned by shortening the
drag bar, or lengthening the push
bar. If a pitman has to be re-

placed, care should be taken to
have it the correct length, so that
the knives centre in the guards.

Side draft may be due to any one
of the following causes :—Sickle

not centering, guards bent, sickle

sections loose or nicked, ledger

plates loose or nicked, or the clip

over the cycle may be worn. The
clips over the sickle may become
worn and fail to hold the sections

down on the ledger plates.

Raking the Crop
The sulky rake should be wide

enough to rake two full swaths
cut by 'the mower. It may be
either hand or self-dump, when a

foot lever engages a ratchet in the

wheels, raising the teeth. When
at the clearing height, the ratchet

is automatically released. It is

generally considered that teeth

with chisel points are most effi-

cient in 'the rake. The side de-

livery rake has two wheels in

front, and one or two castor

wheels in rear. On the reel type
the reel is set diagonally with the

swath, revolving backwards and
rolling the hay to the front and
side, and delivering in a loose

windrow. The fork type of side

delivery has forked arms which
throw 'the hay to the front and
side of the machine. The side de-

livery rake leaves the windrow in

shape for the self loader.

The sweep rake is a simple im-
plement, being drawn either on
skids, runners or wheels. The
long teeth run under the hay and
carry it, and it is unloaded by
backing the rake from under the

hay.

Hay balers are in sizes to suit

the capacity required, and may be
small sweep presses or large en-

gine driven power presses. A
self feed is desirable on a small
press, but is no't necessary on the

larger power presses.

Stackers and Loaders
The overshot stacker has a set

of teeth on a long, hinged arm. By
means of a rope and pulleys this is

raised vertically. The hay is

placed on the teeth by the sweep
rake, and when the stacker arm is

raised the hay slides back on to

the stack. The combined sweep
rake and hay stacker are so con-
structed that the whole machine
can be used as a sweep rake. The
swinging stacker has a row of

teeth on arms which may be
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raised to any height and locked

in place. The load may then be

swung around and dumped. Pole

and boom stackers are often made
by the farmers themselves, and

used with a hay fork for unloading

from wagons. They simply dupli-

cate the idea of the hand boom
crane.

There are in general two types

of loaders—the fork loader and

the endless apron loader. The
former takes the hay from the

ground and- forces it up a carrier

on to the wagon. The latter has

a too'thed cylinder which lifts the

hay and elevates it on an endless

apron.

Forks, Slings, Carriers

There are at least four types of

hay forks in use, each adapted to

diilerent conditions. The single

harpoon type has spurs which are

tripped to unload the fork. The
double harpoon fork has two tines,

but 'the samie tripped spur design.

There are also derrick forks and

grapple forks, which act like an

ice tongs.

Hay slings are made of rope

and sticks, being placed under the

load so that the ends can be

brought together and the hay

lifted. Release is provided by a

spring catch, the sling parting

when 'tripped.

Carriers are designed for either

fork loads or sling loads, the size

varying with the service. The
light carriers are used with forks,

the heavy double track carriers

with slings. A large variety of

steel and wood tracks are on the

market, while various forms of

switches convey the hay from the

point of loading.

In hay machinery the side deliv-

ery rake is of paramount impor-

tance. Farmers find that air

cured hay is better than sun cured

hay. The latter is bleached and
often partially roasted. Wi'th air

curing none of the feed value is

lost, and in order to air-cure hay
the side delivery rake is a neces-

sity. In its loose continuous

windrow the air circulates freely

through the hay.

When hay is hauled to a barn

the loader should be used for

placing it on the rack ; when
stacking is practised the modern
stacker and sweep rake are invalu-

able. Generally speaking, the

longer a farmer uses a hay loader

the more he likes it, for these ma-
chines do not handle the hay
roughly and do not break it up.

The loader handles the crop more
carefully than a man, while the

labor and man power it saves are

obvious.

Getting the Trade

Getting the hay machinery

trade is a profitable part of any
dealer's yearly operations. He
must, how-ever, create a market,

and must choose a line of hay tools

which covers every item that will

be in demand in the community.
The farmer is generally a strong

critic as regards hay tools, so that

it is advisable to be well posted

on the line. Local advertising

helps to sell hay tools, while cir-

cular letters and litera'ture ac-

quaint your prospects that you
handle such a line. Mowers and
rakes make a good showing on
the floor, but in handling this line

it is necessary that every tool

sold be correctly adjusted before

it leaves the dealer's place of busi-

ness. The dealer should look up
prospects for this line early, and
should carefully follow up every

man who has a large acreage of

hay. The goods must be on hand
at the right time, for when the

farmer needs them he needs them
badly ! Manufacturers of this

class of machinery will gladly sup-

ply dealers with full information

regarding the particular lines

which they produce. Hay ma-
chinery forms a good line, carry-

ing satisfactory profits for the

man who develops its sale in his

community.

Are you ready for the combina-
tion thresher trade?

Sir Lyman M. Jones Dead

On April 15th, Senator Lyman
Melvin Jones, president and gen-

eral manager of the Massey-Har-
ris Company, died in the Welles-
ley Hospital, Toronto. The
deceased gentleman entered the

hospital last January and

had been improving in

health until a relapse

took place. He was with-

out doubt the best known
man in the farm machin-
ery industry in Canada.

Sir Lyman M. Jones
was born in York County,
Ont., on September 21st,

1843. Leaving school he
followed mercantile busi-

ness for some time, and
in 1873 made his first

acquaintance with the
farm machinery business,

when he joined the staf¥

of A. Harris, Son & Co.,

of Brantford, Ontario.

Quickly realizing that he
had found his real life-

work, he applied himself

with indefatigable appli-

cation to the task of learn-

ing the implement business from
every angle. In 1877 he became
a member of the firm of A. Harris,

Son & Co., and two years later he
came West to Winnipeg to act as

manager of the business of that

company in Manitoba and the

Northwest Territories.

With wide vision, he foresaw
the wonderful development of the

farm machinery business in the

Canadian West, and as manager
he quickly proved his ability and
administrative c a p a cities. In

Winnipeg he made a wide circle

of personal friends, as, indeed, he
did all over the West. He was
elected to Winnipeg City Coun-
cil in 1881, and in 1887 was
elected vice - president of the

Board of Trade and then mayor
of the city. He was re-elected

mayor in 1888, and in the same
year was elected a member of the

Manitoba legislature.

In 1889 he returned East to

Brantford as manager of the

Harris organization, and in

1891, when the Massey-Harris
Company was formed he was
made a director and general man-
ager. In 1903 he was appointed

The late Sir Lyman M. Jones

president and general manager,

which important position he oc-

cupied until his recent demise.

The late Sir Lyman was called

to the senate in 1901, and was
knighted in 1911. He was also

president of the Bain Wagon Co.,

a director of the Verity Plow Co.,

president of the Johnston Har-

vester Co., and was connected

with many other industrial and

financial institutions. In later life

he travelled extensively in

Europe, studying economic and

industrial problems.

Every year the late senator

made a trip through Western
Canada in his private car, and

during these annual tours he

made a host of friends in the im-

plement business, who deplore the

passing of a nian of sterling qual-

ities, and one who had an un-

swerving belief in the future of

Western Canada. Sir Lyman

WHY THE STANDARD IS STIRRING THINGS UP
IN THE CREAM SEPARATOR TRADE!

WHY are dealers everywhere, who
know its advantages, hot foot after

this Canadian-made money maker?
Why is the contagion spreading all over
Canada, United States and other coun-
tries? The answer is: There are sound
business reasons. The

STANDARD
is the finest out-and-out profit maker for

both dealer and customer ever offered.

Any time, in open competition, alongside
any other machine, regardless of where
it is made, the Standard wins out on its

merits.

If you want the proofs, just send for

our literature and make comparisons.
See Government Dairy Schools' confirma-
tion of close skimming (down to .01 and
less)

.

Compare the Standard's low supply
can, exclusive self-oiling system, inter-

changeable capacity feature, etc., etc.,

with any other good machine—then listen

to our attractive dealer proposition.
Write for it to-day.

The Renfrew Truck Scale often sells

on sight; it is government inspected,
weighs accurately and can be wheeled
anywhere. Booklet on request.

The Renfrew Machinery Co., Limited, Renfrew, Ontario
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was no mere administrative head

of his concern; he knew inti-

mately, as do few men, every step

in the production of modern farm
machinery, from the rolling mill

and foundry to the sale of the fin-

ished product. It is not generally

known that he had considerable

inventive genius, his principal in-

vention being the open-end bind-

er, which could cut any length of

straw. In fact, had a busy life

not called for other interests than

those of the inventor. Sir Lyman
Jones would, in this sphere alone,

have made a great name for him-

self in the farm machinery world.

A kindly and unassuming person-

ality, death has removed from the

Canadian implement industry a

man who was a pioneer in the

business, who placed it upon a

higher plane, and who by his life

and effort, was an incentive to all

with whom he came in contact.

Second Light Tractor Plowing
Demonstration at Brandon

The phenomenal success of the

light tractor plowing demonstra-
tion held during Brandon Fair last

year assures a still larger entry

of outfits at this year's demonstra-
tion, which will be held on July
17, 18 and 19. The exhibition

commences on July 16 and closes

on June 20, so the tractor plowing
demonstration will cover practic-

ally every day of the fair. In 1916,

thirteen concerns demonstrated
nineteen tractors ; this year it is

expected 'that a considerably aug-
mented list of entries will be
shown.

An excellent field has been se-

cured adjacent to the Fair
Grounds, and tractor concerns
should make it a point to enter
their machines when one con-
siders the grea't publicity and
educative value of these plowing
demonstrations, so far as the
farmer is concerned.

During the above dates, plow-
ing will take place from 10 to 12
noon each day. No tractor can
be entered that pulls more than
five 12 or 14 inch plows. Any
make of plow can be used, but
plowing must have a uniform
depth of 5 inches.

No company can demonstrate
more than two tractors on any one
day, although different types,
which conform to the regulations,
may be shown on different days.
The machines can travel at any
speed and stop as often as the
operators desire.

An entrance fee of $10.00 per
tractor will be charged for each
machine entered. All entries must
be received by VV. I. Smale, secre-
tary, Provincial Exhibition, Bran-
don, not later than July 1, 1917.
Full particulars and entry forms
can be procured from Mr. Smale.

The Massey-Harris Binder

With Auto Forecarriage

Turns a Square Corner
Because the wheels turn at a greater angle

than the pole, the Binder turns a square

corner easily with no crowding

of the horses and no dragging or

Ufting of the wheels. Neither

is there any twisting strain on

the pole.

This Forecarriage not only

makes it possible to turn a '

square corner easily, but this

is accomplished without the

horses trampUng on the stand-

ing grain.

Substantial

Construction

This Forecarriage is built

almost entirely of steel and is

braced and trussed in such

manner as to give it ample strength to with-

stand any strain which may be placed upon it.

The Wheels Turn at a Greater
Angle Than The Pole

Self -Steering
If the platform of the Binder shows a ten-

dency to pull back, the Forecarriage wheels

are turned in the opposite direc-

tion, thus straightening the Bin-

der back to position.

When necessary the wheels

can be set to run slightly

away from the grain, over-

coming side draft and giving

the horses plenty of room
without being crowded into

the grain.

Removable Bearings

in Wheels
The wheels have removable

hubs which can be easily and
cheaply replaced, but as they

are provided with screw cups for

hard oil, they will wear almost indefinitely, and
are strong enough to make breakages imlikely.

MASSEY-HARRIS CO.
LIMITED

HEAD OFFICES - - TORONTO
Branches at

MONTREAL MONCTON WINNIPEG REGINA
SASKATOON SWIFT CURRENT YORKTON

CALGARY EDMONTON
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The Only

Separator
that sldms clean at

widely-varying speeds

The
Only Separator

that delivers cream
of unvarying thick-

ness—all speeds

The
Only Separator
you cam turn faster

and finish skimming

quicker

The
Only Separator
with just one piece

in the bowl—no
discs, easiest to clean

The
Only Separator
with knee-lowsupply

tank and a once-a-

month oiling system

For 36 years Sharpies has

easily maintained its posi-

tion as America's foremost

separator. That it is still

well in the lead is evidenced

by the 340% Sales Increase

last year, [largely owing [to

the newest [Sharpies inven-

tion, the^wonderful Suction-

feed!
Dairymen ever3r^vhere

are getting perfectly

famUiar withthis cream-
saving invention. For
the past year we have

' been preaching the

advantages of the
Suction-feed to them
through a dvertising in

the agricultural press.

We have shown how this wonderful invention saves

15% more cream under average conditions over the

best of other separators

!

Over a Million Users!

opens up for you a bigger volume of

separator business. Right now there's

an ever-increasing demand for Sharpies

aU around you.

You can make no mistake in

up with the oldest and greatest

separator factory in America.

Last 3^ear we paid out over

$50,000 in bonuses outside of regular

commissions ! Our dealer contract

is the "squarest" ever issued by
any separator manufacturer.

Write for it to-day.

The Sharpies Separator

Company
Toronto, Ont. Regina, Sask.

The Mitchell & McGregor Hdwe. Co.

Brandon, Man.
DISTRIBUTORS FOR MANITOBA

I

I

I

I

I

I

Sharpies Open Western Head-
quarters in Regina

Owing to increased business in

the Canadian West the Sharpies

Separator Company, of West
Chester, Pa., have found it neces-

sary to open a branch house at

0. P. MACLEAN
Canadian Manager for Sharpies Co.

Regina, from which business will

be 'taken care of from Manitoba,

Saskatchewan, Alberta and Brit-

ish Columbia. All enquiries

should be^ sent direct to the Re-

gina headquarters, which are loca-

AN ATTRACTION
IN YOUR STORE; A PROFIT

MAKER IN YOUR BUSINESS

The "VIOLA"

Equal in

appearance,

mechanism and tone to

any $160 Machine. Sells

at less than half the price

You never sold Phonographs? Why
shouldn't you? The exclusive agency for

the Viola awaits you. Every one sold

brings bigger profits than you get on a

binder or mower—and the demand is

greater. Write us to-day.

DOMINION SEWING
MACHINE COMPANY

80-82 Lombard Street, WINNIPEG

ted on South Railway street. Full

stocks of separators will be car-

ried at both Regina and Calgary,

Alta. A staff of travellers will

cover Western territory from Re-

gina, while the distribution of

Sharpies products in Manitoba

will be taken care of as formerly

by the Mitchell & McGregor
Hardware Co., Brandon.

L. C. Scott, one of the sales

directors of the company, from the

West Chester offices, will be in

charge of the newly opened Re-

gina branch of the organization.

A feature of the Sharpies, Regina

headquarters is that a machine

shop and repair department has

been installed, in which repairs

can be promptly effected on any

Sharpies separator ever shipped

into Western Canada. This as-

sures Sharpies dealers and cus-

tomers prompt and efficient repair

service.

O. P. Maclean, lately manager
of the Buckeye Machine Co., Cal-

gary, has been appointed general

manager for Canada of the Sharp-

ies Separator Co., wi'th headquar-

ters at the Toronto offices of the

company. Mr. Maclean was for-

merly accountant of the Sharpies

Separator Co. at Toronto ; acted as

assistant manager at Winnipeg for

three years, and then returned to

Toronto as Canadian manager. of

the company. Since June, 1916,

he has been manager of the Buck-

eye Machine Co., Calgary, now re-

turning to Toronto to occupy the

important position to which he

has been appointed in the Sharpies

organization. With long exper-

ience in the cream separator

business, he has in past years de-

monstrated ability which admir-

ably befits him for his new post.

Factories Act in Alberta

The new factories act in Alberta

provides that fio person under 'the

age of 15 shall be employed in any

factory, shop or office building.

No person can be employed at a

wage less than $9.00 a week. Day
shift shall be no longer than from

7 a.m. to 6 p.m. The act also

provides for bi-monthly payments

on the first Saturday, after the

15th of 'the month and first Satur-

day of month following.

Apprenticeship is defined, whil

regulations for the health, safet

and clothing of employees, fir

protection, etc., are incorporated.

The provisions of the act shall

only apply to factories, shops

offices and office buildings in citie

and towns having a populatio

exceeding 5,000.

Even war may have its benefits.

Now that the price of hammers
has gone up, what is the poor

knocker going to do?
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Bigger Dividends to Dealer
and Customer

In the selling of any piece of

machinery, from the dealer's

standpoint, the most convincing

argument in favor of the machine

is the fact that it gives satisfac-

tion. This is doubly true of the

cream separator. Every cream
separator concern could go into

full details of the mechanical

efficiency of their product. One
concern may enlarge on the close

skimming of their machine, an-

other on the simplicity of the con-

struction, and another on the

price, while yet another may talk

on the easiness with which the

machine may be kept clean and
on its cheap price.

It must be admitted that in

many areas the dealer has not de-

veloped the sale of the cream sep-

arator as he might. He has been
obsessed with standard lines of

goods, has paid all his attention

to the plow, drill and binder, for-

getting the fact that he was los-

ing good profits and speedy sales

by failing to investigate the de-

mand in his territory for cream
separators. A dealer of the pro-

gressive type carries a mental
card index of the territory he
does business in. In the office he
should have another and more ac-

curate index, showing what ma-
chinery every farmer has, its age
and date of probable replacement.

If he is awake to the signs of

the times he will have taken a

cow census of the district. He
will know just what farmer keeps
a goodly number of dairy cows,
and whether or not he has a good
cream separator. There are many
farms where women are strug-

gling away with imperfect mail
order separators that would be
discarded next week if only the

dealer would come along and
show the farmer and his wife how
much butter fat they are losing

by holding onto a rattletrap that

has only the appearance of a
cream separator with none of its

inestimable qualities.

The dealer is wise who makes
a thorough investigation of the

market before he settles on the
make of cream separator he will

sell. Some men consider it ad-
visable to handle both a cheap
and a dear machine, saying that
a certain class of customer will

not pay the requisite price for a

really high grade machine. Per-
sonally we feel that in the cream
separator, as in all lines, the
cheap machine is dear at any
price

!

No dealer should handle a ma-
chine that he is not perfectly sat-

isfied with. He cannot honestly
influence his customer— especi-

ally a good customer—to buy a

machine he would not use him-

self were he in that customer's

place. Is it not better to handle

a machine that will give your
customer satisfaction and will

make him think pleasantly of

your store every time he looks

upon his cream separator?

Cream separators will no more
sell themselves than any other

line of farm equipment. They
must be sold by consistent effort,

by showing the customer that

they help him make money and
make his herd of cows more valu-

able, while lessening the labor in

handling dairy produce.

Some dealers have specialized

in the sale of cream separators,

and these men are invariably sep-

arator enthusiasts. They may be

men who have a live interest in

mixed farming and cows, but

they largely build their sales by
educating their customers along
the line that diversified farming
means steady revenue and that

more and better cows means big-

ger annual returns to the farm.

Such men are ever on the alert

to talk cows and dairying. They
are interested in different rations,

in methods of feeding and fatten-

ing, and in the matter of better

barn equipment on the farm.

They are usually manure spread-

er enthusiasts also, and in all this

talk of mixed farming they are

pushing the local demand for

cream separators. • There is an
ever increasing demand for the

cream separator, and one that the

dealer should meet if he does not

want to see his community flood-

ed with the direct-sold type of

machine. Every machine of this

class you let enter the territory

IMPLEMENT DEALERS, write for

our offer for .supplying us with the
names of the parties in your district

who intend to buy Lumber this j'ear.

Let us show you how to make some
money.

F. M.J. C. LUMBER COMPANY,
Standard Bank Bldg. Vancouver, B.C.

DE LAVAL AGENTS IH CANADA PROSPEROUS

Perhaps you have noticed it yourself. Nearly

everywhere you find a dealer selling De Laval Cream

Separators, Ideal Green Feed Silos, Alpha Gas

Engines, and other De Laval farm and dairy equip-

ment, you find a man who says "Business is fine;

never was better."

There *s a reason!

The farmers of the Dominion know that the

De Laval line is dependable. They know from ex-

perience what De Laval Service means to them. And

every week, in the farm papers, they are reading

about the advantages of using De Laval machines

and equipment. There is a real demand for

De Laval goods.

That's why it*s so easy to sell the De Laval

line. That's why the men selling the De Laval

line are getting the business and are prosperous.

If you are not sharing in De Laval popularity

and prosperity'", let us talk it over with you.

THE DE LAVAL COMPANY, LTD,
Montreal Peterboro Winnipeg Vancouver
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may make it harder for you to

sell a really good machine in time

to come, although time usually

tells its story on the cheap ma-
chine.

The different manufacturers of

cream separators are ever up to

date in helping the dealer to make
sales, and few lines lend them-

selves so well to display upon the

floor or in the store window.

Why not make an effort this year

to develop your cream separator

business? There is a local de-

mand in almost every territory,

and a little time taken to locate

prospective purchasers will in-

ALL RAILROADS USE

The 'Eclipse' Windmill

v^H^ Why?

^^^^BBBBIn^^P' It Pumps more water
^^^HnHm^^ for less money than any

steel windmill built.
B 1 strong, Liglit. Durable^^HM^ WOOD WHEEL permits

^^ilnr^^ slow speed and direct
fis^i stroke, doing away with

I destructive high speed and
troublesome gearing.

Very few wearing parts—hence less atten-
tion necessary.

DON'T SELL A WINDMILL UNTIL YOU
KNOW MORE OF THE "ECLIPSE."

Write for Free Booklet

The Canadian Fairbanks-Morse Co., Limited

Saskatoon WINNIPEG Calgary

variably lead to sales and satis-

factory profits for the man who
sells the separator.

It is not necessary for a man to

stock up heavily in this line, but

he should invariably have enough
stock to serve his trade, and in

different capacities to suit differ-

ent sizes of farm. The average

high grade machine has enough
selling arguments around it to

make it an easy and profitable

proposition for the dealer in plac-

ing it with the customer.

Sheep Docking Machine

R. C. Harvey, the leading sheep

rancher gf Southern Alberta, has

invented a lamb docking machine

Avhich, it is claimed, prevents the

loss of sheep owing to blood wast-

age following on this operation.

The machine cauterizes the

wound so that in most cases not a

drop of blood is lost. By means
of an ordinary gasoline blow torch

one blade of a large pair of special

shears is heated red hot. When
the lamb is docked this hot blade

sears the wound. There is no loss

of blood nor loss of strength in

the lambs, so that it is claimed

their growth is in no way stunted

by the operation.

M. J. Rodney goes to Australia

During the last week in May,
M. J. Rodney, manager of the

Winnipeg branch of the Interna-

tional Harvester Co. of Canada,

Avill leave this city for Melbourne,

M. J. RODNEY

Australia, where he has been ap-

pointed to a very important ad-

ministrative position with the In-

ternational Harvester Company
of Australia.

Few men are better known in

the farm machinery business
throughout the Canadian West
than Mr. Rodney. During his

eleven years sojourn in Western
Canada he has become one of the

most prominent figures in the

trade, a man who has that inde-

finable capacity for making
staunch friends wherever he went
over Western territory—friends

who will regret the transference

from the West Canadian field of

one who has been associated

therein during the most remark-

able period of its development.

M. J. Rodney was born in Ber-

lin, Wis., in 1864, from which

center his parents moved to Inde-

pendence, Iowa, where as a lad

he received his education. School-

days over, he decided that the

machine business should be his

life's work, and entered the em-
ployment of Bonwell, Cobb &
Stewart, at Independence, thirty-

two years ago. Five years later

he became a general traveller

with the McCormick Harvesting

Machine Co., Chicago, with his

headquarters at Marshalltown,

Iowa. In this capacity he cov-

ered the Northwestern States for

eight years, and in 1898 was ap-

pointed manager of the Marshall-

town branch. In 1899, when the

branch at Marshalltown was
abandoned, Mr. Rodney was
transferred to fill the post of man-
ager at Fort Dodge, Iowa. Con-

tinuing when the International

Harvester Company absorbed the

McCormick interests, Mr. Rodney
remained at Fort Dodge until

November, 1906, when he was
transferred to Winnipeg to de-

velop the business of the harvest-

er organization in Western
Canada. !

In those days the International
|

had only permanent quarters at
i

Winnipeg, and branches at Re- i

gina and Calgary. During his re-
j

gime Mr. Rodney has seen the
]

growth of the company until to-

day it has its own branch houses

at Brandon, Calgary, Edmonton,
Estevan, Lethbridge, North Bat-

tleford, Regina, Saskatoon and
Yorkton. Further, during these

years he has seen the immense
growth of Winnipeg as a city and
distributing and manufacturing I

center. Becoming a British sub-
|

ject in 1909, Mr. Rodney has
[

taken a live interest in local af- •

\

fairs in this city, serving on I

different bodies, and engaging in

many enterprises for municipal

improvement. He is a past presi-

dent of the Winnipeg Wholesale
Implement Association, with
which body he has been identified

since he came to Western Can-

ada, and to which he has given

ungrudgingly his time and valued

counsel.

As a close personal friend for

many years, no one regrets more
than we do the transference of

Mr. Rodney from the land of pine

and prairie to the great Common-
wealth beneath the Southern

Cross. With his wide circle of

acquaintances all over Western
Canada, we wish him God speed,

and we know that though far

away he will ever retain in his

heart a lively interest in the men
who, in the^implement business of

Western Canada, now bid fare-

well to one who leaves behind i

him a record of genial courtesy,
'

unswerving loyalty and integ-

rity — and all those qualities

which make us glad to have

known him and hailed him as

friend.

Distributing Aspinwall
Machinery

W. Eddie, the well-known im-

plement dealer in Winnipeg, is

now distributor for Manitoba of

the Aspinwall hne of potato mach-

inery, including cutters, planters,

sprayers, diggers and sorters. Mr.

Eddie assures us that he has a

good stock of these lines on hand,

and can supply dealers in this and

other provinces with Aspinwall

machines on the shortest notice. i

He recently received a carload of
|

Aspinwall planters, and is ready

to supply the needs of dealers who
wish planters or any other items

j

in the Aspinwall line.

Urge the growth of gardens.

There is

more profit for you
Yikixig sales give you more

^ profit. The margin between
% list and dealers' net is large.

% The Viking sells easier, be-

0 cause it gives the most for the

^ money. Sales come quicker, profits

^ multiply faster; your turnover is more
^ frequent. Dairy farmers are realizing
^ that the Viking is the machine they
A should buy. They are learning that ^
f§ it has greater capacity, greater skimming

p efficiency—that it saves them money on botl i

first and last cost—that it represents the ut-
* most in Separator Value.

[|
Get the Viking agency

P It's an asset. It's valuable in many ways,

p It carries business prestige. Over 2,000
agencies are already established and making

* money. Youcan'taffordiVC^T'toknowaboutit.
' Territory is going fast—write

H for our proposition TODAY.

Swedish Separator Company
Dept. 31, 515 So. 5th Ave., CHICAGO, ILL.

Large Stocks of Machines and Spare Parts carried at
Montreal. Toronto and Winnipeg

^ _ SALES /John Watson Manutacluring Co., Winnipeg
AGENTS ^Bert Conway, P.O. Box 33, Regina

V^KIN' CREAM 6
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New Head for Massey-Harris Co.

Following the death of Sir

Lyman M. Jones, president and
general manager of the Massey-
Harris Co., a meeting of the direc-

torate was held in Toronto on
April 25, when a reorganization of

officials was effected.

Thomas Findley, formerly vice-

president and assistant general

THOMAS FINDLEY

manager was elected president

and general manager of the com-
pany. J. N. Shenstone, formerly

treasurer, was elected first vice-

president, and C. L. Wisner, for-

merly secretary, elected second
vice-president. George Valentine

was appointed as assistant general

manager. A't an early age Mr.
Findley joined the forces of the

Massey-Harris organization, ad-

vancing rapidly through various

executive positions until he has,

for the past fifteen years or more,
been right hand man of the late

president. Sir Lyman M. Jones.

He has travelled extensively in

Europe in connection with 'the

business of the company, and has
a thorough knowledge of Cana-
dian conditions, both east and
west. Knowing the business of

his company in all its phases, both
manufacturing and marketing, he
is a man of broad outlook and
great creative ability. In every
respect he is eminently fitted for

the important position to which
he has been elected.

In private life Mr. Findley is an
ardent Presbyterian, prominent in

charitable and patriotic institu-

tions, while he has since its incep-

'tion been foremost in the adminis-

tration of the Massey-Harris Sol-

diers' Convalescent Home in

England. His only son is on the

firing line in France, having re-

cently returned to active service

after being wounded.

U.S. Winter Wheat Crop Poor

The extent of the winter wheat
crop in the U. S. is usually about
two-thirds of the entire wheat pro-

duction of that country. The
winter wheat area last autumn
was 40,090,000 acres, one of the

largest acreages ever planted.

Much of the crop had a bad start

and the acreage will be aban-

doned. The production of 430

million bushels shows a big falling

off with last year's lowest figure,

481,744,000 bushels. In 1915 the

winter wheat production was 673
million bushels. The condition of

the crop on April 1 was 63.4 per
cent of normal, compared with
86.2 the ten-year average. This
is the worst showing on record.

Are you considering the trailer

business this summer?

FOR PLOWING
AND THRESHING

BEAVER
STEAM
.COAL THE KIND THAT

DOES THE WORK

IMPLEMENT DEALERS
OUR OFFER MEANS MONEY TO YOU

ARE WE REPRESENTED IN YOUR TERRITORY?
IF NOT, GET OUR TERMS—AT ONCE

NORTH AMERICAN COLLIERIES, LIMITED
EDMONTON

Also Miners and Shippers of

"LETHBRIDGE IMPERIAL" and "PEMBINA PEERLESS"
DOMESTIC COALS

Branch Offices: WINNIPEG CALGARY REGINA

You Cannot Handle a Better Individual Outfit

than Cushman Light-Weight Combination Threshers

The 1917 Model

Tested and Tried in the Field—Leads in its Line

WE HAVE added many improvements to our 1917 model, and in sim-
plicity of construction and operation, also in quality of materials
and durability, we know that it stands alone in the combination

thresher field. Low cost of repairs, absolutely uniform speed, smooth running,
perfect balance, coupled with the ability to do good work under all con-
ditions, mean absolute satisfaction to the purchasers of Cushman Combination
Outfits. The frame of the 24x46 inch Separator is strongly and substantially
built, and is braced to stand all stresses and strains. And behind all is the
famous smooth-running Cushman Light-Weight Engine.

Every Outfit Equipped with the Famous
Cushman 2-Cylinder, Light Weight Engine

BUILT IN THREE SIZES:

8 H.P. with Straw Carrier and Hand Feed
1 5 H.P. with Wind Stacker and Hand Feed
20 H.P. with Wind Stacker and Self Feeder

DEALERS! The 1916 demand for these outfits
far exceeded the supply. Get your orders
in at once so as to ensure delivery,

THE rigid, strongly braced frame is equipped with a sliding base for regu-
lating the tension of the belt. Our system of bracing—together with the
smooth-running, light-weight Cushman Engine—eliminates vibration.

Separator is equipped with Automatic Grain Register when desired.
Cylinder has 62 teeth ; concaves and drums are of the best design. Revolving
straw decks give perfect separation of grain from straw. The shoe used cleans
grain so that it is ready to market. Our Elevator and Windstacker have
exceptional features that ensure efficient work, while the Self-Feeder is auto-
matically governed so that the Separator cannot be over-loaded.

NOW IS THE TIME TO SECURE THE AGENCY
FOR THE FAMOUS CUSHMAN BINDER ENGINE

CUSHMAN DEALERS HAVE NO SLACK SEASON. OUR AGENCY OFFER WILL INTEREST YOU

CUSHMAN MOTOR WORKS OF CANADA, LIMITED
Dept. E. a™iSra*s^EET, Winnipeg, Man. Distributing Warehouses: Toronto, Ont. and London, Ont.

Builders of High Grade, Light Weight, High Power Engines for General Purpose Farm Work
Exclusive Selling Agents for:Langdon Ideal Self-Feeders—Fanning Mills—Smut and Pickling Machines—Vacuum Washing Machines—LincolnGrinders—
Lincoln Saws—Incubators— Universal Hoists—Portable GrainElevators—Wagner Hardware Specialties—Mountaineer andLittleGiant Neck Yoke Centres
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Loading the Cars to Capacity
By F. W. FOX

Upon investigation, there seems

considerable justification for the

plea of the railway companies that

the present freight situa'tion could

be very considerably improved by

co-operation between merchants

and the 'transportation interests.

Much more tonnage, for in-

stance, could .be handled with the

existing locomotive power and

terminal facilities if cars were

loaded to capacity instead of

being so often only two-thirds

full. In the old days, when traffic

was lighter, it mattered less to the

railroads if a shipper did not use

all the space he paid for—^'the loss

was his. Nowadays the extrava-

gance of one shipper may cause

delay to others, owing to the

limited amount of locomotive

power and terminal facilities. The
shortage is not so much in equip-

ment as in train crews, and labor

in the yards and round houses.

The Full Carload

Anything which can help to se-

cure quicker clearance and freer

movement in the yards, helps to

speed up the movement of freight.

lem if in placing orders consignees

would order enough to fill a car

to capacity instead o'f the mini-

mum, which very often does not

represent more than half a car-

load.

Cars Carry More
The question of the capacity of

cars is itself the subject of inves-

tigation. The standard of load-

ing grain, for instance, has

Capacity ni Tons

^ Contents 15-4 Tons

no o o oo_
The 1907 average car

The car capacity increased 5.8 tons

Another drawback -to the econom-

ical movement of freight is tha't

a great many consignees order not

the full carload of freight, but

merely the minimum allowed un-

der the classification. It would

materially help to solve the prob-

SCREW JOINT
WELL CASING

Reduces the 'Cost

of Lining Drilled

Wells.

Sizes 3 to 6 inches.

GALVANIZED

A READY SELLER WHEN ONCE INTRODUCED
WRITE TO-DAY FOR FULL PARTICULARS AND PRICES

Winnipeg Ceiling and Roofing Co., Limited

P.O
Manufacturers oj Sheet Metal Building Goods and Farm Specialties

Box 3006 F.I. 2 Winnipeg, Man.

The 1915 average car

The contents increased 3.0 tons

remained the same for many
3'ears, but improvement in the

construction of cars has gone on

steadily, so that the modern

freight car can bear stresses

greatly in excess of what was pos-

sible twenty years ago. The re-

sult is that there is prospect of

considerably increasing the load

line on quite a large proportion

of freight equipment, thus increas-

ing the train capacity without re-

quiring additional train crews.

Grain cars rated for 80,000 lbs. are

found capable of carrying over

90,000.

It has been figured that if the

average load could be increased

on Canadian railways in 1917 by

five times over tha't of 1915, this

would be equivalent to 54,800 add-

itional cars, requiring no addi-

tional locomotives or man-power.

Additional Cars—Without
Building

Some pertinent figures in this

connection are shown by the rail-

way statistics of 'the Dominion.

The first year for which figures

are available is 1907, the last year

1915.

In 1907 the total tons freight

carried one mile was 11,687,711,-

830. In 1915 this had increased

to 17,661,309,723, or 51.1 per cent.

The aggregate capacity of

freight cars (in tons) had in-

creased by 131.4 per cent, and 'the

total number of freight cars from

105,540, in 1907, to 201,690, in

1915, or 91.1 per cent increase.

The illustration herewith shows
the situation very clearly. From
1907 to 1915 the car capacity in-

creased 5.8 tons ; the contents in-

creased only 3 tons. Forty-eight

per cent of the additional car ca-

pacity provided was not used.

To remedy the existing car short-

age and improve freight condi-

tions, loading 'the car to capacity

should afford the solution. In-

creasing the average car load to

23.4 tons, or 5 tons more than dur-

ing 1915, would be equivalent to

placing 54,800 additional cars in

service upon our Canadian rail-

roads.

Light bulky articles should be

loaded to full capacity of cars.

Heavier freight should be loaded

to the maximum carrying capac-

ity authorized—^which is 10 per

cent in excess of stencilled capac-

ity.

The Canadian railroads urge

the men connected with the manu-
facture, storage, shipment and sale

of farm implements and machin-

ery to co-operate with them in an

endeavor to increase the existing

carrying capacity of Canada's

available rolling stock. This can

be done by capacity loading.

BELL AUTOMATIC STOOKER NEWS
NEW MACHINE SAVES WORK OF STOCKING GRAIN Transcona
:ram," Reprint from "Manitoba Free Press" Reprint from "Canadian Farm Im-

AugUSt 25 1916
This is to certify

that I drove the binder
on this date while cut-
ting part of my crop^
with the Bell Automatic
Stooker attached to it,
which under my own
operation and without
any interference, set
up the stooks shown on
the motion picture
taken by Mr. Kershaw
of the Wonderland
Theatre

.

I consider that there
is a great future for
this machine in the mar-
ket of Western Canada.
(Signed) C. ALBERT.

Reprint from "Winnipeg Telegram,

Oct. 17th, (1916.

"While Grovernments were wrest-

ling with tlhe piroblem of securing

labor for harvesting, am Elmwood

man set to work and devised a

means whereby labor for this task

is reduced to a minimum. This

man is H. G. Lancashire, of Coburg

Ave., Elmwood. He has patented an

AUTOMATIC GRAIN STOOKER
which takes the sheaves as they

leave the binder, arranges them in

bundles and automatically stocks

them. fThe machine was success-

fully tried out on Mr. Albert's farm

at Transcona where motion pic-

tures were taken. Members of the
Provincial Government and several

civic officialsi witnessed the picture

•shown on Monday night and com-

mented favorably thereon. The

machine requires only one man for

the dual operation of cutting and
stocking."

FOR FURTHER
PARTICULARS WRITE

Reprint
Sept. 19th, 1016.

"It has long been a puzzle to

Western Canadian farmers to find

sufficient help at harvest time.

This difficulty seems to be nearing

its solution. It is evidenced by the

film which was shown at Wonder-
land last night and taken by Mana-
ger Kershaw himself. The picture

shows the latest step in labor sav-

ing farm .machinery and takes the

form of an AUTOMATIC GRAIN
STOOKIING IMPLEMENT. Tlhe

film is remarkably good and depicts

the maohinle in actual working
operation' in the harvest field. It

is attached to a binder and receives

the bundles after they have been

cut and tied. One sees the bundles

leaving the binder and being auto-

matically conveyed to the machine
Iwhich isi upset leaving a perfectly

formed stook on the ground. The
whole operation is perfcrmed with-

out manual help with the exception

of the teamster in charge of the

binder. The picture was taken on

the farm of Charles Albert, Trans-

Repr
plements," November, 19Ii6.

"Recently Pantages Theatre,

Winnipeg, showed moving pictures

of the <Bell Automatic Stooker in

operation upon the grain fields near

Winnipeg. This machine is the in-

vention of H. G. Lancashire, of

Wdnnipeg, and is being put on the

market by the Bell Automatic
Shocker Coy., of which H. Bronfman
is President and W. Jones, Vice-

President. The machine was de-

veloped by 'the Christiansen Har-
row Works, Winnipeg, and was first

tried on the farm of Mr. Boulton
near Russell, Man., in 1915. It is

stated that the principles of design

were correct, but that more stren-

gth was required, consequently the

machine was rebuilt and tried this

year in the Dakotais, where report

says it did very satisfactory work.

It was tried out again this fall

where observers claim it did very

good stookinig. Tihe iChrisitiansen

people are confident that they have
got the right machine and are pre-

paring to produce models for next

year's hjarvest trade.

THE BELL AUTOMATIC SHOCKER LIMITED, WINNIPEG
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The Fit of the Plowshare

The Mqline Plow Co., Moline,

111., recently published a booklet

dealing with the genuine plow-
share as compared with the "du-
plicate" share. While the main
argument is directed toward the
quality of the shares made by 'the

company, there are pertinent rea-

sons which will apply to the
shares produced by all legitimate

plow manufacturers.

The booklet contends that be-

cause a share will go on a plow
bottom is no reason to believe that
i't will reinstate that plow to its

original state of perfection. It

must not only go on, but must fit

properly, give the correct angle,

correct suck and correct landing,

or it will mar the work of the
plow and detract materially from
i'ts excellence. The maker of the
plow is interested in producing
such perfect repair shares that
their use will prolong the perfect
work of the plow and build up a
lasting reputation for quality and
excellence of production.
An extra share, to be perfect,

must go on the plow bo'ttom snug-
ly, and when on and firmly bolted
to place must have the proper
suck and the proper landing in

order to bring the bottom to its

original correct lines.

To insure this result a large

number of extra shares in process
of manufacture in the shop of the

legitimate plow maker, are tried

each week on pattern plows main-
tained in the shop for that pur-
pose. This makes it possible to

create duplica'tes at all times, and
to instantly detect any difference

resulting from the wear of dies

and templates, and compels the
upkeep of dies and templates in

order to continue the perfect fit.

It is contended that the crucible

soft centre steel used in the manu-
facture of duplicate shares is ham-
mered and rolled from a large in-

got to the standard implement
slab thickness. The result, says
this company, is that the constant
rehea'ting carbonizes and makes
very brittle the soft centre lamina-
tion of the share. I

The Personal Equation

Let us not deceive ourselves
about this. Normal beings choose
their own destination and write
their own passports. There is

not one in all the crowded ranks
of failure who is not—or was not
—a potential success. Not all can
scale the loftier summits, of
cour&e ; but everyone can rise.

Lady visitors have one kind of
foot-and-mouth disease

!

DEEP
WECL PUMPS
We have made a special study of

the deep well business. We thor-
oughly know the needs of western farmers and
western dealers in this respect. Our line of deep

well supplies is built with western re-
quirements foremost in mind. We carry
complete stocks of deep well pumps,
cylinders, pipe, well casing, pump rod,
and other deep well supplies. The goods
are made in Canada. They are the best
values you can get in this country or
any other country.
Our goods are right, our prices low, our

service prompt. It will pay you to do business
with us. Order from us. Order from us by
mail or through our salesmen. Send to-day for
catalogs, if you have not seen them.

Built in the Factory to Make Good in the Field
The P&O
Little Genius
Tractor

Plow

JJ? f^'Tt^'
^ pleasure to plowmen to witness the manner in which the P & 0 Little Genius

n^X\^i!u"^^^^ water-naturally. The tJJSbL which ^ploXan
ntnl r!n^,f ^ 1 ^ ^^""^ ^" ^^en anticipated by the builders of the P & 0

ThT^ias'ofi: pir^ T fm n'^Jho\;-lt'7^ PTTl^^'g^ '"^"'^-r ^^^^^ ^"^'^ ^^^^^

"^^ThL^alJ'^f fj^ ^ 0^1^ i
'^^

' into the soil an'^a lt ro Is from t?eir p LS^^^ ".^ '^''''^'^ ^"ck their nosesirom rneir polished mold boards into perfectly turned furrows. And it continues
to roll until the operator again pulls the trip rope. Hour
in, hour out, day in and day out, the P & 0 Little Genius
goes right on making good, and making friends.

And more plowmen every day are specifsring the P & 0
Little Genius for use with their light tractors. Remember,
your tractor cost several times the price of a plow, but it
depends a great deal on the plow as to whether your tractor
will make good.

LittleGenius

MADE BY

Parlin & Orendorff Co.
CANTON, ILL., U.S.A.

Play it safe—the P&O
LITTLE GENIUS has
won thousands of vic-

tories and has never

been defeated.

SALES AGENTS
International Harvester Co. of Canada, Ltd. ca*nad7

Winnipeg Brandon Regina Saskatoon Yorkton N.BatlWord Eslevan Calgary Edmonton Lethbridge
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Binder Twine^Prices

On April 9 the International

Harvester Co., Chicago, announ-

ced their prices on binder twine,

these prices applying only to ac-

cepted orders on file, and not ap-

plying to future orders. The
company state that prices will be

given for additional or new busi-

ness at a later date. On April 14

the Plymouth Cordage Co. an-

nounced their prices for orders

on file which are identical to

those of the International Har-

vester Company.
Taking into account the base

price quoted at Chicago, prices

at Winnipeg would approximate

as follows, on less than carload

lots:

Sisal 16^
Standard 16^
Standard manila (550

feet) 17

Manila (600 feet) .... VJ^/z

Superior manila (650

feet) 18 14

Pure manila (650 feet) 19

The usual allowances are made
for larger quantities. It is stated

that the volume of orders accept-

ed before prices were published

by the harvester organization

covers nearly as large a tonnage

as the company sold during 1916,

both in the United States and

Canada. The prices set were

based on the company's average

fibre cost up to date of announce-

ment. Prices on orders 'taken

from April 9th on will be based

on the current price of fibre. Sisal

fibre now stands at 16>4 cents per

pound, New York.

Compared with last year's

prices, the prices shown indicate

approximately the following ad-

vances : Sisal and standard, 6%
cents ; on standard manila, 63^

cents ; on manila, 5^ cents on su-

perior manila, 5^ cents; on pure

manila, 6^ cents. It would seem
evident that all the twines run-

ning longer than 500 feet to the

pound are cheaper per foot than

sisal or standard'. In 'the manila

fibre market, prices have been ad-

Get Behind The Outfit That

r Delivers The Goods -s

A Fairbanks-Morse combination outfit will thresh your

customer's grain when it is ready. It threshes clean—saves

all the grain and is easily operated.

The Sturdily Constructed Separator
has steel body, massive shafts and liberal bearings. The stout braces, the

choice hardwoods and the excellent workmanship unite to make this—the

Better separator.

Observe the extra width of body—46 inches. The wide decks, wide

shoe, wide sieves, make for clean and thorough work.

Power! AU^iThat IsiWanted—And More!
A 20 h.p. Twin Cylinder Engine, drives the 24 in. x 46 in. machine with

Self Feeder, Wind Stacker and Automatic Register. For hand feed the

outfit is powered by the famous 15 h.p. "Z." Both are horizontal engines

—

both burn cheap kerosene—with smooth throttling governor, magneto
ignition and friction clutch pulley.

Sell this 24-in. by 46-in. Thresher mounted separately,

to those who already have 10 or 20 h.p. tractor or larger.

The Canadian Fairbanks-Morse Co., Limited
SASKATOON WINNIPEG CALGARY

Costs Less to Operate—
Runs on Cheap Kerosene

vancing recently, and the supply

for immediate delivery is prac-

tically exhausted. There is a

difference of 2^ cents between

sisal and manila. Sellers are ask-

ing 19 cents for manila fibre for

May-June shipment. Press re-

ports state that the farmers' or-

ganizations in Western Canada

have already sold 2}4 milUon

pounds of twine, and that they

have contracted for seven million

pounds—twice the quantity sold

by them during 1916. During

the months April to December,

1916, Canada imported binder

twine to the value of $6,414,588.

Massey-Harris Service

The Massey-Harris Co., Tor-

onto, have published three very

appropriate leaflets dealing with

the service rendered by this

well-known company. No. 1

deals with the value of perma-

nence, how from a small start, 70

years ago, the organization has

grown to its present importance

in the implement supply industry.

Quality of the goods produced

is emphasized.

The second leaflet represents

the value of the local agent as a

means of service to the Massey-
Harris customer—how a helping

hand is always near the user of

Massey-Harris implements. A
strong espousal of the local agent

is voiced in this leaflet. The last

of the series shows 'the impor-

tance of the repair service ren-

dered by the company—the huge
value of repair parts which are

kept so that the customer may
have no delay in procuring extra

parts on the shortest notice.

These leaflets should be greatly

appreciated by the farmer and
should be to the benefit of agents

for the Massey-Harris Company.

respect. Only a limited number
of these machines will be pro-

duced for the 1917 harvest, the

plant concentrating on the pro-

duction of plow and harrow at-

tachments.

The new catalog shows how
these attachments are the result

of twenty years' application and

development. It fully illustrates

and describes the various ma-
chines, the plow packers which
are attachable to any plow, and

the harrow attachment, which, it

is claimed, pays for itself on the

first 50 acres the farmer plows.

Further lines shown are land

packers for horse or tractor use,

all packers being equipped with

patent hollow axles which ensure

steady lubrication and light draft.

All-oak boss harrows, channel

steel harrows, flexible harrows

for engine use, harrow carts, sub-

surface and mulcher packers are

other lines shown in this interest-

ing booklet.

Copies of this catalog can be

procured by interested dealers

who address The Bell Automatic
Shocker, Ltd., Austin St., Winni-

peg. It should be a handy book-

let for the files of any dealer.

A New Farm Implement Catalog

We are in receipt of a new im-

plement dealers' catalog, pub-
lished by the Bell Automatic
Shocker Co., Winnipeg, which
concern has succeeded the Chris-

tiansen Harrow Works, manufac-
turers of the well-known Chris-

tiansen plow packer and harrow
attachments. These lines, it is

announced, will only be sold

through the trade.

While specializing in the pro-

duction of the Bell Automatic
Stooker, the newly organized

company will, with considerably

increased factory facilities, con-

tinue to produce the Christiansen

line. The Bell Automatic Stook-

er underwent stringent tests in

the harvest fields of both the

United States and Canada last

year, and the company state that

they have found it thoroughly

practical and efficient in every

Aspinwall Patriotism

The Aspinwall Mfg. Co., Jack-

son, Mich., manufacturers of po-

tato machinery, announce their

recent offer to the U. S. govern-

ment, for government use in

government controlled land, of

their line of potato machinery, at

cost price. This, the company
state, is their way of "doing their

bit" to develop a greater potato

acreage, which is of vital nces-

sity. The patriotic spirit show by
this company is being emulated

by many other concerns in the

United States.

British Imports of Farm
Machinery

In connection with the prohibi-

tion on the import of agricultural

machinery in Great Britain, the

Board of Trade announce that the

intention is to control the im-

portation in order to ensure that

the machinery it is desired to im-

port is of the right type, fulfils the

most useful purposes, and is dis-

tributed over the country in the

districts where it is most required.

Applications for licenses will be
considered by the Department of.

Import Restrictions, 22 Carlisle

Place, Westminster, London,

S.W., if previously approved by
the Director of Agricultural Ma-
chinery Branch, Ministry of

Munitions, Hotel Victoria, Lon-
don, to whom importers should

first apply, giving full particulars

of the machinery they desire to

import.
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Drlvlnq NafI Into Tire Trested with Kor
Ker Purcture Cure. This is the stronoert
proof any one can asl< and wiil convince
the most skeptical.

DEALERS ! HERE'S A PROFIT

YOU NEVER
HAD BEFORE!
Get the Agency for

KOR-KER
PUNCTURE

CURE
LOOK AT THE TEST! KOR-KER

DOES THAT—AND IVIORE

Why Every Autoist Wants Kor- ker
Five years' practical tests have proven Kor-ker a supreme success.
Motorists have tried Kor-ker out and found it's made good
under the most severe tests.

Kor-ker seals punctures instantly and permanently.
It ferrets out and stops slow leaks.

Kor-ker prevents under-inflation—you dealers know what that

means to the Ufe of a tire.
—

_

Kor-ker is a preservative of rubber.

We guarantee it will not injure tires, but on the contrary give
them longer life.

For years men have tried to find a puncture cure

—

and now
we've got it.

By selling Kor-ker in your district you can make big, hberal profits.

Just make us prove to you that Kor-ker is the one perfect puncture
cure. Ask us for dealer's booklet and our money-making proposition.
Don't delay. Someone will sell Kor-ker in your town. Address:

KOR-KER SALES COMPANY, LIMITED
902 CONFEDERATION LIFE BLDG. WINNIPEG, MAN.

THE SECOND LINE OF DEFENCE
BEHIND the soldier—behind the manufacture of war supplies—stands the

Canadian Farmer. His individual duty is to increase agricultural pro-
duction—and that without available man power. The solution of greater

agricultural production is more farm machinery. This year—the decisive
year—not a head of wheat must be wasted. Every kernel is required- every
acre must be harvested at the lowest possible cost. This can only be done by
the use of .> j

STEWART
SHEAF LOADERS
Our loaders save extra horses, and save extra help,

man does the work of a gang of hand pitchers.
They multiply man-power, and absolutely
clean the fields. They are the artillery sup-

porting our national second line of
defence.

SAVES

MEN,

TEAMS,

TIME

AND

MONEY
LOWERS THE

COST OF HARVESTING

Don't Delay: Line Up Your Demand—NOW
Send us your contracts and ensure delivery. Our Loaders save $15 to .130

daily during harvest. Hundreds of farmers testify to that fact. Let us show
you what the Loader did for them.

We manufacture a full line of high grade Separators for light tractor use;
or a's combination outfits. Ask for particulars and prices.

THE STEWART SHEAF LOADER CO., LTD.
470 MARTIN AVENUE WINNIPEG, MAN.

Leaders in Quality,

Style and Reputation
^ carriages, Brockville, Canada

"ONE GRADE ONLY AND THAT THE BEST"
Canada's Standard Vehicles

The fathers of your customers used McLaughlin Vehicles ; their sons maintain
an insistent demand. Handling this line, the prestige of years brings you
Big Buggy Business. It's an asset you cannot overlook.
Our No. 542B Auto Seat Top Buggy, shown herein, is a job you can sell against
any competition. Standard Sarven wheels; new parallel twin reach; extra
long springs, 15-16 inch low arch axles. Body 24x56 inches, indestructible
type. Roomy, comfortable Seats. Painting—body black; gear—black, green,
red or carmine. Finely striped. All leather trimming—extra deep cushion-
mg. Special automobile, quick-remove top.

Interested? Send a Letter—To-day

They Want a Simplex—Farmers, Stock Raisers,

Dairymen, Merchants, Tradesmen, Liverymen

FIVE MODELS—Capacities from 1000 to 2000 lbs.
Save wear and tear on the automobile. Sell in town and territory. The short-turn design
IS found only on Simplex Trailers. Frictionless bearings. Quick-shift hitch-ball and
socket. Solid or Pneumatic Tires. Ask us for full particulars and agency offer.

The Canada Carriage Company, Ltd.
156 Princess Street .. Winnipeg, Man.

Stocks Carried at
:

WINNIPEG SASKATOON MOOSE JAW CALGARY EDMONTON
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The World's Wheat Production

Pessimists declaim that the

Avorld is in danger of stairvation,

but a study of statistics seems to

contradict that theory. The aver-

age annual wheat production in all

countries is around four billion

bushels. This can be enormously

increased in two ways: First, by

growing more per acre ; second by

bringing under cultivation lands

which have produced so far only

wild grass. Hunger pinches or

general food shortages need only

be temporary.

Of the four billion bushels in

round numbers, 'the United States

produces one-fifth, or 800,000,000

bushels. Russia in Europe con-

tributes about the same amount

to the world's bread supply.

'Asiatic Russia and Australia pro-

duce only about 100,000,000 bush-

els each, and Canada 300,000,000

bushels.

Without an increase in average

production per acre, the United

S'tates is capable of producing at

least two billion bushels of wheat

annually ; Canada, one billion

;

AustraHa, Yz billion; European

Russia, two billion; and Asiatic

Russia anywhere from 2 to 6 bil-

lion bushels. In many other

countries, such as Argentine, pro-

duction could be proportionately

increased.

In other words, by more prac-

tical and scientific farming, and

by the greater use of modern farm

machinery, the world's production

of wheat could be conceivably

multiplied by three—and without

sacrificing the acreage of other

crops. Man may starve, but not

if he increases production by the

use of machinery.

A State Implement Factory in

Australia

A state implement works, we
believe the only institution of the

kind, carried on by the govern-

ment of West Australia was es-

tablished in 1912. The idea behind

the project was to cause importers

and dealers in that state to reduce

the prices of machinery to the con-

sumer — who alleged that farm

machinery prices were too high.

It is an interesting fact to note

that now the Westefn Australian

government, after five years' ma-

chine manufacture, concede that

an erroneous view was held as re-

gards machine prices, while the

results aimed at have not been

achieved, for machine prices are

as high as ever.

The reasons for high prices of

machinery in West Australia

were, of course, freights from the

implement producing centres of

the world to Austraha. A long

time was required for the ship-

ment of goods, which on receipt

met an importation tariff of from

10 to 30 per cent. As in Canada,

the expense of clearing land and

the high cost of implements made
extended credits imperative. Three

yearly payments are almost the

rule in West Australia.

On the other hand the govern-

ment, seeking to develop by the

most rapid means possible the re-

sources of the land, has offered in-

ducements which have led many
men without capital to take up
farming, making long credits

necessary. The expenses attach-

ed to selling goods, settling ac-

counts and providing for bad

debts have consequently further

increased the cost of farm machin-

ery

After four years of effort the

State Implement Works have

failed 'to lower prices for farm

machinery. The accounts for

1915-16 show that the capital in-

volved in the project was $1,456,-

343. This capital was provided by

the government, and prior to 1916

no interest was charged. The loss

on the works last year was $128,-

870. In 1916 the value of the

implements sold amounted to

$360,555. These include culti-

vators, moldboard plows, disc

plows, fertilizer disc drills, wind-

mills, chaff cutters, tooth har-

rows, rakes, winnowers, and strip-

per harvesters. For this season

the works are concentrating
j

chiefly on stripper harvesters, .

|

while a few imported lines, in-
|

eluding a binder, are sold.

Some 250 men are employed,
j

the highest wages paid mechanics

being $3.35 a day. Forty-eight

hours a week are worked. De-

spite the fact that the government

manufacture of implements in

Western Australia has not been a

paying venture, other states in the

Commonwealth are investigating

this plant, which is located at

Freemantle, with a view to insti-

tuting similar factories. The West
AustraHa government was the

first government in the Empire to

inaugurate a farm machinery

plant, and it is significant that it

has not been a financial success.

While it labored under consider-

able difficulties in the way of ob-

taining raw materials, it is ques-

tionable whether such a venture

by any government would justify

i'ts existence.

Peddlars' License Law in Kansas

The implement dealers of Kan-

sas have been largely instrumental

in amending legislation affecting

the sale of goods by peddlars in

that state. Peddlars outside the

limits of any incorporated city in

the state pay an annual tax of $25,

those with an automobile or sell-

ing by samples $50. The tax does

not apply to persons who have re-

sided in or done business con-

tinuously in the county in which

they work for a period of one year

preceding 'the time of sale, or to

persons selling at wholesale to

merchants ; or to persons selling

fresh meats, fruits, farm products,

trees or plants exclusively.

Regret to report that the booze

business is not what it used to

be, but the sale of patent medi-

cines is on the increase.

HERO GRAIN TANKS and FANNING MILLS
TANKS IN SIZES

125 and 150 Bus. Capacity

HERO Tanks are made of selected, well-

seasoned lumber. Tops capped with 2-

inch strip. Extra heavy hottom. Strong

angle iron knees lyi x lyi x Ys inch.

Lined with hardwood. Angle iron joint

between sides and bottom . ensures flax-

tight construction. Braces are adjust-

able to overcome sagging—an exclusive

feature. Owing to design of knee, tanks

will nest more to a car than those of

any other make. Specially strong construction. Large

stock on hand. We can fill your orders on shortest

notice. HERO Tanks are profit-builders for the dealer.

Ask for Particulars and Agency Offer

IN THREE SIZES

24, 32 and 48 inches

THE NEW IMPROVED

"HERO"
FANNING MILL-

THE BEST MILL ON THE MARKET

"HERO" Mills have a reputation that brings you
repeat orders. The new "HERO" No. 1 size has 48
inches added screen capacity, the No. 2, 64 inches
over the original model. Divided curtains between
sieves let oats slide through, and prevent "tailing-

up." A^l screens are interchangeable; perfect
adjustment for blast. Strongly built, we guar-
antee the New "HERO" to clean more grain and
do better work than any mill sold.

We are ready to receive dealers' contracts. Our
company is newly organized, and we guarantee
|prompt shipment of all orders from dealers. Write
us at once.

DEALERS: DECIDE NOW! BIG PROFITS AWAIT YOU

Hero Manufacturing Company, Ltd.
(UNDER NEW
MANAGEMENT) WINNIPEG, MAN.
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Fairbanks-Morse Threshing
Machinery

One of the most remarkable
features in the Western Canadian
farm machinery field has been the
rapid development of the individ-
ual or combination threshing ma-
chine and the small separator.
The possibility of threshing at
the right moment appeals to
every farmer, while these outfits

i

supply him with an engine which
i is adaptable to his power require-

ments the year around.
It is obvious that the size or

style of outfit will largely depend
upon individual preference and
local conditions. A very com-
plete range of these outfits is

shown in a special catalog on
threshing machinery just issued
by the Canadian Fairbanks-Morse

I Co., Winnipeg. The different ca-

}
pacities of the Fairbanks-Morse
outfit offers a wide selection. For
a capacity of seven hundred to a
thousand bushels per day the
Fairbanks - Morse 24-46 Junior
Separator is applicable. Should a
larger capacity be desired a 24x
46 standard separator is shown.
These separators are ideally suit-
ed for use with any tractor the
dealer's customer may have.
As a means of all round farm

power, the catalog illustrates the
Townsend twin cylinder kerosene
'tractor, a strong machine of
simple design, weighing 5,500
pounds. Producing 10-20 h.p. or
12-25 h.p. with the larger design,
this tractor drives either the 24-46
Junior, or the 24x46 standard sep-
arator—with 16 -bar cylinder.
Both separators are fully equip-
ped Avith self feed, wind stacker
and automatic register.

Full constructional details and
clean cut illustrations are given
of both the Junior and Standard
separators. The descriptive mat-
ter is clearly and concisely writ-
ten, so that the dealer can get the
strong selling features of the
goods at a glance.
The second section of the cata-

log describes the Fairbanks-
Morse 15 h.p. Combination
thresher, comprising the Junior
Separator with hand-feed tables,
wind stacker and plain high load-
er or automatic register. The
frame is of 7-inch channel steel,
and the motive power is the well
known 15 h.p. Fairbanks-Morse
type "Z" kerosene engine. With

!

the exception of the engine, every
part of this outfit is manufactured
in Winnipeg,

j

The 20 h.p. Fairbanks-Morse
Combination Thresher is driven
by a 20 h.p. type "Z" engine, and
has a 24x46 separator, with self-
feeder, wind stacker and auto-
matic register. The feeder is the

I

well-known Langdon type, the

I

register a "Hart." Sectional de-
• tails of the feeder are shown, also

the cylinder assembly of the F.-

M. standard separator. This com-
pany produce separators in five

sizes: 20x42, 24x46, 28x50, 32x56
and 36x62. Dealers interested in

combination threshing outfits and
separators for individual use
should benefit by writing the
Canadian Fairbanks-Morse Co.,

Winnipeg, for a copy of this very
interesting catalog.

Trade Journals Co-operate

In the United States the trade
journals, especially those connect-
ed wi'th the farm implement in-

dustry, are giving their active

co-operation in both an editorial

and free advertising sense to the
U S. government in its war activi-

ties. The President's appeal to

the nation appeared in full in all

implement trade publications in

that country. It is heartening to

see our contemporaries getting
into the game this way. "More
power to them. "U. S. and "us"
spell the same and mean the same
thing 'these days. The National
Implement & Vehicle Association
as a body has tendered its services
to the U. S. Government in any
capacity in which it can help.

CERTAINTY IN

THRESHER BELTS
Both Dunlop "Prairie" and Dunlop "Reliance" are made ofa special high-grade duck. A superior rubber friction welLthe phes firmly together, and a very tough, wear-resSrubber face ensures a ready pulley grip Because of thif
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DUNLOP
THRESHER BELTS

"PRAIRIE" & "RELIANCE"
l«?5,,3oijWe security these brands are stitched veryclosely with vulcanized thread by an improved method, whi^

sinks the stitches to avoid a lumpy surface. This is the

PmIuJ.T ^'^^V-'
'^'^ '^0°^^' evenly-balanced faces

Practically all stretch is removed during the manufacturing
process so that the constant adjustmert of the enrine toWW proper tension is not necessary as in the case ofleather or canvas belts.

Both of the above brands of Belts are regularly suDplied
endless and stitched, unless otherwise ordered

supplied

Dunlop Canvas Thresher Belts and Dunlop AgriculturalHose are conspicuously upholding the reputation of the "TwoHands' line of Rubber-made Goods
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Dunlop Tire & Rubber Goods Co., Ltd.
Head Offices and Factories: TORONTO

BRANCHES:
Victoria, Vancouver Edmonton, Calgary, Saskatoon, Regina, Winnipeg. London.

Hamilton, Toronto, Ottawa, Montreal, St. John, N.B., Halifax

Klf^fo?Sir!^"= CANADA BLOCK, 354 DONALD STREET

?ASATn?fM np^^,r^.J^^ " ™ CORNWALL STREET
SASKATOON BRANCH: 311 TWENTIETH STREET, EAST
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U.S. Getting Busy

Our Allies across the interna-

tional boundary are getting busy

now that they have entered the

war. A whirlwind campaign of

national preparedness is under

way. Four great fundamental

problems are being considered:

Production and labor; distribu-

tion and prices; economy and

utilization, and effective organ-

ization. As in Canada, the poor

old farmer is being preached at;

is asked to do his best and pro-

duce more. Mobihzation is being

shown, not only in a military

sense, but- mobilization of all

available service, of federal and

state departments of agriculture,

colleges of agriculture, press co-

operation, banks, commercial or-

ganizations, etc.

Every ef¥ort is being made to

increase the food supply of the na-

tion, for it is fully reaUzed that

the Allies look to the United

States for a large part of their

food supply in the immediate fu-

ture. Live stock and dairy pro-

duction, farm labor and a thor-

ough survey of the food resources

of the country are being consid-

ered.

It is suggested that the govern-

ment, in conjunction with other

bodies, should take steps to facili-

tate the supply of farm imple-

ments and machinery, particu-

larly of seeding and harvesting

machinery, while steps should be

taken to secure the preference

movement of freight shipments

of machinery, seeds and fertili-

zers.

All this is very necessary, for

the six million American farmers

have one hundred million to feed

at home, and many millions

abroad waiting for what they

produce. The recent census of

tractors taken by the U.S. gov-

ernment has an idea behind it.

It is safe to say that the U.S.

Department of Agriculture i

going to exert, in several different

directions, its influence on behalf

of tractor expansion. One angle

of the situation is the proposal

that the government develop

ways and means of assi-Sting

farmers to add tractors to their

farm equipment.

On the other side of the ques-

tion, it will be impossible for the

manufacturers of implements and

machinery in the U.S. to supply

the demand for machinery unless

they are able to obtain prompt
deliveries of material. Factories

state that the demand for tractors

and tractor plows already is away
ahead of the supply, not because

of the limitations of factory ca-

pacity, but because the supply of

raw materials—notably steel—is

lacking. Manufacturers are ex-

periencing the greatest difficulty

Advertising to the Dealer

THE OFFICIAL ORGAN OF THE

INTERPROVINCIAL RETAIL IMPLEMENT DEALERS' ASSOCIATION
AND

SASKATCHEWAN RETAIL IMPLEMENT DEALERS' ASSOCIATION
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Established in 1904 and Published Monthly by

Canadian Farm Implements, Limited
F. D. BLAKELY, Manager ^- ^- Thomson. Editor

811-12 Confederation Life Building Telephone Main 518 Winnipeg, Canada

SUBSCRIPTIONS

$1.00 per year in Canada; Foreign $1.25 per year. Single Copies. Ten Cents

ADVERTISING
Rates Made Known on Application

Change of Advertising Copy should reach this oflSce not later than the 26th

of the month preceding issue in which insertion is desired.

CORRESPONDENCE
Solicited on all matters pertinent to the implement and vehicle trade. As an evidence

of good faith, but not necessarily for publication, every correspondent

must sign his name. We reserve the right to edit all matter

submitted but do not undertake to endorse opinions

expressed by correspondents.

Member Western Canada Press Association

Entered in the Winnipeg Post Office as second class matter

WINNIPEG, CANADA. MAY, 1917.

in getting deliveries of both steel

and malleables so that the pro-

duction of labor-saving farm ma-

chinery, already hampered, prom-

ises to become acute. Manufac-

turing interests in the United

States are asking the federal au-

thorities to require rolling mills

and foundries to furnish the

manufacturers of farm machinery

with their reasonable require-

ments, in preference to filling

orders for manufacturers whose

product contributes only to the

luxury or convenience of the

nation.

It seems evident that it is futile

to expect increased agricultural

production unless the farmer can

obtain machinery for his work,

and we do not doubt that the

United States federal authorities

will take measures to ensure the

manufacturers of farm machin-

ery a supply of raw materials so

that the very essential output of

labor-saving implements may be

in no way hampered.

Know What You Are Doing

Let no dealer be deceived by

doing a lot of business. Every

man ought to know what he is

doing; he must stop guessing and

have definite records of his busi-

ness transactions. Compare costs

of this year with last year. Take
your expense items, one by one,

and tackle 'them with a view to re-

duction. For example, how much
do you pay for interest, and is it

too high because you have too

much money tied up in stock or

in customers' accounts.

"Rent—try to do more business

in the same space—make each

square foot of your space most
productive. Give the s'tore a

chance to sell goods for you.

Light, heat, power-—small wastes

to be sure, but worth looking

after. Discounts—-half of your net

profits ought to be made in this

one item. Collections—no profit

is made till you get in the money.

Maybe you have been a trifle lax

in this respect. Salaries—how do

your employees use their time?

Do they make it earn money for

you ? Which ones are doing

best? Don't guess—have records

that will tell you. Which branch

or branches of your business are

carrying the load? Find out and

make the others earn or throw

them out.

Know your expenses down to

the last notch above stinginess.

Keep your sales up. Look out for

the little leaks—a dollar or two
now and then—-which takes such a

big slice out of the net profit.

A National Calamity

E. Larsen, a Norwegian agri-

cultural engineer, looking into

power machinery methods in

America, reports 'that there are

only two tractors in Norway.
Wouldn't it be Hades for Nor-

wegian agricultural production if

half the tractors in the country

got stalled! The t'other might

strike in sympathy

!

In the brain of those who adver-

tise to the retail dealer there is,

in some cases, an erroneous con-

nection between consumer and

dealer advertising. The average

consumer publication, such as the

farm journal, makes its strong

feature in i'ts large circulation in

the territory which the advertiser

wishes to cover. The advertiser,

unconsciously perhaps, is, when
considering the question of adver-

tising, influenced by large circula-

tion. Yet in any one territory,

owing to 'the number of farm

journals now in circulation, there

is a large amount of duplication in

circulation ; the same advertise-

ment is presented to the consumer

from two or three publications.

This overlap cannot exist in the

case of a single trade journal serv-

ing the dealers in a given area.

Dealers in any line are not so nu-

merous as the people who patron-

ize them. Publicity in a trade

journal cannot be judged from the

quantity standpoint, but rather

from the standpoint of quality.

Using the one journal that serves

a trade in any given territory, the

advertiser loses nothing by his

publicity overlapping, but his ad-

vertisements none the less have a

large pulling power when directed

to the dealer. It has been esti-

mated that the average implement

dealer has three hundred custom-

ers ; some may have half that num-
ber, some may have double that

number. The value 'to the adver-

tiser of an enquiry regarding his

goods from a dealer is consequent-

ly multiplied that many times over

the value of an enquiry from a

buyer direct.

In this regard the advertiser

often judges erroneously the value

of dealer advertising. He does not

consider the potential value of the

dealer enquiry as compared wi'th

the value of the enquiry from the

single farmer. When you sell a

dealer you sell not one man but

a district. The extent of the de-

mand depends on the quality of

the goods and upon their appro-

priateness in that locahty. By rea-

son of locality, 'the dealer may not

require what you advertise, while

the price of the goods, and the de-

mand that may exist for them,

have a direct effect upon the fre-

quency of sales. The machine

that sells for sixty dollars will

na'turally have a greater demand
than that which sells for six hun-

dred. When the average dealer is

shown seasonable lines, or lines

which have a possible demand in

his territory, he is by no means

slow at finding out all about them.

He reads his trade paper with

close attention, and is more inter-

ested in advertising 'than the con-



May, 1917 Canadian Farm Implements /

17

sumer. He is not confused, as is

the farmer who sees the same ad-

vertisement running in different

journals, yet who often does not

know how or where to get the

goods unless they are of the mail

order type. Advertise to the deal-

er what he wants, when he wants

it, and at a right price so. that he

can compete with other institu-

tions, and you will find that he is

very much alive 'to your trade

publicity.

Canada's Machinery Demand

". A s'tudy of statistics gives some

idea of the great demand for farm

machinery in Canada. Beyond the

sale of Canadian-made goods, im-

portation records indicate the

value of farm equipment which

enters Canada annually. In the

eyes of many, Canada is not re-

garded as a great exporter of farm

machinery, yet the Dominion ex-

ported implements to 'the value of

$3,353,635 during the fiscal year

of 1916.

During the nine months ending

December 31, 1916, some of Can-

ada's machinery importations

were as follows : Binder twine to

the value of $6,414,588 was im-

ported into the Dominion. Bug-
gies, carriages and Avagons, to the

value of $149,650 were also im-

ported. Binders, mowers and
reapers totalled a value of $766,-

038; plows, cultivators and har-

rows, $926,050; horse rakes, $25,-

417 ; manure spreaders, $64,432

;

feed cutters, $44,871 ;
hay presses,

$58,044; windmills, $43,528 and
gasoline engines to the value of

$3,184,861.

Cream separators and parts had
a total value of $428,411. Steam
engines for threshing purposes,

$2,313,733, and grain separators,

$1,642,469. The total importation

value of light agricultural imple-

ments for tillage and field use

alone was $2,242,296.

These figures are interesting

when it is taken into account that

they represent only the months

—

April 30 to December 31—and do
not include the heavy spring im-
portations.

The Solution

Lack of la.bor and high labor
cost are more and more inducing
the Canadian farmer to instal up-
to-date farm machinery. Modern
machinery is the surest road to

success for the farmer. Plows,
tractors and implements give the
fullest measure of real intrinsic,

productive value. Nothing
bought and used by the farmer,
or handled by any class of men
give sounder, fuller value, or
bring more profitable returns to
user and community than the
implements you sell your cus-

tomers. Labor-saving implements

are not an expensive outlay, but

a sure dividend-paying invest-

ment.

Farm lands are increasing in

price, farm labor increasing in

cost, and the price of horses ad-

vancing. The problem of the

farmer is to produce more with

more expensive help. The solu-

tion is that he must use the best,

most efficient' and most modern
implements. A great deal of

time is spent in doing the chores

around the average farm. The
hired man, the individual who at-

tended to these, is a missing

quantity. Never was there a time

when there was a greater oppor-

tunity for the dealer to sell small

gasoline or kerosene engines. To
stock engines and sell them
should be profitable in almost

every district. In selling a

cheaper and less efficient engine

the dealer may get the same mar-

gin of profit as on a more expen-

sive but better engine, but when
he figures the cost of service and
the possibilities of future trade,

it will pay him to stock, push and
sell a thoroughly reliable farm
engine that will save hours of toil

for the farmer, and will lighten

his labor around the home and
barns.

Higher Freight Rates Demanded

The Canadian Freight Associa-

tion have demanded a flat in-

crease in freight rates of 15 per

cent. The reasons set forth,

which, in the judgment of the

railroads, justify this demand
are : The great addition to oper-

ating- expenses faced by the rail-

ways. Every commodity used

shows large price increases.

Labor costs are at the highest

record known and equipment

costs twice as much as formerly.

The increase in fuel cos't is em-
phasized. The roads in Canada
use approximately nine million

tons of coal a year ; new coal con-

tracts call for an increase in price

of about 100 per cent. The rail-

roads further pay the govern-

ment a duty of 53 cents per ton

on steam coal brought in from the

United States. Other ma'terial

advances quoted are : locomotive,

90 per cent
;
passenger cars, 50

per cent
;

freight, 50 per cent

;

rails, $10 per ton. The Canadian

railroads have accordingly made
'the above request to the railways'

commission. In this connection

it may be noted 'that the railways

in the United States are also ask-

ing permission to make a hori-

zontal advance of 15 per cent.

The railways' commission in

Canada should know the finan-

cial condition of our Canadian

railroads. It should know what

their increased operating expense

amounts to, and should know
how much more they are paying

for wages, rails and rolling stock

than they used to pay. Memoran-
dums from the roads will, of

course, have to be considered,

but a thorough investigation

should be necessary to figure all

the operating expenses of our

railroads down to a fine point be-

fore any petition for increased

rates be granted.

The railways' commission

should have sufficient know-
ledge of the conditions under

which 'the roads labor to deter-

mine whether any such advance

in rates is warranted, and if an

advance be necessary, it should

be a percentage which is not ex-

cessive from the public point of

view. The railroads have their

increased expenses—so have the

shippers. Increased expense, to

do business, even to live, is a

thing re'garding which every in-

dividual in Western Canada is

cognizant. Any increase in

freight rates which is not justifi-

able will only make the Western
consumer's dollar still further de-

preciate in purchasing power

—

and that it has depreciated suffi-

ciently already the man in the

street will readily agree.

Pocket and Patriotism

While wheat has fluctuated

around $2.50 a bushel for the past

day or two, at the date these

words are written, it would seem
that there are some patriots in

the country who are waiting until

it reaches three dollars before

they sell. The type of man who
waits for record prices, while

flour and bread are kiting up-

wards, is also the gentleman who
denounces the "heartless corpora-

tions" who raise the prices of

farm machinery without reason !

Their indignation at such trusts

is wonderful, but the "trust"

epithet only applies when it hits

the pocket of the agriculturist.

There is good reason for the pres-

ent price of machinery but none
for the holding up of wheat.

Free Import of Tractors
Squashed

In the house at Ottawa, Arch.
McCoig, member for West Kent,
introduced a motion that farm
tractors be allowed to enter Can-
ada duty free. Considerable ar-

gument took place in a debate,

Sir Thomas White and others op-

posing the motion. A member
for Hamilton declared that not

one farmer in two thousand
would use a tractor, while other

statements, which can -only be
termed remarkable, were made
on the tractor business. On a

straight party division the resolu-

tion was defeated by 48 to 28.

Personal

E. G. Elliott has opened up at

Cabri.

Paul Wald is a new implement
dealer at Allan.

Thomas & Fish are automobile

agents at Ogema.

Gibson & Dewitt carry on a

new garage at Napinka.

John Donald, Davidson, has

sold out to Jansen Bros.

Moe Bros.., machinists, have

opened a shop at Kisbey.

Lock & Tracey are new imple-

ment dealers in Langham.

Burns & New'ton are a new au-

tomobile concern at Roblin .

W. P. Packard has commenced
an implement stand at Craik.

Martin Spellisey has opened an

implement business at Abbey.

K. A. Osioway is the name of a

new implement man at Lemberg.

C. G. Elliott has discontinued

his implement business at Piapot.

J. L. Campbell has commenced
an implement business at Etting-

ton.

M. Wade is now carrying on
an implement stand a't Bridge-

ford.

The Pioneer Tractor Co., Cal-

gary, has discontinued opera-

tions.

John Hanson, dealer at Clan-

william, has sold out to J. T.

Leigh.

Riecken Bros, have opened a

garage and auto business at

Girvin.

M. Clever has sold his automo-
bile business at Champion to J.

Harper.

C. H. Pollard has succeeded E.

Adron in an implement business

at Kisbey.

Morris Levine is owner of a

new automobile supply business

in Regina.

E. Bogen is the latest addition

to the implement fraternity at

Elrose.

Rudolph Berndt has opened a

garage and implement business

a't Midale.

C. E. Hilseth is proprietor of a

recently opened harness store at

Admiral.

P. S. Shillan, Acme, has been

succeeded by the Acme Motor &
Garage Co.

Porter & Depew are busy in

their new implement warehouse
at Champion. '

R. Fletcher has commenced an
implement and garage business

at Alexander.

The Favorite Thresher & Sup-
ply Co. was recently incorpor-

ated in Winnipeg.

The Plumas Garage Co. is a
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new concern in that town. C. E.

Leary is proprietor.

Swift & Emery have commen-
ced a lumber and implement busi-

ness at Kingman.

James S. Bennie is the name
that graces a new implement

store in Nemiskam.

Pophoirn & Co. is the name
of a new firm of implement deal-

ers located at Brant.

Rinker & Stewart is the title of

a recently organized firm of auto

agents at Moose Jaw.

W. J. Sutts, Neville, has sold

out his implement store at that

town to J. W. Dowse'tt.

Enns & Kuester, dealers at

Blumenhof, have dissolved part-

nership. P. Enns continues.

A. J. Bower has bought out the

harness business at Verwood for-

merly owned by J. R. Rhodes.

M. E. Sproule & Co., Assini-

boia, have sold out their business

at that point 'to W. J. Gibbons.

W. S. Rattery, garage owner
at Kamsack, has 'taken one
Fieldman as a partner into his

business.

C. J. Halverson has bought out
the implement business a't Tyvan
formerly carried on by Roy
Kissinger.

The New Home Machinery

Company was recently incorpor-

ated at Saskatoon. Capital is

given as $20,000.

Brady & Morgan have bought
out the implement and coal busi-

ness at Ponoka formierly carried

on by Alexander Tugman.
The plant of the Canadian

Western Foundry & Machine
Co., a't Medicine Hat, has been

leased to Martin & Phillips.

The Avonlea Motor & Imple-

ment Co. has been incorporated

in 'that town. The capital of the

company is given as $40,000,

Albert Lieske is proprietor of

an automobile business at Goven-
lock. In the same town M. D.

Goodman has opened a harness

business. -

At Neville, Detlefson & Mar-
quardt, dealers, have dissolved

partnership. In the same town,

Tronsgaard & Co. are a new im-

plement firm.

K. Douglas and T. F. Simpson,
of the Massey-Harris Co., Tor-
onto, recently toured the western
s'tates studying crop conditions

in that territory.

The Western S'teel & Orna-
mental Iron Works Co., Calgary,

are applying to change the name
of the company to Western Steel

& Iron Works, Ltd.

L. C. Scott, manager of 'the

with a country-wide advertising cam-
paign that's telling "Acme" facts to

more than 4,000,000 farmers. Ex-
plains how the "Acme" crushes clods,

levels, turns, and pulverizes the soil making an ideal seedbed.

We give the closest attention to all inquiries. First we notify the

local "Acme" dealer. Then, we prove to the prospect that the

We Back
Our Dealers

"Acme 99

Pulv(srizing Harrow
is the tillage tool he needs because "the coulters do the work."

We help the dealer close the sale and stand right behind him
with an iron-clad Guarantee against defects.

"Acme" sales jumped 609^ last season and are still forging upward. An
"Acme" dealer in your community will turn a neat profit the coining season.

Will it be you ? Write us at once for dealer's contract.

Duane H. Nash Inc.
107 ELM STREET, Millington, Nbw Jersey

JOHN DEERE PLOW CO.
General Agents

WINNIPEG REGINA
CALGARY SASKATOON

No. 23

Cuu 6Vz ft.

wide

western headquarters of the

Sharpies Separator Co., at Rf-

gina, Avas a recent business

visitor to AVinnipeg.

G. L. Avery, of 'the Avery Co.,

Peoria, 111., has sold three sec-

tions of land which he owned at

Black Spring Ridge, Alta., to

Mr. Roberts, of Peoria.

The Bruno Lumber & Imple-

ment Co., Bruno, has had a

change in ownership. P. A.

Schwinghammer now has sole

control of the business.

C. A. Anear has discontinued

his harness business at Tribune.

In the same town S. A. Sykes has

bought out the implement busi-

ness of Norman Riddle.

Chris Johnson, the popular

dealer at Baldur, was a recent

visitor to Winnipeg. Mr. John-

son bade goodbye 'to a son who
left the city with an overseas bat-

talion.

A partneirsh'ip has been regis-

tered between L. Watson and

John George, of Morden, to

carry on a business as implement

dealers in that town under the

heading of Watson & George.

J. W. Ackland, "president and
general manager, and F. Wright,
assistant manager, of D. Ackland
& Son, recently returned from a

business trip which cover'ed the

leading centres in Alberta terri-

tory.

The firm of Lunds, at Coaldale,

have completed an extension to

their store and will carry a full

line of farm machinery. In the

same town, Charles Brown will

be agent for a line of farm imple-

ments.

Ed. Larkins is owner of a new
implement business at Kincaid.

At 'the same centre, J. H. Wil-
liams has taken his brother as

partner in his implement busi-

ness, and has added automobile

agencies.

The Minneapolis Threshing
Machinery Co. are to erect a new
brick and stone warehouse on

Henry Ave., Winnipeg. Build-

ing operations will comm'ence in

June, the value of the new build-

ing being $16,000.

E. J. Perkins, for the past

twelve years manager of "Gas
Power," a gas engine magazine,

published at St. Joseph, Mich.,

has been appointed general man-
ager of the Chicago Parts and
Machine Works, Chicago.

A company recently incorpor-

ated at Winnipeg is the Western
Canada Auto Tractor Co. A. B.

Bell, Edwin Loftus and others

are interested in the company,
which has a capital stock of $40,-

000. The concern is authorized

to carry on the business of.

manufacturing and selling auto-

mobiles, tractors, engines, imple-

ments, etc.

A. C. Sotheran has joined the

selling force of the Winnipeg
branch of Beatty Bros. Ltd. He
will cover Central Saskatchewan

from Regina and Saskatoon east.

Mr. Sotheran was for some time

a local agent, salesman and

blockman for 'the Massey-Harris

Co. in Ontario territory, and has

had a wide experience in the im-

plement business.

A. E. Donovan, manager of the

Cushman Motor Works of Can-

ada, Winnipeg, recently returned

from a trip through Westerri

Canadian territory. Mr. Donovan
visited Moose Jaw, Calgary,,

Camrose, Saskatoon and other

centres. He reports business as

excellent, and predicts a large

demand for binder engines this

year throughout the West.

D. N. Jamieson, manager of the

R. A. Lister Co., Winnipeg, made
a recent business trip through the

West, visiting Lethbridge, Cal-

gary and Edmonton. While
West Mr. Jameson installed, at

Pincher Creek, the first Lister

milking plant to be operated ini

Alberta. He reports an excep-

tionally heavy demand for light

tractors throughout the territory.

David Drehmer, manager of

the John Deere Plow Co., Win-
nipeg, returned to his desk early

in May after spending a month's

vacation in California. Mrs.

Drehmer has spent the winter in

California and returned with

Mr. Drehmer. Several days were
spent by Mr. Drehmer in Min-
neapolis while on his return jour-

ney. He feels greatly invigorated

by his holiday, and is ready for

a busy season.

I H C For Increased

Production

The April issue of the Harvester

World shows that the Internation-

al Harvester Co. has opened a

vigorous campaign of practical

assistance to the farmers of the

U. S. and Canada. Sweeping
orders sent out by Pres. Cyrus
H. McCormick and General Man-
ager Alex. Legg*e to the com-
pany's entire field force and all

factory heads, direct them to con-

sider it of paramount importance

to aid farmers in enlarging acre-

age and improving the yield.

The orders declare tha't it is mofe
important to keep sold machines
running without delay for repair

parts than to sell new machines.

Agents are asked to do their ut-

most to give the maximum in re-

pair service and experting to the

farmers of North America.

Why marry to avoid war?
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WHAT IT MEANS TO YOU
As a John Deere Agent YOU have the

First Chance to Buy this Harrow

What it Means to the Farmer
It is a well known fact that the best

time to harrow is right after plow-

ing. That being the case, the machine
that will permit your customers to

pulverize the soil immediately after

it has been turned up by the plow—
and save hours of labour by doing

away with the necessity of going

over the ground two or three times

—is worth considering.

The Kramer

Rotary Harrow
It is not an Experiment

—

It is a Proven Fact

ROTARY HARROWS FOR PLOW ATTACH-
MENT CAN BE USED ON ALL SIZES

AND MAKES OF PLOWS

Write for Folder

The Kramer will do This and More! It will save 100% in Labor—Labor is Money!

John Deere
Plows for
Light
Tractors

High and Level Lift.
Two, three and

four bottoms.
High and level lift

means level plows out
of the ground, no
^cutting of ridges
?hen crossing or

turning on plowed
C^round.
Steady running

furrow wheel—does
not drag or bind
against furrow wall.

Stiff hitch—plow
can be backed.
John Deere bot-

L
toms, the standard

Lfor over 78 years,
fThere is a John Deere
' bottom for every kind
of soil.

Equipped with
John Deere Quick
Detachable Shares

—

great labor and time
savers.

So far as
quality of JohnDeere
Plows for Light
Tractors is concerned

they are built for the farmer who
realizes that it is business judg-
ment to buy a high-grade tractor

plow. Don't forget that a tractor

plow is not an everyday purchase.
John Deere Plows for Light

Tractors are noted for their high-
grade work in the field—the real

test of tractor plow value.
Before you make your pur-

chase, be sure to see John Deere
Plows for Light Tractors. A care-
ful purchase means
permanent saving.

MR. DEALER
If you were asked what particular

matter was worrying the Farmer

most at the present time, would

you not reply

:

" The high cost of labor and the

scarcity of good farm workers."

This advertisement invites your

careful consideration. Take for

instance the "KRAMER ROTARY
HARROW."

It saves a man and time by

performing two operations at the

same time—and doing it right.

We are selling hundreds of

Kramer Harrows.

Why not You?

John Deere Spreader
i The Spreader with

the Beater on
the Axle

Mounting
the beater on
the axle simpli-
fied the con-
struction, elimi-
nated troublesome parts and
made possible a successful low-
down spreader with big drive

I wheels. Therearenoshaftstoget
' out of line, no chains to cause
'trouble, and no clutches to
adjust. The only spreader with
beater and beater drive mount-
ed on axle.

S£SSt

Low down, with big
drive wheels out of
the way. Easy to load.
Revolving rake,

driven by manure
moving toward the
beater—no bunching
of manure. Ballbear-
ing eccentric apron-
drive—a new and ex-
clusive drivingdevice.
Makes uniform

spreading certain.
Widespread
attachme nt
for spread-
in g seven
feet wide can
be furnished

I for the John
J
D e e r e
iSpreader.
[No chains
nor gears.
Quickly re-
moved.

Potatoes are Worth
Dollars These Days
Do not permit your customer

to waste high priced seed, or

to take chances on a miss-

crop, by selling him anything

but a

Hoover Visible

Planter

With it you can cover seed

to the extreme «nd of the

furrow without waste

THE
HOOVER
VISIBLE

POTATO
PLANTER

is different. You are

not going it blind
when you know all the

time if the seed box is

full and the sets being

regularly delivered.

It is Light Draft ; Is Built like the John Deere Plows—Right and Honestly ; (Our first Shipment for 1917 is about
exhausted. Another car is on the road).

IF YOU HAVE NOT SEEN THE HOOVER-WRITE FOR FREE CATALOG

JOHN DEERE PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
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New Winnipeg Headquarters of R. A. Lister Co., located on Wall Street.

Lister Company in New Home

On this page we reproduce a

photograph of the new Winnipeg
headquarters of the R. A. Lister

Company, the Avell known farm
machinery concern. The new
building is located on Wall St.,

Winnipeg, adjacent to the Ford
assembly plant. It is 60x90 feet

in area and is of modern fireproof

cons truction throughout. At
present it comprises one story

and basement, but Manager D. N.

Jamieson states that two stories

will be added in the near future.

Commencement is being made
on an extension of 50 feet at the

rear of the building, which is

served by excellent trackage

facilities. This extension will be
used for tractor storage and
thresher assembly. On entering

the front door, the general offices

of the company are on the left,

and on the right is a very attrac-

tive showroom, in which is dis-

played Lister engines, grinders,

cream separators, milking ma-

D. N. JAMIESON
Manager, R. A. Lister Co., Winnipeg

chines, and Lister-Bruston elec-

tric lighting plants. To the rear is

HUBEp

100% FARMING
THE HUBER JUNIOR THRESHER

enables your customers to thresh every

grain they reap. Large enough for effi-

ciency. Small enough for economy. They get

fields ready for fall plowing with their own
labor. Any 12-25 Tractor will drive it.

Complete with wind stacker, feeder, weigher,

etc.

The Huber Light Four pulls three 14-inch plows. In 5,000 lb. class—12
h.p. at the drawbar and 25 h.p. at belt. Will operate all farm machinery.
By every .standard the most powerful and economical power unit for medium
and large size farms.

"WR 1 TE TO-DA Y FOR L ITERATURE
AND AGENCY PROPOSITION

JOS. NEILLY,
Representative

BRANDON MAN.
OR

J. D. ADSHEAD CO., LTD.
WINNIPEG

TMB
hu

fight Ifour

a large warehouse space, and a re-

pair room where a full line of re-

pair parts for every item sold are

carried on racks. Downstairs the

space is largely devoted to stor-

age of the company's lines, while

on one side is a modern machine
shop with lathe, drills, emery, etc.

In this machine shop, repairs for

Lister machinery can be taken

care of on the shortest notice—

-

greatly benefiting the repair ser-

vice to Lister agents and custo-

mers.

With doubled storage space

and their facilities for quick

supply of repair parts, the R. A.

Lister Company, now settled in

their new Western headquarters,

should be in a better position

than ever to take care of the ever-

increasing demand for their pro-

ducts throughout the Canadian
West.

made through the govern-
ment farm loan banks in that

country at 5 per cent. The bonds
issued by the farm loan board
will bear 4j4 per cent interest.

The above body estimate that

there is a total of 4,000 million

dollars worth of farm mortgages
existing in the United Sta'tes, and
that the average interest rate on
them is 7.4 per cent. This varies

from 10.5 in New Mexico to 5.3 ini

New Hampshire. ~ It is stated

that if all exis'ting farm mort-
gages should be transferred to

the farm loan banks, the saving
in interest to the U. S. farmers
would be about one hundred mil-i

lion dollars a year. It will, how-
ever, be years before the U. S.

government does all of the farm
loan business in that country.

Farm Loans in U.S.

The federal farm loan board in

the United States recently fixed

the interest rate on farm loans

Standardization of Seeders

The grain drill and seeder divi-

sion of the National Implement
and Vehicle Association recently

held a meeting at which a chart

was exhibited showing that no
less than 84 varieties and sizes of

drills and seeders were on the

market, many of which are now
unnecessary. It is contended by
the association that this multi-

plicity is largely the result of

manufacturers copying one
another by adding new sizes—-no

farmer being refused any size of

drill he actually needs. Tha't all

the sizes produced are necessary

cannot be the case. In recom-
mending the elimination of cer-

tain types of drills, the associa-

tion has in view the needs of the

farmer and also the fact that a

more economic production of

drills will be made possible by
the elipiination of every size not

actually required. The increase

in the production cost of this line

No. 3

Aspinwall

Planter

POTATO
MACHINERY

!

PROMPT SHIPMENT
OF THE

ASPINWALL LINE
TO DEALERS

We are Distributors for Manitoba of the famous Aspinwall Line of Potato

Machinery—A large stock on hand of

PLANTERS SPRAYERS DIGGERS
A carload of Aspinwall Potato Planters just received. Send your orders at

once. Let us know your requirements in Potato Machinery. We can

supply you on shortest notice. Ask for particulars and prices.

WILLIAM EDDIE
FARM MACHINERY

DISTRIBUTOR

284 JAMES STREET WINNIPEG, MAN.
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has risen 68 per cent during the

past year.

Sizes Suggested

The following sizes were re-

commended after careful de-

liberation. They provide for the

sizes shown to be effective May
1, 1918:

Plain 6, 7 and 8 inch drills

:

12-6, 16-6, 20-6, 22-6, 24-6; 10-7,

11-7, 12-7, 14-7, 1^7, 18-7, 20-7;

8-8, 10-8, 12-8, 16-8, 18-8.

Low-down 6, 7 and 8 inch

drills : 16-6, 20-6, 12-7, 16-7, 18-7,

12-8.

Fertilizer drills, 7 and 8 inch

:

9-7, 10-7, 11-7, 12-7, 6-8, 8-8, 9-8,

10-8.

Alfalfa drills : 20-4. One-horse

I

drills: 5 disc; 5-disc fertilizer, 5-

' hoe, 5-hoe fertilizer.

Four inch drills: 20-4, 30-4,

plain, 20-4 fertilizer.

Five inch drills : 12-5 or 13-5,

16-5, 20-5, 22-5.

Seeders : 12-bar, 14-bar, 16-bar,

20-bar, 24-bar.

Sowers: 11-ft. wide track, 11-ft.

narrow track, 14-ft. wide track,

14-ft. narrow track.

How About Harvesting

Machinery

Hail Insurance in Manit3ba

. The Hail Insurance Policy Act,

as passed by the Manitoba Legis-

lature, contains several features of

interest to agents for this class of

protection.

The liability of a company is-

suing a hail insurance contract

commences at noon of the day on
which application shall have been
accepted by the head or branch
office of the company, or its gen-
eral agent in the province, and
shall expire at noon on the 15'th

September of the same year.

Should crop insured be cut be-

fore date of expiry mentioned
the liability of the company under
the contract shall cease at the time
grain is cut. Applications for hail

insurance contracts shall be ac-

cepted or declined on the same
day as they are received. If de-
clined the applicant must be no-
tified during same day by prepaid
wire if there is a telegraph office

at his address, if not by registered
letter. Every agent taking an ap-
plication for hail insurance must
forward same to the company by
registered mail not later than the
day following the date on which
it was taken.

On the 1st of May the condi-
tions set forth were deemed to be
part of every contract of hail in-
surance in force in Manitoba.
Seventeen statutory conditions,
too long for recapitulation in this
journal, shall be printed on every
policy for hail insurance. The
ramifications of this act are of di-
rect interest to every dealer in
this province who handles hail
insurance.

In the eyes of the implement

dealer, seed time and harvest are

never far apart. No sooner has he

got plows, harrows and seeders

cleared away, and has lined up his

hay tool 'trade, than he is in the

throes of the harvest machinery
season. Harvesting machinery
must be pushed duing the hot

weather season, but despite the

wilting weather the dealer should

maintain his aggressiveness. In

handling harvesting machinery,

display is always good business.

The farmer, early in the season, is

interested in the display of bind-

ers and other harvest tools. He
likes to see them when he comes
to town. That's wheh you should
unload the qualities of your line

upon him. It is very possible

that no immediate sale may result,

but though the farmer may not

jump at your binder proposition,

he will stow away 'the information

you give him for future reference.

In letting your customers know
that you have your stock of har-

vesting machinery on hand, the

rural telephone will be found in-

valuable. You know most of

your customers personally, and it

is an easy matter to sit down, call

them up and 'tell them that your
display will interest them.

When you get a man into the

store, don't let him go away with
the vague comment that "Mebbe
he'll call later." Don't ask him to

be sure—don't leave him 'to call

on you. Keep after him. Urge
upon him the necessity of having
his equipment in first class shape
for all emergencies, and tell him
how immensely pleased you'll be

to see that he gets everything in

good time, and to order him right

away anything that may not be in

stock.

It is never too early to start get-

ting after your harvest trade, and
a binder set up on the floor is a big

inducement to starting interest

along this line. Cash in on 'the

early days for an early order is al-

ways the most satisfactory, espec-

ially from a delivery standpoint.

How is your repair stock?

LONDON CEMENT
DRAIN TILE MACHINE
Makes all sizes from 3 to 12

Inches. Price with one size S250.
Cement DrainTile are here to stay.
Large profits In the business. If
interested send for catalog No, 2.

Agents Wanted la all
Unoccupied Territory.

LONDON CONCEETE
MACHINERY CO.

Dept. K, LONDON, ONTARIO
World's Largest Manufacturers

of Concrete Machinery.

NET PROFIT on the SALES
GOOD WORK in the FIELD

The Two Strong Points of Superiority Possessed By

Happy Farmer
Dealers

MODEL

"B"

HAPPY

FARMER

TRACTOR

Capacity

Three

Plows.

Drawbar

Pull

2000 Lbs.

Our Tractors and Tractor-Drawn Implements are Designed Right,
Built Right, Priced Right, Sold Right, Work Right-Satisfaction!

Price F.O.B. Terms Half Cash
Winnipeg, Man. Balance Nov. 1, 1917

FIVE PER CENT DISCOUNT FOR CASH

MODEL "B" 00
12-24 H.P. ± ^ £ %Jm

Burns Kerosene Terms Half Cash
Perfectly

Hyatt Roller Bearings Balance Nov. 1, 1917

FIVE PER CENT DISCOUNT FOR CASH

Huher Separators; Power Lift Disc and Moldboard Plows
DELAY MEANS YOUR COMPETITOR'S GAIN AND YOUR LOSS I

"A WORD TO THE WISE"—HEED IT!

J. D. ADSHBAD COMPANY, LIMITED
References : Bank of Montreal

225 Curry Block (opposite post office) Winnipeg, Man.
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Profits from the Potato Crop

The almost complete exhaust-

ion of 'the potato supply in Grea't

Britain renders it a very necessary
thing that the Canadian farmer
this year should grow as large an
acreage of potatoes as possible.

Reports from Great Britain indi-

cate that a certain shortage of po-
tatoes will continue, and that high
prices will rule. Great Britain

imports well over 4,000 tons of po-
tatoes annually, and the home
grown crop has never fully

sufficed for the requirements of

the country.

The value of the potato crop in'

Canada last year shows the im-
portance of ithis crop. Prices rose
to over $2.00 per bushel, while in

the United States phenomenal
prices ruled. The total potato
yield of Canada during 1916 was
61,128,000 bushels, which had an
average price per bushel of 81

cents, the 'total crop value being
estimated at $49,654,000.

In Manitoba 28,000 acres were
devoted to pdtatoes ; in Saskatche-
wan, 30,000 acres and in Alberta
26,000 acnes. The yield in Mani-
toba was 4,760,000 bushels ; in Sas-

katchewan 5,280,000 bushels, and
in Alberta 4,602,000 bushels. The
total value of the potato crop in

'these three provinces was esti-

mated as being $8,617,000.

The reason why potatoes have
been so high in price is because of

the shortage of the world supply.

The average potato crop of the

world is estimated a't 5,200 million

bushels. Of this amount the U. S.,

Canada, Great Britain, Germany,
France, Holland and Switzerland
produce on the average nearly

3,000 million bushels. Last year,

however, these countries produced
only l,735y2 million bushels, or

Action Harrows^ thoroughly cultivate
and pulverize any soil.

One Harrow is Out Throw; the other is In
Throw; They are simply constructed, rigid
and durable. The Gangs are flexible and the
Disk Plates are so designed that they "hang"

right into the soil. Bissell Harrows are
built in sizes and weights suitable for horse
or tractor use. Write Dept. E for free
catalogue. 98 <

T. E. BISSELL CO., LTD., Won, Oni.

about 34' per cent of the world's

average crop. In the United
States the reduction from the

average crop was about 75 million

bushels.

In localities in which potatoes

can be successfully grown, the

acreage seeded to this crop in

Canada should be large this year.

It is obvious to any farmer that

the time has long passed when he
can make money raising potatoes

by the old back-breaking methods.
Potato machinery has become a

staple line in the farm implement
trade, and the dealer should fully

investigate this line if he has not
already done so. The farmer's

capability to produce a splendid

crop of potatoes is multiplied

many fold by the use of modern
potato machinery. The intelligent

man, properly equipped, should
have a crop that in the very worst
years should n'et him at least an
even break—in good years more
profit than from his other crops

—when the price of potatoes is

taken into consideration.

The potato crop has possibly

been the reason of more lads leav-

ing 'the farm than any other crop.

From seeding to digging it entail-

ed slavish work—and unnecessary
work when one thinks of the mod-
ern machinery specially designed

One Soweth
BUT

Another Reapeth—

AND WE SUPPLY BOTH OF THEM WITH
REPAIRS

OUR STOCK OF MOWER AND BINDER REPAIRS IS
VERY COMPLETE. THE DEMAND IS ALREADY VERY
HEAVY. IF YOU HAVE NOT BOOKED YOUR SUPPLY

WRITE US FOR OUR NO. 4 CATALOGUE.
YOURS FOR THE ASKING

BETTER

for potato planting, cultivating
and harvesting.

An even seed bed is necessary
for the crop, well disked soil

properly prepared, and the seed
should be planted by a proper ma-
chine, preferably one on which the
driver can see the operation of
seeding. Then comes the 2-horse
riding cultivator, with its easy
seat; then the four or six-row
sprayer that takes care of the bugs
and bhght, and lastly, throwing
away the old fork and its back-
ache, the up-ito-date farmer drives
into the pota'to field with a two-
horse elevator digger, and down
goes its nose under the row and
the "spuds" roll out in a continu-
ous stream, shaken clean of the
vines and ready to be loaded into
the wagon. With a picker-digg<er
the potatoes are deposited in one
bushel heaps, facilitating the work
of loading.

Potato machinery has long
passed the experimental stage,
and for the work they do there
are few machines, if any, on the
farm that acquire so little main-
tenance as modern potato planters
and diggers. The planters are
wonderfully efficient and bea't

hand planting hollow. Let us look
for a moment at the harvesting
side of the potato machinery ques-
tion :

Harvesting the Crop
The dealer who secures the

agency for a good line of potato
diggers, need have no fear that
his profits will be ea'ten up by ex-
pert work. Any farmer who can
drive a team can operate a digger.
It is simply a case of throwing the
machine into the proper depth,
guiding the team (usually un-
necessary) and the horses do the
rest.

There are several types of walk-
ing" digrgers on the market that
will do first-class efficient work.
Some makes have 'two sets of'

fingers which separate the pota-
toes and trash.

The upper row of fingers carry
off the vines and other trash,
while the lower fingers separate
the potatoes from the dirt, leaving
the tubers on top. The beam of
these machines is usually made of
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special steel wi'th a high arch to

prevent clogging. The shovel is

made of special highly polished

steel, with a welded point, making

it strong and durable. These ma-

chines are very reasonable in price

and are especially light draft and

practical.

In other types of digger the

plow is regulated by a gauge

wheel, bolted on the rear end,

which follows in the furrow bot-

tom. The shaker digger is ano'ther

good type. The rods in the rear

of the moldboard are provided

with a revolving wheel, which

makes the shaker movement con-

stant, and this sifts out the dirt

as the potatoes pass over the

grate, leaving 'the potatoes ex-

posed on the surface of the

ground.

This is a particularly good tool,

with a moldboard of great capac-

ity ample to raise the tubers.

Some of them have double gauge
adjustable wheels, so that they

run at the sides of the ridge, giv-

ing steady operation. The dealer

who gets a few diggers started in

his locality need have no fear

about future sales, for every user

is an enthusiast for them.

Canada could increase her po-

tato production enormously, and

now that the drudgery ha? l>cen

eliminated from the growing of

the crop, it is only a question of

time before we will be able to

show double the potato acreage

we have to-day.

Pushing the Line

The "boosting" of potato ma-
chinery has been overlooked by
many dealers. It is one of the

best lines they can handle, because

it begins in the spring and lasts

until the fall. Get your farmers

interested in the growing of po-

tatoes, and you have prospects for

potato planters, sprayers, cultiva-

tors, diggers and sorters, and
everyone of these machines can

be sold with the assurance that

they will do the business. Potato

machinery will save a lot of hard,

disagreeable work, which gives

you plenty of argument to assist

in closing the sales.

Every farmer knows the hard
work connected with the digging

of potatoes, and once he puts in a

few acres, it is an easy matter to

demonstrate to him the saving in

time and labor by the use of a

good digger. Get him interested

in a digger, and every time he

looks at the old pitch fork you can
figure that you are one notch

,

closer to a sale.

Thoughtful dealers will more
and more realize the demand for

potato tools and will appreciate

the profit that goes with them, not
only for themselves but for their

community.

Engine Lubrication

The crank case, in an enclosed

type engine should be frequently

cleaned arid fresh oil put in. This

keeps the bearings in good shape.

Once a week the old oil should

be drawn frorn 'the crank case and

a gallon or so of kerosene put in

and run for about a minute. The
kerosene is then drawn off.

In a kerosene burning engine

the oil in the crank case should be

changed every three or four work-
ing days, as the unburned part of

the kerosene tends to leak down
into the crank case and dilute the

oil, making it an inferior lubricant

for heavy loads and pressures.

In any engine which must be

left by itself the mechanical oiler

is superior to the gravity feed. A
very bad fault of the average grav-

ity feed is the necessity for fre-

quent adjustment. When the

engine is just started and oil is

cold it will flow slowly. As the

engine warms up and the oil gets

thinner the feed valve must be

closed partially to prevent over-

feeding. A mechanical lubricator

once adjusted, stays adjusted.

^"SAFETY FIRST" ON THE FARM^
Protect your Machinery and Implements from fire and weather in one

°' READY MADE BUILDINGS

'ill'

ll'll

'ffi

1

jll' 1

Manufactured in various styles and sizes suitable for farm conveniences.
Write for Booklet and Prices to

The Metal Shingle and Siding Company, Ltd.
SASKATOON WINNIPEG

"Lister'' Ideal Threshing Outfits
Combination

("LISTER" ENGINE AND SEPARATOR)
"Lister" Combination Threshing Outfits are made in two sizes:

22x32 SEPARATOR; Requires 7 to 12 H.P.

26x38 SEPARATOR
;
Requires 14 to 17 H.P.

At a reasonable price the farmer gets an individual outfit

second to none in efficiency. Two men handle it. Six-

wheel truck eliminates all vibration. Separators supplied

with or without bagger, tailings elevator, straw carrier

or blower.

Lister 26x38-inch Separator
Equal in everything but size to the best

and biggest separator built. Every detail

shows strength, correct design and prac-

ticability. Capacity 70 to 120 bushels
oats per hour. Power requirements

—

12-16 H.P. Supplied with or without
14-foot High Bagger, Tailings Elevator,
Straw Carrier or Blower. Equipped with
or without truck. Ask us for full par-
ticulars of Lister Separators.

Tractor-Driven
(PEORIA TRACTOR AND SEPARATOR)

PEORIA KEROSENE TRACTORS
For AH Farm Work

8-20 H.P.

Self-steering:

Capacity
Three 14-in.

Plows

Dealers : Ask for Literature and Liberal Agency Offer on Lister

Threshing Outfits, Lister Separators and Peoria Kerosene Tractors

OUR LINE INCLUDES:
"Lister" and "Canuck" Gasoline Engines, Peoria Kerosene Tractors, 8-20 H.P., Grain Grinders and Crushers,
Electric Lighting Plants, Milking Machines, Cream Separators, Churns, Ensilage Cutters, Silos, Sawing Out-
fits, Combination Threshers, Pumps, Pump Jacks, Power Pumping Outfits, etc., etc.

R. A. LISTER & COMPANY, LIMITED
STREET, WINNIPEG, MAN.

TORONTO QUEBEC
WALL

ST. JOHN, N.B.

CALGARY
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Further Sidelights on Pump
Anatomy

J. M. Thompson, Winnipeg-

manager for Beatty Bros., Ltd.,

of Fergus, Ont., comments on an

article in our April issue, en-

titled "Pumps Commonly Used."

It is his contention that the in-

formation therein is one-sided,

and that only one style of pump is

referred to. Mr. Thompson
writes

:

"The writer of the article is

perfectly correct when he states

that the modern iron pump is

more sanitary and gives better

service than the old style wooden
pump, but he is rather wide of the

mark when he claims that for

sanitary purposes iron pumps
should have a glass valve seat.

The glass valve seat is sanitary,

of course, but it is not more so

than the brass valve seat. A
glass valve seat has no advant-

ages whatever over the brass and
has many disadvantages. The
glass valve seat at one time was
commonly used by pump manu-
facturers, but to-day it is only

used by one manufacturer that I

The Wagon Loaded

DEALERS!
LLOYDS

LOW-DOWN
SPIRAL SPRING

WAGON SEATS Going Home

SELL AS READILYAS No. 1 HARD
There are hundreds of prospects for these seats right in your territory. A
strong, light, durable seat that carries 600 lbs. with ease. Take up no box

space. Fit any wagon or sleigh box. Reasonable in price. Order your

wagons without seats and let us quote you prices on the Lloyds. Have a
supply in stock and watch them sell themselves.

Wawanesa Wagon Seat Company
WAWANESA, MANITOBA.

know of, who, by the way, are an

American firm and they do not

use the glass seat where pumps
are used for deep wells. All their

deep well and more expensive

cylinders are fitted with brass

valve seats. Why? Because the

glass will not stand the pound-
ing of the poppet when there is a

heavy weight of water above. In

shallow wells it works better, but

here, too, they often break and it

is quite an expensive proposition

to have them replaced.

"The brass valve seat will not

break in any depth of well, and
will last a lifetime. Brass will

not corrode when it is kept wet.

If the little bit of brass that is

used in the seat is not sanitary,

why use brass in the lining and
the making of the cylinder bar-

rels? The pump manufacturer

who is out to give the users the

best service uses the brass seat in

all styles of his cylinders.

"The article also refers to the

advantages of the cock spout and
back outlets. The up-to-date

manufacturer does not put the

outlet for connecting a pipe for

elevation into a tank in the back,

but puts it on top of the spout

where it ought to be. The back

outlet can only be used on the ob-

solete solid standard, and when
a pipe is connected at the back in

DEALERS!
Your CustomersWANT THE BEST

Labor-saving IMPLEMENTS
We Control the Manufacture and Sale of

THE BELL AUTOMATIC GRAIN STOOKER
and are the Exclusive Manufacturers of the Famous

Christiansen Line of Land Packers, Harrows
and Plow Attachments

for the Dominion of Canada, which are the Best obtainable.

APPLY FOR
EXCLUSIVE
AGENCY
AT ONCE

Use this Coupon

To the Bell Automatic Shocker, Ltd.

Winnnipeg, Man.

Gentlemen:

I would like the Exclusive Agency in this District for all your

Lines. Please send me Price Lists and Particulars.

NAME

BUSINESS
I

ADDRESS

no way is it possible to connect
a pump jack, and at the same time
pump by hand if the power should
fail. When a pipe is connected
on the top of the spout it is out
of the way, and either the handle
or jack can be used by changing
one pin."

Wagon Load and Tires

The U. S. Department of Agri-
culture is of the opinion 'that five

sizes of wagons are sufficient to

meet the needs of farming opera-

tions and all general work. The
five sizes suggested are

:

1. One-horse wagon having a

gross load capacity of 2,000

pounds and a skein from 2ys, to

2^ inches. Tires^ 2 in. wide.

2. Light two-horse wagon
with a skein approximately 2^/2

inches and a gross carrying capac-

ity of 3,500 pounds. Tires, 214 in.

wide.

3. Medium two-horse wagon
with a skein not exceeding 3

inches and designed for a gross

load of 4,500 pounds. Tires, 3 in.

wide.

4. Standard 'two-horse wagon
with a skein of 3^4 inches and a

gross carrying capacity of 6,800

pounds. Tires, 4 in. wide.

5. Heavy two-horse wagon
having a skein of 3}^ inches and
gross load capacity of 7,500

pounds. Tires, 5 in. wide.

As there is considerable differ-

ence in the practice of wagon
manufacturers regarding the size

of skeins used on the various

types of wagons, it is recom-
mended that wagons be not desig-

nated by the size of skein, but ac-

cording 'to the gross load capacity,

and that a name be adopted for

each size. The gross carrying ca-

pacity, it is suggested, should be

shown by stencil of plate on the

back of the rear axle of the wagor

.

P. & O. Plows

The Parlin & Orendorff Com-
pany, Canton, 111., recently issued

a well printed and illustrated cat-

alog covering . their lines of

tractor plows. Dealers handling

P & O goods should find this

booklet of the greatest value in

showing the customers the points

of this famous plow line.

A Faulty Binder

A farmer at Macleod, Alberta,

in the Calgary court had a case

against him, for payment of a

binder, dismissed. His defence

was that the binder did not pos-

sess merit, and was not up to the

standard required by the Canadian

agricultural act. He refused pay-

ment until the manufacturers al-

'tered the machine to perform its

work properly.
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Tractors in Use in United States

The U. S. Department of Agri-

culture held a census of gasoline

and kerosene tractors in use on

the farms of the United States.

During February of this year in-

quiries were sent to 32,000 select-

ed correspondents. They were

asked to report all tractors which

were actually to be used on the

farms this season. ' Steam tract-

ors, tractors purchased but not de-

livered, tractors out of commis-

sion, and 'tractors used for other

Avork than farming were not

counted. No estimates were al-

lowed, consequently an accurate

count of all tractors in actual use

on the U. S. farms Avas said to be

the result.

The total count amounted to

34,371. The largest number of

tractors in any one state were

found in Illinois, with 3,202; the

smallest number in Nevada, with

19. Some of 'the states with the

largest tractor "poptilation" are

:

Iowa, 2,223 ;
Kansas, 2,287 ;

Texas,

2,235; North Dakota, 2,137; In-

diana, 1,852; South Dakota, 1,527;

Nebraska, 1,773; Minneso'ta, 1,575;

New York, 1,210 ;
Ohio, 1,305 ; and

California, 1,358.

Compared with all available

data the numbers in states east of

the Mississippi agree with former

figures, but in some western states

a reduction is evident, which is ex-

plained by 'the number of old

tractors which have gone out of

commission. In many western

states it is contended that there

are many more tractors in use

than the numbers shown by the

report. In fact, tractor journals

and manufacturers assert that, on
a conservative estimate, there are

at least 50,000 tractors in actual

use in the United States.

A Substitute for Sisal

The control of sisal fibre pro-

duced in Yucatan has led to a

great interest in New Zealand
flax, which produces a fibre from
which can be made an excellent

quality of binder twine. This

flax has already been successfully

grown in California and other

Southern States. In New Zea-

land the yearly output of the fibre

ranges from one and a half to

two million dollars, while it al-

ready has been used to a great ex-

tent in the United States, mixed
with sisal, for the production of

binder twine, rope, etc.

In New Zealand it grows in

swampy areas without care or

cultivation, yielding ten to twenty
tons of leaves per acre. A single

plant, under proper cultivation, is

said to yield 50 to 100 pounds of

green leaves at a single cutting.

Its great value lies in the tensile

strength of the fibre. In strength

it is only excelled by henequen,
and is stronger than hemp fibre.

Cordage of all kinds, and even
automobile tires have been made
of this fibre because of its exces-

sive toughness.

A good average crop will yield

about fifty tons of leaves per

acre, so that an acre of this flax

will give a yield of three to five

tons of fibre exclusive of a large

quantity of tow and waste. Hene-
que, or sisal, green leaf yields

3 to 33/2 per cent of fibre ; manila
but 1 to 2 per cent. In New Zea-

land this flax gives a yield of 12

to 14 per cent of fibre.

In cutting and handling the

leaves of the New Zealand flax

plant, the processes are very simi-

lar to those in use with the Yuca-
tan henequen plant. The leaves

are cut, sorted, stripped, the fibre

removed, dried and baled.

New Zealand flax is a peren-

nial plant, and once established

will produce year after year with-

out any trouble. Great interest is

at present being shown in this

flax in the United States, for it is

considered that by its develop-

ment in that country a home-
made binder twine material can

be produced, superior to and

cheaper than, the Yucatan hene-

quen fibre. It is maintained that

by its growth in the United States

a home-grown supply of fibre

could be procured in a few years

which will, in the course of time,

entirely supplant both sisal and
manila fibre. The large twine con-

cerns back the movement.

"Ideal-Champion" Combination Tlireshers-

SELL AND STAND EVERY TEST OF SERVICE
An Outfit Superior to All Others—Made in the following Sizes only:

24 X 36 "Champion" Separator, Hand-Feed, 18 ft. Straw Carriers, 14 ft.Wagon Loader, and 12 h.p." Ideal" Oil Engine

24 X 36 "Champion" Separator, Self-Feeder, Wind Stacker, 14 ft. Wagon Loader, and 22 h.p. "Ideal" Oil Engine.

28 X 42 "Champion" Separator, Hand-Feed, Wind Stacker, 14 ft.Wagon Loader, and 22 h.p. "Ideal" Oil Engine.

Now's The Time To Investigate

Dealers: Don't wait until harvest is upon you.

Some dealer in your community is going to do big,

profitable business selling "Ideal-Champion" com-

bination outfits this year. Will it be you? Look

into our agency offer NOW. To-morrow may be

too late. Help shortage will show an unprece-

dented demand for our outfits. For simplicity,

durability, efficiency, strong construction and

reasonable price you can sell your customers no

better individual outfit. The farmer can thresh at

the right time and has a reliable,

portable power plant for use the year

The "Ideal-Champion" 24x36, with ' -~^^L \^ - around.
Self " FcGdcf* —— -————.

AN OUTFIT WITH A FAMOUS REPUTATION BEHIND IT

BRANTFORD "IDEAL" ENGINES—LEADERS FOR 16 YEARS
"WATERLOO CHAMPION" SEPARATORS—ALWAYS RELIABLE

Gives Profits and Prestige to the Dealer
The in-built quality in our outfits ap-
peals to every farmer. Rigid construction.

Mounted on an 8-in. channel steel frame
that eliminates vibration. Fully war-
ranted not to sag. No lifting jack re-

quired. Easily moved. "Ideal" engines
have friction clutch belt pulley and high
tension magnetos; 12 h.p. horizontal type
or 22 h.p. opposed cylinder are used.

Waterloo-Champion Separators deliver

the grain ready to market in the sack

—

not the stack! Handle any kind of grain

perfectly under the most adverse condi-

tions. We guarantee every part—Separ-
ator, Stacker, Feeder, Register and En-
gine to give your customers satisfaction.

'Ideal-Champion," 24x36, with Hand Feed
and Straw Carrier

Get All The Facts, Ask Us For Full Particulars,

TheWaterloo Manufacturing Co., Ltd. Gool(i,Sliapley&MuirCo.,Ltil.
PORTAGE LA PRAIRIE, MAN. WINNIPEG REGINA CALGARY

Mr. DEALER
Cater Can Sell You

Wood or Iron Pumps cheaper

than any one in the West.

GET HIS PRICES BEFORE YOU ORDER

Brandon Pump &
BRANDON

Works
MAN.
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Inventor of "Tanks" a Farm
Machinery Engineer

It will be disappointing to the

numerous caterpillar tractor con-

cerns, embryo Edison's and pub-

licity seekers on this side of the

Atlantic, to know that, after all,

it was an Englishman who in-

vented the "tanks" used by the

British army. King' George re-

cently conferred the honor of

knighthood on Sir William Trit-

ton, managing director of Foster

& Co., Lincoln, England, a large

farm machinery manufacturing-

concern. Sir William Tri'tton

created, designed and supervised

the construction of the "tanks."

An agricultural machinery en-

gineer of many years' experience.

Sir William Tritton worked for a
time in Germany, bringing up-to-

date various farm implement
plants in that country. As a mem-
ber of the firm of Foster's Lincoln,

he first devised the endless chain

track, which Avas used with great

success on rice machinery operat-

ing in the water-logged rice fields

of the East Indies. This idea he
duplicated in the "tank" tread.

Testing the Happy Farmer

On this page we show a photo-
graph of a Model "A" Happy
Farmer Tractor moving a house
at Arlington, Nebraska. This
stunt took place recently, when
the owner of the tractor, F. G.

Menking, after a failure of two
larger tractors to move the build-

ing, brought out his little Happy
Farmer and hooked on to the

house.

The building weighed about

18,000 pounds, and was moved
four blocks, part of the way upon
a 10 per cent grade. Twelve 12-

inch rollers were placed under the

building, and planks were used

An 8-16 h.p. Happy Farmer Tractor Moving a House

A BIG OPPORTUNITY FOR LIVE DEALERS
Equal in material, construction and close skimming to any cream separator

on the market. Reasonable price. Ask for full particulars.

THE WATSON LINE OF QUALITY GOODS :

Feed Cutters (seven styles)

Roller Crushers
Wood and Pole Saws
Barrel Skids
Farm and Bush Sleighs
Wheel Barrows
Boss Wood Harrows

Pulverizers
Grain Grinders
Horse Powers
Boss Steel Harrows
Root Pulpers
Light Delivery Sleighs
Channel Steel Harrows

li H.P. Engines
Harrow Carts
WhifEletrees
Pump Jacks
Bevel Jacks
Warehouse Trucks
Push Carts

Ask for Liter-

ature, Prices

and Particulars

of any Item in

our Line.

311 CHAMBERS ST., WINNIPEG, MAN.

J

under the rollers only until the

building was out in the street.

This tractor last season was suc-

cessfully worked on a binder and
for fall plowing, while all winter

it was steadily employed shell-

ing corn. Mr. Menking writes

the Happy Farmer Tractor Co.

that the tractor has never given

any trouble, and he says, "It cer-

tainly makes every farmer who
has one a 'happy farmer.'

"

A further proof of the efficiency

of these tractors is cited by W. A.

Jones, advertising manager for

the company, who sent a Model
"B" Happy Farmer 13-24 h.p to

Texas for a try-out.

Conditions for the test were
unfavorable. Continuous rains

had made the black wax unusu-
ally sticky and slippery, so that

it was difficult to obtain normal
traction. Also the tractor was
operated by men and boys of

varying degrees of tractor intelli-

gence and experience. In spite of

Made in the West for Western Needs -

these handicaps., not to mention

a few stumps, stones, Johnson
and Bermuda grass, etc., the

model B, it is reported, pulled

four disk plows from 9 to 13 ins.

deep.

New Saskatoon Concern

The New Home Machinery Co.

was recently incorporated at Sas-

katoon. This company will act

as distributors for Moody Small

threshing outfits, and will also

sell fanning mills, engines, grain

grinders, portable elevators, elec-

tric and power washers, etc. The
manager of the company is E.

Ellwood, formerly conn ected

with the Renfrew Machinery Co.

Distributing Bull Tractors

It is stated tha't the Bull Tractor

Co., of Minneapolis, Minn., have

made jobbing arrangements with

the Northwest Buick Co., of

Seattle, Wash., to handle Bull

tractors in Saskatchewan, Alberta

and British Columbia. A New
York jobbing house has on order

1,500 Bull tractors for supply to

England and France.

A Rotary Harrow

Yearly plow attachments be-

come more popular. These im-

plements save a great deal of la-

bour in preparing the soil, a fact

the farmer appreciates in these

days of high wages and scarcity

of help. The Kramer Rotary

Harrow can be attached to any
plow and it is stated that its re-

volving teeth cut, crush and level

the soil, following the plow un-

erringly, thoroughly harrowing-

the soil. It cuts as deep as a disc

and creates a mulch that prevents

evaporation. The draft of these

machines averages less than 10

pounds per horse. They are

handled by the John Deere Plow
Co., who state that a very large

number have already been sold

this season.
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The Ford Tractor Co.

The National Vigilance Com-
mittee (U.S.), a section of the

Associated Advertising Clubs of

the World, whose purpose is to

reduce unfair competition and

create trustworthy advertising,

has issued a special bulletin in

which facts are alleged concern-

ing the advertising of stock in the

Ford Tractor Co. of Minneapolis.

It is made clear by this bulletin

that there is absolutely no con-

nection between this company
and the Ford Motor Co. of De-

troit, Mich., and Ford, Ont.,

manufacturers of the Ford auto-

mobile. The tractor advertised

by the Ford Tractor Company is

not the tractor designed by
Henry Ford & Son., of Dearborn,

Detroit.

The bulletin alleges that the

first Ford Tractor Co., organized

by one W. B. Ewing, under the

laws of South Dakota, was in the

hands of a receiver at the time the

present Ford Tractor Co. was or-

ganized by the same parties,

under the laws of Delaware, and
with a capital stock stated to be

ten million dollars. This con-

cern was, we believe, recently in-

corporated under the laws of

Ontario.

The National Vigilance Com-
mittee allege that the claim of the

company that it was working

night and day turning out tract-

ors was untrue, also that the

South Dakota organization never

delivered the tractors purchased

by the public, nor, claims the

committee, did it refund deposits

made on such orders.

The committee further asserts

that between November, 1916,

and the 13th of February, 1917,

only one tractor was produced by

the company and nine partially

completed. The allegation con-

cerning the name Ford is that

Paul Ford, employee of a Minne-
apolis heating concern, was given

certain compensation for the use

of his name, but that the said

Paul Ford had absolutely nothing

to do with the designing of the

so-called "Ford" tractor. Further

criticism is made of publicity mat-

ter issued by the company, the

stock issue and other matters, the

data being collected and pub-

lished by the Associated Adver-

tising Clubs of the World.

Plow Company Expands

The Moline Plow Co., Moline,

111., will build a further addition

to its large tractor plant. This

will be a structure 200x200 feet,

to be used for warehouse purpo-

ses. The present plant has a ca-

pacity of from 18 to 20 tractors a

day, but further expansion is

necessary to fill orders.

DEALERS ! THE NEW MARQUIS
GRAIN CLEANER AND SEPARATOR

Eliminates Dockage for your Customers

Once Through, and

all Wild Oats,

Kingheads, Thistles,

and all Dockable

Material is Gone!

Combin-

ation

Suction,

Blast,

Repeat

System

SideShake

Machine

THE STANDARD IN GRAIN CLEANERS
MADE IN THREE SIZES—Nos. 40, 50 and 60.

Capacity, No. 40, Cleaning Wheat, per hour, 300 bushels

Capacity, No. 50, Cleaning Wheat, per hour, 450 bushels

Capacity, No. 60, Cleaning Wheat, per hour, 650 bushels

Strong construction, excellent materials; perfected from 30 years' experi-

ence in side-shake separator design. For capacity and thorough cleaning,

no machine made equals the New Marquis. Sold with or without portable

truck and engine. With it the farmer gets highest prices for his grain

and conserves his feed. There's big sales for it—right in your territory.

GET THE MARQUIS AGENCY—WRITE TO-DAY

Cushman Motor Works of Canada, Limited
Builders of light weight, high grade Gasoline Engines for all Farm Power Work

DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.

SELL THE INTERNATIONAL
[HIS most useful implement

—

the International No. 2

Cultivator—will do profit-

able work for your custom-

ers./ It serves the double purpose

of cultivating the soil and thoroughly

ridding the ground of weeds. For
forming a mulch of dirt to conserve

moisture, for keeping down obnoxious

weeds, for summer fallowing, you
could not sell a more economical tool.

The main frame of the Inter-

national No. 2 is of angle steel,

more than strong enough to keep
the teeth at their work in all con-

ditions of ground. The teeth follow

the unevenness of ground, being

independent of each other. They
cannot twist out of position and
strong springs protect them. One easy-working lever

and rock shaft controls the cultivator. Note the

steel wheels and axles—only the International has them.

Either spring or stiff teeth are furnished. At little

added cost you can furnish both sets, making a splendid

outfit for all-round use. The stiff teeth cut the whole

surface of the ground. They are excellent in getting

No. 2 CULTIVATOR

rid of thistles and woody-stalk weeds. The spring

teeth points are reversible, giving double wear. The
cultivator can be equipped with grain and grass seed-

ing boxes.

Sell the International No. 2. Write the nearest

branch house for details.

INTERNATIONAL HARVESTER COMPANY OF CANADA, LTD.
BRANCH HOUSES

WEST—Brandon, Man.; Calgary, Alta.; Edmonton, Alta; Estevan, Sask.; Lethbridge, Alta.; North Battleford, Sask.; Regina, Sask.; Saskatoon, Sask.;

Winnipeg, Man.; Yorkton, Sask.

EAST—Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B.
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Lister Literature

The R. A. Lister Co., Winnipeg,

have just issued a very appro-

priate booklet which fully illus-

tra'tes and describes their line of

combination threshing outfits.

These outfits are made in two
sizes, the separators being 22 x
32 inch and 26 x 38 inch, the

power used being the well-known
Lister engine. Lister outfits

have a six-wheel patented truck

which, it is stated, does away with

vibration in the outfit. Sectional

views of the separators are shown
on these folders, and a full descrip-

tion of their mechanical construc-

tion.

Further sections of 'this booklet

show the Lister engines, Peoria

kerosene tractors and Lister stor-

age battery lighting plants. Deal-

ers interested in any of the above
lines should write the R. A. Lister

PETER5PUMR5

Gives More Water

in Less Time with

Less Energy

Made in many styles and
sizes, they will meet all re-

quirements of the Western
Canadian farmer.

PETERS'
Double Cylinder

Force Pump
is the last word in pump
service. Unequaled in De-
sign, Action and Durability.

They are different from all

other pumps in construction

and finish, and have ex-

clusive features that make
sales easy to customers who
want the BEST in pump
value.

Dealers

:

Get Peters'

Pump
Proposition

for 1917

Our line is absolutely up-to-date
in every respect. Every pump we
produce is given special attention.

Peter's Pumps are perfectly as-

sembled—they have no "come-
back." Sell them and you make
satisfied customers.

A POST CARD WILL BRING
OUR LATEST CATALOG.

Manufactured by

Exclusive Canadian Agents

:

Tudhope Anderson Co., Ltd.

Winnipeg Regina Saskatoon Calgary

Write Nearest Branch House for

Particulars.

Co., Winnipeg, who will gladly

forward them one of their new
booklets, and will supply full par-

ticulars regarding their lines.

The New De Laval Cream
Separator Catalog

Implement and hardware men,
who have learned to look for

something a little out of the or-

dinary run of agricultural ma-
chinery printed matter when they
pick up a piece of printed matter
bearing the De Laval imprint,

will not be disappointed in the

1917 edition of the De Laval
Cream Separator catalog, which
is now being distributed.

The reputation of this concern
for the production of high-grade
and attractive catalogs and print-

ed matter is well known, an4 this

reputation can only be enhanced
by this latest sample of the litera-

ture produced by their advertis-

ing department.

The new De Laval catalog dis-

cusses every phase of the cream
separator question. It is more
than a cream separator catalog.

It is a history of the development
of the cream separator from the
beginning, and a text-book of re-

liable separator information.

The recent De Laval irnprove-

ments, including the detachable
distributing device, the self-cen-

Synopsis of Canadian
North-West Land

Regulations
'T'HE sole iead of a family, or any

male over 18 years old, may home-
stead a quarter-section of available Do-
minion land in Manitoba, Saskatchew^an
or Alberta. Applicant must appear in
person at the Dominion Lands Agency or
Sub-Agency for the District. Entry by
proxy may be made at any Dominion
Lands Agency (but not Sub-Agency), on
certain conditions.

Duties—Six months' residence upon
and cultivation of the land in each of
three years. A homesteader may live
within nine miles of his homestead on a
farm of at least 80 acres, on certain con-
ditions. A habitable house is required
except where residence is performed in
the vicinity.

Live stock may be substituted for cul-
tivation under certain conditions.

In certain districts a homesteader in
good standing may pre-empt a quarter
section alongside his homestead. Price
$3.00 per acre.

Duties—Six months' residence in each
of three years after earning homestead
patent; also 50 acres extra cultivation.
Pre-emption patent may be obtained as
soon as homestead patent, on certain
conditions.
A settler who has exhausted his home-

stead right may take a purchased home-
stead in certain districts. Price $3.00
per acre.

Duties—Must reside six months in
each of three years, cultivate 50 acres
and erect a house worth $300.

W. W. CORY,
Deputy Minister of the Interior.

N.B.—Unauthorized publication of this
advertisement will not be paid for.—1141

mm LAVAL

Facsimile of Front Cover of New De ,t?Lval Separator Catalog.

tering bowl construction, the bell

speed-indicator, the new top bearr

ing, and other recent improve-
ments, are fully described and il-

lustrated in the new catalog, and

the book throughout is profusely

illustrated with engravings show-
ing complete machines and cross

sections of machines', and other

details of construction.

JUMBO GASOLINE ENGINES
In Sizes : If, 2i 4^ and 6 H.P.

Bring Dealers Big Business

HAVE A "JUMBO" ON YOUR FLOOR
Just what the farmer wants. Easily operated;
develop more power on less fuel than any engines
sold at the same price. On skids, strong iron sub-
base or trucks. Make-and-break ignition; battery
or magneto. At small additional cost 2]^, 4^4 and
6 h.p. sizes can be equipped with throttling governor
for burning kerosene or gasoline.

LITTLE

JUMBO
FEED
MILLS

1n

.

Best mills made, and reason-

able in price. All-steel con-

struction; great range of

capacity; easily driven. Grind
from 10 to 30 bus. per hour;
6-ipch burrs. Weight 90 lbs.

Enquire nearest branch house.

Manufactured NclsoH Brothcrs Company ^Ych.7u.s.A
Western Canadian Jobbers

r

WINNIPEG
Tudhope-Anderson Co., Limited

REGINA SASKATOON CALGARY
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The book is very attractively

printed on high-grade coated

paper, which shows up the en-

gravings to good advantage. The
cover may well be called a work
of art. It represents a beautiful

outdoor dairy scene, which is re-

produced in nine colors by the

offset process. In fact, the cata-

log reflects on every page the

high standard of quality which

the De Laval Company has set

for all its products. It can be

obtained by interested dealers

from the De Laval Separator

Company, Winnipeg, Man.

Selling Ornamental Fencing

The board or picket fence is

Ta|)idly becoming a thing of the

past. In the small country town
people are coming to realize that

the appearance of their outside

premises must be considered. It

is the finishing touch to any home
to have a nice ornamental fence

around it. Yet this line of

fencing does not necessarily

niean boundary fences. There are

varieties of ornamental fencing for

flower beds and lawn borders

;

'there are trellises for porch decor-

ations and fences for tennis courts.

"This line can, in many districts,

be handled with profit by the deal-

er. Take fencing for municipal
purposes, such as cemetery fences.

The man who handles ornamental
fencing will find it profitable to

have a rod or so erected in the rear

of the store or in some other loca-

tion. This should show 'the

proper methods of erection and
the methods of anchoring the

corner. The dealer should have
samples of every kind handled by
his jobber or jobbers. Then, by
using his erected sample, he need
order only the amount needed by
his customer. Every ornamental
fence erected in a community will

stand as an advertisement for the

line the dealer sells. Most people

are envious and imitators. As
soon as their neighbor has erected

an attractive ornamental fence

they will try to follow his lead,

or even go him one better

The dealer who makes a special-

ty of selling wire fence will notice

an increased demand for stretch-

ers, steel posts, etc. Steel posts

have been in use long enough to

prove their merit, and when a

high-grade fence is erected they

are especially appropriate for

keeping the wire tightly stretched

and holding it in the correct posi-

tion.

When selling ornamental fen-

cing, the woven fabric, iron posts,

gates, railings and all fittings are

a common line to go along with

ornamental fence. There are un-

limited opportunities, not only

PEERLESS PERFECTION
/The fencing upon which you can build a reputation Vy

and hold the fence trade of your territory. You can put up the
strongest kind of a guarantee—we back you up.

We build this fence of open hearth steel wire with all the im-
purities burned out and all its strength and lasting qualities retained.
Peerless poultry fencing is extra strong, heavily galvanized, can't
sag, won't rust, never gets out of shape, keeps in and keeps out—both great and small.

Write for Dealer's Proposition
We show you where the big- trade is for parks, lawns, cemeteries,
fences plain and ornamental for farms, ranches, all pu

THE BANWELL-HOXIE WIRE FENCE CO.
Winnipeg, Manitob» Hamil

wns, cemeteries, /
purposes. II

O.. Ltd. JJ
lilton, Ontario

Note the extra close spacing
at bottom, no base boards re-

quired. Turns the small chicks,

keeps smallanimals in or out.

Tlie Peerless Lock holds the intersecting
•aires in a firm grip that is non-slippable.
Compare it 7uitk any other poultry fence.
The Peerlessfence is built to stand any test.
It is durable.

among individuals but for ceme-
tery fences and cemetery gates.

Many families wish to en-

close their individual plots in

"God's acre," and there are

many avenues for trade in

this line in 'the average small

town. Most manufacturers of

this class of fence are willing to

circularize prospects. Dealers can
also secure selling help in the form
of circulars, cards, booklets, win-
dow signs, etc. In many districts

it is a line worth investigation by
the dealer.

Hoover Potato Machinery
The John Deere Plow Co. an-

nounce an exceptionally heavy
demand for potato machinery
this spring—which indicates that

farmers are awakening to the fact

that the potato crop, handled
with modern machinery, can be a
very profitable one at prices now
obtaining for potatoes.

The line handled by the Deere
organization in Canada is the
"Hoover," manufactured by the

Hoover Mfg. Co., of Avery, Ohio.
It includes planters, diggers,

pickers and sorters. The Hoo-
ver planter is a one-man visible

machine ; the operator sits behind
the hopper, so that he sees the

seed level, controls the adjust-

ment and ensures accurate seed-

ing. The feed shuts oflf without
raising the covering discs from
the ground, and the seed at the
extreme ends of the furrow can
be covered. Wide concave tires

on the 40-inch wheels, and roller

bearings, give exceptionally light

draft. A fertilizer attachment is

supplied as desired. This ma-
chine is also made in a two-row
size. Many special features in

design, as well as its "visibility"

in operation, make this machine
a favorite with the farmer. The
low down hopper holds 2^ bus.

of seed.

Hoover potato cutters are also

machines which appeal to the
farmer, while Hoover diggers are

of the elevator type, the potatoes
being lifted, cleared from sand,
dirt, etc., and the vines shaken
clear and dropped to one side

while the tubers are left in a row
ready for lifting. The combina-
tion digger and picker digs the
potatoes, throws away the vines

and dumps the tubers in a box
from which they are deposited in

one-bushel heaps.

Interested dealers should write
the John Deere Plow Co. for full

information regarding this line.

One Design— but

A Size for

Every Farm

DEALERS!
You cannot expect a sure,
steady demand by hand-
ling only one size of trac-
tor. Our agency gives you
a full line—each tractor
the best in its class. Years
of satisfactory service

stand behind.

Built in
Four
Sizes:

Twin City "60"

Twin City "40"

Twin City "25"

Twin City "15"

TWIN CITY OIL TRACTORS
ALL SIZES BURN KEROSENE, DISTILLATE and GASOLINE

Twin City "15"

Handles 4 Plows
or a

24-in. Separator

GET A "TWIN CITY" CONTRACT AND HANDLE A
LINE WITH PRESTIGE AND LASTING PROFITS.

Minneapolis Steel & Machinery Co. of Canada, Limited
923 LOGAN AVENUE WEST WINNIPEG



30 Canadian Farm Implements May, 1917

The Mail-Order King: A Soliloquy

I am the Mail-Order King.
I thrive on the downfall of communi-

ties.

I have built up a colossal fortune from
customers whom I have never seen.

Never have I done nor will I ever be
known to do anything for the benefit of

the communities that support me. My
customers are not my neighbors

;
they

are personally unknown to me. I care
not for their weal or woe. I have no
interest in their schools or their churches.
I pay no tithe of their taxes.

^^^len they are sick I comfort them
not, nor do I extend credit to them then,
or during bad crop seasons.

Good roads do not interest me; nor
churches. Nor do any of the activities

that go to make life worth living for the
farmer or the dweller in the country
concern me.

What is that, James ? A gentleman to
see me? Have him searched and show
him in. But wait! What does he look
like? A farmer, you say? How do you
know what a farmer looks like, James?
Sometimes I think you almost forget
your place. Tell the farmer to go to
the

No, on second thought, I'll see him.
Admit the farmer!

So you're a farmer, are you? Well,
you've got nerve, forcing yourself into
my library this way. What's that?
Your mortgage due? Well, I'm gener-
ous; I'll take up your mortgage if

you've got a good piece of land and if

the interest is right—provided you pay
me a good bonus.

You want credit for merchandise dur-
ing the hard times, and charity for the
sick family up the road? You want me
to contribute to your charities—yours in
the country ?

Absurd

!

Go to your local merchant.

I'm kept busy with charities in My
Own Home Town.

But these people need help, you say

—

and they have always been my custom-
ers? Tut, tut! They have never been
my customers except when they had the
cash. They have always gotten credit

from their own home merchant. Now
they should go to him for their charity.
Credit and charity, in my mind, are on
a par.

Unless, of course, there's a lot of free
newspaper publicity in it. There is no
advertising in extending credit to you or
charity to your neighbors up the road.
The big newspapers in the cities would
never even hear of it.

Their home is a hovel, you say.

I own a home by the seashore and
another in the mountains. And another
among the palms of the Southland. And
a private yacht. My cellars are stocked
with rare wines. Princes and potentates
are entertained in my home.

In short, I'm the King of Modern
Commerce—and I'm busy! Don't bother
me with your petty affairs!

If you want to buy goods, kick in
with the cash and my men will see what
they can do for you. But you farmers
must not worry me with your little local
affairs. Above all, don't run to me when
you are sick or in distress. Go to your
local merchants. If they refuse—go to
the devil!

Chances are those sick folks in the sod
shack will never produce anything more
worth getting, anyhow. I don't sell

coffins. And if they do get on to their
feet again I know how to bring them
into the fold. Just offer them an extra
half-pound of sugar in a "deal" and
they'll jump for it—and pay me my
usual snug profit on the balance of the
bill.

James, show the gentleman out!

Subscribers'

Information Service
Under this heading Sve will reply

to enquiries from jobbers and
dealers concerning the location of
machine manufacturers, where re-
pair parts may be obtained, etc.

Endeavor always to give name of
manufacturer. For immediate re-
ply, enclose stamped, addressed
envelope. Send enquiries to In-
formation Dept., CANADIAN
FARM IMPLEMENTS, Winnipeg.

R. & Co., Sask.—The Success fanning
mill can be obtained from the Twin City
Separator Co., Winnipeg, who are manu-
facturers of these mills. As regards the
Patterson seed drill, we believe that the
only drill of that name was the "North-
west Patterson," made by the Patterson
Co., Toronto. If this drill is in use it

must be 25 years old. All parts are dis-
tinguished by the letter "D" following
the part number. Ascertain number of
part, and apply to the Massey-Harris
Co., Toronto, who should have a pattern
or part in existence. .Repairs for J. I.

Case plows can be obtained from the
J. D. Adshead Company, Winnipeg.

E. & Co., Sask.—The Oxford cream
separator was formerly made by the
Oxford Cream Separator Co. at Durham,
Ont., which concern went out of business
some ten years ago. We believe that
repairs for this separator are no longer
procurable.

H. J. H., Sask.—Washers for roller
L912, of the Monitor double disc drill,

can be obtained from the John Watson
Mfg. Co., Winnipeg.

L. W., Sask.—^Huber threshing mach-
inery is handled in Western Canada by
the J. D. Adshead Co., of Winnipeg, who
are sales agents for practically all West-
ern Canada except a small territory
adjacent to Brandon.

T. S. Co., Man.—The lever rack num-
bered K418, is for a Deere disk harrow.
The nearest branch of the Deere Plow
Co. can supply the part.

A. C. R., Sask.—The Clark cutaway
harrow is made by the Cutaway Harrow
Co., Higganum, Conn., from whom re-
pairs could be obtained.

C. N., Alta.—A standard for the
"Eclipse" disc harrow should be procur-
able from its makers, the J. Thompson &
Sons Mfg. Co., Beloit.

J. McG., Man.—The Red River break-
ing plow was formerly made by the
Kingman Plow Co., of Peoria. This com-
pany has discontinued business, but
some repairs for their goods are carried
by the M. & K. Brokerage Co., Kansas
City, Mo.

C. H. & Co., Sask.—Repairs for "Stand-
ard" Mowers can be obtained through
the Emerson-Brantingham Implement
Co., Regina. The part mentioned for a
Lansing disc harrow can be obtained
from E. F. Keller, Lansing, Mich. Janes

-

ville plow parts can be procured through
the John Watson Mfg Co., Winnipeg.

B. & N., Sask.—Parts for Melotte
cream separators are carried by the R. A.
Lister Company, Winnipeg. Repairs for
Little Yankee plows are obtainable from
the makers, the Grand Detour Plow Co.,
Dixon, 111.

A. E. H., Man.—The "plates and burrs"
for a grinder manufactured by the N.W.
Mfg. Co? We do not know of any such
concern, but think you mean the W. W.
Mfg. Co., which refers to the late Wort-
man-Ward Co., of London, Ont. Some
years ago Beatty Bros., Ltd., took over
this business. Send particulars to their
nearest branch, giving size of burrs, and
they may be able to supply you.

Prom the Factories

The International Harvester
Co., Chicago, has sent a detach-
ment of mechanics to England to

set up tractors which have been
shipped.

* * *

At the beginning of April the
Minneapolis Steel & Machinery-
Co. filled its last foreign order.

No further contracts are made,
and the shell factories will be
converted into a plant for manu-
facturing motors. This large

concern, employing over 2,500

men, has offered its plant to the

U.S. government for war purpo-
ses.

* * *

On April 9th the annual meet-
ing of the stockholders of the
Advance-Rumely Co., La Porte,

Ind., took place. The following
officers were elected: President,

Finley P. Mount; vice-president,

J. Abrams
; vice-president and

secretary, G. W. Kershaw; treas-

urer, J. R. Kohne.
* * *

It is reported that the Standard
Tractor Co., Regina, Sask., has
secured a site on which the con-
struction of a plant will be com-
menced at an early date.

* * *

The Townsend Mfg. Co.,

Janesville, Wis., recently shipped
three carloads of Townsend trac-

tors to the Canadian Fairbanks-
Morse Co., Winnipeg. This is

part of an order for 150 of these
tractors which will be sold in

Western Canada by the Winni-
peg concern.

A FEEDER THAT MAKES
FRIENDS EVERYWHERE

The Langdon Ideal

Automatic

Self-Feeder

Guaranteed to feed
perfectly to full
capacity any make
or size of^separator.

Backs Up Every Claim— and in the Field
The Langdon Ideal Rotary Knife Feeder is the one Feeder that governs
according to the condition of the grain. It operates on the principle of hand
feedmg, handling the dry, straight bundles very fast, while the wet, tough and
tangled ones are delivered more slowly, giving the separator and engine an
absolutely uniform and even load at all times. The feed is absolutely con-
trolled and governed. The Langdon positively will not slug the cylinder
while pitchers cannot overload the separator.

'

WRITE NOW for full particulars and Agency. We
are exclusive selling agents for Western Canada

Cushman Motor Works of Canada, Ltd.
Builders of Light Weight, High Grade, Gasoline Engines for Farm Power Work.

DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.
- , ,_, EXCLUSIVE SELLING AGENTS FOR:
Langdon Ideal Self-Feeders-Fanning MiUa-Smut and Pickling MachineB~Vacuum Waskert-

Lincoln Grinders-Lincoln Saws—Inaxhalors— Universal Hoists—Portable Grain Elevaiors
—Wagner Hardware Specialties-Mountaineer and Little Giant Neck Yoke Centres.

BRADSTREET'S
Established 1849 Capital and Surplus, $1,500,000

Offices throughout the civilized world. Correspondence invited

Executive Offices:

346 and 348 BROADWAY, NEW YORK CITY, U.S.A.

OFFICES IN CANADA:
Halifax, N.S. ; Montreal, Que. ; St. John, N.B.

; Hamilton, Ont.

;

Ottawa, Ont.; Toronto, Ont.; London, Ont.; Quebec, Que.;
Calgary, Alta.; Edmonton, Alta.; Vancouver, B.C.

C. G. SCHAPPTER, Supt.
Commercial Travellers' Building, WINNIPEG, Man.
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Business is Booming for the Man Who Sells

''THE BUGGY FROM GLENGARRY''
M & M Vehicles are known all over Canada for

Uniform Quality Unexcelled Material Fine Finish
Classy Styles Honest Workmanship Popular Prices

Are you getting your share of the Buggy Business? If not you are losing one of your easiest sources

of profit. Get the agency for the Glengarry line, a line known by reputation to every Canadian
farmer. Eighty styles—Buggies, Concords, Spring Wagons, Surreys. We illustrate our Auto Seat Top
Buggy. Gear 15/16 inch steel axle, No. 2 arch, wheels, % or 1-inch tires; 38-42 inches high.

Painting—Body, black; gear black, dark green or carmine. Finest leather trimming, full spring

back and cushions. Silver caps. Ask our nearest representative for prices. Full stocks at

Regina. Prompt delivery guaranteed.

We Want a Dealer in Every Town

FORD COMMERCIAL BODIES
GOOD PROFITS AND A BIG DEMAND
FOR THE DEALER HANDLING THEM.

In your town—in your territory—there are scores of prospects for our Commercial
Bodies. Convert the Ford whenever necessary into a large capacity truck. Can be

supplied without Top, and with Panel Bodies. Gives your customers a strong truck

at very reasonable cost. A large stock is carried at Regina. Exclusive agencies

now being placed. Get full particulars of this money-making proposition. Write

our representative to-day. Manufactured by the

Munro& Mcintosh Carriage Co.
ALEXANDRIA, ONTARIO LTD.

REPRESENTATIVE FOR MANITOBA

P. McGregor, McLaren Hotel, WINNIPEG
REPRESENTATIVE FOR SASKATCHEWAN AND ALBERTA

BERT CONWAY, P.O. Box 33, REGINA

Note
compact
construc-

tion of

internal

and bevel

gears

Sell the Deering Line
of Hay Machines

jAVE you ever noticed the extra long dragbar of the Deering mower,
its connection to the frame, and the way it supports the cutter

bar? It is one of the exclusive and outstanding features of the

Deering, and an important reason why the mower is famous for

hght draft and great cutting power.

Through the use of the continuous dragbar, the cutter bar has a flexible

movement and floats lightly over even and uneven ground. You can test

this by taking hold of the end of the Deering cutter bar and noting how
easily you can lift it.

The weight of the cutter bar being entirely on the wheels, the traction is increased and the wheels prevented
from slipping or being lifted from the ground.

^ The Deering mower has many other good features weU known to

^^x, Canadian farmers.

Deering rakes, tedders, stackers and sweep rakes, Internation-
al side delivery rakes, loaders, and hay presses are machines that

save time and labor in the hay field. They are being sold in very
great numbers. Are you selling your share? Write the nearest

branch house.

International Harvester Company of Canada^
The manner ot joining the
dragbar to the main frame
insures that the inner wheel
will stay on the ground at
all times, providing good
traction in tough cutting.

BRANCH HOUSES Limited
WEST—Brandon, Man.; Calgary, Alta.; Edmonton, Alta; Estevan, Sask.; Lethbridge, Alta.; North

Battleford, Sask.; Regina, Sask.; Saskatoon, Sask.; Winnipeg, Man.; Yorkton, Sask.

EAST—Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, X.B.
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What's Behind These Cars?
The Dealer wants to know all about the car he handles,

then he wants to know what's behind it. Just consider the

:

GRAY-DORT REO PEERLESS
REO 4 -Cylinder,
5-PassengerTour-
ing Car, $1,300,
F.O.B. Winnipeg

Prices subject to
change without notice

Reliable, proven automobiles, giving the best in material, style and

mechanical merit, and vyith every worth-while improvement that

makes them superior for every kind of service. Theycarry real talking

points that help you sell the most sceptical prospect. Backed by large

advertising campaigns, they are known to thousands of farmers.

These are the cars for you to get behind—and push. But the freight

situation makes shipments hard to get. You must place your orders

NOW. The dealer with the goods is the man who will maka

money this year. Write us To-day.

Joseph Maw & Co., Limited
Factory Representatives

112-118 King Street Winnipeg, Man.

EVERY FARM NEEDS A BULL DOG
Wild Oat Separator

and Barley Cleaner

Made to

Separate

WILD

OATS

from

Barley

and

Tame

Oats and

DOES IT

IN 3 and 6-ROLL SIZES: CAPACITIES UP TO 40 BUS. PER HOUR
A special machine in which the grain passes down revolving corrugated
rolls, tumbliiig on end and allowing the wild oats (thin berries) to go
through the perforations. Large, plump barley kernels are kept. Grades
tame oats perfectly. With or without power attachments and baggers.
Dealers, get your stojik at once and meet the demand.

Specialists in Grain Cleaning and Grading Machinery

TWIN CITY SEPARATOR CO., LIMITED
Off Logan Ave. on Quelch Street Winnipeg, Man.

Address all Correspondence from Southern and Central Alberta to
R. W. DOW, Box 1406, Calgary, Alberta

T-A STIFF TOOTH CULTIVATORS
To Show Them is to Sell Them!

Built in Three Sizes: 7, 9 and 11 Teeth

For thorough cultivation and weed eradication the Tudhope-Anderson
Cultivator is the best machine sold. Heavy, strong, yet light in
draft. Exceptional clearance. Stiff, sagless frame. Individual, ad-
justable pressure on each tooth. Easily adjusted for cut. Hard,
crucible steel points; any size points supplied as desired. Ask for

full particulars.

GET A SAMPLE ON YOUR FLOOR—NOWI

T-A High Foot-Lift Gang Plow
Furnished In Sizes:

12-in. Stubble 12-in. Breaker

14- in. Stubble 14-in. Breaker

We illustrate this plov? equipped with stubble

.boards and points, and breaker bottoms along-

side—front and rear view. All equipped with
15-inch swivel rolling coulters. T-A high
Uft gangs are supplied with 4, 5 or 6 horse
hitch, as ordered. Built of highest grade
materials and possessing exclusive features

found in no other gang.

Ask for Prices and Literature on our

Disc and Moldboard Plows

TUDHOPE-ANDERSON CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
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UNION BANK OF CANADA
Established 1865

HEAD OFFICE - - - WINNIPEG
Paid-up Capital $ 5,000,000
Reserve Fund 3,400,000
Total Assets, over 109,000,000

Hon. President—SIR WILLIAM PRICE
President—JOHN GALT, Esq.

Vice-Presidents
R. T. RILEY, Esq. G. H. THOMPSON, Esq.

Directors

S. HAAS, Esq.

J. S. HOUGH, Esq., K.C.
F. E, KENASTON, Esq.
R. O. McCULLOCH, Esq.
WM. SHAW, Esq.

Major-Gen. SIR JOHN W. CARSON,
H. B. SHAW, General Manager

J. W. HAMILTON, Assistant General Manager.
London, England, Branches 6 Princes Street and

Head Office: Wlnnipee West End Branch, 26 Haymarket, S.W.
This bank, having over 305 branches in Canada, extending from Halifax to

Prince Rupert, offers excellent facilities for the transaction of every description of

banking business. It has correspondents in all cities of importance throughout
Canada, the United States, the Continent of Europe, and the British Colonies.
Collections made in all parts of the Dominion, and returns promptly remitted at
.lowest rates of exchange.
Winnipeg. Main St. Branch; P. VIBERT. Mgr. Portage and Garry Braucli : F. J. BOULTON, Mgr.

W. R. ALLAN, Esq.
G. H. BALFOUR, Esq.
HUME BLAKE, Esq.
M. BULL, Esq.
B. B. CRONYN, Esq.
E. L. DREWRY, Esq.

HAIL FIRE LIVE STOCK
INSURANCE

CARSON & WILLIAMS, BROS., LIMITED
720-726 Union Bank Building Winnipeg

PHONES (Private Exchange) MAIN 6112-3

REPRESENTING

THE LONDON MUTUAL FIRE INSURANCE CO.
THE MILLER S NATIONAL INSURANCE CO.

THE CANADA HAIL INSURANCE CO.
THE GENERAL ANIMALS' INSURANCE CO.

APPLICATIONS FOR AGENCIES INVITED

Complete Repair Stocks Carried for

MOLINE IMPLEMENTS
We can supply dealers, on the shortest notice, with repairs for:

Moline Plows Moiine Disc Harrows
(Best Ever, Good Enough, etc.) (Economy)

Moline Engine Gangs Monitor Drills

Mandt Wagons and Farm Trucks

Manure Spreaders (National and Mandt)

Adriance Binders, Mowers and Rakes
ALSO

Janesville Plows, Disc Harrows, etc.

Viking Cream Separators

ASK FOR FULL PARTICULARS OF THE WATSON LINE

WATSON'S STEEL AND WOOD HARROWS!
Our Steel Harrows have angle steel tooth bars, channel steel cross bars.
Dagger shaped teeth, held individually by steel wedges. Fitted with
pulley hitch evener. Sizes: 17 and 24 foot cut. Wood harrows of seas-
oned hardwood. Each tooth held securely by two rivets. Can't loosenm bars. Sizes: 14, 17 and 24 feet. The best harrows made, reasonablem price.

Control the

Harrow Trade
in your terri-

tory this year

by sellingWat-
son's Harrows.

CHAMBERS AND HENRY STREETS, WINNIPEG

KEEP THIS TRADE AT HOME!
The Farm Women Only Want

Dealers To Show Them

" DOMINION "

Sewing Machines
They like proof—not pictures! "Dominion"
Sewing Machines are mechanically perfect,

honestly constructed, easy to operate and built

for long life. Elegantly finished in head,

frame and woodwork. That's why we give a

binding warranty with every machine. Dealers

—get this agency. Write for catalog and full

particulars. Don't delay.

The Dominion Sewing Machine Company
80-82 LOMBARD STREET, WINNIPEG

Kepairs and
Accegsoriea

for all makes
of Sewing
Machine s

Write Bepair
Department.

WHY NOT USE HORSE SENSE?
Not a Horse or a Mule in Western Canada (if he could talk) but
would tell you that he could do 25% more work if you would
clothe him comfortably with "Horse Shoe Brand" Collars, Har-
ness or Saddles.

Sold only by legitimate and honourable dealers all over Western
Canada, and Manufactured in Western Canada only by J

THE GREAT WEST SADDLERY COMPANY
At WINNIPEG, CALGARY, EDMONTON,

REGINA and SASKATOON.

SEND FOR CATALOGUE AND PRICE LIST TO DEALERS ONLY

SIDE LINES:
We sell wholesale, to the dealers only. Mitts, Gloves, Moccasins, Automobile

Tires, Spark Plugs and Auto Accessories, etc.. etc.
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Hay Tools That Sell Quick
THE DEMAND THIS YEAR WILL BE BIG

GET YOUR ORDERS IN EARLY

FROST & WOOD
MOWERS

.A satisfactory, serviceable mower

must be able to cut the crop under

any condition the farmer wants to

harvest it. Weather conditions are

not always ideal, nor is the crop al-

ways a normal one.

The Frost & Wood Mower has

strength to stand up to the roughest

field conditions and the heaviest crops.

It will cut with equal satisfaction the

shortest or lightest yield. Smooth

running Roller Bearings are used at

every wearing point. They insure

light draft and long life to all parts.

No heavy repair bills with this

mower.

Cutter bar is made of finest qual-

ity steel. It is tilted, raised or low-

ered by convenient foot and hand lev-

ers. Any person who can drive a

team can operate a Frost & Wood

Mower quite readily.

Its internal gear arrangement

makes it capable of commencing cut-

ting the moment the horses start.

No necessity of backing up the team

for a "flying start"—the Frost &
Wood No. 8 acts instantly.

Built in 4ft. 6in., 5ft., 6ft. and 7ft. sizes

ORDER EARLY
Shipments these days are often sub-

ject to Railway Embargoes and de-

lays. You don't want to be without

goods at haying time, so ORDER
NOW. Also fijid out as far as possible

what repairs are wanted on your ter-

ritory. Don't overlook this matter till

the season is on top of you and the

machines have to be used. Get in

touch with your customers and im-

press upon them the importance of

letting you know what repairs they

need NOW. It will save time and

money later on.

g^^HESE mowers and rakes have

been giving fine service in

Western Canada for years and

enjoy that enviable reputation be-

cause they are exactly suited to the

field conditions of this country. They
make your customers enthusiastic

boosters of your line.

Conditions in Canada to-day point to a

shortage of help this summer. Manual labor

must be replaced by efficient mechanical

equipment and your customers are going

to look to you to supply it. Give them

Frost & Wood Mowers and Rakes and they

can harvest their crop in quick order and

with a minimum of labor.

FROSTS WOOD
RAKES

The "Champion" is an all-steel rake

that is good for a lifetime. Nothing
about it to wear out or give trouble.

Frame is securely braced and firmly

trussed. All parts are rivetted and
cannot work loose.

Teeth are arranged in sections

—

so are easily removed when it is

accessary to do so. They have'a spring

coil at the top and flattened, pointed

ends, and are so shaped that clean

work is always accomplished. When
obstructions are met with there is

suflScient spring in each tooth to pre-

vent breakage.

Wheels are very substantial and of

a size that gives the rake ample clear-

ance even when working , an excep-

tionally heavy crop.

The "Champion" is dumped by an

automatic foot trip. A slight press-

ure on this lever brings the teeth up

clear of the windrow and leaves the

hay in fine shape.

These teeth, too, are made from a

special quality of steel and are thor-

oughly tempered and tested before

being sent out.

Our guarantee of satisfactory ser-

vice goes with each machine shipped.

SPECIAL SALES
LITERATURE ^

Each of our Branch Houses listed

below carries a good supply of special

literature on the various lines of imple-

ments, machinery and farm equipment

in the Cockshutt Line. You can in.

crease your business very materially

by a judicious use of those folders,

booklets and catalogues. Always have

a supply in your showroom and see

that they are available to your cus-

tomers. For advertising in your local

newspapers we will gladly supply elec-

trotypes of any of our implements.

Write for particulars re sales helps.

A Cockshutt Contract gives you a full line of Implements, Machinery and

Equipment for every season of the year. Write nearest branch for particulars,

COCKSHUTT PLOW CO., LIMITED
WINNIPEG REGINA CALGARY SASKATOON
Distributing Points: RED DEER LETHBRIDGE EDMONTON BRANDON PORTAGE LA PRAIRIE
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DEVELOPMENT IN TRACTOR DESIGN AND CONSTRUCTION
The history of tractor develop-

ment shows that in 'the design of

the tractor there has been three

distinct phases. The detail in var-

ious makes of tractors may differ,

but in general it is possible to

group 'tractors under three classi-

fications :—First we had the pion-

eer machines—based largely upon
the stationary engine. Second we
have the so-called automobile
type, which in engine, transmis-
s'ion system and many other fea-

tures embodies many of tihe char-

acteristics of modern automobile
construction. Thirdly, we have a

composite type, which, in modified
farm, contains features common
to either of the first or second
types.

It is only logical to assume that
there are certain specific reasons
for the construction used by the
individual manufacturer. Those
reasons, shorn of incomprehen-
sible tedhnical phraseology,
should be of interest to the imple-
ment and tractor dealer.

What the Heavies Claimed

The manufacturers of the heavy
type of tractor contended that a
machine, to be a success, must
have considerable weight, so as to
stand the rough usage and heavy
service demanded upon the farm.
They, therefore, employed slow
speed single or double cylinder
engines with large cylinder areas.
Large bearing surfaces were
given, and bronze or babbitt bush-
ings of big surface were used
throughout. For transmission
purposes, these tractors often had
cast gears otf coarse pitch and large
diameters. Since these gears were
large, and usually ran in the open,
surface lubrication for the faces
had to be applied by mechanical
means. Frames and wheels were
necessarily heavy. The carbure-
tion, ignition and cooHrig systems
are usually reduced to 'the utmost
simplicity, and, being designed for
practically constant speed and
load, there is very little necessity
for fine adjustment or flexible con-
trol. They point to the fact that
all o'ther farm machinery is com-
paratively crude in design, cast
and malleable iron, rough bar
forgings and similar construction

being used almost exclusively.

They state that while this type of

construction may be crude from a
mechanical standpoint, that it is

better understood and easier taken
care of by the average farmer than
a machine of greater mechanical
refinement.

With the heavy type of 'tractor,

the designers contended that a
single cyHnder engine gave the
farmer less trouble, while it was
less sensitive to delicate adjust-
ment, and would run for longer
time without much a'ttention.

The Auto Type
In the construction of the tract-

ors built along automobile lines,

the designers claim that, funda-
mentally, the use of single or
double cylinders, or large bore cy-
linders, is incorrect for 'tractor

duty, since all the design must be
very heavy to obtain proper wear-
ing surface or bearing area.

In automobile engine design, it

is a well-established principle in

design that the effective life of the
motor is proportionate to .'the area
of uncooled parts—that is valves
and cylinder heads—and to the
weight of the reciprocating parts.

Motors having small bores, small
diameter valves, light pistons and
light connecting rods will show a
greater effective life, according to

designers, than will motors of

larger dimensions and heavier re-

ciprocating parts.

The trend in auto engine design
has been toward greater reliability

with less attention. This has led

to 'the development of 6, 8 and 12

cylinder engines, which have been
proved by test to have a greater
effective life than engines of equal
horse-power with fewer cylinders.

The life of a motor is dependent
upon the ratio of bearing surface
to piston area, and it is proven
that it is possible 'to get a lower
pressure per square inch on the
crankshaft and connecting rod
bearings of a multiple-cylinder en-
gine than would be practical with
a single cylinder engine of the
same 'horsenpower.

Features in Design
Designers further claim that it

is easier for a given power to build

multiple cylinders 2, 4 or 6 'than

single cylinders, due to the greater
facility for handling small parts in

duplicate.

In gears and shafts, it is well
known that an alloy steel gear
properly heat-treated only weighs
about 15 per cent as much as a
cast iron gear for 'transmitting a
given power. Even after machin-
ing, hardening and finishing the
smaller shaft, it can be produced
for the same, or less money than
a heavier gear of cheap material.
It is also maintained that the only
way to insure a reliable transmis-
sion system is to protect same by
an oil bath. Dust proof and oil

tight cases therefore become units
of the transmission system. This
design allows the use of anti-fric-

tion bearings, such as roller or
ball, and gives a higher percent-
age of the power developed to 'the

drive wheel or wheels.

The Mechanical Evolution

Following out these improve-
ments to their logical conclusion,
the result has been a tractor
weighing about one-third as much
as a tractor built along the lines of
'the heavy cylinder, slow-speed
motor.

The question has been raised as
to whether this construction will
lead to a madhine too light for

tractor service. The proof lies in

actual experience of tractors of
either type working under similar
conditions. Tractors of both
types—medium and light-weight,
have given good results; which
will predominate in the tractor
field in years to come it is hard to
say. Will the heavier light-weight
tractor oust 'the light weight, or
vice versa?

The Third Type
We have now upon the market

tractors which show plainly a
combination of both the heavy and
automobile type of construction.
Arguments are raised by the ad-
herents of the 'two extreme types,
and they qualify all of these argu-
ments by saying that a tractor is

neither a perambulating station-
ary power plant nor a pleasure car,

and is unlike the motor truck,
being a distinct and separate type
of machine. Some of the tractors
produced in this class have been

developed from the stationary type
as a basis and brought to their

present form by cutting down
sizes v/here permissible, using

better materials where greater
strength was required and apply-
ing anti-friction bearings at the

points where the loads are

heaviest. Otihers in this same class

have been developed from the

light-weight construction as a

starting point, by building up and
strengthening various parts as
they have developed weaknesses
in the field.

Standardization Required

In the tractor field, the question
of standardization is one that is

attracting much attention. Tract-
or engineers and designers are of
the opinion that the following
steps are required in standardiz-

ing the modern tractor:

Tractor rating should be stand-
ardized just as 'the S.A.E. rating
applied to horse-power. At pres-

ent no uniformity exists in rating,

scarcely any two manufacturers
using similar ratings. Tractor
specifications should be standard-
ized, and also impulse starters for

magnetos so that 'the same im-
pulse starter can be fitted to differ-

ent makes of tractors, as the mag-
neto is practically universal for

tractor ignition.

The height of drawbar for at-

taching plows and other imple-
ments should be standardized.
Tractors at present travel at dif-

fernt speeds. It is deemed
essential, because of plowing, to

have a standard tractor speed for

such work.

The width and diameter of
tractor pulleys for belt drive
should be more uniform. This
feature is important, as often 50
per cent of tractor work is belt

drive.

Drawbar connections should be
standardized so that no 'trouble

will arise when coupling different

loads. Magneto couplings should
be a standard size on all tractors.

Flange sizes for carburetor at-

tachments should be extended,
and the number of diameters in

bolts and nuts used brought to the
minimum in tractor design. Motor
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fans and fan capacities could be

standardized Avith profit.

The Tractor Trade To-day

Last year was a big year in the

tractor industry. The makers

started out to produce 50,000

tractors, but did not reach the

mark. The output is estimated

last year 'to have been between

35,000 and 45,000 tractors, but no

concise figures can be obtained.

For 1917 the manufacturers claim

a probable production of 75,000

machines, but on a conservative

basis 50,000 will be the possible

limit of tractor production in 1917.

It is generally conceded that the

4-cylinder vertical engine will

dominate the field, with a few 6-

cylinder engines for very large

tractors. At present some large

concerns are marketing the hori-

zontal 2-cylinder design, but senti-

ment seems to favor the vertical

4-cyHnder or 2-cylinder placed

longitudinally between the front

wheels—following automobile de-

sign.

One of the biggest develop-

ments last year was the more gen-

eral use of kerosene, and also the

filtering of air entering the carbu-

retor by means of the air cleaner.

There is a very general agreement

'that two driving wheels are need-

ed at the rear, and that those de-

signs using only one drive wheel

are bound to be superseded. It

is argued that the latter upsets too

easily, and that there is not

enough weight on the steering

wheel or wheels.

The Number of Wheels?
To-day the four-wheel tractor

gives evidence of also dominating

the situation, but this path of de-

velopment is not nearly so clearly

defined as that of the vertical en-

gine. There is more or less of an

argument between thfe four-wheel

designs and those using three

wheels, with a single wheel for

steering in front. Both use prac-

tically the same arrangement of

engine, clutch and power trans-

mission with the two driving

wheels in the rear. Those using

the single wheel in front argue

that they can turn in less space,

which is very essential in farm-

ing ; the four-wheel exponents

argue that there is not sufficient

weight on the single front wheel

for correct steering at all times,

and further that the three-wheel

design is not so well sui'ted for

road work as tihe four-wheel.

Brandon Fair and Tractor
Plowing Demonstration

The Provincial Fair at Bran-

don, Man., has always been an

important event in the eyes of the

implement industry, for at no

Canadian fair is there seen so

complete a display of farm- ma-
chinery and equipment as is

annually found on the Brandon
Fair grounds.

The display of Hvestock, dairy

and farm produce of all kinds,

horticultural exhibits and dis-

plays by commercial concerns,

are always such as to ensure a

crowded attendance at this great

annual event. This year a high-

grade series of amusements have

been engaged, while the platform

and track events will be of a high

order of merit. Were any farmer

asked what feature he found of

greatest interest at the 1916 Pro-

vincial Fair, he would without

doubt answer—"the tractor de-

monstration."

At the last year's light tractor

plowing demonstration—the first

event of the kind ever held- in

Western Canada—thirteen con-

cerns showed nineteen tractors in

operation. The Brandon Fair

Board are to be commended for

taking this s'tep to give publicity

to the light tractor as a means of

cheapening the cost of farming,

and there is no doubt in the mind
of any man who saw the thous-

ands of farmers who crowded the

demonstration field daily but 'that

the large sales of light tractors in

the West this year has been

greatly due to the opportunity

afforded the farmer at Brandon

to see the machines in operation.

This year it is already evident

that there will be' a very large

entry of tractors and plows. A
very great proportion of the con-

cerns who specialize in light

tractor plows have entered their

models, while many firms who
did not show 'their tractors at

Brandon last year will demon-
strate their machines. It is re-

ported that Henry Ford, Detroit,

will have his new tractor on

hand at Brandon.

It is to be hoped that the ma-
jority of United States tractor

firms will send machines to Bran-

don for display, so that the farm-

er may become acquainted with

the different types now produced.

An excellent field has been se-

cured within easy walking dis-

tance of the Fair Grounds, and it

is evident that the tractor plow-

ing demonstration will be the

most popular event, as it was last

year. The rules and conditions

in connection with the demon-
stration are few and simple.

Rules and Conditions
1. The demonstration shall take

place on July 17th, l&th and 19th, 1917,

and will be held from 10 a.m. to 12

o'clock noon on each day.

2. Each entrant must be ready to

start at 10 a.m., otherwise he will not
be allowed .to demonstrate on that par-

ticular day.

3. No tractor can be entered that

pulls more than five plows, and any
make of plow may be pulled. Shares
can be either 12 inch or 14 inch. The
condition at the soil makes the use of

all purpose moldboards preferable. All

plowing must be done at a uniform
depth of five inches.

4. No concern can demonstrate more
than two tractoi-s on any one day, al-

though more than two tractors may be
entered by one firm, providing they
are of different types and sizes and pro-

vided they conform to Rule No. 3.

5. The tractors may travel at any
speed they desire, and during the de-

monstration may make as many stops

as they see fit, provided that at least

one round be j)lowed by each tractor

during the two hour demonsitration.

6. All entries must be in the hands
of the Secretary of the Provincial Ex-
hibition of Manitoba, Brandon, accom-
panied by the entrance fees, not later

than July 1st, 1917, as positively no
entries will be accepted after that date.

7. Each entrant must supply his own
plows, fuel, lubricating oils, and the

necessarj' help to operate his tractor

efficiently. Water "will be supplied on

the demonstration field by the Fair As-

sociation. Each traotor must display a
sign giving its rated draw bar horse

power, the kind of fuel it is burning,

and its retail selling price.

8. A plot on the demonstration field

will be allotted each tractor of a size

proportionate to the size of the machine,

and any pant of this plot that remains
unplowei 'at the close of the demonstra-

tion must be plowed by the firm enter-

ing it before removing the machine from
the field.

9. An entrance fee oi $10.00 per

tractor will be charged for each tract<^

entered. I
10. The demonsitration will be com

ducted wholly and solely as such, an
will in no way be in the nature of

contest. No awards or medals of anj
kind whatever will be given. M

11. The demonstration will be n
charge of a field man, who will ha-^
full control of the plowing field. He will

have full power to handle the entire

demonstration.
12. At close of demonstration daily

tractors may be brought back to the

Fair Grounds, provided exhibition space

has been previously arranged. Any
tractor not on the field at 10 a.m. can-

not demonstrate on that day, however,

and no tractor can leave the field before

12.30.

Presentation to M. J. Rodney

On Friday, May 25th, a special

meeting of 'the Winnipeg Whole-

sale Implement Association was

held in the Royal Alexandra

Hotel, Winnipeg, in honor of M.
'

J. Rodney, manager of the Inter-

national Harvester Company,
j

Winnipeg, who has been appoint-
[

ed managing director of the. In-

ternational Harvester Co. of Aus-

traUa. Mr. Rodney left Winni-

peg on May 30th for Vancouver

and sailed on the s.s. Niagara on I

June 6th.

H. W. Hutchinson, of the John

Deere Plow Co., acted as chair-

man, and in an appropriate speech

presented Mr. Rodney, on behalf!

of the association, with a gold

watch and chain, the watch being
^

suitably engraved. Mr. Hutchin-I

son commented on the happy

business relationship that had ex-

ited between Mr. Rodney and all

the memibers of the association;

how he had by his efforts helped i

to raise the business to a higher!

plane, and voiced the regrets of

the association at losing so val-

Captures the ''Show Me" Folk's Trade
(Ll

ET your wide-awake, up-to-the-minute farmer or dairy-

man demand figures, facts, tests and demonstrations

to his heart's content. You can promptly convince him
and sell him with real live proofs (not merely claims)

for every statement we make for the

ators, as is proven by Government Schools' tests. The following

outstanding features appeal to the most critical buyer:

Thorough self-oiling system

Low supply can

Easy turning

Patent spindle clutch

Interchangeable capacity

Gears enclosed in dust-proof

oil-tight gear housing and

run in bath of oil

and no machine made anywhere has so many advantages that can

be substantiated. Aside from the close-skimming of the Standard

which is beyond question, head and shoulders over other separ-

The Standard is stirring things up in the separator business in

Canada, the United States and other countries. Get this splendid

proposition in detail now. Write for literature while your terri-

tory is still open.

The Renfrew Truck Scale—a wide open field for big results

—

a self-adjusting scale—government inspected. Get booklet.

The Renfrew Machinery Co., Ltd.
HEAD OFFICE
and WORKS: Renfrew, Ontario
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ued a member. On behalf of 'the

association he wished him God-

speed and success in his new
sphere of action in Australia.

Mr. Rodney feelingly replied,

stating, that the recollections of

his eleven years' sojourn in Win-
nipeg would be of the happiest,

how he had formed close and

lasting friendships in the. trade

—

friendships which he valued be-

yond all else. In thanking the as-

sociation for the honor accorded

him, he said that he would not

say "goodbye," but assured them
that in years to come he would
visit them in Winnipeg and re-

new acquaintanceship wi'th his

friends in that city.

Isaac Campbell, K.C., legal ad-

visor of the association, also

voiced the regets of the organiza-

tion at losing so valued a mem-
ber, wishing Mr. Rodney good
luck and every prosperity in the

Commonwealth.
A. W. Wallace, who succeeds

Mr. Rodney as manager of the

Winnipeg branch of the Inter-

national organization, was pres-

ent, and was enrolled as a mem-
ber of the association, while J. C.

Redden, of the J. I. Case T. M.
Co., was elected one of the execu-

tive to fill the vacancy made by
Mr. Rodney's resignation. A
large turnout of members indi-

vidually wished Mr. Rodney fare-

well at the close of the meeting.

Waterloo Mfg. Co. Handle
Tractor Line

C. W. Snider, vice president of

the Waterloo M%. Co., Waterloo,

Ontario, accompianied by W. Um-
bach. Portage la Prairie, western

Canadian manager, recently vis-

ited the tractor plant of the Rock
Island Plow Co., Rock Island,

111. The Waterloo Mfg. Co., Por-

tage la Prairie, will distribute

"Heider" tractors, as made by the

Rock Island organization. This

tractor has a fine record.

They are now receiving ship-

ments lat the rate of four per

week. Heider tractors are

machines of good design, made in

two sizes, 12-20 H. P. and 9-16 H.
P. They have a capacity of three

and two plows respectively.

The Waterloo people have ex-

clusive representation for the

Haider tractors in Manitoba, Sas-

katchewan and the greater part

of Albertiai.' They have entered a

12-20 H. P. and a 9-16 H. P. Heid-
er tractor for the light tractor

plowing demonstration at Brand-
on, using the celebrated Rock
Island tractor gangs, and will

have a full display of their line

at Brandon as in past years.

Dealers are invited to make th«
Waterloo tent their headquarters
at Briandon Fair.

SEE THESE PLOWS IN OPERATION AT THE

Light Tractor Plowing

Demonstration
Provincial Fair, Brandon
July 17, 18 and 19

w

Massey- Harris Tractor Plow
POWER LIFT

HEN raised, all the Bottoms are at the same level, the rear being equally

as high as the front, namely, 6 inches. This is a very high lift, and will be

appreciated in trashy ground, weedy stubble, corn stalks or in heavy manure.

Two levers within easy reach of the operator on the Engine regulate the depth of

plowing. Depth can be changed when plowing, or when Plow is in or out of the

ground.

The Hitch has wide range of adjustment, both vertical and lateral, and being stiff

permits of the Plow being backed. A Hardwood Break Pin prevents breakage.

The Third Bottom or Plow can be detached to convert a Three Furrow into a

Two Furrow, or vice versa, it can be attached to a Two Furrow, thus making a

Three Furrow.

These Plows are equipped with our well-known Great West Bottoms— Stubble

with Long or Short Board, or Breaker as required.

Illustrated Circular Free for the Asking

MASSEY- HARRIS CO., Limited
HEAD OFFICES - TORONTO, CANADA

Canadian Branches at

MONTREAL MONCTON WINNIPEG REGINA SASKATOON
CALGARY YORKTON EDMONTON

SWIFT CURRENT
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SHARP).ES
IhmiVIDUAUTY

Supply Conditions in the
Separator Business

The Sharpies Separator stands out from the rank and file

of separators as a unique mechanical achievement. It is

the greatest insurance against carelessness which has
ever been placed before the dairyman.

This big fact—that the Sharpies can be turned carelessly at

widely varying speeds and stUl get all the cream—is being

recognized as a mighty important feature of a separator.

Nearly everybody seems to know something about it and our
national advertising keeps on telling more and more dairymen
every day. The result is that this individual separator is the

easiest and most profitable to sell. The Sharpies has amonopoly
on ail real selling points. That's what makes it individual.

INDIVIDUAL because it skims clean at widely-varying speeds.

INDIVIDUAL because it gives cream of unchanging thickness—all speeds.

INDIVIDUAL because it sldms your milk quicker when you turn faster.

INDIVIDUAL because of just one piece in the bowl—-no discs, easiest to clean.

INDIVIDUAL because of knee-low supply tank and once-a-month oiling.

The Sharpies dealer contract is individual too. It provides for a liberal bonus
offer, which should enable you to draw a fat check outside of your regular
commissions. One of our dealers drew a bonus check for $880 last year. The
increasing demand for Sharpies Separators is shown by the fact that we effected a
•340% sales increase in one year. Why not write us to-day for dealer contract ?

The Sharpies Separator Co.
Toronto, Ont. Regina, Sask.

THE MITCHELL & McGREGOR HDWE. CO.
Brandon, Man.

DISTRIBUTORS FOR MANITOBA
OUR REGINA BRANCH IS FULLY EQUIPPED TO TAKE CARE
OF ALL REPAIRS AND SUPPLIES FOR WESTERN CANADA

B m

The dealer is, or should be,

aware -that every manufacturer of

farm implements is working
under a serious handicap, either

from shortage of labor, material

or freight congestion, and the ma-
jority of manufacturers are be-

hind on shipments and orders. In

the United States the government
is taking every possible step to

speed up farm production. The
shortage of labor, due to the rais-

ing of a large army in that coun-

try, as in Canada, will assuredly

cause an increased demand for

farm machinery.

This shortage in supply of farm

L. C. SCOTT
Segina Manager, Sharpies Company-

equipment of course afifects the

cream separator business. The
result is that a great many dealers

will be unable to get the supplies

they will need when they need

them. In this connection the

general manager of the Sharpies

Separator Co., West Chester, Pa.,

informs Canadian Farm Imple-

ments that the Sharpies organ-

ization are doing all that they can

to urge dealers to place orders in

advance so that they will be as-

sured of having a supply of

machines on hand when the actual

demand arises. Under the cir-

cumstance, this is good advice,

for with the enormous steel and

iron orders placed recently by the

United States Government for

naval and military purposes, and

the ever-increasing demand for

these commodities by U.S. Gov-

ernment contractors, it can be

readily seen that the supply situa-

tion will, if anything, get worse

instead of better.

The dealer in dairy equipment

and farm machinery can play a

most important part in increasing

agricultural production. He can

preach the gospel of more inten-

sive farming; he can advocate

bigger acreage; he can explain

and promote the use of labor-

saving machinery, and so on.

But these ideals fall short if the

dealer is not prepared to supply

the demand, on safe but reason-

able terms, for such machinery as

his community requires.

Freight shipping facilities are

badly impaired. This condition

will probably continue almost in-

definitely. Shortage of material

and labor and the high cost of

both are a handicap which the

manufacturer confronts daily.
But, from the dealer's viewpoint,

one of the most important matters

that at present demand his atten-

tion is to place his orders in

advance—just as far in advance

as is possible, and to anticipate

his possible needs and to cover

himself thoroughly.

Many firms in all farm imple-

ment lines have been compelled

to increase prices ; other increases

are sure to be necessary, and ma-

terials are sure to remain high for

many months to come. It would

seem evident that a dealer takes

no chances by buying heavily on

the present market. There is no

chance for loss and a great possi-

bility of gain so far' as the matter

of prices is concerned.

The dealer is always interested

in the question of credit condi-

tions. To-day the farmer is the

best credit risk that exists. Prices

on all products are abnormally

high, and may be still higher. It

is evident that prices on staple

foods, especially dairy products,

will not materially decline. The

demand, both domestic and

foreign, has increased so enor-

mously that it is necessary to

produce more. The farm is sure

to be abnormally prosperous for

years to come, the greatest diffi-

culty in farming operations being

the shortage of help, which can in

many cases be greatly alleviated

by up-to-date equipment. If no

help exists to milk a herd of cows,

the farmer will assuredly turn to

the milking machine as a solution

to his problem.

There will be many who wil

need machinery and who will no

have ready cash, yet are perfectl

good risks, from the dealer'

standpoint. In the United State

such a condition is fully met i

the form of trade acceptance note

which any national bank- will

handle. In Canada the dealer

should endeavor to secure such

note settlement as will also enable

him to realize on his sales through

his bank. Close the transaction

when the sale is made and at the v'

same time accommodate those

who are worthy of accommoda-

tion.

The Sharpies organization is

,
doing all that is possible to supply

the demand for suction-feed
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cream separators. Cream or but-

ter fat, at prices now obtaining,

is entirely too valuable a product

to waste, and it is the contention

of the company that dealers can

assist agriculture in no better way
than by selling the largest pos-

sible number of these machines,

which insure the saving of the

entire quantity of the most valu-

able product of the farm.

Personal Contact and
Separator Sales

In selling the cream separator,

concise personal knowledge of his

territory is invaluable to the

dealer in dairy supplies. A thor-

ough census of the needs of the

community will be found of the

greatest help.

The salesman who doesn't

grasp every opportunity to in-

crease his acquaintance among
farmers is laboring at a serious

disadvantage because his chances

for locating men who need cream
separators are diminished in pro-

portion to his lack of acquain-

tance, says Clement White in De
Laval Monthly. The live wire

salesman is invariably an adher-

ent of the personal contact idea
;

he never neglects an opportunity

to increase his acqviaintance

among the men from whom his

customers are drawn.

When the magnitude of the

growth of the dairy industry is

taken into consideration, the sig-

nificance of the personal contact

idea becomes more apparent. In

every neighborhood new dairy

herds are being established. Pure-

bred dairy cows are at a premium.
Scientific methods of feeding

cows and managing dairy herds

are rapidly being introduced.

"Viking" Distributors
for Alberta

The Swedish, Separator Com-
pany, of Chicago, Illinois, who
have been distributing the well-

known "Viking" Cream Separ-

ator in Western Canada very

successfully for several years (in

Manitoba through the John Wat-
son Mfg. Company, of Winnipeg,
and in Saskatchewan through

Bert Conway, of Regina), now
announce their new connection

with the Canadian W e s t e r n

Manufacturing Company, of Cal-

gary.

This organization will now sell

"Viking" Separators exclusively

in all of Alberta.

The Canadian W'estern Mfg.

Company are a well-known con-

cern who cover the territory

vigorously, thus insuring to all

agents prompt and efficient

service.

The Swedish Separator Com-
pany are sure that this new
arrangement will be very satisfac-

tory to those Alberta agents who
are already handling and selling

"Viking" Cream Separators, and
will also be the means of inducing

many other agents to stock this

well-known line.

The Valuable Silo

With the insistent need that

exists for food production, it is es-

sential that food products and
values be conserved to the ut-

most. Not only should human
food be conserved but also food

products for animal consumption.

For this purpose, nothing can
compare with the silo, which
affords a means for saving food

values which have been allowed
to waste to the amount of mil-

lions in bygone years. In the

agricultural world the silo is a

visible example of economical
management.
The presence of the silo tipon

the farm is indicative of the good
and efficient farmer. Its use indi-

cates that its owner is alive to his

best interests. Its stored food
values often mean the difference

between loss and gain on the farm
operations for a year. For this

reason the implement dealer can

engage in no more important

work in the direction of commun-
ity well-being than that which
encourages the erection and use

of the silo. He also thereby ad-

vances his own trade interests by
assuring a future demand for that

equipment Avhich the silo renders

necessary. It must not be for-

gotten either that the farmer who
builds and uses a silo increases

his money-making capacity and

thereby, as a usual thing, he be-

comes the better able to pay for

that which he buys. Thus from
every point of view, the dealer

should be interested in the sale

of silos in his community.

Massey-Harris Changes

The Massey-Harris Company,
Toronto, announce that A. S. Pat-

terson, general sales manager for

Australia, has been appointed to

the directorate of the company.
Lieut.-Col. Vincent Massey also

joins the board of the organiza-

tion.

IMPLEMENT DEALERS, write for

our offer for supplying us with the

names of the parties in your district

who intend to buy Lumber this year.

Let us show you how to make some
money.

F. M. T. C. LUMBER COMPANY,
Standard Bank Bldg. Vancouver, B.C.

The World's Standard

De Laval Separator

The Alpha Gas Engine. Always

Ready to Work A Complete Dairy Line MADE IN CANADA

THE DE LAVAL LINE IS EASIEST TO SELL
Lr rJHE best line of farm and dairy supplies to handle is the DE LAVAL "line. It is the best advertised,

is most favourably known, and gives the best service and satisfaction to the user.

You can sell more De Laval Separators, Alpha Gas Engines, Ideal Green Feed Silos and Alpha Dairy

Supplies, and sell them more easily and with less expense, than you can any other line.

Perhaps you have already noticed that De Laval Agents are nearly always the most prosperous in

their community. There must be , a reason. Better investigate.

Complete line of catalogues and information as to territory, prices, etc.,

will gladly be furnished upon request,

THE DE LAVAL COMPANY, LIMITED. KTr'I^l ^^^^b^^^S
LARGEST MANUFACTURERS OF DAIRY SUPPLIES IN CANADA
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Lowering the Farmer's Threshing Bill

The suppl}^ of raw materials to

the implement industry is of the

most vital importance to-day,

since farm operating- equipment is

vitalh^ necessary to our food pro-

duction. The ability of the ma-
chinery manufacturer to supply

what is needed is absolutely

limited by his ability to secure

materials, labor and transporta-

tion. Further, the manufacturer,

particularly of harvesting and

cultivating- machinery, begins

practically in July his operations

for next year's trade, consequent-

ly it is evident that the material

supply situation must be looked

to well ahead.

From the standpoint of the

farmer, the question of getting

machinery to replace the help

shortage is also of vital impor-

tance. In the threshing field, for

instance, it is at once evident that

this year should show a g-reater

demand than ever before for com-
bination threshing outfits, the

reasons for which are obvious.

In a great many cases the

farmer cannot afford to hire the

kind of help he is at present able

to get, to pay the wages he has to

pay and buy machinery necessi-

tating the hiring of promiscuous

and unskilled help to operate it.

Farm help is the highest paid

labor in the West to-day, in the

sense of the ordinary valuation

placed upon unskilled help. The
farm laborer is placing a high

price upon his Avork and is get-

ting socialistic as to what he Avill

do and what he won't do.

In no other farm operation are

more men required than during
the threshing season. This labor

is at present impossible to pro-

cure and if procurable will be at a

prohibitive cost. It was, and is,

essential that there be manufac-
tured and sold a smaller thresh-

ing outfit Avhereby the farmer,

along with -the help of his family

or of neig'hbors, could do his own
threshing.

One farm machinery man in the

United States, writing to Farm
Implement News, says :

"It would appear to me that

thresher manufacturers would be

as Avell satisfied at the end of their

year's business to make the same
percentage of profit on building

a small separator and a small trac-

tor as though they built a large

one, and especially so if they sold

the small one for cash and the

large one on from three to ten

years' time, or longer."

In Western Canada the devel-

opment of the combination
threshing outfit has been rapid.

The necessity for such outfits was
seen and progressive engine con-

cerns branched into this business.

Some of the manufacturers of

large threshing machinery also

got in line and began producing
smaller sized separators for indi-

vidual use, as combination thresh-

ers or for driving by a light trac-

tor. This development is simply
in answer to an insistent demand
that exists, for it was realized that

the manufacturer must build a

machine with which the farmer
can do his threshing at the right

time and without Avaiting for the

custom machine or paying heavily

for its attendant labor require-

ments.

It is contended by many that

within the next few years the

binder will have to be built with
a shocker attachment so that the

farmer's wage bill may be re-

duced for grain shocking. Al-

ready the farmer has, by the com-
bination thresher, solved the

problem of the high cost of

threshing. It resolves itself into

a qiiestion of production cost. No
automobile sold to-day could be

sold at its price if the parts were
not produced by automatic labor-

saving machine tools. The
farmer faces the same problem
and by means of the individual

thresher can correspondingly re-

duce his production cost per
bushel of grain.

By means of the adaptation of

a grain saver the farmer is en-
abled to operate his small separ-
ator as economically as can the
most expert thresherman. His
separator can be fully equipped
with feeder, elevator, windstacker
and all the equipment necessary
for good results and saving of

hand labor.

The insistent demand for food-
stufifs necessitates an increase in

crop quantity and quality, and the

increased cost of living demands
the production of every bushel at

the lowest possible .figure.

Just as the heavy tractor has
been largely replaced by the light

tractor, so it would seem evident
that the large capacity threshing
separator will give way, in years
to come, to the smaller but no less

complete separator adapted for in-

dividual use by the farmer. As
light tractors increase in number,
the demand for these separators

will correspondingly increase.

The individual outfit, as a tractor-

separator plant, or as a combined
engine and separator installation,

is here to stay. From the stand-

point of the threshing machine
manufacturer, this may mean a

readjustment of methods. The
long time sales as applicable to

THE RUTH
The Self-Feeder with an
Established Reputation

The records for astonishing durability being piled up by Ruth Feeders all over America
have never before been duplicated in the history of self-feeders. Despite the fact that they are

getting the hardest, most constant, most trying use, Ruth Feeders are demonstrating almost
every day that there is practically no wear-out to them.

The durability of the Ruth Feeder is

as remarkable as its ability to do a won-
derful amount of work—more work and
better work than any other feeder you
can sell.

There are self-feeders that cause all

kinds of delays, disappointments, money
losses, because they cannot stand up.
under the work during the threshing
season.

We know—and probably you know
of feeders that are notorious for the fact

that they rarely run one single season
without shaking themselves to pieces.

They are built flimsily. Their mechan-
ism is weak. Their entire make-up is a
mistake.

Yet—some people buy these other
feeders. If one do'csn't investigate, one
is liable to invest in the wrong feeder

—

one that the customer has to replace at

the end of the year, or even before the

season is over. It may fall down on the
user right in the middle of the season.

FEEDERS can be shipped from Winnipeg, Regina or Calgary
REPAIRS can be shipped fr.om Winnipeg, Saskatoon, Regina and Calgary

Send at once for our

new, large, colored

RUTH Catalogue,

IT IS FREE.

Mr. Dealer: Send for our

Agency Contract. Also ask

for our 1917 Thresher Sup-
ply Catalogue. As usual

our PRICES ARE RIGHT.

The Maytag Co.,
Limited

Corner Arlington and Logan

WINNIPEG - - MAN.
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the large outfits may become a

thing of the past, sales will be

made more directly through the

I

dealer, and good serviceable ma-

l chines for individual use will be

sold for cash or bankable paper.

In the end, this type of outfit

should be profitable to the manu-

facturer, eliminating as it does the

costly upkeep of a host of col-

lectors.

New Manager for I H C
atWinnipeg

We reproduce herewith a very

good photograph of A. W. Wal-

I
lace, w'ho has been lappointed

" acting manager of the Winnipeg

branch, Imternatiional Harvester

Co., of Canada, succeeding M. J.

Rodney, who has been transferred

,
to Australia.

I

Mr. Wallace was born in Brant

County, Ontario, in 1871, and was

f: educated at the Brantford schools,

kter graduating from business

college in that city. His first con-

nectiion in the implement business

was in 1898, when he joined the

Cockshutt Plow Co., at London,

Ontario. He served the plow con-

cern as a salesman and general

traveller until 1901, when he be-

came connected with the Noxon
Company, of Ingersoll, Ont., act-

ing as a salesman with them until

1904.

In February, 1904, he joined

the forces of the International

Harvester Co., as a blockman in

Chatham, Ont., territory. From
Chatham he was transferred to

the travelling stafif of the Hamil-
ton ofifice, and, in 1909, went to

A. W. WALLACE
Manager for I H.C at Winnipeg

London, Ont., as assistant man-
ager of that branch of the com-
pany.

Early in 1912 Mr. Wallace was
transferred to South Africa, where
he established the Capetown office

of the International Harvester

organization. From this ofifice

business was comtrolled over the

whole of South and East Afnica

—

Cape Colony, Natal, Orange River

Colony, Rhodesia, German East

Africa, and British East Africa.

Mr. Wallace covered this vast

territory in the interests of his

company, and during his sojourn

in South Africa saw a great devel-

opment in the African business

of the harvester organization.

Leaving Capetown in February,

1916, Mr. Wallace returned, via

South America, to the head-

quarters of the International Har-
vester Co., at Chicago, 111., S'ince

which time he has been in charge

of the Western Canadian plow
business of the company. With a

thoroug'h knowledge of the imple-

ment business in all its phases,

Mr. Wallace should be a valuable

acquisition to his company in the

important position which he now
occupies. We accord him a cor-

dial welcome to the implement
business in the Canadian West
and profifer him the congratula-

tions of the trade on his appoint-

ment to the management of the

Winnipeg branch of his company.

Taking a trade journal or a

business magazine and not read-

ing it is just like sending for the

doctor and then refusing to let

him see the patient.

The Ford Tractor

It is reported that Henry Ford,

of Detroit, Mich., plans to place

his farm tractors on the market in

August. Reports state that thirty

or forty of the tractors are now
working on the Ford farm at

Dearborn, near Detroit. Another

development of the Ford car is to

be a Ford truck, it being Mr.

Ford's plan to enable every

farmer in the U.S. to own a Ford

car, a Ford truck and a Ford trac-

tor for a total price of $600. We
wonder what the Canadian value

of the outfit would be?

ALL RAILROADS USE

The'Eclipse'Windmill

Why?

It Pumps more water
for less money than any

steel windmill built.
Strong. Light. Durable

WOOD WHEEL permits
slow speed and direct

stroke, doing away with
destructive high speed and
troublesome gearing.

Very few wearing parts—hence less atten-
tion necessary.

DON'T SELL A WINDMILL UNTIL YOU
KNOW MORE OF THE "ECLIPSE."

Write for Free Booklet

The Canadian Fairbanks-Morse Co., Limited

Saskatoon WINNIPEG Calgary

You Cannot Handle a Better Individual Outfit

than Cushman Light-Weight Combination Threshers

The 1917 Model

Tested and Tried in the Field—Leads in its Line

WE HAVE added many improvements to our 1917 model, and in sim-

plicity of construction and operation, also in quality of materials

and durability, we know that it stands alone in the combination

thresher field. Low cost of repairs, absolutely uniform speed, smooth running,

perfect balance, coupled with the ability to do good work under all con-

ditions, mean absolute satisfaction to the purchasers of Cushman Combination

Outfits. The frame of the 24x46 inch Separator is strongly and substantially

built, and is braced to stand all stresses and strains. And behind all is the

famous smooth-running Cushman Light-Weight Engine.

Every Outfit Equipped with the Famous
Cushman 2-Cylinder, Light Weight Engine

BUILT IN THREE SIZES:

8 H.P. with Straw Carrier and Hand Feed

1 5 H.P. with Wind Stacker and Hand Feed

20 H.P. with Wind Stacker and Self Feeder

DEALERS! The 1916 demand for these outfits

far exceeded the supply. Get your orders

in at once so as to ensure delivery,

THE rigid, strongly braced frame is equipped with a sliding base for regu-

lating the tension of the belt. Our system of bracing—together with the

smooth-running, light-weight Cushman Engine—eliminates vibration.

Separator is equipped with Automatic Grain Register when desired.

Cylinder has 62 teeth; concaves and drums are of the best design. Revolving

straw decks give perfect separation of grain from straw. The shoe used cleans

grain so that it is ready to market. Our Elevator and Windstacker have

exceptional features that ensure efEcient work, while the Self-Feeder is auto-

matically governed so that the Separator cannot be over-loaded.

NOW IS THE TIME TO SECURE THE AGENCY
FOR THE FAMOUS CUSHMAN BINDER ENGINE

CUSHMAN DEALERS HAVE NO SLACK SEASON. OUR AGENCY OFFER WILL INTEREST YOU

CUSHMAN MOTOR WORKS OF CANADA, LIMITED
Dept. E. a^iNE^s^RE^, Wiiinipcg, Man. Distributing Warehouses: Toronto, Ont. and London, Ont.

Builders of High Grade, Light Weight, High Power Engines for General Purpose Farm Work

Exclusive Selling Agents for:Langdon Ideal Self-Feeders—Fanning Mills-Smut and Pickling Machines-Vacuum Washing Machines—LincolnGrinders—

Lincoln Saws-Incubators-Universal Hoists—Portable GrainElevators—Wagner Hardware Specialties—Mountaineer andLittleOiant Neck Yoke Centres
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International Harvester Statement for 1916
Collections Improved: Large Increase in Sales

The financial report of the In-

ternational Harvester Co. was
made public May 29. In his gen-

eral remarks, President Cyrus H.

McCormick states that the total

sales in 1916 increased nearly 24

per cent over the preceding year,

despite the most difficult condi-

tions in regard to expor't trade.

The Canadian sales were greatly

increased over 1915. The presi-

dent also comments on the great

difficulties due to lack of ade-

quate merchant marine. The bal-

ance of 'the 1916 earnings after

payment of preferred stock divi-

dends has been carried to the

Contingent Reserve (exchange,

war losses, etc.) in accordance

with the policy adopted by the

company in 1915. Funds held in

Europe increased during 1916

from $28,041,000 to $38,754,000,

largely through the conversion of

inventories and receivables into

cash. Of the latter total, $30,528,-

000 is in Russia alone.

Up to the date the U. S. entered

the war, the works at Neuss, Ger-

many, were in operation. The

Croix Works, in the war zone in

France, have been closed since

August, 1914. The works in Rus-

sia and Sweden were in full opera-

tion during 1916. The principal

capital expenditures during 1916

were to provide additional facili-

ties for the production of small

tractors and motor trucks.

Collections Very Good

During 1916 collections were

ceptionally good. Great care was

taken in extending credit. The

percentage of cash to 'total sales in

Europe was 90 per cent in 1916 as

compared with 74 per cent in 1915,

and an average of 45 per cent in

the years 1911-14. In Canada a

much larger percentage of cash

was obtained in 1916 business

than during any previous year.

Owing to the increased cost of

living, wages have been advanced

at all plants, and the company are

now operating at the highest labor

cost in their history. A special

provision of $2,000,000 was made

for losses in European countries

participating in the war. No com-

mon stock dividends were paid by
the company during the year.

The income for the 1916 opera-

tions of the corporation, before the

usual deductions were made, total-

led $9,771,021, an increase of

$3,162,555 as compared with 1915.

After the usual deductions for

loan interest and reserve accounts,

also payment of preferred stock

dividends, $3,037,098 was carried

to the contingent reserve, an in-

crease carried over, compared
with 1915, of $1,416,957. The sur-

plus remains at the end of 1916

at $20,011,119, as it was a't Decem-
ber 31, 1915.

The farmers' and agents' notes

receivable amount to $25,932,895,

a decrease of $8,474,282 as com-
pared with 1915. The total of

notes and accounts receivable for

1916 are $36,445,424, a decrease of

$10,211,918 as compared with the

previous year. The net working
capital a't the end of 1916 amount-
ed to $80,203,135, an increase over

fourteen million dollars compared
with 1915, but this total includes

foreign assets and liabilities con-

verted.

Under the heading of inventor-

ies, the value of raw materials,

work in progress, finished mach-
ines and repair parts a't Canadian

factories had a value of $1,989,854,

a decrease of $284,502 compared
with the preceding year. An ex-

penditure of $6,600 was made for

machinery in Canadian plants and

$125,473 for repairs, renewals and
maintenance to plants. During
1916 bad debts to the value of

$718,674 were written ofif, a de-

crease of $95,760 compared with

the 1915 account. The collection

expense account shows a balance

of $100,000 over the 1915 figures.

Profit Sharing Scheme
At December 31, 1916, 5,777

employees (64.3 per cent of the

total payroll) were subscribers

for profit sharing certificates, ag-

gregating $1,521,000. In the

Employees' Benefit Association,

to which the company contribu-

tes $50,000 annually, benefits to

the amount of $273,576 were paid

during 1916.

The report throughout indi-

cates that the company has pur-

sued a conservative policy during

the year, making ample provis-

ion for all liabilities and provid-

ing adequate reserves. It is

interesting to note the produc-

tion capacity of the various

plants of the company. The
capacity of the tractor and en-

gine plants at Chicago is given

at 35,000 annually, and the

wagon works at Chatham, Ont.,

at 15,000 wagons. At 'the Hamil-
ton, Ont., works a capacity of

175,000 harvesting and seeding

machines and tillage implements
is shown.

Hay Fork Business

To make hay fork business pro-

fitable, it is to your advantage to
i

give it personal attention. There
is little demand for these tools

unless you point out their value

to the prospect. Call on the

farmer, explain the labor-saving

value of the tools and size up his

barn, telling him how much track

is needed.

Where > the barn- is a big one, {.

switches are convenient, helping

to spread the hay more evenly

;

and anything like this, which will

save time and give more satisfac-

tory results, it is perfectly in i

order for you to suggest. A hay -

loader in the field and a hay fork
'

in the barn will bring in the crop

in mighty quick time. And time-

saving and labor-saving is just .

the thing that interests the farmer
in these days of high-priced farm '

hands.

These little visits open up' a
|

vista for sales. The barn may :

need shingling. Suggest metal
i

shingles with their fireproof
j

qualities. Or perhaps the house
I

is crying out for paint. By the
i

way, have you ever considered
j

that the implement dealer can do
a good trade in paint in many
localities. A visit, a friendly chat

on farm topics, will often show
you half a dozen lines for which
one farmer is a prospect.

Tractor Prices Advance

The Happy Farmer Tractor

Co., La Crosse, Wis., early in

May advanced the price of their

model "A" 8-16 h.p. tractor.

Orders received previous to May
5 were filled at the old prices.

The company regret very much
the necessity of the advance in

price, but state that conditions in

the labor and material markets

made it imperative.

Sheet Steel and the Binder 11

It is pointed out that sheet II

steel is an absolute necessity in M
the construction of binders. In M
the United States probably two-H
thirds of that used in the imple-H
ment industry goes into binders.

One hundred thousand new bind- I
ers are sold in America every

season. Each binder sold aver- I
ages 50 acres a season. I
Owing to the shortage in sup- I

ply of sheet steel, it is stated that,

should binder production be re- I
duced 50 per cent, it would de-

crease the harvesting ability of

the farmers of the United States

by 2,500,000 acres. The govern- ^

ment crop analysis in that coun-

try showed an average of 16.7

bushels per acre. Such a binder

shortage would decrease the coun-

try's wheat supply by 42j4 million

bushels.

Dealers: Here's a Practical

The Fairbanks-Morse

Combination Tlireshing Outfit

Just the outfit for the farmer who wants to do his own thresh-

ing, when grain and weather are right, and be independent of

old-time delays. This will be a big seller this year.

It's the best outfit on the market. The famous 15 h.p. type

"Z" Kerosene Engine, drives the 24 x 46 in. Separator, with

hand feed, windstacker and automatic- register. With Self

Feeder the Separator is driven by a 20 h.p. twin Cylinder Kero-

sene Engine.

To those who have a 10-20 h.p. tractor or larger, sell this 24 x

46 in. Separator, mounted separately.

The Canadian Fairbanks-Morse Co., Limited

SASKATOON WINNIPEG CALGARY
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ARE YOU READY?
Harvest time will soon be here. Farmers will

soon be coming to your store for Sling Cars,

Slings, Track, Rope, Pulleys, etc. The shortage

of labor makes such labor-saving machinery as

this absolutely necessary. You will make big

sales and big profits if you are ready.

BT SLING CARS

"TunLTiunxTxijr

They are the ideal

cars for the West,

bigger, stronger, heav-

ier, more dependable

than any others.

Tread on the track of

18 inches; large rope

wheels. They will

clean the rack in two

or three lifts. They
are double-power cars,

requiring only half as

much draft rope, and
half as much walking

for the horses as

other cars.

We can ship these

goods on the first

train after your order

is received.

Order now. The
man who has the

stock will get the

business. Farmers
can't wait when the

rush of harvest starts.

Order to-day.

BEATTY BROS., LIMITED
Dept. G296

Winnipeg, Man.
Dept. G296

Edmonton, Alta.

i I

XI

Their Reputation Sells Them

!

THE NEW IMPROVED

"HERO"
FANNING MILLS

THREE SIZES : 24, 32 and 48 inches

Greatly increased screen capacity over original models. All
screens interchangeable; perfect adjustment for blast.

Strongly built. We guarantee the New "Hero" to clean more grain and
do better work than any mill sold. Can ship immediately.

HANDLE "HERO" GRAIN TANKS

Capacity

125 and 150

Bushels

Built better than any other tank.
Flax tight Adjustable braces.

More nest to a car than any other
make. Ask for literature and
prices.

GET THE AGENCY OFFER ON THESE WINNERS

Hero Manufacturing Company^ Ltd.
WINNIPEG, MAN.(UNDER NEW

MANAGEMENT)

Little Genius Power Lift

Tractor Plows

With IXL Bottoms and

Quick Detachable Shares

N OW is certainly the right time to talk the P & 0
Little Genius Tractor Plow to your customers. It

is the efficient plow. Thousands of these plows

are already in the field, and every one of them is on the

job. Dealers who keep in touch with the times know
that the coming year will be the biggest year in the

history of the tractor plow game. And a little inquiry

among tractor plowmen will convince you that the P & O
Little Genius actually is the leader of plows of this type.

And the P & O Little Genius offers you some of the

easiest business you ever got. Line up now !

The P & 0 Little Genius can be used with any

tractor. It can be operated by anyone who can operate

a tractor. It can be equipped with bottoms to suit any
soil. The P & 0 IXL Bottoms in Stubble and Scotch

Chpper series are equipped with quick detachable shares,

which can be quickly removed by loosening one bolt.

The power lift device operates on all three wheels, giving

the bottoms a high, level lift, and is absolutely unfailing

in its action. In every instance where a P & O Little

Genius has entered a locahty, it has resulted in repeat

orders from that locality. The P & 0 Little Genius is

the plow YOU need in your business.

PARLIN & ORENDORFF CO.
CANTON, ILL, U.S.A.

International Harvester Co. of Canada, Ltd.

SALES AGENTS FOR CANADA

WINNIPEG BRANDON REGINA SASKATOON

YORKTON NORTH BATTLEFORD ESTEVAN

CALGARY EDMONTON LETHBRIDGE
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The Hay Baler Is Profitable

Beyond the machines used in

harvesting the hay crop, the pro-

gressive dealer usuall)^ stocks hay

balers in the various types. The
reason for baling hay is no't far to

seek. When city population was
small, ha}' was furnished the city

user by neighboring farmers. The
farmer delivered his hay direct to

YES! IT DOES PAY
TO SHOWAND SELL

The "VIOLA"
(Registered)

Equal in

appearance,

mechanism and tone to

any $150 Machine. Sells

at less than half the price

Implement dealers once thought they
couldn't sell automobiles. They changed
their minds! You can sell the Viola every
day in the year, and net a nice profit on
every sale. Get the exclusive agency

—

Now! Place a Viola on your floor; play
it, and it will speak for itself. Write to-
day.

THE DOMINION SEWING
MACHINE COMPANY

80-82 Lombard Street, WINNIPEG
^ /

the buyer. But as cities increased

in size, it became necessary that

the farmer sell his hay to a hay
dealer. Further, in many cases,

through increasing demand, the

farmer could not supply 'the local

requirements. It became neces-

sary to ship hay from a distance.

It was instantly realized that

hay could not be shipped in bulk.

It became dirty and lost color

and palatability. Little could be

stored in a car in the loose state,

and transportation charges were

so high that the price was prohibi-

tive. So the increasing market for

hay lead dirfectly 'to the develop-

ment of the hay baler, whereby
the hay could be compressed and

baled for transportation. The
hay raiser benefited by an in-

creased market. He could raise

hay and sell it at the dis'tant cen-

tres instead of simply sup.plying

local demand, getting better re-

turns from his crop. The benefits

to the consumer from baled hay

were also great, for the feeding

value was greatly increased.

Baling hay keeps the hay clean-

er. Loose hay gets dusty, and

being loose much of the foliage

and the most palatable portion is

lost. In the bale the compact-

ness of the hay keeps out all dust

and dirt. It keeps the hay so

that 'the leaves and blossom can-

not be knocked off. The hay in

its tightly bound bale is easily

handled, no small consideration

in shipping. A bale can be

broken when it is convenient to

feed, and in the restricted space

at the command of the city

stables, 'there can be stored a

great amount of hay that in a

loose state could not be con-

sidered.

100^" FARMING
THE HUBER JUNIOR THRESHER

enables your customers to Ihresh

every grain they reap. Large
enough for efficiency. Small enough for

economy. They get fields ready for fall

plowing with their own labor. Any 12-25

Tractor will drive it. Complete with
wind stacker, feeder, weigher, etc.

The Huber Light Four pulls three 14-inch plows. In 5,000 lb-

class—12 h.p. at the draw-bar and 25.h.p. at belt. Will operate

all farm machinery. By every standard the most powerful and
economical power unit for medium and
large size farms.

UUBEP

Write to-day for Literature

and Agency Proposition.

JOS. NEILLY,
Representative

BRANDON MAN.
OR

J. D. ADSHEAD CO., LTD.
WINNIPEG

hUBEf?
light rour

In comparatively small space,

not only at the livery barn but on
the farm, enough bulk hay can

be stored to provide for winter

feed. The feeder is benefited in

the cleanliness of the hay, in

greater feeding value, and in the

larger quantity he can store.

From the standpoint of the farm-

er, the bale has brought a greatly

increased market
;

large quanti-

ties carf be sent in a car at a

lower rate of shipment, and the

hay is easily loaded and is de-

livered to the buyer in prime con-

dition.

These arguments can easily be

used by the dealer in pushing the

sale of hay balers in his territory.

The use of these machines gives

the prospect an increased market
and a better price. He can select

his market and sell to 'the best

advantage. Further he can
choose his own time for selling.

With his hay in bulk, he must,

generally speaking, either sell

when the hay is first cut, when
the price is low, or must put in

stacks. If stacked for any length

of time, part of the hay is spoiled

so that any increase in market
price is offset by the loss.

Beyond benefiting his soil by
raising the hay crop, if he bales

his crop the farmer can easily

store it until the market suits

him for selling. These and many
other reasons will be apparent to

the dealer in using sales talk to

the farmer along the line of hay
balers.

These machines are built in a

large variety of types, the most
profitable being a machine driven

by an engine, with eccentric

gears which give increased lever-

age in the working stroke and a

quick return on the idle stroke.

This design gives a steady use of

the power without the necessity

of a high speed, heavy flywheel

to help carry the engine over the

maximum load. On such outfits

the engine can be removed from
the baler and used for other pur-

poses. Large qapacity, a strong

frame, the quality of making neat

smooth bales, simplicity in de-

sign, and strong construction are

all valuable features in the type

of baler the dealer sells.

A U.S. Combination Thresher

Cushman engines are well

known to the Canadian trade,

both as detached power units and
as the motive power in Cushman
combination threshing outfits. In

the United States, the Cushman
15 and 20 h.p. engines have been

adapted by the Buffalo Pitts Co.,

Buffalo, N.Y., for their combina-

tion outfit. The thresher is 22x32

with the usual equipment. It has

iron wheels, steel frame and gal-

vanized iron sides and deck. The
attachment of the engine is of

peculiar interest. The frame and

truck on which the engine is

mounted can be easily detached

from the separator, a set of wheels

and bolster placed under the end

of the frame, and the engine then

can be drawn anywhere for use

during the time that it is not

needed for threshing.

Tractor Demonstration in U.S.

This year but one tractor

demonstration will be held in the

United States, which will be a

national event, held at Fremont,

Nebraska, from August 6 to 18.

There will be no restrictions of

any kind placed upon private

demonstrations so long as they

are not of a competitive nature.

New Milking Machine Pulsator

In a new milking machine pul-

sator, the design is a simple three-

movement vacuum pump which

milks two teats at each stroke of

the piston, instead of milking four

and running back empty. This

gives the pulsator, it is claimed,

an even running motion and puts

less strain on the cow.

SATISFACTORY SERVICE

AND PROFIT
ARE TWO THINGS REPRESENTED IN

PORTABLE
.Aa CORRUGATED

GRANARIES
Your customers will appreciate that a satisfactory service of

12 years in Western Canada is a guarantee of experience that in-

sures a good investment and you will find the sales easier to

make on this account.

Get into touch to-day with this money making proposition.

Full information on request.

Winnipeg Ceiling and Roofing Co., Limited
Manufacturers oj Sheet Metal Building Goods and Farm Specialties

P.O. Box 3006 F.I. 3 Winnipeg, Man.
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And the Buggy Still Sells

!

To hear the plaint of some
vehicle dealers, one would im-

agine that the buggy was as

obsolete a type of conveyance as

the Roman chariot. In spite of

this perverted pessimism, the

statement of a large buggy
company, located in Indiana, as

duly attested before a notary

public, seems to indicate that the

buggy business is as good as it

ever was.

The statement shows that from

December 1 to December 9 this

concern sold 2,589 vehicles, 83

carts, 5 bodies and 2 trailers, the

selling value of the goods for the

nine days being $127,562.

For the sales of this company
from September 1 to December 9,

a total of 8920 jobs was sold, also

292 carts, 16 trailers and 83

bodies. The value of the business

done for the three months and

nine days was $422,068.

It may also be interesting to

reflect that the product of this

company is being sold right here

in Western Canada — and not

through the vehicle dealer. You
have one guess at the way in

which they are being sold. Still,

these figures show that the buggy
is still a very live issue, and that

some one is selling them. In the

trade buggy business is steadily

improving, we are glad to note.

Speaking to a vehicle man of

thirty years' selling experience in

the Canadian vehicle trade, he

said

:

"Yes, buggies still sell and this

season they will sell still better.

Mind you there is not the old time

demand for the high grade car-

riage jobs there once was, but for

a good serviceable buggy at a

reasonable price, and for demo-
crats, there still is a huge demand.
You can't judge buggy business

by the fact that the livery man in

tlie small towns don't use 'em any
more. In the country, over all

Western territory, there is any
amount of latent buggy business,

and if the dealer will go after it

he will find that the buggy is as

big a proposition, and as profit-

able, as ever it was in the old

days when a buggy salesman was
the 'hiyu-skookum' in the imple-

ment business."

Tractor Prices Advanced

The Happy Farmer Tractor

Co., La Crosse, Wis., early in

Mav advanced the price of their

8-16 and 12-24 h.p. tractors.

Orders received previous to May
5 were filled at the old prices.

The company regret very much
the necessity of the advance in

price, but state that conditions in

the labor and material markets

made it imperative.

DEALERS! HERE'S A PROFIT

YOU NEVER
HAD BEFORE!
Get the Agency for

KOR-KER
PUNCTURE

CURE Driving Nail Into Tire Treated with Kor-
_._ rcD Puncture Cure. This is the stronpest

LOOK AT THE TEST! KOR-KER proof any one can ask and will convince

DOES THAT—AND MORE skeptical.

WhY Every Autois' Wants Kor-ker
Five years' practical tests have proven Kor-ker a supreme success.

Motorists have tried Kor-ker out and found it's made good

under the most severe tests.

Kor-ker seals punctures instantly and permanently

It ferrets out and stops slow leaks.

Kor-ker prevents under-inflation—yow dealers know what that

means to the life of a tire.

KoR-KER is a preservative of rubber.

We guarantee it will not injure tires, but oh the contrary give

ihem longer life.

For years men have tried to find a puncture cure—and now

we^ve got it.

By selling Kor-ker in your district you can make big, liberal profits.

Just make us prove to you that Kor-ker is the one perfect puncture

cure. Ask us for dealer's booklet and our money-making proposition.

Don't delay. Someone will sell Kor-ker in your town. Address:

KOR-KER SALES COMPANY, LIMITED
902 CONFEDERATION LIFE BLDG. WINNIPEG, MAN.

Grain Saved is Grain Gained
THIS year, as never before, grain waste will be criminal. The insistent

demand for foodstuffs means that the Western Canadian farmer
must glean every kernel from his fields. No farmer can risk losing an

average of two bushels per acre. Help will be scarce, high-priced and not
dependable. Only one machine will meet the situation facing the farmer.

STEWART
SHEAF LOADERS

Have your customers not hired grain thieves in

the past—paid them wages and fed them?
Can they, looking back, compute what

hand pitching and grain waste
has cost them? Our loaders
save this annual loss.

SAVES

MEN,

TEAMS,

TIME

AND

MONEY
LOWERS THE

COST OF HARVESTING

Dealers: Don't Delay—Send us Your Contracts
Order ahead and ensure delivery. Our Loaders save $15 to $30 daily during
harvest. The customer can very soon save the price of the machine. We
also manufacture a full line of high-grade separators for light tractor use.

Ask for full particulars.

THE STEWART SHEAF LOADER CO., LTD.
470 MARTIN AVENUE WINNIPEG, MAN.

DEALERS ! THE NEW MARQUIS
GRAIN CLEANER AND SEPARATOR

Eliminates Dockage for your Customers

Once Through, and

all Wild Oats,

Kingheads, Thistles,

and all Dockable

Material is Gone!

Combin-

ation

Suction,

Blast,

Repeat

System

SideShake

Machine

THE STANDARD IN GRAIN CLEANERS
MADE IN THREE SIZES—Nos. 40, 50 and 60.

Capacity, No. 40, Cleaning Wheat, per hour, 300 bushels

Capacity, No. 50, Cleaning Wheat, per hour, 450 bushels

Capacity. No. 60, Cleaning Wheat, per hour, 650 bushels

Strong construction, excellent materials; perfected from 30 years' experi-
ence in side-shake separator design. For capacity and thorough cleaning,

no machine made equals the New Marquis. Sold with or without portable
truck and engine. With it the farmer gets highest prices for his grain
and conserves his feed. There's big sales for it—right in your territory.

GET THE MARQUIS AGENCY—WRITE TO-DAY

Cushman Motor Works of Canada, Limited
Builders of light weight, high grade Gasoline Engines for all Farm Power Work
DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.
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Grain Screenings and the Fanning Mill

It is hard to compute the cost

of carriage of the hundreds of tons

of screenings of wheat, oats and

barley which are transported from
Western Canada every year.

These screenings contain empty
or broken seeds of wheat, oats,

barley and flax, with variable pro-

portions of a large number of

weed seeds. The greater part is

exported to the United States,

where it is screened for the pro-

duction of different cattle feeds.

Owing to the extreme small-

ness of the seeds of certain weeds,

and the hardness of some others,

they cannot be crushed by the or-

dinary grinding machinery.

Special plant is required, which is

expensive in cost and operation,

for the purpose of thoroughly

grinding all impurities. If

screened again through a zinc

screen with meshes of 1.8 mm so

as to separate the very smallest

weed seed, which are called black

screenings, crushing can very

well be carried out with ordinary

grinding machines, if the screen-

ing and crushing are carefully

done. This gets rid of about 40 per

cent of the ordinary screenings.

Feeds manufactured with
screenings not properly cleaned

may contain thousands of live

weed seeds per pound. Feeds of

this kind only promote the spread

of weeds and cause thousands of

dollars worth of damage. Ex-
periments have proven that the

cheapest way of rendering screen-

ings palatable is to remove the

black seeds. With those removed,

the screenings may be given with-

out restriction to horses, cattle,

sheep and pigs, in the form of 50

or 60 per cent of the total grain

ration. While threshing with

proper screens to separate these

detriments to clean grain would
do much to save the cost of trans-

port of these impurities, the farm-

er who has not a fanning mill

lacks one of the greatest essen-

tials in farm- equipment.

With a fanning mill he can

clean his grain, save dockage and

provide himself on the spot with

a very useful feed which he can

use himself or sell to breeders.

The dealer has no line of ma-
chinery with more logical reasons

for purchasing than these grain

cleaners. Weeds cause enormous
losses to farmers each year ; with

a mill they can keep the strong

fighting seed right on the farm.

In those days of economy, every-

thing of food value, like screen-

ings, should be conserved.

In this matter of grain cleaning,

however, it would be better to

burn the screenings rather than

to use them in a way that will

propagate weeds. The black

screenings must be removed and
destroyed, as they only reduce the

nutritive value of the other

screenings comprising bigger

seeds. They are the most potent

factor with regard to the spread

of weeds on our Western farms.

Tractors and Food Production

In a recent address, H. L.

Horning, of the Waukesha Motor
Co. and a tractor expert, stated

that if the 34,000 tractors now in

use were worked more efficiently

and put in 24 hours a day instead

of eight hours, the annual wheat
production of the United States

covild be increased by one hun-

dred million bushels.

"If we had enough men we
could put 70,000 tractors in ser-

vice next year and increase the

crop 500,000 bushels, and in 1919,

with 100,000 tractors ready, we
could solve the world problem,

and the men that build these trac-

tors should be given badges to

show that they are serving the

government," Mr. Horning said.

He expressed the belief that in-

stead of America trying to feed

the Allies entirely, she should ship

as many of the necessary tractors

and other farm implements as

possible to them, that they may
raise as much as possible of their

own food. He said the govern-

ment is preparing for three more

years of war, but though the war
should stop to-day, it would take

from two to three years for con-

ditions to get back to normal.

A 24-hour shift for tractors is

being successfully carried on in

Great Britain, and there is really

no reason, if necessity demands,
why day and night plowing
should not be common. One man
with a tractor, running at an

average rate of 2}i miles per

hour, and pulling a three-bottom

gang, can easily turn over ten

acres in a ten-hour day. In the

same time one man with a 16-inch

sulky plow and three horses can

scarcely plow three acres in the

same period. The tractor does

not need to stop at nightfall. With
a relief operator and a headlight,

it can keep right on working, for

it has no muscles to tire and no
stomach to' feed.

Drill Tests and Yields

A series of tests were held by a

U.S. experiment station as re-

gards seeding with four and
eight-inch drills. In the fall of

1915 a wheat test was seeded with

the two drills. Two rates of seed-

ing were used, 6.5 pecks and 4.5

pecks per acre. At the larger rate

of seeding the 4-inch drilling led

slightly. At the lower rate the 8-

inch drilling led by a slight mar-
gin. The average yield for the

8-inch drilling was 28.71 bushels,

for the 4-inch, 28.37 bushels. The
tests, it is stated, have not been so

far carried on long enough to give

an authoritative ansAver to the

question which method of drilling

is more profitable.

Large Tractor Sales

Reports from Alberta news-

papers indicate that over two
hundred tractors were sold in the

Lethbridge district this spring,

also that only three of these ma-
chines were of Canadian manu-
facture. One paper states that

"one farmer out of every 25 in

southern Alberta would use a

tractor if he could get it." Accord-

ing to their political leanings, the

Alberta newspapers lambasted or

defended the import duty on trac-

tors, which, stated the Free Trade

organs, mulcted the Alberta farm-

ers $60,000 duty on the tractors

sold in Lethbridge alone. As one

paper says editorially : "The
machinery dealers must pay the

duty to get the machines ; the

farmers must pay the machinery

dealers and add this to the cost of

production of the crop,; the public

must pay the farmer every time it

buys a loaf of bread." Politics

aside, these reports show the

enormous demand for light trac-

tors throughout the Canadian

West.

HEIDER TRACTORS HAVE A RECORD OF 9 YEARS' SERVICE

MODEL C
12-20 H.P. HEIDER

GET THE AGENCY FOR THIS REAL
TRACTOR. IT MEANS QUICK SALES and

7 SPEEDS FORWARD
SPEEDS REVERSE

Use Kerosene or Gasoline

Sell a tractor that has shown its

ability to stand up under years of

actual field service. The Heider 12-

20 h.p. handles 3 14-in. plows, and
the 9-16 h.p. 2 14-in. plows. For
belt work the best tractors built—

a

right speed for every job. Four
wheels; 4-cyl. Waukesha motor;
friction transmission—^nio gears to

strip. We are distributors for Mani-
toba, Saskatchewan and practically

all of Alberta. Ask for full par-

ticulars.

MODEL D
9-16 H.P.

ALL-PURPOSE
GOOD PROFITS

Model C Heider

12-20 H.P.

Capacity 3 14-in. plows

"Waterloo Champion" Separators Make Money for Agents
Our separators are grain, time and money savers. Handle any kind of grain perfectly, regardless of conditions. Quiet

running, easily adjusted, well balanced. Built in sizes to meet the needs of your customers. We guarantee every part

to give entire satisfaction. They bring profits and prestige to the dealer selling them.

WE ALSO HANDLE THE FAMOUS ROCK ISLAND TRACTOR PLOWS, IN 2, 3 OR 4 BOTTOMS

WRITE TO-DAY FOR AGENCY OFFER ON HEIDER
TRACTORS, ROCK ISLAND PLOWS AND
"WATERLOO CHAMPION" SEPARATORS

DEALERS : See the Heider
Tractors operate at Brandon
Plowing Demjonstration. Make
the "Waterloo" tent your head-

quarters. We'll be glad to see

you. The Waterloo Manufacturing Co., Limited
PORTAGE LA PRAIRIE, MAN.
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The Dealer's Duty

Cyrus H. McCormick, president

of the International Harvester

Company, in addressing an appeal

to the thirty thousand dealers

handling the lines of the company,

says

:

"A special responsibility rests

upon our organization. We come
in idaily and close contact with

the food producing forces of the

country—in fact, we are a part of

these forces. Our first obligation

is to give the farmers the best and
promptest service an supplying

needed repairs and expert assist-

ance, and to aid them in raising

more crops of better quality and
with less waste. For years the

company, through its agricultural

extension department, has been
preaching the gospel of more in-

tensive and intelligent agricul-

ture. Every International Har-
vester man should now carry this

information to his community and
co-oiperate with organizations and
movements which seek to enlarge

the crop area and production of

North America."

An Epistle From Paul

In an article in the Lethbridge
Herald, Paul D. Brown efferves-

i ces on what organization can do

I

for the farmer. He, however,
says: "Yet the farmer is the

I hardest man living to talk organ-
ization to." Paul is quite right

;

the farmer will benefit by organ-
ization, and so will any form of

effort. The trouble is that or-

ganization may go too far. How-
ever, that is another story. Mr.

[

Brown says in part

:

"Enough money has been lost

this last winter by farmers gamb-
ling in their own grain at the

grain exchanges to build and
equip a co-operative implement
factory that could deliver to the

farmer his farm implements at

cost of production.

"Stop and think, Mr. Farmer.
Would it not be a profit to you if

j

you were so organized that you
could say, 'I want $1.80 for my
wheat this year,' and get it? If

you could tell the dealer what
i

implements and binders were
worth, and pay him accordingly?"

How, may we ask, can organ-
ized agriculture say what imple-

ments are worth? They refuse,

in .very great part, to understand
that the very necessary advances
in the price of farm machinery are

solely due to the increased cost of

iron, steel and labor. They blame
•the dealer for prices over which

pe has had no control. Incident-

ally, some of these farmers are not

saying, "We want $1.80 for our

wheat." They are saying, "I'll not

sell till she hits $4.50 a bushel."

This while the cost of living is

wearing bald the bean of many a

paterfamilias.

Profit From Potatoes

Figures from an Eastern ex-

perimental station show the pro-

fit per acre on potato growing.

At this centre an acre was planted

to Irish Cobbler and Empire State

varieties. Seed, cultural and har-

vesting operations cost in all

$67.93. Eighty barrels, of 165

pounds each, of marketable pota-

toes were obtained and sold at

$1.75 per barrel, a profit over pro-

duction cost of 90 cents a barrel

Seven barrels of cvills sold for

$3.50, giving a total profit for the

acre of $75.50. Potatoes seem to

be a worth while crop at that

figure. At this station the depre-

ciation of potato machinery is

figured at 25 per cent per year,

which seems rather high if care

is given to storing the machinery

between seasons.

There is profit in pushing wash-

ing machines.

There are manyjgood [reasons why
the use of

DUNLOP
THRESHER
BELTS

"PRAIRIE" & "RELIANCE"
is quite general throughout every threshing community.
Threshermen realize that Rubber Belts surpass any other kind
for the work they have to do, and
That Dunlop Thresher Rubber Belts "embody "all the good
qualities of an Ideal Rubber Belt.

Dunlop Thresher Belts are made

By Expert Workmen
In a Uniform Way
From the Best Materials

Wherein lies the secret of

SERVICE, QUALITY AND
SATISFACTION

Ask our nearest Branch for a sample of either Belt or both.

Dunlop Canvas Thresher Belts and Dunlop Agricultural Hose
are conspicuously upholding the reputation of the "Two
Hands' " Line of Rubber-made Goods.

Dunlop Tire & Rubber Goods Co., Limited
Head Offices and Factories: TORONTO

L BRANCHES:
Victoria, Vancouver, Edmonton, Calgary, Saskatoon, Regina, Winnipeg, London,

Hamilton, Toronto, Ottawa, Montreal, St. Jolin, Halifax.

WINNIPEG BRANCH: CANADA BLOCK, 354 DONALD STREET
REGINA BRANCH : BANNER BLDG., 1769 CORNWALL STREET

SASKATOON BRANCH: 311 TWENTIETH STREET, EAST
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Harvest Repairs

If at all possible, try by some

means or other to get your custo-

mers to look over their harvesting

machinery early and to bring you

a list of the worn, broken or miss-

ing parts so that you can get their

repair requirements early. When
repairs are left to the last mo-

ment there is usually delay which

often leads to loss. The farmer

may blame the dealer, while he

could as well have ordered the

part, or parts, two months ahead.

By getting your customers to

order repairs early, you will save

telephone, telegraph and express

charges, to which the customer

so often objects, and which you

cannot afford to pay if you are to

have any profit on the order. Be-

yond this elimination of com-

plaint, due to charges or slow

delivery, you enable your custo-

mer to drive into the field with a

machine that he knows is ready to

work. Last minute orders are

the curse of repair service for the

dealer.

The Supply Situation

The entry of the United States

into the Avar has had a prodigious

effect upon iron, steel and metal

prices generally, and also upon
the. hardwood market. The de-

mand for raw material for mili-

tary and naval supplies elicits the

estimate that the U.S. Govern-

ment Avill require practically one

and a half million tons of steel

before the end of this year. U. S.

railroads are placing rail orders

for delivery as far ahead as the

first half of 1919. Russia has

placed heavy orders for cars and
locomotives, and latest reports

show that the tremendous volume
of bookings and the promised

government tonnages still to

come to mills, make higher prices

inevitable.

Reports from the steel centres

shoAV that so far the large govern-

ment orders have not resulted in

the side tracking of imperative

orders for ordinary customers,

such as the implement factories,

but there is no do'^bt that some
consumers will be disappointed

as summer advances and the gov-

ernment program in the United

States develops. The unfilled ton-

nage of the U.S. Steel Corporation

on April 30 last was 12,183,083

tons.

An enormous demand for hard-

woods is evident, the U. S. Gov-
ernment having placed orders for

50,000 carloads of Avagon stock,

an4 the Studebaker Corporation

orders for 30 000 carloads. All

hardwoods, especially oak and

hickory, Avill be in huge demand
for; the manufacture of artillery

Avheels," limbers, transport

wagons, etc. This demand will,

Avithout doubt, have an effect on

the supply, price and quality of

the hardwoods used by the imple-

ment trade in Canada. Already

hickory of good quality is very

hard to procure.

Comparing binder prices in

Western Canada with what they

were in 1914, the advance in price

is around 14 per cent. That this

advance will be increased in the

future seems evident. Regardless

of what the crop will be, it will be

policy for the dealer to urge his

customers to buy binders this

year, for the prices will beyond

doubt be much higher in 1918.

Whatever contracts he holds, the

dealer should base the selling

price of his binders on current

prices rather than on his contract

figure. The farmer conducts his

business on that basis and so

should the dealer. Not only in

this line, but in every line, the

supply situation is such that

ordering ahead will be the only

safe policy for the dealer so that

he may protect himself and his

trade.

Keeping in Touch with
Conditions

Beyond the visits of the sales-

man, some dealers are in the way
of writing fully to the concerns

from which they buy whenever

th^y are puzzled about any buy-

ing problem. This is a satisfac-

tory method, in its Avay, for the

sales department of the manufac-

turing or distributing concern is

nearly always in close touch with

conditions. It is usually pleased

to advise the dealer and to supply

him in a frank spirit with the

information which he desires.

Correspondence of this kind is

effective so far as it goes, but
nearly all buyers of machinery in

their experiences testify to the

importance of visiting the supply

house in person and getting first

hand information. When at all

possible, it is advisable for the

dealer to pay the jobber or branch
house a visit, and in the end he

will find that this procedure is

more satisfactory than is cor-

respondence on the question of

buying problems.

Leading to Success

Every business man should

read a lot, think a lot, and work a

lot. If he thinks and thinks

and keeps on thinking, then

follows it up with work, he
cannot help but succeed. But
he must think abou't people as

well as things. He must under-

stand human nature. And the

best way to understand human
nature is to be friendly toward
people. Everyone has some good
in him and the man that has that

attitude toward people will find

their good qualities, and it's those

qualities he wants to use in his_

business.

Co-operative Stores in the U.S.

The U.S. Department of Agri-

culture recently conducted an in-

vestigation of the co-operative

stores as carried on in rural dis-

tricts in that country. In re-

port on the subject, it is indicated

tha't these stores were most suc-

cessful when situated in a com-
munity made up of people of one
nationality, or engaged in one
line of work. I-n every case

where branch stores had been
started, they proved unsatisfac-

tory and were a drain on the

parent association.

It was found tha't the greatest

defect in carrying on such busi-

nesses was ihat it was very hard

to get a manager who, like the

head of the average retail busi-

ness, was required to be head
salesman, buyer and book-keep-

er. Men combining efficiency in

these lines were usually in busi-

ness for themselves, and if not

they would not accept 'the salary

that co-operative societies were
Avilling to pay.

Out of sixty stores investi-

gated, 37 reported that interest

was paid on the capital stock, the

average share value being $10.

The practice of allowing mem-
bers to pay for stock on the in-

stallment plan or by personal note

was found to be the cause of much
difficulty.

As regards effecting a saving

for their patrons and members,
only 11 out of the 60 representa-

tive stores examined, showed a

net profit of 5 per cent or over.

As to buying it was found that

co-operative stores are practically

on a par with the private busi-

ness, only a few stores making
the clairn that they were discrim-

inated against. In these cases it

was asserted that they were com-
pelled to pay higher prices and

were not given the usual credit

privileges. This was explained

by credit men to be due to un-

satisfactory credit ratings.

The average yearly sales per

store were approximately $88,-

000, ranging from $7,500 to $623,-

703. The percentage of expense

to sales ranged from 7 to 17 per

cent, and the percentage of gross

profit from 10 to 24 per cent.

In connection with the ac-

counting and auditing systems in

vogue in the stores, 'the findings

show that faulty business prac-

tice, including the system of rec-

ords, is one of the chief causes of

failure. Inability of the man-

agers, and the lack of trained ac-

countancy, coupled with a lack of

the associations' realizing the

value of proper records were evi-

dent. Nearly fifty per cent of the

stores had no adequate record of

what they were doing in a busi-

ness way. The balance-sheets
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showed that the average resour-

ces exceeded the average liabili-

ties, but this satisfactory finan-

cial condition was more apparent

than real. Many items were
listed as resources which the as-

sociation could not convert—es-

pecially members' notes, long

overdue, and accounts receiv-

able which in any other business

would be accounted bad debts.

Old and shop-worn stock was
given full value in almost every

financial statement.

The government report sums
up in the statement that while the

majority of such co-operative

stores in the United St?tes are

unsuccessful in reducing the cost

of living by efl^ecting a saving to

members, they have benefited the

community in a great many cases

by stimulating competition. The
following factors were stated to

be essentials if such a system of

stores yvas to succeed: (1) leader-

ship; (2) capable management;
(3) favorable environment

; (4)

adequate legal safeguards.

Benefits from Association

It can be taken for granted that

every dealer realizes, or should
realize, the benefits that follow

organization in the retail imple-

ment trade. Some dealers,
however, refuse to line up or co-

operate with their provincial

organization — because they
claim that their customers con-

sider dealers' associations as

detrimental to the interests of the
farmer. They claim that the

farmers think dealers' associa-

tions are simply price-fixing

leagues—and so on.

Even if farmers do make such
assertions—which we doubt, for

they generally are strong for

organization — who in the end
benefits b}^ an implement dealers'

association ? If an association can
raise its voice to help keep down
freight rates, the farmer benefits.

If an association prevails upon
makers to provide a more
liberal warranty on goods, the
farmer benefits. If conces-
sions in the matter of replacing

defective parts are secured, tlie

farmer benefits. If associated

dealers assist in building up their

community, carry better stocks
and give better service, the farmer
assuredly benefits from the re-

sults. The records of the dealers'

associations, in the United States,

comprising over seventy thou-
sand members, show that much of

the association work has been
purely unselfish and with an end
in view of benefitting the custo-
mer. The strenuous fight raised

by the dealers' associations in

that country against the sisal fibre

trust is a case in point. Yet deal-

ers could have sold the twine just

as easily had they sat back and
said nothing. Dealers' organiza-

tions, in raising the standard of

the business and in improving
conditions in the trade, are cer-

tainly working to the best inter-

ests of their customers and for no
other reason.

Why Not Sell Fire
'

Extinguishers ?

Returns from the Saskatchewan
Government show that the total

fire loss in that province during

1916 was $1,588,191. Fire com-
panies paid claims approximating

$875,000. Fifteen deaths resulted

through fires; 178 barns, 488

dwellings, 31 elevators, 72 stores

and 22 warehouses are among the

list of buildings destroyed.

It would seem evident that, not

only in Saskatchewan but all over

the prairie provinces there could

be a more extensive use of fire

extinguishers. A good standard

extinguisher can now be sold at a

reasonable price, and a woman or

a child can use one with ease.

Apart from the value of such ap-

pliances, a great many fires could

be put out at the offset, and the

farmer could be absent from home
with the knowledge that some im-

mediate means existed for his

family dealing with a fire.

At small expense a fire ex-

tinguisher might be the means of

saving many a farm home and
farm building. The Saskatchewan
Government strongly advises the

use of these appliances, yet there

are very few implement or hard-

ware dealers who stock- them.

This would seem to be a very

necessary line for the dealer to

handle in any community, and
few lines are more necessary, as is

evident from the ever-growing

annual fire loss in the rural dis-

tricts of the West.
To those dealers who are not in

touch with sources of supply in

this line, we will be glad to give

the names of concerns selling or

manufacturing fire extinguishers.

A Truly Efficient Nation

It's a grand mouthful in modern
business phraseology—that word
"efficiency"—but for putting it in-

to practice the Teuton takes some
beating. Do you recollect that

old ditty on potato skins that

runs : "The skins feed the pigs,

and the pigs feed you, etc."?

Reports, absolutely authentic

and from German sources, show
how behind the western front

Germany has inaugurated corpse

"rendering" factories. The Teu-
ton dead get no soldier's grave.

Cannon fodder, they are piled in

batches and shipped to these fac-

tories, where the bodies are

steamed, disinfected and then

boiled and all the oils and fats re-

moved. The offal, it is stated, is

used for pig feed. The oils and
fats, and the very essential glycer-

ine, are used for industrial pur-

poses by Germany. In effect,

from goose-step- to glycerine is

the German soldier's fate.

We are not exactly weak-
stomached, but it would seem
that a nation that, through
efficiency^ desecrates its own
dead, is closely akin to the con-

servative mind of the South Sea
cannibal. Even efficiency has its

limits, but not in the Teuton soul.

It must have a sentirnental attach-

ment to mouth a piece of pork in

Hunland these days, having the

thought that parts of Karl and
Hans, and possibly a tincture of

Joachim went to feed the de-

ceased pig.

To be: thordughly efficient,

however, the fats from these

"rendering" factories should be

systematized. Then there could

he a fat with Saxon" flavoring, or

Westphalia fcompoumd. Again
yoii might have Bavarian, Prus-

sian or Wurterriburg oils. Surely

the card-indexed: minds of the

German chemists will not let such
a possibility of aUalytical distinc-

tion escape them., A nation of

kultur ! And there are mothers in

Germany whose sons die—to be-

come fats, greases, oils and gly-

cerine. Efficiency ! Ye gods!

Implement Manufacturers
to get Preference

The U.S. Council of National

Defence has completed ari'ange-

ments for supplying the manufac-
turers of farm machinery in that

country with their requirements
in iron and steel. The steel cor-

poration has made satisfactory

arrangements \vhereby the re-

quirements .of implement makers
will be taken care of in the order

in which the: material- is needed,

as indicated by the buyer.

The Most Popular Size of Plow

An agricultural college, in the

United States held a census of

several hundred farms where
power outfits were. in lise to ascer-

tain the feeling of farmers as

regards the most popular size of

engine plow. The returns from
this enquiry back -the four-furrow
gang as being most popular. The
choice of the farmers was as

follows

:

13 per cent recommend 2-plow
;

29 per' cent, 3-plow ; 39 per cent,

4-plow ; 8 per cent, 5-plow ; 5 per
cent, 6-plow ; 6 per cent, 8-plow.

No recsBjimetadations were re-

ceived fdt larger sized plows. The
majority evideatHr fayor the light

t factor. ^

Personal

C. O. Collier is a new harness
dealer at Souris.

Walhafter & Crabtree are auto-

mobile agents at Sidewood.

D. C. Gray has rented his gar-

age at Ceylon to H. Aldred.

F. Mies has commenced an
implement business at Avonlea.

O. A. Borgen has discontinued
his implement business at Brier-

cfest.

A. McPherson is proprietor of

an automobile business at Min-
itonas.

Weixl Bros, are owners of a

new automobile repair shop at

Wakaw.
Dick Murray has opened a

garage and auto business at

Lyleton.

A. W. Pattison, a dealer at

Southey, has sold out to Chandler
& Betker.

Albert Moe, the dealer at Craik,
has sold out his business to W. P.

Packard.

W. F. McKinley has opened a
new implement warehouse at

Vanguard.

F. W. Hunt & Son are erecting
a new implement warehouse at

Nobleford.

Walter Edwards has opened a

garage and automobile agency at

Hazenmore.

The Pioneer Tractor Co., Cal-
gary, has assigned to J. B. Wat-
son, Calgary.

Thos. Thompson, the harness
dealer at Sperling, has moved to

Oyen, Alberta.

J. S. Bennie is handling the
Emerson and Tudhope-Anderson
lines at Nemiscam.

The Canadian Automatic Churn
Co., Winnipeg, has been granted
a Dominion charter.

R. F. Gentles, automobile
dealer at Kelliher, has rented his

garage to J. Jacobsen.

F. M. Barrett, harness dealer at

Rocanville, recently sold out his

business to Frank Easton..

A new implement concern at

Maple Creek is known as the

Foresman & McElhinney Co.

J. E. Green, an implement
dealer at Edmonton, has discon-
tinued operations in that city.

John C. Sullivan is a new imple-
ment dealer at Nemiscam, where
he is finding trade very good.

The Freeland Tank Co., Hal-
brite, manufacturers of stock and
farm tanks, has been dissolved.

F. Willsey has bought the

garage business at Brock former-
ly carried on by A. E. Ecklund.

E. W. Theobald is now oper-
ating an implement and automo-
bile business at Spring Valley.
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Davis & Kane, dealers at

Hardy, have dissolved partner-

ship in their business at that

centre.

J. E. Welsh, a dealer at Ex-

panse, has taken W. J. Welsh, a

brother, into the business as a

partner.

J. H. Kennedy, an implement

dealer at Elm Creek, has admitted

H. F. Berry as a partner in the

business.

John Hodges, the implement

dealer at Mortlach, has taken

Fred Kahle into his business as a

partner.

H. Ogard, secretary of the C.

O. D. Tractor Co., Minneapolis,

was a recent business visitor to

AViinnipe'g".

Herbert Steer, the blacksmith

at Walpole, has taken on an

implement line in connection with

his business.

John Dubiick, an automobile

man at Macleod, has sold out at

that point, and is opening ia g-ar-

age at Cardston.

Sheridan Bros. & Stewart, im-

plement dealers at Trochu, have

sold out their business to the

Trochu Land Co.

G. Orr, the International agent

at Champion, has sold this season

nearly a dozen full outfits—trac-

tor, plow and separator.

Peter Ens, a general store and

implement dealer at Blumenhof,

has sold out his general store

stock to the Blumenhof Trading

Co.

John Reynolds, hardware and

implement dealer at Seven Per-

sons, has sold out his business at

that point to a dealer named W.
Bish.

Johnson & Sullivan have built

a large garage and implemen't

warehouse at Nemiskam, where
they will handle lautomoibiles and

farm maohiinery.

Finn & McDowell, the imple-

ment firm at Expanse, has been

reorganized. Mr. Finn drops out

of the company, J. E. McDowell
assuming full control.

John Roberts, implement dealer

at Colonsay, has taken a partner

into his business at that point.

The name of the firm now reads

"Roberts & Johnston."

Fred Phillips, formerly a col-

lector for the International Har-

vester Company in the Grassy

Lake district, has opened a hard-

ware business at Foremost.

The Hart-Parr Company,
Charles City, Iowa, announces the

election of W. R. Dray as general

manager and 'the appointment of

H. C. Merritt as sales manager.

D. Ulrick has taken an automo-

WC Help You That's a part of "Acme" service to

^ _ dealers—one of the reasons why
Close me aaie "Acme" sales for 1 9 1 5- 1 6 were 60%
above the previous season's record. We have devised and put into

action a strong follow-up system that turns inquiries into sales.
And, inquiries are reaching us by thousands from the four millions of

farmers who are reading "Acme" advertising.

"Acme'*
Pulverizing Harrow

makes a perfect seedbed in all types of soils. "The coulters do the work." They
crush clods, level, pulverize and turn the soil twice—all in one operation. They fill

air-spaces, compact the lower soil and leave a nice dust mulch at the top. There's
an "Acme" for every purpose.

Send at once for dealer's contract.

DUANE H. NASH INC.
107 ELM STREET, Milllnston, New Jersey

JOHN DEERE PLOW CO.
GENERAL

Winnipeg
Calgary

AGENTS
Reglna
Saskatoon

No. 23
Cub 6V2 ft. wide

Other Sizes 3 to Wzh.

**The Coulters

Do the Work"

bile agency at Chiampion, and in

the same town J. • Harper has

intalled an 'electnic lighting plant

in his machine s'ho'p and garage.

G. L. Avery, a member of the

Avery Co., Peoria, 111., has pur-

chased a three-section farm near

Barons, Alta., on which two trac-

tor outfits Avere at work during

spring.

The Ideal Fence Co., Winnipeg,

are erecting fifty miles of fencing

on contract for the C.P.R. in the

Van Horne Colony, Alberta. This

fencing is for farms for returned

soldiers.

We had the pleasure of a visit

the other day from Bert Conway,
the machine distributor at Regina.

Mr. Conwiay reports business as

excellent, and buggy business

thriving.

L. C. Scott, manager of the

Sharpies Separator Co., Regina,

reports that business is excellent

and the Western branch busy
supplying suction-feed machines

to the trade.

Oxley & Low, implement deal-

ers at Cardston, are reported to

have done a big buggy business

recently. Madden & Ferguson

are a new firm of automobile deal-

ers in Cardston.

The late Sir L.M.Jones, former

head of the Massey-Harris Com-
pany, left estate valued at $1,143,-

000, which is divided between

Lady Jones and her daughter,

Mrs. T. Crawford Brown.

A. L. Mosen has bought out the

implement business at Mitchelton

formerly carried on by Hart Her-

bert. Two new garages are in

evidence in Mitchelton, owned by

D. E. McKinnon and F. W.
Shaver.

Thorson & Carson, implement

dealers at Gravelbourg, have dis-

solved partnership, J. Thorson

continues. In the same town two

new machine shops have opened,

owned by W. Des Jardins and

Huell & Michand.

F. L. Carmall, traveling auditor

for the International Harvester

Co., Chicago, was a recent visit-

or to the Winnipeg branch of the

company. Mr. Carnall visited the

branches of t h e organization

throughout the Canadian West.

C. G. Howell, advertising man-

ager for the J. I. Case Plow

Works, Racine, Wis., is at Fort

Sheridan, having enlisted for ser-

vice in the officers' reserve corps.

B. M. Pettit will succeed hum as

advertising manager.

C. L. Kiser, formerly manager

at Weyburn, Sask., for the J. I.

Case T. M. Co., has been appoint-

ed man'ager of the company's

branch at Amarillo, Texas, where

he will succeed C. T. Bishop,

transferred to Denver, Colorado.

J. N. Shenstone, vice-president

of the Massey-Harris Co., To-

ronto, has been elected president

of the Johnston Harvester Co.,

Batavia, N.Y. The Johnston or-

ganization produce the Massey-

Harris binder in the United

States.

J. Abrams, sales manager, and

J. Ulen, assistant collection man-

ager of the Advance-Rumely Co.,

Laporte, Ind., were recent busi-

ness visitors to Winnipeg. They
also visited the Western branches

of the company at Regina, Saska-

toon and Calgary.

We regrelt to note that B. B.

Clarke, the veteran editor of thie

American Thresherman lias had

to visit Rochester, Minn., to un-

dergo medical treatment, and

trust that 'he mlay soon bie back

at the editorial desk malterially

improved in health.

J. H. Beaton, general sales man-

ager of the McLaughlin Carriage

Co., with headquarters at Oshawa,
was a recent business visitor to

Winnipeg. Mr. Beaton has just

completed a six weeks' tour of the

west, during which he visited all

the leading centres as far as the

Pacific Coast.

J. C. Brosnahan, manager of

the Brandon branc'h house of the

International Harvester C o m -

pany, wlas a recent visitor to Win-
nipeg where he attended a meet-

ing of the Winnipeg Wholesale

Imiplemient association. Mr. Bros-

nahan is a past pres/ident of that

organizfation.

David Drehmer, manager of the

John Deere Plow Co., Winnipeg,
recently paid a business visit to

Minneapolis in the interests of his

company. Mr. Drehmer has just

returned from a two months' vaca-

tion in California, and feels in

splendid condition for a hustling

season's business.

Philip J. Syms, manager of the

Swedish Cream Separator Co.,

Toronto, recently visited the John
Watson Mfg. Co., "Viking" dis-

tributors for Manitoba. Mr. Sims,

accompanied by his wife, was on

a tour during which they visited

San Francisco, Vancouver, Cal-

gary, Regina and Winnipeg.

W. Schmidt, formerly represen-

tative for D. Ackland & Son it;

southern Saskatchewan, has gone

into business with a brother. Ho
will be succeeded in that territory

by Mark Johnston, formerly

traveller for the company in north

Manitoba territory, which in

future will be covered by W. Mor-

rison.

E. B. Sawyer, president of the

Cushman Motor Works, Lincoln,

Neb., was a visitor to Winnipeg
early in May. Mr. Sawyer re-

( Continued on page 20 )
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SELL THE LINE OF
QUALITY

THE

TRUSS FRAME RAKE

For general purposes, this rake

has no equal. Well built, trussed

frame, flexible teeth, tubular steel

axle, hinged tongue that allows

the horses to travel independent

of the motion of the rake.

JOHN DEERE-DAIN
Line of Hay Machinery

We have a Good Stock of the Well-

Known NEW IDEA STACKERS

POWER LIFT RAKE

With this famous Power-Lift

Rake the team raises the loaded

teeth off the ground. Pressure

may be applied by the hand lever

if desired. An exceptionally

strong, durable rake, and handy

to operate.

UJUWJH- CO.CIN.I

AUTOMATIC STACKER

A high class stacker and a leader

for 30 years. Notice the provision

made for clamping or holding the

hay in windy weather. Teeth 9

feet long, oil-finished and equip-

ped with Dain Patented Hay

Retainers.

Free Catalog

on
Application

NEW IDEA RAKE
For the farmer with a limited purse. Not high

priced as prices go. Capacity 400 to 500 lbs.

to the load; 12 feet wide; simple, durable and
will do the work.

John Deere Harvesting
Machinery

The John Deere -DaiA Mower
cuts satisfactorily
even after years of
use.

It has only three
gears, so arranged
that they hold each other in

' mesh, even after they start to
wear. No power is lost in trans-
mission from axle to knife, the
mower runs smoothly and cuts
steadily.
The John Deere Sulky Rake

has a lever of absolute control.
The teeth can be set for trans-
portation and to gather only
clean hay, leaving trash and
manure undisturbed.

John Deere-Dain
Mower

Cuts clean—cutter
bar always can be
kept in alignment
and knives centered
in the guards.

21-point clutch

—

instant cutting—not
necessary to back up
to start.

John Deere
Sulky Rake

Frame with strong
truss rod does not sag
in center—axles arch-
ed, give wheels cor-
rect pitch to keep
them running true.
Rake head turns on

axle. Wheels remain
in proper position
when rake is dump-
ing. We£u: is reduced.

4-WHEEL SIDE DELIVERY RAKE

This is an all-steel rake and right

up to the minute in latest idea for

properly curing hay. Air-cured

hay, such as made with this rake,

retains a natural color, is worth

more for feed and commands a

higher price.

Free Catalog

on
Application

~m

DAIN HAY LOADER

Hitch this loader to any wagon

and it will rake clean and elevate

the hay in the easiest and most

expeditious possible way. Built

of best materials. Easy to handle.

Roller bearings on all main jour-

nals and caster rake wheels.

JUNIOR MOUNTED STACKER

A light, strong, durable stacker,

easy to transport. In elevating

the draft is the same at all points,

consequently it requires less

power than the ordinary overhead

stacker.

Equipped with the Dain Hay Re-

tainer—no loose hay scattered

around.

The Simplest and Strongest Sulky Rake on the Market

JOHN DEERE PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
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(Continued from page 18.)

ports the Cushman factories busy,

and says that the Cushman en-

gine is being adapted to individ-

ual threshing outfits in the United

States. He looks forward to a

big thresher trade in the Canadian

West this season.

F. E. Kenaston, president and

general manager of the Min-

neapolis Threshing Machine Co.,

Hopkins, Minn., was a recent

business visitor to Winnipeg. Mr.

Kenaston reports business good

and the factories of his company

working at full pressure. The
great Minneapolis line includes

gasoline tractors in 15, 20 and 40

h.p., as well as a full line of steam-

ers and separators.

' We ba4- -a -visit-t4ie--oth4^r day-

from our old friend R. J. C.

Stead, publicity agent for the

C.P.R. at Calgary. Mr. Stead re-

ports business conditions in Al-

berta good, and tractor sales

heavy. A new edition of Mr.

Stead's latest book, "The Home-
steaders," will be off the press

shortly. Have you read it? It is

a real Western Canadian story,

breathing the life of the prairie.

Beatty Bros., Fergus, Ont., an-

nounce the appointment to the

sales staff of their Edrndnton

branch of A. W. Marshall, Ed-,

monton, and D. F. McQuire, of

Kelowna, B.C. Mr. Marshall will

cover central Alberta for the

Beatty organization, while Mr.

McQuire will cover the central

B.C. territory, commencing at

Hope on the west and working

through to the mountains.

We recently had a visit from

W. N. Robinson, Western Can-

adian sales manager for the Em-
pire Separator Co. of Canada. Mr.

Robinson's .
headquarters are at

Montreal;- He- will proceed

. through Western- territory to the

coast, arranging for the distribu-

tion of the Empire cream separa-

;tors, gas engines and milking

machines. It is Mr. Robinson's

conviction that ...
the J milking

machine business in Western

Canada, owing to help shortage,

will be a large -feature in the

future business of dealers.

In the Steel Market

^"SAFETY FIRST" ON THE FARM>.
Protect your Machinery and Implemeiits from fir^ and -weather in one *

°^ ""'^ READY MADE BUILDINGS

Manufactured in various styles and sizes suitable for farm conveniences.

Write for Booklet and Prices to

The Metal Shingle and Siding Company, Ltd.
SASKATOON WINNIPEG CALGARY

There is no possibility of farm

machinery ibeing reduoed in price

for many months to come, as is

eviidenit from a scrutiny of the

"steel market. The joint buying

of steel, copper and other metals

by the United States and other

governments and the rapid devel-

opment of the United States
' shipbuildiing program, help to

congest the market. While it is

true that prices of steel products

are abnormally high, it is also true

that the cost of production is ab-

normally high. Coke that cost

$1.75 in July, 1914, now sells at

$8.00. Basic iron that sold at $13

a ton in 1914 now costs $42.00 a

ton, and so on- The most serious

aspect of the steel and iron situa-

tion at present is the heavy con-

gestion of finished products at the

mills due to the inability of the

railroads to move stocks accumu-

lated. Heavy tonnages of rails,

plate, angles, sheet, bars, etc. are

reported at many plants until the

steel companies generally are em-

barrassed to increase output, be-

cause oif the backing up of mate-

rials from storage yards. At the

same time the railroads are clam-

.oring for steel and iron for loco-

motive, car and rail construction.

Russia has made heavy demands
for railroad stock, and Canadian

railroads are urgently placing

orders for rails to replace the

track sent to Europe.

Whatever tbe farmer buys this

fall will be a good buy. He will

' purchase in a rapidly rising mar-

ket, and no dealer should fail to

impress upon his customers the

advtisability of purchasing new
machinery, repairs and replace-

ments, for what future prices may
be is hard indeed to say. No
farmer Or dealer need think that

a policy of waiting will show low-

er pr^ices. Higher still will be the

rule.

YOU CANi SELL IT TO EVERY FORD OWNER

!

Retails at

$2.50

Very Liberal

Discount to

Dealers

Get a Stock.

Watch ^em
..

;

^ Sell!'

THE CHRISTIANSEN TRUSS ROD SAVES THE GEARS
A boltless, neverslip axle truss. Fitted in a minute; no bolts or clamps. Takes off all vibration; prevents axle sagging

and saves gears. Draws up tight and stays tight. Note the support and how strain is applied. Manufactured by

ASK ABOUT THE CHRISTIANSEN AGENCY
We Manufacture: Plow Packer and Harrow Attach-

ments, Boss and Diamond Harrows, Engine Harrows,

Weeder Harrows. Our plow attachments have abso-.

lutely no side draft; over 20,000 in use.

Christiansen Harrow Works
351 AUSTIN STREET WINNIPEG, MAN.

Materials Used in Vehicle Tops

In considering the materials

used in the production of vehicle

tops, we first have the expensive

leathers known as landau, cab-,

riolet, laundele't, pebble grain

leathers. These leathers were

formerly used on fine buggy tops,

but not at the present time. All

such leathers are hand-buffed,

consequently are very costly and

only used on the highest grade'

automobiles. Next to 'the fine

leathers come machine - buffed

leathers and leather substitutes,'

which are made of various kinds

of canvas and drills, coated on

one side and finished to imitate

all kinds of hide leather. The
cheapest type of materials are

gum goods, which are used to

cover low-grade tops.

Hand-buffed leathers have, of

course, the preference where price

is no object, but the less expen^

sive materials have good quali-

ties. Machine - bufifed leathers

usually are substituted for the

hand-bufifed stock, and partly

resemble the higher grade good^,

but are lacking in durability and

are subject to shrinkage.

Cheaper tops are made of duck,

canvas or gum drills. From such

materials the dealer cannot ex-

pect the beauty or durability of

the more expensive lines. Duck-

canvas when painted is liable to

crack. It also has a tendency to

become dull and lose the original

color. Since a top covered with

gum drill gives more wear and

use compared with its cost than

any other material, it is prefer-

able to either duck or the cheaper

grades of leather.

A Wagon Box Hoist

A simple hoisting device has

been produced which obviates th

heavy lifting that attends th

work of changing a wagon box

Four pulleys are attached to the

rafters of the barn or implement

shed. A rope passes over these

and beneath the fore part of thi

box, the free ends being drawf

across the back pair of pulley^

and dropped at the rear of the

box- A wooden frame on which i^

mounted a crank turned shaft ij

slipped below the rear end of thj

box and fastened in position bj

metal hooks over the top edges dl

the side boards. The loose ends

of the rope are . attached to the

shaft, and by turning the crank

handle
,
a boy can easily lift the

wagon box to any desired height.

A sharp advance in price, of

course, is one that hurts.
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The Evolution of Tractor

Implements

Primarily a plowing machine,

the evolution of the tractor has

brought into existence a new class

of plows. Of heavier construc-

tion, they were built purely for

tractor use and have no. relation

to the horse-drawn plow.

This development arouses the

probability that the tractor may
bring about similar changes in

other farm draft and belt-driven

machines. The disc and spring

tooth harrow, the peg tooth har-

row and pulverizer and roller are

all parts of farm equipment re-

lated to the tractor. Used right

behind the plow, these machines
enable the farmer to get his soil

into condition quickly, easily and
economically. Any of them can

be hitched behind the plow with-

out the use of special hitches.

In the ultimate, if special ma-
chines and special hitches are

necessary for a machine which is

to be tractor drawn, then that

machine loses its connection with
the horse and becomes a tractor

implement. To be related to both
horse and tractor, it must be so

designed that it may be drawn by
either type of power.
Most of the machines men-

tioned, in smaller sizes, can be
handled by two, three or four

horses. To hitch them alone be-

hind a tractor with a power equal

to eight or twelve horses means a

waste of power.
Harrows, manure spreaders,

mowers, drills, binders and ma-
chines of this sort, commonly
drawn by two or three horses,

could be re-designed by the manu-
facturers and made in larger

units. If each of these had
capacities three or four times
what they at present have, they
would probably bear a closer rela-

tion to the tractor.

This could be done, but would
mean a great change in all these
machines to get the proper rela-

tion of them to all the tractors

now manufactured. The ma-
chines, however, would lose all of

their relative value to the horses
on the farm, and would also in-

crease the machinery cost per
farm.

The Tractor Dealer

If there is in years to come any
reorganization of tractor retailing,

the first unit to take part in the
business should be the implement
dealer. He should not lose a con-
nection with this business
through neglect or unsatisfactory
results in the sale of heavy outfits.

There are in the world plenty of
young men with enough capital,

vision and energy to enter the

tractor field. The automobile

game has bred hundreds of them,
in fact, any man who has ever

sold automobiles will .swear that

selling tractors is a cinch. Let
such men enter the business, and
they will gradually merge into the

implement business, for they will

not only sell tractors but tractor-

drawn implements.

It would seem necessary that

the dealer hold onto this line of

business. He should specialize in

tractor information and should
have first hand information on the
types on the market. The farmer
looks upon the tractor from a

practical standpoint. He wants to

know certain things, and the

dealer must be in a position to

give him full details regarding
them. He wants to know the

cost of operation of the machine
you sell—that is the consumption

of fuel per acre. He wants to

know how many plows it will pull

and its adaptability for belt work.

Ease of operation and simplicity

of design interest him. He does
not want to pay repair bills that

could be avoided. Can he or his

young son run the machine with-

out any expert assistance?—that

point he wants to know. Above
all, he wants a durable and de-

pendable machine, preferably

running on cheap fuel. These are,

broadly speaking, the fundamen-
tal "wants" of the farmer in trac-

tor knowledge, and with a little

study the dealer can line up his

sales arguments on these points

so as to present them in an inter-

esting and convincing manner.

"To the retail dealer belongs

the retail trade," certainly, but he

has to pay for it with service.

A Gradual Development

While all grain farming may be

a gamble, the experience of many
dairymen has proved that it is

not good business to depend en-

tirely upon stock. The better

way in general is for the dairy-

man to raise his own stock and
improve the herd by breeding the

best heifers to pure bred sires, se-

lecting the best cows and dispos-

ing of the ordinary stuff. It is

better to grow into the dairy

business than to go into it.

"HANDY" LONDON
CONCRETE MIXER

Capacity 40 cubic yards per
day. Price complete with
gasoline engine $225. Pays
tor itself in 15 days' use.
Built to last a li fetlme. Send
for catalog No. I K.

Agents wanted In all

Unoccupied Territory

LONDON CONCRETE MACHINERY CO.
Dept. K, LONDON, ONTARIO.

World's Largest Manufacturers of Concrete Machinery.

They Fight the War on the Farm
FORTY thousand Western Canadian farmers are reading our advertisements. They are all

talking Happy Farmer Tractors. It is up to You, Mr. Dealer, to push tractor sales in your
territory, so as to increase agricultural production despite the shortage of farm help. Farm-

ers realize that the light tractor is the one economical way to increase their crop acreage.

FOOD PRODUCTION FOR THE EMPIRE DEMANDS

TractorsF.O.B. Winnipeg

5% DISCOUNT FOR
SPOT CASH

F.O.B. Winnipeg

5% DISCOUNT FOR
SPOT CASH

CAPACITY
3 PLOWS

MODEL <'A'^

8-16 H.P.

Capacity

Two Plows

Drawbar

Pull

1500 Lbs.

IVIODEL "B"
12-24 H.P.

Capacity

Three Plows

Drawbar

Pull

2000 Lbs.

Built Right-Priced Right-Sell EasilyStay Sold
See them at Brandon Tractor Demonstration, July 17-19

The Model "B," 12-24 h.p., capacity 3-plows, has the most perfect Kerosene burning engine
ever designed. Weight, 3,700 lbs. Twin cyl. horizontal 4-cycle motor, specially designed for low-
grade fuels. This tractor turns a square corner right or left. HYATT ROLLER BEARINGS
THROUGHOUT. Absolute freedom from continuous oiling, and easy frictionless motion in
operation. Automatic steering ; double drive on two 56-in. gear wheels. Every Farmer can afford
one—every live Dealer can sell Happy Farmer Tractors.

We also handle Huber Separators and Power Lift Disc
and Moldboard Engine Plows. Are we represented in

your District ? if not, write at once.

J. D. ADSHEAD CO. LIMITED
References : Bank of Montreal

225 Curry Block ^^^PSUJEe, Winnipeg, Man,
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Concentration in Engine Business

In the engine business the

dealer who sells a complete line is

in the most enviable position. He
has a unity in sales effort, has

only one line to stock, one line to

study and one line to talk. In his

territory he has but one line of

engines producing satisfaction

for him.

Many men have tried to find

one engine and to stick to it.

Then some salesman comes along,

possibly with a cheaper engine,

and offers the dealer a special

price. It is a bargain, and looks

good to the dealer. He takes his

cash discounts on the order and

about pays for the freight by so

doing. He sells them, and ar-

rives at the conclusion that the

one line idea in engine selling is

the wrong line of progression.

Does such a dealer consider the

expense of selling a new engine, a

strange engine, every few

months? How about building up

a larger trade, a trade that comes

to you from your old customers?

How about the man to whom you

sold an engine three years ago

that you do not now handle ?

By putting different makes of

engines in the territory, the

dealer is simply boosting the

game for some one else, and that

some one else is bound to get the

line some day and reap the har-

vest from your work, because the

engine manufacturers are after

exclusive agents.

Handle the complete line of

varied sizes, both vertical and

horizontal, and educate your com-

munity to it.

Don't talk one size of one kind

of an engine to a customer, and

when he says he wants some other

size, switch to some other make
because they don't have that siz£.

While you may do a fairly good

engine business by selling one

make and dropping it for another,

it is certain that this idea

does not build up a gas engine

trade. The best business-builder,

we must never forget, is a suc-

cessful engine in the hands of

satisfied customers.

Some dealers are prone to ex-

pect too much assistance in the

matter of engine sales. They ex-

pect the factory or supply sort to

do too much. There is no doubt

that the factory man can give a

deal of valuable information to

the dealer, provided he is the

right type of expert. Yet some
engine salesmen are sadly lacking

in this expert stuff. Their talk is

too general
;
they evade technical

points, possibly because they do

not have the necessary knowledge

to elucidate them. A proper ex-

pert ought to be able to give the

dealer good points as to how the

engine is manufactured, what

care is taken to see that every-

thing is right, how it should be

attended to to ensure efficient

operation, and so on.

Yet when a dealer sells engines

and asks for expert help too often

the practice becomes wasteful.

These trips cost the factory

money. The dealers must pay for

the expense, and must, in turn,

collect it from the engine user.

Where the expense gets to be

over a certain per cent with the

engine manufacturer, it becomes

a question of whether or not that

dealer's business is profitable.

Again, the dealer may think,

when he actually requires an ex-

pert, that the supply source is

very slow at sending a man. On
the other hand, the manufacturer

or wholesaler may be doing their

best to locate a man to send,

knowing that either the farmer

or dealer may locate the trouble

before' he gets there, leading to

useless expense.

In the matter of expert assist-

ance, it would seem wisdom for

ARE YOU INTERESTED?
IN

An Independent Source of Supply
FOR

BINDER AND MOWER REPAIRS
AND FITTED PLOWSHARES

CRESCENT PLOWSHARES-STUBBLE OR BREAKER
FINISHED COULTERS AND BLADES

BINDER AND MOWER KNIVES AND SECTIONS
BINDER REEL ARMS FANS PITMANS CANVAS SLATS

BINDER CANVASSES CHAIN BELTING, ETC.

BINDER AND MOWER TONGUES RIDING PLOW POLES

ASK US FOR IMPLEMENT REPAIR CATALOGUE NO. 4

the dealer to handle a line of en-

gines which in reputation and

quality have proven their value, a

line that once sold gave little

cause for complaint. Even so, it

is well for every man who sells

engines to make it a point, by

reading and practical observation,

and by personal application, to

learn as much about internal com-

bustion engines in general as pos-

sible, and about the engine he

sells in particular.-

Yet Automobiles Sell

The president of a company
p'roducing a line of automobiles

which are largely sold in the Can-

adian West says that the dealers

of the company, from January Ij

to May 1, 1917 booked more retail

orders than the total sales of the

company for any previous twelve]

months. This condition is doubt-

less duplicated in many other lines

of cars. If such are conditions

cbtaining in the automobile busi-|

ness, it'here should be little trouble

for the dealer who wishes to do sq

to get satisfactory settlement fo^

the fatm machinery he sells.

Assuming that a large percentage

of the automoibiles made- and sold

are "luxuries," the condition of

the raw material market arouses

the thought that, sooner or later,

the output of one of two lines

must suffer—we must have fewer

cars and imore imiplem-ents, or vice

versa ! In short, after 2^ years of

wa'r, Canada is buying 100,000

new automoibiles, almost five

(times as many as were purchased

in 1914.

Improvement an Ideal

There is not one single detail in

the retail implement business to-

day but can be improved by think-

ing we have not reached perfec-

tion in any - line. Improvement
means increased success, and im-

provement is the result of

thought. The great trouble in

the implement business to-day is

that most of us are so busy doing

a variety of things that we have

not time to get a real grip of any

one thing.

Keep the warehouse tidy.

lONE
GAOKY
1600

^ELVES

WINNIPEG MAN.
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Harness as a Side Line

It is a peculiar fact that so

much of the harness trade has

gravitated from the implement
and vehicle dealer to the hardware
man. The harness shop does little

in this line of goods, and so far

as the vehicle dealer goes it has

been largely neglected.

Ye't the direct selling concerns

are steadily selling harness to

Western communities. Farmers
continually appear in town sport-

ing rfew harness, certainly never
purchased from the local stores.

This is possibly largely because
the harness trade has been, to

some extent, neglected.

In various sections of the West
vehicle dealers have taken on har-

ness lines and have done a good
business locally. The bulk of the

harness now sold is machine
made, and the dealer can sell it

just as well as the harness ex-

pert. It is surely logical to ex-

pect that the man who sells a

wagon or buggy should also sell

the harness with which the horses
are hitched to the rig. The up-
to-date dealer is usually in a posi-

tion to know when the farmer
adds teams to his farm; and it is

safe to say that when a new buggy
is bought there is a great induce-
ment for a new set of harness.

Harness is not merely a collec-

tion of leather straps to fit por-

tions of the anatomy of the horse.

There is more in the line than
that. A high-grade set of harness
is a thing carefully designed and
carefully constructed. The firms

who produce harness have usually
been at the business for years;
they will not risk their reputation
by producing goods that may
break at a critical moment. Even
allowing that a dealer handles all

styles of team and buggy harness,
it is a good policy to feature the
sale of a few leaders. These may
be a special high-grade line of
team harness, or a set for single

buggy use. These leaders can be
pushed and given prominence by
display and advertising.

It cannot be gainsaid tha't har-

ness is a line that readily lends
itself to display in the store.

Wliile the average dealer seldom
uses a model horse for showing
his goods, he can fit up a very at-

tractive show stand, while his

window space can be nicely filled.

The harness should be kept well
forward in the store where it can
be seen and inspected.

Despite the growth of automo-
bile sales there is always a good
demand for the sale of saddles.

In the line of leather goods a num-
ber of saddles of dififerent styles

and grades will prove to be a
profitable stock to carry. The
saddle may be regarded, in the

West, as a line that will always
sell. Along with harness lines

there are, of course, buggy whips
required, in fact, many dealers

stock whips who sell no line of

harness equipment. Other lines

that are naturally sought for by
the customer in the harness store

are lap robes, horse blankets, col-

lar pads, fly nets, harness oil, e'tc.

Repairs and finishing mixtures
are also sought for.

In fitting the horse with har-

ness discrimination must be
shown just as in the case of a man
purchasing a ready-made suit.

The fit of the collar and the har-

ness must be right or lack of effi-

ciency and discomfort to 'the

animal by galling will result. In
pushing the sale of this line the
dealer should cer'tainly advertise
the fact tha't he handles harness.

Illustrations can be procured from
manufacturers or jobbers which
can be used in the local newspaper
to good advantage. Circulars can
be sent out to the prospective cus-
tomers in the district, and their

attention drawn to the harness
display when they are in the store.

By judicious advertising and by
carrying a good, varied stock of a

harness known for quality, there

is no reason why the dealer cannot
keep the harness trade at home in-

stead of letting it drift away to the

dis'tant cities. If the farmer will

buy harness from a picture book,

surely any man with selling abil-

ity, with the goods on hand can
show him the advisability of buy-
ing high-grade harness right at

home where he can see and ex-

amine the quality and fit of the

goods before purchasing.

Giving the Employee a Chance

"There is no denying that a

man who works with e'nthusiasm

and interest is going to earn a lot

more for his employer than the

man who is indiflferent and dis-

couraged, if only the employer
will give him a 'chance.

'T wish I could say to every
employer in the country : Remem-
ber that your workmen are

human beings with ambition to

succeed exactly like yourself.

Give them a chance in your bus'i-

ness to serve their own self-inter-

esit in serving yours. Make them
valuable to you by giving them
a chance to become valuable to

themselves. There is no way
under the sun to get valuable em-
ployees except by giving them 'a

chance to get ahead for them-
selves."—Henry Ford.

The Automobile of the Furrow!

THE WESSAX TRACTFORD
Converts your Ford
Car into a guar-

anteed powerful
tractor.

From pleasure car

to tractor or vice

versa quickly.

Four Horse Work
at

One Horse Cost

$185.00

F.O.B. Regina

HERE IS WHAT OUR CUSTOMERS SAY OF THE WESSAX TRACTFORD
"Have been doing very good work during the past week with the Wessax Tractford, pulling a 14-inch breaker and a sec-

tion of harrows behind."

" Last week we pulled into town a van belonging to the Big 4 Transfer Co. Mr. B
, owner of the company had tried to get

It out of the mud with five horses, but failed. We hitched on the * Tractford"; she gave a snort, and awav came 'Mr
Van', as easily as if she were an ernpty wagon."

The Wessax Tractford Catechism answers all questions, both practical and
technical. Send for it to-day, also Special Dealers* Offer.

WESTERN ACCESSORIES, LIMITED
HEAD OFFICE:

Moore Light BIdg., 1459 Albert St., Regina, Sask.

MANITOBA BRANCH

:

494 Portage Ave., Winnipeg, Man.
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Tractor Attachments for the Car

The reasons for the develop-

ment of the unit for converting an

automobile into a tractor are ob-

vious. Efficient farm power is

needed, and at the same time

power at a low cost. The ability

of the tractor to do the work of

the farm faster, cheaper and bet-

ter is recognized, and tractors are

realized to be 'the solution of

maintaining production with a

shortage of farm help.

In the power farming field the

tractor attachment has a distinct

place however. It will give an

enormous enlargement to 'the

power farming field, for it has

been stated that gas tractors have

only proven really economical on

farms of 160 acres or over.

There are however thousands of

farms of that size and under

where the farmer can use the

tractor attachment. He may not

have a tractor, but he has a Ford

car. And every farmer, for less

than the price of a good horse,

can get a unit for his Ford which,

on a conservative basis, gives him

a power equal to that of three or

four horses.

The low cost of the tractor unit

enables farmers to get it who are

not in the tractor class. A horse

in good condition costs more than

the most expensive of these

tractor attaohiments now on the

market.

The economy of operating the

Ford car with any unit attached

is obvious. While the condition

of it'he car is a factor in the effi-

ciency of the outfit, at can always

be depended upon to cost no more

to opefaite than the hor&es it re-

places. The average Ford owner

understands his oar, and if any-

thing goes wrong can lusually

remedy lit, while repairs in event

of breakdown are quickly procur-

able.

One of ithese tractor att'ach-

menits now being soldrin. the Can-

adian West is the W&ssax Tract-

ford, wihich is. handled- by West-

ern Accessories, . Ltd.:, : Regina.

This Gompiany staite that their at-

tachment can be installed or

removed in a few minutes, and

will do the work of . three or four

horses. . Sold ait a reasonable

price, it costs, nothing to- keep

when not working. With a final

drive gear reduction, the Wessax
Traotford has a: speed of miles

an .hour for plowing, with regular

power -equipment. : .
.

^ An extra

point gives a speed of five miles

per hour for rcrad haulage. The
engine speed of the Ford never

goes above 1000 R. P. M., while,

says the company, the car not

only runs in high gear but can be

started in high. In att'ac'hing the

unit the rear wheels and fenders

are removed and the unit clamped

to the car. The car wheels are

replaced by the driving pinion

and the car is ready for the field.

There slhould be a wide market

for such an attachment in the

Canadian West for the reasons

stated above.

What a drab world it would be

if there were no risks to run

!

The New Improved Moody
THE demand for small threshing outfits is increasing daily. Are you

trying to give the farmer what he wants and can pay for and make
a friend of him, or are you trying to load him up with a.bi^ outfit

• ^ he does not need, cannot afford to

r\ buy and possibly never be able to

Made in S sizes l :|# pay for? Then his loss will be

with either blower

or straw carrier

The New and Improved Moody has had large sales in Western Canada

in the last year. Our reference is a long list of satisfied customers. .It is

made in three sizes, equipped with either a blower or straw carrier, and

sold with the New Home Engine, mounted on the same truck or separately,

WRITE FOR PRICES AND TERMS TO

The New Home Machinery Co. Ltd. Saskatoon, Sasb
General Agents for Saskatchewan and Manitoba

Francoeur Brothers - Camrose, Alta.
General Agents for Alberta and British Columbia

Huge Steel Plant for Canada

The United States Steel Cor-

poration has decided to proceed at

once to erect a Canadian plant at

Ojibway, preparations for which

have been under way for several

years. An immediate expendi-

ture of $9,000,000 will be made for

erecting buildings and installing

machinery. It is stated that a

further sum of ten to fifteen mil-

lions is arranged for. This new
plant, with its great facilities, will,

for a start, be devoted to ship

steel production. All of Canada's

steel mills are glutted with orders,

so that the new plant should be of

great benefit for steel production.

Ojibway is on the Detroit River,

near Windsor, Ont.

new model is improved in several

points and strengthened. A new
frame with special trussing has

been added, and the company
think that they should give even

better satisfaction than the first

models.

The Bell Automatic Shocker

Co. are confident that they have

got the correct principle for this

type of machine and they will

experiment until tbey have per-

fected the stookeF in every re-

spect. It is evident that a thor-

oughly practical sitooker is a vir-

tual necessity, and the develop-

ment of the B'ell mac'hine will be

followed by the implement trade

with keen interest.

Insurance Losses in Manitoba

Insurance companies transact-

ing all manner of business in the

Province of Manitoba last year

collected $7,715,532 in premiums

and paid out to beneficiaries

$3,330,663. The leading prem-

iums and losses are as follows

:

Life insurance — Premiums,

$3,901,059; losses, $1,278,738.

Fire — Premiums, $2,740,842

;

losses, $1,458,915.

Hail—P r e m i u m s
,
$328,005 ;

losses, $294,834.

Accident—Premiums, $129,076

;

losses, $46,257.

Sickness— Premiums, $99,056

;

losses, $34,845.

Guarantee— Premiums, $158,-

442 ;' losses, $48,263.

Trying Out Stooking Machine

W. A. Jones, manager of the

Bell Auiomatic Shocker, Ltd.,

Winnipeg, accompanied by H. G.

Lancashire, inventor, are at pres-

ent in the so'Uthwestern states,

trying out the 1917 model of the

Bell Automatic Stooking machine.

This machine was tried out last

year in the fields and was stated

to give excellent results. Mr.

. Lancashire informs us that the

Ford Tractors in France

It is reported in a motor publi-

cation that the Ford Tractor,

made by Henry Ford, Detroit,

participated in a demonstration,

recently held in Friance. Twenty-
two machines were shown, fif-

teen of them being of American
make. The story says that the

Ford representatives were unable

to accept orders, as they had no

guarantee of delivery; neither did

they know what the price of the

machine would be.

A New Road Grader

A new road grader recently de-

signed has a plow under one side

of the frame, 'the plow being raised

or lowered at will. As this plow

penetrates the road surface, it dis;

charges dirt onto a circular carrier

which lies almost level with the

ground, and is rotated by the fric-

tion with the ground on a support*

ing wheel. The dirt is carried

around the carrier and dropped off

at the opposite side from the plow.

In this way the machine can be

used to round off the crown of a

road by running the plow in the

ditch and depositing the dir't

higher up in the centre of the road.

The machine will handle roads up

to 30 feet wide.

Comfort and Convenience

LLOYDS LOW-DOWN
SPIRAL SPRING

WAGON SEATSFRPM
THIS

TO
THIS

The Wagon Loaded

Fit any wagon or sleigh box.

Carry 600 Lbs. Use no box space.

Strong, light, durable. Order

your wagons without seats and

let us quote you on the Lloyds

Low-Down.

WAWANESA WAGON SEAT CO.
WAWANESA, MANITOBA. Going Home
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New Binder Twine Prices

On May 16 the International

Harvester Company announced
its new prices on binder twine,

upon which orders will be ac-

cepted until further notice. In

our last issue we published prices

for twine which applied to orders

received prior to April 7 . It will

be seen that the price for future

orders shows a considerable ad-

vance. The prices quoted, taking

into account the base price at Chi-

cago, would approximate at Win-
nipeg as follows

:

Sisal or standard, SOO-ft 20
Standard manilla, 550-ft 20>^
Manilla, 600-ft 21

Superior manilla, 650-ft 21^
Pure manilla, 650-ft 22 1/.

The usual allowances are made
for large quantities, y% cent on
orders up to 10,000 pounds, and

J4 cent for orders from 10,000 to

20,000 lbs. As in the first

schedule, the cheapest twine in

the new schedule is the 650-foot

mixed twine. These are the high-

est prices ever made in the history

of the binder twine business.

Compared with the prices

quoted on April 7, as applying to

orders on file, the advance in

price, according to twine quoted,

is as follows

:

Sisal and standard, advance 3^
cents; standard manilla, 550-ft.,

IVi cents; manilla, 600-ft., 3^
cents

; superior manilla, 650-ft.,

3J^ cents
;
pure manilla, 650-ft.,

ZYz cents.

This shows an advance on all

grades averaging ZYi cents. It is

evident that the dealers who
ordered twine early in the spring
have saved money by so doing
for the new prices, as set by the

harvester organization, will, it is

said, govern during the remainder
of the current season in the do-
mestic trade. For the past month
sisal fibre has held at 16>^ cents,

with receipts from January, up to
the end of April 130,000 bales less

than for the same period in 1916.

Stocks in Yucatan are, however,
larger than at this season last

year. Manilla fibre is quoted at

16-14 cents, with the visible supply
22,000 bales less than a year ago.

Broken Knives in the Mower

In the mower, broken knives
are usually caused by badly worn
clips and wearing plates in the in-

side shoe. As the pitman forces
the sickle out there is pressure
downward on the sickle head. As
the pitman draws the sickle there
IS a pull upward on the head.
These forces cause considerable
wear on the clips and on the wear-
ing plates in the inside shoe.
When these parts have become

sufficiently worn to permit play,
the sickle head is flopped up and

down, and this slight but contin-

ual bending of the sickle rib at the
end of the sickle head reinforce-

ment results in a break across the

outside rivet hole just as one can
sever a wire by continually bend-
ing it at one point.

The remedy is for the dealer to

supply new wearing plates and
clips for the inside shoe. In ex-

treme cases a new sickle head
may also be necessary. The
reason Avhy sickle breaking is

jnore frequent in light cutting
than in heavy work is possibly be-

cause light cutting increases the

flopping of the head, since the

team is travelling faster than
when taking a heavy cut.

There is an old bit of advice:
"If you can't lick 'em, jine 'em."
Perhaps you have tried to beat
the more progressive dealers of
your community. Now jine 'em.

U.S. Express Companies Want
Higher Rates

The nine principal express com-
panies operating in the United
States are preparing to file with
the interstate commerce commis-
sion a petition asking for permis-
sion to adviance rates. The ex-

press companies claim that dur-

ing the month of January, 1917,

the latest month for which figures

have been compiled, the business

showed a deficit of $112,000. It

is also claimed that this deficit

has been .increasing since Janu-
ary to the present date.

PROVINCIAL EXHIBITION
Brandon, Man.—July 16, 17, IS, 19, 20
Western Canada's Greatest Farm Machinery Display

More and Better Exhibits than ever Before in Agricultural Products, Livestock, In-
dustrial, Educational, Fine Arts and Science.

iVIANUFACTURERS ARE INVITED TO EXHIBIT
Apply for Space Early and Ensure a Good Location. Outside Space Free

Nominal Charge for Inside Space

Those who have exhibited their lines at the Provincial Exhibition in the past have
proven that IT PAYS. Thousands of Farmers become acquainted with the goods.
Profitable business results. Dealers investigate and get agencies for new lines.
Make no mistake—for manufacturer, wholesaler and distributor, an exhibit at Bran-
don is a very profitable investment.

Light Tractor Plowing Demonstration
Tractors from United States can be brought in in Bond
Last year's tractor demonstration was a whirlwind - success. Showed the farmer
the value and practical efficiency of the light tractor as has no other method of pub-
licity. He saw the machines at work—questioned, investigated, bought. The 1917
plowing demonstration will eclipse that of last year. NO COMPETITION, merely
a practical demonstration. Dealers: Come to Brandon and see the tractors at work
under similar conditions. It will put you in touch with the types on the Western
Canadian market. Entries for Tractors positively close July 1st.

Horse and Automobile Racing. Unparalleled Line-up of Amusements.

Special Platform Acts. Grand Array of Attractions. Bands.

A Fair for Education, Pleasure and Vacation.

SINGLE FARE ON ALL RAILROADS. WRITE FOR PRIZE LISTS

P. PAYNE, President W. I. SMALE, Secretary

Mr. DEALER
Cater Can Sell You

Wood or Iron Pumps cheaper

than any one in the West.

GET HIS PRICES BEFORE YOU ORDER

Brandon Pump & Windmill Worl(s

BRANDON MAN.
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Wagon and Truck Business

There is one type of farmer who
always believes that a farm truck

and a farm wagon are one and the

same 'thing. As a matter of fact,

wagons and trucks are fitted for

different kinds of Avork. The deal-

er handling both lines should in-

form his customers that they can-

not expect a farm truck to do the

work required of a wagon. The

truck is adapted principally for

use about the farm. It may be

fitted with a home-made box, or a

flat bed rack, but there is a Hmi't

to its endurance. It cannot be ex-

pected to s'tand the strain of

heavy hauling on the road.

Many wagon dealers advise

farmers to own at least one good

wagon, and also to buy a truck

lor auxiliary hauling. Trucks are

invaluable for haying, and are es-

pecially adapted for use under the

hay rack. One cannot recommend

a truck for heavy work on the

road, for it cannot be expected

to give continued service under

heavy strains.

When a farmer needs both a

wagon and truck, sell him both;

when he owns a good wagon, but

could use a truck to advantage,

push the truck business. It has

been proven time and again that

a truck should not be substituted

for a Avagon. The farm wagon
has no substitute for its work.

It is peculiar that some dealers

have largely ceased to specialize

on the sale of wagons, which are

one of the staples in the trade.

They argue that 'they get better

returns by concentrating their

efforts on the sale of other articles.

Still it is largely a personal ques-

tion if the dealer fails to make
wagon sales a profitable issue. If

good quality wagons are handled

the dealer should make a legiti-

mate profit on their sale. And
good quality wagons are the only

ones to handle. If a man knows

how to talk on good wagons he

can sell them every time.

The skimped, direct sold wagon
has killed that class of competi-

'tion, for the farmer who bought

one will not admit that he has

been "stung," but he will never

again invest his money in this

class of Avagon. He is a good pros-

pect for a high grade job.

When he looks over the line you

handle, the first consideration in

his mind is the quality of the

wheels. The greatest strain in

the wagon comes on the wheels.

Beyond these, his interest centers

on the skeins and axles. It is es-

sential that the dealer have as

much information as possible at

his command on the quality and

construction of the wheels, skeins

and axles of the wagon he handles.

Definite facts on these points are

what the customer wants ; the

balance of the Avagon is to him an

incidental. It is wisdom to point

out that a wagon that is cheap in

price must, of necessity, be built

of cheap materials. From every

standpoint the customer should

be impressed Avith the fact that

the high grade wagon is the best

in the long run.

Plain Talk from McKellar

Hugh McKellar, editor of the

"Saskatchewan Farmer," recent-

ly aroused the ire of J. A. Maharg,

of the Saskatchewan G. G. Asso-

ciation, by an article in which the

editor scored farmers for lack of

patriotism in no't accepting the

government's offer of $1.30 a

bushel for 1917 'surplus wheat.

To a largely personal attack in a

Regina paper, the veteran editor

asks in reply, if Great Britain

ever expects recompense for what

she has done for Belgium, or if

Red Cross and patriotic workers,

R.S.A. workers or Belgian Relief

au'thorities, ever expect monetary

reward for their time and labor.

A sentence from Mr. McKellar's

reply is well Avorth repetition:"!

still maintain," he writes, "that

farmers in Canada could have

well afforded to take $1.30 per

bushel for their surplus wheat for

the 1917 crops in order to win the

June, 1917

war, no ma'tter whether or not

wheat goes to $5.00 a bushel."

All farmers cannot be con-

demned
;
many have given nobly.

HoAV is it so often the case that

the virus of co-operation breeds a

spirit like that of Judas, who sold

his Master for thirty pieces of

silver? Do 'the "five dollar a

bushel" farmers think that Bel-

gium should have valued her,,

national soul at $1.30 per head,

and allowed the German hosts *j

freedom to sweep across that

country to attack France. Bel-

gium placed a higher price upon -j

her national honor, or possibly

Canadian wheat would not be

worth what it is to-day. There
,

are some things that money can-^

not buy.

"Lister" Ideal Threshing Outfits
Six-Wheel (Patented)

Truck Eliminates Vibration
SELL EASILY and SATISFY THE USER

TWO SIZES POWER

22 X 32 SEPARATOR ; 7 to 12 H.P.

26 x38 SEPARATOR ; 14 to 17 H.P.

The "Lister" is an outfit every farm-
er can afford to buy. Second to none
in efficiency." Cleans the grain ready
to market. Low upkeep cost. Every
feature in construction shows
strength and practicability. Two
men can operate this outfit with
ease. Supplied with or without bag-
ger, tailings elevator, straw-carrier

or blower. A profit builder for deal-

ers.

Powered by the famous Lister Engine, the most reliable engine built. As an individual separator, the Lister 26 x 38

is unequalled for use with a light tractor. Ask for full particulars.

PEORIA KEROSENE TRACTORS, 8-20 H.P. Capacity 3 14-in. Plows
The Peoria is a strong, 3-wheel, self-steering tractor, with a record for reliable service. Perfectly balanced 4-cyl.

engine, 3% x 5 in., designed for kerosene and low-grade fuels. Drive wheels 60 x 18 ins. Cut steel transmission gears

run in oil. High-grade magneto. Stromberg carburetor with air-cleaner. Shipping weight 3,950 lbs. Very acces-

sible design. An all-purpose tractor adapted to medium sized farms, and built for West Canadian conditions. Deal-

ers get full particulars and price. We can ship promptly.

OUR LINE INCLUDES:
"Lister" and "Canuck" Gasoline Engines, Peoria Kerosene Tractors, 8-20 H.P., Grain Grinders and Crushers,

Electric Lighting Plants, Milking Machines, Cream Separators, Churns, Ensilage Cutters, Silos, Sawing Out-

fits, Combination Threshers, Pumps, Pump Jacks, Power Pumping Outfits, etc., etc.

R. A. LISTER & COMPANY, LIMITED
WALL STREET, WINNIPEG,

ST. JOHN, N.B. TORONTO
MAN.

QUEBEC

Pioneer Tractor Co. Assigns

The Pioneer Tractor Co., of

Victoria Square, Calgary, has as-

signed to J. B. Watson, chartere

accountant, Calgary, for th

benefit of their creditors. Mr.

Watson reports the following

relative to the affairs of the com-

pany :

"This organization was incor

porated some years ago for th

purpose of building the "Pionee

30," a caterpillar machine, an

acquired the Canadian rights fo

the manufacture of this machin

from the patentees, the Pionee

Tractor Manufacturing Company
of Winona, Minn., but, owing t

the financial depression overtak

ing the West a few years ago, no

progress was made in manufac-

turing. The company have been

engaged for the last year in the

manufacture of 4.5 high explosive

shells for the Imperial Munitions

Board.

"At a recent largely attended

meeting of creditors, the assignee

was instructed to continue the

making of shells and was em-

powered, subject to the approval

of the court, to borrow on the

company's assets sufficient to

continue work. Mr. Watson has

since received the court's author-

ity to borrow $5,000 for this pur-

pose. The company's liabilities

are about $45,000, and the assets,

as they appear on the last balance

sheet, "about $180,000. The latter

consist principally of building

machinery and accounts recei

able."

Large Steel Production in

Great Britain

During 1916 over 9,048,000 tons

of pig iron were produced in the

United Kingdom, and 9,244,457

tons of steel, as compared Avith

8,794,000 tons of pig iron and

8,550,000 tons of steel during 1915.
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(ushman Binder Engines Si Farm Work

Cushman Sustain Fire Loss

The Cushman Motor Works of

Canada, Winnipeg, had a blaze in

their stock department about the

middle of the month. Manager
A. E. Donovan reports that the

damage amounted to between five

and six thousand dollars, fully

covered by insurance. The cause

of the fire was defective electric

wiring. The supply service of the

company was in no way affected

by the fire.

during June. The Grand Trunk
will cover towns in that area from

June 4 to June 16, and the Can-
adian Pacific from June 18 to June
30. Each train will be in six sec-

tions. Live stock, field hus-

bandry, boys' and girls' section,

poultry section, household science

and a farm machinery section will

be incorporated. The officials

state that large attendances are

expected at every town visited.

C.B.N.A. Convention

The forty-fifth convention and
exhibition of the Carriage Build-

ers' National Association will be

held in Chicago, 111., fi'om Sep-

tember 24th to 27th, 1917. The
exhibition from September 24th

to 27th, inclusive. The conven-

tion—September 2Sth, 26th and

27th. Both the exhibition and

convention will be held in the

Hotel La Salle, Chicago.

Tractor Concern Organized

The Waterloo Boy Kerosene
Tractor Co. of Canada was re-

cently organized in Winnipeg,
with a capital given as $20,000.

Among the incorporators are

listed: E. P. Hayden, W. F.

Rondabush, C. A. Sargent and F.

A. Fry. This concern will dis-

tribute Waterloo Boy tractors, as

formerly handled by the Gasoline

Engine & Supply Co., of Win-
nipeg.

Better Farming Train in
Saskatchewan

Heider Tractor Prices

The Saskatchewan Dept. of

Agriculture, with the co-operation

of the College of Agriculture and

the Grand Trunk and Canadian

Pacific Railways, will run a Bet-

ter Farming train over the south-

eastern portion of the province

The Rock Isliand Plow Co.,

Rock Island,' 111., announces an

advance in t'he prices of the Heid-

er tractors, which the company
manufactures. The Heider 12-20

Model C is now $1,245 and the

Model D 9-16 is $895. These are

the prices to the U. S. farmers,

and went into effect May 19.

SAVE A TEAM on the BINDER
Engine Weighs Only 167 Pounds
Balanced by Water Cooling Tank on Front

Same 4 h.p.

Cushman is used
for all other Farm
Work after Harvest.

Ask us for full par-

ticulars of the 4 h.p.

Cushman Binder

Engine.

The 4 H.P. Cushman is the original and successful Binder Engine.
Thousands are in use every harvest—saving horse flesh and saving grain. A
binder is not complete without a Cushman Engine.

The Cushman saves horses, saves grain, saves time and saves the binder.

Sell the Cushman—the one binder engine that is used in the grain
fields all over North America, from Texas to North Alberta; the one binder
engine that has ten years of successful field work behind it ; the one binder
engine that has proper attachments to fit any make of binder in use.

The Cushman is water-cooled and cannot overheat on all-day run in hot
harvest field like engines not properly cooled.

THERE'S A BIG DEMAND. GET THE CUSHMAN AGENCY.

Cushman Motor Works of Canada, Ltd.
Builders of light weight, high grade Gasoline Engines for all Farm Power Work

Dept. E., Whyte Ave. and Vine St., Winnipeg, Man.

The Twine Binder Situation
|HERE is every reason to believe that this will

good 3^ear for the farmer who has grain to sell,

world's stock is low. The crops so far reported

are not large enough to make up the shortage and fur-

nish a year's supply besides. No matter how large

a crop North America may raise the indications

all favor good prices.

Therefore, it is important to be ready for the

harvest with binders and twine that will save the whole

crop, no matter what the harvest conditions may be.

That is what we are telUng the farmers in the West

Canadian farm journals, in connection with McCor-

mick binders. Good, reliable McCormick machines

and twine are the kind for the dealer to sell this year.

We suggest to the farmer that he buy early. This

applies to repairs as well as to binders and twine. We
tell him he'can get all three now. It may be difficult to

be a

The

get them later. On repairs and twine, especially, our

advice to every farmer is to buy at once all he is going

to need, and not alone to buy but to go to the dealer, get

the full amount of twine and all the repairs necessary,

and take them home.

McCormick binders will do their share this year as

usual. Sell McCormick binders and twine.

INTERNATIONAL HARVESTER COMPANY OF CANADA, LTD.
BRANCH HOUSES

WEST—Brandon, Man.; Calgary, Alta.; Edmonton, Alta; Estevan, Sask.; Lethbridge, Alta.; North Battleford, Sask.; Regina, Sask.; Saskatoon, Sask.;

Winnipeg, Man.; Yorkton, Sask.

EAST—Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B.
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A Separator Bulletin

We are in receipt of Bulletin C,

from the NeAV Home Machinery

Co., of Saskatoon, Sask., who are

selling agents for the threshing

machinery, produced by the

Matthew Moody & Sons Co.,

Terrebonne, Que. The Moody
outfit is made in three sizes, with

either blower or straw carrier. It

is mounted separately on 'the

truck, or as a combination outfit,

the separator being driven by the

"New Home" engine. The out-

fits are made in the following

sizes : 30 x 40, 30 x 36 and 24 x 32.

It is claimed for this separator

that the grain is cleaned ready for

the elevator, while all noxious

weeds are bagged separately.

The threshing capacity of the

outfits are given as follows:—30

x 40, 600 to 800 bushels wheat

per ten-hour day ; 30 x 36,

PETERS PUMR5

550 to 700 bushels per day
;

24 X 32, 40 bushels per hour with

wheat. The following horse-

powers are required for the re-

spective sizes: 10-14 h.p. ; 10-14

h.p. and 8-12 h.p.

The separator is

larger in design than

Gives More Water

in Less Time with

Less Energy

Made in many styles and

sizes, they will meet all re-

quirements of the Western
Canadian fanner.

PETERS'
Double Cylinder

Force Pump
is the last word in pump
service. Unequaled in De-

sign, Action and Durability.

They are different from all

other pumps in construction

and finish, and have ex-

clusive features that make
sales easy to customers who
want the BEST in pump
value.

Dealers

:

Get Peters'

Pump
Proposition

for 1917

Our line is absolutely up-to-date

in every respect. Every pump we
produce is given special attention.

Peter's Pumps are perfectly as-

sembled—they have no "come-

back." Sell them and you make
satisfied customers.

A POST CARD WILL BRING
OUR LATEST CATALOG.

Manufactured by

Exclusive Canadian Agents

:

Tudhope Anderson Co., Ltd.

Winnipeg Regina Saslmtoon Calgary

Write Nearest Branch House for

Particulars.

wider and
the major-

E. ELWOOD
Manager, New Home Machinery Co.

ity of such machines, while all

the machines are of 'the overshot

type. All separators are shipped

in the knockdown state, unless

otherwise ordered. The New
Home Company quote prices on

separators only, blowers, baggers

and elevators, tailings elevators

and straw carriers. ' They also

show a line of trucks and endless

leather belting. The New Home
Machinery Co. are general agents

for these outfits in Saskatchewan

and Manitoba, and Francoeur

Bros., Camrose, for Alberta and

B.C. Interested dealers can ob-

tain full particulars by writing

the New Home Machinery Co.,

Saskatoon, Sask.

E. Elwood is managing the

New Home Machinery Co., and

is a well known figure in the

Western Canadian farm machin-

ery 'trade. The Saskatoon con-

cern also handle 'a full line of gas-

oline and oil engines, binder en-

gines, grinders, portable elevators,

transmiission material, fanning

mills, grain gninders, etc.

Synopsis of Canadian
North-West Land

Regulations
THE sole head of a family, or any

male over 18 years old, may home-
stead a quarter-section of available Do-
minion land in Manitoba, Saskatchewan
or Alberta. Applicant must appear in

person at the Dominion Lands Agency or

Sub-Agency for the District. Entry by
proxy may be made at any Dominion
Lands Agency (but not Sub-Agency), on
certain conditions.

Duties—Six months' residence upon
and cultivation of the land in each of

three years. A homesteader may live

within nine miles of his homestead on a
farm of at least 80 acres, on certain con-

ditions. A habitable house is required

except where residence is performed in

the vicinity.

Live stock may be substituted for cul-

tivation under certain conditions.

In certain districts a homesteader in

good standing may pre-empt a quarter

section alongside his homestead. Price

$3.00 per acre.

Duties—Six months' residence in each

of three years after earning homestead
patent; also 50 acres extra cultivation.

Pre-emption patent may be obtained as

soon as homestead patent, on certain

conditions.
A settler who has exhausted his home-

stead right may take a purchased home-
stead in certain districts. Price $3.00

per acre.

Duties—Must reside six months in

each of three years, cultivate 50 acres

and erect a house worth $300.

W. W. CORY,
Deputy Minister of the Interior.

N.B.—Unauthorized publication of this

advertisement will not be paid for.—1141

will be built under the Best pat-

ents. Deliveries on the contract

will start in November. The
"Best" tractor is a strongly built

caterpillar type, 40 h.p., with a

heavy duty 4-cylinder engine of

powerful design. The Best plant

at San Leandro employs 400

men, but is unable to keep pace

with orders, according to a state-

ment by the company.

Moline Plow Co. Build
Printing Plant

The Moline Plow Co., Moline,

111., will erect a new printing de-

partment at a cost of $100,000.

The building will be 50x240 feet,

two stories high. It will house

the printing and advertising de-

partments, giving additional

equipment to take care of the

catalogs, circulars and house

organ issued by the company.

Big Contract for Caterpillar
Tractors

Fanning Mill Co. Increases Plant

The Twin City Separator Co.,

Quelch St., Winnipeg, have great-

ly increased the floor space of

their factory. An additional

story has been added to the office

building, and the same to their

factory building, giving an in-

creased floor space amounting to

eight thousand square feet.

The painting department has

been transferred to the top floor,

which is served by an extension

to the elevator shaft. The cost of

the alterations, it is stated, will

approximate $3,000. P. J. Grout,

manager of the Twin City organ-

ization, states that the company
are now producing 100 fanning

mills daily. He has just retui-ned

from a tour throughout the west

and reports business as excellent

and orders pouring in for Bull

Dog fanning mills and wild oats

separators.

A New Tractor

What is probably the bigges't

tractor contract ever signed has

just been awarded the Davis

Sewing Machine Company of

Dayton, Ohio, by the C. L. Best

Gas Traction Company, of San
Leandro, California. The agree-

ment calls for the construction of

$30,000,000 worth of Model "40"

Best tracklayer tractors, which

The Wayne Tractor Co., De-

troit, Mich., has announced the

perfection of a dust-proof tractor,

which will shortly be on the

market. It is an internal gear

drive, 30 h.p. machine that can be

operated either with or without a

caterpillar tread and has two

speeds ahead and one reverse.

The plowing speed is m.p.h.

Speed Up Your Engine Sales

f
11 Kerosene-

Gasoline

ENGINES
WILL DO IT!

3, 5, and 7 H,P.
JUMBO Throttling Governor oil engines are the cheapest, most dependable power

you can sell your customers. Designed especially to use kerosene and cheap fuels, as

well as gasoline. Develop full rated power on low-grade fuels. On strong iron sub-

base; ignition, Webster magneto. No fuel pump required—steady and uniform feed

at all loads. Throttling governor gives unvarying speed. Shipped ready to run.

ASK THE NEAREST BRANCH ABOUT JUMBO ENGINES

Manufactured Nelsoii Brothcrs Company Mfch.tu.s A.

WESTERN CANADIAN JOBBERS

Tudhope-Anderson Co. Limited
WINNIPEG REGINA SASKATOON CALGARY
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Saskatchewan Retailers'

Convention

At the Saskatchewan Retail

M'erchants' association conven-

tion held at Moose Jaw recently,

•the following officers were elected

for the ensuing term : President,

A. A. Evans, Outlook, Sask.

(Re-elected) ; first vdce-president,

H. D. Macpherson, Regina, Sask.

(Re-elected) ; second vice-presi-

dent, J. L. S. Hutchinson, Saska-

toon, Sask; treasurer, J. J. Poison,

Regina, Sask.
;
secretary, F. E.

Raymond, Saskatoon, Sask. (Re-

elected).

The retailers strongly object to

the endeavor of the Grain

Growers' Association to transfer

their trading operations to the

Saskatchewan Go-opera/tive Ele-

vator Go., as the government is

guaranteeing the bonds of the lat-

ter concern, the retailers of Sas-

katchewan would be in the posi-

tion of competing with their own
government. , The wholesalers

were strongly criticised for selling

goods direct to the consumer,
while other subjects discussed

were : Advance cartage charges,

taxing mail order houses, price

•maiintenance, 'half day holiday,

coupons, etc.

On the question of price-fixing,

the following resolution was
passed

:

That, members oif the Sas-

katchewan branch of the Provin-

cial Board of Retail Merchants'

Association of Canada, do hereby

endorse the action of the Domin-
ion Board of our Association in

asking that the Order-in-Gouncil

passed on November 10, 1916, in

which the Government has de-

clared that the right to sell any
article at a fixed price by the m'an-

ufacturer, wholesaler and retailer,

is illegal, io be repealed.

H. O. Roberts, Minneapolis,

Secretary of the Minnesota Hard-
ware Dealers' Association ad-

dressed the convention on "Gash

vs. Gredit," hds speech being

greatly appreciated.

In his annual report Secretary

E. E- Raymond commented on
general service, the credit report-

ing department of the association,

legislation, the insurance depart-

ment, the traffic department, etc.

Gommenting on the membership
of the organization, be said :

—

"We now 'have a total of 156

Branches with a membership of

approximately 1,500 in good
standing (1,475 to be correct.) It

is gratifying to note the interest

displayed by our members in gen-

eral is constantly increasing, and
also to know that the service we
are giving is appreciated by those

who have taken 'advantage of it.

Even alt the above figures we have

only about fifty per cent of the

merchants in business in Sas-

katchewan as members."

Mr. Dealer: Here's Your Chance to Make
Your Store Headquarters for Best Trade,

Poultry Fencing
Not Mere Poultry Netting

Here is afence

you can sell.

stands up straiffht.

stretclics flat, all wires
of even length.

Mrde of Open Hearth Steel
FenceWire—toiieh. elastic, Bprinry
will not snap or breat under shock

or atmospheric changes. Our n^clhod
of galvanizing prevents rust. Will not

flal:o. chipcr l oel oH. Tho joints arc seci-.r-

ly held with the "Peerless Loelt" and can bB
erected on the most uneven ground without

buckling, snapping or kinking.. The heavy stay

wires prevent sagging and require only halt as

many posts as other fences. Keeps all animals put,

confines the smallest chicks, they can t get through.

Valuable Territory Open to Good Dealers
Westill have many fine openings for good reliable dealers.

If vou want to be the leading fence dealer m your locality,

write at once. Never has there been a better time to sell

Quality fencing. You can make your store headquarters tor the
Besttrade. Uon'tfailto writeandgetourDealer sProposition.

THE BANWELL-HOXIE WIRE FENCE CO., Ltd.
Winntpeg, Wan. Hamilton, Ont.

A Handsome Poster

A handsome poster, showing its

line of traction engines, has re-

cently been published by the

Minneapolis Threshing Machine
Co., Hopkins, Minn. Three of

the company's sizes of tractors

are illustrated in colors, the 40,

20 and 15 h.p. machines. The
poster also shows a Minneapolis
steam engine and a Minneapolis
separator. The back-ground of

the poster is a tint of green and
the products are shown in their

regular colors.

A practical device now effects

this, the air cleaner, a simple and

complete attachment, keeping the

engine clean and lengthening its

life greatly. All the desired re-

sults are attained without loss in

efficiency, complication of parts,

or excessive cost. Working in a

dusty field, the benefit of these

cleaners to the engine is obvious.

Damage to the working parts of

the engine through the entrance

of grit is avoided.

Government Wagon Order

for Deere & Co.

The Carburetor Air Cleaner

One of the most important ad-

vances in tractor design has been
the almost universal adaptation of

carburetor air cleaners. It has
been known for long by tractor

engineers that the short life of

tractor engines has been almost
entirely due to dust and dirt.

Tractor design has made the en-

gines dirt-proof from without, but
an appliance was wanted to take

all the dirt out of the air entering

the carburetor.

An order for 850 army trans-

port wagons has been placed with

the Jo'hn Deere Wagon Company
by the United States Govern-

ment W^ar Department. The John
Deere Wagon Company last year

turned out 1,000 wagons of a type

similar to that called for in the

new order- This is only a small

part of the government order.

Employees in the Deere plant

have received a war bonus
amounting to a weekly increase

of 10 per cent in pay. The com-
pany 'has taken this step so as to

ofifset the hdgh cost of living as

affecting their workmen.

Don't
Sell

an
Experi-
ment

A SIZE

FOR

EVERY

FARM

Built in
Four
Sizes:

Twin City "60

Twin City "40"

Twin City "25"

Twin City "15"

Handle
a Line

the
Farmer
Knows

EVERY
TRACTOR
THE BEST

IN ITS

CLASS

TWIN CITY OIL TRACTORS
ALL SIZES BURN KEROSENE, DISTILLATE and GASOLINE

Twin City "15"

Handles 4 Plows
or a

24-in. Separator

GET A "TWIN CITY" CONTRACT AND HANDLE A
LINE THAT BRINGS PROFITS—NOT REGRETS

!

Minneapolis Steel & Machinery Co. of Canada, Limited
923 LOGAN AVENUE WEST WINNIPEG
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Subscribers'

Information Service
Under this heading we will reply

to enquiries from jobbers and
dealers concerning the location of

machine manufacturers, where re-

pair parts may be obtained, etc.

Endeavor always to give name of

manufacturer. For immediate re-

ply, enclose stamped, addressed

envelope. Send enquiries to In-

formation Dept., CANADIAN
FARM IMPLEMENTS, Winnipeg.

e. Bros., Man.—^A belt such as you re-

quire for a new Erie Grader, 40 ft. by
36 in., is not ohtainable in Winnipeg.
The Gutta Percha and Rubber Co. stock

33 ft. 6 in.,' by 36' in., belts, and could

splice to the correct length and send
balance of belt on to you. Parts for

Hunter plows can only be obtained from
manufacturers, the Hunter Plow Works,
Fredericksburg, Va., U.S.A.

A. W. A., Sask.—^Repairs for Moline
Disc Plows can be obtained from the

John Watson Mfg. Co., Winnipeg.
C. B., Sask.—^So far as we are aware,

no one in Western Canada is handling
Dowagiac drills or parts of same. Write
the Dowagiac Co., Minneapolis, Minn.,

giving them full particulars of parts re-

quired.

W. A. H., Sask.—The Western Steel

& Iron Works, Winnipeg, will give you
full particulars of the steering device

they handle—the "Cuddy." The "Dread-
naught" steering device is another type,

handled by ithe Advance-Eumely Co.

This design can be fitted to lany en-

gine which has a straight axle without
auitomobile knuckles at wheels. Ask
their nearest branch for particulars.

The J. I. Case T. Mach. Co. also equip

their engine with a steering device,

which could be bought separately if

satisfactory for the type of tractor you
mention.

M. L. C, Sask.—The Evans disc har-

row is manufactured by the American
Seeding Machine Co., Springfield, Ohio. It

would be necessary for you to send to

factory for repairs.

D. A. S., Man.—Wagon sitandardiza-

tion does not mean that all wagons are

to have' same size wood stock and be
painted alike. Standai-dization provides

that wheels .will be 40-4i4 inches high;

extra low on medium and standard
wagon, 36-40 inches high. It also pro-

vides for uniform width and thickness

of tires and for uniform size of spokes,

but each manufacturer will use the

shape and size of hubs and sawed felloes

or bent rims, according to his own ideas.

Axles, reaches, tongues, bolsters, in fact,

all wood stock, will be of sizes and
shapes laidopted by each factory. The
height of stakes will be uniform; 13

inches regular or 8 inches on order. Each
manufacturer will paint his wagons of

colors to suit himself, but he will con-

fine his output to one color combination.

Each manufacturer will continue to use

his own type of skein of suflficient

strength to meet the requirements of

standardized capacities but the skeins

of one miaker will not interchange with
those of another.

A. E. N., Sask.—Experiments with 3-

inch tire show that with average road
conditions that size is more practical

and lighter draft than the 2% inch tire.

The wider tire is better for road surface.

J. F. S., Sask.—^Vulcan plows are made
by the Vulcan Plow Co., Evansville,

Ind. No repairs can be procured this

side of the factory.

M. R. F., Sask.—Cultiviaitor sleeve No.
833 is for an Avery ^Cultivator. For re-

placement write the Canadian Avery
Co., Regina.

A. H. Co., Man.—^A spring trip shank
for the Moline Cultivator mentioned can
be obtained through the John Watson
Mfg. Co., Winnipeg.

B. & Son, Sask.—For hub boring and
mortising machinery, write A. B. Jar-

dine, Hespeler, Ont., or their jobbers, D.

Ackland & Son, Winnipeg.

A New Catalog

We recently received a copy of

Catalog No. 16, issued by Messrs.

D. Ackland & Son, the well-

known Winnipeg hardware and
wood goods supply house. This

publication is certainly a credit to

the Ackland organization, and is

the best which they have yet

issued. Its 450 pages are finely

Facsimile of Cover, Ackland Catalogue

arranged and well illustrated,

while a section gives valuable

data on freight classification,

weights of iron and steel, etc. A
handy index is an excellent fea-

ture in the catalog.

Of especial interest to the im-

plement dealer are the sections

dealing with wagon and carriage

hardware, malleables of all kinds,

auto hardware, buggy "tops, paints

and varnishes, engines, wagon
sets, agricultural woods of all

kinds, gears, bodies, plow shares,

mower and binder knives, sec-

tions, guards, sickle heads, etc.

Binder reel arms, pitmans, reel

fans, binder canvases, link chain

belting, coulters, shafts, and so

on. Interested dealers would be

Avell advised to secure a copy of

this comprehensive catalog. They
will find it useful for their files.

Now for hay machinery sales

!

New Cockshutt Catalog

The Cockshutt Plow Co. Brant-

ford, Onit., recently issued a new
ciatalog covering their line of

tractor plows. The catalog shows
moldboard plows in individual

Light and independent beam types

ranging in size from two bottoms
to twelve, wii'th power lift or

hand. Also disk plows in sizes

from six disks to. eighteen. A
24-inoh brus'h. breaker completes

the plow line. Tractor diisk har-

rows with pliaiin or cut-out disks

are made in sizes from thirty-two

to forty disks.

Cockshutt agents should find

this publicatiion oi great value to

them in selling the engine plows
producted by the Cockshutt or-

ganization. The publication is of

the high artistic standard insepar-

able from Cockshutt publicity.

I.H.C. Branch Burned

The warehouse of the Interna-

tional Harvester Co., at Sioux
Falls, S.D., was completely de-

stroyed by fire on May 11. The
loss is stated to exceed $500,000.

Nearly 1,000,000 pounds of binder

twine and a large stock of binders,

mowers, rakes and other agricul-

tural implements were destroyed.

The fire started in the portion of

the warehouse where the twine

was stored.

Open Canadian Branch

The Smith Motor Truck Cor-

poration, of Chicago, has opened

a branch house at Toronto, Ont.,

from which eastern Canadian

trade will be handled. H. W.
Patterson will be branch man-
ager and M. H. Stratton general

sales manager for Canada.

This concern manufacture the

Smith Form-a-Truck, an auxiliary

attachment which transforms the

automobile into a motor truck.

It is stated that this body, by pull-

ing a few levers, can be turned

into various types—such as hog
rack, flat rack, stock rack.

A FEEDER THAT MAKES
FRIENDS EVERYWHERE

The Langdon Ideal

Automatic

Self-Feeder

Guaranteed to feed
perfectly to full

capacity any make
or size of separator.

Backs Up Every Claim— and in the Field

The Langdon Ideal Rotary Knife Feeder is the one Feeder that governs
according to the condition of the grain. It operates on the principle of hand
feeding, handling the dry, straight bundles very fast, while the wet, tough and
tangled ones are delivered more slowly, giving the separator and engine an
absolutely uniform and even load at all times. The feed is absolutely con-
trolled and governed. The Langdon positively will not slug the cylinder,

while pitchers cannot overload the separator.

WRITE NOW for full particulars and Agency. We
are exclusive selling agents for Western Canada

Cushman Motor Works of Canada, Ltd.
Builders of Light Weight, High Grade, Gasoline Engines for Farm Power Wark.

DEPT. E.. WHYTE AVE. AND VINE ST. WINNIPEG, MAN.
EXCLUSIVE SELLING AGENTS FOR:

Langdon Ideal Sdf-Feeders—Fanning Mills—Smut and Pickling Machines— Vacuum Washers-
Lincoln Grinders—Lincoln Saws—Incubators— Universal Hoists— Portable Grain Elecalors

— Wagner Hardware Specialties—Mountaineer and Little Giant Neck Yoke Centres.

BRADSTREETS
Established 1849 Capital and Surplus, $1,500,000

Offices throughout the civilized wbrld. Correspondence invited

Executive Offices:

346 and 348 BROADWAY, NEW YORK CITY, U.S.A.

OFFICES IN CANADA:

Halifax, N.S. ; Montreal, Que. ; St. John, N.B. ; Hamilton, Ont.

;

Ottawa, Ont.; Toronto, Ont.; London, Ont.; Quebec, Que.;

Calgary, Alta. ; Edmonton, Alta.; Vancouver, B.C.

C. G. SCHAFFTER, Supt.

Commercial Travellers' Building, WINNIPEG, Man.
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FORD COMMERCIAL BODIES
M. & M. Bodies are accepted as the Standard

Our commercial bodies will give you a monopoly on commercial

body business. Years of vehicle manufacturing experience are crowded
into every body. Built of the best hardwoods, solidly braced, complete-

ly ironed, elegantly finished. Convert Ford car into a large capacity

truck. Model shown can be supplied without top and with panel body.

You can sell these bodies in your community right now. They give

a new use for old automobiles, and for merchant or farmer supply a

strong truck at very reasonable cost. Why not write our nearest

representative to-day for full particulars.

Immediate Shipments from Big Stock
carried at Regina. No delay in filling Orders.

''THE BUGGY FROM GLENGARRY''
A LINE WITH AN ENVIABLE REPUTATION FOR QUALITY

Our Auto Seat Top Buggy is supplying a popular demand. Its high-grade material, honest work-
manship and fine appearance and finish make a job you can sell against any competition. Roomy,
comfortable; finest leather trimming. The Glengarry Line has eighty styles of vehicles, and Glen-
garry Buggies are the dealers' greatest money-maker. Write our representative.

Large Stock carried at Regina. Prompt Delivery.

Munro & Mcintosh Carriage Co., Ltd.
ALEXANDRIA, ONTARIO

REPRESENTATIVE FOR MANITOBA

P. McGregor, McLaren Hotel, WINNIPEG
REPRESENTATIVE TOR SASKATCHEWAN AND ALBERTA

. . BERT CONWAY, P.O. Box 33, REGINA

They Need Deering Binders
[HIS year, Canadian farmers have need of first-

class equipment in harvesting machines, twine,

and binder repairs. In all the farm journals

we are urging them to buy none but well-known, long-

tried machines and to buy early.

We teU them to buy good twine, and buy it now.

This is no time to be thinking about saving a cent or

two on twine, but to think of the dollars that good
twine will save in the field. Our advice to every
farmer is to buy at once the full amount he is going

to heed, and not alone to buy it, but to go the dealer,

get it, and take it home.
Deering binders now cost less in the amount of

farm produce required to buy them than ever before.

But prices on all manufac tured goods are likely

to go higher without muc h warning, while there

is no chance at all for them to go lower this

season. The safe thing to do therefore, is to

buy now, at present prices, for immediate
delivery.

We show the farmer that his local dealer has
done his share to insure the harvesting of the
grain. We advise the farmer to see the dealer

as soon as he can and arrange for the repau-s,

twine, or new machines he will need this year.

Write the nearest branch house for details re-

garding the sale of Deering binders.

INTERNATIONAL HARVESTER COMPANY OF CANADA, LTD.
BRANCH HOUSES

WEST—Brandon, Man.; Calgary, Alta.; Edmonton, Alta; Estevan, Sask.; Lethbridge, Alta.; North Battleford, Sask.; Regina, Sask.: Saskatoon Sask •

Winnipeg, Man.; Yorkton, Sask. >
>

EAST—Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B.
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ENDURANCE and DOMINANCE
The More You Know About Cars, the Quicker

You Realise the Value of the Cars we Distribute

GRAY-DORT REO PEERLESS
REO 4 -Cylinder,
5-PassengerTour-
ing Car, $1,300,
F.O.B. Winnipeg

Prices subject to
change without notice

There are but two classes of Automobiles. One class is

poorly built and wickedly merchandised. It cannot endure

—

as agents have found to their cost.

The second class—the backbone of the industry—is made
up of honestly built and properly sold cars. Supreme in this

class are the Gray-Dort, Reo and Peerless. They are the lead-

ers among moderate priced cars—quick, powerful, comfort-

able and elegant. Individually they bring satisfaction to the

man who sells and the man who buys them.

Deliveries are uncertain and shipments hard to get. The
wise dealer will protect himself by ordering ahead.

Joseph Maw & Co., Limited
Factory Representatives

112-118 King Street Winnipeg, Man.

BULL DOG FANNING MILLS
For Better Crops and Bigger Profits

They put money in the pockets of your

customers. No man can afford to sell dirty

grain this year. BULL DOG MILLS clean

tiTe grain, save dockage and conserve feed.

They save their cost in a single season.

Made in

five sizes:

24, 32, 40,

48 and 64

inch sieve

widths

Capacities:

25 to 150

bushels

per hour.

Ask for

our Sales

Contract
The 40-mch Power Bull Dog:, with Wagon Box Elevator.

Every mill sold on an absolute guarantee. Cleans oats, wheat,
barley, timothy or clover equally well. Automatic feed, even
flow of grain ; 10 to 16 "foot elevator ; 12 sieves and screens fur-

nished with each mill. Power attachments supplied for 24 and
32 inch mills. Get busy and send your fall orders. We can
ship on the shortest notice.

Specialists in Grain Cleaning and Grading Machinery

TWIN CITY SEPARATOR CO., LIMITED
Off Logan Ave. on Quelch Street Winnipeg, Man.
Address all Correspondence from Southern and Central Alberta to

R. W. DOW, Box 1406, Calgary, Alberta

i

5

T-A STIFF TOOTH CULTIVATORS
To Show Them is to Sell Them!

Built in Three Sizes: 7, 9 and 11 Teeth
For thorough cultivation and weed eradication the Tudhope-Anderson
Cultivator is the best machine sold. Heavy, strong, yet light in
draft. Exceptional clearance. Stiff, sagless frame. Individual, ad-
justable pressure on each tooth. Easily adjusted for cut. Hard,
crucible steel points; any size points supplied as desired. Ask for
full particulars.

GET A SAMPLE ON YOUR FLOOR—NOW!

T-A High Foot-Lift Gang Plow
Furnished in Sizes

:

12-in. Stubble 12-in. Breaker
14-in. Stubble M-in. Breaker

We illustrate this plow equipped with stubble
boards and points, and breaker bottoms along-
side—front and rear view. All equipped with
15-inch swivel rolling coulters. T-A high
lift gangs are supplied with 4, 6 or 6 horse
hitch, as ordered. Built of highest grade
materials and possessing exclusive features
found in no other gang.

Ask for Prices and Literature on our

Disc and Moldboard Plows

TUDHOPE-ANDERSON CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
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OF CANADA
LOANS for LIVESTOCK
THE UNION BANK OF CANADA is pre-
pared to make loans to good farmers on reason-
able terms, to purchase cattle for feeding or
breeding purposes.

It is in the best interests of farmers to increase
their herds.

Consult the Local Manager for particulars.

Paid Up Capital - - $5,000,000.00
Deposits Over - - - $85,000,000.00
Total Assets Exceed - - $109,000,000.00

Head Office : Winnipeg THE PIONEER BANK of WESTERN CANADA

HAIL — FIRE — LIVE STOCK
INSURANCE

LIFE — AUTOMOBILE TORNADO
While in Garage or on Road

CARSON & WILLIAMS, BROS., LIMITED
720-726 Union Bank Building Winnipeg

PHONES (Private Exchange) MAIN 6112-3

CASH TO LOAN
On First Mortgage Improved Farm Property

APPLICATIONS FOR AGENCIES INVITED

WATSON'S
EXCLUSIVE FEATURES

We have instituted more practical im-

provements on Sleighs than any other

Tnanufacturer. This hne is our specialty.

In design, materia), finish and value our

Sleighs are the leaders.

SLEIGHS
BIGGEST CARRYING CAPACITY

It's the way we make them. Size for size'

carry heavier loads, have lighter draft,

and hold the road better than an\- other
Sleigh made. Farmers know—and ask
for a Watson's Sleigh.

THE DEALER WHO HANDLES WATSON'S IDEAL FARM AND BUSH SLEIGHS GETS THE SLEIGH TRADE
"Ideal Sleighs are made in all sizes, Steel or Cast Shoes. The weakest point in a Sleigh is the bench. Note
our Special Trussed Bench—a patented feature. The quality of our woods is unequalled: Runners—white
oak; Benches—grey elm or oak; Poles and Reaches—heavv white oak. Only well seasoned, straight grained
woods are u.sed in Watson's Sleighs. Heavy steel bracing throughout. Scientifically desisned runners—
pomt of contact directly below bench. They ride on the top of the road—no skidding. Our Cast Shoes,
curved up at rear, allow backing. Don't wait for the snow, investigate Watson's Sleighs and you will handle
no other.

WE CARRY REPAIRS FOR ALL MOLINE IMPLEMENTS AND JANESVILLE PLOWS CHAMBERS AND HENRY STREETS, WINNIPEG

Repairs and
Accessories

for all makes
o{ Sewing
Machines

Write Eepair
Department.

The Dominion
80

YOU MUST SERVE MRS. FARMER!
She Needs a Machine and she's

going to get it.

WILL IT BE FROM YOUR STORE?

"DOMINION"
Sewing Machines

You can meet and beat any- competition by
selling "Dominion" Sewing Machines. Just
read our warranty and description of the
honest construction and fine mechanical effi-

ciency of these machines. Ask for our special

descriptive literature for dealers and liberal

agency proposition. It's a money-maker.

GET CATALOG AND PRICES

Sewing Machine & Phonograph Company
•82 LOMBAED STREET, WINNIPEG

WHY NOT USE HORSE SENSE?
Not a Horse or a Mule in Western Canada (if he could talk) but
would tell you that he could do 25% more work if you would
clothe him comfortably with "Horse Shoe Brand" Collars, Har-
ness or Saddles.

Sold only by legitimate and honourable dealers all over Western
Canada, and Manufactured in Western Canada only by

THE GREAT WEST SADDLERY COMPANY
At WINNIPEG, CALGARY, EDMONTON,

REGINA and SASKATOON.

SEND FOR CATALOGUE AND PRICE LIST TO DEALERS ONLY

SIDE LINES:
We sell wholesale, to the dealers only. Mitts, Gloves, Moccasins, Automobile

Tires, Spark Plugs and Auto. Accessories, etc., etc.
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FROST & WOOD BINDERS
HAVE MANY SPECIAL FEATURES
THAT APPEAL TO EVERY FARMER

HIS Binder is built especially to suit the harvesting conditions of Western Canada. Many

years' service has demonstrated that its ability to cut and bind heavy, light or tangled

crops is unsurpassed by any machine on the market. Recommend it strongly to your

customers—and impress upon them the necessity of ordering early to insure having their

machines when wanted. There is going to be a big demand for Binders next month. Avoid

disappointment and loss by ordering now.

These Points Appeal Strongly to the Practical Man

m

STRENGTH—Frame and wheels are made of

high-carbon steel. All are securely braced

to stand up to the roughest work.

DRAFT—An exceptionally well-balanced, light-

draft machine. At every point where

friction could occur we have put gener-

ous sized Roller Bearings. See Binder

folder for diagram of them.

OPERATION—Inexperienced help can oper-

ate the Frost & Wood successfully. All

levers are conveniently placed and easily

worked. Handles any kind of crop

satisfactorily.

ELEVATION—Canvasses and rollers are so

arranged that straw is sent forward to the

packers in best possible shape for tying.

None wasted or lost—everything that is cut

gets to the sheaf.

KNOTTER—Without exception the most suc-

cessful knotter on the market. Requires no

expert attention, ties accurately and securely.

ECCENTRIC SPROCKET WHEEL on the

Binding Attachment relieves the machine of

the "jerk"socommon on other Binders when
the sheaf is being discharged. Read about

it in special Binder folder.

See Cockshutt Light Tractor Power Lift Plows at work
in the Brandon Light Tractor Plowing Demonstration

on July 17th. 18th and 19th.

COCKSHUTT PLOW CO, LIMITED
WINNIPEG REGINA CALGARY SASKATOON

Distributing Points: RED DEER LETHBRIDGE EDMONTON BRANDON PORTAGE LA PRAIRIE
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RETAIL MERCHANTS OF MANITOBA HOLD CONVENTION
On June 12, 13, and 14, the

Manitoba branch of the Retail

Merchants' Association of Canada
held its third annual convention in

the Industrial Bureau, Winnipeg.

This was the most largely attend-

ed convention ever held by the

association, around three hundred

delegates being in attendance

from all over the province.

Throughout the whole convention

the business was transacted with

remarkable despatch, the arrange-

ments feeing perfect. On the

opening day the members were
welcomed to the city 'by Mayor F.

H. Davidson, who referred to the

sterling worth of the merchants

of the province.

In his annual report. Secretary

J. H. Curie stated that at the end

of the financial year the affairs of

the association were in a very

satisfactory condition, the balance

in hand being $727.11. At the

end of May there were 1,100 mem-
bers in good standing in 174

branches of the association in

Manitoba, of which 509 are mem-
bers of the Winnipeg branch, and

591 in ibranches throughout the

province.

The secretary emphasized the

importance of developing com-
munity spirit in our small towns,

spoke on the Workmen's Com-
pensation Act, fhe recovery of

small debts, peddlers' licenses,

taxation and freight rates.

President's Address

President C F. Rannard, Win-
nipeg, in his address, commented
on the necessity for conscription,

and stated that thrift, self-sacri-

fice and determination were neces-

sary to bring the war to a success-

ful conclusion. He stated that

prohibition had had a very bene^

ficial effect upon retail trade, that

merchants carried larger stocks

and had quicker returns. Accounts
had been paid more promptly and
children were better 'clothed and
fed. Service was emphasized,
the president contending that

satisfactory service was the key-
note of good salesmanship.

He urged upon merchants to

make a united effort to place busi-

ness upon a cash basis. Credit
was no longer necessary, and in

the past it had caused a heavy
loading of interest, 'bad debts and
had been the indirect cause of in-

efficiency in retail trade. "The
successful merchant," said Pres.

Rannard, "will support to the best

of his ability the local newspaper,
churches, schools, and every good
organization that helps to build up
the community. We must buy
right, advertise right, sell right

and adopt a general store policy

that is right towards our cus-

tomers."

On June 13, a conference took

place between the manufacturers,

(who were also holding a conven-
tion in the city), the wholesalers

and the retailers. A representa-

tive of the Canadian Credit Men's
Association stated that eventually

unwarranted credit was the result

of the vast majority of failures in

the retail trade. He considered

it necessary that the farmer be

educated to do business upon a

cash basis, taking loans from the

bank and relieving both whole-
saler and retailer from the credit

burden. A strong fight was made
against increased freight rates and
cartage charges. A special meet-
ing was held by the wholesa,le and
retail 'hardware merchants, H.
Annis delivering an address on
conditions in this line during the

past three or four years. Manu-
facturers, it was stated, had been
very fair with wholesalers so long

as their stocks of raw material

lasted. Prices were thus kept

down and the consuming public

bene'fited thereby. Manufactur-

ers stocks at a low price have been

exhausted, and the wholesaler

is now stocked with high priced

goods, upon which at some future

time he will take a loss. It is

likely that it may become a thing

of the past for the wholesaler to

solicit orders in the fall giving

prices for spring delivery, at least

until prices seek a fair level.

Conservative Business Advised
In the opinion of the speaker

the cartage and boxing 'charge

enters into the laid-down cost of

the goods, and the resale price of

the merchant should be based
upon his laid-down cost. It is an
axiom that the ultimate consumer,

pays the freight, boxing and cart-

age, and also the retailer's profit.

In his closing remarks the speaker

said that hardware merchants
must think of the 'time when
wheat will sell below the dollar

mark.

"You must not carry into this

period," said he, "accounts receiv-

able that cannot be collected

within a reasonable length of time.

"Nor must you carry into the

time w'hen goods will reach a nor-

mal price level a large stock of

high-priced goods upon which
you will take a loss.

"The present conditions are

framing up a situation that will

bankrupt any merchant that fails

to heed these facts and does not

shape his course to meet them.

"Place yourself so that you are

in a position to meet competition,

by having cash on hand instead of

worthless accounts receivable, and
do your buying to meet your re-

quirements only, until we reach

safer ground."

Resolutions Adopted

On the closing day of the con-

vention resolutions were passed
dealing with the Pure Food Act,

Bankruptcy Act, standard prices,

co-operative insurance and com-
mercial training in the University

of Manitoba. In connection with
cartage charges, a resolution was
adopted stating that these charges

would no longer be paid by retail-

ers after September first.

Considerable discussion took
place on the subject of forming a

mutual insurance association, a

resolution being passed stating it

was advisable to organize along
the lines as had been done by the

Saskatchewan Association.

New Officers Elected

The officers elected for the en-

suing year are : President, J. W.
Kelley, Winnipeg; first vice-pre-

sident, R. J. Campbell, Brandon;
second vice-president, F. Sparling,

Winnipeg; secretary, J. H. Curie,

Winnipeg; treas., T. A. Connell.

The association also agreed to

request the government to ar-

range for a peddler and hawker
license by the registration plan
so that the tax-paying retailers

will not have to meet this form of

competition.

Inspiring Addresses Delivered

The leading feature of the con-

vention was a series of splendid

addresses by E. B. Moon, direc-

tor of the department of commun-
ity and trade betterment for the

"Farmers Review," iChicago. In

the United States, Mr. Moon
carries on several retail stores and
has a great reputation as an ex-

ponent of better business

methods. He gave addresses on
the following subjects:

—
"Getting

the most out of Business" ; "Meet-
ing Outside Competition," and
"Community Building."

It would be impossible in our

restricted space to give these

addresses in full, but we append
herewith some interesting ex-

cerpts :

—

"In Western Canada, as in the

United States, trolley lines will

be built which will tend to still

further draw the country trade to

the larger centres. The small town
merchant will face a still bigger

problem, for mail order competi-

tion will steadily increase.

"As the wants of the people also

increase, the retailer will find

that there are some lines which he
cannot profitably handle, and in

such lines he should co-opera'te

with the city and send his cus-

tomers there. It was the biggest

mistake of the United States mer-
chants that for 25 years they

fought the bigger towns instead

of co-operating with them.

"Organized business is what
you need. You must 'have an
efficient accounting system. It

allows you to enlarge your busi-

ness along the right lines. It is

a check on all your departments,

and is the only way you can be an
efficient buyer and an efficient

seller.

"There is often a cause of great

dissatisfaction in the fact that one
man cuts his prices and another

retailer sells at a legitimate profit.

I am no advocate of price-cutting.

I have little sympathy for the man
who hasn't recognized the danger
of cutting prices in a haphazard
manner without knowing where
he is going. The day is coming
when only an efficient retailer will

be aible to run a business—an

org-anized store.
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The Old Time Traveller

"The old travelling man was an

instructor to the merchant. He
told all about the goods he had.

To-day the traveller rushes into

the store and out again. More
time should he spent hy the

travelling man with the merchant,

and the latter should look at the

goods even if he does not want

them. He is the hired servant of

the community—its purchasing

agent. Let us have the old-time

travelling man and merchant back

again, because the knowledge of

the merchandise is the 'first neces-

sary thing in retailing.

Informative Advertising

Essential

"You have got to tell the people

what you've got in your store.

You've got to advertise. Adver-

tising is the modern way of reduc-

ing overhead. Advertise by tell-

ing the people the goods you have

in your store. Put sales talk in

your 'copy. Give 99 per cent, of

your space to describing your

goods and 1 per cent, to price.

"In carrying on a retail busi-

ness I have told you of the neces-

sity of organization, proper buy-

ing and selling, proper training of

clerks and thoroughly efficient

advertising, but beyond these

there is no mistake but that

advertising has huilt the mail

order business to its present

gigantic proportions.

"It can safely he said that the

mail order house has been the

patentee of informative advertis-

ing copy. Instead of using

publicity advertising, such as too

many manufacturers, wholesalers

and retailers still use, the mail

order house tells the customer
what he wants to know about the

goods.

"The mail order house by using

informative copy has got a deal

of the trade, and the only way
that we can win it back is to fight

these concerns with their own
weapons. 'Informative copy' is

simply telling the customer about

the goods, 'how they are manufac-

tured, their quality and use, and it

also creates a desire in buyers to

examine the goods and eventually

brings them to your store.

"Advertising is publicity. Yes,

but you must rather realize that

advertising is salesmanship on
paper. You would fire every
clerk you have if they tried to sell

goods in the same manner that

you do in the local paper.

"It is also essential that the

retailer sell the goods in the quan-
tities that the farmer wants to

buy. The farmer no longer wants
to 'buy in small quantities as he

did in the pioneer days, and you
must advertise the goods in the

quantity that he desires, or he will

seek for them elsewhere.

Use Mail Order Catalogues

"Get the mail order catalogue

and study their description 'of the

goods that you are selling. If you
cannot write as good copy when
putting on a competing line, use

their copy. Get out circular

letters with a good description of

the merchandise ; advertise sea-

sonable lines, as do the mail order

concerns, and in a very little time

you will find that you will retain

more than half the business which
now goes out of your town. Star't

out with good advertising and
stay with it. Every merchant
must have a proper plan of pub-

licity. You must figure out for

months ahead and advertise sea-

sonable goods at the right time

and in the right manner. Watch
the pu'blicity matter of the cata-

logue houses, how they follow this

plan, and emulate their example.

Mailing List Essential

"Whether you are selling dry

goods or farm: machinery your
store is not complete unless it has

an up-to-date and complete mail-

ing list. The mail order house
knows the efficiency of a list and
uses it. You want the father and
mother, and the children, too, on
your list.

"'Community building is only

another phase ifor co-operation,

brotherhood, team-work. A c -

cording to the last census of the

United States, taken in 1910, 18

out of every 25 small towns were
losing in population while the

cities were growing proportion-

ately larger. There is a line at

which this growth becomes a

menace, both to the city and
town. It means too much wealth
in one spot and too much business

centralized in one city.

,

"After one year's work in the

advancement of the community
spirit in an Illinois town, I took
a census of the neighborhood so

as to find what the result was.
The result of the census showed
that 98 per cent preferred to pur-

chase their goods from local mer-
chants. In another town nearby
where the community spirit had
not been tried, a census indicated

that 65 per cent, preferred the

mail order house."

Canadian Manufacturers'
Association Hold Convention at

Winnipeg

The Canadian Manufacturers'

Association held a three days'

convention in Winnipeg, June 12,

13 and 14th, in the Fort Garry
Hotel, this being the 46th annual
meeting of that body. 'Over 100

delegates attended the meeting, a

large number coming from East-

ern Canada.

At the opening session the in-

surance committee reported on

the exorbitant insurance rates in

Canada, and poiflted out the

urgent need for steps heing taken

to prevent destruction of property

by fire, and to get the rates reduc-

ed. It was shown that the per

capita fire waste in dififerent

countries was as follows : Canada,

$2.88; United ^States, $2.55; Eng-
land, 50c; France 55c; Germany
25c. In the report it was stated

that the work of fire prevention is

of such importance that our muni-
cipalities would be fully justified

in seeing that their firemen were
specially trained for it by compe-
tent instruc'tion, and encouraged

to make it a life work having the

status of a profession.

In his presidential address,

Lieut.-'Col. T. Cantley vigorously

defended the Canadian Manufac-
turers' against charges of 'bleed-

ing the country in war times, op-

posed tinkering with tarif¥, oppos-

ed government ownership of rail-

ways and referred to the Hudson's
Bay railroad as a piece of "monu-
mental folly." In his speech the

president stated that the whirr of

our Western binders will be to

some ears the first notes of vic-

tory for the Empire.

"It has long been our boast,"

said he, "that as an organization

we have no politics, that we are

the slave of no political party;

and let us hope that tradition will

always be maintained. The real

function of the association is to

give service, to advance and pro-

tect the interests of Canadian
manufacturers, to foster the

growth of Canadian manufactur-

ing industries, and to assist in the

development of Canadian export

trade."

In defending the manufacturer,

the president pointed out that it

was not accounted unpatriotic for

the farmer to receive douhle

prices for his wheat or for the

artisan to receive $4.00 a day for

work he gladly did for $2.50 a

year before the war. Yet the

manufacturer is scourged if he
makes a profit on business which
he accepts in many cases at a

price below that paid to American
and British manufacturers for

similar work and service.

'Secretary G. M. Murray show-
ed how the association would this

fall have a string of offices from
coast to coast. He suggested a

better legal department and bet-

ter legal service. The establish-

ment of a chemical department,

and a commercial reference

library were also required.

Vast Coal Resources

An important statement was
made by Dr. Ruttan of the

Government Research Council,

who stated that Western Canada
will have an abundance of coal

within a very short time, at a cost

about two-thirds the price of an-

thracite. This will 'be secured by
a process for the treatment of the

lignite coal lying in such vast

quantities in Western Canada;
and, according to the figures

given by Dr. Ruttan, there can

be turned out from Winnipeg
from 100,000 to 200,000 tons per

day. The whole scheme for such

an undertaking is already com-
plete and has 'been recommended
to the government, the prelimin-

ary cost of equipment being given

at $400,000.
j

A considerable difference of'

opinion took place as between the

eastern and western members
of the Association in regard to

the proposed increases in freight

and passenger rates. It was con-

tended that this matter had been
rushed through so that western

interests had, no time to consider

it.

The business profi'ts war tax

also came in for discussion, and it

was considered that Canada was
raising only 10 per cent of her

revenue for war purposes and that

too heavy a financial burden
would be left for posterity. An
income tax on the whole com-
munity was considered advisable,

and it was suggested that a land

tax should be placed upon farmers

in view of the agricultural pros-

perity now obtaining'

The Factory Act in Alberta and

the Manitoba Government came
in for considerable condemnation.

It was considered that no one but

a lunatic would invest money in

factory enterprise in Alberta

under such legislation.

A strong resolution was passed

favoring conscription, and also a

resolution calling for the abolition

of the patronage system. Resolu-

tions were also passed to assist in

overcoming the car shortage and

that a board of trustees be ap-

pointed to supervise all expendi-

tures to railroads to whom
advances had 'been made. An
urgent need for more rolling mills

in the Dominion was demon-
strated. It was also decided to

increase all membership fees of

the association, such increases to

yield an added revenue of ap

proximately $20,000 per year.

Officers Elected

The following officers wer
elected for the ensuing year:

Pres., S. R. Parsons, Toronto;

first vice-president, W. J. Bulman,

Winnipeg; second vice-president,

T. P. Howard, Montreal
;
treas., J.

F. Ellis, Toronto.

'On Executive Council for

Prairie Provinces—W. S. FalHs,

W. A. 'Matheson, T. R. Deacon,

W. R. Ingram, M. F. Christie, F.

W. Drewry, Jas. Carruthers, H.

R. Eade, Winnipeg.
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Proven by 9 Years Actual Field Work
a One-Man All-Purpose Tractor

HEIDERMODEL C
12-20 H.P.

MODEL D
9-16 H.P.

Speeds Forwards-

ROCK ISLAND PLOWS
2, 3 or 4 Bottoms—Breaker or Stubble

The Tractor Plows with the Front Furrow Wheel Lift-

Suit any Type of Tractor

Extra strong material; heavily braced throughout; high arch

beams. Front furrow wheel always running in furrow bottom gives

quick, positive traction. Simple, positive clutch. Famous C. T. X.
bottoms. High and level lift. Extra wide wheels. Rigid hitch permits

backing. Every tractor owner is a prospect for these plows.

The Big "CHAMPION" 40x62

Assures Clean Threshing

Heider Tractors are Manufactured and Guaranteed by a Company that
has built quality Farm Tools for 62 years.

CONSIDER THESE POINTS OF MERIT
Burn kerosene or gasoline. Friction Transmission, no gears to strip;

7 speeds forward, 7 reverse. Heavy duty Waukesha motor, 12-20 Horsepower,
X 6M; 9-16 Horsepower, 414 x 5^;

4-cyl., 4- cycle. Kingston carburetor.
Dixie H. T. ignition, with impulse starter.
Automatic splash lubrication. Model C,
6,000 lbs., pulls 3 14-in. plows; Model T>, /i M A „
1, ()()() lbs., pulls 2 14-in. plows. Road M /, /\genCy
speed, 1-4 miles per hour. Double drive
on 57 X 10-in. rear wheels.

Get the

"WATERLOO CHAMPION"
SEPARATORS—ALWAYS RELIABLE
Made in sizes—24 x 36, 28 x 42, 33 x 52, 36 x 56, and 40 x 62 Thename is an absolute assurance of dependability and long service Grain

time and money savers. Deliver the grain in marketable shape in thesack—not the stack. Handle any kind of grain perfectly, reo-ardless of
condition. Quiet m operation, easily adjusted, well balanced, free from

SSn ""^ *° Sive your customers perfect satis-

"WATERLOO" STEAM TRACTORS
In sizes—Iti, 18, 22 and 25 H.P. Built on

over 60 years experience. Have no unnecessary
weight; best materials and scientific construction
throughout. For threshing and plowing, Waterloo
Tractors have a reputation second to none. Get
full particulars.

SEE OUR LINE AT THE FAIRS
Watch the Heider Tractors in operation at Brandon Plowing

Demonstration, July 17-19. See our display at Rcgina Exhibition

July 23-27. Make our tent at both fairs your headquarters, and look

over the famous "Waterloo" line:

TO OUR NUMEROUS FRIENDS AND
PROSPECTIVE CUSTOMERS

Reports have been circulated that we are not stocking
repair parts for "Heider" Tractors and Rock Island
Plows. We wish to inform all interested that such
statements are bare-faced misrepresentations. We have
a stock of over $tOO,000 worth of repairs, including parts
for all lines of machinery handled by us and will continue
to give our customers service worthy of our reputation.
Any statements to the contrary are untruths. We
are making the above assertion in order to counteract
statements which are being circulated.
"Heider" Tractors and Rock island farm machinery will

henceforth be included with our popular line of Threshing
and Farm Power machinery.

Write at once for our attractive Proposition to

Dealers on Waterloo Threshing Machinery,
Heider Tractors and Rock Island Plows,

The Waterloo Manufacturing Co., Ltd.
Western Head Office:

Portage La Prairie, Man.

Branch Office

:

Regina, Sask.
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Dairying and the Dealer

With milk selling in the cities at

cents a pint, and butter at be-

tween 40 and 50 cents, it becomes

evident that dairying is a mighty

profitable business in the Cana-

dian AVest. From the dealers'

viewpoint, the sale of dairy equip-

ment and supplies is a line that

can no longer be neglected. Dairy

ALL RAILROADS USE

The 'Eclipse' Windmill

Why?

It Pumps more irater
r less money than any

steel windmill built.
Strong, Light, Durable

WOOD WHEEL permita
slovr speed and direct

stroke, doing away with
destructive high speed and
troublesome gearing.

Very few wearing parts—bene* lets atten-
tion-necessary.

DON'T SELL A WINDMILL UNTIL TOU
KNOW MORE OF THE "ECLIPSE."

Write for Free Booklet

The Canadian Fairbanks-Morse Co., Limited

Saskatoon WINNIPEG Calgary

farming pays and the farmer that

milks a goodly number of cows

has the ready money that makes

him a good customer for 'the re-

tail merchant. He is a liberal

buyer and a cash buyer.

The community where dairy-

ing is developed is without ex-

ception a prosperous community.

In such a community you will

find large, well-built barns with

all the latest improvements and

equipment, and you will find, too,

modern farm homes that com-

pare favorably wi'th homes in the

cities. It would seem, therefore,

that the implement dealer, from

the standpoint of his own inter-

est, should do everything in his

power to develop and stimulate

the dairy industry because of the

greater buying power of the

dairy farmer and because of his

greater ability to pay.

The business of dairy supplies

is always growing in any dairy-

ing district. At firs't a man may
only want a cream separator. As

time advances and his herd in-

Equal in

appearance,

mechanism and tone to

a $160 Machine. Retails

at less than half the price

WHY MISS PROFITS?
Put a Record in This Machine

—

You Don't Need Sales Talk

The "VIOLA"
{Registered)

Place a "VIOLA" on your floor; play it and

it will speak for itself. This machine has a

sweet, mellow tone, clearer and more melodi-

ous than machines at double the price. Full-

sized, solid oak cabinet, beautifully finished.

Plays any make or size of record. Holds 70

records underneath. Artistic appearance

—

embellishes any home. Hundreds of agents

are making big profits and satisfied customers

selling the "VIOLA." Don't lose this chance
of keeping the phonograph trade right at

home. You have scores of prospects in your
district. Is there a "VIOLA" agent in your
town? If not

—

'—
GET THE AGENCY—NOW

The Dominion Sewing Machine

& Phonograph Company
80-82 Lombard Street, WINNIPEG

We carry a full line of British and
Canadian Records

creases, he realizes the need of

an engine for separating and for

pumping water for his stock.

Later he sees the value of proper

barn equipment, steel stanchions,

stalls and water bowls. A litter

carrier and track is a natural de-

velopment in the barn.

Later on he buys a silo, and pos-

sibly a silo filler and ensilage cut-

ter. Labor is scarce and high

priced, and as the herd grows the

need for a mechanical milker be-

comes evident, so that high

priced help may be done without.

Gradually advancing in pros-

perity, 'this type of farmer be-

comes one of the best paying

customers for the dealer, for im-

plement dealers who know will

assure you that they prefer the

dairyman's trade above all other

classes of farmers. Not that they

are any better men, but princi-

pally because 'they get their

money every month, sometimes

more often, and the dealer can

look for settlements from dairy-

men whenever they get their

milk check, while with the aver-

age farmer they are compelled to

wait until after harvest, and can

only expect settlement about

once a year. In boosting the

dairying business the dealer is

directly building a profitable

trade. Get into the dairy supply

business—it will pay you.

Preliminary Crop Estimates

The Northwest Grain Dealers'

Association has issued a prelim-

inary estimate of the acreage

under crop of various grains in

Western Canada. The following

acreages are estimated

:

Wheat, 1916, 13,800,000; 1917,

12,750,000 ; 7.6 per cent decrease.

Oats, 1916, 6,976,000; 1917, 7,-

470,000, 7.1 per cent increase

Barley, 1916, 1,335,000; 1917, 1,-

400,000 ; 4.6 per cent increase

Flax, 1916, 637,000; 1917, 690,-.

000 ; 8.3 per cent increase .

On June 7th, 3,350,000 bushels

of wheat were in transit, and 165,-

200,000 bushels had been inspect-

ed to date. The quantity of grain

in store at country points was 10,-

675,000 bushels, with 1,500,000

bushels still to market; 9,500,000

bushels oats and 1,000,000 bushels

barley were estimated to be still

in the farmer's hands.

A report on June 26 from 202

points throughout the west, indi-

cate that nearly the entire crop is

from 10 days to two weeks later

than last year. Coarse grains are

exceptionally backward, and the

crop generally is late and short.

Notwithstanding this at the

above date, the crop looks qui^e

as well as it did at the same date

in 1915, when we got record

crops. The present crop has a

good root and has now got a fair

supply of moisture. The great

difference between this year's and
the 1915 crop is that the latter

went in mainly on summer fallow

;

the 1917 crop went in mainly on

stubble.

, Interesting the Separator
Prospect

It has been proven repeatedly

that the gravity process of raising

cream is as o'bsolete on the well-

managed farm as the cross-bow

on the battlefield. Gravity raised

cream is not only apt to be sour

when skimmed, but it also has

been exposed to dust and germs

from the air. There is a waste of

butter-fat when the gravity sys-

tem is used
;
gravity raised cream

is so old and sour when skimmed
that it seldom can be shipped

successfully. It cannot be churn-

ed economically, because it is too

thin. The customer who has a

prejudice against all cream

separators should be reminded

that the old-style dairy means

wiaste, long hours and unneces-

sary work, writes Clement White,

in the De Laval Monthly.

There is a continuous round of

utensil washing, heavy lifting, fire

building, etc., and at best there is

so much butter-fat wasted that

it is only an accident if profit is

derived from the operations.

WHY THE "STANDARD" IS STIRRING THINGS UP
IN THE CREAM SEPARATOR TRADE!

WHY are dealeris everywhere, who
know its advantages, hot foot

after this Canadian-made money
maker ? Why is the contagion spreading
all over Canada, United States and other

countries? The answer is: There are

sound business reasons. The

STANDARD
is the finest out-and-out profit maker for

both dealer and customer ever offered.

Any time, in open competition, alongside
any other machine, regardless of where
it lis made, the Standard wins out on its

merits.

If you want the proofs, just send for

our literature and make comparisons.

See Government Dairy Schools' confirmia-

tion of close skimming (down to .01 and
less )

.

Compare the Standard's low supply

can, exclusive self-oiling systemi inter-

changeable capacity feature, etc., etc.,

with any other goiQid miachine^—then listen

to our attractive dealer proposition.

Write for it to-day.

The Renfrew Truck Scale often sells

on sight; it is government inspected,

weighs accurately and can be wheeled
anywhere. Booklet on. request.

The Renfrew Machinery Co., Ltd.
HEAD OFFICE
and WORKS: Renfrew, Ontario

it

MADE

IN

CANADA
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Under present day conditions it is

imperative thiat waste be reduced

to a minimum if a dairy business,

whether large or small, is to re-

turn a profit.

'When a good cream separator

is installed the work and worry
caused by the old gravity system
vanish over night. More •butter-

fat is secured; the cream is

smooth, of the proper consistency,

and is sweet and pure. It sells

at top prices; the increased quan-
tity of butter-fat, together with
the top prices commanded, will

quickly change an unprofitable

dairy into a money-making busi-

ness.

Variation in Cream Tests

There are several factors caus-

ing cream tests to vary, among
Which is the speed of the separa-
tor Ordinarily the speed is fairly

uniform, but even with care there
is apt to be a slight variation. An
increase of speed usually produces
a higher testing cream, while .a

decrease of speed produces a

lower testing cream as well as
inefficient skimming. The big-
gest change in speed is brought
about w'hen there is a change in

persons operating the separator.

The rate of milk inflow also in-

fluences the fat test of cream.
When the separator tank is kept
well 'filled and the faucet is turned
on full, the cream test will be
lower than when the milk stands
low in the supply tank or the
faucet is wide open. If a small
amount of high testing cream is

desired, the simplest and easiest
way to produce it is to cut down
on the rate of milk inflow by par-
tially closing the milk tank faucet.

The amount of flushing of the
bowl influences the cream test.

The more skim-milk or water that
is used the lower the test. Other
factors such as temperature of the
milk, cleanliness of the bowl, and
balance of the bowl, have their
influence upon the fat per cent, in

cream and may play an important
part in causing it to vary.

War and Business

tions exceptionally good, while

the De Laval Company stated

that it had marmfactured more
cream separators than ever 'before

in the history of the concern.

The efifect of war on business
has been all to the good in Can-
ada. Hn a U.iS. paper a number
of large Canadian concerns gave
testimony that their business had
been eminently satisfactory.

The International Harvester
Co. of Canada reports that it

expects to be "fully occupied for
^

some time after the war is over."
The Studebaker Corporation of
Canada reports an increase of 80
per cent in net sales for 1916 over
those of 1914. The National
Cash Register Co. reports that
1916 'business was 40 per cent,

greater than in 1915, with collec-

During the existence of the Brit-

ish organization over $12,000,000

was subscribed in Great Britain •

for the relief of oppressed Bel-

gium.

Separator Output in Sweden

To Help Belgium

The United States has already
done nobly in aiding the Allies

financially in the war, but it is

with pleasure that we note the

fact that the United States Gov-
ernment has generously assumed
all 'financial responsibility for the

work of the Commission for

Relief in Belgium. The National
Relief Committee, formed in
Great Britain at the start of the

war, will accordingly suspend its

appeals to the public. This course
of action is in accordance with a
suggestion made by Mr. Hoover,
who did so good work in Belgium.

Massey-Harris Warehouse
Burned

On June 24th the large Massey-
Harris implemenit warehouse and
offices at Lloydminster, Sask.,

were completely destroyed by
fire. The fire occurred early in

the morning, and despite all ef-

forts, large quantities of valuable

machinery were destroyed. The
damage, which was partly cover-

ed by insurance, will total several

thousand dollars.

During 1916, Sweden exported

cream separators to the value of

$276,073. This line of machinery
and other dairy appliances are

made 'by a great many concerns in

that country. One of the largest,

located at Stockholm, claims a

total output to date of about
2,000,000 implements. Another
company reports a net profit of

$217,000 in 1916, extension of its

plant, and an increase of capital

from $1,608,000 to $2,680,000.

Some farm equipment mer-
chants have competitors and some
just other dealers in town.

TRAVELLING COLLECTOR for
the fall season to commence about
September 1st. Saskatchewan terri-

tory. Character, habits and record
must stand closest investigation. In
first letter state your age, what busi-
ness experience, minimum salary.
Address FARM MACHINERY, P. 0.
BOX 117, REGINA, SASK.

ARE YOU GETTING THE BENEFIT OF
THIS ADVERTISING?

If you were selling the De Laval line you would be.

De Laval advertisements are appearing every week in the leading farm
papers of Canada.

This advertising is creating business. People to whom you sell goods see it

and read it.

That is one reason why the demand for De Laval Cream Separators, Alpha
Engines, and Ideal Green Feed Silos is growing every month.

The other reason is the recognized superiority of the De Laval products themselves.
De Laval agents get more and better sales helps than do the agents for

any other line. They find it easy to make sales not only because they are
selHng the best goods but because they are selling the best advertised goods.

Send in your application for a De Laval contract and let the De Laval
advertising in the farm papers and elsewhere work for you.

THE DE LAVAL COMPANY, LIMITED WINNIPEG VANCOUVER
MONTREAL PETERBORO

LARGEST MANUFACTURERS OF DAIRY SUPPLIES IN CANADA
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Ackland's Now Distributors For
Hero Fanning Mills

It is announced that in future

all sizes of the New Improved

"Hero" Fanning Mills will be dis-

tributed by the firm of D. Ack-

land & Son, L'td., Winnipeg, the

well-known implement specialty

and wood goods concern.

Hero fanning mills have for

many years been well and fav-

orably known to the implement

dealers throughout the Canadian

West. In a recent issue we gave

some particulars of the reor-

ganization of the Hero Manu-
facturing" Company, who pro-

duce these mills. This company

is now under entirely new man-

agement, and with increased

capital. The plant has been

added to and a steady output of

Hero mills will be maintained

right along, so that customers

will have no difficulty in having

orders filled.

By the new arrangement the

Hero Manufacturing Co., under

Manager A. L. George, will con-

centrate on the production of

Hero mills. The output of the

plant will be distributed to deal-

ers through D. Ackland & Son,

whose large stafif of travellers

cover West Canadian territory.

Hero fanning mills will be sold

only through the retail 'trade;

they will be marketed through

no other channel, so that the

Western Canadian farmer will

only be able to procure these

mills through the local dealer.

Considerable improvements have

been made on the mills, which

are manufactured in three sizes

—

24, 32 and 48 inches. It is stated

that the screen capacity in each

model has been added to, and

other constructional alterations

made to further increase the effi-

ciency of the mills.

Orders for these mills can be

placed through the travellers of

the Ackland organiza'tion in

Western territory, while all

orders direct should be sent to

the distributors, D. Ackland &
Son, Ltd., Winnipeg. Under the

new arrangement we feel sure

that prompt shipment and good

service will be given dealers who
get the agency for 'the sale of

these fanning mills, which have

had an excellent reputation for

many years.

Binder Engines Adaptable

The rapid growth of the light

weight engine 'business lias been

largely due to the fact that they

are adaptable for driving a con-

sideriable numiber of machines, a

job impossible for the old type of

heavy engine, as its weight and

excessive vibration precluded any

attempt to mount it on machinery.

Not only are these lig'ht weight

engines used on binders, but also

on combination threshing -ma-

chines, potato diggers, corn

binders and thresher harvesters.

In 8 h.p. sizes they are used for

such miac'hinery as corn pickers

and hay balers. The success of

the engine application to a binder

stimulated the use of a similar

engine with other field machinery.

In general, the application of

an engine to a binder is the siame

in all cases. By means of a uni-

versal, adjustable binder bracket

a light 4-h.p. engine may be at-

tached to any standard binder

DEALERS: RIGHTNOW IS THE TIME TO
INVESTIGATE "HERO" GRAIN TANKS

Capacity

125 and 150

Bushels

Built better than any other tank.

Flax tight. Adjustable braces.

More nest to a car than any other

make. Extra heavy bottom. Lined
with hardwood. Cannot sag.

Prompt Delivery Guaranteed. Large Stock on Hand.

GET OUR AGENCY OFFER ON THIS BIG SELLING LINE

Hero Manufacturing Company, Ltd.

Wa^ge^^I^nt) WINNIPEG, MAN.

without changing the binder in

the least, attachments having

been worked out for all known
makes of binders.

The engine is mounted in such

a manner that a simple direct

chain drive operates from 'a clutch

sprocket on the engine to a double

sprocket on the pitman shaft of

the binder. The bull chain on
the binder is removed, the engine

operating the cutting, elevating

and binding apparatus. Conse-
quently, the only work of the

horses lies in pulling the binder

out of gear, which in almost all

cases can be done in any field by
two horses.

Visit Brandon's Big Fair, July
16th to 21st, 1917

This annual event is always
looked forward to in anticipation

of a pleasant time. It is the

official provincial exhibition of the

Province of Manitoba, and it is

pleasing to know that it is grow-
ing bigger and better every year.

The directors have been encour-

aged by the liberal patronage they

have received, and have not hesi-

tated to provide the equipment in

keeping with the provincial exhi-

bition. Throughout Manitoba it

is regarded as the farmers' fair,

and the week is set apart as the

farmers' great annual holiday.

The exhibition is expanding,

new features are being added
every year, with a view of mak-
ing an educational event, as well

as a week of pleasure. The ex-

hibit of live stock generally seen

at this exhibition exceeds that of

any other exhibition in Canada,
both in number and quality, and

a record exhibit is expected this

year.

The industrial exhibit, especi-

ally farm machinery and farm im-

plement display is not surpassed

on the continent. This year all

the leading manufacturers in Can-

ada, and the United States have
secured space.

New features are introduced

this year, including an immense
exhibit from the Canadian Pacific

Railway and Natural Resources

Department. The Dominion Live

Stock Branch, Ottawa, the Mani-
toba Government and Agricultu-

ral College have a joint exhibit.

Provincial Board of Health, Child

Welfare Exhibit, and a special

Art Exhibit from the National

Art Gallery, at Ottawa.

The light farm tractor plow-

ing demonstration introduced last

year, and which proved such a

huge success is being repeated

this year. This is not a competi-

tion, simply a demonstration,

tractors doing actual work. This
demonstration takes place on the

farm adjoining the fair grounds
each morning of the week of the

fair.

The amusement ieatures are on
an elaborate scale. The platform

attractions are entirely new to the

West, and the midway will be

absolutely free of any objection-

able features. Horse racing has

always been an attraction at this

exhibition, and a galaxy of speed

horses are entered for each event.

Friday, the last day of the exhi-

bition will be an automobile day.

Automobile races will be the prin-

cipal features in front of the grand
stand. The different railways

have been generous toward the

association this year, and have
granted single fare rates from all

points in Manitoba and Saskat-

chewan, tickets on sale July 14th

good to return up till Monday the

23rd. In addition, thirty one-day

excursions have been arranged

for.

Large Exports of Tractor
Attachments

A report from the E. G. Staude

Mfg. Co., St. Paul, indicates that

there is a great sale lin Great

Britain for tractor attachments

for automobiles, to be used in

agricultural work. A firm in

London, Eng., sent a rush order

to the St. Paul concern to ship

at top speed 500 Staude Mak-a-

Tractors. As a result every in-

dividual in the Staude concern

donned overalls and got busy.

The 500 attachments were assem-

bled in ten hours, and then the

work of crating commenced

—

each attachment requiring two

separate crates. The 500 sets

were assembled, crated and load-

ed on the cars in less than 2

hours, and forwarded, by expres

to New York, where a steamer la

awaiting the shipment. The ne

weight of the shipment must hav

been considerable for it is state

that the express charges wer

over $9,000.

Don't guess when it comes t

figuring your overhead expense.

BISSELL Double Action Harrows^ pXerE^^fiSi!

One Harrow is CKit Throw; the other is In

Throw. They are simply constructed, rigid

and durable. The Gangs are flexible and the

Disk Plates are so designed that they "hang"
right into the soiL Bissell Harrows are

built in sizes and weights suitable for horse

or tractor use. Write Dept. £ for free

catalogue. 98

T. E. BISSELL CO.. LTD.. Elora, Ont.

SEE ALSO ADVERTISEMENT ON PAGE 26
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LOOK
KOR

or-ker Puncture Cure
DEALERS

:

HANDLE
THIS LINE

"KOR-KERIZE"
YOUR TERRITORY

EVERY AUTOIST
Drfving Nail Into Tire Treated with Kor- „ ,

Ker Puncture Cure. This Is the strongest \A/ANT^ ICOR IC F R
proof any one can ask and will convince »» ^^1^ 1 tJ *V>-/*v~*V J-fX\.

the most skeptical.

Cures Punctures- Prevents Blow-outs

and Preserves the Tires

Thorough practical tests with Kor-ker for five years have proven that this

puncture cure MAKES GOOD under the most adverse conditions. Simply a

scientifically prepared liquid which is pumped into the inner tube, taking up
only 6 per cent of the air space. Does not affect the resiliency of the tiro.

When the tube is pierced, Kor-ker fills the hole instantly and permanently.

The tire is always firm—always rests on the tread, eliminating blow-outs.

Kor-ker not only stops all punctures and slow leaks but has a preservative

effect, adding greatly to the life of the tube. Kor-ker is a necessity for every

cyclist and motorist. Arrange for territory now. Ask for dealer's booklet

and full particulars.

Get Our Special Offer to Dealers.

Someone will Sell Kcr-ker in your town.

LET IT BE YOU. WRITE NOW.

KOR-KER SALES COMPANY, LIMITED
902 CONFEDERATION LIFE BLDG. WINNIPEG, MAN.

PRICE and QUALITY

We are manufacturing a full line of

HARNESS
of best possible Quality and lowest

possible Price.

Our "CROWN" Line

of Harness will give you every satisfaction,

and we invite your visit and inspection at

our warehouse in Regina, corner of South

Railway and Albert Streets.

Write us for Catalogue
and Let us get Acquainted

Heney Carriage & Harness Co. Ltd,
MONTREAL

Representative: established 1875

BERT CONWAY, P.O. Box 33
REGINA SASK.

You Cannot Handle a Better Individual Outfit

than Cushman Light-Weight Combination Threshers

The 1917 Model

Tested and Tried in the Field—Leads in its Line

WE HAVE added many improvements to our 1917 model, and in sim-

plicity of construction and operation, also in quality of materials

and durability, we know that it stands alone in the combination

thresher field. Low cost of repairs, absolutely uniform speed, smooth running,

perfect balance, coupled with the ability to do good work under all con-

ditions, mean absolute satisfaction to the purchasers of Cushman Combination

Outfits. The frame of the 24x46 inch Separator is strongly and substantially

built, and is braced to stand all stresses and strains. And behind all is the

famous smooth-running Cushman Light-Weight Engine.

Every Outfit Equipped with the Famous
Cushman 2-Cylinder, Light Weight Engine

BUILT IN THREE SIZES:

8 H.P. with Straw Carrier and Hand Feed

1 5 H.P. with Wind Stacker and Hand Feed

20 H.P. with Wind Stacker and Self Feeder

DEALERS! The 1916 demand for these outfits

far exceeded the supply. Get your orders

in at once so as to ensure delivery,

THE rigid, strongly braced frame is equipped with a sliding base for regu-

lating the tension of the belt. Our system of bracing—together with the
smooth-running, light-weight Cushman Engine—eliminates vibration.

Separator is equipped with Automatic Grain Register when desired.

Cylinder has 62 teeth; concaves and drums are of the best design. Revolving
straw decks give perfect separation of grain from straw. The shoe used cleans

grain so that it is ready to market. Our Elevator and Windstacker have
exceptional features that ensure efficient work, while the Self-Feeder is auto-

matically governed so that the Separator cannot be over-loaded.

NOW IS THE TIME TO SECURE THE AGENCY
FOR THE FAMOUS CUSHMAN BINDER ENGINE

SEE THE CUSHMAN LINE AT THE FAIRS—BRANDON, JULY 16-20; REGINA, JULY 23-27; SASKATOON, JULY 30-AUG. 3

CUSHMAN MOTOR WORKS OF CANADA, LIMITED
Dept. E. a^°vraE*s?EEET. Winnipcg, Man. .

Distributing Warehouses: Toronto, Ont. and London, Ont.
Builders of High Grade, Light Weight, High Power Engines for General Purpose Farm Work

Exclusive Selling Agents for:Langdon Ideal Self-Feeders—Fanning Mills-Smut and Pickling Machines-Vacuum Washing Machines—LdncolnGrinders—
Lincoln Saws-Incubators- Universal Hoists—Portable GrainElevators—Wagner Hardware Specialties—Mountaineer andLittle Giant Neck Yoke Centres
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Washing Machine Trade

Do you know thait the power

washer sale is one of the most

profitable sales that you can

make? There are not many other

lines you sell that pay as good

a margin. Then, too, w-hen sell-

ing a good line of power washers

there is no comeback, no neces-

sity for expert work. When the

sale is made it is a closed affair,

except the good words your store

geits as a result of furnishing your

customers with goods that please.

After the line is selected and

sample received, particular pains

should 'be taken to display the

machines in a way that they can

b e practically demonsltrated.

There should be room enough

around the machine so that the

prospects can see the working

parts, can use the wringer and, in

fact, get a definite idea of the way

the machine does its work. It is

well to make up a list of prospec-

tive buyers and allow ithe manu-

facturer to send them letters and

circulars soliciting orders. In the

letters, no prices should be quot-

ed. The prospect should be re-

ferred to the dealer for prices and

demonstrations.

Getting a machine or two into

different sections of your terri-

tory helps speed the growth of

your power washer sales. Hav-
ing a machine or a number of

machines on your sample floor

ready for demonstraton is the

most effective way of making
sales and getting the interest of

pro'ba'ble buyers who come ito

your store.

Gelt both the husband and the

wife to operate one of the

machines themselves ; in this way

you soon get them interested in

the outfit. The window demon-
stration or display is very valu-

able and helps bring many people

to the store who would not other-

wise think of coming to see 'the

washing machines or possibly on

any other business.

Tabulating the Needs of the
Customer

In following up future business

one dealer keeps a card index of

his customers, with a 5 x 7-inch

card made out for every individ-

ual customer. This card tells the

acreage, principal crops, and kind

of implements that will probably

be needed during the next year,

the proposed buildings that the

farm requires, whether or not an

automobile is kept, the credit

standing of the customer and

other facts 'that go to make a

record of the potential value of

that fa,rm owner to the dealer.

Across the top of the card are

initials of all the various imple-

ments and materials that custom-
ers may buy. If a prospect is

likely 'to want a cultivator, for in-

stance, a blue tab goes at the

proper point on the card. There
are other marks on the card, di-

viding it up by months. If the

dealer wants to talk to that culti-

vator prospect in May, a yello

marker goes on 'the card in th

May column.

Such a record is of great use t

the dealer. If a salesman call

with a good line, say, of washin
machines, the dealer can simpi

go through his cards and size u^

the possible demand he has fo

these machines. He gets a clos

line on the prospects without try-

ing to ransack his brains. The
same system applies to any imple-

ment or article of equipment. If

necessary different indexes can be

kept showing tillage tools, har-

vesting machinery, engines and
accessories, and so on. Every
month the cards can be gone over,

and the prospects for that month
noted for the various lines. It

saves the dealer the labor of re-

membering when all of 'these pos-

s'ible sales are likely to come to a

head ; he has it in black and white

and can tell at once who is on the

market for lumber, hardware,

cement or implements.

By means of such a record the

dealer keeps in touch with every

prospect in the district, and has a

distinct advantage over 'the man
who has not the slightest idea

when the farmer is going to need

lumber, cement or hardware for

his new barn, or when he wants to

invest in a new separator. The
data for such records can be read-

ily gotten from telephoning the

customer, for the average farmer

is always ready—possibly to get

rid of you—to give future dates

when he will be open to buy

various lines of goods.

Cockshutt Gangs in Ontario

The Ontario Department
Agriculture, in purchasing tra

tors, plows and harrows for wor
in Ontario counties, has to da

purchased Cockshut't e n g i n

gangs and disc harrows for thes

counties ; Peterboro, Hastings,

Waterloo, Renfrew, Norfolk, Es-

sex, Hal'ton and Carleton.

The Latest Attachment

"What's this?" asked the auto-

mobile owner, as the deputy

sheriff thrust a folded paper into

his hand.

"That," said the deputy, "is a

new attachment for your car. I'm

putting them on a great many of

our finest machines this summer."

pllllllllllllllllllllllllllllllllllllllllilllllllllllllllllilllllllllllllllllllllllllllllltlllllllllllllllllll^

THE MAYTAG DOMINATES THE
|

POWER WASHER WORLD
THIS is another Maytag year—a year of unparalleled achievement for Maytag dealers and for us. It is going =

to be a year when the Canadian housewife will recognize more than ever before the unquestioned superiority z

of Majrtag Washers. E

Maytag supremacy was last year demonstrated by turning into Maytag stores the most tremendous volume z

of business ever recorded for a Power Washer utility, and now it's going stronger than ever. =

Logically, it wUl be easier for you to sell a half dozen Maytags than a single washer of less merit. But, you :

must have the goods to sell. Don't lose a single chance to cash in on every sales advantage which is boimd to ;

be yours if you rre prepared to meet the natural desire for this, the most remarkable seller in the Power Washer E

world. Z

Put the Influence of this Tremendous Maytag

Supremacy BEHIND YOUR STORE

THE MAYTAG
POWER
WASHER
Equipped with Pulley, to be

driven by a separate Engine

THE MAYTAG
MULTI-MOTOR WASHER
Complete with

Engine and Re-

versible Swing-

ing Wringer ;

HAVE you JOINED THE

ARMY OF WIDE-AWAKE

DEALERS WHO ARE

HANDLING OUR LINE

OF WASHERS?

[ In adcUtion to the machines shown are two other Washers, "The Maytag Electric

: and "The Maytag Combination"—Hand or Power, making the

\ FOUR BEST WASHING MACHINES IN THE WORLD

: Write for prices and particulars re Exclusive Contract, and do it To-day—NOW.
: Send for our Thresher Supply Catalogue. You will need it this Summer.

I The Maytag Company, Ltd. Winnipeg
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Minnesota Dealers Incorporate
Association

The Minneso'ta Retail Imple-

ment Dealers' Association has

been incorporated under the laws

of thalt state. The officers of the

association will be a president,

vice presidenit, secretary and
treasurer. The association's

headquarters will be at Owatonna,
where C. I. Buxton, secretary

treasurer is located.

Sisal Fibre Still Advances

On June 15 the Comision
Reguladora, controlling the Yu-
catan sisal supply, made an ex-

pected advance on sisal fibre.

I

No previous change in the

[

price of sisal fibre has been

I

made since last January when
I
the Comision raised the price

from 14>^ to 16^ cents per

pound. The price is now 18^
cents New York, and 18 cents

Gulf ports, an advance in New
York of 1% cents. .

Manila fibre still stands at very

high prices, fair current manila

being quoted, in New York at 25

cents, or 7 cents higher than the

new price for sisal fibre. The
sisal concern give as a reason for

the advance in the price of sisal

fibre, that products impor^ted into

Yucatan have been advanced
from 50 to 70 per cent, while in-

creased insurance on cargo and
shipping justifies the advance.

Java sisal has advanced 2^4 cents

per pound, and East Africa sisal

234 cents. Stocks of sisal fibre in

Yucaltan are said to 'be exception-

ally heavy, 'but owing to shipping

congestion stocks in the Uniited

States are almost nil, according to

a report in the Cordage Trade
Journal.

These present prices for Mexi-
can sisal fibre constitutes a new
high record. On January 5, 1916,

the price at New York was 7ys.

cents; in June, 1916, 10 cenits ; in

December, 1916, 13^/^ cents; in

January, 1917, 16>^ cents; and
now 18^ cents. These figures

show the steady advance in

price of this vital product. The
above fibre authority shows that

since January, 1916, the price of

sisal fiibre has advanced llYs
cents a pound and the price of

manila 14 cents per pound.
The advance in the price of

sisal fibre will not afifect the price

of twine for ithis harvest, as the
leading twine concerns have plen-
ty of stock in hand for their needs.
.The last twine prices given will

prevail until the domestic de-
mand is fully supplied. This con-
dition might not have obtained if

the whole of the winter wheat
area in the United States had
given good crop prospects, but at

j

this writing it will seem that the

slump in the winter wheat belt in

the Uniited States will ensure
plenty twine for the coming har-

vest. The advance of sisal fibre,

however, is bound to have a dras-

tic effect on the cost of produc-
ing binder twine for the 1918 har-

vest.

The "Standard Times"

We recently received the June
issue of the "Standard Times," a

breezy house organ published by
the manufacturers of "Standard"
cream separators, the Renfrew
lylachinery Co., Renfrew, Ont.
This separator has achieved
marked success during the years
it has 'been upon the market. Its

success is largely due to exclu-

sive features, chief among which
are a thorough self oiling system,
low supply can, easy turning, pat-
ent spindle clutch, interchange-

able capacity and gears enclosed

in an absolutely oil tight housing,

the gears running in oil. These
and other features give this

machine a reputation for being

Visit the Exhibit

of the

George White

& Sons Co.y Ltd.
At the Brandon Exhibition and

become conversant with

THE FIRST
QUALITY LINE

Also see the Famous

WHITE "ALL-WORK"
Tractor at the

Plowing Demmonstation

durable, easy running and trouble

jjroof. It has a very favorable

reputation in dairy circles.

Important Announcement
Dealers : We are now Sole Distributors of

THE NEW IMPROVED

"HERO"
FANNING MILLS
These mills are now being manufactured in large

quantities in a completely re-organized factory, thor-
oughly equipped for quick production. The New Im-
proved "Hero" Fanning Mills are not sold by any Mail
Order concern, either under this or any other name.
They will be

SOLD THROUGH THE TRADE ONLY

Three Sizes :

24, 32, 48-inches

Farmers Demand

"HERO"
Fanning Mills

Known to farmers everywhere as the most efficient mills

made. Greatly increased screen capacity; exclusive features

in construction. We guarantee the New Improved Hero
to clean more grain and to do better work than any mill of

similar size on the market, and we guarantee delivery.

SEND US YOUR ORDERS
See the Ackland Traveller, or send all orders and corres-

pondence direct to D. Ackland & Son, Ltd., Winnipeg.
Don't delay. A big demand this Fall. Write at once

for full particulars, prices and terms. The dealer who
handles the "Hero" can get the fanning mill trade in his

district.

XKV

Manufactured and Guaranteed by the HERO MANUFACTURING CO., LTD.

Exclusive Sales Agents for Western Canada

Calgarjr

MARK

Goods

PUMPS
AND

Clothes Reels
Made in the best
equipped factory
in Canada.

We make and
handle pumps for
all kinds of work.

We also install

hydro-pneumatic
Farm Water sys-

tems.

SUCCESSORS TO
The Riesberry Pump Co.

(Established 1882)

WRITE FOR DEALERS' PRICES

North-West Pump Co.
T. N. WILLIAMSON W. J. MERBELL

Phone 607

19-6th Street, Brandon, Man.



12 Canadian Farm Implements July, 1917

The Motor Industry in the
United States

During May the U.S. National

Automobile Chamber of Com-
merce gave some interesting fig-

ures on the automobile business in

that country. The figures given

may be taken as absolutely accur-

ate :

In the report iit is stated that

there are in the United States

450 automobile and motor truck

plants, and 825 body, parts and
accessory plants. Automobile and
truck dealers number 25,924, and
garages 23,868. There are 12,171

automobile machine 'shops and
2500 exclusive automobile supply
houses. It is further esitimated

that there are 915,000 wage earn-

ers in the automobile industry in

the United S'tates.

During 1916, 1,493,000 passen-

ger cars were manufactured in the

United States, and 90,576 com-
mercial vehicles. The average
wholesale value of passenger cars

produced in 1916 was $575. On
December 1, 1916, there were reg-

istered in ithe U.S. motor vehicles

to the number of 3,541,738, of

which it is estimated that 40 per
cent are owned by farmers. In
Iowa there is a car to every 13 in-

dividuals.

The total registration and oither

fees paid by moitor owners last

year in the United States amount-
ed to $28,889,167. The twelve

largest companies produced in

1916 80 per cent of the total out-

puit of cars, 438 concerns produc-

ing 20 per cent between them.

Passenger cars to the- number of

61,941 were exported, and trucks

to the number of 18,903, a total

export value of $96,595,861.

In the last five years 718 com-
panies in the motor vehicle busi-

ness have gone out of business.

The average percenitage of profit

made by auitomobile manufactur-
ers during 1916 was 12 per cent,

and the percentage of advertising

appropriation to the total sales

was 2 per cent.

In the last two years, it is stat-

ed that the cosit of labor has ad-

vanced 25 per cent, and the cost of

materials from 30 to 400 per cent,

dependent on ithe type of mate-
rial. In the United States, auto-

mobile plants are now located in

32 states.

The Handy Trailer

As an adjunct of the automo-
bile the trailer is now command-
ing a big sale and one that will

increase as time passes. A well-

designed and properly-construct-

ed 'trailer will carry its rated load
smoothly and easily at the usual
speed of the car, and will last as

long as the car itself. In many

RUSTAD'S Portable Grain
Elevators and Track Loaders

MADE IN WINNIPEG
This is the best elevator proposition you can handle.

Made right in Winnipeg. All castings semi-steel.
Grain is conveyed by an endless chain and scrapers.
Perfect regulation of feed from hopper. Tilting or
swinging hoppers supplied as desired. The swivel

hopper can't be beaten for track load-
ing. Strong flexible spout. These
elevators cannot clog and give satis-
faction where other elevators cannot
work.

See these

Elevators at

Brandon,

Regina and

Saskatoon Fairs

ST
1j

Shaft with loose and drive pulley provided for engine attachment. A
2^ h.p. Engine drives the elevator easily. For filling granaries, or elevat-
ing feed to lofts and for loading cars, this machine has no equal. Strong
warranty goes with every elevator. Dealers write AT ONCE.

Rustad Elevators control the Trade.
We handle Kerosene and Gasoline Engines from 1^ to 20 h.p.

HENRY RUSTAD, Manufacturer
277 HUNTLEIGH STREET WINNIPEG, MAN.

parts of America the trailer is

revolutionizing the* delivery sys-

tem of farmers. It is found with
solid or pneumatic tires, with 'two

or four wheels, special hitches,

ball bearings, etc.

Every farmer knows that a

locomotive will haul more than it

can carry. Thousands of farm-

ers own automobiles these days,

but continue to haul 'their pro-

duce to town with the two-horse

wagon just as their fathers did

before them. The farmer who
has a car is a live prospect for

a trailer, and the dealer who has

an eye on bigger profits should

prepare to cash in on the demand.

The general farmer needs a

trailer because the very nature of

his undertakings compels him to

'transport various kinds of goods.

When we review the situation we
find that it isn't as difficult a

proposition to find a farmer who
needs a trailer, as to locate one
who can' dispense with the ser-

vice ofifered by this efficient

device.

Not only are sales made 'to the

farm trade, but in town the dealer

has a big demand for the trailer.

For his own business he can use

one to transport goods through
the territory, while in town the

grocer, butcher, hardware dealer,

painter, tinsmith and well-digger

are live prospects. In the case

of a man who has already a small

delivery truck, or who uses a

commercial body on his car, the

trailer can be added to the outfit

giving greatly increased capacity

Avithout increasing overhead ex-

pense.

The trailer is easy to sell, be-

cause it is 100 per cent, efficient.

When it is coupled behind a

motor car, the car is obliged to

work for a living. The trailer is

the ideal freight car for the

farmer ; to say nothing of its re-

markable degree of efficiency. It

is the cheapest vehicle for the

transportation of goods which
can be found. Dealers who are

going to benefit by the develop-

ment of the automobile should

investigate these vehicles, for

they will be found a very profi't-

able line in almost every com-
munity.

Width of Tires Important

Thorough tests -with wagon
wheels of various widths show
that it takes a pull of about 91

pounds per ton of gross load

when lyz inch tires are used; 82

pounds with 2 inch tires, 74

pounds wi'th 3 inch tires, 69

pounds with 4 inch tires and 66

pounds with 5 inch tires. Beyond
5 inch tires the pull commences
to increase, so it may be taken

that for the ordinary wagon and.

load there is no advantage in a

tire wider than 5 inches.

From these figures it will be

seen that a horse must exert it-

self about 23 per cent more to

pull the same load with one and
one-half inch tires, and over ten

per cent more with two-inch than

with three-inch tires. Any such

steady, needless strain on the

strength of horses, avoidable by
substituting wide for narrow
tires, is a waste of the farmer's

assets which he will be quick to

see when pointed out.

For a medium 2-horse wagon,
weighing 4,500 pounds loaded,

three-inch tires are recommend-
ed ; for a standard 2-horse wagon,
weighing 6,800 pounds, four

inch tires. A heavy 2-horse

wagon, weighing 7,500 pounds

loaded, should have five inch

tires.

In this matter of 'tire widths,

the advantage to the farmer is

obvious. He can work his team

to better advantage, and can haul

heavier loads with the same

team. He can haul the same load

with less efifort on the part of the

horses, while every time the wide

tired wagon goes over the road it

rolls it instead of cutting it up.

By the use of wider tires the

average farmer can reduce con-

siderably the amount of money
which must be spent in the com-

munity to keep the roads in

proper condition for use.

Good Prospects in Southern

Alberta

Southern Alberta, as served by

the Lethbridge railway district,

has in crop this year slig'htly more

than 1,450,000 acres.of land. This

is the largest acreage in the his-

tory of that territory, showing in

many districts an increase in

wheat acreage of around 25 per

cent over 1916. The total increase

in crop is about 15 per cent over

any previous year. With good

weather the chances for Southern

Alberta are the biggest crop in

its history, not excepting the 1915

record breaker.

The Whole Hog

I
A contemporary points out that

a dealer in North Dakota has

recently bought the whole town
including the lumber yards, ele- ,

vator, hardware and implements
store, blacksmith shop, etc. Who

"

said implement dealers were not

progressive? We bet that this

dealer, S. W. Humphrey, at Ab- v

saraka, N. D., can iturn down
credit in that community to a

considerable extent, if he so de-

sires.

Why not get into the po'tato

machinery line?
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(ushman Binder Ingines £1 farm Work

SAVE A TEAM on the BINDER
Engine Weighs Only 167 Pounds

Balanced by Water Cooling Tank on Front

Same 4 li.p.

Cusln-an is used

for all other Fa:m
Work a! er Karvest.

Ask t's for ful! par-

ticulars ol (he 4 li p.

Ctshnan Biii<!er

Eni^ine.

The 4 H.P. Cushman is the original and succ essful Binder Engine

Thousands are in use every harvest—saving horse flesh and saving gram. A
binder is not complete without a Cushman Engine.

, u- i

The Cushman saves horses, saves grain, saves time and saves the binder.

Sell the Cushman—the one binder engine that is used in the gram

fields all over North America, from Texas to North Alberta; the one binder

engine that has ten years of successful field work behind it ;
the one binder

engine that has proper attachments to fit any malce of binder in use.

The Cushman is water-cooled and cannot overheat on all-day run in hot

harvest field like engines not properly cooled.

SEE THE CUSHMAN LINE AT THE FOLLOWING FAIRS

:

Brandon, July 16—20
;
Regina, July 23—27 ; Saskatoon, July 30—Aug. 3

Cushman Motor Works of Canada, Ltd.
Builders of light weight, high grade Gasoline Engines for all Farm Power Work

Dept. E., Whyte Ave. and Vine St., Winnipeg, Man.

DEALERS: WE EXTEND YOU A
CORDIAL INVITATION

Make our Permanent Building on the Grounds

Your Headquarters during

Brandon Exhibition, July 16-20
"Manitoba" Engines, Gasoline and Kerosene, Air-

cooled and Water-cooled, Stationary and Portable, from

lyi to 30 h.p. —

'

Pumping engines with combined jacks or belted £
jacks. '

"Manitoba" Pull-in Windmills, for pumping
or power, 8 and 10-ft. wheel, 20, 30, 40 and 50-

foot tov/ers.

Wood and Iron Pumps, Windmill, Force and
Lift Pumps.

Post and Floor Feed Grinders, 8, 10 and 12-

inch Roller Crushers, 2 and 3-roll; Steel and

Hardwood Frame Saws, Belting, Washing
Machines, etc.

Our Lines are made in the

West for Western needs.

We invite Your inspection

The "Manitoba" Line

is at Your Service
Every item fully guaranteed.

Better quality goods at less cost.

Sell, satisfy and stay sold. If you
cannot visit the Fair, write for our

latest catalog showing our com-

plete line.

MANITOBA ENGINES, LIMITED
Brandon, Man.

SAVES

MEN,

TEAMS,

TIME

AND

MONEY

THE FARMER^S CASH REGISTER
BEFORE the cash register era there was a leakage in many stores. All the profits were not gleaned There is

stm a leakage of profits on every farm where a Stewart Sheaf Loader is not used, for a gram wastage of two

bushels per acre these days is a vital factor in the harvesting of the crop. Selective conscription means that

the help needed for harvest will be inadequate. Never was there greater necessity for

STEWART SHEAF LOADERS
These machines insure economical harvesting. They save your customers

money—replacing an average of FIVE MEN on every outfit. They do the work

better than the most skilled help and keep the farmer's money in the community,

to the benefit of every merchant therein. Hand pitching and grain waste are

obsolete on the modern farm.

DEALERS: LATE ORDERS IVIAY iVIEAN YOUR LOSS
This year our output is necessarily limited. Send your contracts NOW, so

that you may ensure delivery. A machine that saves $15 to $30 daily during

harvest needs few selling arguments. Line up your demand and write at once.

Get full particulars. There's money in this line for you.

LOWERS THE
COST OF HARVESTING

We Also Manufacture

Staude Mak-a-Tractors
The most efficient and remarkable tractor attachment ever built.

Low in price. Attached to a Ford car it gives the farmer a tractor

of guaranteed 4-horse ability. Plows deeper and faster; handles the

binder- does all farm work better than horses and at lower cost.

The Mak-a-Tractor attachment clamps on a Ford with four bolts. No holes

?o bore; 20 minutes changes it. Gear reduction in the ftachnient increases

Ford power eleven-fold, and reduces speed proportionately. No strain on

engine—the Mak-a-Tractor PUSHES the Ford ahead.

It has hauled 9,200 pounds of wheat up into an elevator on high gear—pulled

a 40 X 60 Minneapolis thresher weighing 10,000 pounds, in stubble, on high

gear, and has hauled a 25-ton house over dirt roads. Has pulled two 14-inch

plows in virgin sod, seven inches deep, at 2}^ miles an hour.

See tlie Staude IVIak-a-Tractor

in operation at Brandon Trac-

tor Plowing Demonstration

Dealers : Get full particulars and prices on Stewart Sheaf Loaders,

Threshing Separators, and Staude IVSak-a-Tractors. Write To-day.

THE STEWART SHEAF LOADER CO., LIMITED
no MARTIN AVENUE WINNIPEG, MAN.
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Threshing Machine Concern in
New Quarters

The Minneapolis Threshing
Machine Co., well known as man-
ufacturing the "Great Minneapolis

Line," of steam and gas tractors,

separators, power plows, etc., dur-

ing July will remove from their

old headquarters in Winnipeg, on
Alexander and Yeoman, to their

fine new warehouse and offices,

691-695 Henry Avenue.
The new home for the Minne-

apolis organization is of .brick,

fireproof construction, 100x125
feet. Part of the building is two-
story, accommodating the offices

A

E. H. ROONEY
Manager, Minneapolis T. M. Co.

with large storage space in the

basement. Heavy special madhin-
ery flooring is provided, and at

the rear of the building is a load-

ing platform facing a hundred
feet of trackage, giving excellent

shipping facilities. The offices

are finely finished with hardwood,
and the building throughout
equipped with hot water heating.

Splendid lavaitory accommodation
is a feature in the building, also

a large fireproof vault.

The store room has an area of

29x60 feet, with a rebuilding

space of 35x40 feet. In front is a

large show room for the goods of

the company, some 60x120 feet be-

ing devoted to display space. It

is stated that the cost of the

building will 'be in the neighbor-

hood of $20,000. Manager Rooney
reports that with greatly increased

storage and shipping facilities, the

Minneapolis Threshing Machine
Co. will be in a better position

than ever to give prompt service

to dealers and customers.

This new branch house will be
the Wesitern Canadian headquar-
ters of the company.
We reproduce herewith a very

good photograph of E. H. Roon-
ey, Canadian manager of the Min-
neapolis Threshing Machine Co.,

Mr. Rooney was born down in old

Ontario, and has had a long ex-

perience in the ithreshing machine
business. In 1893 he joined the
forces of the Minneapolis Thresh-
ing Machine Co., at Fargo, N. D.,

where as manager he opened the
Fargo 'branch of the organization.
He was manager at Fargo for the
company until 1912, when he was
transferred to Regina, where he
supervised the building of the Re-
gina branch, later opening same
as manager. Early in 1917 Mr.
Rooney came to Winnipeg, as
manager of the Winnipeg branch,
and under his supervision the
fine new western headquanters of
the company have been erected.

Twine Competition via a New Route

A Car Loading Device

Robert Moir, an elevator man
at Lomond, Alta., has invented a
device for loading grain cars with-
out the usual shovel work. It is

reported that the Calgary Iron
Works have obtained the manu-
facturing rights for the machine,
and are now producing same in

considerable num'bers.

Order your goods early.

DEALERS:
There's a Big Demand for

"The Townsley System"
of Ventilation

For Barns, Creameries and Schools
Recognized throughout America as the standard in
ventilation, as well as lightning protection. Venti-
lators are made of heavy gauge galvanized iron,
artistic and durable. Shipped ready to place on
building. One hoi<r sets them in position. Get full
information and our special offer to dealers—NOW.
Ask us about the famous "Tov»nsley System" of
lightning protection. Safeguards life and property
at very low cost. Handle these systems. Liberal
profits for agents. Write us to-day.

See our Full Line on Display at
Brandon and Regina Exhibitions

CANADIAN LIGHTNING ARRESTER
AND ELECTRIC CO., LTD.

BRANDON MANITOBA

One of our readers was in-

formed that Mr. Musselman, of

the Saskaitchewan Grain Growers'
Association, had secured a large

order of binder twine from the

Walter A. Wood Co., of Hoosic
Falls, N. Y., upon the plea that

there was likely to be a shortage
in binder twine. Back toward the
end of April, the farmers' organi-

zations announced through one of

their ofificials that they had al-

ready sold 2% million pounds of

twine and that they had contract-

ed for seven million pounds

—

twice the quantity sold by them
in 1916.

Where the twine came from is

now fairly obvious. The twine
from the Walter A. Wood Co.
was manufactured for export, and
did not come under the domestic
twine regulations of the United
States, as to either quality or
length, nor was it subject to the
la'bel regulations required for all

binder twine for domestic con-
sumption.

Such twine has been absolutely
prohibited from entering Canada
by the Dominion Customs regula-
tions. Knowing this, the reader
mentioned wrote the Department
of Trade and Commerce at Otta-
wa to find out the facts of the
case.

In an explanatory letter, F. C.

T. O'Hara, Deputy Minster, re-

plied that, on the statement of an
Ontario twine manufacturing
plant, twine production was ser-

iously affected and orders had to
be refused. Contrary to this

statement, the largest manufac-
turers of twine in the United
States advised the department
that owing to the abandonment of
winter wheat areas in the U.S.,

the twine supply would be ample
in both countries.

The government, however, con-

sidered, on the statement of the
farmers' organizations, that the
Department of Trade and Com-
merce would 'be to blame if a
shortage occurred, with the result

that Deputy O'Hara wrote as fol-

lows :

"An Order in Council was
therefore passed permitting the
importation of the twine on thd
understanding that attached tc

every sack will be a tag upon
which the following words ap-
pear :

" 'This binder twine is imported
undqr special license of the Minis-
ter of Trade and Commerce of

Canada, and is not subject to the
provisions of the Inspection and
Sale Act of Canada.'

"This makes it quite clear,"

continued the letter of the Deputy
Minister, "to any one purchasing
the twine that the Inspection and
Sale Act does not apply. This is

merely to off-set the required con-
ditions respecting the name of the
manufacturer and ithe number of
feet per pound in the ball to be
marked on a tag attached to each
ball, and was in no way intended
to cover up short twine. It was
represented to us that the twine
was of the proper length."

The recipient of this letter then
stated to the department that the
farmers of Western Canada had
no means of knowing the length
of the twine and would, in buying
same, be under the 'belief that
they had the protection of the In-
spection and Sale Act, as applied
to all binder twine. In reply the
Deputy stated with great equan-
imity that "any one can refuse to
purchase this twine if ithey are not
satisfied with the representations
of the Saskatchewan Grain Grow-
ers' Association."

It may have been that the gov-
ernment labored under an inocu-

Portable Corrugated Granaries

BRING DEALERS
BIG, PROFITABLE BUSINESS
Twelve years' experience in building granaries for

the West Canadian trade, assures dealers a product
that will give satisfactory service. MAX Granaries
are made in two sizes—850 and 1,000 bushels. Proof
against fire, lightning, vermin and damp. Durable,
strong and low in price. Shipped knocked down.
Send your probable demand NOW, and let us quote
you.

Wi?/TE VS TO-DAY FOR OUR LIBERAL AGENCY OFFER

Winnipeg Ceiling and Roofing Co., Limited
Manufacturers of Sheet Metal Building Goods and Farm Specialties

P.O. Box 3006 F.I. 4 Winnipeg, Man.
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lated misapprehension regarding

the chance of ^twine shortage, but

the twine imported could not

have 'been made 'by the Walter A.

Wood Co., who, we believe, do
not make binder twine. Where
the twine was made is a point

which is open to conjecture.

Why admit twine that Was pos-

sibly short in length, when at

least one of the bi^ twine manu-
facturing interests had assured
the authorities that there was
plenty of twine for the West Can-
adian demand ? We all know why
the price of binder twine is high,

and so does ithe farmers' organiza-
tions. There seems to have been

I
no necessity whatsoever for the

I

.special importation of this twine
for western territory, a twine
likely of inferior value, and pos-
sibly made by convict labor, when
there was an adequaite supply of
twine through the usual channels.
The only reason evident is a de-
sire to pacify or cater to the farm-
ers distribution sources, as found
in the organization mentioned.

It is obvious that with price as
a consideration the dealer will

have to meet this twine compeiti-
tion this year. In all laws cover-
ing the production of binder
twine in the U.S., when twine had
to be tagged as to length per
pound, a leeway is allowed,
usually of 5 per cent. When the
present stringent twine law was
made in Canada, ithe Dominion
Twine Inspector published a rule
for testing, as follows :

"Take a sample ball; press
strands close together and note
number required, lying side by
side, to make an inch. Every
strand within the inch will repre-
sent 50 feet to the pound. If ten
strands lyijig side by side make
one inch, then a pound ,will con-
tain 500 feet; if eleven strands,
550 feet; if twelve strands, 600
feet, and so on."

The accuracy of this test de-
pends upon the twisit of the twine.
It is not infallible, and a better
test is the weigbt test. If a twiine
is supposed to run 500 feet to the
pound, 623^ feet ought to weigh
two ounces. Or the dealer can
take 500 feet and see how much,
if any, it weighs over a pound.
At all events if dealers come

across the competition of the
specially imported /twine men-
tioned, if at all possible they
should apply either of these tests
to show the buyer of the special
"farmers" line how much they
may 'be out on a ball of twine im-
ported 'by special permission of
the Department of Trade and
Commerce at Ottawa.

An eflfective dealers' asso'ciation
must be made up of dealers who
associate.

Automobiles in the West

There are 11,882 automobiles in

Manitoba, of which 4,346 are

owned in the city of Winnipeg.
This shows the increasing popu-
larity of the automobile in the

country, for four years ago Win-
nipeg had more autos than the
rest of the province combined.

The total automobile investment
in Manitoba, Saskatchewan and
Alberta amounts !to $45,000,000,

and $7,500,000 is spent yearly for

accessories.

More cars are assembled in

Winnipeg to-day than in all Can-
ada a few years ago. Sixty com-
pleted cars are turned out daily

by one concern, and thjs number

will soon be increased to 90. On
one floor in an automobile show-
room some 600 or 700 motors are
in evidence, as well as thousands
of tires and other parts which go
to make up the finished car. The
evolution is so complete that it is

said an automobile can now be
made to order in one hour in Win-
nipeg—that is assembled.

NO BETTER THRESHER
BELTS THAN THESE

Dunlop Thresher Belts have no superior ansrwhere.
There is no other factory in all Canada better equipped to

manufacture Rubber Belting than the Dunlop plant.
Up-to-date facilities, expert workmen, and Ai materials,

one and all point to an unexcelled product.

DUNLOP
THRESHER
BELTS

"PRAIRIE" & "RELIANCE"
The duck used in the construction of Dunlop Thresher

Belts is of the long, hard, closely-woven kind.
The curing process takes place under a hydraulic pressure

equal to 50 tons in weight.

There is no lost power when Dunlop Thresher Belts are
used because they have the maximum of strength, durability
and toughness and the minimum of stretch and slippage.

Dunlop Canvas Thresher Belts and Dunlop Agricultural
Hose are conspicuously upholding the reputation of the "Two
Hands' " Line of Rubber-made Goods.

Dunlop Tire & Rubber Goods Co., Lii

Head Office and Factories: TORONTO
U BRANCHES:

Victoria, Vancouver, Edmonton, Calgary, Saskatoon, Regina, Winnipeg, L
Hamilton, Toronto, Ottawa, Montreal. St. Jolin, Halifax.

DrrIlu^DD?S^?i^"= ^^^^^^ BLOCK, 354 DONALD STREE

^^^i^4A^?nKo?JSK^^ BLDG., 1769 CORNWALL STREE
SASKATOON BRANCH: 311 TWENTIETH STREET, EAST
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Entries for Light Tractor Plowing

Demonstration at Brandon
Name of Firm. Number of Outfits,

Goold, Shapley & Muir Co 1

J. D. Adshead Co 1

R. A. Lister Co 1

Waterloo Manufacturing Co 2

Western Canada Auto Tractor Co 2

J. I. Case T.M. Co 3

George White & Sons 1

International Harvester Co 2

Huber Manufacturing Co. 1

Waterloo Gasoline Engine Co 2

Sawyer-Massej^ Co. 2

Advance Rumely Co 2

Canadian Avery Co 1

The Cost of Power Plowing

At a United States agricultural

college tests were recently made
to demonstrate the cost per acre

of power plowing. The average

length of the furrow was 182

yards, and the plowing was done

with three 14-inch plows, pulled

by a 10-20 tractor at an average

speed of 2^4 miles per hour. The
average drawbar pull was 1,677

pounds, and the average horse-

power developed was 10.06. In

10 hours, 24 minutes, 8.14 acres

were plowed.

Figuring kerosene at 10 cents

per gallon; lubricating oil at 32

cents per gallon, and the oper-

ator's time at 50 cents an hour,

the cost of operation was at the

rate of 90.5 cents per acre. To
this should be added items for in-

terest, depreciation and repairs.

It was assumed that the owner
of a 'tractor of this size will have

work for it forty days each year.

This statement is based upon the

experience of farmers owning
tractors approximately this size.

In computing the depreciation

on outfit, the cost of the output

was 'given as $1,000. Fifteen per

cent per year was assumed to be a

fair depreciation on same, giving

for 'this item $150. Interest on the

investment at 6 per cent aver-

aged per year $37.50, and repairs

at 4 per cent on the value, $40.

This gave a fixed charge of

$227.50, or $5.68 per day for each

of the 40 days assumed as the

year's work of the machine. This

amounts to 69.8 cents per acre.

AGENTS WANTED
Good Profits in Selling the

"DONALDA"
Canvas Sectional House

SEE IT AT BRANDON FAIR. SCORES
OF PROSPECTS IN YOUR DISTRICT.

Not a tent but a strong portable
house. Wanted by the homesteader,
farmer, hunter, motorist, camper and
town dweller. Sizes up to 10 x 16

feet. Can be extended to any size by
additional sections. Reasonable price;

shipped knock-down. Easily erected.

Fully guaranteed.

WRITE AT ONCE FOR OUR
SPECIAL PRICE TO AGENTS

Macdonald Sectional

House Company, Limited
P.O. BOX 1223 WINNIPEG

V )

which added to the cost of opera-

tion, 90.5 cents gives a total cost

of plowing per acre of $1.60.

These 'tests on a short field would
be reduced in a longer furrow,

while the cost of operator's

wages might be less. In West-
ern Canada the overhead charges

for the outfit would of course be

greater than those cited.

Fire Insurance in 1916

The Dominion Insurance De-

partment has issued a report on

fire insurance in Canada during

1916. The report shows that the

total fire insurance premiums
paid to companies licensed 'by the

Dominion amounted to $27,713,-

308, with losses paid amounting
to $15,122,895. British companies

issued premiums to the value of

$14,304,219; Canadian companies,

$4,736,038, and foreign companies,

$8,673,051.

The total insurance purchased

by these premiums was $247,798,-

040. The loss ratio for all the

classes of company was 54.57 per

cent for losses paid, while the

rate of losses incurred was 59.57,

per cent. In Alberta the loss

ratio was 37.79, in British Colum-
bia, 44.74, in Manitoba 52.30, and
in Saskatchewan 39.18. An aver-

age loss ratio of 50 per cent of

premiums received is considered

very satisfactory by companies.

Some provinces show as high as

75 and 61 per cent. The loss ratio

in the prairie provinces is un-
usually low.

i
. —O-i

straw as Fuel

A farmer at Sundial, Alta.,

plowed 5,000 acres with a 25 h. p.

steam engine, drawing eight

plows. He reported that an ordi-

nary bundle rack of straw will

stoke the engine for two rounds,

a mile each way. This farmer
considers that one team and a

bundle rack can easily keep an
engine supplied with straw, while
it takes a six horse team to haul

the coal necessary if the engine is

some distance from the railroad.

This straw stoker maintains that

an ordinary crop of wheat will

produce enough straw to plow the

land it grows on twice.

Charges on Repairs

There is possibly no point

which arouses more trouble than

the charges for repair parts pro-

cured for the customer. In con-

sidering the advisability of mak-
ing a blanket price which will in-

clude postage, wrapping and
insurance charges, a writer in 'the

"Implement-Hardware Bulletin"

says that such a procedure is

neither possible nor advisable.

The farmer knows exactly the

amount of postage, and is posted

on the price of the repair, and
very naturally, he wonders what
the excess charge is for and
usually finds out before he pays.

Theoretically the blanke't

charge for all expense con-

nected with the repair may
be all right, but it will not work
out in practice and is not in line

with a policy of frankness with

customers. To undertake to

cover charges which he knows
the customer will object to, by
making a lump sum price, the

dealer runs the risk of losing his

customer's confidence. In con-

nection with the wrapping
charge, the wholesaler is in a po-

sition to get his money, but the

retailer cannot, save in excep-

tional cases. As an example there

is quoted the item of six rubber

rings for a cream separator. The
invoice may read: Rubber rings,

45c. ;
postage, wrapping and in-

surance 22c., or 50 per cent

of the value of the repairs. In

such a case the postage would be

about 5c., insurance 3c., leaving

14c. for wrapping. Trying to

cover this 14c. by making a lump

sum would be a tough proposi-

'tion for the dealer.

Sell Advertised Goods

More and more farmers are

buying the machines that they

know through personal contact,

or those machines with which

they are familiar through the

medium of advertisements in the

farm: press. Another thing, there

is ia lot in knowing what the im-

plement or machine will do, how
well it will do" it, and just where

it fits into the farmery's needs.

That is why every farm imple-

ment dealer ought to have a good,

practical knowledge of farming.

Profitable Side Lines

The dealer who does not handle

automobiles may make good prof-

its by handling lines of accessor-

ies for these modern vehicles, in

addition to tractor equipment.

There are hundreds of items such

as spark plugs, tires, tubes, oil,

grease, spot lights, wrenches and

repairs that ofifer the dealer a field

including every car owner in his

locality.

Standard accessories such as

spark plugs are saleable to any car

owner, so that the implement

dealer who does not handle auto-

mobiles will profit as much from

the sale of this kind of merchan-

dise as the dealer who sold the

car.

Dealers: Look Over our Display

at Regina Exhibition, July 23-27
See the latest and best in sheet metal design. Pay a visit to our Regina

branch. We'll be glad to meet you.

A FULL LINE OF QUALITY SHEET METAL GOODS
We manufacture a large variety of quick sellers: Metal shingles and

siding, stock tanks, troughs, eavestrough, culverts, well curbing, garages,

portable granaries, etc., etc. Let us quote you.

Ask for Literature, Prices and Terms

Winnipeg, Man. Regina, Sask.
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WE BUILD THE KIND YOU WANT TO SELL
Munro & Mcintosh Vehicles are known all over Canada for

UNIFORM QUALITY UNEXCELLED MATERIAL FINE FINISH

CLASSY STYLES HONEST WORKMANSHIP POPULAR PRICES

Our Auto Seat Top Buggy is supplying a popular demand. Its high-grade material, honest work-

manship and fine appearance and finish make a job you can sell against any competition. Roomy,

comfortable; finest leather trimming. The Glengarry Line has eighty styles of vehicles, and Glen-

garry Buggies are the dealers' greatest money-maker. Write our representative.

Large Stock carried at Regina. Prompt Delivery.

An Invitation

To Dealers

During Regina Exhibition, July 23-27, you are cordially invited to

inspect Glengarry Vehicles and Commercial Bodies. On view in Bert

Conway's showrooms, corner Albert and Railway Street, Regina.

FORD COMMERCIAL BODIES
LARGE VARIETY OF STYLES. ASK FOR OUR LISTS

Our Commercial Bodies, in quality of material and thorough workman-

ship and finish, have no equals. A large variety of styles, adapted to the

use of auto owners in both town and territory. Help your customers make a profit

from their old cars. Transform the car into a large capacity truck in half-an-hour.

Built of best hardwoods; solidly braced, completely ironed, elegantly finished. Model

shown can be supplied without top and with panel body.

Immediate Shipments from Big Stock carried at Regina.

Munro & Mcintosh Carriage Co.
ALEXANDRIA, ONTARIO ^"^^^

REPRESENTATIVE FOR MANITOBA

P. McGregor, McLaren Hotel, WINNIPEG
REPRESENTATIVE FOR SASKATCHEWAN AND ALBERTA

BERT CONWAY, P.O. Box 33, REGINA

TWO SPLENDIDliNK^AND PROFITABLE TOO

Cyclone Elevator

with 3 H.P.

FAIRBANKS-

MORSE
Type "Z" Kero-

sene Engine

The demand is daily

increasing for the

CYCLONE PORTABLE

GRAIN ELEVATOR
This machine, which loads cars,

tanks and granaries, has a greater

capacity than any other and is

more strongly built. It will easily

handle from 1,200 to 2,200

bushels per hour and can be

operated by an engine of from

to 6 h.p.

Manufactured by the

HART GRAIN
WEIGHER CO., mak-
ers of the famous "Per-

fection" and "Hartley"

Threshing Machine
baggers.

Sell this greatest of all Combination Threshers, and earn not

only the gratitude of your customers, but a nice profit besides

FAIRBANKS-MORSE
24-46 Separator and 15 H.P.

Type " Z " Kerosene Engine

with built-in Magneto.

To the dealer who knows Threshing Machinery there is a delight in

explaining the merits of this outfit. It is strong and sturdy, with the

finest engine made, and a separator better than anything you have ever

sold. In short it is a machine that stands up and does its work well

all the time. No breakdowns, no disappointments—a machine that

stays sold and makes every buyer a friend!

Let us send you our latest catalog, which answers in an interesting way

all the questions you would like to ask us. Sit down now and drop us

a line for one. Will You?

THE CANADIAN FAIRBANKS -MORSE CO., LIMITED
SASKATOON WINNIPEG CALGARY
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The Wrong Idea

Time was when labor was up
in arms against labor saving ma-
chinery, on the theory that one
machine would do 'the work of ten

men and the nine men replaced

would starve. The fact was that

production was so cheapened and
increased that the demand was
correspondingly increased. The
nine men were used, and scores

more. In like manner if a retail

merchant got into a itrade-war

with his competitor down the
street, they had it out and con-
ducted a first class feud. When
they met on the street ithey didn't
speak; they undersold each other
and depressed prices on the goods
until neither ithey nor any other
merchant in the town could make
a decent profit. If in the end,
through this fool policy, one mer-
chant got pushed ofif the map, the
others considered that there
would be more for those left in

business. This false and short-
sighted theory, like that of the
machine obstructionists, is pass-
ing with time, and the association
movement among merchants in
the same line of efifort is the most
promising sight in community
betterment.

Better Farming Methods

If one considers the value of
our agricultural production,
whether in tons, bushels or dol-
lars, it can readily be seen that
the slightest improvement in

production, whether on account
of better seed or better cultiva-
tion, at once gives an enormous
increase in grain and millions of
added wealth for the farmers of
Canada.

In this connection the value of
farm machinery becomes evident.
By the- intelligent use of a fan-
ning mill—by no means an ex-
pensive machine—for a few hours
during the winter months, it

would be a very simple matter
to increase the yield of wheat (on
account of eliminating the weak
and impei'fect kernels), at the
very least, to the extent of one
peck per acre. In 1916, Canada
had a grain crop yield of 808,054,-
000 bushels. Consider what
would have been the additional
net income by such an addition
to that crop of grain 'through the
use of the fanning mill. Further,
let us consider the elimination of
weed seed. By the cutting out
of this pest it would be an easy
matter to increase the crop yield
by at least an equal amount, but
which is not realized on account
of the weeds crowding and
smothering the grain, to say
nothing of consuming the moist-
ure.

This would add millions of dol-
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lars to the farmers' income. Se-
vere droughts, however, often
occur when, if weeds were absent,
there would be ample moisture
for the growing crop. As a mat-
ter of fact, weeds destroy an enor-
mous crop value annually. By a
very careful weighing of the dry
matter, in the form of weeds that
grew upon a fraction of an acre, it

has been determined that the
amount of water necessary to pro-
duce the weeds on an average
weedy acre of ground, if 'avail-

able for the production of whea't
instead, would increase the yield
about ten bushels per acre.

Again, a slight improvement
of tillage, by deeper and more
seasonable plowing or one or
two additional diskings or drag-
gings would easily increase the
yield by one bushel per acre.

This refers to wheat alone, and
wheat is not the only grain crop.

Applying the same principles to
all crops, the value to the nation
of improved farming methods is

incalculable.

Suggestions Regarding Tractor
Demonstrations

While plowing demonstrations
are a very valuable educative fac-

tor in the light tractor field, a few
suggestions might be made which
might benefit the public gener-
ally in connection with these
events. Since some tractors aim
at high speed performance, it

might be ruled that the motor of

the tractor should not be run at

above catalog speed. Each trac-
tor could bear a placard showing
the brake h.p., the revolutions per
minute, the plowing speed per
hour, and the fuel used. Ar-
rangements might be made with-
out any g'i-eat cost, to show the
adaptation of the machines for
harrowing, discing and seeding,
as the adaptability shown and
various hitches used, would be
valuable to the farmers visiting
the demonstrations. It might also
be possible to arrange that each
machine entered for the purely
plowing demo'nstrations could be
shown at belt work, since the lat-
ter is one of the most important
factors in the light tractor, from
the standpoint of the farmer.

Business Profits War Tax

Bill 57 is an amendment to the
Business Profiits War Tax, and
states that any business where the;

profits exceed 15 per cent per an-
num, shall bear an increase of the
tax to 50 per cent per annum,
with respect to all profits in ex-
cess of 15 per cent. Where the
profits exceed 20 per cent, the tax
is increased ito 75 per cent on all

profits over that percentage. This
applied to any business after the
last day of December, 1916.

Unimpaired reserve or accum-
ulated profiits shall be held to be
capital so long as it is used by the
company as ca.pital, this to apply
on and after May 18, last.

Few men have considered the
amount of money spent in adver-
tising by the Canadian Govern-
ment. Since the war began the
Canadian government has oon-
ducted sixteen distinct advertis-

ing campaigns. Its advertising

appropriations during 1916 ex-

ceeded the combined appropria-

,

tions for that year- of any other
three Canadian general adver-
tisers. And by June, 1917, its ad-
vertising expenditure „has : been
almost as large as for the entire

year of 1916.

First an apple campaign was
staged to increase the consump-
tion of Canadian apples. A book-
let was offered, for which 6,500
requests were received. The in-

creas in apple consumption in

Canada was given as from 200 to

400 per cent.

In early 1915 increased agri-

cultural production was adver-
tised. The campaign, it is stated,

resulted in an increase of over
10 per cent in the area under cul-

tivation, and with good weather,
in record yields per acre. The
value of Canada's farm produc-
tion for 1915 was over three mil-
lion dollars in excess of the pre-
vious high record. Over 100,000
special bulletins were requested
by farmers during this campaign.
Three domestic war loans were
advertised. The aggregate
amount asked for these was $250,-

000,000; more than twice that
sum was subscribed. The adver-
tising of the three loans cost

$130,000

Thrift and production was next
advertised, followed by the ad-
vertising of government war
loans, debenture stock and war
saving certificates, up to April
1917 the minister of finance, in

summarizing the results of the
thrift campaign, reported that the
savings of the people of Canada
during the previous two years
had been at least $500,000,000.
This was shown in war loans,

debenture stocks, war savings
certificates and the net increase
in savings deposits in Canada's
chartered banks. With a popula-
tion of less than eight millions,

Canada has done fairly well both
in production and thrift.

While it is useless to compare
the advertising by (the Canadian
government with that of firms or
business interests, the figures giv-
en show that, in a national sense,
advertising pays. Countless rec-
ords have shown that the same
holds true in any line of busines-s.

The implement dealer 'has not
hundreds of thousands at his dis-

posal, but he should assuredly lay
aside so much yearly as an adver-
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tising appropriation, and should

use space in his local paper con-

sistently and judiciously, adver-

tising seasonable goods and see-

ing to it that his lines are kept

before the pu'blic, not only during

the heavy buying months, but

during every issue of the small

town paper for fifty-two weeks in

every year. Advertising is not

a waste of money. It is a mighty
profitable investment. For fur-

ther proof apply to our old friend,

Timothy Eaton & Co. who has
proved that advertising pays.

M.O. Exhibits at Fairs

Some farm machinery concerns
are of the opinion that exhibits

at the various Western fairs are

not profitable. While the profit

may not be directly apparent in

dollars and cents, 'there can be
no doubt that the advertising

value of such exhibits is great.

This value is fully realized by the
mail order concerns, as is eviden-
ced by their appearance at the

Western Fairs this year. As a

side line, one direct selling ma-
chine concern carries a coon mins-
trel troupe. Our old friend,

Timo'thy
,
says in his fair an-

nouncement in the farm press :

"Get first hand knowledge of

one of the best lines of farm ma-
chinery and implements that is

being sold in the Canadian
West," etc., etc.

It comes to this point. If

regular farm machinery firms, for

the sake of economy or for other
reasons, discontinue the practice

of exhibiting their machine lines

at the fairs, the mail order con-
cerns will reap the benefi't in the
added attention given to their ex-

hibits. The farmer will have the

price inducement laid strongly
before him and will be entertain-

ed in the usual lavish M.O. man-
ner. In the United States the
legitimate trade raised a strong
objection last year to the allow-
ing of mail order exhibits at some
of the State Fairs. That idea can
be looked at two ways. If the
legitimate machinery manufac-
turer puts his goods on exhibit,

they, in the vast majority of

cases, form a striking contrast
for purposes of comparison with
the more gaudy product of the
"cash with order" outfits.

The farmer is nothing if not
analytical. He can see both ex-

hibits and can compare machines
of the same type. He can weigh
the values of the two types of

machine production in his mind,
and if he has that love of a bar-

gain inherent to the soul of his

kind, he will perforce have to

admit the superior quality of the '

materials and finish of the old-

established lines. We have all

heard of how many dealers have

used M.O. goods on their floor

for purposes of comparison. At
the big Western fairs the manu-
facturing concerns, by placing

good exhibits, can duplicate the

idea. Such a procedure gives the

farmer a chance he seldom has

—

to examine at one time the qual-

ity of the product of 'the two
types of machinery. It is the old

story—quality versus price.

Train the Salesman

When you hire a new salesman

and see that he is willing to learn,

help him to learn, give him en-

couragement, iteach him to read

the leading magazines and journ-

als that pertain to your line of

goods, which will give him a

greater knowledge as a salesman,

so he can answer any inquiry per-

taining to his line, and to keep a

smile on his face instead of a hard
look and sassy words for a

grouchy customer, and to thank
the customers for their trade.

Show him that the more he

knows about the construction of

the machines, the quality of the

materials and what the machines
will do, the more valuable he is.

And the more you can gdt the

salesman to study agriculture,

the better a salesman he will

prove. Get him to take an inter-

est in the design, construction and
operation of the gasoline engine.

Show him 'that the day's work can
hold lots of interest, as well as the

ball game at night. The training

of the salesman to-day is a duty
that devolves upon the dealer

—

and the dealers of the future,

whatever itheir calibre, will be
largely recruited from the ranks
of the men who are serving you
to-day.

Taxation of Publications

The possibility of the taxation

of the revenue of publications, or

increased postage rates for same,
is not remote in Canada. In this

connection some pu'blications

may be hard hit if the question is

approached, as was a similar pro-

position in the United States. In

that country some members of

Congress based their prospective

taxation conclusions from one or

two large publications, assuming
that publications had large profits

mainly because these periodicals

of mammoth circulation had very
large advertising rates per page.

It was erroneously assumed that

all newspapers, magazines and
trade journals have been equally

profitable. Then members of

Congress propose that a special

tax be levied on all publications,

regardless of whether they are

profitable or not.

Such a suggestion for taxation

is absolutely unfair, undemocratic

and unscientific, and if this were
held to be a basis for taxation in

Canada, would be an injustice to

trade journals, whose circulation

is naturally restricted to anything
from three to six 'thousand. To
be fair, law makers cannot judge
all U.S. publications at the status

of the "Saturday Evening Post,"

with a circulation of nearly 2,-

100,000 and a page rate of $5,000

per insertion. Similarly, the trade

journals in Canada, with a rate

approximating 10 cents a line,

should not, if such taxation is

ever passed, be taxed on the same
ratio as publications of large cir-

culation which sell advertising

space at 20 cents a line or over.

Such taxation, to be equitable,

should be based on the circulation

and advertising rates of the indi-

vidual periodical, else the already
high cost of production for the

publisher, owing to the huge ad-
vance in printing costs, would be
made more than many trade pub-
lications could bear.

In Supplying Repairs

Every dealer more or less sup-
plies some repairs by the simple
method of taking parts from
machines in stock. This is a good
enough policy perhaps—if you do
not forget to replace the repair

part on the new machine ! Soon-
er or later you may start to sell

it and find that it is minus a part,

with the result that you very
possibly lose a good sale. While
we are on this question, it might
be well to say that if you have
any old machines lying around,
sell them—for less than cost if

necessary, but sell them. Keep
the stock in shape and the dead
ones out of sight. Have the

sample machines on the floor bur-

nished up free from dust, and in

good working order. The farmer
has a wonderful faculty for spot-

ting a second-hand machine, so it

is always wise to get rid of such
at the best price you can get.

What is Net Profit?

The net profit is the difference

between the invoice price, plus

both the freight and Ithe 'cost of

doing business, and the selling

price. In other words, the net

.
profit is found by adding the in-

voice price, freight, and what it

costs to sell an article, and de-

ducting it from the selling price.

For example, take a gang plow
that you sell, say for $85.00. If

the per cent of cost to do business
is 17 per cent, then the cost to sell

will be $14.45. Deduct this from
$85.00 and the Ijalance is $70.55.

Now if you paid $70.00 for this

plow, your net profit would be 55

cemts, and your margin $15.00

—

quite a comparison between mar-
gin and net profit.

Personal

Earl Rogers is proprietor of an

auto 'business at Ardath.

Bent McConnell has opened an

automobile business at Plato.

Alex. McDonagh has opened
an automobile concern at Russell.

J. M. Courtney has opened an
automobile 'business at Manyber-
ries.

Wiens & McColl is the name
of an automobile concern at Her-
bert.

W H. McAvoy is a new imple-

ment dealer, doing business at

Brock.

Peter Elias, a harness man at

Morse, has sold out to Tina
Toews.

Milner Bros., horse dealers at

Vegreville, have dissolved part-

nership.

F. W. Ehnisg is the latest addi-

tion to the machine business at

Estuary.

The Canadian Mdtor Sales Co.,

Regina, is a new organization in

that city.

N. McAnich has opened a gar-

age and automobile business at

Loreburn.

W. F. Taylor is a new imple-
ment and automobile dealer at

Kenaston.

Garner Bros, 'have commenced
a garage and automobile business

at Southey.

W. A. Leslie 'has sold out his

garage and automobile business

at Didsbury.

A new concern at Brandon is

Bullock's Motor Exchange and
Repair shop.

F. W. Hunt & Son are now car-

rying on an implement business
at Nobleford.

Eldridge Motors, Ltd., is the

name of a new automc^bile con-

cern at Calgary.

The Western Garage, an auto-

mobile concern at Tompkins, has
been discontinued.

Campbell Bros, is the name of a

new implement firm now doing
business in Gull Lake.

Huyck & Shantz have opened
a new garage and automobile
business in Lethbridge.

W. Allen, an implement dealer

at Disley, has opened a branch
warehouse at Lumsden.

The Central Garage is a

new automobile concern recently

opened up at Conquest.

The Govan Motor and Ma-
chine Co., Govan, has opened a

branch business alt Calgary.

M. Woomer has opened up a

harness business at Enchant and
a branch at Travers.

The North Star Drilling Co., a

concern handling well drilling
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machinery at Regina, was re-

cently burned out.

Zaiser Bros., harness dealers at

Prussia, have sold out at that

point to Karsen & Johnson.

Longley & Bell, imple-

ment dealers at Prince Albert,

have dissolved partnership.

Johnson & Sullivan are pro-

prietors of a new garage and im-

plememt warehouse at Nemiscam.

O. Tourigney, a dealer at Ma-
ple Creek, has sold out to a firm

named McElhinney & Foresman.

H. W. Allen has bought out

the implement business at Radis-

son formerly carried on by N. C.

Dow.

C. G. Brown has bought out

the implement business at Castor,

formerly carried on by Harry

Martin.

H. H. Smith has commenced an

implement business at Eyebrow,

and has automobile agencies in

connection.

H. Pergamiit & Son, Quinton,

have dissolved partnership. The
former now carries on the busi-

ness alone.

The firm of Stokehill & Dell,

at Raymore, has been reorgan-

ized. The firm's name now is

Dell & Gardinge.

R. Harmer, president and gener-

al manager of the Sawyer-Massey

Co., Hamilton, was a recent bus-

iness visitor to Winnipeg.

J. Donelly has discontinued his

implement business at Alsask.

In the same town S. S. Stauffer

is selling out his harness store.

The Trusts & Guarantee Co.,

Calgary, has been appointed joint

provisional liquidator, with J. B.

Watson, of the Pioneer Tractor

Co.

D. M. Crawford, the implement

agent at Arran, has taken a part-

ner into the business. The firm's

name now is Sanderson & Craw-

ford.

We regret to report the death

of E. C. F. Kalass, who has for

some years carried on a hardware

and implement business at Lang-

enburg.

A new concern recently incor-

porated at Saskatoon is the

Smith Motor Truck Sales Co.

The company is capitalized at

$15,000.

A concern known as Farm Ma-
chinery Manufacturers, Limited,

has been incorporated at Saska-

toon. The capital given for the

concern is $25,000.

Mistakes will happen. In our

last issue we reported that E. W.
Theobald has. stanted an imple-

ment and automobile business, at

Spring Valley. This should have

read E. J. Theobald.

"ACME" Means
Sales and Satisfaction

For easy profit-bringing sales that make satisfied cus-

tomers, the "Acme" Tillage Line is a top-notcher. We
stand right behind "Acme" Pulverizing Harrows with a

positive guarantee against defects. Protects you and

holds the good will of your farmer friends.

Farmers are more and more demanding "Acme" tools because

"the coulters do the work." They cut through trash, crush clods,

level, turn and pulverize the soil—all in one operation. Used and

endorsed by Experiment Stations.

Get Our Dealer's Proposition

Our sales increased 60% in 1915-1916 over the previous season.

And, we are putting even more "steam"—more advertising and

selling force—behind the "Acme" Tillage Line for the coming

season. Better join us and get your share of the profits. Write

today for our proposition.
\SSg^ No. 23

.Duane H. Nash, Inc. v y\ '^"''^d^

107 Elm Street, Millington, N. J.

JOHN DEERE PLOW CO.
GENERAL AGENTS

Wionipeg Calgary Retina Saskatoon

Sizes 3 to 17'/2 ft.

Stewart & Keddy, implement

dealers at Melfort, have dis-

solved partnership in the busi-

ness. J. H. Stewart now has

sole control of the store.

The Meldrum, Ellis, Sheppard

Co., ait Cupar, has sold out to an

implement dealer named Thomas
Russell. In the same town, R. F.

Shore has opened a garage.

It is reported that the Bull

Tractor Co., Minneapolis, has ap-

pointed the Eldridge Motor 'Co.,

Calgary, as a distributor for its

product in western territory.

M. Schibsby, manager at Min-
neapolis for the J. I. Case Plow
Works, recently paid .a visit to the

Canadian West, where he spent

some time in Regina and Winni-
peg.

J. E. White is completing a

very fine garage and auto repair

shop at Orion, an electric lighting

plant and battery charging equip-

ment being a feature in the build-

ing.

Arthur Henson, the implement
dealer at Netherhill, has added
an automobile agency to his busi-

ness. ' In 'the same town T. H.

Phillips has opened an imple-

ment warehouse.

We regret to report 'the sudden

death on June 7th, of the wife of

Allan Grant, the popular imple-

ment dealer at Welwood. We
proffer Mr. Grant our sincere

sympathy on his bereavement.

There has been a change in the

implement concern at Meyironne,

carried on by O. Paradis. Mr.

Paradis has taken a partner into

the business, which is now carried

on under the heading of Paradis &
McRoberts.

Thomas Story, president and

managing director of the Cana-

dian Carriage Co., Brockville,

Ont., was a recent business vis-

itor to Winnipeg. Mr. Story went
west as far as Banff, visiting the

leading trade centers en route.

A. B. McLeod, of the firm of

McLeod & Hanley, Brandon,

paid us a visit while in Winnipeg
recently. Mr. McLeod looks

younger than ever, and is as live-

ly as the youngest of 'em in the

implement business. More power
to him.

During the closing days of May,
A. W. Beveridge, Massfey-Harris

& Tudhope, Anderson, dealer at

Mossbank, had the misfortune to

be burned out in a fire that swepit

part of the town. Mr. Beveridge

reports that be will stant up in a

new building.

Gus Keating has taken over the

International agency at Travers,

succeeding M. Best. Mr. Keat-
ing is well known in the commun-
ity, has had a wide experience in

the machine business, and is a

wide awake salesman. We wish

him success in his business alt that

point.

We regret to report the death,

early in June, of the wife of W.
Umbach, Portage la Prairie,

Western manager of 'the Water-

loo Manufacturing Company.
On behalf of the trade we extend

Mr. Umbach our sincere sym-

pathy in his sad bereavement.

A change has been made in the

firm of Thom, Bros., in the town

of Russell. The .company has

been incorporated with a capital

of $40,000. The original owners,

C. W. Thom and W. M. Thom,
along with others, are now carry-

ing on the business under the

heading of Thom, Brothers,

Limited.

W. Milner, West Lome, Ont.,

who died recently, was one of the

pioneer wagon manufacturers of

Canada. He esitablished the
Chatham Wagon Co., at Chat-

ham; the Milner-Walker Wagon
Works at Walkerville, and the

Milner-Petrolea Wagon Works,

Petrolea. It is said that the late

Mr. Milner built over 100,000

wagons during his lifetime.

Merrell & Kelly, implement

dealers at Sburis, have sold out

at that poinit to C. D. Gibson. Mr,

Merrell has taken an interest in

the North-West Pump Co., Bran-

don, at Brandon, Manufacturers

of pumps, clothes reels etc. Along

with that veteran pump man, T.

N. Williamson, Mr. Merrell
should make a big success in his

new venture.

During the recent convention

of the Canadian Manufacturers'

Association, held in Winnipeg,

June 12-16, a considerable num-

ber of implement men were in

this city. Among these were:

Thos. Story, Canada Carriage

Co., Brockville; G. E. Peacock

and F. S. Lewis, Tudhope, Ander-

son Co., Orillia; H. W. Fleury, of

J. Fleury & Sons, Aurora; J. A.

Bain, Woodstock; Anthur White,

of Geo. White & Sons, London;

A. A. Fuller, Canadian Fairbanks-

Morse Co., Montreal, etc.

A new concern recently incor-

porated in Winnipeg is known as

Associated Implements Limited,

the letters patent of which state

that the concern is licensed to

"construct, acquire, sell and oper-

ate by agents, directly or indirect-

ly, mail or otherwise, all kinds of

plant and machinery, farmers'

supplies, etc." Among the incor-

porators are: W. J. Falconer,

agent; C. W. Stewart, implement

dealer; C. G. Stewart, financial

agent, etc. The concern is stated

to have a total capital stock of

one million dollars, five thousand

shares to be fully participating

seven per cent preferred stock,

and five thousand shares common
stock.
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JOHN DEERE SULKY RAKE
The Simplest and Strongest Rake

Frame with strong truss rod does not sag in centre. Axles

arched—gives wheels correct pitch to keep them running true.

Rake head turns on axle—wheels remain in proper position when

Rake is dumping.

WEAR IS POSITIVELY REDUCED

Lever has absolute control. Teeth can be set for transport-

ation, and to gather only clean hay.

The John Deere-

Dain Mower

The John Deere-Dain Mower cuts satisfactorily even after years

of use.

It has only Three Gears so arranged that they hold each other

in mesh, even after they start to wear.

No power is lost in transmission from axle to knife.

Mower runs smoothly and cuts steadily. Cuts clean—cutter bar

always can be kept in ahgnment and knives centered in the guards.

21-point clutch—instant cutting—not necessary to back up to

start.

The

John Deere

Binder

"The

Better

Binder"

IF YOU HAVE NOT PLACED YOUR SPECIFICATIONS, WE WOULD
SUGGEST YOU DO SO AT ONCE

JOHN DEERE PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY

John Deere
Plows for

Light
Tractors

So far as

qualityof JohnDeere
Plows for Light
Tractors is concerned

High and Level Lift, they are built for the farmer who
Two.threeand realizes that it is business judg-

'°High anT Uvel lift mcnt to buy a high-grade tractor

means level plows out plow. Don't forget that a tractor
-t J — plow is not an everyday purchase.

John Deere Plows for Light

Tractors are noted for their high-

grade work in the field—the real

test of tractor plow value.

..ui u«s "-^ Before you make your pur-
against furrow waU. ^hase, be sure to See John Deere

can Ife backld.""'"" Plows for Light Tractors. A care-

John Deere hot- ful purchase means
toms, the standard permanent saving.

Lfor over 78 years. ^
iThere is a John Deere
'bottom for every kind
of soil.

Equipped with
John Deere Quick
Detachable Shares—
great labor and time
savers.

of the ground, no
(cutting of ridges
when crossing o'r
turning on plowed
ground.
Steady running

furrow wheel—does
not drag or bind

1917

BRANDON FAIR

16th July to 20th July

and

TRACTOR

DEMONSTRATION
July 17, 18 and 19

30 Entries expected, and

a Good Time!

NOTE—The John Deere High and

Level Lift Pony Engine Gang

will be in the Demonstration.

BE SURE AND SEE IT

WORK.

The New Deere
Gang is the most
widely used plow of
its type.

It is light draft,
durable and is equip-
ped with John Deere

> bottoms, known all

over the world for
superior work, easy
scouring and light
pulling qualities. It

,
cuts and turns full

I width of furrow.

'

A simple, practical
foot lift and auxiliary
hand lift lever—easy
to raise bottoms out
Lof the ground.
I John Deere Quick
Detachable Shares

—

great labor and time
savers. Share can be
taken off easily, only
one nut to remove.

NewDeereLight
Draft Gang

J
Plow

For twenty years
the New Deere Gang
has had the good
opinion of enough
farmers to make it

the one best seller

—

And, today, it is the same plow
it was twenty years ago, with the
usual minor refinements added.

Correct in design, always rep-

resenting the highest develop-
ment of the plow-maker's art,

the New Deere Gang is a leader,

and has been every single year
for twenty years.

Go to your John Deere deal-

er's and look
this plow
over— you

,

vnll readily'
see why it is,

such a popu-i
lar plow.
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A Novel Portable House

111 those days of high prices of

building materials, ithe production

of a low-priced portable house
which can be used as a summer
cottage, or by the farmer who is

breaking new land, the

li u n t e r
,

prospector,

camper, or as an ad-

junct to the town home,
is of great interest.

A type of portable

house which has met
with grealt success is

the "Donalda," manu-
factured by the Mac-
donald Sectional House
Go., Winnipeg. This

building is made up
to 10x16 foot sizes, but

can be increased to any
size desired, 'by the ad-

dition of units. It can

be taken down as easily

as a tent, and trans-

ported anywhere. The
walls, as is shown in

the illustraition, are of canvas pan-

els, mounted on light, dura'ble

frames, bolted together by handy
thumb screws. The roof, of

heavy specially waiterproofed can-

vas is stated to give a perfectly

dry and comfortalble abode in the

most inclement weather. The
floor is of edge grained fir, mor-
tised, and held solid by a patent-

Sections open, giving perfect

ventilation, these being covered

by mosquito netting. Ventilation

can be secured all around, or from
any side, at will. The construc-

tion throughout is thoroughly

The Half Holiday Movement

More \and more the small
towns are giving the half holiday
movement as regards retail stores,

that is as regards the summer
months. It is reported that some

A Portable House with canvas panel construction. Fine for summer cottage.

practical, giving an exceptionally

rigid building which canndt be
blown over. This house is fully

covered by patents, and its many
features of excellence should lead

to a big demand from the farming
communities and small towns
throughout the Canadian West.
Full information can be had froni

the manufacturers.

implement dealers are averse to

closing their premises for one
half day weekly, but there seems
little reason for such a stand. In
almost any 'business, five and one-
half days a week have been found
sufficient to take care of the
week's work, and the half holi-

day weekly is now so generally
observed tliat every progressive

Mower and Binder Repair Woods
PITMANS-REEL FANS-REEL ARMS

TONGUES-CANVAS SLATS

Mower and Binder Knives
SECTIONS-GUARDS-PLATES-HEADS-BOLTS

Binder Canvases
GRAIN TANKS WATER TANKS

WRITE US FOR PRICES
ASK FOR CATALOGUE NO. 4

THE BEST PLACE THE BEST GOODS

dealer should fall in line with his

brother merchants, and close for

the afternoon on the day gener-
ally observed in the town as a

half holiday.

It is contended, by some deal-

ers, that business is lost by this

practice, but we fail to see how
this should 'be, if the merchants
in the community get together
and advertise the half holiday to

the farmers of thQ surrounding
territory. Wednesday or Thurs-
day are days which are especially

suita'ble for the half holiday. By
an agreement regarding the day,
and a good announcement in the
local paper, there is no reason
why farm folk should be incon-
venienced in the least by the
weekly half holiday.

Some men would naturally
come for goods at the. wrong time,
although you kept your ware-
house open all night. Service is

necessary, we admit, .but no re-

tailer needs to make either him-
self or his employees slaves of the
public. Fall in line with the half

holiday movement if you haven't
already done so, and if the stores
in your community are not ob-
serving this half day of rest, be
the leading spirit in a movement
towards having an early closing
day during the summer months.

The Buyer's Guide

We have received from "Farm
Implement News," Chicago, a

copy of the 1917 Buyer's Guide,
a very complete directory of farm
machinery commonly sold by the
retail implement dealer. The
Buyer's Guide gives the names,
and addresses of about 1,500 man-
ufacturers, separate lists with ad-
dresses of the makers of goods of

each class and the disitinotive

name of each machine. Practic-
ally everything in the implement
line now manufactured is listed in

the Buyer's Guide.

A Hard Task

'Salesman—^"Madam, I have
here one of the 'best cream separa-

tors ever made."
Mrs. 'Cornshuck—"W e 1 1 , if

you've got a machine that'll

sepanate the price from my hus-
band I'll take it."

ELVES



July, 1917 Canadian Farm Implements 23

Duty on Well Drilling Apparatus

The Commissioner of Customs
has ruled 'that machinery and ap-

paratus for drilling for water, nat-

ural gas, or oil, in general, shall

no longer be regarded as of a kind

not manufactured in Canada and
therefore not entitled to free ad-

mission under tariff item .469. Pre-

viously such apparatus was ex-

empted from the regular customs
duty though noit from the special

war surtax, which in the case of

imports from the United Staites

amounts to 7^ per cent ad valor-

em. Under the new classification,

most of this apparatus will be
dutiable, upon importations from
the United Staites as machinery
not otherwise specified under tar-

iff item No. 435, at 35 per cent

ad valorem, including the special

war surtax.

The following items can still be
imported at ithe former reduced
rate of duty : Machinery operated
on the rotary flush system; the
jetting flush system, or the hy-
draulic system, and in which a

chisel shaped drill is used. This
does not include motive power.
Other pants at the reduced raite

are: Steel nipples, well packers,

swivel wrenches, oil well jacks,

also drill bits over 1100 pounds,
reamers over 1,060 pounds and
jars over 725 pounds. Elevators
for raising and lowering casings
for 5-inch diameter also take the
low rate.

N.I.V.A. Convention Will be
Held in Chicago

It was decided last
.
year that

the annual convention of the
National Implement & Vehicle
Association would be held at At-
lantic Ciity. Under existing con-
ditions the executive deems it ad-
visable to hold the convention at

a more central point, consequent-
ly it has been decided to hold it

in Chicago, the first session to be
held on Wednesday, October 17ith,

next.
, ^ .

Co-Operative Trading in
Saskatchewan

The co-operative trading move-
ment has grown rapidly in Sas-
katchewan during the past three
years, and upwards of 350 co-
operative trading associations
have ibeen registered under the
Agricultural Co-operiative x\sso-

ciation Act in that province.
During 1916, 309 associations

reported handling supplies to the
value of $1,784,545. The number
of shareholders was given as 9444,
compared with 5537 shareholders
in 173 associations in 1915. The
paid up capital of the 309 associa-
tions in 1916 was $92,940, and the
assets $295,012. The liabiilities.

including paid-up capital, are

given as $232,938. These associa-

tions last year handled live stock

to the value of $323,171, and
other farm produce to the value
of $15,115. The total turnover of

the associations in the province
was $2,122,832, an average per
association of $6,870. The net

profiit for the 309 co-operative as-

sociations reporting is given as

$54,076.

Ford Plant Expenses High

A recent lawsuit elicited the

fact thait the Ford Motor Co., re-

quires between $800,000 and
$900,000 daily for running ex-

penses. Statements made by the
company were that if production
was halted for 30 days, the con-
cern would have to close its doors
owing to the enormous expenses.

It was shown by the records

of Ithe directors' meeting, Febru-

ary 2, 1916, that the Ford Motor
Co. sold its claims in the tractor

business to Henry Ford, person-

ally, for $46,810. The company
reserved the right, however, to go
into the tractor business when-
ever it pleased and to use the

name "Ford" alithough it did not

interfere with Mr. Ford's using

"Henry Ford."

The chief engineer testified that

there had never been enough
room in the Ford plant to supply
the demand, and that the com-
pany could have sold 100,000

trucks and the same number of

closed cars last year, if they could

have produced them.

Tesitimony developed that the

last reduction in price cut the

profits in half ; but the company

had made a profit of $60,000,000

on 500,000 cars in 1915 and $30,-

000,000 on 750,000 cars in 1916.

Suggestion and Sales

The old fashioned idea of sell-

ing only whait these customers
absolutely need is passing away.
The live dealer in any line uses

every influence to get his trade

to want more goods—a greater va-

riety of goods—and to appreciate

their "unknown needs."

BUILD CONCRETE
SILOS

Dwellings or any class of
buildings from Concrete
Blocks.

THE LONDOX ADJUST-
ABLE BLOCK MACHINE
makes all sizes and designs
of Concrete Blocks. Price
J65. Send torCataiog Xo. 3.

Agents Wanted in all Unoccupied Territory

LONDON CONCBETE MACHINERY CO.
Dept. K, LONDON, ONTARIO.

World's Largest Manufacturers of Concrete Machinery.

MAXIMUM EFFICIENCY
For Plowing or Belt Work

MAKES EVERY FARMER A PROSPECT FOR THESE TRACTORS

The Machine Guns That Will Win The War**

H P. Happy Farmer8-16

$1030
F.O.B. Winnipeg

5% DISCOUNT FOR
^ SPOT CASH

Tractors
THE ABOVE PRICES ARE FOR JULY ONLY

CAPACITY
3 PLOWS

MODEL "A"
8-16 H.P.

Capacity

Two Plows

Drawbar

Pull

1500 Lbs.

12-24 H.P.

$1425
F.O.B. Winnipeg

5% DISCOUNT FOR
SPOT CASH ^

MODEL <<B"

12-24 H.P.

Capacity

Three Plows

Drawbar

Pull

2000 Lbs.

You Cannot Sell Better Value than the 12-24 H.P.
The Model "B" has the most perfect Kerosene-Burning Motor ever designed. Weight, 3,700 lbs. Twin cylinder

horizontal, cast en bloc, 4-cycle engine, specially designed for low-grade fuels, HYATT ROLLER BEARINGS
THROUGHOUT, in dustproof cages. Atwater-Kent ignition. Perfect mechanical lubrication. Automatic steering;
fuel tank capacity, 13 gallons. Drive wheels. 56-inch diameter. Turns a square corner, either right or left. A marvel
of Simplicity, Strength, Power and Efficiency. With numerous original and exclusive features, the Model "B" Happy
Farmer is sweeping the Tractor Field in every territory.

Dealers: See the "Happy Farmer" Light Tractor in action at the Light Tractor
Plowing Demonstration at Brandon Fair, July 17, 18, 19. We'll be glad to tell you all
about these Tractors. Seeing is Believing. Watch the "Happy Farmer" Plowing.

We also handle Huber Separators and Power Lift Disc and Moldboard
Engine Plows. If you want to get the Tractor Business in your terri-

tory, don't waste time. Get our Proposition. Hustle.

D. ADSHEAD CO., LTD.
References : Bank of Montreal

225 Curry Block pos°t"o°^J!e) Winnipeg, Man.
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From the Factories

The Hart Grain Weigher Co.,

Peoria, 111., report an increasing-

volume of business in Western

Canada in the sale of Langdon

feeders. These feeders are sold in

Western territory by the Cush-

man Motor Works of Canada,

Winnipeg.
* * *

Gehl Bros. Manufacturing Co.,

West Bend, Ind., recently shipped

large orders, of ensilage cutters to

Montreal, Peterboro and Van-

couver. These machines are on

the order of the De Laval Separ-

ator Co., the well-known dairy

supply organization.
* * *

The Renfrew Machinery Co.,

Milwaukee, Wis., the United

States branch of the Renfrew Ma-
chinery Co. of Renfrew, Ont., re-

cently made contracts for jobbing

the "Renfrew" cream separator in

France, Italy, India, Australia,

New Zealand, Argentine and

South Africa.
* * *

The International Harvester

Co., Chicago, has subscribed $1,-

000,000 for the Liberity Loan

bonds issued by the U.S. govern-

ment. More than 12,000 em-

ployees 'of the International Har-

vester Co., in Chicago have joined

the Red Cross, which is 72 per

cent of all employees. This in

spite of the fact that a goodly

number of the men are of foreign

birth.

* * *

The De Laval Separator Com-
pany is preparing to eredt an ad-

dition 40x100 to its large cream

separator plant at Poughkeepsie,

N. Y.
^ >): *

New tenders will be called

shontly for a $12,000 metal-clad

and fireproof construction ware-

house for Sawyer-Massey Co., in

Saskatoon.

L. R. Benton, of the Peoria

Tractor Co., Peoria, 111., reports

good business conditions, with all

domestic orders filled. The Peor-

ia Tractor is sold in Western Can-

ada by the R. A. Lister Company,
Winnipeg .

* * *

At a recent meeting of ithe di-

rectors of the Hart-Parr Co.,

Charles City, Iowa, W. R. Dray,

acting general manager, was
elected vice-president, succeeding

A. E. Ellis, resigned. D. R. Davis

was elected secretary-treasurer.

C. H. Parr resigned as secre-

tary of the company, and was ap-

pointed head of the engineering-

department. It is reported thait

several of the branches of the

company will be closed.

* * *

"PARAGON" is defined

as a "Perfect Pattern
of Excellence"

and this adequately describes

PARAGON
TREAD
TIRES

made in a modern tire factory, of

highest grade materials, by spec-

ially trained workmen and backed

by the Company's 33 years' exper-

ience in rubber manufacturing in

Canada.

Paragon Tread is a tire of which
we are justly proud, and our

TUBES are just as carefully and
conscientiously made.

For Sale at all our Branches. Profitable proposition for

reliable dealers throughout the country.

Gutta Percha & Rubber Limited
Factories : TORONTO
WESTERN BRANCHES:

Winnipeg Fort William Regina Saskatoon
Calgary Lethbridge Edmonton Vancouver

The Bull Tractor Co., Minne-

apolis, recently shipped 150

knocked down tractors and 400

assembled machines to a New
York exporting firm, who will

ship the tracltors to Great Brit-

ain.

The Implement Blue Book

We recently received from the

publishers, the Midland Publish-

ing Co., St. Louis, Mo., a copy of

the 1917 issue of the Implement

Blue Book, an excellent register

of the agricultural implement,

tractor, farm power machinery,

automobile truck, etc., production

compiled from information sup-

plied direct by manufacturers and

distributors. The publishers

state that they have a few copies

left which they ol¥er to mail free

of charge to subscribers of this

paper who will send 25 cents to

pay the packing, postage, etc.

This book has nearly 500 pages

and contains complete classified

descriptive lists of all the farm

machinery and engines made in

the United States, with names and

addresses of manufacturers.

Developing the Tractor Plow

In the original plow business

the manufacturer had to design a

greait variety of plows to meet dif-

ferent soil conditions. Different

'types of 'bottom were necessary,

with the result 'that the number
of types of plows produced was
almost beyond belief. The plow
business was originally developed

in the small local shops, with the

result that the customer had a

chance to get all his whims and
notions suited. When the tractor

came to the fore, and tractor

plows became a feature in the im-

plement industry the plow build-

er had not to follow this individ-

ual conception of what a plow

should 'be, but had rather to con-

sider the sizes and styles of tract-

ors, the heights and positions of

hitch and the speeds of the ma-
chines.

During the past fifteen years

great strides have been 'made in

the tractor plow business. The
modern tractor plow, with but

few -exceptions, will fit any soil,

any hitch and any tractor. At
first the flexible steam lift plow
was used. It was expensive and

short lived. A cheaper plow with

levers raising one or two bottoms

at a time was then designed, but

it needed a good strong man to

set it. Gradually, the weak spots

were ironed out, comments a

plow man in a contemporary, and
break pins for .each bottom saved

the 'beams and standards, ad-

justments were provided— the

plow was flexible and nothing was
wanted 'but the power lift.

All (this development was for

the heavy tractor, when along

came the light tractor with its de-

mand for a light and flexible plow
with a power lift. The plow mak-
ers rose to the occasion and we
got the modern light tractor plow
with its power lift, safety break

pin and adaptation to any mate
of tractor. Such plows will make
practically a square turn, while

the bot'toms are lifted high and
level, so that weeds and stalks are

avoided. In a few moments a

bottom can be taken off or added.

The plow has few parts and is

very simple in design, but remark-
ably efficient in operation. In

the plow business excellent work
has been done in the development

JUMBO GASOLINE ENGINES
In Sizes

:

1^ 2i
4i and 6 H.P.

Solve the Help Problem for Farmers
Develop more power on less fuel than any engines sold
at the same price. On skids, strong iron sub-base or
trucks. Make-and-break ignition; battery or magneto.
At small additional cost 2^, 4% and 6 h.p. sizes can be
equipped with throttling governor for burning kerosene

or gasoline.

LITTLE

JUMBO
FEED
MILLS

All steel construction; grind
from 10 to 30 bushels per hour;
6-inch burrs; weight 90 lbs.

ASK THE NEAREST BRANCH ABOUT THE JUMBO LINE
Manufactured jjgisQn Brothers Company MTch.7u.s.A-

Western Canadian Jobbers

WINNIPEG
Tudhope-Anderson Co., Limited

REGINA SASKATOON CALGARY
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of these light tractor plows, work

which in a great measure we have

taken for granted. From the deal-

er's standpoint the modern light

traotor plows offers a great pos-

sibility for sale, as the tractor, of

whatever type can 'be suited by a

plow with a capacity fitted to the

requirements of the farmer. The
tractor is here to stay and the

sale of the tractor plow will be an

ever-increasing factor in the busi-

ness of the dealer.

Advancing Prices and the
Customer

In these days when prices are

liable to rise at any time there

comes the question 'that the deal-

er may or may not have trouble

in advising his customers of

these price advances. In past

years, wh6n the supply of raw
materials was normal, a rise was
a thing that only occurred once in

a long time. Nowadays the same
product may advance in price

within three months. A good

deal of the way in which the cus-

tomer takes the fact of those ad-

vances depends upon the diplo-

macy exercised by the dealer.

Retail prices on many machines

have not advanced only once

since the start of the war, but

several times, and it is safe to say

that they will advance still fur-

ther.

Regarding these price advances

the trade press in every line has

done good work in advising its

readers of probable advances in

price and conditions in the sup-

ply of raw materials. More
might have been done, however,

by the farm journals who could

have more often advised their

subscribers that prices were

bound to advance, explaining to

them 'the necessity for this step

by analysing the steel and iron

market. In contradiction to this

some farm papers took the stand-

point that the advanced prices

were unjustifiable. In any event,

the question arises that it re-

quires considerable skill for the

dealer to acquaint his trade of

these advances in a manner that

will arouse no antagonism or of-

fence. In very great part this

duty has been left to the dealer,

for with but few exceptions

manufacturers have not advised

the farmer by consumer adver-

tising that the goods in question

were bound to advance. Such a

step might have simplified mat-

ters for the dealer, and it is an

open question as to whether

manufacturer or dealer should

assume the responsibility of mak-
ing announcements of price in-

creases.

.If such a thing devolves upon
the dealer, he should make any

such announcement with great

care, deftly, and so that the cus-

tomer fully comprehends the ne-

cessity for the retail price being

advanced. If this is not .done,

antagonism may be aroused with

a divergence of business to mail

order concerns whose plea is al-

ways on the price basis. As a

matter of fact, the farmer too

often bases his idea of machine
prices on the mail order catalog.

Intensive Farming by Power

The various agricultural writ-

ers are long on the assertion that

we need the intensive cultivation

used in Europe to give us greater

yields. Well, we have the means
right at hand. One Canadian

farmer with a tractor can farm 80

acres more intensively with a

tractor and four good horses than

could one hundred European
peasants with hoes. What these

writers should aim at is to tell

us to farm better, to plow more
deeply, to cultivate more, to use

cleaner seed. We must farm bet-

ter and more intensively, so that

we may increase the number of

bushels of grain every man can

raise. This requires power—and

the need for 'this power is fully

evidenced by the great develop-

ment of the tractor business. We
will increase yields, and acreage

by power farming properly ap-

plied. Only by that means can

we farm the necessary acreage in

an intensive manner.

Speed Up, Time Is Money

!

The Bissell Disc Harrow
30x1 6, 1 4-ft. wide, six-horse hitch

is the implement to buy. It

will do better work
and cover more
ground than any

other harrow on the market Note that
the hitch is from two points. It runs stead-

ily, turns easily, has four flexible gangs, and rides

easily. The Bissell has great business capacity.

Write any branch of the John Deere Plow Co.. Ltd., addressing Dept,E

?nir'by*"?Se T. E. BISSELL CO., Ltd.,Elora, Ont. 90A

SEE ALSO ADVERTISEMENT ON PAGE 8

A SIZE AVERY TRACTOR FOR EVERY SIZE FARM

The Second Line of Defence
The fighting forces of Canada are our first line of defence—the food pro-

duction forces, our second.

Dealers can now perform a duty not only patriotic but practical and profitable

as well—pushing tractor sales in order to increase the supply of food products and
decrease the labor required. The great shortage of labor and animal power makes
the use of tractors absolutely necessary.

SIX SIZES-AT YOUR SERVICE-FOR BIGGER CROPS
The Avery Line has a tractor for every size of farm—5-10, 8-16, 12-25, 18-36,

25-50 and 40-80 h.p. Five larger sizes built alike. Opposed, slow speed, heavy duty
motors, patented sliding frame, two-speed, double drive, all spur gear transmission,

no fan, no water pump, no fuel pump, no outside lubricator, no second clutch, no

bevel gears, no intermediate gear. All five sizes have renewable inner cylinder walls,

as illustrated, the greatest improvement ever designed in tractor motors. ONLY
Avery Tractors have them. If cylinder is' injured all the customer requires is a

new inner wall.

All Built For—and Use—Kerosene with Perfect Success

Avery Threshers are Grain Savers
Avery Separators can show the best grain-saving record ever

made. Thresh fast; non-stop runs; small repair bills. Built in

eight sizes—19x30; 22 x 36, 26x40, 28 x46, 32 x 54, 36x60,
42 X 64 and 42 x 70. A size for any requirement that your cus-

tomers may have. Regularly equipped with I.X.L. Separating
Device, Cone Pulley Belt Guide, Improved Belt Reel, Lifting

Jack, etc: Get our descriptive catalog and proposition.

Dealers: Ask for Avery Sales and Commission Contract

See the Avery Line at Brandon and Regina Fairs

WESTERN CANADIAN DISTRIBUTORS—

CANADIAN AVERY COMPANY LIMITED
WINNIPEG, MAN. REGINA, SASK.
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A Good Resolution

"WHERE MACHINE MEN MEET"

PROVINCIAL
EXHIBITION

BRANDON, MAN.
JULY 16, 17, 18, 19, 20, 1917

Western Canada's Greatest Farm Machinery, Agricultural,

Live Stock and Industrial Exhibition

$65,000 IN PRIZES, RACES, ATTRACTIONS $65,000
Horses, Cattle, Sheep, Swine, Poultry, Dairy and Agricultural Pro-
ducts, Arts, School Exhibits, Butter-making Competitions, Milking
Tests, Government Exhibits.

MANUFACTURERS : EXHIBIT YOUR LINES
Manufacturers, Jobbers and Distributors should make early appli-
cation for space, so as to ensure a good location. Outside space
free; inside space at a nominal charge. An Exhibit at Brandon
means Big Business and a great advertisement for You.

Light Tractor Plowing Demonstration
This year's Light Tractor Plowing Demonstration will be one of the
leading attractions at the Exhibition. Over 30 Tractors will plow
daily from 10 a.m. to 12 noon. Come and see them. Get in touch
with the different types, and watch them operate under similar
conditions. No competition, simply a Practical Demonstration. And
you will also see the greatest Machinery Display in Canada.

SINGLE FARE ON ALL RAILROADS ASK FOR PRIZE LISTS

A Visit to Brandon Exhibition, for both
old and young, is a Holiday worth while

P. PAYNE, President W. I. SMALE, Secretary

An implement dealers' associa-

tion in Ne'braska has passed a

resolution pointing out that it is

essential that the supply of farm
machinery be kept up so that the

food production of the state may
not be affected. It is also resolved

that through the press associa-

tion, publicity departments of

commercial clu'bs, and business

men's associations, farmers be
made fully acquainted with con-

ditions in the material, supply
market. Also that farmers be
urged to make it a part of their

patriotic duty to anticipate their

actual requirements of agricul-

tural implements, wagons and re-

pairs as far in advance as possi-

ble, in order that manufacturets
may have an opportunity to make
up the kinds and quantities nec-
essary to supply this need.

get the potatoes without the pos-

sbility of bruising or cutting

them. It must also be a'ble to run
without too great a draft or with-

out possibility of choking down.
After the potato crop has been

dug, the potatoes must be mar-
keted in the proper condition to

command the best prices. That
rneans that 'the farmer must not
market the small, large and inter-

mediate sizes together. The small
potatoes do not command a very
high price and their presence with
larger ones always results in a
low price. To sort his potatoes
properly ithe farmer needs a sort-

er, .a comparatively simple
machine and easily operated,
which is so much superior to any
hand method the farmer may
adopt that its cost is economical.

Meeting Machine Shortage

Push Potato Diggers

In general design all potato dig-

gers are pretty much alike. There
are several good makes on the
market, the product of com-
panies who specialize in this class

of machinery. When '.a dealer
takes the agency for any reliable

machine, he is less liable to, ex-

perience any come-backs. A dig-
ger, !to sell well, should be durable
and dependable, and have light

draft so it can be operated with
minimum power..

'

The best machines have' an ar-

rangement whereby the shovels
can be adjusted at different angles
to meet different conditions.
There are attachments which pre-
vent (the machine from sliding on
hilly ground. There are also at-

tachments which make work in

stony ground possible. The
machine must dig deep enough to

"Now is a good time for the
farmer to sell his old scrap iron;

now is the time for him to repair

fevery old machine on the place
that a year or two ago he had
thought was wonthless. He can
do it now without hurting the
feelings of any implement dealer
or manufacturer, and there is

plenty of machinery in the yards
of the farmers that can be put in

workable condition with small ex-

pense. These are ithe times when
the farmer can afford to make
every Hck count. The implement
dealers in many places have sec-

ond-hand machinery. They
should put it in order and have it

in readiness for the farmer who
will come in and buy it in a hurry
some day."—J. B. Bartholomew,
President Avery Company.

Book accounts without good
notes aren't much account as
quick assets.

JBS^

Mu
THE

I I UUNIOR
TIKll^liSKlll
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100'* FARMING
THE HUBER JUNIOR THRESHER

enables your customers to thresh
every grain they reap. Large

enough for efficiency. Small enough for
economy. They get fields ready for fall

plowing with their own labor. Any 12-25
Tractor will drive it. Complete with
wind stacker, feeder, weigher, etc. •

The Huber Light Four pulls three 14-inch plows. In 5,000 lb.
class—12 h.p. at the draw-bar^and 25 h.p. at belt. Will operate
all farm machinery. By every standard the most powerful and
economical power unit for medium and
large size farms.

'Write to-day for Literature

and Agency Proposition.

The Huber Manufacturing

Company

hu
lightjSm*

BRANDON
OR

MAN.

J. D. ADSHEAD CO., LTD.
WINNIPEG
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The Small Separator is Efficient

In proportion to its size it

can truthfully be said that the

small thresher has a higher de-

gree of efficiency than i'ts big

brother. Small separators are

made in many sizes, which fact

offers the farmer a separator

which can be operated by any

size tractor he may possess. Per-

haps the smallest size is a 20 x 28,

which, as every farmer knows,

means that the separator has a

cylinder 20 inches long, while the

sieve in the rear is 28 inches

wide. About the same size

is the 19 X 30. There are

separators 20 x 32, 20 x 36,

22 X 36, 26 x 46, 28 x 46,

and others too numerous to men-
tion. These sizes represent a

few of the separators of the lead-

ing manufacturers. Small separ-

ators are made largely by com-
panies which have been produc-

ing separators for years and the

merit of whose product is un-

questioned, says a writer in 'the

"Implement and Tractor Trade

Journal."

A separator of the 20 x 28 class

can easily be operated by an 8-16

tractor, which is about the small-

est size in general use on farms.

Separators of the 20 x 36 class

—

the sizes vary somewhat with

different manufacturers — can be

operated by a 10-20 tractor. Sep-

arators of 'the 26 X 46 class can be

handled easily by a 12-25 tractor.

This shows that the manufactur-

ers of separators have kep't pace

with the development of power by
which the separators can be oper-

ated.

Small separators range in price

all the way from approximately

$400 up. As a general rule the

smaller machines are equipped

only with hand feeds and common
stackers. This is all that is need-

ed for individual farm use, but

extra attachments and equipment
can be obtained at nominal prices.

Selling these baby separators,

as they are frequently termed, can

be made a mighty profitable side

of the dealer's business. The deal-

er can take care of all expenses of

selling and demonstra'ting and
have from twenty to twenty-five

per cent profit left. Selling is

largely a matter of education. The
average farmer has been led to be-

lieve that a threshing outfit entails

an expense beyond his reach, but

this condition no longer exists.

A separator which sells for

$400, or a little more, can be paid

for by threshing 7,000 bushels of

wheat at the average threshing

price per bushel. At fifteen bush-

els to the acre, a very conserva-

tive yield, it takes no insuperable

acreage or yield to pay for the ma-
chine. The life of a small separ-

ator is determined only by the

care it gets. It should be in ser-

vice after it has threshed a mil-

lion bushels, and if kept from

exposure to the weather should

serve the average farmer a life-

time. Figuring the interest on

the investment at 7 per cent, the

charge on this account would only

be around 30 dollars a year. Not
only for wheat but for the other

grains the small separator will be

found to be a most profitable in-

vestment for the farmer. As time

passes this line will be one that

will see a steadily increasing de-

mand from the dealer's customers

who own engine power, whe'ther

tractor or portable engine outfit.

Three Plow Tractor Favored

On the average farm of 160 to

240 acres a tractor which will pull

three plows and operate other

machinery in proportion is prob-

ably the most economical machine
for ithe farmer to purchase. At
times the farmer may require a

larger machine, but for most sit-

uations a itractor having a draft

of 9-12 h.p. at the drawbar, and
16-20 h.p. at the belt, is best adapt-

ed to the average farm. Such a

machine will do the plowing and
other field work quickly and well,

and will operate all the other

machinery on the average farm.

Desipite the noise of the auto-

mobile, if you'll notice carefully

you'll observe that the little old

top buggy is still doing a good
business at the old stand—which

ought to be your stand.

Mr. DEALER
Cater Can Sell You

Wood or Iron Pumps cheaper

than any one in the West.

GET HIS PRICES BEFORE YOU ORDER

Brandon Pump & Windmill Works
BRANDON MAN.

"Lister" Ideal Threshing Outfits
Six-Wheel (Patented)

Truck Eliminates VibrationCombination or

Tractor-Driven
TWO SIZES POWER

22 X 32 SEPARATOR ; 7 to 12 H.P.

26 x38 SEPARATOR ; 14 to 17 H.P.

An outfit every farmer can afford.

Cleans the grain ready to market, ^-vrtrnmiit^^^^^^^^m^^m^mmnn.-. / "~m
Strong, practicable; two men operate jj^^g^J^^HBHjWBJHHH^K^^v^ \^
it with ease. Large threshing capacity, if

^
Supplied with or without bagger, tail- P
ings elevator, straw carrier or blower.

[

Powered by the famous Lister Engine, the most reliable engine built. As an individual separator, the Lister 26 x 38

is unequalled for use with a light tractor. Ask for full particulars. There is a big demand for Lister outfits.

PEORIA KEROSENE TRACTORS
For All Farm Work

8-20 H.P.

Self-Steering

Capacity

Three 14-in.

Plows

TH£ PEORIA

The Peoria is a strong, 3-wheel, self-steering tractor, with a record for reliable service. Perfectly balanced 4-cyL

engine, 3% x 5 in., designed for kerosene and low-grade fuels. Drive wheels 60 x 18 ins. Cut steel transmission gears

run in oil. High-grade magneto. Stromberg carburetor with air-cleaner. Shipping weight 3,950 lbs. Very acces-

sible design. An all-purpose tractor adapted to medium sized farms, and built for West Canadian conditions. Deal-

ers, sell a tractor that has made good. We can ship promptly. Write for our liberal agency offer—at once.

SEE THE "PEORIA" IN ACTION AT BRANDON PLOWING DEMONSTRATION

OUR LINE INCLUDES:
"Lister" and "Canuck" Gasoline Engines, Peoria Kerosene Tractors, 8-20 H.P., Grain Grinders and Crushers,

Electric Lighting Plants, Milking Machines, Cream Separators, Churns, Ensilage Cutters, Silos, Sawing Out-

fits, Combination Threshers, Pumps, Pump Jacks, Power Pumping Outfits, etc., etc.

R. A. LISTER & COMPANY, LIMITED
WALL STREET,

ST. JOHN, N.B.

WINNIPEG,
TORONTO

MAN.
QUEBEC
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What Tractor Demonstrations Teach

The light tractor plowing de-

monstration to !be held during

Brandon Exhibition, as was the

case last year, will result in both

the dealer and the prospective

customer acquiring the exact in-

formation which they desire

about tractors and plows, and the

adaptability of mechanical power

to farm operations. Such demon-

strations offer a splendid means of

obtaining first hand practical in-

sight into the possibilities of trac-

tor power.

Durability, simplicity of con-

struction, . and accessibility of

working parts are^ exceedingly

important 'considerations in the

choice of a tractor, and one of the

most valuable features of the

tractor demonstrations is the op-

portunity they afford for studying

the details of mechanical make-up
and making comparisons of the

arrangements of parts as found in

the different makes of machines.

In reality the demonstration

will be a three days' short course

in power plowing, and the in-

struction will be given by the

method which has proved most
effective in teaching so many
agricultural subjects. The prac-

tical work, the description and
explanation of the features of the

tractors by attendiants, and the

careful study of the details of con-

struction of the machines, consti-

tute a most valuable assistance

for those who are really desirous

of informing themselves upon the

subject of power farming. On
the fair grounds the machines will

be seen at belt work—another

most important requirement from
the view point of the prospective

purchaser.

We are all aware how a man
examines a horse with a view to

buying it. He does not base his

judgment entirely upon its speed

or its ability to pull. He looks

the animal over carefully for in-

dications of unsoundness, looks

for points which indicate
strength, endurance, and whether

it is likely to stand hard^ service.

Satisfied on these points the pros-

pective horse buyer is ready to

judge the animal's speed, action,

pulling power, disposition, etc.

The prospective buyer or the

man who is looking for a line of

light tractors to handle, can well

proceed in the footsteps of

the horse buyer, for it is

as important 'to know the de-

sign and arrangement of parts

in a tractor as it is to know
the conformation of a horse.

Strength, durability, and sim-

plicity are three desirable features

in a tractor. If a machine is light

and at the same time strong, so

much the better, but strength and

durability s'hould not be sacrificed

for lightness. All parts which
may require adjustment should

be easily accessible so that they

can be reached without taking the

machine to pieces. See that the

motor and other working parts

are well enclosed so that dust and

dirt will be kept out of bearings.

The oiling device, the magneto,

the steering device, the hitch

—

these and very many other points

deserve the most careful and de-

tailed study.

The adaptability of the tractor

to belt work is a point of vital im-

portance to the prospective pur-

chaser, for its profit as an invest-

ment will depend very largely

upon its use for belt drive. Will

it turn in small space? Is it easily

operated? Does it burn cheap
fuel successfully? Is it adapted
to my system of farming? How
long has it been manufactured?
Is the company in business to

stay? Can repairs or new parts

be obtained promptly and easily

in any locality? These and many
other questions are foremost in

the minds of farmers interested in

the light tractor.

The greatest success with a
tractor is dependent to a con-

siderable extent upon the choice

of machine, and a visit to the

'tractor demonstration by one of

your prospective customers may
do much to help him form a final

opinion—we hope a buying opin-

ion—on the machine you handle.

At all events these demonstra-
tions are great educative events

and do more than anything else

to popularize the light tractor.

They help the farmer decide more
accura'tely whether he can make
more profit on his land with or

without a tractor. It is unimpor-
tant whether the farmer obtains

his power from a tractor or

horses, or both, but it is from his

standpoint very important that

he utilize the form of farm power
which is most economical and
efficient for , his particular case.

Brandon light tractor demonstra-
tion this year should be of value

to every farmer in bringing home
a realization of what the light

tractor can do, and how it, along

with the light engine gang, has

been developed to meet the needs

of the average individual and the

average farm.

It beats war how much some
salesmen sell—in their hotel-lob-

by conversation.

Tractor Demonstration in U.S.

The tractor demonstration com-
mittee of the National Associa-

tion of Tractor and Thresher

Manufacturers announces that a

demonstration of tractors will be

held at Fremont, Nebraska, from

August 6th to 11th. In connec-

tion with this demonstration,

there are some thirty rules. Pub-
lic demonstrations will be made
twice daily, and no.private demon-
strations are allowed. No exhib-

itor will be allowed more than

one tractor of each size on the

field during the pu'blic demonstra-

tions doing the same kind of

work. He may have one or more
machines performing different op-

erations, namely, one plowing, one

disking, one seeding, etc. Over
3,000 acres of land have been se-

cured for the demonstration.

Tractor Does Good Work

In a dynamometer test on the

Model B, 12-24 h.p. Happy Farm-

er tractor, held on June 22, near

La Crosse, Wis., this tractor

pulled a peak load of 3,000 pounds

and held an average of 2,400 to

2,700 pounds on a steady pull.

The ground was pasture grown
up to weeds, and was pretty wet.

With cast iron spade lugs the

tractor pulled a No. 23 La Crosse

3-bottom plow from 6 to 10 inches

deep. This test was considered

very satisfactory.

The manufacturers report that

in a competitive test, on June 11,

a Happy Farmer Model A, 8-16

h.p. pulled a 3 bottom, 14-inch

plow 8 inches deep, with ease. A
competitor with a tractor rated

10-20 h.p., equipped with angle

iron lugs, was unable to pull two

plows, while this tractor, even

when equipped with the lugs from

the Happy Farmer machine, was
only able to pull two plows five

inches deep. The owner of a

Model A, 8-16 h.p., living at Shef-

field, Iowa, reports that last

spring he broke 29 acres of tough

blue grass and timothy sod,

double disked 146 acres, and har-

rowed all but 30 acres of it, drilled

35 acres of small grain and plant-

ed 100 acres of corn—all with his

8-16 h.p. Happy Farmer

Lodges Plant Potatoes

The lodges of Jackson, Mich.,

in answer to the appeal for more
food, planted a large acreage,

principally of potatoes, which

were put in for them by the In-

ternational Harvester Company,
of America, the Oliver Chilled

Plow Works, South Bend, In-

diana, through their Ann Arbor,

Michigan branch, and the Aspin-

wall Manufacturing Company, the

latter of Jackson, Michigan.

DEALERS! VISIT CONWAY'S
WHEN YOU ATTEND

23-27REGINA EXHIBITION,
ANY HORSE WILL TELL YOU:

"With Heney Harness and a Glengarry Buggy, nothing
on the Road can beat me."

GLENGARRY

BUGGIES

FORD

COMMERCIAL

BODIES

It's Horse

Sense to

Sell Them

ril be

glad to

see you

When at the Fair look over my Lines : Heney Light and Heavy Harness, Glen-

garry Vehicles and Commercial Automobile Bodies, "Viking" Cream Separators,

Grain Tanks, "Zig-Zag" Grain Picklers. My prices will interest you. Stock

of all Goods carried at Regina.

ASK FOR SPECIAL DEALERS' PROPOSITION

BERT CONWAY CORNER ALBERT AND
SOUTH RAILWAY STS. REGINA
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"THE GREAT MINNEAPOLIS UNE''
GIVES LASTING SERVICE and SATISFIED CUSTOMERS

Steam

Engines

and

Gas
Tractors

z ^ ^ u ^ ^ u

Our
Customers

are our

References

Separators

in all Sizes.

Light and

Heavy
Power Plows

^ K £2 £2 ^ E2

Our
Customers

are our

References

WHEN you sell your customers Minneapolis Machinery you have the assurance that they get a Gas Tractor,

Steam Tractor, Separator or Plow which is built up to a standard, not down to a price. A record of many

years of unvarying, satisfactory service, and thousands of testimonials from satisfied users, prove that our

line means permanent and profitable business for Minneapolis dealers. The MinneapoUs Separators save grain-

No waste. Steady running, easily operated, vibrationless, durable, quickly adjusted. Our steam and gas tractors

are not cheap machines, but doUar for dollar return the biggest profit on his investment to the customer.

Investigate the Great MinneapoUs Line. Ask for Catalogue giving full particulars. Gladly sent on request.

FARM MOTORS

4-Cylinder

15 H.P. 20 H.P.

40 H.P.

Kerosene or Gasoline

STEAM ENGINES

Single Cylinder

16 H.P. 20 H.P.

24 H.P. 28 H.P.

Straw or Coal Burners

SEPARATORS

24 X 36 Jr.

Standard

28 X 46 32 X 52

32 X 56 36 X 56

36 X 62 40 X 62

40x72

ENGINE PLOWS

Light Duty

2, 3 and 4-Bottom

Heavy Duty

4, 6, 8 and 10-Bottom

See the Great Minneapolis Line on View at

the Brandon and Regina Fairs. Make our

Tent your Headquarters. We will be glad to

have you investigate our machines.

Reputation in the Lines he handles is an

asset to the Dealer. Season after season the

reputation of Minneapolis machinery is en-

hanced. It will pay you to find out what this

Hne offers the dealer.

Send To-day for Prices, Terms and Literature on any Item

THE MINNEAPOLIS THRESHING MACHINE COMPANY
691-695 HENRY AVE.

WINNIPEG

HOPKINS (WEST MINNEAPOLIS), MINNESOTA
Branches

:

REGINA AND CALGARY
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Industries Fight Proposed Freight Increase

At the recent meeting- of ship-

pers with the Railway Commis-
sion, held in Winnipeg for the

purpose of considering a proposed
jFreight increase of 15 per cent and
a new freight classification, repre-

senta'tives of every important in-

dustry presented strong evidence

against the proposed increase. Sir

Henry Draykin, K.C., chief com-
missioner, several times elicited

admissions from witnesses that

factory products had been raised

during the past five years, which
admissions were strong points for

the position taken by the rail-

ways.

The provincial authorities,
through counsel, objected to the

increase on the grounds that the

consumer will be most directly

affected. The eleva'tor interests

strongly opposed the increase of

minimum carload weight from
20,000 to 24,000 pounds, and also

against advancing machinery from
6th to 5th class. It was shown
that a shipment of 4,300 pounds
of nails would, under the new
classification, cost $92 instead of

$72 freight to a certain point in

Alberta. The sheet metal inter-

ests pointed out that in many
cases the proposed freight classes

would increase rates up to as high
as 85 per cent.

On behalf of the implement in-

terests, P. G. Bedson argued that

the development of the soil de-

pended on machinery and that if

prices were boosted the country
would suffer. The higher mini-

mum weight for cars was also

strongly condemned by witness.

It was however, admitted by the

witness that many of 'the lines of

farm machinery sold had advan-
ced in price, the reason being the

higher cost of raw materials. The
Board retaliated with the state-

ment that this was exactly the

difficulty which the railroads lab-

ored under.

A representative of the Retail

Merchants' Association presented

figures, showing increases in

freight rates, due to rule 17, as

high as 150 per cent. He also de-

clared there were many "jokers"
' in the proposed classification that

might run 'the weight and classi-

fication up to almost unbelievable

heights. Representatives of the

automobile business and the brew-

ing industry were next examined,

as were representatives of the,

hardware interests. The demur-
rage charge for Sundays and

legal holidays was also objected

to, and a graded set of charges,

$1 for the first two days, after the

two free days, with the fifth day

at $2 being suggested. All were
in unison regarding the prompt
loading and unloading of rolling

stock. Flour mills and packers

also forwarded evidence as to the

effect on their line of business.

A strong resolution was pre-

sented by the Brandon Board of

Trade, which contended that the

earnings of the C.P.R. are im-

mense, and that returns should

be satisfactory to the sharehold-

THE NEW MOODY
The New Moody threshing machine, complete with engine, sells for less than

some of the other separators without engines that do not have any more capacity
than the Moody. The fact that we have the lowest priced machine on the market
does not mean we have the cheapest.

Our separators are thoroughly guar-
anteed for their Quality and Workman-
ship, also for the quality and quantity
of the work they do.

Having the largest and best
equipped factory in Canada, and

on account of our

Made in 3 sizes

with either blower

or straw carrier specializing o n
small threshers,
we can sell them
cheaper than our
competitors.
We still have

some vacancies
open for live
Agents only. You
can double your
sales by handling
the Moody line of
separator, coal oil

and gasoline and
throttling govern-
or engines.

Note the weed
seed bagger as

, . , shown in the il-
lustration, which puts all the weed seeds in a bag separate from the grain.

Our separators are made in three sizes, viz.: 24 x 32 in., 30 x 36 in. and 30x40
inch, equipped with either wind stacker or straw carrier.

We have inquiries from every territory in Western Canada. Don't waste your
time in looking up prospects, but sell the machine that the farmer wants right now.

LOOK FOR THE MOODY SIGN AND THE MOODY OUTFITS AT THE
BRANDON. REGINA, SASKATOON AND EDMONTON FAIRS.

Don't wait, but write to-day for contracts, prices and so forth to

The New Home Machinery Co. Ltd. Saskatoon, Sask.
General Agents for Saskatchewan

Francoeur Brothers - Camrose, Alta.
General Agents for Alberta and British Columbia

Mitchell & McGregor, Ltd. - -

General Agents for Manitoba
Brandon, Man.

ers who now receive 10 per cen't.

regularly on their stock. It was
considered in the resolution that

it was unfair for 'the railroads to

shift the burden of increased costs

upon the consuming public, and to

thus increase the already high
cost of living.

Rate Opposition Splits Up
At a later hearing the opposi-

tion 'to the proposed rates was
very greatly weakened when the

prairie provinces branch of the

Canadian Manufacturers' Associa-
tion practically agreed that the

transportation companies were en-

titled to higher rates. This break
away from the Board of Trade, re-

tail interests and provincial gov-
ernment was considered

, a great

victory for the railroads, as it

binds all Canadian manufacturers
together on the side of the car-

riers. Heretofore the Western
manufacturers opposed the pro-

posed rates on the grounds that

they might be justifiable in the

East but not in the West. In

agreeing to the advance the repre-

sentatives of the manufacturers

said that it was with the under-

standing that such increase should

be temporary, as a war measure
only, and that prevailing classi-

fication should not be changed.

Arguments at consider-
ble length were advanced by the

railroad representatives, the var-

ious increases in operating costs

being given. The C.P.R. was at-

tacked by the other roads, it being

stated that the old road would be
benefited by the increased annual

basis of about 65 per cent of all

the additional money that would
be paid by the public. In approxi-

mate figures it was contended that

'the C.P.R. would receive 21 mil-

lions increase in one year, the

C.N.R. about 5 millions, and the

G.T.P. about 6 millions.

Isaac Pitblado, K.C., for the

provincial government made a

trenchant appeal on behalf of the

consumer, stating that during
1916 the C.P.R. had an increased
earning per freight train mile, and
an increased tonnage on the same
basis. He argued that this sec-

tion of the country was now pay-
ing more than its share of the

railroad tariff.

The proposed increases, accord-
ing to a representative of the lum-
ber interests, would mean an
added expense to retail lumber-
men of $900,000 annually. The
secretary of the Canadian Council
of Agriculture, speaking for the
farmers, said that the advance in

rates would amount to $25 for

every family in 'the Dominion.
The commission is expected to

render an early report of the in-

vestigation to parliament.

Speaking editorially, we con-
sider that our railroads should be
doing better work than they are

doing. If they cannot carry .the

freight that is offered them, they

should be helped, but not by vic-

timizing the consumer; if they

will not, they should be punished.
Are railroads doing their level best

to deliver freight promptly? Are
they being run as efficiently as

they might be? If operating costs

are higher, the same condition ob-

'tains in every line of business.

Raw materials have gone up; we
know it. But if freight in-

creases further advance the

cost of farm machinery, the

farmer, who is already incen-

sed against freight rates, may
retaliate by cutting down pur-

chases with the result that not

only the retailer but the' manufac-
turer will suffer. What affects the

ultimate consumer is bound in the

end to affect business in general.

The price can always be passed

on, but the limit must lie some-
where.

Now for binder business !

ON YOUR SUMMER TRIP
TRAVEL CANADIAN NORTHERN

PACIFIC COAST
SUMMER EXCURSION FARES TO

VANCOUVER, VICTORIA, NEW WESTMINSTER, SEATTLE, PORT-
LAND, SAN FRANCISCO, LOS ANGELES, SAN DIEGO

On sale, June ISth. to September 30tli

Final return limit October 31st. Stop-over allowed.

SPECIAL FARES
Jasper Park and Mt. Robson

May 15 to Sept. 30

To EASTERN CANADA
Round Trip 60 Days. Summer Tourist.

Fares June 1st to September 30th.

Standard Electric-lighted Trains carrying Compartment Observation Cars through the
Mountains and Winnipeg to Toronto. Through standard Sleeping and Tourist Cars.

SPECIAL FARES
North Pacific Coast Points

June 25, 27, 30; July 1 and 6—Two months'
limit

Pamphlets and full information gladly given by any Canadian Northern
Ticket Agent, or by

R. CREELMAN, G.P.A. W. STAPLETON, D.P.A. J. MADILL, D.P.A.
WinKipeg, Man. Saskatoon, Sask. Edmonton, Alta.
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HOW INCREASED FREIGHT RATES
WOULD AFFECT IMPLEMENT

BUSINESS

In an address to the Eailway Commis-
sion at the investigation regarding the

proposed increase in freight rates, P. G.

Bedson, traffic manager of the John
Deere Plow Co., Winnipeg, on behalf of

implement wholesalers and retailers, ad-

vanced many strong arguments showing
what the proposed increases would mean
in the cost of landing such implements
as binders, drills, plows and wagons in

the distributing centres of Winnipeg,
Regina, Saskatoon, Calgary and Edmon-
ton. Under the proposed classification it

would cost $3.47 more to land a binder

in Winnipeg than it now does. At Cal-

gary the increase would be $6.03. The
! farmer, who is urged to raise bigger and

j

better crops, would have to pay this

I

increase.

Canadian carriers do not grant the
facilities of transportation that are

I granted by U.S. carriers—such conces-

sions as stop-over privileges, storage in

transit, etc. The proposed change raises

I implements to the rating of binder twine

I

(fifth class), whereas uniformity should
be secured by reducing twine from fifth

to sixth class. Carriers suggest increas-

ing minimiim carload weights on imple-
ments from 20,000 to 24,000 lbs., and on
twine from 24,000 to 30,000 lbs. This,

Mr. Bedson contended, was unjust, un-
reasonable and excessive. In the U.S.
the Interstate Commerce Commission de-

termined the minimum weight as 20,000

lbs.; and that is the minimum at which
the bulk of implements are carried in

both countries. Binder twine should be
in the same category.

Full Carloads Carried
As a matter of fact, the average car

loading of implements is far above the
present minimum of 20,000 lbs., and no
advantage is sought or taken of the
minimum weights. This, insofar as car-

load shipments from factories to dis-

I
tributing houses at the leading west
Canadian centres. An analysis of the
shipments received by one large imple-
ment house in Winnipeg shows, regard-
ing carloads received during the past
year, the following: 13 per cent of all

cars carried from 20,000 to 22,500 lbs.;

22 per cent, 22,500 to 25,000 lbs.; 17 per
cent, 25,000 to 27,500 lbs.; 29 per cent,

27,500 to 30,000 lbs.; 11 per cent, from
30,000 to 32,500 lbs.; 5 per cent, 32,500
to 35,000 lbs.; 2 per cent, 35,000 to 37,500
lbs.; 1 per cent, 37,500 to 40,000 lbs.

This shows, said Mr. Bedson, that the
implement wholesalers are endeavoring
to assist carriers in the matter of equip-
ment by both heavy and capacity load-
ing. Certain machines cannot, however,
be loaded even to the present minimum
weight of 20,000 lbs. This applies to 6-

foot binders—only twelve of which go in
a car, and these weigh 20,000 lbs. Fur-
ther, feed grinders and straw cutters
cannot be loaded to 20,000 lbs. unless a
deck is put in the car. It is, therefore,
impossible to load these implements to
the present minimum, and that minimum
should not be increased to 24,000 lbs.

As Affecting the Dealer
Mr. Bedson showed how loading goods

for the dealer was regulated largely by
the ability of the latter to receive,
handle, store and sell the goods in large
carload units. The unit load is neces-
sarily small at first, until the dealers'
trade warrants the handling of larger
shipments. Implements are seasonable
goods, argued the speaker, and few deal-
ers can afford to buy in spring sufficient
binders, mowers, rakes and wagons, or
other goods which are not sold till

harvest, in order to enable him to bring
in a carload in spring when he is getting
his spring goods. It is difficult to place
a carload of implements at one time in
one town which will contain weight even
to the minimum of 20,000 lbs., to say no-
thing of the proposed minimum, 24,000
lbs. Taking shipments to dealers, the
records of one large wholesale concern
show that the following weights were
sent in a given number of cars to the
retailers: 8 per cent contained under
10,000 lbs.; 11 per cent contained from
10,000 to 12,500 lbs.; 13 per cent from
12,500 to 15,000 lbs.; 8 per cent, 15,000
to 17,500 lbs.; 12 per cent, 17,500 to
20,000; 8 per cent, 20,000 to 22,500; 15

per cent, 22,500 to 25,000; 9 per cent,

25,000 to 27,500; 5 per cent, 27,500 to

30,000; 8 per cent, 30,000 to 32,500 and
3 per cent over 32,500.

The implement wholesalers commonly
try to load to car capacity by consolidat-
ing shipments for different dealers in one
area. A car, for example, may be shipped
to Lauder, Man. The dealer there un-
loads his goods, also the goods for
Napinka and Melita; the balance is for-

warded to Alida. Even with this care
taken, it will be noted that 52 per cent
of the total cars shipped by this house
did not contain over 20,000 lbs. It is,

consequently, most unjust that carriers

ask the minimum to be increased to

24,000 lbs.; it should actually be de-

creased below the present weight, argued
Mr. Bedson.
The dealers' business comes purely

from the country districts, consequently,
as railway systems expand, his territory
is reduced, and he has a smaller trade
radius. Competition increases and makes
it very difficult for the individual dealer
to make up a carload order of imple-
ments and machinery.

Mixed Carload Ratings
Any privileges in mixed carload rat-

ings cannot be taken advantage of owing
to the increase in carload weights. If a
carload of plows is shipped, the minimum
would be 24,000 lbs. If some extra shares
are included, the minimum would be in-

creased to 30,000 lbs., and if some extra
parts were included it would further in-

crease to 36,000 lbs. Yet it is necessary
for the dealer to have some extra shares
or plow parts on hand, but if he brings
these forward with his complete mach-
ines in spring, for stock purposes, under
the proposed classification, he M'ill pay
on the minimum of 36,000 lbs.

Repair Parts a Problem
No wholesale house can figure out

exactly what repair parts will be re-

quired, and when it is necessary to bring
in a further supply from the factory, the
wholesaler must either pay local freight
rate or make up a car on the basis of

36,000 pounds. Yet, the importance of

these spare parts to the farmer cannot
be overestimated. If the wholesalers
were granted the privilege of mixing
plow parts and shares with carloads of
complete goods, the farmer could get his

repair parts sooner.

Stocks of plow parts and shares are
priced on the carload basis, so that extra
parts brought in in cars of complete
machines, or by local freight, means an
actual loss to the distributing houses.
Conservation of his machinery this year
elicits demands from farmers for spare
parts for plows which have not been
manufactured for the past twelve years,
therefore, the speaker contended, plow
shares and extra plow parts should take
the same class as the complete article

and the same minimum weight. Binder
twine should also be allowed loading
with implements at the implement rate
and minimum weight. The shipper who
offers freight in carload consignment
should have every encouragement, and
the mixing privilege will be an incentive
to the dealer to fill his car to capacity.

The Enclosure of Notes

At a recent meeting of the

credits and collection department
of the National Implement and
Vehicle Association, considerable

discussion took place on the prac-

tice of enclosing notes with in-

voices for complete goods, for the

dealer to sign and return. In the

discussion it was apparent that

this is not a universal custom in

the United States, The practice

has, however, one virtue which
may commend it to 'both the

manufacturer and the dealer: It

calls to the dealer's attention the

desirability of his getting notes

from^ the farmer when he sells

him goods, instead of putting the

amount on his books and allowing

it to run indefinitely. Old age is

usually entitled to respect and
consideration, ibut not when it

concerns ledger accounts. A fur-

ther reason for cash or note settle-

ment at time of sale was develop-

ed by the fact that the increased

cost of goods requires a dealer to

invest at least 50 per cent more
capital in the same number of

machines and implements—'he

must turn his stock into cash or

discountable notes if he is to

avoid borrowing heavily.

One of the best kinds of adver-

tising which a dealer can have is

the mouth-to-mouth kind. That's

the kind that comes when you get

your customers to recommending
you to their friends.

Insurance in Saskatchewan

A report from the Superin-

tendent of Insurance in Saskat-

chewan shows that during 1916 a

total of 174 companies operated

in that province, of which 82 wrote

insurance for fire, 32 life, 5 hail,

1 automobile, etc. Dominion
licenses are held by 139 com-
panies, and 35 are licensed under
the Provincial Act. In 1916 the

following is the statement of the

premiums and claims

:

Claims
Class Premiums Paid

Automobile ...... § 20,499 $ 7,330

Employers' (Liabil-

ity 43,195 3a ,497

Mutual Fire .... 198,749 lilll,014

Fire 2,236,606 899,854
Hail .l,43lly74'2 1,693,291

Health and Acci-

dent 1 169,998 65,465

Life 2,951i,«5ll' 573,12i7

Live Stock 15,772 4,539

"Quick Turn-over and Good Profits"

The Wagon Loaded

That's the experience

of Dealers who sell

LLOYDS
LOW-DOWN

SPIRAL SPRING

WAGON SEATS Going Home
Make the longest ride a pleasure. Fit any wagon or sleigh box. Comfort-
able, convenient; give protection from the wind and complete control of
the team. Carry 600 lbs. with ease. Order a stock NOW, and watch them
selL Every farmer is a prospect. Write at once.

WAWANESA WAGON SEAT COMPANY
WAWANESA, MANITOBA.

Weather Proof
Vermin Proof

Here is absolute protection for your grain

—

so strongly buiilt that it can't bulge—and yet
easily set up and taken down. The Johnston
Granary has a big outside door with inside
sliding sections to hold the grain at any
height. As a granary or as ordinary stor-

age, it is a firm, water, wind and weather
proof building.

clohnstori's Granarijf
Ready to Erect-

All framework needed is sent from our
faotories cut to fit a.nd ready to nail

together. The galvanized sheets lock
together. They are further strength-
ened with wide iron hoops drawn
tight with tension bolts, a large 14-

inch metall ventilator is supplied

—

a top man hole for loading and an
iron fireproof door.

Tight at Every Point
Rain or snow cannot drive In at any
joint in the whole structure. The
Johnston Granary gives sure protec-
tion from the elements because every
seam in roof and walls is locked
tight. There is no opening for ver-
min to get in. No exposed part for

flre to catch.

Coupon will bring full infOTrnation.

DINNEN GRAIN UNLOADER
A portable elevator that can be used anywhere on the farm.

May be fitted to the Johnston Granary. Mall
the coupon for literature

and prices.

F.I.

A.
The Metal Shingle
&. Siding Co.,

Limited,

Winnipeg,
Man.

The
Metal

Shingle

& Siding
Co., Ldmlted,
Winnipeg.

Send me your agency
offer on these lines.
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Concerns Display Lines at
Winnipeg

During the Retail Merchants'

Convention at Winnipeg con-

siderable number of firms made
displays of their lines in the large

hall of the Industrial Bureau,

where the convention took place.

Amongst other firms we noted the

following exhibits

:

The Maytag Company had on

view a nice display of their hand

and power washers. Their electric

washing machine with swinging

wringer was also shown in opera-

tion, as well as the famous Multi-

Motor Washer, a machine with a

h.p. engine attached as part of

the equipment. This machine,

with its reversible swinging

wringer, attracted a great deal of

attention.

D. Ackland & Son, the well

known implement supply concern.

had a very fine array of eveners,

singletrees, neck-yokes, etc., dis-

played iii a very attractive booth

;

the color scheme of which was in

red, white and 'blue.

Beatty Bros., of Fergus, Ont.,

and Winnipeg, showed a line of

their pumps in various types, also

their churns, waterbowls, stable

fitting-s and other lines manufac-
tured by them. All three dis-

plays were centers of attraction

for the visiting merchants.

Tractor Company Expanding Will Display Lines

PETERS PUMP3

Gives More Water

in Less Time with

Less Energy

Made in many styles and
sizes, they will meet all re-

quirements of the Western
Canadian farmer.

PETERS'
Double Cylinder

Force Pump
is the last word in pump
service. Unequaled in De-

sign, Action and Durability.

They are different from all

other pumps in construction

and finish, and have ex-

clusive features that make
sales easy to customers who
want the BEST in pump
value.

Dealers

:

Get Peters'

Pump
Proposition

for 1917

Our line is absolutely up-to-date

in every respect. Every pump we
produce is given special attention.

Peter's Pumps are perfectly as-

sembled—they have no "come-
back." Sell them and you make
satisfied customers.

A POST CARD WILL BRING
OUR LATEST CATALOG.

Manutactured by

•imp

Exclusive Canadian Agents

:

Tudhope Anderson Co., Ltd.

Winnipeg Regina Saskatoon Calgary

Write Nearest Branch House for

Particulars.

Implement Material Costs

A study of the steady advance
in the price of raw materials very
vividly shows why implements
advanced in price. Take the cost

of some -of the more necessary
raw material during the month of

May in the three years 1915, 1916

and 1917. The three prices

shown indicate the advance year-

ly in each class of material : Steel

bars, $1.20-$2.50-$3.50. Soft cen-

ter steel, $4.75'-$6.504$9.75. Pig
iron, $13.50418.00-$40.00. Sheet
steel, $1.30-$2.9047.(X). With
those percentages of advance in

materials it can scarcely be won-
dered at if the price of farm
machinery advances rapidly these

days.

Synopsis of Canadian
North-West Land

Regulations
'T'HE sole head of a family, or any
* male over 18 years old, may home-
stead a quarter-section of available Do-
minion land in Manitoba, Saskatchewan
or Alberta. Applicant must appear in
person at the Dominion Lands Agency or
Sub-Agency for the District. Entry by
proxy may be made at any Dominion
Lands Agency (but not Sub-Agency), on
certain conditions.

Duties—Six months' residence upon
and cultivation of the land in each of
three years. A homesteader may live
within nine miles of his homestead on a
farm of at least 80 acres, on certain con-
ditions. A habitable house is required
except where residence is performed in
the vicinity.

In certain districts a homesteader in
good standing may pre-empt a quarter
section alongside his homestead. Price
$3.00 per acre.

Duties—Six months' residence in each
of three years after earning homest«ad
patent; also 50 acres extra cultivation.
Pre-emption patent may be obtained as
soon as homestead patent, on certain
conditions.

A settler who has exhausted his home-
stead right may take a purchased home-
stead in certain districts. Price $3.00
per acre.

Duties—Must reside six months in
each of three years, cultivate 50 acres
and erect a house worth $300.
The area of cultivation is subject to

reduction in case of rough, scrubby or
stony land. Live stock may be substi-
tuted for cultivation under certain condi-
tions.

W. W. CORY, C.M.G.,
Deputy Minister of the Interior.

N.B.—Unauthorized publication of this
advertisement will not be paid for.

—

64388.

The Minneapofis Steel and

Machinery Co., Minneapolis,

manufacturers of the "Twin City"

line of tractors, announce that

they will spend $325,000 in the

construction of two more factory

units in the plant. One of these

will be used for the making of

engines for tractors and trucks,

and the other for a fully equipped

drop forge plant. The company
has purchased 600 feet of addi-

tional land with a depth of 175

feet. This area will be used as a

tractor testing ground.

Regina Exhibition

The prize list for the provin-

cial exhibition to be held at

Regina, July 23-27, shows that

over $21,000 will be offered in

prizes. Good exhilbits are pro-

mised for the year, while the

machinery display will be quite

as good, if not better, than in past

yeiars. Special prizes will be

given for the best butter produced
in each of the three prairie pro-

vinces. A good line of attrac-

tions, and a fine display of indus-

trial exhibits should go to make
the Regina Exhibition this year a

very interesting and educative

event.

Change in C.N.R. Schedule

According to a circular issued by
the Passenger Department virtu-

ally every branch of the C.N.R. in

Western Canada shows a slight

change. The service from Win-
nipeg to Vancouver, the main
line, is not affected, leaving Win-
nipeg at the old time, 10.30 p.m.

The new Duluth express leaves

Winnipeg at 6.00 daily. The new
compartment o'bservation cars

will operate between Winnipeg
and Toronto :and between Ed-
monton and Vancouver, through
the Northern Rockies. Travelers

should enquire of local agents re

changes in time on the system.

During the Regina Exhibition,

Bert Conway, manufacturers

agent, Regina, will have on dis-

play a full line of the goods he

distributes in his warehouse, cor-

ner of Railway Street South and

Albert, Regina. Mr. Conway
handles Heney light and heav)-

harness, Munro, Mcintosh bug-

gies, Ford commercial bodies,

grain tanks, grain-picklers. Viking

cream separators, etc. Dealers

visiting the fair at Regina are

cordially invited to pay a visit to

the warehouse to look over these

lines.

Grain Growers Build Sawmill

The Grain Growers' Grain Co.

is now building a sawmill on their

timber limits, 60 miles east of

Fort George, B. C, on the Grand

Trunk Pacific. The company has

done a considerable retail lurnber

business for the past few years.

They now plan to manufacture

their own lumber and supply the

farmers direct. The new mill, it

is stated, will cost about $185,000,

and will have a capacity of 25-

000,000 feet per year.

Probable Scarcity of Wagons

Wagon men in the United

States assert that there is bound

to be a great shortage of farm

wagons in this country during the

next few years. The U.S. gov-

ernment, has contracted for sixty-

six million dollars' worth of

wagons for military use, which

manufacturers have to supply.

The result will, it is stated, be a

great shortage for the ordinary

trade.

The wagon department of the

U.S. National and Implement
Vehicle Association brought the

manufacturers of thajt country to-

gether in a conference regarding

the specifications and allotment

of orders. Over 30,000 army trans-

port wagons and over 70,000

motor bodies are part of the U.S.

government requirements.

BRADSTREET'S
Established 1849 Capital and Surplus, $1,500,000

Offices throughout the civilized world. Correspondence invited

Executive Offices:

346 and 348 BROADWAY, NEW YORK CITY, U.S.A.

OFFICES IN CANADA:
Halifax, N.S. ; Montreal, Que. ; St. John, N.B. ; Hamilton, Ont.

;

Ottawa, Ont.; Toronto, Ont.; London, Ont.; Quebec, Que.;

Calgary, Alta.
; Edmonton, Alta. ; Vancouver, B.C.

C. G. SCHAFFTER, Supt.

Commercial Travellers' Building, WINNIPEG, Man.
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The Question of Implement Supply

On every hand the demand for

farm machinery and tractors has

been handicapped by difficulty of

manufacturing concerns to get

raw materials—the latter difficul-

ty being one which will be more
insistent as time passes. The Im-

perial Government is again of-

fering good price for horses,

with the result 'that horses will

be sold which to a certain extent

must 'be replaced by tractors on

the farms of Canada.

It is very necessary that mil-

lions of bushels of grain be grown
to relieve the food shortage of the

world, but the raising of foods

would have been less difficult,

had machinery production not

been handicapped fcy the enor-

mous demand for steel and iron

to transform into munitions of

war. Farmers cannot increase

acreage if they have neither the

help nor the tools to do it with,

and with high prices a bigger in-

ducement is offered for the farm-

er to rest upon his oars.

Nearly every item in material

and supplies in the implement
manufacturing industry has risen

to a fearful degree during the

past two years. Advancing costs

have had to 'be met with on every
hand. Not only has there been a

shortage in supplies of many
kinds, sizes and shapes of mate-

rials, but there has been a contin-

ual car shortage, delays in trans-

portation, rising cost of labor,

etc. Added to this is the possi-

bility of a 15 per cent horizontal

advance in freight rates.

Considering the price of some
vital products, as at May, 1915

and May, 1917, the following ad-

vances are reviewed : Pig iron, per

gross ton, from $9.50 to $40.00.

Steel billets, per gross ton, from
$26 to $110. Iron bars per pound,

to large buyers, from .012 to .04

(Pitts'burgh). Steel bars the same
advance. Steel plates, from .01 to

.06, and so on.

Never was it more essential

that the implement dealer co-op-

erate with the implement manu-
facturer in doing all that is

humanly possible to keep farm-
ers promptly supplied with all

needed implements and machin-
ery.

Conditions, shortages, hind-

rances and obstructions in the

manufacturing business grow in-

creasingly numerous, and farmers
should co-operate with the dealer,

and the dealer with the manufac-
turer, in placing their orders as

far in advance as possible.

A FEEDER THAT MAKES
FRIENDS EVERYWHERE

The Langdon Ideal

Automatic

Self-Feeder

Guaranteed to feed
perfectly to full

capacity any make
or size of separator.

Backs Up Every Claim— and in the Field

The Langdon Ideal Rotary Knife Feeder is the one Feeder that governs
according to the condition of the grain. It operates on the principle of hand
feeding, handUng the dry, straight bundles very fast, while the wet, tough and
tangled ones are delivered more slowly, giving the separator and engine an
absolutely uniform and even load at all times. The feed is absolutely con-
trolled and governed. The Langdon positively will not slug the cylinder,

while pitchers cannot overload the separator.

WRITE NOW for full particulars and Agency. We
are exclusive selling agents for Western Canada

Cushman Motor Works of Canada, Ltd.
Buildera of Light Weight, High Grade, Gasoline Engines for Farm Power Work.

DEPT. E.. WHYTE AVE. AND VINE ST. WINNIPEG, MAN.
EXCLUSIVE SELLING AGENTS FOR:

Langdon Ideal Sdf-Feeders—Fanning Mills—Smut and Pickling Machines— Vacuum Washers-
Lincoln Grinders—Lincoln Saws—Incubators— Universal Hoists— Portable Grain ElevcUors

—Wagner Hardware Specialties—Mountaineer and Little Giant Neck Yoke Centres.

The dealer should order early

from ithe manufacturer, as it is im-

possible under the strained condi-

tions now prevailing for the man-
ufacturer to fill orders on the

short notice customary in normal
times.

Without a good stock in hand
the dealer cannot serve his com-
munity. Low stocks will be very

hard to fill in. The farmer will

not get prompt service, while the

competitor who looks ahead and
carries the goods, may get the

business. The most effective ser-

vice the dealer can give is to place

liberal orders and get the

machines on the floor early, then

he must urge farmers to take full

advantage of his foresight in this

connection. The man who puts

oft buying his stock these days
runs the risk of getting no goods.

Conditions everywhere point to a

large and sustained demand for

farm machinery. There was never

a time when the farmer more fully

realized the necessity of buying
proper equipment, or when he
was so able financially to do so.

Help shortage and good prices

mean that implements are increas-

ingly important. With a stimu-

lated demand for the goods he

handles, the implement dealer

fails in his duty to the commun-
ity if he does not carry the goods

so that the needs of the district

may. be fully met. It is a good
policy to be conservative, but at

this writing, and with the imple-

ment manufacturing business in

its present condition, a policy of

"watchful waiting" may lead to

the dealer losing sales simply be-

cause he did not use foresight in

sizing up his requirements and
procuring the goods.

A Valuable Publication

We lately received a copy of

the 1917 Co-operative Tractor
Catalog, as issued by the Imple-

ment and Tractor Trade Journal,

of Kansas City. This ibook gives

full particulars and specifications

of all the tractors now being
manufactured in the United
States. It contains a great deal

of valuable information on gas
engines and power farming ma-
chinery generally, and should "be

for the implement dealer- a very
useful publication for reference

purposes.

Take a holiday at the Fairs.

Built in
Four
Sizes:

Twin City "60"

Twin City "40"

Twin City "25"

Twin City "15"

REPUTATION
A BIG ASSET

Behind every "Twin City''

Tractor you sell stands years
of satisfactory achievement.
For all round farm work these
tractors have a reputation
that every farmer knows.
They sell, satisfy and stay
sold.

MR. DEALER
Don't waste time trying to
sell an unproven line. There's
a size of "Twin City" suitable
for every farm, and each ds

the best tractor in its class.

Let us tell you albout them.

TWIN CITY OIL TRACTORS
ALL SIZES BURN KEROSENE, DISTILLATE and GASOLINE

GET A "TWIN CITY" CONTRACT AND HANDLE A
LINE WITH PRESTIGE AND LASTING PROFITS

Minneapolis Steel & Machinery Co. of Canada^ Limited
923 LOGAN AVENUE WEST WINNIPEG

Twin City "15"

Handles 4 Plows
or a

24-in. Separator
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Subscribers'

Information Service
Under this heading we will reply

to enquiries from jobbers and
dealers concerning the location of

machine manufacturers, where re-

pair parts may be obtained, etc.

Endeavor always to give name of

manufacturer. For immediate re-

ply, enclose stamped, addressed
envelope. Send enquiries to In-
formation Dept., CANADIAN
FARM IMPLEMENTS, Winnipeg.

C.E.C., Sask.—The "Capitar^ cream sep-
arator was manufactured by the National
Manufacturing Co. of Brockville, Ont.
We believe that this ooncern have discon-
tinued the production of this machine.
The concern are, hoiwever, still in business
at Brockville and Ottaiwa and you might
get repairs from ithem.

J. H. McL., Man.^The Jackson Sheaf
Loader Co. had a few machines made
last year by the Brandon Machine and
Implement Works, Brandon. We cannot
discuss the merits of any machine. It

may be possible to get repairs from the
latter firm or from the iSaskatoon Mfg.
Co., Sajskatoon.

J. C, Man.—With the 40-4'5 inch fall

of iwiater you should be quite able to use
a ram. With this head, and a drive pipe
30 feet long, you should get a delivery
of 10-20 gallons per hour. Opinions vary
on the height a 4-foot fall wall elevate

water. -One authority states that a
3i-foolb fall, with a ram working at 1(5

strokes per minute will discharge to a
height of 318 feet. With your head of

water you should be able to raise water
20 feet. A ram is comparatively inex-

pensive, and: if you desire we will put
you dn touch with firms handling this

type of equipment.

0. B., Sask.—Eepairs for a Dunham
pulverizer can be procured by writing

the Deere & Webber Co., Minneapolis,
who handle Ithis line in that city.

W. L. Co., Alta.—(For an engine one-
half to three-quarter horse-power, you
miglit communicate with the Maytag
Co., Limited, Winnipeg.

H. H., Man.—The "(Perfection" fan-
ning mill was formerly made by the
Hanson Campbell Co., Detroit, Mich.
Manufacture has. been discontinued. It
is possible thaJb the firm may be able to
supply the part you require.

G. W. M., Sask.—Beam coupling for
cultivator. No. 41611', is for a cultivator
made by the .Grand Detour Plow Co.,
Dixon, 111.. For the repair, write to P.
J. Doiwnes & Co., jobbers, Minneapolis,
Minn.

G. M., Sask.—^Regret that we cannot
locate who are Ithe manufacturers of a
li6-ineh sulky plow with letter K on
moldboard, and .6' or 9 on frog. Can
any subscriber identify this, plow?
K. & M., Sask.—Gear wheel and

sweep cap for the horse-poiwer men-
tioned can be obtained from the manu-
facturers, the new Winona Mifg. Co.,
Winona, Minn.

C. W. B., Alta.—TThe power washer
with self-contained engine you heard of
must be the Mayltag multi-motor wash-
er, sold by the Maytag Company, Win-
nipeg.

E. F., M!an.^The Stewart Sheaf
Loader Co., Winnipeg, specialize in the
production of small separators. You
might explain your idea to that firm,
who will welcome it if practical.

S. & S., Sask.—A lever ratchet for
a Sterling disc harrow can be procured
from the makers, the Sterling Mfg. Co.,
Sterling, 111.

F. J., Man.—B 98 is a standard for
a disk harrow made by the J. Thompson
& Sons Mfg. iCo. Repairs can be pro-
cured from the Thomspon Plow & En-
gine Works, Beloit, Was.

J. McA., tJask.-iThe "Scientific" sweep
"

grinder is made by the Bauer Bros. Co.,
Springfield, Ohio. Eepairs can be obtain-
ed from Lindsay Bros., implement job-
bers, Minneapolis;-

Lumber in Canada

During the past year the Can-
adian lumber industry has been
carried on at a considerable dis-

advantage because of the great

shortage of labor. On account
of the higher wages paid, and the

advanced cost of supplies, logs

are costing over 50 per cent, more
than they did in 1914-15. So far

as the retail lumberman lis con-

cerned the efifec't of this increased
cost in lumber production will noit

be fully felt until toward the end
of the year, but it can be taken for

granted that 1918 will see a con-

sidera'ble rise in the value of Can-
adian lumber. The United States

Government will require 2,000

million feet of lumber for war
purposes within the next twelve
months.

Italy Gives Tractor Purchasers
Bonus

The Italian Minister of Agri-
culture recently issued a decree
offering to all companies or so-

cieties who should purchase farm
tractors for plowing ;a premium
or bonus of 30 per cent of the
value of the machinery and acces-

sories purchased, and an addition-

al 10 per cent should they acquire

5 or more tractors to be operated
by the corporation within one
province. By the same decree

there is offered ;a premium of 20

per cent to individual farmers who
may purchase farm tractors and
accessories.

There is a great demand for

tractors in Italy, as these

machines were formerly imported
into that country from England,

Germany and Belgium. The kind

of tractor generally sought is one

of not less than 30 h.p., using

either gasoline, kerosene, or dis-

tillate. The land is broken to a

depth of 10 to 12 inches, so a

high powered machine is neces-

sary.

Tractor Company install New
Machinery

The La Crosse Tractor Co.,

manufacturers of "Happy Farm-
er" tractors, have installed a num-
ber of new machines in their-

plant at La Crosse, Wis. These
machines will be devoted to the

production of engines for the

model B, 12-24 h.p. tractor,

for which there is a great de-

mand. The company report that

this machine is doing remarkable

work on kerosene fuel.

Many dealers who throw away
the circulars furnished them by
manufacturers are complaining

that the mail-order houses are

getting some of their business.

"EXCELSIOR JUNIOR" Blower Feed Cutters
SAFE POWERFUL DURABLE GREAT CAPACITY

You can sell the "Excelsior Junior" Feed Cutter to any farmer with from 5 to 15 head of stock. Built for ser-
vice—-a great labor-saver. Blower attachment on fly-wheel carries feed to any part of the barn, or elevates it
any height up to 20 feet. Blower connection fits common 6-inch stove pipe. Only 4 to 6 H.P. requhed, by
Jingine Windmill or Sweep Horse Power. Cuts and elevates 3^ to M ton of feed per hour. Cuts three length
34 to li^-inch, by means of change gears; 9-inch throat, two concave high-grade steel, finely tempered knives.
Pulley, 12x4 inches. One lever starts, stops and reverses. Weight, 325 lbs.

THE WATSON LINE INCLUDES:

WATSON'S HARDWOOD FRAME
Built with solid, steel shafts and boxes; extra heavy solid balanced
flywheel. Three 5x6 inch pulleys. Rigidly braced hardwood frame—made to stand great wear and tear. Complete saw mandrels sup-
plied separately if desired. Ask for prices of our cordwood and pole
saws.

i Watson's Washing Machines Start Easy-

Work Easy-Sell Easy

POLE SAWS

1| H.p. Engines
Pulverizers
Whiffletrees
Root Pulpers
Bevel Jacks
Push Carts
Horse Powers
Farm and Bush Sleighs
Wheel Barrows
Channel Steel Harrows
Roller Crushers

Wood and Pole Saws
Barrel Skids
Boss Wood Harrows
Light Delivery Sleighs
Boss Steel Harrows
Feed Cutters (seven styles)

Harrow Carts
Warehouse Trucks
Grain Grinders
Pump Jacks
"Viking" Cream Separators

Help your lady customers take the drudgery away from
washday by showing them our line of hand and power
washers. Below we illustrate the I.X.L. High-Speed
Washer—the easiest driven and most efficient washer
made. Finely finished red cypress tub; large opening

for clothes. Washes quickly and
perfectly with no damage to the
finest fabrics. Get our prices and
sell washing machines this summer.

Write for Prices

of any Item

and Particulars

our Line

Hand and Power Washing Machines

WE CARRY REPAIRS FOR
Moline Plows and Disk Harrows; Monitor Drills;

Mandt Wagons and Trucks; "National" and
"Mandt" Manure Spreaders; Adriance Binders,

Mowers and Rakes. We also handle Janesville

Plows, Disk Harrows, etc.
3U CHAMBERS STREET, WINNIPEG, MAN.
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Sell Best Tractors and Threshers

to Large and Small Users

^ Following is a good argument to use with customers just now. It

is the argument we are presenting in the farm and thresher journals:

" Do your own threshing this fall and save money. When you

do the job yourself, using your own separator and your own tractor,

you are independent of all outside help, you can be among the

first to get your grain into the elevator, you can thresh without

any waste, and you can use your tractor for plowing.

"Own a Mogul kerosene tractor with 20-H.P. at the belt and 10-H.P.

at the drawbar, and a 20 to 24-inch separator. Then you can turn

out anywhere up to a thousand bushels of threshed grain every

day, and as your fields are cleared, plow up to eight acres a day.

That gives you a good chance to get the fall work all off your

hands before the ground freezes too hard to plow, gives you some

assurance of a better crop next year, enables you to do your work

with the help you have, and saves money for you at every turn."

^ Write to the nearest branch house for full details on power and

threshers to sell that includes equipment for farms of all sizes, large

and small.

INTERNATIONAL HARVESTER COMPANY OF CANADA, LTD.
BRANCH HOUSES

WEST—Brandon, Man.; Calgary, Alta.; Edmonton, Alta; Estevan, Sask.; Letbbridge, Alta.; North Battleford, Sask.; Regina, Sask.; Saskatoon, Sask.;

Winnipeg, Man.; Yorkton, Sask.

EAST—Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B.

1 'TTTTTTTTf
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REO 4 -Cylinder,
5-PassengerTour-
ing Car, $1,300,
F.O.B. Winnipeg

Prices subject to
change without notice

ACKNOWLEDGED LEADERS
Our long experience in the automobile business, and our financial
ability enables us to handle the best cars on the market. The
lines we handle are ahead of all others, regardless of price, in
quality, power, performance and reliability.

GRAY-DORT REO PEERLESS
Proven automobiles, for which an insistent " demand shows that
the motoring public acknowledge them as the greatest automobile
value at reasonable prices. They incorporate the best in material,
style and mechanical merit plus every improvement that the most
discriminating purchaser desires.

AS A SELLING PROPOSITION
These lines are exceptional. They sell easily, and when sold stay
sold. Sales profits are not absorbed by expenses in keeping cus-
tomers satisfied. Dealers handling them have advantages not pos-
sessed by their competitors. Shipments are, however, hard to get
and you should place orders NOW.

See our Full Line on Display at Brandon Fair, July 16—20.

Exhibited under the Grand Stand.

Joseph Maw & Co., Limited
Factory Representatives.

112-118 King Street Winnipeg, Man.

SEE THE BULL DOG LINE
Fanning Mills Separators Smut Cleaners

AN INVITATION TO DEALERS
The Full Bull Dog Line—fanning mills, power cleaners,
wild oat separators and elevators will be in operation at:

BRANDON FAIR, July 16—20 REGINA FAIR, July 23—27

SASKATOON FAIR, July 30—Aug. 3

Made in

five sizes:

24, 32, 40,

48 and 64

inch sieve

widths

Capacities:

25 to 150

bushels

per hour.

Ask for

our Sales

Contract

il

The 40-inch Power Bull Dog, with Wagon Box Elevator.

Visit the "Twin City" exhibit and inspect our full line. We'll be glad to
make your acquaintance. There'll be a big demand for Bull Dog Mills this

Fall—and with increased manufacturing facilities, we can meet it. For
capacity, efidciency and quality of work done, no mills sold equal the Bull
Dogs. Send your orders early. We can ship on the shortest notice.

Specialists in Grain Cleaning and Grading Machinery

TWIN CITY SEPARATOR CO., LIMITED
Off Logan Ave. on Quelch Street Winnipeg, Man.
Address all Correspondence from Southern and Central Alberta to

R. W. DOW, Box 1406, Calgary, Alberta

ENLIST THE TUDHOPE-ANDERSON IMPROVED STIFF-
TOOTH CULTIVATOR IN THE WAR AGAINST WEEDS!
Built in Three Sizes:

7, 9 and 11 Teeth
Cuts 6, 8 and 9% feet respectively.

Hard, crucible steel points ;
any

size points supplied as desired.

We recommend 9% inch on front

shanks and 11% inch points on

rear. These will cultivate every

inch of soil the full width of the

machine. Full set of 4J4 inch

points furnished with every

cultivator.

Heavy and Strong, Yet

With Light Draft
Exceptional clearance. Frame is

2 inches higher than the axles,

and drag bars 4 inches higher

from ground than those on any
other cultivator. This cultivator

has fewer teeth in the same width

of cut, and drag bars farther

apart. Trash cannot gather on
shanks. Points are designed to

let trash through.

A MACHINE THAT IS PROFITABLE FOR BOTH FARMER AND DEALER
The frame is of stiff angle steel, specially trussed and braced so
that it cannot twist, bend or sag. Truss rod extends full width
of frame. Stiff, strong axles of 1 5/16 inch cold rolled steel.

Each drag bar independent; furnished with pressure rod and
specially tempered springs. Individual, adjustable .pressure
for each tooth. Quick, easily operated mechanism for raising
or lowering points.

NOW IS THE TIME TO SELL THIS CULTIVATOR.

Special lock springs release shanks when obstructions are met,

absolutely preventing breakage. Shanks can be adjusted for

release under either light or heavy strain. In loose soil shanks
spring back into position. Absolutely the strongest and most;

efficient stiff-tooth cultivator on the market. Thoroughly stirs!

the soil and frees it from noxious weeds. Get our propositioni

on these machines, and have one on your floor NOW.
A BIG DEMAND, RIGHT IN YOUR DISTRICT

Ask for Literature on Tudhope-Anderson Mowers and Rakes

TUDHOPE-ANDERSON CO., LIMITED
WINNIPEG - REGINA SASKATOON CALGARY
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UNION BANK OF CANADA
Established 1865

HEAD OFFICE - - - WINNIPEG
Paid-up Capital $ 5,000,000

Reserve Fund 3,400,000
Total Assets, over 109,000,000

Hon. President—SIR WILLIAM PRICE
President—JOHN GALT, Esq.

I Vice-Presidents
R. T. RILEV, Esq. G. H. THOMPSON, Esq.

Directors
S. HAAS, Esq.

J. S. HOUGH, Esq., K.C.
F. E. KENASTON, Esq.
R. O. McCULLOCH, Esq.
WM. SHAW, Esq.

Major-Gen. SIR JOHN W. CARSON,
H. B. SHAW, General Manager

J. W. HAMILTON, Assistant General Manager.
London. England, Branches 6 Princes Street and

West End Branch, 26 Haymarket, S.W.
New York Agency, 49 Wall St., New York City.

Head Office : Winnipeg Geo. Wilson, Agent.

This bank, having over 305 branches in Canada, extending from Halifax to

Prince Rupert, offers excellent facilities for the transaction of every description of

banking business. It has correspondents in all cities of importance throughout

Canada, the United States, the Continent of Europe, and the British Colonies.

Collections made in all parts of the Dominion, and returns promptly remitted at

lowest rates of exchange.
Winnipeg. Main St. Branch;P. VIBEET, Mgr. Portage and Garry Branch: F. J. BOULTON. Mgr.

W. R. ALLAN, Esq.
G. H. BALFOUR, Esq.
HUME BLAKE, Esq.
M. BULL, Esq.
B. B. CRONYN, Esq.
E. L. DREWRY, Esq.

HAIL — FIRE — LIVE STOCK
INSURANCE

LIFE — AUTOMOBILE - TORNADO
While in Garage or on Road

CARSON & WILLIAMS, BROS., LIMITED
720-726 Union Bank Building Winnipeg

PHONES (Private Exchange) MAIN 6112-3

CASH TO LOAN
On First Mortgage Improved Farm Property

APPLICATIONS FOR AGENCIES INVITED

WATSON'S
EXCLUSIVE FEATURES

We have instituted more practical im-

provements on Sleighs than any other

manufacturer. This line is our specialty.

In design, material, finish and value our

Sleighs are the leaders.

SLEIGHS
BIGGEST CARRYING CAPACITY

It's the way we makB them. Size for size,

carry heavier loads, have lighter draft,

and hold the road better than any other

Sleigh made. Farmers know—and ask

for a Watson's Sleigh.

THE DEALER WHO HANDLES WATSON'S IDEAL FARM AND BUSH SLEIGHS GETS THE SLEIGH TRADE
"Ideal Sleighs are made in all sizes, Steel or Cast Shoes. The weakest point in a Sleigh is the bench. Note
our Special Trussed Bench—a patented feature. The quality of our woods is unequalled: Runners—white
oak; Benches—grey elm or oak; Poles and Reaches—heavy white oak. Only well seasoned, stiaight grained

woods are used in Watson's Sleighs. Heavy steel bracing throughout. Scientifically designed runners

—

point of contact directly below bench. They ride on the top of the road—^no skidding. Our Cast Shoes,

curved up at rear, allow backing. Don't wait for the snow, investigate Watson's Sleighs and you will handle
no other.

WE CARRY REPAIRS FOR ALL MOLINE IMPLEMENTS AND JANESVILLE PLOWS CHAMBERS AND HENRY STREETS, WINNIPEG

Kepairs and
Accessories

foraU makes
of Sewing
Machines

Write Eepair
Department.

THERE IS A DAILY DEMAND
FOR

"DOMINION"
Sewing Machines
Why let this profitable business pass your
store when you can keep the sewing
machine trade right at home?

"Dominion" Sewing Machines carry a war-
ranty second to none. They have a record for
perfect action and reliable service that makes
sales easy. The highest mechanical efficiency

at a reasonable cost. Lots of women in your
territory will want a sewing machine this fall.

Its up to you ! Get our descriptive catalogue
and liberal agency offer and you get the
business.

GET CATALOG AND PRICES

The Dominion Sewing Machine & Phonograph Company
80-82 LOMBARD STREET, WINNIPEG

WHY NOT USE HORSE SENSE?
Not a Horse or a Mule in Western Canada (if he could talk) but
would tell you that he could do 25% more work if you would
clothe him comfortably with "Horse Shoe Brand" Collars, Har-
ness or Saddles.

Sold only by legitimate and honourable dealers all over Western
Canada, and Manufactured in Western Canada only by

THE GREAT WEST SADDLERY COMPANY
At WINNIPEG, CALGARY, EDMONTON,

REGINA and SASKATOON.

SEND FOR CATALOGUE AND PRICE LIST TO DEALERS ONLY

SIDE LINES:
We sell wholesale, to the dealers only, Mitts, Gloves, Moccasins, Automobile

Tires, Spark Plugs and Auto Accessories, etc., etc.
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Long Service and

Hard Work in

Western Canada

have proven the

merits of

Adams Wagons and Trucks
NVESTING money in an Adams Wagon is buying the best wagon value in Canada.

Experience has taught your customers the truth of that statement. The purchaser of

an ADAMS Wagon or Farm Truck is a satisfied customer—one who comes back

for other goods of the same "QUALITY."' Figure the value of such a connection. If

your specifications for harvest and fall trade are not all in, order immediately because manu-

facturing and shipping conditions are difficult.

Made Better—Last Longer
The materials used in our line of Farm

Wagons, Trucks, Carts, Lorries, etc., are the

best that money and long manufacturing

experience can buy. They are suibstantially

put together by experienced wagon build-

ers who have every means at their disposal,

in the way of up-to-date machinery equip-

ment, etc., to turn out the highest quality

of work. The logical result is a BETTER
Wagon—one that will last LONGER and

therefore be better value than one built

with less care being given to quality. Paint

makes any wagon LOOK well—it is the

MATERIAL under the paint and the repu-

tation of the maker that make it WEAR
well. ADAMS Wagons have both these

features.

Place Your Orders NOW
for Cutters and Sleighs

Our new Sleigh and Cutter Catalogs are

being distributed. They show new and very

attractive lines—jobs that will interest

every dealer. If you have not received a

copy write for it at once. Orders for Cut-

ters and Sleighs MUST be in early this

year to insure satisfactory delivery. Labor

and material shortages at the factories are

going to be felt in decreased production.

Let us have your specifications immedi-

ately—^you will be serving your own best

interests by so doing, and at the same time

making it easier for us to get the goods

forward.

THIS IS IMPORTANT

Steel and Wood Wheel
Trucks

We carry in stock at our warehouses one

of the largest and most complete stocks of

trucks—of all sizes and for all purposes—to

be found in any territory. They are sub-

stantial in every respect. Below are illus-

trated some of the types. There is bound

to be a demand on your territory at harvest

time for both steel and wood wheel trucks.

Be in a position to take care of that trade,

Write our nearest branch office for full par-

ticulars regarding these lines—illustrations

of the different styles and sizes, and any

other information you desire. It pays to

push the Cockshutt line energetically—there

are goods for every season of the year.

COCKSHUTT PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY

Distributing Points: RED DEER LETHBRIDGE EDMONTON BRANDON PORTAGE LA PRAIRIE
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Brandon Provincial Exhibition the Best on Record
BIGGEST MACHINERY DISPLAY EVER SHOWN IN CANADA

The Provincial Exhibition at

Brandon, held from July 16-21,

and the twenty-second annual fair

to be held in that city, was the

most successful in the entire his-

tory df 'the institution. At the

first Brandon Fair, only $700 was
oflfered as a prize list; this year

over $65,000 were allotted for

prizes, purses and attractions.

The Fair was formally opened on

July 17 by Sir James Aikins,

lieutenant-governor of the prov-

ince.

During the five days of the fair

no less than 93,000 paid admis-

sions are recorded, which togeth-

er with the pass tickets, gives an

attendance of practically one hun-

dred thousand. On Citizens' day

over 24,000 people passed the

gates.

Manager W. I. Smale, the direc-

torate, and their hody of able

assistants, are indeed to be com-

plimented on the excellent way
in which the Fair was adminis-

tered, in fact as a manager "W. I."

seems to improve yearly and

to invaria'bly have some valuable

innovation hidden up his sleeve.

He has the satisfaction this year

of knowing that, despite war

times, Brandon put on a Fair that

will take a great deal of beating,

not only in Canada, but in the

United States. As in past years

the citizens of Brandon co-oper-

ated with the Fair Association

loyally to make visitors to their

city feel that they were welcome.

As we have often said, few cities

can equal Brandon for the splen-

did layout of the Fair grounds

—

and this year, when practically

every day was one of almost

unbearable heat, the welcome
shade of the groves and the com-

fortable nooks were a virtual

necessity to the hordes o'f visitors.

Time was when we marvelled at

the line up of buggies at Bran-

pn Fair; this year the remark-

ble number of automobiles

parked in and near the Fair

grounds showed that the farmer

is assuredly using the gas buggy
nowadays. On Thursday, 19th,

there were more than 6,000 auto-

tl

P

mobiles parked inside the
grounds.

Daily special trains from all

over the province brought crowds

to the Fair. As usual the Midway
with its galaxy of side shows was
a center of amusement, while the

Indians in their barbaric dresses

held many dances and "pow-
wows" daily. The horse racing

was exceptionally good — the

track being in splendid condition,

and fast times being recorded.

On the closing day the automo-

bile races furnished thrills for the

show and exhibits of dairy pro-

duce were also better than usual,

while the Provincial Board of

Health put on one of the most
valuable exhibits we have yet

seen. This exhibit was to show
the public the conservation of

babyhood — how one baby in

every iseven dies, usually unneces-

sarily. Quack medicines, pare-

gorics and other iniquitous

"soothers" were exposed, and the

fly danger for infection shown by

a sfood model. Tuberculosis was
emphasized, and two canvas port-

Part of the Immense Display of Farm Implements and Threshing Machinery shown

at Brandon Fair, proving that this is the age of Power Farming.

crowd — especially when one

speed car went through the fence

!

The record set for the Brandon

half-mile was 1.09 minutes. The
platform attractions ofifered were

of a high order of merit and

greatly appreciated, while four

racing mules, driven daily by
prominent Westerners, provided

much amusement.

In the live stock displays, the

sheep and swine entries were

very large, hut the heavy horse

exhibit was slightly smaller than

last year, possibly because of the

help shortage. The cattle classes

were unusually good. In the live

stock parade, it is estimated that

$500,000 worth of horses and

cattle were shown on the half-

mile track.

The Dominion Government ex-

hibit was excellent, also that of

the Manitoha Agricultural Col-

lege, the Extension Department

of which had a very fine mechan-

ical exhibit, showing what power

can do for the average farm home.

The school exhibit, horticultural

able sectional houses, the "Don-
alda," made by the Macdonald
Sectional House Co., Winnipeg,

were shown, fitted up as an excel-

lent means for invalids or camp-
ers of living in the healthy out-

doors. These fine portable build-

ings attracted a great deal of at-

tention.

The Alaska exhibit, showing
totem poles and Indian work was
very interesting, while the C.P.R.

exhibit was the best on the

grounds. This was the exhibit

as .shown at San Francisco and

San Diego fairs, in which an elec-

trical contrivance gave a splendid

view of Rocky Mountain scen-

ery. This was one of the favor-

ite corners during the entire

duration of the Fair. Splendid

bands rendered music daily. The
household arts' section was also

exceptionally good this year,

while a fine picture gallery was
on view in the old crystal palace.

Mammoth Machinery Display

Brandon Fair has always been

noted for the huge machinery

display shown. This year the

display of threshing machinery,

tractors, implements and farm

equipment was the biggest yet

seen at Brandon, and easily the

biggest machine display ever

shown in Canada. In fact, an

American machine man, who
yearly visits all the great State

fairs, said that for size and variety,

the machinery exhibit at Brandon
was the biggest he had ever seen.

The light tractor plowing demon-
stration, which we report fully

elsewhere in this issue, was the

main center of attraction for

farmers and machine men. As in

past years, Canadian Farm Im-
plements gives herewith the only

complete report of the machinery

exhibits at the Fair, comprising

thousands of machines and dis-

plays by over sixty manufactur-

ing and jobbing concerns. As
year succeeds year, the ever in-

creasing display of machinery,

barn, dairy and household equip-

ment shows how the machine

is indispensable on the modern
farm. The notable feature this

year was the immense number of

combination threshing outfits

shown also the large number of

tractors and engines which were
operating on kerosene. To those

who were not present the follow-

ing report compiled by "Canadian

Farm Implements" should prove

a valuable record of firms from

whom machines of various types,

and for various uses can be pro-

cured. This year we observed no

less than four large mail order

machine concerns with big ex-

hibits. This is a sign of the times

and shows the old machine con-

cerns that the)' will have to keep

up their exhibits at the various

Western Fairs, so that their

goods may be kept before the

farmer and his family. We give

no report of the mail order

machines, for obvious reasons

—

but the following is a complete

record of every other machine on

the grounds and in the buildings.

The exhibits are given in the

order of their location :
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Tractors, Threshing Machinery,

Engines and Implements

Entering the Fair grounds at

the south gate, the first exhibit

encountered in "machinery row,"

alongside the old machinery hall,

was that df the Cushman Motor
Works of Canada, Winnipeg.

Manager A. E. Donovan and his

assistants had an exceptionally

fine display of their lines. An
8 h.p. Cushman light weight

combination thresher, with straw

carrier and hand feed; a 15 h.p.

combination with wind stacker

and hand feed, and a 20 h.p. com-
bination with a wind stacker and

self feeder, were prominent in the

display—the individual outfits

being powered by Cushman light

weight engines. A 32-inch New
Superior fanning mill stood

alongside a 48-inch fanning mill

of the same type, which was oper-

ated by a 4 h.p. Cushrnan engine

—the same engine which has so

great a reputation for binder

adaptation and general farm
wofk. A new item in the Cush-

man line which we noticed was a

three-roll wild oats separator, a

handy low-down machine for tak-

ing wild oats from barley and

tame oats. One of the well-

known automatic pickling ma-
chines, which revolve by the

weight of the grain, was also

on view. In front of the exhibit

a 4 h.p. Cushman engine was
shown in position on a Massey-
Harris binder, giving visiting

farmers an excellent idea of how
this engine saves horseflesh dur-

ing harvest time. Very favorable

comment was heard on the com-
plete display staged by the Cush-
man organization.

An exceptionally fine combina-
tion exhibit was next encountered,

as shown 'by the Waterloo Man-
ufacturing Co., of Portage la

Prairie and Regina, and the

Goold, Shapley & Muir Co., of

Winnipeg and Regina. Managers
W. Um'bach and A. J. Britton

and their assistants were kept

hustling to satiate the curiosity

of visitors. The well-known
"Ideal Champion" individual

threshing outfits were well to the

fore. A 12 h.p. Ideal engine, run-

ning on kerosene, operating a 24x
36-inch Champion separator with

straw carrier, hand feed and ele-

vator. A 22 h.p. opposed Ideal

engine was in combination with a

24x36-inch separator with wind
stacker and self feeder, having a

register and elevator attachment.

An 18 h.p. Waterloo steam engine
was operating a 33x52 Champion
separator with all attachments,

and a 25-50 h.p. Ideal kerosene

tractor drove a 36x56 Champion
separator fully equipped. Anoth-
er leading feature was a 30 h.p.

portable Ideal engine, running on

kerosene and driving a 28x42-
inch Champion separator fully

equipped. A 12-20 h.p. Heider
tractor—a machine with an excep-

tionally wide range of speed—
was coupled to a 24x36-inch

Champion separator with all at-

tachments. Two other Heider
tractors, a 12-20 h.p. and a 9-16

h.p. were also in operation, one
doing track work, so as to show
visitors its ease of operation.

Other features noticed in this

large display were two three-fur-

row, 14-inch Rock Island tractor

plows, a 3-furrow, 12-inch, tractor

plow of the same make, and a

two-bottom, 14-inch, special pow-
er lift plow adapted for operation

with the 9-16 h.p. Heider tractor.

A 10xl8-foot engine disc harrow,
manufactured 'by the Roderick
Lean Co., and a tandem tractor

disc by the same company were
also on view,„ along with a

Peoria single disc drill, made by
the Peoria Drill & Seeder Co.

These machines showed the de-

velopment oif heavier implements
for tractor use, and were produc-

tive of much attention.

On their side of the exhibit,

the Goold, Shapley & Muir Co.,

showed a fine line-up of "Maple
Leaf" grinders, in 6, 8, 10, 11,

13 and 15-inch sizes. Two 1^4

h.p. Ideal engines, running on
gasoline, were on trucks, and an-

other h.p. operated a pumping
outfit. Other Ideal engines, oper-

ating on kerosene, were a 3 J4 h.p.,

a 6 h.p. and an 8 h.p. Two Ideal

tractors, kerosene burning, were
on view—a 15-30 h.p. and a 25-30

h.p. An Ideal Junior cement-
mixing machine, and an 8-foot,

double-geared Ideal windmill

were also noticed. In the Gov-
ernment display, in the buildings

on the grounds, we came across

two other Ideal engines, a 1^ h.p.

operating a special sign and a 2J^
h.p. driving an electric lighting

plant for farm use. The combina-
tion exhibit of the Waterloo-
Goold, Shapley & Muir organiza-

tions was one of the best ever

seen at Brandon Fair, taking five

cars to transport it to the various

western fairs.

The New Home Machinery Co.,

Saskatoon, had on exhibit three

of their comibination threshing

outfits, 24x32, a 30x36 and a 30x40
separators, with full equipment,

and supplied with special weed
seed baggers. One of the outfits

was operated by a 9 h.p. "Mani-
toba" portable engine. E. El-

wood, manager, was in charge.

The Garden City Feeder Co.,

Regina, showed types of their

well-known feeders, in straight

and wing types, one 'being oper-

ated by a 1^ h.p. Ideal gasoline

engine.

The Favorite Thresher & Sup-

ply Co., of Winnipeg and Portage
la Prairie, showed a "New Favor-
ite," 36x58-inch separator, unat-

tached, with wind stacker and self

feed, also a 36x56 separator

coupled up to a 12-25 Waterloo
Boy kerosene tractor.

The Sawyer-Massey Co., of Re-
gina and Winnipeg, had a very
full exhibit olf their lines on view.

A 27-50 h.p. gas tractor operated
a 32x56-inch Great West separa-

tor with full equipment. A new
feature was a 20x36-inch Great
West separator, as a combination
outfit, driven by a 4-cyl. 20 h.p.

Waukesha heavy duty engine. A
20-inch Sawyer-Massey No. 1

separator was driven by a 12-25

Sawyer-Massey gas-oil tractor,

which was equipped with the

well-known Erd engine. To com-
plete the exhibit, a 17 h.p. simple

steam tractor was operating a 28x
44 separator with full attach-

ments, while a Special No. 2

Sawyer-Massey separator was
also on view.

The next exhibit on machinery
row was that of the Advance-
Rumely Co., of Winnipeg and Re-
gina. In this exhibit a 20 h.p.

double cyl. steam engine drove
a 32x56-inch Battle Creek separ-

ator fully equipped. A 15-30 h.p.

Oil Pull tractor was attached to

a 28x48 Rumely Ideal separator

with all attachments, and a 15-30

h.p. Gas Pull tractor drove a

24x44-inch separator fully equip-

ped. Two 8-16 h.p. Rumely All-

Purpose tractors, 4 cyl. kerosene
burning engines, with inbuilt

two-furrow plows, were also

shown, and a 12-24 h.p. AU-Pur-
pose Rumely tractor with three

14-inch plows was observed. A
24-inch Rumely separator, fully

equipped was driven by the lat-

ter outfit.

The Brandon General Agency
of the International Harvester

Co., of Canada, showed a very

complete exhibit of their compre-
hensive line, which was a centre

of attraction for the many Inter-

national dealers, who visited the

Fair. Manager J. C. Brosnahan
was in charge, ably assisted by a

corps of salesmen and demonstra-
tors. An 8-16 h.p. Mogul kero-

sene tractor operated a 20x32
New Racine separator fully

equipped, and a 10-20 h.p. Mogul
kerosene tractor was coupled to a

24x40 New Racine separator with
all attachments. A 12-25 h.p.

Mogul drove a 27x42 Aultman-
Taylor separator, fully equipped.

Alongside a 10-20 h.p. Titan trac-

tor, operated a 20x38 Goodison
separator, and a 15-30 h.p. Titan

tractor, a 28x42 Goodison separa-

tor with full equipment. A 23x36
Aultman-Taylor separator and a

28x48 New Racine were on view

unattached. Two single horse- -

power Mogul skidded engines
were shown, also a 2}^ and 4 h.p.

Moguls. A No. 78 3-furrow Oliver
self-lift tractor plow, and a No. 2
P. & O. Little Genius 3-furrow
tractor plow were also observed.
In a line-up of wagons we noticed
models of the "Old Dominion,"
"Petrolea" and "Hamilton" wag-
ons. This completed the Inter-

national exhibit.

The Hu'ber Manufacturing Co.,

of Marion, Ohio ^ind Brandon,
displayed an 18 h.p., simple return
flue type steam engine, driving a

28x48 Huber Western Special

separator with full attachments.
A 12-25 h.p. gasoline tractor, the

well-known Light Four, operated
a 22x40 Huber separator fully

equipped, and another 12-25 h.p.

Huber tractor a 22x40 Huber sep-

arator. A special type 36x60
Huber separator, unattached, was
also on view in this exhibit.

The Baker Valve Co., showed .

one of their improved Morris
Beading Tools for flue work in

steam engine repair.

The J. D. Adshead Company,
Winnipeg, had on view two of

their well-known 12-24, Model
B, "Happy Farmer" tractors, also

a line-up of J. I. Case light tractor

plows in various sizes. This ker-

osene burning tractor, equipped
with roller bearings throughout,

attracted much attention by its

design and easy operation. It

turns in its own length and at

right angles. Manager Adshead
was in charge of the exhibit.

Nichols & Shepard Co., of Bat-

tle Creek, Mich., and Winnipeg,
showed a 20 h.p. steam engine

driving a 28x40 Red River special

separator fully equipped, also a

25-50 h.p. Oil Gas tractor coupled

to a 32x52 Red River special sep-

arator. A 22x36-inch Red River

separator was operated by a 12-25

h.p. Waterloo Boy kerosene trac-

tor.

The Robert Bell Engine and
Thresher Co., of Seaforth, Ont.,

and Winnipeg had on view a 24

h.p. simple steam engine operat-

ing a 36x60 Imperial separator

with all attachments. Manager
Cole was in charge of the exhibit.

The J. I. Case Threshing Ma-
chine Co., of Racine, Wis., and

Winnipeg, showed an exhibit of

Case goods which, we believe,

outclassed any previous machine

display the company have made
at Brandon Fair. A 10-20 h.p.

Case kerosene tractor operated a

20x36-inch J. I. Case separator

fully equipped. Alongside a 12-

25 h.p. Case kerosene tractor

drove a 26x46 Case separator with

full attachments, while a 20x40

h.p. Case tractor was coupled to

a 32x54 separator fully equipped.

(For further views of Plowing Demon-
straition, see Page 23). .
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A 50 h.p. single cylinder Case

steam engine was also seen driv-

ing a 32x54 separator, and a 65

h.p. single cylinder steamer oper-

ating a 36x58 separator with all

attachments. Two 9-18 h.p. Case

srasoline-kerosene tractors were

also on view, one coupled to a

Cockshutt manure spreader, and

the other being attached by a

special hitch to a Frost & Wood
binder, an ingenious steering and

control coupling operating and

guiding the tractor from the bin-

der seat, making a one-man har-

vesting outfit that attracted much
attention from the crowds of

visitors daily.

The Canadian Fair'banks-Morse

Co., Winnipeg, had on view qne of

their combination threshing out-

fits powered by a 15 h.p. Fair-

banks oil .engine, the separator

being 24x46 in. size, with full

equipment. A 24x46 Standard

Fair'banks-Morse separator was
on view unattached, and a Type F,

8-inch Fairbanks feed grinder.

Alongside stood a No. 1 Fair-

banks-Morse washing machine in

operation, and one of the com-

pany's "Cyclone" portable grain

elevators operated by a 3 h.p.

Type "Z" Fairbanks-Morse en-

gine, running on kerosene. Other

engines shown by the company
were a 1^ h.p. gasoline skidded

engine and a 6 h.p. Type Z kero-

sene engine, also an 8j/2-foot

"Eclipse" direct stroke windmill,

a machine of very good design

and excellently adapted for farm

use.

The Waterloo Boy Kerosene

Tractor Co. of Canada, Winnipeg,

e \

The "DONALDA"
Canvas Sectional House

Is a Money-Maker for Dealers

Thousands of Fanners and Towns-
people were interested in the "Don-
alda" when we showed it at Brandon
Fair. That means prospects—right in

your community.
Not a tent, but a strong, portable

house. You can sell it to the home-
steader, farmer, motorist, hunter,

camper and town-dweller. Sizes:

from 8x10 ft. up to 10x16 ft. En-
dorsed by the Manitoba Board of

Health as the ideal home for con-

sumptives. Low in price; shipped
knock-down; easily erected by any-

one. Fully guaranteed.

GET OUR AGENCY OFFER TO-DAY

MacDonald Sectional

House Company, Limited
P.O. BOX 1223 WINNIPEG

V /

had on exhibit a 12-24 h.p. Water-
loo Boy kerosene tractor operat-

ing a 24x46 Waterloo Boy sep-

arator fully equipped. Another
12-24 h.p. Waterloo Boy tractor

drove a 20x42 separator pro-

duced by the same concern.

A portable grain elevator manu-
factured iby Henry Rustad, Hunt-
leigh St., Winnipeg, was oper-

ated by a 3 h.p. Waterloo Boy
engine.

George White & Sons, London,^

Ont. and Brandon had a 25 h.p.

rear-mounted steam engine oper-

ating a 36x60 Challenge separa-

tor with full attachments, also a

20 h.p. simple steam engine driv-

ing a 22x54 Challenge separator.

An 18 h.p. White rear-mount

steam engine was attached to a

28x46 Challenge separator, while

a 12-20 h.p. "Sandusky" tractor

drove a 24x40 Challenge separa-

tor alongside a 12-25 h.p. "All-

Work" kerosene tractor attached

to a 3-furrow, 14-inch Cockshutt

self-lift tractor plow.

The Minneapolis Threshing

Machine Co., Winnipeg and Re-

gina had on view a 24 h.p. single

cylinder "Minneapolis" steam en-

gine, which drove a 36x56-inch

standard Minneapolis separator

with all attachments. A 20-40

h.p. Minneapolis gas tractor was
running unattached, and a 15-30

h.p. gas tractor was coupled to a

24x36-inch Minneapolis separator

fully equipped. A 3-furrow Min-
neapolis light duty tractor plow
completed an interesting exhibit

by the company, the display being

in charge of T. H. Roney, Winni-

peg, manager of the company.
The firm of A. Stanley Jones,

North Battleford, had showing a

line of their combination thresh-

ing outfits, a 9 h.p. gasoline-kero-

sene engine operating a 28-inch

separator with self feed and straw

carrier. Another 9 h.p. engine

operated a separator of the same
size with a blower attachment.

The Stewart Sheaf Loader Co.,

Winnipeg, showed one of their

widely-known sheaf loaders, a

1917 model which attracted much
attention. Alongside it were

shown the component parts,

wheels, gears, shafts, etc., of a

Staude Mak-a-Tractor, an auto-

mobile tractor attachment which
is made in Canada at the Stewart

Sheaf Loader plant in Winnipeg.
In conjunction with the sheaf

loader exhibit, the Western Can-

ada Auto Tractor Co., Moose
Jaw, showed a Staude Mak-a-
Tractor attached to a Ford car, in

operation, also a Perfection water
circulator for use with a car

transformed into a tractor. Man-
ager Walch, Moose Jaw, was in

charge of the latter exhibit.

Western Accessories Ltd., Re-
gina, showed one of their Tract-

ford automobile tractor attach-

ments coupled to a Ford car, a

continual demonstration of which
attracted the attention of visitors

to the Fair. Manager R. Moore
was in charge of the exhibit.

The Bates Steel Mule, a 13-30

h.p. caterpillar tractor of peculiar

design was shown by the Joliet

Oil Tractor Co., of Joliet, 111.

The Imperial Oil Co., Brandon
had in their tent samples of their

oils—Polarine, Standard gas en-

gine oil, kerosene tractor oil,

Premier gasoline, Royalite, auto-

mobile oils, axle greases, etc.

The Canada Ingot Iron Co.,

Winnipeg, showed three of their

road graders and two Road Boss

drags, also a line of road plows,

road scrapers and other road

machinery.

The Canadian Stover Co.

showed their usual line of direct

sold farm equipment in a special

building.

J. E. Wareham, Brandon, had

on view a section of his special

rib cement silo, made of inter-

locking cement blocks—a very

practical design of silo construc-

tion.

G. L. Dodds Implements, Ltd.,

Winnipeg, showed a line of their

special dry land farming imple-

ments including a goose-neck cul-

tivator, a Cyclone weeder and

mulcher, a small weeder and

mulcher for garden and truck

farm use, and a baby cultivator

for special tillage, making a very

interesting exhibit oif this type of

farm machinery.

Canadian Oil Companies, Win-

nipeg, showed a line of their

motor oil, friction compounds,

greases, axle dopes, coal oil, etc.

H. D. Schneider, Milverton,

Ont., showed a model of his stock
[

loader, a semi-circular track type,

which when built would weigh
about 2,600 lbs.

The Canadian Lightning
Arrester Co., Brandon, showed
three of their large Townsley
ventilators for barns, creameries

and schools, lightning rods being

attached ; also samples of the

well-known "Townsley" light-

ning protection system for all

purposes. These made a partic-

ularly artistic display which at-

tracted much attention from

sightseers.

Manitoba Engines, Limited,

Brandon, had an excellent display

of their popular "Manitoba" line

in their permanent buildings on

the grounds. They showed a 1^
h.p. Manitoba engine operating a

pumping outfit, also kerosene

engines in 5 and 7 h.p. horizontal

types ; a 7 h.p. Manitoba vertical

engine, a 9 h.p. horizontal porta-

ble engine and a 17 h.p. portable

Manitoba engine. A feature of

this exhibit was a 30 h.p. portable

engine with a special mixer for

burning coal oil, which mixer

seemed to be of excellent design,

to judge from the clean exhaust.

Plate grinders were shown in

7, 8, 10 and 12-inch sizes, also two

three-roll feed crushers. Pole

and wood saw frames, wood and

iron pumps in various sizes, pump
jadks, a special high "bagger for

fanning mill use, and a 10-foot

Manitoba windmill completed a

very comprehensive and attrac-

tive exhibit of the goods manufac-

tured by this company.

Gray-Campbell, Limited, Moose

Jaw and Winnipeg, had a nice dis-

play in their permanent building.

They showed a 33-inch Chatham

fanning mill, an auto-seat buggy

and a semi-auto-seat buggy with

new style auto top. We also

noted a covered cutter with fore

doors, and a"New Manitoba" cut-

ter with special top and fore

doors. A Chatham kitchen cabinet,

a Chatham 2000-lb. truck scale,

a Gray-Campbell Consolidated

school van with doors at front and

rear, and a line of light delivery

wagons completed a very good

display by this well known vehicle

concern.
|

A. L. Campbell, Brandon, haJ

a nice arrangement of his special

farm gates and fencing, also

showing several of the barn equip-

ment lines manufactured by

Beatty Bros., Fergus, Ont., steel

stalls and stanchions, track, hay

and manure carriers, and other

modern barn fittings.

D. Macgregor, Winnipeg,

showed a Watson harrow attach-

ment for adaptation to plows,

This harrow, as it drags, rotates

at twice the speed the plow goes

Mr. DEALER
Cater Can Sell You

Wood or Iron Pumps cheaper

than any one in the West.

GET HIS PRICES BEFORE YOU ORDER

Brandon Pump & Windmill Works

BRANDON MAN.
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(ushman Binder EnginesS farm Work

SAVE A TEAM on the BINDER
Engine Weighs Only 167 Pounds
Balanced by Water Cooling Tank on Front

Same 4 h.p.

Cushman is used
for all other Farm
Work after Harvest.

Ask us for full par-

ticulars of the 4 h.p.

Cushman Binder

Engine.

The 4 H.P. Cushman is the original and successful Binder Engine.
Thousands are in use every harvest—saving horse flesh and saving grain. A
binder is not complete without a Cushman Engine.

The Cushman saves horses, saves grain, saves time and saves the binder.
Sell the Cushman—the one binder engine that is used in the grain

fields all over North America, from Texas to North Alberta; the one binder
engine that has ten years of successful field work behind it ; the one binder
engine that has proper attachments to fit any make of binder in use.

The Cushman is water-cooled and cannot overheat on all-day run in hot
harvest field like engines not properly cooled.

ARE YOU READY FOR THE HARVEST ?

Don't Take Chances on an Imitation. Sell the Cushman

!

Cushman Motor Works of Canada, Ltd.
Builders of light weight, high grade Gasoline Engines for all Farm Power Work

Dept. E., Whyte Ave. and Vine St., Winnipeg, Man.

KING OF WILD OAT SEPARATORS
The Lincoln "New Superior"

Wild Oat
Separator

With our paten-

ted open and
blank space
sieves, it posi-

tively s e p a r -

ates every wild

oat seed, caus-

ing them to lie

flat, and not up

on end.

Patented Adjustable Wind Boards
are provided so that blast is always under control. Can blow out as much
or as little as you like, making it a perfect oat cleaner and grader. The
lower shoe is fitted with a cleaning rack that is adjustable, never touch-
ing the sieve, but just close enough to knock out any grain that gets
stuck when going over the sieve. It is movable, working back and fortli

about two inches in opposite directions to the shoe. By this improve-
ment the capacity is increased about 25 per cent.

It is Strong, Well-built and Bolted—Not Nailed
Our machine is built to clean any kind of grain and do perfect work. What
the "NEW SUPERIOR" cannot do, no other can do. Exceptionally easy
to operate, it will appeal to your customers.
Made in Sizes 24, 32 and 42 inches wide, with or without bagger, and with
power attachment for gasoline engine if desired.

WRITE FOR DEALER'S PROPOSITION AND FULL PARTICULARS.

Cushman Motor Works of Canada, Limited
Builders of light weight, high grade Gasoline Engines for all Farm Power Work
DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.

You Cannot Handle a Better Individual Outfit

than Cushman Light-Weight Combination Threshers

The 1917 Model

Tested and Tried in the Field—Leads in its Line

WE HAVE added many improvements to our 1917 model, and in sim-
plicity of construction and operation, also in quality of materials

and durability, we know that it stands alone in the combination
thresher field. Low cost of repairs, absolutely uniform speed, smooth running,
perfect balance, coupled with the ability to do good work under all con-
ditions, mean absolute satisfaction to the purchasers of Cushman Combination
Outfits. The frathe of the 24x46 inch Separator is strongly and substantially
built, and is. braced to stand all stresses and strains. And behind all is the
famous smooth-running Cushman Light-Weight Engine.

Every Outfit Equipped with the Famous
Cushman 2-Cylinder, Light Weight Engine

BUILT IN THREE SIZES:

8 H.P. with Straw Carrier and Hand Feed

1 5 H.P. witli Wind Stacker and Hand Feed

20 H.P. with Wind Stacker and Self Feeder

DEALERS! The 1916 demand for these outfits
far exceeded the supply. Get your orders in
at once. Don 't disappoint your customers!

THE rigid, strongly braced frame is equipped with a sliding base for regu-
lating the tension of the belt. Our system of bracing—together with the
smooth-running, light-weight Cushman Engine^eliminates vibration.

Separator is equipped with Automatic Grain Register when desired.
Cylinder has 62 teeth; concaves and drums are of the best design. Revolving
straw decks give perfect separation of grain from straw. The shoe used cleans
grain so that it is ready to market. Our Elevator and Windstacker have
exceptional features that ensure efficient work, while the Self-Feeder is auto-
matically governed so that the Separator cannot be over-loaded.

NOW IS THE TIME TO SECURE THE AGENCY
FOR THE FAMOUS CUSHMAN BINDER ENGINE

CUSHMAN DEALERS DO BIG, PROFITABLE BUSINESS.^ ASK FOR OUR AGENCY OFFER — TO-DAY

CUSHMAN MOTOR WORKS OF CANADA, LIMITED
Dept. E. a^^viNE^sTOE^. Winnipeg, Man. Distributing Warehouses: Toronto, Ont. and London, Ont.

Builders of High Grade, Light Weight, High Power Engines for General Purpose Farm Work
Exclusive Selling Agentsfor:Langdon Ideal Self-Feeders—Fanning Mills—Smut and Pickling Machines—Vacuum Washing Machines—Ldncoln Grinders—
Lincoln Saws—Incubators—Universal Hoists—Portable GrainElevators—Wagner Hardware Specialties—Mountaineer andLittUGiant Neck YokeCentres
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ahead. It is claimed that this

plow attachment gives no side-

draft.

The Enierson-Brantingham Im-

plement Co., Rockford, 111. and

Regina, showed a 20-35 h.p. kero-

sene tractor of their particular

make, also a 12-20 h.p. kerosene

tractor. They also had a

five-furrow and three-furrow

Emerson engine gang plows on

view. The Big Four 20 had a

special foot lever plow-lift.

The Jackson Combination

Sheaf Loader Co., Brandon,

showed one of their sheaf-load-

ing machines, which was oper-

ated by a Gade air-cooled engine.

This loader is of heavy design.

Henry Rustad, Winnipeg,

showed three of his portable

grain elevators and track loaders,

a machine of very good design

and equipped with a special

swinging hopper which should

facilitate track loading work.

The Accumulator Lighting

Co., Winnipeg, exhibited one of

their 50-light storage hattery

plants for farm lig'hting.

R. A. Lister •& Co., Winnipeg,

had one of the largest displays

they have ever put on, shown in

their tent, and. one that attracted

a great deal of attention. Out-

side we noticed a Lister 'Tdeal"

threshing outfit—a 22x32 separa-

tor with all attachments heing

operated by a Lister engine. This

outfit has a six-wheel trudk and is

a very easy running and vibration-

less design. A 7 h.p. Lister

engine drove a 10-inch Lister

ensilage cutter with special blow-

er. Inside the tent a typical

arrangement for a farm power

outfit was shown, a 5 h.p. Lister

engine being coupled up to a line

shaft from which werfe driven a

Lister 8-inch grinder, a Beatty

churn and an automatic power

washer with swinging wringer.

Alongside this part of the exhibit

a 1^ h.p. Canuck engine operated

a 15-light Lister electric lighting-

plant with storage batteries. On
the east side of the tent was
arranged a complete 40-light

Lister-Bruston Automatic elec-

tric lighting plant, which gener-

ated power for the illumination

of the whole exhibit. Outside the

tent was a 10-20 h.p. Peoria kero-

sene tractor, a three-wheel self-

steering machine. Manager
Jamieson was in charge of this

very comprehensive display of his

company's goods.

Mrs. White, Winnipeg, showed
a line of "Automatic" washing
machines in operation with
dou'ble tubs, swinging wringers

and reversible side-(benches.

Borbridges, Brandon, in their

tent showed a full line of their

light and heavy team harness,

saddlery, etc.

The Indiana Manufacturing

Co., Indianapolis, Ind., in their

tent, showed an excellent sectional

model of their well-known Farm-
er's Friend Stacker, an equip-

ment which was part of many of

the threshing machines in opera-

tion on the Fair grounds. This

machine eliminates grain waste

that has heretofore gone into the

straw stack. In its design a

special grain trap is provided in

the hopper near the stacker fan,

while an auger beneath the trap

returns the saved grain to the

separator. There is no douht that

this machine recovers an immense
quantity of grain, which other-

wise would go into the stack

instead of the sadk. Its popular-

ity with thresher manufacturers

in both Canada and the U.S.

testifies to its practical value as

an invention.

Dairy Machinery
In the Manufacturers' Build-

ing, Mitchell & McGregor, Bran-

don, iManitoha, distributors for

the Sharpies Separator Co., Tor-

onto, had a very fine display of

Sharpies suction-feed cream separ-

ators, varying in capacity from

ALL RAILROADS USE

The 'Eclipse' Windmill

vJUl^ Why?

^^^^HNlHn^^^^ Pumps more water
^HlHll|ll^^^»^ for less money than any

ml^*^ steel windmill built.
_BJi Strong, Lijiht. Durable

CT^Plp^Sfc WOOD WHEEL permits
'It l| slow speed and direct

stroke, doing away with
n 1 destructive hifjh speed and
~ troublesome gearing.

ET* Very few wearing parts—hence less atten-
tion necessary.

DON'T SELL A WINDMILL UNTIL YOU
KNOW MORE OF THE '^ECLIPSE.*'

Write for Free Booklet

The Canadian Fairbanks-Morse Co., Limited

Saskatoon WINNIPEG Calgary

175 to 1,000 pounds. These were
hand driven machines which
would handle in gallons from 20

to 120 gallons per hour, and
suited for a herd of from three to

four cows to twenty cows. Sec-

tions and component parts of the

special Shasrples bowl were
shown, also the special 'ball bear-

ing suspension used in the Sharp-

ies machines. Cream separator

oils were also shown. Manager
L. C. Scott, of the Regina branch

of the company, was in charge of

this very complete exhibit.

The Brandon • Heating &
Plumbing Co., local agents for

the De . Laval Separator Co.,

showed a line of the famous De
Laval cream separators, varying

in size from 350 up to 750 lbs.

They also had- a line up of Alpha

engines as produced by the De
Laval Co. Babcock testers, but-

ter makers and other dairy lines,

were embodied in the exhibit.

Electric washing machines and a

Delco electric lighting plant, com-

pleted a nice display.

The Petrie Mfg. Co., Winni-

peg, showed a line of their Mag-
net cream separators in all sizes.

H. F. Bailey & Sons, Guelph,

Ont., showed one of their Hinman
mechanical milkers, a machine

that has no pulsator and is adapt-

ed to herds of various sizes.

J. H. Ashdown, Winnipeg,

showed a series of small engines,

a pumping outfit and a farm elec-

tric lighting plant in operation.

Automobile Exhibits

The automobiles were, as for-

merly, displayed in the space

below the grand stand. It is evi-

dent that if Brandon Fair is going

to cater to the automobile trade,

larger premises will have to be

provided for automobile display.

The cars cannot be shown to ad-

vantage when standing hub to

hub.

As in past years, Joseph Maw
& Co., Winnipeg, had a finely

decorated booth with a line-up of

the cars they handle. These com-

prised a Reo Six touring car,

7-passenger ; a Reo Four 5-pas-

senger and a Gray-Dort 5-passen-

ger touring car. All were 1917

models. Stanley Maw was i

charge of a display that made
very nice exhibit.

The Maxwell Motor Car Co.

Winnipeg, showed a Maxwel
Four and a 5-passehger roadster.

On the grounds they showed
7-passenger Maxwell which ra

steadily during the whole of th

exhibition, on a circular track.

Bullock's Motor Exchange,

Brandon, showed Maxwell tour-

ing cars, also a series of Fox auto-

mobile trailers, making a very

nice exhibit.

The Breen Motor Co., Winni-

peg, exhibited a Chalmers 1918

SIDESTEP YOUR
SLACK SEASON
THE great majority of farm implements have a seasonal sale. You

can't sell plows and harvesting tools to a farmer all the year 'round.

But you iCAN sidestep your slack seasons by selling

MILKING MACHINES
CREAM SEPARATORS AND ENGINES

EMPIRE Line machinesi are used every day in the year by progressive

dairymen and farmers.
Their selling season is twelve months long.

The dairyman is ALWAYS BUSY. There's no reason why you
shouldn't be just as busy as he is—selling him the EMPIRE machines he

needs.

EMPIRE Advertising keeps EMPIRE Quality fresh in the minds of

every Farmer and Dairyman.
And there's a good profit in each sale and a fair sales contract for

reputable dealers.

Write for Catalog 65 and state which machines you are interested

in—Milking Machines, Cream Separators, Engines.

EMPIRE Milking Machines are simplle and uniformly gentle in their

action on cows. It is not necessary for a dairyman to become an "expert

mechanic" to operate them satisfactorily.

EiVIPIRE Cream Separators are the lightest running separators built

—LIGHTEST BY TEST—not by guess. They skim clean and are easy to

clean and care for.

EMPIRE CREAM SEPARATOR COMPANY
MONTREAL, QUEBEC

TORONTO, ONTARIO WINNIPEG, MANITOBA
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model, an Oldsmobile
,
Eight,

7-pas.senger car, and a Saxon Six,

5-passeng-er, 1917 model.

The Elgin Motor Sales Co.,

Winnipeg, .showed an Elgin six.

a Briscoe roadster, a firiscoe tour-

ing car and a No. 2 Briscoe rac-

ing car.

The Western Canada Motur
Ccj., Winnipeg, had on view sev-

eral models of the Studebaker
cars, in four and six-cylinder

types.

Willys-Overland Co., Winni-
peg, showed four Willy.s-Over-

land touring cars, a Willys-

Knight four and six ; a special

Overland and a Willys-Knight

"Country Club." A sectional en-

gine .showed the design of the

Willys-Knight sleex'e valve motor,

which is used in the Tanks used

by the British army in France.

'I'he Champion Spark Plug Co.,

Windsor, Out., had a special car

on the grounds with a display of

their spark plugs for autn and

tractor use.

The Dominion Motor Car Co.,

Winnipeg, as sales agents, showed
a Smith Form-a-Truck, an attach-

ment for converting a car chassis

into a motor truck. They also

showed a Smith Form-a-Tractor

—

a tractor attachment which, it is

claimed, is adaptable to any make
of automo'bile. Component parts

of the tractor attachment were

shown.

The exhibit of racing cars,

Briscoe, Case and Fiat was of

great interest to motorists attend-

ing the Fair.

Driving the Separator by Power

In turning the handle of a

cream separator, the variation in

the case of a very exact man may
not be more than from one to

three revolutions per minute.

With other men it may vary from
five to eight, and with a careless

individual the variation may be

as high as fifteen per minute.

When we consider the high gear-

ing of the centrifugal cream sep-

arator, it will be seen that a varia-

tion of one revolution at the

crank may mean a variation of

over 300 revolutions in the

spindle. Further, a variation of

five revolutions with the crank
may make a variation of 1,500 or

over with the spindle.

If we study the speeds at which
various machines are intended to

run, we will see that few, if any,

of them—such as a feed cutter,

plate grinder or engine, would
work satisfactorily if they had to

put up with such a speed varia-

tion as the average cream separa-

tor. In the case of a wood saw,
for instance, what would be the

result if its speed varied from five

to fifteen revolutions either above
or below normal ?

Yet the cream separator de-

pends upon that mo.st delicate

l^rinciple, centrifugal motion. If

the speed drops, some of the but-

ter fat never rises to the outlet;

if it is too high milk is thrown
out with the cream and incom-
j)lete separation results. Many
a good cream separator has been
called inefficient when the fault

lay with the operator and not
with the machine. While speci-

ally made machines may obviate
the trouble of turning the crank
as the correct speed, or speed in-

dicators may act as a check to

incorrect rotation, there can be
no doubt that a good gasoline en-
gine will drive the cream sep-
arator more steadily than the
average individual. We all know
that there are engines on the
market so steady that they will

drive a dynamo direct without a

Hicker showing in the light.

Take it as a fact yourself, and do
not be afraid to preach it strongly
to your customers ; the gasoline
engine of to-day will draw its

load more steadily than human
muscle can ever draw it. For
convenience in picking up the
load a governor pulley or some
one of the many intermediate de-
vices now on the market should
by all means be used; but it's not
because the modern gasoline en-
gine is not reliable. It is far

more so than the man who runs
It. In fact, nine times out of ten,
if the gasoline engine should be-
come irregular in .speed it will be
found to be because of some neg-
lect or overt act of the man who
thinks he is operating it when he
is in reality merely letting it run,
perhaps under very adverse con-
ditions.

One other word, while on the
subject of separator speeds. There

may possibly be instances where
certain machines of certain cheap
mail order houses are worth the
price to the people who buy them.
A cream .separator is not one of
these. It revolves at from 1.5 to

20 times the .speed of a threshing
cylinder—and this being so, only
the best and strongest materials
and the most highly finished ma-
chining arc necessary to produce
a high grade cream separator.
These factors are seldom found
in the M.O. machine. Show your
cu.stomer that a cream separator
must have inbuilt quality — and
that means a decent selling price.

TRAVELLING COLLECTOR for
the fall season to commence about
September 1st. Saskatchewan terri-
tory. Character, habits and record
must stand closest investigation. In
first letter state your age, what busi-
ness experience, minimum salary.
Address FARM MACHINERY, P 0
BOX 117, REGINA, SASK.

The World's Standard

De Laval Separator

The cream of

the trade goes

to the dealers

who sell the

DE LAVAL LINE

THE DE LAVAL COMPANY, LIMITED
WINNIPEG VANCOUVER MONTREAL PETERBORO
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Reliable Scales a Farm Essential

The farmer who is without a

good, rehable scale is fortunate if

he isn't losing enough money,

through short weights, to pay for

a scale many times over during

the year, says the "Standard"

Times, the house organ of the

RenfreAv Machinery Co., Ren-

frew, Ont.

The modern farmer does not

guess when feeding his live stock

either. He either measures it or

weighs it. Where possible,

weighing is the better plan, be-

cause he can, by weighing the

feed and weighing his cattle, tell

how many pounds of such and

such feed it takes to produce so

many pounds of beef. For in-

stance, one large hog raiser

found, by tests on his scale, that

it paid him to feed a certain

amount of meat scraps to his

hogs in place of a straight grain

diet.

Another farmer thought he

was making money on his hens

because the price of eggs was

high. By carefully weighing the

chicken feed, he found that he

could sell the feed for more
money than the eggs it produced.

But this farmer now has the

poultry end of his farm on a

profitable basis. He built new
quarters for his hens, killed off

the old birds, and experimented

with dififerent feeding systems,

until the scales told him that the

feed his hens were getting was
producing enough eggs to pay

him a handsome profit. There

are reasons innumerable for the

sale of a good set of farm scales

and dealers should investigate

this type of equipment, which

can be made a very profitable

item to handle. -

Cream Separator Company Busy

The Empire Cream Separator

Co., of Bloomfield, N.J., and Mon-
treal, manufacturers of Empire

milking machines, Empire cream

separators, gasoline engines and

lighting plants, has just an-

nounced the advancement of H.

E. McWhinney, formerly man-
ager of the Empire JDenver ofiice,

to an important post in connec-

tion with the sales and manufac-
turing departments in Bloomfield.

E. S. West, formerly secretary of

the Empire Cream Separator Co.,

of Denver, becomes managing di-

rector at Denver, succeeding Mr.
McWhinney. The Empire com-
pany's volume of business, as re-

ported this year, shows an im-

mense increase over that of any
previou.s year.

The De Laval Emulsor

The De Laval Emulsor is a

comparatively new centrifugal

machine which produces normal
sweet cream from any desired

emulsion of butter—sweet or salt

—with whole milk, skim-milk,

condensed milk or powdered milk,

by simply subjecting the mixture

to centrifugal force in such a man-
ner that the component parts of

milk are reassembled in their

original natural state, with any

desired proportion of butterfat.

Cream produced by the De
Laval centrilfugal process differs

from other so-called emulsified

cream products, states the com-

pany, in that it has the body and
consistency of natural cream
pasteurized, and will whip, swell

|

or churn in exactly the same way.

It has all the qualities and food

value, and can be used exactly as

ordinary cream.

This emulsor is invaluable to

the ice cream miaker. Often he

needs cream to meet a heavy

demand, and cannot get the

cream, or must pay a premium for

it. Further, he may lay in a large

stock and be left with soured

cream on hand. With the De
Laval Emulsor he can avoid this

by purchasing butter if necessary,

and converting it into cream in

any quantity desired. He can

lay in butter when it is low in

price and leave the supply

untouched until cream and butter

are scarce and high. With this

machine the milk dealer can at all

times meet the cream demand.

Captures the "Show
f<

ET your wide-awake, up-to-the-minute farmer or dairy-

T
I
man demand figures, facts, tests and demonstrations

1 to his heart's content. You can promptly convince him

U^^ri and sell him with real live proofs (not merely claims)

^ for every statement we make for the

and no machine made anywhere has so many advantages that can

be substantiated. Aside from the close-skimming of the Standard

which is beyond question, head and shoulders over other separ-

Me" Folk's Trade
ators, as is proven by Government Schools' tests. The following

outstanding features appeal to the most critical buyer:

Thorough self-oiling system

Low supply can

Easy turning

Patent spindle clutch

Interchangeable capacity

Gears enclosed in dust-proof

oil-tight gear housing and

run in bath of oil

The Standard is stirring things up in the separator business in

Canada, the United States and other countries. Get this splendid

proposition in detail now. Write for literature while your terri-

tory is still open.

The Renfrew Truck Scale—a wide open field for big results

—

a self-adjusting scale—government inspected. Get booklet.

The Renfrew Machinery Co., Ltd.
HEAD OFFICE
and WORKS: Renfrew, Ontario

THE MACHINE THAT WILL REVOLUTIONIZE HARVESTING
WILL BE ON VIEW DURING AUGUST IN THE FOLLOWING CENTRES:

REGINA, BROWNLEE, STRASSBURG, YORKTON, SASKATOON AND ROSETOWN
ALSO AT INTERMEDIATE POINTS

WE are taking a 1917 Model Bell Automatic Grain Stooker on a trip through Saskatchewan terri-

tory, visiting the above towns. This stooker has been tried out with the greatest success in

Kansas grain fields this season, doing remarkable work.

Dealers in Above Territory Will Notified One Week Ahead

This will give agents an opportunity to make a thorough inspection of this wonderful labor-saving

machine, which has been field-tested for the past three seasons. Come and see it.

Exclusive Manufacturers of Christiansen Land Packers, Harrows and Plow Attachments

THE BELL AUTOMATIC SHOCKER LIMITED
331 AUSTIN STREET, WINNIPEG, MAN.
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Keeping Acquainted

The most vital question to

every implement dealer is : "How
well do my prospects know nie,"

says Paul Wing, advertising man-
ager of the Empire Cream Separ-

ator Co. It is easy to forget that

others don't know you are in busi-

ness, 'that your best prospects may
not remember you when they are

in the market for goods that you
sell.

How many times have some of

your farmer friends come into

your store with this sort of a

question : "Jim, do you sell 'so and
so'?" Of course you do! You've
sold them for years. But here is

one of your intimate friends who
had never known you sold them

;

or if he has known he has for-

go'tten.

In addition to the numerous
cases of this sort that come to

your attention, how many sales do
you suppose you lose just because

friends of yours, or perhaps old

customers, have forgotten that

you sell the articles they want to

buy? If you know of a few such

cases, don't you suppose there are

a lot of others you never hear

from.

The one way to prevent these

sales leaks is to get acquainted

with every possible prospect and,

just as important, to keep ac-

quainted.

You cannot see and talk to

every farmer in your territory

daily or weekly, but you can get

acquainted with them all—and
keep acquainted with them all by
persistent advertising; by using

space in your local newspapers

;

by circular letters and attractively

printed folders, which many pro-

gressive manufacturers will fur-

nish you free; by billboards placed

throughout your country. Hun-
dreds of Empire dealers all over

the country make constant use of

Empire advertising matter and
Empire billboards, and they find

that it pays handsomely.

Impulse Starters Important

At the Brandon light tractor

plowing demonstration, several of

the tractors were equipped with

what is known as an impulse

starter. This is simply a device

which provides automatically for

a rapid kidk forward of the arma-

ture of the magneto during the

necessarily slow movement which
follows the starting up of the

engine. The idea aimed at in

embodying this equipment on the

tractor is to get the same spark

intensity from the magneto while

the engine is being turned over

slowly as is procured when the

engine is rotating at normal speed.

When the engine rotates at low

speeds the hottest spark is

needed, and without the impulse
starter the less efficient spark is

inseparable from a low armature
speed. For multi-cylinder en-

gines it has been found un-

practical to get an oscillator

equipment, as the speed of the

engine gives excessive wear on
the parts of the mechanism. On
the contrary, the impulse starter

is just as well adapted to multi-

cylinder magnetos as it is to

single cylinder, and as it produces
a hot spark during the slow speed
of the motor, automatically
changing to the smooth rotating

movement alfter the motor is

started, it has all of the advan-
tages of the oscillator and none
of the disadvantages, says a con-

temporary.

A pure high tension magneto
of a simple rugged type fitted

with a starter coupling, provides

a self-contained mechanical unit

having greater simplicity than

any ignition equipment that has
ever been .devised. No modifica-

tion of the pure high tension mag-
neto is necessary except the

mechanical device known as the

starter coupling.

owing to the shortage of lake ..^^^

nage, rates ought to be increase

^

Now for the Fall rush !

Rate Increase Granted

The board of railway commis-
sioners, on July 11th, allowed the

railways' application for an in-

creased rail and water tariff as

affecting lake traffic. This went
through with the exception of the

rate on sugar. This means a gen-

eral increase in rates on all classes

of consignment—except sugar

—

sent via lake and rail to points in

the West. Both commodity and
class rates are increased. The
contention of the companies was
that many of the lake steamers

having been put on ocean service,

PUMPS
AND

Clothes Reels
Made in the best
equipped factory
in Canada.

We make and
handle pumps for

all kinds of work.

We also install

hydro-pneumatic
Farm Water sys-

tems.

SXTCCESSOaS TO
The Riesberry Pump Co.

(Established 1882)

WRITE FOR DEALERS' PRICES

North-West Pump Co.
T. N. WILLIAMSON W. J. MERRELL

Phone 607

19-6th Street Brandon, Man.

THEIR REPUTATION SELLS THEM!
Dealers : We are now Sole Distributors of

THE NEW IMPROVED

"HERO"
FANNING MILLS
These mills are now being manufactured in large

quantities in a completely re-organized factory, thor-
oughly equipped for quick production. The New Im-
proved "Hero" Fanning Mills are not sold by any Mail
Order concern, either under this or any other name.
They will be

SOLD THROUGH THE TRADE ONLY

Three Sizes :

24, 32, 48-inches

Profit by the Big

Fall Demand for

" HERO

"

Fanning Mills

Known to farmers everywhere as the most efficient mills

made. Greatly increased screen capacity; exclusive features

in construction. We guarantee the New Improved Hero

to clean more grain and to do better work than any mill of

similar size on the market, and we guarantee delivery.

LINE UP YOUR NEEDS—AND ORDER NOW
See the Ackland Traveller, or send all orders and corres-

pondence direct to D. Ackland & Son, Ltd., Winnipeg.

Don't delay. A big demand this Fall. Write at once

for full particulars, prices and terms. The dealer who
handles the "Hero" can get the fanning mill trade in his

district.

Manufactured and Guaranteed by the HERO MANUFACTURING CO., LTD.

Exclusive Sales Agents for Western Canada

Calgary
Edmonton

©S-S© Saggiaw Ave.

Wis&Eiipeg

The

Best

Goods
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o
\. Becomes
3ter Co.

Johnston

favia, N.Y.,

Ij^be taken over by a

"newly incorporated c o m p a n y
known as the Massey-Harris

Harvester Co. This ' company
has been chartered under the

laws of New York with an au-

thorized capital of $3,000,000.

The stock will be owned by the

present owners of the Johnston

stock and the officers and direct-

ors of the Johnston company will

be elected to the same positions

in the new concern.

The change is one of name
only. The business will be con-

ducted as heretofore. Some
months ago a proposition to rein-

corporate was submitted to the

stockholders and referred to a

committee. The latter recom-

mended the incorporation of a

new company with a name sub-

stantially the same as that of the

big Canadian company, which for

some years has held the control-

ling interest in the Johnston con-

cern. The Johnston company
was chartered for fifty years in

1870. The original capital stock

was $300,000, and has been in-

creased to $2,246,200.

By the terms of its charter the

new corporation is to manufac-

ture and deal in harvesters, reap-

ers, mowing machines, seeders,

plows, harrows and other imple-

ments of husbandry, malleable

iron machinery and manufactured

products of every description, and

to conduct branch offices and

warehouses elsewhere in the

United States and in other foreign

countries. The Massey-Harris

Co., Ltd., of Canada, and the

Massey - Harris Harvester Co.,

Inc., of Batavia, will be cnrircl}-

distinct corporations. The
Massey-Harris Harvester Co. will

not do business in Canada, while

Massey-Harris Co., Ltd., does not

do business in the United States.

There are now employed at the

Johnston works between 1 ,200

and 1,400 men, and its officers

look forward to a greatly in-

creased business.

Waterloo Mfg. Co. Open New
Branch

The Waterloo Manufacturing

Co. of Waterloo, Ont., report that

they will open a new branch house

in Saskatoon. At present the

western head office of the com-

pany is at Portage la Prairie, with

a branch office at Regina. The
new branch at Saskatoon will be

under the supervision of E. A.

Haid, and dealers will be able to

procure Waterloo goods—Cham-
pion separators, Waterloo steam

engines, etc., from the new Sas-

katoon branch. The company will

not only carry a full line of their

own goods at Saskatoon, but also

Heider tractors. Rock Island

plows and other tractor imple-

ments. A full stock of repairs

for all the goods manufactured

and handled by the company will

in future be carried at the Saska-

toon branch of the Waterloo or-

ganization, which arrangement

should be good news to Waterloo

dealers in Saskatoon territory.

sion was for an increase in certain

class rates in the Eastern district

approximating .14 per cent. The
volume of tonnage which will

move under these advanced rates

will increase gross freight re-

venue for the lines afifected only

about 4 per cent. The proposed

increase of l.j per cent was To

ha\ e been effective July 1st. In

its decision the commission sus-

pended the proposed traffic until

October 28th, but indicated that

a hearing then would be of no

value, 'ilie commission took the

ground that the railroads had

failed to show that conditions

justified an increase in rates.

Deere & Co. has assumed the

obligation of the Mitchell Wagon
Company to its customers to re-

place defective parts on Mitchell

wagons sold during the last year.

It is also arranging to supply

Mitchell wagon parts made from

the regular Mitchell patterns to

Ivlitchell customers throughout

the country. Correspondence in

reference to Mitchell wagon re-

pairs should be addressed to the

John Deere Wagon" Works, Mo-
line, Illinois.

The Big Implement Show

The National Implement and

Vehicle Show, and Peoria Dis-

trict F'air will open this year ou

Septem'l)er 18 and continue till

September 29. The 12th aniutai

International Soil Products i^a-

position, under the auspices of the

International Farm Congress,

will be held in connection with

the Peoria event.

U.S . Roads Denied Rate Increase

The plea of the United States

railroads for a horizontal increase

of 1.5 per cent in freight rates has

been denied by the Interstate

Commerce Commission. The only

permission given by the commis-

Mitchell Wagon Sold to Deere

After a long and honorable

career of 84 years in the wagon
Inisiness, the Mitchell Wagon
Co., Racine, Wis., has discon-

tinued operations. Deere & Co.,

MoHne, 111., have recently ac-

quired the patterns, goodwill,

trade mark, patents and stock of

material from the Mitchell

Wagon Co., the latter company
having sold its plant to the Mit-

chell Motor Co., and discontinued

the manufacture of wagons. The
Mitchell standardized wagon will

be manufactured by Deere & Co.,

at its Fort Smith plant. Fort

Smith, Arkansas.

MILLIONS OF MILES HAVE PROVEN THE SUPER-EXCELLENCE OF

PARAGONTREAD TIRES
''By Miles * fhp. BprV' *

The favorite in the famous "Maltese Cross" Line. For mileage, service and

inbuilt quality you cannot sell your customers a better tire—or equip your

own car with a better tire. The fabric is the secret of "Paragon" success.

The product of a modern tire factory and backed by over 30 years' experience

in rubber manufacturing in Canada. Black Tread—Red Side Walls. Quality

is real economy in Tires. Handle the "Paragon" and give your customers tire

durability, tire life, tire service and tire mileage.

WRITE THE NEAREST BRANCH. "PARAGONS" ARE A

PROFITABLE PROPOSITION FOR LIVE DEALERS.

GUTTA PERCHA & RUBBER, LIMITED

Winnipeg
Calgary

Factories : TORONTO
WESTERN BRANCHES:

Fort William Regina

Lethbridge Edmonton
Saskatoon
Vancouver

McDonald Manager for Canada
Carriage Co.

F. N. McDonald has been ap-

pointed western manager for the

Lanada Carriage Co., of Brock-

ville, Ont., succeeding J. P.

Millar, who has resigned to enter

the automobile trade. Mr. Mc-
Donald has had charge of the

McLaughlin buggy business in

Saskatoon territory since Janu-

ary, 1916, and prior to that date

was on the road, out of Saska-

toon, for four years, covering

territory for the McLaughlin
Carriage Co. In his new post

Mr. McDonald will have head-

quarters at Winnipeg, and will

have charge of the territory from

Fort William to the Pacific

Coast. Before joining the staff

of the McLaughlin Carriage Co.

he was on the road for imple-

ment lines for some six years,

and is well and favorably known
to Western Canadian implement

and vehicle dealers. Although

still a young man, Mr. McDon-
ald has had about eleven years'

implement and vehicle experi-

ence, which should admirably

befit him for 'the responsible

position to which he has been

appointed. We wish him every

success in his new sphere of

action.

J. A. McKinnon, who for eight

years was a blockman in Regina

territory for the Massey-Harris

Co., and more recently has repre-

sented the Stewart Sheaf Loader

Co. in Saskatoon territory, has

been appointed traveling repre-

sentative for McLaughlin bug-

gies, in the interests of the

Canada Carriage Co., Winnipeg.

Mr. McKinnon will have charge

of the branch offices of the com-

pany at Saskatoon and Moose

Jaw. Intimately known to a

wide circle in the trade, and

with long experience in sales

work, Mr. McKinnon should be a

valuable acquisition to the ve-
^

hide concern in boosting buggy

business throughout Western

Canadian territory.

"Out of sight, out of mind", is

the truth that makes it pay to ad-

vertise.
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You Get the Granary Business

—

and Hold it—when
you sell your custo-

mers the

"EASTLAKE"

Farmers who KNOW endorse this granary.
It saves time and labor; aifords absolute
protection from fire, weather and vermin.
Sell it this season. Dealers who handle the

"EASTLAKE" Portable

Corrugated Steel Granary
get the granary trade in their territory. Get full particulars

of our agency proposition NOW. Read what one farmer says:

Norman N. Ferguson, of Abernethy, Sask., writes : "The
"Eastlake" Granary arrived O.K. I have set it up. It went
together fine. It is a dandy piece of workmanship."
Note these many excellent features :

Filled from any side. Machine-made throughout.
Two Unloading Chutes with Interchangeable and remov- 31

padlocked cut-offs. able side and roof sections.

Two Pressed Steel Doors. No cast iron used anywhere.

STRONG-RIGID-DURABIE-SIMPLE-EASILY ERECTED
Not expensive. Write for our complete illustrated circular.

The Metallic Roofing Co., Limited

WINNIPEG
797 Notre
Dame Ave.

We make all kinds of Sheet Metal Building Materials

RUSTAD'S Portable Grain
Elevators and Track Loaders

MADE IN WINNIPEG
This is the best elevator proposition you can handle.

Made right in Winnipeg. All castings semi-steel.
Grain is conveyed by an endless chain and scrapers.
Perfect regulation of feed from hopper. Tilting or
swinging hoppers supplied as desired. The swivel

hopper can't be beaten for track load-
ing. Strong flexible spout. These
elevators cannot clog and give satis-

faction where other elevators cannot
work.

Stronger Built.

Has Greater

Capacity.

Runs Easier.

Requires Less

Power

Shaft with loose and drive pulley provided for engine attachment. A
2^ h.p. Engine drives the elevator easily. For filling granaries, or elevat-
ing feed to lofts and for loading cars, this machine has no equal. Strong
warranty goes with every elevator. Dealers write AT ONCE.

Rustad Elevators control the Trade.
We handle Kerosene and Gasoline Engines from 1^2 to 20 h.p.

HENRY RUSTAD, Manufacturer
277 HUNTLEIGH STREET WINNIPEG, MAN.

And Save Your Customers' Harvesting

Expense by Selling Them

STEWART
SHEAF LOADERS

The Machines that Keep Money

in the Community, Help Local

Trade and Build Community

Prosperity

LOWERS THE
COST OF HARVESTING

A late harvest in the United States means that there will be a shortage
of harvest help in Western Canada. Stewart Sheaf Loaders will be required
to meet the situation. They are the pioneer sheaf loader—the only practical
machine. Hundreds of satisfied customers testify to the money, time and grain
saved by their loaders. Let us show you what they said. Our Loaders save
an average of FIVE MEN on every outfit, and from $15 to $30 daily during
harvest. Do the work better than the most skilled hand pitchers. We face
an unprecedented demand. Send your contracts at once.

We Also Manufacture

Staude Mak-a-Tractors

The Tractor Attachment that Drew the

Crowd at Brandon Plowing Demonstration
Pulled two-bottom, Deere and Cockshutt 14-in. tractor plows, six inches deep
with ease. Combines with a Ford to make a fully guaranteed tractor that
does the work of four heavy horses. Time tried and tested. Has given
satisfaction to every user. Plows, handles the binder, hauls any farm
machine—does the work better, quicker and cheaper than horses. Once
attached, 20 minutes changes the car to a tractor, or vice-versa. Standard
equipment includes a "Perfection" Water Circulator, which prevents radiator
water boiling under all running conditions, and saves gasoline and lubricat-
ing oil.

TO ENSURE DELIVERY—ORDER NOW
Dealers: Don't Delay. Send your Orders at Once for Stewart Sheaf

Loaders and Staude Mak-a-Tractors. Some one will do big business selling
them in your territory. We also make a full line of separators for combina-
tion and light tractor drive. Ask for full particulars.

THE STEWART SHEAF LOADER CO., LTD.
470 MARTIN AVENUE WINNIPEG, MAN.
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What are Hyatt Bearings?

Several of the light tractors

taking part in the tractor plow-

ing demonstration at Brandon

were equipped with Hyatt roller

bearings. A brief description of

this bearing should be of interest

to dealers

:

The Hyatt bearing is a hollow

spiral roller, made from chrome-

vanadium steel, heat treated and

accurately ground. The line of

contact and the direction of rota-

tion are parallel to the shaft, and

the result is a true rolling action,

which eliminates friction and

wear. The slots in the roller pro-

vide means whereby all foreign

substances which get into the

bearing pass through to the cen-

ter of the roller, thus keeping the

surfaces always clean. Also it is

claimed that the capacity for lub-

ricant is greater with the Hyatt

bearing than with any other, as

it passes through the slots and

keeps the surfaces of the bearing

oiled. As these slots alternate

right and left, the distribution of

oil is uniform.

Another advantage claimed for

the flexible Hyatt roller bearing

is that it will adjust itself to

afiford a full line contact under all

reasonable conditions. As the

flexible roller will distribute the

strain equally along its entire

length, it is plain 'there never is

any overloading at any one point,

and thus again unnecessary fric-

tion and wear are eliminated.

99

DEALERS:

There's a Big Demand for

"The Townsley System

of Ventilation

For Barns, Creameries and Schools

Recognized throughout America as the standard in

ventilation, as well as lightning protection. Venti-

lators are made of heavy gauge galvanized iron,

artistic and durable. Shipped ready to place on

building. One hour sets them in position. Get full

information and our special offer to dealers—NOW.

Ask us about the famous "Townsley System" of

lightning protection. Safeguards life and property

at very low cost. Handle these systems. Liberal

profits for agents. Write us to-day.

Ask for Special Descriptive Literature

and our Commission Contract

CANADIAN LIGHTNING ARRESTER

AND ELECTRIC CO., LTD.

BRANDON MANITOBA

Resale Prices for Twine

In referring to dealers who are

selling binder twine and other

commodities at prices consider-

ably lower than the present

buying price, "Farm Implement

News" takes issue with the poor

practice of basing the prices of the

goods upon the cost as it used to

be. In relation to twine prices, our

contemporary says : "From 'the

date of the first announcement of

wholesale twine prices until the

advance was made, the first quota-

tion was the correct basis of the

resale price. But the very minute

the wholesale price was advanced,

the new quo'tation became the cor-

rect basis of price for all dealers,

including those who had bought

at the early price. When they

bought they assumed whatever

risk there was of a decline, there-

fore they are entitled to whatever

gain accrues from an advance.

"The dealer is in no way to

blame for the high prices. Many
dealers did all they could to keep

the price of fiber down. It isn't

their fault that twine is held at the

highest price in many years. They
are entitled to a fair profit and to

any advance that occurs after

they buy. If the price had de-

clined their prices would have

been forced doAvn as a matter of

course. Some day they will go

through that experience."

Harvester Dividends I
The International Harvester

Co., of New Jersey, and the Inter-

national Harvester Corporation,

on July 25 declared a regular

quarterly 1% per cent dividend

on preferred stock, payable Octo-

ber 10th to stock of record Sept.

1. The distribution for the two

organizations will total approxi-

mately $1,050,000.

Are you just jogging along,

earning your pay, taking your

income as it comes in, satisfied to

save a little money each year and

all the while to keep edging along

toward the end? Or are you try-

ing to accomplish something with

your life, trying to get some-

where, trying to be somebody or

something worth while?

TWO SPLENDID UNES-AND PROHTABLE TOO

Cyclone Elevator

with 3 H.P.

FAIRBANKS-

MORSE
Type "Z" Kero-

sene Engine

The demand is daily

increasing for the

CYCLONE PORTABLE

GRAIN ELEVATOR
This machine, which loads cars,

tanks and granaries, ,has a greater

capacity than any other and is

more strongly built. It will easily

handle from 1,200 to 2,200

bushels per hour and can be

operated by an engine of from

ZYz to 6 h.p.

Manufactured by the

HART GRAIN
WEIGHER CO., mak-
ers of the famous "Per-

fection" and "Hartley"

Threshing Machine
baggers.

1

Sell this greatest of all Combination Threshers, and earn not

only the gratitude of your customers, but a nice profit besides

FAIRBANKS-MORSE
24-46 Separator and 15 H.P.

Type "Z" Kerosene Engine

with built-in Magneto.

To the dealer who knows Threshing Machinery there is a delight in

explaining the merits of this outfit. It is strong and sturdy, with the

finest engine made, and a separator better than anything you have ever

sold. In short it is a machine that stands up and does its work well

all the time. No breakdowns, no disappointments—a machine that

stays sold and makes every buyer a friend!

Let us send you our latest catalog, which answers in an interesting way

all the questions you would like to ask us. Sit down now and drop us

a line for one. Will You?

THE CANADIAN FAIRBANKS -MORSE CO., LIMITED
CALGARYSASKATOON WINNIPEG
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Sharpies Increases Service to
Dealers

The Sharpies Separator Co. has
greatly enlarged their service de-

partment during the past month,
establishing a new specialized

dealer service department. A. P.

Jennings, who has had charge of

the advertising department in the

So many of the large engineer-
ing plants in the United Kingdom
are extensively engaged on muni-
tions that it will necessarily dis-

tribute this new work over wide
areas, thus making more difificult

the assembling of the numerous
parts into the complete machine
at some central point. Employ-
ment will be given to small shops

Choosing the Tractor

In selling the tractor, it is wise
for the dealer to get the farmers'

viewpoint on the type of machine
best suited to local needs. If the
dealer finds out what the majority
of farmers want, and handles the
tractor they think most of, the
result will be easier sales. It is in-

variably an easier job to sell a
man what he knows he wants
than 'to sell him something
you think best, and that he does
not know much about. This, how-
ever, must not be taken to mean
that you will take 'in hand to sell

a tractor of little value, but in sell-

ing a tractor it is always advisable
to choose a known machine.

A. P. JENNINGS

Chicago branch office of the com-
pany, has been transferred to the
main offices at West Chester,
Pa., and will have direct charge of

this work for the interests of

Sharpies dealers.

Mr. Jennings has done a great
deal of advertising service work
among dealers, and has a wide
knowledge of dealers' needs in

this connection. He will travel

from coast to coast, calling upon
Sharpies dealers, giving expert
practical assistance, and will help
dealers with attractive window
displays, arrange publicity cam-
paigns, take up the matter of

field signs, moving picture slides,

letter heads, etc.

Govt. Tractors in Ontario

The Department of Agriculture
in Ontario purchased sixty trac-

tors, which will be operated
throughout that province until

the ground freezes up in Novem-
ber. The steel horses are at work
preparing for an increased acre-
age in 1918. Each tractor outfit

is capable of plowing an average
of six acres a day and with fair

weather conditions a total of 360,-

000 acres additional land will be
got ready this year for next
season's sowing.

Tractor Production in Britain

Government organization in

Great Britain has practically been
perfected for the manufacture of
from 6,000 to 7,000 tractors which
?re urgently needed in that coun-
try. A type will be standardized
with a view to producing a strong
general-purpose machine.

I I I
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RUBBER BELTING
That Meetsf

Threshermen^s Needs
Threshing generally exacts the unusual in belt service.

Outside work, exposure to all sorts of weather conditions,
undue stress and strain, explain why.

As the main driving force between the engine and separator
we believe Dunlop "Prairie" is unsurpassed. The whirr of the
machine is continuous wherever this belt is employed.

DUNLOP
"PRAIRIE" & "RELIANCE"

THRESHER BELTS
Dunlop "Reliance" is a second choice for threshing work.

Although this belt is of a slightly lighter construction than
Dunlop "Prairie," it is a thoroughly dependable article, an-^
because of its many merits, is largely represented in the
Prairie Provinces.

It is needless to say that both of these belts are especially
designed. They have to be to deliver that unfailing service
which hundreds of thresher machine owners' in every agricul-
tural community have been receiving from them.

Unless specified otherwise, Dunlop "Prairie" and Dunlop
"Reliance" are supplied endless and stitched.

Dunlop Canvas Thresher Belts and Dunlop Agricultural
Hose are conspicuously upholding the reputation of the "Two
Hands' " Line of Rubber-made Goods.

Dunlop Tire & Rubber Goods Co., Limited
Head Office and Factories: TORONTO

BRANCHES

:

Victoria, Vancouver, Edmonton, Calgary, Saskatoon, Regina, Winnipeg, London,
Hamilton, Toronto, Ottawa, Montreal. St. Jolin, Halifax

WINNIPEG BRANCH: CANADA BLOCK, 354 DONALD STREET
REGINA BRANCH: BANNER BLDG., 1769 CORNWALL STREET

SASKATOON BRANCH: 311 TWENTIETH STREET E\ST
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The Effect of Increased Prices

on Duty

Continued advances in the

price of goods, notably of farm

machinery, have frequently re-

sulted in a great increase in the

duty payable upon importation

into Canada, especially when for

various reasons, shipment of the

goods has been delayed. The

basis for the imposition of ad

valorem rates of duty is defined

by the customs law to be the fair

market value of the goods when

sold for home consumption in the

principal markets of the country

whence, and at the time when the

goods are exported directly to

Canada.
According to this standard, the

fair market value has often been

much higher than the price for

which the goods were sold, and

heretofore there has been no limit

to such increases over the actual

selling price. In recognition of.

the abnormal conditions arising

out of the war, however, an order

in council was issued at-Ottawa,

July 4, 1917, directing that "dur-

ing the period of the war, until

otherwise ordered, customs duties

on imported goods subject to an

ad valorem rate may be accepted

by collectors of customs in Can-

ada at the fair market value of

the goods at the time of purchase

in the country whence exported

directly to Canada, with an addi-

tion to such value of not more

than 2.") per cent when imported

within nine months from the date

on which such goods have been

contracted for or ordered to be

shipped to Canada, notwithstand-

ing any greater advance in the

value of the goods prior to their

exportation to Canada."

As a result not over. 25 per cent

will be added to the invoice or

selling value in determining the

dutiable value, even if the actual

increase has been greater, pro-

vided the goods are shipped with-

in nine months after they were

ordered.

In connection with this order-

in-council, the exporter should

show on the invoice, in addition

to his selling price :

(a) The fair market value of

the goods as sold for home con-

sumption in the country of export

at time shipped.

(b) The fair market value of

the goods as sold for home con-

sumption in the country of ex-

port at time of purchase ; and

(c) The date of purchase of

the said goods.

By this order the special dump-

ing duty applicable to goods of a

kind manufactured-^ in Canada

when sold for a price less than

the fair market value by more

than a certain percentage is, not

to be imjxjsed where the value

Getting the Goods
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has advanced between the date of

purchase and the date of ship-

ment. The applicability of the

special dumping duty will be de-

termined from the above data on

the customs invoices for the

goods.

The Farm Hand of the Future

The difficulty of obtaining an

adequate supply of farm labor,

even under conditions of normal

industrial activity, has 'been gen-

erally recognized as one of the

most serious problems in the way
of the full development of the

country's agricultural resources.

Since the beginning of the war

this difficulty has been intensified

by the curtailment of immigra-

tion and by the extraordiuiary

industrial development of the

country and the unparalleled de-

mand Ifor skilled and unskilled

labor in practically every branch

of trade and industry.

The farm hand who harnessed

the horses and hitched them up

to the machines must 'be sup-

planted by the farm mechanic

who "gives her gas and oil" and

goes chugging down the furrows.

The power farms will require

skilled labor where the "hands"

formerly m.anaged to do the work

after a fashion suitable to yester-

day.

It will not be many years until

skilled labor now employed in

machine .shops, automobile gar-

ages, etc., will be offered good
wages to take care of and operate

the power machinery on the

farms. The mechanic having a

thorough knowledge of the inter-

nal combustion engine will be

wanted to operate the power ma-
chines. Many of the former farm
hands will be relegated, perhaps,

to the ranks of unskilled labor to

be content only to serve as com-
mon laborers.

Burbank Perfects New Wheat

In those days when deliveries

are problematical, the wise dealer

will not delay in placing his

orders early. To wait until the

end of 'the year before placing

orders for goods will be an un-

wise policy, also to specify late

shipments for same. It is quite

evident from the raw material

market that prices will get no

lower for many "months ahead.

Peace seems as far away as ever,

and war's demands for raw mate-

rials steadily increases. It was

never more important that the

dealer send in his orders early and

get the goods on hand as soon as

he can, for it will not only allow

manufacturers to size up their

material requirements, but will

give them an opportunity to get

raw materials out of the congest-

ed market. These days we hear

plenty about cancelled orders, and

pleas that goods cannot be sup-

plied. While this cannot be avoid-

ed at present, the policy of order-

ing far ahead will do much to en-

sure the dealer delivery of his

requirements.

Luther Burbank, the world's

greatest scientific agriculturist,

has reported the perfection of

a "super wheat" which he be-

lieves will go far toward
solving the universal prob-

lem of grain shortage. It is

reported from Santa Rosa, Cal.,

that this new wheat will yield

five times as much per acre as the

average production throughout
America. It is claimed that with
this new Burbank variety, where
15 bushels are now grown 50 and
70 is the measure of the new
wheat. This wheat is the product
of 10 years' experimentation, and
is said to comprise the best food
qualities, hardihood and fertility

of many strains of the best of the

world's wheats. "It is hardy,
barbless, smooth and milky, and
will grow anywhere in the tem-
perate zone," said Burbank. It

is to be hoped that the wheat will

equal the report.

Raw Material Supply Important

A report from the War Emer-

gency Committee of the U.S.

National Implement and Vehicle

Association, which embraces over

90 per cent of the manufacturers

of farm implements and machin-

ery in that country, shows that 81

per cent of 'the new wealth

created each yearirom the soil is

produced from farm machinery

manufactured from less than 5 per

cent of the annual production of

steel, pig iron, etc. This being

so, it is claimed, and rightly, that

the raw material needs of the

manufacturers of farm machinery

are entitled to precedence.

In many lines in the implement

business in the United States, an

acute shortage is evident—par-

ticularly of tractors, 'tractor

plows, corn machinery, cultiva-

tors and hay tools. Reports re-

ceived from a large number of th(

leading manufacturers indicate

that stocks of finished implements

on hand at the date the report was

issued are 26 per cent less than

one year ago ; also that raw mat

rials on hand are 22 per cent le

than one year ago. The extent

which agricultural machinery c

be furnished the farming indust

during the coming year will

limited to the machinery pro-

duced during the next twelve^

months.

The total value of farm imple-

ments and machinery produced in

the United States in 1904, accord-

ing to the reports of the census,

was $112,007,344, in 1909, $146,-

328,268, and in 1914, $168,120,632.
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Based on their detailed know-
ledge of the industry the com-
mittee believes that the total sales

in 1916 exceeded considerably

those of 1914. On 'the basis of the

reports of the census, supple-

mented by statistics compiled by

the committee, the aggregate

quantity of pig iron, bar steel and

iron, and steel shapes required for

the production of farm imple-

ments, during the next twelve

months, is es'timated at 2,000,000

tons. To this must be added 500,-

000,000 feet, or 1,000,000 tons of

lumber, at least 1,000,000 tons of

coal, 25,000,000 gallons of oil, a

substantial miscellaneous tonnage

of springs, bol'ts, etc., and other

miscellaneous supplies necessary

for the conversion of the raw ma-
terial into the finished machines.

As conditions now are, we have
every reason to believe that im-

plement manufacturers will h^ive

more business offered them than

they are able to obtain material

to take care of, and that the ma-
terial factories are commencing
to realize more than ever the

great importance of furnishing

material to the agricultural imple-

ment manufacturers, l)oth in Can-
ada and the United States.

Advertising an Investment

The 'business man who has
fallen asleep 'has a favorite plea

that advertising is a huge econ-
omic waste; that millions of dol-

lars are spent in artificial at-

tempts to stimulate selling. This
logic is a long way from fact.

Let us consider the millions spent
for advertising. Can we deny
that these millions sell hundreds
of millions worth of goods—goods
that could never be sold as

cheaply in any other way. The
saving in selling cost is immense,
and helps to lower the price of

the goods.

What is the exact ratio of adver-
tising to sales? The Association
of National Advertisers have
some valuable records in this con-
nection. The advertising of the

leading paint manufacturers of

America averages 3 1/3 per cent
of their total sales. In other
words, for every dollar's worth of

paint sold, they spend 3 1/3 cents
in advertising, about the value of

two postage stamps. The large
varnish manufacturers, on the
same basis, spend 3y^ to 4^ per
cent. In boots, shoes and cloth-

ing, the percentage is from 1^ to

2)4. These are necessities—take
luxuries. The largest candy mak-
er in America spends 5 cents in

advertising for every dollar's

worth sold.

In the automobile manufactur-
ing business the average adver-
tising expenditure is 3 per cent of

the value of every car sold. In

the tire industry it runs about
2 per cent. These figures are

authentic^ and show clearly the

small percentages that are ample
to provide for the mammoth pub-
licity campaigns of the great

national advertisers. Our friends

the mail order houses. You
would expect their percentage to

'be high. As a matter of fact, rec-

ords show that the figures for the

average mail order concern is

only 3 per cent of the total busi-

ness.

It is, therefore, easily seen that

the cost of advertising has very

little effect on the price of the

goods to the consumer, in fact the

effect of advertising is to decrease

and not to increase the sum total

of selling cost owing to the enor-

mous volume of business derived

from this modern method of

nrai'iketing goods.

Tractor Opportunity

So far (jur government has re-

commended nothing in the way of

more power for the farm as an

emergency war measure, but if

Canada is going to back up the

boys we already have in khaki, the

labor shortage in agricultural lines

will become more and more evi-

dent. More mechanical power
will be essential—and that means
a greater use of the tractor. The
tractor makes possible deeper till-

age, 'turning up virgin soil, there-

by doubling the size of the farm

by increasing fertility. This fact

alone guarantees tractor business,

and again we point out to the im-

plement dealer the necessity of his

taking- advantage of his opportu-

nity, such as has never before

been presented.

Profiteering

!

Allah made the bedbug, the

louse and the skunk, but even the

Deity would disclaim the respon-

sibility for the man or firm o'f

food producers who in those days

takes the opportunity to make
undue profits from war-burdened
humanity. A report from the

Department of Labor at Ottawa
concerning certain cold storage

manipulations, may or may not 'be

exaggerated. Time and investi-

gation will vindicate or condemn.
But not only in the realm of cold

storage does this unenviable stig-

ma apply. It extends to many
other lines. In an address to the

manufacturers of the United

States, President Wilson made
some remarks that will ring true

so long as war rages, factory

chimneys smoke and dividends be

declared. He said

:

"Patriotism leaves profits out

of the question. In these days of

our supreme trial, when we are

sending hundreds of thousands of

our young men across the seas to

serve a great cause, no true man
who stays behind to work for them
and sustain them by his labor

will ask himself what he is per-

sonally going to make out of that

labor. No true patriot will permit

himself to take toll of their hero-

ism in money or seek to grow^

rich by the .shedding of their

blood. He will give as freely and
with as unstinted self-sacrifice as

they. When they are giving their

lives will lie not give at least his

money? . . . Let us see to it that

for every dollar that is taken from
the people's pockets it shall be
possible to obtain a dollar's worth

of the sound stuffs they need."

It's Worth While

!

Cultivate the friendship of the

tra\eling man. Seek his advice

at times and learn to value his

judgment. He is seeking to

make good with his house, and
therefore he will do the very best

jKJSsible to make it a matter of in-

terest to buy through him. He
has to sell his merchandise, and
the only way possible is by your
giving him a fair show. There
are instances, of course, where
the traveling man does not serve

his customers as loyally as lie

should, but the percentage of

this type is very limited. In-

vestigation will prove that in

nearly every case the best friend

a dealer can have is the man on
the road.

The Necessity For Technical

Training

The scientific problems present-

ed by the war show as ne\ er

before the great necessity for

trained minds, for trained and
schooled men. How many of

our younger men, specially train-

ed in various vocations, have
fallen in the war? We have a vast
country and a small population.

Development and research face

us in the years ahead—and well

we know tha't when this, war is

over the rehabilitation of a strick-

en and possibly paralyzed civiliza-

tion is going t6 be an uphill task.

The day of the scientifically

trained man, the technician, chem-
ist and engineer is at hand. Our
young men will have to meet this

great emergency for trained minds
—and we must as a nation look

forward to a greater era of tech-

nical and vocational training—

a

collaboration of our colleges and
engineering schools for the pro-

duction of the type of men who
will be able to cope with the in-

dustrial and commercial ])roblems

that the years ahead will bring to

Canada.

Personal

R. H. Bodier is the name of a

new harness dealer at Tantallon.

H. E. Gage, harness dealer at

Craigmyle, has sold out to F. J.

Lalor.

J. C. Gordon has opened a gar-

age and automobile 'business at

Laura.

C. D. Gib-son is the name that

graces a new implement store in

Souris.

Geo. Burroughs recently suf-

fered fire loss in his garage at

Chaplin.

Burgess & Taylor are now
automobile and accessory dealers
at Boissevain.

James E. White has com-
menced an automobile and garage
business at Orion.

Muir & Rating is the name of a

new farm machinery firm doing
l)usiness at Travers.

C. liaheke is owner of a garage
and automobile business in the

\ illage of Nobleford.

Can ington & Wells are owners
of a new garage and automobile
business at Foremost.

John Ross is the name of an
implement dealer who recently
opened a warehouse at Red Deer.

II. j. Minall, a dealer at Lums-
den. lias sold out his interests at

that point to a brother, R. Minall.

11. M. ..Agiiew. \Vinnipeg. has
been appointed assignee of the
Western Steel & Iron Co.. Win-
nii)eg.

The iceroy Implement Ct).. a
larm machinery concern in the
village of Viceroy, has been dis-

sohed.

Western Motor Supplies is the
name of a new^ concern in Regina.
The companv is capitalized at

$10,000.

Dan Ulrich, the implement
dealer at Champion, has taken the
agency for Bull tractors in that
territory.

Sokvine lK: Bowers, automobile
dealers at Lomond, have dis-
solved partnership in their busi-
ness at that point.

The Retlaw Hardware Co., is

a new concern in the town of that
name, handling hardware and
farm implement lines.

Simes & Johnson are the names
of two dealers who have formed a
partnership in an implement and
automobile business at Tadmore.

Fred Gamey, dealer in build-
ers' supplies and implements, at
Newdale, has sold out his imple-
ment business to a dealer named
F. A. Irwin.

G. Wedlake. mechanical super-
intendent of the Cockshutt Plow
Co.. Brantford, Ont.. was a recent
business visitor to the west. IMr.
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Wedlake took in the Brandon

Fair and tractor plowing demon-

stration.

E. B. Sawyer, president of the

Cusham Motor Works, Lincoln,

Neb., was a visitor to the Winni-

peg headquarters of 'his company
early in July.

The stockholders of the Ply-

mouth Cordage Company, North
Plymouth, Mass., have .authorized

an increase in capital stock from

$4,000,000 to $8,000,000.

The Central Lighting Control

Co. is la new concern handling

lightning arrester systems at

Moose Jaw. F. H. Peacock is

manager of the concern.

E. A. Kemp, sales manager of

the Canadian FaiAanks-Morse
Co., Winnipeg, recently spent a

vacation in Kentucky and other

states in the middle west.

J. A. Brookbanks, manager for

the Edmonton branch house In-

ternational Harvester Co., has

been elected president of the Ed-

monton Automobile Club.

The Southern Alberta Hard-
ware Co., Burdett, a concern

handling hardware and farm
equipment, recently sold out to

R. Ostrum and O. W. Larsen. ^

E. J. Benedict, Regina, Cana-
dian sales agent for the Emerson-
Brantingham Implement Co., was
a visitor to Brandon Fair and

tractor plowing demonstration.

I. J. Haug, manager of the

Canadian Avery Co., Winnipeg,

closed his desk for a day or two
and slipped up to Brandon to see

the Fair. "Some Fair, that," said

I.J. .

Early in the month, our old

friend, Geo. Matheson, the imple-

ment dealer at Craik, paid a visit

to Winnipeg. Mr. Miatheson

reported trade good in his terri-

tory.

M. J. Carrothers, manager for

the Advance-Rumely Co., at Win-
nipeg, and P, Arnot, 'm,anager at

Regina for the same organization.

were in attendance at Brandon
Fair.

The International Harvester

Co., of Canada, has appointed A.

W. Wallace, manager at Winni-

peg, as registered agent of the

company for the province of Man-
itoba.

We regret to note that Posey

& Yocum, implement dealers at

Seven Persons, suffered a consid-

erable fire loss by a conflagration

that swept part of the town re-

cently.

Johnson & Sullivan, Interna-

tional dealers at Nemiskam, have

opened a fine garage 48x80 feet.

They will handle Chevrolet cars

and a line of automobile acces-

sories.

The firm of Potter & Rade-

baugh, automobile dealers at

Wynyard, has had a change in

name. The firm is now working

under the heading of Potter &
Mofifatt.

D. B. Macleod, sales manager

of the John Deere Plow 'Co., Win-
nipeg, accompanied by R. Coch-

rane of the Deere organization,

were visitors to Brandon during

Fair week.

David Drehmer, secretary and

manager of the John Deere Plow

Co., Winnipeg, accompanied by

Mrs. Drehmer, recently spent a

few days vacation at Detroit

Lakes, Minn.

E. J. Thielke, df the tractor de-

partment of the Rock Island Plow

Co., Rock Island, 111., was in at-

tendance watching the Rock

Island Heider tractors perform

at Brandon.

The implement firm at Wolse-

ley, known as the G. H. Hurlburt

Co., Ltd., has had a change in

name. It is now owned by G. H.

Hurlburt only, who will carry on

the concern.

C. J. Brittain, manager of the

Canadian Fairbanks-Morse Co.,

Winnipeg, recently returned from

a five weeks vacation spent in the

coast cities. He was accompanied

by Mrs. Brittain. •

The Dominion Sewing Machine
Co., 80 Lombard St., Winnipeg,
has been authorized to change

the name of the company to the

Dominion Sewing Machine &
Phonograph Co.

H. F. Anderson, western man-
ager of the Tudhope-Anderson
Co., Winnipeg, recently returned

from a business trip to Saskatoon

and Regina. While away he took

in the fair at the latter city.

H. W. Millar, who has been

cashier for the International Har-

vester Co. branch at Lethbridge

for some years, has been trans-

ferred to Weyburn. He is suc-

ceeded by W. B. Irwin of Edmon-
ton.

The Wilcox-Bennett Carbur-

etor Co., Minneapolis, will spend

$15,000 on a two story factory,

66x156, at 1020 Ramsey St. It

will be brick and used in the man-
ufacture of the Bennett kerosene

carburetor.

Joseph D. Oliver, president of

the Oliver Chilled Plow Woriks,

South Bend, Ind., recently com-

pleted his fiftieth year with the

company. The Oliver company
was established in 1853 by his

father, the late James Oliver.

F. C. Smith, International Har-

vester Co., Chicago, Canadian

credit manager for the harvester

organization, was a recent busi-

ness visitor to Western Canada.

Mr. Smith was on hand at the

Brandon light tractor plowing

demonstration.

E. H. Palmer, general manager

of the Sawyer-Massey Co., Ham-
ilton, Ont., was a recent visitor to

the west. He was in attendance

at the Brandon Fair, where his

company put on a large exhibit.

A. Robinson, manager at Winni-

peg, was also at the Fair.

James McEwen, the implement

dealer at Togo, has sold out his

lumber business to the Northern

Lumber Co. Mr. McEwen will

Portable Corrugated Granaries

BRING DEALERS
BIG, PROFITABLE BUSINESS

Twelve years' experience in building granaries for

the West Canadian trade, assures dealers a product

that will give satisfactory service. MAX Granaries

are made in two sizes—850 and 1,000 bushels. Proof

against fire, lightning, vermin and damp. Durable,

strong and low in price. Shipped knocked down.

Send your probable demand NOW, and let us quote

you.

WRITE US TO-DAY FOR OUR LIBERAL AGENCY OFFER

Winnipeg Ceiling and Roofing Co., Limited
Manufacturers of Sheet Metal Building Goods and Farm St>eciallles

P.O. Box 3006 F.I. 4 Winnipeg, Man.

in future concentrate his efforts

on his hardware and implement
business at that point in Sas-

katchewan.

In a fire that did a deal of dam-
age to Newdale, the following

i

business men sufifered through i

fire loss and damage to their

stocks : John Blackie, harness

dealer ; Theo. Cochrane, imple-

ment dealer, and C. A. Congden, _
implement dealer. •

E. A. Mott, western general

manager of the Cockshutt Plow
Co., accompanied by J. P. Min-

hinnick, manager of the Manitoba
gj

branch of the company, along

with a number of salesmen, were

in attendance at the Brandon
light tractor plowing demonstra-

tion.

The E. G. Staude Manufactur-

ing Company, St. Paul, has an-

nounced the appointment of Allen

E. Woodall as advertising man-

ager. He succeeds A. G. Furber,

who becomes division sales man-

ager. Mr. Woodall has been in

the advertising business for more
than ten years.

C. M. Larsen, sales manager

of Gutta Percha & Rubber Ltd.,

Winnipeg, recently made a com-

bined business and pleasure tour

of the West. He visited Regina,

Calgary, Lethbridge and Banff,

and was accompanied by Mrs.

Larsen, who went West from

Banff to visit in the coast cities.

Among members of the J. L

Case Threshing Machinery Co.,

organization present at the

Brandon light tractor plowing

demonstration were: E. J. Gitt-

ens, vice-president, Racine, Wis.,

and M. J. Rutledge, divisional

manager, also of Racine; J. II.

Redden, manager, and L. J. Mum-
ford, represented the Winnipeg

branch of the company.

Associated Implements, Ltd.,

Winnipeg, a concern organized

for- the purpose of co-operative

buying by farmers and dealers,

(Continued on page 20 )

WHEN THE GRAIN IS UNLOADED
And the long way home lies ahead. It's then that one of our spring seats

appeals to your customers. A light, springy seat that will carry 600 lbs. with

ease. Low set; gives full protection from the wind and complete control cf

team. Order your stock NOW.

EVERY FARMER IS A

PROSPECT FOR

LLOYDS
LOW-DOWN

SPIRAL SPRING

WAGON SEATS
The Wagon Loaded Going Home

MANUFACTURED AND GUARANTEED BY THE

WAWANESA WAGON SEAT COMPANY
WAWANESA, MANITOBA.
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The MARSEILLES
Tubular Steel Elevator
Another labor-

s a ving device
which makes the

Farmer indepen-

dent of the Ele-

vator or Track
Warehouse

The above cuts give you some idea of the Marseilles Elevator and its adaptabiHty. The
Marseilles is the only machine of its kind offered the trade. The main elevator is tubular—
20-ft. section being made of well casing 61 inches in diameter (inside) and 3/16-inch in thick-

ness, hence is practically indestructible.

Will elevate into cars or granary all kinds of grain such as Wheat, Flax, etc.

We Stock:

No. 13 Cook Trucks

6ft. Sin. track

No. 15 Truck

3| by 10-inch skein;

Tire 5-inch

Wheels 28-34

No. 22 Truck

3x9 skein. Tire 4-in.

Wheels 28-30

No. 27 Truck

3jxl0 skein.Tire 4-in.

Wheels 28-34

ALL GROOVED TIRES

Northern Chief

Trucks

Metal Wheels

John Deere Spreader
i The Spreader with

the Beater on
the Axle

Mounting
the beater on
the axle simpli-
fied the con-
struction, elimi-
nated troublesome parts and
made possible a successful low-

I

down spreader with big drive

I

wheels. There are no shafts to get
out of line, no chains to cause
'trouble, and no clutches to
adjust. The only spreader with
beater arid beater drive mount-
ed on axle.

Low down, with big
drive wheels out of
the way. Easy to load.
Revolving rake,

driven by manure
moving toward the
beater—no bunching
of manure. Ballbear-
ing eccentric apron-
drive—a new and ex-
clusive driving device.
Makes uniform

spreading certain.
Widespread
attachment
for spread-
S n g seven
feet wide can
be furnished
for the JohnDeere
S pre a der.
No ch ains
nor gears.
Quickly re-
moved.

No. 27 TRUCK

Mr. Dealer:
Now is the time to plan
your orders for the
necessary Trucks,
Wagons, Elevators, etc.

to handle the crop, and,
as usual, we are offering

you something different

to what the other fel-

low has.

For instance—the Mar-
seilles Elevator and the
Deere Spreader with the
Beater on the Axle.

"THE DEERE BINDER

THE BETTER BINDER"

WE HAVE THE GOODS
ON HAND

No. 35 Truck

3jxlO skein. Tire 4-in.

Wheels 28x34

"Common-sense
Trucks

3iskein.Wheels 36-44

Tire 3-in.

" Universal " Farm
Gear

3|skein.Wheels 40-42

Tire 3-in.

The "Common-sense"
and "Universal" are

equipped with wood
wheels.

John Deere Harvesting
Machinery

John Deere harvesting
machines have worked
under every
possible
condition—se-

vere droughts
I
that resulted in

much light grain, short and irreg-
> ular straw—extremely wet sea-
|sons, heavy grain, down and
)
tangled.
However, the John Deere,

"The Better Binder", has
throughout maintained an un-
broken record of success in cut-

I ting, binding and tying grain.

The John Deere
Grain Binder has
wide and high bull
wheel—great power.
Main frame riveted—unusually strong.

Three packers in-
stead of two, make
better shaped bund-
les and save grain.

Accurate tying
mechanism.
Quick turn tongue

truck saves time, re-
lieves horses and
makes square corners
and full swaths poss-
ible.

JOHN DEERE PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
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(C5ontinued from page 18.)

recent!}^ applied to the Public

Utilities Commission at ^^'inni-

peg, for permission to sell pre-

ferred shares in the company.

C. G. Stewart. Winnipeg, is presi-

dent, and J. H. McConnell, Ham-
iota, vice-president of the com-

pany.

John ^luir. general manager of

the Goold, Shapley & Muir Co.,

Brantford. Ont., accompanied by
^^^ J. Muir. collection manager of

the compan}-. paid a visit to the

Brandon plowing demonstration.

Other gentlemen in the Goold.

Shaple^' & ^luir organization we
observed were; T. R. Scott, west-

ern manager, Calgary, C. W.
Northcott manager at Regina,

and A. J. Britton. manager at

Winnipeg.

N. A. Wiff, sales manager of

the ^Minneapolis Threshing ^la-

chine Co.. Hopkins, ]Minn., was a

recent visitor to Winnipeg. Mr.

^^'if¥ was completing an extended

tour during which he covered

Kansas, the Dakotas. coming-

north to Calgary and Regina

and proceeding home via Winni-

peg. Mr. A^'iff reports the fac-

tories at Hopkins busy turning-

out small tractors to supply an

unprecedented demand.

Dnn't wait—order early !

Farm Machinery Shipped by
Inland Water Route

In order to solve transportation

difficulties in the United States,

the water transportation lines are

making an effort to expedite de-

liveries of farm machinery.

The opening of Mississippi

river navigation to Minneapolis,

has been made with the shipment
of four barge loads of plows from
The John Deere Plow Co. factory

at Moline, to the Deere & Web-
ber Co., ]\Iinneapolis. Cranes

were provided for unloading the

cargoes expeditiousl}- . Careful

watching o'f the time and costs of

handling 'this shipment will be

made in order to establish how it

compares with rail shipments.

Eastern Canadian Tractor
Demonstration

The third Tractor Farming De-
monstration Avill be held at the In-

dustrial Farm, Toronto, on Sep-

tember 18, 19, 20 and 21. Over
sixt}--[ive manufacturers of tract-

ors, tractor accessories, and tract-

or implements are on the entry

list, w hich includes all the leading-

tractor concerns of the United
States and Canada. Among the

many concerns who will demon-
strate tractors, plows and imple-

ments are the following well-

known companies

:

Avery Co., J. I. Case T.M. Co.,

Hart-Parr Co., International Har-
vester Co., Rock Island Plow Co.,

Sawyer-Massey Co., Aspinwall-

Canadian Co., Cockshutt Plow
Co., John Deere Plow Co., Goodi-
son Thresher Co., R. A. Lister

Co., Macdonald Thresher Co.,

Massey-Harris Co., Duane Nash.
Inc. Ont. \A'ind Engine & Pump
Co., Waterloo Manfg. Co., Geo.

White & Sons, etc.

Full information and entry

forms may be secured from the

Third Tractor Farming De-
monstration, 8 Welling^ton East,

Toronto.

A Ne-w Cultivator

The International Plarvester

Co. has recently placed on the

market a new type of cultivator,

known as the International No.

4, pivot-axle cultivator. This cul-

tivator which is primarily intend-

ed for corn cultivation, comljiiies

the shifting gang franie with its

pi\-ot axle ci instruction. Tlie

operator sits witli his feet resting

C()mfortab]\' on two foi^t pedals.

The only exertion necessary to

dodge hills of corn out of line or

to clean the weeds out of crooked

rows is to press slightly one or

the other of these pedals. This

action pivots the wheels and
swings the gangs sidewise simul-

taneously. The shovels remain
constantly parallel and always
cutting their full width. It is

claimed by farmers who have
used it that the machine is very

easily operated.

Some Automobile Order

It is reported that a Lethbridge

automobile dealer has ordered a

million dollars' worth of automo-
biles for the Southern Alberta

trade, mostly to farmers. While
we know that Southern Alberta

is in a very prosperous condition,

it would seem that when dealers

can whack rip automo'bile orders

to that extent, credit business in

the implement line should be re-

stricted to zero in that territory.

If comparative luxuries can be

paid for, so should the essential

tools of the farmer.

Sewing Machine Co. in New
Quarters

The Dominion Sewing Machine
& Phonograph Co., 80-82 Lom-
bard Street, on August 15 will

remove to new offices and show-

rooms at 300 Notre Dame Ave.,

Winnipeg;''6c)flier of Notre Dame
and Princess St. This new loca-

tion is rig'ht in the heart of the

wholesale district, and will he

a very convenient location for

agents of the company visiting

the city.

All agents are cordially invited

to pay a visit to the new quarters

of the company when next they

\-isit Winnipeg. They will find

the new offices ail admirable cen-

tral point from which to visit the

various implement wholesale con-

cerns. Manager Shaffer reports

that the old premises on Lombard
Street, will be retained as a ware-

house for the company's lines. In

the new showrooms a full display

of "Dominion" Sewing Machines

and "Viola" Phonographs will be

on view. The company report a

great increase in business through

their many agents in western ter-

ritory, greatly increasing that of

any previous year.

Long credits and the buffalo

were common in the early days.

But the buffalo is almost extinct,

while credit ??? .

'^^^^^^OOL era
WINNIPEG MAN.

EXTRAS FOR HARVEST TRADE

Mower and Binder Repair Woods
PITMANS-REEL FANS-REEL ARMS

TONGUES-CANVAS SLATS

Mower and Binder Knives
SECTIONS-GUARDS-PLATES-HEADS-BOLTS

CHAIN BELTING PITMAN BOXES

Binder Canvases
GRAIN TANKS WATER TANKS

EVENER SETS FOR ALL USES-PLOW SHARES

Write us for Prices Ask for Catalog No. 4

Calgary
Edmonton

MARK
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Bugee in New Position

J. J. JJugee has recently joined

the Nebraska MoHne Plow Co.'s

organization. For the last year

he has been special wagon man
for the International Harvester

C'o. out of Des Moines, Quincy
and l)aven])ort. lie was formcr-

iv with the Rock Island Plow Co.

at Rock Island, 111., where for six

years he was in rharge of the

jobbing e.xport trade.

Mr. Bugee is an old-time

Moline Plow Co. man, having

started the Omaha ibranch back

in 18%. After four years ser-

vice iui that territory he was
transferred to the management o'f

the Canadian Moline Plow Co.,

Winnipeg. In the Canadian

West Mr. Bugee has m a n y
friends who will be glad to learn

of his return to his old firm. Mr.

Bugee was twice manager at

Winnipeg for the Moline organ-

ization, having originally opened

the Winnipeg branch of the plow

concern.

Shortage of Goods in Scotland

In Western Canada the dealer

is well aware of the difficulty in

getting goods, but he is not alone

in that respect. We reproduce

herewith an advertisement "by a

farm machinery firm in Inverness,

.Scotland, as displayed in the

"Northern Scot," which shows
how dealers in the Old Land are

affected. The advertiser — the

Rose Street Foundry and Eng.

Co., Inverness, Scotland, explains

to its customers as follows

:

BINDERS
"In view of uncertainty

of steamer transport,

Farmers desirous of se-

curing one of the popular

"McCormick" or "Deering"

Machines should order now
before our stock is sold

out."

Bull Tractor Co. in Merger

Announcement was made re-

cently of a merger of the business

of the Bull Tractor Co. of Minne-
apolis, and the Whitman Agricul-

tural Co., of St. Louis, under the

title of the Whitman Bull Tractor

Co., with headquarters in St.

Louis.

The plant of the Whitman
company in St. Louis will become
the manufacturing headquarters
for the Bull tractor. Since the

organization of the Bull compan}',

the Bull tractors have been manu-
factured under contract at the

plant of the Minneapolis Steel &
Machinery Co. The new company
expects to produce 10,000 tractors

within the next year.*

The new concern has a caj^ital

Slock (jf $2,700,000. The officers

arc: President, P. J. Lyons, for-

mer president of the JjuII Tractor

Co.; vice presidents, H. L. Whit-
man, Sr., Paul H. Knoll and

James W. Lyons; secretary and
manager of foreign sales, li. L.

Whitman, Jr.; treasurer, Law-
rence W. Pierce. Mr. Knoll, who
is now secretary of the Bull com-
pany, will remain in Minneapolis

in charge of the new company's
trade in the Northwest and Can-

ada. The Whitman ccmipany

was organized in 1870 and the

Hull company was organized in

1914.

More Pumping and Sanitary

Equipment Could be Sold

I 'res. Marnoch, of the Leth-

i)ridge Board of Trade, in a recent

address slated that merchants in

.Soutliern Al'i)erta could have
shown more interest than has

been the case in the sale of drill-

ing apparatus, pumping outfits,

piping, sinks,- baths, closets and
materials for sewage disposal

to farmer.s and their wives.

They are all able to afford these

comforts now, said Mr. Marnoch,
and they arc undoubtedly open to

l)uy tfiem if they arc tbrought to

their notice with anything like

the assiduity that is displayed,

for instance, bv the automobile

agents.

Proposed Stamp Taxation in U.S.

In the war revenue bill ap-

])roved by the U..S. Senate, pro-

vision is made for stamp taxes in

the following: Bonds of indel)t-

edness, ])arcel post packages,

cai)ital stock issue, capital stock

sales, ])ro(luce sales or exchange,

drafts, checks, promissory notes,

bank checks, drafts or certificates,

conveyance deeds
;
entry of goods

at custom house, steamship tick-

ets, power of attorney and play-

ing cards.

Honor to De Laval Ad. Man

(ieo. [;. .Sharpe, advertising

manager of the De La\al Separ-

ator Co., has been elected presi-

dent of the .\dvertising Club oi

New York. H. H. Charles, presi-

dent of the Charles Advertising

Service, has been made a director.

r*^.^ " BULL DOG "

i ^T^.^-r.^'^ LONDON
"'m/QL tif Concrete Mixer
via ( i^^S ^S§) Capacity 50 cubic yards

vV^ iviS^RF per day. Price $357.50
^^a^llVj iSSsB^S—» coiDplete with gaso-
^S^Ŝ S'^'^^^fffjf^-n-'' 'Xjif

line engine. Pays for
CBBKaf^ XQ'^^raffl itself lu 20 days'use.
"II^MkA Built to last a life

'(^^W time. Send^for cata-

A gents Wanted in all Unoccupied Territory

LONDON CONCEETE MACmNEBY CO.
Dept. K, LONDON, ONTARIO

World's Largest Manufacturers of Concrete .Machinery

Happy Farmer
Tractors

READY FOR THE BIG FALL DRIVE
At the Brandon Light Tractor Plowing Demonstration the "Happy Farmer" Model B, 12-24 h.p., finished first

out of 23 tractors. Using a 3-bottom plow, at 6^ inches deep, it plowed an acre in 45 minutes. Speed 2% miles per

hour. Fuel cost (kerosene) for the acre, 31 cents.

8-16 H.P.

$1050
F.O.B.

Winnipeg
5% DISCOUNT
FOR SPOT CASH

Capacity

Two Plows

Drawbar Pull

1500 Lbs.

CAPACITY
3 PLOWS

12-24H.P.

$1425
F.O.B.

Winnipeg
5% DISCOUNT
FOE SPOT CASH

Capacity

Three Plows

Drawbar Pull

2000 Lbs.

The Light Tractor Sensation of the Year
The 12-24 h.p. uses kerosene in the best kerosene-burning engine ever designed. No water with fuel. Twin cylinder,

cast en bloc 4-cycle engine. HYATT ROLLER BEARINGS THROUGHOUT. Atwater-Kent ignition. Perfect mechan-

ical lubrication. Turns square corner, either right or left. Stands alone for simplicity of design, self-steering qual-

ities, economy of operation, surplus power and easy operation. Does more and better work—at lower cost—than any

other tractor of equal rating.

Happy Farmer Tractors Carry a Real Guarantee
Every tractor warranted made of good materials and in a thorough, workmanlike manner. Under favorable

conditions, and properly operated, Model A delivers a constant drawbar pull of 1,500 lbs. and Model B 2,000 lbs.

Should any parts of either Model (except electrical parts) prove defective within a year from purchase of tractor, on

account of inferior material or workmanship, and such parts are returned to factory at La Crosse, Wis., they will be

replaced free of charge.

We also handle Huber Separators and Power Lift Disc and Moldboard Engine Plows.

Get the Agency for these Lines. We have the Goods on Hand.

J. D. Adshead Company, Limited
References : Bank of MorUreal

225 Curry Block Po'sr^omcE) Winnipeg, Man.
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Brandon Light Tractor Plowing Demonstration

Big Line-up of Entries: Great Attendance

On the opening day of the sec-

ond Hght tractor plowing demon-

stration at Brandon Fair, Tues-

day, July 17, as a figure against

the sky-line dropped a flag, 20

tractors simultaneously started

up their long furrows in a staked

field. These represented ma-
chines from 15 different tractor

companies and 7 plow concerns.

Some concerns had one machine,

some had two, the plot allotted

being commensurate with the

number of the outfits demon-
strated, and the number of bot-

toms pulled. It was some sight

beneath a blazing sun to see the

20 machines get away. In the

dusty field the plows soon made
one think of battle smoke. Dur-
ing the three days of the demon-
stration, it is safe to say that

over 12,000 visitors watched
the tractors at work. The de-

monstration took place on the

farm of Robert Park, about two
miles west of the Fair Grounds,

a jitney service being arranged to

bring visitors back and forth

from the south gate of the

grounds. The light tractor plow-

ing demonstration this year quite

eclipsed that of 1916, and the

event should become better year-

ly as its value becomes more
evident to manufacturing con-

cerns. As one watched the tract-

ors at work and the intense in-

terest manifested in the de-

monstration, he realized that no
feature at any fair has inspired

the farmer more vividly than

these tractor plowing demonstra-
tions. On every side the keen
absorption of the farmers in the

tractors and plows shown, their

questions and criticism, their

rapid fire of pertinent inquiries,

showed that every farmer now
regards the small tractor just as

much a fixed part of the equip-

ment of the average farm as the

grain binder. It is not too much
to say that the coming of the

kerosene tractor is the coming of

a new era in farming—an era that

will lessen the labor and cut

down the labor cost of farming.

Man shortage and the necessity

for power made the farmers of

the West,, as never before, take

an interest in the possibilities of

the tractors, every one of which
was doing its bit upon kerosene

as fuel. In their tents upon the

plowing grounds several of the

large concerns made visitors to

the demonstration comfortable.

The cool shade was welcome, for

the heat was intense, and the

presence of nice cool cans of but-

ter-milk was a feature which we
greatly appreciated. The ladies

were also present, and we would
suggest that one of the measur-

ing sticks distributed by the In-

ternational Harvester Co. be sup-

plied a policeman a't the gate to

determine the proper length of

skirts for entry to the plowing

field at next year's demonstra-

tion.

While speaking of next year's

demonstration, it might be that

some alteration could be made in

the hours during which the de-

monstration is held. This year

plowing took place from 10 a.m.

to 12 noon. Many of the spec-

ial trains which bring visitors to

the Fair daily do not arrive in

Brandon until about 11 o'clock,

with the result that many who
visit the fair for a day only are

too late to see the tractors in

action. This should be avoided.

Educational Value Great
The educational value of these

light tractor plowing demonstra-
tions at Brandon cannot be over-

estimated. The practical ques-

tions asked by visitors about the

cost, upkeep and operation of the

machines show that farmers are

alive to the possibilities of the

light-weight kerosene tractor.

While many sales are reported as

a result of the demonstration, the

various tractor and plow con-

cerns are well satisfied with the

demonstration, merely as an

educational campaign. They were
inspired not by the hope of im-

mediate sales, but with the idea

of building for the future.

Throughout the entire demon-
stration the quality of plowing
done was good, the field being a

sandy loam in summer-fallow.

We might suggest that, if it be

possible, an alteration to the

rules should be made for future

years. All outfits entered should

be compelled to plow at a given

depth, as under the present con-

ditions a tractor pulling only

two bottorns may be actually

turning over more square inches

of soil than a 3-furrow outfit

plowing at a lighter depth. We
want better cultivation — and

deeper plowing is essential. Let

all the tractors adhere to a given

depth, and be kept at that depth,

and the value of the demonstra-

tion will be correspondingly in-

creased for the farmer.

During the three days, or six

hours' plowing, of the demonstra-
tion, approximately 67 acres were
turned over by. the outfits. The
field was undulating, which gave
visitors an idea of what the out-

fits can do on hilly ground. Some
concerns had a little trouble with

scouring, but the work of the

plows throughout showed that

the manufacturers of the light ir

tractor plow have kept apace in
|

every respect with the develop- I

ment of the light tractor. As
|

was the case last year, a few out-
'

fits made speed a feature, which
is to be deprecated, since these

demonstrations are meant to give

the farmer an idea of what can be

done under actual working condi-

tions, and at an average speed.

This speed question might also be

attended to at the next year's de-

monstration.

Location of Outfits

Draws were made for the loca-

tion of the various outfits so that

no entrant could be shown any

favoritism in relation to location.

During the first day's plowing,

June 17, proceeding from the east

side of the field, the concerns were

met in the following order

:

George White & Sons, Bran-

don
;
Goold, Shapley & Muir Co.,

Winnipeg ; R. A. Lister Co., Win-
nipeg; J. D. Adshead Co., Winni-

peg; J. I. Case T. M. Co., Winni-

nipeg and Brandon ; Canadian

Avery Co., Winnipeg ; Inter-

national Harvester Co., Brandon

;

Huber Manufacturing Co., Bran-

don
;
Sawyer-Massey Co., Winni-

peg ; Waterloo Manufacturing

Co., Portage la Prairie ; Emerson-

Brantingham Co., Regina ; West-

ern Canada Auto Tractor Co.,

Lister Threshing Outfits
The Combination Your CustomersWant

Made in j 22 X 32 Separator; 7 to 12 H.P.
Two Sizes

I 26 X 38 Separator; 14 to 17 H.P.
A strong, serviceable combination outfit at a reasonable price. Cleans the grain

ready to market. Two men operate it with ease. Supplied with or without
bagger, tailings elevator, straw carrier or blower. Driven by the famous Lister

engine. The Lister 26 x 38 is the best separator made for light tractor drive.

Dealers: Send Your Orders, We Ship Promptly

Six-Wheel (Patented)

Truck Eliminates Vibration

PEORIA KEROSENE TRACTORS SUIT THE AVERAGE FARM
10-20 H.P. Self-steering; Pull three 14-inch Plows; Drive a 26-inch Separator

Sturdy 3-wheel design. Perfectly balanced 4 cyl. engine, 3%x5 in.; especially designed for low-grade

fuels. Cut steel transmission gears in oil bath. High-grade magneto. Stromberg carburetor with air

cleaner. Accessible design. Weight 4,000 lbs. Get the agency for this tractor.

THE LISTER LINE INCLUDES: Gasoline Engines, Tractors, Grain Grinders and Crushers,

Electric Lighting Plants, Churns, Pumps, Ensilage Cutters, Milking Machines, Cream Separ-

ators,' etc., etc.

R. A. LISTER & COMPANY, LTD.
WALL STREET, WINNIPEG

ST. JOHN, N.B. TORONTO QUEBEC
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Moose Jaw; Waterloo Kerosene

Tractor Co., Winnipeg; Advance-

Rumely Co., Winnipeg. The Min-

neapolis Threshing Machine Co.

had also entered, but unfortu-

tunately their tractor and plows

did not arrive in 'time to partici-

pate in the demonstration.

Taking the outfits in the order

named, the following are particu-

lars of the individual entries on

the first day of the demonstra-

tion :

Tractors and Plows Participating

George White & Sons, Co.,

Brandon—One "Allwork" Tract-

or, four-wheel, driving from two

rear wheels ;
12-25 h.p. Vertical

4-cyl. engine, 5x6 L-head type,

Kingston kerosene carburetor,

and Kingston ?I.T. magne'to, with

impulse starter. Two speeds.

Cooling—pump, fan and Perfex

radiator. Weight, 4,800 lbs. This

outfit was pulling a 3-furrow, 14-

inch, Cockshutt light tractor plow

equipped with automatic power
lift, raising and lowering power
supplied by the land wheel. This

plow is made for either two or

three bo'ttoms by the addition of a

third beam and bottom, and is

adaptable to any make of tractor.

Stiff hitch permits backing.

R. A. Lister & Co., Winnipeg

—

This company demonstrated a 10-

20 h.p. "Peoria" kerosene tractor,

a three-wheel self-steering mach-
ine. Engine 4-cyl. 4 cycle,

3^ X 5, running on kerosene.

Special H.T. magneto; car-

buretor, Stromberg, with air

cleaning device. Cooling—fan,

pump and radia'tor. Weight,

3,950 lbs. Gear drive on 60 x 18

drive wheel. This tractor was
pulling a 3-furrow J. I. Case

power-lift plow, with quick lift at-

tachment.

Goold, . Shapley & Muir Co.,

Winnipeg—This company showed
one of their 15-30 h.^p. "Ideal" 4-

wheel tractors. The engine is

two-cylinder opposed type, 8 x 10

inches. Ignition—H.T. trip mag-
neto. Double kerosene carbure-

tors, with governor. Cooling sys-

tem—automobile type, pump, fan

and radiator. Double drive on 74-

inch rear wheels. Special steering-

device. Weigh't, 3,000 lbs. The
"Ideal" was pulling a 5-furrow

Cockshutt engine gang plow with

self lift and quick detachable

shares.

The J. D. Adshead Co., Winni-

peg, had in operation a 12-24 h.p.

"Happy Farmer" tractor—a 3-

wheel machine driving on two 56

X 10 rear wheels. Engine 2 cyl.

horizontal, 5% x 7. Kingston

kerosene carburetor. Atwater

—

Kent H.T. ignition. Pump, fan

and cellular radiator cooling.

Hyatt roller bearings. Weight,

3,700 pounds. This machine pull-

ed a 3-furrow 14-inch plow, made
by the J. I. Case Plow Works,
with trip power lift and locking-

device for holding rear wheel rigid

when backing.

The J. I. Case T.M. Co., Racine,

Wis., and Winnipeg, had two out-

fits a't work. The first was a Case
10-20 h.p. tractor^ a 3-wheel mac'

ine, double rear wheel dri

Engine, 4 cyl. vertical, valve-i

head type, 4j4 x 6. Kingston gas

line—kerosene carburetor. Ign-

tion — Kingston H.T., with

impulse starter. Cooling —
pump fan and cellular radiator.

Plain and roller bearings through-

out. Weight, 5,080 lbs. This

tractor pulled a 3-furrow, 14-inch

self-lift light Grand Detour small

tractor plow with rigid hitch.

The second outfit in operation

was a Case 12-25 h.p. 'tractor,

four wheels, driving- double on

rear. 2-cyl. opposed, horizontal,

valve-in-head engine 7x7 inches.

Kingston gasoline-kerosene car-

buretor. Ignition — Kingston

H.T. with impulse i^tarter.

Thermo-syphon water circula-

tion, fan and cellular radiator.

Hyatt roller bearings on drive

and front wheels. Weight, 8,995

pounds. The 12-25 Case pulled

a Grand Detour plow, four 14-

inch bottoms and equipped with

high self-lift attachment.

The Canadian Avery Com-
pany, Winnipeg, demonstrated a

12-25 h.p. Avel-y tractor—a 4-

wheel machine driving- from two
rear wheels. Engine—two cy-

linder, horizontal, opposed, valve-

in-head type, GYi x 7. Kingston

double gasoline or kerosene car-

buretor. Ignition—K.W. H.T.,

independent magneto. Thermo-
syphon cooling system ; tubular

radiator. Weight 7,500 lbs. This

tractor pulled a 4-furrow Avery
power-lift plow—a strong and ser-

viceable design'.

International Harvester Co.,

Chicago, 111., and Brandon—The
harvester organization showed

two tractors at work, a 10-20 h.p.

Mogul and a 10-20 h.p. Titan.

The 10-20 h.p. Mogul is a 4-wheel

machine, double drive on rear.

Engine, single cylinder, 8^ x 12.

Special kerosene-distillate carbu-

retor. Pligh tension magneto.

Hopper cooled. Flexible chain

final drive. Roller transmission

and drive axle bearings. Weight
5,500 lbs. This machine opera-

ted a 3-furrow, 14-inch, Oliver

light tractor plow, with self-lift

device. The 10-20 h.p. Titan is

also a 4-wheel ti*actor, driving

from two rear wheels. Engine

—

horizontal two-cyl., valve-in-head

type, X 8. Special kerosene

mixer -carburetor. Ignition —
H.T. magneto. Thermo-syphon.

water cooling. Chain final drive.

AVERY THRESHERS SAVE THE GRAIN
Sell Separators Backed by the Best, Proven Grain -Saving

Records and Strongest Definite Guarantee given any Machine

'YELLOW KID" THRESHek; Buiit'in sizes 19x30, 22x36 and 26 x 40 inch

We guarantee an Avery Thresher to save

99 9-10 of the grain. We guarantee Avery

cylinder teeth for life against breakage. You

cannot sell a machine with more inbuilt value

—Jumbo tool steel cylinder teeth with temp-

pered wearing corners; the I.X.L. grain-saving

separating device; double cone pulley belt

guide; rubber feeder carrier; heavy slip

tongue; compressed paper cylinder pulley,

handy belt tighteners, heavy wind stacker fan,

steel axles, special wind stacker, hoods, etc.,

etc.

A SIZE OF OUTFIT TO SUIT EVERY CUSTOMER
Eight sizes—19 x 30, 22 x 36, 26 x 40, 28 x 46, 32 x 54, 36 x 60, 42 x 64 and 42 x 70. Easiest to sell; do more and

better work; lowest repair cost. Get descriptive catalog.

Special Reasons
There are four special reasons

why an Avery Thresher gets the

grain out of the heads—First, a

long concave and grate surface.

Second, concaves are adjustable

both front and rear. Third, an

adjustable grate behind the cylin-

der. Fourth, a moving grate

underneath the beater. Because of

this concave and grate construc-

tion an Avery Separator will get

the grain out of the heads and

also separate out the largest pos-

sible percentage of the grain from

the straw right at the cylinder.

"YELLOW FELLOW" THRESHER

Built in sizes 28x46, 32 x 54, 36 x 60, 42 x 64, and 42 x 70 inch

Dealers: Ask for Avery 1917 Catalog and Commission Contract

The Agency for our Line means big, profitable business. Get the facts

NOW on Avery Tractors, Threshers, Steam Engines and Plows. The Bull

Dog Line will get—and hold—the trade for you. WRITE TO-DAY.

WESTERN CANADIAN DISTRIBUTORS—

CANADIAN AVERY CO., LTD.
WINNIPEG, MAN. REGINA, SASK.
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The Automobile of the Furrow!

THE WESSAX
TRACTFORD

«

At Brandon Tractor Plowing Demonstration the Wessax Tractford easily

pulled a John Deere Two -Bottom, Light Tractor Plow, Si inches deep

The Wessax Tract-

ford, clamped to a

Ford, produces the

least expensive and

most powerful trac-

tor your customers

can obtain. Does
Four-Horse Work at

One -Horse Cost.
Saves the cost of

Three Horses.
A WESSAX TRACTFORD AT WORK IN THE LAST GREAT WEST

Can be used for

Plowing

Cultivating

Spreading Manure
Pulling Binder

Road Dragging

Hauling

Stretching Wire
Hauling Grain

Handles any Four-

Horse Implement

Pays for itself in a single season. Your

customers take the Ford power plant—that

is resting most of the time—and put it to

work hauling, plowing, cultivating. They con-

vert Ford speed into traction power and make

the car earn its keep.

The speed of the Ford is reduced nine times

and the drawbar power increased nine-fold.

Attachment is fully guaranteed. Saves feeding

three horses all year round for a few months'

work. Saves veterinary bills, shoeing, care

and housing.

TREMENDOUS SALES READY FOR LIVE DEALERS
Ask for the Tractford Catechism which answers all technical and practical queries. Let us

mail you copies of what Tractford users report on this wonderful attachment. Every farmer
cannot own a tractor, and many who have a Ford car have no tractor. Show them the way
to bigger and more economical production—the Tractford way to increase profits on the farm.

ASK FOR FULL PARTICULARS AND AGENCY PROPOSITION
DELIVERIES AT ONCE. WRITE US TO-DAY

WESTERN ACCESSORIES, LIMITED
1459 ALBERT STREET, REGINA, SASK.

494 PORTAGE AVE. SUMMIT ENGINEERING CO. A. L. PETERSEN
WINNIPEG, MAN. 419 LOUGHEED BLDG., CALGARY 10228 98th ST., EDMONTON
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^^'e^ght, 5,525 lbs. The Titan

10-20 h.p. pulled a 3-furrow,

14-inch P. & O. Little Genius

plow with self lift, high clearance

and quick detachable shares.

The Huber Mfg. Co., Marion,

Ohio and Brandon, had ploAving

a Huber Light Four Tractor, 12-

24 h.p., a 4-wheel tractor Avith

double drive in rear. Special

steering device. Engine —
Waukeska, 4-cyl. type, 4}i x 5^.
Ignition—Remy L.T. magneto

;

Kingston carburetor. Cooling —
centrifugal water pump and ra-

diator. Roller and ball bearings.

^^'eight, approximately 5,000 lbs.

The Huber 12-24 was pulling a 3-

furrow Cockshutt light tractor

plow, with automatic power lift,

high arched beams, stiff hi'tch and

cjuick detachable bottoms.

The SaAvyer-Massey Co., Ham-
ilton, Ont., and Winnipeg, had

two tractors in operation. The
first was a Sawyer-Massey 10-20

h.p., a four-wheel machine with

double drive on rear. Engine

—

Waukesha, 4-cyl. vertical, L-head

type, cast in pairs, 4j^ x 5}i.

Wilcox-Bennett, kerosene carbu-

retor. Ignition—K.W. high ten-

sion. Pump, fan and tubular radia-

tor cooling. Ball and babbitt

transmission bearings. Weight,

5,200 lbs. The tractor was pulling

a 3-furrow 14-in. Cockshut't light

tractor plow, with automatic

power lift and stiff hitch. The
second tractor was a 16-32 h.p.

Sawyer-Massey, a 4-wheel tractor,

double drive on rear. Engine—
4-cyl. vertical, valve-in-head type,

cast singly, 5^4 x 7 inches. Wil-

cox-Bennett kerosene carburetor.

K-W" high tension independent

magneto igni'tion. Cooling —
pump, fan and tubular radiator.

Sigh't force-feed and splash lubri-

cation. Weight, 11,000 lbs. The
16-32 h.p. pulled a 5-furrow 14-

inch Cockshutt engine plow Avith

power lift actuated by the land

Avheel, quick detachable shares

and special break-pin arrange-

ment.

The Waterloo Manufacturing

Co., Waterloo, Ont., and Portage

la Prairie, showed tAvo "Heider"

kerosene tractors. The first Avas

a 12-20 h.p. machine, a fovir Avheel

type, driving from two rear

Avheels. Engine

—

Waukesha, ver-

tical, 4-cyl., cast in pairs, 4^2 x

6^, L-head design. Kingston

gasoline or kerosene carburetor.

Ignition—Dixie H. T. magneto,

with impulse starter. Cooling

—

pump, fan and cellular radiator.

Ball transmission bearings. Fric-

tion speed charge. Weight, 6,000

lbs. This tractor pulled a 3-fur-

row, 14-inch Rock Island light

tractor plow, with automatic lift,

safety break pin and rigid hitch.

The front furroAv wheel lift is a

The Tractor the Farmers Followed

HEIDERMODEL C
12-20 H.P.

MODEL D
9-16 H.P.

Use Kerosene or Gasoline

DEALERS:
Xine out of eveiry ten fiarmers

want a Heid'er Tractor. Get
the Agency—Quick! This trac-

tor pnys big dividends to botli

farmer and dealer.

Speeds Forwards-

A light weight tractor with a record of nine years' actual field work behind it.

The 12-20 h.p. Heider handles three plows under all conditions, and four plows under
favorable conditions. The 9-16 h.p. Heider, on the same basis, pulls two or three plows.
The 12-20 h.p. weighs 6,000 lbs.; the 9-16 h.p., 4,000 lbs. Engine sizes: 12-20, x 6?4;
9-16, 454 X 534. Both heavy Waukesha motors, Kingston carburetor, H.T. ignition with
impulse starter; double drive on rear wheels; friction transmission; no gears to strip.

Ask for full particulars and liberal agency offer.

Get our proposition on "Waterloo Champion" Separators, "Waterloo" Steam
Engines, "Heider" Tractors and Rock Island Engine Plows.

TheWaterloo Manufacturing Co. Ltd.
Western Head Office: Portage La Prairie, Man.

Branch Offices: Regina, Sask. and Saskatoon, Sask.

feature on this plow. The second

entry was a 9-16 h.p.' Heider tract-

or, four wheels, double rear drive.

Engine—Waukeska, vertical 4-

cyl., 434 X 5^ Kingston gasoline-

kerosene carburetor. Dixie H.T.

magneto with impulse starter.

Cooling system as in the 12-20

Heider. Final friction drive.

Weight, 4,000 lbs. This machine

hauled a two-bottom 14-inch Rock
Island engine plow, with self lift

as above.

Emerson-Brantingham Imple-

ment Co., Rockford, 111., and Re-

gina, demonstrated a 12-20 h.p.

E-B four-wheel tractor, double

drive on rear. Engine—4-cyl. ver-

tical L-head type, 4^ x 5. Bennett

gasoline-kerosene carburetor. K.

W. H.T. magneto, manual con-

trol. Cooling—pump, fan and cel-

lular radiator. Roller bearings in

transmission system. Weight,

6,500 lbs. This machine pulled

three 14-inch Emerson self lift

plows, either a two or three bot-

tom outfit, with quick detachable

shares. The second tractor was

an E-B Big Four, 20-35 h.p., four-

wheel machine. Engine—4-cyl.

vertical, cast in pairs, 5 x 7, L-

head type. Bennett gasoline-kero-

sene carburetor. Ignition—K-W
magneto. Cooling—pump, fan

and cellular radiator. Hyatt roller

transmission bearings. The Big

Four pulled a 5-bottom, 14-inch,

Emerson plow with power hoisti

This plow is raised by simply

pushing a foot lever whether

tractor is running or not, making
a quick and effective lifting and

lowering system.

The Western Canada Auto
Tractor Co., Moose Jaw, showed
one of their Staude Mak-a-Tract-

or attachments, coupled to a car.

This frame, axle and gear reduc-

tion system is of strong design. A ^

special Avater circulator was used

for the car. This attachment pull-

ed a 2-furrow 14-inch Cockshutt

light tractor plow, with automatic

power lift and rigid hitch.

The Waterloo Kerosene Tract-

or Co. "of Candaa, Winnipeg, had

two tractors in the demons'tration.

The first was a Waterloo Boy,

Model N, 12-25 h.p., a four-wheel

machine, double drive on rear. En-

gine—2-cyl. horizontal, opposed,

valve-in-head type, x 7. Scheb-

ler kerosene carburetor. Ignition

—Dixie H.T., with impulse start-

er. Cooling—pump, fan and cel-

lular radiator. Weight, 5,000 lbs.

Roller bearings in transmission

and drive axle. This tractor pull-

ed a 3-furrow, 14-inch John Deere

light tractor plow with quick de-

tachable shares. With a high,

level power lift attachment aided

by both front wheels and a stiff

hitch, this plow can be used with

any light tractor, and can be

DEALERS:
Investigate

this Tractor

TMB
hu

fight roiir

Pulls Three
14-in. Plows:

,
Operates

24-inch Separator

A BUSINESS BUILDER FOR DEALERS
The HUBER "LIGHT FOUR" Tractor, at Brandon Plowing Demonstra-

tion, pulled three 14-inch plows, eight inches deep, using kerosene. This

12-25 h.p. tractor has a heavy duty 4 cyl. engine, 4^x5% in. Double drive

on 60-inch wheels. Remy magneto; Kingston carburetor; Perfex radiator;

force-feed lubrication; Bennett air cleaner and Hyatt Roller Bearings

which eliminate friction. Transmission—straight cut steel gears running

in oil bath. One clutch controls traction, belt and brake. Weight 5,000

lbs. Every farmer is a prospect for the Huber Light Four.

GET OUR AGENCY PROPOSITION FOR HUBER TRACTORS AND
THRESHERS. WRITE TO-DAY.

The Huber Manufacturing

Company

BRANDON MAN.
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quickly transformed from three to

two bottoms, or vice-versa. The
second outfit was a Model R.

Waterloo Boy, 12-24 h.p. 4-wheel

tractor. Engine—2-cyl., hori-

zontal, opposed, valve-in-head

type, 6x7 inches. Schebler kero-

.sene carburetor, Dixie H.T. mag-
neto, with impulse starter. Cool-

ing—pump, fan and cellular radia-

tor. Babbitt bearings on trans-

mission and drive axle. Weight,
4,800 lbs. This tractor pulled a 3-

furrow, 14-inch John Deere light

tractor plow of the same type as

above.

The Advance-Rumely Co., La
Porte, Ind., and Winnipeg, show-
ed one of their 8-16 h.p. Advance-
Rumely tractors, a machine with
two wheels and drum, driving

from front drum. In this machine
a two-furrow, 14-inch plow was
incorporated in the frame, the

driving seat being located imme-
diately behind the plows. The en-

gine is a 4-cyl., vertical L-head
type, 4x5^. Kingston dual gaso-

line - kerosene carburetor and
Kingston H.T. magneto with

manual control and impulse start-

er. Cooling—pump, fan and tub-

ular radiator. Transmission has

Hyatt roller bearings. Plows are

operated by hand lift from driving

seat above 'them.

The J. I. Case also demonstra-
ted in the field a 9-18 h.p. Case
tractor, a four-wheel machine
weighing 3,770 lbs. This tractor

had a kerosene engine, 4-cyl. ver-

tical type, 3j4, X 5. It was coupled
by a special hitch to a Frost and
Wood binder, while a special

steering device and control sys-

tem operated the tractor from the

binder seat. The same tractor

.^ave a demonstration of manure
spreading with a Cockshutt low-

down spreader.

Second and Third Day
During the second day's plow-

ing the J. I. Case T.M. Co. showed
a 9-18 h.p. Case tractor instead of

their 12-25 h.p. machine. The 9-18

h.p. model pulled a 3-bottom

Grand De'tour plow with self lift

attachment.

The balance of the tractors were
the same and handled the same
plows and number of bottoms as

on the opening day.

On the last day the Waterloo
Kerosene Tractor Co. pulled three

and four bottoms with 'their tract-

ors, while the Canadian Avery
Co. plowed with both four and
five bottoms. The Western Can-
ada Auto Tractor Co. had a two-
furrow John Deere engine plow
hauled by their tractor attach-

ment. A new demonstrator on 'the

last day of the exhibition of plow-
ing was Western Accessories

Ltd., Regina, who plowed with

one of their Tractford automobile

attachments pulling a John Deere
light tractor plow with two 14-

inch bo'ttoms. All the other en-

tries were similar to those re-

ported for the opening day of the

demonstration.

From every standpoint the light

tractor plowing demonstration at

Brandon Fair this year was a con-

spicuous success, and next year

we hope to see a s'till larger entry

of tractors and plows. The value

of these exhibitions to both farm-

er and dealer is immense, and they

will do much to acquaint West
Canadian farmers with the var-

ious light tractors and tractor

plows upon the market. The
officials in charge of 'the demon-
stration are to be complimented
on the smooth running way in

which the event was arranged,

and the impartiality shown to the

various entries for the demonstra-

THEY HELP THE FARMER FIGHT

JUMBOKerosene-

Gasoline

ENGINES
BUILD BIG BUSINESS

A Size for Every Farm—3 , 5, and 7 H,P,
JUMBO Throttling Governor oil engines are the cheapest, most dependable power
you can sell your customers. Designed especially to use kerosene and cheap fuels, as

well as gasoline. Develop full rated power on low-grade fuels. On strong iron sub-
base; ignition, Webster magneto. No fuel pump required—steady and uniform feed
at all loads. Throttling governor gives unvarying speed. Shipped ready to run.

ASK THE NEAREST BRANCH ABOUT JUMBO ENGINES

Manufactured
by Nelson Brothers Company St u s a.

WESTERN CANADIAN JOBBERS

Tudhope-Anderson Co. Limited
WINNIPEG REGINA SASKATOON CALGARY

tion. By drawing for the various

locations the entries had simply

to take what luck sent them, and
every outfit whatever its location

made a good showing.

Beatty Bros. Employees Own
Foundry

The employees of the London
branch factory of Beatty Bros.

Ltd., Fergus, Ont., have done
some great gardening at the Chel-

sea Green Greater Production
Gardens. There are under culti-

vation 55 lots, 3,600 square feet

each. At their London, Ont.,

plant, Beatty Bros., Ltd. are

building a new foundry which
will have moulding floors for 62

moulders. They are planning an

output of 7,500 tons of castings

the first year. The main feature

of this foundry is that the stock

is held "by the head office em-
ployees, who in turn rent the

plant to the firm who operate it,

under the name of the Chelsea

Green Iron Works.

Bankers are strong on the

back-to-the-land campaign, but

we wish some of 'em would give

a practical illustration.

There's Going to be

a Great Demand for

POTATO
DIGGERS

Send Us Your Orders

Aspinwall Potato Diggers
The Aspinwall No. 8 Elevator Potato Digger is a 6-foot 22-inch machine,
equipped with Vine Turner and Kicker, like all Aspinwall diggers. This is

especially useful in weedy fields or handling heavy vines. The Aspinwall
is the best potato digger made—strong, serviceable, and light draft. Simple
and powerful gear drive. Easy adjustment for depth.
Wheel Bands are supplied with all machines, for use in transporting
machine to and from field. Four-horse hitch also supplied.

Dealers : Order Early and Ensure Delivery

WILLIAM EDDIE
FARM MACHINERY DISTRIBUTOR

284 JAMES STREET WINNIPEG, MAN.

THE NEW MOODY
The New Moody threshing machine, complete with engine, sells for less than

some of the other separators without engines that do not have any more capacity
than the Moody. The fact that we have the lowest priced machine on the market
does not mean we have the cheapest.

Our separators are thoroughly guar-
anteed for their Quality and Workman-
ship, also for the quality and quantity
of the work they do.

Having the largest and best
equipped factory in Canada, and

on account of our

Made in 3 sizes

with either blower

or straw carrier specializing o n
small threshers,
we can sell them
cheaper than our
competitors.
We still have

some vacancies
open for live
Agents only. You
can double your
sales by handling
the Moody line of
separator, coal oil

and gasoline and
throttling govern-
or engines.

Note the weed
seed bagger as

, , . , , , , . . shown in the il-
lustration, which puts all the weed seeds m a bag separate from the grain

Our separators are made in three sizes, viz. : 24 x 32 in., 30 x 36 in. arid 30 x 40
inch, equipped with either wind stacker or straw carrier.

We have inquiries from every territory in Western Canada. Don't waste your
time m lookmg up prospects, but sell the machine that the farmer wants right now.

MOODY OUTFITS MEAN MONEY TO THE DEALER
Don't wait, but write to-day for contracts, prices and so forth to

The New Home Machinery Co. Ltd. Saskatoon, Sask.
General Agents for Saskatchewan

Francoeur Brothers - Camrose, Alta.
General Agents for Alberta and British Columbia

Mitchell & McGregor, Ltd. - - Brandon, Man.
General Agents for Manitoba
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Hart-Parr Building New Small

Tractor

The Hart-Parr Co., Charles

City, la., have developed a new
type of small tractor, plans for

the production of which contem-

plate 10,000 machines during the

coming year. It is reported that

the new Hart-Parr light tractor

has many features of exceptional

merit, while it has gone through

the experimental stages and has

been tried out for all classes of

work. The company are now
ready to begin manufacturing

this tractor in quantity. It will be

a 3-plow machine with a 3-cylin-

der, 4-cycle engine, especially de-

signed for kerosene and low grade

fuels.

As is usual with the Hart-Parr

Co., all the parts of the new
tractor will be made in the

Charles City plant, the capacity

PETERS PUMR5

Gives More Water

in Less Time with

Less Energy

Made in many styles and
sizes, they will meet all re-

quirements of the Western
Canadian farmer.

PETERS'
Double Cylinder

Force Pump
is the last word in pump
service. Unequaled in De-

sign, Action and Durability.

They are different from all

other pumps in construction

and finish, and have ex-

clusive features that make
sales easy to customers who
want the BEST in pump
value.

Dealers

:

Get Peters'

Pump
Proposition

for 1917

Outline is absolutely up-to-date

in every respect. Every pump we
produce is given special attention.

Peter's Pumps are perfectly as-

sembled—they have no "come-
back." Sell them and you make
satisfied customers.

A POST CARD WILL BRING
OUR LATEST CATALOG.

Manufactured by

Exclusive Canadian Agents

:

Tudhope Anderson Co., Ltd.

Winnipeg Regina Saslcatoon Calgary

Write Nearest Branch House for

Particulars.

of which has been' greatly in-

creased. The company now has

facilities for handling 200 tons of

steel daily and its erecting and
machine shop facilities are prac-

tically unlimited as regards light

tractor production.

Avery Employees Get Increase

Taking effect July 10 all factory

employees of the Avery Co.,

Peoria, 111., receive a ten per cent

increase in their wages. This rise

of one-tenth of the total salaries

of all the factory employees will

amount to something over $100,-

000 per year in the pay roll of the

Avery company.

Bonus for Employees in Happy
Farmer Plant

In order to bring the produc-

tion of the Model B 12-24 h.p.

Happy Farmer tractor up to one

thousand this year, the Happy
Farmer Tractor Co., La Crosse,

Wis., will give to each factory

hand now employed, or who shall

hereafter be employed, who shall

work steadily through to Novem-
ber 1st next, a bonus amounting
to 10 per cent of his wages earned

during that period. No employee

Synopsis of Canadian
North-West Land

Regulations
•pHE sole head of a family, or any

male over 18 years old, may home-
stead a quarter-section of available Do-
minion land in Manitoba, Saskatchewan
or Alberta. Applicant must appear in

person at the Dominion Lands Agency or

Sub-Agency for the District. Entry by
proxy may be made at any Dominion
Lands Agency (but not Sub-Agency), on
certain conditions.

Duties—Six months' residence upon
and cultivation of the land in each of

three years. A homesteader may live

within nine miles of his homestead on a
farm of at least 80 acres, on certain con-

ditions. A habitable house is required

except where residence is performed in

the vicinity.

In certain districts a homesteader in

good standing may pre-empt a quarter
section alongside his homestead. Price

$3.00 per acre.

Duties—Six months' residence in each
of three years after earning homestead
patent; also 50 acres extra cultivation.

Pre-emption patent may be obtained as
soon as homestead patent, on certain

conditions.
A settler who has exhausted his home-

stead right may take a purchased home-
stead in certain districts. Price $3.00
per acre.

Duties—Must reside six months in

each of three years, cultivate 50 acres

and erect a house worth $300.

The area of cultivation is subject to

reduction in case of rough, scrubby or

stony land. Live stock may be substi-

tuted for cultivation under certain condi-

tions.

W. W. CORY, C.M.G.,
Deputy Minister of the Interior.

N.B.—Unauthorized publication of this

advertisement will not be paid for.

—

64388.

shall be discharged except for

cause. If any emp'loyee shall be

conscripted, he shall be paid

pro rata, that is, he will re-

ceive as a bonus 10 per cent of his

wages earned up to the time he

quits. This is, of course, to en-

courage steady and efficient work,

and to offset the inducements
being made elsewhere to attract

the men away.

E. A. Rumely in New Company

Dr. Edward A. Rumely, for-

merly with the M. Rumely Com-
pany, predecessor of the Advance-
Rumely Thresher Company, is

one of the incorporators of the

Super-Diesel Co., New York, a

concern that has exclusive rights

in the tractor and plowing engine

field of the Junker's oil burning

engine, a crude oil motor.

system. The transmission has

two speeds forward and one re-

verse, fitted throughout with roll-

er bearings. It has two rear drive

wheels and single front wheel,

which permits right or left turn-

ing in feet radius. The fuel

used will be kerosene, utilizing

the McFarland K.M.C. carburetor

and transformer. The weight of

the new machine will be 4,600 lbs.

The Peoria tractor is handled in

Western Canada by the R. A.

Lister Co., Winnipeg.

New Peoria Tractor Almost
Ready

The Peoria Tractor Co., Peoria,

111., reports that they are practic-

ally ready to place on the market
their new tractor, which has
many improvements over the

existing model. The new type

Peoria is a 12-25 h.p. machine,
with 43/2x6, four cylinders, valve-

in-head motor, with extra large

crank shaft and improved oiling

"Twin City" Briefs

George M. Gillette, vice-presi-

dent of the Minneapolis Steel &
Machinery Co., announces that

hereafter the company will devote

much attention to the manufac-

ture of motors for tractors and

trucks. It is their belief that a

big demand for such rhotors will

follow the close of the war.

Miss Mabel TenVoorde, who
has had charge of the steno-

graphic force in the sales and en-

gineering department of the
company, has been appointed suc-

cessor to Hawley D. Lennon, as

advertising manager and editor of

The Bulletin.

The man who does not climib

dies in the rut; he might better

die in a trench.

LOOK
KOR

Puncture Cure
Cures Punctures. Prevents Blow-outs.

Preserves Tires.

A scientifically prepared liquid

which is pumped into the inner tube.

Fills all holes instantly and perman-
Drlvlng Nail Into Tire Treated with Kor- ently. Stops all punctures and slow

nr^„''„f''=nS*'i!^l^."/n*-,X''L^H l^m^^on^^^^^^ Ask for dealor's booklet and
proof any one can ask and will convince . ,

the most skeptical. particulars.

GET OUR SPECIAL OFFER TO DEALERS FOR THIS BIG SELLER.

KOR-KER SALES COMPANY, UMITED
902 CONFEDERATION LIFE BLDG. WINNIPEG, MAN.

BRADSTREETS
Established 1849 Capital and Surplus, $1,500,000

Offices throughout the civilized world. Correspondence invited

Executive Offices:

346 and 348 BROADWAY, NEW YORK CITY, U.S.A.

OFFICES IN CANADA:
Halifax, N.S. ; Montreal, Que. ; St. John, N.B. ; Hamilton, Ont.

;

Ottawa, Ont.; Toronto, Ont.; London, Ont.; Quebec, Que.;

Calgary, Alta. ; Edmonton, Alta, ; Vancouver, B.C.

C. G. SCHAFFTER, Supt.

Commercial Travellers' Building, WINNIPEG, Man.
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The Portable Elevator a Labor-Saver

Unloading small grain with a
portable elevator saves from
twenty to thirty minutes to a
load. Besides, the farmer res'ts

while his team or engine does the
work. It's a tiresome job to
shovel load after load of grain,
and the season for storing grain
is often short. Portable eleva-
tors save time when time is

valuable.

Getting hired help is a serious
problem on the farm. There is

usually a shortage of labor about
harves't time. The farmer with
a portable elevator has much less

trouble securing help than his

neighbor who has no elevator.
At the same time, he can get
along with less help.

The real reason for the ten-
dency of the younger generation
on the farm to leave is 'the ex-
tremely hard work that used to
be connected with farming. The
portable elevator, however, elim-
inates a good deal of this hard
farm work. Even if they didn't
save one cent in actual money,
they would quickly pay for them-
selves by making farm work
more pleasant.

When small grain is scooped,
there is always more or less
was'te. With a portable eleva-
tor that is properly constructed,

all of the grain is saved. This is

another big advantage in favor
of a good portable elevator.
The farmer now can use the

power developed by his horses or
his gasoline engine to do the work
formerly done by manual labor.
He must watch every penny of
expense in planting, cultivating
and harvesting his crop and
every i'tem he can save adds just
that much to his net profit at the
end of the season. To get his
crop of grain into bins and cribs
has heretofore been one of the
big items entering into, the cost
of the farming business and an
expense reduced to the minimum
by a grain elevator.

The Value of Storage
The wide margin that almost

always exists between the prices
of grain at threshing time with
those of the winter and spring
months has in recent years
proved conclusively to every
farmer the value of storage room
and elevating equipment. Quite
often the factor that prevents
farmers from storing their grain
is the loss of time and the labor
involved. In recent years, how-
ever, the perfecting of farm ele-

vator machinery eliminates these
two objections at a small expense
and has provided a means for the

HERO ^^^'"^ '^^^^^

Get The Trade!

Capacity

125 and 150

Bushels

DEALERS: Consider these Ex-

clusive Features—then decide to

Sell the Best Tank Made.

HERO Grain Tanks are DIFFERENT from all others^etter, stronger,
and possess exclusive features that appeal to every practical farmer!
Every Tank guaranteed. Built of selected well seasoned lumber. Tops
capped with a 2-inch strip. Extra heavy reinforced bottom. Lined with
selected hardwood. Look at the angle-iron knees, lYiXiyixYs. Sunk
angle-iron joint between sides and bottom makes an absolutely flax-tight
construction. Braces are adjustable to prevent sagging—a feature found
in no other grain tank. Owing to design of knees, more tanks nest to a
car than is possible with any other make—saving freight for the dealer;
125 Bushel Tank weighs 550 to 575 lbs., and the 150 Bushel from 600 to
625 lbs. Large stock on hand. Order at Once.

GET THE SELLING AGENCY NOW. THIS IS A LINE THAT MEANS
MONEY TO YOU. EVERY TANK SOLD SELLS ANOTHER.

Hero Manufacturing Company, Ltd.
_WnagKnt) WINNIPEG, MAN.

farmer to take advantage of the
best market conditions.

One of the most important
things to be considered in grain
elevators is the length or height
required for 'the elevator. The
shorter the elevator to fill a cer-
tain bin, the less power is re-

quired to do the work ; also there
is a substantial saving in the ex-
pense of building.

In the Rush Season

When the acreage of small
grain is large, i't means a rush at
threshing time for the crews to
get around to serve everybody.
Every means to save time will
count. With the wagons filling

from the separator it is important
that they be able to dump fas't

and return.

Every farmer knows what it

means when the grain has to be
hand-shovelled into the crib, and
knows how large a percentage is

scattered upon the ground, es-

pecially if the wind is blowing.

When one can drive up to a
grain elevator, pull the end gate
and let the load dump and be
quickly elevated into the bin by
horse or engine power ii; not
only means quick returns for

another load, but means fewer

men and teams on the job, means
grain saved, time saved and that
means money saved.

The sale of a portable grain
elevator creates the demand for
a gasoline engine, and almost in-

variably when your customer
purchases an elevator from you
he will also come back for the
engine and belting to operate
same, because then he has only
the one house to fall back on for
service and for the necessary re-

pairs or parts. Bins, granaries
and elevators are very profitable
lines for any implement dealer to
push the sale of in his district.

Another Stook Loader

The Travelling Shock Gatherer
Co., is a new incorporation just
formed in Minneapolis to manu-
facture harvesting machines and
tractors. The incorporators are
John M. Landrigan, Peter Carri-
gan and J. W. Hayes. The au-
thorized capital stock is $500,000.

Keep it in your mind that you
are going to be something more
than an average business man,
that you are going to get your
head at least a little way .above
the heads of those around you.

TWIN CITY OIL TRACTORS
ALL SIZES BURN KEROSENE, DISTILLATE and GASOLINE

BEST BUILT
From years of experience by
the largest tractor factory in

America

BEST KNOWN
The "Twin City" has an un-
equalled reputation for quality
and mechanical perfection.

BEST FOR SERVICE
For years, from Texas to Al-
berta, "Twin City" Tractors
have given their purchasers
maximum tractor value and
steady, satisfactory service for
plowing or belt work.

BEST TO SELL!

Built in
Four
Sizes:

Twin City "60"

Twin City "40'

Twin City "25"

Twin City "15"

A "TWIN CITY" CONTRACT GETS YOU THE BUSINESS

Minneapolis Steel & Machinery Co. of Canada, Limited
923 LOGAN AVENUE WEST WINNIPEG
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Subscribers*

Information Service

Under this heading we will reply

to enquiries from jobbers and

dealers concerning the location of

machine manufacturers, where re-

pair parts may be obtained, etc.

Endeavor always to give name of

manufacturer. For immediate re-

ply, enclose stamped, addressed

envelope. Send enquiries to In-

formation Dept., CANADIAN
FARM IMPLEMENTS, Winnipeg.

R, & Co., Sask.—Cast iron hmd part

of plow beam, casting P. 6497, with name
"Imperial" on pattern? We thmk that

this is part of one of the Imperial plows,

manufactured by 'the Bueher & Gibbs

Plow Co., Canton, 111. Repairs for same

can be procured from the Waterbury

Implement Co., jobbers, Minneapohs,

Minn. „ ,

E. J. T., Sask.—Asks for names ot

harness manufacturers or jobbers. Fol-

lowing should be able to supply any

ordinary requirements: Great West Sad-

dlery Co.. Winnipeg, Calgary, Edmon-
ton. Regina, Saskatoon; Adams Harness

Co.', Winnipeg; Bert Conway, P. O. Box

33, Regina, representing Heney Harness

Co., Montreal; the Lamontagne Saddlery

Ltd., Princess St., Winnipeg.

G. G., Sask.—The following are a few

firms who handle fire extinguishers:

Canadian H. W. Johns-Manville Co.,

Winnipeg; Brandon Fire Engine Co.,

Brandon; W. J. McGuire, Ltd., Toronto;

A. B. Ormsby Co., Toronto; Rockwood
Sprinkler Co. of Canada, Montreal;

Victor Fire Extinguisher Co., Toronto;

Booth-Coulter Copper & Brass Co.,

Toronto. Any of these will be glad to

quote you piices on fire extinguishers.

J. O., Sask.—The Oxford plow is a

walking plow manufactured by the

Belcher & Taylor Agricultural Tool Co.,

Chicopee FaUs, Mass. They have no

representatives or agents in Western

Canada. Repairs would have to be

procured from the factory direct.

C. & C, Alta.—For butter making ma-

chinery for owners of small herds, we

would suggest the following firms: ihe

De Laval Separator Co., Winnipeg; the

Empire Cream Separator Co., 114 Craig

St W. Montreal; Beatty Bros. Limited,

Winnipeg or Edmonton. Any of these

firms will gladly send you fuU particulars

upon request.
j^, -rx-

J. M. A., Man.—Repairs for the Dia-

mond tractor can only be procured from

the manufacturers, the Diamond Engine

Works, Minneapolis, Minn.

C. H., Man —The Blue-Jay plow is a

walking plow made by the P. & O. Plow

Co., Canton, 111. Repairs can be pro-

cured through nearest branch of the

International Harvester Co. The Blue

Bird" is quite a different plow—a type

made by the MoUne Plow Co., Mohne, 111.

L S., Man.—So far as we are aware

no one is handling the "Iowa"
.

cream

separator m this territory. Repairs can

be procured from the manufacturers.

Associated Manufacturers Co., Waterloo,

Iowa. , .

H M. Co., Sask.—For valves for a

Flour City 30-50 h.p. tractor, write

direct to the manufacturers Kinnard-

Haines Co.; 44th Ave. N., Minneapohs,

Minn.
P McE., Man.—There are, approxi-

mately, 135 concerns in the United States

and Canada who are manufacturing either

light or heavy tractors.

C & H. Co., Alta.—Ratchet and

quadrant for a disk sulky plow named

Hancock, can only be had from the

manufacturers, the Bateman-Wilkmson

Co., Toronto. Ont.

H R., Sask.—Brass crank box and

pin for a Baker windmill can be procured

from the Heller-AUer Co., Windsor, Ont.;

axle bracket for plow. No. 1129, is for a

Grand Detour plow, made by the Grand

Detour Plow Co., Dixon, 111.

E. A., Man.—Cylinder rings for a

"Sandow" 2^ h.p. engine can be pro-

cured from the Wilder-Strong Mfg. Co.,

Monroe, Mich.

J.M.M., Sask.—Part R.D. 2 is arm on

top of front furrow axle, and R.D. 400

adjusting casting on connecting rod, both

for a Southern Chief Rotary Plow, made

by the MoUne Plow Co. Repairs can be

procured from the John Watson Mfg. Co.,

Chambers and Henry, Winnipeg.

A.H., Sask.—A bunching machine such

as you describe could be supplied by
Tolton Bros., Huskissin St., Guelph,Ont.

They specialize in this type of machinery.

J.T.R., Man.—Repairs for the Maw-
Hancock disc plow can be procured from

the Bateman-Wilkinson Co., Toronto,

Ont.

E.H.McL., Man.—Asks for name of a

walking plow, beam red, moldboard blue,

castings attaching handles to moldboard

numbered H.C. 1 and H.C. 2. Clevis

jaws on end of beam. No. 17. Share is

wanted. We cannot locate this plow.

Can any reader identify it? We suggest

that a template be taken of the share

and sent to a concern who handle shares

for various makes of plows. They, could

locate a pattern to suit.

August, 1917

I.H.C. Make Magnetos

The International Harvester Co.

has purchased the business of the

Accurate Engineering Co., Chic-

ago, and will in future manufac-

ture the Accurate line of rotary

and oscillating magnetos. The

Accurate concern also carried on

the production of roller bearings,

which were produced exclusively

for International machinery.

Auto Plow Co. Reorganized

"EXCELSIOR

JUNIOR"
BLOWER FEED

CUTTERS
Every farmer with over 5

head of stock wants one.

Blower carries feed to

any part of barn, or ele-

vates up to 20 feet. Ca-

pacity, to ton per

hour; 4 to 6 h.p. drives

it. Cuts three lengths, ^
to xYz in.; one lever

starts, stops and reverses.

Get our prices.

The Hackney Auto Plow Co.,

Inc., is a new concern at Minne-

apolis with a capital of $2,000,000.

This is a reorganization of the

Hackney Manufacturing Co.,

which used to produce auto-plows

in the Twin Cities. Connected

with the new company are the

following: President, H. A.

Brown, Minneapolis; vice-presi-

dent, Leshe S. Hackney; secre-

tary-treasurer, Leslie S. Hackney.

Among the directors are D. A.

Potter, St. Paul, M. J. Higgins

and C. W. Johnson, both of Min-

neapolis.

The company will continue to

manufacture Models 3, 4 and "B,"

formerly made by the Hackney

Manufacturing Company, and

have a number of these models on

hand for distribution at the pres-

ent time. They will also manu-

facture Model 5, which is a much
lighter and cheaper tractor. This

model has been undergoing a ser-

ies of tests for the past year and,

it is reported, has proven a suc-

cess in every way.

Sleigh Law in Wisconsin

The Wisconsin legislature has

passed a law, effective January 1,,|

1919, which makes it unlawful for

'

any firm in the state to sell aj

sleigh unless the runners of the

sleig'h measure 4 ft. 6 inches froi

center to center. The use of anj

sleigh not conforming to this

specification will be unlawful

after the above date. A fine of

$5 to $25 will be imposed
,
for

infringements of this "wide-sleigh

law."
^

||

PLOW, BOYS, PLOW

Plow, boys, plow!

Your brothers are falling in France,

Plow, boys, plow!

The stilts are your rifle and lance,

The coulter and sock which you guide

Are weapons to wield in the fight.

Plow, boys, plow!
^ , , . • , .

You've a place in the struggle tor right.

Plow, boys, plow!

There's no time to idle or rest.

Plow, boys, plow!
. ,

TUl the sun has gone down m the west

The men who face death in the field—;

Don't leave them to fight it alone.

Plow, boys, plow!

And provide for their dear ones at home.

Plow, boys, plow!

In safety the furrow you tread.

Plow, boys, plow!
_

In silence the sea keeps its dead.

There many brave hearts have gone dov

In our ships bringing food o'er the sea.

Plow, boys, plow!

For the homes of the brave and the tree.

—Scottish Farmer.

One dissatisfied dealer can gen-

erate several hundred dissatisfied

customers.

HARDWOOD FRAME
WOOD and POLE SAWS

Have solid steel shafts and high

grade bearings. Heavy, solid bal-

anced flywheel. Three 5x6 pulleys.

Rigidly braced hardwood frame.

Complete saw mandrels supplied

separately if desired.

SEASONABLE LINES — Sleighs,

Wagon Sets, Feed Cutters, Grind-

ers, Horse Powers, Pump Jacks,

Engines, Viking Cream Separators,

Hand and Power Washers, etc.

WE CARRY

REPAIRS FOR ALL

MOLINE AND
JANESVILLE

IMPLEMENTS
311 CHAMBERS ST., WINNIPEG, MAN.

ON YOUR SUMMER TRIP
TRAVEL CANADIAN NORTHERN

PACIFIC COAST
SUMMER EXCURSION PARES TO

VANCOUVER VICTORIA, NEW WESTMINSTER, SEATTLE, PORT-
^^^^

LAND, SAN FRANCISCO. LOS ANGELES, SAN DIEGO

On sale, June 15th to September 30th

Final return limit October 31st. Stop-over allowed

SPECIAL FARES
.

North Pacific Coast Points

Tune 25, 27, 30; July 1 and 6—Two months'
limit

SPECIAL FARES

Jasper Park and Mt. Robson

May 15 to Sept. 30

To EASTERN CANADA
Round Trip 60 Days. Summer Tourist.

Fares June 1st to September 30th.

.anaa.aKlec,..,.te^T^^^^^^^

Pamphlets and full information gladly given by any Canadian Northern

^ Ticket Agent, or by

R. CREELMAN, G.P.A.
Winnipeg, Man.

W. STAPLETON, D.P.A.
Saskatoon, Sask.

MADILL, D.P.A.
Edmonton, Alta.
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Sell Best Tractors and Threshers

to Large and Small Users

^ Following is a good argument to use with customers just now. It

is the argument we are presenting in the farm and thresher journals:

" Do your own threshing this fall and save money. When you
do the job yourself, using your own separator and your own tractor,

you are independent of all outside help, you can be among the

first to get your grain into the elevator, you can thresh without
any waste, and you can use your tractor for plowing.

*' Own a Mogul kerosene tractor with 20-H.P. at the belt and 10-H.P.

at the drawbar, and a 20 to 24-inch separator. Then you can turn
out anywhere up to a thousand bushels of threshed grain every

day, and as your fields are cleared, plow up to eight acres a day.

That gives you a good chance to get the fall work all off your
hands before the ground freezes too hard to plow, gives you some
assurance of a better crop next year, enables you to do your work
with tKe help you have, and saves money for you at every turn."

^ Write to the nearest branch house for full details on power and
threshers to sell that includes equipment for farms of all sizes, large
and small.

INTERNATIONAL HARVESTER COMPANY OF CANADA, LTD.
BRANCH HOUSES

WEST—Brandon, Man.; Calgary, Alta.; Edmonton, Alta; Estevan, Sask.; Lethbridge, Alta.; North Battleford, Sask.; Regina, Sask.; Saskatoon, Sask.;
Winnipeg, Man.; Yorkton, Sask.

EAST—Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B.
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THE CARS THAT ARE
CHEAPER TO OWN

And the cars that are moi*e easily sold—and require least service—are,

from the dealer's standpoint, the cars to handle. That's why the dealers

clamor for the big selling trio.

GRAY-DORT REO PEERLESS
Dollar for dollar you are giving the greatest in automobile value when
you turn over either of these cars to a customer. There is going to be an

enormous demand this fall for automobiles. Better investigate now, and
order early so as to ensure delivery. Handle cars without a come-back

—

that sell easily, and build up a business with satisfied customers behind

it. Write us—before you forget—for prices and particulars.

Joseph Maw & Co., Limited
Factory Representatives

112-118 King Street Winnipeg, Man.

Ktu 4 -Cylinder,
5-PassengerTou r-

ing Car, $1,300,
F.O.B. Winnipeg

Prices subject to
change without notice

A FEEDER THAT MAKES
FRIENDS EVERYWHERE

The Langdon Ideal

Automatic

Self-Feeder

Guaranteed to feed
perfectly to full

capacity any make
or size of separator.

Backs Up Every Claim— and in the Field
The Langdon Ideal Rotary Knife Feeder is the one Feeder that governs
according to the condition of the grain. It operates on the principle of hand
feeding, handling the dry, straight bundles very fast, while the wet, tough and
tangled ones are delivered more slowly, giving the separator and engine an
absolutely uniform and even load at all times. The feed is absolutely con-
trolled and governed. The Langdon positively will not slug the cylinder,
while pitchers cannot overload the separator.

WRITE NOW for full particulars and Agency. We
are exclusive selling agents for Western Canada

Cushman Motor Works of Canada, Ltd.
BuHdert oj Ldght Weight, High Grade, Gasoline Engine* for Farm Power Wtrk.

DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.
EXCLUSIVE SELLING AGENTS FOR:

Langdon Ideal Sdf-Feedera—Fanning MiUs—Smut and Pickling Machines—Vacuum Wather»-
Lincoln Grindere—Lincoln Sawa—Incubatora— Universal Hoists— Portable Grain Elevators

—Wagner Hardware Specialties— Mountaineer and Little Giant Neek Yoke Centres.

THE BIGGEST BULL DOG
Our 64 -inch Mill—Father of the Line

Dog

Babbitted boxes through-

out; heavy eccentric on

pitman; hard oil cups.

BULL DOG
MILLS
Made in

five sizes:

24, 32, 40,

48 and 64

inch sieve

widths

Capacities:

25 to 150

bushels

per hour»

Also power elevator

cleaners, made in

three sizes : Capa-

cities, from 400 to

1,000 bus. per hour.

There's a
a battleship

big demand for this Mill right in your territory. Built like

An exact duplicate of the smaller Bull Dog Mills, so far as

the method of separation is coAcemed, but of heavier construction, bigger

capacity; with larger castings and built stronger for power driving. We
guarantee it to give entire satisfaction to the large farmer or small

elevator where space is limited. Why not get this profitable business?

Write at once for full particulars of this big capacity mill. Order your
stock of hand or power Bull Dog Mills early. We can supply you. Ele-

vators from 10 to 16 feet; power attachments for 24 and 32-inch mills.

Specialists in Grain Cleaning and Grading Machinery

TWIN CITY SEPARATOR CO., LIMITED
Off Logan Ave. on Quelch Street Winnipeg, Man.

Address all Correspondence from Southern and Central Alberta to

R. W. DOW, Box 1406, Calgary, Alberta

HANDLE THE FAMOUS "IDEAL" LINE

IT WILL ADD TO YOUR PROFITS AND PRESTIGE

THE "IDEAL"
OIL ENGINES

Made in 18 sizes—from 1^4 to 60 h.p. Let
us tell you about them. Equipped with high

tension igniters—no batteries required. Double
exhaust, very low fuel consumption. The best

and most economical engines made for farm
power purposes. Built fpr service and dura-

bility. Get the agency for "Ideal" Gasoline or

Oil Tractors. They are made in 15-30 and
25-50 h.p. sizes.

Maple Leaf" Grain Grinders Get You The Trade
Made in 6, 8,'-10, 11, 13 and IS-inch sizes; 8 and 10 in. are
eqviipped with either flat or concaved plates; 11, 13 and
15-inch with flat, reversible sectional plates. Send for
full description and prices of these machines. Our low
base, heavy service grinder with sectional flat plates is a
big seller. "Maple Leaf" Grinders have big capacity and
are easy running. They sell, satisfy and stay sold.

Ideal" Double-Geared

Pumping Windmills

In sizes,

8,10,12,16

and 20 feet

Sell your customers the cheapest farm power made. Not the cheap-

est windmills sold, but by long odds the BEST. Double gearing give*

strength and (Jurability. Automatically governed. Towers (either 3 or

4-post) are double braced and double girted every five feet. Gearing
fully protected. Very easy running because of roller bearings. Every
part galvanized after assembling. Ask for special booklet.

We manufacture Gas, Gasoline or Oil Engines from 1^ to SO h.p. Grain Grinders,

Pump Jacks, Pumps and Pump Cylinders, Saws, Windmills, Tanks, Combination Thresh-
ers, Tractors, Concrete Mixers, etc. Get our Agency Proposition.

GOOLD, SHAPLEY & MUIR CO., LIMITED
Winnipeg Regina Calgary
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OF CANADA
LOANS for LIVESTOCK
THE UNION BANK OF CANADA is pre-

pared to make loans to good farmers on reason-
able terms, to purchase cattle for feeding or
breeding purposes.

It is in the best interests of farmers to increase

their herds.

Consult the Local Manager for particulars.

Paid Up Capital - - $5,000,000.00
Deposits Over - - - $85,000,000.00
Total Assets Exceed - - $109,000,000.00

THE PIONEER BANK of WESTERN CANADA

HAIL — FIRE — LIVE STOCK
INSURANCE

LIFE — AUTOMOBILE - TORNADO
While in Garage or on Road

CARSON & WILLIAMS, BROS., LIMITED
720-726 Union Bank Building Winnipeg

PHONES (Private Exchange) MAIN 6112-3

CASH TO LOAN
On First Mortgage Improved Farm Property

APPLICATIONS FOR AGENCIES INVITED

WATSON'S
EXCLUSIVE FEATURES

We have instituted more practical im-

provements* on Sleighs than any other

manufacturer. This line is our specialty.

In design, material, finish and value our

Sleighs are the leaders.

SLEIGHS
BIGGEST CARRYING CAPACITY

It's the way we make them. Size for size,

carry heavier loads, have lighter draft,

and hold the road better than any other
Sleigh made. Farmers know—and ask
for a Watson's Sleigh.

THE DEALER WHO HANDLES WATSON'S IDEAL FARM AND BUSH SLEIGHS GETS THE SLEIGH TRADE
"Ideal Sleighs are made in all sizes, Steel or Cast Shoes. The weakest point in a Sleigh is the bench. Note
our Special Trussed Bench—a patented feature. The quality of our woods is unequalled: Runners—white
oak; Benches—grey elm or oak; Poles and Reaches—heavy white oak. Only well seasoned, straight grained
woods are used in Watson's Sleighs. Heavy steel bracing throughout. Scientifically designed runners

—

point of contact directly below bench. They ride on the top of the road—no skidding. Our Cast Shoes,
curved up at rear, allow backing. Don't wait for the snow, investigate Watson's Sleighs and you will handle
no other.

WE CARRY REPAIRS FOR ALL MOLINE IMPLEMENTS AND JANESVILLE PLOWS CHAMBERS AND HENRY STREETS, WINNIPEG

WHEN THE GRAIN IS UNLOADED
And the long way home lies ahead. It's then that one of our spring seats
appeals to your customers. A light, springy seat that will carry 600 lbs. with
ease. Low set; gives full protection from the wind and complete control of
team. Order your stock NOW.

EVERY FARMER IS A
PROSPECT FOR

LLOYDS
LOW-DOWN

SPIRAL SPRING

Th. Wagon Loaded WAGON SEATS
Going Home

MANUFACTURED AND GUARANTEED BY THE

WAWANESA WAGON SEAT COMPANY
WAWANESA, MANITOBA.

WHY NOT USE HORSE SENSE?
Not a Horse or a Mule in Western Canada (if he could talk) but
would tell you that he could do 25% more work if you would
clothe him comfortably with "Horse Shoe Brand" Collars, Har-
ness or Saddles. ' "

Sold only by legitimate and honourable dealers all over Western
Canada, and Manufactured in Western Canada only by

THE GREAT WEST SADDLERY COMPANY
At WINNIPEG, CALGARY, EDMONTON,

REGINA and SASKATOON.

SEND FOR CATALOGUE AND PRICE LIST TO DEALERS ONLY

SIDE LINES:
W'e sell wholesale, to the dealers only. Mitts. Gloves, Moccasins, Automobile

Tires, Spark Plugs and Auto Accessories, etc., etc.
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INCREASE YOUR FALL AND WINTER BUSINESS
BY PUSHING THESE POPULARCOCKSHUTT

Feed Cutters GrainTanks Gas Engines Grain Grinders

ITH help scarce and expensive there will be a heavier demand than usual this fall and winter for labor saving

equipment. No farm should be without the implements illustrated on this page—it won't take much

argument to convince a customer of that fact. The goods, too, will back you up—because they're Al
W
quality and are sold under the Cockshutt guarantee of satisfactory service.

FEED CUTTERS
Our "Canada" Feed Cutters

have given universal satisfac-

tion for many years. They are

built in a variety of sizes to meet

the requirements of different

farms—from a small hand lever

type up to a power one capable

of handling several tons per hour.

Frames on all sizes are well

braced and very sturdy. They
give ample support to the work-

ing parts. Full descriptions in

special pamphlets.

GAS ENGINES
The demand for Gas Engines

promises to be brisk. Sell only

an engine that you know will do

your customer's work as he wants

it done. Any other will be

a constant source of annoy-

ance to both you and him.

The "Cockshutt" has
proven its ability to do satis-

factory work under every

working condition.

You get a full line in the

Cockshutt—sizes for every class

of farm work. Vertical types

made in 1% ^V^ H.P. sizes.

Horizontal types in 3% to 20

H.P. sizes. Ask for special folder

on these engines.

THE COCKSHUTT LINE COMPRISES:

Riding, Walking and Tractor. Plows Disc Plows

Disc Harrows Pulverizers Seeders Cultivators

Drag Harrows Planters Spreaders Binders Mowers

Reapers Rakes Engines Grinders Pulpers

Grain Cleaners Hay Presses Vehicles

Let the COCKSHUTT LINE help you to bigger

business this fall. It will meet all demands

of your trade—and build for you a permanent

connection. Concentrating your energies on

one line—the Cockshutt—means least time and

sale, lowest selling expense, hence biggest profits

transactions.

Write to-day for literature on the complete line and special

dealer's proposition.

GRAIN TANKS
This has proved one of the

best sellers in Western Canada.

You cannot find a more substan-

tial or serviceable tank anywhere.

Materials are highest grade;

corners and sides are particular-

ly well braced and have special

tie bolts. It is perfectly grain

tight and has an automatic lock

end-gate. Note particularly its

flaring sides and great carrying

capacity. Order at once to avoid

disappointment in delivery.

GRAIN GRINDERS
Cockshutt Grinders are made

in a variety of sizes, with all the

necessary plates and equipment

for handling any class of

grinding. All grinders are

fitted with ball bearings at

the point where pressure is

put on the burrs. This re-

duces friction to the mini-

mum. Users are very en-

thusiastic about its good

working qualities.

The plates are flexible—in-

suring burrs that run true and do

perfect work.

Cockshutt Grinders can be op-

erated with any kind of power

your customer has on his farm.

effort per

from your

Cockshutt Plow Co., Limited
WINNIPEG ' REGINA CALGARY SASKATOON
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Important Features in the Tractor Plow

The modern tractor plow, for

the purposes of discussion, may
be divided into two classes. In

the light class we have the rigid

beam type, built in two, three or

four bottoms, and in the heavy
class the large flexible beam type

of four bottoms and larger. In

selling tractor plows there are

some general features in plow
construction and a d j u s tm e n t

which are important to ^he imple-

ment dealer. Hitch, for instance,

requires some consideration.

Strength a Consideration

It is obvious that engine plows
must be stronger than horse-

drawn plows as they are expected

to work in harder ground and go
deeper, also from the fact that the

draft of the engine is much differ-

ent than with horses. A four-

horse team on a gang plow could

easily straighten out one of the

beams, yet there are few beams
^bent for the reason that they will

not exert thdr full energy when
an obstruction is encountered.

This is quite different when the

plow is drawn with an engine.

Qwing to the peculiar construc-

tion of the flexible beam plow it

must be much heavier per bottom
than the rigid beam type, as with
the latter the entire weight of the

plow, including the axles and
wheels, would be thrown on the

bottoms to assist them to pene-
trate if necessary ; while with the

flexible beam type about 50 per

cent of the entire weight is in the

platform. Even one end of the

beam is held up by the platform

which leaves but a small per cent

of the entire weight of the plow
on the bottoms.

There are just two things that

will cause a plow to take to the

ground—suction and weight. Suc-
tion is created largely by the

point and does not differ much in

the different makes of plows. A
thin shaped point will penetrate

and pull easier than a thicker one
but would wear away faster and
could not be sharpened as often.

As the points begin to get dull, it

requires considerable weight to

keep the plow in the ground.

Contrary to the general opin-

ion, the height of the hitch hind-

ers the plow from taking the

ground instead of forcing it in.

The Effect of Hitch

In the case of a horse-drawn
plow, the power is applied at the

horse's shoulder, and the point of

hitch on the beam is approximate-
ly in line with the centre of

resistance on the plow. By rais-

ing or lowering the point of hitch,

the line of draft is not changed
but the point of the plow is raised

or lowered to make it run the

depth desired.

The instant the plow starts

into the soil it goes forward in

relation to the point of draft and
the deeper it goes the greater this

movement increases, or the higher

the hitch the greater the increase.

This is also largely effected by the

length of the beam. The long

beams have the advantage over

the short ones in working qual-

ities but require greater strength

in order to overcome the in-

creased leverage to hold against

the side pressure when the share

engages an obstruction and to in-

sure even width in the furrows.

This type of plow must be pro-

vided with a gauge wheel to

regulate the depth and elevate the

plow and is usually controlled by
a lever mounted on the beam.

This wheel must necessarily be

placed between the end of the

beam and the bottom. When the

wheel passes over an obstruction,

the bottom is elevated higher than

the obstruction. This defect is

largely overcome by mounting
the lever on the platform and con-

nected to the gauge wheel with a

compound connection. As a plow
usually cuts 14 inches, there is

limited room between the bottoms

and coulters for the wheel. If

too close to the rolling coulters

they will cause trouble in certain

soils and in other positions will

cause the plow to choke where

there is much trash.

The Set of the Coulter

The coulters should be strong

and capable of having an adjust-

ment that will set them near the

ooint of the share so that in soil

full of large boulders, such as are

found in some areas they will

throw the plow over these ob-

structions and prevent breakage.

Ordinarily the coulters should be

set about one-third of the depth of

the furrow and about ^ of an
inch to the land. If set too far

back and too far to the furrow
side, the pressure will be light

above the shin of the plow which
will retard the scouring. In soils

full of loose stones and gravel a

jointer will usually work better

than a rolling coulter which has a

tendency to ride over the small

stone. When equipped with com-
bined coulter and jointer, the

scouring qualities are also af-

fected if too much soil is turned

in front of the shin of the plow.

The engine plow generally

operates a little deeper than the

horse-drawn plow. In a field

that has been cultivated for years

at a depth of, say 5 inches, the

soil is sometimes loose and mel-

low to that depth while below it

may be of a very soggy, sticky

nature and if you attempted to go
6 inches deep the face of the mold-
board would be covered with a

layer an inch thick of the heavy,

sticky soil which the loose soil

would be unable to push off and,

as a result, the plow would be pre-

vented from scouring. Under
these conditions it is necessary

either to go a little deeper and se-

cure greater pressure on the face

of the board, or plow a little more
shallow.

Break Pin Hitches^

With plows having more than

four bottoms the force required

to pull them is' greater than the

strength of each individual bot-

tom, which makes the break pin

hitch impractical. It is, therefore,

necessary to provide some safety

device, usually in the form of a

break pin on the plow standard.

In many cases when an ob-

struction is encountered, the pin

will not shear clear off but will

be crushed and will throw the

plow on the point and the board
out of position. The longer this

leverage the smaller the pin and
the less the point would be

thrown out if pin was crushed.

With the smaller type of plows
the break pin hitch can be used

very satisfactorily. These wood
pins should be long enough so

that they may be driven in sev-

eral times to avoid the waste of

time in supplying new ones. The
difficulty experienced with all

forms of break pins is the fact

that many operators will supply

iron pins rather than go to the

trouble of putting in the wood
ones, with results which can be

readily understood.

In the light duty plow the depth

is controlled by the two forward

carrying wheels. One of these

wheels runs in the furrow and
should be at least 3 inches from
the bank of the furrow. It is not

necessary to run it in the corner

to govern the width of the cut as

with horse plows, as the lighter

engines are either made self-

guiding or arranged so that the

width can be governed very close-

ly. This will allow for a greater

variation when making the turn

so the wheel will always drop in

the furrow. If it does not,

some distance will be traveled

with the front plow practically

out of the ground.

In the_ light tractor plow the

rear furrow wheel has nothing to

do with regulating the depth. Its

object is to relieve the pressure

from the bottom of the plow and

landside and to assist in trans-

porting. Relieving side-pressure

is attended to in the two-wheel

plow by setting the wheels on a

slight angle for the reason that a

stiff hitch is used. The pressure

on the furrow bottom can be

greatly relieved by adjusting the

hitch up or down. The two-

wheel plow has the advantage

over the three-wheel model in

backing.

There is a general idea among
operators of tractors that the

short hitch makes lighter draft

and that there would be an ad-

vantage at the end of the field

with a short hitch. Both are mis-

taken ideas ; 2 or 3 feet of extra

chain will not inake any differ-

ence on the turn if the outfit will

work better.
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What Won't the Tractor Do?

A farm journal in the United

States formulated a series of ques-

tions to farmers who owned
tractors, asking for information

as to the uses to which the ma-
chines were put. From 101

replies, the following is a sum-
mary of what the investigation

showed, the territory 'being Min-
nesota, the Dakotas and Mon-
tana :

Tractors on grain farms, 53 per

cent.

Tractors on diversified farms,

47 per cent.

Smallest farm reporting, 80

acres.

Largest farm reporting, 6,000

acres.

Average size of 101 farms re-

porting acreage, 386 acres.

Big tractors owned by 12 per

cent.

Medium sized tractors owned
by 88 per cent.

Used for plowing by 89 per

cent.

Used for feed grinding by 33.6

per cent.

Used for disking by 20 per cent.

Used for threshing by 18.6 per

cent.

Used for harrowing by 16.6

per cent.

Used for cutting grain by 15

per cent.

Other uses mentioned: Baling

hay, mowing hay, hulling clover,

pulling stumps, cutting wood,

shelling corn, digging potatoes,

moving houses, general 'belt work.

Horses displaced on 34 farms.

Others say, "Saves horses hard

work."

Can plow 7 to 12 instead of 4 to

5 acres daily.

"Deeper plowing" mentioned

by nearly 100 per cent.

Big Demonstration for Toronto

The third tractor farming de-

monstration to be held near

Toronto, Ont., September 18, 19,

20 and 21, will, it is stated,

eclipse any previous demonstra-

tion held in Canada. Seventy-

five leading tractor, accessory and

implement concerns now are en-

tered for the event. The list in-

cludes twenty - three Canadian

tractor and tractor implement

manufacturers, while there are

over fifty entries from the United

Case "10-20" doing good work on
hilly ground.

Type "E" "30-60" Oil Pull with
Hansmann hitch pulling five

double discs.

Moline Tractor propelled double
disc doing good work among
the clods. ,

BEGINNING AT THE TOP

4.

States, including all the leading

tractor manufacturers, tractor
equipment lines and tractor im-

plement makers. Entries should

be sent to the Third Tractor

Farming Demonstration, 8 Wel-
lington East, Toronto.

Labor and Material Shortage
Strangles Tractor Output

According to a report from the

Society of Automotive Engineers,

American manufacturers of trac-

tors are unfortunately missing a

big field. Statistics show that

there will be a demand for ap-

proximately 100,000 farm tractors

in the United States alone in the

coming twelve-month, while the

prospective production will be

only 50,000. Last year the manu-
facturers turned out 39,000 ma-
chines and hoj^ed to build 70,000

this year, but shortage of labor

and materials has cut this figure

to 50,000.

Power and Plowing

The plowing accomplished by a

tractor, with two 14-inch plows,

varies according to the speed of

the outfit. Such a plow, for in^

stance, would turn Over the fol-

lowing acreag'e in a ten-hour day
at the speeds quoted: 1% miles

per hour, 5.28 acres ; 2 m.p.h.,

5.64 acres
; 2^4 m.p.h., 6.35 acres

;

2^ m.p.h., 7.05 acres.

To find the average draft of

plows, the rule is to multiply the

cross section of the furrow in

square inches by the resistance

per square inch of soil. The aver-

age resistance of soils is as

follows

:

Sand 2 to 3 lbs.

Silt Loam 3 to 4 lbs.

.Light Clay 6 lbs.

Medium Heavy Clay 8 lbs.

Prairie or Virgin Soil 15 lbs.

Dry Land Gumbo 20 lbs.

For example : The maximum
draft of one 14-inch plow, 7

inches deep in silt loam, would
be—7x14x4^=392 lbs.

The pounds pull required varies

with the type of soil. Take, for

instance, a 14-inch plow, 7 inches

deep, the following are the pounds
pull required for different land

:

Corn stubble, 350 lbs. ; wheat
stubble, 400 lbs. ; clover sod, 450

lbs.
;
grass, 600 lbs.

;
breaking, 750

lbs.

BEGINNING AT THE TOP

Following the disc with a smooth- m ^1.
ihg harrow—Moline Tractor. g ^

5. Rumely "8-16" seeding wheat. = §2.
6. Hart-Parr oil tractor with two M g

binders attached. ' M ^3.
7. Small farm tractor operating s m

single binder. g g 4.

Threshing in the Canadian West with a Rumely outfit.

Illllll Illlllllllllllllllllllllllllllllllllllllllllilllllllllllllllllllllllillllll^^

Advance-Rumely "8-16" operat-

ing manure spreader.

Gile Caterpillar following the pace
of a Happy Farmer Tractor.

Moline Universal at work on the
seed bed.

Avery Motor corn planter doing a
good job.

Working on corn
motor cultivator.

with Avery s \,

Harvesting the corn crop with an g
Appleton, "14-28 h.p. g

The handy Moline in the hayfield. g
Titan "10-20" kerosene tractor J

cutting a swath fifteen feet p
wide. g

iiiiiiiiiiiiiiiiiiii
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THE CANADIAN FAVORITE
|HE 9-18 CASE Kerosene tractor found instant favor with Canadian farmers. At all demon-

strations it has created a profound sensation. Every farmer who has one is enthusiastic about

its performance. Orders for thousands are being received from farm owners and dealers.

The 9-18, though designed for smaller farms, is not too smaU, too hght, or too cheap. The
same quahty, design and construction that has given CASE Kerosene tractors unquestioned leader-

ship is found in the 9-18.
,

Every farmer knows CASE tractors. Every farmer knows they have proved their merit.

Every farmer needs one.

The preference of Canadian farmers for CASE has been demonstrated not only by the thou-

sands who have answered our advertising, but also by the hundreds of enthusiastic testimonials

that are constantly coming from them.

There are still a few territories open. Write us to-day and find

out if yours is one of them, Don *t delay, for it won *t be long,

J. I. CASE THRESHING MACHINE CO., Inc.
(Founded 1842)

559 ERIE STREET :: RACINE, WIS.
Canadian Branches : Calgary, Edmonton, Winnipeg, Brandon, Regina, Saskatoon.

Eastern Canada: Canadian Fairbanks-Morse Co., Limited, Toronto and Montreal.

I
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Prospects for Separator Sales

Cream separator prospects may
be divided into two distinct

classes ; those who have never

purchased separators, and those

who are coming to the stage when
they can be induced to put in new
machines. Some farmers, par-

ticularly those who invest in var-

ious mail order separators, come
to the buying stage sooner than

others.

To make your cream separator

business profitable, it must be

gone at systematically. You can-

not wait until you get a hunch

that Smith or Brawn may want a

cream separator before you go

after them. Compile as complete

a list as possible of the cream

separator prospects in your terri-

tory and divide them into the two
classes specified above.

The movement for mixed farm-

ing is widening the implement
man's field ; for mixed farming in-

volves dairying, at least on a

small scale. Whenever there is a

dairy herd, even a small one, there

is a market for a good separator.

The farmer may procrastinate —
may talk hard times, or about

waiting till next season, or this,

that and the other—but the imple-

ment man who goes aggressively

after the business realizes that it's

up to him to keep pushing, and

that in no other way can he close

all the sales he should.

In pushing the sale of the cream

separator, don't forget that the

farmer is .by no means the only

fish you must land. His wife has

a greater interest in the proposi-

tion than he has. In fact, it may
be wise to go after the family first

and then touch the lord and mas-

ter of the home. Mail advertising

literature to the farmer's wife,

talk separators to her at every

possible opportunity, and, when
covering the territory, carry a

sample for demonstration pur-

poses. In selling separators, if

you get the prospect to try a

sample machine, you have, with

the right machine, very often

seventy-five per cent closed the

deal.

A separator demonstrated right

in the kitchen can make more
sales than all the talk and long

distance literature bombardment
on earth. You cannot afford to sell

anything but a high grade cream
separator. As a general principle,

the implement dealer 'who wants
to stay in the community and ex-

pects to do business there year

after year can't afford to put out

anything but a quality separator.

A separator is in almost constant

use—twice a day, for 365 days in

the year. It is probably the hard-

est worked implement on the

farm. And if it isn't a good ma-
chine, it's going to reveal that

embarrassing fact early and often.

Weed Seed in Grain

The distribution of weeds is 'de-

termined by a number of factors,

such as accidental introduction,

soil and. climatic conditions, rota-

tion and system of cropping, etc.

Records were kept at Fort Wil-

liam of the weed seed impurities

and point of shipment of 793 cars

of grain arriving at an elevator.

From one district, for instance, in

151 cars received, 46 contained

wild oats, 59 cow cockle, 91 hare's-

ear mustard, 63 stinkweed, 61

tumbling mustard, 150 wild buck-

wheat, and so on.

It was observed by the records

kept of cars from sixteen widely

severed districts that some kinds

of weed seeds seem to be of gen-

eral distribution, notably wild

oats. Other types, such as ball

mustard, were heavy in some dis-

tricts and scarcely apparent in

others. Canada thistle, sow
thistle, and ragweed were only

found to be locally distributed.

Still, from these partial records,

kept merely at one elevator, it is

evident that there exists a great

field for fully efficient grain-

cleaning machinery. The ton-

nage of weed seeds so transported

is enormous, and unnecessary.

There seems to be many areas

where the fanning mill is badly

required along with other ma-
chines for the removal of impur-

ities from our western grain.

Farmers often complain that

they do not get a square deal

from the grain buyers. This may
be true in some instances, but fre-

quently the charge is based upon

no other foundation than that the

grain buyer pays for the grain as i

it grades with the foul seed

present. As a matter of fact, a

considerable portion of the profits
'

of the elevator business comes
from cleaning the grain, mixing
and grading it up to meet market
conditions and selling the screen-

ings.

While grain-cleaning for the

market is important, the greatest

value of the fanning mill lies in

its ability to clean the seed so that

a good yield of grain, with the

minimum of weed seeds, can be

raised.

More and Better Dairying

Dealers in every section of

Western Canada who sell to

farmers should encourage the

conservation of cows and more
and better dairying in every way.

Such an active interest at this

time will not only be a patriotic

act in assistance to the necessary

food programme of our country

but it will result in a greater

prosperity in each dealer's com-

munity, and better business for

the man who sells to the farmer.

There is a great opportunity to

render a big service to dairy

farmers in not only encouraging

greater milk and fat production

but in lessening the cost and con-

serving such production by offer-

ing dairy machines to the farm-

ers that will eliminate much
high-priced labor and will enable

them to market the production

with practically no waste.

Dealers who have recognized

the milking machine as a machine

that eliminates two-thirds of the

labor connected with milking

cows and who are impressing the

value of this labor-saving and

money-saving machine on the

farmers in their communities are

to-day cashing in on a demand
that is fast becoming imperative.

Cream separators, churns, silos,

engines, milking machines, 'these

offer a valuable line for the dealer

to handle. M

A New Map

The Natural Resources Intelli-

gence Branch of the Department

of the Interior recently issued a

map of the Provinces of Manitoba,

Saskatchewan and Alberta, show-

ing the position of each city or

town containing one or more grain

elevators. The three transconti-

nental railways are shown by

differently colored lines, and un-

der the name of each town and

village the extent of its elevator

capacity is given in bushels. This

very useful map may be obtained

gratis by applying to the above

department at Ottawa.

THE EMPIRE MILKER
IN AN UP-TO-DATE DAIRY

Your

Cash Drawer

and the EMPIRE

Milker Pail

THE EMPIRE Milking Machine^
is famous for getting lots of^

milk into tlie EMPIRE
Milker Pail—quickly, clean

ly, and to the satisfaction of both the dairyman and the cows
The EMPIRE is simple and dependable, and has been adopted

by the foremost dairying authorities in Canada, including
The Central Experimental Farm, Ottawa, Ontario ; Nova
Scotia Agricultural College, Truro, Nova Scotia
McDonald Agricultural College, Ste. Anne de BeUe-^^ ^
vue, Quebec, etc. j 'i^

It is because EMPIRE Milking Machines are ^ ^
famous for serving dairymen that the^
EMPIRE Line is so highly valued by
implement dealers throughout Canada
and the United States.

EMPIRE Milking Machines are^
just as proficient in putting^^^ vO ^ .

dollars into the dealers' cash^

drawers as in making prof-

its for users. The satis-

^

faction of their users

insures big profits^^ ^ ~
o*' ^^Fclealers the most

to EMPIRE^^^ ^^complete selling
dealers.

We ofier

EMPIRE

help that can be de-

vised—a big advertis-

ing campaign, booklets,

signs, etc., for local distri-

bution, and the personal selling

assistance of expert EMPIRE
Salesmen.

EMPIRE dealers have the complete co-

operation of the big EMPIRE organization.

We still have places for a few new dealers—and we have

a mighty attractive contract to offer—but act quickly. Write

to-day, asking us to send the EMPIRE man to see you.

Milking

^Machines

Cream

Separators

Gasoline

Engines

EMPIRE CREAM SEPARATOR COMPANY
MONTREAL, QUEBEC TORONTO, ONTARIO WINNIPEG, MANITOBA
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Sample Separators a Necessity

It is just as important to carry

a separator in stock as it is to

carry pocket knives, if the dealer

wants to sell them. There have

been very, very few dealers who
have been successful in selling

separators without having a

sample on hand in order to in-

form themselves as to its features

and be able to • explain them
graphically and clearly to a pros-

pective customer, says C. F.

Meissner, in De Laval Monthly.

Some time ago I had an inter-

esting conversation with a dealer

in a small town. This dealer was
of the progressive type, conscien-

tious and energetic, but a bit con-

servative. He realized the op-

portunities in the separator busi-

ness and worked hard to get

started. After considerable effort

he finally broke the ice by selling

one separator. This he though't

would open the separator busi-

ness for him and serve as a

sample in the community. He
did considerable canvassing and
worked hard on separator sales

last season, but did not make
another sale.

Last spring, but not until it

was 'too late for the early spring

business, he purchased a sample
and placed it in his store. He
ended up the season with six

separator sales and did not work
so hard in obtaining this business

as he had before with only one
sale to his credit. After having

had this experience he stated that

it was equally as absurd to at-

tempt to get separator business

without samples in stock as it

would be to undertake an imple-

ment or hardware business with-

out stock on hand and depend on
a catalog, to order from and
the implements in the . field as

samples.

A dealer who hopes to succeed

in the separator business must do
more than engage in it as a side

issue. He must devote special

effort 'to that branch of the busi-

ness, and it is only right that he

should.

A Good Scheme

The De Laval Monthly repro-

duces a story of how' a dealer in

California found an effective

means of keeping cream separ-

ator trade at home. A dealer

took a cream separator agency
and the first thing he did was to

order a $60 mail order machine.

He left this machine boxed, on
the floor, near the stock of high-

grade machines. When custom-
ers began to find fault with the

prices of the latter, and contrast-

ed them with 'the price of mail

order machines, the dealer was
ready for them.

One prospect asked why he

should pay $100 for a separator

when he could send to the M.O.
concern and get one for $60.

"Oh, you want the H
separator, do you?" responded the

merchant. "Well, I carry that,

too. I'll be glad to sell it to you."

"Where is it? Let's have a look

at it," answered the prospect.

"It's right there in that box,"

said the dealer.

"Open her up. Let me see

whether I want it or not."

"No," said the merchant. "It

will stay in that box till it's sold.

Isn't that exactly the way you
buy from the mail order houses?

Don't you pay your money before

you ever open the box? I'll sell

the separator to you on the same
terms. That's fair, isn't it?"

The prospect saw the point.

This incident has happened a

good many times since. The box

is still unopened. But it has

proved as profitable an invest-

ment as the merchant has made
in a long time.

Silos Save Grain

Along with' the high prices

farmers are now realizing for

'their livestock comes the high

priced feed necessary to make the

stock ready for market. The
greater cost of maintenance of

breeding animals and the fatten-

ing of market animals must be

followed by a satisfactory return

on the market, else the breeder

and feeder must cease to produce
and . feed. No manufacturer

would attempt to make an in-

ferior, low grade product from
high priced raw materials in this

time of expensive labor and
equipment. Silage provides suc-

culent feed during winter when

pasture is not available. With
silage in the ration dairy cattle

can be kept in the condition of

health common to animals on
pasture. The digestive system of

a cow is well suited for the utili-

zation of large quantities of green

grasses and other coarse, succu-

lent material. Silage is palatable

and no other feed will combine as

well as dry hay and a little grain

to produce rnaximum economical

results. Why not sell silos in

your locality?

LONDON CEMENT
DRAIN TILE MACHINE
Makes all sizes from 3 to 12

Inches. Price with one size $250.
Cement DralnTUe are here to stay.
Large profits In the business. It
Interested send lor catalog No. 2.

Agents Wanted In all
Unoccupied Territory.

LONDON CONCEETE
MACHINERY CO.

Dept. K, LONDON, ONTARIO
World's Largest Manafacturers

ol Concrete Machinery.

The World's Standard

De Laval Separator

The Alpha Gas Engine. Always

Ready to Work

The cream of
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MADE IN CANADA

the trade goes

to the dealers

who sell the

DE LAVAL LINE

THE DE LAVAL COMPANY, LIMITED
WINNIPEG VANCOUVER MONTREAL PETERBORO
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Massey-Haxris Head Visits

Western Canada

Thomas Findley, the recently-

elected president and general

manager of the Massey-Harris

Company, arrived in Winnipeg
the latter part of August, in

course of a trip through Western
Canada in connection with the

company's business. This is Mr.

Findley's first visit to Western
Canada since accepting the man-

THOMAS FINDLEY
President and General Manager of the

Massey-Harris Company.

agement of the large Canadian
farm machinery organization.

He will probably spend over a

month in Western Canada, visit-

ing the various territories, re-

viewing results of the past sea-

son's operations and making

-

plans for 1918 to cope with the

ever-increasing farm machinery
demands of the prairie provinces.

The new head of the Massey-
Harris organization is a man of

pleasing personality — unassum-
ing and with singularly broad

outlook and great administrative

ability. For many years the right

hand man of the late Sir Lyman
M. Jones, he proved a capable un-

derstudy for the important posi-

tion and great responsibility

which he has now assumed. He
knows the business from both

production and marketing angles,

has learned to do 'the things ex-

pected of him—and the faith of

the company in his leadership is

established. A man who can de-

liver the goods—there is no vein

of pessimism in his make-up. A
man of generous disposition

—

who sees good> in all things—he

keeps his wide circle of friends

long because he uses no man as

a crutch. Also in addition to his

skilled faculty for keeping in

touch with the necessarily com-

plex system of a great industrial

institution, Mr. Findley has the

gift of being able to collect

around him clever men of broad

gauge who are able to give him
that assistance which contributes

so signally to the success of the

Massey-Harris Co. in the farm

machinery field.

Mr. Findley will attend a meet-

ing of branch managers of the

company at Regina. He reported

that the Massey-Harris fa.ctories

had been shipping a great many
implements to Great Britain,

France and Russia. These are

classified as munitions, so that

tonnage is found for them. The
machinery for Russia is sent

direct to the Russian government,

who act as distributors. It is evi-

dent that the Allies consider

farm machinery as essential as

shells for winning the war,

Now McLaughlin Manager in

Montreal

G. E. ANSLIE

The McLaughlin Carriage Co.

announces the appointment of G.

E. Anslie to be manager of the

Montreal branch of the organiza-

t i o n . Mr.

Anslie, whose
photograph we
reproduce here-

with, has been
connected with
the Winnipeg
branch of the

McLaugh-
lin Carriage Co.

for the past 13

years, and for the past 10 years
has been assistant manager to R.

McKenzie, head of the western
business of the company. Mr.
Anslie has had a long experience
in the vehicle and automobile
business which should be invalu-

able to "him as manager of the
McLaughlin branch house in

the largest city in Can-
ada. He was born and raised

at Wingham, Ont. coming
West as a lad. These were the

busy days in the vehicle trade

and Mr. Anslie entered a retail

vehicle and implement business at

Manitou, where for two years he
followed the retail 'trade in all its

phases.

Coming to Winnipeg, he enter-

ed the offices of the McLaughlin
Carriage Co. as bookkeeper. By
sheer ability and indefatigable

energy he rapidly advanced,
proving to be an expert sales-

man, and with administrative

ability which enabled him to keep
in touch with the multifarious

duties of carrying on a large

branch business. Graduating from
the vehicle business, he has de-

Who Sells "MALTESE CROSS" Goods

in your Neighbourhood ? If we have no

Dealer near you, this is your Chance!

PARAGON TREAD TIRES
'By Miles

Scientifically constructed, from the best fabrics, in Canada's most up-to-date tire,

factory. We build 30 years experience in rubber manufacturing into every "Paragon"
Tire. Black Tread—Red Side Walls. Their unequalled reputation, backed by extensive

advertising, makes sales easy for the dealer. The tread stock of a Paragon is the>

most stubborn, wear resisting rubber, and the sub-structure of fabric makes the tire

stand up to the sledge-hammer blows of the roughest road. For economy, mileage,,

service and durability you can sell—or use—no better tires. We back them by our'

reputation as makers of Canada's best tires.

WRITE THE NEAREST BRANCH FOR OUR PROPOSITION

GUTTA PERCHA & RUBBER,LIMITED
Factories : TORONTO

Winnipeg
Calgary

WESTERN
Fort William
Lethbridge

BRANCH ES

:

Regina
Edmonton

Saskatoon
Vancouver

veloped with the automobile

—

being acquainted with McLaugh-
lin cars from the first models
marketed to the full line sold to-

day. From bo'th an office and
traveler's standpoint he is inti-

mately acquainted with the auto-
mobile business. Mr. Anslie is a

hard worker—and has ever been
one to put business first. Pos-
sessed of great tact and selling

ability, he has the valuable qual-

ity of rapidly han-dling the in'tri-^

cate detail of a large business
His long experience, coupled with
his energy and marked ability,

admirably befit him for the im
portant position of manager of
the Montreal branch of the Mc-.

Laughlin organization. Known to

a wide circle of automobile and
vehicle dealers throughout West-
ern Canada, we join with them

•in wishing him every success in

his new sphere of action, in which
we feel sure he will prove to be
the right man in the right place.

On the event of his leavingj

Winnipeg, the McLaughlin Car-j

riage Co. entertained Mr. AnsHei
at the Fort Garry Hotel on Sep-
tember 3rd. The majority of the

W est Canadian travelers were
also present. In the absence of

Manager R. McKenzie, who had
gone east on business, F. E. H.
Luke, city salesman, occupied the

chair. In a eulogistic speech the

chairman on behalf of his busi-

ness associates, presented Mr.
Anslie with a gold watch and
chain, expressing regret at his

departure and voicing the esteem
in which he was held by his co-

workers. Mr. Anslie suitably re-

plied, stating 'that his recollec-

tions of the years spent in the

Canadian West would ever ' be
happy ones.

A letter from Manager McKen-
zie was read, in which he re-

viewed Mr. Anslie's career with
the McLaughlin organization,

commenting on his indefatigable

energy, close attention to detail

and whole-hearted co-opera'tion

and loyalty. Mr. McKenzie
stated that his record was one
which should be an incentive to

every man in the organization

;

he regretted his departure, as for

more than ten years Mr. Anslie

had been his right-hand man. In

glowing terms, Mr. McKenzie re-

view,ed the work done by his

former assistant and wished him
every 'success in his new sphere

of action. Several other speakers

rounded off a happy and sociable

evening.

Advertising is a lubricant that

helps speed up the machinery of

production and distribution, ,so

that a commodity may be quick-

ly, thoroughly and cheaply mar-
keted on a large scale.



September, 1917 Canadian Farm Implements

Sell Grain Protection that Protects

A LINE

THAT PAYS
The "STAYPUT"

ALL STEEL
GRANARY

Fireproof Weatherproof

Verminproof

CAPACITY 1,000 BUSHELS
The only upright portable granary
built with but sixteen sections in
walls and same in roof. Easily erect-
ed—only a wrench required. All steel
frame; reinforced interior construc-
tion and roof. Interchangeable sec-
tions. Interlocking joints on interior.

Cupola can be raised or lowered to
regulate air for ventilation.

Best Built Easiest Erected Best Ventilated
The "Stayput" is absolutely flaxtight. Walls are heavy 22 gauge steel, with
four strong angle iron bands that are bolted on every section. Sections
clamped with special interlocking clip. Roof bolted solid to heavy angle iron
frame—cannot blow off. Base angle iron bolts to platform. Bunkerboards—
an exclusive feature—run from floor to roof, with a slide section at floor.
Any roof section can be removed in a minute—allowing filling from any side.
Can be used as a round tank or extended to any length desired. Makes a
splendid implement shed. Sells against any competition. Liberal profit to
dealers.

DEALERS: GET THE AGENCY FOR THE "STAYPUT"

Gushman Motor Works of Canada, Ltd.
Builders of Light Weight, High Grade, Gasoline Engines for Farm Power W»rk.

DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.
EXCLUSIVE SELLING AGENTS FOR:

Langdon Ideal Sdf-Feeders—Fanning Mills—Smut and Pickling Machines—Vacuum Washers-
Lincoln Grinders— Lincoln Saws—Incubators- Universal Hoists— Portable Grain Elevators

—Wagner Hardware Specialties— Mountaineer and Little Giant Neck Yoke Centres.

The New Improved "TAGGART"
PORTABLE GRAIN
ELEVATOR

Saves

Time

Grain

and

Money

for the

Farmer

THE B^ST in PORTABLE ELEVATORS
Dealers make good profits and give their customers more all-around satisfaction selling
"TAGGART" Elevators. Made stronger, and have desirable features for which the
practical farmer is looking.

HAS GREATER CAPACITY—RUNS EASIER
The New Improved "TAGGART" gives the greatest obtainable efficiency in elevating
grain. Eliminates drudgery; handles 750 bushels per hour, with ease, at the car or bin.
Built throughout of the best materials. Exceptionally rigid design; hopper and conveyor
are adjustable; flow of grain is regulated by cut-off slide. Worm conveyor; extra large
buckets and flexible spout deliver the load to any angle or height up to 21 feet. Very
reasonable in price.

ASK FOR OUR LIBERAL PROPOSITION TO DEALERS

Cushman Motor Works of Canada, Limited
Builders of light weight, high grade Gasoline Engines for all Farm Power Work
DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG. MAN.

Cushman Binder Engines am Farm Work

Get the LIGHT WEIGHT BUSINESS
With the CUSHMAN

4 H.P. weighs only 190 lbs.; 8 H.P. only
320 lbs.; 15 H.P. only 780 lbs., and 20
H.P. only 1200 lbs. Very light weight,
quiet, steady-running; very reliable power.
Farmers like them, and they sell in the
winter as well as the summer. The de-
mand has kept our factory running night
and day.

All Cushman Engines are Throttle Gov-
erned and run very quietly; have Auto-
matic Intake Valve and Closed Crank
Case, with moving parts running in bath of
oil; Friction Clutch Pulley and Forced
Water Cooling System. NO MATTER
WHAT ENGINES YOU SELL YOU
CAN SELL CUSHMANS ALSO.
BUILD YOUR BUSINESS BY SECURING
THE AGENCY FOR CUSHMAN ENGINES

Same 4 h.p. Cushman is

used for Potato Diggers
and all other Farm
Work after Harvest.

Ask us for full particu-

lars of Cushman Light
Weight Engines in all

sizes.

H.P.

Cushman,
with Clutch

Pulley

Cushman Motor Works of Canada, Limited
Builders of light weight, high grade Gasoline Engines for all Farm Power Work
DEPT. E., WHYTE AVE. AND VINE ST., WINNIPEG, MAN.

KING OF WILD OAT SEPARATORS
The Lincoln "New Superior"

Wild Oat

Separator

With our paten-

ted open and
blank space
sieves, it posi-

tively s e p a r -

ates every wild

oat seed, caus-

ing them to lie

flat, and not up
on end.

Patented Adjustable Wind Boards
are provided so that blast is always under control. Can blow out as much
or as little as you like, making it a perfect oat cleaner and grader. The
lower shoe is fitted with a cleaning rack that is adjustable, never touching
the sieve, but just close enough to knock out any grain that gets stuck when
going over the sieve. It is movable, working back and forth about two inches
in opposite directions to the shoe. By this improvement the capacity is

increased about 25 per cent.

It is Strong, Well-built and Bolted—Not Nailed
Our machine is built to clean any kind of grain and do perfect work. What
the "NEW SUPERIOR" cannot do, no other can do. Exceptionally easy
to operate, it will appeal to your customers.
Made in Sizes 24, 32 and 42 inches wide, with or without bagger, and with,
power attachment for gasoline engine if desired.

WRITE FOR DEALER'S PROPOSITION AND FULL PARTICULARS.

Cushman Motor Works of Canada, Limited
Builders of light weight, high grade Gasoline Engines for all Farm Power Work
DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.
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Attention and Repair Business

That sales can be increased

fully one-half by a little extra at-

PUMPS
AND

Clothes Reels
Made in the best
equipped factory
in Canada.

We make and
handle pumps for

all kinds of work.

We also install

hydro-pneumatic
Farm Water sys-

tems.

STTCCESSORS TO

The Riesberry Pump Co.
(Established 1882)

WRITE FOR DEALERS- PRICES

North-West Pump Co.
T. N. WILLIAMSON W. J. MERRELL

Phone 607

19-6th Street, Brandon, Man.

terition to the repair business is

the statement of H. M. Railsbeck,

publicity 'director for Deere &
Co., Moline. He says in part:

—

"The demand for repairs is in-

creasing and is going to increase

as time goes on. This is due
mainly to the scarcity and high
price of all raw products entering
into the manufacture of new im-
plements. Every John Deere
dealer should take an inventory
of his repairs in stock and group
them so that they can quickly
be found when asked for. And
don't forget that this will give
you a line on your repairs so that

you will know what repairs you'll

need when you place your initial

contract order for
, I complete

goods. That is the time to place

your stock order for repairs."

It's a wise policy to order early

if you don't want worry.

A Great Thresher Concern

In a recent address, Milton H.
Pettit, vice-president and general
manager of the J. I. Case T.M.
Co, Racine, Wis., gave some in-

teresting facts on the part that
this organization plays in the
community. He pointed out that
during the present season the
company's plants will produce
$16,000,000 of product, which ma-
chinery, placed in a line, would
form a procession forty miles
long.

The company employs approxi-
mately 4,200 men in Racine and
in the field, with an annual pay-
roll of $4,500,000. Of these men
3,350 reside in Racine, and the
annual pay-roll of the employees
in that city is in excess of $3,000,-
000.

This year the^company inaug-
urated an apprentice system un-

"HERO" Fanning MiUs
ARE made only by the Hero Manufacturing Co. and have exclusive, patented features not

used on any other mill sold in Canada. These mills are sold through the trade only, and
under no other name except "HERO." Messrs. D. Ackland & Son, Ltd. have been appointed

Sales Agents, and positively guarantee delivery on all mills sold. Deliveries now being made-
Get a sample Mill on your flioor and watch it sell itself.

HERO Fanning

Mills are now made

by a completely re-

organized company.

The mills are made

stronger and better

than heretofore, and

in quantities to

supply all demands.

Line up your needs

and order now.

Three Sizes

:

24, 32, 48 inches

Profit by the Big

Fall Demand for

"HERO"
Fanning Mills

Do not contract

for your Fanning

Mill requirements

until you have
looked into the

"HERO" proposi-

tion. You cannot

afford to sell any-

thing but the BEST.
"HERO" mills are

the BEST in grain

cleaning machinery.

= Manufactured and Guaranteed by the HERO MANUFACTURING CO. LTD. =
S Exclusive Sales Agents for Western Canada M

Calgary
Edmontoii

der which young men of promis-
ing ability can receive intelligent

training for various trades. There
is now an enrollment of twenty-
six, divided among machinists,

tool makers, pattern makers,
draftsmen and radiator workers.

The company receives in raw
materials, approximately 3,500

carloads per year, and ships from
Racine approximately 4,750 car-

loads of machinery annually.

These shipments would make a

train approximately forty miles

long. It uses long enough lum-
ber per year to build 5,000 six-

room frame houses. It uses

enough paints and varnishes to

paint 10,000 six-room houses
with two coats and in a good va-

riety of colors. Its coal con-

sumption is 30,000 tons per year.

During the present year the

power machinery which the com-
pany will produce up to Oct. 1

next, will have a capacity for pro-

ducing, for the farmers who buy
it, 250,000 horse power.

Lumber in Canada

The value of the lumber, lath,

and shingle output reported by
2,609 mills operating in Canada in

1916 was as follows : Lumber,
$58,365,349

;
lath, $ 1,743,940;

shingles, $5,962,933; total, $66,-

072,222. In 1916 Canada cut

3,490,550,000 feet board measure
of lumber, a decrease of 9.2 per

cent from 1915. The cut decreased
in all the eastern provinces and
increased in all the western pro-

vinces as compared with 1915.

During 1916, 57,711 thousand
feet were cut in Manitoba, with

an average value per thousand
feet of $14.74. In Saskatchewan
84,275 thousand feet; value $14.14.

In Alberta, 18,350 thousand feet;

value $14.39, and 'in British Col-

umbia 875,937 thousand feet, with
an average value per thousan
feet of $14.76.

New Experimental Laboratory
For Int. Harvester Co.

The International Harveste
Company have established an e"

perimental laboratory at the plan

at Chicago where tractors ar

made, for the purpose of carryin

on the experimental work o

motor trucks and tractors. Th
work will be under the super-

vision of E. A. Johnston. Here-
tofore such work has beeni

conducted at each of the plants

where trucks and tractors were
produced. The new laboratory

will be equipped on a scale equal

to that of the best engineering

schools and universities. The
purpose is to develop the Inter-

national tractor and truck busi-

ness along standardized lines.
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New Carriage Manufacturing

Co. in Montreal

The Dominion Carriage Co.,

Ltd., has obtained a federal char-

ter with capital of $500,000 to

manufacture carriages of all

kinds, automobiles, etc., with

headquarters in Montreal, Que.,

where a large factory is now un-

der construction.

The promoters are Messrs. P.

T. Legare and J. H. Fortier.

Both are from Quebec and be-

long to the well-known firm of

P. T. Legare, Ltd., large jobbers

of carriages and agricultural ma-

chinery. The managing director

will be Fred Arthur, of Montreal,

who was up to now general man-

ager of 'the Heney Carriage and

Harness Company.

Washing Machine Men Busy

The American Washing Ma-
chine Manufacturers' Association

held a meeting in Chicago recent-

ly and will meet again in that city

on Sept. 12 and 13. It was agreed

by members that there is no ne-

cessity for increasing raw material

stocks much beyond the supply of

steel and steel products now in

warehouses, or that will soon be

placed there.

The Association recently issued

a very effective little booklet en-

titled : "Who Washes Your
Clothes?" To implement dealers

who handle hand or power wash-

ers, the following thoughts from

this booklet can be transmuted

into very effective sales talk :

—

"The farmer cannot secure the

utmost production unless he uses

machinery— labor-saving devices

—wherever and whenever pos-

sible. He needs additional labor

to harvest the enormous crops —
and will need this labor as year

follows year. Additional labor on

the farm means extra work for the

farmer's wife.

"Will she, alone, be expected to

carry the enlargened burden of

the kitchen and home or will she

persuade her husband to install

for her labor-saving household

devices? Who will keep the

clothes clean?

"Will the farmer's wife spend

her days over the old-fashioned,

obsolete wash tub and her nights

over the old-fashioned ironing

board? Or will she purchase a

washing and an ironing machine?

"Will she break her back and

ruin not only her own health, but

endanger that of the next genera-

tion by working over a wash
board, or will she save her time,

her money, and her health by us-

ing a washing machine?
"In the rural home, the washing

has to be done at home, where, for

sanitary reasons, the family wash-

ing ought to be done. Why

should it be done by old-fashioned

methods ?

"If the intelligent farmer who
has purchased up-to-date labor-

saving implements for use in his

work will but think about it, he

will not permit his wife to kill

herself and endanger the life of

the coming generation doing her

housework by ancient methods.

"Farming in this country is

daily becoming more and more of

a science. Successful farming
demands the latest labor-saving

devices and machinery. The same
thought and attention which has

been applied to farming and farm
methods if applied to the daily

household tasks would revolution-

ize the work of the farmer's wife.

"Is the washing done in a

scientific way in your customers'

homes, Mr. Dealer? If not, why
not?

Tractor Demonstration in
Wisconsin

The Wisconsin State Fair, to be

held at Milwaukee Sept. 10-15,

will include a very attractive

tractor show and demonstration.

The tractor show will occupy a

space in the centre of the fair

grounds, with a frontage of 1,500

feet. It is believed that a good
many different makes of tractors

will be shown. In addition to the

show, arrangements have been

made to use 1,200 acres of land for

a tractor demonstration.

Tractor Demonstration in
California

The second annual tractor de-

monstration on the Pacific Coast

will be held at Los Angeles, Cal.,

Sept. 18 to 22. Plans are being

made to entertain 100,000 visitors.

The exhibits will be enlarged to

include also implements and auto-

mobiles. The demonstration will

be held under the auspices of the

Traction Engine and Implement
Dealers' Association of Southern

California, which mainta'ins head-

quarters in Los Angeles.

Automobiles in the West

In Saskatchewan, up to and in-

cluding July 31, 1917, automobile

number plates to the number of

28,860 were issued, being the

largest number issued in the his-

tory of that province. In 1910 the

number of automobiles in Sas-

katchewan was only 531 ; in 1914,

8,027, and in 1916, 15,600.

In Alberta 423 automobiles

were licensed in 1910; in 1914,

4,728; in 1916, 9,703, and this year,

up to July 25 last, the number of

licenses issued was 17,700.

Manitoba's record up to July

25 of this year showed a total of

15,975 automobile license plates

issued.

T**EASTL AKE'*^AN kS
**EASTLAKE''I^

Represent a superior line for those

IMPLEMENT DEALERS who will

sell nothing but the best.

ROUND END WAGON TANK

The "EASTLAKE" Line includes the Famous
"EASTLAKE" PORTABLE GRANARY
ALL KINDS OF STOCK TANKS AND TROUGHS
CISTERNS AND HOUSE TANKS
WELL CURBING, TANK HEATER, Etc.

OUR TANKS ARE RIGHT IN EVERY RIVET

WRITE FOR THE AGENCY TO-DAY

and get the benefit of our heavy advertising. The
BIG RUSH of FALL ORDERS is just starting.

The Metallic Roofing Co., iLimited
MANUFACTURERS—WINNIPEG, MAN.

Little GeniusTractor Plows

For Small Tractors
The P & 0 Little Genius
will help you to do your
bit by helping to solve

the labor and feed prob-
lem. One man can oper-

ate a P & 0 Little Gen-
ius outfit, and the tractor

eats neither hay nor
grain. The Little Genius
is built for hard and con-

tinuous service—it has
been tried and has made
good.

The Little Plow with the Big Record
The P & 0 Little Genius has been on the market less than three years, but
it has become known all over the world for its wonderful sturdiness,
efficiency, lightness of draft and ease of operation. A single trip rope
enables the tractor operator to
handle the plow from his position

at the steering wheel. The power
lift operates on all three wheel^,
giving a high level lift. Ample ^

clearance where clearance is needed^
makes it especially successful in

trashy soil. Splendid bottoms in-

sure efficient work and lightness of

draft. The hitch is adaptable to

any tractor.

WRITE FOR P & O TRACTOR PLOW CATALOG

Made by PARLIN & ORENDORFF CO., Canton, III., U.S.A.

International Harvester Co. of Canada, Ltd.
SALES AGENTS FOR CANADA

Winnipeg Brandon Regina [Saskatoon
Yorkton Estevan Calgary Edmonton

North Battleford
Lethbridge
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Some Enquiries and Their

Replies

We have received the following

letter in regard to the Brandon
Plowing Demonstration from J.

A. Morcombe, implement and ve-

hicle dealer, Cypress River, Man.
Mr. Morcombe wrote

:

Cypress River, Man., Aug. 23, 1917.

Canadian Farm Implements,
812 Confederation Life Bldg.,

Winnipeg, Man.
Gentlemen

—

As a subscriber to your paper since its

first issue, I would thank you to answer
the following questions in your next
issue if possible, with reference to the
advertisement which appeared in your
August issue on page 21.

1. Did the "Happy Farmer" finish

first out of 23 tractors?

2. Did it plow an acre in 45 minutes,

6V2 inches deep, at a fuel cost of 31

cents ?

3. If the above questions are
answered in the afiirmative, who were
the inspectors of the demonstration that
verified this work?
Eule 3 of the Tractor Plowing Demon-

stration, as given on page 4 of your June
issue, 1917, states that all plowing done
in the demonstration must be at a uni-
form depth of 5 inches. This rule and
the statement in the advertisement re-

ferred to do not appear to conform with
each other.

Thanking you for your attention and
for space in your paper, I am.

Yours truly,

John A. Morcombe.

We submitted the above en-

quiries to E. W. Hamilton, Winni-
peg, who was the field director in

charge of the Brandon Plowing
Demonstration. In reply to them
Mr. Hamilton makes the follow-

ing observations

:

Winnipeg, Canada, Aug. 31, 1917.

Canadian Farm Implements,
812 Confederation Life Bldg.,

City.

Gentlemen

—

Replying to your communication with
regard to some enquiries that were made
by one of your subscribers, I would say,
first of all, that the Brandon Plowing
Demonstration was never intended to be,

and was not carried out as a test in any
sense of the word, and my assumption
was that all of the firms entering trac-

tors in that demonstration entered with
that idea in mind. This being true, the
"Happy Farmer" Tractor did not finish

first, with any official sanction, and in so

far as I am concerned I did not know
whether it finished first or last, neither
do I know that it plowed an acre in

forty-five minutes, six and a half inches

deep, at a fuel cost of 31 cents per acre.

The fact of the matter is that none of

the tractors entered had quite a suffi-

cient amount of land to occupy all the
time that was allowed them, with the
result that most of the tractors—in fact,

I might say all of them—were required
to stop from time to time in order that
they might riot finish too soon.

None of the tractors entered were in

any way observed or watched by any
one in an official capacity, to determine

,

what they were doing, or how much
they did, or in what time they did it.

Any statements made by any of the
tractor concerns entered are to be taken
wholely and solely as statements of their

own and in no wise official. No more
attention should be paid to statements
made by any of the concerns entered
than if the work had been done elsewhere
on private fields.

As regards rule 3 of the demonstration

GASOLINE AND
OIL BARRELS

Shipping

Storage

Half
WRrXE TO-DAY FOR FULL PARTICULARS
AND PRICES OF THIS PROFITABLE LINE.

Winnipeg Ceiling and Roofing Co., Limited
Manufacturers oj Sheet Metal Building Goods and Farm Specialties

Box 3006 F.I. 5 Winnipeg, Man.P.O.

DEALERS-GET THE AGENCY FOR

MARVEL TIRE LIFE
INSTANTLY AND PERMANENTLY SEALS PUNCTURES
MARVEL TIRE LIFE is not a tire filler, but a treatment which occupies

only 5 per cent, of the space in tire, leaving 95 per cent, of the space for air
It IS transferable from one tire to another.
It removes from 90 per cent, to 95 per cent, of the cause of rim cuts
It prevents two-thirds of the causes of blowouts.
It is unaffected by extreme cold or extreme heat.
It plugs slow leaks and preserves the rubber of tires.
Does not harden or become gummy. Remains liquid indefinitely

Simply a semi-liquid that floats around the inner tire searching for and
filling every puncture however small.

WRITE FOR FULL PARTICULARS AND LIBERAL AGENCY OFFER

DAVIS IMPORTING COMPANY
48 Sylvester-Willson Bldg. Winnipeg, Man.

conditions, it was originally intended
that all plowing should be done at a
uniform depth of five', inches, but the
condition of the soil on the plowing field

did not permit of this being absolutely
carried out, with the result that a num-
ber of the tractors plowed at a greater
depth than that prescribed by the rules.

Trusting that this answers your en-
quiry, I am.

Yours truly,

E. W. Hamilton,
In Charge of Demonstration.

Loans to Farmers in the U.S.

During the month of July, ac-

cording to U.S. Government
figures, the Federal Farm Loan
Board filed applications from
farmers for 5 per cent long time
loans amounting to $34,310,652, or

more than a million dollars per
day.

The Board has recently com-
pleted its first year of service, the

members having been sworn in

August 7, 1916. During the year
the co-operative banking system
for farmers, established under the

U.S. Federal Farm Loan Act, has
been put into complete operation

in every state and loans to farm-
ers are now being approved at the

rate of nearly one million dollars

a day. About 25 farm loan asso-

ciations are being chartered daily,

each association representing

nearly $50,00t) of loans.

Under the Act farmers are per-

mitted to borrow for the purpose
of land purchase

;
refunding exist-

ing indebtedness—such as imple-

ments
; live stock purchase;

clearing and draining land; con-
struction of improvements and the

purchase of fertilizer and any
machinery necessary in the culti-

vation of the land. The loans are

limited to 50 per cent of the

appraised value of the land, plus

20 per cent of the appraised value
of the permanent insured im-

provements.

The Fuel of the Future

It seems evident that within the

next ten years a new fuel will be
found for the automobile. It has
been demonstrated that motor ve-

hicles can be driven by benzol, a

by-product of coke. It is how-
ever, likely that kerosene will

drive the automobile of to-mor-
row. New feeding devices will

^ be invented ; new and simple car-

buretors will be devised; a new
engine will be created. All this

automobile manufacturers have
foreseen, for they realize that

when gasoline gets prohibitive the

cheaper fuel will have to be used.

When the crude oil supply
dwindles, and kerosene advances
to a high figure, the alcohol engine
or the small storage battery will

likely be developed to meet the

needs of mechanical propulsion.

Time for grain tank sales.

Quick Sales \ Good Profit
You need very little floor space to display a "SPECIAL" Grader and

Cleaner, and for several months ahead you can put through many profitable
sales. One thing about the

"SPECIAL"
Grader and Cleaner

is the way the screenings are

delivered out from under the

mill—a point farmers will be

quick to see the advantage of.

Illustration shows the
"SPECIAL" No. 4. There are

several other sizes—all guaran-

teed to do good work, and to

give long satisfactory service.

Get one working in your

neighborhood—the rest will sell

themselves.

Dealers—Get Particulars
Be a "SPECIAL" agent. Let us tell you also about our "ROTARY"

and "MARVEL" automatic picklers, "CHIEF" smut machines and
"EMPIRE" grain saving attachment. Labor shortage and high grain
prices will make sales very easy with our line. We have a proposition
worth while—Will you write us to-night?

METAL SPECIALTY COMPANY, LIMITED
13th AVENUE REGINA, SASK.
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Power-Drive and Implements

When first the engine was
adapted to the binder the farmer

was sceptical. Then when he

saw that an engine on the binder

actually saved a team, that more
and better work could be done

with two horses on the binder

with the engine than with four

horses without the engine, that it

was easier on the machine, he

was not long in adapting it, par-

ticularly when he realized that

he was getting an engine that he

could use in addition for his all

purpose general farm work, run-

ning his wood saw, feed grinder,

fanning mill, etc.

The modern farmer does not

keep three or four extra horses

to-day to be used at different sea-

sons of the year for special or

limited use. He has it figured

out that the keeping of these

horses costs him good money,
and is reducing the number of

horses to lowest possible mini-

mum number. The binder en-

gine, automobile and tractor are

all factors in reducing horse ex-

pense. And the binder engine,

beyond general farm work, can

be adapted for that excellent ma-
chine, the potato digger.

As in cutting grain it is saving

farmers money in harvesting the

potato crop. The farmer realizes

the value jof the light-weight en-

gine for his digger in dollars and
cents. He realizes that an en-

gine relieves his horses of the

load and that only two horses are

needed with the engine as against

four horses on the machine with-

out the engine ; that he can do
more and better work ; that it

saves his machine in relieving it

of the stress and strain due to ir-

regularity of movement of horses

and condition of the ground when
engine is not used. With the

engine, it is a steady, continuous

operation without regard to 'these

conditions.

With the engine attached to

the potato digger for driving the

elevator, shaker, etc., the team
can be stopped when it becomes
too heavily loaded until the en-

gine clears the elevator and
shaker. When working with

horses, if the machine strikes

heavy work it cannot be freed

from the overload without driv-

ing ahead, and that increases the

load already on the machine. It'

is impossible to stall the digger

when the engine is attached.

We hear a great deal these days

about creating new business.

Here is an opportunity for in-

creasing the sale of light-weight,

high speed engines—-the type

which are compact and have
smooth running qualities. A new
field can be opened up ; the dealer

can sell such an engine for doing

general farm work, operating the

binder or the mower, and at this

season, for attaching to the po-

tato digger, so that the potato

crop may be more economically

harvested.

Vive la "Spud"

acreage of potatoes, and more and

more it becomes evident that the

Western Canadian farmer is going

to use machinery for handling the

crop in all i'ts stages. He realizes

that the use of proper potato

machinery means greater yields,

better marketable stock and more
profit. The grower attempting to

raise potatoes on a commercial

scale and not employing machines

cannot hope to compete with his

neighbor who does, and he knows
it, so he too is a user of potato

equipment to-day.

The variation of soil condi-

tions throughout Canada requires

different style machines. The
Aspinwall digger of six foot type,

as well as seven foot type, with

agitating rear rack, with vine

turner and kicker, and with exten-

sion elevator, are all used in this

great country, the six foot mach-
ine with agitating rear rack or

vine turner and kicker where the

soil is not so heavy, the six foot

digger with extension elevator

where the soil is a little harder, re-

c[uiring more separating surface,

and the seven foot machine where
the land is difficult to break up
and clods must be separated from

the potatoes. As much as ten feet

of separating surface is provided

with the seven foot machine with

extension elevator, so the capacity

of this machine can be appre-

ciated by potato growers.

Manure is Valuable

At the present prices quoted

for commercial fertilizers, barn-

yard manure is worth $8 to $9 a

ton for use on farm crops.

Eight tons of manure rein-

forced with 320 pounds of acid

phosphate has been as effective

in increasing crop yields as 'the

same quantity of acid phosphate

mixed with 480 pounds of nitrate

of soda and 260 pounds of mur-
iate of potash, in tests covering

20 years at a U.S. experiment

station.

Nitrate of soda now costs

nearly 4c. a pound, and muriate

of potash 20c. At such prices

the eight tons of manure has had
a replacement value of at least

$70.

Every pound of manure saved
and used with the utmost econ-

omy will relieve the fertilizer

situation this year and put crop

yields on a higher level.

Gas Fuel From Straw

The importance of the potato as

an article of food has been brought

home this year as never before,

and this year a tremendous acre-

age has been planted, taking into

consideration fields, garden plots,

"crazy patches," etc. The 'tuber

has become one' of the essential

factors in meeting the high cost

of living.

Western Canada grows a vast

Another Tractor Attachment

The Minneapolis Tractor Unit

Company, Minneapolis, Minn.,

has been organized to make a new
attachment for Ford cars which

will be known as the Minneapolis

tractor unit. W. E. Findlay, Chas.

H. Stinson, and W. B. Gleason,

are interested in the concern.

Like wood and coal, straw may
be distilled in closed retorts and
the result is a good inflammable

gas, 10,000 cubic feet of gas per

ton of straw after it has been

scrubbed and the tar and am-
monia removed from the gas. It

is estimated that Western Canada
has an annual yield of over

20,000,000 tons of straw in an

average year. The heating value

of straw gas is 400 British

thermal units per cubic foot, so

that if all the straw of Western
Canada could be turned into gas

the result, converted into power,
would produce twenty-two bil-

lion horse power hours, or seven

times the power obtained from the

Niagara Falls.

Wheel Bands

Furnished FREE

ASPINWALL POTATO DIGGERS

SUPERIOR IN:

WORKMANSHIP MATERIAL SERVICEABILITY

Bron ze Bearings Throughout All Essential Parts Machined

LIGHT DRAFT
Brings the Dealer Easy Profits and Satisfied Customers

Rank Up to Aspinwall Standard

LET US HEAR FROM YOU

ASPINWALL CANADIAN CO., LTD.
GUELPH ONTARIO

Aspinwall Line is Complete—Cutters, Planters, Sprayers, Diggers, Sorters
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Looking Ahead

With the steady advance in the

price of farm machinery, the

dealer is simply compelled to go

to his customer with the same
proportionate advance in retail

prices, and he does not need to

proffer any apology.

The farmer as a class has

prospered so universally that for

several years he has been turning

his attention to comforts and lux-

uries. Witness, for instance, the

number of automobiles in evi-

dence at any small Western fair

this year. He has been inclined

to forget temporarily the impor-

tance of his everyday machinery,

and since the war started has

taken the position that the ad-

vances made in the prices of farm
equipment, because of increased

cost of production, were only

temporary. With this idea, in

many cases farmers have sat

tight and kept out of the machine
purchasing business, waiting as

they thought for prices to recede

to the old basis. Such an idea is

erroneous. The manufacturer has

had to contend with a steadily in-

creasing market for his materials,

with increasing labdr cost, and
similar conditions in every item of

business. Consequently corres-

ponding advances have and shall

be necessary in the price of agri-

cultural implements.

At the commencement of the

war the demand for munitions
and military equipment seemed of

paramount importance. It was
nearly a year after August, 1914,

before Great Britain and her
Allies realized that food produc-
tion was even more essential than
the production of munitions.

Plans and systems had to be re-

arranged to cope with the situa-

tion, which is of vital importance
if we are to win the war.

Agriculture is a seasonal oc-

cupation and the tools for it must
be ready at stated periods. All

over this continent the manufac-
turers of implements and farm
machinery have suffered serious

delay in securing raw materials

during the past three years,

owing to the congestion of orders
at the mills and in transportation

facilities, with the result that pro-

duction has been below normal.
This year the delays have been
greater, especially since the
United States entered the war,
and had not implements been put
upon the preferred list by some
railroads when embargoes existed,

conditions in implement supply
would have been infinitely worse
than they were.

The enormous demand for raw
materials continues, yet farm
machinery manufacturers must
have stock to produce the goods
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for next year's operations. If, for

instance, tillage implements can-
not be produced by a given time,

the passing of the season renders
them useless.

Prices for new rt?achinery stead-

ily advances and it seems evident

that prices in 1918 will be still

higher so that farmers wherever
possible will seek to repair imple-

ments which may be utilized. In
the retail trade a very heavy de-

mand of repairs seems possible for

next spring. It will be wisdom
for the dealer, insofar as is pos-

sible, to sort up his repair stock,

size up all his requirements, and
order far ahead as large a stock of

repair parts as he can convenient-
ly handle. If left until next spring
there is little possibility of getting

the necessary repairs in time. A
full repair stock should prove
a valuable asset in any warehouse.

The cost of materials and the

difficulty in procuring same mean
that manufacturers will cut down
production for 1918 as low as pos-
sible, endeavoring simply to meet
the demand upon them for the

various tools. No manufacturer
wants to carrv over machines
made from stock at present prices

and it will be wisdom for dealers

to size up their requirements as

accurately as they can and order

away ahead so that when the

seasonal demand comes they will

have an opportunity to sell the

goods. Toward the end of the

year America will get fully into
stride with her war preparations,
and we may expect increased diffi-

culty in getting raw material and
a greater demand than ever for

railway equipment. While it is

poor policy to stock up too heav-
ily, the average man should be
able to gauge his needs pretty
closely. He should send his speci-

fications to the supply sources as
early as he can, for only by so
doing will be have a chance of

assured stocks for next spring's

trade.

Hustling is Necessary

In the sale of tractors the dealer
must necessarily get to the
farmer. It is obvious that the sale

of these outfits will not amount
to anything in the case of a man
who waits for the customer to

come to his warehouse. Compe-
tition steadily increases, and if

the tractor
.
business were to

deviate to the automobile dealer,

the implement man would realize

that the latter will pursue the
same policy as he has used in sell-

ing automobiles. He would get
out and canvass the farmers in his

territory. To keep the light trac-

tor business where it belongs, to
meet competition and to get a fair

share of the business, the imple-
ment dealer who hopes to make
tractor sales profitable will have
to quit the waiting game and get
out through his territory.

Many lines of goods are espec-

ially adapted to fall trade, such as

cream separators, feed grinders,

fanning mills, power washers,

grain elevators, pumps, granaries,

farm wagons, buggies, truck

wagons, gang plows, tractors, etc.

If a special effort is made on these

lines it will increase your volume
of business at ver.y little extra

cost.

There is one thing of the utmost
importance to the dealer, and
that is he should remember that

the game is but half-played with
the selling of the goods ; the other

half is collecting- for the goods
sold on credit. And this is the

most important half of the trans-

action. It is an old saying that

the implement dealer sells goods
six months in the year and the

other six months is spent in col-

lecting for them. Now the fact is,

we should sell goods twelve

months in the year, but be sure

not to forget the collection end,

and now is the proper time to get

this end into action. Get what is

due you while the customer has

the money; get it now, or keep

everlastingly at it until you do

get it.

Credit and Its Aftermath

You all know the fellow who
works so hard and continuously

that he has corns on his hands,

and he's perfectly round-shoul-

dered from hard work and honest

toil, yet he is, never up with the

season, and he is always behind

in paying his bills. He may be

entirely honest, and will pay up

some time, but his is a very un-

satisfactory credit.

We are all a little too anxious

at times to get out lots of goods.

The stories we sometimes hear of

our competitors in our own or

neighboring towns, selling fifteen

or twenty of this implement or a

carload of certain machines,

makes us, perhaps, sort of des-

perate or nervous, and we are

liable to take chances that we
ought not to have taken, and our

fear lest we lose the sale pre-

vents us from taking proper, if

any security at all, with the re-

sult that a very bad credit is

made that will require all the

skill, patience and diplomacy of

the collector.

Good collectors, like poets, are

born, not made, but careful obser-

vation, persistency and determin-

ation will certainly improve the

poorest of us. We think what a

good many retailers need when
acting in the capacity of a col-

lector is a "backbone brace." We
ask our customers for our own
money about as one might ask a

friend to go bis security on a note.
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There is no reason for this. As

a rule, you never attempt to col-

lect an account until it is due, or

past due, and you ought to be

able to go right up to the cus-

tomer or write him, in a gentle

but firm way and tell him you

need and want the money. Of

course, it takes an artist to always

get the money and retain the cus-

tomer's good will, but it does not

seem to the writer you gain any-

thing by going at it like a weak-

ling.

A great combination, if em-

bodied in one implement dealer,

would be the power to be a first-

class salesman and the ability to

be a good collector, not only hav-

ing these quaHfications, but using

them. A first-class salesman can

make good credits and easy col-

lections, and he will if he is really

first-class. It makes all the dif-

ference in the world, whether you

give your customer the impres-

sion, when you are making the

sale, that he needn't worry about

the paying, or whether you give

him to understand when terms

are agreed upon that he will be

expected to live up to his part of

the agreement ; that the house has

bills to meet and must figure ac-

cordingly ; that they stand ready

to extend him credit and any
reasonable accommodation, but

that when the day of reckoning

comes round he must be prepared.

Protecting the Dealer

While it is true that the dealer

may jump to conclusions and as-

sume that a manufacturer has

sold goods to a direct selling con-

cern merely because charges have
been made against the producer

of the goods, such a possibility is

all the more reason why manu-
facturers who claim to protect

their dealers should keep their

hands absolutely clean in this re-

gard. It is impossible to assume
that a vehicle, sleigh, feed grind-

er or any other line of goods can

come into a territory via the di-

rect sold route, and the dealer not

be aware of the fact sooner or

later. The mere matter of a

missing name plate, or a Joseph's

coat of different colors on the im-

plement do not always hide its

identity.

When a manufacturer elects to

operate his business through the

ranks of the retail trade it is im-

perative that to best promote his

own interests he protect those of

the men selling his line. He must
be as loyal to them as he expects

them to be to him and to his

goods. That is part of the im-

plied contract on both sides, and
though it may be difficult to find

it "in the bond" it remains a con-

dition nevertheless. On the other

hand if he prefers to go to the

consumer direct he owes the re-

tail dealer nothing and is thereby

not entitled, and is not likely, to

expect anything, but hard knocks

from them.

In a country such as Western
Canada it is improbable that any
manufacturer, or his representa-

tive, who goes after the patron-

age of the dealer, will fail in his

object, providing he seeks the

business systematically and ener-

getically. Perhaps the fault lies

in the product for sale, the price

quoted, the terms offered, or, per-

haps, it is due to half a dozen
other causes, yet if the goods,

quality and price, are right, the

dealer is not slow at pushing any
line in his community. To in-

terest the trade the product must
be up to the standard in the eyes

of those engaged, in retailing it,

and it must be procurable at a price

that ensures a respectable profit

to them. No concern can face

two ways in this matter of selling

farm machinery lines.

Business Misfits

There are a lot of fellows in this

world who are drawing sales-

men's salaries when by rights they

should be receiving the wages of

a good clerk. To call on a dealer

and book him for what he wants
instead of what he really needs is

not necessarily salesmanship. It

may easily be simple dictation into

a book, and that certainly does

not mean that the man who wields

the pencil is a salesman. The mis-

take of fitting a square peg into a

round hole is made just as often

in the profession of salesmanship

as it is in others. Many a good
mechanic is trying- to sell goods,

and many a good salesman is

driving nails or wiping an engine.

Care and Correspondence

Lack of accuracy of detail in

business correspondence is the

cause of much "grief," both to the

recipient and the writer. For in-

stance, a dealer, having a cus-

tomer who is in a hurry for a ma-
chine or a repair, who must have
it at the earliest possible moment
or sufifer partial loss of some of

his crops, through inaccuracy or

carelessness of description in his

order, or failure to note the cor-

rect number, puzzles the jobber

or manufacturer so that he is un-

able to determine exactly what is

wanted. It is then necessary to

write back to the dealer and re-

quest a more complete and ac-

curate description. Possibly the

reply is as obscure as the original

order, and so occurs a double and
doubly disappointing delay.

Further, carelessness in busi-

ness correspondence is apt to in-

dicate a corresponding careless--

ness in other business methods,

and the man who is habitually

careless in correspondence is

likely to be slack in his buying, in

his selling and in his collections.

Thus this apparently trivial fault

may easily lead to the impairment
of a man's credit and to his

eventual downfall as a business

man.

Save the Gasoline

Figures are not available to

show the amount of gasoline used

in Canada annually for pleasure

riding, but the United States

Government computes that 1,250,-

000.000 gallons are consumed in

that country for joy-riding every

twelve months.

For military purposes there is

an enormous demand for gasoline.

It is required by both Great

Britain and her Allies for aero-

planes, trucks, tractors and other

machines. There is no way of

obtaining the immense demand
save by conserving the existing

supply, and this economy may be

effected by voluntary cutting

down of pleasure riding. The
man, for instance, who takes his

family out on Sunday for a 50-

mile ride can cut this in half. The
following suggestions may appeal

to those in the farm machinery

business who own automobiles

:

1. Do not allow your engine to

run idle.

2. Use kerosene, not gasoline,

for cleaning purposes in the

garage.

3. See to it that the carbureter

does not leak. Form the habit of

shutting off the gasoline at the

tank.

. 4. Bv judicious regulation of

the mixture of gasoline and air

in the motor, both greater power
and economy of fuel may be ob-

tained.

z\utomobile owners need not

lay up cars, but should use them
either for trade or pleasure pur-

poses thoughtfully and judicious-

ly. If this advice is followed there

will be no undue scarcity, for

North America possesses an

abundant supply for ordinary

purposes.

Good Display Pays

In new or special kinds of ma-
chinery any farmer would always

be pleased to have the opportu-

nity of inspecting for himself the

machine and the work it can do.

The up-to-date dealer who expects

to push sales should always have
a sample at least of such a mach-
ine on his floor, and we just want
to say this, that if he has some-
thing new that will render gen-

uine service to the farmer he is

only doing the farmer a good turn

by calling 'to his attention such

new machinery and pushing its

sale.

Personal

J. B. Berry is a new automobile

dealer in Regina.

James Burns is a new harness

dealer at Ninga.

John McLeod is a new automo-
bile dealer at Bideford.

L. Pelissier has opened a har-

ness business at Mazenod.

Hope & Son now carry on an

automobile business at Three
Hills.

N. Batalden has commenced a

garage and automobile business

at Enchant.

H. Berlen is opening a new gar-

age and automobile business at

Grassy Lake.

G. R. Kilburn is a new auto,

repair man and accessory dealer

at Champion.

W. A. Dean, Oak Lake, has

sold out his automobile business

to J. L. Storey.

J. H. Smith, the implement
dealer at Sperling, has taken W.
T. Rehill as a partner.

A. E. Godsmark, mgr. Metal
Shingle & Siding Co., has re-

turned from a vacation.

Peter Askin is a new dealer at

Torquay. Peter has a surname
that betokens a good collector.

J. P. Hagerman has bought out
the implement business at Chap-
lin formerly carried on by D. B.

Lockwood.

W. O. Lyons, harness dealer,

has sold out his interests at

Grassy Lake and has started up
at Burdett.

A new machine concern re-

cently incorporated at Vancouver
is known as the National Machin-
ery Company.

Heath '& Morre)^ hardware and
implement dealers at Shackleton,

have sold out to a firm named G.

W. Gimby & Son.

J. L. Neilson & Co., machinery
agents at Winnipeg, recently

suffered considerable damage by
fire in their premises.

D. A. Bruce, harness dealer at

Meyronne, has taken a partner

into the business, which is now
known as Bruce & Hewitt.

F". J. Whalley, the automobile

dealer at Moose Jaw, has sold out

to a newly incorporated concern
known as Moose Motors Ltd.

E. C. F. Kalass, hardware and
implement dealer at Langenburg,
has sold out to a firm doing busi-

ness under the title of Cooke
Bros.

Zaiser Bros., harness dealers at

Estuary, were burned out in a

conflagration that recently swept
that town. Their loss is covered

by insurance.

F. E. Block, who carried on a

hardware and implement business
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at Heisler, has sold out his inter-

ests at that point to a firm named
Pride and Cooper.

J. J. O'Neill, who carries on an

implement business and restaur-

ant at Etzikom, has sold out the

latter and will concentrate on the

machinery lines.

J. E. Ruby, general manager of

the Frost & Wood Co., Smith's

Falls, Ont., accompanied by Mrs.

Ruby, is at present on a vacation

in the Canadian West.

W. D. Henry, the Massey-
Harris agent at Grassy Lake,

reports exceptionally heavy sales

of binders and other harvesting

equipment this yeaf.

On August 24th, Albert Teggs,
an employee of the International

Harvester Co., Brandon, had one
of his legs very badly smashed by
part of a separator falling on it.

The Great West Saddlery Co.,

Winnipeg, has bought out the ex-

tensive automobile accessories

business in this city formerly car-

ried on by John Millen & Son,

Ltd.

We recently had a visit from
our old friend, J. Morcombe, the

implement dealer at Cypress
River. Mr. Morcombe reported

business conditions in his terri-

tory as being good.

J. McEwen, the popular hard-

ware and implement dealer at

Togo, paid us a visit while in

Winnipeg recently. Mr. McEwen
reports business as being first

class, the difficulty being to get

the goods to fill the demand.

H; A'Viggins, head of the inspec-

tion department of the Inter-

national Harvester factories at

Hamilton, Ont., paid a visit to

A'Vestern Canada during August,
stopping off at several branch
houses of the harvester organiza-

tion.

W. H. Whitaker, secretary-

treasurer of the Goold, Shapley &
Muir Co., Ltd., Brantford, Ont.,

recently paid a visit to the Win-
nipeg headquarters of his com-
pany. Mr. 'Whitaker also visited

Portage la Prairie while in the

West.

J; J. Ball and Floyd M. Smith,

implement dealers, who formerly

carried on the Viceroy Imple-

ment Co., in the town of Vice-

roy, have dissolved partnership.

Floyd M. Smith now has sole

control of the business a't that

western point.

R. McKenzie, manager of the

McLaughlin Carriage Co., Winni-
peg, recently paid a visit to the

head office and factories of the

McLaughlin organization at

Oshawa, Ont. He reports the

WC Help You That's a part of "Acme" service to

C'lrkCii> ftio GoIa dealers—one of the reasons whyi^lOSe mC ^aie -Acme" sales for 1 9 1 5- 1 6 were 60^0
above the previous season's record. We have devised and put into
action a strong follow-up system that turns inquiries into sales.
And, inquiries are reachiiig us by thousands from the four millions of
farmers who are reading "Acme" advertising.

"Acme**
Pulverizing Harrow

makes a perfect seedbed in all types of soils. "The coulters do the work." They
crush clods, level, pulverize and turn the soil twice—all in one operation. They fill
air-spaces, compact the lower soil and leave a nice dust mulch at the top. There's
an "Acme" for every purpose.

Send at once for dealer's contract.

DUANE H. NASH INC.
107 ELM STREET, Millington, New Jersey

JOHN DEERE PLOW CO
GENERAL AGENTS 'ft,

Winnipeg Regina
Calgary Saskatoon

OAerSizesSto 17V2ft.

No. 23
Cuts 6V2 ft. wide

**The Coulters

Do the Work'*

plant hard at work on the Mc-
Laughlin 1918 models.

J. A. Latimer, Australasian

representative for the Cockshutt
PloAv Company, is at present on
a visit to Canada. Mr. Latimer
recently passed through Winni-
peg, en route east, to visit the

head offices and factories of the

Cockshutt organization at Brant-
ford, On't.

O. P. Maclean, general man-
ager of the Sharpies Separator

Co., Toronto, paid us a visit

while in Winnipeg On a western
trip. Mr. Maclean says that the

suction-feed separator manufac-
tured by the Sharpies Co. is sell-

ing bigger than ever in Western
Canadian territory.

E. F. Bolte, assistant sales

managei- of the International Har-
vester Co., Chicago, recently paid
a visit to the Winnipeg agency of

the company. Mr. Bolte proceed-
ed west on an extensive tour
which will cover all the Western
Canadian branches of the Inter-

national organization.

The Emerson-Brantingham Im-
plement Company of Rockford,

111., announce the appointment of

C. E. Leslie as advertising man-
ager, effective at once. For the

past five years Mr. Leslie has
been connected with the adver-

tising department of the Inter-

national Harvester Co.

Hugh T. McManus, manager
at Omaha, of the Associated
Manufacturers Ltd., a concern
'that specialize in the production
of engines and cream separ-

ators, during August paid a two
weeks visit to Quebec, Montreal
and Toronto. A branch of his

organization do business in Que-
bec City.

A. C. Foster has been appoint-

ed implement specialty traveler

for D. Ackland & Son, Ltd., Win-
nipeg, Mr. Foster, who has had
many years experience in the

hardware business, will cover all

western territory for the fanning

mills, grain tanks and other imple-

ment lines handled by the Ackland
organization.

W. I. Smale, manager of the

Brandon Fair, in a report to the

Board, showed that this year's

exhibition was the most success-

ful from a financial standpoint in

the history of the fair. Manager
Smale will take a month's vaca-
tion during which he will visit the

Toronto exhibition and the large

state fairs.

Henry Ford & Son have incor-

porated their tractor business at

Dearborn, Mich., with a capital

of $1,000,000, all paid in. The
stockholders are Henry Ford,
Clara Ford and Edsel Ford, Clara

Ford, wife of Henry Ford, own-
ing 3,334 shares out of the 'ten

thousand $100 shares. The bal-

ance are owned equally by Mr.
Ford and his son.

J. W. Ackland, president and
general man,ager of D. Ackland &
Son, Winnipeg, recently returned
from a business trip to the hard-
wood centres of the United
States. While away Mr. Ackland
placed contracts for hardwoods
for delivery as far ahead as the

latter part of 1918. He is assured
of stock to take care of the output
of the Ackland plant for mtoy
months ahead.

The staff of the Regina branch.

International Harvester Co., are

strong on increasing food pro-

duction. The office staff has

42,400 square feet and the mar-
ried traveling collectors 20,260

square feet of gardens, a total of

about acres. The 'traveling

collectors wonder how they can
cover territory and watch potato

bugs at the same time, but the

reports of the patches quite

eclipse some fishing stories we
have heatd

!

Beatty Bros. Band

The men of Bea'tty Bros., Ltd.,

Fergus, Ont., the well-known barn

equipment manufacturing con-

cern, have organized a brass band.

W. G. Beatty is president, and
D'Alton Potter manager. There
are over 30 pieces in this band,

which has been playing at many
different towns in the neighbor-

hood of Fergus.

JoKnslons
Gratiam

Handij. Ri^id. Safe
Protect TOUT gnia from fire, ligbtninc and Todenti. flet

up a Johnston'! Qnoaij—metal cov<a«d and ti^t «a a
drum. The grun can't tnige the walb. Tou can place
it where it v31 be handiert ; and mort it {rom place to
place if um—iiiiy.

Oraina cannot heat or mildew. A :

(alraiiiied rentilator proridta
plentjr of air. JohDston'a

METAL DOOR-
LOCKED JOINTS

Johnston's Granary is protected from 4-lec-
gtd thieve* and from fire by ealvaniaed
iron walla with locked joints. Iron band*
with tension bolts hold the walls acainst (Qraaaiy is lltted

bulging. The door is iron covered. Inside at oar factories and
there is a sectional door to hold the prain. shipped ready to
The sections of the roof hook together and set op. fid dr-
oller a solid metal resistance to wind, tails on reqneit.
wato' and snow.

DINNEN GRAIN UNLOADER.
Can b« used anywhere on the farm. Send for literature and prloea.

The Metal Shingle & Siding Company, Limited,

Winnipeg, Man.

'WrtU
""TO-DAY.

I
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THE DEERE-DAIN

PULL-POWER HAY PRESS
This machine is light draft and consequently must have cor-

respondingly increased capacity.

It is very simple in construction—the Press-Power consisting

of only six pieces.

The drawbar and plunger are pulled forward instead of being

pushed—thus dispensing with the old-style bulky plunger.

A
Digger
for the

Smaller

Grower

THE DEERE SHAKER
POTATO DIGGER

This digger does its work well, is strongly constructed and is

low in cost. The rod grating is hinged at front and is given an
up-and-down motion by the sprocket wheel at the rear,

shaking the dirt from the potatoes and leaving them clean and
uncut or damaged on top of the ground.

The No. 330

Hoover
Potato Digger

This machine is the better one in rough or dirty land. It is

equipped with agitating rear rack, kickers and Vine Turner,

and leaves the potatoes in a row free of vines and other trash.

Light of draft and simple construction.

The Only Machine

of the kind on the

Market

The Greatest Labor-Saving

Machine ever Invented for

the use of Potato Growers

THE No. 332 HOOVER
POTATO DIGGER AND PICKER
This machine saves the labor of picking up the potatoes from
the row.

CLEARANCE—23 inches under Truck, 20 inches under the

Beams.

Potatoes may be filled into crates instead of being dumped on
the ground.

RAPID-EASY FLEURY GRINDER

MR. DEALER
All up-to-date farmers realize the merits

of the John Deere Plow and we cannot
afford to carry any line of machinery
which has not the degree of quality as

represented by the Deere standard of

quality—THE JOHN DEERE PLOW
We have something to say in this Ad.
re "Hoover" Potato Diggers and if any
dealer is not conversant with these up-to-

the-minute machines, we will be pleased

to mail, on application, descriptive cata-

log of same. There is a big potato crop

to harvest—and we have the goods.

Sell the Line of Quality—

THE JOHN DEERE LINE

No. 7B
Straw and
Ensilage

Cutter

The well-known Fleury Rapid-Easy Grinders, Roll Crushers,

Straw and Ensilage Cutters, etc, are a part of the Deere Line

JOHN DEERE PLOW CO., LIMITED
WINNIPEG REGINA CALGARY SASKATOON EDMONTON
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Advance-Rumely Purchase

Liberty Loan Bonds

The Advance-Rumely Co., of

La Porte, Ind., the well-known

farm machinery manufacturing

concern, has shown its pa'triotism

to the U.S. Government by pur-

chasing Liberty Loan bonds to the

value of $500,000. Announcement
to that effect was recently made
at the offices of the company.

Not only has. the corporation re-

sponded most liberally with a

subscription that stands as con-

spicuous evidence of the patriot-

ism of this big industrial organi-

zation, and made possible by rea-

son of the strong financial posi-

tion which the Advance-Rumely
Co. now occupies, but steps have

been taken to interes't the thou-

sand and more employees of the

company in the purchase of

bonds, thus giving to each man a

chance to help win the war. The
following is an extract from a

patriotic appeal issued to its em-
ployees by 'the Advance-Rumely
Co.:

"Only a few of us can become
soldiers and defend our country

against its enemies on the field of

battle. It is, however, the duty
of every one of us to do some-
thing for our country and those

who cannot become soldiers can
assist financially."

Liberty Loan bonds are ex-

empt from all government, state

or municipal taxes, except in-

heritance tax.

The Value of Signs

A good sign prominently dis-

played in the salesroom is always

a valuable adjunct to the dealer

in dairy supplies. Too many of

us are inclined

to remain con-

tent with our

efforts in per-

sonal canvass-

ing, and we
overlook entire-

ly the valuable

effect of the ini-

pression gained

by the use of

handsome signs

—p r i n t e d or

painted. Qual-

ity advertising

matter leaves to

the farmer the

unconscious im-

pression that
the goods ad-

V e r t i s e d are

quality goods, and the reputation

of the house represented by the

signs is correspondingly en-

hanced. The Empire Cream
Separator Co., of Bloomfield, N.J.,

are strong believers in the efficacy

of high grade signs and other

hangers for their deaflers. They
believe in the Empire line and ad-

vertise it in a way that reflects its

substantial qualities. The accom-
panying greatly reduced illustra-

tion is a facsimile of an Empire
sign, which shows the general

character—rbut not the splendid

color work—of the billboard used

by the Ceres Hardware & Imple-

Government Crop Estimate

On August 14 the government
issued a preliminary estimate of

the yield of fall wheat, hay,

clover and alfalfa, and a report

on the condition of other field

crops. The estimate of the

average yield per acre of

fall sown wheat for 1917

22 bushels, as comparedis

Billboard Advertising of the Ceres Hardware & Implement Co., Dealers in California

ment Co., Empire dealers in Cali-

fornia. Wherever these signs are

used by Empire dealers, it is re-

ported that they have attracted a

great deal of attention in the

dealer's communitv.

Ackland's Autumn Offering

IRONED AND PAINTED
EVENER SETS—In all combinations from two to six horses

AGRICULTURAL AND PLOW SETS—Specially good value

WAGON REACHES— 10, 12, 14 and 16 feet in length

WAGON BOX END -GATES—One or two piece

BUGGY POLES AND SHAFTS—In black, green or carmine

WAGON TONGUES—For quick repair work. Finished to fit hawns.

Painted and striped

"CRESCENT" PLOWSHARES
FIT EVERY PLOW SUIT EVERY SOIL PLEASE EVERY USER

GET YOUR STOCK FOR FALL PLOWING

Write us for Prices

The

Best ^

Ask for Implement Catalog No. 4

- ^^-fflStefflfe Best

'LTD.^

MARK

© Higgisils Ave.

Innipeg Goods

with 2iy2 bushels in 1916, and
21.70 bushels, the average of the

seven years 1910-16. In Ontario,

the chief fall wheat province, the

total yield is 14,515,000 bus. Sas-

katchewan now ranks second as a

fall wheat province, with 2,220,000

bus., and Alberta third with 836,-

000 bushiel^ The condition of

spring #heat for all Canada re-

ceded from 85 per cent of standard

at the end of June to 77 per cent

at the end of July.

"'Eli's Tractor Manual"

Such is the name of a very use-

ful publication issued by "Farm
Machinery—Farm Power," St.

Louis. The booklet is a pocket

edition, cloth bound, 3^ x 6V2

inches, and should be very useful

to dealers, travelers, distributors

and manufacturers for a handy,

ready reference, vest pocket com-
pilation of data pertinent to the

tractor industry. It is offered in

the spirit of co-operation and ser-

vice to all interested parties. The
publishers are to be congratulated

on this valuable manual.

^ELVES

WINNIPEG. MAN.
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Tractor Service and the Dealer

In a recent address a tractor

man analysed a few of the griev-

ances in connection with tractor

representation. Some of those

enumerated were : Overfating in

catalog or contract, overselling by
verbal statements, free repairs

and free service.

As every dealer knows, any
machine, not only the tractor, that

is merely assembled and which
does not have a real factory back

of it, it is going to be difficult to

maintain it in the field. You have

all had more or less experience

with implements of this kind and
know how useless any article of

farm equipment may become, if

it is impossible to secure repairs

to replace broken or worn-out

parts. This has been one of the

extremely weak points in many of

the mail-order implements ' and
machines, and with a tractor of

this type the dealer is bound to

find his position unsatisfactory, to

say the least.

In speaking of the obligation of

the manufacturer in tractor ser-

vice, this gentleman said that the

manufacturer should have repairs

of all kinds at his factory, and no
matter how old the machine,

should be able to ship promptly
any repairs' wanted, for any ma-
chine he ever built. Further, it

was contended that the manufac-
turer should have repairs in the

territory he sold in so that same
will never be over 24 hours by
express away from the customer.

When called upon for a service

man for which the customer will

pay, he should send a man fully

competent to do the work in the

least possible time and in work-
manlike manner.

Another suggestion was that

the manufacturer, for his own
record, and to give the tractor

owner real service, should main-
tain field men, whose duty it is to

visit each year every tractor of

that "manufacturer's make that is

in the field and make a report over

the owner's signature of its con-

dition, and, by so doing, this

service man would counsel with
the owner as to the condition of

the machine, what should be done
to get it into shape for the coming
season's work, and, if necessary,

write out the order for repairs for

the owner so there will be no mis-

takes and advise the owner of any
mistakes he is apparently making,
so they can be eliminated in the

future.

Returning Goods

While the dealer's difficulty

these days is more in getting

goods than in returning them, it

becomes more and more evident

that wholesale concerns are tight-

ening up on the matter of re-

turned goods. They incline to the

stand that it is up to them to say

whether the goods shall be

returned and due credit given.

Goods paid for always seem to

work better, and the time has

passed when the dealer could load

up a batch of used implements
and send them back to the distri-

butor. These days we must sell

goods so that they will stay sold

Selling machinery on approval is

an obsolete practice.

Helping the Manufacturer

The farmer buying farm imple-
ments desires to buy only such
as will meet his requirements and
work with satisfaction. The
manufacturer of the different

lines of implements is jus't as

anxious to manufacture and fur-

nish to the farmer only such im-

plements as will prove entirely

satisfactory. The question is,

"How is the . manufacturer to

know just what the requirements

of the user of these tools and im-

plements are?" The live, wide-

awake dealer can be of genuine

service both to the farmer and
the manufacturer by finding out

from the man who uses them just

what is needed and giving this in-

formation to the manufacturer in

the right way.

Let your help share some of

your responsibility. No "one-

man" business ever remained

strong long.

CAPACITY
3 PI^OWS

Built Right

Sells Right

Stays Sold

Solid Satisfaction

Performance—^OT Promises
Is What Interests the Farmer Who Knows

Happy FarmerTractors
MODEL A—8-16 H.P.

The Little Tractor \srith

the Big Record
The Tractor for the

Small Farmer

ONLY - - $1050.00

Have been doing their usual splendid work in the
field this season, breaking, discing, harrowing,
drilling, hauling binders, driving separators, doing
belt work, grading roads, pulling stumps—and winn-
ing hosts of steadfast friends among Farmers and
Dealers all over Western Canada by their remark-
able work. Every farmer who owns one has a smile
like the trademark on the fender.

MODEL B—12-24 H.P.

The Perfect Kerosene
Burner—No Smoke

—

No C a r b 0 n—Hyatt
Roller Bearings.

ONLY - - $1425.00

Happy Farmer Dealers Will Get the 1918 Business. Get
into the Big Drive. Cnlist on the winning side. Write to-day
Our wheel plan gives automatic steering control; 88 per cent of the weight is on the rear wheels. Two wheels always in

furrow. Double drive on two rear wheels. We hitch in the center with perfect line of draft—no side draft whatever with

the Happy Farmer. Easily controlled, two levers, clutch and reverse. Spark and throttle control are automatic.

Don't take our word for it, Mr. Dealer. Send us your name and address, and we will show you the nearest point where

a Happy Farmer Tractor is in operation. Go and watch it in the field—at work. Watch how it makes an absolutely

short turn either right or left. Compare its super-power, its silent running, light weight, perfect balance and extreme
accessibility with any other light tractor. Compare it, we say, then compare the price and the profits. Now is the

time to couple up to the Happy Farmer for 1918. It means bigger business for you.

We also handle Huber Separators and Power Lift Disc and Moldboard
Engine Plows. Get the Agency at once. We have the Goods and

Guarantee you Prompt Shipment.

J. D. ADSHEAD COMPANY, LTD.
References : Bank of Montreal

225 Curry Block PosT^omcE) Winnipeg, Man.

^^^^

Mr. DEALER
Cater Can Sell You

Wood or Iron Pumps cheaper

than any one in the West.

GET HIS PRICES BEFORE YOU ORDER

Brandon Pump & Windmill Worlcs

BRANDON MAN.
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The Old-style Buggy

The dealer who handles a reli-

able make of wagons and buggies

will likely have a good business

along that line. The wide awake
retailer fears mail order competi-

tion not at all. He knows that

quality comes 'before price every

time.

Some dealers arrange the bug-

gies in their showroom according

to sityle. Undoubtedly this is a

good method. Suppose the deal-

er has a considerable demand for

an auto seat rig- with all the latest

improvements such as eleci.ric

lights, steel seat, etc. He will

keep a number of these rigs on a

g'ood location. He knows what
rig is most in demand; for (that

reason he is prepared to satisfy

the wishes of his customers

quickly. Most of the buggy de-

mand of late is for auto seat top

buggies or runabouts. However,
there are some customers v/ho

still prefer the old style buggy.
Old people often cling to the

styles which ithey have always
been accustomed to. At times

the dealer will find it profitable

IN BIG DEMAND FOR FALL PLOWING
The Christiansen 1918 Model Harrow

QN THE ROAD

DEALERS: SEND US YOUR ORDERS—NOW!
A new design Plow Harrow attachment, stronger and more efficient than ever. The
Christiansen line includes Plow Packers and Harrows, Horse and Tractor Boss and Dia-
mond Harrows. The Bell Automatic Shocker has just completed a series of successful
demonstrations in Saskatchewan. Let us tell you about our lines. Get the agency for
them. Full particulars and literature on request.

THE BELL AUTOMATIC SHOCKER, LTD.
331 AUSTIN STREET WINNIPEG, MAN.

to cater to this trade, by supply-

ing the old style buggy which is

sought because iit sells cheaper
than the auto seat rig.

Using the Header

It is reported that in districts

where the straw is abnormally
short the header-harvester has
been used for cutting the crop. A
number of these have been used
in the Maple Creek area, accord-

ing to press statements.' These
headers are pushed and ta:ke a 12-

foot cut; the knives can be ad-

justed to suit any length of straw
and clip the head off the stalk.

Attached to the implement is a

ten-foot elevator with a spout
which delivers the heads into a

wagon box driven alongside the

heading machine. The usual pro-

cedure is to stack the clippings in

a pile and as soon after cutting as

possible the crop is threshed.

One of the disadvantages of the

use of this implement is the fact

that the crop can only be cut when
it is dead ripe, otherwise the grain

would spoil when the heads were
stacked. These machines are very
rarely used in Western Canada
and consequently there is no de-

mand for them. In Washington,
California, South America and
Australia they are almost ex-

clusively used for harvesting the

small grains.

Tractor Equipment

We believe that, in general, the

man who sells the tractor is the

man who should sell tractor re-

equipment. He is also the man
who should overhaul and repair

those tractors which he sells. In

the first place, he has a better de-

tailed knowledge of the parts of

the tractor ; in the second place,

he has a more lively interest in

the service which the tractor will

give after being overhauled. The
dealer should sell equipment.

Don't sit down and think about
what you would do if you could

live your life over. Get busy and
improve w^hat is left of it.

LOOK AT THE TEST!
KOR-KER DOES THAT

—AND MORE

Puncture Cure
Cures Punctures. Prevents Blow-outs.

Preserves Tires.

A scientifically prepared liquid

which is pumped into the inner tube.

Fills all holes instantly and perman-
Drlvlng Nail Into Tire Treated with Kor- ently. Stops all punctures and slow

n.^/^/'^I!''*"''® T*"'® 'i
strongest igaks. Ask for dealer's booklet andproof any one can ask and will convince ,

the most skeptical. particulars.

GET OUR SPECIAL OFFER TO DEALERS FOR THIS BIG SELLER.

KOR-KER SALES COMPANY, LIMITED
902 CONFEDERATION LIFE BLDG. WINNIPEG, MAN.

JUMBO GASOLINE ENGINES For Fall Trade
In Sizes: 1|, 2|, 4| and 6 H.P. to Suit any Farm

Powerful, reliable, serviceable. On skids, strong iron sub-base
or trucks ; make-and-break ignition

;
battery or magneto. At an

additional cost our 25^. 4^4 and 6 Ji.p. engines can be supplied
in the throttling governor type for burning kerosene as well as
gasoline. You can't sell a better engine.

LITTLE JUMBO FEED MILLS
Greater range of capacity than any other mill. Low power
consumption. Fine adjustment. Grinds from 10 to 30 bushels
per hour; 6-inch burrs; weight 90 lbs. Steel and iron construc-
tion throughout. Get a stock and watch them sell.

ASK THE NEAREST BRANCH ABOUT THE JUMBO LINE
Manufactured

by Nelson Brothers Company Kru.s.A.
Western Canadian Jobbers

WINNIPEG
Tudhope-Anderson Co., Limited

REGINA SASKATOON CALGARY
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Features in the Trailer

The purchaser's object in buy-
ing a trailer is to save and gain
time in deliveries. If the trailer

is to sustain and maintain motor
car speed, it must be built like a

motor car. One can hardly
imagine the ordinary horse-

drawn vehicle, be it the lightest

buggy or the heaviest delivery

wagon, performing the offices of

a trailer.

Designing a trailer to meet the
hard usage to which it is neces-
sarily placed in following 'the au-
tomobile and carrying a load re-

quires no Httle experience in ve-

hicle construction. Not only

must special wheels, axles and
bearings be provided, with abun-
dant capacity for lubrication, but
the relation of the load to the axle
must be given careful considera-
tion.

Another very important feat-

ure of the trailer is the hitch.

Not only must the hitch be
simple and easily adjusted to any
height of automobile, but it must
be strong and free from rattle

and a noiseless shock absorbing
arrangement is necessary in the

pole to make it handle so that it

will not permit a too sudden jar

to come upon the rear axle of the
machine in starting and stopping
and also to prevent disturbance

in the load that is being carried,

or possibly racking of the same.
These various features of trail-

er construction will have a great

deal to do with the future of the

auto trailer as a serviceable and
convenient adjunct to the auto-

mobile, and they are found in the

modern high-grade trailer.

Machinery Wanted in Scotland

A great deal of timber has been
cut in Scotland to meet the home
demand, some 200,000 acres hav-
ing been cleared in 1916. Some
of this land can be made available

for reforestation, but owing to

the demand for increased food

production a considerable propor-
tion of the arable land from which
trees have been taken will be
brought under cultivation. There
is a great demand in Scotland for

land clearing machines, especially

stump pullers. Petrol, or gaso-
line, is now very expensive in

Scotland, second quality costing
from 71 to 78 cents a gallon,

while substitutes cost 53 to 58
cents per gallon, and are far

from satisfactory for automobile
use.

When a man tells his wife that
he is staying downtown late in

order to get a balance he is likely

to lose it on the wav home.

STYLE, QUALITY AND
No. 34

FORE-DOOR
CUTTER

DURABILITY
Sell Canada's

Standard Cutters

"One Grade Only, and that the Best"

Our No. 34 Fore-door Cutter has a reputation that
means hig, profitable business for Dealers. Strongly
built—panels are glued, screwed and plugged. Solid
mouldings; best selected gearing throughout. Bent
knees; new style body. All braces are specially
forged steel. Finely finished, striped and decorated.
High-grade trimming; door trimmed inside; solid
brass full plated screen. Ask for our special sleigh
catalogue, and see our many attractive models.

Get the Agency NOW.
We want Live Dealers to Handle our Full Line of McLaughlin Carriages and Sleighs,

Our Contract is a Money-Maker, Our Prices are Right,

SIMPLEX SHORT-TURN TRAILERS are BIG SELLERS
FIVE MODELS—Capacities from 1000 to 2000 lbs.

THE BEST AUTO TRAILERS BUILT

"Ball" and "Socket" Hitch

DEALERS

Save wear and tear on the
automobile. Sell in town
and territory. The SHORT-
TURN equipment is a SIM-
PLEX specialty. Makes the

Trailer safe and efficient . Both
axles are coupled by the reach con-
struction on top, and the short-
turn mechanism underneath. The
SIMPLEX tracks perfectly. Quick-

shift "Ball" and "Socket" Hitch. Solid
or Pneumatic Tires. Special frictionless

bearings. Side and end springs. The most service-
able and durable Trailer you can selL

write for our liberal proposition respecting the handling of
McLaughlin carriages, sleighs and simplex auto trailers

They Want a Simplex—Farmers,Stock Raisers,

Dairymen, Merchants, Tradesmen, Liverymen

THE CANADA CARRIAGE COMPANY, LIMITED
156 PRINCESS STREET, WINNIPEG, MANITOBA

Winnipeg Saskatoon Moose Jaw Calgary Edmonton
STOCKS

CARRIED AT
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Big Machinery Market in Great Britain

With the effort to increase ag-

ricultural production in Great

Britain there has been developed

an extensive market for the sale

of farm machinery and imple-

ments. A great many lines of

North American design, as manu-

factured in Canada and the U.S.

have been sold,, but there are

,

many machines wanted which

differ from those which we
manufacture on this side of the

Atlantic. To give some idea of

the demand for farm machinery

in Great Britain, the records of

the value of farm 'machinery im-

ported in recent years is illumina-

tive. In 1914 machinery to the

value of $57,037 was imported,

and in 1915 this rose to an im-

port value of $369,788, of which

the United States machinery had

a value of $351,256. Only $16,507

worth came from British pos-

sessions.

A large and increasing sale ex-

ists for tractor cultivators of

heavy solid steel design, with

eleven to fifteen teeth and that

would sell to the farm^er at from

$121 to $146. The rigid tooth

type is favored. Ample adjust-

ment should be provided, also an

expanding axle to alter the depth

of cultivation without interfering

with the pitch of the teeth.

Another type of cultivator

wanted has two outside teeth

which are cranked to take out

wheel tracks. The effective work-

ing width is 8ft. 3in. Another

combination in great demand in

the United Kingdom is a culti-

vator with a broadcast seed box

attached. These are the force

feed type, driven by chain and

chain wheels, and are suitable for

sowing wheat, barley, oats, etc.

A great demand also exists for

heavy stacking elevators, which

are driven by a horse-power, but

straight and bevel gears are also

sold so that i't may be attached to

a threshing machine. This ele-

vator is made in 26, 28, 30 and 32

feet and is sold at a price varying

from $316 to $340.

Large ,
quantities of zigzag drag

harrows are in demand, fitted

with handles and with 30 teeth

and 7ft. 6in whiffietrees. In nor-

mal times these sold for $24.50.

Light seeder harrows with from

60 to 72 teeth are also wanted,

also duck foot scuffle drag har-

rows—a type with a width of 5ft.

3in. weighing about 140 lbs. and

seUing at around $22. These are

The Farm Horse of To-day

STAUDE MAK-A-TRACTORS

At the low price of $295^ plus a Ford, the customer
has a tractor of guaranteed four horse ability on his

fields. The attachment is clamped to the Ford frame
without drilling a hole. The Mak-A-Tractor axle is

behind the rear axle of car—tractor wheels are pushed
down, giving maximum power and traction. Equipmeiit

includes the Staude Tractor radiator and circulator

—

guarantees against heating at any load-^also a patented

force feed oiling system that gives perfect lubrication.

FIT ANY FORD TOURING
CAR OR ROADSTER

Just what your customers want for

„, Fall plowing. In ordinary farm work

^ the Staude Mak-A-Tractor has pulled
^ two 14-inch gang plows in virgin sod,

making a furrow 6-inches deep, and
plowing 7 acres a day, at a steady

jlll
speed of 2>4 miles per hour. Easily

pulls a i6-section disc, an 18 foot

-V,,,... roller and a 4-horse 16 foot drill.

„^f^iw^^' '^"'•'iiSMtS This year the Staude attachment has
- pulled seven foot binders in heavy

grain, day in, day out, at a steady

speed of 2^/2 miles per hour.

The car can be converted from an automobile to a

tractor or vice versa, in 20 minutes. It can be used 24

hours a day,^ plowing two to three times the acreage the

farmer covers with the best four horse team—working
better and at lower cost. Get the agency for this,

the time-tested and proven tractor attachment. Made
right in the West by the Stewart Sheaf Loader Co.*

Order to-day and outfit is shipped at once. Get in line

and sell this superior, fast selling tractor attachment.

SAVE FIVE MEN ON EVERY OUTFIT

STEWART SHEAF LOADERS
The Machine Guns that replace Man Power in the Fight for More Economical

Harvesting and the Conservation of Grain. They eliminate grain waste,

clean the fields, and save $15 to $30 daily during harvest.

Yearly the Stewart Sheaf Loader is

proving more and more its value

throughout Western Canada. High-

priced grain, handled by high-priced

help (when help can be procured)

mean that our Loaders save their cost

in a very short time. Ask for copies

of testimonials from satisfied users.

Get the agency for this machine; it

is a money-maker for dealers.

We manufacture: Stewart Sheaf

Loaders, Staude Mak-A-Tractors and
a full line of separators for combina-

tion and light tractor drive. A line

will bring you full particulars and
prices.

THE STEWART SHEAF LOADER CO., LIMITED
470 MARTIN AVENUE :: WINNIPEG, MAN.

SAVES

MEN,

TEAMS,

TIME

AND

MONEY
LOWERS THE

COST OF HARVESTING

in demand in sizes for two, three

or five horses. Ordinary steel

frame harrows with 60 5-in. teeth,

to cover 7 fee't are also in demand.

These sold formerly at about $14,

having three units. Sixty teeth,

7>4 foot cut, with 51^-in. teeth,

sell at $15.50, with four units.

Horse hoes for hoeing roo'ts and

grain are badly required, seUing

according to the number of teeth

at a cost of from $13 to $70.

A New Tractor

A tractor has recently been per-

fected by the Kardell Tractor Co.

St. Louis, Mo., which has severa

unique features in construction. I

is claimed by the makers that thi"

machine can be used as a mote

plow, tractor, motor truck or far

power plant. The plows are buii

as a unit and are carried directl

under the main framie, three 1

inch bottoms being the capacity..

A feature of the design is that

whenever the plows meet an ob-

stacle, such as a rock, an adjust-

able spring automatically releases

the clutch and stops the motor at

once.

The tractor has two drive

wheels in front and power can be

applied at will to either. In

plow*ing, one rear wheel is used.

If it is desired to use the machine

as a tractor, 'the plows and plow

frame are detached. To transform

the outfit into a truck, a patented

extension frame with two rear

wheels is attached, giving a carry-

ing capacity of three 'tons. The
eng*ine is of the 4 cyl., 4 cycle type,

giving 15-30 h.p. Equipped as a

plowing outfit the Kardell tractor

weighs 5,300 lbs.

Automobile Dealers in U.S.

Organize

At a recent meeting in Chicago,

the National. Automobile Dealers'

Association was organized.
Among the officers elected was

Fred W. A. Vesper, president and

principal owner of the Vesper-

Buick Automobile Co., St. Louis.

Mr. Vesper is a veteran of the

farm operating equipment busi-

ness, having served with the

Deere, Rock Island and Kingman-

Moore companies in Kansas City

and Minneapolis.

According to the constitution

and by-laws adopted, both whole-

sale and retail automobile dealers

and factory-branch managers are

eligible to membership in the new

U.S. automobile dealers' organiza-

tion. Chicago was made national

headquarters.

If it isn't the ice-man that's

happy in this wonderful country,

it's the coal-dealer. We get it in

the neck both ways.
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Big Tractor Demonstration at
Fremont

Heavy rain had a dampening
effect upon the tractor enthu-

siasts at Fremont, Neb., during

•the great tractor demonstration.

More than forty companies dis-

played close to 300 tractors. Re-

ports on the meeting show that

the event failed to some extent in

that plow^ing was, by too many
concerns, made the main feature,

and tractor plowing in the United
States has lost interest for the

average farmer More versatility

was necessary, in the opinion of

the majority of visitors. Fremont
demonstration was the only

officially recognized tractor show
in the United States this year,

and the majority of tractor

manufacturers had machines on
view. These ran from the little

5-10 to the mammoth 60 h.p. ma-
chines, and included all the best

known types, the one wheel, the

two wheel, the four wheel drive,

the creeper, the caterpillar and
the freak—all were there—no one
of them possibly distinctively

new, but some of them present-

ing new combinations of feat-

ures. The plowing was all

done in wheat stubble.

The display' of the Internat-

ional Harvester Co. made plow-

ing a small part of the exhibit.

It showed tractor drawn disc and

peg-tooth harrows, grain drills,

and manure spreaders. To de-

monstrate the practicability of

the farmer hauling his crops to

market with a tractor, I. H. C.

tractors pulled trains of wagons
loaded with men bound for the

demonstration grounds. Belt

power machines were not per-

mitted at the demonstration, but
the Harvester company demon-
strated every variety of draw-
bar machines.

During one of the days, sixteen

John Deere tractor plows, carry-

ing seventy-two bottoms in all,

were pulled in one field by sixteen

different types of tractors. This
demonstration was conclusive

proof of Deere & Co.'s familiar

advertisement that John Deere
tractor plows are adapted for use
with any standard tractor.

Tractor Attachment
Manufacturers Organize

Although tractor attachments
were barred from participation in

the great tractor demonstration
at Fremont, Neb., held during
August, the makers of these at-

tachments were present and took
the opportunity to form a nation-

al organization, known as the

National Tractor Attachment
Association.

Representatives of the E. G.

Staude Manufacturing Company,

St. Paul, Minn., the Acason,
Farm Tractor Company, Detroit,

Mich., the Farm Tractor Com-
pany, Fond du Lac, Wis., Knick-
erbocker Motors, Inc., New
York, the Smith Form-a-Tractor
Company, Chicago, and the Pull-

ford Company, Quincy, 111., were
present. Assurances from repre-

sentatives of several other tract-

or attachment companies also

were received. A call will be is-

sued to all the manufacturers of

tractor attachments to meet at

the La Salle hotel, Chicago, on
Oct. 8, when a permanent or-

ganization will be perfected, a

constitution and by-laws adopted
and permanent officers elected.

A Good Sawing Device

N.I. & V.A. Meet at Chicago

Plans are making for entertain-

ing the largest number of mem-
bers ever gathered under the ban-

ner of the National Implement &
Vehicle Association, when that

organization meets in annual con-

vention in Chicago, October 17,

18, 10 next.

There never has been a year in

the near quarter of a century the

association has been in existence

when more momentous and puz-

zling problems in manufacturing
and distribution have confronted

its members than in this year of

1917.

A farmer in Indiana who owns
an 8-16 h.p. Avery tractor, de-

vised an ingenious method for at-

taching a saw directly to the trac-

tor frame. The bearings for the

saw mandrel, flywheel and blade

are bolted to a 5-inch channel,

7 ft. 6 ins. long, which slips over

the tractor frame. He took the

mandrel from a tilting table saw
frame, and uses a 30-inch saw on
it, cutting all kinds of wood. The
shaft is equipped with a 10-inch

by 6-inch face pulley, which is

belted to the tractor pulley, giv-

ing a very direct drive. The trac-

tor is simply driven to the wood
pile and starts to work, cutting

from 5 to 8 cords of 18-inch wood
per hour. This adaptation of the

tractor to a combination sawing
device only cost about $20.

Large Tractor Orders From
England

The English Government so far

has ordered about 8,000 tractors,

distributed among a large number
of United States manufacturers.

These are to be delivered as fast

as shipping facilities are available,

and the manufacturers are pro-

tected on their contracts against

changes in labor and material con-

ditions.

liH.P.,3H.P 6 H.P. and 10 H.P. The Kind of Co-operation You Get
from Fairbanks-Morse in Selling

Type "Z" Farm Engines
WHEN you sell the Fairbanks-Morse "Z" Engine you become, in effect, a part

of the great Canadian Fairbanks-Morse organization. As such, you not only

receive absolute protection in your territory,but complete sales co-operation as well.

Send us the names of prospective buyers in your territory. Our intensive

"follow-up" will help you turn these prospects into customers.

We share with you the expense of developing new accounts by furnishing valu-

able sales helps—newspaper electros, floor displays, signs, follow-up letters

and literature.

But most productive of all is the extensive "Z" Engine campaign in the leading farm papers, going week after week into

more than 135,000 western farm homes—homes of your own customers, many of them—every advertisement designed to send

the reader to YOUR STORE. Look at the message we incorporate in every farm paper ad.

This Message Appears in Every Ad.
No other farm paper campaign has ever done so much to educate the farmer to buy Engines from the Dealer as

that of the Canadian Fairbanks-Morse Co. It not only urges him to buy from the dealer, but TELLS HIM WHY—
points out the advantages of doing so and presents arguments that will apply to the other lines of merchandise you
sell, as well as Type "Z" Engines.

Hundreds of farmers right in your territory are reading the Canadian Fairbanks-Morse advertising—urging them
to go to YOU for a demonstration of the "Z" Engine. It's just as effective for you as though your name appeared

at the bottom of the advertisement, instead of ours, for farmers are told by us that the ONLY place to buy a

"Z" Engine is at the store of the local dealer.

IF YOU DON'T SELL THE "Z" ENGINE, WRITE TO-DAY FOR PARTICULARS
OF OUR LIBERAL DEALER CONTRACT. YOUR TERRITORY MAY BE OPEN.

THE CANADIAN FAIRBANKS-MORSE CO., LIMITED
SASKATOON WINNIPEG CALGARY

IMPORTANT DEALER
SERVICE

When you buy an engine from
your dealer you deal with a local

representative of th e manufac-
turers. He shares their respon-
sibility. He stands behind the
engine he sells. He's responsible

to you. He's at your service to

see that you are satisfied. And
he's as near you as your telephone
any time you want him.

NOW GO TO YOUR DEALER AND
SEE THE NEW TYPE "Z" ENGINE
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USTING, POSITIVE

SATISFACTION
To Dealer and Farmer. That's

why you should sell

LISTER ENGINES

British built, durable ; only the best mate-
rials. Shipped complete with skids. High
tension ignition. Automatic lubrication.
Made in 2, 3, 5, 7 and 9 h.p. sizes.

LISTER GRINDERS
fiiil

Very large capacity; easy running. Fine
adjustment. Strong reversible plates. Guar-
anteed to grind more feed on the same
power than any grinder of the same size
made. Sold with or without base.

LISTER-BRUSTON,
AUTOMATIC ELECTRIC

LIGHTING PUNTS

The Lister-Bruston Automatic Electric
Lighting plant starts and stops itself. The
best plant sold for farm home or small
town use. We also make Lister storage
battery plants. Shipped fully charged,
ready to operate.

OUR LINE INCLUDES:
"Canuck" Gasoline Engines, Grain Grind-
ers, Electric Lighting Plants, Milking
Machines, Cream Separators, Churns, Saw-
ing Outfits, Silos, Combination Threshers,
Pumps, Pump Jacks, etc.

ASK US ABOUT ANY ITEM

R. A. Lister & Co. Ltd.
WINNIPEG

Toronto Quebec St. John

Carriage Builders Hold
Convention

The forty-fifth annual conven-

tion of the Carriage Builders'

National Association will be held

in the Hotel LaSalle, Chicago,

September 25, 26 and 27, 1917.

The annual exhibition of vehicle

parts and materials will take place

in the same hotel September 24th

to 28th. Ample space for the ex-

hibition and a commodious hall

for the convention are both pro-

vided in the hotel.

A New Farm Equipment Plant

One of the signs of the times is

the steady, growth of farm ma-
chinery manufacturing concerns

throughout Western Canadian
territory. To facilitate delivery

and eliminate high transportation

costs, all over the prairie pro-

PETERS PUMR5

Gives More Water

in Less Time with

Less Energy

Made in many styles and
sizes, they will meet all re-

quirements of the Western
Canadian farmer.

PETERS'
Double Cylinder

Force Pump
is the last word in pump
service. Unequaled in De-
sign, Action and Durability.

They are different from all

other pumps in construction

and finish, and have ex-

clusive features that make
sales easy to customers "who

want the BEST ia pump
value.

Dealers

:

Get Peters'

Pump
Proposition

for 1917

Our line is absolutely up-to-date
in every respect. Every pump we
produce is given special attention.

Peter's Pumps are perfectly as-

sembled—they have no "come-
back." Sell them and you make
satisfied customers.

A POST CARD WILL BRING
OUR LATEST CATALOG.

Manufactured by

Exclusive Canadian Agents

:

Tudhope Anderson Co., Ltd.

Winnipeg Regina Saskatoon Calgary

Write Nearest Branch House for

Particulars.

vinces we find factories springing

up to meet the immediate needs

of the farmer. This advance in

industrial development has been
especially noticeable in Regina.

One of the more recently opened
plants in that city is that of the

Metal Specialty Co., which con-

cern has erected a fine fireproof

factory at the corner of 6th Ave.
and Halifax St., Regina. This com-
pany specialize in the production

of grain cleaijers and graders,

picklers and smut cleaning ma-
chines. The leading line manu-
factured by this concern is the

"Special" grain grader and clean-

er, made in various sizes. In this

machine the screenings are deliv-

ered out from under the mill, a

ally efficient in eliminating the

foreign matter from the grain. A
"Rotary" pickler manufactured
by the Metal Specialty Co. is of

the gravity type, the weight of

the grain operating the machine.
"Chief" smut machines, also made
by this concern, are of the im-
mersion type, and are provided
with automatic skimmers for re-

moving smut balls and the im-

purities from the solution. With
excellent manufacturing facilities,

it is reported that the Metal
Specialty Co. are turning out a

great many of their various types

New Plant of the Metal Specialty Co., Regina, Sask.

vertical air blast and screens pro-

viding the separating mediurh. It

is stated that these machines have
large capacity and are exception-

of grain cleaning and grading ma
chines, enabling them to give

prompt service to Western Cana-
dian implement dealers.

The United Grain Growers

Synopsis of Canadian
North-West Land

Regulations
'T'HE sole head of a family, or any
* male over 18 years old, may home-
stead a quarter-section of available Do-
minion land in Manitoba, Saskatchewan
or Alberta. Applicant must appear in
person at the Dominion Lands Agency or
Sub-Agency for the District. Entry by
proxy may be made at any Dominion
Lands Agency (but not Sub-Agency), on
certain conditions.

Duties—Six months' residence upon
and cultivation of the land in each of
three years. A homesteader may live

within nine miles of his homestead on a
farm of at least 80 acres, on certain con-
ditions. A habitable house is required
except where residence is performed in
the vicinity.

In certain districts a homesteader in
good standing may pre-empt a quarter
section Alongside his homestead. Price
$3.00 per acre.

Duties—Six months' residence in each
of three years after earning homestead
patent; also 50 acres extra cultivation.
Pre-emption patent may be obtained as
soon as homestead patent, on certain
conditions.

A settler who has exhausted his home-
stead right may take a purchased home-
stead in certain districts. Price .$3.00

per acre.

Duties—Must reside six months in
each of three years, cultivate 50 acres
and erect a house worth $300.
The area of cultivation is subject to

reduction in case of rough, scrubby or
stony land. Live stock may be substi-
tuted for cultivation under certain condi-
tions.

W. W. CORY, C.M.G.,
Deputy Minister of the Interior.

N.B.—Unauthorized publication of this

advertisement will not be paid for.— ^

64388.

The amalgamation of the Grain

Growers Co. with the Alberta

Farmers' Co-operative Elevator

Co. took place Aug. 16. The
name of the new combination is

the United Grain Growers, Ltd,

This union makes a farmers' comT
pany with over 32,000 sharehold-

ers, over $3,000,000 assets, and up-

ward of 300 country elevators.

They also have implement and
supply warehouses at Winnipeg,
Regina and Calgary, and live-

stock commission departments at

Calgary, Edmonton and Win-
nipeg-

U.S. Implement Dealers'
Conventions

The National Federation of Im-
plement and Vehicle Dealers' As-

sociations will hold their eight-

eenth annual convention in

Chicago, October 9, 10, 11, 1917.

The Hotel Sherman will be the

headquarters of the convention.

Minnesota Implement Dealers'

Association, West Hotel, Minnea-
polis, Minn., January 8, 9 and 10,

1918.

North Dakota Implement Deal-

ers' Association, Fargo, N.D.,

January 23, 24 and 35,. 1918.

South Dakota Implement Deal-

ers' Association, Sioux Falls,
S.D., December 4, 5 and 6, 1917.

Wisconsin Implement and Ve-
hicle Association, Milwaukee,
Wis., December 12, 13 and 14,

1917. Exhibit in connection.
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Sisal Fibre Again Advances

Toward the end of August the

Comision Reguladora del Mer-
cado de Henequen, New York,
which is the full title of the con-

cern 'that "hogs" Yucatan sisal

fibre, made an advance of one
cent per pound on the prices for

sisal fibre. This makes the ship-

ment price for current sisal 19^4
cents New York, and 19 cents

Gulf ports. Red sisal is now 18^
cents New York and 18j4
cents Gulf ports. Manufacturers,
knowing of the advance to come,
made fair purchases at the old

'prices, although the new prices

will have a direct efifect upon the

price of 1918 binder twine.

The government suit filled at

Washington against the sisal

trust and its American bankers
drags. According to reports the

only hope for the success of the

U.S. government in the suit

seems to center about the action

of the New Orleans banking firm

whose extension of ten million

dollars' credit made the operation
of the Yucatan state marketing
commission possible. Success in

court against the Reguladora, it

is recognized, would mean mere-
ly its withdrawal from the U.S.
Manufacturers then would go to

Yucatan to buy sisal.

With the suit pending the sisal

growers, though not denying

their monopoly, rest their case

with the interested public on
two things: (1) that ma-
nila hemp, which is practically

their only binding twine com-
petitor, has advanced in price

even more than sisal ; and (2)
that the common people, not the

privileged few in Yucatan, have
reaped the advantage

;
wages in

Yucatan and improved conditions

of labor reflecting substantially

the entire increase.

Britain Will Not Build Ford
Tractors

The agricultural machinery de-

partment of the British Govern-
ment has abandoned the scheme
formulated for the production of a

large number of Ford tractors in

British plants. In reply to a ques-

tion in the House of Commons, Sir

R. Winfrey stated that owing to

the demands made upon the min-
istry of munitions for war mate-
rials, it was considered inadvisable

to manufacture 6,000 tractors of

the Ford type in Great Britain at

present. An order has been placed

in America for the manufacture
of these tractors, deliveries to

commence in October. In the

meantime the British Government
has purchased a great many other

American tractors of certain types

which have, it is stated, given
satisfactorv results. The whole

Capacity

125 and 150

Bushels ^
DEALERS : Consider these E:

elusive Features—then decide to

Sell the Best Tank Made.

|_I|7D|^ Grain Tanks
OEjIXW Get The Trade!
HERO Grain Tanks are DIFFERENT from all others—Better, stronger,
and possess exclusive features that appeal to every practical farmer.
Every Tank guaranteed. Built of selected well seasoned lumber. Tops
capped with a 2-inch strip. Extra heavy reinforced bottom. Lined with
selected hardwood. Look at the angle-iron knees, l^xli^x^^. Sunk
angle-iron joint between sides and bottom makes an absolutely flax-tight
construction. Braces are adjustable to prevent sagging—a feature found
in no other grain tank. Owing to design of knees, more tanks nest to a
car than is possible with any other make—saving freight for the dealer;
125 Bushel Tank weighs 550 to 575 lbs., and the 150 Bushel from 600 to
625 lbs. Large stock on hand. Order at Once.

GET THE SELLING AGENCY NOW. THIS IS A LINE THAT MEANS
MONEY TO YOU. EVERY TANK SOLD SELLS ANOTHER.

Hero Manufacturing Company, Ltd.
WINNIPEG, MAN.(UNDER NEW

MANAGEMENT)
J

output of British-built tractors has
also been taken up by the board.

A rumor is current that in com-
petitive tests the Ford tractor did
not quite size up to requirements
compared with other types tried

out in Great Britain, but no au-
thoritative statement thereon has
been issued by the British Govern-
ment, says a British farm machin-
ery publication.

obtain a newly manufactured 9 or
11-inch plow, because a 10 or 12-

inch will answer every purpose."

That's conservation, and it is not

impossible that the shortage of

materials may do more to "stand-

ardize" implement lines than any
other factor. Let the patterns

not absolutely necessary be elim-

inated and the lines with the

greatest demand be produced.

Cutting Down Lines Individual Threshers Valuable

Reports from the farm mach-
inery centers of the United States

make it evident that a great many
manufacturers have ceased to

make anything except the essen-

tial lines. This means that there
is going to be a lo't of goods that

dealers will not be able to buy.
A report from St. Louis states

that: "the Oliver Chilled Plow
Works has eliminated more than
500 numbers of shares. Emer-
son-Brantingham Implement Co.
has cut off number after number
in all tillage lines and in wagons
until the 'shavings' make a big-

ger pile than what remains. John
Deere Plow Co., and other

houses, too, have cut the lists to

the bone, and no dealer can now

It is pointed out that the indi-

vidual thresher prevents the

spread of smut in oats as happens
from custom threshing machines.

There is not much satisfaction in

treating seed bats to get rid of

smut, taking every precaution to

eradicate it, only to have the crop

dusted with smut spores at

threshing time by a spore-laden

threshing outfit that has just

moved in from a smutty farm.

While regulations regarding the

cleaning of separators may be en-

forced, the individual thresher has
a strong point in its favor in elim-

inating the possibility of spread-

ing smut in the district.

Soon be time to sell sleighs.

TWIN CITY OIL TRACTORS
THE LINE THAT IS BUILT RIGHT, RUNS RIGHT, SELLS
RIGHT AND GIVES THE CUSTOMER SATISFACTION

Twin City "15"

Handles 4 Plows
or a

24-in. Separator

DESIGN—QUALITY—REPUTATION—PRICE
Are you going to get into the Tractor
business right?
Are you going to get the Tractor that has

stood the tests of service during
all the years of development?
Are you going to sell a complete

line, backed by a company that
builds quality and experience
into every machine? All sizes

turn kerosene, distillate and

Built in
Four
Sizes:

Twin City "60"

Twin City "40'

Twin City "25"

Twin City "15"

gasoline.

LOOK INTO OUR OFFER—IT
IS SOMETHING WORTH
WHILE. DO IT NOW!

WRITE US FOR PARTICULARS AND PRICES

Minneapolis Steel & Machinery Co. of Canada, Limited
923 LOGAN AVENUE WEST WINNIPEG
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Subscribers'

Information Service
Under this heading we will reply

to enquiries from jobbers and
dealers concerning the location of

machine manufacturers, where re-

pair parts may be obtained, etc.

Endeavor always to give name of

manufacturer. For immediate re-

ply, enclose stamped, addressed

envelope. Send enquiries to In-

formation Dept., CANADIAN
FARM IMPLEMENTS, Winnipeg.

I¥andurand&pEIjon

Mo & Co., Sask.—Bale iron for a Janes-

ville tongueless cultivator can be obtain-

ed from the John Watson Mfg. Co., Win-
nipeg, who handle Janesville repairs.

W. & A., Man.—Part B 228, bearing

box, is for an Ideal disc harrow, formerly

made by the David Bradley Co., Bradley,

HI. Repairs can now be procured only

from Sears, Roebuck & Co., Chicago.

C. C, Sask.—The "Captain Bill" sulky

plow was formerly made by the Kingman
Plow Co., Peoria, 111. The only chance of

getting a ratchet for landing lever is to

write the M. & K. Brokerage Co., Kansas
City, Mo., who carry some Kingman
repairs.

B. H., Alta.—Keystone well drilling

machinery is made by the Keystone
Driller Co., Beaver Falls, Pa. (2) The
Perfection fanning mill was formerly

made by the Manson Campbell Co., De-

troit.
" They may still have some repairs

for the mill.

T. S. J., Man.—Part H X 303 is a right

hand tail bracket for a Good Enough
gang plow, made by the Moline Plow Co.

Repairs can be procured from the John
Watson Mfg. Co., Winnipeg.

V. J., Sask.—Repair cylinder shell for

a Myer's low down, double acting force

pump (Part 351) should be obtainable

from the J. H. Ashdown Co., Winnipeg,
who handle this line.

Dandurand & Pelton, International Dealers at Cadillac, make good use of Signs

E. 0., Sask.—The "Western" horse-

power hay press is made by the Sandwich
Mfg. Co., Sandwich, 111. Repairs can be

procured from the factory only.

G. R. Co., Alta.—Pulley, 582 W, 18 x
Si/g inch face, is for a No. 2 straw and
ensilage cutter, made by the Massey-
Harris Company. Address the nearest

branch of the company for this repair.

Part 356 W is a support for upper roller

of same machine.

J. C. K., Man.—Hitches for binders and
mowers are made by the following con-

cerns : Hansman Manufacturing Co., Long
Prairie, Minn.; Rock Island Plow Co.,

Rock Island, 111.; Caswell Mfg. Co.,

Cherokee, Iowa. Either of these will

send you particulars and information.

M. R., Sask.—A new drive gear for

heavy pump jack (casting marked "Chap-
man") can be obtained through the near-

est branch of the Ontario Wind Engine
& Pump Co., Toronto.

J. A. T., Man.—Casting P. 179 for plow
is the rear swing bracket for a Janesville

"EXCELSIOR

JUNIOR"
BLOWER FEED

CUTTERS
Are Big Sellers
Every farmer with over 5

head of stock wants one.

Blower carries feed to

any part of barn, or ele-

vates up to 20 feet. Ca-

pacity, Yz to % ton per

hour; 4 to 6 h.p. drives

it. Cuts three lengths, ^
to lYz in.; one lever

starts, stops and reverses.

Get our prices.

Watson's High-Grade

HARDWOOD FRAME
WOOD and POLE SAWS

Have solid steel shafts and high
grade bearings. Heavy, solid bal-

anced flywheel. Three 5x6 pulleys.

Rigidly braced hardwood frame.
Complete saw mandrels supplied

separately if desired.

SEASONABLE LINES — Sleighs,

Wagon Sets, Feed Cutters, Grind-

ers, Horse Powers, Pump Jacks,
Engines, Viking Cream Separators,

Hand and Power Washers, etc.

WE CARRY
REPAIRS FOR ALL

MOLINE AND
JANESVILLE

IMPLEMENTS
311 CHAMBERS ST., WINNIPEG, MAN,

riding plow. For part, write the John
Watson Mfg. Co., Winnipeg, who handle

Janesville repairs.

S. J. T., Sask.—Several concerns have
manufactured and displayed at the West-
ern Canadian Pairs machines for burning

weed or stubble, but none of these, so

far as we know, have got further than
making the initial machine.

R. M. Co., Sask.—The only concern in

Western Canada who make an auto-

matic hog feeder is the Metal Works Co.,

Edmonton, Alta. A feeder in which
the nose of the animals turned the

machine and automatically ground the

grain was made by the Hog Motor Co.,

at one time, but this concern has been

out of business for the past twelve

years.

use of signs on their building,

and there is no better way of

drawing trade to the lines the

dealer handles. No dealer should

do without good signs on his-

building. They are a standing

advertisement that pays all the

time—as the above-mentioned

firm of implement men have

found to their profit.

Tractor Attachments Tried Out

Licenses for Iron and Steel

U.S. shippers of iron and steel

to Canada must now obtain spec-

ial licenses on all shipments of

iron and steel products billed for

Canada. Without such permits

all shipments will be held up at

the border, necessitating delay to

Canadian purchasers of this class

of goods.

Signs of the Times

The accompanying illustration

is an exterior view of the ware-

house of Dandurand & Pelton,

dealers for the International

Harvester Co., of Canada at Cad-

illac, Saslk. A scrutiny of the

photograph shows that Messrs.

Dandurand & Pelton make full

A report from the Central Ex-

perimental Farm at Ottawa states

that a Ford car with tractor at-,

tachment was recently tried out;

on a piece of stiff clay soil. Thei

converted car pulled two 12-inch

bottoms, 7V2 inches deep, plowing

three-quarters of an acre in one

hour. The car and attachment

weighed less than 2,000 pounds.

The day following, the land

thus plowed was harrowed with a

32 disc harrow. The time occu-

pied by 'the work was considerably

less than an hour. It usually re-

quires a team of six horses to

draw a 32 disc harrow when culti-

vating clay soil. The attachment

was also tried out on light orchard

soil with equally satisfactory re-

sults, the officials considering that

this form of power was. very

economical for farm operations.

BRADSTREET'S
Established 1849 Capital and Surplus, $1,500,000

Offices throughout the civilized world. Correspondence invited

Executive Offices:

346 and 348 BROADWAY, NEW YORK CITY, U.S.A.

OFFICES IN CANADA:

Halifax, N.S. ; Montreal, Que. ; St. John, N.B, ; Hamilton, Ont.

;

Ottawa, Ont.; Toronto, Ont.; London, Ont; Quebec, Que.;

Calgary, Alta.; Edmonton, Alta.; Vancouver, B.C.

C. G. SCHAFPTER, Supt.

Commercial Travellers' Building, WINNIPEG, Man.
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Have Your Customer Invest in a Vessot.

You Cannot Do Him—and Yourself

—

a Better Turn

OUR customer can run a Vessot "Champion" Grinder just

as well as any miller could. With it he can save the miller's

profit on all kinds of grinding—^flax, barley, corn, crushed ear

corn, oats, wheat, rye, peas, buckwheat, screenings, mixed grain,

or any kind of feed stuff, fine or coarse as desired.

This grinder cleans grain as well as it grinds. The spout that

carries the grain to the grinder is made with two sieves, a coarse

one above and a. fine one below. The coarse sieve catches nails,

sticks and stones, but lets the grain fall through. The fine sieve holds the grain but takes

out all sand and dirt. The grain passes to the grinding plates as clean as grain can be.

And it comes from the plates well ground. Vessot plates have such a reputation for

good work that we have had to protect our customers and ourselves by placing the trade-

mark "SV** on all our plates. Look for it.

To do its best work a Vessot grinder should be run by the steady power of a Mogul
Kerosene Engine. This makes an excellent

combination for any
,
dealer to handle. Then

you have an outfit that cannot be beat for

good work or economy, or dealer satisfaction.

Write us a card so that we can send you cata-

logues of these good machines.

International Harvester Company of Canada, Limited
BRANCH HOUSES

WEST—Brandon, Man.; Calgary, Alta.; Edmonton, Alta; Estevan, Sask.; Lethbridge, Alta.; North Battleford, Sask.; Regina, Sask.; Saskatoon, Sask.;

Winnipeg, Man.; Yorkton, Sask.

EAST—Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B.
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CASH IN ON THEIR
ESTABLISHED REPUTATION

Progressive dealers seek association with our lines because of the perman-
ency and stability of the organizations back of the cars. We know of no
better cars for the dealer to handle from the standpoint of satisfactory
service and satisfactory profits.

GRAY-DORT REG PEERLESS
When sold—stay sold. No eating away of profits by unnecessary service,
as with some cars. They stand up and give unvarying satisfaction to the
purchaser under the most trying conditions. They are the leaders in
automobile value.

We have still some good territory unallotted, and are ready to talk business
with progressive dealers. If we are not represented in your territory-
write at once so that you may get the cars to fill the unprecedented demand
this fall. Our Agency Proposition is the most liberal offered the dealer.

Joseph Maw & Co., Limited
Factory Representatives

112-1 18 King Street Winnipeg, Man.

Sales—Profits—Satisfaction
Handle an All - Purpose Elevator

The demand is daily

increasing for the

CYCLONE PORTABLE
GRAIN ELEVATOR
This machine, which loads cars,

tanks and granaries, has a greater
capacity than any other and is

more strongly built. It will easily

handle from 1,200 to 2,200 bushels
per hour and can be operated by an

engine of from 2^^ to 6 h.p.

Regular length, 20 ft., three
foot swivel discharge spout.
Elevator is made of No. 16

gauge steel, with heavy
center board. Cannot sag,

twist or bend.
Manufactured by the HART
GRAIN WEIGHER CO.,

makers of the famous "Per-
fection" and "Hartley"
Threshing Machine baggers.

Cyclone Elevator

with 3 H.P.

FAIRBANKS-

MORSE
Type "Z" Kero-

sene Engine

Write for

our Liberal

Propositi an

The Canadian Fairbanks-Morse Co., Limited
Saskatoon WINNIPEG Calgary

A BIG MILL for LARGE FARMS
OR FOR THE SMALL ELEVATOR
HEAVY CONSTRUCTION: CAPACITY ISO BUS. PER HOUR

The 64-inch Bull Dog
Babbitted boxes through-

out; heavy eccentric on

pitman; hard oil cups.

BULL DOG
MILLS
Made in

, five sizes:

24, 32, 40,

48 and 64

inch sieve

widths

Capacities:

25 to 150

bushels

per hour.

Also power elevator

cleaners, made in

three sizes : Capa-

cities, from 400 to

1,000 bus. per hour.

This strongly built grain cleaner is splendidly adapted for large farm
requirements or elevators with limited space. Frictionless bearings give small
power requirements. Heavy castings and sturdy design throughout make this
the most durable big capacity grain cleaner sold. Equipped for general pur-
pose cleaning—wheat, oats, barley, flax, etc. Galvanized wire, non-rusting
screens. Automatic feed.

Ask us for full particulars. Order your stock of Bull Dog Mills early. WE
MAKE PROMPT SHIPMENT. Elevators from 10 to 16 feet; power attach-
ments for 24 and 32-inch mills. Send your specifications—NOW.

Specialists in Grain Cleaning and Grading Machinery

TWIN CITY SEPARATOR CO., LIMITED
Off Logan Ave. on Quelch Street Winnipeg, Man.
Address all Correspondence from Southern and Central Alberta to

R. W. DOW, Box 1406, Calgary, Alberta

PRICE and QUAUH
We are manufacturing a full line of

HARNESS
of best possible Quality and lowest

possible Price.

Our "CROWN" Line

of Harness will give you every satisfaction,

and we invite your visit and inspection at

our warehouse in Regina, corner of South

Railway and Albert Streets.

Write us for Catalogue
and Let us get Acquainted

Heney Carriage & Harness Co. Ltd.
MONTREAL

Representative: established 1875

BERT CONWAY, P.O. Box 33
REGINA SASK.



VOL. XIII., No. 10 WINNIPEG, CANADA, OCTOBER, 1917 subscription price in CANADA(P-^-'y'Jl-^„^

UNION BANK OF CANADA
Established 1865

HEAD OFFICE - - - WINNIPEG
Paid-up Capital $ 5,000,000
Reserve Fund 3,400,000
Total Assets, over ; ,..109,000,000

Hon. President—SIR WILLIAM PRICE
President—JOHN GALT, Esq.

Vice-Presidents
R. T. RILEY, Esq. * ^

W. R. ALLAN, Esq.
G. H. BALFOUR, Esq
HUME BLAKE, Esq.
M. BULL, Esq.
B. B. CRONYN. Esq.
E. L. DREWRY, Esq.

G. H. THOMPSON, Esq.
Directors

S. HAAS, Esq.

J. S. HOUGH, Esq., K.C.
F. E. KENASTON, Esq.
R. O. McCULLOCH, Esq.
WM. SHAW, Esq.

Major-Gen. SIR JOHN W. CARSON,
H. B. SHAW, General Manager

J. W. HAMILTON, Assistant General Manager.
London. England, Branches 6 Princes Street and

West End Branch, 26 Haymarket, S.W.
New York Agency, 49 Wall St., New York City.

Head Office : Winnipeg Geo. Wilson, Agent.
This bank, having over 305 branches in Canada, extending from Halifax to

Prince Rupert, offers excellent facilities for the transaction of every description of

banking business. It has correspondents in all cities of importance throughout
Canada, the United States, the Continent of Europe, and the British Colonies.
Collections made in all parts of the Dominion, and returns promptly remitted ati

lowest rates of exchange.
Winnipeg. Main St. Branch: P. VIBERT. Mgr. Portage and Garry Branch; F. J. BOULTON. Mgr.

HAIL — FIRE — LIVE STOCK
INSURANCE

LIFE " AUTOMOBILE - TORNADO
While in Garage or on Road

CARSON & WILLIAMS, BROS., LIMITED
720-726 Union Bank Building Winnipeg

PHONES (Private Exchange) MAIN 6112-3

CASH TO LOAN
On First Mortgage Improved Farm Property

APPLICATIONS FOR AGENCIES INVITED

WATSON'S
EXCLUSIVE FEATURES

We have instituted more practical im-

provements on Sleighs than any other

manufacturer. This line is our specialty.

In design, material, finish and value our

Sleighs are the leaders.

SLEIGHS
BIGGEST CARRYING CAPACITY

It's the way we make them. Size for size,

carry heavier loads, have lighter draft,

and hold the road better than any other

Sleigh made. Farmers know—and ask

for a Watson's Sleigh.

THE DEALER WHO HANDLES WATSON'S IDEAL FARM AND BUSH SLEIGHS GETSITHE ^SLEIGH TRADE
"Ideal Sleighs are made in all sizes, Steel or Cast Shoes. The weakest point in a Sleigh is the bench. Note
our Special Trussed Bench—a patented feature. The quaUty of our woods is imequalled: Runners—^white

oak; Benches—grey elm or oak; Poles and Reaches—heavy white oak. Only well seasoned, straight grained
woods are used in Watson's Sleighs. Heavy steel bracing throughout. Scientifically designed runners

—

point of contact directly below bench. They ride on the top of the road—no skidding. Our Cast Shoes,
curved up at rear, allow backing. Don't wait for the snow, investigate Watson's Sleighs and you will handle
no other.

WE CARRY REPAIRS FOR ALL MOLINE IMPLEMENTS AND JANESVILLE PLOWS CHAMBERS AND HENRY STREETS, WINNIPEG

Sells Itself—This Wagon Seat
Lloyd's seats fit any wagon or sleigh box made. Take up
no box space ; give protection from wind and fall control
over the team. Strong spiral springs, specially tempered,
give an easy riding motion.

LLOYDS
LOW-DOWN

SPIRAL SPRING

WAGON SEATS

Going Home

The Wagon Loaded
Carry 600 lbs. with ease and are the lightest, most practi-
cal seats made. Get a dozen on your floor and watch
them sell. We have a large stock on hand. Order your
wagons less seats and supply the Lloyds. Write for
prices—to-day.

MANUFACTURED AND GUARANTEED BY THE

WAWANESA WAGON SEAT COMPANY
WAWANESA, MANITOBA.

WHY NOT USE HORSE SENSE?
Not a Horse or a Mule in Western Canada (if he could talk) but
would tell you that he could do 25% more work if you would
clothe him comfortably with "Horse Shoe Brand" Collars, Har-
ness or Saddles.

Sold only by legitimate and honourable dealers all over Western
Canada, and Manufactured in Western Canada only by

THE GREAT! WEST SADDLERY COMPANY
At WINNIPEG, CALGARY, EDMONTON,

REGINA and SASKATOON.

SEND FOR CATALOGUE AND PRfCE LIST TO DEALERS ONLY

SIDE LINES:
We sell wholesale, to the dealers only. Mitts, Gloves, Moccasins, Automobile

Tires, Spark Plugs and Auto Accessories, etc., etc.
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Brantford Carriages
ELLING BRANTFORD CARRIAGES is not only profitable but a pleasure

as well. They have style, finish, long-wearing qualities and a reputation

throughout the country of giving the best of satisfaction to their owners.

Such a connection guarantees permanent and increasing trade in the vehicle line. If

you are not pushing the Brantford line of vehicles you are missing a very consider-

able volume of clean, profitable business.

ROAD WAGONS
The style and finish of Brantford Road
Wagons give them an air of individuality

wherever seen. Those features, coupled with
the superior quality of the materials that go
into each job, appeal to the business instinct

of every prospective customer.
Nothing is spared in their manu-
facture to make them the best
that good materials, expert work-
manship and modern factory

equipment can produce. The large

volume of business done each year
enables us to maintain SPECIALISTS

in each department—designing,

erecting, finishing,trim-

ming, etc. — and you
readily recognize the

hand of the master
mechanic in every ve-

hicle.

Top Buggies

DEMOCRATS
Brantford Carriages, Democrats,RoadWagons,
Carts, Surreys, etc., are made under our im-
mediate supervision and we know they are
right. Further, we place our guarantee of
satisfactory service on every job. When buy-

ing vehicles remember that
cheapness, bright paint and var-

nish are not the only guides to

satisfaction. Choose with an
eye [to the standing and repu-
tation of the makers. Paint and
varnish can cover a multitude
of defects.

The line is so complete
you can fillanydemand
that customers will

make of you. If you
have not our latest

catalog showing the
lines, ask for it at once.

ROAD WAGONS BUSINESS WAGONS MOUNTAIN WAGONS
DEMOCRATS ROAD CARTS TOP BUGGIES SURREYS, ETC.

Our nearest Branch House will be glad lo give you full particulars regarding
these or any other lines of Farm Implements and equipment. Write to-day.

COCKSHUTT PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
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Turning the Straw Stack into Soil Fertility

As we are well aware, even in

the prairie soil of the West, it is

important that the farmer does

everything- in his power to con-

serve his soil fertility. On the

average soil the production of a

cultivated crop results in the loss

on that soil of 1,500 to 1,800

pounds of humus per acre. This

loss must be repladed if we are to

maintain the fertility of the soil.

Straw is not only a great pro-

ducer of humus, but is one
of the greatest natural fertil-

izers, rich in crop-producing

elements.

The pyres of straw we see

annually throughout Wes-
tern Canada are a flaming

advertisement of a huge
agricultural wastage. Yet
millions of tons of straw are

annually consigned to the

flames on the North Ameri-
can continent. We all know
of the enormous increase in

the value of commercial fertiliz-

ers, yet it is too seldom realized

that there is more than $3.50

worth of nitrogen, phosphorous
and potash in a ton of straw,

when the value is based on what
these plant foods would cost the

farmer in commercial fertilizers.

Preventing Soil Blowing
In areas of light soils a consid-

erable loss occurs annually from
drifting or blowing. This loss is

cumulative—it usually increases

yearly. The prevention of this

condition is not difficult, for soils

which contain a sufficient amount
of orgaiiiic matter, grass roots,

etc., rarely blow. The soil de-

ficient in this organic matter
usually blows. This organic

matter can be added to the soil

either by the production of crops

such as grasses, alfalfa, clover,

etc., which develop good root

systems, or through the direct

application of manure or straw.

If straw can be applied to the soil

soon enough, blowing will be

absolutely prevented. A heavy
application is not necessary, a

thin coating suffices to prevent
the lightest soil from blowing
seriously.

Humus is decaying vegetable

matter, and the only way to keep

up the supply is to put material

on the ground that will decay.

Just as soon as the amount of this

vegetable matter begins to de-

crease, the soil begins to get out

of good physical condition and
will tend to "blow." This is cer-

tain to lower crop yields and pro-

fits. Straw is one of the leading

materials under the conditions in

the West that can be used to

supply humus.

The Easy Way of Spreading Straw

In order to supply the enor-

mous quantity of water necessary

to grow an acre of wheat, oats,

flax or barley, the soil must not

only be in condition to absorb and

hold water well, but it must be

porous enough to permit the

moisture to pass freely from one

soil grain to another. This is

of humus will absorb two tons of

water and give it up readily to

the growing crops. Not only
that, but the shrinkage of the

particles of decaying organic

matter and the constant loosen-

ing of the soil grains, keep the

soil open and porous. Further-

more, humus of good quality is

extremely rich in both nitrogen-

and mineral plant food. The
maintenance of fertility may al-

most be said to consist of keeping
the soil well supplied with
humus.
When a farmer burns straw he

is destroying wealth that can be
made available later if handled
right. It is just as bad to let a

straw stack rot down as to burn
it. Almost all the nitrogen and
humus is wasted in both cases,

while if the stack rots down, the

spot is made so fertile that small

grain crops on it are practically

a total loss. Spreading straw on
winter wheat for protection is

advised by many agricultural

authorities.

The idea of spreading straw is

old as the hills. Every farmer
knows that straw has a great

fertilizing value, but the average

man has not yet realized the abso-

lute necessity of returning the

you will see no straw wasted. If

it is not transformed into valu-

able manure, it is mixed with
manure and spread on the soil.

To burn it would be regarded as

akin to madness.
Spreading Straw Mechanically
There is no doubt that even

those men who have for years

fully realized the value of their

straw stacks have let this was-
tage of soil fertility go on because
of the enormous amount of hard
work necessary to scatter straw
over the fields. The old back-
breaking pitchfork work daunted
them. But the pitchfork method
of straw spreading is no longer

necessary, for the straw spreader,

like the manure spreader, has

eliminated drudgery from this

operation on the farm.

The time has gone when a man
can aiTord to waste straw. It is

available wealth which if re-

turned to the soil can be turned
into money in those days when
every bushel has a high monetary
value and is so badly needed by
humanity.

There was more excuse for a

man not spreading his straw be-

fore the invention of the straw
spreader. It was considerable

work to spread straw by hand,

Thousands of Dollars Worth of Plant Food go up in Smoke from the Stacks

only possible when the soil con-

tains a large quantity of decaying

organic matter (humus).. Humus
is the soil's lamp wick which

draws the moisture stored in the

soil and sub-soil and furnishes it

to the. growing plants. One ton'

straw to the land, despite the fact

that the single cropping system
and the burning of straw may
have almost robbed the land of its

humus.
In the United Kingdom, where

intensive .farming is practised.

and it decreased the profits that

one would get, of course, for the

cost of handling was so much
more. The principle of spreading
straw with a straw spreader is

just the same as with spreading

manure with a manure spreader
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but the latter is not adapted to

spreading straw successfully.

With the modern straw spread-

er, about 20 acres can be spread

in a day, a load in about ten or

twelve minutes. It is generally

estimated that a fair sized load

will cover an acre of land.

The majority of straw spread-

ers are made so that they can be

attached to any hay frame.

Special sprocket drive wheels are

clamped to the rear wheels of the

truck on which chains run which
actuate mortise gear Avheels,

which in turn rotate the horizon-

tal forks. These forks are

mounted on vertical steel shafts

and throw the straw broadcast.

A clutch gear, controlled by a

lever at the side of the frame,

starts the revolving forks, while

in most types an endless straw

carrier feeds the load backwards
to the forks for distribution.

There is little mechanism to go
wrong in these machines, which
are remarkably efficient.

It is quite evident that there

are but two ways in which the

manurial value of straw can be
* conserved. First the straw can

be used for bedding or feed for

live stock and thus eventually

find its way back to the land in

the form of manure, but on the

average Western Canadian farm
the live stock is limited and the

straw usually plentiful. The

straw spreader offers an excellent

means of the farmer returning to

the soil all the soil fertility except

that which he has been paid for

in the form of grain. As a part of

his farm equipment it represents

a means of directly increasing the

fertility of his land.

Recommendations on Tractor

Standardization

In a recent report the Tractor

Division of the U.S. Society of

Automotive Engineers recom-
mended that manufacturers rate

their tractors as follows :

"The drawbar rating shall be

80 per cent of the power that the

tractor is guaranteed to develop

at the dra'wbar continuously for

two hours, the tractor being in

good condition and properly

operated at rated engine speed.

The tests should be taken on
ground sufficiently firm to give

the traction wheels a good foot-

ing, a firm sod being preferable.

"The belt power rating shall be

80 per cent of the power the en-

gine is guaranteed to deliver at

the belt pulley continuously for

two hours, the tractor being in

good condition and properly

operated at rated engine speed."

A belt speed of 2,600 ft. per

minute is advised as being the

most efficient belt speed for aver-

age working conditions. As re-

gards the height of drawbars, it

was recommended .that 17 inches

would make the best location, and
as a standard plowing speed, 2 1-3

miles per hour.

It was suggested, further, that

the size adopted for diameter of

engine magneto coupling shafts

should be ^ inch. In a report on
the subject of standardizing such
points in the tractor it was
pointed out that at present trac-

tors are being produced with a

belt speed anywhere from 1,500

to 3,300 ft. per minute. If the belt

speed of the engine is not practi-

cally the same on all tractors, it

gives a great deal of trouble to

get threshers to run at proper

speeds, and if they do not run at

the proper speed a good job of

threshing is not practicable.

Therefore, the society recom-
mends a belt speed of 2,600 ft. per

min. for all tractors, this being
the speed obtained with a good
average tractor and meeting the

widest range of conditions. Prac-

tically all steam threshing engines

have a belt speed of 2,600.

The plowing speed of 2 1-3

m.p.h. is suggested as a com-
promise that Avill give good
results. This standardization is

important because if one manu-
facturer gears his tractor to run

l}i m.p.h., it naturally can pull

more plows than the one geared

to run 2y^ m.p.h. The farmer is

prone to judge the tractor by the

number of plows it will pull at

any speed, says the report. It

would be more equitable all

around if the manufacturers

would design their machines to

run at some certain speed, or ap-

proximately at that speed.

[Sisal Supply for 1918 Twine

Various reports indicate that a

movement is afoot to still further

increase the price of sisal fibre.

The reasons for such advance will

be put into the most plausible

form. As a correspondent of

Farm Implement News points

out, much was made of a recent

fire Avhich damaged sisal stacks in

Yucatan. Another report tells of

labor troubles on the plantations,

which will have the effect of

lowering the production of fibre

by, fully 25 per cent—and so on.

Despatches from Merida state

that virtually all the sisal as used

for binder twine production has

been received, and that the crop

is 35 per cent below normal. In

1916 growers received from 4 to

cents per pound for their pro-

duct and it is alleged that this

season future sales will be as high

as eight cents.

It is evident that through var-

ious sources the most gloomy
outlook is being placed upon con-

ditions relating to the production

of the sisal fibre. Just how far

these views are justifiable, and
just how far they are being engin-

eered by the Comision Regula-
dora is hard to say. At this writ-

ing it seems apparent that a basis

is being made from which to

manipulate another inflation in

fibre values—due to conditions

over which the sisal trust has no
control ! Mexican sisal fibre

prices are at present on the basis

of 19% cents shipment. New
York, the highest price ever re-

corded in the history of the trade

Java sisal is 6% cents higher thar

Mexican sisal.

Fibre Investigation Ordered

Herbert C. Hoover, food ad-

ministrator of the United States,

has commissioned Henry Wolfei
to investigate the fiber situation

as affecting the cost of binder

twine. Mr. Wolfer was for many
years warden of Minnesota pen^

itentiary, where a very large

tv/ine plant is operated. He is

considered to be an expert onj

fiber values.

Affecting Sisal Values

It is reported that Mexico has

advanced the export duty ori

henec[uen (sisal) fibre from. 3
centavos per kilo to 5 per cent ad

valorem, the new rate going into

effect Sept. 15. On the present

New York price for sisal the new
duty will add practically one

cent per pound to fibre values.

This little item will further tend

to add to the cost of 1918 binder

twine.

Binder Twine Prices in Britain

A correspondent in Scotland

sends us some interesting data

regarding twine prices this year

in that country. Before harvest

dealers were selling farmers

twine, which they have had in

stock for nearly a year, at $21.90

per cwt. (112 lbs.) which would
Avork out at about 193^ cents per

pound. Immediately before har-

vest wholesale concerns advanced

the price to $25.50 per cwt., or

practically 23 cents a pound, with

the result that binder twine re-

tailed at from 24>4 to 26 cents per

pound in Scotland.

It is stated that the rise in price

is greater than might have been

the case owing to the government

requiring all ships laden with

binder twine to discharge at

London. Since freight rates are

abnormally high, the result of

longer rail haul increased twine

])rices. Formerly the twine was
ship])ed to ports contiguous to

the farming areas where it was

used.

KING OF WILD OAT SEPARATORS
The Lincoln "New Superior"

Wild Oat

Separator

With our paten-

ted open and
blank space
sieves, it posi-

tively s e p a r -

ates every wild

oat seed, caus-

ing them to lie

flat, and not up

on end.

Patented Adjustable Wind Boards
are provided so that blast is always under control. Can blow out as much
or as little as you like, making it a perfect oat cleaner and grader. The
lower shoe is fitted with a cleaning rack that is adjustable, never touching
the sieve, but just close enough to knock out any grain that gets stuck when
going over the sieve. It is movable, working back and forth about two inches
in opposite directions to the shoe. By this improvement the capacity is

increased about 25 per cent.

It is Strong, Well-built and Bolted—Not Nailed
Our machine is built to clean any kind of grain and do perfect work. What
the "NEW SUPERIOR" cannot do, no other can do. Exceptionally easy
to operate, it will appeal to your customers.
Made in Sizes 24, 32 and 42 inches wide, with or without bagger, and with,

power attachment for gasoline engine if desired.

WRITE FOR DEALER'S PROPOSITION AND FULL PARTICULARS.

Cushman Motor Works of Canada, Limited
Builders of light weight, high grade Gasoline Engines for all Farm Power Work
DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.
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Kerosene

Burner

CASE
9-18

Canadian Farmers are Buying

TRACTORS
The demand for Case Tractors is developing

even more strongly than we predicted. When
thousands of letters reached us from farmers in all

parts of the country, we knew it was to be a big year

for Case Tractors. Now we say it will be

more than a big year—it is already a record-

breaking year. The thoughts of the farmers

have been turned toward REAL tractors.

Dealers who had the foresight to start early

with Case Tractors have reaped handsome

. profits, and with the biggest sales months yet

to come. They have reaUzed the farmers'

determination to own Case Tractors.

The more you learn about oil tractors,

the surer vou will be that Case Tractors

The Sign of Mechanical
Excellence the World

Over.

are in a class by themselves. We urge you to

compare and study Case from the standpoints of

design, material, construction and usefulness to the

farmer. You are bound to be convinced of Case

Tractor superiority for farmers and dealers.

The line of Case Gas Tractors—includ-

ing the 9-18, 10-20, 12-25, 20-40, and 30-60

—offers an unusual money-making oppor-

tunity to Canadian implement dealers.

Farmers will continue buying Case

Tractors. The performance of every one

sold sells others. The dealer who has a

Case demonstrator on hand and is ready

to take the farmer's order for immediate

deUvery is the dealer who will win in a

big way. Let us explain our offer to you.

J. I. CASE THRESHING MACHINE COMPANY, Inc.
(Founded 1842)

561 ERIE STREET :: RACINE, WIS.

Canadian Branches : Calgary, Edmonton, Winnipeg, Brandon, Regina, Saskatoon.

Eastern Canada : Canadian Fairbanks-Morse Co., Limited, Toronto and Montreal.
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Live Stock Machinery

The increasing- shortage of

labor on the farm is more and

more leading the live stock

farmer to adopt machines and
implements which will dispense

with man power. While the ma-
chinery for a homestead may
vary according' to the needs of the

farmer, the stock raiser and
dairyman have forged ahead so

that the preparation of food for

stock is of prime importance.

Good live stock machinery,

though expensive, must be re-

garded as economical, as a

greater amount of work can be

done in a given time..

In this brief review we need
not comment upon the impor-

tance of proper barn equipment,

steel stalls and stanchions, water

bowls, litter and feed carriers,

hay forks and slings, etc. Food

"7ii,^!?a!''i«IVi^KWTfiiWH:|;M^

THE EMPIRE MILKER
IN AN UP-TO-DATE DAIRY

preparmg appliances are ni a

class by themselves, such as feed

grinders and feed cutters, ensil-

age cutters, root pulpers, oil cake

cutters, etc.

Farmers differ as to the advan-
tage of preparing food for cattle,

some being of the opinion that to

chaff" the hay and straw is un-
necessary, and that to crush the

cake and slice the roots is sufff-

cient. Others pulp the roots,

crack the oil cake, and cut the

chaff ; which process will not only
be formd the best and most econ-

omical, but the cattle will thrive

better upon it. Food properly

prepared gives the better results,

is more profitable, and prevents

waste. It is a common and not
very edifying sight to see the

racks and mangers filled with
quantities of long uncut hay and
straw, a large proportion of

which eventually gets trodden

Your

Cash Drawer

and the EMPIRE

Milker Pail

THE EMPIRE Milking Machine^
is famous for getting lots of^

milk into the EMPIRE
Milker Pail—quickly, clean

ly, and to the satisfaction of both the dairyman and the cows.
The EMPIRE is simple and dependable, and has been adopted

by the foremost dairying authorities in Canada, including
The Central Experimental Farm, Ottawa, Ontario ; Nova
Scotia Agricultural College, Truro, Nova Scotia

;

McDonald Agricultural College, Ste. Anne de Belle- J^- ^
vue, Quebec, etc. .

It is because EMPIRE Milking Machines are 'i^ ^•

^^^^

famous for serving dairymen that the
EMPIRE Line is so highly valued by
implement dealers throughout Canada
and the United States
EMPIRE Milking Machines are

just as proficient in puttingj^r
dollars into the dealers' cash ^
drawers as in making prof- /-^^ v
its for users. The satis- j*Sr <^ ^ ^ <''^"

faction of their users
'-Cr

insures big profits^^^ />P ' * "
"

to EMPIRE^^ ^^ '^'^ ^^complete selling
dealers. ^ > 4'^*^- V^,^*^ ^^elp that can be de-

'^^* ^y* ^ ^^vised—a big advertis-

>
^'^'^i*?'^ .^^ng campaign, booklets,

signs, etc., for local distri-

bution, and the personal selling

assistance of expert EMPIRE

(^ We offer

EMPIRE
^ ^^^^ .^F&ealers the most

^ ^ Salesmen.

03

EMPIRE dealers have the complete co-

operation of the big EMPIRE organization.

We still have places for a few new dealers—and we have

a mighty attractive contract to offer—but act quickly. Write

to-day, asking us to send the EMPIRE man to see you.

Milking

Machines

Cream

Separators

Gasoline

Engines

EMPIRE CREAM SEPARATOR COMPANY

under foot, and trampled into

manure.

Sometimes the roots are fed

whole and unpulped, which is

also a most wasteful practice and
uneconomical in many ways. Ex-
cept on small holdings, the use of

small hand-power chaff-cutters

cannot be recommended, as the

work is slow and expensive, be-

sides being monotonous and
back-aching to a degree. Chaff is

best for feeding when it has been
stored for some considerable

time.

As regards a motive power for

machines for the preparation of

food 'for stock, horse powers are

economical upon the farm, but
with the evolution of the engine,

the dealer finds an avenue for

engine sales. A 4 h.p. engine is

usually powerful enough to drive

a chaff cutter, crusher, grinder,

feed or ensilage cutter or a turnip

pulper.

Blower feed cutters, combined
feed and ensilage cutters with ex-

tension carriers, pneumatic feed

cutters, lever feed cutters and
combined grinders and horse

powers are good lines to handle.

In the grain grinder trade there

are many good types upon the

market, while the dealer has also

a good choice of pulpers and
slicers to choose from. Good
farm wheel barrows are also

required on every live stock farm
and they make a profitable line

for the dealer.

MONTREAL, QUEBEC TORONTO, ONTARIO WINNIPEG, MANITOBA

Getting Cream Separator

Prospects

In a review in the De Laval

Monthly, A. W. Jones gives some
very valuable advice as to how
the dairy supply dealer can in-

crease his business. The methods
; of lining up prospects given are

those tried out and proven suc-

cessful by separator agents. Due
prominence is given to the advis-

abi4ity of the dealer forwarding

the names of prospects to the

cream separator manufacturer

who will put the merits of the

machine before them, in a con-

vincing manner which will do

much. to help the dealer effect a

, sale. The following extracts

from this interesting article

should be of especial interest to

dealers

:

"Without a doubt, the very

best way you can get prospects is

by personally canvassing your
territory. Although this method
takes somewhat more time, re-

sults fully justify it. You will be

able not only to get complete in-

formation concerning the separ-

ator needs of the prospect, but

you will often be able to close

sales on the spot."

One dealer starts out with a

separator, a supply of parts, and a

number of cans of De Laval oil.

He calls on users, adjusts and
puts in new parts where neces-

sary and sells them each a new
can of oil. Users are glad to see

the interest taken and are not
backward in giving information

about neighbors who are in the

market for a separator.

Another method suggested is

to call up users on the phone and,

after enquir}^ as to how their sep-

arators are workiiig, ask if they

know of anyone in their neigh-

borhood who is in the market fo:

a cream separator.

The Local Creamery

In many places there is a local

creamery to which the farmers

usually bring their cream. Thi
manager can assist you by giving

you the names of those who do
not use separators of any kind

and also the names of those using

old or worn-out machines that do
not produce uniform cream.

The use of De Laval calendars

is also outlined as a means of get-

ting in contact with prospects

;

also the use of De Laval user's

signs throughout the territory.

In the compilation of a mailing

list, it is suggested that the deal-

er ask every farmer who comes
into the store, providing he has

not already the data, how many
cows he keeps, what he does with

his milk, whether he is selling

cream or making butter and how
he stands on the separator ques

tion. Many agents, it is stated

who do this consistently get

number of good prospects.

When the dealer is out canvas

sing for other machinery, he can

make an individual enquiry of

each customer and by this means
compile a list of prospects.

Further suggestion is made that

the dealer should be on hand

with a machine at public sales,

and should always endeavor to

have an attractive separator dis-

play at the local fair. Advertis-

ing for the user of the oldest

cream separator in the locality is

another subtle way of securing a

2)rospect, a small cash award be-

ing offered, or a can of separator

oil.

Circular letters are also .empha-

sized as a means of getting in

touch with prospects, also the

advisability of going over the

ledger so as to find out names of

farmers who are good prospects

for a De Laval.

At public markets and at farm-

ers' meetings the dealer can pick

up prospects, while the local

station agent can supply names

of men who are shipping cream

away. This helpful article on the

locating of prospects for cream

separator sales should be of in-

terest to every De Laval dealer.
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Hit the Bull's-cyc
with the De Laval

The dealers who score highest in the

sale ofCream Separators sellDe Lavals
You seldom see a good marksman

fooling with a poor gun. He wants to

win, so he uses the best gun and the
best ammunition he can get.

If you are going to make a drive for

the separator trade in your locality, you
want the best machine you can get.

If you want to win, get the De Laval.

The De Laval is the oldest and best

known cream separator.

Its superiority is everywhere recog-

nized.

It's the best and most largely adver-
tised cream separator.

If you handle the De Laval, you'll get
real selling help, the kind of assistance
that, with your co-operation, is bound to
bring results.

The De Laval is the easiest separator
to sell and no trouble after it's sold.

You'll get a square deal if you take on
the De Laval. It's the most profitable
cream separator for any dealer to

handle.

THE DE LAVAL COMPANY, LIMITED
LARGEST MANUFACTURERS OF DAIRY SUPPLIES IN CANADA
Sole Manufacturers in Canada of the famous De Laval Cream Separators

WINNIPEG VANCOUVER MONTREAL PETERBORO
50,000 Branches and Local Agencies the World Over
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Farmers Endorse the Mechan-
ical Milker

A farm journal in the United

States recently held an inquiry

among- users of the milking

machine as to how this machine

was meeting farm demands.

Twenty-nine reports were re-

ceived and every viser reported a

substantial saving- in milking

time. The claim that milkers

make cows nervous was contra-

dicted, the majority of the farm-

ers saying that it actually quieted

nervous animals. Practically

every man said he obtained

cleaner milk. From the replies

obtained, it was evident that a

man milking only five cows could

afford to instal a milker with

profit. Some of the remarks

which follow, as sent in by big

users, testify to the value of the

mechanical milker

:

' By installing milking machines

we save much time, get cleaner

milk and require less hired help

the year around.

It is easier to get hired men
where you use milking machines,

and one man can milk twenty-

five cows in one hour.
' With one of these machines

one man could practically take

care of and milk forty cows.

My cows have less udder

trouble than when hand-milked.

Relieves the, monotony of milk-

ing and we get a cleaner product.

Especially advantageous where
you have hard-milking cows or

cows with tender udders.

Milking machine is more de-

pendable than man. I should be

obliged to dispose of my herd if

it were not for the machine.

I consider the modern milking

machine thoroughly practical.

The machine saves time and
money and keeps the hired help

on the farm.

AVe can secure a cleaner milk

with the machine and at the same
time save labor.

American Tractors in France

In the tremendous European
struggle that recently ended its

third year, it is interesting to

know \that agriculture has come
to occupy "its place in the sun."

In Canada we have been under
the impression that all the people

of Europe were engaged chiefly

tor farming because it does

cjuicker and better work and pro-

duces greater crop yields.

The interesting picture illus-

trated herewith shows an
American made tractor in the

French fields with German pris-

oners at work. The same machine
is popular in Western Canada,
where it is well known in practi-

cally every farm community.
From the standpoint of the

government and those who direct

the nation's energies in wealth

production, the important thing

about prisoners is the work they

can do. In France, a careful

An American Tractor at "Work in France—also German Prisoners

in manufacturing guns, making-

munitions and such materials as

destroy human lives and cause

devastation.

But such is not the case, for

Frande, as well as the other coun-

tries during this time, have also

devoted their time to tilling every

available spot of land for the pro-

duction of more foodstuffs, and

they have not adopted the meth-

ods which are gradually disap-

pearing, namely, the horse and

horse-drawn plow, but they have

adopted the tractor and the

American tractor at that. They
have adopted the method of trac-

system has been evolved to sort

out every kind of artisan, crafts-

man and laborer and assign him
where his abilities are most in

demand.

C.O.D. Engine Repairs

The National Gas Engine
Association has a movement on
foot to eliminate the practice of

shipping engine repair parts on
open account, and a number of

engine manufacturers have al-

ready advised their customers
that in future all repairs will be

on a C.O.D. basis. It is stated

THE POWER OF QUALITY
By sheer power of Quality, the demand for Maltese Cross Tires and Tubes has

increased year by year, and hundreds of Maltese Cross dealers, backed by the

Quality of our lines, have built up a Quality trade in Tires that is all their own.

They have permanently entrenched themselves against competition by selling the

"Maltese Cross" Line.

PARAGON TREAD TIRES
''By Miles the Best"

SWIFT RESILIENT SAFE SURE
Built to meet the demand for Quality—not competition of Price. Made in the most

up-to-date tire factory in Canada, from the best procurable fabrics. Into every "Paragon"
Tire we build the results of 30 years' experience in rubber manufacture, and our reputation

as makers of Canada's premier Tires. Black Tread—Red Side Walls—that's the "Para-

gon." The tread is scientifically designed to reduce the road friction and give the greatest

possible wear. Dollar for dollar they give your customers more value, economy, mileage

and durability. There is good profit for you in our line of Quality Tires—the "Maltese

Cross" Line. Write the nearest branch—to-day.

WE ARE NOW BOOKING ORDERS FOR TIRES, TUBES AND ACCESSORIES FOR DELIVERY NEXT SPRING

GUTTA PERCHA & RUBBER, LIMITED
Factories : TORONTO

Winnipeg
Calgary

WESTERN
Fort William
Lethbridge

BRANCH ES

:

Regina
Edmonton

Saskatoon
Vancouver

that owing to small accounts
being carried often for years, and
finally written off, considerable
loss resulted to the manufac-
turers. By sending engine repair
parts C.O.D- a promptly closed
transaction is possible and a sav-
ing in postage through mailing
statements. It is suggested that
in cases where the part can be
held to be covered by the guar-
antee, the dealer should return 1

the defective part," and if allow-
able the engine manufacturer re-

funds the amount of the C.O.D.
for the repair.

Vehicle Concern Announces
Change in Selling Policy

The Canada Carriage Company,
Brockville, Ont., report a change
in the method of handling Brock-
ville buggies and carriages, as

manufactured by them. For
many years the Brockville buggy
has been sold through jobbers
and of late years by the John
Deere Plow Co. In an endeavor
to maintain the high grade of

materials incorporated in the

Brockville line of vehicles, the

Canada Carriage Co. announce as
follows

:

That they will discontinue the
sale of Brockville buggies through
the jobber, and will sell their

1918 buggies direct to the Wes-
tern Canadian dealers through
their own organization in this

territory. This step, it is stated,

will effect an economy in distri-

bution which will be of benefit to

both dealer and consumer.
The change in policy does not

affect the line of Brockville cut-

ters and pleasure sleighs, vhich
will for this season continue to be
sold, as heretofore, ,by the John
Deere Plow Co.

,

In celebrating their 50th anni-

versary of the McLaughlin,
vehicle lines, which were estab^

lished in 1868, the Canada
Carriage Co. also announce the

manufacture of a "Golden Anni-
versary Buggy," which, it- is

stated, is of the highest possible

grade and should be a big selling

line for Western vehicle dealers.

Repair Shops for Argentine

Because of . the extreme diffi-

culty of obtaining importation of

farm machinery jn the Argentine,

owing to lack of shipping, the

Agricultural Defense -Society in.

that republic has recommended
to the government the establish-

ment of farm machinery repair

shops at various points, where
existing machinery may be over-

hauled and repaired preparatory

to the harvest, which commences
in December. ,

All aboard for sleigh sales!
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SHARPIES BonusChccks.
ready October I

Do you get one of them?
|i8t., w.e.itoisfl

No.l4-£F3fI ' lEnRi. Oct. Ist, Nallfl

« ~_ * 100.00

-T. V-
^^^^

We will shortly mail all Sharpies dealers who have sold five or more Suc-
tion-feed Separators, or ten or more Milker units, a bonus check. This bonus
is in addition to the regular contract discount and will range from about
$15 to over $1,000. Last year the largest bonus check was $880, paid to Col-

lins & Bates, Adams, N. Y. Last year we sent out over $50,000 worth
of bonus checks. This yeaf we will distribute nearly $100,000 in bonuses.

SHARPIES^ SUCTION-FEED
WREAM SEPARATOK

The reason is that Sharpies machines are easier to sell than other makes. The
Sharpies Suction-feed Separator will skim absolutely clean, whether turned fast or

slow, regular or irregular. All other separators lose a lot of fat if turned slow or

irregular. The Suction-feed, therefore, will save a lot of butter fat that all other

makes lose, and, as butter fat has never before in American history commanded so

high a price, the necessity for the Sharpies Separator and the opportunities for its

sale are apparent. There are thousands of prospects for a Sharpies machine who
would not be interested in any other makes.

SHARPIES MILKER
—is the fastest-milking Milker built. Repeated
official tests have shown this to be true. It

is most durable and least likely to cause trou-
ble, and is the only milker with an individual

adjustment, so that each cow can be milked
individually.

Therefore, the dealer with the Sharpies line

is in a different position from dealers with
other lines. He has an exclusive proposition
and one offering greater possibilities.

We want good, live substantial dealers, who
can handle large exclusive territories; hence,
our offering the bonus for quantity sales.

We want to keep our dealers so far apart that
all of them can make a big profit and build a
permanent business with our line.

Our separator contract for 1918 is the most
co-operative and liberal that we know of, and
our Milker agreement offers wonderful oppor-
tunities for those in position to sell Sharpies
Milkers.

If interested in making more money and build-

ing a permanent and profitable business, write

us and we will be glad to give you some facts

and figures and go into detail.

THE SHARPIES SEPARATOR COMPANY
THE MITCHELL & McGREGOR HDWE. CO., Manitoba
OUR REGINA BRANCH IS EQUIPPED TO TAKE CARE OF ALL REPAIRS AND SUPPLIES FOR WESTERN CANADA

BRANDON, MAN. «''"ibutor.

I ii.llh
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The Fanning Mill Route to Bigger Crops

In the trade territory of any

one implement dealer weeds are

annually costing his customers

hundreds and possibly thousands

of dollars. Weeds in his crop are

the greatest robber the farmer

has to contend with
;
they make

him v.^ork harder and earn less.

One small Aveed seed planted

Avith the seed grain may bring

forth a hundred thousand weed
seeds, each of which Avill develop

into a healthy, thriving weed that

will require labor to eradicate.

In the propaganda advanced

for crop improvement, a great

deal is said regarding weed
eradication and control, but the

arguments used usually apply too

late in the day.

The easiest and cheapest way
for the farmer to eliminate the

Aveed menace is to take the weed
seeds out of the seed grain. Why
wait and take the grown up
weeds out of the fields ? Crop im-

provement hinges upon two fac-

tors : (1) Seed selection; (2) soil

culture. They are equally impor-

tant. The average farmer pays

more attention to soil culture

than to seed selection—and soil

culture costs a lot of money and
time. Why cultivate or make a

perfect seed bed and then sow
unclean seed?

To procure a good seed bed

requires implements and horse

flesh. It takes a deal of time

and must be done thoroughly.

Why go to all this trouble

and expense and then sow seeds,

half of which are scrubs? What
man would build a fine barn and
up-to-date barn equipment to

house scrub cattle?

The first step to greater crop

production is proper seed selec-

tion, and seed selection costs the

farmer nothing and will yield 15

to 25 per cent more crops than

ordinary unclean seed. To pro-

cure clean seed the farmer only

requires a machine that will

scientifically clean and grade his

grain—and few are . the dealers

who do not handle a fanning mill

which will give any farmer the

necessary assistance in grading

and cleaning his seed.

Clean Seed a Necessity

It is strange in these days of

agricultural colleges, bulletins,

farm papers and agricultural de-

velopment that thousands of

farmers are still planting foul

shrunken seed and are paying the

penalty in poor crops. If the

farmer wants to grow a pedi-

greed variety of grain, he must go
to the seed dealer and that costs

money. He can also take seed to

the elevator to be cleaned and

farm to-day than the fanning mill

or separator, call 'it as you like.

With these machines the farmers

clean, grade and separate their

seed grain right at home—during

odd hours. Such a fanning mill

has many functions.

It may be used as .a grain and
seed separator, separating mixed
wheat, barley, oats and seeds. It

cleans the grain of impurities and
grades the grain, retaining the

high grade kernels for seeding

purposes. It eradicates all im-

purities and crushed or imperfect

grains.

When you mention that you
handle such and such a fanning

Testing the Efficiency and Capacity of the Fanning Mill

graded. But he must bag the

grain and haul it for miles. This

takes both time and money. In

the majority of elevators the

cleaning equipment is scarcely

such as to produce grain fit for

seed. The cleaning is not suffi-

ciently perfect to get the kind of

kernels required for perfect seed,

for usually only the
.
poorest

shrunken seed is removed-
Further, the public elevator is a

public weed distributor.

Your farmer friend may haul in

nice seed to grade, but ahead of

him was a load filthy with mus-

tard, cockle or wild oats that will

infest acres of crop from the

"cleaned" seed.

An Important Machine
It is safe to say that there is no

more important machine on the

Implement Business For Sale
Thriving retail implement business for sale. Located in town of 700,

in excellent trade territory, on Regina-Saskatoon branch, C.N.R, Two

lots, 25x132; building 25x132, two stories; top renting at $28.00 monthly.

Turnover this year will be over $70,000.00. Thoroughly established trade

—handling best selling lines. Terms, one-half cash—balance can be suit-

ably arranged. Stock at invoice price; cash to be paid for repairs. Balance

of stock arranged. Fullest enquiry and investigation of books invited.

Splendid opportunity for live man. In first instance, Apply

Box M., Canadian Farm Implements, Winnipeg

mill, and that you'd like him to

look it over, some farmers may be

contorted with pain at the idea

of its very reasonable cost. For
such men it is wisdom for the

dealer to have on hand a broad-

side of facts to shatter the idea

that the fanning mill is not neces-

sary—or that it is an investment

that can be well gotten along

Avithout.

What will a modern fanning
mill do for your customer? It

will clean, grade and separate

wheat, oats, barley, flax, grasses,

etc. It weeds out grain from
grasses and put an end to weeds,
separates wheat and oats, barley

and oats, rye and oats, timothy
and clover, and will take out
cockle, mustard and wild oats

from wheat or barley.

It makes your customer inde-

pendent of the seed men and ele-

vator men. Many an elevator

has cleared nearly $2,000 in 60

days cleaning farmers' grain.

Every time the customer sends

his uncleaned grain to the ele-

vator he is wasting money that

would benefit local trade. He is

docked when he sells his grain

and must lose his screenings or

buy them back to use as feed.

Mighty good business for the ele-

vator—but poor business for the

farmer.

Dealers, make your customers'

ears tired with reiteration of

these facts. Tell them to clean

their OAvn grain, to get a power
mill if they have power. ' They
can clean not only their seed

grain but their market grain

—

and make from one to two grades

on their crop in cases. They can

keep the screenings and put the

profits in their pocket. Screen-

ings are now Avorth $30 a ton.

Why should any farmer pay the

elevator for cleaning his grain

when he can do it himself easilji

and quickly year after year?

The fanning mill is the greatest

aid to seed selection. It will in-

crease the average yield per acre,

says an authority, more than one-

fifth. There is no mystery in get-

ting' healthy, sturdy stands of

grain. The seed is the secret, but

the seed must be strong and
healthy, for it has to fight so

many weed impurities that ar€

grabbing all the soil nourishment'

they can from the seed grain.-

The sickly grain cannot be

used if good crops are to result.

Strong seed is needed to grow big

crops—seed that Avill stand dry

spells and bad weather, drouth

and disease. Good selected seed

are an assurance against damage
through not only drouth but also

wet and cold weather.

Selling the Mill

The dealer Avho sets out to .find

a suitable fanning mill to handle

has a wide choice of makes to

choose from. With due investi-

gation, he can select a mill that

has a good reputation behind it-
one that is efflcient in cleaning, of

good design, and that does per-

fect work on the different grains.

Strength of construction and

good design are important

features, as are the design of the

sieves and screens. These factors

are all important, but only careful

iuA^estigation will determine the

superior mechanical construction

that leads to long service and

efficiency in operation.

It is unwise to try to sell fan-

ning mills from printed matter.

They are comparatively inexpe

sive and a mill equipped with

bagger on your floor makes
very attractive feature in the

warehouse. 'It can be easily

demonstrated to the prospective

customer,, and with manufactur-

ers' literature and a recapitula-

tion of the advantages gained by

the use of those mills, it is usually

an easy job to close a sale. More
advertising of fanning mills

might be done in the local paper,

for we must not forget that com-

,

petition in this line gets keener

yearly. Make up a list of the

men in your territory who should

have mills, also those who have

antiquated or inefficient types of

seed-cleaning .apparatus. Circu-

larize such men. Get them to
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WAGGON
OIL TANK

Diameter Lengrth Capacity Weight Gauge of Steel

30 inches 10 feet 365 gallons 550 lbs. 14

36 inches 10 feet 525 gallons 625 lbs. 12

ALL SEAMS WELDED
ONE PIECE CONSTRUCTION

FAUCET CAPPED FILLER HOLE
Built to last and give satisfactory service

WRITE TO-DAY FOR PRICES AND FULL PARTICULARS

Winnipeg Ceiling and Roofing Co., Limited
Makers oj Max Stork Troughs. Tank Heaters. Oil Barrels, etc.

P.O Box 3006 F.I. 6 Winnipeg, Man.

Little GeniusTractorPlow

Selling success based on efficiency of field service—that's the foundation

of the wonderful sales record of the P & 0 Little Genius. The Little

Genius is built for strenuous service. Its reputation in three short years

has gone all over the United States and the Dominion of Canada, and into

many foreign countries. The P & 0 Little Genius is helping French,

English and Russian farmers to solve their labor problems. It is the kind

of plow that can make good when far from home and plow experts. Such
a plow is bound to be a desirable plow for you to sell, the kind of plow

that will inspire confidence in you and what you offer for sale. If you are

unacquainted with the P & 0 Little Genius write for circular and list of

testimonials from satisfied users.

Made by PARLIN & ORENDORFF CO., Canton, III., U.S.A.

International Harvester Co. of Canada, Ltd.

SALES AGENTS FOR CANADA

Winnipeg Brandon Regina Saskatoon North Battleford

Yorkton Estevan Calgary Edmonton Lethbridge

BETTER CROPS and BIGGER PROFITS
are what Your Customers Get from

"HERO" Fanning MiUs
The user of a HERO Mill realizes the maximum price for his

grain this year, and selects strong, healthy seed to whip next

year's weeds. He saves the cost in a single season.

Three Sizes

:

24, 32, 48 inches

Profit by the Big

Demand for

"HERO"
Fanning Mills

SOLD THROUGH DEALERS ONLY

AND UNDER NO OTHER NAME
THAN "HERO."

Made only by the Hero Mfg. Co., and distributed to the retail trade by Messrs. D. Ackland & Son, Ltd.,

who positively guarantee delivery on all mills sold. We can fill your specifications on the shortest

notice. The reputation of the "HERO" as Canada's BEST fanning mill is a selling asset you cannot

afford to overlook. These mills are made stronger, better and even more efficient than heretofore.

See the Ackland traveller, or drop us a line for full information and prices.

Manufactured and Guaranteed by the HERO MFG. CO. LTD.

Exclusive Sales Agents for Western Canada

Calgary Blggisis Ave.

Winnipeg
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come in and look over )^our mills.

If possible, have a power mill

belted to a small engine so as to

show the great capacity of the

larger models. In many ways the

fanning mill trade can be in-

creased, and the dealer can al-

ways ha-ve the assurance that in

selling a good fanning mill he is

enriching his customer and inci-

dentally increasing commimity
prosperity.

A New Wagon Oil Tank

The wagon tank, whether for

water or oil fuel, is a line that the

dealer finds profitable in the

majority of districts. A new
type tank recently placed upon
the market is the "MAX" wagon
oil tank, manufactured by the

Winnipeg Ceiling & Roofing Co.,

Winnipeg. This addition to the

well known "Max" line of sheet

metal products is made in two
sizes, 30 and 2)6 inches diameter.

Of blue annealed steel, all seams
are welded and the heads ma-
chine flanged and welded to the

body, making an exceptionally

strong tank. Each size tank is

10-ft. long—the capacities being
365 and 525 gallons respectively.

They are built for one oil, or with
compartments and individual fau-

cets. The filler hole is capped

^^raiouncing

New Series E"

Leaders in
All Points ofAerit

-E-4-34~

Metaughlln Z.Pa«a«ng«F Valve*in-H«ad RoatfaUr

$1100 f. o. b. Oshawa

MeLauBhlln 6*Paas«ng«r Valva.|n-H«ad Touplng Cap

$1100 f. o. b Oshawa

MeLaufthlln " Ugtit Six" Valva-ln-Haad Touring Car
C-6-02 la a Roemy Readatar Built on tho Same Chaaala

$1350 f. o. b. Oshawa

The New McLaughlin Models
Eclipse all Previous Standards

of Beauty and Value

EVEN more graceful in design witli great-
er power the new series "E" more
than maintains the supremacyaccorded

"Canada's Standard Car " for eight succes-
sive seasons.

The famous McLaughlin valve-in-head motor
develops more power than any other type
of motor of the same bore and stroke, and
develops this reserve power with the
minimum gasoline consumption. Every
mechanical feature of McLaughlin cjars has
been perfected to the same high.standard of
efficiency as the motor.

McLaughlin designers and engineers have
built 12 body styles of rare beauty—worthy
masterpieces of our coach builders' art.

This complete line of 12 new models built

in one group of factories and distributed by
12 branches and over 300 dealers from coast
to coast includes a car for every need.

See tlie new series "E" before you buy your
car.

SEND FOR NEW CATALOGUE
V,

•

-when better automobiles are built.

Mclaughlin wil-l build them-

5ee this New Series at the

nearest Branch or 'Dealers

MdLaugfilin 5-Paaaangar Vafva-ln.Haad Touring Car
E-6-4S Rogular, Built on tha Sama Chaaala

$1795 f, o. b. Oshawa

McLaughlin 5-Passenger
Touring Car

$1695 f. o. b. Oshawa

1 [

McLaughlin S-Paaaangar Convartlbia Sadan

$2300 f . o. b. Oshawa

McLaughlin T.Paaaangcr Valva.ln-Haad. Touring Car $2060 f. O. b. Oshawa

and the whole tank is firmly

mounted on a 4x6 frame which is

bolted to angle iron knees rivet-

ted to steel channel bolsters. Of
very sturdy and serviceable con-
struction, there should be a good
demand throughout Western ter-

ritory for this latest product of

the Winnipeg Ceiling & Roofing
Co.

U.S. Implement Exporta
Increase

The U.S. Department of Com-
merce recently issued figures

showing the export trade in farm
implements for the fiscal year
1917, which ended June 30 last.

Exports are valued at $26,552,826
for this period, compared with
$17,611,297 in the preceding year.

A considerable proportion of this

apparent advance is due to the
increased price of the goods.
Farm machinery to the value

of $6,791,727 was exported to

Canada. ' The exports of binder

twine for the year were 146,716,-

747 lbs., an increase of about

18,000,000 pounds over the pre-

ceding year. The export twine
value was $17,398,922, an increase

of approximately six million dol-

lars. Can'ada took 76,456,420 lbs.

of the total U.S. binder twine ex-

port, Russia following with

15,446,714 lbs.

Advances in Repairs

Dealers do not question the

right of the manufacturers to de-

mand advances on repairs, but

they are well within their rights

when they protest against an ad-

vance made by withdrawing dis-

counts. It wotild be more fitting

for manufacturers to increase the

list prices sufficiently to permit

them to give the dealers an in-

creased discount; for although

discounts in some cases are

ampk, in others they are entirely

too small for profit and the aver-

age affords an inadequate gain for

the dealer. — Farm Implement
News.

Fire Losses in Saskatchewan

During the first six months of

1917 the fire losses in the prov-

ince of Saskatchewan amounted
to $633,047. Figures given show
that 234 residences were .destro)''-

ed, roughly 40 per cent being

burned through exposure fires, 3

per cent through prairie fires and

about 12 per cent from careless-

ness through defects in flues,

chimneys, stoves, etc. Approxi-

mately 80 stores were burned

during the six months.
Many barn fires were directly

due to spontaneous combustion.

New mown hay or oat sheaves

were stored when insufficiently

cured. Heating took place and
fire was the result.
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AVERY Tractors Don't Just Run on Kerosene

They Burn ALL the Kerosene
You MUST Sell a Kerosene Tractor

Farmers don't want gasoline tractors any more. They
demand kerosene burners. And it's no wonder. It costs

less than half as much to use kerosene as it does gasoline.

But It Must Be A REAL Kerosene Tractor

There is a lot of difference between the way different

makes of tractors burn kerosene.

Some just "get by"—others really "make good."

An agricultural engineer who is an authority on tractors

writes in reporting on the 1917 National Tractor Demon-
stration: "Some of the kerosene burners appear to get
along without any trouble where others, judging from the

smoke, looked as though they were burning soft coal.

To be painfully exact and truthful, I may say that there

are mighty few successful kerosene burning motors."
Another authority says, in reporting on the Demon-

stration, "Unfortunately there was no final checking up
on the amount of kerosene passing the pistons into the
crankcase on any of the machines."

The 1917 Tractor Demonstration Proved AVERY Tractors to be

REAL Kerosene Burners

llfiAVirsAR H P 2j5 E.H ^""
MiiTiiR5Pi;m»";o

khW
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The rules of the demonstration were that a tractor

which burned kerosene was allowed only 5 per cent as

much gasoline as kerosene for starting. All tanks were

drained, filled and sealed under the supervision of a fuel

inspector.

AVERY Tractors Did More Than Just

Burn Kerosene
They not only burned kerosene, but

They burned kerosene without calling for any more gaso-

line during the entire week than the 5 per cent allowed for

the first day's filling of kerosene.
They burned kerosene without a lot of black smoke coming
out of the exhaust, showing that they did not waste fuel but
burned ALL of it.

They burned kerosene without the fuel passing the pistons

and cutting the lubrication ; the oil in the crankcase did not
have to be changed.

• They burned kerosene without wasting oil, as do tractors

with mechanical oilers where the oil is used only once.

And to show that Avery Tractors would do even mqre, two
sizes were run on distillate.

Burning Kerosene Is One Thing—Burning

ALL Of It Is Another
It is a big step in advance from burning gasoline to burning

kerosene, but it is just as much or more of a further step from
burning kerosene (as most any tractor can do for a little while)

to burning ALL of the kerosene, as do Avery Tractors.

Avery Tractors are the ONLY MAKE of tractors with a
Double Carburetor and Duplex Gasifier Fuel System and the

ONLY MAKE of tractors that really burn ALL the kerosene.

The Avery Company accepted the rule gladly as an op-

portunity to show that Avery Tractors were real kero-

sene burners. The tanks on every Avery Tractor were
filled with kerosene and every day of the entire demon-
stration every Avery Tractor proved that it was a real

kerosene burner.

Owners of AVERY Tractors Burn Kerosene

Successfully

Avery Tractors are making records in the field burning kero-
sene as well as at demonstrations and exhibitions. Read below
what owners say:

"Our engine runs as smoothly on kerosene as on gasoline.
We haven't had a bit of trouble with it."

J. D. Steele, Daviess Co., III.

"Am using kerosene all the time except for starting and it

works just as well with it as with gasoline."

Wm. F. Schroeder, Renville Co., N.D.

"There are eleven gas and oil tractors in our country. None
of them handles kerosene as well as the Avery."

Hosea O. Stoner, Hancock Co., Ind.

"Am using my Avery Tractor plowring every day and it is

giving the best of service with pure kerosene."

Geo. R. Squire, Wood Co., Ohio.

"Our Avery Tractor burns kerosene as good as any other make
of tractor burns gasoline."

J. W. Eggelson & Sons, Bates Co., Mo.

"The Avery Tractor sold me last fall is the only successful
tractor burning kerosene in this territory."

Fred Caves, Jackson Co., Okla.

WRITE FOR INFORMATION ABOUT THE 1918 SALES CONTRACT THE MOST
ATTRACTIVE TRACTOR CONTRACT EVER OFFERED ANY DEALER

WESTERN CANADIAN DISTRIBUTORS—

CANADIAN AVERY COMPANY, LIMITED
WINNIPEG, MAN. REGINA, SASK.
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Agricultural Education and
Farm Machinery

The modem agricultural col-

'lege with its short courses in gas
engines and farm machinery
should be a valuable assistant in

building business for the farm
machinery dealer. The students

become acquainted with different

types of machinery. They are

shown the value of modern equip-

ment from a labor-saving stand-

point, and are led to realize the

efficiency of the modern machine
in doing farm work. When farm-
ers they are good buyers.

The main factor in these cour-

ses in farm machinery instruction

are the instructors. Whether it

be at the college or at a "school"

carried on by some farm machin-
ery manufacturing organization,

farm machinery cannot get the

proper impetus without an in-

structor who is versed fn the

actual use and condition of field

work.

At the various agricultural col-

leges the machines, wherever pos-

sible, should be taken into the

field and demonstrated under
actual field conditions. This plan
is not practicable in many cases

because

:

First, the time given to any
college course is limited to com-
paratively a few hours and farm
machinery work being new, such
courses get no more time than
others. Second, the chances are

that when the time allotted for

the machinery class comes, it is

raining or snowing, the fields are

too wet or frozen. Third, prob-
ably the average class in farm
machinery consists of about
seventy-five men. Can these

seventy-five men all assemble
around a plow and carefully

watch every move it makes?
Fourth, it is not the ideal condi-

tions which try an implement.
It is the undesirable conditions

which are the real test. For in-

stance, two styles of bundle car-

riers might work equally well on
level ground, but will they do so

among the hills? The same could
be said of two types of manure
spreaders, also of cultivators.

Other examples could be cited, all

of which tend to bring out the

point that it is impossible to get
the conditions which are best to

make the real test of implements.
Hence, since the conditions are

such that in only a few instances

is it possible to take the classes

to the fields it is all the more es-

sential that the instructor be in-

formed on all field work and
conditions.

A well balanced course in farm
machinery for the average class

of students would then consist of

about three parts of the time put

Cutting Out the Non-Essential
Machines
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into laboratory work, studying
the mechanism, the construction,
the style, and the adaptability of
the machines, while one part of

the time should be put in by a
good spirited lecture on the field

conditions, etc., of the machines.
The use of modern machinery

has been an immense boon to
agriculture. Consider caring for

the hay in times past. It was
mowed with the scythe, scattered
with a forked stick, raked by
hand, bunched with a fork,

pitched to the ox cart, and un-
loaded by hand. Often four or
five men were required to work
in the hay mow.
Now watch our modern farmer

as he mows his ten, twelve, or
fourteen acres of hay in ten
hours, rakes it in one-third the
time, puts it on the wagon in

about the same time, and in the
mow at the rate of about a load
in five minutes.

At our agricultural colleges the
men who give instruction in farm
machinery must keep themselves
posted on all the latest devices for

the betterment of the farmer, the
use of modern machinery, the ar-

rangement of the fields for econ-
omy of time, the equipment of

buildings for convenience, the re-

duction of physical labor for the
farm hand, and impress upon the
farmer that by using his intellect

he can save his muscles.

This work of instructing the

farmers of the future in the

proper operation, repair and up-
keep of farm machinery should
have the wholehearted support of
the implement industry, from
manufacturer to dealer. The
more the farmer knows about
machinery, the better care he will
take of it. Machinery demand
will increase and less service will
be required of the implement
dealer.

Diversified Farming

The inevitable growth of mixed
or diversified farming in the Can-
adian West means that the pro-
gressive dealer will have to adapt
himself along this line. In the
grain areas we have got root
bound to staple lines— plows,
discs, seeders, binders and wag-
ons. With mixed farming a new
variety of implements will con-
front the dealer. He will have to
know the mechanical principles
involved, the efficiency, labor-
saving ability, etc., of the various
types of machines. Without
this knowledge he will fall be-
hind in the business of supplying
the modern needs of his com-
munity.

Barn equipment will become a
common feature in the imple-
ment store. Feeding and water-
ing apparatus, hay and litter car-
riers, track, stock troughs and
tanks, tank heaters, feed cutters,
there are many lines which yet
will be in demand, and which the
dealer will have to supply.

In those days of raw material
shortage and increased produc-
tion costs in the farm machinery
field, it would seem evident that
a good deal could be done to elim-
inate unnecessary types and sizes
of implements. There is no doubt
that a great many sizes of differ-
ent implements could be cut out
without in any way working to
the disadvantage of either farmer,
dealer or manufacturer. The ten-
dency of the crank customer to
ask for some type that he con-
sidered invaluable, also the ten-
dency of machine producers to
keep ahead of competitors by
placing "something different" on
the market, has without doubt,
done much to get the farm ma-
chine business into the chaotic
mess of styles, types and sizes
that now obtain.

As a contemporary truly points
out, the manufacture of about 50
per cent of the sizes and types of
certain lines of implements could
be discontinued with advantage
to all concerned. When discus-
sing standardization with the
dealers' associations last year, the
latter said to the manufacturers
that they should cut out super-
fluous and unnecessary types, to
which the factory men replied
that the dealers "would not allow
it."

It matters not in what way a
pruning down of types and
styles is carried out; there is a
distinct need for every man to do
what he can to eliminate useless
sizes. If the dealer in making up
his specifications would reduce
the variety of machines wanted,
this practical co-operation would
do much to show the manufactur-
ers where to start in eliminating
thase sizes not vitally necessary.

Take any line of equipment arid
you will find a number of odd
patterns and sizes that could be
eliminated without hardship. As
an example—tractor plows are
made in sizes running from 10 to
16 inches. Why not standardize
this line to 12 and 14 inches,
which ought to meet the require-
ments of the average user? In
grain drills you also will find a
weird number of sizes, running
from 10 to 22 disc and made in

various types. Could not some
of the sizes of drills be cut down
without in any way "interfering
with the efficiency of drills so far
as the demands of the average
customer go? With cultivators
you will also find a fertile field of
odd sizes that could be weeded
out. With farm wagons the
sizes are so profuse that it would
require about an acre of space to

recapitulate the types sold.
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So on, in almost every line you
will find sizes of machines which
could be cut out. If the factories

will do their part towards this

end, the dealer can surely co-op-

erate with them by specifying

only sizes which will meet local

needs. The orders received will

soon show the machine producer

which lines are really essential

and which can be done away
with. Jigs and tools can be

saved, special patterns dispensed

with and a more uniform run of

stock procured when ordering

raw materials. The attention of

every dealer toward this subject

should, in the end, be of consider-

able benefit to the whole machine
industry.

Are Tractor Demonstrations
Passing?

There seems to be a weariness

coming over the tractor demon-
stration business, especially as

regards the purely plowing
demonstration. For five years

demonstrations of tractor plow-
ing have been held at Fremont,
Neb., mammoth affairs, but the

spectacular appearance of trac-

tors plowing has begun to fail.

Even tractor manufacturers ad-

mit that the plowing demonstra-
tion has reached a stage where
its effect is lost. The tractor is no
longer a novelty. It lacks the ele-

ment of newness, and every
farmer is more or less acquainted
with tractor plowing. While no
tractor producer underestimates
the publicity value of tractor

demonstrations, the majority
concede that local demonstra-
tions, as conducted by the dealer

with the assistance of an expert,

are far more productive of clos-

ing sales.

The trouble with the tractor

demonstration seems to be that

when he sees twenty-five or fifty

tractors all plowing at the same
time the farmer becomes bewild-

ered. As one publication says, he
lacks the faculty of comparison
with, horse power ; he is so con-
fused with comparing the claims
made for one tractor with those
made for another. With the

local demonstration the farmer
can concentrate his attention on
the one machine, and can decide
for or against its efficiency in

comparison with the horse.

At all events it seems evident
that the purely plowing demon-
stration has passed its zenith.

The tractor, to succeed, must do
more than plow. Manufa.cturers
at Fremont, in cases, almost
wished that the old days of con-
tests, a la Winnipeg, were back
again, so that some interest

could be brought into the tractor

display and operation.

What we require is not so

much plowing demonstrations
but practical demonstrations of

belt work and of unusual draw
bar performance and special

hitch work. The farmer wants
to see what the tractor can do on
the belt—he wants to see it disc-

ing, seeding, hauling, driving

separators, large fanning mills,

hay presses and other belt driven

farm equipment. A tractor haul-

ing a binder or mower will nowa-
days interest the farmer as much
as a tractor plowing. These trac-

tor plowing demonstrations, how-
ever beneficial to the tractor

trade in many respects, largely

fail in bringing to the farming
community the fact which the

manufacturer wants to instil —
that the tractor is a general pur-

pose power plant, not merely a

mechanical horse for plowing and
nothing else.

The Competition of Price

It is somewhat of a problem for

the average dealer to regard with
equanimity the spread between
the prices of machinery sold by
the inail order concerns and those

sold via the retail route. While
the manufacturer of the imple-

ment lines sold through the dealer

should take cognizance of those

prices with which the dealer has

so much trouble, there is a reason

for them from the production
standpoint.

There is little doubt that al-

ready some mail order concerns

have actually sold machinery at

a loss, and their advancing prices

show that the supplies of steel

which their factories laid in when
steel and iron prices were low is

practically exhausted. It was
these low material prices which
enabled them to price their

goods as they did — while they

sold the goods with little idea of

immediate profits, but largely to

get the farmer into the M.O. fold

as a machine buyer. The time

will come, and in fact is now
here, when the catalog machine
concerns will have to increase the

cost of their lines or take a heavy
loss. Recollect that the catalog

concerns have held their prices

down for one reason more than

anything else—to breed in the

farmer an antagonism against the

prices of the regular implement
lines. This merry game of low
prices for M.O. machinery has,

however, about reached its limit.

The Farmer is Well Off

While it is true that the farmer

must in cases now pay practically

as much again for farm imple-

ments as he paid two or three

years ago, yet consider how small

is the proportion of his income

expended for implements in any
one year. He is paying advanced
prices on a relatively small

amount and is selling all of his

products at unprecedented fig-

ures.

The man who a few years ago
sold his wheat at 75 cents a

bushel—and thought that a very

good price—is now getting $2.20

a bushel at the Lake head. In

proportion to his gross income, he

is spending less for manufactured
articles and foodstuffs than any
other class of the population.

Figures show that, compared
with pre-war times, the farmer is

receiving approximately 150 per

cent more for his product. How
much of this extra income is

represented by the increased cost

of his temporary hired labor and
the increased cost of farm equip-

ment? Evidently only a small

part, which means that the net

income of the average farmer has

been greatly increased.

Take, as comparison, the posi-

tion of the mechanic. Practically

all of his earnings are- now ex-

pended for rent, food, clothing

and fuel, the largesi: single item

being food. This is not so in the

case of the farmer who produces

a great deal of what he consumes.
The wages of the average me-
chanic in the past two years have

been increased about 15 per cent.

His living expense:s, according to

statistics, have adva.nced 45 per

cent during the
,
past twelve

months. Distinctly the farther is

a lucky individual in those days
of high prices.

<— - —

Advanced Prices 8n d the Dealer

It is true, yet not generally

realized, that in a time of a raise

in prices, profits are usually

smaller for the retailer. In the

era in which we n(3\ / do business

the rapidly adva:ncing prices

have in many in<'.tances eaten

up the retailer's pro fit and many
a retailer has sold his merchan-
dise, as long as he had it, at the

old price. We mtist remember
that there are oth ei • factors that

enter into the price of goods
aside from profit. [Prices are al-

ways higher wh ei i money is

plentiful—plentiful ;money has a

tendency to make, high prices,

but the retail merch ant does not

control the money s upply of the

country.

The thought o£ ' profit, how-
ever, has given rise to the idea

on the part of ma\iy i armers that

the retail merchant ex acts an un-
necessary profit. A 1 nore care-

ful study of distributiot i will con-

vince any fair-minded student

that the progressive re\ "^ail mer-
chant is the m,ost econom 'cal and
most efficient, factor in istribu-

tion to-day.

Personal

J. Esselmont is a new dealer at

Wainwright.

R. J. King is a new harness

dealer at Boissevain.

Lawrence Kerr is a new auto-

mobile dealer at Burdett.

Carson Bros, are new automo-
bile dealers at Crossfield.

J. E. Dawson now carries on a

harness business at Benito.

Harold Berlin is a new auto-

mobile dealer at Grassy Lake.

J. W. Wyatt has discontinued

his implement business at Jar-

row.

T. W. Bates recently opened
an implement warehouse at

Gleichen.

A. Kinderman has succeeded
H. Liniczuk in a harness business

at Kamsack.

W. E. Simming is now carry-

ing on an automobile business at

Crystal City.

Ross Bros, have succeeded A.

G. Elliott in an implement busi-

ness at Cabri. ^

J. F. Young is the name of a

new implement dealer doing busi

ness at Carman.

J. G. Falconer, the implement
dealer at Bindloss, has sold out to

John M. McNicholls.

A. T. Gillis is the proprietor of

a recently opened implement
business at Raymore.

A new concern recently incor-

porated at Winnipeg is known as

the Great West Washer Co.

R. L. Walls, automobile dealer

at Foremost, has taken a partner

named Carrington into his busi-

ness.

R. B. Wilkinson, the hardware
and harness dealer at Airdrie, has

opened a branch business at Del-

burne.

A partnership has been regis-

tered in the firm of Dykeman &
Henry, implement dealers at

Benito.

J. J. Pollard, the harness dealer

at Kelliher, was burned out by a

fire which swept part of that town
recently.

Robert Fawcett during Septem-
ber suffered a considerable fire

loss in his automobile business at

Consort.

C. W. Northcott, manager at

Regina for the Goold Shapley &
Muir Co., was a recent business

visitor to Winnipeg.

R. M. Stone, lumber and imple-

ment dealer at McConnell, has

sold out his lumber interests to

the Monarch Lumber Co.

Jim McEwen, the popular im-

plement dealer at Togo, was a

recent business visitor to Winni-
peg, where he purchased consid-
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erable stock. He reports business

as brisk.

~D. S. Sargent, a dealer at

Blaine Lake, has sold out his

business at that point to a firm

named Larson & Wilson.

L. L. Smith, manager of Gray-

Campbell, Ltd., Moose Jaw,
spent a couple of days at the

Winnipeg branch recently.

I. J. Haug, manager of the Cana-

dian Avery Co., Winnipeg, re-

cently returned from a visit to the

Avery factories at Peoria, 111.

C. Bahrke, automobile dealer

and garage proprietor at Noble-

ford, has sold out his interests at

that point to Robert Tackaberry.

Macartney & Davies, hardware
and implement dealers at Tyvan,
have dissolved partnership. John
Macartney will carry on the busi-

ness.

During a $30,000 blaze in the

village of Plenty, on Sept. 25, the

warehouse of J. M. Revie, imple-

ment dealer, was completely de-

stroyed.

T. H. Roney, Winnipeg, Cana-
dian manager for the Minneapolis

Threshing Machine Co., recently

paid a visit to the Regina branch
of the company.

C. S. Brantingham, president of

the Emerson-Brantingham Co..

Rockford, 111., has been appointed

a member of the food production

committee in Illinois.

Sam Roe, the popular imple-

ment wholesaler in Calgary,

passed through Winnipeg re-

cently en route home after visit-

ing the Minnesota State Fair at

Minneapolis.

C. S. Funk, formerly general

manager of the International

Harvester Company, has been

elected a member of the board of

directors of the Phenix Truck
Makers, Inc., Chicago.

Robert Gray, president and
general manager of W. Gray &
Sons, Ltd., Chatham, Ont., in the

beginning of 'the month spent a

few days at the Moose Jaw head-

quarters of Gray-Campbell, Ltd.

W. I. Valentine has resigned as

superintendent of the Chain Belt

Com.pany, Milkwaukee, Wis., to

become vice-president and super-

intendent of the Advance-Rumely
Thresher Company, La Porte,

Ind.

Ralph Greene, the popular trav-

eller for Tudhope-Anderson Co.,

Winnipeg, recently underwent an
operation on his throat. After a

fairly tough time, Mr. Greene has

recovered and is back at business

again.

A. H. Laidman, office manager
for the Briscoe Motor Car Co.,

Brockville, Ont., recently spent a

few days in Winnipeg on his way
west for a business trip which
will take in the leading tt-ade

centres.

H. F. Anderson, manager of

the Tudhope-Anderson Co., Win-
nipeg, recently was a visitor

, to

the State Fair of Minnesota at

Minneapolis. He states that the

farm machinery display was ex-

ceptionally good.

We recently had a visit from
W. N. Robinson, Western Cana-
dian representative of the Empire
Cream Separator Co. of Montreal.

Mr. Robinson has just concluded a

business tour in Alberta, and re-

ports business excellent.

The partnership formerly exist-

ing" between Lemyre & Boucher,

implement dealers at Gravel-

bourg, has been dissolved. The
business will hereafter be carried

on by the Gravelbourg Supply
Co., who will take care of all

accounts.

T. J. S.torey, president and gen-

eral manager of the Canada Car-

riage Co., Brockville, Ont., was
a recent business visitor to Win-
nipeg. Mr. Storey reports the

factories at Brockville as busy
turning out sleighs and cutters

for the comipg season.

E. S. Strachan, manager of the

John Watson Manufacturing Co.,

Winnipeg, recently paid a ten

days' visit to the head office and
factories of his company at Ayr,

Ont. Mr. Strachan reports the

factories as very busy on the

Watson line of goods.

Carl J. Simpson, vice-president

and .treasurer of the Implement
Tractor & Trade Journal, Kansas
City, has resigned and disposed

of his interests. He will become
distributor of the Nash line of

automobiles in Idaho territory.

Mr. Simpson has been 32 years

with our contemporary publica-

tion.

Nat Marshall, boiler inspector,

reports that monthly examina-

tions for traction engineers will

be held for Lethbridge area in the

Sherlock Block, Lethbridge, on

the first Friday and Saturday of

each month. During August 35

tractor engineers were awarded
certifica;tes and 56 during Sep-

tember.

Ed. Bailey, formerly connected

with the Cockshutt Plow Co. at

Saskatoon, Sask., and latterly

with the Advance - Rumely
Thresher Co., Saskatoon, has ac-

cepted a position on the travelling

force of the Canada Carriage Co.

Mr. Bailey will handle southern

Alberta, with Calgary as head-

quarters.

Thomas B. Lindsay, for thirty

years head of Lindsay Bros.,

wholesale implement house of

Minneapolis, Minn., died at his

home in that city, Sept. 10. He
was born in New York, May 1,

1843. Deceased was very popu-
lar in the trade, and was excep-
tionally successful in the imple-
ment business.

Lieut. C. M. Ackland, formerly
sales manager for Messrs. D.
Ackland & Son, Winnipeg, is now
on the firing line m France. He
left Canada as Major in a south-
ern Manitoba battalion, was en-g
gaged in instruction work in

England for a year and reverted
to the rank of Lieutenant to get
across the channel.

H. W. Jones, for the past ten

years with the Parlin & Oren-
dorff Co., Canton, 111., the first

year on the road, and for the past
nine years the assistant sales

manager, has resigned his posi-

tion, effective on or before Oct. 1.

He will in the future be associated

with Dixon & Griswold, Los
Angeles, Cal., implement jobbers.

The firm of Townsend Bros.,

Janesville, Wis., has been reor-

ganized and in future will be
known as the Townsend Mfg. Co.

The company, w^hich will manu-
facture kerosene engines, trac-

tors and implements, has a

capital of $125,000. Townsend
kerosene tractors are sold in

W^estern Canada by the Canadian
Fairbanks-Morse Co., Winnipeg.

Alex. Legge, general manager
of the International Harvester
Co., has been asked by the U.S.

Buying Commission to take

charge of the purchase of all the

steel and copper for the United
States and Allies. He will ofgan-

ize a corps of assistants to aid

him. Mr. Legge will spend the

greater part of his time in this

work, but will continue his du-

ties with the International.

E. B. SaAvyer, president of the

Cushman Motor Works, Lincoln,

Neb., was a visitor to the Minne-
sota State Fair, where his com-
pany staged an exhibit. ' Mr.

Sawyer, in commenting on busi-

ness generally, reported that the

Cushman Canadian organization

had a record-breaking month in

August, eclipsing all former sales

figures during any one month, the

increase being largely due to the

phenomenal sales of Cushman
combination threshing outfits.

We had the pleasure of a visit

the other day from our old friend

J. A. Latimer, Australian repre-'

sentative for the Cockshutt Plow
Co., who is at present on a visit

to Canada. Mr. Latimer reports

conditions in the implement trade

in Australia as good, fie paid a

visit to the headquarters of his

company at Brantford and for a

"ACME" Means
Sales and Satisfaction

For easy profit-bringing sales that make satisfied cus-

tomers, the "Acme" Tillage Line is a top-notcher. We
stand right behind "Acme" Pulverizing Harrows w^ith a
positive guarantee against defects. Protects you and
holds the good will of your farmer friends.

Farmers are more and more demanding "Acme" tools because
"the coulters do the work." They cut through trash, crush clods,

level, turn and pulverize the soil—all in one operation. Used and
endorsed by Experiment Stations.

Get Our Dealer's Propositioit

Our sales increased 60% in 1915-1916 over the previous season.

And, we are putting even more "steam"—more advertising and
selling force—behind the "Acme" Tillage Line for the coming
season. Better join us and get your share of the profits. Write
today for our proposition. ^

Duane H. Nash, Inc. v W '"'"^^^^

107 Elm Street, Mililngton, N. J.

JOHN DEERE PLOW CO.
GENERAL AGENTS

Winnipeg^ Calgary Retina Saskatoon

A Sizes 3 to I7'/2 h.
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This illustrates a popular

harrow for summer-fallow.

It is a Double-Action, 16

X 16, both Out-throw and

In-throw.

It works the ground twice

with one operation.

The BISSELL ,In-throw

Harrow on the rear, worked

at a sharp angle, leaves the

ground pulverized like a

"mulch" to hold the moist-

ure. Six horses will handle

this double action Harrow
nicely. No neck weight-

BISSELL
DISC

HARROWS
REINDEER

SLEIGHS

Supplied

with 2, 21 or

3-in.Runners

The Bissell

Double -Action

Disc Harrow

The Bissell

28x16. 14 ft. wide

This Harrow covers a

wide sweep, and does the

work right.

Just the tool to get over

yaur summer-fallows and

stubble quickly. It meets

the needs of all farmers who

want the best results.

It is a Labor-Saver .

Can be handled nicely

with six horses and one

man.

Are made in sizes from Six to Fourteen foot cut.

Are equipped with or without tongue truck, as desired.

Are Up-to-Date, and we are the Exclusive Agents.

1 CATALOGUE ON APPLICATION REINDEER

FARM
SLEIGHS

Furnished

with Steel or

Cast Shoes

THE REINDEER (REGISTERED) FARM SLEIGH
Get your orders in early for REINDEER (Registered) SLEIGHS, and secure your stock. A Reindeer Sleigh on your

Sample Floor helps to sell itself, because it is made of straight-grained hardwood timber throughout, is put together in work-

manlike shape, and is well and attractively painted and finished

Brockville

Cutters and

Jumpers

Canada's Standard

No.253 "CANADIAN," WITH TOP AND FORE-DOORS

WE CARRY THE

BUILT ONLY FOR US

We have a Good Stock of

No. 251 and 251^ Jumpers

No. 219, FORE-DOOR AUTO CUTTER

Do not forget that we hare heavy steel Channel Shoes,

1^ inches wide, on our Cutters, except on speeders

and light drivers
,

w—
THE "CANADIAN" IS SOMETHING ENTIRELY

NEW. EXCEPTIONALLY ROOMY AND
COMFORTABLE.

LARGEST ASSORTMENT OF
FORE-DOOR AND TOP CUTTERS

JOHN DEERE PLOW CO., LIMITED
WINNIPEG REGINA CALGARY SASKATOON EDMONTON
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'few weeks will engage in special

work in Regina territory. After

spending a week or two with his

: family, who reside in Vancouver,
• Mr. lisitimer. will sail for Aus-

!tralia.

Thomas Findley, president

and general manager of the

Massey-Harris Company, recent-

'ly returned to Toronto after

completing a tour of the Western
provinces. Mr. Findley visited

:niany of the chief agencies of his

company in all three provinces

and made numerous motor trips

through the territory to investi-

gate crop yields at first hand.

Before returning east the Massey-

Harris head stated that lie found

conditions in the Canadian West
teven better than he had antici-

pated. He considered that the
' entire West had got a good start

on the way to permanent pros-

'perity. Munition making in the

'Massey-Harris plants has practi-

cally ceased and the shops are

.hard at work on the Massey-

JHarris lines.

,

;
University Tests Case Tractors

A series of tests of Case trac-

tors recently took place at the

University of Nebraska, under

the direction of Prof. L. W.
Chase, one of the foremost agri-

cultural engineers in the United

States. The object of these tests,

it is reported, was to determine

under actual farm conditions the

amount of fuel required and the

speed of doing various field oper-

ations. The quality of the work
was closely studied, also how
different depths of plowing in the

field affected speed of operation,

fuel consumption, etc.

The equipment used consisted

of Case 9-18, 10-20 and 12-25 trac-

tors, all new. Grand Detour
plows, John Deere 8-foot double

action engine disk harrow, a 20-

foot spike tooth harrow, and a

16 single disk Van Brunt drill.

A Case 10-20, pulling a 3 14-

inch bottom plow covered 1.71

acres in 1 hr. 52 mins. Depth of

plowing 4 inches. Fuel cost, 16

cents per acre. At 5 inches deep

the same outfit plowed 1.54 acres

in 2 hrs. mins. Fuel cost 21

cents. At 6 inches deep, 1.62

acres in 1 hr. 52 mins. ; at an aver-

age cost per acre of 24 cents. At
7^ inches deep, 1.68 acres in 2

hrs. lOy^ mins. ; fuel cost 30

cents. At 8 inches deep 1.62

acres in 2 hrs. 22 mins., at an

average fuel cost of 33 cents per

acre. The tests were conducted

in two fields, one of wheat stub-

ble, which was sandy loam with

gumbo in spots, and the other a

uniform sandy loam oats stubble.

A 9-18 Case with two 14-inch

plows covered 1.4 acres in 2 hrs

12 mins., at an acre, fuel cost of

19>4 cents. The 12-25, with four

14-inch plows, did 2.28 acres in

2 hrs. 34 mins. ; fuel cost per acre

25 cents. The 9.18 also pulled an

8-ft. double section engine disk,

covering 3.53 acres in 1 hr. 20

mins. at an acre fuel cost of 9

cents. With a 20-foot four-sec-

tion spike tooth harrow, 11^
acres were harrowed in 1 hr. 53

mins., at an acre fuel cost of 2.7

cents.

Further tests covered the cost

of seeding, etc., which should pro-

cure much valuable information

for dealers, for this is a subject in

which the tractor prospect is

vitally interested.

New General Catalog of Fair-
banks-Morse Co.

The new general catalog re-

cently issued by the Canadian

Fairbanks-Morse Co. is without

doubt the most complete publica-

tion on their lines yet issued by

this well known machinery and

supply concern. It covers the

complete lines of the company,

comprising 1,048 pages and

nearly 4,700 illustrations. In the

catalog twelve distinct depart-

ments are represented, each of

which makes a complete catalog

of the particular lines embodied.

These are

:

AGKLAND'S "FAVORITE" CUTTER GEARS
Get a Supply Now
Watch Them Sell

Set one up in your ware-
house. Runners i^x%;
knees bent i%. in. square,

reinforced with %x3/i6
steel scroll braces. Shoeing

Ysx^ steel; track 3 ft.

2 in.; run 5 ft. 2 in.; length

6 ft. over all; height 18 ins.

VERY LOW PRICE. SEND
YOUR ORDER TO-DAY.

All wood parts of best selected hickory. Shifting 'bar takes ordinary

shafts or pole. Painted carmine, tastefully striped. Any buggy body can

be attached in a few minutes. Shipped in the knock-down, saves freight,

easily stored. Weight 50 pounds.

ALWAYS SHIPPED KNOCKED-DOWN AS SHOWN—SAVES FREIGHT

STRONG, FINELY FINISHED,

BEST MATERIALS

SET UP READY FOR USE IN A FEW MINUTES

[Dealers: Ask for Imple-

ment Supply Catalog,

No. 4. It will save you

money.

The

Best ^
Place

f*nlMavw iliuH^b Mis§lBS Ave.Calgary
Edmonton

The

Best

Goods

Scales—a 52-page section, cov-

ering the full line of Fairbanks
scales.

Valves and Steam Goods—138

pages—rvalves, steam specialties,

pipe, pipe fittings, pipe fitting

tools and equipment.

Automobile Accessories — 140

pages — every conceivable acces-

sory for automobiles and motor
boats.

Engines—16 pages— coveriri'g

the various styles of engines, oil

and gasoline, produced by the

Fairbanks-Morse Co., also dyna-
mos and motors. Separate engine

catalogs are also issued for the

farm machinery trade.

Pumps, Windmills, etc. — 62

pages—showing a complete line

of steam, power and hand pumps
in all types, also pump jacks, ac-

cessories and F.M. windmills.

Machine Tools— 110 pages —
showing a full line of lathes,

drills, shapers and other machine
tools.

Woodworking Machinery — 88

pages— describing and illustrat-

ing saws, planers, mortisers, etc.,

as>, handled by the corripany.

Transmission Machinery — 26

pages—pulleys, hangers and all

appliances for the transmission of

power by belt, rope and chain

drive.

Railway Goods — 100 pages—
covering track tools, jiggers, road

machinery, special tools, etc.

Supply Dept. — 138 pages

—

tools and supplies for equippirig

factories and machine shops.

A very useful index completes

one of the most comprehensive

mechanical catalogs which we
have seen. Its make-up and high

quality throughout reflects great

credit on the publicity depart-

ment of the Canadian Fairbanks-

Morse Company.

Another Straw for the Camel

The U.S. interstate commerce
commission has granted permis-

sion to the railroads to advance

rates on iron and steel. This

action will increase the cost of

production of agricultural imple-

ments and all other articles in

which large quantities of steel are

vised.

au7^

_ _ ELVES

WINNIPEG MAN.
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Happy Farmer Tractor Repair
Book

We recently received from the

Happy Farmer Tractor Co., La
Crosse, Wis., a copy of their new-

Instruction Book and Repair

Price List for the Model B, 12-24

h.p. Happy Farmer tractor. This

publication, which is now ready

for distribution to Happy Farmer
dealers, gives full instructions for

ordering repair parts, and has a

handy section on suggestions as

to how best to get efficient ser-

vice from the tractor.

Full general instructions are

given as to how to proceed in

disassembling and assembling the

leading parts of the tractor,

motor transmission, differential,

etc. A full itemized repair list is

Sfiven of both motor and tractor

parts, the price of each compon-

ent part being given. Line draw-

ings are given of each part, with

the accompanying symbol num-
ber. A section deals with the

Atwater-Kent ignition system,

much valuable information being

embodied as regards timing, ad-

justment and testing of the igni-

tion system. A full list of repair

parts for Madison-Kipp mechan-

ical oiler is also embodied in the

book, also a page dealing with the

component parts of the Kingston

special carburetor. This twenty-

eight page booklet should be of

especial value to all Happy
Farmer dealers. It can be pro-

cured from the Western Canadian

distributors of the company, the

J. D. Adshead- Co., Curry Bldg.,

Winnipeg.

U.S. Cutting Down Car
Shortage

The 693 railroads in the

United States voluntary merged

their competitive activities for the

period of the war, forming a Rail-

roads War Board so that the

transportation problem might be

solved. This board was formed

last April, and already its success

has been phenomenal.

Since that date the excess of

unfilled car requisitions over idle

cars has been reduced 70 per cent.

On April 30th car shortage in the

U.S. was 148,627. On August 1st

it was only 33,776. In May the

freight service rendered by 75

per cent of Class I roads was 16.1

per cent in excess of the service

. rendered in 1916. Approximately

twenty million miles of train ser-

vice a year has been saved by the

elimination of all non-essential

passenger trains. Freight conges-

tion has been averted by prompt-

ly moving empty cars from one

railroad to another, irrespective

of ownership; 113,420 empty cars

were thus moved into districts

where they were most needed.

Through pooling of lake coal and

lake ore, a saving of 52,000 cars

was achieved. By regulating the

m.ovement of grain for export,

despite an abnormal export in-

crease, the number of cars ordin-

arily required for this service has

been reduced, and over 75^ mil-

lion bushels of grain shipped to

the Allies from May 1 to July 15.

Hearty co-operation has been

shown by individual shippers in

loading cars to capacity; for

instance, sugar cars that were

only loaded to carry 40,000 lbs.

three months ago, now carry an

average load of 80,000 lbs. In

contrast to the handling of the

freight situation in Canada, the

war co-operation of the United

States railroads is a policy of

action—not inaction.

Base your prices on the status

of the present market.

Minimum Weights Maintained

The U.S. railroads recently

took preliminary steps to advance

the minimum weights on carloads

of implements ,and binder twine.

Dealers' associations and the

National Federation prepared to

raise a strenuous protest, with the

result that the hearing was "in-

definitely postponed." Evidently

association in the implement

trade has again showed its value.

W'estern dealers, take notice.

What would have happened in

Canada?

Get a move on engines

!

POTENTIAL BUYERS
ARE EVERYWHERE

FOR

Happy FarmerTractors
CAPACITY

3 PLOWS

mm

12-24 H.P.

$1425.00
F.O.B. Winnipeg

5% Discount for Spot Cash

Most Perfect Kerosene-Burning

Tractor Built. Turns Short.

Confirmed their

Leadership at

Demonstrations

Dealers! Get Your Territory for 1918 Now
Happy Farmer Dealers have little real competition, because Happy Farmer tractors possess so many points of actual

mechanical superiority that they sell everywhere in competition with others of similar rated power. During 1917

Happy Farmer dealers, from Texas to Alberta, have done big, profitable business selling the Happy Farmer,

PREPAREDNESS PAYS-SECURE THIS AGENCY
From steering wheel to drawbar, HAPPY FARMER tractors are unexcelled at any price. Equally superior on both

drawbar and belt. One piece cast steel frame—rigid and unbreakable—cut steel gears—perfectly balanced—no super-

fluous weight—88 per cent of the weight on the rear wheels. A light-weight tractor that develops automatic traction

by pull instead of' by weight. All the power goes into actual work. Does more at less fuel cost and upkeep than any

machine of similar rating. Perfect combustion of KEROSENE without using a water feed—No smoke or carbon-

Cool radiator—Perfect mechanical lubrication, giving frictionless operation and minimum wear. And HYATT ROLLER
BEARINGS. The Happy Farmer pivots on either drive wheel and turns short square corners. It is the one tractor

for economical all round farm work. Designed, built and sold right, and will give you a liberal dealer profit per sale.

Better Write for our proposition to-day. You'll be sorry if your competitor beats you to it.

Good Stock on Hand. Prompt Shipment Guaranteed. We also handle Huber and

Stewart Separators and Power-Lift Disc and Moldboard Engine Plows.

Get our Literature and Prices.

J. D. ADSHEAD COMPANY, LIMITED
References: Bank of Montreal

225 CURRY BLOCK poF^^^Jce) WINNIPEG, MAN.

Mr. DEALER
Cater Can Sell You

Wood or Iron Pumps cheaper

than any one in the West.

GET HIS PRICES BEFORE YOU ORDER

Brandon Pump & Windmill Works

BRANDON MAN.
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Building Vehicle and Sleigh Trade

The vehicle dealer these days

too often suffers from a chronic

dose of "gastritis." He sees in

the automobile the sad, slow

music that denotes the passing of

the horse-drawn vehicle. He
writhes at the success of the auto-

mobile salesman—but he does

not follow the aggressive meth-
ods of that gentleman or possibly

buggy business would be bigger

than it now is.

But not all auto-selling people

have made a success. The results

to many have • been uncertain,

business expensive to get, .profits

deceptive and, sales only trouble

producers. It is safe to say that

the same amount of systematic

method and labor expended in the

territory will bring to a capable,

live vehicle dealer more clear

profit than the auto man can

show at the end of the year's

work.

It is to be remembered that

in every cofnmunity there is a

definite limit to the number of

people who can buy automobiles.

In many sections this limit has

been reached- In others the wave
is just at the crest. Not every

automobile displaces a buggy or

other horse-drawn vehicle. A
large percentage are marketed to

people who never were horse

owners. Many automobile users

also have not discarded the horse

and buggy but employ them side

by side. Of present owners of

automobiles the percentage who
will make a second purchase

when the first is worn out is as

yet problematical.

Those farmers who cannot or

will not buy automobiles in any
given community are many. The
field for buggies, sleighs and cut-

ters is still there ; what is needed
is that the buggy man put some
of the old-time zest into the

game. It Avon't do for the ve-

hicle dealer to wait for the custo-

mer nowadays. He must get

busy—organize his territory and
line up sound, well-prepared

argument to prove the economy,
good sense and propriety of the

buggy. Study the subject; get a

good line of jobs, change your
methods and get to work with en-

thusiasm. The attitude of com-
plaint regarding the vehicle busi-

ness is mostly from the men who
will not get out after vehicle

prospects. Too many dealers

say that no buggies are sold

—

because they possibly do not push
buggies as they might. If the

vehicle game were pushed as

hard as the auto business, you'd

see more buggies sold to-day.

Good Floor Display

Nothing will do more to instil

an interest in the horse-drawn ve-

hicle than a nice floor display in

the dealer's place of business. A
well-kept floor is a big asset in

vehicle sales. Do not get the idea

that because you have not got a

strictly first class showroom,
with plate glass windows and
hardwood floors, waxed and

pj^l^J^Q
Grain Tanks
Get The Trade!

Capacity

125 and 150

Bushels

DEALERS: HERO Tanks have

more selling points than any other

tank sold.

HERO Grain Tanks appeal to the most critical buyer, because they have constructional
quality and features found in no other tanks. Select, well seasoned lumber throughout.
The tops are heavily capped. Heavy reinforced bottom. Sunk angle iron joint between
bottom and sides gives absolutely flax-tight design. Strong angle-iron knees. Adjustable
braces prevent sagging. More tanks nest to a car than with any other make. Weight,
125 bushels, 590 lbs.; 150 bushels, 600 to 625 lbs.

GOOD STOCK ON HAND, GET OUR PRICES

HERO MANUFACTURING COMPANY, LTD.
"iiS,%iS?^, WINNIPEG, MAN.

])olished, that you must let your
floor get like a junk shop.

Clean, well-ke;pt jobs, properly
arranged, often show to better

advantage on a rough floor than
on a fine carpet. The contrast

makes the jobs look more attrac-

tive. Have the floor clean and
good space around the jobs so

that the prospect can walk around
them and view them from all

sides.

Don't have a cheap job along-
side a high-grade top buggy, or a

nice new job alongside a dirty

second hand rig. Have the jobs
clean, shining and burnished.

Show them with and without the

top. Don't allow the customer to

wander about the floor listlessly.

Many a sale is lost that way. Get
them interested right at the start.

Now that farmers have the

money is a good time to sell bug-
gies or democrats, for this is a

line that will sell ahead of time

—

and sold jobs are a good adver-

tisement. Selling buggies is an
endless chain once you get a start.

Get After Sleigh Trade

When the snow comes the six-

cylinder whizzer is but cold com-
fort to its owner. The automobile
can never back the good old cut-

ter off the map. Time was when
the sleigh end of the vehicle busi-

ness- was immense, and the job-

bers 'used to load up during sum-
mer with stocks that were usually

exhausted before the middle of

January.

In Western Canada we can't

depend on some things, but the

cold and the snow seldom, fail us !

It's a good time right now for the

dealer to line up his supply of

farm sleighs, cutters and other

snow vehicles.

D'you recollect when a kid how
you used to coast down the hill

like a bullet on your sled? The
long, hard climb up was the

drawback. It took away the fun.

But it was dandy when a wagon
came along and we could hitch

to it and get up the hill as an old

time trailer. The situation in the

vehicle trade to-day is like that

old hill. From one angle things

were never better in trade his-

tory. The country is prosperous.

Farmers have money and are

spending it, but the hill in sleigh

trade that the dealer has to climb
is the competition from mail

order concerns who sell sleighs at

low values largely by virtue of

better advertising talk. The re-

tail dealer, to build a good sleigh

business, should hitch to a good
line of sleighs and cutters. He
should climb that hill of coixipe-

tition by local advertising, and by
selling good sleighs which retail

at the right price to give him a.

decent margin of profit.

The concerns which manufac-

ture sleighs for the dealer and sell

the same sleigh to the mail order
concern—and such are reported
to be in existence—scarcely de-
serve patronage from the dealer.

But there are many good, reliable

dealer lines which if aggressively
pushed will sell in competition
with the cheaper, short-lived jobs

that look so good on the catalog
and ride so poorly on the road.

To increase your sleigh sales you
must have a good display as with
all vehicle lines. For looks a good
cutter with top and foredoors
takes a lot of beating. Circularize

the farmers in your territory who
are prospects for this class of

goods. Advertise sleighs in your
local paper. Use plenty space

—

don't kill a good ad. by being
niggardly. Send to the jobber or

manufacturer of your sleigh line

for some cuts, line or coarse-

screen, and use them—:for in ve-

hicle advertising a good illustra-

tion attracts attention as nothing
else will. Put some zest into the

sleigh trade this fall and winter
and you will be surprised to find

how the old lines will sell despite

all the jim-crack jobs ever .sold by
catalog illustrations, letters and
mail order advertising. There is

a big field to choose from and
jobbers and manufacturers will

gladly give you full particulars,

regarding their lines.

Spendthrift Service

It is a difficult matter to

measure out just the right

amount of service. Every case

requires its own treatment.

Every branch territory has its

sore spots where, perhaps, insis-

tent customers have lavishly de-

manded and consumed enough
harvester service on one machine

to eat up the profits on a dozen

machines, says the Harvester

World. These are likely to be

breeding places of exasperation,

where branch house patience may
finally fly of? the handle. The
gloves of tact must be put on,

inside the mittens of convincing

firmness, to bring the service

spoiled man back to a reasonable

view of the machine-buying situ-

ation, before he gets an oppor-

tunity to inoculate others in his

neighborhood with a sense of the

possibilities in service demands.

Service that is given out freely

without cost on all occasions

meets with little appreciation in

the end, whereas a firm hand on

the service chest, ladling out the

proper quantity to deserving

cases, engenders respect. Once

you have given a commodity for

nothing, that appears to be its

price, and to be,asked to pay more

next time looks Hke extravagance.

So it is with service!
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Important Announcement
TO

Western

Implement

Dealers

WING to the changed conditions, the extreme advances in cost

of labor and all kinds of material entering into our product,

it has become necessary for us to consider carefully, ways and

means to not only maintain the volume of our trade, but the quality,

and we believe it is to the interest of both manufacturer, dealer and

user that our product should be disposed of with the lowest minimum

amount of handling charge.

Consequently our product for the Season of 1918 will be sold

by our own representatives throughout the Western Provinces, with

head office at 156 Princess Street, Winnipeg, and stocks will be

carried at Moose Jaw, Saskatoon, Edmonton, Calgary, and other

points of which you will be advised later. For 1918 Brockville

Cutters will be handled, as heretofore, by the John Deere Plow Co.

The high standard of our goods, even though conditions are not

normal, and materials are scarce and costly, will be maintained, and

we bespeak the continuance of your patronage, assuring you at all

times our very best service.

J

The Canada Carriage Company, Ltd
Brockville Ontario
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The Mogul 10-20 Kerosene Tractor

Is the Power for Economy Plowing

HE Mogul 10-20 is a later develop-

ment of the Mogul 8-16, built to pull

three plows instead of two, embodying
every improvement found possible, and
operating as economically and reliably as

ever, on kerosene and still cheaper fuels.

The introduction of this tractor is of

great personal interest to dealers who have

the trend of the farm power situation well

in mind, and who realize how completely

Mogul 10-20 performance is vouched for,

not only by the 75 years of Harvester Com-
pany experience, but by the work of thou-

sands of Moguls now earning their way on
American farms.

Mogul 10-20 has a simple, slow-speed,

long-Ufe motor. The crank case is enclosed,

working parts protected yet all easily acces-

sible. The channel steel frame combines
strength and lightness. Every one of the de-

tails was designed and built with one idea in

view—to give the best all-round service for

the longest time. The features in Mogul con-

struction have helped to make Mogul the

standard farm power.

Mogul 10-20 has a big future before it. Dealers who
recognize the opportunitynow will share in that future.

We are in a position to furnish you with a choice of lines of

plows to sell with the Mogul, to fit your customers with plow-

ing satisfaction. Get in touch with the nearest branch house.

International Harvester Company of Canada, Ltd.

Branch Houses:
WEST—Brandon, Man.; Calgary, Alta.; Edmonton, Alta.; Estevan,

Sask.; Lethbridge, Alta.; North Battleford, Sask.; Eegina,
Sask.; Saskatoon, Sask.; Winnipeg, Man.; Yorkton, Sask.

EAST—Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.;
Quebec, Que.; St. John, N.B.

Fiftieth Anniversary Catalog of

McLaughlin Carriages

We have, recently received
from the Canada Carriag-e Co.,

Brockville, Ont., a copy of their

newly-issued catalog, "D," which
commemorates the 50th anniver-
sary of McLaughlin carriages, as

manufactured by the Brockville

organization. Since 1868 Mc-
Laughlin carriages have been
sold to the farmers of Canada,
and that their reputation is stead-

ily enhanced, as year succeeds
year, proves that the original

standard of excellence has been
steadily adhered to, and that the
slogan of the company is proven
by years of quality production in

the vehicle line.

In a foreword to this 50th an-
niversary catalog, which em-
bodies the' complete McLaughlin
line, the Canada Carriage Co.
thank McLaughlin agents for

their loyalty and patronage since;

the Brockville organization took
over the manufacture of 'the Mc-
LaughHn line of vehicles. Spec-
ial emphasis is made on the

quality of the raw material used
—which is procured from the
same source which supplied the

McLaughlin Carriage Co. for so

many years. With an artis'tic

cover in four colors, the vehicle

catalog comprises a hundred
pages, and the descriptive matter
throughout is given in both
French and English. Over 170

jobs are embodied in the catalog,

the majority of which are illus-

trated by exceptionally fine half-

tone illustrations. In the ma-
jority of jobs, an engraving of the

gear design is also shown, which
is a useful feature in vehicle illus-

tration. A handy index is found
which facilitates the location of

each individual job.

Thirty-four types of open bug-
gies are embodied in 'the catalog,

and sixty models of top buggies,

as well as lines of concords.

democrats, surreys, jump .seats,

pony jobs, carts, delivery wag-
ons, etc. In a leading section is

shown individual illustrations of

the "A" standard grade wheels
used on McLaughlin jobs, also

the circle and reach connection^
and the parallel 'twin reach gear.

The rubber and stamped brass
washers used are also shown
sectionally.

Axles, body construction and
dash and shaft design 9,re also

featured, also the various types
of seats produced for - Mc-
Laughlin jobs. Printed on an ex-:

cellent quality of paper, with tw*'

color work on every page, thi

handsome catalog should be
nice addition to the files of ever

McLaughlin dealer and to vehicl

dealers generally. It can be pr

cured by interested dealers who'
will drop a line to the nearest

branch of the Canada Carriage,

Co. at Winnipeg, Saskatoon, Cal-1

gary, or Edmonton.
Another very useful publica-!

tion for the vehicle dealer at 'thiSj

season of the year is the Mc^
Laughlin sleigh catalog. Thi^
catalog, "C," is now ready, and
can be obtained by interested

dealers upon application to the

above company.

Renfrew Distributing Tractors

During the Tractor Demon-
stration at Toronto, Sept. 18-21,

the Renfrew Machinery Co., Ren-
frew, Ont., showed both models
of the Happy Farmer Tractor, the

8-16 and the 12-24 h.p. F. H,
Oltman from the factory was in

charge of the exhibit, while O. B.

Dibble, Canadian sales-manager

was also in attendance, represent-

ing the manufacturers. The
Renfrew organization are now
distributing Happy Farmer tracr

tors in Ontario territory.

If some folks can't use you
they will abuse you.

A HYMN OF HELP TO THE ALLIES

When the victor and the vanquished have laid down the tools

of war,
Let not war's destruction drive you to despair;

When your fallow fields are calling for the tiller's skilfiil hand.
With implements to help you we'll be there.

Oh ! our furnace fires are burning and our factory wheels are
turning.

And our mechanicians work with expert care.

Let this promise cheer in trial, let this hope your hearts
sustain,

In the work of reconstruction we'll be there.

As we heard you call for shells, your Call for tractors iive will

hear.

To relieve you of hard labor's grinding care,

Just as promptly o'er the water with the implements of peace,
With our factory's latest models we'll be there.

—The Harvester World.
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Salesman, Sales-Manager and
Retailer

By W. J. WILSON

The following extracts from a

review of the work done by the

Sales Managers' Association of

L anada, from the president of the

association, W. J. Wilson, sales

manager, Winnipeg Ceiling &
Roofing Co., show .the close con-

nection that obtains between the

retailer, the man who sells the

goods and the sales manager in

the distant city.

"The travelling salesman is the

ambassador of the house he

represents. The sales manager is

the executive under whom he

works and from whom he gets his

inspiration. Their goal is the

same. Both are striving to make
sales at a profit and in such a way
that the retailer who buys the

goods can in turn sell them at a

profit to someone who can use

them profitably. From this we
learn that each in turn, from

producer to consumer, is looking-

for a profit and it will only be by

the hearty co-operation of all that

this can be done. The problem

of the one, therefore, is the prob-

lem of all. The underlying prin-

ciple is the same.

"If we are all seeking the same

object we should all be sympa-

thetic friends and lend our active

aid to each other in our quest.

The travelling salesmen, there-

fore, among others, should know
that the sales manager is his and
his customers' representative al;

the base and realize that he \\ ill

do all that he can, with fairness

to the house of which he is an

executive, to help in the struggle

for business and to make the con-

ditions under which they work-

ideal.

"That the retailer has many
problems in these strenuous days
we all admit and probably no one
has a keener appreciation of his

difficulties and a more earnest de-

sire to help him solve them than

the sales manager. Too many re-

tailers fail to recognize this ; their

attitude towards both the sales

manager and his representative,

the travelling salesman, is anti-

pathetic. The successful and
profitable marketing of goods
makes such a position untenable,

and the sales organization of any
concern is not only willing but

anxious to help the retailer. The
development of efficiency de-

mands that the complaints of the

retailer should be made directly

and not indirectly ; if greater

efificiency in marketing is to be

accomplished the co-operation of

the retailer must be obtained.

Flax Twine Knotter Tested

Use space in the local paper.

During the last week in

August a patent knotter for use

on an}^ binder was tried out on a

farm near Moose Jaw. The
inventors of this knotter are

Messrs. Enge and Hanson, of

Minneapolis. It is claimed that

by the use of this patent knotter

twine made from flax fibre can be
successfully used. Heretofore

flax twine has been so rough
with woody fibre that the par-

ticles gather and break the

strands as they pass through the

knotter.

Much money has been expend-
ed in perfecting machinery to so

scutch the flax fibre as to make
a smooth, even twine. Up to the

present time it has not been
possible to manufacture a

twine that would fill the

bill. To overcome this the

inventors developed a knotter

that would handle rough or

smooth twine, and apparently

"HANDY" LONDON
CONCRETE MIXER

Capacity 40 cubic yards per
day. Price complete with
gasoline engine $225. Pays
for itself in 15 days' use.
Built to last a lifetime. Send
for catalog No. 1 K.

Agents wanted In all

Unoccupied Territory

LONDON CONCRETE MACHINERY CO.
Dept. K, LONDON, ONTARIO.

World's Largest Manufacturers of Concrete Machinery

they have succeeded, says the

Saskatchewan Farmer.

It is reported that farmers who
saw the flax twine knotter tried

out are qui'te ready to equip their

binders with this appliance—pro-

vided that the twine can be pro-

vided. Flax twine would only be

about half the cost of manila or

sisal—but the problem will be to

get the twine before you use the

knotter.

The life of any 'town depends
upon the live, wideawake and
liberal advertising business men.

PUMPS
AND

Clothes Reels
Made in the best
equipped factory
in Canada.

We make and
handle pumps for

all kinds of work.

We also install

hydro-pneumatic
Farm Water sys-

tems.

SUCCESSORS TO

The Riesberry Pump Co.
(Established 1882)

WRITE FOR DEALERS PRICES

North-West Pump Co.
T. N. WILLIAMSON W. J. MERRELL

Phone 607

19-6th Street, Brandon, Man.

FAIRBANKS-MORSE TYPE "Z" FARM ENGINES
Every Farmer is your Prospect if you'll tell him

about the ''Z." There's a size to suit his Needs
Type "Z" Engines are made in sizes to meet your demand—1^, 3, 6 and 10 H.P. It is the universal

engine. There isn't a farmer in your community who hasn't one or more uses for a "Z" in which it will

pay for itself in a short time. Meets every requirement and is a mail-order competition killer. Endur-
ing construction—extreme simplicity—correct design—right price and good dealer profit—there are hosts

of features that make the Type "Z" the best engine to handle. Will operate the water system, feed

grinder, wood saw, washing machine, cream separator, feed cutter, electric lighting plant, hay baler, pump,
milking machine etc. Rig up a line shaft in your store—use a Type "Z" and hook up every piece of equip-

ment you sell that is suited to its power. The result will astonish you. You will not only increase sales,

but also the sale of the power machines. You know about our big advertising campaign on Type "Z"
Engines. We are weekly reaching over 135,000 Western farm homes, telling farmers to go to the Fair-

banks-Morse dealer and see the Type "Z" Engine. We are co-operating with our dealers to build bigger en-

gine business. Let us help you boost engine business in YOUR territory.

Fairbanks-Morse Type "F" Low-Down Plate Grinders
You can't sell Your Customers a Better Grinder at jany Price
Here's a seasonable line to go with the Type "Z" Engine. Our Type "F" Grinders have more selling points for the

dealer than any other grinders on the market. Substantially built, they have no equal for capacity, thorough grinding

and light running. Enclosed, flat reversible plates are self-aligning and accurately ground. An extra set is supplied

with every machine. Ball thrust-bearing prevents heating and decreases friction. Direct drive means light draft.

Grinding plates are interchangeable, and fineness of work easily regulated. The large capacity hopper is strongly sup-

ported, and the whole design of the Type "F" is rigid and vibrationless. Big diameter drive shaft, and large bearings

with grease cups give extreme strength and easy running. Baggers can be furnished for any size grinder. By long

odds the most economical grinder your customers can buy, offering real grinder value and good profits for

the dealer. Made in sizes: 6, 7, 8 and 10 inches. Capacities from 15 to 50 bushels per hour. Ask for liter-

ature on this big selling line.

It will pay you to write to-day for Particulars and our Liberal Dealer

Contract on Farm Engines and Feed Grinders. Drop us a line—NOW.

THE CANADIAN FAIRBANKS-MORSE CO., LIMITED
SASKATOON WINNIPEG CALGARY
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The LISTER Line
Means Profitable and Satisfac-

tory Business the Year Around

LISTER ENGINES

British built, durable; only the best mate-
rials. Shipped complete with skids. High
tension ignition. Automatic lubrication.
Made in 2, 3, 5, 7 and 9 h.p. sizes.

LISTER GRINDERS
iiiiiiri

Very large capacity; easy running. Fine
adjustment. Strong reversible plates. Guar-
anteed to grind more feed on the same
power than any grinder of the same size

made. Sold with or without base.

4

A New Type Tractor

The Acme Harvesting Machine
Co., Peoria, 111., has produced a

tractor which is claimed to be

suitable for all conditions. It

can be used, says the manufac-
turers, in every variety of soil,

from near swamp to baked
gumbo, for it can be operated

either as a wheel machine or as a

semi-caterpillar.

To transform the machine from

wheel type to caterpillar, the

drive wheels are removed and the

drive pinions. The crawler unit

is attached behind, a larger drive

gear and taking the place of the

usual drive pinion. The advan-

tages claimed for this dual pur-

pose design is that in the spring-

while the soil still is soft, espec-

ially in spots, the crawler can be

vised and all possibilities of mir-

ing down obviated. During sum-

PETERS PUMR5

Gives More Water

in Less Time with

Less Energy

Made in many styles and
sizes, they will meet all re-

quirements of the Western
Canadian farmer.

LISTER STORAGE BATTERY
ELECTIC LIGHTING PLANTS
Very simple design ; battery, generator

and switchboard assembled on one base.
No complicated mechanism. Any one can
run them. Your customer can use his own
engine. Ask for full particulars and
agency offer.

OUR LINE INCLUDES:
"Canuck" Gasoline Engines, Grain Grind-
ers, Electric Lighting Plants, Milking
Machines, Cream Separators, Churns, Saw-
ing Outfits, Silos, Combination Threshers,
Pumps, Pump Jacks, etc.

ASK US ABOUT ANY ITEM

R. A. Lister & Co. Ltd.
WINNIPEG

Toronto Quebec St. John

PETERS'
Double Cylinder

Force Pump
is the last word in pump
service. Unequaled in De-
sign, Action and Durability.

They are different from all

other pumps in construction

and finish, and have ex-

clusive features that make
sales easy to customers who
want the BEST in pump
value.

Dealers

:

Get Peters'

Pump
Proposition

for 1917

Our line is absolutely up-to-date

in every respect. Every pump we
produce is given special attention*

Peter's Pumps are perfectly as-

sembled—they have no "come-
back." Sell them and you make
satisfied customers.

A POST CARD WILL BRING
OUR LATEST CATALOG.

Manufactured by

Exclusive Canadian Agents

:

Tudhope Anderson Co., Ltd.

Winnipeg Regina Saskatoon Calgary

Write Nearest Branch House for

Particulars.

mer when the soil is hard and dry

the chances are that the owner
would prefer to use wheels, par-

ticularly if he has any road work.
The power plant of the Acme

tractor is a 4 cyl. engine, x 6

ins., giving 12-25 h.p. Kerosene is

burned, a 2-gallon tank for gaso-

line and a 20-gallon tank for kero-

sene being provided. As a wheel
machine the weight is 5,000

pounds ; as a caterpillar, 5,500

lbs.
,

Ackland's Sales Force Hold Rally

A meeting of the salesmen- and
branch managers of 'the D. Ack-
land's & Son organization took

place at the Winnipeg head office

on September 28-29. The policy

for the coming year was fully

discussed, and many interesting

talks on selling points given.

The company have concluded an

exceptionally good year's busi-

ness, and after a thorough analy-

sis of business conditions the

salesmen returned 'to their respec-

tive territories.

Fall Cultivation

,

For fall cultivation the plow
harrow attachment is a line

which shows an increasing de-

mand. The fact of harrowing at

the same time as he plows saves

time and the farmer is not slow
to see that he can actually pre-

pare the soil with one operation

in a most efficient manner. Either

as a harrow or as a sub-surface

Synopsis of Canadian
North-West Land

Regulations
THE sole head of a family, or any male

over 18 years old, who was at the Com-
mencement of the present war, and has since
continued to be, a British subject or a sub-
ject of an allied or neutral country, may home-
stead a quarter-section of available Dominion
Land in Manitoba, Saskatchewan or Alberta.
Applicant must appear in person at Dominion
Lands Agency or Sub-Agency for District.
Entry by proxy may be made on certain
conditions. Duties—Six months residence
upon and cultivation of land in each of three
years.

In certain districts a homesteader may
secure an adjoining quarter-section as pre-
emption. Price $3.00 per acre. Duties—Re-
side six months in each of three years after
earning homestead patent and cultivate 50
acres extra. May obtain pre-emption patent
as soon as homestead patent on certain con-
ditions.

A settler after obtaining homestead patent,
if he cannot secure a pre-emption, may take a
purchased homestead in certain districts.
Price $3.00 per acre. Must reside six months
in each of three years, cultivate 50 acres and
erect a house worth $300.00.

Holders of entries may count time of em-
ployment as farm labourers in Canada during
1917, as residence duties under certain con-
ditions.

When Dominion Lands are advertised or
posted for entry, returned soldiers who have
served overseas and have been honourably
discharged, receive one day priority in apply-
ing for entry at local Agent's Office (but not
Sub-Agency). Discharge papers must be' pre-
sented to Agent.

W. W. CORY,
Deputy Minister of the Interior.

N.B.—Unauthorized publication of this
advertisement will not be paid for.

pulverizer the plow attachment is

valuable in fall work. The prin-

ciple aimed at is identical to that

used in dry farming—that the

moisture will remain in the soil

longest if the surface is immed-
iately pulverized after plowing,

before the soil has a chance to

dry out. By this idea millions of

dollars worth of grain are raised

on fields that never get a drop of

rain from seed time to harvest.

The spring rnoist^ire is retained

by making a surface mulch. Inl

like manner the fall-plowed soilj

can be made a storehouse for!

moisture during the winter]

months. For winter wheati
growth the roller and packer isl

another implement that is of the

greatest value in preparing the,

seed bed. 'i

A Tractor Booster

It is reported that C. E-.

Ingram, a farmer at Sundial,'

Alta., is building a barn val-

ued at $3,500 — not for horses,

but for tractors ! Already
Mr. Ingram has two light

tractors, which he has found so

profitable that he maintains that

within a year he will farm ex-i

clusively by oil fuel. From press'

reports this farmer is a buyer
who will delight the heart of the,

local dealers. He says :

"For every tractor I expect to

use I will buy two. Then I will

always have them in repair, so

that I shall have no delay because
of breakdowns. When I travel I

will use the automobile."

Two tractors for each one in

use! This is one way of over-

coming the repair difficulty.

1

Lumber's Moderate Advance

Statistical tables showing ad
vances in cost in various building

materials reveal the fact that

kimber has advanced less in price

than many other commodities.

Since July 1, 1916, brick has ad-

vanced by 26 per cent
;
cement,

27 per cent; lime, 8 per cent;

nails, 60 per cent ; structural steel,

128 per cent, and lumber only 23

per cent. The total advance in

the price of lumber since August
1, 1914, only approximates 28 per

cent.

A Hibernian Reason

Desk Sergeant—"But, my man,
you could not be beaten up like

that, unless you had been in a dis-

turbance of some kind. Were
you fighting with anyone?"

Rastus—"No sah! Ah was jes'

walkin' along singin' 'Ireland

must 'be Heaven, 'cause ma Moth-
er came from There,' when sorne-

thin' hit me, an Ah woke up in

de patrol wagin."
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Vehicle Co. Hold Meeting

A meeting of the Western sales-

men of the Canada Carriage Co.,

lirockville, Ont., was held in the

western office of the company, at

sale: r.Kinship, carriage construc-
tion, and the sales policy of the

company for the coming year.

A thorough discussion of the

business situation took place and
a \ery enthusiastic and liclpful

Canada Carriage Men: Standing left to right—Neil Raney, Northern Alberta; Ed.
Bailey, Southern Alberta; J. A. McKinnon, Northern Sask.; W. H. Heddle, Southern
Sask.; R. M. Robertson, Man. Sitting—F. N. McDonald, Western Manager

and T. J. Storey, President and General Manager

156 Princess street, Winnipeg, on
September 27. T. J. Storey,

president and general manager of

the company, who came W^est to

attend the meeting, gave a live

talk on salesmanshij) as a factor

in increasing vehicle business. F.

N. McDonald, Western manager,
also gave a talk on efficiency in

was held. A group
photograph of the gentlemen
present was taken, a reproduction

of which we show upon this page.

The following were present : T. J.

Storey, president and general

manager; F. N. McDonald, west-
ern manager; Neil Raney, North-
ern Alberta territory

; Ed. Bailey,

Mr. Dealer:
Your trade will be calling for

grinding and crushing outfits soon.

If you have not our catalogue and
price list, write us. We can fur-

nish you with any size required

by your trade at prices which will

enable you to meet any competi-

tion.

Remember, we are Manufacturers, not Jobbers,

and can give you service unequalled in the West

MANITOBA ENGINES, LIMITED
Brandon, Man. Calgary, Alta.
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THIS TIRE WAS TREATED
WITH

! Marvel Tire Life
It is absolutely puncture proof;

after extracting nails it was
put in active service on a car,

and did not lose a pound of

pressure. You can treat your
car at home. 6,ooo mile guaran-
tee. Treatment sent by express

on 30 days' approval at the fol-

lowing prices:

3 to sYi in. tires $2.50

4 to 4^ in. tires $3.50
Satisfaction Guaranteed or no

payment required.

Exclusive Territory to Agents
or Dealers. Liberal Dealer Dis-

count. Write at once.

DAVIS IMPORTING CO.
48 Sylvester Willson Building,

Winnipeg .

Southern Alberta; J. A. McKin-
non, Northern Saskatchewan ; W.
H. Heddle, Southern Saskatche-

wan ; R. M. Robertson, Mani-

stage is all set for the merchant
to be the big factor in the com-
munity. Whether or not he suc-

ceeds is , a matter for him to

determine.

Scrap in Great Britain

The Minister of Munitions in

Great Britain has set the follow-

ing maximum prices for iron and
steel scrap: Heavy steel melting
scrap, $24.25 per ton ; steel turn-

ings and borings, $17.00; steel

mixed with wrought iron, $12.25
;

all other classes, $24.25 per ton.

For iron scrap the following are

the maximum prices: Wrought
iron, $30.35 ])er ton

;
wrought iron

mixed with steel, $24.25 per ton;

wrought iron l^orings, $12.25.

Good Tractor Demonstration
at Missouri Fair

Tak3 the Initiative

'I here is no merchant, no mat-
ter where located, who cannot
com])ile a mailing list. The mails
are ojjen to all. Telephone service

is available in essentially every
home, whether on farm or in

town. Circulars, cards, news-
paper space—all these are avail-

able. Personal calls are dependent
solely upon the initiative of the

retailer himself. In short, the

At the Missouri State Fair,

held at Sedalien, Sept. 22-29, an
excellent tractor demonstration

was held, over a score of tractor

manufacturers having machines
on the grounds. Plowing was
not made a feature of this demon-
stration, but every operation of

farming which usually requires

horse power to perform was
tackled. Among other features

were shown tractors cultivating,

planting, harrowing, packing and
seeding. All kinds of power ma
chines were operated, including

ensilage cutters, silo fillers,

threshing machinery, corn shell-

ers and buskers, etc. Both draw-
bar and belt work were demon-
strated by the tractors, making a

very effective demonstration of

tractors under actual working
conditions.

Wise men get a lot of instruc-

tion from fools.

Dealers: Investigate This Tractor

THE TWIN CITY "16^'
IS

THE LAST WORD IN LIGHT TRACTORS

The steady demand for a powerful, reliable and up-to-date small farm
tractor has been fully met in the New Twin City "16." The result of years
ot experience and experiment by the manufacturers of the famous Twin City
line. Embodies all recognized tractor improvements; trim, compact construc-

tion; powerful and smooth in action, owing to coiled springs over both front

and rear axles that absorb all shocks. No tractor is more completely pro-

tected from dust or dirt, or has a better system of lubrication.

Competition Side-Steps the Twin City "16"
Four cylinder cast en bloc engine, 5x7^/2 inches, developing 16 tractor H.P.

and 30 H.P. on belt. Runs on gasoline, kerosene or distillate. Hyatt Roller
bearings throughout. Two speeds forward and one reverse. Double drive on
two 4 ft. 6 in. x 14 in. rear wheels. Final drive is completely enclosed.
Tubular type radiator. Extra strong steel frame. Special carburetor with
vacuum fuel supply. Belt pulley 8x17 inches, running at 470 R.P.M. Simple
and accessible design throughout. Total weight 7,500 lbs. Ask us for full

specifications.

Write for Literature, Prices and Full Particulars on the
Twin Ci,ty " 1 6," also our 25, 40 and 60 Drawbar H.P. Engines

Minneapolis Steel & Machinery Co. of Canada, Limited
923 LOGAN AVENUE WEST WINNIPEG
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Subscribers'

Information Service
Under this heading we will reply

to enquiries from jobbers and
dealers concerning the location of

machine manufacturers, where re-

pair parts may be obtained, etc.

Endeavor always to give name of

manufacturer. For immediate re-

ply, enclose stamped, addressed

envelope. Send enquiries to In-

formation Dept., CANADIAN
FARM IMPLEMENTS, Winnipeg.

E. & Co., Sask.—Cylinder rings for an

8 h.p. Flour City engine cannot be ob-

tained in the West. Write the manufac-

turers of the line, the Kinnard Haines

Co., 44th Ave., North Minneapolis.

W. & Co., Man.—Repairs for a No. 10

Diamond feed grinder M^ould have to be

obtained direct from the manufacturers.

Address the New Winona Mfg. Co., Win-
ona, Minn.
N. E. N., Sask.—^Rack for plow lever.

No. 15 S, is for the main lever of an

X-Ray sulky plow, formerly made by

the D. Bradley Mfg. Co., Bradley, 111.

The line now belongs to a Chicago Mail

Order concern.

C. J. H., Sask.—Repairs for a National

hay baler can only be obtained direct

from the makers, the H. N. Strait Mfg.

Co., Kansas City.

W. F. C, Sask.—The Baker Mfg. Co.,

Springfield, 111., manufacture a brush

cutter for sage brush. The International

Harvester Co. supply a special 3-foot

brush bar for adaptation to mowers in

clearing brush.

A. H., Man.—For particulars of root

cutting and pulping machinery commun-
icate with the Massey-Harris Co., or the

John Watson Mfg. Co., Winnipeg.

R. B., Alta.—The Hinman Milking ma-

chine is made by the Hinman Milking

Machine Co., Oneida, N. Y., and handled

in Canada by H. F. Bailey, Guelph, Ont.

The Calf-Way Milker is quite another

machine, manufactured by the Calf-Way
Milker Co., Chicago.

Facsimile of Coyer of New Sharpies Separator Catolog

"Velvet for Dairymen"

"Velvet for Dairymen," the new
catalog of the Sharpies Suction-

feed Cream Separator, has been

received at this office, and we com-

pliment the Sharpies Separator

Company very highly on the pub-

lication of such an interesting and

,

attractive book. The cover de-

sign is particularly attractive, the

suction - feed separator being

shown in natural colors on a green

stotk, and the entire catalog is

well illustrated with half-tone en-

gravings.

The national advertising cam-
paign that is being carried on by
the Sharpies Separator Company
is telling the millions of American
farmers of the many advantages

of this modern separator that the

manufacturers state will skim ab-

solutely clean and deliver a cream
of even thickness at whatever
speed the separator may be run.

This "Velvet for Dairymen," of

which enormous quantities are

being mailed, explains in detail the

superiority of the suc'tion-feed

over the old-style fixed-feed sep-

arators and dealers who are to be

so fortunate as to be hooked up

with the Sharpies line are reprt-

ing unprecedented sales in all

parts of the country. Sharpies

machines can be obtained direct

froni the Sharpies Separator

Company, Regina, Sask.

shell contracts. In view of the

great necessity for increased farrn

production, the tractor plant wil

be kept at full speed producing

Twin City Tractors in their var

ious sizes. A new munitions

building has been erected 132x142

feet. A power house and forge

are also located on the company's

property on Thirty-second' Street'

YOU CAN SELL LOTS OF

u
J K„

Gasoline

ENGINES
FARMERS KNOW THEM

In Sizes 3, 5, and 7 H,P. A Line that

meets the demand in your district
For reliable, economical power you can sell your customers no better engines than

JUMBO Throttling Governor oil engines. They have every talking point—easy starting,

work perfectly on cheapest fuels, develop full rated power and are strongly built, simple

and durable. Note the strong iron sub-base. Ignition, Webster magneto. No fuel

pump required. Unvarying speed under all loads. Every engine shipped ready to run.

You can sell JUMBO Engines this winter. Write the nearest branch for our liberal

proposition.

Manufactured
by Nelson Brothers Company

WESTEEN CANADIAN JOBBERS

Saginaw,
Mich., U.S.A.

Tudhope-Anderson Co. Limited
WINNIPEG REGINA SASKATOON CALGARY

Steel and Machinery Co. Busy

The Minneapolis Steel & Ma-
chinery Co. has recently received

orders from the U.S. Government
for war supplies which will ne-

cessitate the enlarging and re-

modelling of the plant in several

respects.

Large orders have been received

for steam winches for ships, also

More Legislation

The Manitoba legislature re

cently passed an order in counci

placing wood alcohol and fon

maldehyde on the poison list

which prohibits anyone, save

licensed druggist, selling same

Hardware merchants have raised

a strong protest to have this

order rescinded, so that the long

suffering son of the soil may treat

his seed grain and mix his paint

without visiting a drug store for

the necessary commodities.

BRADSTREET'S
Established 1849 Capital and Surplus, $1,500,000

Offices throughout the civilized world. Correspondence invited

Executive Oflaces:

346 and 348 BROADWAY, NEW YORK CITY, U.S.A.

OFFICES IN CANADA:

Halifax, N.S.; Montreal, Que.; St. John, N.B. ; Hamilton, Ont.;

Ottawa, Ont.; Toronto, Ont.; London, Ont.; Quebec, Que.;

Calgary, Alta. ; Edmonton, Alta. ; Vancouver, B.C.

C. G. SCHAPFTER, Supt.

Commercial Travellers' Building, WINNIPEG, Man.
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USHMAN
4 to 20 H.P.

Weight
Engines

These are the real All-Purpose Farm Engines. No matter
what line of heavy engines you sell, you can sell Light Weight
Cushmans also.

The 4 H.P. CUSHMAN is the one practical binder engine.
It is the biggest seller of similar horse power on the market.
The 4 h.p. does all ordinary work and can be attached to
binders, potato diggers, etc. Equipped with Throttle Governor,
Schebler Carburetor and Friction Clutch Pulley.

SELL THE 8 H.P. CUSHMAN. Weight 320 Lbs.
This two-cylinder engine is unequalled for heavier work
than the 4 H.P. can handle. For heavy grinding, driv-

ing small threshers, etc. or for any power from 3

I

to 9 H.P. it is just what your customers want.
Each cylinder same bore and
stroke as in the 4 H.P. Unexcelled

^^^^^K for steady power production. The
—i^^^^B" 15 H.P. Cushman weighs only 780

lbs. and 20 H.P. only 1,200 lbs.

Cushman Engines are not cheaply
built, but are designed carefully

and built of only the best mate-
rials. They are cheapest for your
customers in the end.

ASK ABOUT OUR AGENCY OPPORTUNITY FOR YOUR TOWN
THE CUSHMAN LINE IS A BUSINESS-BUILDER FOR DEALERS

Cushman Motor Works of Canada, Ltd.
Builders of Light Weight, High Grade, Gasoline Engines for Farm Power Work,

DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.
EXCLUSIVE SELLING AGENTS FOR:

Langdon Ideal Sdf-Feeders—Fanning Mills—Smut and Pickling Machines— Vacuum Washers-
Lincoln Grinders—Lincoln Saws—Incubators— Universal Hoists- Portable Grain Elevators

—Wagner Hardware Specialties— Mountaineer and LitUe Giant Neck Yoke Centres.

Quick Sales \ Good Profit
You need very little floor space to display a "SPECIAL" Grader and

Cleaner, and for several months ahead you can put through many profitable
sales. One thing about the

"SPECIAL"
Grader and Cleaner

is the way the screenings are

delivered out from under the

mill—a point farmers will be

quick to see the advantage of.

Illustration shows the
"SPECIAL" No. 4. There are

several other sizes—all guaran-

teed to do good work, and to

give long satisfactory service.

Get one working in your

neighborhood—the rest will sell

themselves.

Dealers—Get Particulars
Be a "SPECIAL" agent. Let us tell you also about our "ROTARY"

and "MARVEL" automatic picklers, "CHIEF" smut machines and
"EMPIRE" grain saving attachment. Labor shortage and high grain
prices will make sales very easy with our line. We have a proposition
worth while—Will you write us to-night?

METAL SPECIALTY COMPANY, LIMITED
13th AVENUE REGINA, SASK.

Sell the Titan 10-20 and Plows

Sell on the Titan Record
TITAN 10-20 tractor is a safe

machine to sell. The present model
has been at work steadily on average

American farms for more than two years.

Its standing is established. Ninety-six per
cent of Titan owners say they are perfectly

satisfied with the amount and quality of

work the machines do, and with their fuel

economy.
Every Titan tractor operates successfully

on kerosene. You can always get a plentiful

supply of kerosene or distillate, at a reason-

able price.

Titan 10-20 is recommended for average
farms. It is a 3-plow outfit with two plowing
speeds, 1.85 and 2.50 miles per hour, turning

from 7 to 10 acres a day. You can urge its

use for all kinds of belt work up to 20-H.P.
and for hauling as well as plowing.

Titan tractors give steady, reliable service.

They operate successfully on kerosene. They
reduce labor costs. By getting the work done
in the right way and at the right time, they
increase yields.

The Titan 10-20 tractor is a safe, profit-

able machine to sell.

Write the nearest branch. Write also concerning a top-notch line o f plows

to sell in connection with the TITAN 10-20. The proper time is now.

International Harvester Company of Canada, Limited
BRANCH HOUSES

WEST—Brandon, Man.; Calgary, Alta.; Edmonton, Alta; Estevan, Sask.; Lethbridge, Alta.; North Battleford, Sask.; Regina, Sask.; Saskatoon, Sask.'
Winnipeg, Man.; Yorkton, Sask. '

'

EAST—Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B.
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REO 4 -Cylinder,
5-PassengerTour-
ing Car, $1,300,
F.O.B. Winnipeg

Prices subject to
change without notice

Certain Profits For You
The dealer who discriminates invariably selects cars distributed by

Joseph Maw & Co. We chose from a knowledge gained by years of expe-
rience in the business; our cars are the right types for the implement'
dealer to handle. They sell and stay sold—the dealer profit is liberal and
the dealer service expense is the lowest of any cars on the market.

GRAY-DORT REO PEERLESS
The recognized merit of these cars, and the fair and square policies

of the companies behind them, the in-built quality, means complete satis-
faction for the customer and more sales for you. These cars appeal
especially to the buyer who wants full value for every dollar. They embody
all that is best and most up-to-date in automobile construction.

Right now there is some open territory. We want live dealers of good
standing and we advise you to write for our proposition.

Joseph Maw & Co., Limited
Factory Representatives

1 1 2- 1 18 King Street Winnipeg, Man.

TWO BIG

BULL
DOGS
Hundreds of these

are ready for Ii

mediate Shipmei

eseJ[

tnt^

The 64-inch Bull Dog
Babbitted boxes through-

out; heavy eccentric on

pitman; hard oil cups.

BULL DOG
MILLS
Made in

five sizes:

24, 32, 40,

48 and 64

inch sieve

widths

Capacities:

25 to 150

bushels

per hour.

The 40-inch

BULL DOG,

with Wagon

Box Elevator

TWIN CITY SEPARATOR CO., LIMITED
Off Logan Ave. on Quelch Street Winnipeg, Man.
Address all Correspondence from Southern and Central Alberta to

R. W. DOW, Box 1406, Calgary, Alberta

TWO PROHTABLE LINES FOR THE DEALER
And Implement Dealers Have Proven
that TUDHOPE-ANDERSON Reputation
Means Steady, Satisfactory Business

EMPIRE No. 2 SLEIGHS
CAST OR STEEL SHOES

'
' The Sleigh that is Built to Last

'
' C

Handle the Empire Sleigh and you get a little more than your share of the

sleigh trade in your territory. Built from the best materials. Thoroughly
tested—and our guarantee goes with every sleigh. Runners 2, and 3

inches; depth, inches; length, 6 feet. Track, 36 and 40 inches. Bolster

38, 40 and 42 inches. Price reasonable. Built for wear aiid service.

Empire Sleighs have selling points in every feature of their construction.

Oscillating Runners of white oak. Heavy rave irons. Extra long shoes.

Benches and Bolsters of seasoned birch and maple, with heavy steel wearing

plates. King Bolt of extra stiff steel. Either long or short poles, strongly

braced. Neat in finish and design. Get one on your floor.

"WINNER" SEPARATORS AND CLEANERS
Made In Three Sizes: 24, 32 and 40 Inches

We guarantee "Winner" Fanning Mills to have double the capacity of any other separator, and to do
75 per cent better work on all kinds of grain and seed. Capacities: No. 1, 3O-40 bushels per hour; No.

2, 40-60 bushels; No. 3, 60-80 bushels. Strongly built throughout of the best materials. Furnished
with or without Bagger. Separates, cleans and grades the grain as does no similar machine. Have
a "Winner" in stock and show your customers how to select strong healthy seed, improve the grade of

their grain, and save dockage and cleaning charges. With a "Winner" the farmer conserves his

screenings. Why should he hand the price of a "Winner" to the elevator? Let us send you full

particulars of these profit-builders for fanner and dealer.

Ask us for Literature and Agency Proposition on the Tud hope-Anderson Line.

Known everywhere for quality and value. Our goods sell easily and stay sold.

TUDHOPE-ANDERSON CO., LIMITED
Winnipeg Regina Saskatoon Calgary
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OF CANADA
LOANS for LIVESTOCK
THE UNION BANK OF CANADA is pr^
pared to make loans to good farmers on reason-

able terms, to purchase cattle for feeding or

breeding purposes.

It is in the best interests of farmers to increase

their herds.

Consult the Local Manager for particulars.

Paid Up Capital - - F $5,000,000.00

Deposits Over - - - $90,000,000.00

Total Assets Exceed - - $109,000,000.00

THE PIONEER BANK of WESTERN CANADA

HAIL — FIRE - LIVE STOCK

INSURANCE
LIFE ' AUTOMOBILE - TORNADO

While in Garage or on Road

CARSON & WILLIAMS, BROS., LIMITED
720-726 Union Bank Building Winnipeg

PHONES (Private Exchange) MAIN 6112-3

CASH TO LOAN
On First Mortgage Improved Farm Property

APPLICATIONS FOR AGENCIES INVITED

WATSON'S POLE SAWS and FEED CUTTERS
Are a Profitable Line at this Season

Watson's hardwood frame pole and wood
saws are a big selling' line. Built with
solid steel shafts and rigidly braced

frame. Three 5x6 inch pulleys; extra

heavy solid, balanced fly wheel. Com-
plete saw mandrels supplied separately

if desired. Get prices on our cordwood
and pole saws and quality saw blades.

Weights 285 and 325 lbs.

Watson's feed cutters are made for

hand, horse or engine power. Supplied

in seven styles and sizes, for cutting

hay, straw, corn or ensilage. Model
shown cuts from to % ton per hour,

and is adapted for hand or power. Cuts

Yz to lYn inch chop by changing gears.

Special concave knives. One lever starts,

stops and reverses. Weight 300 lbs.

SEASONABLE LINES : Sleighs, Wagon Sets,

Feed Cutters, Feed Crushers, Engines, Pump

Jacks, Cream Separators, etc. Send for Catalog.

WE CARRY REPAIRS FOR
Moline Plows and Disc Harrows ; Monitor

Drills; Mandt Wagons and Trucks; "National"

and Mandt Manure Spreaders ; Adriance Bind-

ers and Mowers and all Janesville Implements.

"DOMINION" Sewing Machines

Repairs and
Accessories

for all makes
of Sewing
Machines
Write Repair

Department.

BUILD PERMANENT AND
PROFITABLE BUSINESS

Every lady who purchases a "DOMINION"
Sewing Machine from you is an advertiser
for your store. There are thousands of

them giving perfect satisfaction all over
Canada—that's why "Dominion" agents
make big money! We can deliver a

machine a few days after your order is re-

ceived. You save time and freight charges,
and give prompt service. Every order shipped
direct from Winnipeg. A binding warranty
goes with every machine. Ask for our large
free catalog and full particulars. Get a
"Dominion" on your floor and watch them sell.

If you want a good agency—write us to-day.

YOU DON'T NEED SALES TALK
TO SELL THE "DOMINION".

The Dominion Sewing Machine & Phonograph Company
300 NOTRE DAME AVE., WINNIPEG, MAN.

WHY NOT USE HORSE SENSE?
Not a Horse or a Mule in Western Canada (if he could talk) but
would tell you that he could do 25% more work if you would
clothe him comfortably with "Horse Shoe Brand" Collars, Har-
ness or Saddles.

Sold only by legitimate and honourable dealers all over Western
Canada, and Manufactured in Western Canada only by

THE GREAT WEST SADDLERY COMPANY
At WINNIPEG, CALGARY, EDMONTON,

REGINA and SASKATOON.

SEND FOR CATALOGUE AND PRICE LIST TO DEALERS ONLY

SIDE LINES:
We sell wholesale, to the dealers only. Mitts, Gloves, Moccasins, Automobile

Tires, Spark Plugs and Auto Accessories, etc., etc.
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Now Is The Time To Push For

SLEIG H and CUTTER TRADE
Don't wait till winter sets in to order your stock.

Canvass your territory now and order immediately,

because we cannot guarantee prompt deliveries

later. You'll get better satisfaction and service

by ordering now.

Prices of raw material are not going down^—they

will be higher before they are lower. Impress

upon your customers the advantage of buying

now before prices advance. Our line is exception-

ally complete this year.

"Adams** Farm and Teaming Sleighs

[FlIP I

OR many years the name "Adams" has stood for the standard of excellence in the wagon
' ' and sleigh trade of Western Canada. This year we are devoting more time and care thanSi ever to keep them head and shoulders above all other makes.

The woods from which they are built are most carefully selected, thoroughly dried and sea-

soned and then manufactured in a plant fitted with the most modem machinery and equipment
obtainable for the production of high-grade goods.

"Brantford** Cutters and Sleighs
It pays to push these goods because you have

access to an assortment of styles that will enable

you to satisfy any customer.

Because you can assure your customer that he is

getting "QUALITY" goods and know that the

cutters will back up your arguments.

They're built of the finest materials procurable

and finished in a manner to do justice to their

superior quality and strength.

A well finished exterior is not enough—Brantford
Cutters have that too—they also have'a reputation

for durability—and are very popular.

A Cockshutt Agency is a valuable asset—^you get a

full line of Farm Implements, Machines and Vehicles

—and all of the highest standard, backed by the

Cockshutt guarantee of satisfactory service.

COCKSHUTT PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
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Raw Material Situation Affects Production and Prices

The United States government
has taken action to regulate the

prices of iron and steel products

by setting prices which show the

following reductions in material

values for those materials quoted :

Iron ore, no change
;

coke,

price reduction, 62y2% ; steel
plates, reduction, 70%

;
pig iron,

reduction, 43% ; steel bars, reduc-

tion, 47% ; steel shapes, reduction,

50%. When the action taken by
the U.S. government and pro-

ducers of steel and iron was
announced, many implement
dealers arrived at the conclusion

that the result would be an al-

most immediate drop in the prices

of farm machinery. That this is

very improbable, and that we are

far more likely to see further

price advances seems evident.

So far as Canada is concerned,
it should be clearly understood
that the agreement in the United
States between the War Indus-
tries Board and steel manufac-
turers, fixing the prices of steel

products to the Allies and domes-
tic buyers, does not apply to

sales for export. By the United
States agreement the delivery of

materials is divided into three
classes. Class A comprises
munitions and war supplies;
class B covers industries in-

directly related to the war; and
class C comprises all other indus-
tries. The war board in the
United States has listed the agri-

cultural implement industry in

class B. This action, of 'course,

relates only to the transportation
of iron and steel to manufactur-
ing plants, and has no connection
with the transportation of fin-

ished machines from factory to

wholesaler and dealer.

The question of supply is evi-

dently far more important than
the factor of price. The price of

$58 a ton, for instance, was set

for steel bars, yet we see Western
Canadian railways paying as high
as $300 a ton for urgently re-

quired bar m,aterial. Canadian
machinery manufacturers must
apply for U.S. export licenses
when they desire to import such
materials as: Pig iron, ferro-

manganese, iron and steel plates,

scrap iron or steel, and steel in-

gots, billets, blooms, slabs and
sheet bars. The question is

whether the material can be ob-

tained at all, as a scrutiny of the

steel demand will show.
Steel Demand Enormous

Manufacturers of farm mach-
inery in the U.S. who require raw
materials will require licenses to

get places at the mills. That the

chances of a buyer getting ma-
terial are slim is evidenced by the

demand. Within the next six

weeks the United States govern-
ment will require 7,000,000 tons
of steel in all forms, and 1,500,000

tons of shell steel before the end
of the year. So far all steel mills

have been booked up with an
enormous tonnage of orders,

many taken months ago, and of

such volume that months will be
required to complete the orders.

This relates only to private buy-
ers, and upon these are daily

being piled orders from the U.S.
government, and very heavy de-

mands from Great Britain, France
and Italy—war orders which have
priority over the demands of the
farm implement industry. As a

matter of fact, the price reduction
comparisons made at the time
the new prices were set were ab-

surd. The price on iron ore, for

instance, is the same as has pre-

vailed for the past year. The bulk
of tonnages of steel bar moving
from mills at the present are at

about the same price as that

fixed.

Probable Effect Upon Prices

While it is evident that the

Canadian farm machinery trade

will labor under disadvantages as

regards the getting of many
necessary raw materials, the

probable trend of events in the

United States is of interest.

Newspapers announced that

the price of steel was cut in two,
and dealers erroneously consid-

ered that the result would be
lower prices. Since a large pro-

portion of our implement supply
is imported from the United
States, let us consider the effect

upon production cost in the fac-

tories of that country.

At the beginning of the war in

1914 bar steel, pig iron and con-

sequently implements, were all

selling at low prices and earn-

ings of implement plants were at

low ebb. As the demand for

metal increased for war purposes
the prices gradually increased

until in the spring of 1916 manu-
facturers could stand the press-

ure no longer and were obliged

to gradually advance prices, en-

deavoring to maintain very mod-
erate earnings on the capital

invested in their business. As
the price of steel and pig iron

continued to rise and materials

had to be bought at the advances,
there was nothing left to do but
further advance the prices of im-

plements. These advances fol-

lowed fully six months and some-
times more after the advance in

steel prices, thus giving the deal-

ers and farmers the benefit of the

contracts for materials made for

periods of six months or more by
the manufacturers of implements.

Difficulty in Getting Supplies

Materials to be used for the

production of machines for the

spring trade of 1918 must be de-

livered at the factories in the last

half of 1917. To obtain them
contracts for steel and iron, etc..

must be made in the spring of

1917, as under present conditions

it requires from six to ten months
to get delivery of materials after

specifications are placed. This,

because steel companies are so
far behind in their orders. At the

time these contracts were made
materials were in most cases
lower than the present prices es-

tablished by the U.S. govern-
ment, and the selling price upon
implements was generally fixed

on the basis paid for steel in con-
tracts dating last spring.

Many companies have now got
at least part of their requirements
and have partly made theirstocks.

Consequently, even if the prices
for raw materials set had been
much lower than is the case, the
price of implements for the 1918
spring trade would not be af-

fected. Since dealers' prices were
fixed for 1918 spring delivery, the
price of labor has gone up greatly
in the States, and radical in-

creases and taxation are immin-
ent. As a matter of fact, imple-

ments to-day made out of iron

and steel upon the government's
price basis would cost even more
than the price basis upon which
many manufacturers are selling

to dealers. Further, in event of

a manufacturer being unable to

obtain delivery of the steel con-

tracted for in time for his needs,

a very possible contingency is

that he may have to purchase
from stock at very much higher

prices than the government
prices set.

No manufacturers in the imple-

ment field have been paying top
prices for iron and steel, by top

prices referring to the prices which
obtained when the government
took a hand in the game. Imple-
ment makers have been using, and
will continue to use for some time,

iron and steel, the average cost of

which is less than the price fixed

by the U.S. government.

Early Orders Essential

At the recent conference of

dealers and manufacturers in the

U.S. a government official is

quoted as saying that "no steel

will be allotted to implement
manufacturers except that which
is reasonably sure of finding its

way in machine form to the

farmer." This may mean that the

authorities expect manufacturers
to find out without delay what
will be required of them in the

way of implement production.

The farmer is notoriously slow
at placing his machine require-

ments ; but this year he should be
impressed by the fact that if he
cannot make up his mind to de-

termine what machines he will

require, he is liable to not get
them in time for spring use.

Dealers should make every effort

to induce their customers to

make known their wants in farm
equipment as soon as possible.

Any erroneous idea that prices

will be reduced might lead the
dealer to a policy of '"watchful

waiting." Such a policy will be,

if anything, suicidal. Hesitation
upon the part of dealers in per-

mitting early shipments will but

(Continued on Page 10)
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What I Would Do as a Progressive Implement Dealer
By ASTOLF LEVIN

Advertising Manager The Sharpies Separator Co.

The personal question has been asked many
times : What would you do if you were an im-

plement dealer? How would you handle this

or that?

Of course, all of us men engaged in market-

ing goods sold through dealers have to help

the dealers with suggestions and schemes so

as to stimulate the sale of our goods. But,

how many of us have real, first-hand know-
ledge of a dealer's problems and troubles?

Judging by some of 'the letters going to deal-

ers and some of the suggestions they get, I

know there are many who have not the neces-

sary knowledge.
So this article is somewhat of a confession.

A number of my plans might not be practical

enough to try, but I know I would try them
out and stick to those I found paying (by

looking in the ledger). ^
In the first place, a young fellow with an

abiding ambition to become a successful im-

plement dealer should appreciate that the

main reason for the many failures in the im-

plement business is insuflficient business train-

ing. The next reason is insufficient know-
ledge of farming and farm tools.

So I would 'take a business course good
enough to enable me to balance books, dis-

count papers, draw notes, and all such things

of a plain business nature which every busi-

ness man should know (and which too many
of us do not).

Such a course should be taken at an even-

ing school or by means of a reliable corre-

spondence school. In the daytime I would
work as a clerk in a successful implement
dealer's store.

After a couple of years of this, I would be-

gin to look around for a good location for a

business of my own. I would certainly want
to get into a dairy county because I know
that dairymen have a steady cash income the

year 'round. I would study the local condi-

tions from various angles, such as richness

of soil, local markets, conditions of roads, up-
to-dateness of the farmers, etc. If the imple-

ment business were already well taken care

of (as it most likely would be in a progressive

"I would study catalogs and trade papers."

agricultural county), I would 'buy out an
established implement dealer. In this case I

would work half a year in the store before

buying it, so as to get acquainted with the

trade and make reasonably certain I would
make a success of it on my own hook.

What would I do then ? I know a number
of things and I am going to tell of them, but
I cannot enumerate them here in the same
order as I would put them to practice. Local
conditions would govern that. Here I'll have
to take them as they come to my mind.

In regard to the merchandise, I would pick

up some good", established, well-known lines

for which there is a ready sale in my county
and with which I was well acquainted. For
instance, I would sell a good rfiechanical

milker ; a good electric light system ; a good
line of gas engines; a good small truck; a

larger truck; a good tractor; a good separ-

ator ; a good line of plows, harrows, cultiva-

'tors and planters ; a good manure spreader; a

good silo ; a good silo filler, • etc. There are,

of course, many makes of each kind of these

goods and I would naturally pick the goods I

knew, because it is very important that the

dealer know his goods and believes in them

;

otherwise, he couldn't sell them. How could
I instil faith about my goods if I didn't have
faith in them myself?

In other words, I would pick out a line of

goods that I knew would benefit and satisfy

"The best looking building with a modern front."

the fai-mers and give me a reasonable margin
of profit.

I would not by any means confine my stock

to farm tools. I would sell lots of other

things that a farmer, his wife and children

need. For Mrs. Farmer I would have food

grinders and other kitchen tools, washing
machines, etc.

And I would get the agency for a standard,

well advertised "talking machine." In the

"rest room" (see farther on in this article) I

would have a sample machine and plenty of

records and, Avhenever convenient, but par-

ticularly during winter, when my regular

business was slack, I would sell phonographs.

Three or four sample machines can easily be

put in the back of a delivery truck and I

would have a "sing box" and some records

for a week or two for a try-out in every farm
house where I couldn't sell one outright.

Then, I would have a good excuse for coming
back to those farm houses and try to sell

them again.

Due caution would also be taken in select-

ing goods from such firms who are perfectly

established, financially, as well as geograph-

ically ; who have done a lot of advertising to

the farmers and who have a reputation among
the dealers for treating their dealerjs squarely
and generously.

In order to gain all this information C
would, of course, study all kinds of farm tools
on the market; I would get and read their

catalogs; I would subscribe for and read at

least one good implement trade paper and
the best farm paper; and I would join
local dealers' club or form one.

In regard to my store, I would set about to-

get one located in the best corner right on the
main street. I would want the best looking
building with a modern store front—plate
glass windows, if you please. These windows
I would keep clean—always. And I would

"I would have every tool set up complete."

build a seasonable window display—every

week.

I would fix up my store so as to have
a private office for bookkeeping and records,

including a safe. The balance of the store,

which should have plenty of windows and
plenty of artificial light, I would divide in

display room and storage room. I would
have everything I sell set up complete, so it

could be demonstrated, and I would have neat

cards on the tools pointing out the main
points of superiority.

Above each tool, on the wall, I would have
a list containing the names and addresses of

all customers using that particular tool.

In my storage rooms I would have bins for

every kind of small stuff, including repairs,

so that everything could be as easily found
and as well protected as in an up-to-date

hardware store.

And I would keep my floors as clean as

they are in the bank.

In the front par't of the display room I

would have plenty of room for my farmer
friends—substantial chairs and benches, cus-

pidors, coat racks, etc.—^^everything to make
them comfortable (including a nice toilet).

I would provide a separate rest room (with a

toilet, of course) for the ladies and cater to

their taste in fixing it up, so that, when in

town, the farmers-' families would naturally

make my store their head-quarters. By the

way, besides separators, washing machines,
electric light plants and food grinders, I

would have a number of other goods that

appeal to women, so that, if they should
happen to need anything of this character,

they would have a chance to buy of me. In

(Continued on Page 8)

"I would make my store into a farmers' club."
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Every Case Dealer

Should Have This Bulletin
A few days prior to the tractor demonstration conducted at Fremont, Nebraska, a series

of interesting tractor tests were made. The tests were not of a competitive nature but were
made with the object of observing tractors in actual farm work so that the actual figures
might be had. Tests made by the Agricultural Engineering Department of the University of
Nebraska, Prof. L. W. Chase in charge.

The First Of Its Kind
Case has just published a booklet covering

twelve tests. This is the first authoritative state-

ment of its kind.

It shovi^s the equipment used, the kind of fields,

the different operations. It shows the fuel con-
sumption and cost per acre.

Each test is complete. Different size tractors are

used. Some tests are for plowing at different

depths. Some are for spike-tooth harrowing, and
discing, drilling, etc.

Kerosene was used, and based on a cost of 8^^
cents per gallon, the cost per acre for plowing under
different conditions and depths is shown. These are

but a small portion of the interesting information
this booklet contains.

Much of the information in the Bulletin has
hitherto been speculative. Now it is down in black

and white. The figures are exact—not estimates.

Send For Your Copy
Every Case dealer should have a copy of this bul-

letin. Farmers everywhere know that Case tractors

are superior. Their performance extending over
many years has proved that beyond doubt.

But here you have the actual figures. In selling

CASE no longer do you have to make claims. You
have in this booklet actual figures made under
actual farming conditions that prove conclusively
Case dominance in the farm machinery field.

Write for your copy to-day. KNOW Case.
What it can do. What it has done. No thinking
farmer will buy any other tractor once he sees these
figures. Case superiority can no longer be ques-
tioned.

The first edition is just off' the press,

delay. Write to-day.

So don't

J. I. Case Threshing Machine Company, Inc.
Founded 1842

601 Erie Street, Racine, Wis.
Canadian Branches: Calgary, Edmonton, Winnipeg, Brandon, Regina, Saskatoon

Eastern Canada : Canadian Fairbanks-Morse Co., Limited, Toronto and Montreal
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Taking the Separator to the

Customer

"A good separator must skim clean, whether turned fast or

slow." Such is the verdict of progressive Dairydom of to-

day. Sharpies has shouldered the responsibility of separ-

ator leadership for over a third of a century. The latest

Sharpies invention—the Suction-feed—has enabled Sharpies

users to enter a new field of cream saving, worth 80,000,000

lbs. of butter annually to the dairymen of America; a field

untouched by any other separator. And this because

Sharpies skims clean, regardless of how slow the crank may
be turned. This immense extra cream saving is the biggest

argument that ever sold a separator.

SHARPIES^ SUCTION-PEED 1^Cream separatoK
DOMINATES because it skims clean at widely-varying speeds

DOMINATES because it delivers cream of unchanging thickness—all speeds

DOMINATES because you can turn faster and finish skimming quicker

DOMINATES because there is just ONE piece in the bowl—no discs, easiest to clean

DOMINATES because of knee-low supply tank and once-a-month oiling system.

Sharpies Sales Dominate—last year we effected a 340 per

cent sales increase in one year, owing to the wonderful

cream-saving Suction-feed.

Sharpies Dealer Contract Dominates, too, because of our

Dealer Bonus Offer. October Is't we paid nearly $100,000

to Sharpies dealers in bonuses outside of regular commis-
sions !

Decide now to get in on the Sharpies Prosperity—write or

wire for particulars.

THE SHARPIES SEPARATOR CO.
REGINA, SASK.

HARDWARE CO.

TORONTO, ONT. _
THE MITCHELL & McGregor

BRANDON, MAN.
DISTRIBUTORS FOR MANITOBA

OUR REGINA BRANCH IS FULLY EQUIPPED TO TAKE CARE
OF ALL REPAIRS AND SUPPLIES FOR WESTERN CANADA

Merchants, especially in dairy

equipment lines, are finding it a

wise investment of time and

eulogy to make frequent trips into

their surrounding territory. A
concern in North Dakota recently

tried out this plan of merchandis-

ing in connection with the sale of

cream separators. Two days were
devoted to the selling campaign.

Sales of fourteen new separators

resulted. These sales did not all

reach a consummation on these

two days but the total sales men-

'tioned were influenced by the visit

at the farms.

Every farmer was called upon.

If he had no cream separator the

many advantages accruing from

such a machine were explained. If

he had a machine, rather the

worse for wear, an exchange pro-

position was made, whereby the

old outfit would be taken as part

payment on a new separator. It

is considered by the company who
tried this plan that at least half of

this business would have been lost

had they not taken the separator

to the customer.

Sharpies Man Transferred

L. C. Scott, who since last

spring has been acting manager

of the Sharpies Separator Co.,

Regina branch, has returned to

United States in the interests of

his company. Mr. Scott, who is

a sales director of the company,

has returned for a little to his

home in Michigan. The company
have not yet announced the ap-

pointment of a Western Cana-

dian manager for the organiza-

tion.

The Present is no Time for

Cheap Separators

In these troublous times, with

every agency bending its efforts

to make Canada efficient, Canada

economical, dairying well may be

said to be the salvation of Cana-

dian agriculture.

It not only protects the soil,

our greatest national resource,

but it furnishes us with butter,

milk and cheese, three most im-

portant articles of diet. If Cana-

dian agriculture is to do its full

share in insuring the national

well being, we must have more
dairying.

But we must have better dairy-

ing as well.

More efficient dairying necessi-

tates more efficient equipment

—

the best only should be used.

This is a matter of stern neces-

sity.

And here lies the responsibility

of manufacturers of dairy acces-

sories, particularly manufactur-

ers of machines that separate the

cream from the milk. The sep-

arators they make and sell must
be 100% efficient. It is estimated

that fully 200,000,000 pounds of

butter fat are wasted every year

in the United States alone
through the failure to use separa-

tors or through the employment
of poor machines.

The separator that wastes^
cream robs the farm, and robs

*

the nation. The manufacturer or

dealer who does not insist on sup-

plying the best, regardless of first

costs, is less than patriotic.

In timies like these—or at any

other time, for that matter—

a

dairy supply dealer will do well

to handle nothing but goods ac-

cepted universally as standard.

In the cream separator field, it is

conceded that the De Laval holds,

and always has held, leadership.

It is the pioneer machine, having
been the first of its kind on the

m'arket and having been respon-

sible for the introduction and

development of mbst of the ad-

vanced ideas in separator con-

struction. Its materials and
workmanship embody a high

ideal in manufacture. Aside from

any claims its makers may put

forward, impartial tests—as well

as the test of long service, now in

progress on thousands of Canar

dian farms— have dempnstrated'

its superiority.

Equipping the farm with de-

vices such as a De Laval separa-

tor, which increase production is,

under present War conditions, a

patriotic duty, and waste of as

valuable a food as btitter fat is.

little short of criminal when it

can so easily be prevented.

New Officials for Swedish

Separator Co.

The Swedish Separator Co.,

Chicago, 111., announces the resig-

nation of Philip J. Syms, vice-

president and general manager,

and John Watson Cary, secre-

tary, and the appointment of new
officers, as follows

:

W. M. Warren, vice-president

and general manager;
G. Schuldt, secretary;

H. Cleve, treasurer.

Mr. Warren is well known in

the trade, having been in the sep-

arator business for a great many
years. He has been connected

with the Swedish Separator Co.

since its inception as general'

sales manager.

I.H.C. Buys Factory Site

The International Harvester

Co. has bought twelve acres of

land in South Chicago. The pro-

perty, which was purchased from

Noter Dame University, will be

used for factory extensions.
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DOYOUTVANT TO SHAKE
DE UiVAlPROSPERITY ?

THE DE LAVAL sales year which
came to a close September 1st was

the big-g-est and best on record.

So far did De Laval sales exceed all

expectations that it was hard to get
machines enough to meet the demand.

Prospects for the present sales year look
even better. The NEW DE LAVAL
has made a big hit with the farmers,

and the more they see of it the better

they like it.

Plans have been made for increased

production and the dealer who wants to

take advantage of the increasing demand
for De Laval Separators, and would like

to share in De Laval prosperity this com-
ing year, should make application for

agency at once at our nearest sales office.

More than ever before it's true that

"The cream of the cream separator

trade goes to the De Laval agents."

THE DE LAVAL COMPANY LIMITED
URGEST MANUFACTURERS OF DAIRY SUPPLIES IN CANADA
Sole Manufacturers in Canada of the famous De Laval Cream Separators

and Ideal Green Feed Silos. Alpha Gas Engines. Alpha Churns and
Butter-Workers. Catalogues of any of our lines mailed upon request.

WINNIPEG VANCOUVER MONTREAL PETERBORO
50,000 BRANCHES AND LOCAL AGENCIES THE WORLD OVER
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WHAT I WOULD DO AS A DEALER

(Continued from Page 4)

these rest rooms I would post the cards and

large hangers that various manufacturers

send out. I would hang up large framed

pictures of the factories which make the

goods I sell. This creates confidence and
serves as a reminder.

In both rest rooms I would have a writing

desk, with my stationery and post cards, good
fresh ink and ditto pens for the benefit of my
customers. Perhaps I would even furnish

free stamps for this correspondence—farmers

don't write much. At any rate, I would have
stamps available.

In the men's rooms I would have a book-

case with Government Bulletins and Reports,

as well as a number of standard books on

farming in all its various forms. Catalogs

of the goods I sold would be kept there, and
I would subscribe for "the" best farm paper,

as well as a dairy paper and a general farm
magazine.

In the women's room I would have books
on canning, needlework, poultry, etc., and
some good magazines.

I believe this making of my store into a

sort of farmers' club would pay big interest

on the investment. I would aim to know
my customers and their families intimately

—

because we all prefer to buy from a friend. 1

wouldn't mind if Mrs. Farmer asked me to

keep an eye on her John or Mary "for a few
minutes" while she went up 'to the bank or

dry goods store. When Mrs. Farmer came

^'I would go to the farmers and show them."

back, I would be a pretty good friend of

John's (or Mary's), you bet.

Of course, I would have a service and re-

pair shop, perhaps upstairs, where a good
mechanic, or two, could make necessary re-

pairs on trucks and tractors and autos and
self-binders and what not. Perhaps this

part would be in charge of a practical young
chap who knew trucks and tractors (at least

the kind I sold) from A to Z and could de-

monstrate and sell them. I would have a

practical dairy fellow in charge of my Separ-

ator, Milker and Silo Department—-a young
fellow with practical, as well as theoretical,

training, who could tell one customer how
to change his ration to make it better bal-

anced, and another how to plan a new dairy

barn and still another that his ground needed
ground rock phosphate.

Naturally, all goods would be delivered by
truck (the kind I sold) and delivered quickly.

Expert and repair service would be handled

by jitney and a reasonable charge made for

such service for which I did not feel that I

had to stand the cost. *

In my office I would have a complete card

index record of all farmers in my territory,

as well as their families. I would have this

record in the form of addressing machine
plates and have a small Addressograph, which
can address several hundred names an hour.

The record would be so sub-divided that it

told immediately which ones were my cus-

tomers and what kind of goods each could

possibly be in the market for—and when. In

order 'to know this, I would have to know the

farmers and their families.

I would leave no stone unturned until I did

know every farmer. I have already men-
tioned the club room idea. Another way to

find out would be 'to attend all auctions and
public sales. If six persons bid on a plow,

for instance, I know that only one can get it,

and I also know that the other five are in the

market for a plow. I would try and sell each

of them a plow—right away.
I would work hard to be made a clerk at a

majority of the auctions and sales so that I

"Complete records of all farmers."

would have access to all names of bidders and
prices bid. As my name would appear on all

bill boards and posters ?is clerk, I would get

free advertising and be known personally to

a lot of farmers.

My mailing list would be working all 'the

time. I know that catalog houses gets lots

of business in rural districts because they

keep everlastingly at it. So I would beat

them to it. And it should not be very hard.

I would have 'the advantage of being known
personally and of knowing my customers per-

sonally. I could make immediate deliveries

(after demonstrations in my store). I could

accommodate my customers with time pay-

ment instead of cash. And—I know I could

ofifer goods of more value for each dollar in-

vested than any mail, order house. With all

these advantages over any mail order concern,

why shouldn't I beat them to it?

All farmers, who could use milking ma-
chines, for instance, would be gone after in

person, by mail and by demonstration, from
the first of the year and up to the fall. All silo

prospects would be gone after during the

same time. Plow prospects would be ap-
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Fred G. Miner Had a Sharpies

Milking Machine Installed

Monday

Fred G. Miner, the enterprising dairy-

man just west oi the city limite. re-

cently purthased a Sharpies mechaJiical

milker. The sale was made through

the J W. Thi^eher Hardware Store, ol

this cliy, and ihe workmen of the

hardware store were busy Monday put-

ting the apparatus up and Installing

ihe machine for usci The milking was
started Monday evening and Mr. Miner

tt regularly

It ; o( t 5 at t

same time, and Is so simple In opera-

tion that the eleven-year-old son o( Mr.

Miner operates ll, milking the whole
herd of twenty-four cows In an hour.

Is Simple in Constructioo
The milker, which Is made by the

Sharpies Cream Separator Company, Is

very simple In construction, although
It did cost Mr. Sharpies about ten years

of time and several hundred thousands
of dollars to succfsefully invent and
put It on the market. The principle of
the machine le the suction, caused by a
vacuum, and air pressure, which is ap-
plied by a purhp. iMhICh tn turn Is op-
erated by a Iiii horse power Mo^l
engine of the International Harvester
Company output,

anyd
,

We J

the expen^
saved atl
leguminoJ
expense o\
additional^
expenditure
seed. We plai__
Eureka silage cortV
low aoy beans matim,
com, the beans fillii,?^

The Value

DOES nly farm r.-

.

a&ordjto pay ii

quired to put in
system? These are
many (arraer3 ha'
selves each sprioi

'

mtist be givej

before i

made veryAroductiv
E. M. Haynes, of JnV

recently stated that he\
yields of crops on his fan!
cent by tiie drainage. Bcj
drained, he was getting^
bushels of com, a

"

bushels of wheat ^
past three years, ("

has been gettlh^
oi com and tw^l
ofwheat to the ai

"Good write-ups in the news columns."

preached in plenty of time before plowing

opens up, etc.

All manufacturers furnish suitable mailing

matter for their goods and I would have them
put my name and address on the folders or

circulars and keep my mailing list and my

addressing machine systematically busy, yea
bet. When I mailed a letter to a customer,
I would enclose a booklet on some machine
I thought he might be in the market for.

Another method would be personal form
letters. The manufacturers would be glad to

print them for me. I would have my own
letterheads or I would buy some that the var-

ious manufacturers put out for their dealers.

But I would write the letters myself so as to

get some of my personality into them, and I

would mention things of local interest. For
instance, if I was writing about a separator, I

would start off with something like this

:

"Harold Young came into my s'tbre

yesterday and told me that he was $114

ahead because he bought a — Separ-

ator of me last year
"

The fact that everybody knows Harold
Young and that his word is as good as his

bond makes such a reference very strong. The
same plan can be used often and on different

goods if due care is taken to select 'the name
of a man who is really known as a leader in

the community.
And I would advertise in the local news-

paper regularly. All my ads would have

the same personal touch to them as I

mentioned in connection with my letters. I

would certainly make good use of the various

manufacturers' "dealer service." They can

make good suggestions, supply suitable en-

gravings and many other things,

I would get real chummy with the editor

and the staflf of the local so that my little

write-ups and scraps of business-news would

"I would enclose a booklet with each letter."

always find a welcome into the news columns.

When I sold a silo or a tractor, I would have

a good write-up in 'the news columns about it,

with the purchaser's name and the name of

the silo, etc. A month or so later I would
follow this article up by a testimonial or in-

terview and a picture. I could get electros

free by sending in such pictures to the manu-
facturer and asking him to send one electro

to be used in my local paper. And I would

see to it that the paper ran a lot of agricul-

tural articles and local information which the

farmers would profit by and like. I would
certainly put the local paper on my pay roll.

Whenever I made a sale, I would request

a settlement. I would have absolutely no

opn accounts and would send bills once

month and would expect settlement, eithei

cash or bankable note bearing interest, li

can be done apd I would do it. Many an imi

plement business has been wrecked on 'th«

rocks of Accounts Receivable.

By and by, as my business prospered,

would make improvements and take on more

lines and build the business up until—well

—

until I became president of the bank or a

senator or a farm owner or—a pipe dream,

you say?—well, maybe—maybe not.

Someone gives the following antithetical 4

advice: "Drink less, breathe more; eat less, |

chew more; clothe less, bathe more'; worry

less, work, more ; waste less, give more ; write

less, read more; preach less, practise more,"
|
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ADVANCE-RUMELY
adds prestige ib ourBusiness

' O Tories

"plVE '^'E^aRS iA!Qb'*'"says Mr. Johnson of Rumely tractors and about the same num

Ly Ii.: ^t-

the Warren Machine & Iron Works Co.,

Inc.—Advance-Rumel^ (^^^l^i's at Warren,
Minn.

—
"twosc^r«)ti¥' representatives and I

sat down to figure over what tractor we
should represent—not in terms of percent-

ages and commission, but in terms of a just^,

and rehable company that we could depend
upon to stand behind us.

ber of Advance-Rumely separators in a ter-

ritory 50 miles square. We expect to sell

at least six more Advance-Rumely tractors

and plows before November 1st.

. "Much of this business is due to the

prestige of the name Advance-Rumely—the

fairness of the company—the satisfaction

J^dvance-Rumely tractors and separators

<'"We chose Advance-Rumely for • several a ''^i^'" customers

coffiT.:

depend

.
„i pr^'reasons. .For seventy five years then, eightvps ^*T.r i ^ r u r

• -
, , ^ , , - ,. r lrr>^- ^ We^ want to say for the benefit of anyone

-VP- -'now, they had b?en making farm naaxMnery* ••f^u i • a v •

T3 -^F- ' ' . •• , ^ ^-.^ f - • 'u i who IS plannmg some day upon bemg a
v!'^ Eighty years IS a long time—-ipng^enaugh to k & j ^ &

proye the merit or denierit oT a company's

out'

uuon to

we chc

i^^''f\h2 earn,
about ^J^^^^p^i-.

planning some day upon being

dealer, jtfet this—if a company can win the

'honest confidence of a community, both for

products—that is the company

1 »v

five
"

jSqtfe tjo' tHe 'company ancl the product—arid
we want to say you cannot separate the tvvo

—had a prestige connected vvith it that vvp

knew would help us. Advanc.e-'Rumely
tractors were sold as kerosene burning' ma-'.

vance-Rumely contract carries

\k'lth'it these same money making possibilities

. for i/Ve dealers.
.. f b
^ ^fOur '1918 contracts are ready. In addition

^o^miR^standard line of tractors and thresh-

•^1
' K

. Ur'-

oct

0^

chines and we /buncf.oai' from OK^ners ^/?a^^ri'^-^'^^jSfo^,!^
'"''^"'^^! ^ j?^"^ ^'^^ °^

^Wt^ere. They were sold as simple, feturdy^^i^t'^f^^Sr'i
^"^'"^"^^^^

ff^f^^o"
long4asting,satisfaction-givipg.maGHi^9^.^nSa^t^f^- ^- ^\^^^. f""'^ ^

we^i«tii,apaffrblowi*4rsYhafcfA6l^ individual farmers

In fiveTyear^\w©tWa^|^s^d^9 Advance- . If^^o^ ^^^e interested write now for details.

ao^^anc^ujIelFthresher CO.. ct.o

ma

fact

out LAPORTE tr.eJJ ©INDIANA

60
1^

t^at^ed by

Written Guarantee
1 \
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The Raw Material Situation

(Continued from Page 3)

add to the unsettled condition in

the supply situation. There is

already sufficient confusion in

the material and transportation

markets without the question of

taking- care of last minute orders.

Implement manufacturers av i 1

1

this year have to make their de-

liveries over a period of six

months instead of three, as has

heretofore been the case, for the

reason that the railroads may not

have the freight facilities to

handle the situation, with the re-

sult that the necessary farm tools

might be too late in delivery to

be of any use.

A shortage of implements in

the coming spring is by no means

impossible. This already is mani-

fest in some items which are even

now withdrawn from the lists of

manufacturers. The dealer who
does not purchase his stock and

get it early may find that he can-

not take care of the demand made

on him next spring. The fore-

going conditions should be put

before the farmer by his imple-

ment dealer, and that he should

order his requirements early will

be the only sure preventative for

a shortage of machines when ma-

chines will be badly wanted.

The New Case "Six"

Announcements of the various

cars for 1918 are making their ap-

pearance these days, and one make
that has aroused automobile in-

terest is the new Case "Six," built

by the J. T'. Case T.M. Co., at

Racine, Wisconsin. Its new in-

novations are practical and have

been added by Case engineers

who have fortunately not been

held down to the task of having

had to build a car tu a price limit.

The 1918 car includes a Case-

Continental engine, Syi in. bore

by 5J4 in. stroke, the new motor

with the counterbalanced crank-

shaft which, says the comjKiny,

experienced automobilists and

dealers everywhere can refer to

with pride. Its flexibility and

fuel economy are the predomin-

ating characteristics of a mcitor

which is famous for its quietness

and quick getaway. Carburetion

is supplied by a new type of

special Rayfield carburetor.

The chassis is of sound design,

while the Columbia front axle

carries Bock roller bearings.

Rear axle is a three-quarter

floating Columbia, with Bock

roller bearings. The springs are

semi - elliptic. Transmission is

Grant-Lees with double row

S.K.P'. ball bearings. A single

disc dry clutch, Westinghouse
electrical equipment and a com-
bination switch for ignition and
lighting are other features. The
body is composite wood and steel

with disappearing folding seats.

The 3 918 Case is being' built in

three body styles for one chassis

—in five or seven, in four, or in

seven seat capacity.

Comprehensive Tractor Tests
for 1918

The demonstration committee
of the tractor and thresher de-

partment of the National Imple-

ment and Vehicle Association

will sanction five tractor demon-i

strations in the United States in

1918. At a sixth big central

demonstration arrangements wil

be made to test tractor efficiency

on the following points :

1. Tests on fuel consumption
in plowing, disking and other

kinds of field work.
2. Tests on dififerent types o:

traction wheels, wheel equipment
and on tractive efficiency, to in-

clude tests of wheels running in

furrow, on unplowed ground and
also on plowed ground.

3. Tests on steering mechan-
ism.

4. Tests on belt work.
At least one 10-hour ' plowing

run will be made by each machine
during this demonstration.

'

Cockshutt Plows for British
Government

The Cockshutt Plow Company,
Brantford,

.
On't., recently com-

pleted a very extensive order of

tractor plows for the British

Government. The concentration

of the plant on the production of

these plows affected the supply
to domestic users to some extent,

but the company felt that, under
present conditions, they must do
all in their power to aid the Old
Land in the production of food-

stuffs.

As the British Government
orders have been taken care of

the Cockshutt factories have now
directed their energy and equip-

ment to the production of farm
machinery for Canadian trade.

Immense Earnings for Canadian
Ford Co.

According to a report, the

Canadian Ford Motor Company's
profits in the fiscal year ending

July 31 were $2,322,646, or one-

third on its capital stock of

$7,000,000. This profit added to

the balance a't the end of the pre-

ceding fiscal year, and a rebate of

$18,813, in 1915, left a balance for

the year of $2,445,139 after pay-

ment of war taxes and other

charges.

1

Stamina—Strength—Economy
f^TrlHEN we produced the "Paragon" Tread Tire, we
IW

I
built better than we knew. That's why we can say

l^^j to-day, without hesitation, that if ever a better Tire

is built than the "Paragon" we will be the manufac-

turers. Clear throughout the Maltese Cross Line of Tires

and Tubes runs the same pre-eminence in quality—the

quality that brings so great a demand to the stores of

Maltese Cross -representatives.

PARAGON TREAD TIRES
''By Miles * thp. Best" *

There's a rugged quality of stamina and strength beneath

the smart exterior of "Paragon" Tires. Smart and trim in

appearance, they have shown, all over Canada, a tread of

black rubber and a flying vision of red side walls to the

pedestrians—and other cars—they pass. As they carry the

autoist smoothly along, he cannot but recognize the brute

endurance of them. At abrupt turns and on slimy or icy

roads he can rely upon the sharp, right-angled skid resist-

ance of their tread design. Scientifically produced in

Canada's most up-to-date tire factory, they reduce road friction and give your customers

the biggest in tire value, economy, mileage and durability. Get the agency for the

"Paragon."

We are now booking orders for Tires, Tubes and

Accessories for delivery next Spring, Write the

nearest branch—to-day. —

GUTTA PERCHA & RUBBER, LIMITED

Winnipeg
Calgary

FACTORIES: TORONTO
WESTERN BRANCHES:

Fort William Regina

Lethbridge Edmonton
Saskatoon
Vancouver
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Minneapolis a "Tractor Center"

In the tractor industry, Min-
neapolis is forging ahead. Trac-
tors made in that city are being
sent all over America, to South
America, the Orient and Europe.
There are seven plants at Min-
neapolis where tractors are built,

and all are sold ahead of capacity.

One firm will have between three

and one-half and foul- million dol-

lars' worth of business on its

books by the year's end ; another
will have about $500,000; and
another between three and four

millions; while there are four

other manufacturing concerns
that will do a business, individu-

ally, of from $7r)(),000 tcj $2,000,-

000. As well as heavier machines,
it 'is estimated that around 3,000
light tractors will be produced.
In all, the value of the 1917 trac-
tor production from Minneapolis
will be in the neighborhood of

$20,000,000.

liarnnvs, pumps, mowers and
small hay tools, scrapers, cultiva-
tors, feed cutters, hay presses,
reapers, seeders, tractors, silos,

etc. The same decree reduced
the duty on barbed wire to 49
cents per 220 lbs.

Implement Duties Removed by
Mexico

On October Is't Mexico re-

moved the import duty from all

kinds of farm machinery in gen-
eral, including spare and repair
parts. The following will now
enter Mexico free of duty :

Plows, fanning mill.s, separators.

Tractors in Great Britain

Under the government plowing
scheme in Britain many tractors
are being imported and hired out
to farmers at the low rate of $4.25
per acre plowed. It is said that
this low charge rather works
against 'the probability of farm-
ers buying machines outright.
The majority of the machines

used are of 25 h.p. (British stan-

dard) and are narrojv enough to

pass through a gate 6 feet wide.
This feature is essential, since all

fields in the United Kingdom are

enclosed by either fences, hedges
or stone dykes.

House Moving Extraordinary

The publicity department of

the Canadian Pacific Railway re-

port a remarkable case of house
moving. A man in Los Angeles,
Cal., decided to come to Edmon-
ton, but found he could not sell

his house. The house was pulled

down and shipped almost 'two

thousand miles to Edmonton.

THIS TIRE WAS TREATED
WITH

Marvel Tire Life
It is absolutely puncture proof;
after extracting nails it was
put in active service on a car,
and did not lose a pound of
pressure. You can treat your
car at home. 6,ooo mile guaran-
tee. Treatment sent by express
on 30 days' approval at the fol-
lowing prices:

3 to in. tires $2.50
4 to 4^/2 in. tires .$3.50
Satisfaction Guaranteed or no

payment required.
Exclusive Territory to Agents
or Dealers. Liberal Dealer Dis-

count. Write at once.

DAVIS IMPORTING CO.
48 Sylvester Willson Building,

Winnipeg

Mr. Dealer:
Your trade will be calling for

grinding and crushing outfits soon.

If you have not our catalogue and
price list, write us. We can fur-

nish you with any size required

by your tirade at prices which will

enable you to meet any competi-

tion.

Remember, we are Manufacturers, not Jobbers,

and can give you service unequalled in the West

MANITOBA ENGINES, LIMITED
Brandon, Man. Calgary, Alta.

"HERO"
Fanning

MiUs
have a reputation for in-built quality

and efficiency in cleaning the grain that

makes easy and profitable sales for our

agents, and they are

SOLD ONLY THROUGH
THE RETAIL TRADE

Three Sizes

:

24, 32, 48 inches

Profit by the Big

Demand for

"HERO"
Fanning Mills

"HERO" Mills

. Give Your Customers
Top Prices for their

Grain, and select
strong healthy seed

for next year

Your customers save dockage, and with

clean, graded seed secure better and
bigger crops. Their prosperity is re-

flected on your business.

SOLD ONLY UNDER
THE NAME "HERO"

DEALERS

:

D. Ackland & Son
positively guarantee
delivery on all mills

sold. We can fill

your orders on short
notice. If you do
not handle the
"Hero" you should
investigate our pro-
position at once.
There is a big selling

opportunity for you
this winter.

Manufactured and Guaranteed by the HERO MFG. CO. LTD.

Exclusive Sales Agents for Western Canada

^LTD^ Waamipeg
MARK

ORDER EARLY
The phenomenal de-
mand for "Hero"
Mills this year is

the most satisfactory
proof of the excel-
lent reputation, ser-
vice and capacity of
the New Hero.
Order your supply
early. See the Ack-
land traveller or
write us direct for
full information and
prices.
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Carriage Builders' Convention

The attendance at the 1917 con-

vention of the Carriage Builders'

National Association was some-
what smaller than in past years,

but the meeting, which was held

in Chicago, was marked through-

out by the greatest enthusiasm.

Col. Thomas M. Sechler, Mo-

TRAVELLER WANTED
Old established concern requires live

traveller with experience in cream
separators and gas engines. Give
experience and full particulars in first

instance to Box S.,

CANADIAN FARM IMPLEMENTS
WINNIPEG

line. 111., was elected president for

the coming- year, he being one of

the oldest members of the asso-

ciation. Various speakers em-

phasized the necessity of stand-

ardization of vehicle parts, while

P. E. Erbenz, chairman of the

executive, in an excellent report,

covered the important subjects of

standardization, statistics, pub-
licity, the freight question, good
roads, etc. That moving spirit in

the vehicle industry in the States,

Henry McLear, of Mt. Vernon,
N.Y., was re-elected secretary-

treasurer of the association.

Requests as to production had
been sent out to 274 U.S. com-
panies engaged in the manufac-
ture of carriages. Responses
were received from 145, 25 of

whom reported having discon-

tinued business since July 1st,

1916. The total production of

jobs reported was 309,615. There
were 57 large manufacturers who
did not turn in production data,

but from figures based on the

number of sets of wheels, poles

and shafts, axles, etc., manufac-
tured from June, 1916, to July,

1917, the results show a' total pro-

duct in the U.S. of new vehicles

for the year 1916-17 of 382,388, as

compared with 425,467 for the

8 H.P. 2-Cylinder Cushman mounted
on Hay Press.

Engine weighs only 320 lbs.

Engines

Weigh only 40 to 60 lbs.

per horse-power

''''^^^iBiMiiiiiii

4 H.P. Cushman on Iron Truck with
Water Cooling Tank and Gaso-

line Tank in front.

For All Farm Work—4 to 20 II.P.

SPA/fH PLUG

Cushman 4-Cycle Engines are 'the All-Pur-

pose Farm Engines—built to. run with least

trouble and do work no other engines will do.

Built Light, built right. They represent a

great advantage over ordinary stationary en-

gines in more modern vertical

balanced design, better mate-

rial used and more 'thorough,

careful workmanship. More
efficient and longer lived be-

cause of lighter weight, higher

speed, reduced friction and
lowered operating cost.

Cushman Engines are for

farmers who want an engine to

do many jobs in many places

instead of one job in one place.

They weigh only about one-

fifth as much per horse-power
as ordinary farm engines, but
they are so well built, so ac-

curately balanced and so care-

fully governed, that they run
even more steadily and quietly,

plosions — no fast-and-slow

SC//CBL£p\ Ml

4 H. P. Cushman.

No loud ex-

speeds •— but
steady, quiet running like automobile engines.

Cushman Engines are equipped with
Throttle Governor and Schebler Carburetor.
The very sensitive Cushman Throttle Govern-
or allows the engine to receive just enough fuel

to take care of the load at that moment put on
the engine. This results in a

uniform speed and power that

is impossible to secure in en-

gines not carefully governed.

Cushman Engines are 4-

cycle, water cooled, and equip-

ped with Friction Clutch
Pulley. They are not cheap,

but they are cheap in the long
run.

The farmer wants an engine
he can handle—that he can
move around easily and put to

work anywhere, without pre-

paring a permanent base.

Get the Cushman Agency
while you can. Many imple-

ment retailers are selling from
15 to 50 Cushman Engines a year—in addition

to their heavy engine business. It's worth
while looking into.

^

tAOJOSTER

Weighs only 190 Lbs.

CUSHMAN MOTOR WORKS OF CANADA, LTD.
BUILDERS OF LIGHT WEIGHT. HIGH GRADE GASOLINE ENGINES FOR FARM POWER WORK

DEPT. E., WHYTE AVENUE AND VINE STREET WINNIPEG, MAN.

The same 4 H.P. Cushman Truck
Outfit driving grinder.

4 H.P. Cushman saves a team and
in wet harvest saves the crop.

4 H.P. Cushman Hand Truck Outfit

makes ideal light sawing outfit.

preceding year. Carriage build-

ers reported an average of 62% of

normal production.
j

Beyond new vehicles reported
i

and estimated during the year,
|

there was reported an excess of

90,681 sets of wheels, 362,533

shafts and poles and 174,389 sets

of axles. The total production of

these parts for 1916-17 in the

United States was : Wheels, 516^|
148 sets; poles and shafts, 780pl
000 sets

;
axles, 599,856 sets. It is

assumed that the excess of these

parts represents the repair supply
of such parts, except that fre-

j

quently finished vehicles are sold

with both shafts and poles. In
wheel manufacture, the trade was
reported as 59.5% normal.
The statistics of production in

the industry are interesting. The
total U.S. output of buggies, car-

riages, spring wagons and spring

work in recent years is estimated

as follows: 1913-1914, 786,392

jobs; 1914-1915, 397,023 jobs;

1915-1916, 362,202 jobs; 19.1 G-

1917, 309,615 jobs. These are the

returns from factories, but, as has

been stated, all producers did not

supply figures in any year quoted.

Automobiles and auto trucks are

blamed for the shrinkage in the

industry. The leading vehicle

manufacturing states, as shown
by the statistics, are, in the order

named : Indiana, Illinois, Ohio
and Missouri.

The full loading of cars and
the transportation problems con-

fronting the industry were fully

gone into by the convention, all

the addresses of which were of

the most interesting order. The
carriage men are strongly of the

opinion that buggy business can

be made as profitable by the

dealer as ever has been the case

in the past.

Annual Meeting of Aspinwall
Mfg. Co.

The annual meeting of the

stockholders of the Aspinwall
Manufacturing Company, Jack-
son, Michigan was held in the

company's office Friday, October
12th. The same board of direc-

tors as represented the company
the past year was elected for

1918. The Aspinwall Manufac-
turing Company, who are well-

known makers of pota'to machin-
ery, have enjoyed an excellent

season and the prospects for 1918

are bright.

On conclusion of the stock-

holders' meeting the directors

met and elected officers for thev

coming year, placing in office the

same gentlemen who have repre-

sented the company the past

year:—President, L. A. Aspin-

wall
;
vice-president, C. G. Row-

ley
;

treasurer, G. N. Whitney;
secretary, J. A. Parkinson, Jr.



November, 1917 Canadian Farm Implements 13

New Provisions in Dominion
Companies Act

One of the closing acts of the
last session of Parliament was the
passing- of a bill which embodies
several important amendments to

the Dominion Companies Act.
Among the new provisions it is

expressly required 'that com-
panies operating under a federal
charter hold an annual meeting.
At such annual meeting the direc-

tors are required to lay before
the company an annual statement
covering balance-sheet, auditor's

report, a general financial sta'te-

ment, and a clear showing, in

thirteen different classes, of the
assets and liabilities of the com-
pany.

Dominion companies are now
required to make annual reports
to the Dominion Department, as
provincial companies now do
to the Provincial Departments.
Various provisions are also em-
bodied in the bill regarding the
appointment and duties of audit-
ors. On 'the application of share-
holders, the Secretary of State is

now authorized to direct an in-

vestigation of the affairs of any
company which warrants same,
while for the same purpose the
:ompany may appoint inspectors.

The new act requires that
svery mortgage or charge created
since Sept. 1, 1917, by a com-
Dany should be registered within
:wenty-one days after date of

:reation. The new amendments
ilso embody provisions which re-

quire all prospectuses 'to contain
:ertain information. A definite

listinction is introduced between
I public company and a private
:ompany, while provisions are

noted with respect to 'the liability

of directors for statements in the
prospectus.

A new feature is introduced by
provisions authorizing the issue
of shares without any "par" or
nominal value, and various asso-
ciations for religious, artistic,

patriotic, etc., purposes, may be
incorporated without a private
Act of Parliament. Federal com-
panies are advised to provide
themselves with a copy of the
new act.

New Use for Coal Gas

In Great Britain the shortage
of gasoline has lead to a new de-
velopment in engine fuel. Coal
gas is being used as a substitute,

the gas being carried in a con-
tainer aboard the truck or auto-
mobile. At several points in the
Old Land these gas-driven cars are
giving every satisfaction, the en-
gine running as smoothly as it

did on gasoline vapor. The only
drawback seems to be that the
average size of gas container used
must be recharged from a gas
main every fifteen miles. For one
trip made, of 125 miles, the cost
of coal gas was only $4.75, which
trip, with gasoline at present
British prices, would have taken
eighteen gallons with a value of
about $14.50. We fear that the
use of coal gas as a motor fuel in

Western Canada would restrict a
man to a touring radius around
the nearest gas works.

"I'd like to go some place
where people are honest," de-
clared Lugubrious Luke. "Why
not move out to the cemetery?"
suggested the Chilly Proposition.

Make the Winter

Months Profitable

TANK
HEATERS

A line that sells readily. MAX Tank Heaters
are made of the best quality, heavy sheet steel,
with welded joints, making a solid one-piece body.
Exceptionally large submerged radiation surface.
Almost anything that will bum makes good fuel
for the MAX heater. Suitable for wood, steel or
concrete tanks of any size.

Heavy Cast Top—Self-Dumping Grate—Smoke
pipe has spark arrester—Cleanest to handle-
Heats water very quickly—Draught easily regu-
lated—Built to last a lifetime.

A SAMPLE ON YOUR FLOOR WILL HELP«Y0URTSALES

WRITE TO-DAY FOR PRICES AND FULL PARTICUURS

Winnipeg Ceiling and Roofing Co., Limited
Makers oj Max Stock Troughs. Waggery Tanks. Oil Barrels etc

P.O. Box 3006 F.I. 7 Winnipeg, Man.

Automatic Traction by Pull

Instead of by Weight

YOUR customers have often asked you for

an honest-to-goodness Canadian tractor.

A tractor that would work on soft ground early

in the Spring. A tractor that could deliver

the power for Canadian sod and deep plowing.

Through its patented lever hitch, the Nilson

gets its traction by pull—not dead weight.
It does not burn fuel moving a lot of extra

weight. It is light enough to work on any
ground a horse can work. And it has the
grip and pull and power for heavy duty.

For more than four years the Nilson has
been solving the problem of light weight, low
fuel consumption, and big power on hundreds
of farms.

WAUKESHA MOTOR
The Nilson Senior has a 40 B.H.P. motor at 800

R.P.M. or 50 B.H.P. at 1100 R.P.M. and a draw bar pull

of 4000 lbs. at plowing speed; and the Nilson Junior has
a 30 B.H.P. motor at 900 R.P.M. or 36 B.H.P. at 1200
R.P.M. and a draw bar pull of 3000 lbs. at plowing speed.

We Want More Dealers
We want dealers in every part of Canada. We are

prepared to offer an unusually desirable proposition,

together with close sales co-operation.

We want only responsible men who are in position

to work their territories vigorously. If you can qualify,

write us to-day, giving full information.

The Nilson Tractor Company
t660 Hennepin Avenue Minneapolis, Minnesota

NILSON PATE
LEVER

THE HARDER
THE PULL HERE

THE more: grip
' ORJTRACTION HER^
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Advice on Express Shipments

The express committee of the

U.S. National Industrial Traffic

League, reporting on 'the packing

of express shipments, advises

that fragile shipments should be

packed in strong boxes, and that

old marks should be carefully

eradicated. Heavy packages

should be Avrapped in paper

and have sufficiently strong cord.

In every case the shipper's name
should be on outside of package,

preceded by the word" from." This

ensures prompt notification in the

event of failure of 'the consignee

to accept the shipment, or in

event of shipment going astray.

Tags should be avoided if the

package can be safely marked. For

castings or implement malleab^s

tags should be attached with

strong Avire. Failure 'to show
street address is reported to be

responsible for delay or non-

delivery of a large number of ex-

press shipments.

PUMPS
AND

Clothes Reels

Made in the best
equipped factory

in Canada.

We make and
handle pumps for

all kinds of work.

We also install

hydro-pneumatic
Farm Water sys-

tems.

SUCCESSORS TO

The Riesberry Pump Co.
(Established 1882)

WRITE FOR DEALERS' PRICES

North-West Pump Co.
T. N. WILLIAMSON W. J. MERRELL

Phone 60?

19-6th Street Brandon, Man.

Cheap Car Promised

A report from Toledo, Ohio,

states that the Willys-Overland

Company, in 1918, will market a

car at a price in the United States

of less than $500. This sum will

include complete equipment, such

as electric starter and lighting

system. It is reported that the

wheel base will be 100 inches,

but a unique design in spring

mounting will produce the easy

riding effect of a car of much
larger wheel base. Such a car, if

the report is authentic, would be

a close competitor for the Ford

car.

Engine Instruction in Saskat-

chewan

Short courses in internal com-

bustion engines will be held at the

University of Saskatchewan, Sas-

katoon, in December, 1917, and

in January and February, 1918.

The December course will open

on the 3rd and wilb continue un-

til December 22nd. It will be

limited to • 50 students. The
January course is from the 7th

to 27th, and the February course

from the 4th to the 23rd. Applica-

tions are being received for ad-

mission to these useful courses.

At the January course 50 stu-

dents will be accommodated, and

75 at the February course.

E-B Managers Meet

Branch managers of the Emer-
son-Brantingham Implement Co.,

Rockford, 111., from all over the

U.S. held a convention at the

general offices October 1-3. The
company's 1918 sales' campaign

was fully outlined, and it is stated

that the coming year should show

a large volume of business for the

company. The tractor works at

Minneapolis have been added to,

and an auxiliary plant built at the

Geiser AVorks at Waynesboro,

Pa.

Power Separators Wanted in
N.Z.

In New Zealand there exists at

present a great demand for a com-

bined cream separator and oil en-

gine. Large factory machines are

not wanted, the machine aimed at

being a separator and engine on

the same base and adaptable to 'the

average sized farm. This demand,

it is stated, is owing to' the short-

age of labor in the dairying indus-

try, owing to so many men being

away at war. Advertising and

demonstration are suggested as

the best means of introducing

such machines.

Silos in the United States

At a recent meeting of the Na-

tional SiloAssociation in Chicago,

statistics were presented showing

that during 1917 the number of

silos ill the United States was
35,000, which are valued at $10,-

000,000. The Indiana State Coun-
cil of Defense recently said that

every silo increases the food

supply of the United States
enougii to feed eighty soldiers for

a month. From this it would
seem that the silo manufacturers

are doing their sTiare in the na-

tional emergency. There should

be a large field for the sale of the

silo in the Canadian West as

farmers realize the value of these

feed storage units.

Tractor Show in Kansas City

The Kansas City Tractor Club

are now completing plans for the

third National Tractor Show to

be held in Kansas City from Feb.

11 to 16, 1918. At the last show,

which was a great success, eighty-

five exhibitors signified their

intention of exhibiting at the 1918

event. Many others have already

arranged for space. The location

of the show has not yet been an-

nounced, but it is expected to be

the most representative exhibit

of tractors ever shown in

America.

Distribution of Seed Grain

As in past years a free distribu-

tion of superior varieties of grain

and potatoes for seed purposes

will ht made to farmers during

winter and spring. Samples of

grain (each about five pounds)

will consist of spring wheat,

white oats, barley and field peas.

These will be sent from the Cen-

tral Experimental Farm at Ot-

tawa. Distribution of three-

pound samples of potatoes will

be carried on from most of the

Experimental Farms. All sam-

ples will be sent free by mail,

and application forms may be

had from the Experimental Farm,

Ot'tawa.

A man with a high aim in life

seldom carries a gum

Sells Itself—This Wagon Seat
Lloyd's seats fit any wagon or sleigh box made. Take up

no box space; give protection from wind and full control

over the team. Strong spiral springs, specially tempered,

give an easy riding motion.

LLOYDS
LOW-DOWN

SPIRAL SPRING

WAGON SEATS

Going Home

The Wagon Loaded
Carry 600 lbs. with ease and are the lightest, most practi-

cal seats made. Get a dozen on your floor and watch
them sell. We have a large stock on hand. Order your
wagons less seats and supply the Lloyds. Write for

prices—to-day. _
MANUFACTURED AND GUARANTEED BY THE

WAWANESA WAGON SEAT COMPANY
WAWANESA, MANITOBA.
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Avery Engine Gang Plows
There is a complete line of Avery Trac-

tor Plows to fit the requirements of any of
your customers. They are built in a great
many sizes in both light and heavy styles.
They do good work and are easy to handle,

also have many special features which make
them profitable sellers.

Your customer can get either style—
independent beam lift or combination
power lift.

SELL A COMPLETE
MOTOR FARMING LINE

Any dealer can get the sale of a tractor, but ONLY Avery Dealers can sell a complete
line of motor farming machinery. ONLY Avery Dealers get the sale of

—

—a complete line of six sizes of Kerosene Tractors—a size for every size farm.
—a Combined Disc Harrow and Plank Float that is unequalled for preparing the seed-

bed by tractor power.
—a 5-10 H.P. Tractor, that makes tractor fanning a success on ten acre farms and

does the lighter work on large farms.
—a complete line of eight "Yellow-Kid'f and "Yellow-Fellow" Separators, all champion

grain savers and a size thresher for any size run.
—and lastly, a complete line of engine gang plows in both light and heavy styles for

each size of tractor.

TRACTOR USERS REQUIRE THE AVERY ENGINE DISC HARROW
The combination of discs and plank floats has been thoroughly tried out. Proven to be,

under most conditions, superior to the double disc. The floats level the land while the clods'
are broken and a splendid mulch procured. Made in three sections; turn easily; 25 per cent
lighter in draft than a double disc harrow, cutting the same width.

Get the Big Share of the "Light Farming" Business
with the Little Avery S-IO Tractor

No farm is too small for this little tractor. Farmers with only ten acres report that
they are practising the best methods of power farming with their Avery 5-10 H.P.
Tractors. And it is exactly the size tractor for doing the lighter work on the large farms.
It will do the work of four good horses and can be used for plowing, discing, harrowing,
drilling, pulling a manure spreader, stretching fence, etc.

Furthermore, your customer doesn't need to buy a special engine gang for this
tractor. He can use his walking plow. For hillside work he can use a right and left
plow so that the furrows will always be thrown down hill.

The Avery 5-10 H.P. Tractor is the smallest and lowest priced tractor built. And
it's proving to be a big money maker to dealers. '

With the Complete Avery Line EVERY Motor Farming
Prospect is an AVERY Prospect

The advantage of having EVERY motor farming prospect YOUR prospect is very
apparent, and you get this advantage when you sell the Avery Line. You can allow your
prospect to pick the size tractor that will best fit his size farm.

With all these six sizes of kerosene tractors—the Avery Engine Disc Harrow,
eight sizes of champion grain saver Separators—and a complete line of engine gang plows,
you will have a keen edge on the motor farming machinery business in your territory.

WRITE FOR INFORMATION ABOUT THE 1918 SALES CONTRACT—
THE CONTRACT WITH THE mNE BIG EXCLUSIVE FEATURES

"VS^^^" CANADIAN AVERY CO., LIMITED
WINNIPEG, MAN. REGINA, SASK.

Avery Engine Disc Harrows
A disc harrow and float combined—3-section~16\ foot cut.
The machine shown is the proper size for the Avery 18-36 H.P.
Tractor. A smaller size, of the same general design, cutting a
width of 12 feet, can be furnished for the 12-25 H.P. Tractor.

The Avery "Yellow Kid" Separator
Like the big Avery "Yellow Fellow," this machine is also
a Charnpion grain saver. It is the practical thresher for
an individual farmer or a small threshing run. Guaran-

teed to save 99-521100% of the grain or more.
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Be a Patriot—Buy a War Bond

The people of Canada are being

asked to participate in a loan of

one hundred and fifty million dol-

lars to the Dominion Govern-

ment. This loan is in the form of

bonds, maturing at a set date and

paying an interest and return of

between SVz and 6 per cent. So

far the people of Canada have not

generally taken up these bonds to

help win the war. In the Uni'ted

States war loans carrying but 4

per cent interest, sold at par, have

been purchased by the nation to

the extent of several billion dol-

lars.

It is essential to the conduct of

our part in the war, and the sup-

port of our gallant soldiers, that

the Victory War Loan shall not

only be subscribed, but over-sub-

scribed. No man is asked to give

his money to the Dominion ; but

every man is asked to lend his

money to Canada. Such war

bonds are the safes't investment

any man connected with the

implement industry can make.

They are as good as currency, and

even better, for the bond bears

interest while currency does no't.

Great Britain needs credit if, she

is to continue spending money in

Canada, and the Victory war

bonds are being sold to Cana-

dians so that the credits the

Motherland requires may be es-

tablished. This money will find

its way back to Canada and be

reflected in the prosperity of

Canadian business.

Let every man in the imple-

ment trade do his utmost to in-

vest some money in the Victory

Loan. These bonds will give you

a higher return on your spare

capital than any bank. No in-

vestment you can make compares

with 'this for safety, ready con-

vertibility into cash, and unques-

tioned availability as collateral

security for loans at any bank.

Your banker will gladly assist

you to participate in the Victory

Loan if necessary. It is the duty

of every man in business to-day

throughout the Dominion to put

every dollar that he can spare

into our national loans. Every

patriot should regard it as a privi-

lege to participate in the Victory

Loan, for he will thereby con-

tribute directly and effectively to

the successful prosecution of the

war that has been forced upon us

by a nation controlled by military

autocrats.

The winning of the war inti-

mately touches every man in

business. If we- do not win this

struggle we must prepare our-

selves for grave changes in our

institutions, and to lead a differ-

ent sort of life from that which

we had planned to live—from
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that which our forefathers died

to give us the right to live. Our
country is forced to defend to the

death of many of its citizens

our principles of liberty. Unless

those of us who can't fight throw

our material resources into the

balance democracy is placed in

imminent danger.

The sum of one and a half hun-

dred million dollars is asked for.

A great sum, truly, yet but a part

of the wealth which 'the citizens

of Canada under free government

have been able to save and accu-

mulate. Every dollar that we
pay into the Dominion Govern-

ment is an aid to bring about the

downfall of Germany and the

bringing about of peace. Every

dollar will help shorten the war,

and will help our brave troops

who are upholding 'the integrity

of free peoples on the plains of

France and Flanders.

Buy every bond that you can

afford, ,and urge every man in

your employment to invest his

savings in the Victory War Loan.

Allow those men who as govern-

ment agents are pushing the pur-

chase of war bonds free access to

your business premises. Recol-

lect that it will require every

agency and every individual to

make this a record response from

the Canadian people. We cannot

all fight, but every man with

twenty-five dollars and over can

do his share. Let us show the

Canadian Government a marvel-

lous response to their latest war
loan—let us show the Empire
that we are in this war to the las't

man and the last dollar.

Use the Circulars

Those little circulars sent to

the dealer's place of business by
manufacturers and jobbers will

help the dealer make sales if he

puts them to work. When cus-

tomers enquire about any indi-

vidual machine, be it tractor, fan-

ning mill or plow, see that they

are supplied with a circular, fold-

er or leaflet to take home with

them'. In their spare time they

will read it, and very often the

reading of such publicity matter,

backed by your talk about the

machine, brings the individual

back to buy.

At ' times the circular in the

farmer's home helps make a sale

to a neighbor who sees it and
reads it. Every dealer wants to

make his efforts as productive to

the business as possible. These
pamphlets and folders will help

you in a wonderful way. See that

there is always a good supply be-

side every individual machine on
your floor. Keep them clean and
arranged in order. Tear up and
throw away soiled pamphlets.

These printed helps are always
handy in this way when you are

talking to a customer. A rack

for catalogues and folders is a

mighty profitable adjunct to any
dealer's show. room.

In Canada the United States

embargo on the export, except

under license for war purposes,

of pig iron, iron and steel plate,

chrome nickel steel, etc., has had

a serious effect upon the Canadian

iron and steel manufacturers, an^

consequently upon the farm ma
chinery factories of the Dominion.

The Canadian nianufacturers,

however, announce that Wash-
ington has ruled that raw ma-

terial and articles required in the

manufacture of farm machinery

and implements, maintenance of

railways, and shipbuilding, will

be licensed as for war purposes.

In the United States the new
legislation regarding iron and

steel supply is classed in order of

importance to the conduct of the

war. Class A comprises muni-

tion and war supplies ; class B
covers industries indirectly relat-

ing- to the conduct of the war and

includes farm machinery; and

class C includes all other indus-

tries. War supplies of a direct

nature have the first call, and as

U.S. mills have now on file orders

for over seven million tons for

the U.S. government and the

Allies, the result may be that

supply for implement production

may be greatly delayed. The dis-

tribution of steel quoted affects

only the transportation of ma-

terials to the industries, and has

no bearing on the transportation

of finished machines.

It is very evident that the prices

set by the U.S. government for raw

materials will have no effect in

reducing prices of farm machin-

ery; indeed, it is more probable

that prices will advance. There

are, furthermore, many kinds of

steel entering into, the manufac-

ture of farm machinery upon

which no price agreement has

been reached. Beyond mere ma-

terial costs there are many other

factors which largely determine

the price of the finished machine.

The cost of labor is steadily in-

creasing, while the scarcity of

even semi-skilled help is great.

Manufacturing equipment and all

machine tools have advanced

enormously so that the installa-

tion of new plant greatly adds to

the cost of production. In gen-

eral, there are many factors not

generally considered which have

a direct effect upon the present

production cost of any machine

or implement beyond the mere

price of raw materials.

Another factor that will have

a marked effect upon the delivery

of raw materials and finished im-

plements next spring is the move-

ment in the United States of war

supplies and troops. Armies will

be on the move and the govern-
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ment will have first call on rail-

road facilities. As manufac-

turers are pointing out to dealers,

where three months are usually

sufficient to cover the shipping

season, this winter and spring six

months will be required. It is,

therefore, wise for the dealer to

give immediate shipping instruc-

tions so as to insure delivery of

the goods.

Scrap from Old Implements

The United States Geological

Survey, Department of the In-

terior, calls the attention of farm-

ers to the fact that at the present

prices of iron and steel it should

be possible for most farmers to

reap an overlooked profit through

the sale of the old iron and steel

scattered about their premises

;

that the savings of such old scrap

metal will help to meet the seri-

our deficiency in the supply of

iron and steel.

The Canadian government is

now looking into the scrap ma-
terial situation, and a Supervisor

of Metals will likely be appointed.

Prices for scrap metals will be

set, and scrap merchants regis-

tered. A large part of the cost of

manufacture in the farm machine

industry lies in the metal used,

and the grades of iron and steel,

also brass, copper and babbitt

found in scrap farm machinery is

worth money these days. It is

estimated that in the United

States roughly three-fourths of

this scrap metal is allowed to lie

around the farms. At prevailing

prices the Canadian farmer would
find the collection and sale of this

scrap a profitable proposition,

while the metal so collected

would help out the material

shortage to a great extent.

and Allied governments can quit

fighting so that the implement

manufacturers may be assured

delivery of raw materials. We
have a't various times pointed out

that the Canadian farm press gen-

erally has given little or no pub-

licity to the reasons why the pro-

duction cost of implements has

increased. They leave it for their

readers to assume that the farm

machinery industry is on a par

wi'fh the bacon business

!

The increased cost of imple-

ments has never been as much as

the percentage of advance in the

raw materials used in their pro-

duction. The consumer has been

protected by the contracts made
for materials by the makers. In

relation to this, is it not possible

that the price set for wheat fully

covers the extra production cost

per bushel incurred by the farmer.

A't all events, of all the jobs tack-

led during the war, the sympathy

of the implement industry would

truly be offered the individual who
tries, under present market condi-

tions, to fix the prices of farm

machinery so that they would

"stay put."

The Open Account

Some Job

!

The credit system has nurtured

one black sheep ; one ever-in-

creasing nightmare ; one incor-

rigible and irresponsible child

—

the Open Account. Each dealer

must finally fix his own selling

price in accordance with his own
cost figures. If he sells below

that price he is bound to lose

money. And 'that is what is

meant by "cut prices."

Credit Men Want Retailers

Insured

Commenting editorially on the

fixing of 'the price of wheat, while

the implement manufacturer is

permitted to increase the price of

his products, the "Lethbridge

Herald" says

:

"We agree that the price of

implements should be fixed! Al-

low the manufacturer a fair profit

and the price will soon strike a

level, 'that means a marked re-

duction in price. It is senseless

to call for more production and
allow at the same time the price

of productive implements to in-

crease in price, while the grain

produced is sold at a fixed price."

Quite an excellent suggestion,

too. The trouble, we fancy,

would be to find any individual

with sufficient gray matter in his

occiput to control the prices, de-

liveries and production of the

large steel concerns, also who
would arrange so that the U.S.

wholesalers as to the action
taken.

Such a scheme, it is reported,

will be directly in the interests of

the retail trade, while the bureau

will not be used as a source of

profit for the association. The
retailer should continue as form-

erly to place his business locally.

It is suggested that an exhaustive

investigation of the entire subject

be made by the association in

order to ascertain the feasibility

of such a plan, its expense, and

the number of retailers and

wholesalers who would be bene-

fitted, and who would contribute

in case such a plan should be car-

ried into effect.

Personal

A movement is afoot by which

the Canadian Credit Men's Trust

Association are considering the

advisability of establishing an in-

surance bureau as a department

of the association. It is stated

that many retailers do not carry

anything like adequate insurance,

and that it is justifiable for the

wholesale trade to refuse to sell

to merchants who are under-in-

sured or who carry no protection.

It is suggested that members
of the association turn in lists of

all customers whose insurance

should be investigated. The
bureau would then communicate
with the retailer and obtain state-

ments of the insurance carried.

If not sufficient, pressure should

be brought to bear on the merch-

ant to have stock, fixtures and

buildings covered, either up to

80% of the stock carried or to an

amount equal to the creditor's

claims. If the merchant refuses,

the matter devolves upon the

Screenings and Their Disposal

A meeting held recently at

Winnipeg took up the matter of

screenings, with the result that

several recommendations as to

the disposal of screenings at the

government interior elevators

were put forward and endorsed.

The suggestions when followed

will be of benefit to stock men,

as the screenings will be retained

in the West instead of being, as

heretofore, shipped in bulk with

grain to the lake heads and sold

from ther^e to U.S. buyers.

All this argument anent screen-

ings and their use seems to be a

direct tribute to inferior farming.

The farmer who markets grain

that is foul with noxious weeds
is not a farmer that will raise

maximum crops in any province.

He is so conservative that he is

willing to put up with dockage on

his grain rather than invest in a

proper fanning mill or grain

cleaner by which to ensure that

his product will take a better

grade at the elevator.

One Western farm contempo-
rary estimates that the three

prairie provinces lose fifty million

dollars annually through weeds.

It would, therefore, seem that

what we want investigation into

is not the disposal of screenings

but their eradication. Clean
farming, the selection of strong,

virile and healthy seed, the pro-

per cultivation of the .seed bed,

and every movement directed to-

wards weed eradication would,^

we believe, be of infinitely greater

value than all"~the feed that can

be had from screenings of dirty

grain.

Fifty million dollars is a large

sum of money. Any implement
dealer who cares can compute, if

he likes, how many good fanning
mills that sum would place on
the farms of the Canadian West.
The fanning mill may not be a

cure-all for the weed problem, but
it is a potent factor in giving bet-

ter seed for our grain crops and
better prices for the grain that is

grown.

\\'. S. Wait has opened a new
garage at Calgary.

W. T. Potts has opened an im-

plement business at Wadena.

Roberts & Baker is the name of

a new automobile firm at Coutts.

F. A. Snook has discontinued

his implement warehouse at Cu-

par.

J. O. Onstead has opened a

harness and repair shop at Many-
berries.

The Meyer-Granlin Motor Co.

is a new automobile concern at

Champion.

J. W. Frohn succeeds H. C.

Schaltz in a harness business at

Big Valley.

W. A. Perkins has sold out his

automobile business at Lang to

Frank Batty.

Karsten & Johnson, harness

dealers at Prussia, have sold out

to R. E. Serr.

Brown & Co., harness dealers at

Minto, have discontinued business

at that point.

A partnership is registered in

the implement firm of Morrison &
Eby at Carman.

The Manitoba Frost Wire
Fence Co., W^innipeg, has discon-

tinued operations.

C. E. Johnstone is the name of

a new automobile and implement

dealer at Beausejour.

A. M. McGarvey, an implement

dealer at Wiseton, has sold out

his business to W. H. Conway.

O. Christianson, the implement

dealer at Kandahar, has discon-

tinued operations at that point.

F. C. Heskett & Co. is the

name of a new hardware and
farm equipment concern at Cupar.

W. Hirshmiller has bought out

the harness business at Killaly,

formerly carried on by A. Lud-
war.

Mockett & Campbell, garage

owners and automobile dealers at

Hanna, have dissolved partner-

ship.

Mcintosh & Carson, garage

owners at Rossburn, have dis-

solved partnership. Mcintosh
continues.

H. D. Doenig, the implement
dealer at Delia, has commenced
a garage and automobile business

in that center.

A. A. Hassard has bought out

the implement business at Shaun-
avon, formerly carried on by
A. H. Jackson.

The Studebaker Corporation,

South Bend, Ind., announces the

purchase of $1,000,000 worth of

the second Liberty loan bonds.

The company, who subscribed a

million to the first loan, is arrang-

ing to sell $300,000 worth of
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bonds to its employees on easy
terms.

The firm of F. J. Sanders, hard-

M'are and implement dealers at

Kandahar, is opening a branch
store at Dafoe.

The Taylor-Critchfield-Clague

Advertising' Co., Chicago, has

changed the name of the company
to Critchfield & Co.

E. L. Theobald, implement and
automobile dealer at Spring Val-

ley, is succeeded by the Spring

Valley Hardware Co.

Beatty Bros.,, barn equipment
manufacturers, at Fergus, Ont.,

are erecting a foundry at London,
Ont., valued at $40,000.

Plaxin & Veregin, hardware
implement and lumber dealers at

Buchanan, now do business under
the title of Plaxin Bros.

The Assiniboia Auto Supplies,

Ltd., is a new concern recently

incorporated at Assiniboia. Capi-

tal is reported as $20,000.

F. E. McDiarmid, the hardware
and implement dealer at Alder-

son, has sold out his interests at

that point to H. B. Brigham.

The Gravelbourg Supply Co.

was recently incorporated in the

town of that name to handle im-

plements and farm equipment.

Albert Lea Gas & Electric

Light Co., Moose Jaw, is making
application to change the firm's

name to Albert Lea Gas Light

Co.

Saskatchewan Motors, Ltd., is

a new concern recently incorpor-

ated at Saskatoon. The capital

of the company is given as

$10,000.

A new concern recently incor-

porated at Calgary, is known as

the Great West Tractor Co.

Capital stock is reported to be

$700,000.

Robt. J. AVilson, who carried

on an implement and butcher

business at Willow Brook, has
sold out the latter branch to W.
J. Newton.

J. H. McLean is discontinuing

his harness business at Bethune.
In the same village, H. G. Pell

has opened a new implement
warehouse.

W.J.Ellis, manager at Toronto
for R. A. Lister & Co., recently

spent ten days in 'Winnipeg at

the Winnipeg branch of the or-

ganization.

Torgerson & Mof¥att, dealers in

implements and automobiles at

Hawarden, have been succeeded
by the Torgerson Garage & Im-
plement Co.

A large extension is under way
at the Maple Leaf Harvest Tool
Co.'s plant at Tillsonburg, Ont.
The main building will have a

frontage of 330 feet.

W. J. Wilson, sales manager of

the Winnipeg Ceiling and Roof-
ing Co., recently returned to his
desk after a Western trip in the
interests of his company.

The firm of Juettner, Hage-
dorn & Eymann, implement deal-
ers at Prelate, has been dissolved.
The business is now controlled
by Juettner & Schumaker.

J. R. Macdonald, president of
the Macdonald Thresher Co.,

Stratford, Ont., was a recent
business visitor to Winnipeg,
spending a few days in the city.

The Parlin & Orendorfif Co.,

Canton, 111., announces the ap-
pointment of R. A. Hall as assist-

ant sales manager at the home
office, to succeed H. W. Jones
resigned.

J. A. Bowers, a dealer at

Lomond, recently delivered his

thirteenth threshing outfit for the
season to a farmer at Armada.
This is some selling in the
thresher line.

The Advance-Rumely Thresher
Company, La Porte, Ind., has
purchased $500,000 of the second
issue of Liberty bonds, making a
total subscription of $1,000,000
for the company.

,

At a recent meeting- of the direct-

ors of the Bank of Montreal, Col.

Harry Cockshutt, president of

the Cockshutt Plow Co., Brant-
ford, Ont., was added to the
board of directors.

Chris. Johnson, the popular im-
plement dealer at Baldur, was a
recent visitor to Winnipeg,
Avhere he attended a meeting of

the Western Grain Standards
Board, of which he is a member.

O. E. Chapman recently re-

turned to the' position formerly
occupied by him in 1914-15
with the Maytag Company,
Ltd., Winnipeg, distributors of
washing machines, feeders, en-
gines, etc.

T. J. Storey, president and gen-
eral manager of the Canada Car-
riage Co., Brockville, Ont., after

an extended visit to the West,
left Winnipeg recently for his

company's headquarters at

Brockville.

J. C. Heider, secretary of the
Heider Manufacturing Co., Car-
roll, Iowa, was a recent business
visitor in Winnipeg, where he
called upon the trade. His firm
produce the 'well-known Heider
wagon sets, eveners, etc.

The P. C. Duncan Co., Inter-

national Harvester and Mc-
Laughlin dealers at Estevan, re-

cently held a special sale, during
which they closed out their stock
of hardware and harness, as they
will discontinue business.

R. Harmer, president and gen-
eral manager of the Sawyer-
Massey Co., Hamilton, Ont., was
a recent business visitor to

Chicago where he attended the
annual convention of .the National
Implement and Vehicle Associa-
tion.

H. F. Anderson, manager of
the Tudhope-Anderson Co., Win-
nipeg, recently returned from a
visit to the head office and fac-

tory of the organization at Orillia,

Ont. On his way West, Mr. An-
derson stopped over at Minnea-
polis.

E. A. Mott, Western general
manager of the Cockshutt Plow
Co., recently paid a six weeks

-

visit to the head offices and fac-

tories of his company at Brant-
ford, Ont. Mr. Mott reports the
plant as busy filling domestic-
orders.

E. F. Plutchings, president of
the Great West Saddlery Co.,
AVinnipeg, recently made a busi-
ness tour of the West. In the in-

terests of his company he visited
Prince Albert, Saskatoon, Cal-
gary, Lethbridge and other
centres.

M. Schibsby, manager of the
Minneapolis branch of the J. I.

Case. Plow AVorks, Racine, Wis.,
was a visitor to Winnipeg- last

week, looking into the "business
situation with the J. D. Adshead
Co., who handle J. I. Case plows
in the Canadian West.

N. O. Berve, manager of the
Saskatoon branch of the John
Deere Plow Co., recently spent a
few days in Winnipeg. Mr. Berve
will visit the Deere factories at

Moline, 111., and AVelland, On't.,

and will spend some time in

Toronto before returning west.

W. S. Harris, formerly in

charge of the Fargo, N.D., house
of the Johnston Harvester Co., of
Batavia, N.Y., has been promoted
to a position in the Toronto plant
of the Massey-Harris Company.
It is understood that he will have
charge of transportation matters
connected with the large export
trade of the company.

AVe have received a copy of his

1918 calendar from Albert Austin,
the progressive I.H.C. dealer at

Spy Hill. This calendar is a
finely colored picture of a nurse
kneeling on the battlefield by a
dying soldier, the title being
"For His Country's Sake." This
appropriate hanger should be
much sought after by Mr.
Austin's customers.

Philip S. Rose, for many years
associate editor of the "American
Thresherman," and an authority
on tractors and threshing mach-
ery, has resigned to occupy an im-
portant position with the Curtis
Publishing Co., of Philadelphia.
AVith a wide reputation as a
writer on power subjects,

,
Mr.

Rose should be a valuable acqui-
sition to the farm journal field.

C. E. Patric, inventor of the
double force feed distributor for
grain drills, and of other devices
on seeding machinery, died at his
home in Springfield, O., on
October 11th. The late gentle-
man was born in New York
state in 1837. He was one of the
organizers of the Superior Drill
Company in 1883, and was a well
known figure in the seeding ma-
chine industry.

Former Implement Dealer Now
Premier of Alberta

The Hon. Charles Stewart, who
succeeds Hon. A. L. Sifton as
premier of Alberta is a farmer
and implement man of long
standing. He was born in Stra-
bane, Ont., and was for many
years a farmer in that district,

and later owner of a retail imple-
ment business a't Barrie. In 1906
he came west and settled at Kil-
1am, where he now owns a farm
of several thousand acres, which
is now managed by his two sons.
He also carried on an implement
business in Killam, and was
manager of the farmer's elevator
until he was returned to the legis-

lature in 1909, when he was elect-

ed for Sedgewick, which he has
since continued to represent.
Mr. Stewart entered the Alberta
government in 1913 as minister
of municipal affairs, subsequently
being transferred to the depart-
ment of public works. During
the greater part of his life he has
been an active politician, and, it

is stated, a very efficient dealer in

farm machinery and equipment.

New Salesmen for Beatty Bros.

The sales force of the Winni-
peg branch of Beatty Bros., Ltd.,

the well-known barn equipment
and pump concern, has recently
been augmented by the advent of

two new salesmen, namely: L. P.

AVinslow, formerly of the On-
tario Wind Engine & Pump Co.,

and E. R. Hambly, heretofore as-

sociated with the Canadian Credi't

Men's Association.

Mr. Winslow has had a long
experience in the pump business
and other farm equipment lines,

and he is an aggressive and force-

ful salesman. Mr. Hambly has
a wide knowledge of western
conditions, and both men should
be valuable acquisitions to the

western sales organization of the

company.

Advertising a doubtful article

in doubtful mediums is a doubt-
ful speculation, and means taking
big chances. Advertising goods
of merit, in mediums of known
merit, is an investment, and a
safe and sound one at that.
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I The Brockville is the Cutter for You

Our Prices are Right

and our Goods the

best obtainable. If you

have not received our

new Cutter Catalogue,

No. 52, kindly let us

know.

No. 219, FORE-DOOR AUTO CUTTER
No. 253 "CANADIAN," WITH TOP AND FORE-DOORS =

We have now on hand a large stock of Cutters and can make shipment at once. We have

an especially large assortment of Fore-Door Cutters, with and without tops, and our new

No. 251 Jumpers are the best we have ever offered the dealer.

Note our new No. 253, with Fore-Doors

FLEURY^S SONS

Straw and Ensilage

Cutters and

Rapid-Easy Grinders

are well known in the West for

Simplicity of Construction, Dur-

ability, and good results. We
regularly stock them in all sizes,

and for operation by hand, gaso-

line or engine power of any kind.

7B. Cutter has

12-in. throat.

14B. Cutter has

14-in. throat.

RAPID-EASY GRINDER No. 7B. CORN AND STRAW CUTTER

WE CARRYA FULL LINE OF AGRICULTURAL IMPLEMENTS

'REINDEER" (Registered)

FARM SLEIGH

Built

of

Oak

This Season the "REINDEER" (Registered) Farm Sleigh is being manufactured exclusively for

us. We have specified for OAK to be used in their construction and we are now receiving this

class of sleigh from the factory. You can offer your customers no better value in Farm Sleighs.

JOHN DEERE PLOW CO., LIMITED
WINNIPEG REGINA CALGARY SASKATOON EDMONTON
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National Implement and Vehicle

Association Convention

The twenty-fourth annual con-

vention of the National Imple-

ment and Vehicle Association

was held in Chicago from Octo-

ber 15th to 20th. An exception-

ally large attendance of mem-
bers was recorded, and through-

out the convention was on
strictly business lines.

The Farm Implement Com-
mittee which works in conjunc-

tion with the U.S. National Coun-
cil of Defence, reported fully on
how manufacturers must proceed
to obtain material from which ,to

build implements and machinery
to supply America and her Allies.

President Dain, in a stirring

address, asked the machine
manufacturers to aid the govern-
ment by fully and freely supply-

ing any necessary information, as

such information is essential for

the protection of the industry in

its supply of raw materials. He
emphasized the great need for the

factories keeping the farmer sup-
plied with the labor-saving tools

necessary to raise a large food
surplus to help win the war.

Secretary E. W. McCuUough
reported that the active member-
ship of the association had in-

creased 33 per cent. Membership

on October 17th showed as 231,

a net gain of 53 during the past

year. The balance in hand was
$23,678. The secretary also re-

ported on the satisfactory head-

way being made in standardiza-

tion, and how the problem of

costs was being thoroughly gone
into. As year succeeds year the

mutual problems of dealer and
manufacturer were being solved

by co-operation between the two
bodies in the trade, the delibera-

tions of which were of the utmost
value to the whole industry.

J. B. Bartholomew, Peoria, 111.,

gave a very timely paper on "The
Relation of the Tractor to Agri-

culture. He stated that next year

one central national tractor de-

monstration would be held, prob-

ably in Ohio. In the Plow and
Tillage Department, L. N. Burns,

Racine, explained what had been
done in the elimination of useless

sizes and styles of implements.

Reports were also made on grain

drills and seeders, ensilage ma-
chinery, d e a 1 e r s' associations,

sales managers' department and
credits and collections. G. A.
Ranney, Chicago, explained the

effect of the war and national

legislation upon material delivery

and prices. He predicted great

congestion in industry and trans-

portation in the coming year.

Cost standardization and labor

came in for a good deal of dis-

cussion, while community better-

ment was made one of tne

strongest points in the entire de-

liberations of the association.

H. B. Dineen, Moline, gave a very

instructive address on Elimina-

tion and Standardization. He
declared that the elimination of

useless types was of far greater

importance than standardization.

He made a graphic balance of the,

advantages and disadvantages of

making and selling, as an ex-

ample, a left-hand plow. C. M.
Johnson, the dealer from Rush
City, Minn., held the convention

in an excellent talk entitled, "A
Message from Our Dealers." R.

Harmer, head of the Sawyer-

Massey Co., Hamilton, , gave a

brief address on what Canada was

doing to help win the war.

Resolutions were passed on:

Liberty Bonds
;
Profiteering, Pur-

chases, Price Control and Pri-

ority ; Cost Systems ;
Speeding up

Shipments; Co-operation to In-

crease Crop Production; Main-

taining Labor Standards; Labor

Arbitration; Export Trade; Mili-

tary Roads ; United States De-

partment of Commerce and the

Trade and Farm Press.

ACKLAND'S "FAVORITE" CUTTER GEARS
Get a Supply Now
Watch Them Sell
Set one up in your ware-

house. Runners
knees bent iJ4 in. square,
reinforced with 7/^x3/16

steel scroll braces. Shoeing
%xys steel; track 3 ft.

2 in.; run 5 ft. 2 in.; length
6 ft. over all; height 18 ins.

VERY LOW PRICE. SEND
YOUR ORDER TO-DAY.

All wood parts of best selected hickory. Shifting bar takes ordinary

shafts or pole. Painted carmine, tastefully striped. Any buggy body can

be attached in a few minutes. Shipped in the knock-down, saves freight,

easily stored. Weight 50 pounds.

ALWAYS SHIPPED KNOCKED-DOWN AS SHOWN—SAVES FREIGHT

STRONG, FINELY FINISHED,
BEST MATERIALS

Dealers: Ask for Imple-

ment Supply Catalog,

No. 4. It will save you

money.

The

Best

Goods

The new officers chosen for the
coming year were as follows:
President, C. S. Brantingham
(Emerson - Brantingham Co.),
Rockford, 111. ; chairman of

executive committee, Geo. A.
Ranney (International Harvester
Co.), Chicago. Twelve vice-

presidents were chosen ; while
Chicago was unanimously select-

ed as the meeting place for 1918.

Happy Farmer Tractors for
Export

The manufacturers of the Hap-
py Farmer itractor, at La Crosse,
Wis., in addition to a recent ship-

ment of both models to France,
booked an order for the same
source for 250 8-16 h.p. Happy
Farmer tractors, which were
shipped October 20. These ma-
chines are for the French Govern-
ment and will be used for raising

crops in 1918.

Fifteen Happy Farmer mach-
ines were recently tried out in

England. The report from that

country states that, among other
things, the self-steering feature of

these tractors was considered
very satisfactory by the British

experts who conducted the trials.

The Happy Farmer Tractor
Co. recently decided to purchase
and instal additional machinery
to the value of $75,000 to $100,-

000. The output of Happy
Farmer tractors of the model
"B" type, kerosene-burning, 12-

24 h.p. machines, is to be very
largely increased. Orders already
have been booked for winter de-

livery to such an extent that both
large plants at La Crosse will be
kept busy. A meeting of the
Happy Farmer distributors will

be held at the factory on
November 7th.

Efficiency Expert for Carriage
Concern

At a recent meeting of the
directors of Carriage Factories,

Limited, Toronto, it was decided
to appoint a general manager for

the company in the person of

Norman A. Hill, an American
efficiency expert and engineer,

who comes to Canada from Ohio
highly recommended as a suc-

cessful organizer and manager.

^ELVES

WINNIPEG. MAN. ^



November, 1917 Canadian Farm Implements 21

Kinnard-Haines Company is

Reorganized

The Kinnard-Haines Co., mak-

ers of the Flour City line of tract-

ors, and one of the pioneer con-

cerns in the tractor industry, has

been reorganized. In future the

company will be known as Kin-

nard & Sons Manufacturing Co.

The new concern has a capital

stock of $250,000. A. Haines,

who has been connected with the

company since 1882, has retired

on account of ill-health. The
officers of the reorganized com-

pany are as follows

:

President, Owen B. Kinnard

;

vice-president, Chester H. Kin-

nard; secretary, Oscar B. Kin-

nard; treasurer, H. D. Barry.

No change in the policy of the

company is announced. Plans

have been made to increase the

output of the plant during the

coming year to such an extent

as material supply will permit.

Company Hold Tractor School

The MinneapoHs Steel & Ma-
chinery Co. will conduct a tractor

school at its plant in Minneapolis

this winter. Expert instruction

will be given in all branches of

tractor operation and repair.

Four five-week terms have been

arranged, which will start respec-

tively on Nov. 19, Jan. 3, Feb. 11

and March 18. Full particulars

may be obtained from the com-

pany by addressing the Minnea-

polis office.

New Attachment for Deere

Spreaders

The John Deere Plow Co.,

Moline, 111., have recently put

upon the market a straw spread-

ing attachment for adaptation to

John Deere manure spreaders.

The attachment can be put on or

removed in thirty minutes time

permitting the machine to be used

only for handling heavy manure
or, when both manure and straw

are spread in combination, the

manure can be loaded in the

spreader proper and the straw on

top. The wet, heavy rotted straw

often found at the bottom of

stacks can be handled easily.

A rack attachment, the top of

which is 5 ft. 10 in. from the

ground, is erected upon the

spreader. On this is arranged an

upper beater with beater heads

20 in. in diameter. On these

heads are bolted 8 beater bars

containing in all 36 steel teeth

in. long, making the diameter

of the beater over all 27 in. In re-

volving the upper beater slowly

combs the upper half of the load

down to the lower beater, which
revolves much faster, distributing

the straw.

In our last issue we commented

at some length on the value of

the straw spreader as a means of

restoring soil fertility. This new
attachment by the Deere organ-

ization should command a ready

sale in the Canadian West, as it

saves the farmer the expenditure

necessary for a regular straw

spreader, and is simply a handy
adjunct to that greatest of all

labor-savers, the modern manure
spreader.

Cordage Co. Holds Annual
Meeting

The shareholders of the Ply-

mouth Cordage Co. held their an-

nual meeting recently at Boston,

Mass. Gross sales of rope and

binder twine for the fiscal year

were reported to amount to $22,-

000,000, compared with $11,300,-

000 for the previous year. No
statement regarding net profits

was shown, but it was reported

that the increase in business was
more the result of higher prices

'than in an increased tonnage from

the plant.

Hail Insurance in Saskatchewan

The Municipal Hail Association

in Saskatchewan expects to have

a surplus of between $50,000 and

$75,000 this year after paying all

claims, which up to the end of

September amounted to over

$826,000. Over 5,000 claims were

received this year, as compared
with 11,000 claims in 1916. The
approximate net revenue for 1917

will be $930,000. The hail losses

in 1916 amounted to $3,600,000.

Mr. DEALER
Cater Can Sell You

Wood or Iron Pumps cheaper

than any one in the West.

GET HIS PRICES BEFORE YOU ORDER

Brandon Pump &
BRANDON

Works
MAN.

Canada^s Standard Vehicles

"One Grade Only, and that the Best"

When you sell the No. 542B you

have a line that adds prestige and

profits to your business. The de-

mand for the BEST in vehicle con-

struction, materials and finish is

steadily increasing, and for years

McLaughlin Vehicles have been pre-

eminent in Quality, Price and Ser-

vice. Let us mail you full particulars.

LEADERS IN STYLE, QUALITY, DURABILITY, REPUTATION

Dealers who handle
the No.34 are enthu-
siastic boosters for

cutter business. We
have built the best
we know how into

these cutters. They
are invariably the

choice of the dis-

criminating c u s -

tomer. This will be
a big sleigh season,

and we advise you
to send your speci-

fications early. Our
prices and latest

literature are yours
for the asking.

GET OUR
SPECIAL

CUTTER OFFER

The Canada Carriage Company, Limited
156 Princess Street

Stocks Carried at : WINNIPEG SASKATOON

Winnipeg, Man.
MOOSE JAW CALGARY EDMONTON
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Closing Sales Satisfactorily
By W. KEDDELL, Sales Manager, Renfrew Machinery Co.

Being- able to profit b}^ our

mistakes Avhen we do make them

and turn the knowledge thereby

gained to future advantage is one

of the most valuable aids to suc-

cess in salesmanship.

In approaching a prospect your

success depends on hovy; you open

up on him. Nor can you lay

down a law oh the subject that

will apply ec|ually to all cases. In

every sale you make—or lose

—

3;ou vsall use a dififerent method.

The underlying principles of

your approach, argument and

closer, maly be alike, but you will

never use the same combination

or apply those principles in

identically the sa;me manner in

every case. -The successful ap-

proach means, in every case, half

the battle, if you follow it up
right.

Some men have the happy
knack of winning a prospect's

confidence and attention without

any effort ; for others, it is a real

ordeal to approach another man
and introduce the subject of the

visit; although it frequently hap-

pens that once the ice is broken,

the man who is the miost diffident

in approach puts up the best

arguments afterwards, and is

more successful in the long run.

Every successful implement

dealer can recall instances in his

experience where, had he limited

his efl:"orts to one single inter-

vlew, the business he ultimately

secured on a later visit would
never have been his. That agent

would know by experience that a

prospect's promise to buy "when
ready" is worthless in most cases

unless the dealer himself sees to

it that the promise is fulfilled in

due time. The prospect will not

wilfully break his promise, but if

the salesman is~not in close touch
with him when the tim'e comes
that he is "ready"—and the oppo-
sition man is-—well, the opposi-

tion man generally has an easy

time closing the deal.

Selling Dairy Lines
Lines such as cream separators

cannot be sold in the same way
that staple goods are sold. The
agent selling separators and
scales has to create the demand
by his arguments, coupled with a

demonstration of the goods he is

selling. The chief reason for this

as because custom has established

that method ; the average farmer
expects it. The need of a good
separator is rarely brought to

his mind so pointedly as would
be the need of a new plow or

other farm implement for the

reason that his work does not, as

a rule, bring him closely in con-

tact with the dairy work; that

falls to the lot ' of the woman
folk, and though they may pro-

test against the use of the old

separator any longer, the farmer
will likely not act until the ques-

tion is forcibly raised by some
dealer who is on his job.

With gas engines it is dififer-

ent, they are too bulky to carry

as sam^ples; the farmer knows
this, so he doesn't expect the

dealer to walk into his place and
demonstrate with an engine. He
is satisfied to buy- from the cata-

logue, but it is up to the dealer

to convince him that the engine
he is selling is built right for

economy of service and dura-

bility ; once convinced on that

score and that an engine will be
of real use to him, it isn't hard to

get his order.

Many sales are lost through
over anxiousness on the sales-

man's part or over-readiness to

make promises that the customer
knows there is a small likelihood

of fulfilling, as many are lost be-

cause the dealer does not realize

that the time has come to quit

talking machine and talk settle-

ment ; he passes the critical

point, talks himself out, and has
to withdraw gracefully or other-

wise according to the way he is

constituted.

But when the dealer succeeds

in escaping all these pitfalls for

the unwary and brings his sale

to a successful conclusion, there

is still something to guard
against. He must not be in an
indecent hurry to rush away with
the settlement for fear the cus-

tomer will change his mind and
cancel the deal. If a salesman has
that feeling, and gets out leaving

a kind of strained silence behind
when Mrs. Farmer looks at her
husband, and the latter stands
around feeling that he has been
got the better of in some way
that he cannot express in words,
it is a sure thing that that sale

was made in the wrong way.
There are tw'o ways of selling,

but the right way is the only way
that increases your prestige.

New Tractor Plant

Henry Ford & Son, Detroit,

Mich., have made contracts for

the erection of a large plant,

which it is reported will represent

an investment of twenty million

dollars. Part of the plant will be
devoted to tractor manufacture
and the remainder as a steel foun-
dry for the Ford Motor Co.

Someone has well said that in

prosperous times advertising is

an opportunity for the retail mer-
chant, and in hard times it is a

necessity.

EASTERN
CANADA
EXCURSIONS
1917

VIA

Canadian Northern
ALL THE WAY

VERY LOW FARES
FIEST-CLASS TICKETS LIBERAL STOP-OVERS

DECEMBER 1st to 31st, 1917
Good to Return Any Time Within Three Months

Excellent Service Through Tourist Cars
FROM EDMONTON, CALGARY, SASKATOON,
PRINCE ALBERT, REGINA, BRANDON, WINNI-
PEG TO TORONTO AND OTHER EASTERN
POINTS.

ELECTRIC LIGHTED, NEW WITH ALL THE
LATEST IMPROVEMENTS, STANDARD ELEC-
TRIC LIGHTED TRAINS. THE BEST OF STAND-
ARD SLEEPERS.

COMPARTMENT OBSERVATION CARS
The Canadian Northern will offer many privileges in connection with these December excursions that it is possible

to procure only during the festive season. Every allowance is made for the past long absence from the family and
friends, and everything possible is done to make up an atmosphere to correspond with the big holiday spirit.

ASK ANY AGENT FOR 1917 EASTERN CANADA PAMPHLET
FOR INFORMATION ABOUT TRAIN SERVICE AND FARES WRITE R. CREELMAN, cenerai^Passenger WINNIPEG
A. BROSTEDT, D.F. & P.A., J. MAdIlL, D.P.A., W. STAPLETON, D.P.A.,

Canadian Northern Railway, Cana dian Northern Railway, Canadian Northern Railway,
Vancouver, B.C. Edmonton, Alta. Saskatoon, Sask.
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Freight Rate Increase Opposed

In a recent meeting held by the

Board of Railway Commissioners
at Winnipeg, the increase in

freight rates were strenuously op-

])osed by shippers, manufac-
turers, farmers and public bodies.

For the C.P.R., W. B. Lanigan
claimed that the increase was
justifiable as it hitherto had been
below normal because of the

water rate competition on the

great lakes. The companies
merely wished to restore the rate

to normal. A representative of

the Winnipeg Board of Trade
claimed that the movement was
an organized effort on the part of

the railway concerns to get an in-

crease, in freight rates, which
would mean an additional burden
to the West. The Western con-

sumer must inevitably suffer by
the increase.

On instruction from the provin-

cial government, Isaac Pitblado,

K.C., appeared on behalf of the

general consumer, and severely

criticized the reasons alleged to

justify the increase. Represent-
atives of the Canadian Manufac-
turers' Association, the Canadian
Council of Agriculture and the

Grain Growers also lodged pro-

tests. The railroads' represent-

ative admitted that the roads
showed a decreased operating ex-

pense, but stated that this was
due to labor shortage. Judgment
on the hearing was reserved.-

An Interesting House Organ

We recently received from the

John Lauson Mfg. Co., New Hol-
stein, Wis., the latest copy of the

Lauson Power Magazine, a publi-

cation devoted to Lauson en-

gines and power subjects gener-

ally. This interesting booklet can
l)e obtained by interested dealers

who care to write the above com-
pany.

The Dealer and Tractor Sales

In his annual address to the

National Federation of Imple-
ment Dealers, Secretary H. J.

Hodge maintained that many
dealers did not as yet realize the

magnitude of the tractor indus-

try. While many men had
equipped themselves to get. the

tractor business, too many were
letting tractor business drift

away.

No man should admit that the

motor car dealer is the ideal

tractor dealer, or that an entirely

new dealer will be developed, one
hose line is automobiles, trac-

tors and power farming machin-
ry exclusively. Mr. Hodge said,

owever, that the kind of agent
ho gave trouble was the one

who needed a tractor and plow
for his own use and secured a

contract with some manufacturer
for same and thereafter enjoyed
the privilege of purchasing all of

the cultivators, harrows and other
farm equipment which he and his

relatives needed for their own use
at wholesale prices. I believe,

said he, that while it is true that
all implement dealers have not
taken on the sale of tractors,

enough have done so to demon-
strate that they are entitled to the
business. The business is ours
and we should endeavor to hold
it, not only on account of tractor
sales alone, but the power farm-
ing tools that go with it.

In a resolution passed by the
convention, it was stated that
the dealers felt justified in again
strenuously urging the advocacy
of the sale of tractors and the
carrying in stock of at least a
sample machine by the retail

dealer, and it was further sug-

gested that the subject be made a

])rominent feature of all conven-
tion programs, laying particular

stress on the retention of the hale

in the hands of the retail dealers.

Twine Trade in Russia

It is computed that approxi-

mately 30,000,000 pounds of bind-

er twine was used annually in

Russia before the war. It is also

estimated that 95 per cent of the

binder twine used in Russia is

made of sisal.

The consumption of binder
twine probably will not be aug-
mented during the war. The in-

crease after the war will depend,
on the extent of th? slow but cer-

tain increase in the use of auto-
matic harvesting machinery,
which it is impossible to forecast

definitel}^

It is -estimated that there are

120,000 harvesters in Russia, of

which 100,000 are of American
make. A large importer states

that 85 per cent of all the import-
ed binder twine used in Russia is

of American origin. England and
Germany did a small twine trade
previous to the war. The duty on
manila or sisal is almost 55 cents
per 36 pounds, plus 10 per cent,

but it enters duty free until the
end of this year

Xineteen-Eighteen is only six

months off. Let's make the best
of what is left of Nineteen-Seven-
tcen.

BUILD CONCRETE
SILOS

Dwellings or any class of
buildings from Concrete
Blocks.

THE LONDON ADJTJST-
ABLF, BLOCK MACHINE
makes all sizes and designs
of Concrete Blocks. Price
$65. Send for Catalog No. 3

Agents Wanted in all Unoccupied Territory

LONDON CONCRETE MACHINERY CO.
Dept. K, LONDON. ONTARIO.

World's Largest Manufacturers of Concrete Machinery.

AS A PROFITABLE SELLING PROPOSITION,

INVESTIGATE THE CANADIAN
SPECIAL FEATURES

:

The longest stroke small

motor

The highest powered sm.ll

car

5-Passenger

Touring

$935.
F.O.B.

Brockville,

Ontario

SPECIAL FEATURES:

The smallest quantity of gaso-

line per mile of any car

The most economical car

made on tires

4-Passenger

Roadster

$935.
F.O.B.

Brockville,

Ontarifi

00

The dealer who represents the Canadian Briscoe in any
territory has a line that sells easily, and when sold,

stays sold. Sales profits are not absorbed by heavy ser-

vice expense. We have built the Briscoe so well that this

is unnecessary. We have a very attractive proposition to

the best dealers in districts where we are not represented.

Our offer will mean bigger business for you in 1918. Why
not get full particulars? Investigation will cost you
nothing. Write us to-day.

This car with its Half Million Dollar Motor, 4-cyl., cast

en bloc, 3 3-16 x 5^, is unlike any other light-weight four

produced in the Dominion. All bearings are babbitt-lined,

bronze steel type. Starting, lighting and ignition are the

famous double unit type. Cooling—Thermo-syphon with
high cellular radiator. Gear shift lever in center of driv-
ing compartment. Wheelbase, 105 inches; standard tread.
Floating type rear axle on Hyatt bearings. Long, sweep-
ing, Briscoe line bodies; low all-steel chassis of excep-
tional strength. Exterior handsomely finished and
appointed.

Equipment includes: Two electric headlights with dim-
mers; dash lamp; storage battery; electric tail light;
license bracket; robe rail; electric horn; one-man top with
envelope and adjustable storm curtains; speedometer; tire
carrier; extra demountable rim; oil and gasoline gauges;
current meter; pum.p, jack and tool outfit.

LET US TELL YOU WHAT THE BRISCOE OFFERS DEALERS
Distributors for Manitoba :

ELGIN MOTOR CAR SALES CO.

417 Portage Ave., Winnipeg.

Distributors for Saskatchewan

:

AUTO SERVICE CO., LIMITED
Regina and Saskatoon.

The Canadian Briscoe Motor Co., Ltd.
BROCKVILLE, ONTARIO
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Tractor Farming in Prance

In France the available amount
of labor has been greatly reduced

owing to the war, while the losses

of horses and oxen have been

enormous. It is estimated 'that

there are now about 1,000 tract-

ors in France, about half of which
are owned by the government.

Hyndman, manager of the Coni-

pagnie Internationale de Mach-
ines Agricoles de France, located

at Nantes. This concern handles

Mogul and Titan tractors and
Champion, Deering, Osborne and
Piano harvesters. The photo-

graph was taken on the large

farm of M. Leon Charpentier, of

Tractor Attachment Men Hold
Meeting

Representatives of the tractor

attachment manufacturers in the

,

United States met in Chicago on
October 8th, when a permanent
organization was formed, to be
known as the National ' Tractor

A 10-20 H.P. Titan Tractor Harvesting in the West of France—Note German Prisoners

During the next four or five years

it is estimated that France will

require from 17,000 to 20,000

tractors, and at the present there

is a shortage of two hundred
thousand farm laborers. The
only solution to France's agricul-

tural problems lies in the tractor,

and in this connection American
tractors can, and will, do much
for our brave Allies.

We reproduce herewith a pho-

tograph taken during the recent

harvest in France, kindly for-

warded us by our old friend, J. C.

Treuillault, in the west of

France. A 10-20 h.p. Titan tract-

or is pulling three binders, be-

yond which stretch the peaceful

rural landscape, so great a con-

trast to the ravaged northern dis-

tricts of beautiful France. Mr.

Hyndman is sitting upon the

second binder, while on the

binder immediately behind the

tractor, and standing between it

and the Titan, are German
prisoners. '

How about sleigh sales?

The Two Best Pieklers
on the Market

—

THE AUTOMATIC
GRAIN PICKLER
A Big Opportunity for the Dealer

This is the only machine of its. kind

in use. Handles grain at the rate of 135

bushels per hour. Light in weight. Per-

fect in action. Fully guaranteed. -Sub-

stantially built. Thoroughly soaks,

turns over and treats the grain.

GET THE AGENCY FOR
THESE MACHINES—NOW

MADE IN TWO
SIZES:

The Lincoln Smut Cleaner—
a Perfect Pickling Machine

No. 3 machine hat-dlea 30-50

bushels per hour; No. 4 50-75

bushels. Sold on a positive

guarantee to prevent smut.
This machine separates smut

balls, wild oats, king heads,
and all light seeds from wheat,
also wild oats and all light

seed from barley. Grain is

thoroughly pickled, dried and
elevated to wagon box. Auto-
matic skimmer is an exclusive
feature. Strong, heavy con-

struction. Rustless solution

tanks of large capacity.

Write

for

Prices

and Full

Particu-

lars

Cushman Motor Works of Canada, Limited
Builders of li^hl weight, high grade Gasoline Engines for all Farm Power Work
DEPT. E.. WHYTE AVE. AND VINE ST., WINNIPEG. MAN.

Attachment Association. The
following officers were elected

:

President, J. H. Palmer, Farm
Tractor Co., Fond du Lac, Wis-
consin

;
vice-president, V. P. Wil-

kins, Uni-Tractor Co., Chicago

;

secretary and treasurer, Fred M.
Loomis. A committee was in-

structed to prepare by-laws for

report to the next regular meet-
ing to be held in Chicago early in

November.
The manufacturers of tractor

attachments who attended were
of the opinion that 'the organiza-

tion could do much along educa-

tional lines to bring before the

public the fact that the tractor at-

tachment is an agricultural neces-

sity which will meet the needs of

a very great number of farmers

all over America, who are not in

a position to invest in tractors. A
campaign of education along
these lines will be taken up to

show the average farmer how he

can economically and efficiently

use his available power—the au-

tomobile—by means of the tract-

or attachment. Among those

present were representatives from
the following tractor attachment

manufacturing concerns

:

Curtis Form-a-Tractor Co., Chic-

ago ; Farm Tractor Co., Fond du
Lac, Wis. ; Uni-Tractor Co., Chic-

ago ; Pullford Co., Quincy ; Gen-
eva Tractor Co., Geneva, Ohio

;

3-P. Auto Tractor Co., Daven-
port, la. ; Smith Form-a-Tractor
Co., Chicago

;
Hyatt Roller Bear-

ing Co., Chicago.

Scottish Opinion on Tractor

Requirements

In a report to the northern dis-

trict agricultural committee in

Great Britain, L. Davidson,.

Cullen, Scotland, one of the

pioneer tractor users in that

country, states that in Scotland it

is very difficult to choose a trac-

tor as conditions vary so much in.

dif¥erent localities. He states

that by tractor literature it seems
an easy job to get a tractor that

will efficiently plow an acre an
hour on to 3 gallons of par-

affin. In Banffshire, states this

writer, an average of 4^^ acres

per working day, at a cost of 4j4
gallons of paraffin (coal oil) per
acre is as much as one can expect
to get.

A good offer is made by this

tractor enthusiast,^ as in his re-

port he says : "In am very willing

to give a prize of £250 (roughly

$1,213.50—Ed.) for any machine
that does this in this district over
the next season, as it would com-
pletely outclass horse plowing."
The choice of machines for

Scottish use, says this farmer, is

possible from three classes : (a)

combined motor and plow; (b)

tractor as a separate unit; (c)

caterpillar type.

Types Suggested

In purchasing a fleet of six ma-
chines, this agricultural expert

advises as follows : He says

—

"I would order three 20 h.p.

Titans, which are, I understand,

available, and which are a fair

type of the American tractor, and
suitable for the wofk.

'T would order either a Brant-

ford Cleveland tractor, running
on chains (caterpillar type—Ed.)
(a very clever American ma-
chine), paraffin driven ; or a

Martin's plow and tractor, also

running on chains, and British

built. These two machines are

carried like Tanks. Martin's

plow is petrol driven.

"An Avery 18 h.p. tractor; or

an Overtime, which has done

good work in Perth district, and
for the last machine, I would
order

"A Whiting Bull; or an Ivel-

Hart tractor."

Of the above machines, the

Titan, Cleveland and Avery trac-

tors are well known in this coun-

try. The "Overtime" mentioned

is the "Waterloo Boy" under its

British cognomen. The "Whit-
ing" Bull is the Bull tractor made
in America, and the Ivel-Hart an

English made tractor. Evidently

the American-made tractors have

been giving good satisfaction. It

may interest tractor manufac-

turers on this side of the Atlantic

to know that accurate records are

being kept in each of the agricul-

tural districts in Great Britain of

the work done by each tractor,

and the fuel consumption. There

is little doubt that the machines

that prove most efficient will

command the biggest sales in

Great Britain.

At present prices no farmer

can afford to use binder twine as

suspenders.
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GET TILLAGE BUSINESS
WITH LESS WORK

Sell The DEERING Line
Disk Harrows—Spring-tooth Harrows—Smoothing Harrows

Cu!tivatorS"ScufflerS"Land Packers—Drills

The DEERING Tillage Line Sells Easily Because:
The line is complete. You can suit every customer

It is well and favorably known The implements all do good work
Every machine is built to last We advertise widely in the selling season

For these reasons you can get more tillage business with less work when you sell the

Deering line. Next time you see him ask the blockman about our tillage sales plan that

moves the machines for our dealers, or write the branch house to have the blockman call.

International Harvester Company of Canada^ Limited
BRANCH HOUSES

WEST—Brandon, Man.; Calgary, Alta.; Edmonton, Alta; Estevan, Sask.; Lethbridge, Alta.; North Battleford, Sask.; Regina, Sask.; Saskatoon, Sask.;
Winnipeg, Man.; Yorkton, Sask.

EAST—Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B.

CAPACITY
3 PLOWS

Happy Farmer
Tractors

"The Machine Guns that will Win the War"

"The Engine is the

Heart of the Tractor"

All right, we'll put it up to

the Engine of the 12-24 H.P.

Study This Wonderful Twin - Cylinder Motor
The Happy Farmer Engine burns kerosene or distillate perfectly without a water feed.

Leaves no trail of smoke or carbon in the cylinders. Gives 24 h.p. on belt at 750 r.p.m., 12 h.p.

on drawbar at about m.p.h. Twin cyl. horizontal, cast en 'bloc design, 4-cycle. Die cast

crankshaft and connecting rod bearings, molded into metal backs. Crank: tough high carbon
steel 2%in. dia. Large water-jackets completely cover cylinders and valve seats, giving even
temperature and no warping of valves. Cylinder head easily removable. Overhead valves

2f^in. dia., very accessible for grinding. No pipes or manifolds—a special Happy Farmer
feature. Cooling System—circulating pump, large capacity radiator and ball bearing fan.

Oiling System—Madison Kipp oiler; one lead running to each cylinder, main bearing and
connecting rod. Accurate oil-feed to each unit in motor, transmission and gears. Ignition

—

Atwater-Kent, automatic retard and advance. Flyball governor is readily adjusted so that any
desired speed, from 400 to 800 r.p.m. 'can be procured. Lower motor easily accessible for

inspection and readjustment of bearings; 220 lb. flywheel slows down gradually; ideal for belt

work where load varies as in threshing separator. Special tractor kerosene carburetor; three-
point engine suspension; 13 x 2 in. band contracting clutch. Pulley 11 x 6 in. face; silent

muffler integral with frame. Fuel capacity; kerosene 11 gallons; gasoline 2 gallons; water 9

gallons. Throughout the design and materials are superior to those found in any other tractor
at anywhere near the price.

The TRACTOR That Will Put a New Punch Into Your Business
Right now is the time to secure the contract for 1918 business. The Happy Farmer yields good profits to

live dealers. We want the best dealer in every community. If that is YOU, write us to-day. We have

an offer you will appreciate.

Good stock' on hand. Prompt shipment guaranteed. We also handle Huber Separators and power-lift

Engine Plows. Get our Literature and Prices.

J. D. ADSHEAD COMPANY, LIMITED
References: Bank of Montreal

225 CURRY BLOCK .Ai^SnJE^^ WINNIPEG, MAN.

The Happy Farmer Has
Perfect burning of Kerosene
Simplicity, Strength, Lightness
Self-guiding—without attachments
Surplus power—Easy to get at

Ability to work well on side hills

To work on hard and soft ground
To turn short, either right or left

To handle all farm belt work
To sell at a reasonable price.

What Really Counts
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National Federation held
Annual Convention

On October 9th, 10th and 11th

the National Federation of Im-

plement and Vehicle Dealers'

Associations held its eighteenth

annual convention in Chicago.

Representatives av e r e present

from implement dealers associa-

tions in twenty states. Clear

throughout the three days dura-

tion of the convention the key-

note was patriotism and the

desire by the dealers to do every-

thing in their power to win the

war. In an inspiring address

President C. M. Johnson spoke

on community building, eulogiz-

ing those farm publications

which work for the furtherance

of community trading. All retail

dealers were advised to work for

the welfare of their town and ter-

ritory.

In talking on present business

conditions. President Johnson
said : "Volume is cut down on

regular lines, the farmer repairs

and runs his old machine until

worn out. This gives the dealer

a boost to improve repair service

;

the manufacturer puts us in

badly by revising repair prices,

sending no new lists and cutting

of¥ discounts. It is up to the

dealer without the manufacturers'

co-operation to redouble h i s

efforts to give the farmer prompt
and efficient service on repairs.

It would be well to explain fully

to the farmer where to put the

blame for prices and where ad-

visable dealers should handle re-

pairs at little or no profit, but

show the value of service."

Comment was also made by
the president on the various

movements for the betterment of

the retail implement trade made
by the federation during the year.

In his report Secretary H. J.

Hodge congratulated the dealers

upon the fact that the business

had come nearer a cash basis than

ever was thought possible.
Shorter terms and more liberal

cash discounts, coupled with the

splendid prices farmers have been

getting for their produce, has

helped place the implement busi-

ness upon a very substantial

basis. The secretary also spoke

at considerable length on in-

creased crop production, the in-

adequate profits in the repair

business owing to the prices set

by the manufacturers and con-

cerning the rapid advances in

price that have been made.

The senate report on the sisal

fibre situation was also given due
attention, it being considered

that the government should be

urged to fight the sisal fibre

monopoly. Standardization, com-

PRICE-PROFIT=SALES-BACKING
RANGE OF POWER—MECHANICAL EXCELLENCE

Every Factor That Builds Sales

FAIRBANKS-MORSE
New Type "Z"

FARM ENGINES
1 1, 3, 6 and 10 Horsepower

The dealer who sells Type "Z" Engines will swell his profits

this winter. Now is the time to get in line, for in the
months ahead you can sell a lot of these quality engines,

and make a good profit on each. The Type "Z" uses
kerosene and other cheap fuels as well as gasoline. It

is not a gasoline engine with kerosene attachment, but a
specially designed oil engine. Gives maximum power under
any load, and starts easily in the coldest weather. Built-in

EVERY FARMER IS YOUR PROSPECT
magneto ; throttling governor; pump fuel feed. Very
economical in fuel consumption; few adjustments needed
on the Type "Z". The materials, design and finish through-
out can be found on no other engine at ansrwhere near
the price. And we co-operate with our dealers. Our adver-
tising directs the farmer to your store. Think what the
Type "Z" will mean to your engine business. Write for our
special bulletin and liberal agency offer. It will pay you.

When it comes to FEIED GRINDERS, no Dealer can

afford to Overlook the Type "F"
LOW-DOWN PLATE GRINDER
There's lots of competition in the grinder business, but little of it bothers the man
who sells the Fairbanks-Morse Type "F" Grinder. For large capacity, light

running qualities and perfection of work, these machines have an enviable reputa-

tion. Enclosed, flat reversible plates, absolutely self-aligning. Ball thrust bearing

prevents heating. Direct drive gives light draft. Plates are interchangeable,

and fineness of work can be regulated to a remarkable degree. Heavy
drive shaft, with large surface, well lubricated bearings give strength

and low power consumption. Made in sizes: 6, 7, 8 and 10 inches.

Capacities: 15 to 50 bushels per hour. Baggers can be supplied for all

sizes. Let us tell you about this big selling machine that will double

your grinder business this year. Ask for full details—to-day.

The Canadian Fairbanks*Morse

Company, Limited
SASKATOON WINNIPEG CALGARY

munity development, exhibits at

fairs, freight classifications, and
other matters were dealt with by
the secretary.

Report on Repairs

A committee on repair business

made a report in which it was
stated that manufacturers should

have full repair stocks and that

reasonable retail prices would re-

sult in increased business to both

manufacturer and dealer. Dealers

should be consulted as to the re-

tail sale price of repairs, while a

fair discount basis should be

arrived at. Parts, said the com-
mittee, should be more distinctly

stamped so as to facilitate their

handling, while packing methods
could be improved upon. The
main requirements of the U.S.

dealers as regards repair parts are

evidently a reasonable list price,

and an adequate discount.

Considerable discussion took

place on the tractor trade, it being

the concensus of opinion that the

implement dealer must handle
this class of machine as the trac-

tor is here to stay. Dealers were
of the opinion that if this branch
of the trade were neglected it

would drift into the hands of the

automobile dealers, who made
strong claims that they were the

ideal source through which trac-

tors should be distributed.

The Dealers and Distribution

In their report the committee
on distribution advised early buy-
ing of stocks and shipment of

farm equipment in sufficient

quantities to supply normal de-

mands. The committee reported

that careful comparison of prices

showed that the differences in

* quotations by manufacturers on
similar goods was accounted for

in large measure by the fluctua-

tions in the material market, the

uncertainty of material supply

and the methods of distribution

adopted by the various manufac-
turers. It was the privilege of

the dealer to buy at the lowest
price obtainable, but loyal sup-

port should be given those manu-
facturers who in the past had
never failed to recognize the re-

tail dealer as a necessity in the

chain of distribution.

Resolutions were passed on
winning the war, greater crop

production, standardization,

changes in terms, the sisal fibre

situation, freight, tractors, the re-

pair business, early contracts and
early shipments, better business

accounting, comrnunity develop-

ment, the trade press and other

pertinent matters. The following

were elected officers for the en-

suing term : President, W. L.

Derry, Vermont, 111. ;
vice-presi-

dent, T. J. Turley, Owensboro,
Ky.

; secretary-treasurer, H. J-
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Fifty Years of Buggy
Development

From 1868 to 1918 is a long

time in the life of a man or a

company, and in the xbuggy in-

dustry there have been many
changes in that time. The com-

ing year sees the fiftieth anniver-

sary of Brockville buggies, and it

h singularly appropriate that the

Canada Carriage Co., Brockville,

Ont., should upon that occasion
' issue a golden anniversary cata-

logue of Brockville buggies.

In a foreword to this publica-

tion, President T. J. Storey gives

an interesting review of the de-

velopment of the Canada Carriage

Co. from its incorporation in

1892 to the present time. The
following are the main features in

every buggy shown in this jubilee

catalog

:

"A" grade wheels; 5-16 tires;

full wrought iron circle
;
parallel

reach gear; whalebone split
hickory reaches and heavy steel

channel reach plates; heavy panel

plugless body ;
large collar axles,

fitted with carbon steel piston

rings
;

patent truss shaft irons

with wrought Y-brace
;
long open

head oil tempered springs; dash

braces
;
specially selected highest

grade XXX hickory shafts, also

levered top with reinforced back

joints and heavy duck back rub-

ber.

A large variety of auto seats for

Brockville buggies are illustrated,

also tops and dashes. The con-

structional details of wheels, bow
sockets, bodies, shafts, seats and

bodies, also axles, are fully illus-

trated and described. In the 116

pages of the catalog are complete

specifications of the Brockville

line, including buggies, run-

abouts, road wagons, top bug-

gies, livery buggies, bike buggies,

the line of auto seat auto top

buggies being singularly com-
plete. Jump seat buggies, sur-

reys, concords, and an exception-

ally large variety of road wagons
of various types are also shown.

Handy and spring wagons, demo-
crats, mountain wagons, delivery

wagons, laundry wagons and

speed carts are also incorporated

in the publication.

A special feature is the Brock-

ville line of governess and pony
carts, also express and baggage
wagons, and the full Brockville

line of short-turn trailers.

This jubilee catalog of Brock-

ville vehicles should be of excep-

Now the "TWIN CITY" Line is Complete

THE TWIN CITY "16" IS

THE LAST WORD IN LIGHT TRACTORS

The steady demand for a powerful, reliable and up-to-date small farm

tractor has been fully met in the New Twin City "i6." The result of years

ot experience and experiment by the manufacturers of the famous Twin City

line. Embodies all recognized tractor improvements; trim, compact construc-

tion; powerful and smooth in action, owing to coiled springs over both front

and rear axles that absorb all shocks. No tractor is more completely pro-

tected from dust or dirt, or has a better system of lubrication.

Dealers: Investigate the Twin City "16"
Four cylinder cast en bloc engine, 5x7]^ inches, developing 16 tractor H.P.

and 30 H.P. on belt. Runs on gasoline, kerosene or distillate. Hyatt heavy
duty Roller Bearings throughout. Two speeds forward and one reverse.

Double drive on two 4 ft. 6 in. x 14 in. rear wheels; 7 inch extension rims are

supplied if required. Final drive is completely enclosed. Tubular type radia-

tor. Extra strong steel frame. Special kerosene vaporizer with vacuum fuel

supply. Belt pulley 8x17 inches, running at 470 R.P.M. Simple and accessible

design throughout. Total weight 7,500 lbs. Ask us for full specifications.

Write for Literature, Prices and Full Particulars on the

Twin City "16," also our 25, 40 and 60 Drawbar H.P. Engines

Minneapolis Steel & Machinery Co. of Canada, Limited
923 LOGAN AVENXJE WEST WINNIPEG

tional interest to every vehicle

dealer. A copy may be obtained

by interested dealers who will

write the nearest branch of the

Canada Carriage Co. at Winni-
peg, Moose Jaw, Saskatoon,

Edmonton or Calgary. Mention
Canadian Farm Implements when
writing.

Dealers' Associations in U.S.

Will Hold Conventions

The various implement and
vehicle dealers' associations in the

United States are in a very flour-

ishing condition. Following are

a few of the convention dates

set for the near future

:

Michigan Implement and Ve-

hicle Dealers' Association, Sagi-

naw, Mich., Nov. 13, 14 and 15.

Mid-West Implement Dealers'

v\ssociation, Omaha, Neb., No. 21,

22 and 23.

Iowa Implement Dealers' Asso-

ciation, Des Moines, la., Dec. 3, 4,

5 and 6.

Oklahoma Hardware and Im-
plement Association, Oklahoma
City, Okla., Dec. 4, 5, and 6.

South Dakota Implement Deal-

ers' Association, Sioux Falls, S.D.,

Dec. 4, 5, and 6.

Wisconsin, Implement and
Vehicle Association, Milwaukee,

Wis., Dec. 12, 13 and 14.

Illinois Implement and Vehicle

Dealers' Association, Peoria, 111.,

Dec. 11, 12 and 13.

The New Chatham
Fanning Mill and
Grain Separator
The Standard
Mill in both

Canada and the
United States for

Forty Years

Turns Easier Makes More Wind Cleans Better

and retains the same sturdy construction that has made the Chatham famous

''THE BEST IS CHEAPEST IN THE END"
'
' THEY LAST LONGER '

'

WRITE FOR ILLUSTRATED CATALOGUE

GRAY-CAMPBELL, LIMITED
MOOSE JAW, SASK.

JUMBO GASOLINE ENGINES
Increase Winter Trade for Dealers

Made in Sizes: H, 2^ 4| and 6 H.P.
Powerful, reliable, serviceable. On skids, strong iron sub-base
or trucks ; raake-and-break ignition ; battery or magneto. At
an additional cost our 214, iVx and 6 h.p. engines can be,
supplied in the throttling governor type for burning kerosene'
as well as gasoline. You can't sell a better engine.

Ill»«% Greater range of capacity than any other mill. Low power
LITTLE JUIwlBO consumption. Fine adjustment. Grinds from 10 to 30
____ M..,^ bushels per hour; 6-inch burrs; weight SOlbs. Steel and
FEED MILLS ><'on construction throughout. Get a stock and watch them

sell.

Manufactured
by

WINNIPEG

Nelson Brothers Company
Western Canadian Jobbers

Tudhope-Anderson Co., Limited

Saginaw,
Mich., U.S.A.

REGINA SASEATOON CALGARY
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Your Business Prosperity is

closely related to the Success of

Canada's Victory Loan
YOUR business prospers because

your customers,—farmers, mechan-
ics, clerks, workmen and others—have
plenty of money to spend. They have
plenty of money to spend because
business has been good.

And business has been good largely
because of the millions upon millions of
dollars spent by Great Britain for

Canada's natural, agricultural and
manufactured products.

But Great Britain needs credit, if she
is to continue spending money in Can-
ada. Otherwise she will buy where
credit is available.

Canada's Victory Bonds are being
sold to the people of Canada in order
that the credits Great Britain requires
may be established.

This money, loaned by the people of
Canada, and re-loaned by Canada to
Great Britain, will find its way back to
the people of Canada.

The relation between your business
prosperity and the success of Canada's
Victory Loan is, therefore, very close
indeed. In fact, your business cannot
continue to prosper as it has been
prospering, unless the issue of Canada's
Victory Bonds is a complete success.

Canada's Victory Bonds, moreover,
are an exceptionally good investment.
They earn a good rate of interest; the
principal is secured by the signed pledge
of Canada backed by all the resources
of Canada. Any bank will lend money
upon their security alone. And the
Bonds can be sold at any time.

INVEST YOUR MONEY IN
CANADA'S VICTORY BONDS

And take every opportunity to explain
to your customers how necessary the
success of Canada's Victory Loan is to
their own, and their country's pros-
perity.

It is the part of wisdom to do so be-
cause of the reasons given. And it is a

patriotic duty because Canada needs
money so that she may continue to
provide her fighting forces with food,
clothing and munitions necessary to
keep on fighting shoulder to shoulder
with Great Britain and the Allies until

victorious peace is achieved.

Your Banker will help you to

BUY CANADA'S VICTORY BONDS
to the fullest possible extent.

Issued by Canada's Victory Loan Committee
in co-operation with_ the Minister of Finance

of the Dominion of Canada.
62
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News Prom the Factories

The Huber Manufacturing
Company, Marion, Ohio, has
received a war order for 6,000

tractors from Great Britain.

The International Harvester
Company of Canada, Ltd., Hamil-
ton, Ont., has increased its capi-

tal stock, according 'to a report,

from $1,000,000 to $15,000,000.

The Massey-Harris Company,
, Ltd., it is reported, will build |an

addition to its plow plant at

Brantford, Ont., the new erection

to cost approximately $50,000.

The MinneapoHs Steel & Mach-
inery Co. has started work on an
immense new machine shop at its

plant in South Minneapolis in

connection with its new war
orders for the U.S. Government.

Henry Ford & Son, Dearborn,
Mich., are now turning out 50
tractors a day for shipment to

Europe. No attemp't will be made
to care for domestic business un-
til the foreign contracts have
been filled.

An order for $1,000,000 worth
of gun carriages has been placed
by the Government with the
Emerson - Brantingham Imple-
ment Co., Rockford, 111. The
order will be filled at the Geiser
plant of the company in Waynes-
boro, Pa.

The Cleveland Tractor Co.,

Cleveland, O., manufacturers of a
light type caterpillar tractor,

have increased the capital stock
of the company from $600,000 to

$6,000,000. It is understood that

the additional capital will give
the company a capacity of 8,000

tractors next year.

Plans to increase its tractor

production from 75 to 100 mach-
ines a day are being made by the
Waterloo Gasoline Engine Co.,

Waterloo, la. Since last April
the company has been running
behind on an average of 1,500

tractors. A new machine shop
will be built to increase the out-

put.

The Dunham Company, who
have been established in Berea,

Ohio, since 1859, on October 1st

moved their general offices to the

Hippodrome Building, Cleveland,

Ohio. The object is 'to allow
more room for manufacturing
purposes. The company manu-
facture culti-packers, land rollers,

pulverizers, packers, etc.

The plant of 'the Hart-Parr Co.,

at Charles City, la., was recently

damaged by fire to an extent esti-

mated at $250,000. The fire

originaited in the forging and bor-

ing plant, the principal loss being
in equipment. Fifty lathes val-

ued at $3,000 each were a to'tal

loss. It is stated tha't as the fire

was in the munitions depart-

ment, tractor output will not be
delayed.

The output of the Rock Island

Plow Co., Rock Island, 111., on
Heider tractors will be doubled
upon completion of the erection

of an addition to the tractor plant

now under way. The present
plant is 230 x 88 feet, while the

new addition will be a one-storey
brick building 230 x 66 feet.

Heider tractors are handled in

Western Canada by the Wa'ter-

loo Mfg. Co., Portage la Prairie,

Man.

Conference on Fibre Supply

During the second week in

August, U.S. manufacturers of

binder twine and rope were sum-
moned to Washington to confer
with the Food Administration
concerning the supply of raw ma-
terial. An authority on the twine
business. Cordage Trade Journal,
of New York, reports that a com-
bined committee of rope and
twine manufacturers was formed
and definite recommendations
made.
Our contemporary concludes

that the object of the food admin-
istration is to influence the cost

of binder twine to the farmer
rather than to control fibre prices

so as to influence rope cost.

Mexican sisal fibre is now selling

at the lowest price of any fibre or-

dinarily used for binder twine
manufacture. Any reduction in

the price of sisal, says this jour-

Synopsis of Canadian
North-West Land

Regulations
THE sole head of a family, or any male

over 18 years old, who was at the com-
mencement of the present war, and has since
continued to be, a British subject or a sub-
ject of an allied or neutral country, may home-
stead a quarter-section of available Dominion
Land in Manitoba, Saskatchewan or Alberta.
Applicant must appear in person at Dominion
Lands Agency or Sub-Agency for District.
Entry by proxy may be made on certain
conditions. Duties—Six months residence
upon and cultivation of land in each of three
years.

In certain districts a homesteader may
secure an adjoining quarter-section as pre-
emption. Price $3.00 per acre. Duties—Re-
side six months in each of three years after
earning homestead patent and cultivate 50
acres extra. May obtain pre-emption patent
as soon as homestead patent on certain con-
ditions.

A settler after obtaining homestead patent,
if he cannot secure a pre-emption, may take a
purchased homestead in certain districts.
Price $3.00 per acre. Must reside six months
in each of three years, cultivate 50 acres and
erect a house worth $300.00.

Holders of entries may count time of em-
ployment as farm labourers in Canada during
1917, as residence duties under certain con-
ditions.

When Dominion Lands are advertised or
posted for entry, returned soldiers who have
served overseas and have been honourably
discharged, receive one day priority in apply-
ing for entry at local Agent's Office (but not
Sub-Agency). Discharge papers must be pre-
sented to Agent.

W. W. CORY,
Deputy Minister of the Interior.

N.B.—Unauthorized publication of this
advertisement will not be paid for.

nal, without a corresponding de-

crease in the cost of manila fibre,

would mean that a large amount
of sisal would be used in the
manufacture of rope and twine
for bundling use. This would di-

vert sisal fibre from the binder
twine fibre market and might
cause a reduction in the supply
of material for twine. This
would necessitate the substitu-

tion of higher priced raw material

with a probable consequent ad-

vance in price of binder twine.

At present prices, the sisal ma-
terial for 500 feet of binder twine
costs 19^ cents New York, while
the material in 600 feet twine
made of fair current manila fibre

shows a cost of 20}i cents for 500

feet length. If manila is not de-

creased the probability is that

sisal will be largely used as a sub-

stitute for manila in the produc-
tion of twines other than binder.

PETERS PUMR5

Gives More Water

in Less Time with

Less Energy

Made in many styles and
sizes, they will meet all re-

quirements of the Western
Canadian farmer.

PETERS'
Double Cylinder

Force Pump
is the last word in pump
service. TJnequaled in De-
sign, Action and Durability.

They are different from all

other pumps in construction

and finish, and have ex-

clusive features that make
sales easy to customers who
want the BEST in pump
value.

Dealers

:

Get Peters'

Pump
Proposition

for 1918

Our line is absolutely up-to-date
in every respect. Every pump we
produce is given special attention.

Peter's Pumps are perfectly as-

sembled—they have no "come-
back." Sell them and you make
satisfied customers.

A POST CARD WILL BRING
OUR LATEST CATALOG.

Manufactured by

Exclusive Canadian Agents

:

Tudhope Anderson Co., Ltd.

Winnipeg Regina Saslutoon Caigar;

Write Nearest Branch House for

Particulars.

The LISTER Line
Means Profitable and Satisfac-

tory Business the Year Around

LISTER ENGINES

British built, durable; only the best mate-
rials. Shipped complete with skids. High
tension ignition. Automatic lubrication.
Made in 2, 3, 5, 7 and 9 h.p. sizes.

LISTER GRINDERS

Very large capacity; easy running. Fine
adjustment. Strong reversible plates. Guar-
anteed to grind more feed on the same
power than any grinder of the same size
made. Sold with or without base.

LISTER STORAGE BATTERY
ELECTIC LIGHTING PLANTS
Very simple design; battery, generator

and switchboard assembled on one base.
No complicated mechanism. Any one can
run them. Your customer can use his own
engine. Ask for full particulars and
agency offer.

OUR LINE INCLUDES:
"Canuck" Gasoline Engines, Grain Grind-
ers, Electric Lighting Plants, Milking
Machmes, Cream Separators, Churns, Saw-
ing Outfits, Silos, Combination Threshers,
Pumps, Pump Jacks, etc.

ASK US ABOUT ANY ITEM

R. A. Lister & Co. Ltd.
WINNIPEG

Toronto Quebec St. John
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Subscribers'

Information Service
Under this heading we will reply

to enquiries from jobbers and
dealers concerning the location of

machine manufacturers, where re-

pair parts may be obtained, etc.

Endeavor always to give name of

manufacturer. For immediate re-

ply, enclose stamped, addressed
envelope. Send enquiries to In-

formation Dept., CANADIAN
FARM IMPLEMENTS, Winnipeg.

C.E.S., Sask.—A neAv plate holder foi-

a No. 66 Letz feed mill can be obtained

through the Cushman Motor Works of

Canada, Winnipeg.
J.B.D., Sask.—There is only one con-

cern in Winnipeg who handle waste
paper, the Winnipeg Waste Paper Co.

They pay only from $2.00 to $8.00 per

ton, depending on whether paper is

selected or mixed. At present this

commodity is a drug on the market.
W.G.B., Sask.—The J. D. Adshead Co.,

Winnipeg, can supply you with J. I. Case
plow repairs of all kinds. Write them.

J.E.A., Sask.

—

We believe that the

engine with casting mark described is

one produced by the Christensen

Engineering Co., Milwaukee. . Write
them giving particulars of parts

required.

C.B., Sask.—The "Columbian" plow
is manufactured by the Oliver Plow Co.,

South Bend, Ind. As the I.H.C. repre-

sent this plow in Canada, repairs can
most quickly be procured through their

nearest branch house.

T.S.W., Man.—The No. 14 Giant Killer

sweepmill is no longer manufactured.
You might be able to get the necessary

grinding rings by writing the Swift Mfg.
Co., Waterloo, la.

H.L.Co., Man.—^Part C4 is the outside

coarse burr on a No. 13 feed mill made
by Stover Mfg. Co., Freeport, 111.

B. & Co., Man.—Hinman Milkers are

not handled in the West. They are dis-

tributed in Canada by H. F. Bailey &
Son, Gait, Ont.

W. J., Alta.—For repairs for Toronto
feed grinders, write Foundry Products
Ltd., Calgary.

P. & G., Sask.—Particulars and prices

on concrete block making machines can

be obtained from the London Concrete
Machinery Co., London, Ont.

A.W., Man.—Grinders for sharpening

feed cutter knives are made by Water-
0U8 Engine Works, Brantford, Ont., or

the Luther Grinder Co., Milwaukee,
Wis.

A;0., Man.—Grindstones are manu-
factured in Canada by the following

concerns: Brantford Emery Wheel Co.,

Brantford, Ont.; W. R. Knowles Co.,

Clifton, N.B. ; The Read Stone Co., Sack-

ville, N.B., and Richards-Wilcox Cana-
dian Co., London, Ont.

F.N.W., B.C.—Heavy chains such as

you want are made by the following

firms: Jenckes Machine Co., Sherbrooke,

Que.; McKinnon Chain Co., St. Cather-

ines, Ont.; Muskoka Foundry Co., Brace-

bridge, Ont., and Waterous Engine
Works, Brantford, Ont.

W.O.M., Man.—We believe that the

Bell feed cutter for which you require

parts is that manufactured by B. Bell &
Sons, Ltd., St. George, Ont. Write fac-

tory direct, ,as these machines are not

handled by any concern in the West.

Meeting the Farm Demand For

Pumps

A singularly attractive booklet

was recently issued by Beatty

Bros., Fergus, Ont., in which

their line of domestic and stock

pumps are described under the

catchy heading of "7 pumps
that take the place of 700." The
Ready-to-Ship pumps produced

by Beatty Bros, have built an

enviable reputation during the

past four years. The catalog just

issued shows the popular line of

seven well pumps, which, be it

noted, are actually lower in price

than similar pumps before the

war. This, notwithstanding the

fact that the average advance in

the price of raw materials enter-

ing into the manufacture of these

pumps is 176%. By standardiz-

ing their line of ready-to-ship

pumps, Beatty Bros, have evi-

dently struck upon an excellent

method of building pumps that

sell at a reasonable price.

The pumps described and illus-

trated in this catalog are not

handled by any jobber or mail

order concern. They are sold to

the trade only, says the catalog.

Nos. 1 and 2 are low cost pumps
for domestic use, with six and
seven inch stroke. These are

especially suitable for the fanii

home. No. 3 is a high-grade

domestic pump with an adjust-

able stroke, and can be vised by
hand or windmill. Nos. 4, A axid

B are deep well pumps, with a

choice of cylinders, and six or

eight inch stroke. No. 5 is a large

capacity stock pump, with 6, 8 or

10 inch stroke, delivering 1,500 to

1,800 gallons per hour. It is es-

pecially adaptable to different

depth of wells and is in strong

dem:and. No. 6 is a two-way
above-ground delivery pump for

deep or shallow wells, suitable

for hand, windmill and engine

power, while No. 7 is also a two-

way delivery pump, with one
delivery below frost line and air-

tight stand.

Various types of B.T. read-to-

ship pump standards are also il-

lustrated and described in this

complete catalog, while excellent

sectional illustrations are given

of cylinders, valves, plungers and
cylinder assembly. Both iron and
brass types are shown. Through-
out this booklet is gotten up with

the high class of printing insep-

arable from B.T. publicity. It

should form a very useful refer-

ence book for the implement
dealer's files, and may be obtained

by writing Beatty Bros. Co., at

Winnipeg or Edmonton. Men-
tion Canadian Farm Implements
when writing.

I » .

Experience is perhaps the high-

est-priced commodity on the mar-
ket.

Drysdale Sales Director for

Tractor Co.

Announcement has just been
made of the appointment of

K. P. Drysdale as director of

sales promotion for the Cleveland
Tractor Comjpany, of Cleveland.

Mr. Drysdale has resigned as ad-

vertising director of the Cadillac

Motor Car Company and he as-

sumed his new position October
16th. Perhaps no^one man in the

country has as wide an acquaint-

ance or as high a standing lin his

special field as Mr. Drysdale. His
conduct of the advertising depart-

ment of the Cadillac Company
for the past twelve years has

been generally accepted as a pat-

tern and a model. His analyses
"

of publication values have set a

standard for the industry, and.
Cadillac advertising under his

direction has been universally ac- i

cepted as a striking example of
|

clean and forceful publicity. 1

The Cleveland Tractor Com-'
pany is producing the 13-20 h.p.

caterpillar tractor, designed and
|

developed by Mr. RoUin H.,J

White, formerly of the White.!]
Motor Co. interests. Its success!
has been marked. The capacity \

of the present large plants has '

been overtaxed for some months,
and still larger buildings are

about to be erected on the 74-

acre site owned by the company
at Cleveland. Mr. Drysdale will

work directly wlith Mr. W. J.

Urquhart, secretary and general

manager, and Mr. J. O. Sackman,
director of sales and distribution.

Distributing Tractor Attach-

ments

H. P. Carver and J. A. Deer-
water, of Calgary, Alta., have
contracted to distribute the Con-
vertible tractor attachment manu-
factured by the Convertible

Tractor Corporation of St. Paul,

Minn. The territory covered by
the new distributors embraces
Alberta and Saskatchewan.

VA H.p. Engines
Pulverizers
Whiffletrees
Root Pulpers
Bevel Jacks
Push Carts
Horse Powers
Farm and Bush Sleighs
Wheel Barrows

WE CARRY
REPAIRS FOR ALL

MOLINE AND
JANESVILLE

IMPLEMENTS

Get a Watson's
Roller Grain
Crusher on Your
Floor NOW

This crusher has more sell-

ing points than any similar
machine. Grain passes be-

tween two grooved rollers,

12 X 6 inches, revolving at
different speeds. Convenient

set screws regulate fineness of work
to any degree required. Supplied
with pulley for belt drive; can also
be equipped with shaft and gear for
horse-power drive. Power required,

6 h.p. Weight 475 lbs. Get our
liberal dealer's offer on these season-
able machines. Write us to-day.

The Watson Line Includes:
Channel Steel Harrows
Roller Crushers
Wood and Pole Saws
Barrel Skids
Boss Wood Harrows
Light Delivery Sleighs
Boss Steel Harrows

Feed Cutters (seven styles)
Harrow Carts
Warehouse Trucks
Grain Grinders
Pump Jacks
"Viking" Cream Separators
Hand and Power Washing
Machines

311 CHAMBERS ST., WINNIPEG, MAN.

BRADSTREETS
Established 1849 Capital and Surplus, $1,500,000

Offices throughout the civilized world. Correspondence invited

Executive Offices:

346 and 348 BROADWAY, NEW YORK CITY, U.S.A.

OFFICES IN CANADA:
Halifax, N.S.; Montreal, Que.; St. John, N.B.

; Hamilton, Ont.;

Ottawa, Ont.; Toronto, Ont.; London, Ont.; Quebec, Que.;

Calgary, Alta.; Edmonton, Alta.; Vancouver, B.C.

C. G. SCHAFFTER, Supt.

Coiiiinercial Travellers' BuUding, WINNIPEG, Man.
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KING OF WILD OAT SEPARATORS
The Lincoln "New Superior"

Wild Oat
Separator

With our paten-

ted open and
blank space
sieves, it posi-

tively s e p a r -

ates every wild

oat seed, caus-

ing them to lie

fiat, and not up

on end.

Patented Adjustable Wind Boards
are provided so that blast is always under control. Can blow out as much
or as little as you like, making it a perfect oat cleaner and grader. The
lower shoe is fitted with a cleaning rack that is adjustable, never touching
the sieve, but just close enough to knock out any grain that gets stuck when
going over the sieve. It is movable, working back and forth about two inches
in opposite directions to the shoe. By this improvement the capacity is

increased about 25 per cent.

It is Strong, Well-buHt and Bolted—Not Nailed
Our machine is built to clean any kind of grain and do perfect work. What
the "NEW SUPERIOR" cannot do, no other can do. Exceptionally easy
to operate, it will appeal to your customers.

Made in Sizes 24, 32 and 42 inches wide, with or without bagger, and with,

power attachment for gasoline engine if desired.

WRITE FOR DEALER'S PROPOSITION AND FULL PARTICULARS.

Cushman Motor Works of Canada, Limited
Builders of light weight, high grade Gasoline Engines for all Farm Power Work
DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG, MAN.

LITTLE GENIUS
Power Lift Tractor Plows
The sale that leaves both parties to a

transaction the richer thereby may be
called a permanent sale. Upon such sales
a permanent profitable business may be
built. When you sell one of your cus-
tomers a P & 0 Little Genius plow for
use with his small tractor you not only
make a nice profit, but you give him the
very best his money can buy, and have
a just claim to his future business. The
very moment your customer puts his
P & 0 Little Genius to work he recog-
nizes the fact that he has purchased
satisfaction. Efficiency is the keynote
of the remarkable popularity of the
Little Genius.

POWER LIFT
The power lift operates on all three wheels,

giving the bottoms a high and level lift. The
action is instant and positive, and operates
both in entering and leaving the ground, so
that in entering, the bottoms are assisted by
the whole weight of the plow, a feature
which is greatly desirable in hard ground.

BOTTOMS
The business end of a plow is its bottoms.

The P & O Little Genius can be equipped with
any of the P & O types of bottoms, and there
is a type which will exactly suit the soil con-
ditions in your locality.

OUR CATALOG
Our catalog, "P & O Tractor Plows," des-

cribes a splendid line of mold board and disc
plows. If you are unacquainted with the
P & O Line you should write for this catalog.

WRITE FOR P & O TRACTOR PLOW CATALOG

Made by PARLIN & ORENDORFF CO., Canton, III., U.S.A.

International Harvester Co. of Canada, Ltd.
SALES AGENTS FOR CANADA

Winnipeg
Yorkton

Brandon
Estevan

Regina
Calgary

Saskatoon
Edmonton

North Battleford
Lethbridge

Farmers Know
McCORMICK

MACHINES
IMjcCORMICK Binders and Mowers could not have stayed on the market, and

\̂ ^^ been among the leaders in sales for three-quarters of a century, unless they
were unusually satisfactory machines. Farmers, as a rule, pick and buy

machines they know they can depend upon. They have been buying McCORMICK
binders and mowers long enough to establish them as the standard harvesting
machines of the world.

You will make no mistake if you sign up a contract to sell McCORMICK
machines next year. The business comes easily. Ask the blockman what he
can do for you on a 1918 McCormick contract.

International Harvester Company of Canada, Limited
BRANCH HOUSES

WEST—Brandon, Man.; Calgary, Alta.; Edmonton, Alta; Estevan, Sask.; Lethbridge, Alta.; North Battleford, Sask.; Regina, Sask.; Saskatoon, Sask.-
Winnipeg, Man.; Yorkton, Sask. >

•>

EAST—Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B.
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NO REAL COMPETITION
From the Dealers standpoint, the Maw line of automobiles offers an excep-

tional opportunity. In variety of horsepower, wheelbase and body types

our cars enable your customer to select a car suited to his individual needs.

And there is a price to suit his pocket. Easy cars to sell—sensible cars

to buy.

GRAY-DORT REO PEERLESS
The selling season is on and the opportunity ripe for dealers to take on a
line that has no real competition. Our cars are pre-eminent in reasonable

first cost, low upkeep, and steady performance. Manufactured and backed
by established concerns whose permanence and stability give dealers the

assurance of the maximum in automobile values.

We still have some good territory open for aggressive dealers. If we are

not represented in your district, be the first man to look into our proposi-

tion. There is good profits awaiting you in the above cars.

Joseph Maw & Co./ Limited
Factory Representatives

112-118 King Street Winnipeg, Man.
Rtu 4 -Cylinder,
5-PassengerTour-
ing Car, $1,475,
F.O.B. Winnipeg

Prices subject to
change without notice

TWO BIG

BULL
DOGS
Hundreds of these

are ready for Im-

mediate Shipment

The 64-inch Bull Dog
Babbitted boxes through-

out; heavy eccentric on

pitman; hard oil cups.

BULL DOG
MILLS
Made in

five sizes:

24, 32, 40,

48 and 64

inch sieve

widths

Capacities:

25 to 150

bushels

per hour.

40-inch

DOG,

with Wagon

Box Elevator

TWIN CITY SEPARATOR CO., LIMITED
Off Logan Ave. on Quelch Street Winnipeg, Man.
Address all Correspondence from Southern and Central Alberta to

R. W. DOW, Box 1406, Calgary, Alberta

XUDHOPE A NDERSON
Jl SEASONABLE LINES MEAN PROFITABLE BUSINESS

'^EMPIRE''
No. 2 Sleighs

CAST OR STEEL SHOES
Sell Against Any

Competition

"WINNER" SEPARATORS have the capacity

and in-built quality that Farmers want

Made In Three Sizes: 24, 32 and 40 Inches
Guaranteed to have double the capacity of any other separator, and to do jS per cent better work

on all kinds of grain and seed. Capacities from 30 to 80 bushels per hour. Separates, cleans and

grades the grain; helps your customers select strong healthy seed; improves the grade of their grain

and saves elevator charges. Get one on your floor. You'll be surprised how easily the "Winner" sells.

The TUDHOPE-ANDERSON Line has a reputation that reflects profitably on the business of the

man who handles it. Ask for our Agency Offer. Let us have your requirements on Sleighs, Fanning

Mills, Grain Tanks, Stationary and Portable Engines, Trucks and Wagons.

TUDHOPE-ANDERSON CO., LIMITED

The Sleigh
that is Built

Runners : 2, 2| and 3 inches;

4i inches deep; 6 feet long

Track: 36 and 40 inches

Bolster: 38, 40 and 42 inches

ASK US FOR FULL
PARTICULARS AND

PROPOSITION

Winnipeg Regina Saskatoon Calgary
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UNION BANK OF CANADA
Established 1865

HEAD OFFICE - - - WINNIPEG
Paid-up Capital $ S,000,000
Reserve Fund 3.400.000
Total Assets, over 130,000,000

Hon. President—SIR WILLIAM PRICE
President—JOHN GALT, Esq.

Vice-Presidents
R. T. RILEY, Esq. G. H. THOMPSON, Esq.

Directors
S. HAAS, Esq.

J. S. HOUGH, Esq., K.C.
F. E. KENASTON, Esq.
R. O. McCULLOCH, Esq.
WM. SHAW, Esq.

Major-Gen. SIR JOHN W. CARSON,
H. B. SHAW, General Manager

J. W. HAMILTON, Assistant General Manager.
London. England, Branches 6 Princes Street and

West End Branch. 26 Haymarket, S.W.
New York Agency, 49 Wall St., New York City.

Geo. Wilson, Agent.
305 branches in Canada, extending from Halifax to

Prince Rupert, offers excellent facilities for the transaction of every description of
banking business. It has correspondents in all cities of importance throughout
Canada, the United States, the Continent of Europe, and the British Colonies.
Collections made in all parts of the Dominion, and returns promptly remitted at
lowest rates of exchange.
Winnipeg. Main St. Branch: R. H. BAIRD. Mgr. Portage and Garry Brnncli F. J. BOUI.TON. Mgr.

W. R. ALLAN, Esq.
G. H. BALFOUR, Esq.
HUME BLAKE, Esq.
M. BULL, Esq.
B. B. CKONYN, Esq.
E. L. DREWRY, Esq.

Head OBlce : Winoipeg
This bank, having over

The Dominion Bank
HEAD OFFICE: TORONTO

Capital authorized $10,000,000
Capital Paid up 6,000,000
Reserve funds and undivided profits 7,500,000

SAVINGS BANK DEPARTMENT
In connection with each Branch

WESTERN BRANCHES:
Manitoba

BOISSEVAIN BRANDON DELORAINE
WINNIPEG (6 Branches)

Saskatchewan
GRENFELL MOOSE JAW REGINA

Alberta
CALGARY EDMONTON HIGH RIVEp

British Columbia
VANCOUVER

F. L. PATTON, Superintendent of Western Branches

SELKIRK

SASKATOON

MEDICINE HAT

VICTORIA

WATSON'S
CANADA'S STANDARD

We have instituted more practical im-

provements on Sleighs than any other

manufacturer. This line is our specialty.

In design, material, finish and value our

Sleighs are the leaders.

SLEIGHS
BIGGEST CARRYING CAPACITY
It's the way we make them. Size for size,

carry heavier loads, have lighter draft,

and hold the road better than any other

Sleigh made. Farmers know—and ask
for a Watson's Sleigh.

THE DEALER WHO HANDLES WATSON'S IDEAL FARM AND BU^H SLEIGHS GETS THE SLEIGH TRADE
Ideal Sleighs are made in all sizes, Steel or Cast Shoes. The weakest point in a Sleigh is the bench. Note
our Special Trussed Bench—a patented feature- The quality of our woods is unequalled: Runners—white
oak; Benches—grey elm or oak; Poles and Reaches—heavy white oak. Only well seasoned, straight grained
woods are used in Watson's Sleighs. Heavy steel bracing throughout. Scientifically designed runners

—

point of contact directly below bench. They ride on the top of the road—no skidding. Our Cast Shoes,
curved up at rear, allow backing. Now is the time to investigate Watson's Sleighs. Their inbuilt quality
and acknowledged superiority means big sales. Write at once.

WE CARRY REPAIRS FOR ALL MOLINE IMPLEMENTS AND JANESVILLE PLOWS CHAMBERS AND HENRY STREETS, WINNIPEG

For Bigger Business in 1918

Sell "DOMINION"

Sewing Machines
Our 1918 Proposition is an agency offer that

will mean money to you. "Dominion" Sewing
Machines sell the year around. Immediate
deliveries from our Winnipeg warehouse. You
save time and freight and give prompt service.
A strong warranty goes with every machine.
In your town and territory there are scores
of lady prospects for "Dominion" machines.

Ask for our free catalog and particulars of
our proposition. Write us to-day.

The Dominion Sewing Machine & Phonograph Company
300 NOTRE DAME AVE., WINNIPEG, MAN.

'VIOLA"

(Registered)

Cabinet

Phonographs.

Writs for

Prices.

WHY NOT USE HORSE SENSE?
Not a Horse or a Mule in Western Canada (if he could talk) but
would tell you that he could do 25% more work if you would
clothe him comfortably with "Horse Shoe Brand" Collars Har-
ness or Saddles.

Sold only by legitimate and honourable dealers all over Western
Canada, and Manufactured in Western Canada only by

THE GREAT WEST SADDLERY COMPANY
At WINNIPEG, CALGARY, EDMONTON,

REGINA and SASKATOON.

SEND FOR CATALOGUE AND PRICE LIST TO DEALERS ONLY

SIDE LINES:
We sell whol^ale, to the dealers only, Mitts, Gloves. Moccasins, Autbmobile

lires. bpark Plugs and Auto Accessories, etc.. etc.
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The COCRSHUTT Line
and Bigger Business

[HESE truly are strenuous times—in business, farming and almost every walk of

life. All the greater reason, therefore, why a man should equip himself to handle

iiiiiiiiiiiiiiiii his business with the least waste of time and energy.

The Implement Dealer who handles the Cockshutt Line is so fortified. Selling

Gockshutt Implements means satisfaction and service to customers—service that will

hold THEM from year to year—and at the same time advertise your business

to OTHERS who are looking for similar treatment.

There is undoubted value and goodwill in a business when you build up a trade

featuring a particular line of goods. Sell a farmer a Gang Plow which in service lives

up to your arguments for its sale, and that same man will be open to conviction that

your Harrow, your Drill and your Binder are of equal value to him. It means least

time and effort per sale—lowest selling cost, hence biggest net profits.

If to-day you are selling half-a-dozen lines of implements made by different manu-

facturers, this is the time to get a line on the Cockshutt Agency—and CONCENTRATE

your efforts on implements that will build up a permanent and profitable business

for you.

LINES FOR EVERY SEASONS
IHE Cockshutt line includes implements for every farm—and for every season,

means sales from January to December—no off seasons.

It

We are ready to supply you with practically every implement the farm trade of

your district can demand—and further, we will stand behind each sale you make to

responsible parties with our broad guarantee of satisfactory service at the work for

which each implement is intended.

Write to-day for our special Dealer^s Proposition,

We will gladly give you full information on

this line of Big Business Getters,

COCKSHUTT PLOW CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY

Plows Harrows Cultivators Scufflers Pulverizers Packers Grain Drills

Corn Planters Potato Planters Manure Spreaders Binders Reapers Mowers

Rakes Hay Presses Grain Tanks Feed Cutters Pulpers Fanning Mills

Grain Grinders Gasoline Engines Wagons Carts Carriages Sleighs, Etc.
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YEAR-END REFLECTIONS—NEW YEAR PROSPECTS
Again we come to the close of

another year, when the implement
dealer looks back at his efforts,

and ahead to 'the business possi-

bilities of the coming- year.

Looking forward, every man in

the implement industry will firstly

do everything in his power to help

Canada to play her part in the

winning of the war. That is our
primary duty beside which every-
thing else becomes of secondary
importance, and to win 'the war,
every man in the implement busi-

ness must realize what farm ma-
chinery and equipment means to

Canada at this critical period in

our history.

National efforts are being made
to fill up the sadly depleted ranks
of the Canadian armies overseas.

Every man of 'the specified class

who is not absolutely essential in

the implement business should do
his part—if we are not to see a

Germanized Canada where the

implement industry would be at

an end so far as Canadians are

concerned.

Our Responsibility

As dealers we have a great

personal responsibility next year
in bringing farm production to

i'ts highest point. We must do
our best individually to maintain
a good supply of staple farm
equipment, and a good assort-

ment of repair parts. The work
of supplying the farmer with
tools and machinery to increase

our national agricultural produc-
tion is as essential as the pro-

vision of ammunition for our
'troops. The mare foodstuffs we
can raise through the assistance

of machinery the more men can
be spared to Great Britain and
her Allies, and in the end it is

man-power and the pushing of

the war to a successful climax
that will bring victory.

Thousands of men have joined

the colors—all honor to them.
Further, thousands are working
in the throbbing factories so that

farm equipment may be pro-

duced which will facilitate food

production. In the great chain

of farm machinery dis'tribution

the dealer is a most important
factor. He makes possible the

speedy delivery of machinery to

the farmer. He is responsible,
and not only he, for every dealer,

traveller, wholesaler and manu-
facturer is a cog in the wheel of

production and distribution, and
as such each man has a respon-
sibility to Canada to-day.

Care in Buying
In the coming year the dealer

will have to buy according 'to the
needs of his business irather than
for speculative purposes. Hoard-
ing stock is unpatriotic, while
speculative buying is not a part

which you could make to your
customer with a satisfactory

profit to yourself has been large-

ly a matter of nerve and finan-

cial strength. If you have pos-
sessed and used these attributes

you have been able to give ser-

vice and at the same time ex-

pand your business.

Service and Standardization
More and more 'the dealer

must depend upon efficient ser-

vice to keep his patrons as cus-
tomers. In repair service we

JProsipentp ht tfje portion of our

jFrienbsi in tje implement Puginesisi,

tofjeretjer locatet, tfjrougfjout tfje

coming pear. ^ITo you anb pours! toe

extenb our mosit ||eartp OTiisifjesi

for a

anb a

^rosfperous; i?eto pear

Canabian

jFarm Jmjplemcntjs
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of good business methods. Have
you considered what a tremen-
dous bearing your buying ability

may have on your success in the

coming year? Your responsi-

bility in 'the protection of your
farmer customers from now on
depends largely on your skill in

buying. For the past year or

two tha't skill has through force

of circumstance, been exemplified

by your ability to get and sell the

goods at an advanced price.

The reasonableness of the price

have a very important item in the
year's business. Common repairs
the dealer will admit he should
have in stock, but there is a
limit to the repair business be-
yond which the dealer can not be
expected to go. This responsi-
bility devolves upon the manu-
facturer. It is a most impor'tant
responsibility, and should receive
the utmost consideration.

In the coming year it is safe to
say that we will realize as never
before the need of standardiza'tion.

Had the work of eliminating use-
less types and styles of machines
been begun years ago, the repair
problem would not be wha't it is

to-day. We believe that every
dealer favors standardization; he
has long suffered through its

lack.

The average user of farm mach-
inery has a very inadequate reali-
zation of the amount of labor and
material consumed by manufac-
turers in experimental machinery.
Every tool that is finally placed
on the market was developed at
a great expense of time and mate-
rials unknown 'to the man who ul-
timately purchases the implement
for field service.

Take a plow of similar pattern
made in 12, 13 and 14-inch sizes.
The second is obviously unneces-
sary and will have to be discarded.
The man who wants the odd size
can use either the 12 or 14-inch
plow just as satisfactorily—and
its elimination means a great
saving in steel.

Do not stock unnecessary pat-
terns and try to wean your cus-
tomers away from the idea that
anything but standard sizes are
required.

Supply and Delivery
There is no necessity for dealers

to become pessimistic regarding
the supply of goods. Manufactur-
ers generally have arranged for
large supplies of material; they
have good supplies on hand owing
to 'their praiseworthy foresight.
Even if the U.S. Government
should require 80 per cent of the
total steel output of that country
we should not forget that the
whole implement and farm equip-
ment industry in the United
States require but 4 per cent of
the annual steel output. It is fur-
ther fully reahzed that the needs
of the implement industry must be
taken care of.

Despite all efforts, however,
there promises to be a car short-
age this winter and coming spring.
It will be wise to anticipate this
freight situation. The dealer
should arrange his storage facili-

ties at once and have his supply
of implements shipped in early,
before the anticipa'ted freight con-
gestion, so that they will be avail-
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able for the farmers' use in good

season. Every day we procrastin-

ate in placing our orders for next

year's implements means less as-

surance that requirements will be

taken care of.

There is much dependent on the

prompt action of 'the dealer and

upon his insisting on early deliver-

ies. Implements are now being

taken as fast as factories can turn

them out, and the dealer who ex-

pects to wait until next spring to

buy and ship his supply will

Avake up only to find tha't many
articles he wanted aire not to be

had, as other dealers grabbed

them earlier in the season and in

many cases have already made
deliveries to the farmers.

Selling Prospects

The farmer will require im-

plements. He is assured a good
price for his products. Wheat
has a healthy minimum guaran-

teed. Stimulated by prices 'the

farmer is going to cultivate every

available acre. The seemingly

high price of implements—^which

is eminently justifiable—^will not

hinder sales. Rather, the high

price of crops will tend to stimu-

late implement demand.
Let no dealer be deceived into

believing that in the future goods

may go lower in price. The cost

of implements is bound to ad-

vance. The matter of price is by
no means so important as the mat-

ter of delivery.

Restricting Credit

The farmer is now in a position

where the dealers should be able

'to do business on a safe basis. He
either has money for cash payment
or should be willing to give good
bankable notes. In the coming
year it will pay the dealer to ar-

range his stock so that he can do

the largest possible business

with the least possible inventory.

This means a reduction in the

number of kinds, sizes and styles

of implements sold. By concen-

trating your buying in one or-

ganization you are getting with

the greatest possible exactness

the quantity of implements your
trade requires. You can buy in

carefully assorted carload lots,

getting the advantage of quan-

tity prices and freight rates,

while such a buying policy—with

full carload—greatly assists the

freight situation and car short-

age.

The Display Question

By displaying only one or two
lines of the same kind of tools

on your floor you are acting wise-

ly. A variety of the same machine
is a positive economic waste, for

numerous samples when spread

over a couple of thousand dealers

establishments means a waste of

good materials and labor.

Much good can be done by the

retail implement dealers in ascer-

taining the requirements of their

farmer customers for repairs to

put their old implements in work-
ing order and get the repairs in

during the early winter months.

It will no doubt be difficult next

year to supply repair parts, and

we hope to see the implement

dealers generally take great in-

terest in their customers' re-

By doing so they increase their

value both to 'themselves and to

you.

Refrain from critical comment
on your competitors. This world

is large enough for all of us, and
every knock helps the competitor

l3ut hurts the man who delivers it.

Get to know your brother dealer.

You may like him, and he is prob-

ably as good a business man as

Automobile Production

Our Patriotic Duty
In his retiring address to the National Implement

and Vehicle Association, deHvered only a few days prior

to his decease, the late Joseph Dain, said:

"The world is in greater need of food than ever be-

fore. The food production of this country will more
nearly determine the result of the world war than any
other factor. The agricultural implement production
will determine the ability of the farmer to supply the

maximum amount of food. It is our patriotic duty
to keep the channel of food supply open and supply the

tools to supplant the reduction in the labor supply that

is bound to handicap the farmer virhile the war lasts.

"There is a dignity to the implement business to-day
such as there never has been before, and there is no
field of endeavor which requires more patriotic effort

than that of the production and sale of agricultural

implements. You men are called upon to solve the
food problem of the world. Not only the success or
failure in the war upon which we are entered depends
upon you, but the avoidance of world-wide famine may
be in your hands."

quirements for repairs as well as

whole goods.

We should keep in mind not

alone the increased sale of agri-

cultural implements from a profit

standpoint, but should endeavor
to more thoroughly acquaint the

farmers ' with the benefits that

will be derived by themselves

and our people as a whole by
doing a better job of farming,

plowing a little deeper, disking

the clods and soil finer, harrow-
ing two or three times extra, and
generally making the land pro-^

duce more.

Speaking Personally

From a personal standpoint,

the dealer should seriously con-

sider the question of better adver-

tising and more of it. He should
take pains with his copy, use

manufacturers literature freely,

and overlook no opportunity for

profitable publicity.

Expect your employees to give

you whole-hearted, willing ser-

vice, and on your side pay them
a satisfactory wage while allow-

ing reasonable rest and recreation

time. Ask no employee to do what
you would not be prepared to do

yourself. Do your utmost 'to de-

A'clop efficiency among your help.

Endeavor to inspire them. Ask
them to study the goods and to

read trade journals and all litera-

ture connected with the business.

you are and entitled to such 'treat-

ment as you would yourself

expect.

See to all collections promptly
and be very careful in all credit

extension. The day is past when
the dealer should act as a banker.

In j'-our business develop thrift

and economy; cut out useless ex-

pense and save wherever you can.

There is, however, a limit to

which you may go in this connec-

'tion. Have the stock nicely ar-

ranged and your warehouse and
office tidy and neat. The business

premises usually reflect the per-

sonality of the owner.

Do what you can to promote as-

sociation among dealers. Do not

be a drone—a business parasite.

Be an active member of your asso-

ciation and work for it. These
days association is more necessary

in the trade than ever before. The
coming year will be one which
will mark a new era in the trade.

Let every man do his utmost not

only to build his personal busi-

ness but to help and build his

community, for great nations are

but the offspring of small commu-
nities. Realizing the importance

of your individual niche in the in-

dustry, it is the hearty wish of

Canadian Farm Implements that

1918 may be for you a year of un-

tiring effort crowned with im-

qualified success.

In the United States a probable
reduction of automobile output is

reported so as to enable the gov-
ernment to utilize the factories

for production of trucks and
munitions. It is expected that

great quantities of munitions will

be made in many of the 455 au-

tomobile plants across the line,

so that the output jof passenger
cars will have 'to be reduced. Last
year the automobile production

exceeded 1,800,000 vehicles, while

there are now over 980,000 work-
ers in the industry. The auto-

mobile industry uses approxi-

mately 5 per cent of the annual

steel production of the U.S. ; the

implement industry about 4 per

cent.

It is stated on good authority

that by Feb. 1, 1918, 40 per cent

of the automobile factories will

be taken over by the U.S. Gov-
ernment. Dealers in this line are

urging prospects to buy early,

and further advances in price are

looked for. One expert esti-

mates that 80 per cent of automo-
biles are utilized to-day by own-
ers in their business or other

service, not being solely pleasure

vehicles.

International Employees and
Liberty Loans

Employees of the International

Harvester Co. have shown an

overwhelming support of the

Second Liberty Loan in the

United States. More than 11,000

employees voluntarily subscribed

to the First Liberty Loan, and in

round numbers 19,500 employees

subscribed to the Second Loan.

Over 69 per cent of all I.H.C.

employees subscribed to this last

loan in the United States. This

does not count, numerous I.H.C.

men employed at the branch

houses, transfer houses, and col-

lection agencies, who subscribed

through the banks in their own
communities.

Minneapolis Co. on War Orders

The plant of the Minneapolis

Steel & Machinery Co. at Minnea-

polis will be practically doubled

to take care of large war orders

from the United States govern-

ment which embody shell and

hoist contracts, and the manufac-

ture of gun carriages. When 'the

new buildings are completed the

company will employ in the neigh-

borhood of 5,000 men. The Min-

neapolis organization have retain-

ed their structural steel, tractor

and oil engine plants and will, in

the coming year, turn out suffi-

cient numbers of the well known
"Twin City" tractors to meet the

requirements of their customers.
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A 140-Acre Plant
And Over 4000 SkOled Mechanics

THAT is the size of the Case institution behind you.
Farmers know the extent and the reputation of the

J. I. Case Threshing Machine Co. It has been
known favorably for 76 years.

So Case dealers have a good deal to start with. It is

not like representing an unknown concern with an
unknown product.

When you talk to a prospect about Case kerosene tract-

ors, or Case Threshers, or Case Steam Tractors, or any
other Case product, he realizes that you are talking about
good machinery.

Why Case Wins
Most farmers appreciate the fact that good machinery

is not cheap machinery. Nothing that is ever good is

really "cheap." Cheapness usually means not merely a

low price, but cheapness in material and workmanship.
Case has made its reputation through the use of the

best materials, whatever the cost, and the best trained

mechanics. So Case Machinery has long had a reputa-

tion for performance, durability, economy of operation
and efficiency.

There are many families in the United States
where men of three generations have purchased Case
Machinery. And likewise there are many dealers to-day
whose fathers were Case dealers. Year after year, Case
maintains those principles of construction which have
been found to be the best. Case never asks the farmers
to do the experimenting.

A Splendid Proposition
We are proud of the 9,000 Case dealers scattered

throughout the country. Naturally there are changes
once in a while in such a large organization, or new open-
ings. When such is the case, we choose dealers who are
keen business men and who want to build up a growing
business for many years to come.

If there should be an opening in your district and you
are interested, it would be a fine thing for you. You
might write 'to find out if s'uch an opportunity exists, and
if so, we will be glad to send particulars.

J. I. CASE THRESHING MACHINE CO., Inc.
(FOUNDED 1842)

774 Erie Street, Racine, Wis., U.S.A.
Canadian' Branches : Calgary, Edmonton, Winnipeg, Brandon, Regina, Saskatoon
Eastern Canada : Canadian Fairbanks-Morse Co., Limited, Toronto and Montreal

FREE
Books

Send For This Descriptive Printed Matter—All Free
Below are listed the diflferent series of booklets and folders. Tell us which interest you.

-Keroiene Tractors 3—Grand Detour Plows _^Hay Balers 7—Road Machinery
2—Steam Tractors 4—Threshers 6—Silo Pillars

Or, if you wish, ask for our General Catalog, describing the entire Case line.

8—^Automobiles

It is free.

Write
Today
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De Laval Exhibit Out-Ranked All

Others at National Dairy Show

Imposing as were the numer-
ous exhibits of dairy equipment

at the National Dairy Show in

Cohunbus, Ohio, none elicited

cuch general and enthusiastic

c o m m e n t as

that of The De
Laval Separator

Company.
While its size

was command-
ing, the rich-

ness and beauty

of i'ts color
scheme set the

De Laval ex-

hibit apart as

distinctive from
any other at the

great Dairy
Show.

It was an exx

hibit worthy, in

every way of

t h e Avorld's

oldest and
largest

form and at the top, flooding the

machines with a soft light which
heightened the effect.

On the floor a't the front of the

space were displayed every size

and style of De Laval cream and
whey separators, milk and cream
clarifiers and special centrifugals

use of De Laval machines, the De
Laval exhibit must have been a

matter of personal pride and grati-

fication, as the exhibit was one

that fully exemplified the leader-

ship and pre-eminence of the De
Laval organization in the dairy

industry.

a

cream
separa'tor manufacturers. Extefid-

half-way across two sides of the

Horticultural Buildings, the De
Laval display occupied one-fourth

of the wall space.

De Laval cream separators and
milk and cream clarifiers, both

hand and power drive, were
mounted at the rear of the exhibit

space on a platform ledge about

two feet ofif the floor, extending

from one end of the exhibit to the

other. The machines stood out in

sharp relief against a background

of heavy, green silk velour cur-

tains, which hung in soft folds.

Electric bulbs were concealed

along the outer edge of the plat-

Partial View of the De Laval Exhibit at the Recent National Dairy Show

TRAVELLER WANTED
Old established concern requires live

traveller with experience in cream
separators and gas engines. Give

experience and full particulars in first

instance to Box S.,

CANADIAN FARM IMPLEMENTS
WINNIPEG

used in the clarification of oils,

varnishes, fruit juices and other

liquids.

The two sides of the exhibit met
at a right angle, where, as the

background of a classic pergola

finished in ivory and gold, 'there

was shown a large painting of the

De Laval Works at Poughkeepsie,

N.Y. At one end of the exhibit

was another beautiful pergola and

a well-furnished rest space for the

comfort of guests. Palms and

ferns were used to good efifect in

the decorations, and over all were

immense American flags.

A notable feature of the ex-

hibit was the display of succeed-

ing types of De Laval Cream
Separators, from the first com-
mercial separator, introduced in

the early eighties, 'to the big ca-

pacity, automatically oiled New
De Laval of the present day.

To everyone attending the

show and interested in the sale or

Service Department for Sharpies

Company in Canada

RAPID-EASY GRAIN GRINDERS
The Famous Line of Machines

A size to suit your power—small or large—and more
work with same power than others. Quality of work
and capacity and durability of machine and grinding

plates unequalled.

A few styles and sizes are as follows:

No. A— 6 inch. Plates (Flat) 25^ to 5 H.P.
No. A— 7 „ ,, „ 3 to 6 H.P.
No. B— 6% , 5 to 10 H.P.
No. B—10 „ „ ., 6 to 12 H.P.
No. C— 9% ,, ,, Mill Head

Custom Work 5 to 12 H.P.
CUSTOM MILLS

No. D—IO'A
No. D—11
No. 6—11
No. 7—13

inch Plates (Flat) 8 to 14 H.P.
8 to 16 H.P.

14 to 20 H.P.
15 to 25 H.P.

J. FLEURY'S SONS .. Aurora, Ontario
Medals and Diplomas World's Fairs, Chicago and Paris

THE JOHN DEERE PLOW COMPANY, LIMITED
Winnipeg Regina Saskatoon Calgary Edmonton Lethbridge

WESTERN
AGENTS

:

The Sharpies Separator Com-
pany recently announced from
their Toronto office the installa-

tion of a new service department
for both dealers and salesmen.

George Dryden, one of the oldest

and most capable men, mechanic-
ally speaking", in the employ of

the company, is in charge of the

new department. His depart-

ment will endeavor to give to

Sharpies dealers and users the

most expert advice possible, writ-

ing customers, issuing service bul-

letins, giving practical advice to

both dealers and salesmen, will

supervise installations and the

men making them.

Mr. Dryden will be at all times

at the disposal of Sharpies separ-

ator dealers to assist them in any
way possible. We are sure that

this additiori to the Sharpies ser-

vice will be greatly appreciated by
dealers and users of Sharpies

separators everywhere through

Canada.

The Cream Separator and Its

Work

The up-to-da'te farmer has come
to realize that dairying gives him
a higher financial return from his

land, while it conserves his soil.

With dairying has come prosper-

ity, and with prosperity 'the stan-

dards of agriculture have been

raised to a new plane. In the

dairying industry the importance

of the cream separator cannot be

overestimated. As a machine it is

indispensable; it stands alone in

efficiency, simplicity and in direct

money return. It enables the
dairyman to take cleanly from 'the

whole milk the butter fat and dis-

pose of it where it will yield the

greatest return.

The cream separator takes the

butter fat from the milk complete.

It loses none ; it wastes none. It

enables the farmer to sell his but-

ter fat intact.at high prices, for the

purchaser knows that the butter

fat which comes from an efficient

separator is all butter fat—uni-

form in thickness and quality,

every globule as unimpaired as

when it was in emulsion. The
creamery man who buys it knows
he is getting a first class product,

therefore he pays a bet'ter figure.

He knows that cream from a good
separator has very much greater

churnability than that from others

or that separated by gravity.

The man with a good cream
separator gets more butter fat

than the farmer who uses an in-

ferior machine or the old gravity

method. . His cows pay him a

much higher dividend. Clean

cream and skim-milk are pro-

cured ; the butter itself is more de-

licious, and the creamery manager
knows that it means satisfied cus-

tomers so that he is naturally

anxious to handle such product.

Separator butter is superior to

gravity cream butter, because the

milk is separated fresh from the

cow, in its best possible condition,

wi'th much less exposure to the

absorption and development of

germs, taints and odors of all

kinds, than in gravity setting. The
cream separator, in addition, may
be said to be the most efficient

of all forms of milk aeration.

New Winnipeg Concern

A company recently incorpor-

ated in Winnipeg is known as

Hart-Parr of Canada, Limited,

embodied for the purpose of

manufacturing, buying and selling

farm machinery. Among those

interested are E. P. Hayden, W.
F. Rondabush, Chas. A. Sargent,

F. A. Fry and W. H. Trueman.
The headquarters of the com-

pany will be at Winnipeg, while

the 'total capital stock is given as

$25,000.

Moline Plow Co. Promotion

O. H. Seif¥ert, one of the gen-

eral trade managers of the Moline

Plow Co., at Moline, 111., has ob-

tained a commission as captain in

the Ordnance Department of the

army. His place is being filled by

the promotion of O. P. Robb, pre-

viously manager of the company's

branch house a't Omaha, Neb. Mr.

Robb was at one time manager at

Winnipeg for the Canadian Mo-
line Plow Co.
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What DE LAVAL "Good WiU"
Means to the Dealer

It is generally admitted that the name ''De Laval**
on a cream separator makes it easier to sell than

if it were branded in any other way,

THAT'S BECAUSE the name "De Laval" stands for honest value
and real service wherever cream separators are used.

THAT'S BECAUSE continuous and liberal advertising- has made
the name "De Laval" a household word in farm homes the
country over.

THAT'S BECAUSE the best and most representative merchants,
the men who have their customers' best mterests at heart, are
distributors of De Laval machines.

THAT'S BECAUSE the name "De Laval" has always meant a fair
and square deal, both for the dealer who sold it and for the
farmer who bought it.

THAT'S BECAUSE the De Laval has always been a "winner," and
it's easier to sell a "winner" than it is an "also ran."

THE NAME "DE LAVAL" is invaluable to the Company whose
machines bear that distinguishing mark, and it's worth real dollars
and cents to the dealer who secures the De Laval selling agency.

THE WORLD'S STANDARD

There is no better time than right now to send in
your application for a De Laval contract. There
is cream separator business all around you. You
can get more of it and make more profits on it,

with the De Laval than with any other separator.

THE DE LAVAL COMPANY LIMITED
LARGEST MANUFACTURERS OF DAIRY SUPPLIES IN CANADA
Sole manufacturers in Canada of the famous De Laval Cream Separators
and Ideal Green Feed Silos. Alpha Gas Engines, Alpha Churns and
Butter-Workers. Catalogues of any of our lines mailed upon request.

WINNIPEG VANCOUVER MONTREAL PETERBORO
50,000 BRANCHES AND LOCAL AGENCIES THE WORLD OVER MADE IN CANADA
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Systematizing Engine Sales

In discussing- engine sales with

a dealer, the latter brought out the

fact that in pushing a line of en-

gines he handled, when he sent

out general literature he enclosed

an engine folder to every cus-

tomer. This is all very well in

its way, but why mail the engine

data indiscriminately? Why send

an engine circular to the man
who may have an engine that is

perfectly satisfactory, or who re-

cently purchased one? Better

send such a man a folder on a

cream separator, a grinder or some

other power operated machine.

Haphazard methods will not in-

crease engine business so much
as a carefully thought-out plan of

action. Of course any system

largely depends upon the dealer,

but in the end the best system is

to have a card index with the

name of the farmer, telling what

kind of machines he has, or what

machines he requires, as well as

a record of what circulars have

been sent him, and on what date.

If the dealer does not have a card

system, he can arrange the list

alphabetically in a book. Some
such system should be part of

every dealer's office organization,

but if none other is kept there

should at least be one list of tTie

farmers who require an engine.

A Letter System

Suppose, for instance, that we
have a list of one hundred farmers

in our territory who have no en-

gine. In the coming spring, or

early in the year, the dealer could

probably send to each of those

farmers a catalog of the engine

line handled. It may show not

only the engine in general, but

some portable types, with prob-

ably engines pumping water, saw-

ing wood, running cream separ-

ators, etc.

Writing letters is a matter that

not every dealer is well prepared

for. But there is hardly a ques-

tion of doubt but that every dealer

either can write a few letters a

day or can, a't very little expense,

have these written by some local

stenographer, if he has not a

stenographer in his office. Or, if

necessary, they can be prepared at

a letter supply house in a nearby

city. It is. worth while here to

call attention to the fact that at

more than one implement dealers'

convention testimony has been

offered by successful dealers that

such letters as these have brought

more direct returns in sales than

any o'ther one method employed.

Devise two or three letters to

be sent out every two weeks. In

each of these say something about

the merits of your engine line or

about the many jobs that an en-

gine will accomplish around the

modern farni. Write 'the letter as

you would talk to the prospect.

In addition you might profitably

enclose a printed slip giving a list

of local farmers who are using the

engine you represent. In the store

have a good display of engines

coupled up to power machines,

and take every, opportunity of de-

monstrating their capacity.

In your trips around the terri-

tory keep your eye open for the

farmer who is doing some hard

work by hand when he could save

time and money if he had one of

those busy engines! There is

probably no better chance to sell

a farmer a wood sawing rig than

while he is doing some sawing
by hand. These opportunities

come to us all if we keep our

eyes open for them and as a mat-

ter of fact your circular letter

on the subject may be read some
evening after just a hard day's

work of this kind. And if your

letter says the right thing, just

as you would say it by word of

mouth, you can count on some
result.

Some kind of a campaign of

this sort worked out on 100 gas-

engine-less farmers in your ter-

ritory cannot fail to provoke the

sale of some engines. Every en-

gine manufacturer that is worth
while is willing and glad to help

you. Oftentimes they will fur-

nish special folders or mailing

car'ds or cuts or o'ther matter that

can be used to advantage.

Make the Winter

Montlis Profitable

TANK
HEATERS

A line that sells readily. MAX Tank Heaters

are made of the best quality, heavy sheet steel,

with welded joints, making a solid one-piece body.

Exceptionally large submerged radiation surface.

Almost anything that will bum makes good fuel

for the MAX heater. Suitable for wood, steel or

concrete tanks of any size.

Heavy Cast Top—Self-Dumping Grate—Smoke
pipe has spark arrester—Cleanest to handle

—

Heats water very quickly—Draught easily regu-

lated—Built to last a lifetime.

A SAMPLE ON YOUR FLOOR WILL HELP YOUR SALES

WRITE TO-DAY FOR PRICES AND FULL PARTICULARS

Winnipeg Ceiling and Roofing Co., Limited
Makers of Max Stock Troughs. Waegon Tanks. Oil Barrels, etc.

P.O. Box 3006 F.I. 8 Winnipeg, Man.

Cushman Handle a New Line

In the coming year the Cush-

man Motor Works of Canada,

Winnipeg, will handle the light-

ning protection systems manufac-

tured by the Shinn Manufacturing

Co. of Chicago. The Shinn or-

ganization have a large factory at

Niles, Mich., and a branch fac-

tory at Windsor, On't. W. C.

Shinn, president of the company,

recently paid a visit to Winnipeg

where he arranged with the Cush-

man people for the distribution of

his product in Canada.

Protection from lightning has

now come to be one of 'the great

national movements. Public ser-

vice organizations, insurance com-

panies, scientists and governments

agree that the appalling destruc-

tion of property and life by light-

ning is unnecessary. The Shinn

system embodies a flat section

copper cable which is said to have

proven a wonderful success. It is

claimed that a conductor of this

section is far more efificient than

the old type round conductor. The
slogan of the Shinn Company

—

"Lightning Can't Strike if Shinn

Ge'ts There First"—is said to be

fully borne out by actual results.

gifts by his fellow employees
prior to leaving for the East.

The promo'tion of Mr. McPher-
son is in line with the policy of

President Findley, who believes

in training the younger members
of the great organization of which
he is head so that in the future,

when important posts are vaca'ted

by the older men who now direct

the affairs of the Massey-Harris

Co., there may be -fully qualified

men with experience and execu-

tive ability to carry on the work
oi distributing efficiently the

products of the company, both at

home and abroad.

Massey-Harris Man Promoted

Dawson R. McPherson, assist-

ant manager of the Saskatoon

branch of the Massey - Harris

Company, under Mr. Henning,

has been promoted to the position

of assistant manager of the On-

tario branch of the organization.

Mr. McPherson has been in the

employment of the Massey-Harris

Co. for thirteen years, and for 'the

past ten years has been with the

Saskatoon branch. Very popular

with his business associates, he

was presented with handsome

Caterpillar Tractors in Factories

A new development of the

caterpillar tractor is its use as a

material mover in factories. It

transports material from one de-

partment to another, does not mar
the floor surfaces and lays its own
track as it goes along. One
tractor adapted for this use can

pass through doorways of the or-

dinary size, and when not used in

transporting material from one

department to another, it can be

employed in the shipping-room

or on the loading platform. It

is but 50 inches wide and 52

inches high.

There are any number of other

uses to which the industrial

tractor may be put. For instance,

it can be employed for pulling

loaded wagons out of excava-

tions, or it can be used in logging

camps, or in lumber yards, mines

and shipyards.

Happy Parmer Man for France

The Happy Farmer Tractor

organization at La Crosse, Wis.,

announces the appointment of F.

C. Upton of Minot, N.D., as rep-

resentative in France in connec-

tion with Gaston, Williams &
Wigmore, export agents in Ncav

York. Mr. Upton has been sell-

ing the "Happy Farmer" tractor

for the past year in Minot terri-

tory.

Cutting Off Wrapping and
Insurance

The campaign carried on by

the U.S. National Federation of

Implement and Vehicle Dealers'

Associations against wrapping

and insurance charges on parcel

post shipments of implement re-

pairs is making good progress.

Some weeks ago announcement

was made that the Inter-

national Harvester Company had

instructed all of its general agen-

cies to discontinue these charges,

and now comes 'the report that

several branch houses of two of

the largest tillage implement con-

cerns have announced discontinu-

ance of said charges.
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Business Is Always Good When You Sell

THE CUSHMAN LINB:
Cushman Lig^ht Weight Engines, 4 to 20 H.P.

Cushman Engines weigh only one-fifth as

much per horse-power as ordinary farm en-

gines, but are so well designed and built, so

carefully balanced, so accurately governed,
that they work more steadily and quietly

than any other engine. The Cushman is the

modern farm engine.

Built Light—Built Right
The 4 h.p. Cushman weighs only 190 lbs., the 8 h.p.

only 320 lbs., the 15 h.p. only 780 lbs., and the 20 h.p.

only 1,200 lbs. Cushman engines are used on the

famous Cushman combination threshing outfits. They
are equipped with Throttle Governor and Schebler
Carburetor; 4-cycle, water cooled, with friction clutch

pulley. Many dealers are selling from 15 to 50
Cushmans a year in addition to their heavy engine

business.

SPAfiM PLUC

ciurcM

seif-o/u/iSt

\ADJ(/STeR

4 H. p. Cushman. Weighs only 190 Lbs

The farmer wants an engine he can move
around easily and put to work anywhere.
Cushman Engines are built to do many jobs
in many places. They operate grain bind-
ers, potato diggers, manure spreaders, etc.

The 4 h.p. Cushman saves a team on the
binder and does all ordinary work.

The One Perfect Binder Engine

For heavy grinding, driving small separators, etc.,

or for any power from 3 to 9 h.p., the 8 h.p. Cushman
especially appeals to the farmer. Very economical,
for Cushman engines receive just enough fuel to take
care of the load at that moment on the engine. Re-
sult is uniform speed and maximum power. Not
cheap engines, but cheapest for your customers in
the end. Get the Cushman agency for 1918.

The Automatic
Grain Piekler

The only machine of its kind

in use- Handles grain at the

rate of 135 bus. per hour. Light

in weight; strongly built; per-

fect in action ; low in price.

Fully guaranteed. Weight of

grain operates the machine.

The kernels are thoroughly

soaked, turned over and treated.

Help Out Busy Housewives by SellingThem

" KLEAN
KWICK"

Vacuum
Washers

Tubs made of either cypress

or copper. Revolving stomper

rotates, raises and lowers, forc-

ing hot suds through clothes

by air pressure and suction. Do
not damage the finest fabrics.

An gears machine cut; all

working parts guarded. The
most efficient washers made.

Let us send you particulars of

this big selling line.

A Full Line for

Hand or Power

Lincoln Smut Cleaners
Ensure Clean Seed and Big Yields J

Sold on a positive guarantee to

prevent smut. No. 3 handles 30-50

bus. per hour; No. 4, 50-75 bus-

The Lincoln separates smut balls,

wild oats, king heads, and all light

seed from wheat, also wild oats

and all light seed from barley.

Grain is thoroughly pickled, dried

and elevated to wagon box. Auto-

matic skimmer an exclusive fea-

ture. Strong, heavy construction.

Large, rustless solution tanks.

MADE
TWO
SIZES:

Write

for

Prices

and Full

Particu-

lars

The Lincoln "New Superior"
Wild Oat Separator
Will Get You the Trade. Strongest Built

Easiest Running
Made in 24, 32 and 42-

inch sizes, with or without
bagger. Power attachments
supplied if desired.

Patented adjust-

able windboards
give perfect con-

trol of blast ; our
special sieves eradi-

cate all wild oat
seed. Strongly
built and bolted;

has greater capaci-

ty and does better

work than any
mills 0 f similar

sizes.

Our 1918 Prices and Terms will Interest You. Get Them.

CUSHMAN MOTOR WORKS OF CANADA, LIMITED
Dept. E. a^^iNE^s^REEl. Wiivnipcg, Man. Distributing Warehouses: Toronto, Ont. and London, Ont.

Builders of High Grade, Light Weight, High Power Engines for General Purpose Farm Work
Exclutive Selling Agents for: Combination Threshing Outfits—Langdon Ideal Self^Feeders—Fanning Mills—Smut and Pickling Machines—Vacuum Washing Machines-
Lincoln Grinders—Lincoln Saws—Incubators—Universal Hoists—Portable Grain Elevators—Wagner Hardware Specialties—Mountaineer and Little Giant Neck Yoke Centre*
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Cushman Organization Holds

Annual Rally

During the third week in

November the travelling and sales

staff of the Cushman Motor
Works of Canada held their an-

nual get-together meeting. At
various sessions the year's efforts

were fully gone into and many in-

teresting and informative discus-

sions took place.

The reunion came to a close

with a luncheon at the Fort Garry
Hotel on November 20, when E.

B. Sawyer, Lincoln, 'Nebraska,

president of the company, pre-

sided over a happy gathering, at

which members of 'the trade and
farm press were present. H. R.

Eade, Winnipeg, and W. C. Shinn,

nianufacturer of Lincoln, Neb.,

were also guests.

After a splendid luncheon was
done full justice to. President

.
Sawyer gave an especially inter-

esting speech, showing a won-
derfully retentive memory by
introducing every salesman pres-

ent, giving a short history of his

business career and prowess as a

salesman. Mr. Sawyer also ex-

pressed the greatest satisfaction

with the great progress made by
the parent company at Lin-

coln, Neb., the Cushman Motor
Works. Cushman light-weight

engines were now a household

word on the farms of this conti-

nent, said the president. Com-
menting on the phenomenal
success of the Cushman organisa-

tion, Mr. Sawyer said tha't it was
nearly becoming a case of the tail

wagging the dog instead of the

usual procedure of the latter

wagging its appendage. The suc-

cess of the Cushman Motor
Works of Canada, said he, had
far exceeded the most sanguine

expectations of the directorate.

All of the travellers of the

company gave short individual

addresses, exchanging experien-

ces and ideas, and giving concep-

tions of what features were most
important from the viewpoint of

the man on the road. We were
pleased and surprised to note the

number of salesmen who largely

attributed the success of their

selling efforts to the consistent

perusal and study of the adver-

tisements displayed by the or-

ganization in the trade and farm
journals. This factor was eulo-

gised as a most important one by
the salesmen, showing that ad-

vertising benefits both the man
who sells and the man who buys.

The members of the press in-

dividually congratulated the com-

Donovan, deserve more credit

than any other factor* for the up-

building of the Cushman organi-

zation. Each was individually

a splendid ambassador of the

house which 'they represented.

W. C. Shinn, manager of the

Shinn Manufacturing Co., of

Chicago, which concern make a

well-known line of lightning pro-

tective systems, gave a very in-

teresting and educative address

on the value of lightning arresters

and the marked efficiency of the

flat section cable as compared to

large electric sign and the entire

exhibit was so arranged that it

was a hard mat'ter to get around
it without dropping in and look-

ing over the display of the

Sharpies suction feed. Sharpies
milkers, Sharpies super-clarifiers,

and the Sharpies factory cream
and whey separators. A table in

the centre of the exhibit was pro-

vided for visitors who wished to

write postcards, and attractive

cards and postage were furnished

free to all visitors at 'the Sharpies

booth.

Exhibit of Sharpies Separator Co. at the recent National Dairy Show, at Columbus, Ohio

pany on its rapid development
from a small beginning to the

position of one of the most ag-

gressive advertisers handling farm

equipment throughout the Cana-

dian West.
A. E. Donovan, manager of the

Cushman Motor Works of Can-

ada, expressed his deep apprecia-

tion of the compliments paid 'the

organization of which he
, was

head. He attributed in no small

measure the success of their

efforts to the whole-hearted co-

operation of the press, while he

paid an eloquent 'tribute to the

loyalty, whole-hearted co-opera-

tion and indefatigable energy of

the company's staff of travelling

salesmen. The boys, said Mr.

AGOODLINE
FOR 1918

LLOYDS
LOW-DOWN

SPIRAL SPRING
The Wagon Loaded WAGON SEATS

At the end of another year we thank you for the ever-increasing demand for our

line of Wagon Seats. In the coming year we will be in a better position than ever to

meet the Western dealers' requirements. Lloyds seats sell all the year around. They fit

any wagon or sleigh box made. You can stock no more profitable specialty. For 1918

order your wagons less seats and supply the Lloyds. Ask for prices and special dealer's

offer.

MANUFACTURED AND GUARANTEED BY THE

WAWANESA WAGON SEAT COMPANY
WAWANESA, MANITOBA.

Going Home

the round section conductor. In

detail Mr. Shinn covered the

points of superiority of the

former system, commenting on
the great success which had at-

tended the installation of Shinn
lightning protective systems in

'the United States. His address

was
j
greatly appreciated by all

present. Amongst those present

were

:

E. B. Sawyer, president; A. E.

Donovan, Canadian manager
;

Proctor Sawyer, W. C. Shinn, H.
R. Eade and Vincent Donovan

;

John Herron, Southern Sas-

katchewan territory; A. E. Story,

Northern Saskatchefwan terri-

tory ; A. Leader, Southern Al-

berta territory; A- C. Leader,

Central Alberta territory
; J. A.

Halvorson, Northern Alberta ter-

ritory
; J. S. Girardin, Manitoba,

and H. Warner, field expert.

The exhibit was designed and

arranged by the advertising de-

partment of the company, and the

sales work was in direct charge

of P. D. Smith, sales manager,

of the Ohio-Pennsylvania territory

ably assisted by twenty - five

Sharpies salesmen from bo'th the

eastern and western territories.

The exhibit was an expensive

one, but easily was paid for out of

the business contracted during the

ten days of the show.

Oliver Making Plow for Ford
Tractor

Sharpies Exhibit at Dairy Show

The exhibit of. the Sharpies

Separator Company, West Ches-

ter, Pa., at the National Dairy

Show at Columbus was one of

the noteworthy features of 'the

great show. It was the largest

and most pretentious exhibit the

company ever staged at any dairy

show.

The space covered by the

Sharpies exhibit was 36x62 f6et.

On entering the building, the

visitor was confronted with the

It has been announced by the

Oliver Chilled Plow Works, of

South Bend, Ind., that the com-

pany is now turning out a special

plow to be used in connection

Avith the Ford tractor. Henry
Ford, head of the Ford Tractor

Co., Detroit, Mich., along with

C. E. Sorenson, superintendent,

recently ;visited the Oliver

Chilled Plow Works. In pur-

suance with a demand from

Great Britain the Ford Co. ha^
gone into 'the manufacture of

tractors on a large scale, while

the Oliver organization has de-

signed a plow especially adapted

for use with the tractor. It is

reported that shipments of tract-

ors and plows will be made in

the first of the year to meet the

British demand for spring work.
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BULL DOG FANNING MILLS
Largest Exclusive Line of Grain Cleaning
Machinery Manufactured in Canada

Capacities

:

25 to 150

Bushels per

Hour

Here we show

seven of our

eleven sizes

of BULL DOG
Mills

Note double auger conveyor

;

64-inch Bull Dog with Screenings

Sacker and Wagon Box Elevator
This mill is equipped with a double
auger conveyor, heavy babbitted
boxes and double eccentrics. Very
strong construction. Better built

than any mill ever put on the
market.

DEALERS:
Bull Dog Mills are hand-

led only through the Re-

tail Dealer. They lead

everywhere in Quality,

efficiency and popularity.

Now is the time to get

our liberal Agency Pro-

position for 1918.

The New 48-inch Bull Dog—the latest addition to our line

This machine is of heavy construction and
is very easily driven. Hundreds ready for

immediate shipment. Can be supplied with
4-foot Bagger or Wagon Box Elevator.

The 40-inch Bull Dog
with Wagon jBox

''Elevator

The
Bull Dog
Smut
Cleaner

The 32-inch Bull Dog, shown equipped with

Standard Bagger

Bull Dog Wild Oat Separators and

Barley Cleaners

Are specially designed machines for
taking wild oats out of tame oats,

wheat and barley. Every farmer is

a prospect for this machine- It does
what no other machine can accom-
plish.

Extra long carrier for
wagon box delivery.

False perforated bottom in carrier; no
liquid wasted. Large, low feed box;
galvanized, rust-proof tank. Driven by
hand or power.

Model A, 3-Roll Wild Oat Separator. Made to separate Wild
Oats from Barley—and DOES IT.

'They Get and Hold Trade"

TWIN CITY SEPARATOR COMPANY, LIMITED
Off LOGAN AVENUE, on QUELCH STREET WINNIPEG, MAN.
Address all Correspondence from Southern and Central Alberta to R. VV. DOW, Box 1406, Calgary, Alberta

Model C, 6-Roll Wild Oat Sep-

arator. Made to separate Wild
I

Oats from Barley,and DOES IT
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Announced in John
)eere Executive

At a special meeting of the direc-

tors of the John Deere Plow Co.,

Ltd., held in Winnipeg on Decem-
ber 1st, several important ap-

pointments were made. David
Drehmer Avas appointed vice-

president and general manager of

the John Deere Plow Co., Winni-
peg, succeeding H. W. Hutchin-

son, resigned.

TVIr. Drehmer, a photograph of

whom we reproduce on this page,

is a well-known figure in the

Western Canadian implement

trade. He has been connected

ith th e trade since sixteen years

of age, /starting with a retail firm

at Geneseo, 111., in 1879. Eight

years later he Avas made manager
of the Geneseo Stove Co., which
position he held for two years, re-

tiring through ill-health. In 1889

he accepted a position with the

Deere & Webber Co., of Minnea-
polis, for thirteen years traveling

out of Minneapolis for that con-

cern. In 1902 he was appointed

sales manager of the Deere &
Webber organization, and in

January, 1908, accepted the posi-

tion of assistant manager of the

John Deere Plow Co., Ltd., Win-
nipeg, which concern was organ-

ized in thfe end of 1907.

This position Mr. Drehmer
filled Avith conspicuous ability un-

til January 1st, 1915, when he

became manager and secretary-

treasurer of the Winnipeg branch
of the Deere organization. His
appointment to the responsible

position of vice-president will be
good news to his wide circle of

friends everyAvhere. During his

sojourn in the Canadian West, for

e past wsi years, Mr. Drehmer
has formed a close acquaintance-

ship with many men in the im-
plement business. The greater

„•.-—Tiiajority of 4ealeP6 with whom^he
^ha^ been in contact during tlUtt

regard him in the light of a

close personal friend, not merely
as his customers. His sterling

character, pleasing personality,

and innate courtesy, coupled
with the utmost consideration

for those Avith whom he is

doing business, ba^»«- made
him one of the most popular men
in the Western Canadian imple-

menttrade^__^ With a wide ex-

flence of the implement trade
in all its ramifications, and pos-

sessed of great executive ability

and enthusiasm for the develop-

ment of the West, we feel sure
that as vice-president he will be
of still greater value to the Deere
organization. Since 1914 Mr.
Drehmer has been very active in

war work. Socially he is a popular
figure in Winnipeg, and is an en-

thusiastic golfer in his spare time.

The Work of the Plow

DAVID DREHMER, Vice-President of the John Deere Plow Co., Ltd., Winnipeg

On behalf of the Western Cana-
dian implement fraternity, we
wish him every success on his

well-merited promotion.

Other Branch Heads
W. E. Underwood has recently

been appointed manager and sec-

retary-treasurer of the John Deere
Plow Co., Calgary, succeeding C.

G. Wuthrich, resigned. In the

Regina branch of the Canadian
Deere organization N. O. Berve
will continue as manager and
secretary-treasurer of the John
Deere Plow Co. of Saskatchewan.

Considering Notes

Some farmers seem to think

that if they are willing to sign a

note, that is all ithat is necessary,

and that the dealer ought noft to

ask any embarrassing questions

about how the buyer expects to

be able to meet the note when i't

falls due. In actuality, the deal-

er feels no great assurance from
the signing of a note, unless he
knows pretty well he is going to

get his money for the paper on 'the

day called for on the note.

It is bdtter for a dealer to make
himself somewhat unpopular, at

times, by refusing to accept busi-

ness where he feels that ithe farm-
er lacks the backing to justify the
credit involved. If a dealer went
to the bank with a $5000 sitock of

goods and asked for a loan of $10,-

000, the bank would see him a

long way first. Some farmers

who want credit are in a similar

condition.

Writing a notte does not involve

the same mental process as pay-
ing out the cash. It is true there

is ithe feeling that it will have to

be met at maturity, but ithat per-

iod is way ofif in the future. Also
there is the knowledge that if pay-
ment cannot be met when due,

there is the possibility of ithat

man losing his credit. A man
who is conscientious in this mat-
ter will do all within his power to

make good, to take up his note
when due. If, by reason of cir-

cumstances he cannot meet a note
at maturity, he will go to the

holder and make a thorough ex-

planation of the conditions. Mer-
chants have helped many a farm-
er, and other people, too, in times
when confronted with inability to

meat their obligations. All re-

tailers ask is to be given fair treat-

ment when those helped find

themselves in better financial

conditions. But nearly every re-

tail merchant can itell of instances

where the help afforded in time
of need was forgotten, just as

soon as the recipients found them-
selves in better circumstances.

The farmer is often interested

in the question of how much land

can be turned in a day with plows
of the various sizes. While many
factors influience the results in

different areas, it is possible to

give a general average which is

approximately correct.

At an agricultural college in the

United States data was carefully

compiled on the results of ploAv-

ing 2,212 acres. It was ealculated

that it requires 3.4 hours man
labor and 9.3 hours of horse labor

for each acre.

Obviously the time required to

ploAv an acre depends upon the

size of the plow and 'the number
of horses used. A 12-inch gang
of two bottoms, requiring four

horses to pull it, will average
about 4J4 acres in a 10-hour day,

with a furrow depth of 6 inches.

Increasing the depth of the fur-

row reduces the area which can
be covered by about % of an acre

for each additional inch of furrow
depth. A 3-horse sulky plow
with one 16 or 14-inch bottom will

average about 2>^ acres a day. A
14-inch Avalking plow, with two
horses, can plow about 1% acres

in a 10-hour day.

Such data is based upon the

average horse speed of two miles

per hour. If that speed is exceeded,
the area plowed will increase

proportionately. This fact should
enable the dealer to use the above
data in estimating the plowing
capacity of a tractor outfit. Given
the speed of the outfit, the size

and number of bottoms and the

depth of the furrow, the area to

be plowed daily can be arrived

at fairly accurately by a little

figuring on the part of the dealer.

The Hours That Count

The time is past for selling any-
thing but a good tractor.

It 'is regrettable tha't so

many regard their work, if not
with actual aversion, at least

with something akin to it. For-
getful 'that advancement for the

individual is the individual's

problem and not the employer's,

many become at first dissatisfied,

then resentful, and finally —
though they may not realize it

—

disloyal. With such a state of

mind there is no possibility of

progress. Once, it has become a

habit, pessimism and failure are

inevitable.

The most important part of

.every person's life is the part de-

voted to Avork. The Avork hours
are the gripping, throbbi ag, vital

time. Men Avho are not happy in

their work seek happiness in vain
outside of it. Work is 'the divin-

ing rod with which the soul un-
covers its treasure. Success
never just happens ; it is not an
accident, but a result.
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ADVANCE-RUMELY Branches

Give Me Quick Service^
I
WOULD NOT be without my Advance-Rumely contract as long as I

am in the machinery line," says Charles Bowden, Advance-Rumely dealer

at Cabri, Saskatchewan.

"l appreciate the help the Company gives me through their travelling agent and through

their Branch Manager, Mr. Arnot. I can't see, in view of this sort of assistance, why any

agent can't make a success if he goes after the business as an agent should.

"As for quality—Advance-Rumely goods have no equal. I have sold in the past sea-

son one 25-75 Gaar-Scott; one 30-60 OILPULL.two 15-30 OilPulls, one 15-30 GasPuU and

three Ideal separators and one 6-furrow engine gang plow and all the customers are high-

ly pleased with their outfits, as they are giving the very best of satisfaction.

"As for repairs—/ have telephoned Regina in the morning and had repairs here

that evening at 7 oclock—a distance of 190 miles.

"Any agent that can't do well on handling Advance-
Rumely Company goods is at fault himself. Certainly

the Company is not. The goods are just as the Com-
pany guarantees them and the Company is ready to

stand behind what they say in all respects."

Advance-Rumely backs every agent with the same
reliable machines and sure, dependable seryice.

Our 1918 contract is ready. In addition to our
regular line of tractors and threshing machinery it in-

cludes a new size of the famous Oil-Pull guaranteed
tractor, a small, light weight, big power outfit— 14-28

H. P. Also new sizes of the equally famous Rumely
Ideal Separator for the individual farmer's use—
20x36 and 24x44.

Right now is the very best time to talk over

details with us.
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Features in Hitch and Draft

In connection with the question

of draft, few of us have given
consideration to the axiom that it

is easier to carry a load than to

drag it, but it is far easier to

wheel it than to carry it. It must
be borne in mind that all road
surfaces are not hard. On earth

roads the track over which the

wheels move is not parallel to the

surface of the road. As the

wheels continually crush the

earth before them this hill should
be a guide to determine the angle
of 'the trace.

This imaginary hill must be
considered. When the wagon is

running on hard earth roads, 'the

doubletrees can be placed on top
of the tongue, and the angle of
draft is about right; but when the
wagon is running in mud it would
be easier for the horses if the
double'trees were placed on the
underside of the pole.

The height of the wheel, also,

has considerable to do with the
draft of the vehicle. A small
wheel pulls harder than a large
one, since it cuts into the earth

much deeper before it gets suffi-

cient surface to suppdrt the load.

When it has once cut into the

earth, it has a much steeper hill

to climb each time in order to

come out.

Tests made show that on a
wagon with 21-28 inch wheels the
draft in a clover field was 427
pounds, while in the same field

with 36-40 inch wheels the draft

was 372 lbs. On a wagon with
44-55 inch w'heels the draft was
351 lbs.

If there is this much difference

in the draft of wagons with the
various sized wheels and all in

Shinn-Flati
is the greatest scientific Lightning Conductor ever devised,

is the only fiat cable made in North America.

Sir Oliver Lodge, the great English scientist, in speaking of
Lightning Conductors, said: "We are examining which form will
carry off a charge most easily and with less liability to
sideflash, and here thin ribbons show distinct advantage
over round rod."

The U.S. Weather Bureau has made this statement:
"It has long been recognized that wide metal rib-

bon is a better conductor of Lightning discharges
than the same amount of metal in the form of
either a cylinder braided or twisted conductor."

WRITE FOR TERRITORY AND
TERMS AT ONCE

Shitm
{Formerly Known

Distributed

as National Flat),

from Winnipeg

The W. C. Shinn Manufacturing Co.,
Chicago, manufacturers of the Shinn-Flat

System, has made arrangements with the Cush-
man Motor Works Ltd., of Winnipeg, to dis-
tribute Shinn-Flat to retailers throughout the
western provinces.

Applications for agencies will be considered, and contracts

made within the next few months for the season of 1918.

The dealer who has the agency for the Shinn-Flat Sys-
tern will find that it is not difficult to get practically all

of the Lightning Conductor business in his community, as
Shinn-Flat possesses so many advantages over old style
cables or rods.

Furthermore, the Shinn-Flat can be sold with less than half the
trouble you have ever had selling one of the old style Conductors.
Anyone can see that it is a big improvement in cable construction.

Cushman Motor Works of Canada, Limited
WHYTE AVE. and VINE STREET WINNIPEG, MAN.

favor of the larger wheels, 'the

same conditions hold true that a
load pulls easier when placed on
the rear Avheels of a wagon than
when on the front ones.

Further tests show that the best
place for the load is to have it dis-

tributed over both sets of wheels
in proportion to the diameter of
the wheels. As long as 'the angle
of the trace is not changed, it

makes no difference Jiow far the
load is away from the horses
when it is carried on wheels. A
long beam plow pulls just as easy
as a short beam plow, and a long
beam cultivator does likewise.
The only advantage of having the
short coupled machines is that
the working parts of the machine
may come closer to the ends of
the rows.

Many erroneous impressions
are in vogue as to the number of
pounds that a horse can pull. The
truth is that a horse cannot pull'

more than one-tenth of its own
weight and keep it up all day,
walking at a speed of 2}^ miles
per hour. In fact, a horse which
weighs 1,500 pounds and pulls

one-tenth of its weight at the rate
of two and one-half miles per
hour, will develop only one H.P.
using the unit for a horse power
which is used in testing steam
and gasoline engines.

Lighining Cant Sirike IF Shinn Gets There First

Smut Losses Great

The Commission of Conserva-
tion recently made an investiga-

tion of oat fields in Dundas
County, Ontario. Some fields

were found to be badly smutted,
while on one farm not one smut-
ted head was found. This farmer
had thoroughly treated his seed
oats for the past three years. On
another farm the owner estima-
ted that he had from 5 to 10 per
cent of loss from smut, but actual

and careful count of certain areas

demonstrated that 37 per cent of

his grain crop was lost from
smut. This may seem startling,

but the loss from this cause is

generally greater than it seems.
The straw which bears smutted
heads is stunted and they are low
down in the crop and not easily

seen, so that there is a loss both
in grain and in straw.

When one thinks of the com-
parative cheapness of either grav-
ity or immersion pickling mach-
ines, it is strange that such
conditions should continue to ex-

ist. It is safe to say that any year
in thousands of fields, the loss

from smut will actually exceed the
amount of seed sown. The cost

of treating seed is only a few
cents a bushel, and at a loss aver-

aging 2 to 3 bus. per acre the farm-
er is short-sighted who does not
invest in a pickler or smu't

cleaner.
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John Deere Travellers Hold
Annual Meeting

During the week of November
19th the travelling representatives

of the Winnipeg branch of the

John Deere Plow Co., Ltd., held
their annual get-'together meeting.
During a series of informal dis-

cussions, presided over by David
Drehmer, manager, the questions
of terms, prices and contracts for

the coming year were fully gone
into. Each of the gentlemen pres-

ent gave his views and sugges-
tions, while various points were
discussed whereby the organiza-
tion's mot'to of service to the

trade might be still further

benefited.

It was reported that throughout
the territory 1917 stocks on hand
are reduced to a minimum, and
that it seems evident from every
standpoint that all indications

point toward very large business
during the coming spring. Despite
phenomenal conditions in the sup-
ply and material markets, the

Deere organization will, during
1918, be fully prepared to do its

part to help win the war by dis-

tributing for the requirements of

the farmers of the Canadian Wes't
a full line of labor-saving machin-
ery whereby agricultural produc-
tion may be increased.

D. B. Macleod, the popular sales

manager of the Winnipeg branch,

reports that rousing enthusiasm
was the keynote with all present
during the various sessions held.

The general outlook was one of

marked optimism, and the sales-

men have returned to their res-

pective territories fully prepared
to make 1918 a record sales year
for their branch. The convention
closed with a luncheon at the St.

Charles Hotel, while a group pho-
tograph of the 'travellers and sales

executives was taken.

The following salesmen were
present during the convention : R.

S. Cochrane, W. Pinn, O. S.

Wuthrich, G. D. McKessock,
John Snydal and D. B. Mac-
Donald.

Advance-Rumely Managers Visit

Factory

The Western Canadian branch
managers of the Advance-Rumely
Thresher Co., recently paid a visit

to the head office and factories of

the organization at Laporte, Ind.

Among these were: M. Car-
rothers, Winnipeg branch; P.

Arnott, Regina branch; G. W.
Macdonald, Saskatoon branch, and
L. D. Benedict, Calgary branch.

These gentlemen report the fac-

tories as very busy and look for-

ward to a very busy season with
big sales during 1918. They went
thoroughly into the supply situa-

tion while at Laporte and gener-

ally discussed the business situa-

tion and outlook as affecting their

various territories.

John Appleby Dead

John F. Appleby, inventor of

the automatic twine binder, now
universally used on grain har-

vesters, died in Chicago on Nov.
8. There have been alterations

and improvements on 'the twine

binder, but the basic principle of

the machines sold to-day is sim-

ilar to that embodied in the orig-

inal Appleby device. The late

Mr. Appleby was born in New
York state in 1845, and in 1858

designed his first knotter. In

1874 he perfected a wire binder.

During recent years deceased

had specialized in cotton harvest-

ing machinery ; until 1916 when
he retired through ill-health.

The Foundation of the Business

The development of the farm
machinery dealer into an automo-
bile salesman was rapid, but it is

questionable whether or not it

will be a permanent feature in the

trade. All business is more or less

divided into two great fundamen-
tal parts—the supply of neces-

sities and the supply of luxuries.

It is still a moot point as to

whether ithe automobile, in the

vast majority of cases, is a neces-

sity. But farm implements are

anything but a luxury ;
they are

the farmers' most essential factor,

and his profit-building tools.

The profit from automobile

sales may seem for a time to be

greater than that from the old

staple line, but in any one area

a point of "saturation" can be

reached. The demand for cars is

not always the same or consist-

ent, competition in that line is in-

creasingly evident. Many dealers

may not yet realize it, but a vast

majority, more and more, are

coming ito the opinion that the

foundation and saving grace in

their business is the sale of the

staple lines of farm machinery
and implements.

BISSELL Double Action Harrows morou^xuy cultivate

and pulvenze any soil.

One Harrow is Out Throw; the other is In

Throw. They are simply constructed, rigid

and durable. The Gangs are flexible and the

Disk Plates are so designed that they "hang"
right into the soil. Bissell Harrows are

built in sizes and weights suitable for horse

or tractor use. Write Dept. E for free

catalogue. 98

T. E. BISSELL CO., LTD., E'ora, Onl.

Helping to Feed theWorld
BEYOND a doubt, food, or the want of food, will be the

greatest factor in restoring peace among the nations
now at war. This being true, all those who have to

do with the production of food have a duty fully as impor-
tant as that of the men in the trenches. The farmer must
make his acres produce more than they have ever produced
before, and he must do it with less human labor. It is our
bit to furnish him with implements which will help him to
solve his power and labor problems. We manufacturers
and dealers should make his problems our problems—we
can ably assist him by building for him, and recommending
to him, only those implements that we know will give him
the greatest efficiency, and effect the greatest saving in
time, power and labor.

Little Genius Power Lift

Tractor Plows
For Small Tractors

The Little

Plow

with the

Big

Record

Tractor plowing is helping the fanner a long way toward the solu-
tion of his labor problems. One man with a P. & 0. Tractor Plow and
any good tractor can accomplish as much as one, or even several men
(according to size of tractor plow), with ordinary gang plows. The P.
& 0. Little Genius is made in 2, 3, and 4 furrow sizes. It is an ideal
plow because it is simple, strong, easy to handle, light in draft and
always on the job. Examine the following merit points:

POINTS OF SPECIAL MERIT
Power furnished by the land wheel

raises and lowers the bottoms at the
will of the operator.

High level lift on all three wheels
gives ample clearance for trash when
turning or transporting.

Only one trip rope required.
Rear wheel lift responds instantly to

action of power lift device. No
sliding parts.

Bottoms are forced—not merely drop-
ped—into the ground by the whole
weight of the plow.

Only one-half as much . power re-
quired to raise the bottoms of the
P. & O. Little Genius as is required
on any other similar plow.

When the plow is at work, the levers
are within easy reach of the operator
from his position on the tractor, but
when the bottoms are raised the
levers are at the same time thrown
back out of the way and will not
interfere with the tractor in turning.

The levers and bottoms are counter-
balanced by springs, making them
easy to operate.

The hitch is provided with a pin break

coupling, which insures both plow
and tractor against breakage on
hidden roots or stones.

The hitch is adjustable and adaptable
to any tractor.

Notice that spuds are not required on
the land wheel—indicating an easy
lift.

Will plow to a depth of ten inches.
The No. 2 Little Genius is furnished

in two and three-furrow sizes. An
extra plow attachment can be fur-
nished to convert the two-furrow
into a three.

The No. 3 is a four furrow plow with
14 inch bottoms.

Any of the standard types of P. & O.
Bottoms, in 12 or 14-inch.

Extra wide clearance between bottoms
enables the Little Genius to work in
trashiest ground.

High-grade Rolling Coulters with
chilled cone take-up bearings and
extra heavy shanks.

Beam braces extend clear down
around throats of beams, adding great
reserve strength at points subjected
to strain.

Made by PARLIN & ORENDORFF CO., Canton, III., U.S.A.

International Harvester Co. of Canada, Ltd,
SALES AGENTS FOR CANADA

Winnipeg Saskatoon North Battleford Yorkton Estevan Calgary

Brandon ^m^^^ m _ Edmonton
Regina ^^^I^^Jk^ Lethbridge
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Silo Trade in the Future

As mixed farming steadily in-

creases in the Canadian West, the

silo is more and more becoming a

necessary part of the modern
farm. With the development of

this type of farming, there is open-

ed to the implement dealer a rich

field in ensilage machinery and
silo materials.

"The conservation of our agri-

cultural resources requires the

widespread use of the silo," is the

doctrine being preached to farm-

ers and stockmen by colleges and
farm experts everywhere.

Even when a farmer has an
outfit it is not amiss to remember
that when he adopted the silo as

a part of his equipment, he bought
conservatively, almost timidly at

first and frequently found himself

with a silo, a cutter, and engine

too small to serve him to the best

advantage. Silos will yet be in

demand on a big scale. This
means larger silage outfits, or it

may mean a cutter of greater ca-

pacity, a heavier engine. Tractor

power for cutting ensilage is a

rapidly growing favorite, due un-

doubtedly to the appearance on

the market of the moderate-
priced, small, general-purpose

machines. So silo power demands
might even prove the entering

wedge for tractor sales.

With high-priced alfalfa and
grains many farmers were caught
unprepared during last winter and
spring to furnish feed to their

stock. Those with silos suffered

much less loss in production of

milk or beef or mutton. Produc-
tion is and should be the aim of

all farmers in these days of war
necessity. Increased production

in all lines of stock is necessary,

and in no manner can it be more

easily and better solved than by
using a silo. The silo will in-

crease production, it will conserve

feed, it will help solve the winter-

feeding problem and give the

greatest returns when market
prices for butter fat are highest.

Barn Equipment an Essential

In the modern cow barn clean

and sanitary conditions are large-

ly dependent upon the kind of

equipment used. Steel stalls are

vastly superior to stalls made of

wood. Stanchions of the right

sizes and of the proper construc-

tion are a necessity. It is a diffi-

cult proposition to feed a herd

of cows and to keep the barn

clean and sanitary if feed and lit-

ter carriers are not used. Owing
to these facts the dealer who
caters to the trade of dairymen

will supply a demand for stalls,
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Three Sizes

:

24, 32, 48 inches

"HERO"
Fanning Mills

will get youilhe

Trade in 1918.

1918 will be the decisive

year. We must have maxi-
mum yields. Help your
customers win the war by
selling them.

"HERO"

Mills
BOOK YOUR ORDER NOW AND ENSURE DELIVERY
"Hero" Fanning Mills are Sold only through the Dealer

"Hero" Mills are made in three sizes to suit any size of

farm. They have glazed cambric curtains—a patented

feature found on no other mill—^^which eliminate all wild

oats from barley and wheat. They absolutely clean all

grain and grass seed.

Easily driven. Have a capacity of from 40 to 80 bushels

wheat per hour. All sizes can be equipped with pulley

for power drive.

Durable, strongly built, simple design. They clean and

grade the grain better than any other mill made. By

sowing properly graded seed the "Hero" will pay for

itself on every 30 acres.

Enables the farmer to keep his fields clean by sowing

strong, healthy seed. He saves dockage, conserves his

screenings, secures better and bigger crops and top prices.

Standard equipment includes five sieves and six screens.

Standard or special 8 and 10 foot baggers furnished for

all sizes. Every mill sold on a positive guarantee, and
we guarantee dealers delivery of all mills sold. See the

Ackland traveller or write us direct for full information

and 1918 propositon.

Manufactured and Guaranteed by the HERO MANUFACTURING CO. LTD.
Exclusive Sales Agents for Western Canada

Hnlll!llillll!l!lll!l!!l!llllllllllllilll!!llil!i!iiiiiii

stanchions, feed and litter car-

riers, etc.

AVhen deciding upon the type
of stalls to use, the experienced

dairyman first desires stalls so

constructed that they will not

obstruct light or ventilation; sec-

ond, that they are free from
cracks or crevices Avhich will col-

lect filth and harbor, bacteria;

third, that they are free frpm
sharp projections upon which a

valuable animal might injure it-

self
;

fourth, their durability.

The handling of modern barn

equipment gives the implement
dealer a line that is becoming in-

creasingly important, and one
which represents great opportu-

nities for business.

The Value of Repair Service

A farm implement concern a't

Hope, N.D., in a series of adver-

tisements to its customers, issued

some sentiments which are ap-

plicable to any community and
of value to any implement dealer.

These announcements said in

part :

—

"A fully efficient implement
business cannot be operated upon
as close a margin as many lines

if it is to render full service. For,

the most of the .line is a once-a-

year 'turnover' and if not sold in

the current season has to be car-

ried a full year with the interest,

insurance, taxes and deprecia-

tion incident thereto. Then,

again, the cost of building and
maintaining the right kind of a

repair room and keep-up repair

stocks represents more of an in-

vestment than mariy folks real-

ize, and on some lines it eats up
all the commissions on the por-

tion of the stock sold during the

year; yet, a 25c. casting may
mean a saving of $25.00 to a cus-

tomer in the field, and it is an

item worthy of consideration in

determining what price you
should pay for a farm tool.

"Some of the other things to

consider is whether the machine
is standard, and you can go any-

where with it and get repairs

;

whether it will sell for what it is

worth if you wish 'to resell it;

whether it is durable and you
will get the maximum of years

use and low cost of upkeep; and
the organization behind it, bo'th

local and state-Avide.

"We have plans to improv
our repair business still mor
and feel sure that in the futu

we can give you bet'ter servic

along all lines. We think if you
will take our price and measure
it by the goods we sell, and the

service and assistance we will be

able to give, that you will find

that you get value received."
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What the Small Tractor Does

A farmer makes the statement
that every small tractor placed in

the field will be equivalent to two
extra men on the farm. With a

small tractor one man can do the

work of three men in some cases,

and of two men in many cases. It

will reduce the cost of plowing
50 per cent, of Seeding 50 per
cent, of cutting the grain 25 per
cent,, and of threshing 50 per cent.

It will also reduce the cost of

summer fallowing by 50 per cent.

The best results that can be ob-
tained from horse power in plow-
ing anything like heavy land is

one acre to the horse, at a cost,

including harness, of $250 per
horse. The cost for horse power
that will do the same work in the
small tractor is just aibout $100.
One man can plow as much

with the engine as three men can
with horses. With the power lift

seeder one man can sow as much
as three men with horses. In cut-
ting the grain the diflference is

not so great as it is necessary to
have one man on each binder and
one man on the engine. On sum-
mer fallow or breaking one man
is equal to three. In threshing
wie find the greatest saving. A
12 h. p. engine on the draw bar
will handle a 24-inch cylinder
with all the latest equipment,

threshing under favorable condi-

tions, 100 bushels of wheat per
hour, while an outfit of five to

six men and four teams will do
the work at a total cost with fuel

included, of $32 per day.

Uniformity in Tractor Design
Wanted

There is such a diversity of

construction of tractors, that it

is not inconceivable that, after

looking at the different makes of

entirely different types, the farm-
er becomes bewildered and de-

cides that the problem of which
tractor to buy is 'too great to be
solved and that it would be better

to stick to his horses.

The types of construction—and
there may be two or three, for

specific purposes—are bound to

become similar, and the more
quickly this is brought about, the
sooner will the problem of manu-
facture, selling and service be sim-
plified. There is need in this

country to-day for thousands of

tractors, but the farmers in

general are skeptical and must be
shown. The farmer who has ac-

cepted such tractor equipment,
has, many times, received it with-
out being properly instructed in

its use and application, so that

too often dissatisfaction is the

result. Tuition should always
be given the- customer.

Salesmen have taken a deroga-
tory attitude in regard to their

competitors' product and have
made such impossible claims in

regard to their own, that the
average farmer to-day has the
idea that all tractors are far from
what they should be. Every
tractor producer knows that
tractors cannot be sold in quanti-

ties necessary to meet require-

ments for foodstuffs. When Ave

come to appreciate this, and
eliminate backbiting, a big ad-

vance will have been made. Edu-
cate the owner

;
stop knocking

competitive lines and get together

on types of design is my advice

to tractor manufacturers.—Geo.

W. Dunham, Pres. S.A.E.

DON'T DECIDE ON AN ENGINE
.
FOR 1918 UNTIL YOU

INVESTIGATE

11 Kerosene-

Gasoline

ENGINES
IN SIZES 3, 5 and 7 H.P. CHEAP, YET DEPENDABLE

POWER. THEY MEET THE DEMAND.
JUMBO Throttling Governor oil engines are built especially to use kerosene and cheap
fuels as well as gasoline. Develop full-rated power; strongly built on iron sub base.
Few parts—easy to operate and very durable. Throttling governor gives steady speed
at all loads. No fuel pump required. Equipped with Webster magneto. Every engine
shipped ready to run. There's a demand for the JUMBO in your district. Write
nearest branch for full particulars. There are more quality selling points in the JUMBO
than in any other engine of similar horse-powers.

Manufactured Nelsofi BpotHers Company S^us a
WESTERN CANADIAN JOBBERS

Tudhope-Anderson Co. Limited
WINNIPEG REGINA SASKATOON CALGARY

high Grade Construction Counts in the Field

At the Fremont National Tractor Demonstration the

LAUSON
was one of the few Tractors which carried an official Kerosene

Card.

During the Endurance run, the Lauson 15-25 Kerosene

Tractor plowed 11^ hours, without stopping, with tanks sealed,

using 17 gallons of kerosene and one pint of gasoline for start-

ing. During the run, three 14-inoh plows were pulled in heavy

gumbo sod land, at an average depth oi 7% inches.

At the Toronto Tractor Demonstration the Lauson plowed

9 inches deep, pulling three 12-inch bottom plows. Both demon-

strating machines were sold to the Ontario Government Dept.

of Agriculture.

Lauson Tractors are making equally as good records for

deep plowing, in the hands of the user, in every tractor district.

Mr. W. G. Fribley, of Assumption, Illinois, writes he pulled a

No. 24 Silberzahn Ensilage Cutter, with 22-inch blades, with

blower, to its full capacity, filling a silo 60 feet high.

Mr. Anderson, of Bygland, Minnesota, writes he was run-

ning a 27x42 Separator with feeder and blower to full capacity.

The 1918 Model has enclosed driving gears and 21 (jewels)

Roller and Ball Bearings.

Construction such as found in the Lauson proves its worth
to the Dealer in satisfied customers. Write us to-day

; your ter-

ritory might be open.

The John Lauson Mfg. Co., 56 Monroe St., New HoIstem,Wis.
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The Man Who Popularized the
Light-Weight Engine

Not so many years ago a few
men foresaw the steadily growing
need of the farmer for an engine

that could be used for a greater

range of Avork than was at that

time possible with the ordinary

farm engine. This meant the pro-

duction of an engine with a com-
bination of light-weight, compact-
ness, perfect balance, strength

and durability—an engine that

would average only from 40 to

60 lbs. per horse-power.

It was realized that the more
jobs, the greater range of work
the farmer could accomplish with

his engine, 'the more value that

particular engine would be to

him. This development of the

light-weight engine required not

only mechanical ability of a high

order, but also ingrained convic-

tions- of the engine user had to

be overcome, the light-weight

high speed idea proved practic-

able, and the engine successfully

marketed. The Cushman engine

was developed. It met every

need, possessed the essential

factors, and to-day Cushman enr

gines are a standard part of farm
equipment.

To more than any other man
the development and popularity

of the Cushman light-weight en-

gine is due to the engineering,

executive and administrative

ability of Everett B. Sawyer,

president and general manager
of the Cushman Motor Works
of Lincoln, Nebraska.

Mr. Sawyer was born in

Schoolcraft, Michigan, on Feb.

9, 1877. Coming west to Ne-
braska as a youth, he entered the

University of Nebraska, special-

izing in mineralogy, engineering

and other scientific subjects.

From that educational institute

he graduated in 1898, and until

1909 was engaged in mining, en-

gineering and the real estate busi-

ness. In that year he took control

EVERETT B. SAWYER
Head of the Cushman Organization

of and completely reorganized the

Cushman Motor Works, of Lin-

coln, Neb., taking over the plant

when it was smaller than the

present Canadian organization of

the company. Under his control

the Cushman factories and output

have shown a phenomenal ad-

vancement. The capital of the

company has been increased in

eight years from $200,000 'to $700,-

000, and on harvest fields every-

where the horse, if he could but

speak, feels devoutly thankful for

that whirring mechanism on the

binder behind him—the Cushman
binder engine

!

Even more pronounced than
the development of the parent

company has been that of the

Cushman Motor Works of Can-
ada. Mr. Sawyer had the great-

est confidence in the develop-

ment of the Canadian West. He
foresaw the immense demand for

light-weigh't engines in this vast

agricultural territory, and 'that

his confidence and vision have
been vindicated is more than

evident.

As well as being head of the

Cushman Motor Works of Lin-

coln, Neb., and the Cushman
Motor Works of Canada, Mr.
Sawyer is president of the Lin-

coln Box and Manufacturing Co.,

and of the Queen City Incubator

Co., also of Lincoln, Neb. Com-
bining 'the scientific and mech-
anical training of an engineer

with great organizing ability and
administrative capacity, Everett

B. Sawyer more than any other

individual is the man who has

developed, proven mechanically

and successfully marketed the

modern light-weight, high-power,

all-purpose farm engine.

Sharpies Service Emphasized

In a recent interview, A. P.

Jennings, manager of the dealers'

service department of the Sharp-

ies Separator Co., West Chester,

Pa., said

:

"Dealers and farmers are en-

thusiastic over the Sharpies suc-

tion feed separator and the suc-

cess it has attained during the

past two years. Further, I find

everywhere that Sharpies deal-

ers are well pleased with the

wonderful service we are giving

them. The Sharpies organization

not only contracts with the deal-

er for the sale of Sharpies separ-

ators, but it works with and for

the dealer. This is not a 'theo-

retical service, but one that they

can 'cash in' on."

Profits From the Tire Business

In the majority of cases the im-
plement dealer who does not

handle automobiles considers that

the sale of automobile tires and
tubes are a line he need not

worry regarding. Yet in this line

there is a large and growing op-

portunity. The automobile is

here 'to stay, and its popularity

is creating an enormous demand
for tires, tubes and accessories.

The dealer seldom stops to con-

sider the potential tire market in

his town and locality, as repre-

sented by the number of cars in

the community. Every car re-

quires at least four tires a year
and an equal number of 'tubes..

This line is well worth investi-

gation by the implement dealer.

Tires, tubes, and the various ac-

cessories will not spoil when
kept in stock and with even, a

small amount of sales energy the

rate of stock turn-over and the

profits are very satisfactory.

All farm implement merchants
have a large number of automo-
bile owners as their customers.

They possibly sell these car own-
ers such supplies as automobile
polishes, bolts, wrenches, ham-
mers, pliers and other tools used
about the car. It is then a simple

matter to secure 'the customer's

tire and tube business. In most
cases the customer would prefer

to buy his tires and tubes from
the old-established implement
store at which he has been doing

business for years.

Knowledge in Merchandising

Any system of book-keeping or

cost accounting is especially valu-

able in that it helps the store-

keeper to become a real merchant,

with that much greater possibility

of success. The purpose of any
system of business records is of

vital importance, for the dealer

must know not merely how to sell

goods, but must know what his

daily sales are, what it is costing

him to do business, what his stock

is worth and how it turns, how
much money his customers owe
him, how much he owes his job-

bers, how much cash he has on

hand, and what his profits are. In

short he must constantly, daily,

know whether his business is pro-

gressing and how much it is

worth.

Don''t have a slack season.

SIZE UP THE 1918 DEMAND IN
YOUR DISTRICT FOR

ARAGON TREAD TIRESP ''By Miles the Best" T
There are now over 63,000 automobiles in the three Prairie Provinces. During 1917

these cars will have used around 254,000 Tires and Tubes. During 1918 this tire and
tube demand will be enormously increased. Are you overlooking the very profitable

business, right in your territory, for the sale of "Maltese Cross" Tires? Every car uses

an average of four tires a year. Take the number of cars in your town and district,

multiply the total by four, and you have the probable demand for tires—allowing four
for every car. Even though you only sell to twelve owners, you will net a handsome
profit during 1918.

THE "MALTESE CROSS" LINE OF TIRES {BLACK TREAD—RED SIDE
WALLS) AND TUBES—BOTH GREY AND RED

is pre-eminent in quality, value and demand. It means profitable business to the
"Maltese Cross" dealer. Do you want your share of this trade in 1918 ?

GUTTA PERCHA & RUBBER,LIMITED
FACTORIES: TORONTO

Winnipeg
Calgary

WESTERN
Fort William
Lethbridge

BRANCH ES

:

Regina
Edmonton

Saskatoon
Vancouver
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The Opportunity for Washer Sales

Women especially on 'the

farms, have for years been ob-

serving how men adopt labor-

saving machinery to their advan-
tage and gain. Let it be said

right here that in too many farm
homes the lady of the house has
a justifiable cause for a grouch.
Why is it that a man will buy the

lates't in farm machinery, will cut
down his chores by purchasing
gas engine j)ower, will equip his

barn so that his cows have sani-

tary surroundings, yet will let

his wife undergo the weekly
drudgery of washing by hand?
The washing machine is no ex-

periment. It is here to stay, a

proven, efficient labor saver for

womenkind. Thousands of 'them

are sold every year. Firstly, we
had the hand machine, which the

average boy looked at with pain,

since i't usually was his task to

operate it. Now we have the

power washer, which can be
driven by engine or electric

power, or by an individual engine
embodied in the machine.

Human hands cannot wash so
well as a good type of washer.
The manufacturers of these ma-
chines have studied the principle

of mechanical washing so that the

modern washer in its work excels

the weary back-breaking efforts of

the woman a't the tub. Ordinary
washboards, as used by countless

women_^ do more damage to fab-

rics, and wear them out more
quickly than the washing ma-
chine.

The types of washers are many,
and hard indeed it is to say which
design is superior. There are peg
tooth machines, oscillating ma-
chines, vacuum machines, rotating

and plunging machines, and so on.

But all seek 'to apply the same
principle. They do not clean by
rubbing the clothes, for it is the

friction caused by forcing the

water through 'the fabric that re-

moves the dirt. In the washer
this liquid friction is caused by
moving the clo'thes through the

water in one direction and then
suddeny changing the direction.

No woman really likes mechan-
isms, and the simpler the washing
machine 'the more popular it is

likely to be. Simplicity prevents

trouble and the woman on wash
day does not want trouble.

As in all lines it is essential that

the dealer gets the agency for a

good line of machines—^both hand
and power. He should have sam-
ples on the floor, and have the

power washers coupled up 'to a

line shaft or motor so that they

can be shown in operation. Sim-

plicity of upkeep and ease of

operation are strong selling points

—also safety as regards moving
parts so that there may be no
question of the children being
injured.

Direct your appeals to the

feminine population—whom you
will find easily interested. The
field for sales has but one limit

—

the number of women in the dis-

trict who do their own washing.
Every woman is a prospect who
has not got a washing machine.

Help Engine Sales

Power washers have many
times been known to promote the

sale of gas engines. A farmer
may have realized 'the need of a

gas engine for some time, for

pumping or other light work.
Perhaps he has hesitated in buy-
ing it because he did not see

where he could get enough var-

ied usage from it to justify the
purchase. The washer adds one
more function to its field of use-
fulness and it may be the straw
that will eventually break down
the barrier to a sale. Oftentimes
a farmer cannot obtain his wife's

consent to the purchase of an
engine until he thinks of the
washer

!

There isn't any particular sell-

ing season to power washers.
There is a demand for them the
year around. Washing has to be
done every week and the house-
wife who gets a notion in her
head that she wants a washing
machine isn't going to wait for

any particular season to buy one.

If there are any seasons when
washers sell better 'than at other
times it is during the spring and
fall months. Then it is that the
housewife is preparing for the
change of seasons.

Around Christmastide is a good
season to make an especial

effort for washer business. The
farmer is in a satisfied mood after

the year's operations, and a wash-
ing machine is one of the best
presents that "mother" can have.
This is the one season when
washer sales can be made to the
male side of the house.

Concentrate on one line of ma-
chines. Get literature from the
makers and send it out 'to your
lady prospects. Give washing de-

monstrations in the store ; use the
local paper for a series of ad-
vertisements on eliminating the
drudgery from wash-day. With
a good line, well displayed, and
with your territory acquainted
with the fact that you handle
washing machines, you will find

that the washer is a mighty profit-

able asset in your business.

Get a washer line for 1918.
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THE MAYTAG DOMINATES THE
POWER WASHER WORLD

THIS has been another Maytag year—a year of unparalleled achievement for Maytag dealers and for us- 1918
IS going to be a year when the Canadian housewife will recognize more than ever before the unquestioned
superiority of Maytag Washers.

Maytag supremacy was demonstrated during 1917 by turning into Maytag stores the most tremendous volume of
business ever recorded for a Power Washer utility, and in the coming year it will go stronger than ever
Logically, it will be easier for you to sell a half dozen Maytags than a single washer of less merit. But you
must have the goods to sell. Don't lose a single chance to cash in on every sales advantage which is bound
to be yours if you are prepared to meet the natural dssire for this, the most remarkable seller in the Power
Washer world. Maytag supremacy is an asset you cannot afford to overlook.

Put the Influence of this Tremendous Maytag

Supremacy BEHIND YOUR STORE

THE MAYTAG
POWER WASHER

Equipped with Pulley, to be

driven by a separate Engine

THE MAYTAG
MULTI-MOTOR WASHER

Complete with Engine _

and Reversible Swing-

ing Wringer

HAVE YOU JOINED THE

ARMY OF WIDE-AWAKE

DEALERS WHO ARE

HANDLING OUR LINE
OF WASHERS ?

POWER WASHER. THE SMALLEST GASOLINE
ENGINE WILL RUN IT.

In addition to the machines shown are

two other washers, "The Magtag Elec-

tric, and "The Maytag Combination"

—

Hand or Power making the

FOUR BEST WASHING
MACHINES IN THE WORLD
WRITE FOR PRICES AND PARTICU-
LARS re EXCLUSIVE CONTRACT, AND
DO IT TO-DAY—NOW.

The Maytag Company, Limited Winnipeg, Man.
iiinmin"" ""'"""""'""''i"i'i"«"i""itiiiiiiiiiiiiiiiiiii iiiiiiiiiiiiniiiiHiiiiiiiiniiiiiniiiiinHiiiiiiiiiiiiiiiiiiH S
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Joseph Dain, Sr., Dead

Joseph Dain, senior, promi-
nent member of the Deere & Co.

organization, died at Minneapolis
on Oct. 31. He 'took a chill while

on a business trip
;
complications

set in and death came after an
illness of two days. Many promi-
nent men in the United States

implement industry attended 'the

funeral, deceased being buried in

the Riverside mausoleum at Mo-
liue.

Throughout the farm imple-

ment world Mr. Dain was widely
known as an inventor and manu-
facturer. He was especially in-

terested in the development of
haying tools. He was president

of the Dain Manufacturing Co.,

vice-president and director of

Deere & Co., and* a director in

several of the Deere subsidiary

concerns.

The late Mr. Dain was a Cana-
dian. He was born on May 3,

1859, near London, Ontario.

While a small boy his parents

,rnoved to a farm in Northern Mis-
souri, where as a youth the late

gentleman was engaged in 'the re-

tail furniture business. Of a nat-

urally inventive disposition, he
saw the great need for machinery,
which would lessen labor and
shorten the harvest period—espec-

ially in the methods of handling
the hay crop.

He invented first an automatic
stacker and then an improved
sweep rake. Farmers were dub-
ious

;
they insisted that hay would

not keep if handled with mach-
inery. It had to be heaped in

small cocks, they said, and left to

sweat until it could be safely

stacked. But young Dain had be-

lief in his inventions. He went in

the fields with his machines, as-

sisted in operating them, and
guaranteed that hay handled by
his machinery would keep. Use
of the Dain hay tools everywhere
has fully justified the belief of

their inventor.

The first patent was granted

origin until his death Mr. Dain
was president of the company.
Although one of the most suc-

cessful men in the farm imple-

ment world, Mr. Dain was ex-

tremely modest in regard to his

accomplishments. He took great

pride in the work of his inventions,

but the part that he played in the

development of Dain machinery
he always kept subordinate.

A man of pleasing and unas-

suming personality, 'the late Mr.
Dain had a host of friends. He
retired, in October of this year,

from the presidency of the U.S.

National Implement & Vehicle

Association. He is survived by
his wife, a son and two daughters.

THE LATE JOSEPH DAIN, Sr.

Mr. Dain in 1882, the tools being
built in a small shop at Spring-
field, Mo. In 1883 a factory of

greater capacity was built at

Armourdale, Kan., and in 1887 'the

Dain Mower Co. was started at

Carrolton, Mo., stackers, rakes

and mowers being produced.

In 1890 the business was incor-

porated with a capital of $40,000
under the name of Dain Mfg. Co.

In a few years this capitalization

was increased to $200,000, and in

1900 the enterprise was moved to,

its present location at Ottumwa,
Iowa. In 1910 the big plant en-

tered the family of Deere & Co.

factories. From the 'time of its

Keeping Fence Trade at Home

A great deal of the wire fence

trade has been done direct, and in

this line there should be good op-

portunities for the local dealer who
awakens to the fact that good
money is going past his door.

During the spring months, in

almos't any farm paper, you will

find advertisements directed at

the farmer, in which there is no
mention of the local dealer. You
may think that because the feat-

ure in these advertisements is

usually an exceptionally low price,

only 'that type is sold. But there

are usually other lines mentioned
—while the average farmer is well

aware of the kind of fencing he

can get . at an exceptionally low
price per rod.

Yet to-day concerns are manu-
facturing fence which the dealer

can sell at a reasonable price and
yet realize a good profit. When
the farmer knows that he can buy
good fencing at home—and can
see it before he buys—he is cer-

Knock-Out Mail-Order Competition
MECO Engines are unquestionably the greatest engine value you can offer your
customers. Reasonable in price; have every desirable feature of design and con-
struction. Simple, substantially built, medium weight. Center-fire ignition; valve-
in-head design. Safety spark shift—start easily. Easy to operate. Low fuel
consumption. Ask us for full specifications of the MECO.

Made in Sizes: 2, 3, 4, 6, 8 and 12 Horsepower
No matter what engine line you are handling, you should investigate MECO
prices and MECO quality. These four-cycle, water-cooled engines, durable and de-
pendable under all conditions, will secure you the bulk of the
engine business in your vicinity-

SPECIAL PRICES TO DEALERS
Our prices will interest you. Don't delay; write at once for
full particulars. Distributors:

The John Stevens Company, Ltd.
661 HENRY AVENUE, WINNIPEG

tainly going to show some inter-

est in the wire the dealer stocks.

When he has got a stock of

good grade wire, yet not too high
in price, the dealer can adopt the

method of off-setting the sale of

the cheap product in his commu-
nity by using the local newspaper
and quoting the price per rod. Out
in front of his store he can keep
a few rolls of the wire and fence

in sight. We must^never forget

that a great many farmers who
are interested in these low-priced
wires do not buy such wire more
than once. Experience teaches

them that the weight is not suit-

able to their needs. If the dealer

can fill future orders he can get
the business.

Most dealers will find that by
stocking a cheap fence the

farmers will come in and look

at it because of price, yet after

sizing up the different weights and
prices of the goods in stock, decide

to buy the heavier lijie, but the
most any good advertising can do
is to bring the farmer into the

store and it is up to the retailer

to close the sale. On this basis,

there can be no arguments about
featuring the low priced fence, as

a leader, to bring in the trade,

even though the light fencing is

not suitable to that locality.

There is always more or less of

a demand for temporary fencing
in all parts of the country ; in fact,

some localities use large quanti-

ties of this light fencing for per-

manent enclosures, so it is hard to

find any logical objections to put-
ting in at least a small sample
stock of this anti-mail order fence.

The average fence manufacturer
is always willing 'to circularize the
list of names furnished by his deal-

ers in the interest of those dealers,

and advantage of this fact -can be
taken.

The dealer who cuts prices to

get even with his competitor is

exactly like the loony old gentle-

man who cut off his nose to spite

his face.

PUMPS
AND

Clothes Reels
Made in the best
equipped factory
in Canada.

We make and
handle pumps for
all kinds of work.

We also install

hydro-pneumatic
Farm Water sys-
tems.

SUCCESSORS TO
The Riesberry Pump Co.

(Established 1882)

WRITE FOR DEALERS- PRICES

North-West Pump Co.
T. N. WILUAMSON W. J. MEBRELL

Phone 607

19-6th Street Brandon, Man.
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Electricity on the Farm

The comforts and conveniences
that are afforded the farmer from
investment in an electric lighting

plant are many. He procures the

best and safest light possible

merely by turning a switch. He
can have lights all through his

house, from th? house to the

barns; and in the stables, barns,

workshop, or any other neces-

sary location.

Carelessness in handling
matches has caused many costly

fires on the farm, for the farmer
has most work to do in the barns

at the time of the year when ar-

tificial light is necessary. When
stock feeding must be done elec-

tric light is much handier and less

dangerous. It is safe and conven-
ient wherever used and can be
turned on or off by children with-

out the least danger.

The average farmer considers

the electric lighting plant a rather

costly proposition, but where in-

stalled it has been found econom-
ical, and the cost of operation so

small 'that it is nothing compared
with the service and convenience
given by the plant. The batteries

may be charged when the engine

is doing other necessary work

—

a direct saving in power.

The electric lighting plant can

be compared closely to the ordin-

ary water supply system. An en-

gine drives the dynamo which cor-

responds to the pump. The
electricity flows over wires, cor-

responding to pipes, into the stor-

age battery, which, in turn,

corresponds to 'the water storage

tank. From the storage battery

the current flows through wires to

the various lamps. Between the

generator and the storage battery

is the switchboard on which are

a number of gauges showing how
much voltage there is, and how
much current is flowing. There
is also an automatic circuit-

breaker Avhich acts as a safety

valve, as well as two switches,

which are like stop cocks. This
being the case, it is evident that

every farmer should quickly

"catch on" to the way an electric

lighting plant operates.

The storage battery of an elec-

tric light plant performs a similar

service to that of the storage tank

of a water supply system. It

stores electrical energy so 'that

light or power may be had at the

turn of a switch. Without a stor-

age battery an electric light plant

would be unhandy, as it would be

necessary to run the dynamo
every time a ligh't was required.

Some plants are so made that they

are automatic. By merely turn-

ing on a light you start the plant.

Many farmers using electric

lighting plants have found that

they already had engines which
could carry a little heavier load

than they had been carrying, or

could work a few more hours each

week than formerly. In these

cases extra engines were not re-

quired. If a gas engine is not al-

ready available on the farm, the

farmer can purchase one for oper-

ating his lighting plant, and let it

do a variety of extra work as well.

Piston Speed in the Engine

While in some classes of engine,

piston speeds have increased

greatly, this has not been very

marked in the farm engine field.

In this line, types seem to have
got to a basis, and while some en-

gines with higher piston and revo-

lution speeds are sold, it is ques-

tionable whether the farm engine
will be changed very radically

over, present types. In attaining

high speed for the piston the man-
ufacturing cost of the engine in-

creases greatly. Die cast bearings

and special alloy metals cost

money, as has been experienced

in 'the automobile field. Farm en-

gines do not need to be super-

latively light weight, and rather

than use a steel crank shaft of

special alloy steel, hollowed jour-

nals and special high grade bear-

ings, the farm engine will give

just as good service with a good
solid crank and adequate babbitt

or bronze bearings.

,.V.:' .:.,*»'"

Mr. DEALER
Cater Can Sell You

Wood or Iron Pumps cheaper
than any one in the West.

GET HIS PRICES BEFORE YOU ORDER

Brandon Pump & Windmill Works
BRANDON MAN.

BRITISH

BUILT

"LISTERS' for Bigger, Better Engine Business
MADE IN 2, 3, 5, 7 and 9 HORSEPOWER SIZES

Have a world-wide reputation for solid construction and long life- EfiScient,

simple, safe and durable. Develop full rated horse-power; very low fuel consumption.
Accessible design. Automatic fuel feed; force feed lubrication. Throttle governor
ensures steady running. High tension magneto ignition—no batteries. Every engine
shipped complete, with skids, ready to run. Easily operated by anyone. Construc-
tion throughout of the highest British standard. Write for our 1918 proposition.

LISTER GRINDERS—THE FARMER'S FAVORITE
Especially designed for Western Canadian conditions. We guarantee Lister

Grinders to grind more feed (with the same power) than any other grinder of the
same size. High grade plates are reversible, giving double service. Large diameter
shaft and long bearings gives extreme rigidity. End-thrust ball bearing. The Lister
never clogs; large worm forces feed into plates. Equipped with bagger attachment
if desired, and sold with or without base.

A Business Builder for Dealers

LISTER-BRUSTON AUTOMATIC
ELECTRIC LIGHTING PLANTS

Lister Combination Threshers

For 1918 we have completed arrange-

ments for a greatly improved Separator.

We can assure dealers that we will Bll

all accepted orders, for our contract

assures us an adequate supply.

starts Itself—
Stops Itself—

Simply turn on
the Light.

The best plant made for Farm Homes, Churches, Stores, Halls or

Theatres. Generates electricity automatically; no attention required

save to clean and fill supply tank. We manufacture automatic, non-

automatic and storage battery plants in all sizes. Investigate this

profitable line.

THE LISTER LINE IS COMPLETE. GET THE AGENCY
"Lister" and "Canuck" Gasoline Engines, Peoria Kerosene Tractors, 10-20 H.P.,

Grain Grinders and Crushers, Electric Lighting Plants, Milking Machines, Cream
Separators, Churns, Ensilage Cutters, Silos, Sawing Outfits, Combination Threshers,

Pumps, Pump Jacks, Power Pumping Outfits, etc., etc.

R. A. LISTER & CO., LTD.
WALL STREET, WINNIPEG, MAN.

ST. JOHN, N.B. TORONTO QUEBEC
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In Retrospect

In but a few days the holiday

season will be here, and we will

see yet another Christmas, that

time sacred to the Prince of Peace,

wi'th the earth racked by war,

tribulation and sorrow. It seems
mockery to talk of peace and
goodwill under such circumstan-

ces, yet the spirit of Christmas
must be kept aflame so that we
sink no't under the gloom that

enshrouds the world. In many
homes this Christmas there will

be a sorry lack of joy or plenty.

Fathers, brothers, sons are across

the seas fighting to free the

world from the rule of the'

Beast.

What we owe these men we can
never fully repay. To 'the glor-

ious dead who lie over yonder we
can but give homage ; their graves
are consecrated far beyond any
effort that we can make. But at

home, where sorrow and bereave-

ment sit ghostlike by many a fire,

let it be our duty to cheer and
hearten those left behind; let us

see to it that this Christmastide
every soldier's child has its gift.

If its father has gone for ever re-

member that he died for us. Let
us not forget the gentle teaching

of the Nazarene, who loved the

purity of childhood.

During the past year we have
been blessed as a country with
bounteous crops. We have made
a grea't effort to produce food to

help the Empire "carry on," but
next year a still greater effort will

be necessary. More and more
Canada will have to depend upon
labor-saving farm machinery. The
farm equipment industry will

yearly grow in importance. It

may not be generally known, but
when the war ceases it is reported
from the most authen'tic sources

that the central European nations

are to absolutely prohibit emigra-
tion. More than that, they are to

make a great effort 'to force men
:of their nationalities now resident

in North America to return to

their native lands. This propa-
ganda is already planned, and if

necessary as a compelling induce-

ment relatives in Austria and
Germany will be fined and im-
prisoned until the emigrant now
in America returns. This means
a probable shortage of labor in

this country both in industry and
agriculture. Machinery will more
than ever have to replace man
power.

With this issue we complete our
thirteenth year of publication as

the only trade journal in the Cana-
dian West. During the year we
have endeavored 'to be of the

greatest service to every sub-
scriber and advertiser. We are

glad to record the great success

THE OFFICIAL ORGAN OF THE
INTERPROVINCIAL RETAIL IMPLEMENT DEALERS' ASSOCIATION

AND
SASKATCHEWAN RETAIL IMPLEMENT DEALERS' ASSOCIATION

A MONTHLY NEWSPAPER
DEVOTED TO THE INTERESTS OF DEALERS IN AND MANUFACTURERS OF

FARM IMPLEMENTS, VEHICLES, ENGINES AND MACHINERY

Established in 1904 and Published Monthly by-

Canadian Farm Implements, Limited
A. A. THOMSON, Editor

Telephone Main 518 WINNIPEG, CANADA
F. D. BLAKELY, Manager
811-12 CONFEDERATION LIFE BLDG.

SUBSCRIPTIONS
$1.00 per year in Canada: Foreign $1.25 per year Single Copies, Ten Cents

ADVERTISING
RATES MADE KNOWN ON APPLICATION

Change of Advertising Copy should reach this office not later than the 25th of the
month preceding issue in which insertion is desired.

CORRESPONDENCE
Solicited on all matters pertinent to the implement and vehicle trade. As an
evidence of good faith, but not necessarily for publication, every correspondent
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submitted but do not undertake to endorse opinions

expressed by correspondents.
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of our Information Service De-
partment, and urge our readers

to use it freely. In every issue

we have endeavored to publish
live, informative and up-to-date

articles and trade topics in con-
nection with the implement dis-

tribution business, and in the
coming year we will endeavor to

still better our pages.

We heartily thank our adver-
tisers everywhere for their con-
tinued loyalty and support. With
'their co-operation in the coming
year we hope to serve them to

the best of our ability so that

their goods may be successfully

marketed through the most
economical channel—the retail

dealer. To one and all, dealer,

jobber and manufacturer, we
send heartiest greetings at this

season. May your efforts in the

coming year bring you full meas-
ure of reward. May you and
yours have healtb, happiness and
prosperity, and may 1918 be a

record year in the annals of the

implement business throughout
the Canadian West.

'there can be no deviation from
the prices and terms which he
quotes. He does only what he
knows his company will O. K.

The real traveling representa-

tive not only is of great impor-
tance to his house, but is a wel-
come visitor at the dealer's place
of business. The dealer knows
that he is 'there to submit the

best proposition which his com-
pany has to ofifer, and that he can
take up with the salesman any
matters for adjustment, knowing
that they will be adjus'ted to the

satisfaction of all. The dealer,

instead of making complaints to

the house, awaits the arrival of

Mr. Salesman, from whom he
has learned to know that he will

get full satisfaction. As far as

'the dealer is concerned the sales-

man is the whole company.

Tractor Supplements Horse

The Real Traveler

The high-class traveling sales-

man to-day knows so thoroughly
the whole policy of his company
that he is indeed a representa'tive

with power to act—he knows
what he can do and he stands' pat

without flinching. His entry on
the settlement sheet is 4inal and

Good horses will always be in

demand. The tractor does not
entirely supplant the horse.

.

When every farmer owns a tract-

or we will still have room for

good horses. If the tractor puts

the inferior, unfit horses out of

business, it will be to the farm-

ers' advantage. We want fewer

poor horses and more good farm
tractors on our farms in order to

do 'the farm work better and at

the right time. The tractor is a

line that every dealer should be

interested in.

Inventory and Invoicing

- At the end of the year every
implement dealer should pay at-

tention to the question of his an-
nual inventory, if he has not
already done so. The question of

old stock is important. Assuming
that you have taken your annual
inventory, what value did you
place on those old machines you
are carrying? Did- you invoice

them, as some men do, at the price

paid when they were new and in

demand? If you did, you are de-

ceiving yourself and making your
books show a grea'ter volume o,f

assets than you really have.

You know that if you can sell

the old, out-of-date goods at all,

you must sell them at a very low
price. Invoicing them at a ficti-

tious value only makes it harder
for you to name a price 'that will

move them. If you cut down
the inventory value and later find

you can obtain a larger price than
you thought possible you don't

lose anything.

Invoice them at what you really

'think, down in your heart, they
are worth. Then when the season

comes, push them out. See if it

is possible to sell them at any
figure. When you find that they

cannot be sold as machines at any
price, wreck them and get the

most you can as repairs or junk.

Maybe they are taking up valu-

able room. You know you mus't

suffer a loss on them
;
why not

have the agony over as soon as

possible? If you have inventoried

any stock above its real value, re-

vise your inventory and get a

correct showing.

Live Stock ProductionImportant

There is a shortage of meat that

is steadily growing. We are

called upon to supply more meat
than we can produce, and this

condition will obtain for years to

come.

Reliable reports from Europe
show that the foundation herds in

those countries have been slaugh-

tered because there have not been

men to produce feed for them, and
also because there has been such

a shortage of meat. As a result

not enough breeding stock re-

mains in Europe from which 'the

future needs of the European
countries can be produced.

On this continent we have good
quality live stock and splendid

foundation herds , but we have

scarcely been able to supply more
than home demands. War has

denuded Europe of her herds, and

when war ceases Europe will be a

market for live stock and dairy

produce of every kind.

Live stock experts predict 'that

in the future North America will

have to export Holsteins to Hoi-
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land, the home of the Holstein,

Belgian horses to Belgium, Per-

cherons to France, Clydes and
shires to England and Shorthorn
cattle to Scotland. In past years

we have imported the best from
these countries to build up our
herds, and to rebuild Europe's live

stock industry. Europe will want
every available animal raised in

North America. The result will

be high prices such as never be-

fore were received for stock from
this continent.

There is also a great scarcity of

wool, and an enormous increase in

the production of sheep will be
necessary. Poultry and eggs are

in the same category. At pres-

ent, the world needs grain and
grain production is of paramount
importance, but when the war
ends it is more than likely that

prices of grain will gradually re-

vert to former price levels. On
the other hand, everything points

to the fact that high prices for live

stock will be maintained for years

to come.

What will the farmers in your
community produce after the war?
Will it be live stock at a big profit

or grain at a loss? Their future

success means your future pros-

perity. In the live stock line there

will be a big demand for dairy

supplies, barn equipment, feed

crushing and grinding machin-
ery and all tools that are in use
for the production, storage and
handling of feed for stock. Are
you looking ahead into this period

when live stock will be a big

factor?

The Neglect of Co-operation

In these days when the demand
for farm equipment is such that

the dealer usually finds it more
difficult to get the goods than to

sell them, dealers are apt to forget

the benefits of association and or-

ganization. The average man in

many areas is so prosperous in his

individual business that he will

pay no attention to any other mat-
ter than his own affairs. He
thinks that he needs no help from
any source

!

This idea, on the face of it, is

short-sighted. The present is

more than any other time a period

when association work is neces-

sary, and in a dealer's organiza-

tion there is now more real sub-

stantial benefit and value than

ever in the past. In the trade

many new problems are arising;

conditions are entirely different

from normal times ;
problems

have arisen, and will arise, which
will have 'to be solved by the im-

plement dealers—if not collect-

ively then individually. In the

facing of trade problems associa-

tion has ever proven to be the

most profitable procedure.

In the future closer attention

to business than ever will be re-

quired. The dealer will have
to keep close touch on business

conditions. Association means
discussion, where dealers assem-
bled are in a position to consider

their mutual problems in an in-

telligent manner. The future

may not be by any means plain

sailing. With increased prices

due to the advance in production

costs, the dealer may find more
troublous times in his business

than at present seem feasible.

This being so, the benefits of as-

sociation meetings, of getting

suggestions and of threshing out

mutual problems would be help-

ful to all.

The retail implement and ve-

hicle business for the coming year

at least is going to be a stiff pro-

position. It will require the very

best that is in us to handle it suc-

cessfully. Dealers will have to

do their part to help increase pro-

duction. In these days of national

effort we cannot let our outlook be

bounded by the walls of our office

or warehouse. We have a duty to

our country, and just in what way
the dealer can best serve is a mat-

ter that should be decided by con-

ventions of dealers in the various

areas.

The neglect of organization and
of association seems a point of

paramount interest in these times,

and it would be well for the men
who are in charge of our dealers'

associations to make every effort

to stir up some interest in asso-

ciation work. But even the most
enthusiastic officer can do nothing

if he has to write or talk to those

who lack perspective, who do not

realize that in the future organiza-

tion in the retail implement trade

may be even more necessary than

is the case to-day.

Building Engine Trade

The progressive dealer keeps a

variety of sizes in sitock. Some
customers may require an engine

for running a washing machine
only. Others may require an 8 h.p

engine for running large power
grinders, buzz saws, small separ-

ators, etc. Of course, in many
cases it is necessary for the dealer

to order direat in order to supply

his custonier's wants.

A good general purpose engine

to handle is the 4 h.p. This size

delivers sufficient power to run

a medium sized grinder, and it

can be used also for all the smaller

work. The uses to which a gaso-

line engine can be put are numer-
ous, especially on an up-to-date

farmer's place. By building and
equipping a power house the land

owner can run his grindstone,

churn, cream separator, washing-

machine, do the pumping and any
other chores.

The usefulness of the gasoline

engine as a practical tool for the

farmer has never been exaggerat-

ed in the least. Besides the uses

enumerated above it also comes
in handy at hay baling time, run-

ning ithe fanning mill when large

quantities of small grain are to

be cleaned, etc. The dealer should
sit down and make a list of the

uses to which a gasoline engine
can be put. He will then see that

there is not one farmer in fifty

who couldn't use an engine to ad-

vantage.

To the Employee

Without a doubt, William,
your employer is a mercenary
cuss, accepting your services in

the office, store or warehouse
without thanks and paying you
just as little as he dare. But.
really, William, is there any rea-

son why he should pay you more
now than when you called

around looking for the job?

Are you doing- higher-grade
work, or are you capable of doing
it? Have you studied the job

ahead so well you could step in

and handle it without serious

consequences to the business?
Have you investigated textbooks
on agriculture, or trade journals

half as enthusiastically as games
of chance, or spent as much spare
time getting knowledge as in ac-

quiring a reputation as "^it^ M
the boys?" You surely have a

kick coming, William, but how
about the boss?

The Middleman a Necessity

While much can be done by co-

operation in both purchasing and
distributing, do not for one mo-
ment imagine that the middle-
man is to be eliminated. There
must be always a reasonable
sufficiency of wholesale and retail

collectors and distributors. There
must always be a comprehensive
transportation systern.. There
must be the middlemen of com-
merce, and trade and finance.

They are necessary in this most
eft'ective age of production, and
incidentally they constitute a

very large consuming power of

themselves. We do not want to

destroy them. We must make
them better, or put them in a po-

sition to develop and extend for

our benefit and advantage. We
want to protect them in all that is

their right in order that they may
be made more effective and of

greater aid to our production. To
do this the purchasing public

must pay them enough for their

services to get the best, but no
more.

Personal

I. G. Crossley is a new automo-
bile dealer at Saltcoats.

A. J. Ledoux has sold out his

implenlent business at McCreary.

G. M. Huntley, harness dealer,

Beausejour, has moved to Neep-
awa.

P. W. Mark has discontinued

his automobile business at Glad-
stone.

R. Garbitt, harness dealer at

Lenore, has sold out to T. C.

Morris.

Hayes Lent, dealer at Scots-

guard, has sold out to Solberg
Brothers.

Sam Rosnau, a dealer at Bru-
derheim, has sold out to Emil
Boettcher.

P. E. Hayes, a harness dealer at

Macoun, has sold out to W. A.
Davenport.

J. B. Gray has ceased opera-

tions in his implement business

at Atwater.

The Conquest Machine Works
is a new concern in the village

of Conquest.

The Alberta Motor Car Co. is

a new concern recently incorpor-

ated in Calgary.

Pomeroy & Thomas are new
automobile and accessory deal-

ers at Weyburn.

E. Fuson, a dealer at Kinley,

has sold out his business to

Hutchinson Bros.

A new concern recently incor-

porated at Winnipeg is known as

Western Tools, Ltd.

Woods, Limited, is the name of

a new implement firm now doing
business at Teulon.

The Hansen Auto Metal Works
is a new concern recently incor-

porated in Vancouver.

M. R. Vaughan, Bromhead,
has been succeeded in an automo-
bile business by C. Vestre.

A new automobile distributing

concern in Winnipeg is known as

the Multi-Power Motor Sales Co.

J. A. Roseborough, an imple-

ment dealer at Vermilion, has dis-

continued operations in that town.

T. D. Benjamin, harness dealer

at Ceylon, recently suffered con-

siderable loss by fire on his prem-
ises.

R. N. Wisdom, the implement
dealer at Acme, has built a gar-

age and taken on automobile

lines.

The implement business, car-

ried on by the late C. Whitman,
at Emerson, has been discon-

tinued.

David Ransom, who carries on

an implement and blacksmithing

business at Abernethy, has sold

out the forge to E. Hilbert, turn-
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ing his attention to 'the implement

lines.

J. and G. Playfair, lumber deal-

ers at Baldur, have opened a gar-

age and auto business at that

centre.

John Pearse, an implement
dealer at Star City, has sold out

his business to a dealer named G.

C. Gilroy.

Dixon & Moore, automobile

agents, Macleod, have sold out

their business to a dealer named
C. Altham.

McClockin & Granger is 'the

name of a new concern now car-

rying on an implement business

at Pennant.

It is reported that Seymour &
Hill, implement dealers at Strath-

more, have dissolved partnership

in their business at that point.

Witwer & Hope, dealers at

Three Hills, have dissolved part-

nership. In future the business

will be carried on by Hope & Son.

Hall & Wright, implement
dealers at Neville, have dissolved

partnership. P. S. G. Wright is

now sole proprietor of the busi-

ness.

H. Gostrick, implement and
lumber dealer at Manor, has sold

out his lumber business and will

concentrate on his implement
lines.

M. A. Courchene, the imple-

ment dealer at Duck Lake, has

opened a general store in that

town in addition to his implement
business.

Haines & Ramey, automobile

dealers at Humboldt, have dis-

solved partnership. In future the

business will be carried on by J.

D. Ramey.

Notice is given that the assets

of the estate of the late J. Meston,

carriage builder, Victoria, B.C.,

have been sold to his wife, Sarah

M. Meston.

In a recent fire in the town of

Plenty, J. M. Revie, implement

dealer, suffered a considerable fi,re

loss, also Andrew Scollen, a har-

ness dealer.

Davidson & Murray, hardware
and harness dealers at Altamon't,

have added a garage and auto-

mobile business to their prem-
ises at that point.

W. A. Tesky, an implement and
farm equipment dealer at Lom-
ond, has taken on the Fairbanks-

Morse line, and hopes to do a

good business during winter.

J. Gibney, Winnipeg, manager
of the Minneapolis Steel and

*'ACME"
First in sales, first in service and first

in the esteem of dealers everywhere.

"Acme" Tillage Tools are easy to sell because
farmers are coming more and more to understand
how "The Coulters Do the Work". They make
those smooth, firm, moist seed beds that start the

crop with a rush and assure bigger yields.

"Acme" Pulverizing Harrows
are used and endorsed by the most successful and progres-
sive farmers from ocean to ocean. They sell at a price every
farmer can afford to pay yet yield a nice margin of profit to

the dealer.

You' owe it to yourself to investigate the sales-building

value of the "Acme" line. A postal vvill bring you fqll in-

formation. Send it today.

Duane H. Nasb Inc., 107 Elm St.. MUiington. N. J.

JOHN DEERE PLOW COMPANY S;?rR^ SJrxooN

Machinery Co., recently spent a

couple of days at the Regina
branch house of his company.

T. H. Roney, Winnipeg, West-
ern Canadian manager of the

Minneapolis Threshing Machine
Co,, recently visited the factories

of the company at Hopkins, Minn.

J. L. Haug, manager at Re-
gina for the Canadian Avery
Company, recently spent a few
days in the city. "J. L." is look-

ing younger than ever and as fit

as a fiddle.

C. A. Poison, president and gen-

eral manager of the Twin City

Separator Co.^ Minneapolis, re-

cently paid a visit to their Cana-
dian organization—the Twin City

Separator Co., Winnipeg.

F. N. Macdonald, western man-
ager of the Canada Carriage Co.,

has had to lie off work and un-

dergo a slight operation on his

throat. He is now back at his

desk and has recovered satisfac-

torily.

L. A. Smith, representing the

jobbers', division of the Avery
Company, Peoria, 111., recently

made a trip through Western Can-

ada, visiting the branches of 'the

Canadian Avery Co. at Winnipeg
and Regina.

E. G. Lohman, for many years

manager of 'the Aultman & Taylor

Machinery Co.'s branch in Great

Falls, Mont., has been appointed

general sales manager of the com-
pany, with headquarters at Mans-
field, Ohio.

E. S. Strachan, manager of the

John Watson Manufacturing Co.,

Winnipeg, dtiring November paid

a visit to the head office and fac-

tory of his company at Ayr, Ont.

Mr. Strachan reports the Watson
plant as busy.

W. C. Shinn, president of the

Shinn Manufacturing Co., Chic-

ago, makers of lightning protect-

ive systems, was a recent business

visitor to Winnipeg, where he

visited the Cushman Motor
Works of Canada.

D. N. Jamieson, manager of the

R. A. Lister Company, Winnipeg,

recently made a business trip to

Edmonton and other Alberta

points. Mr. Jamieson is a't pres-

ent on a visit to the Toronto head-

quarters of his company.

P. M. Ames, manager of Mani-

toba Engines, Ltd., Brandon, dur-

ing the last week in November
visited various trade centres in

the United States. He reports

the factory at Brandon as very

busy in farm equipment lines. .

H. E. Mahaffey, manager of

the Gray Tractor Co., Min-
neapolis, recently made a tour of

the Canadian West, visiting Win-
nipeg, Regina and Calgary. Mr.

Mahaffey looks for a great future

in the tractor business in Western
Canada.

Geo. E. Hildebrand, treasurer

of the Acme Harvesting Machine
Co., Peoria, 111., recently com-
pleted a tour of the Canadian
West. Mr. Hildebrand was
greatly impressed by the agricul-

tural possibilities of the North-
west, and thoroughly enjoyed his

^''^^T -r. MH. W . Brown, ^manager at

Minneapolis for the Huber
Manufacturing Co., recently

spent a few days in Winnipeg.
Mr. Brown visited the J. D.
Adshead Co., which concern

handle the well-known line of

Huber Separators in this terri-

tory.

E. B. Sawyer, president and
general manager of the Cushman
Motor Works, of Lincoln, Neb.,

recently spent a week with the

local branch of his company.
Mr. Sawyer is more than satis-

fied with the wonderful increase

in the business of the Canadian
organization during 'the past

year.

G. L. Gillette, formerly secre-

tary of the Minneapolis Steel &
Machinery Co., has been appoint-

ed fabricating manager of the

American International Corpora-

tion, Philadelphia. He will have

charge of structural steel output

for 50 ships for the U.S. Govern-

ment.

' We recently had a visit from

G. Forsyth, manager at Regina
for the Massey-Harris Company.
Mr. Forsyth was on his way
back home after a visit to East-

ern Canada during which he

spent some time at the Massey-
Harris y factories ;and offices at

Toronto.

A. P. Jennings, manager of the

dealers' service department of

the Sharpies Separator Co., West
Chester, Pa., has just completed

a two months' tour of the middle

western states. Mr. Jennings be-

lieves that 1918 will be a banner

year for the sale of Sharpies

separators.

During the first week in No-

vember Robert Gray, president

and general manager of the

Gray-Dort Motor Co., Chatham,

Ont., paid a visit to Winnipeg

and Moose Jaw. Mr. Gray re-

ported that despite shortage of

labor and raw materials, the

Gray-Dort plant had turned out

and sold over 4,000 automobiles

during 1917.

W. I. Smale, Brandon, the

popular manager of the Provin-

cial Fair and Winter Fair in that

city, recently paid us a visit

while in Winnipeg. Mr. Smale

was on his way home after a

visit to Ottawa and Washington,

D.C., on important business.
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JOHN DEERE
IMPLEMENTS IN 1837

THE ORIGINAL STEEL PLOW MADE BY JOHN DEERE

THE ONE BEST LINE for tbe ONE BEST DEALER
John Deere Implements are made
in John Deere factories. Each

factory speciaHzes in the manufac-

ture of distinctive implements.

The name "John Deere" is

Plow Insurance
It fixes the quality, and has done

so for 80 years. The increasing-

number of John Deere Plows sold

every season indicates the Farmer's

final verdict—that the John Deere

is "The Plow without a Peer."

JOHN DEERE

Light Tractor

Plows
Furnished with

2, 3, or 4 Bottoms

WE HAVE A BOTTOM
FOR EVERY SOIL

We Protect

Retail Dealers

OUR POLICY
We market our goods only

through retail dealers.

We select in each important trade

center reliable representation and
supply the consumer only through
this channel.

The dealers are our logical trade

connection with the farmers, for

whom John Deere goods are made.

We depend upon our dealers to

sell the entire output of our several

factories, and we assist them to se-

cure a large percentage of the busi-

ness in their territories.

We confine our operations to our

established agencies in each commu-
nity; thus our mutual interests are

best served through a full line repre-

sentation.

Unfailing quality, courtesy and
businesslike methods are the princi-

ples on which we hope to merit con-

tinued patronage.

We Carry a FULL LINE of AGRICULTURAL IMPLEMENTS
pou anb poursf

a ifMerrp Cfjrisitmas; antr a l^appv anb ^rosJperous; i^eto fear
Thanking you, one and all, for the business with which you have favored us during the past
year, we trust that a Kind Providence may crown with Prosperity your efforts throughout 1918.

WINNIPEG REGINA CALGARY SASKATOON EDMONTON LETHBRIDGE
mi' iiinmiiim niiiiiiiiii i iiiiiiiiiiiiiiimiiiiiiiiiiiiiiiiiiiiiiii iii miiniiiii imiiiiiimininiiiiiiiimnmniimiii mi iiiiiiiiiiiiiiiiiiii
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A Diversity of Oil Fuels

A very interesting exhibit of

oil fuels, as used in its OilPull

tractor, was a part of the large

exhibit put on by
the Advance-Rumely
Thresher Co. at the

national tractor
demonstration, held

this year at Fre-

mont, Neb.
To illustrate the

cheap low grade fuel

oils successfully

being used in the

R u m e 1 y OilPull

tractor, the company
secured samples of

oil fuels being used

by OilPull owners
in all parts of the

United States and
Canada. A map of

the United States

and Canada was
shown with ten

bottled samples of

different fuel oils

below. On the map
was indicated, as in

the illustration, the

section or sections

of the country where
each fuel oil is in

use. The samples
run from common
kerosene which
ranges in gravity

from 43 deg. to 50

deg., to what is

known as No. 28

distillate, testing
only 28 deg. and as

black as your hat in color.

This low grade fuel is procurable

on the Pacific coast and at a cost

of but five cents per gallon. It is

used by OilPull owners on the

coast with complete success,
states the company, representing

a saving of 50 per cent over even
kerosene. The OilPull is claimed

to be the only tractor capable of

burning this 28 deg. distillate.

Another sample showed a No. 1

distillate, so called, testing 36 deg.

and also costing five cents per

gallon. This is used by OilPull

owners in all parts of Texas and
again the Rumely tractor is

claimed by its makers to be the

only tractor that can use it suc-

cessfully.

In conjunction with this oil ex-

hibit was a chart showing what
constitutes a real kerosene burn-

ing tractor. Thermometers were
used to illustrate the point, the

divisions on the scale denoting

deg/ees of load. The chart
showed that though tractors

operating on^ gaspline could be
operated al allj[Joads, the ordinary

so-called kero*sene tractor was in-

capable of opet^ting on kerosene

at less than half load. In other

.words, between half load and .no

load the fuel must be switched

from kerosene to gasoline. But,

as the thermometer showed, in the

Rumely exhibit, the OilPull is

the exception, in that it was

only how to operate ^the tractor,

but how to adapt it profitably to

different farm work. This is par-

ticularly important, for no tract-

or made will compensate for lack

Burns the chpapMuel-Evervwhpre

Interesting Exhibit m^de by Advance-Rumely Thresher Company

shown that it operates success-

fully and economically not only
at full load, but at half and no
load.

The Human Factor in Tractor
Efficiency

While the tractor has been sim-

plified to a remarkable degree so

that very little mechanical know-
ledge is necessary to operate it,

there is no doubt that the more
the 'tractor owner knows about
his machine, the more successful

he will be with it, and the more
work he will do. The fool proof

tractor is not yet with us, al-

though it may be within an ap-

preciable distance. In training

the farmer regarding the opera-

tion of the 'tractor, excellent work
has been done by the short

courses at the various agricul-

tural colleges and by the tractor

schools carried on by tractor

companies throughout the West.
The good work, however,

should not s'top at the point of

teaching the operator how to

start, stop and steer the machines
with a few fundamentals regard-

ing the diseases to which internal

combustion engines are subject.

The farmer could be taught not

of efficiency on the part of the

operator, however good a ma-
chine it may be. Cases on record

show that one man may plow at

the average cost of 45 cents an

acre, while another, with a sim-

ilar outfit and similar soil condi-

tions may plow at a cost twice or

three times as great. The factor

of mechanical ability on the part

of the operator makes the differ-

ence—and in that difference lies

to a great extent the popularity

of the tractor in any one area.

A poor operator who cannot get

the most out of his machine is

bound to influence other farmers

who are prospective tractor .own-
ers. Here then lies the impor-
tance of every tractor owner
being 'thoroughly coached by the

dealer in the economical opera-

tion of his machine.

The average acreage plowed
by tractors, according to records,

varies from 20 to 40 per day on
new land and from 25 to 40 on cul-

tivated soil. This represents a

great difference between the

minimum and maximum amount.

The reason for this wide differ-

ence is twofold; one, the condi-

tion of the soil, .and the other, .'the

relative efficiency of the tractor

and the operator. Perhaps the

latter is the most important. Just
as there is a wide difference in

the amount of crops obtained

from an acre by two different

farmers, so is there a vast differ-

ence between the efficiency of

trac1;or operators.

Soil Conditions Important

In many areas the pull in

pounds for a 14-inch plow would
be around 300 to 500 pounds. The
farmer in such an area will want
a tractor that will pull a't least

1,500 pounds. That drawbar pull,

we must recollect, applies only to

haulage power on level land and
with a good traction surface. Say
you have an 8-16 h.p. machine
with a drawbar pull of 1,500

pounds. If working on rough
ground, or under adverse condi-

tions, such a machine could not

be expected to pull three 14-inch

plows, when it should be only

pulling two—but that is exactly

what the farmer may try to make
it do, owing to lack of mech-
anical knowledge.
The customer should be ad-

vised, when purchasing a tracto^

to get one tha't will easily take

care of the number of plows he

wants to use, due consideration

being given to the kind of soil he
has to work in. If it takes five

horses to pull an ordinary 16-

inch plow on his farm, he has

hard ground and requires the

more tractive power in the ma-
chine he buys. Further, 'the depth
of the plowing is an important''

consideration. The average 14-

inch plow is not designed to plow
deeper than eight or nine inches.

It does its best work at a seven

or eight inch depth, or about
one-half its width in dep'th.

Normal Speed Best

Some operators make the mis-

take of speeding up the engine so

as to increase the capacity of the

machine. It is obvious that such

a practice must shorten the life

of the tractor, for the moving
parts are subjected to greater

wear and also the possibility of

overheating. The tractor is de-

signed and balanced for a certaiii

speed and if this is increased vi-

bration adds to the depreciatioti

of the machine and also increase

fuel consumption.

The purchaser should ^be a

vised to keep 'the speed of hi

machine at normal if he wants
efficient service. If he wants in-

creased speed for belt work, the

proper method is to obtain this

by pulleys, not by racing the en-

gine. As every dealer is aware,

the larger the belt pulley on the

tractor and the smaller the pulley

on the driven machine, the faster

the driven machine will run.

There is, of. course, a .sensible
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limit below which it is not advis-

able to reduce the size of the pul-

ley on a belt driven machine. A
pulley can be made so small that

the belt will not have enough
surface to grip for driving 'the

machine under its full load. In

this case there will be a loss of

power due to the slippage of the

belt.

Economical service should be

the main idea of the tractor own-
er, and that can only be had by
careful operation. Reports com-
piled by a U.S. university show
that the average life of a tractor

ranges from 3,000 to 6,000 hours

of actual work, or an average of

4,000 to 5,000 hours for all opera-

tors. That means ten hours a

day for about 50 days in each

year for eight or ten years, yet

how many tractor owners have
failed to get that service from
their tractors. The fault in every

case was not in the tractor ; much
depended upon the mechanical
efficiency of its operator. The
farmer who buys a good tractor

pays for material, workmanship,
construction and service. The
first three a company can guar-

antee, the last quantity depends

to a very great extent upon how
the farmer does his part. The
dealer can usually help him.

The Women Who Vote

Up to the 12th of December
voters' lists will be revised, and

every woman who has next of kin

at the war should be upon that

list. These women voters must
be 21 years old, British subjects

by birth or naturalization, one

year resident in Canada, and three

months in the electoral division.

She must be the wife, widow,
mother, sister or daughter of any

person, male or female, living or

dead, who is serving or has served

without Canada in any of the mili-

tary or naval forces of Canada or

of Great Britain as used in

the present war. The woman re-

lation as aforesaid, shall only have

a vote if the person to which she

is related has died or has been
honorably discharged from ser-

vice, or in the case of an officer

has died or has been permitted to

resign. The woman with the resi-

dent qualifications given who has

a father, son, husband or brother

who is without Canada and is in

the army or navy is qualified to

vote.

Not every one who climbs gets

to the top, but the man who keeps

climbing keeps getting nearer the

top.

VOTE FOR UNION
FOR CANADA=FOR THE UNION JACK

AGRICULTURE—Canada's Prime Industry—Must Carry-on
Unchecked By The Draft

THE purpose and intent of The Military Service Act, working through the Selective Draft,

safeguarded by Tribunals and Boards of Appeal, is that the necessary number of men,

shall be taken without injury to Canada's prime war industries, of which agriculture

stands first. Where Tribunals make mistakes, there is an appeal; where the appeal fails,

the Minister of Militia declares he will set free from Military Service the men needed.

Farmers' Sons Needed on the Land

This is General Mewburn's explicit state-

ment in regard to the sons of farmers

needed on the home farm:

"I will see to it that if any farmer's son,

honestly working ori the farm for the pro-

duction of food, is drafted, he will be dis-

charged from the Canadian Expeditionary

Force if he goes back to the farm."

Sir Robert Borden's Guarantee
Sir Robert Borden says this:

"As for the farmer, the Government is fully

aware of the necessity of maintaining the
supply of food stuffs. The Minister of Militia

has given this subject his careful consider-
ation, with a view to further declarations to
tribunals and appeal tribunals, in order that
full justice to national interest may be done
in that regard, and that the food production
of our country, which is essential for the pur-
pose of the war and for our financial stability,

may be maintained until the end."—Sir

Robert Borden at Oshawa, Ont.

Necessity of Selective Draft

The need for the selective draft

dated from the time that suffi-

cient reinforcements were not
forthcoming voluntarily to main-
tain our army at the front. But
it is hedged about with safe-

guards to prevent men from
being taken who are of more
essential service at home.

Class "A " Men to

Suffice

General Mewburn considers

Class "A" men will suffice, and
Class "A" men will be placed

where they can give most value

to Canada and the cause

—

whether in the ranks, on the

land, or in the factory.

Haphazard Methods Mean
Defeat

The haphazard methods of

the past brought us face to face

with defeat. Canada is now or-

ganized intelligently and scien-

tifically to the great purpose of

winning the war. It is a busi-

ness plan for a business people.

Vote for UNION GOVERNMENT
Back the Boys in the Trenches
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Avery Tractors in New Zealand

On 'this page we show views of

an 18-36 H.P. Avery Tractor

pulling a 5-bottom Avery self-

lift plow, which were purchased

from the Avery Company, Peoria,

111., by their agents, A. .Ha^t-rick

and Co., Wanganui, N.2.,' and re-

sold by them to the New Zealand

Government. This tractor made
an eight thousand mile trip by
water and arrived in perfect con-

dition. It is being used exten-

sively in farm work under the

direction of the N.Z. Government,

which expects to buy additional

tractors within a short time.

While New Zealand is a great

dairy and live stock country, the

use of tractors is increasing rapid-

ly owing to shortage of farm

labor, so many New Zealanders

being in the ranks of the Anzacs.

A New Machine for Tillage

An Avery 18-36 H.P. Tractor and a 5-Bottom Self-Lift Plow at work on an Experi-

mental Farm in New Zealand. The Government of that country expects to purchase

many tractors in the near future.

British Board Buys Tractors

'Under the new agricultural

policy of the British Government,

the Board of Agriculture has al-

ready purchased 630 tractors, of

which 140 are of English manu-
facture. About 525 of these are

already turned over to the execu-

tive committees of different coun-

ties, who rent them to farmers.

About 850 engines, plows and

otlier implements have also been

purchased.

1917 1918

\N thanking our Friends for the

Business with which they have
favored us during 1917, we extend
our best wishes for prosperity in 1918.

May we refer to the unparalleled con-
ditions which confront the business

world to-day, and offer the advice
that ^^The Early Buyer Buys Best and
Gets Most/'

Yours for

Service and Satisfaction,

Edmonton
6S-@© nig^Lnis Ave
Winnipeg

The

Best

Goods

A farm machinery concern in

Minneapolis has recently put upon
the market a tiller attachment to

take the place of the disc and
smoo'thing harrow. This mach-
ine consists of a toothed rotor set

to the right of the moldboard of
the plow. This rotor is operated
by a light weight gasoline motor.
The engine turns the rotor at high
speed, 'the teeth, of the rotor en-

gages the soil as it comes from the

moldboard and pulverizes or dis-

integrates the soil, throwing it out
at the rear, 'thoroughly mixed
with the sod, weeds, grass, ma-
nure and any other form of sur-

face growth or fertilizer which
happens to be present, all form-
ing a perfect seed and root bed.

The machine may be used in

conjunction with the ordinary
type of sulky, gang, or engine
gang plow for pulverizing the
soil turned up by the plow to the
full depth of the furrow. The
rotor is driven by the light-

weight gasoline engine, mounted
on the frame of the plow proper,

or where the plow is pulled by a

tractor the rotor can be driven by
the tractor motor and operated
from the tractor direct. When
operated with the ordinary sulky
plow it requires no additional

horses.

A Sample Tractor a Necessity

Without a sample, in spite of

the general interest in tractors,

often a dealer may talk his head
off without being able to convince
an otherwise good prospect that

he has the machine he needs, says

W. A. Jones, advertising manager
Happy Farmer Tractor Co. After
the tractor becomes better known
and understood, probably the ne-

cessity on account of the reason
stated may be less marked. How-
ever, in many cases the dealer

with the sample machine on his

floor stands a better chance of

getting early orders and the

cream of the business in his ter-

ritory than his competitor who
does not show his faith in this de-

partment of his business by in-

vesting a small portion of his

capital in a sample tractor.

^ELVES

WINNIPEG MAN.
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Population and Food Production
By A. A. THOMSON

Population steadily presses

against subsistence. And no mat-

ter how rapidly subsistence in-

creases, population is certain to

catch up with it. All the migra-

tory movements of peoples—the

human drifts throughout the

ages—have been merely move-
ments after food. To this day
the drift of the races continues,

whether it be of Chinese into the

Philippines, of Europeans (before

the war) to America, or of Amer-
icans to the unsettled lands of the

Canadian Northwest. War, flood,

famine and pestilence are potent

factors in reducing population

—

in making room ! In four years

1896-1900, the famines in India

lessened the population by twen-

ty-one millions. Experts com-
pute that ten million persons now
alive in North America are

doomed to die of tuberculosis. In

China between three and six mil-

lion infants are annually de-

stroyed, while the death-rate in

crowded slums and labor-ghettos

of the world is such that it

swamps even the great loss of life

in the war now raging. In the

United States alone, industrial ac-

cidents kill between thirty and
forty thousand workers every
year.

Yet, despite the terrible roll of

death that goes on—not only on
the battlefield—there are to-day

alive on the planet, about a billion

and three-quarters of human be-

ings. Man is exceedingly fecund
and very tough. In ithe hunting
stage of the human race, wide
areas were necessary for the

maintenance of scant populations.

With the shepherd or pastoral

stages, a larger population was
supported on the same territory.

The agricultural stage, when man
learned to till the soil, gave sup-
port to a still larger population;
and to-day, with the increased

food-getting efficacy of a machine
era, an evfen larger population is

made possible. The vast popula-
tion of one and three-quarter bil-

lions is increasing on itself by
leaps and bounds.

Before the war a heavy Euro-
pean migration took place to this

continent, yet Europe, whose pop-
ulation a hundred years ago was
only 170 millions, has to-day 500
millions. Even ithe losses of war
will make little difference to the
steady increase in population.

According to scientists, culti-

vated land will produce 1600 times
as much food as hunting land.

From 1060, a. d., for five hun-
dred years, Europe could only
support 25 to the square mile;
now Europe supports over 80 to

the square mile. With the devel-

opment of trading and capi-

talism, of exploration and ex-

ploitation of new lands, and with

the increase of labor saving ma-
chinery and the discovery and ap-

plication of scientific principles, a

tremendous increase in Europe's

food-getting efficiency sprang up.

As man's food-getting efficiency

is increasing, the lifetime of the

generation also increases because,

owing to surgery and sanitation,

life is not so precarious. In the

past ages physical inefficiency

meant rapid extinction
; to-day

weak men and women live and
raise progeny. The future prob-
lem of the world is largely one of

a steadily increasing population,

a problem of getting food more
easily and in greater quantity,

and with a more equitable distrib-

ution. As population increases so

food-getting efficiency must in-

crease, and to increase food sup-
ply for the human race, the devel-

opment of labor-saving farm
machinery must steadily progress.

In the last fifty or sixty years
there has been what we term a

phenomenal advance in this line.

What may be the development
during the next fifty years—as

the food necessity of the human
race calls insistently upon science

and industry for greater food pro-

duction. Lands all over the world
now uncultivated will have ito be
used. Machinery for food"' pro-

duction will increase in efficiency

and application, for only by means
of machinery will the hunger
need of the world be met. Be)^nd
the small horizon of the present
in the farm machinery business
these thoughts arise—the future
of the human race—its steady in-

crease, and the ever-increasing

demand that must come for means
to make more fruitful the agri-

cultural areas of the world, so
that the world's population may
not starve. Following this train

of thought, some conception is

given of the enormous importance
of the agricultural implement
machinery business to the age and
to the human race. Implement
manufacturing and implement
selling are among (the most impor-
tant of present day indusitries

—

and with them is an inseparable
dignity which the ages will fur-

ther enhance.

Poetic Justice, But Haxd !

The Devil surely sends the breeze
That raises skirts knee high.

But Heaven just supplies the dust
To fill the bad man's eye.

DEALERS; THE BRISCOE
BRINGS BIG SALES AND
GENEROUS PROFITS

Special Briscoe Features

The longest stroke small motor
The highest powered small car

The smallest quantity of gasoline per mile
of any car

The most economical car made on tires

5-Passenger Touring

(IJQOC F.O.B. Brockville

^UOD Ontario

4-Passenger Roadster

(|*QOC F.O.B. Brockville,

^VuD Ontario

Now is the Time to Line up with

the Briscoe for 1918 Business
We want live dealers in territories where we are not represented As

a car to sell—or a car for personal use—you will find the Briscoe the masd-
mum in automobile value. It has in-built quality that you will find in no
other car at anjrwhere near the price. Built so well that your profits are
not absorbed by excess service. Our proposition is exceptionally liberal;
hundreds of dealers are building big, profitable business by the phenomenal
demand for the Briscoe. If you want to handle a car that sells by sheer
merit against any competition, and everywhere makes satisfied customers,
we advise you to get our offer at once.

The Half-Million Dollar Motor in the Briscoe B 4-24 is in design, power
production, and economy of fuel, unequalled in the automobile industry.
Our starting, lighting and ignition are the famous double unit type.
Thermo-syphon cooling; high cellular radiator. Wheelbase, 105 inches;
standard tread. Floating type rear axle on Hyatt bearings. Long sweep-
ing Briscoe line bodies on low all-steel chassis. Handsome, roomy, speedy,
powerful, economical; built for service and durability. Get complete
specifications.

There are no extras. Regular equipment includes: Two electric head-
lights with dimmers; dash lamp; storage battery; electric tail light; license
bracket; robe rail; electric horn; one-man top with envelope and adjustable
storm curtains; speedometer; tire carrier; extra demountable rim; oil and
gasoline gauges; current meter; pump, jack and tool outfit.

Ask for Literature and our Agency Offer

Distributors for Manitoba

:

ELGIN MOTOR CAR SALES CO., 417 Portage Ave., Winnipeg

Distributors for Saskatchewan

:

AUTO SERVICE CO., LIMITED Regina and Saskatoon

The Canadian Briscoe Motor
Company, Limited

BROCKVILLE - - ONTARIO
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Improvements in Farm Machinery

While the tractor is getting a

great deal of attention at present,

development is steadily being

shown wiith other types of farm

machinery. To some extent there

is no doubt that the tractor has

failed to give the service it might
because it has been used with im-

plements primarily designed for

horse use. Plows, harrows and
other tools are, however, being

designed and built especially for

tractor use, the result being a

double benefit in increased effi-

ciency and decreased repair bills.

More attention has steadily

been given 'to the preparation of

the seed bed. Thorough work at

this time insures the conservation

of moisture, and gives better

crops. A new tool in this con-

nection is a small spading har-

row attachment designed to fol-

low plow 'bottoms. There is also

an interesting new machine which
is claimed to plow, disc and har-

row at one operation.

It is briefly a large compact
rotary spring tooth harrow which
digs deep into the soil and pul-

verizes every cubic inch over
which it passes. It has a guard
at 'the rear to stop small stones

scattering.

Shallow tillage for many crops

under average conditions is prov-

ing more profitable than the older

root-ripping method. There are

now many shallow cultivator at-

tachments which can be used in

the place of the old style vertical

cutting ones, and which fill the

demands on a general purpose
farm adequately. Disc cultiva-

tors and cultivating attachments,

which do rapid work without cov-

ering small plants, can be nicely

adjusted and in suitable soils are

quite ideal for shallow cultiva-

tion. Diisc attachments can be

secured for any two-horse culti-

vator.

The two-row machine as a

general purpose cultivating tool

deserves special mention because
it can cover two whole rows at a

time. The best type of this ma-
chine has been developed to the

point where, in good soil, fairly

level and free from large stones^

it will enable 'the driver to finish

two rows completely at one trip

and do a perfect job.

Progress in machines for har-

vesting . has kept pace with that

in other lines of farm machinery.
One might have thought that the

ordinary mowing machine had
reached its limit of development,
but there is the new type with
triple instead of double gearing

and an extra long cutting bar.

which has proved efficient, even

when used with hors'es, and for

tractor mowing is to be preferred.

There is also a new truss arrange-

ment on some binders by which
the weight of the cutting bar is

distributed to the driving wheels,

resulting in a better grip and
eliminating the side drag. A fore

carriage gives greater turning fa-

cilities on these machines, and the

binder engine is very popular.

Hay loaders, side delivery rakes,

and winnow bunchers, have revo-

lutionized the harvesting of hay.

The efficiency of the potato
digger has been greatly increased

by adding a small gasoline engine
which operates the elevating and
separating mechanism, the horse
power being required only to

draw the machine through the

soil. The picking as well as the

digging is done by the latest type
of machine, which fills the bushel
crates as they go along, or raise

the potatoes into a box wagon
driven beside the machine.

From a constructional stand-

point, all farm machinery is bet-

ter made to-day than ever before.

Steel has replaced iron to a great

extent ; cams and gears are more
accurately machined and fitted;

drop forgings are replacing cast-

ings, and breakable wooden parts

are being eliminated. To solve

the draft problem it is a foregone

conclusion that within the next
few years we shall see a great
many of the ordinary farm ma-
chines equipped with roller and
ball bearings in dustproof cases,

while spring and lock washers
will replace the old-time flat

washer used in machine as-

sembling.

The Milking Machine

It is a long spell of years since

first cows were milked, but at last

the farmer is coming to see that

the mechanical milker is going to

be as great a profit to the dairying

industry as is the cream separ-

ator. The milking machine busi-

ness may be said to be yet in its

infancy, but the success of these

machines, and the records they

are showing in practical use,

guarantees that the growth of the

business from now on will be

rapid. It will be wisdom for every

dealer who has not done so, to

acquaint himself with the milking

machine so that he may size up
the opportunities that lie along

this line in his particular com-
munity. Labor shortage and the

high cost of help are going to

make these machines increasing-

ly popular in dairying districts.

Marriages may be made in

heaven, but lots of them end in

the other place.

McCORMICK TILLAGE TOOLS
MAKE REAL SEED BEDS

NLY downright good seedbed-making service can make a

line of tillage implements popular with farmers and dealers.

If tillage tools are wrong in design or in materials, in the

big points or the little details, they may struggle along for a

while but they won't pan out.

McCormick Tillage Implements—disk harrows, spring-tooth

harrows, smoothing harrows, cultivators, scufflers, land packers

and drills—continue year after year playing their big part in the

making of Canadian seed beds because they pass all field tests that

must be met before any machine can get the careful farmer's O.K.
Men who design McCormick tillage tools, or design improvements for them,

know conditions as thoroughly as it is possible for men to know. That is why you
will find betterments on your implements this year that were not there a year ago.

Next year they will be better still. It is this interest in better seed-bed building that

accounts for rapidly increasing sales of McCormick tillage implements in Canada.
Ask the blockman for particulars concerning our tillage sales campaign. With

its aid McCormick implements sell still more easily. This is a good time to con-

sider 1918 plans.

International Harvester Company of Canada, Ltd.
BRANCH HOUSES:

WEST—Brandon, Man. ; Calgary, Alta-
; Edmonton, Alta.

;
Estevan, Sask. ; Lethbridge, Alta. ; North Bat-

tleford, Sask.; Regina, Sask.; Saskatoon, Sask.; Winnipeg, Man-; Yorkton, Sask.

EAST—Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N-B.

Detail of McCormick disk bearing. Observe that hard

oilers are used, also that the upper and lower bearings

can be reversed and that they can be turned end for end>

ginng practically four wears in one.
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Water Supply for the Farm Home
For farm use 'there are, gener-

ally speaking, three types of
water supply systems, namely,
natural, semi-mechanical and me-
chanical. The determining factor
in any case is the lever at which
the water is secured. The driv-
ing pressure of the M^ater in any
of these systems is secured either
by the force of gravity, by 'the

use of a pump piston, or the ex-
pansive force of compressed air.

A column of water one foot
high will produce at its base a
pressure of .434 pounds per
square inch (barely one-half
pound), or there will be re-

quired a column of water 23 feet
high to produce at its base press-
ure equal to one pound per
square inch. This pressure is

produced by a stationary column
of any diameter, and is indepen-
dent of the size of the pipe.

Water travelling through a
pipe finds considerable friction

which reduces its force. The
longer the pipe and the faster the
flow, the greater the friction.

The smaller the pipe and the
rougher its bore, the greater is the
friction loss.

In direct gravity systems, the
delivery pipe goes in a generally
downward direction. In such
systems there should be about
five feet of "head" available at
the highest faucet so that there
will be sufiicient velocity of de-
livery. Gravity systems include
various forms, of syphons in

which the delivery pipe may rise

in some places above the level of
the supply. All syphon systems
should have accumulation cham-
bers opening from the top of the
pipe in which air bubbles may
collect without hindering the
flow of water.

In some systems 'the power of
falling water is used to elevate
a smaller volume of water to a
higher level. The hydraulic ram
is an example of this, delivering
at a higher level % to 1-20 of the
water supplied to it.

With mechanical systems we
have various types of power-
driven pumps and different meth-
ods of storing the energy deliv-
ered by them so that water may
be delivered after pumps have
been stopped. The most elemen-
tary mechanical pump is the hand
type, and these systems may
range from the simple pump up
to complicated pressure systems.

In general there are two types
of mechanical systems, however,
which are termed shallow well
and deep well systems. In the
shallow well system the pump is

at such a level that the total suc-
tion head, made up of friction

head and lift above the surface
of the water, does not exceed 20
feet. In deep well pumping sys-
'tems the water level is usually so
low that the cylinder of 'the pump
must be placed in it in order to
get near enough to water.
The hydro-pneumatic system

forces the water above the sup-
ply pipe by means of compressed
air. In this system a metal tank
is used which is kept one-third
full of compressed air, with an
effective delivery capacity in

water of about two-thirds of its

capacity. Objections to the pneu-
matic systems usually include the
liability of trouble in the auto-
matic valve, but modern outfits
give no trouble in this connec-
tion.

In the hydro-pneumatic press-

ure system a windmill may be
used so that automatic pressure
regulation is attained. The wind-
mill pumps the water into the
pressure tank, located in the
basement of the farm home, and
from the tank the house is served.
In a deep well installation we
have an engine belted to a pump
jack, the water being pumped to
the pressure tank as in the first

case. In such a plant the air sup-
plying pump cylinder is below the
level of the pipe leading to the
water tank. A shallow well in-

stallment in many have a pump
geared direct to an engine, the
water being fed to a hydro-pneu-
matic pressure system for service
to the house.

What a Battleship Needs

In those days of enormous s'teel

demands, the amount of steel used

in naval construction is of inter-

est. A battle cruiser requires over
15,000 tons of steel; a battleship
around 14,000 tons, a destroyer
about 400 tons and a submarine
150 to 180 tons, according to size.

The loss of steel due to the sink-
ing of any one of these craft is ap-
parent, and taking the average
price of the steel used at $70 a
ton, the value of steel lost in a
modern naval engagement is enor-
mous. In commercial craft the
loss is also great.

"BULL DOG"
LONDON

Concrete Mixer
Capacity 50 cubic yards
per (lay. Price S357.50

complete with gaso-
line engine. Pays for
Itself in 20 days'use.
Built to lasi a life
time. Send for cata-— log No. 1 B.

Agents Wanted In all Unoccupied Territory
LONDON CONCRETE MACHI EBY CO

Dept. K, LONDON, ONTARIO
World 8 Largest Manufacturers of Concrete Machinery

Invincible—in tlie Field

and on the Belt

CAPACITY
3 PLOWS

"The
Machine

Guns
that will

Win the

War"

;

IP

Confirmed

their

Superiority

Every-

where

duringl917

HappyFarmerTractors
Perfect Balance

Simplicity

Light Weight
Accessibility

Strength

Short Turn
Surplus Power
Steel Cut Gears
Running in Oil

Hyatt Roller
Bearings

Self-Guiding in

Furrow
High and Con-
stant Plowing
Speed

Guaranteed 12-24 H.P. Now is the

time. Investigate our 1918 Dealer

Proposition. Write To-day

War conditions demand that farmers turn to mechani-
cal power right now. The dealer should sell tractors to
get the largest volume out of the implement business.
It is good business for every dealer to select his tractor
line early—and to make it the Happy Farmer.
Recently Happy Farmer tractors to the value of
$2,262,975 were contracted for by Happy Farmer distri-
butors IN ONE DAY. Manufacturing facilities are
being greatly increased, and we can meet the demand.
Write or wire for territory—at once.

We also handle Huber Separators and Power-lift Engine
Plows. Get our Literature and Prices

Will do anything
other tractors

will do—and do
it better.

Will do more and
better work
than the best

horses.

Dealers selling

Happy Farmer
Tractors get
the cream of

the trade—and
the net profits.

J. D. ADSHEAD COMPANY, LIMITED
References: Bank of MorUreal

225 CURRY BLOCK (OPPOSITE
POST OFFICE) WINNIPEG, MAN.
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Oleo and the Separator
By W. KEDDELL, Sales Manager, Renfrew Machinery Co.

The introduction of olemargar-

ine into Canada has been, and

still is, the subject of keen con-

troversy between dairymen and

dairy authorities on the one side,

and dealers and the general public

on the other. The former see, or

profess to see in oleo, the death of

the dairy industry in Canada ; the

dealers "pooh pooh" this idea, and

the "G. P." says in effect: "If oleo

is cheaper than butter, or if selling

it will lower the price of butter,

let's have it ; the quicker the

better."

Every dairy supply dealer will

be interested in knowing what

effect, if any, the sale of oleo

might possibly have on the sale

of cream separators ; and after

looking at the question from both

sides we fail to see anything

either to worry about or to con-

gratulate ourselves on.

Undoubtedly some farmers will

use the introduction of oleo as an

excuse to put off buying a cream

separator; supposing that hap-

pens, let us see how the agent may
successfully overcome the argu-

ment.

Presuming that the prospect is

sincere in advancing oleo as an

argument against buying, it will

be up to the agent to convince

him, not only that he is mistaken,

but even that oleo is a blessing in

disguise.

Demand Exceeds Supply

In the first place, butter or any

other commodity is regulated by

the demand; if the demand is in

excess of the supply, prices will

advance until the output equals

the demand. As long as the de-

mand is super-normal, the selling

price will remain high ; but as 'the

demand diminishes, the price de-

clines accordingly.

Before the war. Great Britain

alone imported over 400 million

pounds of butter per annum; al-

though her need has increased,

her sources of supply and fa-

cilities for importing have been so

curtailed that her butter importa-

tions have declined by quite 50 per

cent. In Great Britain alone,

therefore, Canada has a market

for every pound of butter made.

Before the war, Canada was im-

porting for home consumption,

over 7 million pounds of butter per

annum, New Zealand and the

United States being our chief

.sources of supply. But nearly all

New Zealand's butter exoorts are

now going to Great Britain and

what we are getting from the

United States is almost negligible.

Yet, while our imports have de-

creased, our exports are roughly

six times larger now than they

were in 1914. And if we were

making and exporting ten times

the quantity of butter that is'

actually going out of the country,

prices would not abate a whit,

simply because the demand would
still be in. excess of the supply.

And what of the period to come
after the war? Latest reports tell

us that Germany is reduced to

slaughtering dairy cattle for food.

We know that the Germans have

denuded of cattle all the territor-

ies they have overrun. It will

take years to rehabilitate these

countries and meanwhile, they

will look to Canada for butter and

cheese. The demand after the

war will surely be greater than it

is even now.
Oleomargarine is to sell at about

seven cents lower than butter, ac-

cording to report, therefore, every

pound of oleo consumed in Canada
releases an extra pound of butter

for export to the Allies, and we
benefit by the difference in price

—

on seven million pounds an econ-

omic saving of $490,000.

To bring it home to the farmer

who is "agin oleo," suggest to him
that, instead of consuming his

usual monthly allowance of but-

ter, he use half the ordinary

quantity and substitute oleomar-

gine for the other half and sell the

extra butter 'thus saved; he will

be the difference in price in pock-

et, and the volume of family fat

consumption will not be reduced

at all. At the same time, he will

be assisting the Allied cause by

releasing that much extra butter

for export.

There is no reason for the farm-

er to fear oleo ; if he doesn't want

to eat it, he need not, and if the

average householder economizes

by buying 35c. oleo instead of 45

or 50 cent butter, it isn't going to

affect the dairyman or the dairy

industry while there is such an ab-

normal demand for Canadian but-

ter abroad. And we have the

Government's assurance that oleo

is only a war measure anyway ; so

whatever way we look at it, oleo

is really a benefit. If it doesn't

help cream separator sales, it

won't hinder them.

They tend to eliminate the dis-

count system in payments for

goods, and while enabling the

merchant to count on a stated

sum at a given date make the pur-

chaser of the goods a more pru-

dent business man in taking

obligations and in his payment of

them.

As a draft drawn by the seller

of the goods upon the buyer, the

word "accepted" written across

the draft, and signed by the

buyer, means that he agrees to

pay the amount for which it is

drawn in say 60 or 90 days. A
bank's acceptance is similar to a

trade acceptance, but is accepted

for payment by a bank or firm

with which the buyer has pre-

viously made arrangements for

credit. Bearing on their face the

evidence that they are based on

actual commercial transactions,

or attached to bills of lading,

trade acceptances become prime

mercantile paper, and have a

ready market.

For the dealer in the United

States, such acceptances elimin-

ate open book accounts, and sub-

stitute bills receivable, or actual

cash from discounted bills, in the

assets of the seller. They give

the merchant additional credit

facilities, assure promptness and

avoid unjustified extension of cre-

dit. Through the book account

system the merchant not only

had to obtain and furnish capital

for himself, but in many cases

had to furnish capital for the man
to whom he sold goods. Compe-
tition, which in the early days

opened the book account, has,

under more normal conditions,

aided in bringing about the use

of the trade acceptance as a mod-
ern credit instrument. No one

can realize more fully than the

implement dealer the value of a

transaction being closed at the

time of purchase—a thing made
possible by the trade acceptance.

Trade Acceptances

During 1916 the federal reserve

banks in the United States pur-

chased for investment in the open

market $385,915,973 of trade and

bankers acceptances combined.

These acceptances are drafts

drawn by the seller of the goods

on the purchaser, who agrees to

pay them on a given date, or ar-

ranges to have a bank or firm con-

tract, by accepting the draft, to

make the payments for him.

The Trade Paper, and the Man
Who Needs It—Not

!

By the late Frank D. Blake

Almost the last piece of copy

written by the late Mr. Blake,

Director of Publicity for Deere

Co., bore the above title. Clear

through his experience in the ma-

chine publicity business Frank D.

Blake was a staunch friend of the

implement trade paper. ^Many

men are that—but few men can

so forcibly give their reasons as

could the late publicist.

A few extracts from this, one of

the last articles from his pen, are

well worth reading by every im-

plement dealer

:

"A man can run an implement

business and never read a trade

paper. It has been done, so why
dispute the facts!

"Yes, a man can run an imple-

ment business without any aid or

assistance from a trade paper. He
can also raise chickens and have

t'hem roost in 'the trees, or have a

boudoir for his hogs under the

house. Such things are done in

this country—yet. But, after all,

the main thought is not what a

business man can manage, some
way, to do without, but what aids

he can get that will help him on

towards success.

"The fact that a man does with-

ovtt a trade paper, published in

t'he interest of the industry

he represents locally, is not

of 'itself fatal by any means,

because some men, wbo to-

day are successful, never read

trade papers. But in this age,

when 'the call is for high-grade

merchants, a .man's lack of inter-

est in a good trade paper is a

strong indication that he is either

losing enthusiasm for his par-

ticular line of business, or that he

has passed the zenith of his activi-

ties, is slowing up, or has already

commenced the final decline.

"I't is not a wild hazard that t'he

average man who reads an imple-

ment trade paper fails to be im-

pressed with the wonderful way
in which such a publication

covers its particular field ; the

efficiency with which it gathers

up the news of the implement in-

dustry and presents it in attract-

iA^e and readable style.

"Don't forget that trade paper

advertisements are nothing more

nor less than the manufacturer's

message to dealers who handle

his class of goods. The manufac-

turer has something to say to

such dealers, and he buys space

in a paper which he knows imple-

ment dealers should read. He
pays for the privilege of telling

his business story, from time to

time, in the shape of an advertise-

ment. The wide-awake dealer

depends upon their working to-

gether. They are yoked up, as. it

were, for all heats of the race, and

neither can come in under the

wire to win without the other.

"Yes, g. man in the implement

business can do without a trade

paper just as he can do without

two meals a day, if afflicted with

dyspepsia
;
just as he can forego

the pleasure of picture shows,

picnics, parties and theaters
;
just

as he can resist the call of the

fields and of the woods, the ap-

peal of the glistening waters, the

perfume of flowers, the song of

countless birds at twilight and at

dawn—if he is out of joint with

the world and the beauties there-

of."

Business in the businss paper

makes business for the live busi-

ness man. Advertise, brother 1
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YOUR TRACTOR OPPORTUNITY FOR 1918
There's Profitable, Satisfactory Business with the

Develops 12 H. P. at the

bar, 20 H.P. at the belt

Neither mires nor packs

the soil. Goes anywhere

—over hills, sand, wet

land, ditches

Cleveland Tractor Dea-

lers get the cream of the

tractor business every-

where.

Pulls two 14 - inch plows,

plowing 8 to 10 acres a day

Gets into the field in

the early spring on

account of large

traction surface

Dealers: Get Our Proposition and Territory, Now
Capable of a wider range of work than any tractor selling at the same price. The Cleveland light-weight unit travels on its own
track, that won't mire, stick or pack the soil. Will work anywhere, under all conditions, with minimum fuel and upkeep
charges. It is the first tractor to be built of highest grade material—material common to motor trucks, but never before used in
tractor construction. Will plow at 3^/^ m.p.h. as soon as the soil is fit for tillage. Harrows, discs, drills, hauls binder and does
all road work. Does not pack the soil because its 2,750 lbs. weight is distributed over 600 sq. inches of traction surface, or
less than 5 lbs. per sq. inch. Guaranteed to deliver 20 H P. on the belt—ample for all stationary work and threshing. Operates
at less fuel cost per acre than any other tractor of equal efficiency.

No Other Tractor Has So Many Vital Selling Points
Equipped with special high speed, heavy duty 4-cyl. engine, developing

12-20 guaranteed H.P. Engine is of compact construction; all parts pro-

tected from dust and dirt. Simple, sturdy, accessible. Cooling—extra

large honeycomb radiator, fan and pump.
Steers by the power of the engine—a touch on the wheel guides it.

Crawler type tread; traction surface conforrrs to the uneveness of the

ground as it is laid down. You know what tlie "Tanks" did in France. In

like manner, the Cleveland travels smoothly and steadily over the most
impossible surface. Three strong pulleys on each side support the weight.

Every section in the tread is hinged with a grooved bolt which keeps joints
well lubricated. AH joints are dirt and dust-proof, eliminating all possible
wear.

High grade motor truck gearing, all enclosed. The gears run in oil and
grease; no dust or mud can reach them.

Height 52-inches; width 50-inches; length 96-inches. Belt pulley 8x6
inch face. Turns in 12-foot circle. In plowing both tracks run on solid
ground—eliminating side draft. Three point spring suspension; perfect
balance and distribution of weight.

We believe that 1918 will be the biggest tractor selling year yet seen. The Cleveland is the easiest selling tractor. It is the first small machine
sold that can be operated by a farmer at a profit, whatever his acreage. Territory now being allotted. We advise early action. If you want the best
tractor proposition ever offered, write or wire the nearest distributor, right now.

Western Canadian Distributors:

MANITOBA—

GUILBAULTS' LIMITED, Winnipeg

SASKATCHEWAN— ALBERTA-

NORMAN COX, Saskatoon FOUNDRY PRODUCTS LIMITED, Calgary
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Remarkable Development of Farm Machinery

On the North American conti-

nent with its vast area and com-

paratively small population, the

development of labor-saving ma-

chinery in connection with farm-

ing has been greater than in any

other territory in the world. In

the densely-populated areas of

Europe and Asia, the immense

available man-power bred a lack

of interest in the development and

machinery for farm use. With the

coming of war, however, and the

absorption of millions of men for

military operations, we find on

every hand, in the older countries,

an ever-increasing demand for thfe

labor-saving devices which are

now seen every day upon the

farms of this continent.

The most remarkable features

in the development of farm ma-

chinery, is that, as time goes, it is

of comparatively recent origin.

There are men in the implement

business to-day who can recollect

the introduction of the vas't ma-

jority of the most important de-

velopments in plows, binders,

seeding and harvesting machin-

ery.

The man of less than middle

age can look back to the day when

the tractor, combination thresher,

corn planter and harvester, mod-

ern seed drill and manure spread-

er, were unknown. By the de-

velopment, adaptation, and steady

improvement in design of these

machines, the cost of agricultural

production has been lowered and

the hours of labor have been

hghtened. Looking historically

at the development of some of the

more common implements is not

without interest.

The Antiquity of the Plow
The plow is, and without doubt,

the oldest farm tool used. No
records are available as to when

it first appeared. As q. crooked

stick we find it used in the dim

dawn of 'the world's civilization.

This crude implement was un-

doubtedly man's first effort to cul-

tivate the soil. The Egyptians

used such a plow more than a

thousand years before the birth of

Christ. Pliny and Virgil, ancient

Roman writers, state in their writ-

ings, that "first plowing should be

nine inches deep, but new lands

should not be plowed deeply."

The first improvement over the

crude plows of early history were

made by the Dutch, who imported

a plow into England about 1730,

which was of an improved type

for heavy soils. Later, James

Small, of Scotland, improved upon

the Dutch plow and made the

major portion of iron. Robert

Ransome, of England, succeeded

in 1803 in chilling his plows, mak-

ing them hard and durable. P. P.

Howard, also an Englishman,

dcA^eloped a plow about the same
time, and these two men estab-

lished plow factories which are

among the large English plow
works of to-day. Their plows

were exhibited and won prizes at

the London and Paris Exposi'tions

of 1851 and 1855.

On This Continent

In the United States the early

colonists used the same type of

plows that were in vogue in Eng-
land. After the Revolutionary

war, Thos. Jefferson and Daniel

Webster gave the world new ideas

in plow design. Charles New-
bold, of New Jersey, secured the

firs't patent granted a plow in

1797. His plow was of iron, btit,

strange to say, farmers rejected it

because they claimed it contained

so much iron that it "poisoned the

soil," retarded plant growth and
spread the growth of weeds.

Later, Jethro Wood cons'tructed

a plow with a moldboard that

would turn the furrow evenly ; in

fact, it served as a guide for the

shape of numerous designs which
followed. In 1863 John Lane se-

cured a patent for a soft centre

steel plow bottom.

Family Names Now
While there were a number of

blacksmiths who were gaining a

repu'tation as plow builders, no
real manufacturing industry was
established until John Deere, who
had a blacksmith shop at Grand
Detour, Illinois, moved to Moline
in 1847 and established a factory.

About the same time, William
ParHn and James Oliver estab-

lished factories which have since

grown to immense proportions.

Since that time, greater advance-
ment has been made than was
made during the previous four

thousand years.

In this latter era riding plows
were developed, and we now have
on record an assembly of 50 plows
pulled by three tractors, plowing
at the rate of an acre in 4%
minutes. While this is far be-

yond any practical basis it shows
vividly 'the remarkable develop-
ment in plow construction. Plows
have been developed to meet the

requirements of every soil, from
the chilled plows for sand and
gravel to the highly polished hard
steel plow used in the muck and
hard scouring soils of the middle
w^est, also sod plows for the raw
lands of the western prairies.

Adjustment is Essential

It was early seen that the
plow must be adap'ted to the
type of soil, also ^ that it

must be properly adjusted.

Improper hitching to the plow,

whatever its type, has been one of

the common causes for plows not

doing the quality of work which
they might do. The point of

hitch, the height of the draft line,

the size of the horse, and the side

draft of the hitch, are all vital

factors in the successful operation

of the plow.

As the tractor was developed,

the development of the engine

plow followed. With this develop-

ment came the quick detachable*

share with all its advantages.

Turning from the plow let us look

for a moment at what the evolu-

tion of the harvester has been.

Harvesting Machinery

For cutting the earliest crops

the sickle was used, and from the

sickle was developed the scy'the,

the inventor of which, be it said,

is unknown. The scythe, while a

big improvement over the sickle,

was slow, and the march of pro-

gress brought us to the days of

Hvissey and McCormick. In 1833

Obed Hussey, of Maryland, was
granted the first patent on a har-

vester. With many it is s'till a de-

batable point as to who had the

honor of building the first grain

binder. It is claimed that McCor-
mick built his machine before

Hussey, although the latter was
granted the first patent on this

type of mechanism.

In 1858 the Marsh harvester ap-

peared, and a little later John P.

Appleby invented the first suc-

cessful twine knotter, which is to-

day in use on every harvester in a

more or less modified design.

The corn harvester followed

largely after the ideas involved in

the grain harvester. In 1890

Osborne & Co. built a machine
which elevated the corn into a

wagon drawn alongside the ma-
chine. The McCormick binder

followed two years later, and in

1893 the Deering corn harvester

was placed on the market.

Corn Planters^

The first corn planter was pat-

ented in 1839 by G. D. Rockwell,

and by its use the time required to

produce a bushel of corn was re-

duced from 4^ hours in 1855 to 41

minutes in 1894. This reduction

was largely due, be if said, to gang
plows, corn, planters, riding culti-

vators, large harrows and the disc

harrow.

In the world of threshing ma-
chinery we had in the ancient

days the threshing floor, where
the oxen were tramping the grain.

Later came the flail, then the

horse-power stationary mill and,

finally, the modern grain separ-

ator, with i'ts cylinders, sieves,

wind stacker and all the labor-

saving and efficient modern imple-

ments in this line. In the past five ,

years, along with the remarkable

development of the internal com-
bustion engine, came the small'

combination thresher for individ-

ual use.

The development of 'the engine

has been one of the most impor-
tant features in all farm machin-
ery, and its adaptability is so well

known that enumeration is un-
necessary.

From the first breaking of the

raw soil to the threshing of the

crop, 'the development of modern
machinery in the past 50 or 60
years has been astounding. Every
year that passes sees the appear-
ance of some new machine or an
improvement on some old one. In

the end this development has
speeded up labor, reduced the cost

of agricultural production, and in-

creased the number of acres of

land that one man can handle
efficiently.

The Value of Advertising to the
Dealer

If a dealer nowadays sells

goods that the manufacturers ad-

vertise, his sales work is greatly

simplified. In the farm machine
business, where almost every-

thing good is advertised to farm-
ers through the farm papers, the

dealer can help himself tremend-
ously by using the local paper to

let the farmers know what lines

of advertised goods he carries,

says F. W. Jones, in the Har-
vester World.
No matter how willing or anx-

ious the manufacturer or national

distributor may be to send cus-

tomers to the dealer, he cannot
send them to any individual

dealer. The manufacturer's ad-

vertising, by creating a desire for

his machines in the farmer's mind
certainly makes it easier for the

dealer to sell those machines.
When the manufacturers' ad-

vertising has created a desire for

a machine in a farmer's mind

—

and it certainly does ^ the most
valuable bit of information the

farmer can get is to know where
he can see that machine. The
dealer who handles the line is the

only man
,
who can tell him and

the local paper is possibly the

best medium he can use.

At the average price for space
in weekly newspapers, it costs

about one-fourth of a cent per

farmer to deliver a message
through the local paper. You are

not advertising our goods when
you do that, says the writer. You
are advertising yourself. At the

same time you are getting the
;

benefit of our advertising and
that of every manufacturer whose
advertised goods you 9arry and
you are cutting down your over-

head expense by increasing the

number of sales you make in any
given time.
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If YouWant the Big Business in Small Threshers—

You Want the AVERY "Yellow-Kid"
|VERY dealer selling power farming machinery should

have the sale of a good small thresher. The little

Avery "Yellow-Kid" fills a long felt want for a small

thresher to use with a small tractor. With an Avery Kerosene
tractor, a "Yellow-Kid" Separator makes an ideal outfit for

the individual farmer or the small threshing run.

THESE SELLING POINTS GET YOU
THE THRESHER BUSINESS

Avery Threshers save the farmers' grain. In a canvas test

they proved a saving of 99-9/10%—practically 100% efficiency.

You can talk profits when you talk Avery Threshers.

You can point to actual results—show real reasons why your

customer saves money and makes money by doing his thresh-

ing with an Avery "Yellow-Kid."

You can show for example the Avery Teeth—"Guaran-

teed-for-life"—made of steel so tough that it DOES NOT
BREAK, and so fine that you could grind it down and shave

yourself with it. (This was actually done in a demonstration

where a man shaved himself with an Avery Cylinder Tooth be-

fore an interested crowd of spectators.)

You can also point to the Avery Fingers—that "hunt

through the straw and chaff for missing kernels" and get them.

No other thresher has them—they are an exclusive Avery
feature.

SELL A COMPLETE LINE
You get the sale of Avery Threshers on the same contract

with Avery Kerosene Tractors, Plows and Engine Disc Har-
rows—it's the biggest money making motor farming machin-

ery contract for any dealer. Avery Dealers are the only deal-

ers that sell a complete motor farming line all built by one
company. There are many distinct advantages in selling

under the exclusive features in the 1918 Avery Sales Contract.

For full information write

:

WESTERN CANADIAN DISTRIBUTORS

CANADIAN AVERY COMPANY, LIMITED
= ===== REGINA, SASK.WINNIPEG, MAN.

Avery "Yellow-Kid" and "Yellow-Fellow" Grain Saver Separators are built in eight sizes.

There's a size AVERY Thresher for every size run.
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Separator Display Builds Sales

The new Sharpies "Ready
Quick" Window Display, a pho-

tograph of which we are show-
ing, is attract-

with which to eliminate certain Feed Mills a Good Winter Line
dull seasons, will find many .

prospects for cement mixers in The farm animal does not be-

the average community. lieve in chewing its food. It

As practically all mixers are gobbles and swallows its ration

ing a great deal

of attention

among dealers

and should
prove a valu-

able asset to

every Sharpies

dealer in Can-

ada in boosting

separator sales.

The simpli-

city and con-

venience of this

window display

makes it de-

cidedly attrac-

tive. All of the

posters and
cards are sent

to the dealer in

a small en-

velope and the

entire display

can be arranged

in a very few
moments' time

simply by set-

ting a Sharpies

Suction - Feed
Separator in

the center of

the window and
attaching the
various parts of the display as

shown in the photograph.

This Sharpies window is more
than a show window—it is a sales

window, and dealers should be

quick to take advantage of this

opportunity of adding an "extra

clerk" at no expense whatever. The
many exclusive selling features

of the Sharpies Suction-Feed Sep-

arator are brought out very

clearly on the colored cards tha,t

appear in the window and the

posters in many colors make this

an exceedingly attractive trim,

one that will attract the attention

of all who pass a Sharpies dealer's

store. The Sharpies window dis-

play is furnished free to all

Sharpies dealers, and should be

taken advantage of to the fullest

degree.

A Good Line for Dealers

Making Posters Pay in the Dairy Supply Business

now operated by gas engine

power, especially those used in

the country, and as the farm
equipment dealer is rightly look-

ed upon as the logical man to sell

gas engines in farming communi-
ties, it is only natural that pros-

pective purchasers of cement
mixers will look to these same
dealers for advice and assistance

in the purchase of cement equip-

ment. Size up the demand. If

you procure catalogs and litera-

ture showing a full line of ce-

ment mixers there is just as

much chance for you to sell a

cement outfit as any other ma-
chine. There are good pros-

pects in almost every commu-
nity.

Canada Buys Cars

The steadily increasing demand
for cement construction in farm
buildings, silos, tanks, founda-

tions, as well as the many uses

for cement in the average village

community, has, within 'the past

few years, opened up a good field

for the sale of cement mixers by
farm equipment dealers, says

Farm Machinery. While it is

true that sales will probably not

be as numerous as the sale of cul-

tivators, mowers, etc., neverthe-

less the wideawake dealer, who
is looking for additional lines

Canada was the principal for-

eign market for American passen-

ger motor cars during the U.S.

fiscal year ended June 30, 1917,

the number shipped to this coun-

try being 14,421, valued at $11,-

143,740. The United Kingdom
and France led in the purchases

of commercial motor cars. In

addition to the above number of

passenger cars, Canada imported
in the same period from the

United States 636 commercial
cars with a value of $945,047.

Are you selling tractors?

without chewing the feed. This
is especially true of cattle and
hogs, the grain being eaten in its

natural state and not masticated

as it should be. Such feed does

not give the animal sufficient

nourishment in ratio to the

amount consumed. A large pro-

portion passes through the body
whole or unchanged, and the

digestive and other organs are

overtaxed in their efforts to con-

vert the coarse feed into tissue-

building properties. To get the

same amount of feed value it is

therefore evident that the farmer

who does not use a feed mill

must use an unnecessary quan-

tity of high priced feed.

The Grinder Pays
Every farmer admits that

ground feed is profitable, but

they also say that the gain from
grinding feed depends upon 'the

cost of grinding. If it costs as

much to grind grain, when grain

is high priced, as the gain in ani-

mal flesh would amount to, then

grinding is not profitable. But
with big prices as they are to-

day the feeding of ground stuff is

very profitable.

When a farmer hauls his grain

to 'town to have it ground, and

then hauls it back he cannot ex-

pect to gain much from feeding

ground grain. But with his own
little grinding plant he can save

money and increase his returns.

The kind of a grinder he will

want will depend upon the amount
of grinding and the nature of 'the

feed to be ground. If he has but
a limited amount of feeding to do,

he won't need a heavy or expen-
sive mill. A sweep mill will an-
swer his purpose, a mill which can
be operated by the same team
with which he would otherwise
transport his grain back and forth

from the nearest elevator or feed!

mill. But most dealers will try to
j

sell him a power grinder, and'
rightly.

There is in the market to-day
feed grinders which will meet the
needs of every farmer. From the
big power outfit 'that requires 25
h.p. to operate, down to the dink-
iest grinder of small capacity, you
can suit your customer. And the
variety of types is such that your
individual choice is not limited to

the makes of one or two con-
cerns. What is generally wanted
is a general purpose grinder.

In deciding upon a line of

grinders, the burr is 'the feature

which requires most attention'.

The type, design and construction
of the burr decides the efficiency

of the machine to a very large ex-

tent. The heaviest strain falls

upon the burrs; they are the

grinding surface and no matter
how good the balance of the

machine the grinder will not do
good work if the burrs are worn.
Very hard metal is required for

these plates—not only a hardened
skin, but a good deep hardness
back from the faces.

The design of 'the throat is also

important , while the machine
should be so designed that safety

appliances are a feature, especial-

Jy with the high powered types.

Feed grinders help promote econ-

omy on the farm. The dealer who
sells them helps his customers

save money. He should carry at

least two types of demons'tration

machines in stock—a sweep mill

and a power mill of a size that

will have the greatest demand in

his territory. Connect up the

latter to a line shaft and show the

prospect how it will do the work.

Grinder and engine sales are

usually closely allied and the sale

of one machine breaks the ice for

the other.

Building grinder business is

usually a plain matter of looking

for sales, for few farmers will

come in and demand this line. It

will take a systematic campaign
of education to make some poten-

tial prospects real buyers. Many
farmers there are who must be

shown 'that the mill they are using

isn't doing good work, that be-

cause of its small capacity it is a

losing proposition and that "arty

old mill" isn't always an economic

proposition.
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For 1918

Add to your Profits and

Prestige by securing the

Contract for the Old

Established Fairbanks-

Morse Line.
F-M TWO ROLL CRUSHERS

F-M GRINDERS: 6, 7, 8 and 10-inch

THE NEW TYPE "Z" ENGINE, 3, 6, 10 and 15 H.P.

BE THE

Fairbanks-Morse
DEALER IN YOUR TOWN

You are in business to make money, and you seek to

handle the best selling lines during 1918. The goods with a
prestige behind them are the goods that bring the dealer

increased profits. Our line is known from coast to coast for

quality ; it is complete ; there is no "slack season" for Fair-

banks-Morse Dealers. We cb-operate with our representa-
tives by aggressive consumer advertising, and we direct the
customer to our dealer's store. We cordially invite your
investigation of the liberal proposition we offer for 1918. Let
us tell you fully what the Canadian Fairbanks-Morse Line
means to the man who handles it.

OUR LINE IS COMPLETE:

ECLIPSE
PUMPING
WINDMILLS

FAIRDAY POWER
WASHERS

The Type "Z" Stationary Engine,
Fairbanks-Morse Combination Thresh-
ing Outfits, Townsend 12-25 H.P.
Kerosene Tractors, Plate Grinders,
Roller Crushers, Straw Cutters,
"Cyclone" Portable Grain Elevators,
Fairbanks Scales, "Eclipse" Wind-
mills, Red Jacket Pumps, Pump Jacks,
Saw Frames, Electric Lighting Plants,
Fairday Washing Machines, etc., etc.

All quick-selling lines at prices that
meet any competition. Let us get to-

gether for bigger business in 1918.
Write

A FULL LINE OF PUMPS
AND PUMP JACKS

THE TOWNSEND OIL TRACTOR

The Canadian Fairbanks-Morse
Company, Limited

SASKATOON WINNIPEG

THE TYPE "Z" ENGINE IS THE BIGGEST ENGINE VALUE YOU CAN
OFFER YOUR CUSTOMERS FOR ALL-ROUND SERVICE ON THE FARM

THE GREATEST OF ALL COMBINATION THRESHERS. FAIRBANKS-
MORSE 24x46 SEPARATOR AND 20 H.P. KEROSENE ENGINE
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Happy Farmer Distributors

Hold Convention

The second annual convention

of Happy Farmer tractor dis-

tributors was held at the factor-

ies at La Crosse, Wis., Nov. 6, 7

and 8. A large attendance was
present. After a carefvil inspec-

tion of the plants, when the field

men were keenly interes'ted in

the various processes of ; manu-
facture, a smoker was held on the

main floor of plant No. 1.

Vice - president and general

manager B. F, Hamey outlined

the plans of the company for the

coming year and placed before 'the

distributors the results of the past

,

)'^ear and the possibilities now de-

veloping for the manufacture of a

greatly increased output of Happy
Farmers. He stated that it would"

be necessary, in view of the ma'te-

rial situation, to increase the price

of the 12-24 h.p. machine, while

the price of the Model A, 8-16

h.p., would remain unchanged.

The second da}^ closed with a

banquet, when again Manager
Hamey outlined the possibilities

to the distributor and dealer in the

sale of Happy Farmer 'tractors for

the coming year. Several other

gentlemen also spoke, while W. A.

Jones, advertising manager, told

the distributors of the prepara-

tions for the extensive advertising

campaign which has been planned
for the farm and trade papers, and
the attractive printed matter for

use in follow-ups and direct

advertising.

The next day the company went
out to see a plowing demonstra-
tion on the Seller farm just out-

side of La Crosse, where the

powerful little tractor fully main-
tained its reputation.

At noon the entire factory force,

betAveen three and four hundred,
were given a luncheon, when Mr.
Hamey announced the distribu-

tion of the 10 per cent wage loans

to all men who had worked
through to November 1. This

bonus amounted to over $6,000.

Throughout the convention repre-

sentatives of the Hya'tt Roller

Bearing Co. and the Madison-
Kipp Lubricator Co. explained

the working of their respective

equipment to the distributors.

The concrete results of the con-

vention included the placing" of

orders and actual shipping speci-

fications for a total volume of

$2,262,975 worth of tractors.

Orders call for shipments begin-
ning at once and to continue
throug'hout the winter. With
the installation of $75,000 worth
of new machinery already pur-

chased, and partly installed, the

two Happy Farmer plants at La
Crosse will be crowded to capac-

ity throughout 'the entire year.

Cleveland Tractors in Canadian
West

In advertising cheap goods, the

price is the thing to bring to the

front. In advertising good mer-
chandise, make the quality the

conspicuous thing in your talk.

Distributors have now been ap-
pointed for the Cleveland tractors

throughout Western Canada, this

machine being manufactured by
the Cleveland Tractor Co., Cleve-
land, Ohio. In Manitoba the dis-

tributors are Guilbaults, Limited,
Winnipeg; in Saskatchewan, Nor-
man Cox, Saskatoon; and in Al-
berta, Foundry Products, Limited,
of Calgary. It is reported by the

manufacturers that the Cleveland
tractor, which has a great demand
in the United States, was devel-

oped to meet the requirements for

a light-weight caterpillar tread

machine that would sell at a rea-

sonable price. The Cleveland, it

is reported, with its 10-20 H.P.

,

handles 'three plows in stubble and
two in sod. It is a low set ma-
chine, with a very powerful en-

gine, the material throughout, and
the finish, being such as is usually

associated Avith motor truck pro-

I

HOTEL^V/AflCOUVER.
VAflCOUVER, B.C.

THE BIG OUTDOORS AND
THE SUMMER PASTIMES

MOTOR GOLF

.T VANCOUVER VICTORIA

NEW WESTMINSTER
Where the Moderate Winter Climate

Beckons and Teases You to Come

•Special Round Trip

EXCURSION RATES
ON SALE CERTAIN DATES

DECEMBER JANUARY FEBRUARY

See the

CANADIAN PACIFIC ROCKIES
500 MILES OF SCENIC BEAUTY

This Season Extend

HONOLULU
" Paradise of the Pacific

EMPRESS HOTEL.
VICTORIA, B.C.

For Full Information, Reservations, Etc.

Ask any Agent of

THE
WORLD'S

GREATEST
HIGHWAY'

If
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duction. The various distributors

report that a large stock of repairs

will be carried at the varioqs west-
ern points, these being very rea-

sonable in price. The tractor is

very fully protected from dirt and
dust, and is very easily handled,

turning in a small circle. The
various sections of the tread are

lubricated and fully enclosed, and
all gearing is also enclosed. The
weight of the tractor is about

2,750 pounds, and at the plowing
demonstration at Toronto its

plowing speed work and general

mechanical efficiency and power
were very favorably commented
upon by those present.

Interested dealers can obtain

full particulars and other data by
addressing the Cleveland distribu-

tor in their province.

Ontario Government Buys
Lauson Tractors

The two Lauson 15-25 h.p.

tractors which were exhibited at

the recent Toronto demonstra-
tion made such a strong impres-
sion on observers that both of

them were purchased on the

grounds by the Ontario depart-

ment of agriculture. One of the

machines was shipped to Wel-
land and the other to Onondaga,
where they will be used in 'the

increased food production cam-
paign of the province.

Lauson tractors are made by
the John Lauson Mfg. Co., and
they have a good reputation for

deep plowing. At the great de-

monstration at Fremont, Neb.,

they won the reputation of plow-
ing the deepest of any tractors

on the grounds. The 15-25 h.p.

Lauson is a four-wheel machine,
with double drive. It pulls 3 14-

inch plows or a 24-inch separ-

ator. The engine is a 4-cyl. ver-

tical type, 4x6, valve in head
design, for using either kerosene
or gasoline. The drive wheels
are 54 x 12 inches, and the total

weight about 5,000 lbs. Dixie

high 'tension ignition, a cellular

radiator, semi-steel machine cut

gears, and twenty-one Hyatt
roller bearings are other features

in the Lauson tractor. Interested

dealers should communicate with
the company at New Holstein,

Wis., for complete data.

New Members for C.F.M.

In Western Canada the Cana-
dian Manufacturers' Association is

steadily increasing its member-
ship. In the past month Bran-

don heads the list with 18 recruits,

amongst which are the following-

firms :

Brandon Machinery & Imple-

ment Works, Brandon Pump and
Windmill Works, Canadian Light-

ning Arrester & Electrical Co.,

Cockshutt Plow Co., International

Harvester Co.

In Winnipeg the Ford Motor
Co. and the Manitoba Rolling Mill

Co. are also new members of the

manufacturers' organization.

Factory Briefs

The J. I. Case Threshing Mach-
ine Company, Racine, Wis., is

erecting a four-story warehouse
addition, 100x135 feet in size.

The Emerson - Brantingham
Company, Rockford, 111., announ-

ces the completion of the large

addition to its tractor plant at

Minneapolis. The addition is

150x250 ft., wi'th daylight base-

ment, and adjoins the old plant on

the west.

The Nichols & Shepard Com-
pany, Battle Creek, Mich., will

soon commence the manvifacture

of a medium-sized tractor on a

large scale. This concern has

been building large gasoline and
kerosene tractors for some time.

The Chevrolet Motor Company,
Flint, Mich., is reported to have

entered the tractor field. The
U.S secretary of the treasury has

allowed certain parts made in

Canada by the Chevrolet Cana-

dian factory to be admitted free of

duty upon the representation that

the importations were to be used

by the Chevrolet company to

make tractors.

General contract has been

awarded in connection with the

erection of a $10,000 reinforced

concrete and brick factory for the

Prest-O-Lite Company, manufac-

turers of auto lighting equipment

and welding plants.

Willard A. Van Brunt, for many
years president of the Van Brunt

Manufacturing Company, Hori-

con. Wis., maker of grain drills,

has retired from active direction

of the business. The company
some time ago passed into the

control of Deere & Company, Mo-
line, 111.

Agricultural Engineers to Meet

The eleventh annual meeting

of the American Society of Agri-

cultural Engineers will be held in

Chicago, December 27 to 29. A
number of subjects of interest to

the implement industry will be

discussed at this convention.

Many addresses will be given on

important subjects, such as:

Avagon standardization, anti-fric-

tion bearings as adapted to farm

machinery, lubricating oils for

kerosene tractors, tractor tests,

electric power for field work,

farm lighting systems, barn ven-

tilation, etc.
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BROCKVILLE BUGGIES
MEET THE

POPULAR DEMAND

Their Established Repu-

tation for Quality and

Serviceability has built

up Permanent Confi-

dence Everywhere

No. 299

Full

Auto Seat

Buggy

In 1918 we are, for the first

time, going direct to the trade

with our "Jubilee" Line. We
desire to draw your attention

to its value, and welcome the

fullest investigation.

BROCKVILLE BUGGIES will

get you the trade in any terri-

tory ; they have outstanding
features and in - built value

that creates satisfied custom-
ers and ensures the dealer pro-

fitable business.

ASK FOR NEW CATALOGUES
AND FULL PARTICULARS

No. 299 Full Auto Seat

THE PERFECT BUGGY
Guaranteed For Five Years

SEAT Extra wide, with high back.
BODY—Heavy panel, plugless type; steel clamped corners.

TRIMMING—Highest grade leather; padded wing dash; pocket
apron; rubber mat.

TOP—Three bow auto type, with back stay; large side and back
lights.

WHEELS—"A" Standard grade; screwed rims; brass caps-
GEAR—Full wrought iron; parallel channel reaches; 12-in. circle.

AXLES—Arch; 15-16-inch; piston rings.

SPRINGS—Long, easy riding; 3 and 4 leaf; oil tempered.
PAINTING—Body black; high finish; gear—green or red, striped

and varnished.

The Canada Carriage Company, Limited
156 Princess Street :: Winnipeg, Man.

Stocks Carried at : WINNIPEG SASKATOON MOOSE JAW CALGARY EDMONTON
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Who is the Logical Tractor Dealer?
By Geo. A. DECHANT, Advertising Manager, J, I. Case T.M. Company

Whether the automobile dealer

or farm implement dealer should

handle tractors is a question much
discussed these days. Our obser-

vation for 'the past few years has

been tha't automobile dealers in

large cities take little interest i in

farm tractors. The Case Co.

manufacture and sell both auto-

mobiles and tractors. Our sales-

men usually find that the avitomo-

bile dealer in large cities refuses

'to handle tractors because he does

not get out into the rural districts

A'ery much ; that is, he seldom gets

off the main highways leading

from one county seat to another.

The automobile distributer's trip

from headquarters to country

town usually means that he is

after a sub-dealer in a county seat

or other town in some part of his

PETERS PUMR5

Gives More Water

in Less Time with

Less Energy

Made in many styles and
sizes, they will meet all re-

quirements of the Western
Canadian farmer.

PETERS'
Double Cylinder

Force Pump
is the last word in pump
service. Unequaled in De-
sign, Action and Durability.

They are different from all

other pumps in construction

and finish, and have ex-

clusive features that make
sales easy to customers who
want the BEST in pump
value.

Dealers

:

Get Peters'

Pump
Proposition

for 1918

Our line is absolutely up-to-date

in every respect. Every pump we
produce is given special attention.

Peter's Pumps are perfectly as-

sembled—they have no "come-
back." Sell them and you make
satisfied customers.

A POST CARD WILL BRING
OUR LATEST CATALOG.

Manufactured by

Exclusive Canadian Agents

:

Tudhope Anderson Co., Ltd.

Winnipeg Regina Saskatoon Calgary

Write Nearest Branch House for

Particulars.

territory. He calls on these deal-

ers for the purpose of expanding
his pleasure car trade. This dis-

tributer of automobiles can very
well suggest selling helps 'to a

local motor car merchant, and
sometimes goes out to help his

sub-dealer close a hard deal. He
knows his car ; he knows the pros-

pects' counter-arguments, and is

also quite familiar with the retail

buyers' expectations in the way of

performance of the car.

Automobile Man Does Not Know
Requirements

Now, let us consider this same
automobile distributer attempting

to sell tractors at retail or in

quantities. This distributer has

perhaps been in the country very

little. He does not know farm
machinery operations. He is un-

familiar with the application of

tillage tools to the various fields

and soils. He knows very little,

if anything, about belt driven farm
machinery, and much less about
the amount of power required 'to

drive a given type or size ma-
chine. He is perhaps not even in-

clined to be interested in the many
ways of soil tillage and crop

handling; therefore would be

practically helpless in explaining

to a small town dealer or a farmer

something of real interest about

a tractor.

The dealer in automobiles has

Synopsis of Canadian
North-West Land

Regulations

THE sole head of a family, or any male
over 18 years old, who was at the com-

mencement of the present war, and has since
continued to be, a British subject or a sub-
ject of an allied or neutral country, may home-
stead a quarter-section of available Dominion
Land in Manitoba, Saskatchewan or Alberta.
Applicant must appear in person at Dominion
Lands Agency or Sub-Agency for District.
Entry by proxy may be made on certain
conditions. Duties—Six months residence
upon and cultivation of land in each of three
years.

In certain districts a homesteader may
secure an adjoining quarter-section as pre-
emption. Price $3.00 per acre. Duties—Re-
side six months in each of three years after
earning homestead patent and cultivate 50
acres extra. May obtain pre-emption patent
as soon as homestead patent on certain con-
ditions.

A settler after obtaining homestead patent,
if he cannot secure a pre-emption, may take a
purchased homestead in certain districts.

Price $3.00 per acre. Must reside six months
in each of three years, cultivate 50 acres and
erect a house worth $300.00.

Holders of entries may count time of em-
ployment as farm labourers in Canada during
1917, as residence duties under certain con-
ditions.

When Dominion Lands are advertised or
posted for entry, returned soMiers who have
served overseas and have been honourably
discharged, receive one day priority in apply-
ing for entry at local Agent's Office (but not
Sub-Agency). Discharge papers must be pre-
sented to Agent.

W. W. CORY,
Deputy Minister of the Interior.

N.B.—Unauthorized publication of this
advertisement will not be paid for.

also been accustomed to having
repair work brought *to his gar-

age or service station, where his

mechanicians put the car in run-

ning order.

It is not so with the farm tract-

or. The farmer cannot bring his

tractor to the ci'ty if something
goes wrong with it. The expert

or repair man is expected to do
the job where the machine is lo-

cated, be that in the farmer's

barnyard, the shed, or down in the

lower forties where the breakage
occurred or the trouble arose.

The Implement Man Knows!

Mr. Implement Dealer has

been repairing tractors anywhere
for a long time. He has been
called upon to repair and adjust

machines in the field and out

on 'the road under all kinds of

weather conditions. He knows
how important it is to the farmer

to get the implement or tractor

going again.

He knows just what can be

done with a tractor — he also

knows what cannot or should no't

be done. He understands tillage

tools, haying machinery, har-

vesting machinery, as well as all

kinds of belt driven machinery
ordinarily used on a farm. He
can suggest what type and size

tractor is most suited for Sam
Jones' requirements. The im-

plement dealer has been so close

to the farmer, selling him all

kinds of machinery, that in many
cases the dealer is quite familiar

with the kind of soil as well as

the annual prodliction of the var-

ious farms in a given township.

He knows whether Mike Smith

has a stony field, a sandy farm,

hilly, swampy or gumbo acreage.

He knows all about the usual

practice of handling crops

—

storing, hauling and marketing

—in a given community. He can

intelligently advise and suggest

to Mr. Farmer what tractor or

combination of machines would
be most profitable to buy. The
dealer in the city has had little

opportunity to analyse these

needs
; consequently cannot be

expected to render a combina-
tion service to the tractor buyer
which would be equal to the ser-

vice rendered by the experienced
implement dealer in the country
town.

The Combination Dealer

It is found, however, that

some implement dealers in

county seat towns and villages

who handle automobiles are also

handling tractors. In such cases

a successful general line mer-
chant in a country town may sell

several pleasure cars, a few trucks

and tractors annually alongside of

his hardware, flour and feed, dry

goods, grocery, or other mercan-
tile business. This kind of a

dealer, we believe, has high pos-

sibilities before him as a 'tractor

merchant. This man comes in

contact with farmers very often.

He gets into the crossroads and
byways. He knows what is

going on in the way of crop

raising, and what kind of mach-
inery and implements are neces-

sary to plant and harvest the

different crops raised in his com-
munity. His combined ex-

perience with implements, farms,

autos, tractors, etc., naturally

puts him in a position to most
intelligently and successfully sell

tractors, as well as render the

righ't service to the farmer.

Thousands of Case tractors

were successfully sold by this

class of dealers the past year. In

the early tractor days dealers

were somewhat helpless when
adjustments or repairs were
necessary for a machine. A few

years ago they even asked for

factory help to make deliveries.

This condition is being rapidly

improved and during the season

of 1917 our dealers have in mos't

cases succeeded admirably in not

only making their own sales, set-

tlements and deliveries, but made
adjustments and remedied com^

plaints when necessary.

BRADSTREET'S
Established 1849 Capital and Surplus, $1,500,000

Offices throughout the civilized world. Correspondence invited

Executive Offices:

346 and 348 BROADWAY, NEW YORK CITY, U.S.A.

OFFICES IN CANADA:

Halifax, N.S. ; Montreal, Que. ; St. John, N.B. ; Hamilton, Ont.

;

Ottawa, Ont; Toronto, Ont.; London, Ont.; Quebec, Que.;

Calgary, Alta.; Edmonton, Alta.; Vancouver, B.C.

C. G. SCHAFFTER, Supt.

Commercial Travellers' Building, WINNIPEG, Man.
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The Small Town Dealer Best

Tractor Dealer

We believe that the most suc-

cessful tractor merchants will

continue to be dealers in small

towns, who sell implements,

autos and tractors. Then there

will be, we believe, a new type

of dealer who will specialize in

the sale of power farming equip-

ment. It makes little difference

what line of business a dealer is

engaged in at the 'time of tak-

ing on a tractor agency. The
most important thing is that he

has selling ability, spreads pub-

licity, and uses good business

judgment.

Selling Sheet Metal Goods

In the sale of sheet metal goods

the' implement dealer has a good
field at most seasons of the year.

The portable granary in its var-

ious types calls for considerable

attention from the retailer, albeit

the price of this line has advanced

with the kiting upwards of all

sheet stock. The granary is real-

ized by the farmer to be an essen-

tial, and throughout the West we
yearly can see more and more
portable granaries coming into

use.

As well as the granary there is,

however, a diversity of sheet

metal lines in which the dealer is

interested at all times. We

have metal siding, metal shingles

and other building specialties.

When the farmer has had a good

crop, he generally wants to make
some improvement on his build-

ings, which leads to a demand for

this line that the dealer can profit

by.

Stock tanks are a standard line

which the dealer in almost every

district ought to be interested in.

In their various types and sizes

these tanks are in good demand,
especially in the dairying areas.

Along with these naturally arises

the idea of the tank heater for the

winter watering of stock. Ice-

cold water is injurious to live

stock and in any one community
there is bound to be good pros-

pects for the sale of tank heaters

of various types. There are many
good makes of these heaters on

the market, and that they sell is

evidenced by the fact that mail

order concerns now are pushing

them in their publicity matter.

By all means investigate the tank

heater business, for it can be

made profitable.

In addition to stock tanks in

various shapes and sizes, the

dealer has usually a field for the

sale of wagon tanks, for both

water and oil. Threshermen are

good prospects for both—while

wagon water tanks are required

on manv farms.

The ^^HOILAND'^
Wild Oats Separator

The One Machine that Separates '

. Wild Oats from Tame Oats

and Other Grains

It does the work perfectly and is just what

the farmer wants. No machine is more

eflficient for the purpose.

Let us send you full particulars regarding

this machine. You'll find it a profitable

line to handle. Write at once.

WESTERN CANADIAN DISTRIBUTORS:

Cushman Motor Works of Canada, Limited
Builders of light weight, high grade Gasoline Engines for all Farm Power Work

DEPT. E., WHYTE AVE. AND VINE ST. WINNIPEG. MAN.

Culvert, well curbing, oil bar-

rels, hog troughs, eavestrough

—

there are a whole lot of sheet

metal lines which the dealer

might find profitable in his com-
munity. The implement dealer is

as logical a man to handle this

line as either the hardwareman
or tinsmith. They are directly in

his line as farm equipment, and
the sheet metal goods trade

properly gone after, is one that

returns handsome profits to the

retailer.

Substitutes for Wood

In the farm implement industry

it is remarkable to note the many
lines in which wood has been re-

placed to a large extent by steel,

tile, cement and other substitutes.

One instance, states a correspon-

dent in an exchange, is the de-

crease in the sale of the

wooden silo, while new patented

substitute roofings, which sell

at higher prices than wooden
shingles, make headway against

the latter because of lower main-

tenance charges, greater durabil-

ity and reduced fire risk.

Wooden fencing has been re-

placed by wire fencing, largely

because of its ease of construction,

neat appearance, low initial cost

and small cost of upkeep. In the

middle western states, investiga-

tion shows that nearly nine-'tenths

of all the fencing now standing is

of woven, barbed or smooth wire.

In vehicle lines the horse drawn
vehicle has been replaced to a

considerable extent by the auto-

mobile, while in modern vehicle

bodies steel is now used. In all

horse drawn vehicles a gradual

decrease in the use of wood is an-

ticipated. Another trend of 'the

times is the substitution of steel

for the wooden windmill. Fig-

ures quoted show that more than

75 per cent of all windmills being

turned out are of steel construc-

tion. Yet another typical ex-

ample is in farm tanks. The
wooden tank is disappearing to a

great degree and galvanized and

other sheet metal is being used for

this line in an ever-increasing de-

gree. Modern harvesting ma-
chinery, and, in fact, all lines of

farm machines, show that gradu-

ally wood is being replaced by
metal wherever possible.

A Matter of Pull

Fred—"This tractor game is

just like a political job."

Ed.
—"How do you make that

out?"

Fred—"The best have the most

pull behind 'them."

. o «

The stififer your lines are the

more good it will do to push on

them.

A "TWIN CITY" CONTRACT WILL GET
YOU THE TRACTOR BUSINESS IN 1918

TWIN CITY OIL TRACTORS
16, 25, 40 and 60 Drawbar H.P.

ALL SIZES BURN KEROSENE, DISTILLATE and GASOLINE

MAKE THE TWIN CITY "I

YOUR LEADER
A powerful "little brother" of the

famous Twin City line- Reliable,

strong, completely protected, rides on
coiled springs. Hyatt heavy duty

roller bearings throughout. Runs
on cheapest fuel. Simple and ac-

cessible design. Weight 7,500 lbs.

Get full specifications.

Write for Literature

Prices and Particulars

Minneapolis Steel & Machinery Co. of Canada, Limited
923 LOGAN AVENUE WEST WINNIPEG



42 Canadian Farm Implements December, 1917

Subscribers'

Information Service
Under this heading we will reply

to enquiries from jobbers and
dealers concerning the location of

machine manufacturers, where re-

pair parts may be obtained, etc.

Endeavor always to give name of
manufacturer. For immediate re-

ply, enclose stamped, addressed
envelope. Send enquiries to In-

formation Dept., CANADIAN
FARM IMPLEMENTS, Winnipeg.

R.N.W., Alta.—There is now no con-
cern in the Canadian West handling
Chicago Aermotor goods. For repair
parts for one of their windmills, address
the home office and factory, Aermotor
Co., Rockwell and 12th Streets, Chicago.
They can supply you.

R. & Co., Sask.—Any repair parts for
Emerson plow, No. W. 284, can be obtain-
ed from the Tudhope-Anderson Co., at
either Eegina or Saskatoon.

E.E.C., Alta.—Bowsher Mills are not
handled by any concern in Western Can-
ada. They are manufactured by the
N. E. Bowsher Co., South Bend, Ind.,

from whom you would have to order
direct. For a Canadian made mill of
125 bushel capacity, you could communi-
cate with J. Fleury's Sons Co., Aurora,
Ont-, or the nearest branch of the Inter-
national Harvester Company, who handle
large Vessot mills.

C.E.C., Sask.—Re repair parts No. X113
and S.B.273 for disc harrow- No. X113 is

the cap and No. S.B.273 the boxing for
wheel of front carriage of a Deere &
Mansur Disc Harrow. The Saskatoon
branch of the John Deere Plow Co. can
supply you with these parts.

J.O.D., Man.—Briefly, the Parrett trac-
tor is a four wheel machine, 10-20 h.p.,

Buda 4 cylinder engine, 4% x 5%, Kings-
ton carburetor, h-t. ignition. Double
drive on rear. Use gasoline or kero-
sene. Weight 5,000 pounds. Ask for full

particulars from the Parrett Tractor Co.,

Chicago, 111.

W. & W., Sask.—H355 is bearing box
spool for a New Extension No. 40 disc
harrow. Can be obtained from the Emer-
son-Brantingham Implement Co., Regina.

M.L.S., Man.—VBll and VB12 are
burrs for an old Buckeye feed mill made
by the Buckeye Feed Mill Co., and now
obsolete. You can get repair burrs from
the Bauer Bros. Co., Springfield, Ohio.

G.B., Sask.—Clevis HF27 is the cross
clevis for a Good Enough gang plow
made by the Moline Plow Co. You can
obtain new part from the John Watson
Mfg. Co., Winnipeg.

F.H., Alta.—For grain cleaning mach-
inery suitable for a small elevator we
refer you to the Twin City Separator
Co., Winnipeg, or the Cushman Motor
Works of Canada, Winnipeg.

J.B.C., Man.—^No repairs for Milwau-
kee cream separators are carried in the
Canadian west. Address the Milwaukee.
Separator Mfg. Co., Madison St., Mil-
waukee, Wis. Viking separators are
sold by the John Watson Mfg. Co., Win-
nipeg.

P.C., Sask.—The only types of tractors

with plows built underneath that we
know of are made by the following con-
cerns: Advance Rumely Thresher Co.,

Hackney Mfg. Co., St. Paul, and the
Hoke Tractor Co., South Bend, Ind.

M.W., Man.—The only concern that we
know of who manufacture bolster

CANADIAN
PACIFIC^
RAILWAY

lEOMOMTON GO EAST
ABSOLUTE COMFORT ^0^

TOROMTO

BY YOUR CHOICE OF

TWO DAILY TRAINS
CANADA'S FINEST

IMPERIAL LIMITED TRANS-CANADA

MODERN EQUIPMENT
ObMrvation-^-Compartment—Drawing Rpom Cars, Standard and Tourist Sleepers.

Dining' Cars,—Medls Servqd A La Carte.

EASTERN EXCURSIONS
DECEMBER 1st to 31st

^•r full Information, Reservations, Etc., ask ally Agent
of the

CANADIAN PACIFIC
RAILWAY

"The World's Greatest Highway."

SOLID TriROUGH TRAINS

NO TRANSFERS
SMOOTH PERFECT ROADBED

springs for wagons is the Harvey Spring
and Forging Co., Racine, Wis.

S.L.B., Sask.—A new pitman for the
Model 12 Star Windmill can only be pro-
cured direct from the manufacturers,
Flint & Walling Mfg. Co., Kendallville,
Ind.

Cushman Engines in a new Field

Experiments on the produc-
'tion of hemp have shown that it

is practically useless for a single

farmer to attempt 'to make a suc-

cess with this crop, but a co-

operation of farmers is found
profitable. The inachinery is ex-

pensive, and farmers have to

unite in purchasing it. A new
development for the Cushman
light - weight engine is for

use in the special hemp har-^

vesters now being used, and
many 8 h.p. Cushmans are now
used for this purpose. The heavy
harvesters are hauled by horses,

the mechanism being operated

by the Cushman engine. Recent-

ly the United States War Depart-
ment purchased about 70 Cush-
man 4 h.p. engines for use at the

various army posts in the United
States.

Sisal as a Jute Substitute

Experiments have been made
with bags made of sisal fibre

which were put to the same use

as were bags made of jute. The
sisal products were not only as

strong as jute bags, but lasted

twice as long. Heretofore it has

only been the cheapness of jute

Avhich closed this market for sisal.

On account of shipping and finan-

cing difficulties in the far east no
consignment has reached America
for a long time. In price sisal

now - meets jute on even terms.

With this campaign to use sisal as

a substitute for jute, the sisal

growers will, with an increased

demand, probably still further

boost their prices. At present

sisal is a cheaper material for rope

manufacture than even low grade

manila, and undoubtedly consider-

able sisal will be used in the

future in the making of rope,

bundling twine, etc. At present

sisal fibre stocks are heavy as

manufacturers have deferred their

purchases of raw material for

binder twine purposes.

Head Office Moved

The head office of Carriage Fac-

tories Limited, which is composed
of the Tudhope Carriage Com-
pany, Orillia ; Canada Carriage

Co,. Brockville; Munro & Mcin-
tosh, Alexandria, Ontario and the

Henry Carriage Company, Mont-

real, has been moved from Mont-
real to Toronto with Manager Hill

in charge.

Now for 1918 business!
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Smooth Sailing in Selling

n^lEERING—the name means millions of acres suc-

cessfully harvested, because the Deering name
has been on so many thousands of binders and

mowers, and because the Deering reputation has been

the basis of so many successful harvests. The minds

of many men and women can hardly think " harvest

time " or "haying time" without entertaining the "Deering" thought at the same time.

On the farms of your own territory, the name Deering is just that much of a household word.

If you now handle Deering binders and mowers, you could hardly realize what a help that is in

selling, unless you quit and began to sell some line on which the ice has not been continuously

broken these many years.

If you are not now selling Deering binders and mowers, the time is

here to be contracting for next season's business and next season's profits.

To deal with Deering is to be sure of prompt service in delivery and repairs,

and all the advantages that grow out of reputable, long established business.

Write the nearest branch in due season.

International Harvester Company of Canada^ Limited
BRANCH HOUSES

WEST—Brandon, Man.; Calgary, Alta.; Edmonton, Alta; Estevan, Sask.; Lethbridge, Alta.; North Battleford, Sask.; Regina, Sask.; Saskatoon, Sask.;

Winnipeg, Man.; Yorkton, Sask.

EAST—Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.; Quebec, Que.; St. John, N.B.

The Watson Line of Feed Cutters is Complete. It Helps Your
Customers Save Feed and Lower Feeding Costs

Seven Styles—for Hand, Horse or Engine Power
Here we illustrate our "EXCELSIOR" Pneumatic Feed Cutter. This machine has a heavy, balanced,
2-knife wheel, cutting 54 and 1-inch lengths. Gears supplied for any length cut. Has 13-in. mouth
and extra long and wide hinged feed box. One lever starts, stops and reverses. Fitted with horse-power
coii.pling and 9 x 8-inch pulley. Power required 10 h.p. All working parts protected. Will cut and
elevate up to 6 tons per hour, blowing feed up to 40 feet. Regularly supplied with plain table;
travelling feed table at low extra cost. Blower connection fits ordinary 7-in. stovepipe. The best mac-
hine sold for cutting and elevating hay, straw or corn. Investigate our line of feed and fodder cutters.

Watson's Hardwood Frame Saws
Our hardwood frame pole and wood saws are a big selling line
these days of high coal prices- Have solid steel shafts and rigidly
braced frame. Three 5 x 6-inch pulleys; extra heavy solid, bal-
anced flywheel. Weights 285 and 325 lbs. Complete saw mandrels
supplied if desired. We carry a full line of quality saw blades.

THE WATSON LINE INCLUDES:
Farm and Bush Sleighs
Wheel Barrows
Channel Steel Harrows
Roller Crushers
Warehouse Trucks
Grain Grinders
Pump Jacks

Get Our Prices

1^ H.P.Engines Wood and Pole Saws
Pulverizers

Whififletrees

Root Pulpers
Bevel Jacks
Push Carts
Horse Powers

Barrel Skids
Boss Wood Harrows
Light Delivery Sleighs
Boss Steel Harrows
Feed Cutters (7 styles)
Harrow Carts "

^ ^
Hand and Power Washing Machines

"Viking" Cream Separators

Write for prices and
particulars of any
item in our line.

Get our proposition.
You will find that

the Watson line will

increaseyour profits

during 1918. 3U CHAMBERS STREET, WINNIPEG, MAN.



Canadian Farm Implements December, 1917

REO 4 -Cylinder,
5-PassengerTour-
ing Car, $1,475,
F.O.B. Winnipeg

Prices subject to
chaoge without notice

YOUR 1918 OPPORTUNITY

REO

PEERLESS

GRAY-DORT

To the implement dealer the line of cars
distributed by Joseph Maw & Co., offers
an unusual oppoirtunity during 1918.
There is a type to suit the individual
needs of every customer; each is the best
car in its class- You can cash in on a
Maw contract. Backed by the Maw
organization, your success is assured
throughout the 1918 selling season.
Identify yourself with the Maw line.
Handle a line of cars with a reputation
second to none.

Dealers who reside in territory where we
are not represented should make haste to
investigate our exceptionally profitable
1918 proposition. Are you one?

JOSEPH MAW & CO., LIMITED
FACTORY REPRESENTATIVES

112-118 King Street Winnipeg, Man.

HAIL— FIRE— LIVE STOCK

INSURANCE
LIFE - AUTOMOBILE -TORNADO

While in Garage or on Road

Carson & Williams, Bros., Limited

720-726 Union Bank Building Winnipeg

PHONES (Private Exchange) MAIN 6112-3

Cash ±o Loan
On First Mortgage Improved Farm Property

APPLICATIONS FOR AGENCIES INVITED

XUDHOPE A NDERSON
R A GOOD LINE FOR A GOOD DEALER

T is your privilege, and ours, to do business in the Granary of the British Empire. In
the coming year the farmers of the Canadian West must raise bigger crops than ever
before—for the war will be won on the farm. Food production will be the decisive factor

in 1918. Agriculture is our second line of defence, and to farm efficiently farmers must be sup-
plied with the most dependable implements and machines the dealer can sell. Every tool,
implement and machine we manufacture and distribute lives up to the reputation of the name
"Tudhope-Anderson." Their quality and value are recognized by dealers and farmers everywhere.
The confidence of the customer in Tudhope-Anderson goods is an asset you cannot afford to
overlook in making your 1918 business bigger, better and more profitable.

THE TUDHOPE-ANDERSON LINE INCLUDES:
Riding and Walking Plows Disc, Steel and Wood Harrows

Harrow Carts Pulverizers Mowers Rakes Stackers
Stationary and Portable Gas Engines Smut Cleaners

"Empire" Sleighs "Winner" Fanning Mills
Grain Drills Manure Spreaders Cultivators Wagons Trucks Lorries

Write Now For Full Information and our 1918 Agency Proposition

TUDHOPE-ANDERSON CO., LIMITED
WINNIPEG REGINA SASKATOON CALGARY
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